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Star Talklng Machines

LATEST MODEL No. 40 _ .
'List Price $40.0C

Two barrel spring Motor,
Oak ‘Cabinet, 11 inch Turn
Table, Horn wood finished to
match Cabinet, made with our
patent panels.

STAR RECORDS

Comprise originality, superiority, and tone qualities that appeal. WE are daily adding new jobbers and dealers on the Star. If YOU are a progressive
Talking Machine Dealer, you should send us a sample order. You canpot longer afford to be outside of the list of live STAR dealers, New models, new fist
prices, new discounts, 15 years’ experience. Catalogues and terms for the asking.

HAWTHORNE & SHEBLE MANUFACTURING COMPANY e o orles

- % PHILADELPHIA, PA i

= ——,’

n Bntered as second-class matter 3May.2, 1905: at the post office at New ¥ork, N. Y., under the act of Congress of March 3, 1879.
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Originality—Merit—Superiority

ARE COMBINED IN OUR LINE

[ A few predictions
Mr. Dealer | which time will confirm.

Within a reasonable period the trade will have universally adopted

CARTON CABINET

For CYLINDER RECORDS

e . DE WARK 5

o JHA
LIBRARY CABINET

Eor DISC RECORDS

W 1L HARK

FOR ALL TYPES OF

CYLINDER AND DISC MACHINES
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You know what happened to the Early Bird.
The Progressive Dealer who carries our line
Will Catch the Customers.

A prominent Jobber recently stated to us that all our goods were

Practical, Useful and Salable—but, “if 1 show them to my cus-

tomers, what will I do with the goods I have on hand now?”
A word to the wise is sufficient, Mr. Dealer.

If your jobber does not carry our line, let us send you the name of a Johber who does

The volume and quality of tone and the
detail of reproduction of cylinder records
greatly increased

\Vood, when subjected to the impact of
sound waves. is the most resilient of any
known substance. Its successful use for
violin bodies, piano soundiny boards, ete .
confirms this fact

I The Truetone Wood Diaphragm is sci-
entifically constructed of ,two layers of
selected Spruce Vencer ¢ the most satisfac-
tory wooud used for musical instruments)
covering two layers of cotton stalk tissue,
the grain of vuch layver running in opposite
direciions to obtain uniform » ibrations.

‘I hese four plies of material are cemented
and compressed torether under great
pressure 10 the thickness of about seven
ane-thousundths of an inch.

[

S

WOOD DIAPHRAGM
EDISON
Model “C” Speaker

The TRUETONE WOOD DIAPHRAGM
is furnished complete with Link and Alum-
inum Crosshead. which is mechanically
clamped to the Diaphragm. no cement
being used.

It is an admitted fact that the art
of recording sound is far in advsnice
ot its Inechanicaf reproduction.

Every detail of sound Vibration and tone
finesse that is capable of being recorded,
is repraduced by the Truefone Wood
Diaphragm.

Complete directionssfor properly mount-
ing the Diaphragm in the Specaker are
furnished with' each Tructone ‘Wood
Digphragm.

Prige, 5Q0c. cach,.complete

neral Phonograph Supply Co.

7 WARREN STREELET, NEVW YORK CITY

DYSCRIPTIVE LITERATURE AND PRICIS SENT ON APPLICATION
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THE “TALKER” AS AN EDUCATOR.

Editorial Writers in the Daily Papers Who
First Made Light of the Talking Machine Are
Now Commencing to Realize the Importance
of This Machine—The Structure of the Great
Symphonies Is Learned and a Better Under-
standing of Music Made Possible.

The educational value of tlie talking machiue,
particularly in the domain of music, has been the
subject of many articles iu The Talking Machine
World from time to time. Many of the musical
writers in the daily papers who first made light
of the talking machine and considered it a toy
rather than a serious factor in the educational
field, are now seeing the light of reason and are
doing justice to the talker.

Truly it is about time. Only recently the
Portland Oregonian, in the course of a very well
considered editorial on the musical season in
that city, and the importance of an increased
appreciation of the classical composers, had this
to say:

“Music is a language which expresses thought
and emotion. Unless one knows its vocabulary
and syntax he is as much at a loss to disecern
what the composer is driving at as he would be
listening to a Greek tragedy. People of means
who own musical instruments and have the skill
to play them can, to a degree, overcome this diffi-
culty. There is no good reasou why they should
not learn the language of music as they do
French and go to hear recitals with full under-
standing of what is said by the singer or the
violin or tbe piano.

“The talking machines and self-playing pianos
have made it possible for music to make a genu-
ine appeal to a much wider audience than it
could a generation ago. Say what one will about
the defects of these instruments. their mechani-
cal baldness, their lack of expression, neverthe-
less they use the lauguage of music and use it
correctly. A person cau, with a talking machine
or automatic piano, learn the struecture of
Beethoven’s symphonies, memorize their massive
sentences, gain some insight into the master's
thought, and therefore prepare himself to listen
with understanding and rational enjoyment to
performances such as the Portland Symphony
Orchestra or the Chicago Symphony Orchestra
gives, where music appears not as a mere skele-
ton of rhythmic phrases, but clothed with the
beauty of passionate life.

‘“People in most European cities of a hundred
thousand population are provided with oppor-
tunities to hear good music at public expense.
We teach our children to read English and cipher
out of the general treasury; we even make an
effort, not very successful, to teach them to ap-
preciate Shakespeare and Milton. But thus far
we have not thought it worth while to elevate
their musical taste above ragtime. Has the
thought ever occurred to our pedagogical leaders
that it is just as ruinous to the mind to dissipate
with bad music as with bad literature? Plato
thought it was worse. We have probably got
beyond that strange conception of art in general
which looks upon it as a species of amusement.
There was a time in our national history when
we thought a novel was a book designed to be
read when a man was too weary dollar chasing
to use his mind, or when a woman needed a little
relaxation after the ravages of bridge whist.
The theater was deemed an excellent place to
study anatomy, and music was created by Sebas-
tian Bach and Wagner to lull one into refresh-
ing dreams. What amusement is there in read-
ing such a novel as ‘The Turn of the Balance,
‘The Iron Heel’ or ‘Tess of the d’Urbervilles’?
Who finds himself in any mood for slumber after
seeing such a play as ‘Mrs. Warren’s Profession’
or Hauptmann’'s ‘Sunken Bell’? [Is there any-
thing funny about ‘Paradise Lost’ or ‘Lear’?

“Art is a serious matter. The great artists
have appealed not at all to minds jaded and
weary. Their ereations are not designed to be
pastimes for the frivolous or recreations for the
exhausted money grabber. They call upon the
intellect for its keeucst insight and most walke-
ful energies. To go to a concert where the
‘Messiah’ is to be played expecting to take in
the music without any effort of attention is
fatuous. One who does so may make believe
that he has understood and enjoyed the mighty
thoughts of the great oratorio, but his pretense
will be just as silly as if he should sit down and
pretend to enjoy Virgil without first learning
Latin.

“Music is among the things which make life
worth living, just as pietures are, and noble
architecture. By proper education it would be
as easy to teach the public to understand and
enjoy good music as it is to create the taste for
good books. Silly songs are as demoralizing as
silly stories. People sbake their heads after a
concert where Wagner has been played or Schu-
mann, and say, ‘Very fine, no doubt, but it was
above me.” They are mistaken. It was not
above them. They were listening to a language
whichh they had never taken pains to learn. That
was the whole of the difficulty. When we have
mastered municipal housekeeping somewhat bet-
ter we shall probably perceive the utility of
bringing the civilizing power of great music to
bear upon the public, and shall find means to
pay for it by what we can save from the claws
of the grafters.”

SOMETHING WORTH “TRYING.”

A . Few Pointers Succinctly Put Which are
Worth Consideration by Salesmen and Deal-
ers Alike—Why the Slogan Should be
“Try I1t.”

It is as easy to sell a good article as a poor
one—try it. Enthusiasm is one of the most con-
tagious things in this worid; be reasonably en-
thusiastic about your goods and it will bring
results sooner or later—try it.

Know your goods and know them thoroughly
—1try to be an authority on your line. The sales-
man who knows his goods, how to talk them,
when to talk them, and to whom to talk them,
will surely sell goods—and high-priced, profit-
bearing goods, too—try it.

Convince your customer that you are trying
to serve his interest as well as your employer’s
—it makes a favorable and lasting impression,
and your customer looks upon you as his friend
—try it.

Avoid misrepresentation; sell an article for
just what it is—no more, no less. Sales made
any other way are not well made; they don’t pay
either you or your employer. If you cannot
make a sale on honest business principles—don’t
make it.

Don’t lose interest in your customer after he
has purchased; make it your personal business
to see that goods have been delivered in good
condition and customer perfectly satisfied. This
may take part of your noon hour, or perhaps a
few moments during the evening—but in either
case it is time well spent. It frequently gives
you an opportunity to suggest other purchases,
something the customer may have forgotten or
overlooked; if not, your customer will appre-
ciate such attention and when they want more
goods they will surely come to you—try it.

Remember that it is better to sell to one cus:
tomer twice than to two customers once—try it.

Be pleasant at all times, smile, look your cus-
tomer (and everyone else) straight in the eye
and smile—always smile—it is a good tonie, both
for you and those with whom you come in con-
tact—try it.

Remember that your every word and action
(out of the store as well as in 1) is an adver-

tisement for or against your employer. See to
it that every move is favorable—try it.

Remember that your employer’s success is your
success; by helping his intercsts, you help your
own—try it.

If one of these thoughts appeals to your judg-
ment as good or practical, don't simply say, or
think so—but try it. l.ook them over again and
see if there is not at least one which can be put
into practice to-day, now—try it.

POULSEN’S WIRELESS TELEPHONY.

The Inventor of the Telegraphone Discusses His
Latést Invention in an Interesting Lecture
Before the British Institution of London.

Vladimir Poulsen, the inventor of the telegra-
phone (a talking machine which has been pre-
viously referred to in The World), and whose
system of wireless telephony has been widely
discussed, delivered a lecture recently before the
British Institution in London, in which he ex-
plained the principles of his new wireless tele-
phone invention. After detailing how he had
succeeded in carrying the human voice through
the air a distance of about 200 miles, that is to
say, between Copenhagen and Berlin, Mr. Poul-
sen went on to say:

“The essence of my discovery is its simplicity,
and it resulted from another discovery I made
several years ago that the rapid passage of elec-
tricity to and fro produces an effect known as
the ‘singing arc.’ This singing, I found, pro-
duced notes too low for tlie ear to hear and
some that were too high to be understood; so,
in order to make the notes understandable, I ar-
ranged an apparatus consisting of coils of wire,
joined in a series to a condenser with leads to
the source of the current, joined by two carbons
in parallel.

“I found that the current flowed rapidly in the
arc between the carbons, oscillating to and fro,
and that the oscillation was enormously im-
proved by occupying the interval between the
carbons with hydrogen gas. This resulted in
continuous, undamped waves which can easily
be tuned to any desired pitch, so that they will
only influence those instruments which are ar-
ranged to correspond with the sending instru-
ment.”

Coming to the pure telephone and efforts to
establish wireless communication, Mr. Poulsen
said that the waves that Bell had harnessed by
the use of mirrors had proved to be without
value, but with the undamped waves, each ex-
actly like its predecessor, the problem had been
solved. These regular waves transmitted sound
perfectly, and by means of them it had been
possible to telephone a tune, without wires, 290
miles, and to make a human voice recognizable
at a receiving station 170 miles away from the
person spealking.

At the conclusion of Mr. Poulsen’s lecture a
messenger from Queen Alexandra obtained a
copy of his remarks for her Majesty’s perusal.
Later the Queen sent Mr. Poulsen a congratula-
tory letter.

E. F. DROOP & SON ENTERTAIN.

The E. F. Droop & Sons Co.,, Washington,
D. C, created quite a sensation during the an-
nual convention of the Daughters of the Ameri-
can Revolution iu that ecity, recently, by giving
daily concerts in their new Victor hall. The
Auxetophone and Viector Victrola were used to
great advantage at the concerts in playing rec-
ords by Tetrazzini, Caruso and other operatic
stars. Droop & Souns Co. also made a hit during
the week the Metropolitan Opera Co. was iu the
city by giving a series of Victor concerts, using
records made by artists appearing with the opera
company. Al] their concerts pack the hall,
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NEWS FROM SOUTHERN CALIFORNIA.

Visit of Fleet Brings Crowds to Los Angeles—
Advertising Evolved for Occasion—*Uncle
Josh’ Stewart Souvenirs—Victrolas Selling
Well at Sherman, Clay's—Riverside’s Excit-
ing Time—Holdgate of Reno Sells—Visitor
from Ensenada.

(Special to The Talking Machine World.)
Los Angeles, Cal., May 1, 1908.

Tbe greatest interest of the general public
centers on the Atlantic squadron, which received
a royal welcome. The entertainment of the offi-
cers and men is on a stupendous scale, and
everyone is doing bis best to malke their stay a
pleasant one. Business is as usual, with pros-
pects of a steady increase owing to the large
number of visitors from outside towns and
cities who are here during “Fleet week.” Sev-
eral novel and clever features for advertising
have been introduced, among them being that
of a large dancing academy, which has built on
one side of its hall a large battleship on which
the orchestra is seated; to the right are the forts
of San Francisco, and on tbe left a submarine
boat just coming to the surface in front of the
Japanese forts with a Victor on its back. On
one of the guns of the Japanese forts is the
Victor dog with a white flag of truce, which rep-
resents "*his master’s voice.”

F. Prosser, proprietor of the Standard Phono-
graph Co., reports the theft of a gold-plated
Edison “Triumph,” No. 58359, from his store one
night last week.

“Uncle Josh” Stewart, together with Mrs.
Stewart, have been filling a week’s engagement
at one of the local theaters. He happened into
the Southern California Music Co.’s store and
related some of the experiences of a record
maker. His conversation was very interesting
and instructive as to how records are made. He
was induced by one of the local dealers to make
a record, which is a very interesting one, being
entirely new.

The fine new samples of the May Victor rec-
ords have been received by Sherman, Clay &
Co., among which are some of the finest selec-
tions ever listed, and which will be in great de-
mand. The great Lucia Sextet is alone one of
the greatest and finest works of the talking ma-
chine art. The dealers are well pleased with this
addition to the Victor catalog.

Sherman, Clay & Co. have received a shipment
of Victrolas in both XX and XIV styles. The
new XX is greatly admired and will find ready
sale to people who want the best.

Edw. Borgum, traveling representative of the
Southern California Music Co., has returned from
a month in Arizona and New Mexico, where he
finds great prospects for future business.

The Columbia Pbonograph Co. are presenting
their patrons with the handsome new advance
list of Fonotipia grand opera records of the great
artists, such as Bonci, Bassi, Zenatello, Didur,
Stracclari, Russ, Barrientos, Sammarco, Pacini,
and Kubelik. Great public interest is shown in
tbese new records of voices never heard in these
parts, especially in those of the great Boneci.

Riverside bas bad a very exciting time which
in many ways proved serious. On April 16, early
in the afternoon, there was a terrific explosion
of a large gasoline tank at the Standard Oil
Co.’s yard, which was followed by a very hot
fire. Tbe Sells-Floto Circus tents were pitched
not far away, and when the animals heard the
noise and excitement they caused a stampede.
The clephants broke loose and ran about through
the city. doing great damage to property in
general, killing one woman and also two lhorses.
The heavi roperty 5 was to the Riverside
Music Co. Here the animal ““Snyder,” the larg-
est of the herd, wrecked a $200 plate glass win-
dow and a plano and talking machine roomn to
the amount of $100 or more. Many other qucer
things were experienced by people who risked
their lives to watch them.

A. L. Ilolgate, a prominent talking machine
man of Southern California, has sold out his in-
terests In Rcno, Nev., where he had huilt up an
excelient business with Vietor and Edison goods.

The health of his wife and family depended on
his leaving, and he is considering a location in
or near Los Angeles, to open a new store.

C. R. Ptacnik, from Ensenada, Lower Cali-
fornia, has paid this city a visit in the interests
of his talking machine store. He had the pleas-
ure of sailing from Ensenada to San Diego with
the battleship fleet, and says it was an experi-
euce he will never forget.

CULTIVATING BRAZILIAN TRADE.

Splendid Opportunities for Business Long Ne-
glected Now Being Taken Advantage of.

At least one group of American manufacturers
are determined to get a strong foothold in South
America and endeavor to take the trade from
the Europeans, and they are the talking machine
manufacturers. A systematic study of the cost
of records desired is being made by the different
companies, and in a short time an enormous
quantity of records of Spanish and Parisian
dances and songs, as well as the most popular
Brazilian musie, will be shipped to Brazil, where
it is planned to begin the campaign.

Regarding the suddeu interest manifested in
the South American field, a recent consular trade
report contained the following item: “American
phonograph companies have apparently waked up
to a realization that they were losing much good
business in Brazil. For three years European
manufacturers of phonographs have had Bra-
zilian records on the market. They sent experts
here to take records from Brazilian artists in
various musical lines, and the result was that
they sold not only most of the records, but a
majority of the machines. However, American
companies will no doubt regain their prestige
now that they have come down here with that
intention. One of the largest manufacturers has
just completed a preliminary period of work in
making Brazilian records, the originals in wax
being returned to New York for duplication. An-
other company has experts at work here now
and expects in two or three months to have hun-
dreds of Brazilian records on the market. The
latter company has contracted with an American
doing business here for the agency in Southern
Brazil with the expectation of doing $60,000
worth of business the first year, and there is no
reason why they should not realize their expec-
tations.”

WHEN TO STOP ADVERTISING.

When buyers forget to forget—when competi-
tion ceases to compete; when every actual and

prospective customer has been convinced that
your product is the best of its kind and nothing
better can be produced, then, and only then,
will it be safe to get along without advertising.

BIRD SONGS IN PHONOGRAPHS.

Englishman Tells Philadelphia Ornithologists of
Attempts to Produce Sweet Notes.

(Special to The Talking Machine World.)
Philadelphia, Pa., May 2, 190¢8.

The sweet notes of the nightingale will soon
be taken on phonographic records and heard in
Philadelphia if the pet aspiration of Richard
Kearton, one of England’s most prominent orni-
thologists, develops into an achievement. Mr.
Kearton appeared before Philadelphia lovers of
birds a couple of days ago, exhibiting in Wither-
spoon Hall a series of moving pictures of Eng-
lish birds. President Roosevelt saw the pictures
in the White House several days ago, and ad-
judged them genuine studies from nature.

Mr. Kearton said he had made one attempt to
record a nightingale’s notes, but that it had
failed because the songster heard the hum of the
machine and stopped its flow of melody to listen.
Since that time Mr. Kearton has nearly perfected
a scheme whereby the bird will be unable to
hear the scratch of the needle on the wax roll.

AN EFFECTIVE COLUMBIA WINDOW.

(Special to The Talking Machine World.)
Louisville, Ky., May 6, 1908.

Morris Silverstein, manager of the Columbia
Phonograph Co.’s establishment in this city, is
a great believer in artistic window display, and
has been highly complimented for his skill in
this direction by prominent authorities. One of
his recent displays consisted of a full-size grand-
father’s clock made entirely of records—face,
weights, columns, etc., are all records. It is cer-
tainly a marvel of ingenuity, and crowds are
flocking to the store to see it. Mr. Silverstein’s
friends, and that means everybody, are congratu-
lating him on this'pretty piece of worlk.

Besides the clock, he has two BQ and two BO
machines in tbe window. Two storks are sus-
pended by black cords, from the top of the win-
dow, and in the stork’s mouth is a ribbon at-
tached to one of these machines. On the ma-
chines appear a card which reads, “A new in-

crease in the Columbia family, BQ and BO
Graphophone. Come in and have them talk to
you.”

Supply for both

Distributors of EDISON and VICTOR
MACHINES, Records and all Supplies

ATTENTION!

NEW ENGLAND DEALERS

If you handle both EDISON and VICTOR,
we can offer you an advantage no other New
England jobbing house can—One Source of

EDISON PHONOGRAPHS
AND VICTOR MACHINES

ONE SHIPMENT -ONE EXPRESSAGE

THERE'S AN ADVANTAGE!
Eastern’s Policy of Service.

THE EASTERN TALKING MACHINE CO.

177 TREMONT ST.,

Try the

BOSTON, MASS.

Eastern Agents for HERZOG DISK and
CYLINDER RECORD CABINETS
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Vital facts
In the Victor business

The Victor is a perfect musical instrument.

Only on the Victor can the world’s greatest artists and the most popular entertainers be
heard.

These facts are the backbone of Victor supremacy and Victor success.

And the dealer who constantly emphasizes them 1s the dealer who puts his business on
a higher level, and makes the most money selling the Victor and Victor Records.

Are you taking full advantage of these vital facts to increase your prestige and your
profit?

Victor Talking Machine Co., Camden, N. J., U. S. A.

Berliner Gramophone Co., Montreal, Canadlan Distributors.

To get best results, use only Victor needles on Victor Records.

BE READY FOR YOUR CUSTOMERS

MR. DEALER: Our special advertising campaign in leading newspapers throughout the country

has everywhere increased the demand for Victor Records. By placmg a standing monthly order with
your distributor for all the new’ Victor Records you will be in a position to meet the every want of every

customer.
Full information can be obtained from the following Victor dealers:

Alhany, N. Y.......... Finch & Hahn, El Paso, Tex......... W. G. Walz Co. Omaha, Neb.......... A. Hospe Co.
Altoona, Pa........... W. H. & L. C. Wolfe. Galveston, Tex........ Thos. Goggan & Bro. I?;Iehrask? Cyclc Co.
Atlanta, Ga............ Alexander-Elyea Co. Grand Rapids, Mich..]J. A. J. Friedrich, . ‘e Player Co.

Phillips & Crew Co. Honolulu, T. H........ Bergstrom Musie Co, Peoria, Il............. Chas. C. Adams & Co.
Baltimore, Md........ Cohen & Hughes, Indianapolis, Ind..... C. Kochring & Bro. Philadelphia, Pa...... I E DltSOﬂ & Co.

E. F. Droop & Sons Co. Jacksonville, Fla..... Alexander-Elyea Co. Musxcal gﬁo&ci?x? any.

H. R. Eisenhrandt Sons. Kansas City, Mo...... J. W. Jenkins Sons Music Ce. Penn Phonograph Co., Inc.

Wm. McCallister, Schmelzer Arms Co. Louis Buchn & Brother.
Bangor, Me...co...... M. H. Andrews. Little Rock, Ark...... 0. K. Houck Piano Co. | gcﬁcr&gy‘lgfsg é\dascg:':nc Co.
Birmingham, Ala....E. E. Forhes Piano Co. Lincoln, Neb.......... Ross P. Curtice Co. Pittshurg, Pa.......... P;ttshur Phonograph Co.
Boston, Mass......... Oliver Ditson Co, Los Angeles, Cal..... Sherman, Clay & Co. Powers i

Eastern Talking Machine Co. Memphis, Tenn...... E. E. Forhes Piano Co. ’ C C Mellor CO Ltd

M. Steinert & Sons Co. 0. K. Houck Piano Co, Portland, Me.......... S:.:';g:;d&TiIm:g Machine Co.
Brooklyn, N. Y........ American Talking Machine Co. Milwaukee, Wis...... Lawrenece McGreal, Portland Talking Machine Co.
Buffalo, N. Y......... W. D. Andrews, Minneapolis, Minn.... Minnesota Phonograph Co. Portland, Ore......... Sherman, Clay & Co.

Neal, Clark & Neal Co. Mohile, Ala. ......... Wm. H. Reynalds. Richmond, Va........ The Cahle Co.
Burlington, Vi......... American Phonograph Co. Montreal, Canada..... Berliner Gramophone Co., Ltd. W. D. Moses & Co.
Butte, Mont........... Orton Brothers. Nashville, Tenn...... 0. K. Houck Piano Co. R chester, N.Y....... The Talking Machine Co.
Canton, O....coovvnees The Klein & Heffelman Co. Newark, N. J..oovuunn Price Phono. Co. Rock l"‘“d_- m....... Totten’s Music House.
Charlotte, N. C........ Stone & Barringer Co. Newark, O..cvvvvnenns Ball-Fintze Co. Salt Lake (.:liy. Utah..Carstensen & Anson Music Co.
Chicago, Il....coo.. .. Lyon & Healy, New Haven, Conn....Henry Horton. San Antonio, Tex..... Thos. Goggan & Bro,

The Rudolph Wurhtzcr Co. New 0 lcs na S Tanen. Nat'l Auto., Fire Alarm Co. San Franeciseo, Cal....Sherman, Clay & Co.

The Talking Machine Co * Philip Werlein, Ltd Savannah, Ga......... Youmans & Leete.

. o X 5 .

Cincinnati, O......... The Rudolph Wurlitzer Co. New York, N. Y ....... Blackman Talking Machine Co. Seattile, Wash..... .. Sherman, Clay & Co.
Cleveland, O.......... ‘cf\{)-mg;rngcsggcﬁc& Sons. Sol Bloom, Inc. | Sioux Falls, S. D...... Talking Machine Exchange.

Eclipse Musical Co. C. Bruno & Son, Inc. Spokane, Wash....... Eiler's Piano House.
Columhus, O......... The Perry B. Whitsit Co. I. Davega, Jr., Inec. StiLouis, Mo ?{hcel;r;lan-;‘lay & i;' e C
Dallas, Tex....c.ooueee Thos. Goggan & Bro. S. B. Davega Co. 5 P Rl ik St? Loi:i's l’i?:lﬁ'i:;g l\f?asti:%inco'Co.
Dayton, O............. The Fetterly Piano Mfg. Co. Chas. H. Ditson & Co. St. Paul, Minn........ W. J. Dyer & Bro.
Denver, Colo.......... Hext Music Co. The Jacot Musie Box Co. Koehler & Hinrichs,
= ! }(nighti,c.amphéll Music Co. Landay Brothers, Inc. Syracuse, N. Y........ W. D. Andrews.

es Moines, lowa....Jones Piano Co. The Regina Co. 1

Detroit, Mich......... Grinnell Bros. Stanlcyg& Pearsall, ol O wﬁnﬁa}?i&s gfl‘::grccoa.
Duhuque, lowa....... Harger & Blish, Benj. Switky. Washington, D. C.....John F. Ellis & Co.

Duluth, Minn......... French & Bassett. i Victor Distributing & Export Co. . Droop & Sons Co.
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SENDING THE SINGER’S YOICE A THOUSAND MILES

John Noll, a Clever Young New Yorker,

Has Given

Us a Most Astonishing Invention—As

Wonderful as Edouard Berlin’s Invention to Send Photographic Images by Telegraph.

Quite the most astonishing of recent inventions
is that which makes it possible to send a
speaker’'s or singer's voice and a photograph ot
the person a thousand, two thousand or three
thousand miles away, and reproduce both the
image and voice in a distant city within twenty
minutes.

By means of a little piece of mechanism, an
electric valve, no larger than a watech, a person’s
voice may be picked up, hurled a thousand miles
and reproduced in hundreds of places simultane-
ously as loud and distinect—in fact, even more
distinetly—than it sounds when coming directly
from the speaker or singer.

This opens up no end of interesting prospects.
For instance, Geraldine Farrar, the famous opera
singer, when giving one of her performances of
“Madame Butterfly” in New York could be seen
and heard at the same time in Philadelphia,
Baltimore, Washington, Boston, Chicago, Denver,
San Francisco and Los Angeles, or even in the
Philippines.

Or the nominating speeches at the national
conventions of the Independence League and Re-
publican party at Chicago, and of the Democratic
convention at Denver this coming summer may
be reproduced simultaneously in every large city
throughout the United States.

These speeches and images vibrating at the
ends of electric wires may even be picked up by
the wireless stations and flashed far out over the
sea—in fact, all around the world and to ships on
all the oceans.

This seems almost incredible, yet two devices
lately invented make these things entirely prac-
tical. It was only last month, and, in fact, within
the past fortnight, that John Noll, under the
patronage, suggestions and assistance of Dr.
William T. Jenkins, former health officer of the
port of New York, got his invention, the telelec-
trophone, into working order.

By one of those coincidences that so often hap-
pen when some great scientific discovery is
pending, an eminent Frenchman, Edouard Belin,
invented an apparatus which completely solves
the sending of photographic images by telegraph
to great distances.

Here is where the Frenchman's timely inven-
tion comes in to make a complete reproduction
of both voice, person and scenery simultaneously
in far distant places.

The telharmonic system already sends instru- °

mental music to a distance, but it is by a very
complicated and expensive process. It is also
possible to hear a spealer's or singer’s voice over
long distances by holding a telephone receiver
to the ear. But the telelectrophone does away
with this inconvenience and vastly broadens the
scope of long-distance transmission.

An audience may be sitting in a large hall or
theater and without any effort or straining ot
the ear hear a speaker a thousand or more miles
away more distinctly than if he were on the plat
form in front of them.

For the horns from which the voice proceeds
will be distributed all about the room, so that
there will be not simply one voice, but a dozen
or twenty voices all talking in unison, sounding
like one powerful voice.

The possibilities of such an invention are al-
most unlimited. At a fashionable function the
novelty }nay be introduced of Calve’s voice com-
ing out of the petals of an artificial flower in the
conservatory. Caruso’s high tenor notes may be
heard piping from a bush, and other operatic
favorites may warble in concert from the arc
lights.

Or it may be possible in the not distant future
for anyone who has a telephone in his home to
have a telelectrophone attaehment added to it,
and by turning on a switch in the evening hear
the opera, a lecture, a political speech or what-
ever happens to be the chief attraction in the
city that evening, or some great performance in
a remote city.

But the most striking and marvelous effects
will be seen when both the telelectrophone and
long-distance photography are used together, re-
producing both voice and image so as to malke
it seem as if the person were really on the stage
before the audience.

The best results in voice transmission will
naturally be secured by using copper wire in
transmission, so that the application of this in-
vention is most easily done by connection with
the present telephone circuits. These circuits,
however, practically link together all the great
cities of this country and Europe, so that there
would seem to be no practical difficulty in put-
ting the invention into operation all over the
two continenfts.

The inventor says that by this system the voice
could be sent by wireless, while the cable is
carrying the photographic images. In this way
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an opera in New York or a political convention
in Chicago eould be reproduced in Manila, great-
ly to the edification and enlightenment of Uncle
Sam's Filipino subjects.

Travelers going to and from Europe may also
soon hope to hear political speeches and first
performances of operas in New York. In fact,
an American prima donna giving a first perform-
ance in New York might be seen and heard in
London, Paris and Berlin the same evening.

The only difficulty might be the difference in
time, L.ondon being five hours earlier than New
York, and Berlin six hours, so that the begin-
ning of a performance in New York at eight
would mean one o'clock next morning in I.ondon.
But that inconvenience could easily be overcome
by making it a matinee performance in New
York. This would make it a noon function in
San Francisco, an early evening affair in Euro-
pean cities, while the poor Filipinos would have
to either sit up till about 4 o’clock in the morn-
ing or get up at that hour in order to take in
the entertainment.

At the present time the greatest activity is
going on at the Jenkins-Noll offices and labora-
tory, at No. 109 Broad street, to construct the
necessary apparatus to launch the invention on
a world-wide scale.

A previous invention to send photographic por-
traits by telegraph was made several years ago
by Arthur Korn, of Munich. But in that case
the image received was disfigured by -curious
checkered markings. M. Belin's apparatus trans-
mits a perfectly clear photograph.

It remained for American inventive genius and
adaptiveness to come forward at exactly the
psychological moment with the one thing needed
to give dramatic effect to a scientific discovery
by reproducing the voice in connection with the
image at far distant places.

John Noll is a smooth-faced young man of
twenty-seven. For ten years he was in the em-
ploy of the Bell Telephone Ce., but for the past
year he has been doing experimental work. Even
before that he had been working on an idea
quite different from his recent invention, but
which really led up to it. His first effort was to
make a machine to cure deafness. He worked
on a device to create by electrieal vibratiqn a
pleasant stimulus to the ear and break up the
deadlock of the small bones which produces deaf-
ness. To do this he made a sort of artificial
electrical ear, but for lack of time and money
the thing lay dormant for a long time.

Mr. Noll took his idea to Dr. Jenkins. In dis-
cussing it a broader idea occurred to them that
this little electrical toy might be turned to far
greater account than as a mere medical instru-
ment. Young Noll set to work and made an
electric valve which would reproduce sound
vibrations over wires to long distances. What
the talking machine horn does by direct contact
with a disc this little electrical wonder will do
at the end of a wire a thousand miles away, says
a writer in the New York American.

Almost equally marvelous is the method by
which the person's image may be transmitted
clearly and distinetly Dby telegraph to any dis-
tance. The first thing is to throw a strong lime-
light or electric light upon the person and the
surrounding scenery which it is desired to re-
produce. The photograph which is made is
printed on carbon paper in strong relief. The
black shades are represented by a heavy layer
of material, and the lighter tones by less until
white is nothing but smooth white paper.

The pliotograph is wound around a cylinder,
whicli as it revolves touches a screen and im-
parts to it a series of vibrations representing the
irregularities on the surface of the picture. The
screen transmits these vibrations to a rheostat.
This in turn modifies an electric current accord-
ing to the vibrations. The current thus affected
puts in action a little mirror at the end of the
line, which oscillates before a black ehamber
pierced by a hole. In this black space a cylinder
covered with sensitive paper revolves, and the
rays from the mirror reproduce on it the orig-
inal picture. An ordinary stereopticon can then
be used to throw it on a screen. The process of
makjug and transmitting takes twenty minutes,
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New Victor Records for June

No other records sell so easily, pay such liberal profits, make so many friends, or
help your business so much as Victor Records. They have that magnificent true-to-
life musical tone-quality that everybody wants—and the only way that people can get
it 1s by buying Victor Records.

All vocal selections have accompaniments by the Victor Orchestra

8-inch 35 cents 5451 Sautiago Flynn (An Irish Mexican Episode). |

escriptive Specialty.
Miss Jones and Mr. Spencer

Cat_Duet (\When the Song of Love is Heard).
From "A Waltz Dream.”
Miss Jones and Mr.

Miss Jones and Mr. Murray

Victor Minstrels, No. 11. (Introducing ‘‘Make
a Lot of Noise” and *“Every Day She
Wanted Something Else.’”)

Vietor Minstrel Company

87018 ngoletto (Veldx) Questo o Quclla ( (*Mid the
Fair Throng”). 10-inch, with Orchestra, $2.
In Italian.

“Darkics’ Spring Song’’ March. 5456

Arthur Pryoer’s Band

Under Any Old Flag at All (from ‘““The Talk
of New York”) Billy Murray

Victor \Imstrels. No. 10 (Intreducing “Bye
Bye, My Sailor Boy” and ‘'Good-bye, 1Ioney,
Good-bye” Victor Minstrel Company

Thim Were the Iappy Days.

88120 Lolita (Buzzi-Peccia). Spanish Serenade. 12-

inch, with Orchestra, $3. In Spanish.

Trovatore (Verdi). Ah, Si Ben Mio ("“The
Vows We Fondly Plighted”). 12-inch, with
Orchestra, $3. In ltalian,

Murray 88121

Irish Specialty.

Steve Porter

10-inch 60 cents

March and Two-Step.

Kentucky Kut Ups.
Arthur I'ryor’s Band

Ruy Blas Overture Arthur Pryer’s Band
Medley of Ilarry Lauder Seongs.
Victor Orchestra (W. B. Rogers, Conductor)

“A Waltz Dream.” Selectxon,
Victor Orchesira (W, B. Rogers, Conductor)

Gypsy Airs (Ziegeunerweisen). Part II. Violin
Solo (Orchestra Accompaniment).
Howard Rattay

American Cakewalk. Accordion Solo.
John J. Kimmel

.Albert Campbell
Percy Hemus

True Heart (March Ballad)..
Irish Love Song

The Laughing Spectator. Irish Spgcialty.

teve Porter

Love Me and the World Is Mine.
Ilarry Macdonough and Haydn Quartet

When It's Moonlight on the Prajrie.
Ilarry Macdonough and Haydn Quartet

Kiss Duet (Sweetest Maid of All). From “A
Waltz Dream.”
Miss Stevenson and Mr. Macdonough

Big Chief Smoke Billy Murray

Bon Bon Buddy (from “Bandanna Land’).
Billy Murray

All She Wants fromn the Iceman is Ice.

Miss Jones

“Ein Feste

Trinity Cheir

A Mighty Fortress (Luther Hymn,
Burg))

Way Back

Summertime

Collins and [arlan
Haydn Quartet

Krausmeyer’s Birthday Party. Descriptive Spe-
1 Spencer and Mozarto

12-inch—$1.00

Genee Waltzes (fron “The Soul Kiss™).
Victor Dance Orchestra

Gypsy Airs (Zigeunerweisen). Part 1. Vielin
Solo (Orchestra Accompaniment).
Howard Rattay

New Victor Red Seal Records

Enrico Caruso, Tenor

87017 Rigoleito (Verdi). La Donna e Mobile (\Woman

Is Tickle).

10-inch, with Orchestra, $2. In
Itahan,

Louise Hlomer—Enrico Caruso

Trovatere (Verdi). Ai Nostri Monti (*‘Ilome
to ur Mountains’”). 12-inch, with Or-
chestia, $4. In Italian.

Emma Calve, Soprano

(a) Ma Lisette (18th Century), (My Lisette);
(b) Le Printemps (Gounod), (The Spnng)
12-inch,
French,

Carmen (Bizet). Les Triangles des Sistres
(Gypsy Song *“The Sound of Tambourine’).
12anch, with orchestra, $3. In French.

Piano Accompamment $3. In

Geraldine Farrar, Soprano

Nymphs et Fauns (Bemburg).
(Nymphs and Fauns).
chestra, $3. In French.

Don Giovanni (Mozart).
Me, Dear Maseito).

tra, $3. In Italian,

Waltz Aria
12-inch, with Or-

Batti Batti (Seold
12-inch, with Orches-

Antonio Scotti, Baritonc

Tosca (Puccini). Cantabile Scarpia (Venal, My
Eneniies Call Me). 12-inch, with Orchestra,
$3. In Italian.

A large advertisement, giving complete descriptive list of June Records, will be
published in leading daily newspapers all over the United States on May 28th, our
““Simultaneous Opening Day.” (Particulars by mail later).

Get ready to follow this up, and remember that the dealer who has the complete
list of Victor Records has a big advantage over less enterprising competitors. He not
only sells more records to his own customers, but gains new customers who can’t get
what they want at other dealers.

Victor Talking Machine Company, Camden, N. J., U. S. A.

Berliner Gramophone Co., Montreal, Canadian Distributors

To get best results, use only Victor _Needles on Victor Records
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RECORD OF THE DEWEY PARADE.

A Rare and Valuable Record of the Days Just
After the Spanish War,

A unique and valuable phonograph record is
owned by the editor of Army and Navy Life.
It is a record of the famous Dewey Land Parade
in New York taken shortly after the arrival of
the Admiral from the Philippines after the close
of the Spanish war. It is believed to be the
only one of its kind in existence. The editor of
this well-known publication occupied a seat in
the front row of a stand opposite the Waldorf-
Astoria Hotel, and for his delectation had with
him a phonograph, which he set to work just
before Sousa’s band came within range. Faintly
through the din of cheering the music of the
“Stars and Stripes” can be heard, gradually
growing clearer, and then passing away in the
overwhelming thunder of applause which greeted
the sailors of the Olympia, and which well-nigh
broke the recorder when Admiral Dewey hove in
sight. -

BAD PACKING COMPLAINTS.

Justified According to a Report from Peru—
Even Phonographs Are Not Exempt.

Charles M. Pepper, special agent of the Bu-
reau of Manufactures, writing from Lima, Peru,
gives the following terse summary of one day’s
complaints of American bad packing, etc.,, handed
him by the managers of the largest houses on
the west coast of South America, whose head-
quarters are in New York city: Vermicelli ma-
chinery arrived broken; three phonographs
broken and one phonograph missing from each
of the three cars; woodworking machinery rusty
and one piece broken; nickel tubes rusty; print-
ing paper damaged by sea water and torn; dog-
cart damaged; lavatory accessories broken and
cracked; typewriters in bad condition and parts
broken; bath and washstand broken; automobile

damaged to extent of $300, and pumping ma-
chinery damaged. Many other instances of loss
on American goods by bad packing are cited by
the special agent, and furnish actual evidence
that the often complained of packing of Ameri-
can exporters really results in loss on all sides,
both in a pecuniary and in a business sense.
It’s an oft-repeated lesson that should have borne
fruit long ere this.

MAKE EDISON RECORDS IN MEXICO.

Temporary Recording Plant Opened in the
Mexican Capital—Messrs. Werner and Burt
Are in Charge.

(Special to The Talking Machine World.)
Mexico City, Mex., May 3, 1908.

A temporary recording plant of the Edison .

Phonograph Co. has been opened at Santa Clara,
No. 20, for the making of the new Dllexican
records. Records will be made from masters of
the leading singers and brass bands of the re-
public. Up to the present time fifteen new selec-
tions have been made. The work will be con-
tinued for the next three months, during which
time the company will secure the best talent of
Mexico for the making of its models. G. J.
Werner, assisted by Frederick C. Burt, of the
New York recording plant, are in charge of the
work in Mexico.

NEW SOUND REPRODUCING DEVICE

Invented by Irving Kimball, a Young Inventor
of Boston—Contains Many New ldeas.

The Phonographic Symphony is the title of a
sound-reproducing device designed for use in
connection with the ordinary Edison phonograph,
which has been invented by Irving Kimball, the
young Boston inventor, who has made a scien-
tific study of the reproduction and transmission
of sound. His experimental work in this con-
nection has been with the idea in view of ob-
taining a perfect reproduction of music.

Those whe have had the privilege of examin-
ing Mr. Kimball’s invention state that he has
secured results in a reproductive way hereto-
fore believed beyond mechanical possibility.
Perhaps one of the most important and at once
most appreciated improvements will be noticed
in the wonderful depth of tone "and freedom
from mechanical noise and harsh metallic effect.
The delicate soft tones of orchestra music, the
deep rich volume of a full band, or the beautiful
solo work of individual instruments are repro-
duced with an accuracy that delights even musi-
cal critics.

Mr. Kimball’s work in this field will doubtless
interest readers of The World, and we shall
watch his labors with mueh interest. Mr. Kim-
ball is the inventor of numerous mechanical,
chemical and electrical specialties.

MADE HIM YOUNG AND GIDDY.

Frank Schollaert was happy with his wife, si
children and his mother-in-law on their farm
near Macon, Ga., until recently, when he pur-
chased a phonograph and many records, says a
dispatch from that city. The talking machine
caused a change to come over him. The strains
of such ditties as “Just a Little Rocking Chair
and You,” “I’ll Wed You in the Golden Summer
Time” and the like rolled the weight of 30 years
of toil off his shoulders and he became a new
man. So new, in fact, that after each day’'s work
he would hurry to the house, wash, grease his
boots, sleek up and take his phonograph under
his arm and away. The mystery of the excur-
sions was solved a few days ago when Schollaert
and Mattie Upton, a neighbor's daughter, eloped.
Man, girl, phonograph and $4,800 were found in
Clinton, Mo., where an arrest was made for wife
abandonment.

PRECIOUS POSSESSIONS.

Look well to your eredit and reputation. They
are the most precious possessions a business
man can have.

A SOUND ARGUMENT IS NOT ONE COMPOSED LARGELY OF NOISE

SPAULDING LINEN FIBRE HORNS

SPEAK FOR THEMSELVES.

THEY REPRODUCE RECORDS WITH A CLEAR AND
NATURAL EFFECT. FAR ABOVE THAT CLASS WITH
NOISE. THEIR PERFECT APPEARANCE AND DURABILITY
APPEAL TO ALL WHO SEE THEM.

RETAIL
I'RICIE

$8.00

Quartered Oak
NON-METALLIC

We publish herewith a partial list of Victor Distributors who
approve and recommend the Spaulding Linen Fibre Horns. .
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BERLINER GRAMOPHONE CO., MONTREALI

SIZE
21 in. Bell, 24 in. Long

Albany, N. Y....... Finch & Haln,

Altoona, Pa........ W, 1. & L. C. Wolfe.

Baltimore, Md. .... H. R. Eisenbrandt Sons.
Wm. MecCallister,

Bangor, Me........ M. H. Andrews.

Birmingham, Ala.. E. E. Forbes Piano Co.

New Haven, Conn.. Henry Horton.
New Orleans. La... National Auto. Fire Alarm Co.
New York, N.Y..... Blackman Talking Machine Co.
1. Davega, Jr.
S. B. Davega Co.
Chas. H. Ditson & Co.

‘The Jacot Music Box Co.

Boston, Mass ..... Oliver Ditson Co. | ahe Jacot B i
tanley & Pearsall.

Eastern Talking Machine Co.

Brooklyn, N.Y..... American Talking Machine Co. H Iphia, Pa...H. A, Weymann & Son.
Buffalo, N. Y...... W, D. Andrcws. Philiddp J. E. Ditsgn & Co.
! Neal, Clark & Neal. Musical Echo Co.

Chicago, 1Il......... The Talking Machine Ca. | Pittsburg, Pa....... Powers & Henry Co.

Cincinnati, O....... The Rudolph Waurlitzer Co. | Standard Talking Machine Co.

Cleveland, O....... Collister & Savle, Pittsburg Phonogra?h Co.
Eclipse Musical Co. Portland, Me....... Portland Talking Machine Co.

Columbus, O. ..... The Perry B. Whitsit Co. Providence, R, I...J. Samuels & Bro.

Dayton, O ......... The Fetterly Piano Mfg. Co. Rock Island, Il.... Totten’s Mnsic House.

Detroit, Mich ...... Grinnell Bros. Salt Lake City, U...(;:lrtcnsen & Anson Co.

Dubuque, lowa .... Harger & Blish. Savannah, Ga...... Youmans & Lecte,

El Paso, Texas....\V. G. Walz Co. Sioux Falls, S. D...Ialk‘mg ‘Machine Exchange.

Galveston, Tex .... Thos. Goggan & Bro. | Spokane, Wash... liler’s Piano Honse.

Grand Rapids, MichJ. A. J. Fricdrich. St. Louis, Mo ..... Kocrber-Brenner Music Co.

St. Louis Talking Machine Co.

St. Paul, Minn...... . J. Dycr & Bro,
Kochler & Hinrichs.
Syracuse, N. Y......W. D. Andrews.

Indianapolis, Ind.. C. Kochring & Bro.
Kansas City, Mo.... Schmelzer Arms Co.
Minneapolis, Minn. Minngsota Phonograph Co.
Mobile, Ala........ Wni. H. Rayneolds.

J. SPAULDING & SONS CO., Talking Machine Horn Dept., ROCHESTER, N. H.
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NEWS FROM THE SAINTLY CITY.

April Made Splendid Showing in St. Louis—
May Has Opened With Improving Conditions
—Henry Joins St. Louis Talking Machine
Co.’s Forces—Recent Victor Visitors—Base-
ball Men Entertained—Big Sale of Premium
Machines—Manager Brewer’s Report—Suit
for Infringing Edison Kinetoscope Patents.

(Special to The Talking Machine World.)
St. Louis, Mo., April 30, 1908.

The talking machine business here for the
month of April is reported to have been the best
for any month since the first of the year, and
the jobbers are feeling better with the improv-
ing conditions.

Manager O. A. Gressing, of the St. Louis Talk-
ing Machine Co., reports an improvement for the
month, with more favorable conditions for the
future. Malcolm Henry, a well-known talking
machine man, has joined the sales force of this
company as city salesman.

L. F. Geissler, general manager; Mr. Childs,
head of the recording laboratory of the Victor
Talking Machine Co., and G. T. Williams, man-
ager of the Victor Distributing and Export Co.,
spent a day here recently.

Manager O. A. Gressing, of the St. Louis Talk-
ing Machine Co., and Stephen Evers, of the Bald-
win Co., recently entertained Frank Chance,
manager of the Chicago National Baseball Club,
and John Evers, a player for the same organiza-
tion, and a cousin of Stephen Evers, at dinner at
the Buckingham Annex.

A. L. Owen, salesman for this concern, recently
returned from a two weeks’ trip through Ken-
tucky and Tennessee. L. A. Cummins, also sales-
man for the same concern, is home from a ten
days’ trip through Missouri. Both reported that
general conditions were improving.

Manager E. B. Walthall reports that he had the
best month’s business in April that he has had
since the first of the year, and that the demand
for high-class machines was quite good. He re-
ports having closed a deal with the Benedict
Mfg. Co., an eastern concern, for 500 machines,
which are being delivered to the Simmons Hard-
ware Co. of this city, to be used in connection
with a premium arrangement by them. Mr.
Walthall also states that this deal may lead to
the sale of 5,000 for the same purpose.

J. W. Helbling has accepted a position as sales-
man and outside solicitor for the Columbia
Phonograph Co.

W. A. Brenner, of the Kocrber-Brenner Music
Co., recently returned from a week’s business
trip to Kansas City and St. Joseph, Mo. He
reported that he found trade fair on his trip.

Marks Silverstone, president of the Silverstone
Talking Machine Co., returned recently from a
trip to Newport News and Richmond, Va.

S. R. Brewer, manager of the talking machine
department of the Thiebes-Stierlin Music Co.,
reports trade for the month as being fair, and
that he has sold a number of high-class machines.
H. L. Brewer, assistant in this department, has
resigned to accept a position in another line of
business.

D. K. Myers, Zonophone jobber, reports a fair
improvement in trade conditions.

Mr. Knight, of the Knight Mercantile Co., re-

No drilling.
Returns in less than one second. Noiseless,
speedy and sure. \Write for prices and circulars.

ACME REPEATER COMPANY, - INDIANAPOLIS, IND.

Can be attached in five minutes.

ports having a very good record trade. His
store was robbed recently of about $75 worth of
talking machine goods, and the thieves were
captured and convicted, receiving terms in the
penitentiary.

A suit charging infringement on a pattern
belonging to Thomas A. Edison on a kineto-
graphic camera was filed here on April 22 in the
United States Circuit Court against James A.
Fortee, an artist, of this city. The plaintiff is
the Edison Mfg. Co., of Orange, N. J.

Walter Langley, salesman for the Herzog Art
Furniture Co., makers of talking machine cabi-
nets, was a recent visitor here.

HUMAN BRAIN AND PHONOGRAPH.

Wherein the Similarity Exists and Where It
Does Not—Dr. Thomson’s Interesting Paper.

Briefly the two brain hemispheres in our head
are analogous to two phonographs, because
phonographs can no more themselves cover their
wax leaves with words expressing ideas than they
can make wax think, writes Dr. William Hanna
Thomson in the May Everybody’s. The phono-
graphs are wonderful instruments, but they are
never anything but instruments, and so the brain
hemispheres are the instruments of the thinker,
and nothing more, for if they could themselves
think, then both hemispheres would think as a
matter of course, when, as a matter of facf, only
one of them has a single imprint of the human
mind in it.

What is it, therefore, that thinks? TUnques-
tionably the human personality, which is itself
independent of the brain that it uses. So far as
the brain is concerned, it is simply physical in
its structure and chemical in its composition.
But in one of its halves we are face to face with
the tremendous exception to everything earthly.
The evolutionist can make a good showing that
in structure man’s brain differs but little trom
the chimpanzee’s, just as it ought to in the as-
cending series of animals. But when it comes
to the human mind, the evolutionist has to quit.
What but a mind worked by a man could both
weigh and accurately locate in the heavens a
great planet, which neither he nor anyone else
had yet seen? And so the human world abounds
with innumerable utter impossibilities for mere
animals to achieve. Every article in an ordinary
city house, be it a thermometer or a book, or
anything else in it, is equally an impossibility
for animals, by any process of evolution, to
attain the power of producing.

Mentally, therefore, man is as much out of
lkeeping with the entire success and develop-
ments of e¢volution as any being from another
world would be, and those who would still say
that because the human brain so closely resem-
bles that of the ape, these two cannot be far
apart, are themselves their only good arguments.
Meanwhile, for this human thinker one instru-
ment for thinking is enough, and he does not
need two hemispheres any more than a violinist
needs two violins. The second hemisphere is
then only to provide against accidental damage
to the first, when, if he be yet young, the thinker
can in time teach it to become human also in
mental powers, but not if its chords have become
too stiffened with age.

THE OPTIMIST.

Ef Ah ax fur rain, an’ Ah gits de snow,

De Lawd run de wedder—an’ Ah guess He kno’!
Ef Ah ain’ no place furto res’ mah haid,

Praise be to Gawd, Ah kin wo’k fur bread!

Ef de co'nmeal riz, an Ah kain’t buy none,
Dar’s a coon dog handy—an’ Ah got mah gun!

Ef de shot all gone, an’ de coons roos’ high,
Dar's de w’ite man’s chickens fur a chicken pie!
Why should Ah mo’n ’cause Ah is so por’?

De Lawd made de niggah—an’ Ah guess He kno’!

J. P. Nuckels, a music dealer of Dallas, Tex.,
has taken the agency for the Rudolph Wurlitzer
Co.’s line of electric pianos for that section, and
is preparing to give those instruments an excel-
lent representation.

Reg. U. S. Pat. Off.

We enjoy the rep-

utation and the
popularity of filling
ALL your wants.

Our PERFECT

SERVICE i1s win-
ning over to us the
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and exacting Dealers
in the country.

No matter how

small or how big
your order may Dbe,
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TELLIGENCE, and
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Don’t “wonder if it’s
so.” Let us prove it.

(H Get acquainted
with us by signing
a VICTOR Contract
with us and following
it up with your order.

St. Louis Talking Machine 'Co.

MILLS BUILDING

Tth & St. Charles Streets
ST. LOUIS, MO.

The Only Exclusive Victor Distributors
in Missouri
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You Wil Find the Average Talking
Machine Buyer Pretty Well Posted.

The talking machine for you to push is the one that not only has
advantages which the buyer can appreciate, but also which the buyer
knows about 1n advance. Everybody who reads knows that the

Edison Phonograph

1s Mr. Edison’s perfection of his own idea; that 1t has had its closest
attention for years and the benefit of his genius.

Everybody knows about its fine construction, its even, long-run-
ning motor, 1ts delicate, indestructible reproducing point which makes
constant needle changing unnecessary, i1ts sensitive wax records which
perfectly record and produce sounds and music and 1ts large, specially
made horn.

We have presented these facts to possible Phonograph purchasers
so persistently and so clearly that the advantages of the Edison
Phonograph are understood by all.

This advertising by us is done In your interest as we never sell
direct. It benefits you in proportion to your energy in supplying the
demand it creates. When you give Edisons the preference you are only
doing the natural thing—making your money and building up your
business along the lines of least resistance.

NATIONAL PHONOGRAPH COMPANY, °orancE n.v°

JOBBERS OF EDISON PHONOGRAPHS AND RECORDS

Albany, N, Y.—Finch & Hahn, Fitchburg, Mass—Iver Johnson Sporting Ncw York City—Blackman Talking Ma- Sait Lake City—Clayton-Daynes Music Co.
Allento wn, Pa. Aschbach. Goods Co. chine Co,, J. F. Blackman & Son, L Sm Antonio, Texr—H. C. Rees Optical
ria 7 —Jolin R . Fort Dodge, Iowa—Early Music House. Davega, _Tr, Inc.,, S. B. Davega Co
ta, Ga.— Al nta Phono. Co., Phillips  Fort Smith, Ari:.—R. C. Bollinger. Douglas Phonograph Co., Jacot Music San ancuco—Puer Bacigalupi & Sons.
g . o Fort 1Worth, Tecxas—Cummings, Shcp- Box Co., Victor Hp Rapke The Regina  Schencctady, N. Y.—Fmch & llahn, Jay
Baltimorc—E. . Dr vup ;\ Sons Co. herd & Co. Co., Slcgcl Cooper Co., John \Wana. A, Rickard & Co
3a 3. L. C y C Gloversville, N. Y.—Amcrican I’hono Co. maker. Alfred \Weiss. Scranton—Ackerman & Co., Technical
Birmingham, Ala—The lalkl“s Machine  Harrisburg—S. K. Hamburger, New Oricans—\William Bailey, Nat. Auto. Supply Co.
Helena, Mont.—Frank Buser. Fire Alarm Co, Seattle, II'ash.—D. S. Johmson Co., Kab-
o House. . Houston—Texas Piano & Phono Co. QOakland, Cal.—XKohler & Chase ler & Chase
le & Sundry Co., Hoboken, N. J—Eclipse Phonograph Co. Ogden, Utah—DProudfit Spor\nu5 Goods Sharon, P:—\\' C. D¢ Forest & Son.
East Talking Machine Co., lver Joln-  ndianapolis—Indiana Phono. Co.. Kipp- Co. Sionr City, Jowa—Early Music House,
o Link Phono. Co.. A. B. \WWahl & Co., Inc. Olklahoma City, Okla.—Smith’s Phono- Spokane, I1’ash.—Spokane Phono. Co.
Br ns. Kansas City—]J. W, Jenkins® Sons Music graph Co. Springhield, Mass.—Flint & Brickett Co.
1 ¥ eal, Clark & Co., Schimelzer Arms Co. Omaha, Neb.—Ncebraska Cycle Co., Shuliz St Jolm, 'N. B.—W. 1l. Thorne & Co.,
Kingston, N. ¥.—Forsyth & Davis Bros. Lt
3 Knovville—Knoxville = Typcwriter and Osieego, N. ¥.—Frank E. Bolway. St. Lanis—Thc Convoy Piano Co., Kacr-
Ce Klein & lml Co. Phono. Co. Paln.ron N. J.—James K. O'Dea ber-Benner Music Co., Silverstone Talk-
Cir w.— ). 11, Templeman Co. Lincoln, Neb.—Ross P. Curtice Co., . Peoria, Tll.—Charles C. ,»\d1m> & Co., HIK \hchme Co.
r I 1 E. Sidles Phono, Co. Pcoria Phonograph Co. Paul T. Dyer & Bros.. Koehler &
Ward & Los Angeles—Southern California Music  Philadelphia—louis Bnehn & Bro., C. J ”ml‘u‘h* \lmm' ota I'hono. Co.
Co., \'im Iph Wurlit C lleppe & Sou, Lit HBros,, Mus ical Echio Syracmse—W. D, Andrews,
C Lom:nllr—Momcncgro Richin Music Co. Co., Penn_ Phonograph Co., Tohn Wana- Toledo- Hayes Music Co.
Cinc 1) 11 & , Ma Thos. Wardell. maker, Western Talking Machine Co., 7Toronto—R. S, Williams & Sons Co.,
h Lilryg h C R \lanchester, N, H.—John B, Varick Co 11, A. Weymann & Son. RO . -
Mrmﬁlus-—-( M, Atwood, O. K. llouck Pittsburg—Dittsburg  Ihonograph Trenten, N. J.—Stoll Rlank Book and
Piano .Co. Powers & IHenry Co., Standar ’I‘alkmg Stationery Co.. Jolin Sykes.
( Milwankee-~Laurence MeGreal. Machine Co. Trov, N. ¥.—Finch & Ilahn.
¢ Macth Co.  Minncapolis—Thomas C. llough, Minne- Dlortland, Me.—\W. 11. Ross & Son. Utica—Clark-1lorrocks  Co., Arthur TF.
1 sota Phono. Co. Portland, Ore.—Graves & Co., lnc Feriss \\ m. Ilarrison. Utica Cycle Co.
G T AV, I Reynale Proz |drncc—] M. Dean Co., ). \. Fos. Fane ourer, B. C.—M. W, Waitt & Co.,
Mom omery, Ala.—R. L. Penick ter Co., T Samucls & Bro.,, A, 1. Scat Lid.
| ) €o., The ).—Nashville Talk. Mach. Co.. tergood € I'ashington—E. F. Droop & Sons Co.
) .\Ia er & Co . s gnrluc IC Iolnhnllo . II'ayeross, Ga.—Geo, R, Youmans.
mglas Thono. miney, 1l uiney "honograph Co. Ililliamsport, Pa.—\V. A, Myers.
(‘ lnm lh")kc Phono. Co. teading, Ia.- QI teading Phonograph Co. i .[7 RS Wi ”‘ A )Q Sons C
Vezwark, O.— Dall-Fintze Co. Richmond I! Havues & Co. '”l"',' G=1% &) Rl o Too
Brdf rd, Mass.—I1louschold Furnish- Rochester—aA, Deninger, Mackie 'iano,
0. & M. Co.. T1lkn|; Machine Co. 1oreester, Mass.—l1ver Johnson Sporting
New lla./cn -Pardec-Ellenberger Co., Inc.  Sacramento, Cal—A . 1. Pommer Co. Goods Co.
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NEW YORK, MAY 15, 1908.

NO business concern is so large or so pros-
perous that it does not need the constant
watchfuluess of some respousible party to pre-
vent unnecessary expenses from creeping in. The
expense account is a very important one, and
unless it is carefully supervised it may grow lo
alarming proporiions. It is always difficult to
adjust because some men, when trade begius to
slow up, immediately look around to see where
they can pare their expense, and too frequently
they are not in touch with their trade and they
malke slashes in

departments which seriously

impair the efficiency of their business. No sud-
den decrease in business expenses should be
made unless the one who malkes the reduction
has an intimate knowledge of the conditions
prevailing in that special department. No manu-
facturer or merchant can afford to reduce his
earning capacity in such times as these through
reduction of expense iu departments which are
vital to the success of the business. No business
man can afford to forego sueh expenditures that
will increase trade, nor can he afford to add to

those which do not increase trade.

NO one for a moment should encourage cheap-

ness or a niggardly policy, but expenditure
without due thought is to be avoided to the ex-
treme of caution. Everyone, however, should al-
ways be in the closest touch with every depart-
No institution,
however small, should be clogged by indifference

ment of his business enterprise.

or lack of system or lack of knowledge on the
part of the working force. These are times when
every business man should be close to the sub-
He should familiarize himself with every
department of his business. It is a question in
our minds sometimes how many manufacturing,

ject.

jobbing and retail houses in this country can stop
a given article at any moment of passage through
their establishments aud figure the cost incurred
at that moment, We might take a leaf from the

for the department stores are past masters in
the art of system. They hammer system week
in and week out into the minds of their depart-
ment managers until system is everywhere in
the big stores. Aud as a result the heads of
these great business emporiums are

with every department of their business at all

in touch

times.

WITH the chaunge of times it is necessary.

perhaps to cliange one's policy, at least
if that policy has not been productive of good re-

sults, but there should be no radical sub-
stitution of the policy unless the pro-
prietor himself or his chief of staff is
in the closest touch with the system

which has been in vogue in his establishment.
Therefore the absolute necessity of getting in
touch with every department of one’s business,
for by so doing we approach nearer to the heart
of the business.
is working primarily to increase his trade and

After all, every man in business

the legitimate earning capacity of the enterprise
under his management. How then can he do it
in a more thorough and complete manner than
by acquainting himself with the strength or
weakness of certain policies which are at present

in force?

N the whole the talking machine trade has
O been better during the past month in the
smaller towns than in the great manufacturing
centers. This condition may be easily explained
on the ground that a large number of men have
been out of employment in .the great cities and
consequently have not been distributers of money
to a large degree. The depression has not been
felt in the agricultural communities and in the
lesser towns where the industries have not been
so vitally affected. There is one thing, however,
that is most gratifying when we survey the whole
business field, and that is that there have been
comparatively few failures in this trade which
have developed as a result of the financial de-
pression. This condition in itself is not only
gratifying to those who have the best interest of
the talking machine industry at heart, but it
furnishes the most positive argument of the
latent strength of the talking machine trade and
the fact that we were not overdoing the business

to such a degree as many had believed.

ITH the enormous resources of this nation;
W its almost phenomenal growth of popula-
tion; its great needs for everything required in
the development and building up of a compara-

tively new and growing country; with magnifi-
cent crops demanding good prices and the people
charged with a laudable ambition, it certainly
does not seem possible that we can remain at
a position approaching a standstill for any ex-
tended period. With the coming of spring there
appears to be a reasonable return to cheerful-
ness. The talking machine jobbers and dealers
who have discussed with The World present and
future conditions appear expectant of a good
season’s trade. On the whole, all things consid-
ered, trade has been very good.
however, stronger effort on the part of business
men to keep up the record to a fairly satisfac-
tory figure. Reports from the West and South
indicate that the financial depression does not
seem able to check the growth in these specially
Dealers have been permitting

It has required,

favored regions.
gtocks to run down during the past four or five
months, and some jobbers who had stocked up

department stores with profit in this connecfion, heavily are now finding their stock so depleted

that they are compelled to place comparatively
large orders in order to take care of the demands
which are being made upon them. Taken alto-
gether, the situation is steadily improving. Things
have not gone bounding ahead at an exhilarating
pace, but there has becn constant improvement
in financial and business counditions.

IT is ‘nteresting to hear the comments made in

many trades regarding the evil effect of the
cutting of prices, and the talking machine trade
may count itself extremely fortunate, in that
price cutting is absolutely prohibited in this in
dustry. Some men agree that trade in auy line
cannot be stimulated along healthy lines by cut:
ting prices, and certainly we believe that therc
has never been a time of depression when theve
was so little recourse to unwise price cutting as
there has been during the past few months. If
price cutting were generally adopted in the talk-
ing machine trade the business would be ruined so
far as stability is concerned, and very quickly at
that, and it is to the men who have so wisely
safeguarded this industry that we owe sincerc
thanks and praise. With such pressure as has
been brought to bear upon the business world
during the past few months the talking machine
trade would have been seriously affected had it
Lcen possible to have indulged in price cutting
to any great extent. As we view the situaticn
everybody is fecling much better than a short
time ago. Dealers’ stocks are light. They are
not nearly as heavy as last year at this time, but
we do 1ot believe that merchants will place un-
They

will replenish from time to time as sales depletc

usually large orders for spring shipment.

The trade will come in a fragmen-
tary manner during the entire spring for the ten-

their stocls.

dency of business men in every line is to buy
only for present requirements.

A

filled out and mailed by those interested in the
article advertised, and it may interest a number

NUMBLER of national advertisers have been

in the habit of inserting coupons to be

of World readers to lknow the opinion of 2ne
who has tried coupon advertising.
O’Sullivan, the founder of the rubber heel shoe

Humphrey

industry in this country is one of the largest
general advertisers, and Mr. O'Sullivan followed
up the plan of inserting coupons in his adver-
tisements for quite a period. He remarked re-
cently to The World that he was much disap:
pointed at the returns which he had received
from this form of advertising. He stated that
Le had placed these return coupons In nearly
all of his advertisements for a while, and in-
cluded in the list papers of enormous circula-
The total number of replies which he had
received from this form of advertising had been

tion.
infinitesimal. He also tried the same plan with
a number of the leading trade journals, and
with the same result. Another welllknown ad
vertiser remarked that he had also tried coupon
advertising, and he found that 92 per cent. of all
the replies which he received came from children
and others entirely without‘interest in his prod-
uct. As far as trade journals are concerned, a
straight forceful advecrtisement appeals to the
business man better than a coupon in which
The
business man is not looking for chromos or gifts.

the advertiser makes some special offer.

What he does read closely is an intelligent an-
nouncement of some special product. That ap-
peals to him, and he has no time to fill ouf coy-
pon blanks In a trade paper,
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MILWAUKEE MAKES GOOD REPORT.

Retail Trade Active—What McGreal Says—
Call for High Class Goods at Hoeffler's—
How a Columbia Machine Increased Salary
—Edison Business Machine—Talker in the
Church—Grundman Honored—Edison Mfg.
Co. Bring Suit.

(Speclial to The Talking Machine World.)
Milwaukee, Wis., May 4, 1908.

Milwaukee people buy talking machines and
records, no matter what happens, and even when
the financial situation was at its worst in the
city, talking machine dealers did not find trade
so dull at any time as to cause serious alarm.
The retail trade the past month has been excep-
tionally good, and the prospects are that good
times are ahead of the Milwaukee dealers. The
wholesale field shows decided improvement, and
dealers about the State are beginning to stock up
once more. It is probable that at no time in
many months were stocks so low as they were
a few weeks ago, but returning confidence and
increasing sales have brought a change. The
May records on all of the leading machines are
in even greater demand than were the records
of the past month. The Red Seal and the more
expensive styles seem to be much sought for by
the best of the Milwaukee trade.

“The total of the talking machine business for
this year up to the present time is even greater
than for the same period last year,” said Law-
rence McGreal, Edison and Victor distributer at
his new establishment, 172-176 Third street. “I
would not say that the number of sales is so
great, but the volume is very satisfactory, and
I believe that this is a criterion of the talking
machine trade in general for Milwaukee.”

A. D. Herriman, manager of the Columbia
Phonograph Co., said: “The retail and whole-
sale business are both showing improvement,
although the change in the latter field is taking
place more slowly. The new Columbia grand
opera records are taking very well with the
trade.”

“The leading machines are selling well,” said

correspondents.
learn to speak English.
easy to scll the

such an imj

= lutely throwing aw
tem of language i
importance and th

leaps and bound
merit obtainable toda

J. H. Becker, Jr., manager of the talking ma-
chine department of the Hoeffler Mfg. Co., 306-
308 WWest Water street. ‘“The spring business
from summer resort keepers about the State is
coming in at a rapid rate, and the call is for
new machines as well as for records. There is
a growing demand for the larger machines with
all of our trade, and we have some more excel-
lent prospects in this line. All of the new rec-
ords are going very well, and we can scarcely
meet the demand for the new Victor record,
‘Smile, Smile, Smile.’ The expensive sextet,
record, ‘Lucia,” is much sought for also.”

When a talking machine increases a man’s
salary it is getting to be a real money maker. A
Columbia machine recently gave a Milwaukee
man a needed raise of $1.50 per week and made
his employer realize that he could not run the
establishment without him. The man in question
recently entered the Milwaukee store of the Co-
lumbia Co., and the enterprising efforts of A. D.
Herriman sold him a machine on the instalment
plan. After the customer had left, Mr. Herriman
casually called up the employer of the man to
ask a few pointers about his assistant, as he
wanted to be sure that he was to receive the
monthly payments on the sale. When the busi-
ness man at the other end of the line heard
questions fired at him as to the ability and trust-
worthiness of his valued employee, he dropped
the receiver, and turning around, said: “Durn
’em, they can’t gét you Jones; I'll give you that
raise on the spot.”” Jones now swears by the
Columbia, and is seriously considering the pur-
chase of a second machine in anticipation of
another substantial raise of salary.

Edwin Barnes and Harry Chestnut, of the
Edison Business Phonograph Co., were in Mil-
waukee for a few days recently.

The Hoeffler Mfg. Co. are having excellent suc-
cess in placing the new Edison business machine
in many of the leading offices in this city. At
the recent Business Show held by the North-
western Furniture Co., manufacturers and deal-
ers in office furniture and supplies, the Hoefller
Co. had a very interesting display of the Edison

t’s

So Easy

Yes, it is not only easy fo learn a foreign
langnage by the I.C.S.
easiest and most perfect way in the world
—but it is also easy to sell 1. C. S. lan-
guage outfics.
people who are tired of their machines as
an amusement device and will be glad to
turn them into a source of profit.
easy to sell them to persons going abroad

and -who otherwise desire to. learn a

language for the sake of the know-

ledge of it alone.
to men and women who desire to qualify for positions as translators and foreign
It is easy to sell it to foreigners, in order that they may
In fact there are a great many sound reasons why it is

I.C.S. LANGUAGE SYSTEM

a.Ednon~
PHONOGRAPH

system—the

It is easy to sell them to

It is

It is easy to sell it

Do you sell I. C. S. Language outfits? If not, why are you thus neglecting
rtant and profitable field of your work?
vy at least one-third of your business?
uction is now recognized as an cducational factor of great
demand for this sort of language instruction is growing by
The I.C.S. system is undoubtedly the onc of the greatest
Write us a postal now for further particulars.

Why arc vou thus abso-
The Phonograph sys-

International Correspondence Schools

Box 918, SCRANTON, PA.

business phonograph, which attracted ‘widespread
attention among the crowds of business men
that thronged the show for four days. The ex-
hibit was under the charge of J. H. Becker, Jr.,
and practical demonstrations were made in the
art of “voice writing.” Business men were made
to see that their business hours could be short-
ened and their working capacity could be in-
creased by the “From Brain to Type” system of
the Edison people.

Already the talking machine has been intro-
duced into the churches of Wisconsin. The mem-
bers of the Congregational church at Menasha
were recently given the opportunity. of listening
to a rather unique method of providing sacred
music for the regular church services. Arrange.
ments were made with Henry 1. Sorenson, a
leading music and piano dealer, for a large
Victor Vietrola to give a number of selections,
all of a sacred nature, at one of the Sunday
evening services at the church edifice. The ex-
periment was a success, and the big Victrola
captured pastor and congregation alike, while
the choir was cast into the background. As a
result, many of the large churches about the
State are considering this new application of the
talking machine, and it is believed that many
houses of worship will adopt this form of music
and that it will prove the means of drawing
larger crowds to the church services.

A. J. Grundman, former representative of the
Herzog Art Furniture Co., the firm that sup-
plies so many of the elaborate cabinets to talk-
ing machine dealers about the State of Wiscon-
sin, has just been appointed by Mayor Rose, of
DMilwaukee, as one of the commissioners of public
works for the city. Mr. Grundman is one of the
popular DMilwaukee salesmen who has made
friends all over the country.

William P. Hope, of the National Phonograph
Co., has been in Milwaukee for a few days, and
reports that he is finding many evidences of
growing improvement in the talking machine
field about the State of Wisconsin.

Lawrence McGreal has just sold the Cincin-
nati branch of his business to the Milner Musical
Co., of that city, and is now in Cincinnati clos-
ing up the deal. The Cincinnati business was a
successful retail and wholesale establishment,
which Mr. McGreal was forced to dispose of be-
cause of his growing interests in Wisconsin.

Three of the Milwaukee 5-cent theater pro-
prietors have been made defendants in the Fed-
eral Court in suits brought by the Edison DMfg.
Co. of New Jerseyv, of which Thomas A. Edison
is president. The suits are based on the alleged
unauthorized use of the moving picture machines
patented by Mr. Edison. In the complaints that
have been filed by the plaintiff, the intention.of
the kinetographic camera by Mr. Edison and his
securing of letters patent on the invention is
set forth, and the unauthorized -use of the ma-
chine by the defendauts is charged. The court
is asked to assess damages in favor of the plain-
tiff company, and to restrain the further use ‘of
the machine in questiou by the defendants.

ARE YOU FOSSILIZED OR UP-TO-DATE?

Newspaper advertising is one of the best
methods of introducing oneself and one's goods
to the public. Its methods are many—sonie new
and original, some old and conservative. With
so many forms and ways of advertising before
him, whiclh will the merchant select? 1f fossil-
ized, he will always cling to the way of doing
things of fifty years ago, when lie entered into
business; if conservative, there will be sufficient
plasticity of mind to reach out to something new,
but thie movenient will be slow, and the changes
in his old methods will be few. It is different
with the progressive man, for he is always look-
ing toward the borderland of enterprise, eager to
grasp everytliing new that can be used by him
to the betterment of liis methods of advertising.
He wants to know how to use his medium of
publieity to the best possible advantage to his
trade.

A large [ailure generally means that a nioder-
ate success is despised.
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WITH THE INDIANAPOLIS TRADE.

Theatres Going Into Moving Picture Business
—Business Not Quite Up to Expectations—
Kipp-Link Co.’s Big Record Stock—Victor
Victrola for Noted Writer—Leslie’s Plan of
Advertising—Graphophone Customer Pleased.

(Special to The Talking Machline YWorld.)
Indianapolis, Ind., May 6, 1908.

Consternation has spread among five-cent vau-
deville men of Indianapolis. It is reported on
good authority that the big theatrical houses of
the city have decided to put on five cent picture
shows during the summer months. It is under-
stood that this is a method decided on to get
back at the five-cent houscs which have been
constantly encroaching on tlhe business of the
big houses. It is stated that the big houses con-
template a war to the death on the little houses.
“We have elegantly equipped places,” said the
manager of oue big house. “Doesn’t it stand to
reason that people would rather come in and
enjoy upholstered chairs, electric fans and all
the modern conveniences instead of patronizing
the nickel theatres where there are few modern
conveuniences?’ This dealer predieted that the
new movement would mean the extinction of the
little theaters during the sunimer months. Five-
cent vaudeville dealers generally report a slight
business during the last month.

Talking machine men, the city over, complain
of trade conditions and seem united in the opin-
ion that business is far from being up to what
had been expected for this season of the year.

“The hard times are bringing to us people we
never saw before,” said Thomas Devine, of the
Columbia Co. When money is plentiful people
are not over particular as to whether they get
the best value to be had for their money. But at
a time like this they take an altogether different
view of the situation. It is true that business
is not what it might be, but it might be worse,
and I look to see it better at an early date.

D. Sommers & Co., the big instalment people

who handle the Columbia line exclusively say
that talking machine business is neither better
nor worse than the business in other lines which
they handle.

T. F. Murray, Columbia representative travel-
ing out of New York, was in the eity recently.

The Kipp-Link Phonograph Co., who handle
thé Edison and Victor line, are invoieing their
stock. The close of the fiscal year found them
with 80,000 records. The business of this com-
pany has kept up fairly well during April, Mr.
Kipp says, althougﬁ it might have been better.
The Kipp-Link Co. are having a good sale in the
seven dollar Victor records. They are proving
unusually popular for concert purposes.

Meredith Nieholson, author of the House of a
Thousand ‘Candles and several other popular
novels, bought a $200 Victrola of the Kipp-Link
Co., one month ago, and since that time he has
bought $160 worth of records since he bought the
machine. Mr. Nicholson likes high class musie
and he is thoroughly impressed with the new
seven dollar Victor records. “I believe every
home should have a good talking machine,” he
said to Mr. Kipp.

Allen Jay, of the Kipp-Link Co., is traveling
over the State attempting to find out exactly
what the jobbers wish in the way of service
from their wholesale house. “I believe it is a
good idea,” said Mr, Kipp, “to find out just what
your customers wish and then give it to them in
just the way they want it.”

Frank Lesley, of Massachusetts avenue, who
handles the Edison and Victor machines, is try-
ing something new in the way of advertising.
He is placing in his show window in colors pic-
tures of different characters such as the country
constable, and then is supplying catchy adver-
tising for his machines. Mr. Lesley is his own
artist. He does the pictures first in solid white
and then removes the paint to show hair, whisk-
ers, etc. In this way the pictures show at night
as well as during the day. ‘“Have to do some-
thing these days to keep up business,” said Mr.
Lesley. Mr. Lesley is having a good sale on the

Indestructible record made by the Indestructible
Record Co., of Albany, N. Y. Sales along other
lines are not so good. Mr. Lesley believes busi-
ness will improve within the next few weeks.

Edward E. Hill, who handles the Edison ma-
chine on Massaehusetts avenue, declares that the
change of the Edison Co., by which they put out
the big black horns and no other, has not hurt
his business in the least. “I find that the Edison
horns are popular,” he said.

Some months ago Thomas Devine, of the Co-
lumbia Co., sent a $45 Sterling graphophone to a
customer out in the country. The eustomer
ordered the machine by mail and it happened
that he was connected with a newspaper and
was something of an artist. He was evidently
pleased with his purchase for a few days later
Mr. Devine received an excellent sketch of a
Sterling graphophone in human guise and armed
with boxing gloves. Beneath the drawing was
the legend, ‘“‘Middle-weight Champion of the
World.”

A PLAN WORTHY OF EMULATION.

D. S. Andrus & Co.,, Elmira, N. Y., have an
admirable plan for bringing the new records to
the attention of the customers as soon as they
are received. As soon as the records for the
month are received Andrus & Co. will publish a
general invitation to a free recital at their store,
at which only the new records are played, and
thus get a erowd that means many sales of both
old and new records.

TRUTH IN ADVERTISING.

The more truth you put into your advertising
the stronger it will be. A promise made must
be kept, because no business ean now be sus-
tained by dishonest methods. The confidence of
people may not be abused without a reaction._
Once lost it is never regained. Some misstate-
ment is made and it will take a generation to
kill that lie.
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Opuny ityelfd

Folds by a pull

of the cord-!
—
All don¢ in a moinent.

Superb inFinish-Tone
and Style.

Just the Horn to Take to Country Home or Camp

JOBBERS AND DEALERS

who are now handling the

, Ideal Folding Horn

ARE MEETING WITH GREAT SUCCESS

IDEAL FASTENER CO., New York.

Gentlemen:

The Horns just came in and make a fine show-
ing. Enclosed please find check $20.58 for in full of account.

Please acknowledge receipt for same and oblige,
NASHVILLE TALKING MACHINE CO.

Nashville, Tenmn.

seen in this line.

Jno. West.

THE IDEAL FASTENER CO., 143 Liberty Street, N. Y.
Gentlemen: We received the sample of the Ideal Folding
Horn all O. K., and we think it to be the best thing we have
Will you kindly send us by first freight one
dozen of these horns for cylinder machines, and oblige, yours

very truly, CLAYTON MUSIC CO.

S:ﬂt Lake City, Utah.

ARE YOU CARRYING THEM ?

CUT OFF AND MAIL ATTACHED COUPON AND LEARN ABOUT

WE HAVE A STACK OF SUCH LETTERS

IFF NOT,

WHY NOT?

OUR SPECIAL, INTRODUCTORY OFFER TO THE TRAbE )<
\

>

Name ...

Y 7 =21

IDEAL FASTENER CO., 388 Pearl Street, New York.
Kindly send me full particulars concerning your Special Introductory Offer to the trade.
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A Revolution in the
Phonograph Horn!

' COLUMBIA
GRAPHOPHONE

EDISON
PHONOGRAPH

No Supports No Crane
No Standard

No Special Attachment

A Revolution Indeed!

Since the advent of the Phonograph, back in the eighties, it may safely be affirmed that no real progress has
been made in the Phonograph horn; its size has been gradually increased, thus merely accentuating the defects of
the reproduction. At last, the “IDEAL” horn has come! A scientific device aiming at a pure, melodious
reproduction of the sound, be it either a great soprano’s song, the endearment of a string instrument solo, or
the rendering of a Sousa’s march. Besides, it eliminates all the bad points of the previous horns—NO SUP-
PORTS, NO CRANE, NO STANDARD, NO SPECIAL ATTACHMENT are needed with the “IDEAL;”
all that is required is simply the turning of a small thumb screw to fasten securely the “IDEAL” horn to
the neck of the reproducer of any cylinder machine, either Edison or Columbia, or to a Devineau Biophone.

The bell of the “IDEAL,” made of pure aluminum, is nearly six feet in circumference, assuring the
maximum of sound.

The elbow is made of the highest grade of ebonite, which in combination with aluminum, completely
eliminates that tin sound so strongly objectionable. In the middle part of the elbow a swivel allows the
sound to be thrown in any direction WHILE PLAYING A RECORD.

The “IDEAL” flower horn is handsomely finished and weighs but a few ounces. =~ With the “IDEAL”
horn you get “IDEAL” music.

Freveral Manufacturing Company
2095 Cast 36th Street - Clebeland, Ohio
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FROM OUR CHICAGO HEADQUARTERS

ROOM 806, NO. E, E. P. VAN HARLINGEN, MANAGER.

156 WABASH AVENUE,

April a Disappointment to Local Talking Ma-
chine Trade, but Compared With March,
Shows Improvement—Expensive Machines
and Records Sell Well—World Editorial Fa-
vorably Commented On—Feinberg Opens
Victor Store—Fonotipia Records in Demand
—Edison and Victor Trade Picking Up With
Lyon & Healy-——New Store in Howell, Mich.
—B. & H. Fibre Needles Shown—Manager
Williams a Chicago Visitor—Grand Opera
Artists Call at Lyon & Healy’'s—How Manager
Otto Develops Trade—Philpot Makes New In-
destructible Co. Jobbers—Columbia Store
Changes—Recent Visitors—Talking Machine
Co.’s New Record Brush.

(Special to The Taiking Machine World.)
World Office, Room 806, No. 156 Wabash avenue.

Chicago, May 5, 1908.

April was on the whole something of a disap-
pointment to local jobbers. The first half of the
month was exceedingly quiet, but toward the
latter part there was a noticeable although a not
very marked improvement both in the demand for
machines and records which has continued into
May. Distributers report variously an even break
to a slight increase during April as: compared
with March. Business in the aggregate with
dealers, however, can be described as fair and
the present orders that have been received re-
flect pretly accurately current sales by the deal-
ers as they are not stocking but ordering only
for immediate and insistent wants. It is gen-
erally expected that business will continue in a
rather quiet hand to mouth way during the sum-
mer but that stocks will be in swch a condition
as to demand liberal orders as fall approaches.
It is rather surprising to note the proportionate
number of high grade outfits which are being
sold at the present time, dealers are evidently

forcing business—where it is safest to force it—
with the better class of trade. ILocal retail trade
Ilas been fair only. As a rule it has been very
quiet in the medium and cheaper grades of ma-
chines but fairly active in the higher priced
machines aud records. Grand opera week stim-
ulated record sales to a considerable extent. It
is interesting to note that the new $7 Lucia
Sextette record of the Victor Co., while marking
the high water mark in price, is already enjoying
a brisk sale. The initial stocks ordered by local
distributers were speedily exhausted, one house
selling eighteen Sextettes on the opening day
and the one following.

The editorial in last month’s World on “char-
acter trade” attracted a great deal of attention.
“It deserves to be pasted in the hat of every job-
ber, manager and salesman,” said one man.
“Creating dealers indiscriminately and regard-
less of their reputation for enterprise and ag-
gressiveness or the reverse is a bad policy for
the jobber and an injustice to the trade. To sell
a man an infinitesimal order just inside the re-

quirements to get him to ‘try it out’ when his‘

ambitions extend no further than that, generally
leads to failure. I think every new dealer should
have it impressed on him from the start that he
must carry a stock at all times if he expects to
buy as a dealer. I have known instances of a
merchant who wanted to buy a machine for his
own use being told that if he would buy the min-
> imum quantity required to qualify as a dealer,
he would get his own machine at wholesale and
would have no trouble in disposing of the others
even if he didn’t want to handle talking machines
regularly. Of course any salesman either in the
house or on the road, who will sell goods in this
way is highly culpable and should be disciplined
when his sins are discovered.”

L. F. Geissler, general manager of the Victor
Talking Machine Co., who has been on a hurried
trip on personal business, spent Sunday and a
portion of Monday in Chicago with his son, A.
D. Geissler, manager of the Talking Machine Co.

B. Feinberg, well-known to the trade formerly
as a member of the Zonophone traveling forces
and for the past two years a member of the firm
of Dilbahner & Feinberg, proprietors of the
Western Talking Machine & Supply Co., will
open a retail talking machine store, handling
Victor goods exclusively, at 169 Michigan avenue,
next week. It will be an individual venture of
Mr. Feinberg’s, although he still retains his in-
terest in the Western Talking Machine & Supply
Co. The new store, although not of large di-
mensions, should be admirably located for high
grade trade, the very kind that Mr. Feinberg
declares his intention of catering to almost ex-
clusively. 1t is the north store in the Railway
Exchange Building and adjoins Orchestra Hall.
It will be handsomely fitted up with two heautiful
mahogany booths and the decorations throughout
will be of an artistic nature. Mr. Feinberg has
secured the services of Miss Davidson, who has
the reputation of an expert sales woman.

W. C. Fuhri, district manager for the Columbia
Phonograph Co., returned recently from a south-
ern trip including New Orleans, Memphis, Little
Rock and other points. He reports that their
southern business has shown a noticeable picking
up recently and that March was the best month
that the Memphis branch had experienced since
last October.

The Columbia Phonograph Co. had an excellent
sale on the Bonci Fonotipia records as the result
of the appearance of the famous tenor of the
Metropolitan Grand Opera. The Scotch dialect
records of Harry Lauder issued by the National

Don’'t you want some snappy
newspaper cuts?

CHICAGO

'
/

Business Tonic

A good line of goods.
An attractive store.
Live advertising.

LYON & HEALY’S FACTORY SERVICE

Add common sense and use freely every day.

You would not think of putting your Doctor’s prescription into the hands of a second-
rate Druggist who uses stale Drugs, and employs careless Clerks.
the way Victor and Edison orders are filled as there is in the way prescriptions are handled.

Lyon & Healy’s factory service fills your order as carefully as if it were a prescription
upon which your life depended, and starts it off to you the same day it is received.

There is as much difference in

We Supply these Cuts.

CHICAGO
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Phonograph Co., are proving immense sellers in
Chicago and the West, as indicated by reports
from dealers and jobbers. Seldom has a singing
comedian sprung into such instant and wide-
spread popularity by the talking machine route
as has the canuy Scotchman.

“Our wholesale business both on Edison and
Victor has shown quite a material picking up in
the last two or three weeks,” said C. E. Goodwin,
of Lyon & Healy. “Locally our retail business
shows some peculiar tendencies as the result of
our own efforts on the Victor Vietrola such as
the distribution of the photograph of Alice Neil-
son listening to the V. V., and other methods
aided by the widespread advertising by the Vie-
tor Co. We have actually sold more Victor Vic-
trolas in two recent weelis than any other type of
Victor.”

Enoch Grill, of Reid City, Mich., has bought
out the talking machine department of H. R.
Niergarth, of that city, and will hereafter handle
Edison and Columbia goods in addition to pianos.

The Barnhard Music Co., of Kalamazoo, Mich.,
have recently added talking machines, handling
Edison, Victor and Columbia.

Whiteman & Bowers, formerly salesmen for
Grinnell Bros., of Detroit have opened a piano
and talking machine store at Howe!l, Mich., han-
dling Columbia and Edison goods.

William Gunn, of Saginaw, Mich., will move
his piano and talking machine business into a
fine new store with a special room devoted to the
Edison and Columbia lines.

J. F. Bowers, treasurer of Lyon & Healy, and
presidcent ‘of the Talking Machine Jobbers’ Na-
tional Association has returned from a 10 days’
sojourn at French Lick Springs, Ind.

The main reception room of the talking ma-
chine department on the 4th floor at kyon &
Healy’s has been converted into a regular Jap-
anese bower in honor of the B. & H. Fiber needle.
Hundreds of bamboo poles decorate the walls and
ceilings, fans, umbrellas, curios and banners are
artistically disposed here and there, lighted Jap-
anese lauterns are suspended above the record

counter, along its entire length, and portieres
made of the bamboo sections from which the
fiber needles are split, decorate the entrances to
the aisles from which the private record rooms
open.

James I. Lyons has been made a distributer for
the indestructible records of the Indestructible
Phonograph Record Co., of Albany, N. Y., and
anticipates a good demand for the new record.

Rufus T. Brady, manager of the Chicago
Stand Co., 86 E. Lake street, reports a steadily
growing demand for their phone arm attachment
for Edison and Columbia cylinder machines.
They have recently added some desirable names to
their list of phone arm distributers.

G. T. Williams, general manager of Viector
Distributing & Export Co., New York, was in
Chicago the latter part of last week. ‘“‘On the
whole,” remarked Mr. .Williams, “] find western
conditions of a favorable nature. Business out
here is in reality better than I had expected. In
the east the wholesale talking machine trade,
which was very dull the first two weeks in April,
showed a market picking up the latter half,
entirely independent of the new monthly bulletin
orders.” Mr. Williams says that V. E. Moody,
who was formerly with the Talking Machine Co.
here, and who went to the V. D. & E. Co. a few
months ago, is making an excellent record for
himself in his new field. .

C. W. Chestnut, who travels from the Chicago
office of the Edison Business Phonograph Co.,
spent last week in Jlilwaukee in attendance at
the Milwaukee Business Show. The Hoeffler
Manufacturing Co., the Milwaukee agents for the
company, had an exhibit at the show.

Lyon & Healy featured as usual the records
of the Metropoltan Opera Co., artists at Viector
Hall during the week of April 20, when the
company honored Chicago by its presence, with
satisfactory results on sales.

Senor Martin (Mar-tan) as he pronounces it,
of the Metropolitan forces, was a visitor at Lyon
& Healy’'s during the week and listened with the
keenest interest to the Victor records of the

voices of some of his associates. He was espe-
cially interested in the Caruso records, which
he praised highly. Incidentally he remarked
that Caruso was not only a consummate artist,
but a big hearted, liberal minded man in every
way. This is Mr. Martin’s first season with the
Metropolitan. Caruso has made a sort of protege
of him, and constantly gives him the benefit of
his knowledge and experience in the way of
criticism and suggestion.

Mme. Sembrich, who appeared here in recital
the early part of last month, also called at Lyon
& Healy's and listened to some of her late
records.

“A man came in here the other day and bought
an 18-cent harmonica he had seen in the window,
for his little boy,” said John Otto, manager of
the retail talking machine department of the
Wurlitzer Co. ‘“Incidentally I found out he was
not a talking machine owner, and I soon had
him in a booth listening to a Vietor Victrola.
The next day he called with his wife and it
ended in the purchase of a V. V. for cash. This
simply illustrates the potency of the window in
getting people into the store. It pays to display
the little things and the talking machine man
who carries small goods or side lines should
see that they are attractively exploited. The
harmonica purchaser proved a splendid talking
machine customer, but he didn’t know that he
wanted a talking machine when he entered the
store. Work everything you have in stock iu
your window and see a talking machine or rec-
ord prospect in everyone you attract to yvour
store.”

W. W. Parsons, the Chicago manager for the
commercial dictation department of the Colum-
bia Phonograph Co., returned last week from a
flying trip to headquarters in New York.

Max Landay, of Landay Bros., the Zed Co. and
the Talking Machine Supply Co. of New York.
was a recent Chicago visitor. Mr. Landay is a
“live wire” of liveliest degree, and by example and
precept preaches the gospel of constant hustle.
“In our retail business in New York,” said Mr.

The Phon-Arm Attachment

' : (PATENT PENDING)

' Made to fit EDISON STANDARD, HOME and
! TRIUMPH, COLUMBIA, B. K., B. E,, and B. F.

PHONOGRAPHS

When ordering be sure to state for what machine wanted, especially if for new Edison horn

No Unsightly Horn Stand or Crane.
No Weight on Reproducer or Feed Nut. }
Horn can be turned out of way when changing

Records.

CHICAGO STAND COMPANY

86 E. LAKE ST.

RUFUS T. BRADY, Manager

No flimsy rubber tube connection to Reproducer, or |
Horn dangling loose in front of machine. Il

GOOD PROFIT FOR JOBBER AND DEALER |

CHICAGO, U. S. A.
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Landay, “we have always made it a point to ad-
vertise the hardest when times are the dullest.
We have always found that there is business to
be secured in the summer months if you go after
it. It is an actual fact that July and August
of last year were the heaviest months of the
yvear with us, but it was due to our extra ad-
vertising efforts in these months. To sum up
the wise dealer will go after the trade the most
vigorously just at the time when his competitors
are relinquishing their efforts.”

B. ¥. Philpot, manager of the Indestructible
Phonographic Record Co., of Albany, N. Y., was
in Chicago a couple of weeks ago on a trip
through the central west. Mr. Philpot was very
enthusiastic regarding the progress made by
the indestructible record. and his recent trip will
add materially to the number of jobbers han-
dling the indestructible record. In the few
nmonths since the record was placed on the mar-
ket Mr. Philpot says that their business has far
exceeded their expectation. FHe expects great
things from the new reproducer for indestrue-
tible records which they will soon have on the
niarket.

Farney Wurlitzer, in charge of the automatic
department of the Cincinnati house of the Ru-
dolph Wurlitzer Co., was a recent visitor at the
company’s Chicago branch.

Mr. Childs, the famous head of the Victor Co.’s
laboratory, will come to Chicago some timne this
month, it is said, to look over our local talent
and possibly to arrange for adding the voices
of some leading western singers to the Victor
collection.

Manager Elmer A. Phillips, of the Talking
Machine department of Rothschild’s, and his as-
‘sistant, W. M. Baach, are exploiting their de-
partment vigorously. They are getting a liberal
allotment of the stores advertising space in the
daily papers and are using every means of at-
tracting the aftention of the thousands of people
who visit the store. They are now giving
illustrated song recitals every afternoon, using
a new lantern, which they have on sale and

which can be lighted from the ordinary incan-
descent bulbs. They have had slides made for
many of the newer poputar songs as well as the
old favorites, and use them with both Victor and
Edison records.

George Ornstein, manager of the sales depart-
ment of the Viector Talking Machine Co., is ex-
pected in Chicago about the 15th.

The Columbia Phonograph Co. have closed all
the branch stores in the outlying districts of
the city, operating in a retail way only at the
main store at 88 Wabash. The closing of the
sub-branches has been by no means simultane-
ous, but one by one they have been discontinued
as dealers have been secured in the vicinity who
are willing to carry a large stock of Columbia
goods to supply the trade which had already
been worked up. The last store to be closed was
the one at South Chicago. R. M. Brown, who
has a piano store in the vicinity, will handle the
Columbia line in a strong way.

Loring Leeds, sales manager for the Leeds,
Catlin Co., left for the east on May 1, after a
ten days’ stay in Chicago. It is understood that
Mr. Leeds consummated several large deals for
the company'’s product white here.

Egermann-: & Randolph, piano dealers of Au-
rora, ll1l., added talking machines about a year
ago and have made themselves a strong factor
in the trade of that city. They have a beautiful
store with a “45-foot frontage, and are devoting
half of it to the Viector and Edison stock. Mr.
Randolph is strong on window display and they
had very effective window scenes recently ex-
ploiting specific records. The ‘“Teddy Bear Pic-
nic,” for instance, was pictured out in very
effective fashion.

Among the recent visitors at the Talking Ma-
chine Co. were James A. Pickens, of the John
Hoit Co., Dubuque, Ia.; Mr. Peters, manager of
the talking machine department of Louerman
Bros., Marionette, Wis.; W. W. Warner, of Mad-
ison, Wis.; M. Christensen, of Rheinlander, Wis.,
and J. A. Phelps, of Sharon, Wis.

The Columbia Phonograph Co. recently received

a letter from a South Dakota farmer who stated
that he had a Columbia coin slot machine with
nice hard wood cabinet and round glass cover
and an assortment of grand records. The only
fault he had to find was that he lived on a farm
and the records took up too much room. He
wanted to exchange it for one of the latest style
“flat disc mmachines.” He was referred to the
nearest dealer. Meanwhile the Columbia people
are trying to ascertain the regulation size of
farms in South Dakota.

The Talking Machine Co. of this city are plac-
ing on the market a new record brush which
they claim not only preserves the life of the
records upon which it is used, but insures a
good clear reproduction. All that one has to do
is to insert the handle of the little brush in the
needle arm of the sound box and start the turn
table. By the time the brush has run over the
record not only has the surface of the latter
been polished, but the dirt has been gently but
thoroughly dug out of the grooves. When the
record is cleaned the needle wears better and
does mnot develop a jagged point, and conse-
quently does not wear the record. These brushes
are mounted on a pasteboard card holding 24
brushes, and the assortment makes a fine coun-
ter display. The little brush costs the consumer
only 10 cents. They should ‘prove ready sellers
and the dealer makes good profit.

GABEL’S AUTOMATIC ENTERTAINER.

A Unique and Meritorious Coin Controlled Ma-
chine—Manufacturers Move to New Quarters.

(Special to The Talking Machine World.)
Chicago, 111, May 8, 1908.
Gabel’s Automatic Entertainer, the cut of
which is presented elsewhere in this issue, de-
serves to rank as one of the most unique and
meritorious coin-controlled machines on the mar-
ket. The manufacturers, the Automatic Machine
& Tool Co., have recently moved to new quar-
ters at 4650 North Ann street, this city, where

o

T}_le Most Popular Novelty Yet Introduced

THE RECORD SWEEPER

4 on the first circular.

to you.
Popular Price 10 cents each.

Preserves the life of your records.
Sold double our original stock

Sent absolutely on approval,
with no responsibility

Every customer will buy one, if
only from the novelty of it.

You Make One Hundred per Cent.

Bristles are stiff enough to do what is
claimed for them.

It does not only polish the sur-

face of the record, but it digs

the dirt out of the grooves.

Jobbers price in quantities.

LARGEST EXCLUSIVE VICTO

THE TALRING MACHINE CO.

72-74 WABASH AVENUE, CHICAGO
R WHOLESALERS IN THE COUNTRY AND HANDLERS OF

NEEDLES AND ACCESSORIES

Mounted twenty-four on a substantial
pasteboard card.

Retail price so low that every customer
buys one at sight.

If they are
not all that we claim for them, if you do

Write us to send you one card.

not dispose of enough to make you think
they are a good thing return those you have
not sold within one week and pay for the
balance.
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they have several times the space occupied in
their former location on Canal street, and they
are prepared to supply the trade with these ma-
chines made under the direct supervision of John
Gabel, the inventor, and president of the com-
pany. The Entertainer uses only dise records.
The racks on either side of the center revolving
table contain twenty-four 10-inch records, twelve
on each side. The program is in sight, and also
an arrow which indicates the next number the
machine will play. If a special number ou the
program is desired this can be accomplished by
turning a knob, which moves the arrow to the
selection desired. To put the machine in opera-
tion one -has only to place a nickel in the slot
and turn the crank handle once. Both the
needles and records are changed automatically.
The machine is strictly automatic, no electrician
is necessary to keep it in running order, and it
therefore can be operated anywhere. The sound-
box is controlled and led horizontally over the
record by a screw feed attachment. The finish
of the machine is as fine as mechanical skill can
produce. The cabinet is of quarter-sawed golden
oak. The large parts of the mechanism are
finished in black enamel, handsomely decorated,
and the other working parts nickel plated and
brass finished. All aluminum parts are polished.
The mechanism is exposed on three sides, the
machine haviug a large plate glass panel on each
side. This makes it very attractive, as the people
can see the movements of the machine. The
machine is 60 inches high, 37 inches wide, and
15 inches deep. The sound-transmitting horn
is 40 inches long, with a handsome brass bell
on the end. Every machine is put out under
a strong guarantee by the manufacturers.

DON’T RELINOUISH ENERGY

When Times Are Not Good—This Is Just the
Moment When Every Talking Machine Man
Should be Spurred on to Stronger Efforts—
It Pays to Loosen Up.

1n the world of business there is no such thing
as keeping still or maintaining one position.
Advancement is the only way to success, for
when a business ceases to advance it immediately
begins to slide backward, down the hill to ulti-
mate failure. A little adversity, instead of spur-
ring a man to stronger efforts, frequently causes
him to stop hustling and begin wishing for bet-
ter conditions instead of creating more business.
Then again, with some men enthusiasm is some-
times spasmodic. For a year or two they are
all energy, and then they begin to cool off. In
both cases the business suffers and is often ir-
reparably injured in a very short time.

An excellent editorial upon the inclination of
certain dealers to give in to poor business con-

ditions appears in the May number of the Edi-
son Phonograph Monthly under the heading,
“Loosen Up,” and reads as follows:

“If we should ask every Edisen jobber and
dealer to raise his right hand to the question:
‘Are you to-day making the same effort to get
business that you did six months ago? we doubt
if one in a hundred would put up his hand.
Fully nine-teuths would frankly admit that they
were not doing so and would defend their posi-
tion with the claim that business did not war-
rant their making the effort or spending the
money. This is one of the great drawbacks of
quiet times. When everything is booming and
everybody is doiug a big business, every firm
of any life advertises, circularizes and adopts
every known method for getting business. The
more they have the more they want. Their
efforts add to the work of printers, salesmen,
solicitors and scores of people in other lines.
Those in other lines then come back and buy
phonographs and records. It's a case of ‘tickle
me and I’ll tickle you.’

“But let something happen to business geuer-
ally aud everybody instinctively lets up in his
efforts. Advertising of all kinds is cut down,
salesmen are withdrawn and retrenchment be-
comes the cry. Many times this is done before
a firm’s business shows any signs of being
affected and apparently only in obedience to a
cry of ‘wolf.” Clerks get the germ and use it
as an excuse for relaxed efforts. The natural re-
sult of such a state of affairs is to make business
poorer and times harder. The tickling game
once stopped, the volume of everyone’s business
suffers. Those who have ready money hold on
to it like grim death, fearful that it will not re-
turn if once spent.

“Business to-day needs nothing but a loosening
up on all sides. Edison jobbers and dealers can
do their part by patronizing the printer, the
newspaper publisher, by putting men on the
road and doing all the things they did six
months ago. 1t may seem unprofitable -for a
short time, but the printer will put more men
at work, the newspaper publisher will extend his
efforts, the families of salesmen will have more
money to spend, and before long the wheels of
business will hum as merrily as ever. Put your
shoulder to the great business wheel and do
your part in making it go round. Don’t lie
down, crying, ‘It’s no use.”’ That is not the part
of the up-to-date American business man.”

A WONDERFUL COMBINATION.

New Musical Instrument Invented by Indiana
Genius—Sings, Plays the Piano and Violin
and Does Other Remarkable Stunts

A workingman of Milton, Ind., is credited wi-th
having invented a remarkable musical instru-

DEALERS
TAKE NOTICE!

We will send, prepaid, and
free of charge, a ‘““Missing
Link” to every Dealer

|

who handles Edison
Phonographs
Cylinder

and
Graphophones.

Write for it now. You’ll
need it in your business.

F Lo e e e i
ADDRESS

KREILING& COMPANY

North 40th Ave. and Le Moyne St.
CHICAGO, U. S. A.

Manufacturers of the “TIZ-IT” All
Metal Ball-Joint Horn Connection
for_Cylinder Machines. ,

ment which, it is said, sings popular songs, plays
its own accompaniments, gives miniature vaude-
ville  performances, and plays a violin all at
one time. The inventor calls his instrument the
“Vaudeano,” and has made application for a
patent on it.

In constructing the combination the originator
employed an old upright piano in which he con-
cealed a phonograph. The piano also contains
an “endless fiddle bow,” in form of a rubber
rope, by which the upper piano strings are
scraped in making the ‘“violin music.”” By pull-
ing out a stop the rubber cord is brought into
contact with the strings and the motor controll-
ing the attachment set in motion. By a simple
method the phonograph is operated and regular
perforated paper rolls are used for the player
actions. If the inventor’s arrangements are car-
ried out exactly as he thinks they will be, the
instrument will probably make its first public
appearance in the near future.

NO SCRATCH
NO RASP
- NO BLAST

FIBRE NEEDLES
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In order to obtain results follow the instructions carefully.”
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JAMES 1. LYONS
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THE SYNTHETIC TALKING MACHINE.

Experiments of Dr. Scripture of Yale in an En-
deavor to Produce Machines Giving Ef-
fects of Human Voice—What Has Already
Been Done by Other Scientists in That Direc-
tion and Their Success—An Interesting
Study of the Voice. ’

Reference was made in The Talking Machine
World for March to the production of a real
talking machine on the synthetic plan by Dr.
Mirage, of Paris. It is interesting to note that
Dr. Secripture, the eminent physiologist of Yale
University, has also been engaged in experi-
ments which he hopes will lead to the construc-
tion of a machine which will be able to sing or
emit vowels similar to those sung by the human
voice. In doing so he points out the possibility
of an entire revolution in organ building, and
consequently in church music. Dr. Scripture's
work has come in for no little notoriety in the
European papers, and the Deutsclie Tageszeitung,
in referring to the matter says:

“This announcement sounds slightly fantastie,
but—in spite of its American origin—it deserves
serious notice, not only on account of the well-
known reputation of Dr. Scripture, but also for
the reason that some of the experiments in the
manufacture of machines, which will emit human
sounds automatically, have been comparatively
successful. Naturally, this instrument will not
be on the same principle as 1 phonograph, which
is a reproducing machine. It will be an instru-
ment which will create sounds—which there is
no necessity to speak or sing into.” *

If Professor Scripture is successful in his en-
deavors he will not be the first to accomplish the
task, although, of course, he may secure more
perfect results than any others. Faber, Kratzen-
stein, and Kempelen each individually achieved
more or less success in this direction. Their
work it is which is, doubtless, referred to in the
comment of the German paper. These experi-
ments were very interesting and are worth notic-
ing. The so-called talking or musical figures
were automatons, extremely ingenious, but purely
and simply mechanical. The work done by
IFaber, Kratzenstein, and Kempelen was much
more scientific, and is much more closely related
to the talking machine as we know it to-day,
pays the Talking Machine News,

2

Toward the end of the 18th century a bold
and almost successful attempt was made to con-
struct a talking machine. In 1779 the Imperial
Academy of Science in St. Petersburg proposed as
the subject of one of their annual prizes an
inquiry into the nature of the vowel sounds and
the construction of a machine to imitate them.
This prize was gained by M. Kratzenstein, who
showed that all the vowels could be distinctly
pronounced by blowing through a reed into the
lower ends of pipes of varying and irregular
shape. He claimed to have constructed a machine
that would not only pronounce the vowels, but
also such words as “papa,” “mamma.” There
is no reason to believe that he accomplished
more than this.

About the same time N. Kempelen, a Hungar-
ian, was occupied in the same direction. It was
he who constructed the mysterious chess-player,
which attained such celebrity. In his first at-
tempt, he produced the vowel sounds by adapting
a reed to the bottom of a funnel-shaped cavity
and placing his hand in various positions within
the funnel. This, however, was unsatisfactory.
After long study he contrived a hollow oval box,
divided into two portions, hinged together so as
to resemble jaws. This box received the sound
which issued from the tube connected to the
reed, and by opening and closing the jaws he
produced the sounds a, o, ou, and an imperfect e,
but no i. After two years’ labor he succeeded in
obtaining from the jaws the sounds of the conso-
nants, p, m, and I, and by means of these vowels
and consonants he could compose syllables and
words, such as mamma, papa, aula, lama, mulo.
The rounds ran into each other, and an aspira-
tion followed some of the consonants, so that
instead of papa the word sounded phaa-ph-a.
But with much labor he managed to surmount
many of these difficulties. He found it necessary
to imitate the organs of speech by having only
one mouth and one glottis. The mouth consisted
of a funnel or bell-shaped piece of elastic gum,
which approximated, by its physical properties,
to the softness and flexibility of the human
organs. To the mouthpiece was, fixed a nose of
two tin tubes, which communicated with the
mouth. When both these tubes were open and
the mouthpiece closed, a perfect m was pro-
duced; when one was closed and the other open,
an n was sounded. He could have succeeded in
obtaining the four letters d, g, k, t, but by using
a p instead and modifying the sound in a par-
ticular manner, he contrived to deceive the ear
by a tolerable resemblance of these letters. There
seems to be no doubt that at last he was able to
produce entire words and sentences, such as

opera, astronomy, Leopoldus secundus; Roman-
orum imperator semper Augustus; je vous aime
des tous mon cceur, etc. But he never fitted up
a speaking figure, and probably, from being dis-
satisfied with the general result of his labors,
he exhibited only to his friends.

The labors of Kratzenstein and Kempelen
were, in the early 19th century, pursued by Mr.
Willis, of Cambridge, with great success. e
improved Kempelen's device, and found that he
could entirely dispense with the introduction of
the hand, and could obtain the whole series of
vowels by sliding a flat board over the mouth of
the cavity.

These experiments and others have led the
best authorities to regard the human voice as
analogous to reed pipes, the vocal chords form-
ing the reeds and the cavity of the mouth the
pipes. Voices in which over tones abound are
sharp, and even rough; those in which they are
few and faint ‘are soft and sweet. In every
voice, however, the number and relative intensity
of the overtones depend on the form assumed by
the cavity of the mouth, which acts relatively
to the vocal chords precisely as a resonator does
to a tuning fork, or a pipe to a reed. These, it
is believed, are the views held by Professor
Scripture, and if it be true, as reported, that he
is engaged on the construction of a machine not
to reproduce but to create sound, his work will
be watched with interest by everyone to whom
the ‘talking machine is more than a toy.

SMYTH & C0.’S CLEVER PUBLICITY.

Smyth & Co, 35 Donegall street, Belfast, Ire-
land, who handle the gramophone line in that
city, have been bringing their goods to the at-
tention of the people of that city in a rather
unique way. They employ a number of sand-
wich men to pronmienade the principal thorough-
fares, The man in front of the procession carries
a Victor gramophone on a tray strapped around
his neck, with a board on his back containing a
copy of the picture of “His Master’s Voice,” and
leads a small fox terrier by a leash. The terrier
also boasts of a coat containing the words, “His

Master’s Voice.”” This is advertising clever
enough to emanate from a Yankee, but Mr.
Smyth is a progressive Irishman, hence half

Yanlkee.

Several music and talking machine stores in
Hartford, Conn., have been affected by a recent
order of the prosecuting attorney that all pro-
jecting signs must be removed by May 15.

We Have Them
ALL STYLES

for all
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TRADE HAPPENINGS IN PHILADELPHIA

Business Spasmodic But

Prospects Bright—Trade
Buehn & Bro. Suffer Heavy Loss by Fire—Covered by

Interested in Coming Convention—Louis

Insurance—Business Resumed—

Musical Echo Co. Take Agency for Indestructible Records—C. H. Robertson With Buehn Co.
—A New Buehn in Town—Weymann & Sons Busy—What Other Talking Machine Houses
Report—Columbia Co.’s Fonotipia Records Grow in Popularity.

(Special to The Talking Machine World.)
Philadelphia, Pa., May 8§, 1908.

Business in this city for the past month was
more or less spasmodie, and just enough to
keep the interest of the trade on edge. A change
for the better has been felt all along the line,
however, since the first of the month, and every-
one feels that the mnear future holds forth
brighter prospects for those in the talking ma-
chine trade. Collections have been unusually
good, both wholesale and retail. The public is
showing a desire to make up all deficits on its
instalments. So after summing everything ur
and weighing the pros and cons, Philadelphians
have little cause to complain and a whole lot
to be thankful for. Jobbers here are all look-
ing forward to the convention to be held at At
lantie City early in July, and many subjects of
vital interest to the trade in general are to be
brought up and passed upon.

Louis Buehn & Bro., the well-known talking
machine jobbers, of this city, suffered a severe
loss from fire on the night of May 2. The fire
started from some unknown cause on the fourth
story of the building, and while it was put out
before it had spread to the lower floors, every-
thing was flooded by water and considerable
stock spoiled. The fire started early in the
evening while some of the employes were still
in the building getting out some rush orders,
and after the excitement was over all pitched in
to the herculean task of bringing order out of
chaos. All hands were on the job, but it was
Sunday noon before even the salesrooms re-
sumed their accustomed aspect. All dam-
age was fully covered by insurance, for which
the firm are to be congratulated. The Western
Talking Machine Co.,, or in other words, Adolf

Weiss, whose place adjoins the Buehn establish-

ment, also suffered some damage from water run-
ning down on his stock, which was also pro-
tected by insurance.

The Penn Phonograph Co., of this city, re-
ported trade in both departments as fair, with a
marked stiffening since the first of the month.

The Musical Echo Co. have obtained the
agency for the Indestructible record for Eastern
Pennsylvania, Southern New Jersey, Delaware,
Maryland, Virginia and West Virginia, and Wash-
ington, D. C., and are now preparing a strong
campaign to push them into prominence in their
territory. Mr. Gerson, in a chat with The World,
spoke very encouragingly of the outlook. The
Musical Echo Co. are making a strong bid for
high-class trade on their line of Everett pianos,
this department being in charge of Thomas Stoll,
for twelve years previous prominently connected
with John Wanamaker. Mr. Stoll, besides being

a brilliant salesman, is a musician of ability,
and the musicales which are given weekly under
his direction are proving great trade stimulators.

C. J. Heppe & Sons reported trade as some-
what quiet during the latter part of April, but
since the first orders from their dealers have
become more frequent and of a more satisfactory
size.

Chas. D. Robertson, formerly an Edison dealer,
with a store at 4223 Lancaster avenue, has just
become affiliated with the Buehn Co. in the ca-
pacity of retail manager. DMr. Robertson was
one of the oldest Edison dealers in this State,
having sold the line continually for the past
ten years. A man of considerable native ability,
he knows the retail end of the business from
A to Z, and judging from the results he has
already obtained, he will prove a valuable ac-
quisition to this enterprising house.

And while speaking of additions, it might be
well to explain that smile that Brother Louis
Buehn has been wearing for the past fortnight,
and which nothing, no matter how aggravating,
can scrub off, not even a bad split in a bowling
tournament, which is one of the many things in
which our friend shines. In short, on Easter
morning he was presented with a fine, strapping
boy, which, needless to say, is the picture of his
father. We are sure that the trade will unite
with The World in offering him their congratu-
lations.

Weymann & Sons are enjoying a lively call on
their various lines; in fact, so busy were they
that when your correspondent called on them
for the usual confab, none of the boys had time
for more than a handshake and a smile. At
least, this is something like it, and we hope to
see it continue.

The Columbia Phonograph Co. are meeting
with pronounced success here with their line of
Fonotipia records, and Manager Goldrup seemed
very well satisfied with things in general.

TALKING MACHINE DEALER FAILS.

A petition in bankruptey has been filed against
Louis Sheiman, dealer in phonographs, 1960
Third avenue, New York, by these creditors:
Vietor Distributing & Export Co., $1,999, and
Jacot Music Box Co., $1,213. W. E. Verplank
has been appointed receiver with authority to
continue the business temporarily. Liabilities
are $5,227, and assets $2,000.-

VICTOR VICTROLA AS ENTERTAINER.

At the St. George dinner recently given at the
Hotel Ten Eyck in Albany, N. Y., the guests were
entertained, while discussing the menu, by a Vic-

-of ink into a quantity of water.

tor Vietrola, which gave selections from the
operas and late musical comedies, as well as sev-
eral popular numbers. The banqueters were
highly pleased with the entertainment, declaring
it surpassed the usual orchestra music.

QUALITIES OF SOUND.

Importance of Understanding the Subject in
Making Both Talking Machines and Records
—A Study of Vibration and lts Value Es-
sential—Some Sound Advice.

A complete understanding of the qualities of
sound is of the utmost importance to the mak-.
ers of both talking machines themselves and the
records, and continual improvement in the mak-
ing of reproducing attachments and also in the
system of recording shows a growing knowledge
of the subject. Sound may be classed under two
headings, music and noise. The former is caused
by a regular number of vibrations in a.given
time, and the latter of an irregular number. The
middle C on a piano is the result of about 250
vibrations per second, that of an octave below,
125 vibrations. To go higher up the scale would
increase the number of vibrations proportion-
ately.

It is well known that the quantity of sound
decreases as the distance from its source in-
creases, due to the spreading of the sound waves
over a larger space. Naturally the more air to
be set in motion by the vibration the less their
power. To illustrate the principle pour a drop
As it spreads
and mixes with the water it becomes weaker in
color, until, if there is sufficient water, it dis-
appears altogether.

The size of the vibrations also has a great
deal to do with the traveling qualities of sound.
If the string of a musical instrument is touched
lightly the vibrations are limited and the note
is soft. Should the same thing be struck vio-
lently the loudness of the note will increase in
proportion to the force of the blow.

Two notes of exactly the same pitch and
loudness but played on different instruments,
may be classified even by an amateur, owing to
different quality, the last of the three ways in
which musical notes can vary, the other two
being pitch and loudness.

A thorough study of these elements should be
made by those not already perfectly familiar
with them, for even a dealer will not find it
amiss to understand the principles of music in
dealing with an intelligent clientele.

APPOINTED VICTOR JOBBERS.

E. F. Droop & Sons Co., Washington, D. C.,
have been appointed Victor jobbers, C. A. Droop
consummating the management upon a recent
visit to the Victor factory at Camden. This
house have long been Victor jobbers in their Bal-
timore store. They have one of the most com-
plete talking machine departments south of
Philadelphia and carry an immense stock of
both Edison and Victor machines, records and
supplies.

Recording

RETAIL PRICE, $2.00 —

The Pardee-Ellenbergef _Eo:

NEW HAVEN,

A Good Margin for Dealers and Jobbers
WRITE US IFOR DISCOUNTS
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correct proportion for this purpose.
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by pusling the rccord-making possibilities of
thie machine and further the sale of sucli articles
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‘TRADE NEWS FROM PACIFIC COAST.

Improvement in Trade Continues—Arrival of
Fleet Causes Demand for Special Records—
Eilers Co.'s New Talker Department—
Mauzy’s Zonophone Trade—Columbia Co.s
New Quarters—News from Oakland—L. F.
Geissler a Visitor—W iley B. Allen Co. Lease
New Building.

(Spcclal to The Talklng Machine World.)
San Francisco, Cal.,, May 4, 1908.

Coast talking machine business has shown ma-
terial improvement during the month of April,
and up to the last week conditions have been
much more satisfactory than they were in Feb-
ruary and March. There has been a moderate
movement of nearly all lines of goods for the
city trade, while the country has come forward
especially well. Just now the local business is
a little upset by the anticipation of the fleet, as
the excitement works against any extensive buy-
ing. The coming of the fleet, however, has re-
sulted in a great demand for special lines of
records, on which some dealers have cleaned up
a good profit. Peter Bacigalupi & 'Son sold about
5,000 records of the new song, “Coming Around
the Horn,” which has had a great run for a
month or so, and other dealers report similar
large sales on popular records. It was expected
that outside business would fall off considerably,
as large numbers of people are coming to San
Francisco next month, but so far there has been
little decrease. One favorable feature is a pros-
pect for large crops in most sections, which has
served to stimulate trade in the smaller towns.

The Eilers Music Co.’s new talking machine
department in the Market street store is now
running in good order. A large shipment of
stock was received about two weeks ago, and
the department was opened up very successfully.
The talking-machine demonstration rooms are
well equipped, and have heen showing up to
great advantage. With a large part of one win-
dow devoted to talking machines, the company
has been doing a very satisfactory business for
the first month. The department is in charge
of Mr. McCracken, formerly of the Portland
store of the Eilers Piano House,

P. Bacigalupi, Jr., of Peter Bacigalupi & Son,
made a trip to 'Southern <California early in
April. He says that the talking machine busi-
ness was a little quiet in I.os Angeles at that
time.

Byron Mauzy reports considerable improve-
ment in the talking machine line since he has
been specializing on one line. With nothing
but Zonophone goods in his jobbing department,
he has been putting that line forward strongly
and with considerable success.

The wholesale department of the Columbia
Phonograph Co., in San Francisco, is moving
into a new location on O’Farrell street, in the
rear of the main retail store. Mr. Gray’s office,
and probably Mr. Downe’s also for the present,
will be in the rear of the store, and the addi.
tional quarters have been leased as a store-room
for stock. The new arrangement will save a
good deal of time and trouble, as formerly the
wholesale and retail departments were several
blocks apart, and frequent trips were necessary
between the stores. The stock is now being
moved, and the offices will be ready in a few
days.

Sherman, Clay & Co. have greatly enlarged
the talking machine department of their San
Jose store, putting in a separate demonstration
room and a complete equipment in the most
modern style.

Geo. W. Scott opened a store for talking ma-
chine goods recently in Richmond, Cal.

The Hauschildt Music Co., of Oakland, are
doing a lively business in this line. They are
advertising widely the undestructible record for
which they have secured the exclusive agency.

Sherman, Clay & Co. have had a steady run on
their new grand opera records, particularly the
sextette from “Lucia.” As these sell for $7 each,
the business runs into considerable money. The
records are being strongly advertised, and made
attractive by large window displays, besides:

being demonstrated on the Viectrola. This, in
addition to the great interest talken by the public,
has caused a heavy demand. The stock has al-
ready been exhausted, and another shipment
is anxiously awaited. Mr. McCarthy, treasurer
of Sherman, Clay & Co.,, who has immediate
charge of this side of the business, is surprised
at the way the talking machine business keeps
up, while other lines are generally quiet. He
is enthusiastic over the Victrola, and states that
a steady demand for this instrument keeps the
amount of business fully up to that of last year.

L. Frederic Geissler, general manager of the
Victor Talking Machine Co., made a short visit
to San Francisco late last week, renewing old
acquaintances and visiting Sherman, Clay & Co.
Mr. Geissler was astounded at the growth made
by the city since the fire.

The Wiley B. Allen Co. have leased a build-
ing to be put up on Kearny and Sutter streets.
Provision is being made for a talking machine
department, which will occupy a large part of
the basement.

MILNER CO. EDISON JOBBERS.

The Cincinnati Concern’s Latest Advance Step.

The Milner Musical Co., 25-27 West Sixth street,
Cincinnati, 0., have bought out the Edison job:
bing agency of L. E. McGreal, of that city, and
will succeed that firm as wholesale representa-
tives for the Edison goods. The Milner Musical
Co. are widely known as successful dealers in pi-
anos, Edison phonographs and musical merchan-
dise. Joseph Milner, president, and Raymond
Strief, secretary and treasurer, are excellent
types of up-to-date, hustling music tradesmen,
and there is every indication that they will make
good as Edison jobbers.

HOEFFLER MFG. CO. STOCK CHANGES.

The Hoeffler Manufacturing Co., Milwaukee,
Wis.,, manufacturers of equipment for talking
machines and dealers in that line, have changed
their $150,000 common stock to $100,000 common
and ‘the balance 7 per cent. preferred.

Gabel’s Automatic Entertainer

WRITE FOR PARTICULARS TO

The Automatic Machine and Tool Company
46-48-50 NORTH ANN STREET

CHICAGO
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Join the
Don’t Worry Club

\What's the use of worrying about
whether or not vou'll get the goods
promptly every time You give your
jobber an order?

After vou send the order, you
shouldn’t have to give it another
thought. You ought to be able to
forget it and have vour mind free
to look after other details of your
business. \What's the use of wast-
ing vour time and disgruntling your
customers and worrying yourself
when it isn’t necessary?

All our customers are immune
from worrv. Thev know we have
everything that’s newest and best
in Victors and Victor Records,
record cabinets, fiber cases, trumpet
horns, English needles and other
accessories, and they need never
worry about their orders because
we're always ready for them. They
know that their orders will have
prompt attention—that we ship all
goods the same day the orders are
received. They know that we take
the best care of them and in turn
theyv can take the best care of their
customers.

The first step toward joining the
Don't Worry Club is to send for
our latest catalogue. The first or-
der vou give us will make vou a
full-fledged member, and when vou
become a regular customer worry
will be a thing of the past and you'll
have no trouble in keeping in good
standing withh vour customers.

The Victor Distributing
and Export Company

83 Chambers Street, New York

McGREAL’S NEW ESTABLISHMENT

Formally Opened to the Public—10,000 Visitors
on Opening Day Pay Tribute to the Enter-
prise of Mr. McGreal—Flowers and
Compliments Galore—Quarters Beautifully
Equipped—Sheet Music Department the
Latest Acddition to the Business.

{Special to The Talking Machine World.)
Milwaulkee, Wis., May 4, 1908.
Saturday, April 25, marked the opening by
Lawrence McGreal, wholesale and retail dealer
in the Edison and Victor talking machines and
records, of his new establishment at 172, 174, 176
Third street, which is among the largest and

handsomest talking machine houses in the
country.
Some 10,000 people thronged the place,

monopolized the retail department on the first
floor, and even reached the spacious wholesale
rcoms on the fourth floor. The full force of
fifteen clerks were kept employed all day dis-
tributing souvenirs and explaining and demon-
strating the Edison and Victor machines, es-
pecially the Victor Auxetophone and the big
Victor-Victrolas, which were a source of much
interest.

People of all classes were to be seen in the
new establishment, and among the visitors cf
the day were the city officials, including Mayor

. Rose, Treasurer Schoenecker, Controller Gawin,

Chief Janssen, of the police department; Chief
Clancy, of the fire department; Commissioners

Grundman and Sherer, and Alderman Koerner,:

who all spent several hours of the afternoon
on a tour of inspection and listening to the
finest selections to be found in the McGreal
establishment. I

Over 10,000 carnations and roses were dis-
tributed to the visitors. They in turn brought
elaborate floral offerings to Mr. McGreal, who
is one of the most popular business men of Mil-
waukee. One of the especially fine floral trib-
utes was the full-sized representation of a talk-
ing machine complete, with horn and all equip-
ments, done in flowers, which was the gift of
John Menge, the architect of the new building.
E. B. Genrich, a Victor and Edison dealer in the
city, also presented a unique floral design, and
the whole store was banked with flowers from
the leading business men of the city.

One of the unique souvenirs that was pre-
sented by the thousand to the visitors was an
elegant watch fob of pressed steel, representing
a Victor record on which was embossed the
well-known figure employed by the Victor ma-
chine in advertising, the dog listening to his
master’s voice. On the reverse side of the fob
was the name of Lawrence McGreal, Victor dis-
tributer for Milwaukee and Wisconsin. The
whole was very neatly done and was the work of
the Schwaab Stamp & Seal Co., of Milwaukee,
while the idea originated with Mr. MecGreal
alone.

One of the features of the new establishment
are the handsome booths, eight in number (four
Victor, four Edison), finished in mahogany and
French bevel plate glass, furnished with velvet
curtains and elegant chairs, built in octagonal
shape and with the best of acoustic properties,
that the records may be demonstrated to advan.
tage.

The establishment is truly a place of beauty,
and no expense has been spared in the slightest
of details. Huge, round leather settees are here
and there, and cozy corners are arranged at
convenient places. Pictures of the leading com-
posers dot the walls, while the ceilings of the
whole establishment are bordered with the Vie
tor dog and the Victor machine.

The private and business offices in the rear
of the retail department are large and roomy,
and are fittled to correspond to the elaborate
furnishings elsewhere.

One of the innovations on the opening day
was the opening of a new sheet musie depart-
ment. where a ecomplete assortment of popular
and classical sclections and teachers’ supplies
are- to be found. It is in charge of Mitchell
Simonds, a8 young composer of pote, who has

lately been in charge of the sheet music de-
partment at the Cincinnati establishment of
Mr. McGreal. “Noma,” an intermezzo two-step,
a composition by Mr. Simonds, is proving very
popular. Mr. McGreal has discovered that many
people, after hearing a selection on the talking
machine, desire to possess the music of the piece,
and it is believed that the new department will
be very successful.

Mr. McGreal has the State agency for both
the Edison and Victor machines, and carries at
all times upward of 1,000 machines and 150,000
records, as well as supplies and repair necessi-
ties. -

Mr. McGreal began business in Milwaukee in
1902, and since that time has made remarkable
progress. He has been successful in establishing
branch dealers all over the State. The past week
William E. Schmidt, salesman for Mr. McGreal,
started branch stores for the Edison and Victor
lines at Palmyra, Whitewater, Lake Mills, and
Janesville.

TALKOPHONE CO. AFFAIRS.

Standard Metal Mfg. Co. Ask Court to Ascer-
tain Amount of Company’s Indebtedness.
(Special to The Talking Machine World.)

Toledo, 0., May 1, 1908.

In a pleading filed in Commpn Pleas court last
week the ‘Standard DMetal Manufacturing Co.
in behalf of itself and other creditors, asks that
the court ascertain the amount of indebtedness
of the Talk-o-Phone Co., and enforce the stock-
holders’ liability for a sufficient amount to pay it.

The Standard Co. allege that the liabilities
amount to $200,000; that Receiver Harry Ensign
has sold, under an order procured from the
court, all of the assets of the company to the
prejudice of the creditors; that he holds stock
in the concern and has made no attempt to en-
force the liability of the stockholders; that he
has neglected to bring to the attention of the
court the claims of the creditors. It asks that
another receiver be appointed and that Ensign
be required to turn over the property of the
company to him.

The creditor says that by an agreement among
the stockholders the following amounts of stock
were issued without anything being paid for
them: Albert L. Irish, $162,000; George C.
Metzger, $45,000; W. V. T. Bradley, $20,000; and
Rathbun Fuller, D. V. R. Manley, William P.
Tyler, . G. Thompson and John P. McAfee, each

$5,000. Irish later sold his stock to Metzger, iu
is alleged.
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PICTURE LANDS

Hcalthful Climate.
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Send for Bookict and Rates.,

Excellent Views.
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INDESTRUCTIBLE CO. NEWS.

Signs Many New Jobbers Including Big Conh-
cern inh Halifax—Record Business Grows—
Increased Capacity of Factory and Labora-
tory—Introduce New Reproducer.

The Indestructible Phonographic Record Co.
have signed the following new jobbers during the
past month: Cochrané’s Book Store, Palatka, Fla.;
J. A. McDonald Piano and Music Co., Halifax,
N. S.; James 1. Lyon, Chicago, Ill.; Hopkins
Bros. Co., Des Moines, Ia.; Ball-Fintze Co. Cin-
cinnati, O.; Ball-Fintze Co., Newark, O.; A. B,
Clinton Co., New Haven, Conn.; Early Music
House, Ft. Dodge, Ia.; Early Music House, Sioux
City, Ia.; Eclipse Musical Co., Cleveland, O.; Har-
ger & Blish, Dubuque, Ia.; Magruder & Co., Nash-
ville, Tenn.; McArthur Piano Co., Aberdeen, S. D.;
Montenegro-Riehm Music ‘Co., Louisville, Ky.;
H. E. Sidles Phono. Co., Lincoln, Neb., and R. C.
Smith & Co., Burlington, Vt. The McDonald Co.
are operating branches at Moncton, N. B.; Am-
herst, N. S.; New Glasgow, N. S., and Sydney, N.
S., and the others are well known to the jobbing
trade throughout the United States and stand
out prominently in their own localities as large
operators. The list of jobbers, which is shown in
their advertisement in this ‘issue, shows many
of the old and well-lmov&.'r}_ jobbing houses in
phonographic supplies.

The Indestructible Co. report that while they
are receiving many large orders for stock records
their orders for the current monthly selections
are increasing each month by leaps and bounds,
far in excess of their expectations. They are in-
creasing the capacity of their factory just as
rapidly as possible, and will, after May 1, occupy
four ‘floors of their own large factory building,
at Albany, instead of three, as heretofore.

The work on the new building at their labora-
tory, 352 Livingston street, Brooklyn, is being
pushed rapidly to completion, and they will soon
have twice as miuch room as formerly. The lab-
oratory now covers a floor space of over 18,000
square feet and is five stories high.

With this issue of The Talking Machine World
the Indestructible Phonographic Record Co. are
introducing a new reproducer especially adapted
for use with their records. The reproducer is
equipped with a specially constructed wooden
diaphragm and a wedge-shaped sapphire repro-
ducing button, which is designed for the purpose
of more closely following the minute indentations
on the record. The new feature involved is that
a spring tension is attached to the floating
weight, which presses the-reproducing sapphire
more firmly into the cut, thereby permitting of
a greater leverage so that the vibratory motion
is multiplied and the sound waves, therefore, are
much increased in volume. This additional pres-
sure on the sapphire ball is permissible on ac-
count of the fact that their records do not wear
out and have a hard surface. There are many
novel points about the reproducer. Their offer
to the trade and to the public, as shown in their
‘advertisement, is an extremely fair one, and
shows that they have unlimited confidence in the
reproducer.

SOME CHANGES IN ST. LOUIS.

(Speclal to The Talklng Machine World.)
St. Louis, Mo., May 9, 1908.

C. L. Byers has been promoted to succeed A.
L. Owen' as retail manager of the St. Louis
Talking Machine ‘Co., and M. B. Henry has been
brought from the Chicago store of the company
to fill the vacancy left by Mr. Byers. Mr. Owens
still remains with the company, but will be on
the road the greater part of the time.

James Bradt, manager of the London, Eng.,
office of the Columbia Phonograph Co., general,
came over in the latter part of April. He is
accompanied by Mrs. Bradt. May 5 he visited
P. V. DeGraw, assistant Postmaster-General, in
Washington, D. C.,, who was formerly manager of
the Columbia’s Philadelphia office, and an old
newspaper man as well. Mr. Bradt in succession
was manager of the Boston, Philadelphia and
Baltimore branches'of the Columbia Co.

IT PAYS TO ANSWER LETTERS.

How a Manufacturer in the Hardware Trade
“Got His Back Up’” and Wrote a Very Saucy
Letter.

Those manufacturers and jobbers who have en-
deavored to sell by mail, and incidentally have
run across members of that class of dealers who
either through carelessness or discourtesy do cot
acknowledge even personal letters, much less
business literature, will readily sympathize with
a certain manufacturer in the hardware trade,
who, having circularized a list of possible cus-
tomers without decided results, finally wrote them
the following letter:

“Mr. James Murphy, Chicago.

“Dear Sir:—Confound you, why don’t you an-
swer me? I’'ve been wasting postage on you for
two years, and you treat back door peddlers bet-
ter than me. You say something to them, any-
how. If you think I'm a pestiferous fool—why,
liang it, man, drop me a line to say so. It’s this
uncertainty that is killing me.

“You know well enough that you’re wasting
money on your old condensing process. You're
afraid to own up and say so. Maybe you’re bliss-
fully ignorant of the fact, and haven’t taken a
minute to think about it.

“We've sent you at least three booklets telling
you how this is, but I'll bet you a hat that you’ve
fired them without ever glancing at the name, as
fast as they arrived. I’ll bet you never heard of
our condenser. -

“Now, come bhack at me if you think I'm a
liar—come back at me anyhow. Take pity on me
wasting postage on you, when I might be giving
the money to the orphans.

“Tell me what your situation is anyhow, and
let me send you that booklet. If you don’t an-
swer this I'm going to frame your name and
hang it over my desk with the epitaph—'The
Modern Mummy.” Hopefully yours,

“TiE CoNDENSER Co.”

BUSINESS RENEWAL IN BOSTON.

Betterment Continues—Helped by Grand Opera
Season—Eastern Talking Machine Co.’s
Generosity—Indestructible Line With Pike
Co.—Victor for the Governor.

(Speclal to The Talklng Machlue World.)
Boston, Mass.,, May 11, 1908.
Boston dealers in talking machines are smiling
their happiest over the unexpected renewal of
business during the grand opera season, which
means hundreds of dollars to them in the sale
of high-class records. For a number of years

- his new quarters.

Boston has been music hungry, but the grand
opera companies seldom came here, and the talk-
ing machine records of grand opera music were
not boomed. But this season has been extraor-.
dinary. There have been three different operatic
companies here, and a fourth came this week.
Maybe the dealers didn’'t take advantage of it,
and fix up their windows with Red Seal and other
opera records! ‘It has brought to us a class
of trade that we never had before,” said one
dealer this week, and his experience was but one
of many. - Trade in general hangs at just about
the freezing point, with few prospects of a
change in temperature,

The Chelsea fire destroyed the store and stock
of Maurice Robinson, and the Eastern Talking
Machine Co. very promptly sent him a receipted
bill for his account, which was quite large. Mr.
Robinson has now started a store in Lynn.

Oscar J. Junge, the new general nianager at
the Columbia Phonograph Co., has got settled in
The window displays here ate
unusually attractive.

Among the trade visitors recently were “Doc.”
O'Neill and J. C. Wales, of the Victor staff.

A new feature at the Eastern Talking Machine
Co. is the lining of the walls with huge plate
glass mirrors. This gives an effect of doubling
the apparent size of the store and is a big im-
provement.

“Removal Sale” is the war cry at the Iver
Johnson Co., and the stock is being turned very
quickly. In another week all of the departments
will be in the fine new building.

Mr. Scott, of the Edison traveling staff, was a
guest of Manager Andrews at the Boston Cycle
& Sundry Co., and he got a ride iu Mr. Andrews’
new auto.

Messrs. Read & Read, owing to the building
of a new subway entrance in their building, have
removed to the Arcade building, where business
is reported as “bully.”

At the store of the Pike Talking Machine Co.
a big demand is réported for the Indestructible
record. A big sign on the outside of the building
is acting as a good ‘“‘puller”” of patronage.

Governor Curtis Guild, who has been ill for
some time and more than once at the point of
death, bought this week a fine $100 Victor from
the Eastern Talking Machine Co. Lieutenant-
Governor Draper now owns one, and so does ex-
Governor John L. Bates. Governor Guild bought
a big stock of grand opera records.

The new warerooms of the Massachusetts In-
destructible Record Co. are row fitted up and
business is Dbeing developed there with unex-
pected rapidity. Mr. Gateley spends most of his
time ‘“‘on the road.”

The Value

Every dealer appreci-
0 ates the wvalue of prompt

gervice in filling orders.
Many who have sent in

Quick Service

orders liave lost sales on
account of not receiving
their goods shortly after
ordered.

Now, we make a spe-

rlianner.

found in the United States.

attention.

entire emnergies to the jobbing trade and having made a study of it for years we feel
{hat we are in a position to meet the requirements of retailers in the 11ost satisfactory

When you are in Boston it will pay you to look over our establishment. You will
see one of the largest and most complete talking machine jobbing emporiuins {o be
You will tind that everything is carried whiclh the talking
machine man needs—Machines, Records, supplies of all kinds and a number of special-
ties which we manufacture and control ourselves.
us and if you are not coming to Boston, write us and your orders will receive our prouipt
You will have the advantage of our experience and long service.

cialty of the promipt and
accurate filling of all

orders. We devote our

It will pay you to get in touch with

o=

—B—oston Cycle dnd Sundry (©.

48 Hanover Street & & Boston, Mass.
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Value to you.

0. C. Cadwell & Co.127 Phillips Ave., S, Sioux Falls, S. D.
A. B. Clinton Co.......33 Church St., New Haven, Conn. Piano Player Co........ 16th & Douglas Sts., Omaha, Neb.

Go see Our Jobber
in Your Locality—

| Talk over the Record Situation with him—Ilisten to the /zdestruct-
tble Records—read over our list of Selections—and you will not
only be convinced that ours are the best records from a Musical
Standpoint, but you will immediately see their great Commercial
The wveason 1s, they are indestructible and the

people want them.

ESTABLISHED JOBBERS

American Phonograph Co.,............. Detroit, Mich W. J. Killea...........72-74 So. Pear! St., Albany, N. Y.
American Tlkg. Mach. Co. 586 Fulton St., Brooklyn,N.Y. Knight Drug Co........ 103 Broughton St., Savannah, Ga.
\W. D. Andrews....Seneca St., cor. Wells, Buffalo, N. Y. James I Lyons...... 192-194 Van Buren St., Chicago, IlL
W. D. And . 218 E R’ailroad St. Svracuse, N. Y. Magruder & Co......... 927 The Arcade, Nashvxlle, Tenn.

o Wb 2V WABcaer oex ’ S g . Ohi Mass. Indest. Record Co....72 Bedford St., Boston, Mass.
Ball—Fl‘ntze (oLl T 0000 | TE50 00 odc |~ 17w Cm?mnau, h{o McArthur Piano Co. ... ... .Aberdeen, South Dakota
Ball—Fmtze CO ................ 12 Canal Stl l\e\\'a.r]\', Olno J A McDonald ““““““ 41 Barrington St, Halifax, N S
R. C. Bollinger........704 Garrison Ave. Ft. Smith, A‘fk' Montenegro-Rheim Music Co..523 3d Ave.. Louisville, Ky.
F. Bullenkamp. .......922 Columbus Ave, New York City Musical Echo Co..... 1217 Chestnut St., Philadelphia, Pa.

Cochrane’s Book Store.................. Palatka, Florida A. J. Pommer Co.......... 820-31 J St.. Sacramento, Cal.
Couroy Piano Co..S. W. cor. 11th & Olive Sts., St. Louis, Portland Talk. Mch. Co. .418 Congress St., Portland, Me.

Mo, Powers & Henry Co......339 Second Ave, Pittsburg, Pa.
Curtin's Music House.. .13 W. 6th Ave., IHelera, Montana \W. H. Reynalds........... 167 Dauphin St., Mobile, Ala.

Early Music House.............cooo..t It. Dodge, Iowa J. K. Savage........... 921 Franklin Ave., St. Louis, Mo.
Early Music House........ 315 Court St., Sioux City, Iowa H. E. Sidles Phono Co...... 13th & P Sts,, Lincoln, Neb.
Eclipse Musical Co......... 8070 E. 9th St, Cleveland, O. Standard Music Co....9-11 E. 8l St, Chattanooga, Tenn.
Edisonia Co................ 57 Halsey St., New