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Radio Sales Boom As Cold

Bandbox Sales Already
Big Take Upward Jump

Cool weather is a wonderful sfIm-
ulant to radio sales. The great
boom in radio sales now sweeping
the country with the coming of cold
weather demonstrates this.

All records for early season
radio sales were smashed this year.
The Dempsey-Tunney fight and the
world series were responsible for this.
Then came a general slackening of
sales due to the lingering of warm
weather.

Even in the face of this general
slump, the Bandbox continued to
hit a remarkable sales stride. Cros-
ley dealers, right through these
weeks, have reported sales two and
three times bigger than they have
ever experienced during correspond-
ing weeks in previous years.

Steady Sales Increase

With the arrival of cold weather,
however, even in the face of the re-
markable sales which Crosley deal-
ers have already been enjoying, the
wonderful stimulation in sales has
been felt all along the line. Band-
box sales are booming everywhere.
They are at full high tide—growing
bigger and bigger every day.

Never has a radio receiver, in the
history of radio, enjoyed such uni-
versal acceptance as the Bandbox.
The thousands upon thousands of
Bandbox sets, now in the homes in
every community, are throwing out
a flood of enthusiastic gossip about
the Bandbox. Now that real radio
weather has come, the public in
every section is flocking to Cros-
ley dealers, to see and then take
home this remarkable six tube
neutrodyne receiver—The Crosley
Bandbox.

Boom Felt Everywhere
This tremendous boom of Bandbox
sales, sweeping the country in a
gigantic tidal wave of sales, is belng
‘felt all along the line, Crosley deal-
ers everywhere have felt it and im-
mediately rushed in additional or-
ders to their distributors to take

(Continued on Page 4)
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Push Bandbox Sales and Get Your Share of the Turkey

As the 24th day of November approaches—Thanksgiving Day—no
group of individuals has more reason to be thankful than the members
of the great Crosley family, Crosley Distributors and Dealers. Our
Great Family of merchandizers have always had plenty of reason to be
thankful. More especially is this true this year, for with the Bandbox
the most popular set that the radio market has ever seen, the Crosley
franchise is more valuable than ever before.

Every live wire Crosley Dealer who is on the job is enjoying his ample
share of the big profits which the tremendous sales of the Bandbox 18
making possible. Crosley Distributors and Dealers are in the midst of

the greatest season of all times. Generous slices are being cut from
that great turkey—profits to be derived from the sale of the Bandbox—
and passed liberally around.

Stop a minute and give thanks to the fact that you are an Author-
ized -Crosley Dealer and a part of this great organization which is mer-
chandising the most popular and fastest selling radio receiver the world
has ever seen. Stop for just a minute and then plunge back into the
work, cashing in on the PROFIT MAKING OPPORTUNITY BEFORE
YOUu.

The harvest is ripe and every day your sales will be on the increase.

During the weeks ahead you can break the sales records and make them
the most profitable you have ever enjoyed.
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Program Needed
- Each Month
Powel Crosley, Jr., Suggests

This As Radio Sales
Stimulant

A super-radio program comparable
in public interest to the Tunney-
Dempsey fight broadcast, may be
presented every month if a sugges-
tion made by Powel Crosley, Jr.,
in an address at Louisville, Ken-
tucky, is carried out.

To a radio show banquet audience
at the Kentucky Hotel, Mr. Crosley
pointed out that while it will not
be possible to stage a champion-
ship fight very often, there are many
possibilities in the entertainment
field for pograms that would captuse
the enthusiasm of the entire coun-
try. For example, there might be
an evening with our foremost com-
edians, featuring such celebrities as
Will Rogers, Al Jolson, Moran and
Mack of “Two Black Crow” fame
and other national favorites.

It is Mr. Crosley’s suggestion
that such programs be sponsored
by the radio industry. Instead of
waiting for a Tex Rickard or other
promoter to stage an event of na-
tional importance, radio leaders
themselves should take the initiative
In providing programs capdble of
enlisting nation-wide interest, he
feels,

“It is well. known that events
such as the heavyweight champion-
ship fight are outstanding factors in
creating and maintaining enthu-
silasm for radio and in stimulating
the demands for receiving sets, he
stated. “Receiving set owners, no
less than the manufacturers, stand
to benefit from increased interest in
radio, because the quantity and
quality of broadcast programs fs
sure to improve as the radio au-
dience grows in numbers. On the
other hand, as broadcast programs
increase in attractiveness, the de-
mand for recelving sets will be aug-

(Continued on Page 3)
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%R_oyval Series Amrad Neutrodyne

No longer is “lamp-socket radio” a dream N

of the future. It’s here TODAY — in all
the glory of AMRAD’S exquisite tone
quality, all the perfection of AMRAD’S /|

one-dial Control. e
"

The ordinary light-socket furnish-
es all the power. You can have
AMRAD equipped for AC opera-
tion, using the new AC power
tubes—without batteries, elimina-
tors or other devices. Or you
can have it equipped for DC oper-
ation, in connection with battery-
eliminator units.

Nothing short of the actual or-

C chestra or’ artist' can compare
' with this superb, life-like repro-
THE BERWICK duction that AMRAD affords.

Six.tuve ' Soneier i THE AMRAD CORPORATION

THE HASTINGS
Single-dial control,
seven-tube Console,

¢ with "budtin " omme MEDFORD HILLSIDE, MASS. el et i
Muminated J. E. HAHN, President speaker, mounted on

special baffle board.

POWEL CROSLEY, JR., Chr, of Board Tiuminated dal,
Amrad sets are manufactured under llcense $295

contract between Radlo Corporation of Amer- A, C. operated (ne
lca and Crosley Radlo Corporation., Lllcensed batterles)
under Hazeltine and LaTour patents Issued and $395
pending for radlo amateurs, experimental and
broadcast reception,

dial. Vcry selective.
$195

A. C. operated, re-
quiring no batterles,
8295
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Effective Use of Available Display Material Tremendous
Factor in Sale of Crosley Merchandise
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This Shows Effective Use That Can Be Made of

The art of attractively displaying
advertising material is a most im-
portant factor in the sales pro-
motional activities of aggressive
radio merchandisers. Dealers who
do not take advantage of this phase
of presentation are falling behind 1in
the procession, giving their com-
petitor a distinct advantage.

Crosley dealers who play up the
selling features of the Bandbox
receivers and Musicone reproducer
with Crosley display material are
commanding favorable attention of
the buying public.

Making Windows Sell

Prospective radio purchasers are
by nature window-shoppers., Win-
dows artistically decorated arrest
the public's attention, inviting him
to investigate further, and quite
frequently to enter the store. Thus,
he makes inquiry of the radio mer-
chandise the dealer is featuring.
This offers a tremendous advantage
as the most difficult part of the
game is getting the prospect in the
store.

The interior display of the store
then plays a very important part.
Artistically arranged the appeal is
most impressive. The receivers.
consoles, and loud speakers should

be each in a conspicuous position

throughout the store so as to quickly

catgch the eye of the prospect.
Interior store display material can

of merchandise, calling the cus-
tomer’s attention to a positive sales
feature of that particular product.
All of which creates a radio mer-
chandising atmosphere that is ex-
tremely pleasing as well as helpful
toward interesting the customer fur-
ther in the purchase. In a sense,
Crosley display pieces are silent
little salesmen, each contributing its
sales help.

Display Material Available.

Available to all authorized Cros-
ley dealers Is a $5.00 assortment of
display material that has cost the
Crosley corporation more than twice
that amount. Several Window Dis-
plays, Window. Panel Easels, Cata-
logues, Broadsides, Envelope Stuf-
fers, Folders, Salesmen’s Manual,
Pennants, Window Transfers,
Streamers, Price Tickets, Price
Cards, Identification Cards, and
Easel Signs, comprise a few of
the dealer helps in this assort-
ment.

Every Authorized Crosley Dealer

should order at least one of this

Crosley Display Material

be placed along side :of' each piece.

assortment of Dealer Display Helps.
Those who do not, show a lack of
enthusiasm toward promoting the
sale of Crosley products.

.Orders for the assortment can
be sent to your Distributor or direct
to our factory office at Cincinnati,
marked to the attention of the Ad-
vertising Department. Every Order
Must Be Accompanied With The
Dealer’s Check,

This display material is the con-
necting link between Crosley ad-
vertising and the merchandise in
your store. Dealers can not be im-
pressed too emphatically with the
necessity and advisability of putting
in these sales helps immediately. We
are in the midst of the most success-
ful radio season the industry has
ever known with the best months
ahead of us. It is hig htime all
dealers are cashing in on this era
of radio prosperity.

Act Now—Order the Display
Material Today.

Dealers will notice a photograph of
effective window display reproduced
on this page and another on page
13 which have brought excellent re-
sults. An exact replica arranged in
your window would be equally pro-

ductive or you may have originall{,

Furnished in Special $5 Kit

ideas of your own that would con-
form to your size of window space.

A SupertRadio
Program Needed
FEach Month

(Continued from Page 1)
mented. It works both ways. The
great broadcasting stations ot today
offer facilities to enable the whole
nation to listen in on a program ot
outstanding importance, and radio
manufacturers should take full ad-
vantage of these facllities, for our
own good and for the general ad-
vancement of radio.

Mr. Crosley fiew to Louisville from
Cincinnati in a-Ryan Brougham,
landing safely in the teeth of a se-
vere storm.

O——

DEALERS!

Examine carefully Pages 6,

7, 8 and 9. They show

you how to increase sales
through advertising.
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Published By
The Crosley Radlo Corporation,
Manufacturers of Radlo Apparatus
Coleraln and Sassafras Streets,
Cincinnatl, Ohlo
Telephone Kirby 3200
Editor: Charles E. Fay
This !s your paper. Help make It In-
teresting by sending In contributlons.
All material sent In will be most
welcome, Comments of every de-
scription will be appreciated. What
do you say? Let's all pull together.
=
Crosley manufaetures radlo sets
for radio amateur, experimental, and
broadcast reception use under patents
of the Radlo Corporation of America
and Assoclated Companies, The Hazel-

tine Corporation, and the Latour Cor-
poration.

To each individual Thanksgiving
Day brings up different associations.
To some it is a day of great feast-
ing with a monster turkey enjoying
the center of the stage. To others
it is the day of the great football
game. To still others, just another
holiday.

In this modern day and age, are
we losing the true significance of
Thanksgiving? Are we forgetting
why our fore-fathers set aside this
day? Many individuals sidestep
the true meaning of Thanksgiving
and thus lose much of the romance
of this day passed down to us for
over three centurles.

Our Pilgrim fathers with hearts
overflowing with gratitude to God
for a wonderful deliverance set
aside Thanksgiving as a special day
in which to give thanks. Each
year this day is reset aside by proc-
lamation of the President of the
United States. Each year the peo-
ple of the United States have had
more and more to be thankful for,

Radio is one of the many things
we have to be thankful for which
our fore-fathers did not have.
Each year radio has raised to a
higher standard. The Bandbox
receiver gives the public the best
in radio. Thousands this year
have their Crosley Bandbox to
be thankful for. Many with a
thankful heart have already ex-
pressed their feelings by writing en-
thusiastic letters, stating how much
they value their Bandbox set.

Crosley dealers can well take this
as their cue to also give thanks, for
satisfied customers are certain as-
surance of volume sales. The
Bandbox I8 producing a satisfled
customer in every home where it is
installed.

THE CROSLEY
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meditate on the true significance of
this day and enumerate in your
minds the many things for which
you have to be thankful.
—_—

Is Your Business Going
Stale?

“There is not a great difference
between ‘going great’ and ‘going
stale’,” says an outstanding Amer-
ican newspaper.

We hear the athlete talk of going
stale,—when he is going his great-
est. The athlete almost fears to
go at his best because it Is then
that he encounters the greatest
peril of attaining too fine an edge
and thus going stale.

The radio Industry has arrived.
No time since the first invention of
radio has the demand for radio ap-
paratus been so universal. A great
multitude, who previously had not
thought of buying radio, are avalil-
ing themselves of the advantage of
radio and are now flocking into the
dealer and purchasing a radio re-
ceiver.

The Crosley dealer particularly
enjoys a dominating position in the
radio world, this season. ‘The
Bandbox has gone over—is the out-
standing radio recelver—is the most
popular—the fastest selling set that
has ever been placed on the market.
Due to this Crosley dealers are nat-
urally showing sales that have nev-
er before béen dreamed possible.
Business is flocking their way, it is
coming almost without effort.

This season of the year whef ra-
dio is naturally in greatest demand,
sales of the Bandbox are reaching
tremendous proportions. Every
Crosley Dealer is going full force
1eaching a greater volume of sales
and sitting high on the tide of
prosperity.

Because of this condition there is
danger of your business going stale.

going their best, is the very time to
watch out that you and your bus-
iness do not go stale.

At this season when business is
coming your way, is the time to
work all the harder, the time to
put greater thought, greater energy
and greater sales efforts behind the
sale of the merchandise that you
handle.

Take full advantage of the high
tide of Bandbox sales. Strike now
while the iron is hot, while the pub-
lic is in the receptive buying mood.
They want to buy now and they are
going to buy. Some one is certain
to sell them a receiver during these
weeks ahead. You have a radio
receiver, reasonably priced, with the
most remarkable talking points of
any receiver at almost any price. All
you have to do is to explain these
talking points to the prospective
purchaser, let him know what the
Bandbox will give in real enjoy-
ment and the business is yours.
Don’t just be an order taker and
satisfied with the business which

At the very time that things are|Want.

gressive, go-getter type that brings
in the business. Send your scouts
out into the homes in your com-
munity, advertise Crosley big in
your local newspaper. Shoot out
letters to the prospects who you
think should purchase a Crosley re-
ceiver from you. ‘These are the
numerous ways that you can keep
your business growing, that you can
keep your sales going big. Double
and triple your sales during the
great selling weeks, by putting in
that extra added effort.

0O
i

Looking Ahead Toward
Christmas

It is early to start arranging for
Christmas and to get the Christmas
spirit into your selling atmosphere.
It is not too early, however, to
look ahead and to start thinking a
little of what you can do in your
business to make the mnecessary
preparations when the time arrives.
Turn over in your mind the window
trims that you can put in to give
to your windows the Christmas
spirit. Think of ways that you can
decorate your store to create the
Christmas atmosphere. All these
things help to bring the Christmas
trade your way.

Above all be sure that you have
sufficient stock of merchandise to
take care of your Christmas busi-
ness. There is nothing which ag-
gravates the Christmas jobber so
much as to find that the stock of
a desired article is depleted. Pre-
pare for the biggest Christmas busi-
ness you have ever had in your his-
tory. Lay in a sufficient stock of all
your items to take care of this de-
mand.

In this issue of the Broadcaster
on pages 6, 7, 8 and 9 are repro-
duced ads with the Christmas ap-
peal. Arrange to run these ads.
Order at once mats of those you

The next issue of The Crosley
Broadcaster, which will be in yo'ir
hands around the first of December
will give you a complete idea about
going after the Christmas business.
Watch out for this issue and be
prepared to put the ideas suggested
therein to work immediately so that
the Christmas season may ‘be one
of the tremendous profits for you.

Radio £Ies Boom

(Continued from Page 1)

care of the even bigger sales which
they positively know are ahead. Dis-
tributors have felt the increased de-
mand from their dealers and as a
result orders are pouring in for in-
creased specifications. Again we are
swamped with orders for the Band-
box and production is being speeded
to meet the situation,

Read over ;’vage 6. Plan
to run ads shown on Pages
7, 8 and 9 in your local

Now as Thanksgiving approaches

comes into your store. Be an ag-
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An important thing to do imme-
diately upon unpackicg every Cros-
ley console cabinet is to rub it down
carefully. These cabinets are finish-
ed with an outer coating of white
wax, over the stain and varnish,
and to make the finish look fire 1%
is merely necessary to rub it gently
with a soft, dry cloth. Durirngz ship-
ment the finish becomes dulled
slightly becdause of the effiect of the
atmosphere, and when the console
is unpacked finger marxs are usually
left on it. A few minutes spent in
polishing with a dry cloth will re-
store the finish to its orisinul lustre,
however, just as it was when 1t
left the 1actory. Do ot use fur-
niture polish or oil ot any Lkind
but simply 2 clean, @y cleth, When
you sell o conseole, insiiuct the pur-
chaser low to poiisix it, and he-\':ill

like new indefiniteiy.

Better begin to think about
Christmas right now. The Christ-
mas season is almost here and with
the new Bandbox line you have an
opportunity to put an enjovable
Christmas gift intc hundreds of
homes. Plan now what your Christ-
mas window displays are going to
be, and how you are going to fea-
ture the “Bandbox for Christmas”
idea in your advertising. It is far
better to start your campaign early
than too late. Get busy right now
and plan some stunts that will pile
up your holiday profits and enable
you to greet the New Year with a
broad smile.

One very easy scheme that you
can follow for promoting Bandbox
sales as Chirstmas gifts is to stock
some Christmas boxes, appropriately
decorated, for packing Bandboxes,
Power Converters, etc, used as

of these boxes, decorated with holly,
etc., very cheaply, and when the
Bandbox is tied up in such a box
with wide red ribbon, it will have
very much of the gift atmosphere.
When you decorate your window
for Christmas, display these boxes,
and make a feature of supplying
the Bandbox all done up in Holiday
clothes, ready to be used as a gift.
A small Christmas tree, lighted up,
will help to dress your window,
and some artificial snow, holly, etec.,
will help to lend atmosphere.

One of the latest publicity stunts
is an outfit which receives pictures
of the newest styles direct by radio
from Paris and reproduces them
for the onlooker.

newspaper.

Christmas gifts. You can buy a few
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Crosley Hour From New York Impor-
fant Feature Of Crosley Advertising

Program For Sunday Afternoon, November 27, Of Cros-

ley Moscow Art Orchestra Unusual

That Powel Crosley, Jr., has his finger on the pulse of the American
people is conclusively shown by the trémendous enthusiasm with which
the Crosley Hour from New York is received in every section of the
country. Every alternate Sunday afternoon from 5:30 to 6:30, Eastern
Standard Time, The Crosley Moscow Art Orchestra, under the able
direction of Arno Arriga, there is sent over the air the Crosley Hour.
This program is one of the special hobbies of Mr. Crosley and he takes
2 great interest in the type of music which is chosen.

As a result of this interest and his great knowledge of what the public
wants, Powel Crosley, Jr., has made this the most popular broadcast
hour. The thousands of letters which are received, enthusiastically com-
mending this program, is ample proof of its popularity.

This Crosley Hour plays a tremendous part in stimulating the sales
of Crosley products, and not only does it make the name of Crosley a
by-word over the land, it calls to the attention of all the Crosley Bandbox.
Every Crosley Hour is opened by the Crosley Bandbox March, a special
march composed by Arriga in particular honor of the Bandbox.

Followiny is the program of the Crosley Hour, featuring the Crosley
Moscow Art Orchestra, for Sunday, November 27:

PROGRAM OF CROSLEY HOUR
5:30 to 6:30 P. M. Eastern Standard Time, Sunday Afternoon, Nov. 27.

1. Crosley Bandbox March... Arriga
2. Mignon—Overture Thomas
3. Valse—Gipsy Dream......... Arriga
4, Vienna, the City of My Dreams Siczinsky
5. Hungarian Rhapsody No. 6....... Liszt
Cadenza by Milan Smolen.
6. Pale MoOn......... Logan
7. Habanera from Natoma Herbert
8. The Mill Gillet
9. Mother Machree. Bal
10. Humoresque Dvork
11. Just a Memory Henderson

12. Bacchanale Glazanoff

0.

Proud Of Crosley Franchise, Says Dealer

Gentlemen:

I received the Crosley Bandbox and have given it a very thorough

test and find it to be very selective, easy to tune, good on distance and

enough volume for a dance hall and with a very wonderful tone. I am

proud of my Crosley Franchise as the Bandbox is the most popular

set on the market “high in quality and low in price.”

Here are some of the following stations I heard after I hooked it up

in my store: WBBM, Chicago; WLS, Chicago; KWKH, Shreveport;

WEAPF, New York; KFQB, Fort Worth; KMOX, St. Louis, We are go-

ing to make this a Crosley year, as we know “You're Thére With A
Crosley.”

Very truly yours,
H. B. HOWELL,
Howell’s Radio Shop, Anna, Texas.

Aduvertising Brings In The Business

We are doing more advertising, both over this station and news- tubes.

TALKS T
the TIRATTIE

This is the most remarkable radio season the industry has
yet experienced.  Early season sales reached a tremendotgs
peak, completely outdistancing sales of other years. This
was due in large part to the stimulation received by a number
of outstantding events, most of which, by the way, the industry
had no direct part in fostering. The radio industry would
do well to promote more events as the Dempsey-Tunney fight,
the world series, Radio Industries Banquet, etc., which are of
inestimable value in stimulating radio sales.

CROSLEY JR.

The Bandbox rode on the crest of the tide of these early
season sales, establishing itself immediately as the big seller.
Comparison in values is readily appreciated by dealers. The
Bandbox with completely shielded neutrodyne circuit, illumi-
nated dial and high amplification readily convinces dealers of
its superiority over other radio sets at anywhere near the price
range. These dealers desiring to give the utmost value rec-
ommend the Bandbox in preference to any other set on the
market. The Bandbox sales curve has been on the up-trend
from the very beginning.  During these past weeks, when—
due to the continuance of warm weather—radio sales in general
have suffered, the Bandbox sales curve has continued to go

upward.

It is during 'a general slump that the true value of mer-
chandise is demonstrated. The past weeks have shown con-
clusively that the Bandbox is the outstanding receiver on the
market. It is the most universally accepted radio that the

industry has yet known.

Now again the radio industry has received a stimulant.
As the mercury goes down, radio sales automatically go up.

With the arrival of ideal radio selling weather, radio sales
have taken another jump upward and Bandbox sales are now
hitting a stride far beyond our early-season predictions.

The trend of sales is most interesting at this time.  The
battery model Bandbox, 601, a receiver which has broken
more sales records than any other set that the radio world has
ever known, continues to be a tremendous seller.  There is
another market however where socket power is available which
demands the AC type receiver operating direct from the house
light circuit. It is plainly apparent that the AC Bandbox will
encounter larger and larger sales as the weeks go by.

Trade and consumer reports on the AC model Bandbox
have been most spontaneous and enthusiastic. ~ This receiver
completely fulfills the public desire, long whetted by newspaper
articles concerning the new RCA AC tubes, for a receiver oper-
ating directly from the house light current by use of these
There are many outstanding features that stamp this

papers than we have ever before, and needless to say, it is bringing in the AC Bandbox as the finest specimen of the AC type receiver

business.
in the forward sweep of the Bandbox.
Very truly yours,
Charleston Radio Supply Company.

o |time when maximum radio sales are made.

Educational Programs

H. A. Bellows, of the Federal Ra-
dlo Commission, believes that edu-
cational radlo programs can best be
broadeast through commercial ra-
dio stations and planned and de-
livered by teachers. He says that
the teachers do not have sufficlent-

ly the commercial viewpoint to ful-
ly control broadcasting stations, and
that the commercial broadcasters,
on the other hand, do not know
enough about pedagogy to plan ed-
ucational programs properly. Best
results in radio education will be
obtained through cooperation be-

Sales resistance is broken away—not a single barrier is left | within reach of all.

The cool, favorable, radio-selling weather is upon us.
The days and weeks which stretch out ahead of you are the
Let nothing dim
your vision or prevent you from riding with other Crosley
dealers on the crest of the greatest radio sales wave this or any
other company has ever ridden.

tween the two classes,




Page 6 THE CROSLEY

BROAD_CASTER

Pregénth_'h}gm Crosley Christmas Advertising

Co-operation for Crosley Dealers

FOLLOW THROUGH

Crosley National Advertising is telling the complete story
of Crosley Radio.

Today it is shaping the Christmas Gift buying impulse
of millions.

It rests with every Crosley dealer to direct the buying
stream into his store.

There's one way to do it—by the right kind of local ad-
vertising in your own home newspaper.

And it costs you only a portion of your usual rates, under
the exceedingly generous co-operation Crosley extends to
dealers.

Every Christmas dollar you bring in costs you less to
secure.

Make the Great National Crosley Christmas Gift Appeal
Your Own.

Get your share of the benefits from thousands of dollars
spent with leading magazines.

You Know This

Crosley National Advertising has made the Bandbox the most talked
about radio on the market today.

It has told the story of Crosley Radio so thoroughly and simply that
almost every child knows it by heart.

It has sent countless thousands. to Crosley dealers for the Bandbox.

But unfortunately. Crosley National Advertising cannot list the names
of every Crosley Dealer or tell every Crosley Convert'exactly where to get
a Bandbox,

Crosley National Advertising shapes the buying impulse; it sells the
prospect to Crosley thoroughly at a time when he is most receptive, in
the quiet and privacy of his own home.

But you, Mr. Crosley Dealer, want to get that prospect when he or
she is closer to your store, when he'’s reading the local newspaper, when
he's on the street cars, in short—when his hand’s on his pocketbook.

Tell a radio buyer what to buy and he'll do it sometimes. Take him
by the hand and show him where to buy, where to consummate the de-
sire aroused by Crosley National Advertising and he'll buy NOW.

And this is the holiday gift buying season. You want a big share of
the resulting business.

You'll get lots of it as merely an authorized Crosley dealer, but you'll
get oodles and gobs of it if you're a co-operating Crosiey advertiser.

Try it and see—not merely in bald announcements that you have
Crosley dealership, but by repeating the Christmas Crosley message as
we suggest in this presentation of Crosley Dealer Ads.

Tie in and cash in.

Crosley Pays 1-3 of Your Advertising Bill

For Any Dealer Who Accepts The Following Generous Conditions-—

Crosley will pay one-third of the cost of the newspaper avdertising
space devoted exclusively to Crosley products.

One quarter page space or more must be used. It must feature Cros-
ley products and none other. Your name and address can take up as
much room as you desire.

These.advertisements must be placed by the retailer at the retailer's
local contract rate. Crosley will return one-third of their cost direct to
the retailer only upon receipt of the page in which the ad appears and
the receipted bill from the newspaper for the entire ad which the retailer
HAS PAID. Send these to your jobber, He will approve and forward to
Crosley for payment.

It is understood that the list price of the Bandbox be featured in

every co-operative ad.

These advertisements must be approved by your jobber. Al Crosley
Jjobbers are urged to participate in the publishing of these ads, und may
pay from one-sixth to one-third of the retailer’s cost. Dealer must get
Crosley distributor’'s approval from whom he purchases Ciozicy preducts,
before expecting him to share expense of dealer's advertising.

As cuts for the ads are forwarded only upon receint of ihe couren,
your jobber must O. K. and mail these coupons to the :z¢tory. e sure
to state size of ad you will run and request ad by numboe,

Crosley reserves the privilege to withdraw this of Soa¢ auny tuna.
Mats of these ads furnished in one-quarter, one-halr cad full pazcs.
Make your Christmas Advertising plans now! Send advertising cou-
pons to your jobber at once for cuts. Ads shown furaished in one-quarter,
one-half and full page sizes.

Crosley will send you a check for one-third of the cost of the sprce
you use when you send your jobber your receipted bill and the paze from
the paper on which the ad appears.

We suggest use of copy here shown as it is written especially for re-
tailers by a retail advertising expert who knows how to get action on such
specialties as radios, . talking . machines, pianos, ete.

Note that the copy suggests that the reader MUST buy now without
resorting to “special” or “cut prices.”

Dealers are urged to run'a coupon in every ad. Newspapers have an
out-of-town circulation. Every ad will bring in a few courons and nearly
every one will be from a REAL prospect.

Cuts for the page ads following are also furnished for one-half and
one-quarter page sizes.

Be sure to mark the size copy you will run on the coupon at the bot-
tom of each proof which coupon must be sent to your jobber.

Mats for these ads furnished in ¥, % and full pages. Be sure and
specify stereotype in case your local newspaper cannot use mats,

.. The greatest advantage will follow those who by starting earliest will
identify themselves soonest and more securely as Crosley Dealers and get
the most benefit from Crosley National Advertising.

Now!
wpen there will be ten thinking about a radio purchase to every one who
will do so after the holidays is the time to run Crosley Co-operating Ads

if you haven’t done so before.

Very Important---Request Ads By Number

; . AUTHORIZATION COUPON CROSLEY ADVERTISING SUBSIDY E
E Check Here forSize TO BE FILLED OUT AND MAILED TO YOUR JOBBER X
» and Kind of Cuts E
D DEALER'S NAME ;
. Your Paper Needs | :
: ADDRESS :
! Full Page Send Me Ad. No. S B :
5 Half Page Be sure and fill in No. of ads you want DATE 5
: T :
+  Quarter Page In the o: t;ldcost '
' NAME OF PAPER =
! Mats :
' Jobber’s O, K. :
! Electros | w '
' We Iwill not (reunburse the dealer to the extent of E

THE CROSLEY BROABCASTER

When the gold en”
notes of Christmas
melody sucge from
symphony and
choiry s « o wsis

A C BANDBOX

with Converter $l 10

The new Crosley A C Bandbox is breaking al! radio
sales records. = Our most optimistic hopes failed to
picture and anticipate the demand.

By superior buying power we have been able to se-
cure more Crosley A C Bandboxes and for a llm.lsed
time can supply early comers at the same prevailing
low terms advertised to the right.

Why we Selected the
A C BANDBOX
for our Xmas leader

We made arrangements with Crosley to handle Cros-
ley Radio on the extraordinary merits of its performance
alone. So that our customers may know the reason for
its amazing success and be able to make intelligent c?m-
parison with other radio, we quote Crosley as follows:

o ley Radio is manufactured under the world’s most
impox?t;‘;zst e1!':1.dio patents, those of The Radilo Corporationc of
America, The General Electric Co., The Westinghouse Co.,
The American Telephone & Telegraph Co., The Hazeltine
and The Latour Corporations.

s a result, together with Crosley genius for
a.da.;?t?:n g&t r:any other' important features, a genulne six
tube neutrodyne balanced radio frequency, complete shield-
lu of colls and condensers, acuminators for sharp tuning,
lﬂﬁminated dial, volume contr?g, shl:)fl;le dé?{)s(:g;r%ig?éryel?sz

i single unit cable.
io né‘)]:pei::ttjagrlaatu:?ﬁg the new A C tubes and many other
desirabilities not found in pther radios. " |
d let us demonstrate the selectlvity, long
distfx?:;eal?i‘litay? clarity, volume control and ease of opera-
tion of the A C Bandbox. .

Everybody wants the
Popular A C Bandbox

At Last it is Here!

Perfected radio from
house current ma.de
possible by the amazing
newAlternating Current
tubes

Crosley -Makes it

We are authorized
Crosley Dealers

—Terms as Low as $0.00 Weekly.

No more battery fuss and bother

This is radio that is the last word in adaptability to
any home. The snap of a switch turns it off or on;
no harm done if turned on and forgotten all night.

Complete A C Bandbox set including Power Converter and
newACtubes ...........c..iiiiininnnnenn... $000
Crosley Cabinets with built-in Musicone, $35, $65 and $85

(Dealers Name)
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When someones thoughtfulness has provided cheery
hours for lonely da

- Amazing Ao A C radio tube§
eliminate batteries by use of

clectric ho\/us c urrent

When the finest
Christmas music

is played---

6 tube
Bandbox

255

TORIES in regard {0 the cor.=
ing of AC tubes which would
operate from houselighting circuits
- have appeared in various newspa-
Py 7 pers, arousing a climax of anticipa-

e @an@)}& S tion in the public mind last spring.

With the acquisition of a license

stout steel chassis. As all controls
are assembled together in the
front, cabinet panels are easily cut

66 M ZL S 0 ]‘ by the Crosley Radio Corporation to allow thelr pirolruslon.dThe met-
S AT T under a large group of patents con- al cscutcheon is screwed on over
OS QZ@«S@N Wi d L.‘le, trolled by the Radio Corporation }ll]xle lslll\élf:\m.;&th!xll:‘ee lg;l"i)l::;x‘i?nbgillst.
2, O of America, American Telephone in to order.
[ . and Telegraph Company, General 1. The Imposing Two large furniture manufactur-

Electric Company, Westinghouse array of patents under . lhve designed console cabinets

Xmas Gift

When the whole world sends out on the

which it is built. in which the Bandbox ean be su-

Electric and Manufacturing

b Vhe > - . 5 uality of Derbly Installed. (Show B
air its cheery Yuletide message a single i Company, etc., the Crosley any of the other th2. ?;};%u?émg?w:in%rgsﬁ,y,yn_, Company of Bloomlngton?rlnd.,m:ﬁd
at ounea y hour with the Crosley Bandbox will ! AC Bandbox is possible 2 The Wolf Mtg

through the use of the

Give in the
BANDBOX

You give the result of mlllions
of dollars invested in obtaining
manufacturing rights to the world's
six greatest radio patents, secured
by Crosley from The Radio Cor-
poration of America, The Westing-
house Co., The Amerlcan Tele-
phone and Telegraph Co., The
General Electric Co., and The
Hazeltine and The Latour Corpor-
ations.

You give the result of Crosley
mass production methods which
have succeeded in turning out the
most sensational value we have
ever seen in radio.

You give ‘complete shielding’
hitherto found only in the most
expensive sets—condensers and
colls isolated in e¢xpensive metal
compartments so that reception
will be clear as a bell and the
selectivity astonishing.

You give a genuine Neutrodyne
radjo!—and you know what that
means in eliminating howls,
screeches and squeals,

You glve exclusive Crosley acum-
inators, to bring In weak slgnals
from distant stations.

You give amazing volume con-
trol, casy adaption to Console Cab-
inets, flluminated dial for shudowy
corners, a single efllciency cable
and many other features that will
surprise you,

Insist on all these features in
any other radlo you consider. Then
see and hear the Bandbox. At
these standard. non-inflated Christ-
mas prices you will quickly decide.

alone be well worth the small down pay-
ment we are now asking for this famous
radio receiver. .

All we ask is that you come in at once
and hear it, operate it and marvel at the
ease with which you get station after
station, far and near, clearly and dis-
tinctly, with just the volume you want.

Beauty of the new Bandbox is another

delivers it to any
tl:xing you'll appreciate for a Christmas .
sift home if you

The Bandbox for battery

operation ........eevrrreennnnn. $55
The Bandbox for House A C t Z O d a
Current operation ............... $110

el =
— -

Console

Other Wonderful Cr_e Gifts

FAMOUS MUSICONES

Cabinets
12 in. Ultra Model .................. $ 9.75 3 handsome de-
16 in Super Model ... $12.75 signs, $35, $65 and

" $85,

[Dealers Name] ReQuEST AD No. 108

new R.C.A. alternating
current tubes, UX226 and

UY227. These tubes util-
ize for their filaments and
heating regular alternating
current from the houselight-

ing circuit. The current is
stepped down by means of a trans-
former without need of rectifiers
to supply the heat necessary for
the functioning of the tubes. The
converter box, which is included
with the Crosley AC Bandbox
can be tucked away out of sight.
It is connected to the Bandbox by
a cable and also supplies the cur-
rent for the plate voltages on the
tubes replacing B batteries.

Thus the Crosley AC Bandbox
functions entirely from the regular
hqyselighting current without need
of batteries, battery chargers, or

Montana, Wyoming, Colorado, New Mexico and West, prices slightly higher.

THE CROSLEY RADIO CORP,
Powel Crosley, Jr., Pres.,

Cincinnati, Ohio

This ad will appear in the following publications:

without
tubes

tion, care and early
replacement
This set incorpor-
ates the famous Mer-
shon self-healing elec-
trolytic condenser. It
eliminates the danger of
blowing out paper condensers
which have caused so much diffi-
culty in electrically operated sets.
The Crosley AC Bandbox with
the new alternating current tubes
is truly revolutionary, and brings
to the radio user an entirely new
conception of care-free radio.
This AC model together with the
battery type BANDBOX which
works with standard power sup-
ply units and storage batteries is
the country’s most talked of ra-
dio! The popularity centers
around two major factors:

—And what value Crosley has

added in:

1. Complete shlelding of all ele-
ments,

2. Absolute
Neutrodyne).

3. Volume control.

4. Acuminators for sharpest tun-
Ing.

5. Single cable connectlons.

6. Slngle statlon selector.

7. Illuminated dial.

8. Adaptability to ANY type in-
stallation.

Today’s radlo must be adaptable
to the home. It must fit into all
kinds of conditions, Perhaps you
have a bookcase corner—a desk
compartment—a chest—or even a
bureau drawer where it could be
tucked away. Maybe you want it
to be pa<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>