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The Lowest Priced A. C. Receiver
Key To Maximum %29 Sales

Most Powerful Sales Weapon In Radio Today---Feature
Gembox In Your Local Adverttsmg

Crosley National Advertis-'

ingBuilt Around
Gembox---

There’s A Reason

A careful analysis of radio con-
ditions over the industry reveals
that Crosley dealers are in the most

commanding position in radio to-:
day and can easily walk away wiph!
8 big share of 1928-29 radio profits.

The Crosley A. C. Gembox sell- .
ing at $65.00—the lowest priced A.
C. receiver on the market and yet:

one of the best in the low price
range, is the secret to the whole
situation.

A Master Stroke

There is no student in radio to-
day more keen or farsighted in
reading the trend of the times than
Powel Crosley, Jr. Early this year
he recognized that the buying pub-
lic was sold on the merits of the
A. C. receiver. He foresaw that the
dealer organization which could of-
fer the lowest priced A. C. receiver
giving real quality to the public.
could walk away with radio profits
in the 1928-29 ragdio season. He
acted upon this and produced the
Crosley Gembox, a quality A. C.
receiver at the undreamed of low
price of $65.00.

In the Gembox Crosley dealers
have the most powerful sales wea-
pon in radio today. They have the
key to maximum radio sales during
the 1928-29 season. The Gembox
at $65.00 brings the A, C. radio re-
ceilver within the reach of everyone

-
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Advertzsmg
Campaign
In Full Swing

Built Around Crosley Gem-

The Gembox Secret To Maxium Sales
During 1928-29 Season

[in this country who has electrlc
lighting in their homes.

Crosley dealers have but to ad-
vertise this quality electric receiver
at the low price of only $65.00 with
out tubes or $90 with Crosley Power
Dynamic speaker, the Dynacone, to
bring the radio buying public fiock-
ing to their store—The Gembox
will take care of itself.

Advertise The Gembox

The Crosley Gembox has not only
a price appeal, it'is a quality six
tube A. C. receiver. It has a neu-
trodyne balanced circuit, power out-
put tube, illuminated single dial
control, selectivity, tonal quality,
power and ability to bring in dis-
tant stations positively astounding
for a receiver so reasonably priced,

The Gembox is truly a remarkable
receiver.

Already Big Demand

The gigantic Crosley national ad-
vertising campaign is built around
the Gembox at $65.00. The public
first astonished that an A. C. set
can be offered at such a low price
immediately became anxious to see
and hear this remarkable receiver,
which at last brings within their
reach the wonderful advantages of
A. C. operation.

No Crosley dealer can afford to
overlook the dominating position in
which he is placed for this season.
Take this powerful sales weapon—
the Crosley Gembox and play it for
all you are worth, Feature the
(Continued on Fage §)

Advertise The Gembox at $65.
your store—Showbox sales will take care of themselves!

Bring the public in

box---Your Part Important

The Crosley national advertising
campaign is in full swing. Power-
ful and convincing advertisements
are now appearing in the leading
national publications, driving home
the Crosley message and centering
around the Crosley Gembox receiv-
er, priced at $65.00. These ads, now
appearing, are but the first fireworks
in the greatest national advertising
campaign the Crosley Corporation
has yet launched.

During the coming months, Cros-
ley advertisements are scheduled in
a wide array of publications, which
in their circulation cover the entire
couniry. Among these publications
in which the Crosley message will
appear are to be found The Saturday
Evening ©Post, Collier's Wec.
Liberty Magazine, Cosmopolitar,
American, Time, New Yorker, Na-
tional Geographic, Vogue, Vanity
Fair, House and Garden, Christian
Herald, People’s Popular Monthly,
Country Gentleman, Successful
Farming and a large group of other
farm papers.

Tie In With This Campaign

The thousands of dollars which
will be spent for this advertising
is creating an enormous demand
for the Crosley line. In order for
you to derive the full benefits from
this advertising, it is necessary for
you to do your part—tie in your
efforts with the Crosley national

(Continued on Puge #)
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[’-~» These Two Column Ads In Your Local Paper

NO. ]

341

The greatest radio tiumph of 1928

DYNACONE

O et is better than i speaker.  Herewolore the
Mdd&mh{bmlh&dbywlmh ROSLEY
of the banerics. With the new Croskey AC Eleciric Sets and
sets, which plug ino the Jight circui, this lamication has FOR 1928.1929
been semoved.
SHOWBOX == AL Eleeine, &
‘The Ceosdey Dynacone has plenty of power 00 draw on. by ouchadng recaboe, puh-
The direct current s used to cnerguze the ficld of the Dy | SEoes (| ses0
nacone by meam of powerful electro-magnen which replace -M-r";" 0300
the horseshoe magnen of the old 6 pe speaker. The alver- ._“u,,,,:m
nating current, which carries the sound »sbrations, is passed M:‘_D—- -T_.'usu
through the armature coth of the Dynacone 10 produce e, & by 33300
tone and solume. ";N’_":’le—ﬁrdm.
$1300
The beat sest of the Croskey Dynacone is to hear it for e or R e
yoursell and form your own conclasioos. Come in soday, Sonswy wrm 300
or benier il arrange for 4 demonetration in your own home.,
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Two Column Crosley Ads
With A Powerful Kick

The above Crosley Advertisements have been
Order them by
Mats will be furnished to you unless

you specify that you need electros.

prepared in two column sizes.

number.

Order direct from the

Advertising Department,

The Crosley Radio Corporation

Cincinnati, Ohio
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Crosley Sales Set Terrific Pace As Public Demand For Power Is Fulfilled

Dynacone---Crosley Power Dynamic Speaker Smashes Recent Speaker Sales Record. Production Reaches

Three Thousand Daily,

Power—Power—Power—that is the
keynote to volume radio sales dur-
ing the 1928-29 season. There lies
the secret to the terrific pace Crosley
sales have set during these past
months.

This is truly a power age. Power
dominates every phase of industry
and home. Power turns the wheels
of industry—making possible pro-
duction records far exceeding the
fondest dreams of yesterday.

An Agc of Power.

Power is the dominant factor in
the transportation field. The speed
boat, the huge locomotive, the
steamship, the airplane have taken
power and converted it into speed,
and at the same time furnishing
more comfortable means of travel.
Power and speed are the prime requi-
sites of the modern automobile.

Power in one form or another has
entered the American home operat-
ing the washing machine, the sewing
machine, the vacuum sweeper, even
washing the dishes, doing the iron-
ing, etc.

Power Invaded Radio.

Now power has invaded the radio
industry and the public are simply
eating it up. The power receives
with the power tube in the last
stage is a development of yesterday,
yet its full benefit in volume quality
reproduction was not obtained until
the event of the dynamic speaker,

So responsive has the public been,
however, to the combination of the
power speaker and the power re-
ceiver, that radio sales have jumped
in leaps and bounds, and the usual
summer slump in radio sales has
practically disappeared.

Crosley Sets the Pace.

Crosley has been a leader from
the very first in applying power to
radio. The first Bandboxes were
made so that a power tube could be
inserted in the last stage. The tre-
mendous popularity of the Jewelbox
can be traced to the fact that the
power tube in the last stage operat-
ed with one hundred and eighty
volts on its plate. And this hap-
pened at a time when other manu-
facturers were using only from one
hundred to one hundred and thirty
volts on the plate of the last stage
power tube of their most refined AC
models.

In the announcement of the
1928-29 Crosley line, the public -was
given everything it could desire in
the way of power. Furthermore,
given this at a moderation in price
which has astounded the industry.

Dynacone A Power Masterpiece.

Both the Gembox and Showbox
are power receivers, the Gembox
having one 171-A power tube in its
second audio stage and the Showbox
two 171-A power tubes. These two

receivers have altogether too much
power for the average magnetic
speaker. It is not until they are
hooked up to the Crosley power
dynamic speaker, the Dynacone,
that they are able to give thelr
full amplitude of natural undis-
torted tone.

The advent of the power dynamic
speaker has therefore made the
power sets of the nature of the
Gembox and Showbox possible, An
analysis of dealers’ sales shows that
Dynacone sales are running parallel
and even in excess of Gembox and
Showbox sales, proving that prac-
tically every Crosley AC set sold
is sold with the Dynacone. Of
course the Dynacone is also sold
to replace speakers now in the
homes of an inferior quality in
power and reproduction.

Public Wild Over Power in Radio.
The entire radio buying public

ceiver and the power speaker, Cros-!
ley sales are reflecting this. In
Crosley receivers and the Crosley
Dynacone, the buying public finds
the best combination of power and
quality at the most reasonable price.

Think of a power speaker set of
the quality of the Gembox, offered
at only $65.00. Further, think of
the opportunity of obtaining a dy-
namic power speaker to match this
set at the small price of only $25.00.
The public has seen, heard and
demonstrated this combination to
their satisfaction and the result has
been a frantic scramble to obtain
Crosley AC sets in combination with
the Dynacone speaker.

3,000 A Day Production.
Crosley officials have worked hard
on the herculean task of satisfying
the cry of the trade and the public
for the Crosley power dynamic
speaker, the Dynacone. Production
has been hurried day and night to

has gone wild over the power re-

increase it to a point to satisfy this

TAKE IT FRO

M THE JUDGE

THE BCODY OFN'EHIS
USED CAR IS IN GOOD HOW WILL
CONPITION BUT .|

DONPr KNOw How 1T YoU FIND,
WiLL RUN, ouT?

OR, HE SAID HED

Tk‘.zs ME FOR A "5 NO l’
DRIVE ANY TIME € ax100:
1 WANYED. <K

0% &
P ..AO‘A

LOOK HERE | “FIVE DAYS DRIVING
TRIAL WITH ALL STUDEBAKER

PLEDGE -BACKED USED CARS “
THAY'S THE KIND OF A

DEMONSTRATION
Sy )}[ANT.. ’

FIVE DAYS BERIND THE
WHEEL WILL TELL YOU FAR
MORE THAN FIVE MINUTES /N
A SHOWROOM ,” STUDEBAKER S|
FAMOUS PLEDGE INSISTS ON
FIVE DAYS DRIVING TRIAL —

There is a lot of common horse sense in the Crosley five day free
demonstration plan. The cartoon above, although drawn by artists for
the Studebaker Company could without very much trouble be made
to fit the Crosley situation. The fact that such organizations as Stude-
baker Corporation, see the wisdom of such a plan shows its soundness,

Read this cartoon carefully. Five days playing with the dials of any
Crosley radio receiver is certain to take all the doubt from the prospect’s

mind and show him actual tests how
There’s sense in the five day free

in putting it to work for you.

far superior Crosley merchandise is.
demonstration plan. There’s dollars

Cannot Keep Up With Demand.

gigantic demand. The demand,
however, for the Dynacone has kept
ahead of the ability of the Crosley
factory to increase production.

Although the Crosley Dynacone
production has reached three thou-
sand a day, still the orders are piling
up faster than they can be shipped
out.

Production Increases Rapidly.

Production on the Crosley Dyna-
cone is still on the increase and it
is hoped soon to have it reach four
thousand a day or over. At the
present rate of increase in demand
however, even this tremendous pro-
duction record may not be sufficient
to supply the urgent cries for
Dynacones.

The bulls-eye of public desire has
certainly been hit fairly and square-
ly with the Crosley power dynamic
speaker, the Dynacone. When the
dynamic speaker was first conceived
for this season’s business and prac-
tically every manufacturer of im-
portance has developed a dynamic
speaker—it was feared that an inex-
pensive speaker of the electro dy-
namic principal was out of the
question. Yet Crosley with its abil-
ity to produce radio to meet the
average pocketbook, produced the
dynamic speaker for only 825.06.
equal if not superior to many
speakers of two or three times its
price.

No Outside Source Of Power

What is more remarkable, Crosley *

made use of energy previously go-
ing to waste in the receiver to fur-
nish the magnetic field, which in
other dynamic speakers must be fur-
nished by some other outside source
of power. Thus the excess power
of a set, which in the past, was a
detriment to the quality of tone, has
been harnessed to make possible a
power combination in receiver and
speaker, which is at the present
time the ultimate of radio reception
satisfaction.

The popularity of the Dynacone
has swept the country in a gigantic
whirlwind of sales. Live wire Cros-
ley dealers everywhere are talking
this power dynamic speaker in com-
bination with the Crosley Gembox.
The price appeal, which is made
possible, brings the public flocking
to the Crosley dealer. Once there
the prospect can use his own dis~
cretion in choosing the Crosley re-
ceiver best fitted to his needs and
pocketbook. Careful analysis of the
country has shown that the Crosley
dealers who are plugging the Cros-
ley Dynacone and Gembox the hard-
est, are obtaining the biggest sales

of the entire Crosley line.
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Published By
The Crosley Radlo Corporation,

Manufacturers of Radio Apparatus

Colerain and Sassafras Streets,
Cinclnnati, Ohio
Telephone Kirby 3200
Editor: Charles E. Fay

This is your paper. Help make it In-
teresting by sending in contributions.

All material sent in wlll be most
welcome. Comments of every de-
scription will be appreciated. "What
do you say? Let's all pull together.

NEUYnooYNE
Crosley manuiacturers radio sets
for radio amatecur, experimental, and
broadcast reception use under patents
of the Radio Corporation of America
and Associated Companics, The Hazel-

tine Corporation, and the Latour Cor-
poration,

e

The Crosley Paradox

Not so long ago most people
associated low price with inferior
preduct. This still is true in some
instances, but in America’s wonder
working industries there are many
products that cannot be manufac-
tured inexpensively unless they ap-
proach perfection. Therein lies the
paradox.

Take, for example, the case of
Crosley radio sets, The production
figures on each model reach into
the thousands every day, the sets
are priced within the reach of the
most moderately financed famlly,
yet the quality leaves liftle for the
most critical to desire. For by the
very terms of mass production, the
design must be sclentifically effi-
cient, the parts accurate and exactly
similar, the assembling operations
simple and speedy and the adjust-

Crosley Broadside

We were very interested the other
day to pick up the August 16 issue
of Printers’ Ink Weekly, one of the
leading advertising publications,
where we found comments on 2
recent Crosley broadside under the
column, “The Little School Master’s
Classroom.” We are reprinting
these here because of their interest
to all.

“One of the most interesting di-
rect-mail pieces of the year recently
came to the Schoolmaster's desk.
It was issued by The Crosley Radio
Corporation and was sent to com-
pany dealers.

“printed in red and black, it
stressed a new note in selling radio.
The outside fold of the broadside
had a simple pen and ink silhouette
picture of a line of roofs—full of
radio aerials. Above this little pic-
ture, in red, were the words: ‘Watch
the roofs.

“Opened half way, the broadside
had another larger picture of the
aerial Infested roofs, this time at
the bottom of the page, and again
in red the familiar line, ‘Wateh the
roofs.’ In the center was more spe-
cific copy which read in part: ‘1%
million obsolete radio sets—and all
marked with antennas—keep your
eyes on the roofs!’

“Just like getting prospects to
wear badges.

“Every call in a radio home is
easy because radio is already sold
in that home.

“Organize a crew of antenna spot-
ters. Send them out ringing door-
bells. It should be easy to leave
a Crosley radio on the end of every
antenna.

“If you can hook them on you
have practically made the sale,

“The Crosley line this season . . .

That one catch-line, in red,
“Watch the Roofs,” appearing over
the silhouetted rooftops is a touch
of real advertising. The idea of
spotting the roofs to find prospects
is a touch of real selling. The
Schoolmaster feels that this is the
type of broadside a dealer likes to

ments reduced to a minimum. In-|yeceive”

spection must watch with hawk-eye
every move made, for with produc-
tion in the daily thousands it is|
easier to lose money than to make
it. Imagine the situation should
some one small error be allowed to
go out In the finished sets. One
hundred faulty sets in the field
are not impossible to repair, but
with Crosley production what it is,
a serious error undetected would
mean the loss of name and fame
forever, as well as business catas-
trophe.

The high priced set with plenty
of margin for fussing, fitting and
adjusting may be worth its price,
but the simple and sturdy Crosley,
embodying all things needful, elim-
inating all trouble-breeding non-
essentials is the set that will give
constant and care-free- service to

o—

Radio A National Power

The presidential election year has
driven home to us more forcibly
than ever the increasing importance
which radio is taking in our na-
tional life. We are realizing that
radio is a tremendous power in en-
abling our electorate in both local
and national elections to vote more
intclligently.

During the past weeks the entire
nLation has had the opportunity to
kear first hand the acceptance
speeches of the Republican and
Democratic nominees for President.
In radio hookups that totalled over
& hundred stations and reached
over the country in a mighty net

regions of the United States. EE:achI
nominee is a veteran campaigner
before the mike and thoroughly sold
on radio campaigning and it is cer-
tain that before election day the
American people will have numer-
ous opportunities to hear the mes-
sages which the aspirants for the
highest office in the land will give.

Compare this with the state of
affairs of but a few years ago be-
fore radio came on the scene. Only
a comparatively small percentage of
the people of this country were able
to hear first hand what the candi-
dates of high office stood for, in
policles and principles. It is true
that the presidential nominee of the
past made hurried swings over the
country with speeches in as many
of the key centers as time per-
mitted. These speeches were in
turn published in newspapers all
over the country and many who
were not able to attend the meet-
ing could digest what the speaker
had saild by a careful perusal of
his speech as it appeared in the
paper.

When we consider, however, how
many there are who do not or can
not absorb speeches when only a
newspaper must be depended upon,
we begin to realize what a small
percentage of the population of the
United States the candidate to high
office was able to personally reach
in the past years. We must also
remember that newspapers publish
sentiment in accordance with their
political views and thus there are
many times when the person de-
pending entirely upon the newspa-
per obtained a biased view of the
situation.

Now radio has multiplied the
speaker's ability to reach out to
the people' many times, As the sta-
tions which broadcast his message
are located in every part of the
United States, the number of lis-
teners depend only upon the number
of radio sets and the number who
assemble at each loudspeaker.

Thus, it can be readily seen that

the radio dealer in putting addi-
tional radio sets in his territory is
performing a real.national service,
fv.?r he is enabling the electorates in
his locality to get a better first
hand impression of those who are
running for office and thus enables
him to vote much more intelligently
at the polls.
Better days are surely at hand
and radio is a tremendous factor
in making them possible. Perform-
ing a tremendous service to the
nation in educating the voters, these
broadcasts are at the same time
building up a tremendous demand
for radio sets ang speakers. The
thousands of purchasers of radio
sets, ever day increasing in num-
ber can be readily traced to the
presidential campaign which is in
full swing,

Don't forget the Crosley Musi-

work, the voices of Hoover and

its owner.

Smith were carried to the remote

cone. There is a big market for it,

, .

The following mnews story
was prepared by the Crosley
Publicity Department for your
use in local mewspapers in ob-
taining publicity for yourself
and the Crosley products you
sell. Clip them out, fill in your
name and address in the blank
space and hand them to your
radio editor or to the advertising
solicitor who calls on you. Please
send us clippings of any of this
material that is printed in news-
papers in your territory.

\ J

“Junior, do not touch the radio!
Papa will spank!”

Such admonishments, frequently
heard in American homes during
the past six or seven years are
things of the past in homes where
modern radio receivers are installed.
The dangers of children poking their
little fingers into burning acid or
catching their toes in tangles of
wires, or twisting one of the many
gadgets on the fact of the receiver
too far an dblowing out tubes are
things of the past, none of which
can happen with the new Crosley A.
C. self-contained radio receivers
now on display at ...

For instance the Gembox, a com-
pact low priced receiver, is put up
in a neat metal case, the top of
which fits tight enough to resist
baby fingers, but loose enough to be
readily moved by the head of the
household who might want to ex-
amine the interior, which is not
necessary very often. It is con-
trolled by one dial, which is illu-
minated by a light shining from
within the set. The only wires lead-
ing from the receiver are the aerial
and ground and speaker cord, all
of which come from the rear of the
set and may be easily concealed and
the cord to the electric outlet, which
confrols the current.

Should children wish to operate
the receiver they find it no more
complicated than turning on an
electric light. A snap of the switch
and the set is ready to operate. A
twirl of the single dial and the sta-
tions come in one by one. If the
child forgets to turn off the set
when he tires of listening, there is
no harm done, as father will not
find the batteries run down when
he comes home in the evening to
listen to the prize fight broadcast.
There are no batteries and the
electric current consumed is minute.

THE CROSLEY BROADCASTER

The Crosley Gembox

(Continued from Page 1)
Gembox in your window display.
Feature it in your store. Feature it
in your local newspaper advertising
and in your local theater. By so
doing you will bring the public
flocking to your store.

Brings Them To Buy

Once you have the radio prospects
in your store, you can sell them
Crosley reccivers either separate or
in any furniture cabinet or in metal
table combinations, which best
suits their taste and fits their
pocketbook. The fact that you fea-
ture most strongly the Gembox docs
not mean that you will not sell
Showboxes. There will be many
cases where the Gembox will create
the interest of the prospect who
upon seeing the increased advan-
tages of the Showbox will buy it in-
stead of the Gembox, which brought
him into your store.

Live wire dealers in every section
of the country are realizing the
dominating position, which the
handling of the lowest priced A. C.
quality receiver in radio gives them.
They are playing the Gembox for
all it is worth and their sales of the
entire Crosley line are proving the
wisdom of their actions. There
have been years in the past when
the radio season did not start until
late in September. This year, how-
ever, has seen a decided change.

Doing Fine Business

While the biggest months of the

radio season are now at hand, Cros-

ley dealers who have been playing
their cards rightly have already
done a tremendous business with
the new Crosley line. Some idea
of the extent of this business can be
had by the knowledge that Cros-
ley’s shipments during July this
year were seven times as large as
July of last year and August ship-
ments to dateiare even a higher per-
centage,

year, and with the other big events
taking place, makes the buying pub-

than ever.
anticipated to exceed September of
last year by many times,

Millions Of Sets Obsolcte

Another factor in the situation
is that the new Crosley line has
made millions of old radio sets ob-
solete, so that these owners once
they hear the wonderful perform-

sets which performs in quality, vol-
ume and selectivity so far superior
to the set which they now own. *

The opportunity which stretches
before you is unlimited. You can
make a cleanup this season with
the new Crosley line. Don’t forget
that the key to the situation is the
Crosley Gembox at $65.00, which
being the lowest priced radio re-
ceiver on the market is for you the
most powerful sales weapon in ra-
dio today.

Strong For Croé?gé
Gelngox

Crosley Dealer At Cortland,
Illinois, Enthused Over
Gembox Reception

There is a real reason for the
tremendous popularity of the Gem-
box, Crosley A. C. set, which sells
at $65.00 besides being the lowest
priced A. C. set on the market. That
is the ability of this remarkable re-
ceiver to bring in the stations with
a selectivity and a quality of per-
formance never before dreamed pos-
sible in such a low priced sef.

this receiver is having among
Crosley dealers can be had by a
letter just receved from Geo. Mil-
ton of the Cortland Garage, Cros-
ley dealer at Cortland, Illinois. We
publish this letter below:

“Dear Sirs:

Just a line to let you know I am
having the greatest kind of luck
with your radios. I have a Gembox
on my desk with power line trans-
formers less than thirty feet away
and last night I tuned in Nashville,
Tenn., and cut out WLS at Chicago
with eass. I live about fifty miles
from Sears Station and cutting the
other station in at this time of the
year with it raining hard, I con-
sdered a very good demonstration
with a straight single dial such as

An idea of the popularity which

the Gembox uses very good.

“You're There With The Price”

Says New York Crosley Dealer Speaking Of 1928-29 Line

“T thoroughly believe that the new 1929 line is the most wonderful
line of radios that coud be produced by one single company, and at the

astounding price of the new models
for the Crosley line,

“A pew motto for your dealers should be “You're there with the

price.”

it should certainly open a new field

Mr. William D. Guard,

the TIRAIDIE

Early this year we realized that the man-

POWIL
CROSLEY JR.

ufacturer and dealer organization which could
offer a quality electric receiver at the lowest
This being a presidential election|PYic€ would dominate radio sales during the

1928-29 season. We felt that the prices of

lic flock to the radio store earlier| AC sets were too high to enable the great ma-
September this year is| jority to purchase them and the millions of fam-
ilies without radio were prospects and could be
sold an AC set at a reasonable price, hence the
development of the Gembox.

The outstanding value in the radio world
today is unquestionably the Crosley Gembox

ance of the new line will not be|at $65.00 together with the Dynacone dynamic
satisfled until they own one of the speaker at $ 2 500

Dealers everywhere real-
ize that they have the lowest priced, all-electric
receiver on the market this year and only a few
of them are missing the golden opportunity to
become the most successful dealer in their town
through promoting the sale of this very popular
set. hey are advertising this combination
extensively for they know that no other manu-
facturer than Crosley can offer as marvelous a
set at as near so low a price. By featuring
this Gembox at $65.00 extensively in window
displays and newspaper advertising, Crosley
dealers are bringing customers right to their
stores, because this is the lowest priced, high-
grade, receiver on the market.

Our national advertising is built around
the Gembox and we will continue to feature
this wonderful set. We led the field last year
because the Crosley Bandbox at $55.00 was the
lowest priced, high-grade, battery operated set
on the market.

Put your sales pressure behind the Gem-
box; advertise this popular set in combination
with the Type E Dynacone speaker and you
have the least expensive high-grade set on the
market. Its performance compares favorably
with any set at any price. Its appearance can

not be beat. Crosley dealers who have recog-
nized the merchandising value of this combination are outstand-
ing successes in their community because they bring the people
to their store after which they are able to sell them the Showbox
or other Crosley-Showers combinations which are available to
meet any price demand.

Lewiston, N. Y. .

o ,
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ACT NOW!
$23,

Offered To

Crosley Dealers
Packed In

Original Cartons

Complete in Beautiful Console

with

Buy The Famous

R.F.L.~-90 tor outy

Crosley Musicone
Built-In

There are a few Crosley

RFL-90 Console Models still

RF.L.-90

Formerly available for Crosley Author-
Sold For ized Dealers at the bargain
$98 price of $25.00. These six-

tube, balanced receivers are
mounted in genuine mahogany, two-toned console cabinets, and
are equipped with built-in Musicone speakers.  Tuning is ac-
complished by a double, drum-type station selector, with space
for recording stations.  This high-class receiver formerly listed
at $98.00. It has truly remarkable selectivity and tone quality.

Every Set In Original Carton.

Every set is brand new, in its original shipping carton.
None has received the slightest amount of use.  Each set is
accompanied by the usual Crosley guarantee.

Cash Must Accompany Order.

Because of the very low price at which these sets are of-
fered, they cannot be sold on open account.  Your order must
be accompanied by cash, postal money order, or express money
order.  Sets will be shipped C. O. D. if desired upon receipt
of at least 25 % of the amount of the order. Clip the coupon
below and send it in with your remittance.

COUPON Date .............. , 1928.

The Crosley Radio Corporation,
Cincinnati, Ohio.
Gentlemen:

In accordance with your special offer to Authorized
Crosley Dealers, please ship me ....... RFL-90's at

$25 each. I am enclosing a money order for $
Please ship by Express ( ) Freight ()

Company Name .............

Address .........

The
CROSLEY RADIO CORPORATION

CINCINNATI, OHIO

campaign in your local territory and
thereby stamp yourself as a source
where Crosley products, nationally
advertised, can be obtained. )

There are a number of ways in
which this can be done. First, by
advertising in your local newspa-
pers; second, by using the Crosley
retail sales plan; third, by store
and window display; fourth, by
miscellaneous means in the use of
Crosley road signs, fibre tire covers,
illuminated tire covers, novelty soti-
venirs, etc.

Study Merchandise Helps.

Your local situation must de-
t4rmine the type of advertising
which you should concentrate in.
No matter where you are, however,
you can make use of the Crosley
retail sales plan and the various
Crosley dealer helps which were an-
nounced to you in the Crosley Mer-
chandising Helps’ Bulletin No. 1,
and in various pages of this issue
and other issues of the Crosley
Broadcaster. Study this Crosley
Merchandising Helps' Bulletin and
the various announcements in this
and the other issues of the Broad-
caster, and determine the merchan-
dising helps you need to most force-
fully put over Crosley in your terri-
tory and tie in most effectively with
Crosley national advertising.

In case you have not already
done so, consult your distributor at
once relative to newspaper adver-
tising. The extent to which you

Huge Crosley Advertising Campaign

(Continued from Page 1)

can use newspaper advertising de-
pends entirely upon your situation
locally and your distributor is in
the best position to advise you. A
fine assortment of Crosley ads are
now available in two column, quar-
ter page and full page size.

Advertise Gembox.

These ads are producing results
everywhere they are used. They
enable you to directly cash in on
Crosley magazine advertising, and
like it, they feature the Gembox at
$65.00 to bring the people flocking fo
your store, which enables you to

imake the sale of a Crosley outfit

most perfectly adapted to the pros-
pect’s needs and pocket-bcok.

Right now with the 1928-29 Cros-
ley national advertising campaign
in full swing and with the biggest
and most profitable months of the
season at hand, is the time to devote
all your energy to tying in with
local efforts of the Crosley national
campaign, With the Gembox offer-
ed at $65.00, the lowest priced AC
set on the market, you have a pow-
erful weapon which will enable you
to bring a big share of the radio
profits to be derived from your terri-
tory your way. Of course, you won't
always sell the Gembox to the per-
son who comes in your store. Many
will want the Showbox. But ad-
vertise the Gembox—bring them
in your store—Showbox sales will
take care of themselves.

[y

Daylight Sign Flashes Crosley
Message From Your Truck

ask to see it.

Price $9.50 F.

Daylight signs for delivery trucks carry far and impress
many with their message. We have been able to secure a
very substantial sign to identify your delivery cars as
those of a Crosley Authorized Dealer at an extremely low
) figure. The sign is approximately eight by thirty-six
inches. Illuminated by a clever light-trap, it shines like
an electric sign, but without the use of electricity. Your
distributor has a sample. If you maintain delivery trucks,

No. 28-28. Daylight Truck Sign, 8x36
inches. $9.50 each, F. O. B. Chicago.
Order from your distributor.

0. B. Chicago

THE CROSLEY BROADCASTER
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Feature this combination—the smart, unmatchable

This ad supplied in 1-4 or full page size.
Showers 3-C Console with Dynacone power speaker built
in and the 6 tube AC Electric Gembox installed. This is the

FRE E Value that brings them in. Write us for mats of this ad.

SHOWERS BROTHERS CO.

Bloomington, Ind.
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Let Crosley Dealer Aids Help You Sell More Crosley Merchandise During 1928-29 Season

Souvenirs With Your Imprint
Which Help You Build Good-will

Good-will is your most valuable busi-
| ness asset and high grade leather spec-
| ialties develop and ensure good-will in
- a dignified way. The 28-12 Pocket
i Lztter Hclder is made of genuine piz-
skin, It is both handsome and con-
' venient. The word “CROSLEY”
' appears over your own imprint in
gold leaf. Priced at $1.19 each plus
| $1.50 for imprinting three lines, min-
J imum quantity, one dozen. Order from
your distributor, enclosing cash or
money order. F. O. B. Cincinnati.

Crosley Book Matches, No. 28-

l‘,‘-;.‘. 15, your ad on front, Crosley
\ ,-‘-} on back, $3.75 for one thousand
—! books; two thousand books or

more $3.50. Order from your
Book Motches distributor. F. O. B. Barberton,
No. 2816 Qhio, or Springfield, Mass.

No. 28-13 looseleaf memo-book, genuine rus-
set pigskin, 50 sheets check-ruled filler, size
21 by 41;. Price 73 cents each, plus $1.50 for
tinree line imprint in genuine gold leaf, min-

Letter Holder
No. 28-12

imum quantity, 25. Order from your dis-  Afeme-
tributor. F. O. B. Cincinnati. No.28:13

Six-hook key case, No. 28-14, genuine
russet leather, new Anchor Swivel.
Impossible to lose keys from these
hooks. Each, 69 cents, plus $1.50 for
three line imprint, minimum quantity
25. Order from your distributor.
F. O, B. Cincinnatl,

Two-hook auto key case, No. 28-15,

s:m;le rlnauérlg(l) as above. 59 cents
each, plus $1.60 for three line imprint. Auto Key,

A’,sf"zs'f’,‘z Minimum quantity 25. Order from _ Foid
your distributor. F, O. B. Cincinnati, No.28-/5

A good lead pencil—round, yellow, nickle tip, white eraser,
* Euch, 3 cents, plus $1.50
E——————em————— 10T 3-line Imprint, minimum
quantity §00. Order from your
distributor. F. O. B. Cincln-

Pencil No. 28-26 natl,

Gold Bronze .

clip-on ash- \ o e
tray. Two N SR T
line imprint in ” L |

black, Bach1s Pl

cents, plus dsh Troy

$2.50 for 2 line No. 28.19

imprint. Minimnuin quantity 100, Order
f{om tivour distributor. »¥. Q. B. Cin-
clnnatl,

Housewives will be your friends if you
glve them this handy kitchen pad in
red, blue, vellow or orange oilcloth,
/ sewed tape cdge. Complete with pad

and p_cncil. PIriced at 10 cents each,
Kitchen Pad plus $2.50 for imprint, minimwn quan-
No. 28-17 tity 100. Order from your distributor,

¥F. 0. B. Cincihnnati,

Hang This Non-Electric Sign

Nutsl'de Your Store
A non-electric hangi i
o 27 Inches, in t}:rgeg l::golof‘sgnénlsbolzg

sl(.lee of heavy, I8-gauge metal.
Weatherproof, durable and brlillant,
Here is a sign that tells the world
that within your door will be found
an authorized Crosley dealer, Inside
the store in the farger establishments
it identifies the radio department to
the hurried shopper. Each, $2.50. .

Hanging S 0. B. Cincinnati. Order f
Nc.l?&}" distributor, enclosing cnsll;. rom your

Price $2.50 Each F. O. B. Cincinnati

@ shorigcd
CROSLEY
RADIO

This Hanging Electric Sign
Marks You A Crosley Dealer

Beautiful hanging sign to

identify your store as a

/ N\ Crosley Radio Shop in the
C) dark as well as at noon-

day. Unbreakable, irans-
parent panels, sturdy met-
al esnstruction throughout,
csmpletely wired for four
electric lamps, overall size
of sign, 23 by 34 inches.
This sizgn is especially con-
structed to withstand
weather and will hold its
own against a whole block-
full of electric signs.

Price, without bracket,
$1050; complete with
bracket, $12.06, F. O. B. Cincinnati. Electric lamps not
included. Order from your disiributor, enclosing cash.

Price $12.00 F. O. B. Cincinnati

A Flasher Display
That Doesn’t Disturb

Demonstrations

A three-cornered flasher display, ex-
ecuted in enamel and lacquer, with
large transparent advertisements on
two sides makes use of a new device
which causes the concealed light to
fizsh cn and off without the annoy-
inz clicking noise in the A-C sels’ be-
ing demcnstrated. A moest compell-
ing and eye-stopping display at a very
low price. It costs $3.00 and your
distributor can supply you.

Price $3.00 Each

Honging Sign,
Hluminoled. No. 38-5

Flosher Disploy
No. 28.23

/

An Attractive Torchere .
For Counter Display

Glass throughout, these attractive miniature
torcheres carry the Crosley message in vividly
illuminated colors. They may be used in the
wndow or on the counter. Priced at $5.00 each
without bulbs. Order from your distributor.

f

t
\a1

Torchere
No. 28-22

The Complete Crosley Line
In One Small Folder '

o CEE——
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Radio Folder No. 822

The ei2h: paze folder in i{wo colors which completely
illustratcs and deseribes Crosley radio receivers and
Cresleycones for this season, is a fundamental piece in
your mercaandisinz plans. No authorized Crosley dealer
shculd ke w:ithout a small quantity cf these folders on
his counter. The feider answers every question that the
prospective customer is likely to ask and provides him
with a coanipietc outline of Crosley producis to study at
his leisure, to d.scuss with his family and his friends.
Eaci: micdel is accurately illustrated and described and
a list given of the tubes to be used in each. The dimen-
sions are also given for the benefit of those who con-
template installing a Crosley receiver in a cabinet or
other piece of furniture. The Dynacone and Musicone
are also carefully illustrated and described. Reasonable
quantities c¢f these circulars will be supplicd by your
distritutor cn request.

Use These Fibre Road Signs To Post The
Roads Leading To Your Toun

¥27d. SERVICE

calerqONE o

Woer s
(WS

Fibre Rood Sign No. 28-3

A weather-proof fibre road sign, 18x30 inches, as shown
above, printed in black, red and straw. Imprinted with
your name and address. $4.00 for fifty, including imprint-
ing. Minimum quantity, fifty. Over fifty, 7% cents each,
including imprint. F. O. B. Akron, Ohio. Order from your
distributor, enclosing cash with order.

This Giant Thermometer

Makes Them Look Each Time They Pass

For the first time in
radio, we offer g giant
tlieemenmeter,  enclosed
in a mestal case, 19
inches in diameter. Be-
caus2 of its construc- [.§
tion. this thermometer
can bec used c¢cn the
sunny side of the street
without showing tem-
perature above the av-
erage. The thermometer
is guaranteed by thc
manufacturers to be
osrrect within two degrees. The indicator hand may be
corrected by means of adjustment at the rear. Finished
in durable black enamel, the dial and advertising hand-
somely executed in black, red and buff. The face of the
thermcmeter is protected by glass, Each, $12.00. Ordar
fromn your distrlbutor, enclosing cash or nioney order.
F. O. B. Chicago.

Price $§12.00 F. O. B. Chicago
Color, Light and Motion

In These Display Lamps
Make The Passer Buy

Entirely new and startling in
design and execution, these
two display lamps strike an
entirely new note in window
decoration, Modernistic in
treatment, in flashing colors,
with rotating shade, which
unwinds a strong selling mes-
sage about Crosley sets, they
combine all of the factors
which experience has shown
makes a strong and forceful
display piece. These lamps
are made entirely of heavy,
fireproof fibreboard, paint
process enameled and lac-

Thermomeler
No. 28-4

Toble Lomp
No. 28-25

quered. The price includes electrical fit-
tinzgs—everything but the bulb. The floor
model, which is 55 inches high, sells for
$3.50, and the table model, 25 inches high,

for $2.50. Order from your distributor.
F. 0. B. Cincinnati

¢ Table Lamp No. 28-25, $2.50
Prlce Floor Lamp No. 28-24, $3.50

Floor Lomp
No. 28-24

Chicago.

Youre there
/with 3 Croaley”

CROSLEY
«SADIO .

Hlluminated Tire
Cover No.28.2

transparency.

Put This Illuminated Tire Cover On Your Car

For your own car and those of your salesmen you will want the new Crosley illuminated tire
cover with your imprint, which makes a brilliant advertisement of your business every time
you drive your car. In the day this advertisement is attractive. At night it stands out with
vivid distinction. The cover is heavy and durable olicloth, supporting a metal reflector housing
three 2l-candlepower bulbs connected to your tail-light eircuit to brilliantly illuminate the
Price $9.00 each, ¥. O. B,

Order from your distributor, giving size of tire.

Price $9.00 F. O. B. Chicago

Put This Fibre Tire Cover On Your Customers Cars

Crosley is taking advantage of the new idea of u
3& mt’:hela;g,t{lrur:).blefttme(z1 %t‘tective tire cover, constru
S e Is offer ere, It cariies your imprint is specially
g:slg]m‘?d 80 t})hn.tb}";.m calr“ni give them to those o!t}' O, T T i une. r
eir automobiles. bre tire covers, for fifteen, g9 ; for twenty-five,
$13.76; including Imprint; over twenty-five, 55 centg e:cﬁz,sini:rl,:}'lulggl ?mi;nrfxﬁ.ms'an?;le tire )::ove-r:

not | .
Cm(.,‘:,?;mted' 45 cents each. Order from your distributor, enclosing cash with order. F. O. B.

Hlizing an automobile spare tire for advertising.
cted of entirely water-proof flbre and fitting

our friends and customers who wili use them

Fibre Tire Cover
No, 28-1

Boost Sales of Crosley Icyball
With This Material

‘E‘A" -
PRGN B
ChaL- -
"o
- -
>
Y .
B¢ Q.03 .
> 5
Folder No. 784-B
Crosley Icyball Circular
Teyball Folder No. 784-B tells the complete story of the
Crostey Ieyball, presenting in o forcible way the low initial

cost and eeonomical operation of this marvelous device.
tHustrations of the Croxley leyball unit, cabinet and method
ol heating are shown, a condenxed set of instructions for
operiting the unit given, and the miajor uses of a refriger-
ating outfit which needs only gas or oifl for operation
enumeriated. This one-coloy, t-page folder will create sales
for you Reasonable quantitles will be sunplied by your
distributor,

Slides For Theater Advertising

Four slides suitable for advertis-
ing in motion picture theaters
tell the Crosley Icyball story in
color. They are supplied com-
plete with your imprint in three
lines at $1.50 a set post paid.
Order from your distributor, en-
closing cash with order.

N Kitchen Memo Pad

Appeals To The Ladies

Assorted colors—red, blue, yellow
and crange pockets cn white back-
ground, ad in black, with pad and
pencil, the kitchen memo pad costs
you 10 cents each, plus $2.50 for
imprinting any quantity. Minimum
quantity, 100. Order from your dis-
tributor, enclosing cash. F. O. B.
Cincinnati.

O Ay

STALLES n'* IRS maseg

ml

OUALERS Mare

ot

Lontern Slides No. 28-7

Memo Pod No. 28-9

Book Matches With Your Imprint

Book matches with Crosley leyball ad on
back, your own ad on front, priced at $3.75
per thousand for one thousand books; $3.50
per thousand for two thousand or more
books. Made by the Diamond Match Com-

pany. Order from your distributor. Give

the imprint you wunt and enclose cash.

F. O. B. Barberton, Ohio, or Springfield,

Mass. Book Malches
No. 28-10

Electric Globe Sign
Which Works For You Day and Night

The familiar Crosley 'electric globe /'
sign. Brilllantly enameled in three i
colors: red, straw and black. Fired- /’

in colors. Supplied as illustrated >

or with wall upright arm bracket.
Either design, completely wired and
ready to install, but without elec-
tric bulb, $10.00. Order from your
distributor, enclosing cash or money
order., F. O. B. Cincinnati.

Price$10 F.O.B. Cincinnati

Electric

No. 2721
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Flzissionary In Central West Africa Enthusiastic About
Performance Of Crosley Icyball

Read This Interesting Letter From Dr. Thos. T. Stixrud Whose Experience With The Crosley Icyball Is Both
Interesting And Unique

\ Luebo Congo Belge,
Africa,

: June 25, 1928.
The Crosley Radio Corporation,
Cincinnati, Ohio.

Dear Sir:

You will recollect shipping me two
Icyball units to New York about
February 14th of this year, just
prior to my departure for Central
Africa. You will be interested in
my experience with your product.

On arriving at Leopoldville, Congo
Belge which is about 250 miles from

*

the west coast by rail, I found thati

L would have a delay of about two

weeks before I could get a steamer f:
to the interior, some 900 miles fur-

ther inland. I constructed an ice

box as per your specifications, using ||
2 layers of pine wood 1 inch thick, ||
and 1 layer of cork board, making |’

the box 3 inches thick over all
All joints were staggered and the
lid has three steps thus closing
very tightly. Opening was left for
pipe on unit.
. I was disappointed in not getting
ice on first trial, probably due to
the fact that the box was new and
warm and did not have time to
make second trial until my arrival
at Luebo. Again my first trial was
unsuccessful but the second time
did get ice, but was not able to get
more than one freezing per heating.
One day Mrs, Stixrud was very
anxious to get an extra supply, and
suggested that we leave the hot ball
immersed in a bucket of water,
changing this from time to time.
This proved a great success and
we are now getting ice or ice cream
from 3 to 4 times daily in addition
to keeping foods in good condition
during the 24 hours.

Needless to say the Icyball has
proved a sensation in this part of
the world, as there has never been
any ice here except for occasiona)
hail. The natives call this Mabua
wa Nvula, meaning the rocks of the
rain. I am sorry that I did not
get your ice cabinet, as I find mine
rather clumsy although very effi-
cient.

The white people in this part of
the country, especially the Mission-
aries are very anxious to get the
unit.

{You have no agents in this part
oI the world, and I should be glad
to dispose of several units. I be-
lieve 12 units could be handled at
once, and am sure more can be sold. |

This is not an offer on my part
to take an agency as my medical
work is entirely absorbing all my
time, but only an attempt on my
part to be of service to my fellow
Missionaries and incidentally open- |

ing a market for your excellent
product.

Personally I want one of your
cabinets, but believe the unit alone
will sell and give satisfaction with
home made cabinets.

I am sending a copy of this letter

ausﬁal Float
Features Crosley

‘ SR

Klossner Auto Company Of
Winthrop, Minnesota, De-
serves Congratulalions

Above is shown the photograph

of a very attractive float prepared

to the Glasgow Stewart Co. in Char-
lotte, as they are very much inter-
ested in our Mission and were di-
rectly responsible for my giving your
product the first trial in Central

Africa. Sincerely yours,
Thos. T. Stixrud.
by the Klossner Auto Company,

Crosley dealer at Winthrop, Minn,,
to feature Crosley in a recent par-
ade.

The two attractive girls to be scen |
at the rear of the float tuned in| ™"
the Crosley Bandbox installed on|

top of the truck and an antenna
running the length of the car and
a. Crosley Musicone made possible
fine reception.

The word “Crosley” was featured
in flowers on the side of the float.
Many comments were made on the
unusualness and attractiveness of
this float and a great deal of in-

terest in Crosley Radio was stirred |

up.
A A A A A A A A A A A A A AN,

Let the Showbox take care of
itselfi —Advertise the Gembox at
$65.00.

My African address:
Dr. Thos. T. Stixrud,
A. P. C. M., Luebo, Congo Belge.
Central Africa.

P.S.—You are at liberty to use this
in any way you see fit for advertis-
ing, ete. T. T. S.

o~

Don't risk losing a sale—al-
ways demonstrate Crazley AC
models with the Djynacone.

TSI~

I am very much enthused with
the possibilities of the Crosley-
Amrad line-up for 1928. The Cros-
ley Dealer who is fortunate to have
the opportunity of handling this
line is in a position to mect all
requirecments.

Hawkes Auto Equipment Co.,
Lansing. Mich.
J. F. Webb,
E—]

heard the new
was very much

“Have seen and
Crosley line, and
pleased.”

J. E. McCarty,
Bright Spot Elec. Co.
Stockton, Calif.

results!

in Jots of 1000.

Balloons Build Goodwill

Dcaler's Name & Address
Imprinted Here

Let Them Help You Sell
Crosley Radio

Boost your sales, Mr. Dealer, with beautiful, bright, bobbing, buyer-bringing balloons!
merchandisers in the country are using them—by the thousands!
colored balloons, like the circus, appeal not only to the kiddies, but to grown-ups of all ages.

And you create a warm spot in every parent’s heart when you give its child a beautiful balloon.
Prices quoted include imprinting your firm name and address. Balloons are of finest quality.
A twist valve holds the air in and keeps your name in big type.
Have a Balloon Day—or better still—a Balloon Week. Let the gay balloon carry your message all
over town, on every street, into every home! Make your store the live-wire store of your city—
gay with balloons—fully stocked with Crosley Products—your sales force on tip-toe!

Colors: Red, Green, Blue, Purple, Yellow—assorted.
Send your orders direct to the Perfect Rubber Co., Mansfield, Ohio

Save Time—Do not send your orders to Crosley

TWO KINDS OF BALLOONS OFFERED
ROUND BALLOONS inflate 10 inches in diameter, are
equipped with twist valves and weigh 3 lbs. in lots of 250,
6 1bs. in lots of 500 and 12 lbs. in lots of 1000,

AIRSHIP BALLOONS inflate 16 inches in length, 4 in. in
diameter, are equipped with noisy squawker stem and
weigh 4 lbs., in lots of 250, 8 1bs. in lots of 500 and 16 lbs.

Then watch

Prices:
250 $ 5.00
500 9.50
1000 : 18.00
2500 ieerererrerarensernsesensennnss per M 16.50

All shipments will be made F., O. B.
Factory, Mansfield, Ohio.

No order for less than 250 accepted.
Send cash or
your order.

“Youre there

with a
CROSLEY

Decaler's Name & Address
Imprinted Here

The biggest
They realize that the brightly

money order with

ke o 0
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- CT‘oSI@ Bis*tribu-to‘rs Hold _Sﬁcceséfui Dealer Meeﬁng.s In Evefy Section

s 250 > =9
RADI? CORPORATION X XKANSAS.
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Above are shown pictures taken at Crosley dealer meetings. These pictures are as follows: 1—Assembly of dealers at Kierulff & Ravens-
croft’s dealer meeting, held at Hotel Biltmore, Los Angeles, Calif. 2—Banquet at dealers’ meeting held by Hawkes Auto Equipment Co.,
of Lansing, Mich. 3—Display of Crosley and Amrad at dealers’ meeting of Glasgow-Stewart Co., Charlotte, N, C. 4—Gathering of Crosley
dealers at banquet given by the Northwest Auto Equipment Co. Portland, Oregon. 5—Crosley Amrad display at dealer meeting of Wilken-
ing, Inc., Philadelphia, Pa. 6—Display at dealer meeting of Frank H. Clay, Kalamazoo, Mich. 7—Display in auditorium of Ft. Wayne Cham-
ber of Commerce, the dealer meeting of the Fort Wayne Xron Stere Company, Fi. Wayne, Ind. 8—Amrad Crosley display at dealer meeting
of Auto Equipment Co., Denver, Colo. 9—Decalers gathered at Fourth Annual Convention of the Radio Corporation of Kansas, at Wichita,
Kans. 10—Assembly of dealers gathered at dealer meeting of the Fort Wayne Iron Store Company.
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Unique Dealer
Me_et_ing Held

Lincoln Sales Company,
Crosley Baltimore Dis-
tributor, Holds Series

Of Interesting Deal-
er Meetings

The Lincoln Sales Company,
Crosley distributors at Baltimore,
Maryland, this year tried a new
plan of conducting dealer meetings
which proved quite successful.

. Instead of asking their dealers to
all come to one central point, they
had a series of dealer meetings, two
being held on the Eastern Shore of
Maryland, one in Easton and one in
Salisbury and also one in Hagers-
town. Samples were loaded on
trucks and taken to the point where
the dealer meeting was to be held.

A great many dealers turned out
at each point and the enthusiasm
resulting showed that the meetings
were a success.

A Live Wire
Organization

P HEADND
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Attractive Window Display During
Carnival Week

Crosley Showbox Makes Tremendous Hit, Reports
F. O. Goddard

The above window display featuring the Crosley dancing doll display
attracted a great deal of attention at Grover Hill, Ohio, when it was
installed during the Carnival Week by Mr. F. O. Goddard. It made all
the passersby stop and look and many came in to the Goddard store
and placed their orders for Crosley radio.

Mr. Goddard reports that the Crosley Showbox with the metal stand
made the big hit.

O

['Delighted With Crosley Showbox And Dynacone

Crosley Radio Corporation,
Cincinnati, Ohio.
Gentlemen:
Wish to say that we are enjoying our new Crosley Showbox, with the
Dynacone speaker, immensely.
Have listened to Nashville, Tenn., Denver, Colo., Des Moines, Iowa,

' | and Omaha, Nebr. Also several Chicago stations. We have no aerial or

ground connections as yet, so we feel well repaid for our purchase.

Sincerely yours,
L. E. Cook.

Minneapolis, Mirn.

Shop, one of the largest radio deal- | e
ers in Detroit, Michigan. The Gembox is the key to

Everybody’s Music Shop This company believes in giving [{ maximum 1928-29 radio sales.

Doing Nice Business
With Crosley

Above is shown a picture of the | models, have amply repaid them in
establishment of Everybody’s Music| sales.

exceptional service to its patrons,
| [PV VPV VO
and maintains day and night radio| wrpe neyw Crosley sets in addition

service. The strong drives which|y heing easy to look at ar asier
they have made on the new Crosley | listeg to-"y L s
A. C. Grover,
Elk Grove, Calif.

Crosley Dealers
Visit Plant

Marietta, Ohio, Dealer An
Midway, W. Va., Dealer
Greatly Impressed

A visit to the Crosley plani is
always exceedingly profitable in the
knowledge and impressions gained
from seeing Crosley products actu-
ally manufactured.

Not long ago we had the privilege
of showing th-~~-> the Crosley
plant K. F. Crippen of the Branch
E. Crippen Piano Co., Marietta.
Ohio, and Mr. Ash, the Crosley
dealer at Midway, W. Va., near
Parkersburg. These dealers greatly
enjoyed watching Crosley merchan-
dise in the process of being manu-
factured. They took back with them
increased knowledge and a true
realization of the modern methods
used by Crosley to turn out the
highest quality of radio merchan-
dise on the market today.

TUNE IN!

We broadcast daily at
11:00 a. m. and 1:30 p. m.

=~

Financial News
Market Reports
Government Bond
Quotations
Call Money Rates
Foreign Exchange
Grain and Live Stock

Quotations

e FIETH THIRD [JNION @MPANY

14 West 4th Street
Ciueinnati, Ohio
\

r
Radio Sets and Icyballs
CROSLEY RADIO
Sherwood Hall, Ltd.

Grand Rapids

SCHUSTER ELECTRIC 1009% Crosley Distributors
COMPANY “THIS IS A CROSLEY YEAR"

“THERE'S A REASON’
WHOLESALE Distributors In Chicago Territory
CROSLEY DISTRIBUTOR — TRY OUR SERVICE —
2169 Spring Grove Avenue

412 Elm Street, Cinclnnati, Oblo ||| HUDSON-ROSS, Inc,

Phone West 144 Main 820) 116 §. WELLS CHICAGO

(TAYLOR ELECTRIC CO.
MADISON, WISC.

Exclusively Radlo
Wholesale Only

CROSLEY DISTRIBUTOR
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NOCTURNE
List Price
$295

CONCERTO
List Price $3§0

Each model is equ:‘p-\
ped with  Dynamic

Power Speaker. The \\ N
Amrad chassis (bal-

anced Neutrodyne) j
uses eight tubes, in-

cluding power tubes, \

The OPERA
Combination
also a $-way tone con- Radio
trol that REALLY and Phonograph
WORKS! List Price

$875

OU will be impressed when
you see the Amrad line, be-

cause of the exquisite beau-
ty of the cabinets, made by lead-
ing furniture designers.
And when you hear the Amrad

N,

The
models of the Symphonic Series, \ SONATA
you realize this thrilling tone is List Price
what your customers want.

Write for full information

regarding open territory. Prices do not \

include tubes. ‘\
THE AMRAD CORPORATION Stightly
Medford Hillside, Mass. higher West

he
J. E. Hahn, Powel Crosley, Jr. of t A
President _ Chairwan of the Board Rockies. All Amrad \\‘

The Symphonic SClies., ...~

AMRAD,

.
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Show This Problem To Your
Service Man

For the best methods of connecting the
CROSLEY DYNACONE on the greatest
number of Nationally Advertised 1928-29

Models of broadcast receivers.
(Crosley Sets Not Included)

The Following Cash Prizes Are Offered

Ist PRIZE . . . . . .. . .$100.00
2nd PRIZE . . . . . . ... .$ 50.00
3rd PRIZE . . . .. .. .. .$ 25.00

For every answer of sufficient value to be published, $5.00
INFORMATION YOU HAVE TO WORK WITH

- . ' Of
Diagram Of Dta_gY‘d m
The 'IfyPée E Dynacone The Type F D)lndcone

s Thed Freid Leads to Suitable DC Sy pely
_.[_ 3
& Condenger \ —a Cyoma./btoryvils)
7? oof’puf of Armature Corl, Freld l \
set, Must CNNnE. Snane o
’ Corls NBrownArmature Lead.r( Field
5 Co,/.
a/so kave 20mq —ma to50E Output ro7 )
direct curren” Armatyee =
(32 70 3¢ rol/.y o

Rules And Regulations Of Offer

Read The F ollowing Requirements Carefully

What Each Contestant Must Do.
1. Choose between the Type E and Type F Dynacone, specifying

3. No arrangement that puts an excessive load on the batteries
or power unit will be eligible.

the one which can be most easily and practically connected 4. No arrangement requiring a change in the number of leads

to the set. from the Dynacpne or any alterations in the construction of
2. Prepare a diagram showing the following things: the Dynacone will be eligible.

(1) The output circuit of the set as built. 5. All sets must be 1928 models, and must be nationally advertised.

(2) The circuit changed with the Dynacone connected. 6. Crosley Radio Corporation reserves the right to use any of the
3. Writtﬁ sp(;clﬂc directions for actually making the change diagrams and descriptions sent in, any way it sees fit.

on the set.

No answers will be returned.

Contestants may submit as many answers for any particular
set as they desire, but each answer must be marked with the
recognized trade name, manufacturer's name, and model or
type number.

Each set must be shown on a separate plece of paper. Dia-
gram and directions to be on the same sheet. Use one side
of paper only.

10. Each answer must state whether the contestant has actually
tried the arrangement shown or not.

4 Do the above for as many sets as you can.

Crires Will Be Awarded For The Most Useful Or The Greatest
Number Of Most Useful Answers.

1. Each arrangement must give proper performance.
1) Type E Dynacone requires 20 milliamperes D.C in fleld coil. 9.
(2) Type F Dynacone requires 40 milliamperes D. C. in fleld coil.
(3) Type E Dynacone must connect to the output stage of the
set.
(4 There must be no D. C. current in armature cofls.

2. No arrangement that uses some source of field current other

than the batteries or power unit of the set itself will be eligible. 11. All answers must be in our hands not later than October 15.

Contest Closes October 15—Mail Your Answers Before That Date

THE CROSLEY BROADCASTER
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POWED
TRANSFORMER

ALIGNING
CONDENSER

DET TUNING
CONDENSER

2 RF TUNING
CONDENSER

N

POWER
CHOKE

MERSHON
CONDENSER

>
Ly

,U‘;rq J
POWER BY-PASS VOLUME
SWITCH CONDENSER] |CONTROL
A, Balancing.

1. Leave bottom attached. Bal-
ance with case on or off.

2. A strong signal is necessary,
preferably between 1350 and 1500
kilocycles. About 1475 kilocycles is
best. A broadcast signal or local
modulated oscilator may be used.

3. Use headphones on the out-
put.

4. Remove third radio tube., In-
sert o piece of paper in left front
hole of socket, and replace tube,
so that paper prevents contact be-
tween tube and prong land socket
contact.

5. Insert a long-shanked, No. 4
sccket wrench, with insulated han-
dle, through balance condenser hole
in chassis (third hole from left) as
seen from front of set.

6. Turn on filament switch and
volume control. Filament of third
radio tube will not light if paper
has been inserted properly between
prong of tube and socket contact.

7. Tune receiver to signal, ad-
justing until signal is loudest. After
once tuning signal, station selector
setting should not be changed in
balancing that stage.

8. Keeping third stage in reson-
ance by means of acuminator on
right and aligning condenser, ad-
just balance condenser by means
of wrench until no signal or
minimum signal is heard with
wrench removed. If strong signal
is tuned to, it will not disappear
entirely when balance condenser is

BALANCING

[6roUND)

TN 2
MUSICONE
ANTENNA ERMINALS

adjusted. but there should be a dis-
tinct minimum point.

9. When third stage is balanced,
remove paper from socket, reinsert
tube, and repeat above operation
for second stage, using second ra-
dio tube, both wacuminators and
second balance condenser from left.

10. After second stage is bal-
anced, repeat coperations for first
stage, using first radio tube, left
acuminator and balance condenser
at extreme left.

B. Adjusting Aligning Condenser.

The aligning condenser is mount-
ed on top of the detector-stage
tuning condenser (the rotary con-
denser toward the rear of the chas-
sis, It is properly adjusted and
sealed before the set leaves the
factory. No further adjustment
should be necessary unless the con-
denser has been tampered with or
the set has been damaged by rough
handling. If it is necessary to ad-
just this condenser, follow the
method outlined in service sheet
No. 104.

C. Replacing Radio-Frequency

Transformer Coils.

1. Remove bottom from receiver.

2. Remove leads from coils with
2 soldering iron.

3. Remove the two nuts holding
shielding can in place over trans-
former and remove shielding can.

4. Remove
transformer to chassis and remove

EETECTOQ TUNING

CONDENSER

coils.
2 R.F. TUNING
CONDENSER A

TRANSFORMERS
2d R.F. 1st RF

ist 8 24 AUDIO
RANSFORMERS

ALIGNING
CONDENSER
o ~—

Model 608, Part 1V, Adjusting and Repairing.

5. Place new coils in position,
replace nuts holding coils to chassis
and resolder leads.

6. Replace shielding can and bot-
tom.

D. Replacing Tuning Condenser

Gang.

1. Remove bottom from set.

2. Unsolder leads from terminals
of condenser gang.

3. Remove leads from terminals
of pilot light socket and remove
station-selector knob.

4. Bolt new condenser gang to
chassis and replace pilot light leads
and knob.

5. Resolder condenser leads and
replace bottom.

E. Replacing Audio Transformers.
1. Remove bottom from chassis.
2. Both audio transformers are

mounted in a single shielding can

as one unit. Unsolder lead wires
and remove this unit by taking off
the two nuts holding it to the chas-
sis.

3. Bolt new unit to chassis and

resolder leads, *

4. Replace bottom.

F. Replacing Condensers W 4919,
W 4232, and W 4968.

1. Condenser W 4232 is mounted
on top of the chassis near the Mer-
shon condenser, and condensers
W 4919 and W 4968 are mounted on
the under side of the chassis. Re-
move bottom to reach support
screws for any of these condensers.

2. Unsolder leads to condenser
terminals,

3. Take off nuts holding conden-
ser in place.

4. Remove condenser and put
new one in position and replace
nuts,

Resolder leads and replace bot-
tom.

Standard Code For A. F. Transtor-mer Coil Leads

9-1-28

G. Replacing Grid Condenser and

Grid l.eak.

1. Remove bottom from Chassis.

2. Unsolder leads.

3. Take off supporting nut.

4. Place new condenser and leak
in position and replace nut.

5. Resolder leads and replace
bottom,

H. Replacing Power Switch.

1. Remove bottom from chassis,

2. Unsolder leads from switch.

3. Remove nut holding switch in
place.

4. Remove switch and replace
with new one.

5. Resolder leads and replace
bottom.

1. Replacing Volume Control.

1. Remove case and bottom from
set.

2. Unsolder leads from volume
control.

3. Loosen set screw, remove con-
tact arm, and without shaft.

4, Loosen holding nut and lift
unit from bracket.

5. Replace defective parts with
new ones and reassemble.

6. Resolder leads.

7. Replace case and bottom.

J. Replacing Antenna Coupling

Coil.

1. Remove bottom from chassis.

2. Unsolder leads,

3. Take nut off supportinz screw,
remove coil assembly, and replace
with new one.

4. Resolder leads and replace bot-
tom.

K. Replacing Resistance Units.

1. Remove bottom from chassis.

2. Remove necessary leads, .

3. Take off supporting nuts and
lift resistance unit from support
screws.

(Continued on Page 16)

|

two nuts hol nwk Up Pw‘it'i‘o;ﬁ -—_— ——— ——— "
Connection On Coil Wire Covering Color
No. 1 Plate]  Inside 1no oo 34 B s|  None Silver Wire
Primary
No. 2 Bias is. No. 3¢ B. 8/SCC & SSC| Wnite
Outside
B+ Primary |US- No. 3¢ B. S/SCC & SSC Red
= _ [PowER supPLY Inside
/‘ Cehiokeeon| |[No. 1 Bias Secondary [UIs No. 34 B. C|SCC & SSC| Green
( No. 2 Phte lis. No. 3¢ B. C|SCC & ssc| Orange
TRANSFORMER
No.1 Grid| _Outside
. Secondary [lIs. No. 3¢ B. C. None Copper Wire
No 2 Grid lis. No. 3¢ B. C!SCC & 8sC| RBlack




Page 16

———————e e

THE CROSLEY

BROADCASTER

Watch The Roof Tops For Increased Profits

Refinements In The 1928-29 Crosley Line Make 7 1-2 Million Sets Obsolete

Each Is Marked By An Antenna So---Keep Your Eyes On The Roof Tops!

Who ever thought that the roof
top was the secret to increased
profits? But it is. The radio an-
tenna is located on the roof top
and so by watching the roof tops
you locate the antenna and thereby
spot the homes where radio is now
owned.

Up to the beginning of this sea-
son there were 73 million radio
sets owned in the homes of the
United States, The latest develop-
ments in Crosley Radio as exempli-
fied in the Gembox, the Showbox,
the Bandbox, the Bandbox, Jr., and
the Dynacone, hava made every
one of these old radio receivers out
of date—obsolete, Not merely that
the new Crosley models have more
eye-value but that demonstrated
along side of the old receiver they
make it sound like 30 cents in com-
parison.

All Sold On Radio.

Every one of the seven and one-
half million owners who own the
71 million obsolete radio sets are
thoroughly sold on radio. They en-
joy it and depend upon it because
of the pleasure and benefit which
they have derived from it in the

past, They are wonderful prospects'

for the new Crosley line,

In the great majority of cases,
however, the present radio owners
do not know or believe that their
radio set is obsolete. They are sold
on their radio—they are accustomed
to it—in many cases they may even
think it the very best that can be
had. Even if you were to tell them
that this radio set which has given
them so much entertainment is ob-
solete and no good in comparison
o the new members of the Crosley
line they most probably would not
beireve you and might even laugh
at you.

what their set ever was or ever

don’t have to tell the mthat their
ild set is obsolete—they know with-
out being told.

Now follow up this hint. Take

could be. When this is done you|Mr. Crosley’s advice and watch the

roof tops for antennas and demon-
strate the new Crosley sets in the
hemes so marked. Sales—the eas-

iest and quickest you have ever
made will result. There is profit in
watching the roof tops. Keep your
eyes busy. Cash in by quick sales
which mean added profits to you.

115 Stations To Broadcast Natz:bnal Radio
- Festival September 18

Fanny Brice, Musical Comedy Star, Crosley Gift
To Greatest Program In Radio History

Soon the attention of the entire!
radio world will be centered upon
New York City, where the Radio
World's Fair is to be held, Septem-
ber 17 to 22. At this great world's
radio fair, each year growing larger
and more important, all the latest
developments in radio will be shown.
Thousands will daily go through the
Exhibition Hall and this, judging
from past years, will include visi-
tors from every part of the country.

Mammoth Program Planned.

Much of the interest in the
Radio World's Fair centers around
National Radio Festival Day, which
is scheduled for Tuesday, Septem-
ber 18. In connection with this
day, and as a climax to the radio
industry’s banquet, a mammoth
broadcast program has been ar-
ranged which will go out over the
air, over a hookup of more than
one hundred radio stations.

This program has been an annual
feature of the World'’s Fair and the

Prove By Demonstration.

Right there is the stumbling block
which has tripped many dealers in
golng after this easy-sale ready
made market. These owners of old
radio sels are the easiest in the
world to sell. But you cannot hope
to sell them by merely telling them
that the set they now own is out
of date and no good. 'That is the
wreng way to go about it,

The right way to go after this
exceedingly fertile market is to
demonstrate the new Crosley power
speaker receiver together with the
Dynacone along side their old set.
Arrange so that you can easily
switch the antenna from one set to
the other. Let them hear the differ-
ence, let them convince themselves
that the new Crosley is superior to

| committee in charge has determined
! to make it the most important and
outstanding broadcast of the year,
Hundreds of the leading radio art-
'ists of the country will be on the
program and in the spice of enter-
tainment and quality of features to
be broadeast, this program will, un-
questionably, surpass in brilliance
and in cost of production any here-
tofore offered to the American pub-
lie.
Fifteen minutes only of the pro-

gram is to be devoted to speeches.l

The remaining part of the two
| hours' broadcast will consist of the
finest of the entertainment features
to be found in radio today.
Entire Country Expectant.
An extensive publicity campaign
is being directed in all parts of the

ccuntry so that the public every-
where will look forward to National
Radio Festival Day as one of the
big events of the year. Every one
will want their radio in first class
condition in preparation for the big
event. In addition to this, there
will be thousands who will buy a
radio in order to hcar this mam-
moth program,

Tie-In With Broadcast.

You should most certainly talk up
National Radio Festival Day. We
are sending out to. your Crosley
Distributor a supply of posters an-
nouncing this day. Obtain one- from
him and put it in your window. Tie-
in with this day also through local
newspaper advertising. It will con-
sist of a program of such high qual-
ity that many in your territory will
want to Be There With a Crosley.
Put your efforts behind National
Radio Festival Day and you are
certain to stimulate the sales of
Crosley receivers and speakers.

One of the headliners of the pro-
gram will be the Crosley Radio
contribution, the inimitable Fanny
Brice of “My Man” fame, nationally
known favorite of the musical com~
edy and vaudeville stage. It is
hoped that she will sing “My Man"
for only she can sing it as it should
be sung.

The executive committee in back
of this annual radio industry’s ban-
quet and fostering National Radio
Festival Day consists of Paul B.
Krugh, General Chairman; Powel
Crosley, Jr. Treasurer; Arthur C.
Singer, Director of Publicity, and I..
F. Baker, Secretary. Aiding this
committee is g great group of other
committees made up of other out-
standing men in radio. Promoted by
such prominent leaders in the radio
industry, a success, not only of the
banquet, but of the broadcast is
assured.

All Star Program Scheduled For 10 P. M., Eastern Daylight Saving Time --- Powel
Crosley, Jr. Member Banquet Committee

T‘rosley Service
Manual

(Continued from Page 13)
4. Reassemble and replace sup-
port nuts.

5. Solder leads to new unit,
6. Replace Bottom.

L. Replacing Mershon Condenser.

1. Take off condenser cap and re-
move leads,

2. Loosen straps holding conden-
ser in place,

3. Place new condenser in position
and tighten straps.

4. Resolder leads and replacs cap.

M. Replacing Power Supply Choke
1. Remove bottom from chassis.
2. Unsolder leads,

3. Take off nuts and remove
shield can and choke coil unit.

4. Replace new shield can and
choke coil unit.

5. Resolder leads.

6. Replace bottom.

N. Replacing Power Supply

Transformer.

1. Remove bottom from set.

2. Remove transformer shield can
by taking off nuts holding it to
chassis,

3. Unsolder
from terminals.

4. Take off transformer and re-
Place with new one.

5. Resolder leads to termin als,

. 6. Replace shielding can ang bot-
om.

transformer leads

—_———
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Be sure you have a Gembox in
stock—avoid embarrassment when
the prospect asks to see it.

MWW





