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Air Mail Speeds Dynacone Production

Brmg.s " Rivets

From Boston To

Cincinnati In
17 Hours

$46.50 Postage On One
Small Package

Uncle Sam stepped forth and
saved the day for Crosley.

Exactly one day would have been
lost, too. Due to the tremendous
demand for Dynacones, the Produc-
tion Department ran short of a cer-
tain type of rivet used in these
speakers. Had these rivets been
obtained by express or regular par-
cel post, production of the Dyna-
cone would have been held up for
at least a day. Thanks to the air
mail, production went ahead
smoothly, without a hitch.

The rivets were mailed from Bos-
ton on Tuesday, August 1, at 5 p.
m., and arrived in Cincinnati, Wed-
nesday, August 2, at 10 a. m. They
were just in time, the old supply
being practically exhausted when
they came in. Shipped via Cleve-
land, they were carried from there
to Cincinnati on a plane of the
Continental Air Lines which was
making its maiden trip, inaugurat-
ing regular air mail service be-
tween Cleveland and Cincinnati.

Although the package was less
than nine inches in any dimension,
it required $46.50 worth of air mail
stamps to carry it. The stamps
were worth more than the rivets.

Insuring Deliveries

This is just one example of how
every possible means is being taken
to insure a steady, prompt supply
of sets and accessories to Crosley
Dealers and Distributors through-
out the country.

Nothing is being spared—no stone
being left unturned—in an effort to
maintain production at high speed

| Radio Hist

New Statzon

Will Be On Air
In Very Near
Future

Building Now Ready For
Equipment

Dynacone Rwets Delivered by Air Matl

and to control it so that everything
runs smoothly.

Demand for Crosley sets and ac-
cessories this year is exceeding all
expectations. The new Showbox,
Gembox, and Dynacone models
have been received with great en-
thusiasm in every quarter. Orders
are pouring in fast from all over
the country.

Because of this enormous de-
mand, the problem of the Produc-
tion Department is no easy one.
It has been necessary to build up
production quite rapidly and to
reach a quantity of output never
before equalled at this time of the
year.

Orders Filled Promptly

Despite the magnitude of the
problem, orders are being adequate-
ly taken care of. New factories,
new machinery, and the most mod-
ern methods of unit assembly are
making it possible to turn out Cros-
ley quality products at a rate never
before dreamed of.

The keynote of the new Crosley
factories is efficiency. Every proced-
ure is planned months ahead. In
fact an entire department is devot-
ed to such planning for the future.

Conveyor systems running
throughout the entire factories,
cleverly designed automatic ma-
chinery, careful engineering design
and production layout all make it
possible to build sets and accessories
in a minimum of time and at a
minimum of cost.

Better Values Result

Not only have these production
improvements, resulted in greater
output capacity and greater ability
to handle orders promptly, but they
have resulted in better Crosley val-
ues.

Every increase in production efi-
ciency makes it possible to build
better sets for the same price. Were
it not for this efficiency it would
be impossible to offer values such
as the Gembox, Showbox, etc., far
outstripping the values of any com-
petitive sets on the market. ~

Two goals are continually kept in
minds in laying out Crosley produc-
tion—to build sets better, and to
build them more efficiently. With
the Crosley wagon hitched to these
stars, Dealers and Distributors may
be assured that the Crosley pro-
ducts they sell will always continue
to dominate the market.

The new 50,000 watt WLW broad-
casting station at Mason, Ohlo, is
rapidly nearing completion.

Ground breaking ceremonies for
the station were held June 25. Just
two weeks later the cement fioor
was poured. Thirty-three days af-
ter the ground breaking ceremonies
the roof was put on the building.
Erection of the two enormous an-
tenna towers, each 300 feet high,
was commenced August 2. The
building was delivered by the con-
tractors, ready for the installation
of equipment, on August 4, and
the transmitting equipment was
shipped from Kearney, N. J., on
August 3.

It now remains only to install the
transmitting apparatus and to run
through the necessary series of tests
and adjustments.

Cincinnati builders say that the
erection of the building has set a
new local record for speed in con-
struction. Every unit of the struc-
ture was erected in accordance with
a carefully planned schedule, in or-
der that it might be finished in a
minimum of time. A similar sched-
ule will be used in installing and
testing the transmitting equipment.

Speaking of the new station. Pow-
el Crosley, Jr., President of the
Crosley Radio Corporation, recent-
ly said:

“Five years ago, when WLW got
its 500 watt transmitter, people
thought we were insane when we
mentioned the possibility of some-
time operating with 5000 watts.
Now we hope to be using 50,000

(Continued on Page 19)
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$2 5 ACI NOW!

CLIP THE COUPON BELOW AND
SEND IT IN, WHILE THEY LAST

These Sets Are Going Fast---
Only A Few Are Left---Take
Advantage of This Bargain by
Mailing Your Order Today.

There are a few Crosley RFL-90 Console Models still
available for Crosley Authorized Dealers at the bargain price
of $25.00. These six-tube, balanced receivers are mounted
in genuine mahogany, two-toned console cabinets, and are
equipped with built-in Musicone speakers. Tuning is accom-
plished by a double, drum-type station selector, with space
for recording stations. This high-class receiver formerly listed
at $98.00. It has truly remarkable selectivity and tone quality.

Every Set In Original Carton.

Every set is brand new, in its original shipping carton.
None has received the slightest amount of use. Each set is
accompanied by the usual Crosley guarantee.

Cash Must Accompany Order.

Because of the very low price at which these sets are
offered, they cannot be sold on open account. Your order
must be accompanied by cash, postal money order, or express
money order. Sets will be shipped C. O. D. if desired, upon
receipt of at least 25 % of the amount of the order. Clip the
coupon below and send it in with your remittance.

The regular list
price of this beauti-
ful Console Model,
, 1928, Crosley RFL-90, is
$98.00. A few re-
mainders are of-

fered to Authorized
Crosley Dealers at
$25.00.

THE CROSLEY RADIO CORPORATION,

CINCINNATI, OHIO

COUPON Date

The Crosley Radio Corporation, Cincinnati, Ohio.
Gentlemen:

In accordance with your special offer to Authorized Crosley Dealers, please ship
¢+ T RFL-90's at $25 each. I am enclosing a money order for $

esessecssesrassesasel eee

Company Name

Address
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Foreign Manager
Sails For Europe

Will Visit Italy, Spain And
Portugal

Charles J. Hopkins, Manager of
the Foreign Department of the
Crosley Radio Corporation, sailed
July 28 for Europe to confer with
Crosley representatives in various
countries regarding the distribution
of Crosley radio sets, speakers and
Icyballs.
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Charles J. Hopkins

Hopkins’ first stop will be in Na-
ples, From there he will travel to
Rome, Florence, Venice, Milan,
Turin, and Genoa in Italy. Leaving
Genoa, he will go to Barcelona and
Madrid in Spain, and thence to
Lisbon, Portugal. From Lisbon he
will either return via Gibralter or
travel to Paris and return via Cher-
bourg.

Crosley radio sets are as popular
in other countries as in the United
States, The cities that Hopkins
will visit represent but a few im-
poriant markets for Crosley mer-
chandisr: abroad. Practically every
covntry of consequence in the world
now has one or more Crosley dis-
tributors, and many of these distrib-
utors sell large quantities of Crosley
radlo merchandise. )

Since the introduction of Icyball

it, too, has found great favor in
the foreign field. There are many
sections of the world where refrig-
eration with ice or electricity is
beyend the question. In such coun-
tries, ice-making machinery is rare,
and electrical power supply is found
only in a few cities. This situa-
tion is especially true in many trop-
ical counfries, where means of re-
frigeration is most needed in order
to keep food in fit condition for
eating. These countries welcome
Icyball as the ideal -solution of a
hitherto difficult food problem,
« During the absence of Hopkins
in ‘Europe, the Foreign Department
will be under the direction of his
assistant, Octavio Bérmudez.

Broadcasting From Crosley-Waco
Plane A Decided Success

Tour of Crosley Plane Created Great Interest
Throughout the Country

Powel Crosley Jr.,, bidding good-bye to Charles W. Meyers, pilot, and
William R. Baldwin, Crosley representative.

The Curosley-Waco aeroplane, en-
tered by the Crosley Radio Cor-
poration and the Advance Aircraft
Company of Troy, Ohio, in the Na-
ticnal Air Tour of 1928, travelled
over 6,000 miles and visited 30 cities,
carrying the message of new Crosley
models to Dealers, Distributors, and
the public. The Crosley plane, en-
try No. 19, quickly swung into
fourth place and maintained that
position throughout the tour.

The plane was equipped with a
short-wave broadcast transmitter,
licensed by the Federal Radio Com-
mission, to broadcast on 72 meters.
This was the first time that broad-
casting from a plane had been at-
tempted in connection with the
Naional Air Tours, and the experi-
ment was observed from all .quar-
ters with great interest.

The broadcasts proved to be a
decided success. They were picked
up at the various points along the
route and either rebroadcast through
local stations or received directly
by radio sets with lowave equip-
ment at the fiying fields. In each
case, powerful Crosley Showhox sets
and Dynacone speakers at the flying
fields made it possible for those
awaiting the arrival of the planes
to listen in to the broadcasts.

It was found that the range of
the transmitter was approximately
twenty-five miles. This was suffi-
cient to enable those at the fields

to hear from the planes long before
they came into sight, in most in-
stances.

William B. Baldwin, Crosley rep-
resentative who operated the radio
transmitter, was an ace {n the
Canadian air forces during the
World War. The plane was piloted
by Charles W. Meyers, who won last
year’s Derby from New York to
Seattle, and who was in the prize
money in the 1927 National Air
Tour.

At the various stops along the
route, Baldwin spoke through local
broadcasting stations, giving res-
umes of interesting events during
the flight. At other points, where
there were no broadcasting sta-
tions, he spoke at special luncheons
and his talks were broadcast by re-
mote control.

During the latter part of the tour
a Crosley Bandbox receiver was in-
stalled. in .the plane and broadcast
programs, weather reports, wind ve-
locity data, and other information
was picked up.

Crosley- has entered these Na-
tional Air Tours both last year and
this, in the feeling that it is g
stunt which will greatly stimulate
interest along the route and boost
Crosley Distributors’ and Dealers’
sales. That interest is aroused is
evidenced by the fact that large
crowds turn out at all points along
the route to greet the plane, and
that the local papers, organizations,

See Page Thirteen For
Sure Profit Plan

ctc., show great interest in the
flight.

Mayors, governors, and other
prominent notables met the plane
at many points along the route. The
fiyers were given warm receptions
and cntertained royally at every
stop.

The unique radio broadcasting
experiment conducted from the
Crosley plane greatly stimulated in-
terest in Crosley radios. Those at
the fiying fields had an opportunity
to see for themselves the remark-
able performance of the Crosley
Skowbox and Dynacones, and they
were not backward about carrying
their enthusiasm to others. Thus,
the flight was undoubtedly a suc-
cess in accomplishing its purpose
of crealmny interest in Crosley radio
for the benefit of Dealers and Dis-
tributors throughout the country.

. g o

If anyone doubts that radio is
popular among the public he should
ride the elevated lines in New York
City. Radio aerials are so thick on
the roofs of the apartment houses
that it appears almost as though
there must be more radio sets than
people in New York.

Popular Crosley Sales
Representative

Leonard A. Kellogg.

Kellogg, more commonly known
as “Kelly”, is the senior Crosley
field representative in point of serv~
ice. “Kelly” joined the Crosley
sales organization back in the days
when Harko, Sr., was the most pop-
ular receiver on the market, Since
that time he has enthusiastically
carried the story of Crosley sets and
Crosley merchandising methods to
dealers and distributors all over
the country. He has addressed hun~
dreds of sales meetings and con-
ventlons, and is well known among

distributors and dealers.
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Crosl munufactures radio
for mdelg amateur, experimental, and
broadoast reception use under patents
of the Radlo Corporation of America
and Assoolated Companies, The Hazel-
tine Corporation, and the tour Cor-
poration.
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The Dynamic Dynacone

The Dynacone is undoubtedly a
speaker in a class by itself. There
is no other speaker on the market
utilizing field electromagnets as the
Dynacone does which can be op-
erated direct from the radio set,
without the use of accessory bat-
teries.

Many of those who are selling
competitive speakers are frank to
admit its superiority when they hear
the Dynacone. There are some few,
however, who, realizing that they
are up against a product that is
unquestionably better than their
own, adopt the method of knocking
it in every way that they can to
discourage those who are selling
Dynacone. These few individuals
have adopted the mistaken policy
of circulating false statements, and
of making criticlsms that are so
far fetched as to seem-foolish to
anyone versed in the technical side
of radio speakers.

Every dealer and distributor
knows that knocking a competitive
product is bad business, Beware,
therefore, of the salesman who
adopts such tactics. Make him
come out in the open and match
his product with yours, point for

the best, and at the same time wish
to get the greatest possible value
for their money.

—_——

The Crosley Flight

The Crosley-Waco plane has fin-
ish its good will flight, carrying
the message of Crosley radio

| throughout the United States.

This year the unique experiment

{of broadcasting from the plane

aroused great interest all along the
route. The stunt was given wide
publicity at every stop.

Thus closes another chapter in
the history of how Crosley is en-
deavoring to stimulate radio interest
and radio sales for the benefit of
Crosley Dealers and Distributors.

The aeroplane, at the moment, is
the center of the public’s attention.
It is fitting that it should be used
as a means of carrying the Crosley
message. When other things come
into the public eye, these too will
be turned to the furtherance of
sales of Crosley radios.

—_

Be Prepared

When the rush season comes, be
prepared.

Each year the heavy radio de-
mand has reached its peak earlier.
Reports from the field indicate that
this year the fall buying season will
be under way earlier than ever,

Every Crosley dealer and distrib-
utor should plan to be in position
to take care of the rush by the
latter part of August, or the first
part of September at the very latest.
It is imperative that every dealer
and distributor carefully estimate
the number of sets and accessories
he will need and requisition them
immediately. Only by planning
ahead and making arrangements
now for fall deliveries will the dealer
or distributor be certain of a suffi-
clent supply of sets to take care
of his needs.

It is imperative also that each
distributor and dealer have his sales
and advertising campaign carefully
mapped out, When the rush starts
there will not be time to think
about these things. Advertising for
the fall trade should already be
under way, and plans for future’
advertising should be completed.
Here at the factory everything
possible is heing done to look to
the future and give Crosley dealers
and distributors the best service

point.

A competitive test will tell the
story. Just let Dynacone be tried
in comparison with the average
speaker, and you will find that it
will run circles all around it,

Dynacone is a remarkable radio
speaker and an unusual radio value.
It has already had large sales, and
these sales will undoubtedly swing
into huge proportions as the radio
season gets well under way. It is

|

possible. Already production for the
remainder of the year has been laid
out in such a way that it can go
ahead as smooth as clockwork, and
still permit of flexibility. Every
effort will be made to supply sets
promptly when they are needed,
and the new modern Crosley fac-
tories are certainly equipped to do
this.

But the more Crosley dealers and
distributors co-operate, the easier

a fine speaker for everyone, but
it will appeal especially to those|
radio buyers who want nothing but

it will be to run high-speed, produc-
tion smoothly, without a hitch.
Make estimates and have all your

Radio Sets For
Stock Market
Quotations

Business Men Buy Radio
For Office

Here is a rapidly growing market
for radio sets that many Crosley
dealers have probably not consid-
ered—the market for sets among
banks, business institutions, busi-
ness men, and other investors who
wish to get the daily stock and bond
quotations.

Interest in stock and bonds has
grown stronger than ever before
during the last year. More and move
persons are buying investment se-
curities or are speculating in the
market, Those who have specula-
tive interest in the market are keenly
desirous of knowing up-to-the-min-
ute news as to the quotations of
their favorite securities.

Banks Buy Radio.

During the past year, hundreds
of banks in small towns have in-
stalled radio sets to receive the
stock and bond quotations for the
benefit of their customers. Reports
from these banks are enthusiastic
as to the extra trade these radio
sets have brought them.

If you are a dealer in a small
town and your bank has no stock
ticker nor is not radio equipped, by
all means get busy and sell them
a set.

The business man or capitalist in
either a small town or a large city
is a good prospect for a radio set
to receive the market quotations.
He can have a set installed for very
little money, whereas the cost of
ticker service would be prohibitive.

Quick Source of Information,

Hardly any business man now-
adays fails to purchase and sell in
the stock market occasionally. Many
sell and buy stocks every day. If
these men must depend upon news-
papers for their information as to
price changes, or must wait until
their broker calls them, they are
sure to miss many opportunities by
learning of them too late. With
radio sets in their offices, they can,
in most localities, receive prompt
news one or more times a day as to
the latest quotations. Such a serv-
ice means actual dollars and cents
to them.

In some cities this new fleld for
radlo sets is closed to other radio
dealers because D. C. lighting cur-
rent is supplied in the downtown
districts. Crosley dealers, however,
with the new D. C, Showbox, have a
set ideally adopted to office use in
such localities.

requisitions placed now, and you
may be sure of being taken care

of when the rush comes.

-
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How many Icyballs have you
sold? What methods do you use
for selling Icyball?

On page 6 of this issue is describ-
ed a contest whereby you may win
a fine prize simply by outlining
your experiences in selling Icyball.

Some dealers have sold hundreds
of Icyballs this season. Perhaps
you are one of these. If so there
is some secret to your success, and
we want you to tell it. There are
many methods of selling. You may
have one that is quite unique and
original.

Turn to page 6 and rcad the de-
tails of the contest.

We want to emphasize here the
importance of saving and filing the
service articles appecring in each
issuc of “The Broadcastor.”

Probably many service men can
take any Crosley set and go over
it completely without any service
information to assist them. But it
undoubtedly does save time to have
technical information at hand, cir-
cuit diagrams, testing diagrams, etc.

It is impractical to print sep-
arate service sheets and send them
to all Crosley dealers. The quickest
and most efficient way of getting
this information to dealers is
through the medium of ‘“The Broad-
caster.” Accordingly, a page in
each issue is devoted to a service
article concerning a Crosley set or
Crosley accessories.

These articles should be cut out
and filed as they arrive. They
should preferably be bound in a
loose leaf binder, which will pro-
tect them from injury.

By consistently clipping the ar-
ticles and filing them, the dealer
will soon build up a book of in-
formation that he will find on many
occasions almost invaluable,

This year Crosley is offering more
dealer advertising helps than ever

before in the history of the Cros- .

ley Radio Corporation. The more
use each dealer makes of these
helps the more he will profit in
the way of sales.

The Crosley mailing campaign,
for instance, is one which every
dealer should adopt. The mailing
pieces are imprinted with your
name, addressed, and stamped, ready
for you to mail. Your only work
is in preparing a list of prospects.
At the same time, your share of
the cost is nominal.

Now is the time to plan your
mailing campaign and get it under
way. The rush season will soon
be upon us, and you want your ad-
vertising to have gotten in some
good licks by that time.

THE CROSLEY BROADCASTER

Back From Europe

L3 —~

Powel Crosley, Jr, and Mrs. Crosley on board the Majestic. Mr,
and Mrs. Crosley have just returned from an extended tour in various
European countries.

C}'o;ley j&g;ball Wonderful Inventi(;1

Subscriber To Oklahoma Farmer-Stockman Makes In-
teresting Remarks

“This comment was written by one of our readers,” says The Okla-
homa Farmer-Stockman, “who returned a questionnaire to us on an in-
vestigation we were making on various farm products.

“‘T have an Icyball refrigerator I am trying. It is the most won-
derful invention yet, especially for the farmer that can't get ice regularly.
We like it fine, and I would like to hear from someone that has used them
a longer time than I have, which is seven months.’”

O
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Appreciates Being Advised To Purchase Crosley Jewelbox

“Dubetz & Greenberg, (Crosley Dealers)
Gary, Indiana.
My dear Mr. Greenberg:

I wish to take this opportunity of thanking you for advising me to
purchase a Crosley Jewelbox. I secured approximately 25 stations the
very first night it was installed in my home, amongst which were the
following: WCCO, WRR, WOC, WSM, KWKH, WFIW, WLW, WEBH,
WLS, WBBM, WMAQ, WGN, WOK, WENR, KYW, WCFL, WMBB,
and WIOB.

I certainly am satisted and would recommend this set to any
one who wishes to have enjoyment in his home,

Thanking you again, and assuring you of appreciation, I am,

Very truly yours,
(Signed) WALTER BOETTNER,
Gary, Indiana.

TAILKS I-00
the TIRAID

Upon returning to the office from my trip
abroad, | was especially pleased to find that our
sales so far this year are about four times that
of any preceding year and that July sales were
approximately ten times the average sales of
any preceding year. While pleased, | was not
surprised because | knew that our offering of
the Gembox and the Showbox to the public this
year represented the greatest radio value any
manufacturer has ever offered. The public soon
recognizes a superior product.

POWEL
CROSLEY JR.

Coupled with these sets is the Dynacone
speaker, the first speaker to utilize the B bat-
tery current of a radio set to excite its field. The
Dynacone uses an electro-magnet several times
as powerful as the permanent magnet type of
speaker, hence its volume and its marvelous
tone qualities. Crosley sets and Dynacones are
positively sweeping the field this year.

We realize that in spite of the tremendous
growth of our business that your sales have
been somewhat handicapped through shortage
of Dynacone speakers. The Dynacones are
rolling out in constantly increasing quantities.
Dynacone production is growing by leaps and
bounds. '

Make the public conscious of the superior-
ity of Crosley products through the use of our
home demonstration plan. Play one in your
store all the time, display them in your windows
and advertise them in your local papers.*

Any.ogdi.nary radio set will perform fairly
well until it is brought into direct comparison
with a Crosley set and Dynacone.

Our success this year is due to the success-
ful application of our home demonstration plan
by so many dealers, combined with superior
products. If you have not already put this plan
into effect, we cannot urge you too strongly
to do so at once. ’

*Try. our retail selling plan which finds prospects in your
community and helps to arrange home demonstrations,

-
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Your Chance To
Win A Worth-Wh

Prize

Crosley Dealers Who Present The Best
Plans For Selling Icyball Refrigerators
Will Receive The Following Useful Prizes

First Prize—Single-UnitIcyball . . . . . . . . . Value $80.
Second Prize—Jewel Floor Lamp . . . . . . . Value $30.
Third Prize—Crosley Square Electric Sign . . Value $12.
Fourth Prize—Crosley Globe Electric Sign . Value $10.
Fifth Prize—Crosley Illuminated Tire Cover, Value § 9.
Sixth Prize—10 Crosley Fibre Tire Covers" . Value § 7.
Seventh Prize—25 Crosley Road Signs® . . . Value $ 3.88

*Imprinted with your name.

4. Your own experience in selling the Icyball must be
accompanied by one testimonial from some person to whom
you have sold an outfit.

Rules Governing Offer

Th'is offer is open to all authorized Crosley dealers.
To qualify, however, for the above Prizes it is necessary that

you comply with the following rules: 5. No entries will be received after September 1, 1928,

6. Announcement of prize winners will be made in
the October 1 issue of The Broadcaster, together with the
winning articles.

1. Carefully write your experience, not to exceed 500
words, on one side of white paper. Typewritten preferred.

7. State the number of Crosley Icyball Refrigerators
you have sold since January 1, 1928,

Official Judges

Homer Buckley, Pres. Buckley Dement Co., Chicago, Ill,
Ralph Heaton, Prather-Allen-Heaton Adv. Agency, Cin., O.
Carl F. Propson, Adv. Magr., Crosley Radio Corporation.

All Reports of Selling Plans Must Reach Us By Sept. 1st

.2. Mail your plan to Carl F, Propson, c-o The Crosley
Radio Corporation, Cincinnati, Ohio, to reach us not later
than September 1, 1928,

3. Only actual experiences in selling Crosley Icyball
are accepted. Theory or plans which you have not tried
can not be accepted,

-
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The following news stories
were prepared by the Crosley
Publicity Department for your
use in local newspapers in ob-
taining publieity for yourself
and the Crosley produets you
sell. Clip them out, fill in your
name and address in the blank
space and hand them to your
radio editor or to the advertising
solieitor who calls on you. Please
send us clippings of any of this
material that is printed in news-
papers in your territory.

Novel Speaker To
Be Demonstrated

One of the most important de-
velopment in the radio industry
this year was the adaption of the
dynamic principle to loud speak-
er use and a low priced reproducer
of this type, the Dynacone, was the
outstanding feature of the 1928
Chicago Radio Trade Show.

A duplicate of this innovation in
the speaker line is on display this
week at where
it is hooked up to a Crosley Show-
box AC receiver in order that lis-
teners might hear it at its best.
The Crosley receiver was especially
constructed for use with the Dyna-
cone.

The electro-dynamic type of loud
speaker is particularly suited to
handle very high outputs from pow-
er amplifiers and when properly
used will far surpass other types of
speakers in performance. They will
work satisfactorily with audio am-
plification employing 171 type tubes
and when used with such amplifiers,
the full bass notes, which are or-
dinarily slighted with low power
amplifiers and ordinary speakers,
deliver music with remarkable real-
ism

New Line of Radios

On Display

A complete line of Crosley radio
receivers and speakers is now on
display at the show rooms of —
— authorized Crosley
dealer in This dis-
play is a duplication of the exhi-
bition at the 1928 Chicago Radio
Trade Show.

The new Crosley line is arranged
to meet every demand of service,

, the Dynacone, and the other, the

!single control illuminated dials.

there being three A. C. electric mo-
dels, one storage battery operated
set and one dry cell operated re-
ceiver, and in addition two speak-
ers, one of the new dynamic type,

Musicone, a magnetic type repro-
ductor,

Of the A. C. sets, the Jewelbox,
and the Showbox are eight tube
sets using three stages of radio fre-
quency amplification, while the
other set of this group, the Gem-
box, is a six tube set. All the A. C.
sets are self-contained, needing
only to be connected to the light
socket to be operated, and have

The Bandbox is a six tube storage
battery type set, featuring volume,
tonal quality, selectivity, and dis-
tance. The other battery operated
set is the Bandbox, Jr., which is
operated with dry cells. This set,
while primarily designed for use in
rural districts where the use of
storage batteries is impractical, is
so small and compact that it can
be utilized as a portable set, be-
ing small enough to fit in a suit-
case.

Stability And De-
pendability Are
Crosley Traits

Crosley Receiver Weathers
St. Francis Dam Break

THE CROSLEY BROADCASTER

And Operatés Perfectly

It is some time since the St.
Francis Dam broke loose in Cali-
fornia, flooding the countryside with
twelve billion gallons of water and
with the loss of life reaching near
two hundred. A story, however,
has come to our attention which
we know will interest every one, for
it proves again the fine construc-
tion always to be found in Crosley
merchandise,

It seems that just after the dam
broke loose and rescue work had
begun, W. I. Hodge, who Is a rep-
resentative of the Kierulf & Ra-
venscroft Company, Crosley dis-
tributors in California, was digging
for bodies about a mile below the
dam. While doing this he came
across a Crosley RFL-75 buried deep
in the mud. The cabinet in which
the set was installed was com-
pletely broken and the chassis was
thick with mud. After thoroughly
cleaning the set and installing new
tubes, but not touching in any way
the wiring of the set, Mr. Hodge
funed it in and found the set work-
ed beautifully,. The first station
picked up was at Denver, Colorado.

This remarkable incident created
a great deal of attention in the
California territory and the set was
placed on demonstration in Walker’s
Department Store at Los Angeles.
Over the set was placed the slogan,
“Stability and Dependability of

Virginia Lee Andy Mansfield

Pianologues and “blues”, long removed from local radio programs
after a plethora of such entertainment, have been returned to the sched-
ules of WLW with considerable success.

Virginia Lee, “blues” singer, with four years of stage experience as a
background and Andy Mansfield, pianist of Ray Miller’s orchestra, are
the exponents of the revival of what was once among radio’s most
popular features.

Mansfield is noted for his clever orchestral arrangements and for
his direction of various recording units. He was director of the orchestra
in a road company of “Little Jesse James” and has at other times
directed his own orchestras. He has written many of the “blues” songs
sung by Miss Lee.

“Radio is a relaxation,” he says, and upholds his contention by making
a flying trip to the Crosley studios Saturday nights during an intermission
in the Hotel Gibson's dance program where he plays with Miller's
orchestra.

Miss Lee sings “blues” songs with a flavor that suggests a birth place
farther south than her Covington, Ky., home. She gained a stage repu-
tation in “China Rose” and other New York musical shows and in
vaudeville. She is heard at WLW on Thursdays at 10 P. M. and with
Mansfield Wednesday nights.

Packet Race Stimulates Interest

Although the Crosley radio station, WLW, at Cincinnati, has long
included the broadcast of river stages on its daily schedule, interest in
this feature mow has reached a new peak.

After the recent race up the Ohio river rrom Cincinnati to New
Richmond between the Chris Greene and the Betsy Ann, two rival river
packets, challenges between other pilots have begun to fly back and forth
along the river from Cairo to Pittsburgh.

Public interest in the revival of the sport made famous by the
Natchez and the Robert E, Lee is great. Since each challenge is con-
ditioned by the height of the river, race fans are tuning WLW daily

Crosley Radio.”

for dope.
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e DYNACONE

Type E

This truly remarkable speaker is with-
out an equal. Itis the only dynamic speaker,
utilizing field electromagnets, which can be
run direct from the radio set, without special
battery. The dynamic principle enables great

volume to be obtained with perfect tone

5\2 5
output tube. © @

Y% SHOWBOX

8 Tube AC Electric

quality, Type E
DYNACONE is
for use with sets

having a single

For those who want maximum volume and power combined with
the all-electric, light-socket feature, the Crosley SHOWBOX is the ideal
set. Its eight tubes, combined with a push-pull output stage, provide
ample volume, even when receiving distant stations. The push-pull out-
Put, a unique Crosley feature, and especially designed audio transformers,
result in extraordinarily fine tone quality. Though ruggedly constructed

8 O throughout, the SHOWBOX is built into a

compact case—a feature that will appeal to
WITHOUT TUBES

many radio prospects. Simply plug it into a
Whatever hdppens in 1928 . ; ’%: ms%a%
5 \ S

light socket, and it is ready to go. No trouble
at all to demonstrate it in the home.

. speaker is replaced bya power—

SLEY HEADLINERS

CROSLEY DYN

A Sim ple Explanalion
that A]Z can Undepséand

#rthe dynamic principle
G of radio speakers means
== POWER-combined with
the finest attainable QUALITY,

Dynamic speakers get their
POWH? by the use of an elecizro-
magnetic field. Translated from
Engineering intoEnglish this
'.mea s H\a}kﬁ{}l%[yrermaxﬁﬁel&
g i /)
“ﬁ’fﬁ

magnet of the average radio

ful electromagnet.

ELECTRIC FIELD MAGNET
(;// SAME PRINCIPLE AS
ELLECTROMAGNET FOR
CARRYING STEEL
U0

T B8E£AMS 7

Comparing ihe ssible
POWER of electromagnds and

permanen’r. magnots is like compar—

N

permanent field magnets. Tt
will serve admirably as a shoeking
machine but cannot light a single
lamp bulb. TRe dynamo
uses electro magnets.
Even a modérate sized dy-
namo will run the lights of
an enhre vﬂla.ge.

I \L&'lero’l:ofore ﬂ\e use oF—

dunamic speakers Was limited
to a comparative few who
could afford them because
they vequired a sepavate bat-
tery to supply the current
for their eleetromagnet coils.

DYNACONE eliminates
the battery _ (== and
utiliges current | direct

From the set to opera’te its
Field. coils.
A continuous’
direct currentis | L
always flowing Zinthe
plate circuit of the power output
tube of the radio set.
Upon this direct current is super-

imposed the fluctuations of the
signal. ¢

#pInECT.
CURRENT fLvcTuaTIONS
oF NAL

TIME —~

Tt has been customaryto
keep the direct current out of the
loudspeaker because so strong a
current would tend to para/yze
the speaker by pulling its armature
over against the field magneb.

FIELD MAGNET . (7SS STRONG CURRENT
§>/4 P’

\ i
Toget rid of this strong
dn‘ec}. curren’c a transformer,

or a

ARMATURE

\:he signal Huc\:ua}.ns to

enter the speaker arma-—
ture. DYNACONE wuses the
latter method for keeping
the direct current out of
its armature but makes
use of this very current,
which other speakers throw
away, for energizing its
field electromagnets.
TYPE E

3 FIELD ELECTRO-
MAGNET

ARMATURE

CONOENSER
ALLOWS
CURRENT
FLUCTUATIONS
ONLY TO
FLOW THRU
ARMATURE,
STOPPING-
DIRECT CURRINT

= OIRECT CURRENT FLOWS THRY
= FIELD COILS, ENERSIZING THEM

By thus ingeniously

utilizing energy heretofore
thrown away. DYNACONE

achieves POWER and.
QUALITY only attainable
with the dynamic principle,
without any special batteries
or other apparatus.Tb
is s1m'plg connected direct:
ly in the output circuit of
any set using a 171type

power tube operating at
180 volts on the plate.®

* I the set has an output

transformer; this is disconnected by:
the dealer when DYNACONE is installed.

Y% DYNACONE

Type F DYNACONE differs from Type
E only in being arranged for operation from
Crosley sets having push-pull output stages.
In basic principles and operation it is the

same as [ype E, but it has an additional pair

with SHOWBOX

or new style

of leads for energizing the field electro-

magnets. Type F

$2 JEWELBOX
,Ql models

e GEMBOX

should be used
6 Tube AC Electric

Here is a winner for you. There is nothing else on the market
that can touch it. Think of getting a modern, light-socket radio set
for $65! Many persons who have passed up light-socket sets pre-
viously as beyond their means will be in the market for this one.
The GEMBOX is a finely-constructed, small set.

In tone quality, selectivity,

s05,

WITHOUT TUBES

It utilizes six tubes,
with a power output tube in the last stage.

volume, and ability to get stations, its per-
formance is surprising. Yet it is so small and
light that you can easily carry it under your

arm, fully equipped.

Q‘ﬁ%’{& ﬂs*‘

- -\a.
o

...yowre there with a Crosley
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SHOWERS
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Radio Cabinets Are
Profit Builders

Showers Brothers, through their long exper-
ience in furniture building, and their great
resources, produce values that competition
cannot meet. Mass production methods pro-
duce economies that can be passed on to the
customer. Dealers and customers alike en-
joy these savings! Dealers are able to sell
Showers products far below competitive
prices and at the same time enjoy a sub-
stantial profit.

Showers cabi-
nets, endorsed
by Powel Cros-

ley, Jr.,, are acoustically and mechanically
perfect. Beautiful walnut veneers and rare
woods are matched to create handsome
combinations in the mode of fine furniture
so popular today.

Authentically designed, Showers cabinets
are correct as to beauty as well as construc-
tion. To insure the best possible tone effect
from the speaker, the DYNACONE which
is built in, Showers cabinets contain a three-
quarter inch baffle board. This board is
mounted directly behind the front panel and
improves the tone wonderfully.

AMAZING CABINET VALUES

Model C-3 . . . .
Radio Tuning Bench . $16.75
and Hand Etched Mirror $12.00

Sell the 3 Pieces as a Combination

$50.00

This is Showers most amazing value—Console cabinet
equipped with the new CROSLEY DYNACONE, the
greatest loud speaker achievement of 1928. This beautiful
walnut veneer console stands 38 inches high. Exquisitely
matched patterns of beautiful grained veneers and genuine
wood carvings are splendidly handled in a decorative note
of real beauty. The Tuning Bench is of the popular Jenny
Lind design and harmonizes perfectly with these cabinets.
Showers radio mirrors are recognized as the finest mirror
values in the country. They are genuine plate glass, hand

etched and are available
in matching designs for
these approved console
cabinets,

For further information

write Department 81

SHOWERS BROTHERS CO.

Bloomington, Ind.

——fShou'Jers Radio

Cabinets Best Val-

ues for 1928-29

Nowhere is it possible in the radlo
world to find wvalues UDetier than
Showers, Snowers Drothers Compazny
mulke it possible for you to offer com-
plete rzdio rettings for the ““‘Radio
Curner” ut astanishing low prices!

Model C-1 881

Wualnut veneers are cut to siow the
full beauty of the grain and rare ce-
bra wood and genuine weod carvings
are decorative clements of this splen-
did value. IMluted legs impart a del-
feacy to unusually sturdy censtruc-
tion. Huardware is solid brass and
full swinging doors open upon the
radio control panel and the Crosley
DYNACONE.

Model C-2 §70

Fine walnut veneer and genuine
wood carvings make this cabinet a
true work of art. The door falls down
to form an arm rest while operating
the radio controls. The dlamond
matching of the veneers on the front
panel is cabinet making at its best.
The Crosley DYNACONE Is mounted
gracefully underneath.

Model C-4 $70

Matched walnut  veneer creates
charming doors with over-lald decor-
ations of blistered maple veneer.
Genuine wood carvings are high-
lighted and beautifully finished. Top
opens for access to the radio chassis
and doors are full swinging type. New

Crosley DYNACONE Is bullt In,

_Crosley dealers to give better and

THE CROSLEY BROADCASTER

Demonstration
Salon

Wilkining, Inc., Builds
Model Show Room
For Dealers

Wilkining, Inc., Philadelphia, Pa.,
have built an ideal demonstration
room fecr dealers' use. Their dealers
are invited to use it in closing sales
or to copy it in their own stores.

In the rear of the room there is
a small table on which is niounted
a remote control box and from this
box any set can be operated on any
speaker without the demonstrator
walking from one set Lo the other.
The alcove in which is hung a pic-
ture of Mr. Powel Crosley, Jr., is
finished in a bright gold and there
is a spot light shining on that al-

Glasgow-Stewart and Company Of
Charlotte, Holds Dealer Meeting

North Carolina Dealers

1928-29 Crosley Line

Express Enthusiasm For

cove from the opposite side of the
room:.

The floor is covered with 1” felt
and the bunting around the walls

is 3” to 4” from the wall. This air
space gives the room the best acous-
tical qualities. The ceiling is finish-
ed in the same manner with a 10”

air column space. On one side of
the room there are two large win-
dows facing Broad street.

The whole setting is one that is
most inviting to a customer. It has
been found that the dealer is able
to close his sales with such a set-
ting much easier than in his own
store, Many dealers are now in-
stalling similar demonstrating sal-
ons.

The room was designed and made
by the Wilkining Service Manager,
D. H, Best. In the next room from
this demonstrating Salon, is con-
ducted a school for dealer’s service
men, which is also under Mr, Best’s
supervision and has enabled many

quicker service to their customers.

Crosley Dealers’ Banquet at Hotel Charlotte, Charlotte, N, C.

Two score dealers handling the
radio products of the Crosley Ra-
dio Corporation in the Piedmont
Carolinas met in convention at the
Hotel Charlotte to inspect the new-
est departures in radio equipment.
Tom M. Glasgow, of the Glasgow-
Stewart Company was chairman.

e e . ey e S o

Members of the convention were
enthusiastic in discussing prospects
for the “greatest radio year in his-
tory” and highest approval was ex-

pressed by the visitors for the dis-||
play advertising and demonstration|!

equipment set up at the hotel.

Delighted With Sixth Crosle;;

The Crosley Radio Corporation,
Cincinnati, Ohio.
Gentlemen:

I have been using a Bandbox since last September with wonderfully

successful results.

Most eastern stations are entirely blanketed by those nearby, but I
believe that is the only reason I can’t get any one on the list. For over
four months I have received KDKA nightly almost at will—only one
little-used local station being assigned to that frequency—and at times
the volume is fully equivalent to that of KFI.

It would appear that such performance is “some boost” for the

Bandbox.

This is my sixth Crosley, starting back in ’23 with the little one-
lunger and trailing along with you, Model 51, Trirdyn, etc. If the ulti-
mate consumer got value received from all producers and manufacturers
as he does from you, this would be a pretty nifty world to live in!

Very truly yours,

Duplex Water Percolator Co.,
San Diego, California.

E. S. Boalich,

Takes Display To
The Dealer

Century Radio Corporation
T'ruck Travels Through
New England

On June 25th one of the trucks
of the 20th Century Radio Cor-
poration Crosley-Amrad distributor
in New York City left for Fairfield
County, Conn., with a complete dis-
play of the new lines.

Accompanying the truck were Mr.
Lamarque New York Crosley rep-

resentative, Mr, Troan New York
Amrad representative, Mr. Gary
Assistant Sales Manager 20th Cen-
tury Radio Corporation, Mr. Rob-
erts Fairfield, county salesman and
Mr. Brennan representing the ser-
vice department of 20th Century
Radio Corporation.

At each dealers store the two
lines were set up demonstrated and
displayed. One of the interesting

features of this trip was the amount
of attention attracted by the 20th
Century Radio Corporations truck
with the display signs painted on
each side. The entire trip proved
very successful and forcefully
brought home to the dealers the
strong combination which the Cros-
ley-Amrad line will make with the
public in the coming season.
_—_

The British Broadcasting Com-
pany is experimenting with a new
type of microphone which is sup-
posed to be especially effective for
use in broadcasting where there are
large crowds, around, as at baseball
games, etc.
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Proving Crosley
Superiority
Put Sets In The House

And Let Them Sell
Themselves

With the new Crosley line home
demonstrations are more important
than ever.

It is impossible to fully appreci-
ate these remarkable sets without
hearing them perform, Everyone
who sees them is enthusiastic about
their appearance, But the features
in which they stand years ahead of
other sets are hidden down inside
the inner works and are only
brought out by actual operation.

Hidden Features Brought Out

“Push-pull” may be a good, big-
sounding word, but your prospect
will never realize what it means
in terms of actual tone quality and
undistorted volume until he listens
to one of the new Jewelbox or
Showbox models,

“Selectivity” may be a feature
that your prospect demands, but he
will never know what real selectiv-
ity is until he actually tunes one
of these new sets himself.

New Standard To Judge

Let your prospect try one of these
sets and he will judge radio per-
formance by a new standard—a
standard which other sets cannot
meet.

Almost any kind of merchandise
of durable character may be bought
on trial. The free-trial method of
selling, or the home-demonstration
method, has become almost univer-
sal in the field of mechanica] ap- |
pliances, where performance deter- |
mines the true value of the article.

Try In The Home

ing machines, vacuum cleaners, or
automobiles. When people buy ra-
dio sets they are primarily buying
entertainment, or performance, and

CROSLEY-

DEALER.’'S
PA GE

Gouverneur, New York, Dealer Enters
Float In

Parade

V. E. Woodworth, Gouverneur, New York, Authorized Crosley Dealer,

In the automobile field there is
probably only an exceptional sale
without a previous demonstration.
The method followed in selling au-
tomobiles is always to get the pros-
pect into the car and have him drive
it himself. The thrill of driving
the new car, of taking it up hills,
and of shooting past others in traf-
fic creates such a strong desire to
purchase that the sale is often made
with practically no selling effort.

Performance Important

Certainly performance in radio is
Just as important as it is in wash-

actual decision. When she buys a
vacuum cleaner, she insists that it
be demonstrated.

L — —

only secondarily buying furniture.

Thus any radio set can best bs
sold by demonstration., But the
demonstration method is especially
appliable to the Crosley line because

creates interest with above float in the Independence Day parade.

these new models so far outstrip
their competitors in performance. In
other words, Crosley dealers are able
to go out into prospects homes and
not only show what Crosley sets will
do, but show how much better they
will do than any competitive sets in
the field.

Advertising Paves The Way

Crosley national advertising is
paving the way for home demon-
strations, When prospects read that
Crosley sets may be tried in the
home, when they are actually in-
vited to take advantage of a free
trial, they are naturally favorably
Impressed. “Here is a set,” they say
to themselves, “whose backers are
not afraid to have it compared with
anything in the market. This set
must be right.”

—_—

Broadcasting iIs the backbone of
the radio industry. How many radio
manufacturers support broadcast-
ing? Crosley has two high-powered
stations.

You're There With
The Price

Says New York Crosley
Dealer Speaking Of
1928-29 Line

“T thoroughly believe that the

new 1929 line is the most wonderful

line of radios that could be pro-
duced by one single company, and
at the astounding price of the new
models it should certainly cpen a
new field for the Crosley line.

“A new motto for ycur dealers
should be “You're there with the
price.”

Mr. William D. Guard.
Lewiston, N. Y.
7 o P———

The new audio transformers in
the Crosley Showbox and Jewelbox
reproduce faithfully over a remark-
ably wide range of audio frequen-
cies. The low vibrations of drums
come through them clearly.

r

TUNE IN!

We broadcast daily at
11:00 a. m. and 1:30 p. m.
Financial News
Market Reports
Government Bond
Quotations
Call Money Rates
Foreign Exchange
Grain and Live Stock

Quotations

=« FIETHTHIRD |JNION @MPARY

14 West 4th Street
Cinetnnati, Ohto
\

Radio Sets and Yeyballs
CROSLEY RADIO

Sherwood Hall, Ltd.
Grand Rapids

SCHUSTER ELECTRIC
COMPANY

WHOLESALE
CROSLEY DISTRIBUTOR

,'_

100% Crosley Distributors
“THIS IS A CROSLEY YEAR"
“THERE’S A REASON”
Distributors In Chicago Territory

— TRY OUR SERVICE —

2169 Spring Grove Avenue
412 Elm Street, Cincinnati, Ohio |
Phone West 144 Main 820 I

HUDSON-ROSS, Inc.

116 S. WELLS CHICAGO

(TAYLOR ELECTRIC CO.
MADISON, Wise.

Exclusively Radle
Wholesale Only

CROSLEY DISTRIBUTOR

e ——— UL VC OO
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Get On The Band Wagon!

The Crosley Retail Sales Plan will sell radio—Crosley
Radio—for you; PROVIDED YOU USE IT. The Sale
of but one Jewelbox and one Dynacone will pay the entire
cost of working 300 of your best prospects. Can you sell
more than | out of 3002 Of course you can! That's"
proof that the Crosley Sales Plan will more than pay for
itself on the first sale. Then, it will keep on selling sets
for you—more sets than you could possibly sell in any
other way.

The Best Sales Plan in Radio---

and the least expensive, too

Never before have you been able to buy so much in the
way of selling help at such a low cost. Never have you
had such attractive mailing pieces, such strong selling argu-
ments to present to prospects. You can’t match the Crosley
Sales Plan for economy or effectiveness anywhere else in
radio.

Any selling or advertising plan that was ever invented is

only worth what it will do for you. There is no question

about what the Crosley Sales Plan is worth to you in in-
creased sales and profits. It is the one sure retail plan that

eliminates chance and gambles on cost.

Ask your distributor for
complete information, or
write direct to us. But

DO IT NOW!

You're THERE With The Crosley Sales Plan
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\WNSTANT =
CCEPTANC

At the Crosley-Amrad Convention there °
was a spontaneous and enthusiastic inter- =
est in the all-electric models of the

= Symphonic Series

At tke Chicago Trade Show hun-

dreds of retail dealers crystalized

this enthusiasm by applying for
the Amrad franchise.

a0

|

il

The Sonata

The Opera Handsome console of wil-

You owe it to yourself and to your customers

SR T, to see and to hear this line. Each model is 0 L o
anar Hoth adio and all-electric; each has a built-in Dynamic Pow- Pucely cjectsion) tadke. ong
. . rely e i 4 b
phonograph are purely elec- er Speaker; each is encased in a handsome finest type built-in Dyna-
H

trical, with built-in Dynamic
power speaker and illumin-
ated single dial.

Price $875
(Without tubes)

mic power speaker. Uses
eight tubes.

Price $475
(Without tubes)

cabinet—and the prices are amazingly low for
radio sets of such outstanding quality and per-
formance.

SPECIAL FEATURES

The chassis includes a tone con-
trol in the rear of the chassis, en-
abling the user to adjust the tone
of the recelver to suit his taste,
emphasizing either the high or the
low notes,

It also has an electrical phono-
graph pick-up attachment which
becomes effective by throwing a
small switch, employing the audio
amplifying system and electric dy-
namic speaker for phonographs of -
any type—giving the full richness
and volume of tone, even in the
case of small portable phonographs.

One of the outstanding features
is that which permits the use of
the electrical connection for the

The Nocturne

Console mod-
el Ir walnut,
built-in Dyna-
mic speaker.
Purely electri-
cal, Illuminated
single dial con-
trol and bronze
escutcheon plate
enameled in
color, Double

The Concerto

Beautifully
proportioned
modern cabinet
of American
o and Orientt
walnut. Electric
Dynamic power
speaker built
into cabinet.
Purely electri-
cal, single dial

Shielded. receiver, through the lamp socket) control.
Price $295 as an antenna and ground, in Price $320
(Without tubes) which case neither outdoor or in- (Without tubes)

door antenna is necessary, Best
results, however, can be obtained
by use of an outdoor antenna and
ground wire. The principle use of
the antenna plug-in is in demon-
strating the receiver either in the
home or in the display room.

THE AMRAD CORPORATION

Medford Hillside, Mass.

J. E. HAHN
President

2235 S. La Salle St., Chicago, Il

POWEL CROSLEY, JR.
Chr. of the Board

1R.F

Model 608, Part III---Testing.
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A. CIRCUITS TO GROUND

General reception tests, tests of
tubes, and accessories, and tests for
troubles which cause special symp-
toms are described in service sheet
No. 101. When trouble still per-
sists after these tests have been
used, the set should be put through
the following routing tests. Both
lamp and headphones testers, as
described in service sheet No. 101,
are to be used. Remove tubes before
making tests.

A. Circuits To Ground

Connect one contact of lamp test-
er to ground terminal on set. Touch
other contact of tester to terminals
as follows:

1. Antenna Terminal on Set—
Failure to light indicates fault in
circuit from antenna terminal
through volume control I and half
of antenna coil IT to ground.

2. Grid Contact, First Socket—
Failure to light indicates break in
circuit through antenna coil II and
volume control I to ground.

3. First Balance Condenser, Grid
Lead (Antenna Coil) Terminal—
Failure to light indicates break in
balance condenser lead.

4. First Balance Condenser, Coil
Terminal—Failure to light indicates
break in circuit from balance con-
denser through balance coil III to
ground.

Disconnect lamp tester and con-

inect one contact of headphones
i tester to ground terminal of set.

Touch other contact of tester to
terminals as follows:

5. R. F. Tuning Condenser |Sta-
tor—Rotate station selector and
listen in headphones for clicks. If
clicks occur, they indicate shorted
condenser plates. Click on first
making contact indicates that leads
are O. K.

Disconnect headphones tester and
connect one contact of lamp tester
to ground terminal on set. Touch
other contact of tester to terminals
as follows:

6. 2 R. F. Tuning Condenser Ro-
tor—Failure of lamp to light indi-
cates poor connection between rotor
plates and ground.

7. Grid Contact, Second Socket
—Failure of lamp to light indicates
break in cricuit through r. £f. trans-
former secondary V to ground.

8. Sccond Balance Condenser,
Grid Lead Terminal—Failure of
lamp to light indicates fault in cir-
cuit from balance condenser
through coil V to ground.

9. Second Balance Condenser,
Balance Coil Terminal—Fajlure of
lamp to light indicates fault in cir-
cuit from  balance condenser
through balance coil VA to ground.

10. Grid Condenser Terminal—
Failure of lamp .to light indicates
break in circuit from grid conden-
ser through r. f. transformer secon-
dary VIII to ground.

Disconnect lamp tester and con-
nect one contact of headphones
tester to ground terminal on set.
Touch other contact of tester to
terminals as follows:

11. Detector Tuning Condenser
Stator—Rotate station selector and
listen for clicks in headphones. If
clicks occur, they indicate shorted
condenser plates.

Disconnect headphones tester and
connect one contact of lamp tester
to ground terminal on set. 'Touch
other contact of tester to terminals
as follows:

12. Detector Tuning Condenser
Rotor—Failure of lamp to light in-
dicates faulty connection between
rotor plates and ground.

13. Aligning Condenser Bottom
Plate—Failure of lamp to light in-
dicates fault in circuit from align-
ing condenser and tuning conden-
ser stator through r. £, transformer
secondary VIII to ground.,

14. Aligning Condenser Top Plate
—Failure to light indicates faulty
connection to tuning condenser
frame and ground.

1.

peus
3

L

15. Detector Tube Emitter Con-
tact—Failure to light indicates faul-
ty connection to ground.

Disconnect lamp tester and con-
nect one contact of headphones
tester to ground terminal on set.
Touch other contact of tester to
terminals as follows:

16. Grid Contact 1 A. F. Socket
—Click on making contact indicates
that ecircuit through a. f. trans-
former secondary XII to ground is
complete.

17 and 18. Filament Contacts 1 A.
F. Socket—Clicks on making con-
tact incdicates that circuit from
filament contacts through potentio-
meter XIII and resistence XV to
ground are complete,

19 and 20. Power Transformer
Secondary—If it is desired to test
the power transformer secondary
supplying current for the filaments
of the radio-frequency and first au-
dio-frequency tubes, disconnect its
leads ancd test with headphones
tester.

21 Grid Contact 2 A. F. Socket—
Click on making contact indicates
that circuit from grid contact
through a. f. transformer second-
ary XVII to ground is complete.

22 and 23. Filament Contacts, 2
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i A, F. Socket—Clicks on making con-
tact indicate that circuits from fila-
ment contacts through potentiome-
ter XVIII and resistence XX to
ground are complete.

24 and 25. Power Transformer
Secondary—If it is cesired to test
the power transfornier secondary
supplying current to the filament
of the output tube, disconnect its
leads and test with headphones
tester.

26. Grounded Terminals of 1-2
m. f. Condensers On Bottom of Set
—Clicks in headphones when con-
tact is made indicate that concen-
sers are prcperly grounded.

27, 28, 29 and 30 Terminals of
Double 1-2 m. f. Condenser On Top
of Chassis—Clicks on making con-
tact indicate that condenser leads
are o. k.

B. Circuits to Mershon Condenser
Terminal “H”

This terminal is the one connect-
ed to the output. Except when
testing the Mershon condenser leacd,
connection may be made to the lug
on the terminal strip to which
Mershon condenser terminal “H” is
connected.

Touch one contact of lamp tester
to terminal “H”, or terminal strip
lug, (as mentioned above) and
touch other contact of tester to
terminals as follows:

31. Plate Contact First Socket—
Failure of lamp to light indicates
fault in circuit through r. f. trans-
former primary XXIIT.

32 Plate Contact Second Socket—
Failure of lamp to light indicates
fault in circuit through r. f. trans-
former primary XXIV.

33. Intensifier Terminal—Failure
of lamp to light indicates fault in
intensifier connection.

Disconnect lamp tester and con-
nect one contact of headphones
tester to lug or terminal “H”, Touch
other contact of tester to terminals
as follows:

(Continued on Page 16)
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(Continued from Page 1)
watts in the very near future. Al-
though that seems like g terrific in-
crease, we cannot fail to see that
oven 50 kilowatts is not the end
of the story,

“Naturally, we believe with Mr.
Caldwell, of the Federal Radio
Commission that the listening pub-
lic can be served satisfactorily on-

* New Station

THE CROSLEY

BROADCASTER

of additional stages of radio am-
plification.”

The new fifty kilowatt station
will have a large transmitting ra-
dius, and will do much toward
stimulating interest in Crosley ra-
dio, to the benefit of Crosley Deal-
ers and Distributors,

WLW has a large following

r.’

The new bulding for the 50 kilowatt WLW transmitter at Mason, Ohio,
soon to be on the air.

ly by increasing the number of
powerful sending stations. We want
to be ready to make the next jump
as soon as it becomes necessary or
advisable. The modulation method
used in our new transmitter makes
it an easy matter to increase the
power materially by the adoption

among radio fans. It has become
noted for the consistently fine qual-
ity of its programs. When the in-
creased power is put on the air,
thousands of radio fans who have
never before enjoyed programs from
the Crosley station will be added
to the list of WLW enthusiasts.

There With A

Pleased With WLW-WSAI
Programs---Clear As A
Crystal With Almost
No Static

“W. L. W.
Crosley Radio Corporation,
Gentlemen:

Just a few lines to advise you that
I am a constant listener in on your
station. But the best part of it is
the fact that I am “There With A
Crosley” Bandbox.

I got it on December 1, 1927, and
it is in constant daily use. I have
only spent ten cents for a fuse that
I burned out through my careless-
ness.

I enjoy the chain programs very
much and am pleased to note you
are operating WSAI, and hope you
will retain some of the chain pro-
grams, also the Crosley Cossacks
and pipe organ programs, as well as
the novelties and notions,

My Crosley has given me pro-
grams clear as a crystal with almost
no static at any time, via the Cros-
ley Musicone in the fire place.
Needless to say my next radio will
be a Crosley.

When I am in Cincinnati, I would
like to see your station if such a
thing is possible.

With a deep appreciation of the
many hours of wonderful music, ete.
that you have given me, I am,

Sincerely,
A. L. Herbster,
Indianapolis, Indiana.
—_—

Crosley builds high-priced radio

sets at a moderate price.

| Service Manual
CrosleyBandb_ox‘

(Continued from Page 13)

34. Intensifier Terminal-—Click on
making contact incicates that in-
tensifier lead is o. k.

35 and 36. Plate Contact Detec-
tcr Socket—Click on making con-
tact indicates that circuit from
plate contact through coil XXVT.
a. f. transformer primary XXVII
and resistance XXVIII is complete.
Contact 36 tests resistance uni:
only.

317. Plate Contact 1 A. F. Socket—
Click on making contact indicatzs
that circuit through a. f. transfor-
mer primary XXIX is complete.

38. Terminals of 1-2 m. f. Con-
densers on Bottom of Chassis—Tes:
26 is used for grounded terminals.
This test determines by the eclick
method if the leads from the un-
grounced terminals are complete.

39. Plate Contzct Output Socket
—Short output terminals first, Click
on making contact indicates that
leads are o. k.

40. Mershon Condenser Terminnal
—Click on making contact indi-
cates that circuit throuzh choke
XXXII is complete.

41 and 42. Filament Terminals
Rectifier Socket—Clicks on making
contact indicate that circuits
through power transformer second-
ary XXXIV are complete.

Even among those who have elec-
tricity in their homes there are
some conservative people who would
rather have a battery-operated set
than a light-socket set—believing
the tone-quality to be better or
the operation to be more to their
liking.

DEMONSTRATION IS EASY

With These New
Carrying Cases

These two excellent, imitation leather carry-
ing cases make home demonstration easy. They
have been especially manufactured for Crosley
Dealer and Distributor salesmen. One holds the
receiving set, antenna, pliers, etc., and the other
holds the Dynacone or Musicone. The price of
both cases together is only $6.50. Send your
order for them to your Distributor.

Price forbothcases. . . . ... ... $6.50

Order Them From Your Distributor Today






