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The best-known trade mark in the world

“The Victor talking machine’s design, ‘ His Master’s Voice
has become a household word, and the quaint little fox terr

‘attention before the horn is familiar to more Americans th
1 of the world’s oreat masterpieces.”—COLLIER’S, Mav
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"2 DOUBLE RECORD DISCS &30

Zon-o-phone Records are pre-eminently the BEST that money, brains, and a thorough knowledge :
of the art of sound recording can produce.

They are justly famous for their remarkably clear, natural tones, absence of scratch and wearing

uality.

. The greatest care is exercised in combining the selections, each side of the disc presenting the
latest and best in popular music or standard compositions.

The price appeals to the masses, the quality to the classes, making them indeed a popular record at
a popular price. . .

A new catalogue of Hebrew Single Side Selections has just been issued. Solos by Mme. Prager,
Mr. Juvelier, Master Mirsky, the boy soprano, and other eminent singers. These are undoubtedly the
most perfect Hebrew records ever recorded. 10 inch, 50 cents, 12 inch, 75 cents.

Resolve yourself, Mr. Dealer, into a committee of one and investigate these claims. Consider, criti-
cize, compare. ZON-O-PHONE RECORDS will stand the test. A trial will verify all that we say. |

Universal Talking Machine Mfg. Co.

. .
Fourth and Race Streets Philadelphia, Pa.
Distributors of Zcn-o-phone Goods:
ALABAMA MINNESOTA OHI1O0
Mohile ........ W, H. Keynalds, 167 Dauphin St. St. Paul.oonnnnn. W. J. Dyer & Bro., 21-23 W. 5th St. Akron.......... Geo. S. Dales Co., 128 S. Kfain St.
Cincinnati......J. E, Poorman, Jr., 689 Main St.
B fuSmiut ... R. C. Bollinger, 704 Garrison Ave. MICHIGAN Cleveland......T)ifmsB:el::etyAs:.mpany.. Ontario StEEE
Detroit. ........ J. E. Schmidt. 336 Gratiot Ave.
San Yrancisco.. Peter Bacigalupi & Sons, 941 Market PENNSYLVANIA
an Yeancisco e igatupi & n MISSOURI Allegheny......H. A. Becker, 801 Ohio St.
Kansas Chy....\Vehh-FreSyschlag Mere, Co., 820 Dela- Philadelphia.... Harmonia Talking Machine Co., 1321
furner Music Co., 604 Franklin St Springlield . Asths L_" R e Arch St.
pringfield .....Morton Lines, conville St. q i
St. Louis........ Knight Mercantile Co., 211 N. 12th St. Ph'hdelph“’""ﬂ'si‘k Wejmann & Son, 1010 Chestnut
Berj. Allen & Co., 151-141 Wahash Ave, St Louis........D. K. Myers, 3880 Finney Ave. Pittsburgh......C. C. Mellor Co., Ltd., 819 Fifih Ave
B. Olshaasky, 616 So. Jefferson St - -
. NEW JERSEY TEXAS
Hoboken........ Eclipse Phono, Ce., 203 Washi St. B toeen. K. B. Pierce Music Co., 608 Pear! St
NEW YORK CANADA (!
m Brooklyn........F. W. Rous Co., 435 Fifth Ave. Toronto..... ... Whaley, Royce & Co., Ltd., 168 Yonge
Brooklyn....... B. G. Warner, 1213 Bedford Ave. St.

Vancouver, B C.M. W. Waitt & Co., Ltd.,, 558 Gran-
ville St.

j NORTH DAKOTA Winnipeg, Man.\haley, Royce & Co., Ltd.
Fargo.....ov... Stone Piano Co.. €14 First Ave., N. Yarmouth.. ... Yarmouth Cycle Co,

NI S 1 e . ]
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IT PAYS TO CARRY A FULL STOCK.

A Systematic Effort Should Be Made to Supply
All Demands to Carry the Exact Goods the
People Want—There Should Be a “Want”
Book in Every Department so That You Can
Keep a Check on Yourself as to the Needs of
Your Store and Your Customers.

Does your store contain the records the people
want—and do you have these called-for -goods
when the people want them? It’s a mighty bad
thing to let your stock of machines, records or

-supplies run out.

Sure as you’re living, the very day you run out
of some particular article—especially an every-
day seller—someone calls at your store and asks
for it. Haven’t you often had it happen that way?
If you haven’t you're an exception to the rule.
When a person makes up hls mind that he’s golng
to buy something he usually buys at that time. If
he comes into your store, asks for some particu-
lar article and finds you are out of it, he goes
away disgusted, visits your competitor’s store
around the corner, finds the desired article,
makes his purchase, and you are shy what other-
wise would have been a satisfled customer. It
pays and pays big to keep your stock all the time
and have them on time to meet early de-
mands. People soon learn to know the store that
has the goods and that store is the one they visit.

Do you have a “Want” book in each depart-
ment of your store? If you dom’t, you will find
one a mighty convenient aid to good stock keep-
Ing. Have this book hung up in a convenient
place where all the salespeople can have ready
access to it. Whenever the salespeople have call
for any article that your stock does not contain,
or when they find stock on anything running low,
have it written in this book. Make it a point to
inspect this book every day. Appearing on Its
pages will be found many articles that you do
not handle, as well as those you are out of, but
it will keep };ou well posted on the condition of
your stock and the public’s demand. The contin-
ued demand for some article thus recorded may
be so frequent you may be Induced to place it
among your wares with good demand iollowing
its installation. Try this “Want” book scheme.
You will find 1t a great aid and through its aid
you will derive much real benefit. Keep in
close touch with {t. It insures your having the
goods the people want and when they want them.

ELYEA-AUSTELL CO. ENTERPISE.

Concerts in the Kimball House Cafe Attract
Much Notice and Win High Praise.

(Speclal to The Talklng Machlne World.)
Atlanta, Ga. April 4, 1910.

The Elyea-Austell Co., the enterprising talking
machine dealers of this city, have been furnish-
ing music at the Kimball Hotel Café during the
past few weeks in which the Victor-Victrola has
been used. They have given selections from all
the grand opera artists which will be heard
in this eity at the Audtorium Armory in May. A
special feature of the music that attracted favor-
able comment was the selection of records of the
voice of Richard Jose, America’s great contra-
tenor, who will be at the Lyric Theater all the
coming week.

The Philadelphia Athletics baseball team is
stopping at the Kimball while in Atlanta and
several members of the Philadelphia club are
personally acquainted with Mr. Jose, Philadel-
phia being his home. The records of the famous
tenor’s voice therefore made a decided hit with
the Kimball distinguished guests,

Business with the Elyea-Austell Co. is ex-
cellent. They are building up a splendid Victor
clientele among the very best people—people who
hitherto did not look seriously npon the talking

machine as an artistic product. The wonderful
records put out by the Victor Co. have done much
to convince the skeptics that perfection has at
last been reached.

EXPORTS OF TALKING MACHINES

For February-—Exports Show Strong Gain as
Compared with Last Year—Interesting Fig-
ures Show Steady Improvement in Trade.

(Speclal to The Talking Machine World.)
‘Washington, D. C., April 9, 1910.

In the summary of exports and imports of the
commerce of the United States for the month of
February (the latest period for which it has been
compiled) which has just been issued by the
Bureau of Statistics of the Department of Com-
merce and Labor, the following interesting fig-
ures relating to talking machines and supplles
are set forth:

The total exports of talking machines, records
and supplies for February, 1910, amounted to
$290,358, as compared with $214,341 for the same
month of the previous year. The eight months’
exportations of talking machines, records and
supplies amounted to $2,481,906, as against $1,-
926,228 for the same period in 1909.

The total export flgures for the eight months
of the past three years are as follows: 1908,
$3,396,579; 1909, $1,926,228; 1910, $2,481,906.

The value in detail of exportations of talking
machine. records and supplies amounted to $177,-
070 in February, 1910, as against $214,341 for the
same month of 1909, and for the eight months
ending in February, 1910, they amounted to
$1,575,662, as against $1,926,228 in 1909 and $3,-
396,579 in 1908.

The value of all other parts relating to talklng
machines, phonographs, records and materials
therefor sent abroad during February, 1910,
amounted to $113,288; the total exports for the
eight months under this heading foot up $906,-
244.

SALESMANSHIP DEFINED.

It Is the Art of Influencing the Human Mind
by Means of Language to Agree to an Ex-
change of Values.

The day has long passed when commerce was
regarded as sordid and salesmanship a disgrace.
The application of intelligent and scientific meth-
ods to the organization of this branch of industry
has resulted in elevating all of its standards, im-
proving its personnel and bringing about a radi-
cal change of public opinion in regard to the so-
licitor and to the business of canvassing.

Adam Smith bases the wealth and prosperity of
nations upon the idea of exchange. The salesman
i3 a chief factor in modern industrial life.

Salesmanship may be defined as the art of in-
fiuencing the human mind by means of language
to agree to an exchange of values. As to the
method, it is essentially the same as the art of
oratory with its applications to law and to preach-
ing. As to its effect upon character, it is unques-
tionably broadening, elevating and instructive.
As to its material results, if the man who sneers
at salesmanship” had sufficient experience to
know how large a proportion of families of
wealth and refinement in every community are
supported upon the commissions of salesmanship
ke would speedily incline to a different opinion.

“HIS MASTER’S VOICE” FEATURED

By the Sand Artists at Atlantic City During
Easter Week.

Visltors to Atlantic City during Easter week
were interested in the work of the familiar sand
artists, who always have something attractive to
win the interest of board walk promenaders.

Being horse show week the equine hero and the
handsome young ladies with the Easter hats
formed a subject for the artists, but one of the
most attractive near the Million Dollar Pier was
an excellent reproduction of the Victor Talking
Machine Co.'s famous trade-mark, “His Master’s
Voice.” It was gotten up in colors and attracted
quite some attention.

LEASE HANDSOME BUILDING.

The Minneapolis Phonograph Co. Secure Three
Story and Basement Building—Concentrate
Victor and Edison Business at This Point—
Will Handle Small Musical Instruments.

(Special to The Talking Machine World.)
Minneapolis, Minn., April 8, 1910.

The Minneapolis Phonograph Co.. of which
Lawrence H. Lucker is the head, have leased a
large three-story and basement building at
515 First avenue, South. It is 40 feet front
by 160 feet deep and it is fitted up in an attrac-
tive manner throughout for the company’s busi-
ness. Mr. Lucker will concentrate at this point
his wholesale Edison and Victor wholesale talk-
ing machine business, which he has conducted at
511 Washington avenue, South, and his retail
store now on Nicolet avenue. He is inaugurat-
ing a new departure, the addition of a whole-
sale small goods department. A large stock of
goods has been ordered and is now on the way.
including practically everything in the musical
instrument line, with the exception of band in-
struments, which may be added later. He has a
large talking machine business all through the
northwestern country, with a force of good sales-
men on the road, and therefore possesses dis-
tributive facilities for maklng the new venture a
success.

The first fioor of the new bullding will be de-
voted to retail and no less than fifteen Victor
and Edison demonstration booths are being con-
structed.

BILL TO PREVENT FRAUD.

Bill Before Maryland Legislature Making It a
Misdemeanor to Secrete Unpaid-for Goods
Secured on the Instalment Plan.

(Speclal to The Talking Machine World.)
Baltimore, Md., Aprll 9, 1910.

Talking machlne dealers, as well as other mer-
chants In this city and State doing an instal-
ment business, are interested in a bill recently
introduced in the Legislature, making It a mis-
demeanor to sell, pawn or secrete goods bought
on the instalment plan and not fully paid for.
The plano men and other merchants are hoping
that the Legislature now in session will pasg the
bill without delay and thus afford the welcome
protection.

GOT A JOB AT EDISON FACTORY.

The Daily Mail, of London, recently printed
an interesting article written by H. Collins, a
working joiner, which has important bearing on
the tariff reform question. Aiming to show that
wages are higher and the demand for skilled la-
bor is greater in America than in Canada, Eng-
land or Germany, Mr. Collins writes:

“I have worked at some of the best shops in
London, but after walking the streets for eight
months in a vain search for employment I went
to Canada with two chums in the same trade
and another who was a laborer. What happened
in Canada does not matter here, but the Ameri-
can papers circulate freely in Canada, and we
happened to get hold of a copy of a New York
paper and saw more work advertised. Being
struck with the high wages offered, we made
tracks to Edison’s phonograph factory, Orange,
N. J, and all three got a job right away.”
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TRADE NEWS FROM THE PACIFIC NORTHWEST.

Talking Machine Business Excellent Despite Poor Freight Service—Strong Demand for High-
Grade Machines—The Talker in Alaska—Some Interesting Personalities—How the Various
Dealers Are Progressing—Eilers’ Series of Concerts—Other News of the Month.

(Specinl to The Talking Machlne World.)
Seattle, Wash., April 8, 1910.

Talking maclhine business is excellent in this
section considering the poor freight service
which has been maintained by the transconti-
nental lines this spring, Most of the jobbers
nave been landicapped in not receiving goods
even for retail purposes. This is true especially
of Sherman, Clay & Co. in Seattle and Portland:
also the Columbia Phonograph Co., at Portland.

The demand for high-priced talking machines
is unprecedented for this section. A canvass of
the large dealers brought out the fact that they
all have from 12 to 35 orders for Victrolas,
Amberolas and Grafonolas (Regents), which
tliey -are waiting to deliver as soon as the freight
arrives from the factories.

Eilers are doing a tremendous Edison busi-
ness, especially since taking over the Bruce &
Brown stock.

It is encouraging to note the great strides the
talker business has taken in Alaska. Some of
the biggest accounts handled by Northwestern
jobbers now, can be found in Alaska. Some of
the bigger towns, such as Skagway, Sitka,
Ketchikan, Wrangil, Juneau, Nome and Fair-
banks, all have representatives for the Victor,
Edison and Columbia goods, who are as wide-
awake and progressive, if not more so, than
dealers in larger cities in the States.

C. E. Brown is now engaged in selling vibra-
tors. This will no doubt interest his many
friends in the trade.

Edward P. Kelly, Eilers local talking machine
manager, has just returned from a trip to Port-
land where he went to instruct the Webforts
on the fine points of the “talker” game. Kelly
says that all orders for the song hit, “Has Any-
body Here Seen Kelly?” will receive his per-
sonal stamp of approval.

Horace C. Borgum, for the past seven years
with Sherman, Clay & Co. Seattle, has opencd
up for himself at 1207 Third avenue, with a full
line of Victor, Edison and musical instruments.
So far the business done has gone far beyond
his fondest expectations.

Sherman, Clay & Co. have closed a contract call-
ing for a threestory concrete building to be
erected at Third and Pine streets, Seattle. This

is out of the rctail district, and to offset this
they will conduct their old store until they get
a foothold in the new location.

A new Victor man has appeared on the scenc
in the person of Hugh W. Dobbs, of New York
City. He will travel for Sherman, Clay & Co.
in this scction for the purpose of telling the
dealers “how” and incidentally booking orders
for Victor goods. Mr. Bendel, the former trav-
eler, has been transferred to the inside at his
own request on account of his plans of embark-
ing on the stormy sea of matrimony in June.

Quite a number of Coast travelers have been
in Seattle lately, including such notables as
Harry Redling, Victor representative from New
York; Edward Lyons, Edison representative;
L. D. Heater, Columbia traveler, and Harry Nor-
ton, representing Sherman, Clay & Co., San
Francisco.

Arthur Cobb has severed his connection with
the “talker” business and will hereafter sell
lard, beef and hams for a local packer.

John R. Ramaker, manager of Sherman
Clay’s Tacoma store, has fixed up one of the
finest phonograph departments in the North-
west. The private demonstrating rooms are
light, airy and cozy.

Eilers’ Tacoma store has enlarged its “talker”
department, now having a row of demonstrat-
ing rooms on the main floor. Mr, Peterson,
manager of the department, has done wonders
towards developing the business in Tacoma.

Edward Borgum, formerly with the Southern
California Music Co., Los Angeles, has taken
charge of the Edison business phonograph de-
partment for Eilers’ Music House in Seattle and
has already closed some nice deals. There is a
great future in this section for this line.

Eilers' Music House have just inaugurated
regular Saturdsy evening concerts in their re-
cital hall, the Victrola and Grafonola being
used exclusively. It is no uncommon thing to
turn away 300 or 400 people at one of these
“talker” concerts. H. Dawley, late of Bellingham,
is concert director, and is ably assisted by Colonel
Mitchell. who does some original entertaining
stunts.

Perry C. Graves has severed his connection
with Graves Music Co., Portland, and is open-

orders.

tation charge.

177 Tremont Street

EASTERN SERVICE
IS GOOD SERVICE

It stands for prompt and careful filling of
Special attention to rush orders.
Quick and satisfactory adjustment of claims,
and the fact of our handling both

VICTOR «°* EDISON

gives the additional advantage to the trade
of the one source of supply, one transpor-

Try Our Service and No Other Will Satisfy

THE EASTERN TALKING MACHINE CO.

BOSTON, MASS.

ing an elegant store on Washington street, Port-
land. He will handle a full line of Vietor, Edi-
son and Columbia (dise) goods.

Miss Jo Cohn, who is with Eilers’, Seattle, has
just returned to her duties from a sojourn in
Fremont, Wash.

OUR FOREIGN CUSTOMERS.

Amount and Value of Talking Machines
Shipped Abroad from the Port of New York.

(Special to the Talking Machine World.) ~
Washington, D. C., April 10, 1910.

Manufacturers and dealers in talking machines
will doubtless be interested in the figures showing
the exports of talking machines for the past five
weeks from the port of New York:

MARCH 9.

Berlin, 8 pkgs., $105; 14 pkgs., $300; Bristol, 60
pkgs., $760; Callao, 6 pkgs., $155; Cape Town, 6
Dhkgs., $123; Demerara, 18 pkgs., $1,000; Havana,
1€ pkgs., $286; Havre, 3 pkgs., $200; Kobe, 2
pkgs., $150; London, 20 pkgs., $1,394; 178 pkss.,
$4,986; Maracaibo, 7 pkgs., $378; Moscow, 5 pkgs.,
$700; Pernambuco, 60 pkgs., $2,852; Shanghai, 4
pkegs., $307; Sydney, 23 pkgs., $425; Trinidad, 8
pkgs., $297; Valparaiso, 2 pkgs., $100; Vera Cruz,
71 pkegs., $2,172; Wellington, 400 pkgs., $2,080.

MARCH 16.

Berlin, 116 pkgs., $830; Callao, 2 pkgs., $283;
Colon, 10 pkgs., $109; Havana, 619 pkgs., $6,134;
Kingston, 2 pkgs., $183; London, 223 pkgs., $6,-
712; Melbourne, 175 pksgs., $3,710; Para, 5 pkss.,
$181; Port Limon, 31 pkgs. $385; Porto Barrios,
5 pkgs., $449; Porto Plato, 5 pkgs., $289; Rio de
Janeiro, 21 pkegs., $1,555; Tampico, 5 pkgs., $447;
Valparaico, 5 pkgs., $372.

MARCH 23.

Berlin—51 pkgs., $1,228; Cartagena, 7 pkgs.,
$180; Colon, 3 pkgs., $109; Genoa, 3 pkgs., $110;
Havana, 15 pkegs., $443; 65 pkgs., $1,869; Iquique,
12 pkegs., $583; London, 250 pkgs., $7,720; Manila,
7% pkgs.,, $4,065; Para, 26 pkgs., $2.006; Port
Natal, 10 pkgs., $265; Valparaiso, 13 pkgs., $309;
Vera Cruz, 157 pkgs., $4,229.
more to come

MARCH 30.

Berlin, 15 pkgs., $809; Bombay, 3 pkgs., $115;
Buenos Ayres, 166 pkgs., $3,264; Buenaventura, 9
pkgs., $414; Callao, 11 pkgs., $1,350; Cape Town,
108 pkgs., $1,947; Cartagena, 18 pkgs., $973;
Delagoa Bay, 30 pkgs., $897; Guayaquil, 3 pkgs.,
$141; 5 pkgs., $476; Havana, 6 pkgs., $294; 4
pkgs., $201; Kingston, 37 pkgs., $617; Liverpool,
3 pkgs., $238; London, 43 pkgs., $3,460; 7 pkgs.,
$541; Matanzas, 11 pkgs., $301; Melbourne, 655
pkgs., $8,636; Rio de Janeiro, 18 pkgs. $2,600;
Shanghai, 3 pkgs., $244; Smyrna, 3 pkgs., $260;
St. Petersburg, 17 pkgs., $271; Sydney, 5 pksas.,
$213; Tampico, 138 pkgs., $5,137; Teneriffe, 2
pkgs., $108; Vera Cruz, 94 pkegs., $4,100; Val-
paraiso, 555 pkgs., $4,726; Yokohama, 8 pkgs.,
$407.-

APRIL 6.

Barbados—2 pkgs., $130; Berlin, 37 pkgs., $917;
Puenos Ayres, 3 pkgs., $130; Cartagena, 6 pkgs.,
$238; Ceara, 13 pkgs., $541; Havana, 16 pkgs.,
$1,891; 4 pkgs., $536; London, 35 pkgs., $1,945;
228 pkgs., $5,550; 2 pkgs., $145; Montevideo, 22
pkgs., $2,646; Para, 6 pkegs., $370; Piraeus, 1
rkg., $100; Riga, 8 pksgs., $1,400; Sydney, 54
pkg:., $300; Trinidad, 2 pkgs., $109; Vera Cruz,
S8 pkegs., $2,388.

COLUMBIA CO. LEASE IN KANSAS CITY.

(Spectal to The Talking Machine World.)
Kansas City, Mo., April 5, 1910.

The Columbia Phonogrdph Co. have closed a
long time lease for the new four-story building
at 1112 Grand avenue, this city, formerly the
site of the National Theater. The building is
being rapidly pushed to completion and will be
ready for occupancy at an early date.

No time to read! A merchant might as well
say that he had no time to eat.

A man doesn’t need to be an aerial navigator
to be a high fiyer.
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Talk “quality” in selling the Victor

‘““Quality " is the argument that convinces people.

Prove to them that the Victor is best musically and mechanically. This means greater busi-
ness and more profit for you.

Tell people that the voices of the greatest singers in the world are recorded exclusively for
the Victor ; that the foremost bands and orchestras make records for the Victor only.

Make a strong point of the clear, vibrant, true-to-life tone-quality of Victor Records; and of
the perfect construction of the Victor, which assures perfect playing.

Explain to vocal students and teachers the opportunity, possible only through the Victor, to
closely study the voices of the great singers.

Use all these ““ quality " arguments, make your salesroom attractive, and you will at once at-
tract the better class of people—those who have the money and buy the best.

You will be abundantly repaid for your effort.

Your sales, your profits, and your prestige
will greatly increase.

Victor Talking Machine Co., Camden, N. J., U.S. A.

Berliner Gramophone Co., Montreal, Canadian Distrihutors.

To get best results, use only Victor Needles on Victor Records

Full information can be obtained from the following Victor dealers:

Albany, N. Y......... Finch & Hahn.

Elmira, N.Y........... Elmira Arms Co. Omaha, Neb ......... A. Hospe Co.
Altoona, Pa.. ....W. H. & L. C. Wolfe. El Paso, Tex... ..W. G. Walz Co. !T;Iieal;roaslﬁa)f:‘;cléoCO-
Atlanta, Ga............ Elyea- Austell Co. .
Phillips & Crew Co. Galyeaton. e s osRGoessen & Brok Paorla, Ml.......oveeee Chas. C. Adams & Co.

Austin, Tex..
Baltimore,

.. The Petmecky Co.
.. Cohen & Hughes, Inc.

E. F. Droop & Sons Co.

H. R. Eisenhrandt Sons.

Wm. McCallister & Son.
Bangor, Me........... M. H. Andrews.
Birmingham, Ala... E. E, Forhes Piano Co.

Talking Machine Co.
Bosion, Mass......... Oliver Ditson Co. h
The Eastern Talking Maichine

Co,
M. Steinert & Sons Co.
..American Talking Machine Co.
.W. D. Andrews.

Brooklyn, N. Y.
Buffalo, N. Y...

Grand Rapids, Mich..J. A. J. Friedrich.
Honolulu, T. H........ Bergstrom Music Co., Ltd.
Indianapolis, Ind..... Musical Echo Co.

Waulschner-Stewart Music Co.

Jacksonville, Fla..... Carter & Logan Brothers.
Kansas City, Mo...... J. W. Jerkins Sons Music Co

Schmelzer Arms Co.

Knoxville, Tenn-..... Knoxville Typewriter & Phono-

Linceln, Neb
Little Roek, Ark......
Los Angeles, Cal....
Louisville, Ky

graph Co.
.......... Ross P. Curtice Co.
0. K. Houck Piano Co.
Sherman, Clay & Co.
Montenegro-Riehm Music Co.

Memphis, Tenn...... E. E. Forhes Piano Co.

Philadelphia, Pa

Pittsburg, Pa..........
Portland, Me..........
Portland, Ore

Rochester, N. Y

Sol Bloom, Inc,

Louis Buehn & Brother.

J. E. Ditson & Co.

C. J. Heppe & Son,

Penn Phonograph Co., Inc.
H. A, Weymann & Son, Inec.

C. C. Mellor Co., Ltd.
Standard Talking Machine Co.
Cressey & Allen,

Sherman, Clay & Co.

The Cahle Piane Co., Inc.
W. D. Moses & Co.

The Talking Machine Co.

Burlington, Vt.. American Phonograph Co. 0. K. Houck Piano Co. Salt Lake City, Utah..Carstensen & Anson Co,

g““"- M“;'“'- ',?;'°‘;(IB_"°“§:‘:I- . @ Milwaukee, Wis..... Lawrence McGreal, The Consolidated Music Co.
anton, O.... ..The Klein effelman Co. . 1 inn....Lawrence H. Lucker. i

Charlotte, N, C. ..Stone & Barringer Co. - . .. Wm. H. Reynalds. g:: :rr:::;::.o‘r‘e::i....g:os. Goggcaln &&B‘g"

Chicage, Ill........... Lyon & Healy. . Berliner Gramophone Co., Ltd ) «+..Sherman, Clay 0.

The Rudolph Wurlitzer Co.
The Talking Machine Co.

.. The Rudolph Wurlitzer Co.

.+« W, H. Buescber & Son.
Collister & Sayle.

The Eclipse Musical Co.

Cincinnatl, O
Cleveland, O...

N

ashville, Tenn .
k J

ewark, N.

ew Haven, Conn..
New Orleans, La......

0. K. Houck Piano Co.
Price Talking Machine Co.
The Ball-Fintze Co.
Henry Horton.
Nat'l Auto. Fire Alarm Co.
Philip Werlein, Ltd.

Savannah, Ga.........
Seattle, Wash.....

Sioux Falls, S.D......
Spokane, Wash. .....

Phillips & Crew Co.
Sherman, Clay & Co.
Talking Machine Exchange.

Eilers Piano House.
Sherman, Clay & Co.

New York, N.Y....... Blackman Talking Machine Co. $1. Louis, Mo......... Koerher-Brenner Music Co,
T ——— ?;"YPE “;hltssn Cf. Ci Sol Bloom, Inc, e e St. Louis Talking Machine Co.
..The Petmecky Supply Lo. C. Bruno & Som, Inc. S oot W. J. Dyer & Bro.

Denver, Colo.......... The Hext Musie Co. I. Davega, Jr., Inc. . Paal, T TR . J. Tu

The Knight-Camphell Music S. B. Davega Co. Koehler & Hinrichs.
D Co. Chas. 15[{ Ditﬁon 8((: Co. Syracase, N. Y........ W. D. Andrews.

o8 Meines, lowa....Chase & West. acot Musie Box Co. Toledo, O..cverevnenes The Hayes Music Co.

Detroit, Mi ga_rget & Blish, Inc. S?:;g:y gr%:;lzlllnc. M The Wh’i’mcy & Currier Co.
D:I::‘;o. ll:h ::H::;?I&Bgﬁ.sh’ Inc. Benj. Swi : Washington, D.C.....E. F, Droop & Sons Co.

Duluth, Mion.. ..French & Bassett.

New York Talking Machine Co.

The R. C. Rogers Co,
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STUDYING ONE’S CUSTOMERS.

A Profitable Chat During Which Our Special
Correspondent Hears a Good Trade Story,
and Passes It Along to World Readers.

Tbere was a dellghtful quality of balmy spring
in the air; even a faint earthy odor from the
distant fields came with a pleasant tang to the
nostrils as I wended my way down Chestnut
street. Every face I met seemed overspread with
a new cheerfulness due to the time of year and
the beautiful morning. As I crossed the street
it occurred to me that Flanigan, of the traffic
squad, beamed upon me with more than his
usual good humor, and remarked on the “iligant”
weather.

It was just the kind of a moruing to send one
news hunting, and I tben and there decided to
vlsit my friend Jones and endeavor to glean from
him something of interest to The World and its
readers.

I found bim busily engaged in superintending
the dismantling of his Easter window display.

‘“Hello, Middleton!” he called to me from be-
hind a papier-mache choir loft, at the same time
tbrowing a rosy-faced altar boy of tbe same com-
position to one of his clerks and coming for-
ward to greet me.

“Don’t let me interfere with your labors,” I
said, moving towards the door; “I can call later.”

“No, don’t go,” he replied. “The boys can
finlsb this job, all right. Come in the office, will
you? I have something of interest to impart.
I take it for granted that is what you came for,”
he added, laughingly.

After we were seated and our cigars lighted,
Mr. Jones launched forth as follows:

‘“Wbat I have to tell you may not be very valu-
able from the standpoint of a trade journal re-
porter, but it proved to me very conclusively one
thing, viz.: that it pays the ‘talker’ man to take
stock of every customer who calls, for by so
doing be can arrive at a conclusion regarding
his wants in the record line, and, therefore, wait
upon him intelligently. For example, the otber
afternoon an elderly gentleman, very erect, and
with a certain easy swing to his walk which be-
spoke the soldier, came into tbe store. This opin-
ion was strengthened by his broad-brimmed Stet-
son with a tasseled band and the gold-mounted
cane held saberwise against his bip.

“Did you wish to hear some records, sir?” I
asked. “Yes,” he answered falteringly, “but I
guess I shall have to leave the choice of selections
to you, as T am not very well posted upon such
matters.” His voice was low and ricb, and he
spoke with tbe careful deliberation and precision
of the perfect gentleman, and I sized him up
at once as an ex-officer of the Union Army, and
therefore naturally interested in records of a
military character. I played “Just Before the
Battle, Mother,” which brougbt tears to his eyes.
There were several other selections also to whiech
he took a great fancy, among them “A Call to
Arms” and “Marching Through Georgia,” but the
climax came when I placed ‘“Sheridan’s Ride”

The Columbia Grafonola ‘“Regent”
= meets a distinct demand and it sells itself
every time you give it anything that
looks like a “prospect.”

upon tbe mandrel. He sat perfectly still in his
chair, gripping tbe arms hard with his gloved
hands, and when the last bars of “Columbia, the
Gem of the Ocean,” of which the orchestral
finale consisted, died away, he was greatly moved.
“A very wonderful record, sir,” he exclaimed,
brokenly. “I assure you it brings back the old
days very keenly.” After he had finished pur-
chasing records, as he seemed in no hurry and
I was not busy, we had a most delightful in-
formal cbat, and when be departed he left his
card and a kind invitation for me to call and
see bim. I was so taken with the old chap that
when, a few evenings later, I found myself in
his neighborbood, I decided to look him up. A
white-capped maid answered my ring and ushered
me into a wide hall. From beyond tbe portieres
as I fumbled for miy card I heard tbe voice of
my old soldier and the high-pitched laughter of
cbildren. Search as 1 might, I could not find a
card, so explaining to the maid that 1 would
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AN EDUCATION IN PATRIOTISM.

dispense with that formality, I relieved myself
of hat and coat and prepared to make my en-
trance. Just then I heard a boy’s voice ask
pleadingly “Can’t we have tbe ‘Sheridan’s Ride’
record, please, grandfather? And can’t I hold
your sword while it is playing? I am to be a
soldier, too, some day, you know, and there is
nothing like beginning early.” 1 waited for the
reply. It came in the form of an enthusiastic
affirmative and then before I could make my
presence known the sweet strains of the intro-
ductory, “The Dawn of Day” filled the room
and held me spellbound with its beauty.

I made another attempt to enter at the close
of the selection, but before I could do so the
confidential tone of the old man’s voice stopped
me.

“Jack,” he said, drawing the boy close to himi,
“there is something in connection with that
record I want you to become familiar with. 1
have never had the courage to tell you before,
but somehow to-night I feel it would be best
for you to know. I want you to hear this, too,
Edith,” he called to a little girl playing before
the fire. She laid down ber doll without a word
and took up a position beside his knee.

The old man lit a cigar, puffed awhile in
silence, and then began: “Do vou remember,
children, during our trip to your uncle’s ranch
in Montana last summer the flock of sheep we
saw stampeded by a coyote and how after the
poor things had first scented danger they crowded
together with heads high, sniffing down the wind

with nervous, quivering nostrils, and then, as
tbey saw their enemy, dasbed wildly away, eager
only to escape a terrible foe? Do you remember
all that, kiddies?”’ ‘‘You bet!” cried the boy ex-
citedly, “and tben dear old Pbil stopped that
stampede in no time and chased the coyote a
mile. Nearly got him, too,” he added reminis-
cently. “That is just what he did, dear old Pbil,
the greatest sheep dog in Montana,” echoed tbe
old man proudly, then continued, “Jack, General
Sheridan, in his great ride from Winchester, did
for us exactly what old Phil did for those sheep.
Our leader had gone to Washington to confer
with the Secretary of War on business of vital
importance to the wbolz Northern army, and we
were more or le:s demoralized in consequence,
so when the rebels, taking advantage of our
weakness, stormed down upon us, we broke and
ran, and just as utter defeat seemed imminent.
the quick beat of hoofs came to us from afar,
and then througb a smoke cloud which enveloped
us a horseman dashed. His general’s uniform
was covered with dust, his boots mud-spattered,
and his steed, a noble animal, black as coal, with
flaming eyes and quivering flanks, though nearly
exhausted, still showed the mettle of the true
thoroughbred. With sword waving high, he rode
among us, stemming the tide of retreat and by
his wonderful magnetism leading us back into
the fray and on to victory.”

The old man ceased speaking, and looked hun-
grily at the boy on his knee. ‘““Tell me, Jack,
were we cowards?”’ “Cowards, nothin’,” the boy
replied authoritatively. “0Old Phil got there in
time to save you, didn’t be, just as the other
old Phil saved the sheep up in Montana?”

“Yes.”

“Well, that was all rigbt then, grandfatber;
you weren't cowards,” and tben hugging the
sword tightly to his breast, he cried with a
great yearning in his young voice, “Gee! how I
wish 1 had been there.”

Thinking this a fitting time to make my pres-
ence known, I parted the portieres and entered
the room witb a cheery “Good evening, Colcnel.”

My bost greeted me with much courtesy and
we spent a very pleasant evening together.

“Now, can’t you see, Middleton,” remarked
Jones, turning to me as he finisbed his story.
‘how interesting it will be in the future to
study my customers, and, perhaps, learn to an-
ticipate tbeir wants as I did the Colonel’s, and
form other friendships, too? Who knows?”

1 thoroughly agreed witb him and told him so.

HowARD TAYLOR MIDDLETON.

NEW MANAGER IN SYRACUSE.

Carroll Koon, a well-known musician and or-
ganist, has been appointed to the position of
manager of the new talking machine department
establisbed by Leiter Bros., Syracuse, N. Y. The
company handle Victor machines and records,
and have given much attention to the equipment
of their departments.

If a good idea should strike vou, don’t let it
catch you off your guard.
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WITH THE TRADE IN MILWAUKEE.

Strong Reaction in the Trade After the Lenten
Quietude~—~—Business Good Throughout the
State—What the Various Houses Have to
Report—Metropolitan Grand Opera Season
Helps Sales of Red Seal Records—New Edi-
son Records Selling Well—W isconsin Dealer
in New Quarters—Other News.

(Speclal to The Talking Machine World.)
Milwaukee, Wis., April 11, 1910.

A genuine reaction has taken place in the
talking machine trade after a quiet business dur-
ing the Lenten period. Retail dealers say that
the spring trade has opened with a rush, and
that indications are that conditions will be
highly satisfactory from now on. Machines, rec-
ords and supplies are selling well, a feature of
the local business still being the excellent de-
mand for high-grade machines.

Retail business in the larger cities and towns
about the State is exceptionally good, but it is a
little quiet in the smaller places as a result of
the busy times that the farmers are experienc-
ing. Spring put in an appearance in Wisconsin
earlier this season than in many years, and while
it has curtailed sales in certain districts, it has
boosted business in other sections.

Wholesalers are entirely satisfied with the
business that they are rounding up, although
sales might be larger. Dealers about the State
have been restocking since the first of the year,
but wholesalers believe that they can see plenty
of good times ahead,

“The wholesale business is very good,” said
Lawrence McGreal, the well-known talking ma-
chine jobber. “Dealers are well pleased with the
proposition made by the Edison people, whereby
customers get ten Amberola records with an
Amberola attachment. The only trouble is that
we cannot keep enough stock on hand to satisfy
the demands of the trade.”

Mr. McGreal has just returned from an enjoy-
able ten days’ outing at French Lick Springs.

The appearance of the Metropolitan Grand
Opera Company in Milwaukee, April 17, 18, 19
and 20, under the local management of Mrs, Ed-
wina Kellenberger, is expected to boom the busi-
ness in the Red Seal records and in the higher
class of machines. Caruso himself will appear,
and it is expected that the Auditorium will house
audiences of 10,000 at each performance. “Par-
sifal,” “Aida,” “Lohengrin,” “Hansel und Gretel,”
“Pagliacei” and “Tannhauser” will be presented.

The Hoeffler Mfg. Co. are making the most
of their opportunities and are displaying a fine
line of grand opera records in their windows,
while under the direction of Manager J. H.
Beclker, Jr., special afternoon concerts arg given,
at which grand opera selections are featured.
“During the next month we expect to meet with
the greatest sale of Red Seal records in our his-
tory,” said Mr. Becker. “The coming appearance
of the Metropolitan Grand Opera Company has
already stimulated an unusual interest, but we
are looking for even greater things.”

Roy Keith of The Talking Machine Co., Mr.
Gibbs of the Rudolph Wurlitzer Co. and Mr. Pri-
byl of the Universal Talking Machine Co. were
recent visitors at the Hoeffler Mfg. Co.

The new Edison records for April are meet-
ing with an excellent sale in Milwaukee. Two
of the most popular seem to be “The Cubanola
Glide,” sung by Collins and Harlan with the
New York Military Band, and “By the Light of
the Silvery Moon,” by Ada Jones and chorus.
Both selections are now at the height of their
pepularity. -

William J. Voss, the well'’known talking ma-
chine dealer of Appleton, Wis., has moved into
new and larger quarters in the Lyons building,
on College avenue, of which he has secured a five-
years® lease. Mr. Voss announces that he will
enlarge his present stock of machines and sup-
plies. During the three years that Mr. Voss was
located at his former stand on Oneida street he
built up a business that of recent date had as-
sumed such large proportions that he was forced
to look around for a new location.

Alfred Hille, manager of the talking machine
department of the Joseph Flanner Music House
of Milwaukee, recently made a record for long
distance sales by disposing of a Vietrola to a resi-
dent of Texas. Mr, Hille reports that the spring
business is taking on a most satisfying outlook.

“The arrangement just announced by the Edison
company, that customers will get ten Amberola
records with the purchase of each attachment,
is one of the finest schemes that the company has
ever evolved,” said J. H. Becker, Jr., manager
of the talking machine department of the Hoef-
fler Mfg. Co. “People are quick to take advan-
tage of an offer of this kind, and there are a
number of our customers who are hurrying to
exchange their old machines.”

W. J. Augustine, the “talker” dealer of Osh-
kosh and Fond du Lac, Wis., and Bert Fort, of
Waterford, Wis.,, were recent visitors at the
wholesale establishment of Lawrence McGreal.

A. G. Kunde, new owner of the downtown
Columbia store at 516 Grand avenue, is consider-
ing the erection of a handsome new front at his
establishment, having unusual display facilities.
He has just completed the work of redecorating
his new quarters. “One of our biggest sellers at
the present time is the ‘Improved Royal’ Colum-
bia, the new BNW model,” said Mr. Kunde: ‘Gen-
eral business is very good, and we are looking
for a satisfactory spring.”

William P, Hope, traveling representative of
the National Phonograph Co., was in Milwaukee
for a few days after meeting with an excellent
business in his territory.

A new disc record cabinet, embodying new and
striking features, has been devised and patented
by William Schmidt, traveling wholesale repre-
sentative of Lawrence McGreal, and will be
placed on the market at once by Mr. McGreal.
The new cabinet, which is provided with a

changeable top to match any machine and is
equipped with new sliding files, is something en-
tirely new, and has been creating no end of in-
terest among the dealers of the State who have

inspected it. “We have received orders from
every dealer who has seen the new cabinet, and
I predict that we will meet with a wonderful de-
mand for the cabinet when it is placed before the
trade,” said Mr. McGreal. “We intend to inter-
est jobbers as well as the retailers.”

Miss Gertrude Gannon, present owner of the
McGreal retail store, is enthusiastic over the
manner in which the spring trade has opened in
Milwaukee. “The remarkable demand for Am-
berolas and Amberola records is one of the lead-
ing features of the trade,” said Miss Gannon, “I
find it almost impossible to keep enough stock
on hand to meet the demands of the trade in this
line.”

Gimbel Bros.” new talking machine headquar-
ters have been opened to the trade. With hand-
some parlors, having unusually good acoustic
qualities and the best of modern facilities, the
new department on the second floor is among
the finest in the city.

The “Lawrence McGreals,” one of the leading
baseball teams in the Milwaukee City League,
has entered upon its present season with Ar-
thur Dunn as manager. Last season the team
secured third place; the season before it came
out second in the race, and so Lawrence McGreal,
president of the club, believes that the organiza-
tion will be in line to capture first place this
year.

SPRINGTIME FANCIES.

Summer shower come passin’ by; rainbow yon-
der in de sky; sort o’ strikes dese eyes o’ mine
like a slice o’ melon fine! When dem drops come
sof’ly down, flowers blossom all around; satisfac-
tion seems complete. Sho’! Dat melon juice am
sweet!

Many ad. writers try to say too much. They
should learn that “half is better than the whole™
—that an ad. should express the quintessence of
thought and not be given in a crude state.

with native intonation and inflection.

Learn Spanish, French, German, or MHalian

’ The I. C. S. System of Language Instruction by the phonograph method makes easy the
mastering of a foreign language and appeals with compelling power to thousands.
in phonographs that does not carry I. C. S. Language Outfits is neglecting a quick and sifre
way to increase his business. The new $35 Language Outfit of the I. C. S. is a marvel. It
represents the highest art in the teaching of languages, and embodies a method that has won
the warmest praise of thousands qualified to speak authoritatively. The Spanish, French,
German, and Italian Embassies at Washington, as well as the leading colleges, have cordially
indorsed the I. C. S. Method of teaching languages.

The I. C. S. Language Qutfit consists of an Edison Gem Phonograph made especially for
language work; 14-inch brass horn; special hearing tube; recorder; reproducer; speaking tube;
winding crank; camel’s-hair brush; blank cylinders on which to make phonographic recitations;
and 25 Conversational Records, teaching pronunciation guaranteed to be absolutely correct,
In addition to these Conversational Records there
are pamphlet Instruction Papers teaching the theory of languages.
best and cheapest ever offered—the price being only $35.

If you want to increase your business, write today for full particulars.

International Correspondence Schools
Box 918, Scranton, Pa.

The dealer

The new Outfit is the




THE TALKING MACHINE WORLD.

Standard Records

which render all of the shorter com-
positions 1n the purest, most lifelike

tone.

SLEZAK

the world’s greatest tenor, Martin,
Sylva, Arral and many other Grand
Opera Stars.

The Sapphire Reproducing Point

that 1s permanent, does not scratch
and never needs changing.

Take your profi

NATIONAL PHONOGRAPH COMPAN
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the AMBEROLA
at$200k

‘ Amberol Records

which play twice as long, giving a//

i of the best of #// kinds of music with-
50c. Ot cutting or hurrying.

AUDER

1e highest salaried vaudeville artist in the
orld, Digby Bell, Billy Murray, Victor

[erbert, Sousa.

lome Recording

ne of the greatest pleasures of a sound reproduc-
ig Instrument, can be done only on the Edison.

rom the majority
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ALKING machine dealers in eastern

T territory have long discussed the for-

mation of an association for trade

good and in last month’s World there ap-

peared a detailed report of the first meeting

and this month we present the subsequent
moves made by the new organization.

For an embryo association considerable
interest has been aroused and there is every
belief that this organization will increase
rapidly in numbers and influence.

There is an idea prevailing in some quar-
ters that the manufacturers are opposed to
such an organization.

This belief is absurd.

At the first meeting expressions from the
manufacturers clearly emphasized their at-
titude towards the proposed organization.

Manufacturers are interested vitally in any
project which makes for trade betterment
and the theory that they are opposed to an
association is too ridiculous to be considered
for one moment.

On the contrary, they favor it, and if the
talking machine dealers of this country can
work up trade organizations in various
localities they will aid themselves very ma-
terially.

They will keep the trade from certain de-
pressing influences—they will arouse interest
on the part of the members and they will
stimulate better work, bring about new
thought and materially assist the trade in
every particular.

Now, the manufacturers are just as much
interested in seeing ideal conditions as the
dealers themselves.

Organizations which bring the manufac-
turing and retailing departments of any
trade into close union are beneficial and
must necessarily bring about more cordial
relations between the manufacturing and dis-
tributing forces.

O organization in the talking machine
N trade can be autocratic and attempt
to dictate what tlle manufacturers

shall do.

That is impossible, nor would sober, sen-
sible men for one moment recommend such
action, but to work together in harmony,
making suggestions here and there in order
to eliminate certain defects will work out
admirably for the benefit of each division
of trade.

If the talking machine men will stand to-
gether they can accomplish a good deal in
every way. ,

They can build the business on a firmer
basis and they can conduct their own enter-
prises so that they will command greater re-
spect and attention from the public.

They will work their territory more thor-
oughly and more completely, and right here
brings us to an interesting subject—un-
worked territory.

We venture to assert that there is not a
part of this great, big country that has been
worked in the manner which it should have
been in the talking machine business.

The surface has not been scratched and if
men get together, exchange views and dis-
cuss ways and means whereby this un-
worked territory may be developed, each one
will profit by the suggestions and experi-
ences of the other.

Each one will draw some enthusiasm from
contact with optimistic, successful business
men and the result is the weak ones will be-
come stronger.

There is rich territory closely adjacent to
every talking machine man in this country
—territory which is not half or quarter de-
veloped and it promises good returns if
close attention be paid to it.

UT you cannot work territory by sit-

B ting down in your wareroom and not

building up systematic plans for trade
capturing.

People are not going to fall over each
other in their haste to reach talking machine
warerooms.

They must be interested. Talking ma-
chine men must evolve new thoughts—new
ways—with which to win trade.

In the piano business the system of per-
sonal calls—"door bell pulling” they call it—
has been the means of vastly augmented
piano sales.

All of the big houses follow up this plan
systematically.

They cut territory up into blocks and they
put a corps of men working over each divi-
sion.

Reports are made and prospects checked
up and the whole campaign framed as com-
pletely and systematically as it is possible
to do in working any territory.

Now, talking machine men might take a
leaf out of the piano trade history in this
particular.

They are selling expensive creations.

They are selling home entertainers which
are unrivaled. -

They are entering a field which affords
splendid sales possibilities and they have got
to appreciate that fact.

They must realize that good trade requires

good work and a good business cannot be
made up through carelessness or indifference.

Making mistakes in business is like falling
down in a foot race.

It is a setback—a very serious one at that
and the talking machine man makes a mis-
take who believes that trade is gotten easily
and without effort on his part.

It is not so.

HE time was when the talking machine
business came easier than to-day.

But the talking machine has in-

deed won a settled position among the prod-

ucts of this country and must be pushed as

systematically and progressively as any
other creation of human skill and genius.

To sit supinely down and say that the
talking machine business is in its decadence
is to invite evil and disaster.

The man who has such a conception of
the future of the trade should rub elbows
with some of the men who are doirg the
great, big talking machine business of this
country to-day.

They might meet them if they joined or-
ganizations and attended meetings and got
vaccinated with a little of the enthusiasm
virus.

It will probably help them out and Lord
knows some of them need it.

Now, if the men in any business are to
advance they must do it through their own
efforts, and this industry affords ample op-
portunity for the future of the men who are
in sympathy with modern methods—who are
in sympathy with the future of the up-to-
date product—who realize the value of the
talking machine as an entertainer and as an
instructor, and who do not view it with in-
difference or do not appreciate its marvelous
sales-getting qualities.

Now, an association can be of no particu-
far benefit unless it is supported by men in a

—fair manner.

Some always have to make sacrifices, and
it will be necessary to devote some time and
money to a successful upbuilding of a trade
organization, but it will be worth many times
its cost in money and in time.

HE eccentricities of individuals are oft-
times beyond human understanding,
and editors and publishers have prob-

ably to stand as much blame as any people
engaged in professional work.

Some of the correspondence received at
this office is interesting—some humorous.

Recently we received a communication
from a subscriber, who writes: “You may
cancel my subscription, because one of your
advertisers cost me about ten dollars on ac-
count of not knowing how to pack a ship-
ment of merchandise. I sent a bill of lading
in time for me to get it corrected before pay-
ing freight in the deal, and I am practically
out the above amount.”

In other words, this subscriber blames The
World for an excessive freight rate and the
methods by which some manufacturers ship
their merchandise.

Probably someone will blame us if the tajl
of Halley’s comet swishes dangerously close
to the earth!

We can stand for it—it doesn’t matter
much.
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TRADE HAPPENINGS IN LONDON.

Trade Conditions Show Improvement—Coal
Strike Hurts Business—The Price-Cutting
Evil Rampant—A Few Conditions That Tend
to Upset Trade—Now Want Talker Dealers
to Handle Cycles—Improving Record Repro-
duction—Booking Artists Exclusively for
Columbia Co.—News from the Provinces—
Sales Unsteady—First Amberolas Arrive—
New Record Lists—Keeping Trade Active—
Interesting Decision Anent Commissions—
Vanload Thieves Rob Twin Record Co.
Premises—Bureau of Commercial Informa-
tion for Cape Town—Other Interesting News
of the Month from Great Britain.

(Speclal to The Talking Machlne World.)
London, Eng., April 8, 1910.

During the course of iy rounds in the trade
this month I have noticed that, somewhat con-
trary to last month, there are signs of a cheery
nature which leads one to the conclusion that
talking machine sales, especially in records, have
much improved. And this is all the more satis-
factory in view of the general uneasiness brought
about by another threatened discurbance in the
coal trade. Up to a day or so back the outlook
was very serious and it was stated that directly
and indirectly over a million hands would be
thrown idle in the event of a strike, in addition
to the usual disastrous effects which it would
entail upon the many sources of industry whose
very existence largely depends on a plentiful
supply of fuel. The Board of Trade, whose in-
tervention had been songht, is now busily en-
gaged in trying to eifeci a settlement, and a
report just to hand from that department prom-
ises more hopeful results.

An Era of Price Cutting.

Following upon the mention in these columns
last month of the price-cntting of records by
some of the large stores, further startling offers
have been published this month. Upon inquiry
we learn that Gamages still hold a large stock
of the old “lmperial” disc records, and these
they were recently advertising at 10¢ each, or
9s. 6d. a doz. Harrod's go onz better in offering
(we believe, the “Star”) disc records at the
ridiculous price of 7!.d. each, or in parcels of
twelve assorted single and double records os.
And we believe there is another American record
offered by a well-kuown city dealer at an even
lower price than this. Naturally the public have
taken full advantage of these prices, but the
poor dealers all over the country are loud in
their complaints of a system which permits of
the dumping of foreign bankrupt stocks on this
market entirely free of any duty whatever

Result of American Patent Litigation.

This is one result of the prolonged patent lit-
igation in tbe American courts, in more than
one case the losers’ siocks having been jobbed
by the receiver at scrap prices. Thanks to our
open-door policy, this country proved very oblig-
ing when these goods were to be picked up
cheap, and it can therefore cause no surprise
that the market is entirely upset. The lack of
stability which marks the talking machine trade
in this country has been brought about in the
first place by new manufacturers entering the
field with a cut-price article; by that I mean at
a price below the standard figure then existing,
and in consequence forcing otlier manufacturers
to reduce prices to that level, which could not
possibly stand the strain of competition. Result,
several of our best firms were forced to go under,
their stocks—usually pretty big—were auctioned
off very often at more than 50 per cent. less than
the cost prices; and for the past twelve months
or more the small dealer has had to contend with
competition in the shape of first-class eylinder

records priced as low as 3d. each and first-class
discs at 7'.d. each, or even slightly less. Not
a very satisfactory state of things, it must be
admitted.

A Ridiculous Suggestion.

Hitherto the music¢c shop proper has not de-
voted itself to selling cycles, the majority were
somewhat slow in taking up the sale of talking
machines, and it is therefore somewhat surpris-
ing that a certain Coventry cycle firm should
not have better acquainted themselves with the
conditions and exclusiveness of the musical in-
dustry before issuing the following circular:
“Music warehouses throughout the Kingdom
should be handling cycles as a fixed and im-
portant feature of their business. The demand
is so great, the net profits are so considerable,
that progressive tradesmen cannot afford to be
indifferent to a practice that is growing by leaps
and bounds. The vital consideration is not ‘Are
cycles worth handling? but ‘Which are the best
to handle? i. e, Which will give the most sat-
isfaction to buyers and the biggest profit to the
seller? Our special offer to music warehouses
enables you to add this lucrative adjunct to
your business withoui extra capital, without in-
terfering with the present routine, and prac-
tically without risk.” Whatever obtains in other
countries, as applied to England the statements
in the above circular are quite erroneous, and I
do not hesitate to say that the great majority
of niusical instrument traders think too much
of their calling to even consider such a ridi-
culous suggestion.

Eliminating the Scratch in Records.

It is but three months ago since 1 drew at-
tention in these columns to the objectionable
surface scratch which characterizes most disc
records of any make. At the time 1 remarked
that manufacturers constantly experimented for
improvements in that direction, and it is but fair
to say that there is already a noticeable change
for the better. Having tested a large number
of the current issues of various makes, I find
that greater care has been taken in obtaining
that even and smooih surface without which any
record, however well recorded it may have been
in the first place, is something to fight shy of.

Want Queenstown as Cunard Port.

A deputation recently waited upon the Post-
master-General to ask him to use his influence
to induce the Cunard Co. to make Queenstown a
port of call, both on the outward and homeward
passages from New York for their mail steam-
ers. The Postmaster-General pointed out that
the “Lusitania’” and the “Mauretania” carried 90
per cent. mail for Great Britain and he could not
advise delaying the mails nearly four hours to
land the 10 per cent. of Irish mail in Queenstown.
It would not be wise or businesslike.

Selling Balance of ‘‘Star” Machines.

The balance of the stock of the “Star” ma-
chines, now in the American liquidator’s hands,
it is reported, will be sold in this country by
the Star Manufacturing Co., located at 15 City
Road.

Exclusive Columbia Co. Artists.

The Columbia Pheonograph Co. have been
going ahead under the management of Louis
Sterling, one very fine move of his being the
fixing up of no less than eleven well known
artistes to sing exelusively on Columbia records.
Another recent departure is the issue of an all
Scottish list, a special Welsh supplement and a
splendid list of descriptive record by Eric Foster,
in the original Tyneside dialect. There are also
some special Irish selections in the same list
(April).

Provincial Notes.

Reports to hand from Provinecial trade centers
would seem to indicate that sales have eased up
somewhat, which is not a little due to the fact

that our cyecle friends have, as is usual about
this time, lost all interest in talking machine
goods, and are devoting their energies to the
sale of cycles, etc. Particularly is this the case
in the great Yorkshire centers where phonograph
and disc machine factors mow have to stoeck in-
numerable lines to make both ends meet. As a
matter of fact the wholesalers’ profits of the old
days have vanished, and their present position in
the majority of cases is simply that of giving
change for a penny, so to speak. Up Manchester,
Liverpool and the great north way generally,
things are little better. There is no steadiness in
the labor market, thousands of mill hands are
still on short time, money is tight and altogether
the outlook is not of a very hopeful nature. It
is noticeable that record customers are satisfied
with the purchase of one or two selections where
formerly in many cases the quantities sold were
in half-dozen lots or more. Machine sales, while
not bad, are not by any means satisfactory, and
those dealers who do pay a little attention to the
business during the spring and summer months
have a very good selling line in the large variety
of portable disc machines now on the market.
Up Newcastle way traders received good fillip
through the special series of Tyneside Rena
records. In each case the selections were com-
posed and spoken in the Tyneside dialeet, by the
inimitable Eric Foster. “By Gum, the’r
Champien!” is the local opinion of these splendid
records.

Teaching of Languages by Talking Machines.

The recent interesting lecture in Belfast by
Professor Savory upon the uses and-value of the
phonograph as an aid in the teaching of foreign
languages has inspired some of the students of
Queen's College, Belfast, with ideas. T. Edens
Osborne, the well known Belfast factor, sends
us a copy of an interesting monthly entitled Q.

B., wherein we notice certain references to the
talking machine, a direct outcome of the profes-
sor's lecture. Here is a sample:

“We have classical surroundings and a scientific
zone,
A philosophic temper and an ultra-English tone,
While we're taught to parlezvous upon the gram-
ophone.
Comme on marche en avant.”
First Amberolas Arrive.

Notice is given by the National Phonograph
Co. that they have received a first supply of
Amberolas and that orders will now be filled as
quickly as possible. A further series of grand
opera titles have been issued on the Amberol
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‘ecord and these continue to receive strong sup-
yort from the whole of the trade. The current

sues for May are as f[ollows: Standard Records

“Kelly Two-Step” (Murphy), and “The Cooks—
Dance Grotesque’ (Gabriel-Marie), by National
Military Band. “The Old Grey Coat” (Hyson),
Billy Williams; ""The Green, Green Ribbon” (Mel-
lor, Lawraunce & Gifford), Miss Florrie Forde;
“You're a Naughty Boy” (Clifford), Jack Pieas-
ants; “Let's All Go Down the Strand” (Castling
& Murphy), Stanley Kirkby; “A Chapter of In-
cidents” (Albert), Ben Albert; ‘‘Impudence
Schottische” (Macey), Alex. Prince; “Don’t Go
Any Further” (Penso), Arthur Osmond; “Oh!
What a Surprise” (Formby), Geo. Formby; “The
Berlin Reel” (Scott Skinner), J. Scott Skinner;
“Narcissus” (Nevin), Sousa’s Band; '‘Christmas
Time Seems Years and Years Away” (Snyder),
Manuel Romain; “Some Day” (Gabriel), Miss
Marvin and Mr. Anthony; “Come to the Land of
Bohemia” (Evans), Joe Maxwell; “Just a Little
Ring for You” (Morse), Miss Ada Jones and Billy
Williams; "Under the Tent” (Daniels), Ameri-
can Standard Orchestra; "By the Light of the
Silvery Moon” (Edwards), Miss Ada Jones; and
“En Route to Camp March” (Sharpe), New York
Military Band. Edison Amberol Records—
“Belhegor March” (Brepsant), National Military
Band; “Abide With Me” (Liddee), Miss Violet
Oppenshaw; “I Got Married To-day” (Mills and
Scott), Jack Lorimer; “Just for To-night”
(French), Pike & Kirkby; “Playing the Game”
(Kendle & Formby), Geo. Formby; “Les Folies,
Polka” (Waldtenfel), Alexander Prince; “For
Months and Months and Months” (Tabrar), Ar-
thur Osmond; “Mary (Kind, Kind and Gentle Is
She)” (Richardson), Ernest Pike; “The Colliers”
(Castling & Godfrey), Billy Williams; “H. M. S.
Pinafore” (Sullivan), National Military Band;
““The Bonnie Lass o’ Bon Accord” (Skinner), J.
Scott Skinneéer; “La Gipsy—Mazurka KEcossaise”
(Ganve), Sousa’s Band; “I Wish That You Was
My Gal, Molly” (Snyder), M. Romain; ‘“The Kiss

Waltz” (Arditi), H. Benne Heuton; “Beautiful
Beckoning 1lands” (Bryant), Edison Mixed
Quartette; “By the Light of the Silvery Moon™
(Edwards), Miss Ada Jones and Male Quartette;
“Tho' Your Sins Be as Scarlet” (Doane), Stanley
& Gillette; “I'd Like to Be the Fellow That Girl
1s Waiting For” (Alills), Joe Maxwell; “To You—
Waltz Serenade” (Czibulka), Vienna Instrumentat
Quartette; “Characteristic Negro Medley,” Peer-
less Quartette; “The Cubanolo Glide” (Von Til-
zer), Collins & Harlan, with New York Military
Band.
The lIdeal List Competition.

In this month’s Gramophone News, which, by
the way, is now issued as a public organ at the
price of a penny, particulars are given of the
recent Ideal list competition inaugurated by the
company—a competition which has resulted in a
marked increase of sales all over the country.
All who have participated, in particular gramo-
phone traders, are unanimous in their praise of
the scheme, because the interest aroused in the
ucer aud his ready co-operation lends color to the
belief that for a considerable time ahead benefi-
cial effects will be felt in consequence of the gen-
erous amount of publicity which the competition
ras enjoyed. The Gramophone Co., by tneir per-
sistent advertising, duly manifest the necessity
of keeping their goods prominently before the
public, a condition of trading which spells *'suc-
cess”’—ever the e"sence of progress. It remains
for dealers to follow this wise example. Don’t
let the interest which this cempetition has awak-
ened pass into oblivion; rather should you make
it. the basis of some strong local advertising and
reap that advantage which follows a systematiec
2nd continuous investment in good newspaper
space, booklets and other publicity ideas.

Mr. Thumens Leaves Symphoniom Co.

We understand that Mr. Thumens, for many
years managing director of the Symphoniom Co.,
of Leipsic, has severed connection with the com-
pany.

The April Gramophone List.

Some seasonable impressions figure in the April
list of Gramophone records issued in good time
before Easter, an advantage which dealers obvi-
ously appreciated to the tull. The following selec-
tions go to make up a list of unusual strength:
“Chanson Triste; Chanson Humore:ke” (Tschai-
kowsky), “Lubly Lulu,” Chopin's ‘*Funeral
March,” and “Students’ Songs,” all by the band
of H. M. Coldstream Guards; “The Pilgrims ot
Love” and “1 Think,” by John Harrison; “Land
of the Almond Blossom,” by Kennerley Rumford;
“A Sergeant of the Liue,” Harry Dearth; “Arm,
Arm, Ye Brave’”’ (Handel), R. Radford; “Entreat
Me Not to Leave Thee” (Gounod), Miss Edna
Thrornton; “O Memory,” trio, Miss Percival Allen,
Miss Alice Lakin and John Harrison; “La Czar-
ina,” concertina solo by Alex. Prince, and the fol-
lowing six hymns, all beautifully rendered by a
mixed church choir: ‘“Jesus Christ Is Risen To-
day,” “Onward, Christian Soldiers,” “For Ever
with the Lord,” “Holy, Holy, Holy,” “Days anad
Moments Quickly Flying,” and “Now the La-
berer’s Task Is O'er.”

An Interesting Legal Decision.

Judge Lumley Smith, K.C., recently had a very
contentious case before him in that of Valentine
vs. Ault, in which a traveler and commission
agent sued a firm of merchants for the sum ot
£100, commission due after the termination of the
agency. As wili be seen the case is of much
importance to employers and travelers. Plaintiff
was engaged to obtain orders on 5 per cent. com-
mission. He worked for defendants over two
years and the agency was then terminated by
notice. Plaintiff now urged that he was entitled
te be paid commission for orders which came in
after he left, because they were obtained by his
influence. Counsel stated that that would amount
to plaintiff receiving a pension for life and the
claim was unreasonable. After giving a verdict
in favor of defendants.the judge said: *“To en-
title the plaintiff to commission after he had
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ceased to be defendants’ agent there must be a
definite contract to that effect.”
Some Excellent Beka Records.

Two more records, “Down Came the Blind”
and “Never Let Your Braces Dangle,” by Harry
Champion, sung in his usual breezy style, appear
in the April Beka list. Other good impressions
are overture from “Mignon,” parts 1 and 2, by
the Beka London Orchestra; ‘Stone-Cracker
John” and “Anchored,” by Harry Thornton;
“Kathleen Mavourneen” and “Killarney,” by
Philip Ritte; ‘“Valse Bluette” and *“‘Air on G
String,” excellent violin solos by Leon Sametini.

Punished for Receiving Stolen Goods.

On the 4th inst., before Mr. Wallace, K.C., Will-
iam Heliot and J. Higgs, cycle makers, of Hack-
ney Road, appeared to answer a charge of having
feloniously received articles belonging to the
Gramophone Co. J. Dennis, an employe of the
firm, pleaded guilty of stealing the property and
was put back for sentence. Without hearing the
witnesses for the defense the jury unanimously
returned a verdict acquitting Heliot and Higgs of
any felonious intent. Judge Wallace said the
case should never have been sent for trial.

Twin Record Co.’s Premises Robbed.

An instance of the daring impudence of mem-
bers of the gang of thieves who employ them-
selves in the occupation of carmen, driving a van
around London, with the evident intention of
filling it by fair means or foul, came to light a
week or so back. The center of attraction in this
instance was the “Twin” Record Co.'s premises
in Christopher street, to which the thieves drove
up in their van and removed a case of records
temporarily left in the passageway. Fortunately,
owing to the presence nearby of some of the city
detectives, four men were captured and duly re-
ceived their deserts by imprisonment. In view
of the prevalence of these cases it would be as
well for merchants to keep a closer eye upon
their goods when it is necessary to temporarily
leave them outside. There should be a guard.
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The New Zonophone List.

The Zonophone monthly lists of recent date
are in matter of title, if anything, superior to
those which have gone before, and this exercise
of wise discrimination is all the more noticeable
since W. Mausar took over the management of
the Zonophone interests. A well-defined policy
is at the bottom of it all, and I am not therefore
surprised to learn that it has resulted in obtain-
ing a real and ever increasing support from the
trade generally. The following titles from tbe
April list demonstrate to some extent the excel-
lent fare now being offered: Seventeenth Grand
Opera record, “La Donna e Mobile,” “Rigoletto,”
sung by Ernest Pike, Thorpe Buies and Alvena
Yarrow; Menaelssohn’s “Wedding March,” with
church bells, by the Black Diamond Band; “Land
of Hope and Glory,”’ by Madame Edna Thornton;
“Kaiser Friederich March” and “Druid’s Prayer
Waltz,” by the Black Diamond Band; “The Fair
Land of Poland,” from the “Bohemian Girl,” by
Ernest Pike; “Rising Early in the Morning,” by
Harry Lauder, and “The Poets Song—La Bo-
héme,” by violin, flute and harp trio—excellent
selections in every way.

Cape Town’s Commercial Information Bureau.

His Majesty’s Trade Commissioner in South
Africa (R. Sothern Holland) proposes to estab-
lish in connection with his office at Cape Town
a bureau of commercial information in order
that buyers in South Africa may readily be able
to obtain the fullest possible information con-
cerning goods manufactured in the United King-
dom. The bureaun is not intended in any way
to supersede existing arrangements between
British firms and their South African agents or
independent importers. On the contrary. per-
sous in South Africa seeking information will be
advised of th2 names of local firms stocking the
particular goods about which inquiry is made.
Communications on the subject should be ad-
dressed direct to His Majesty’s Commissioner,
P. 0. Box 1,346, Cape Town.
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AT THE LEIPZIG FAIR.

One of the Busiest on Record—Talking Ma-
chine Exhibitors Capture Good Orders—
Beka Records Co. and Fritz Puppel Amalga-
mate—Some of the More Important Exhibits
—Many Hornless Machines—A Novel Side-
board—English Orders Fall Off—Record
Makers do Not Exhibit—General Review of
the Fair from a Trade Standpoint.

{Special to The Talking Machine World.)
Berlin, Germany, April 2, 1910.

In contradistinction to last year, the recent Leip-
zig Fair held March 7-12 will rank as one of
the busiest yet experienced. There were several
novelties which attracted considerable curiosity,
but that is about all that can be said, since for
the most part they were of no practical value,
simply freak ideas with which this trade in
common with others is only too familiar. Every-
body, however, was in an indulgent mood; in fact,
a holiday spirit prevailed, owing no doubt to the
magnificent weather experienced during the whole
week, yet business in no wise suffered. As usual,
very great interest centered in that part of the
fair devoted to talking machines and the most
important firms were the happy recipients of
some large contracts placed by trade visitors,
who attended in force from all parts of the
world. Perhaps the most important event of the
fair this year was the Beka Record Co.'s amalga-
mation with the Fritz Puppel concern, which
aroused much speculative interest among the
visitors. This new combination exhibited a very
fine array of machines in tastefully designed
cases at remarkably low prices, and they were
very energetic in securing new buyers both for
machines and records. A recent introduction to
Continental traders, tbe new Beka 10-in. double
record, selling under the very appropriate title
of “Vene, vidi, viei” (1 came, I saw and was
victor). also came in for a deal of notice. A
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particular feature is that two selections are
recorded on each side and, although this ay
appeal to many, 1 am of the opinion that the
idea is not one which would justify a strong at-
tack upon the English market, and, as’ a matter
of fact, 1 understand that there is no intention
of doing so at present.
Carl Lindstrom’s Exhibit.

Carl Lindstrom’s exlibition of goods in Peter-
strasse attracted more than ordinary interest by
reason of the fact that, extraordinary as it may
seem, the firm’s display included over 200 difter-
eut designs in machines alone. Many of these
are of quite recent introduction, notably the new
styles in interior horn cabinet instruments and
portable machines ranging in price from 15s. up
to £15 odd. The former are indeed beautiful
nmodels, and needless to say they proved to be
much in demand from buyers located in the chief
cities of the world. The company’s new motor,
too, was undoubtedly the tallk of the fair, and
visitors were loud in their praise of its original-
ity, strength and beauty of construction. A brief
description may not be out of place. All the
parts of the motor are entirely encased in metal,
and as additional protection the spring is sepa-
rately enclosed in a barrel of the usual pattern.
This outer case is so made as to be easily detach-
able when necessary. Only hardened metals are
used in its construction, and the scientific as-
sembling of the parts insures that smooth and
silent running upon which depends an even re-
volving of the turntable. I would mention that
the largest motor will play ten 10-inch records
with one winding. Some index of the enormous
business the firm are doing is found in that so
far this year their turnover is far ahead of even
time last year, a matter for congratulation in
these days of keen competition.

Another Interesting Display.

Another very excellent display of machines
was that of the Excelsiorwerke concern. Here
various new designs were noticed, and better
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still, bought. Altogether the week’s trade was
highly satisfactory, and some nice contracts were
placed by foreign buyers.

Many Hornless Machines.

1t was noticed that a very large proportion of
the machines exhibited this year were of the
(so-called) hornless type showing improvements
oi a satisfactory nature. The opinion is held in
some quarters that these hornless machines are
waking such good progress as to seriously
tireaten the influence exercised in trade circles
of the horn variety.

The Pathe Freres Showing.

Pathé Fréres, of Paris, had a very fine exhibi-
tion. They were showing an extensive array of
their sapphire machines and records, which was
the center of attraction for some of the largest
home and foreign buyers.

There were also endless varieties of needles,
and most, if not all, the leading continental mak-
ers were kept busy satistying the inquiries of real
and prospective buyers from all parts of the
world.

Other Details of the Exhibition.

One would think that every conceivable shape
and design in horns had been exhausted by the
irrepressible continental manufacturers. But
such a thought was at once dispelled by an in-
spection of the fine display of trumpets in Peter-
strasse. There were some entirely new and well-
balanced types to be seen, and the ingenuity and
intelligent foresight thus expressed in these
models deserves much credit. Some substantial
orders were placed. There were no English dis-
plays, and we therefore cannot take any credit
for the noticeable fact that our German friends
did not have it entirely their own way. Some of
the leading manufacturers from Switzerland were
there, and their motors particularly were very
much admired by all who saw them. Among
those whose exhibits deserve mention were
Messrs. Palliard, Mermod Freres, and Herman
Thorens.

Krebs & Klenk report a most satisfactory de-
mand for their well-known series of Klingsor ma-
chines. These appear to be capturing the popular
fancy very much, and | am therefore not sur-
prised to learn that their export business has
materially increased since the Leipzig Fair. The
uames of KEnglish visitors who went over ap-
peared in our last issue.

One of the most novel models shown was in the
form of a sideboard for the dining room with a
disc machine mounted upon it. Two of the
drawers were also equipped with reproducing de-
vices operated through wire connection with the
main machine on the top, thus greatly increas-
ing the volume of sound. While the device
worked very well, it did not seem to appeal to
any great extent to the buyers, as it was con-.
ceded that while the idea might prove desirable
for public rooms, it did not fit into the private
dining room for which the style of sideboard was
best suited.

Though the various exhibitors complained
loudly of the keen competition and the closeness
of prices they were obliged to overcome, never-
theless, in practically every instance, they secured
a much greater number of orders than was the
rule last year, though it is claimed that orders
from England were far behind the average.

The manufacturers of records and discs did
not take part in the fair. They took the view
that dealers attending the fair have not the
necessary leisure to hear new discs; they are also
only too willing to send any dealer a collection
of sample discs, which he can try at his ease in
his own place of business. Then again the man-
ufacturers of talking machines demonstrated all
the well known makes of discs in connection with
their machines. The expenses connected with
taking part in the Leipzig Fair are certainly con-
siderable, but, on the other hand, it must not be
forgotten what advantages are to be derived
therefrom, inasmuch as a manufacturer is able to
get into personal touch with his customers
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THE PHONOGRAPH AS A TEACHER.

Prof. Savory, M. A., of Queens University at
Belfast, Ireland, Recently Delivered a Most
interesting Lecture in Which He Demon-
strated the Important Place of the Phono-
graph as an Educator and in the Teaching
of Modern Languages.

For some years now we on this side of the “big
pond” have been familiar with the use of the
phonograph as an almost invaluable aid in the
teaching of languages, and through the eiforts
of the National Phonograph Co. and the Inter-
pational Correspondence Schools, as well as
others, the use of the phonograph in that con-
nection is no longer an experiment to be won-
dered at but an actual and accomplished fact.

It seems, however, that our British cousins
have not given this use of the talking machine
the attention it deserves, but the recognition
of its value is slowly though surely spreading.
aided largely through the efforts of a number of
enthusiasts among both the talking machine deal-
ers and the teachers of languages.

Early last month, for instance, Professor Sa-
vory, M. A, professor of French and Romance
PLilology at Queen’s University at Belfast, Ire-
land, and an educator of note, delivered a most
interesting lecture, under the auspices of the
University Physical Society, upon “The Use of
the Phonograph in the Teaching of Modern Lan-
guages.” The lecture created a profound impres-
sion. He said:

Of the many tempting problems for the consid-
eration of those who are interested in the study
and teaching of modern languages I have chosen
one which up to now has not yet received the
attention it deserves—the use that can and should
be made in the teaching of modern languages by
a talking machine such as the phonograph.

The question that first confronts us is the place
that should be reasonably accorded to the phono-
graph in modern language study and teaching.
With regard to this, I wish to say most emphati-
cally at the outset that it is my firin belief that
the highest aim of modern language teaching in
our secondary—as apart from techuical and com-
mercial-—schools should always be the imparting
of literary training and culture, that modern
languages should become for this twentieth cen-
tury a kind of new humanism not inferior in its
refining and elevating powers to the great infiu-
ence that was once exercised by the old humani-
ties of the Renaissance.

By the side of this most important literary
training, that is mainly, although not exclusive-
ly, obtained by reading, by the study of the great
classical writers of past and present times, the
great importance of oral training mwust not be
overlooked.
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We cannot rest satisfied with the training pos-
sessed by a man who can perhaps easily read a
monologue occurring in a play of Corneille or
Victor Hugo, but who pronounces the names of
the poets Corneil and Yoogo, and is unable to
understand (or to answer) a single sentence ad-
dressed to him by a Parisian with whom he may
have correspondence for years.

The modern methods of language teaching aim
at training the ear and the speech-organs no less
than the eye, and there are now various devices,
unknown 20 years ago, of improving the oral
training of modern language scholars, students
and teachers.

One of these is the way of training the ear by
recitations given by particularly eloquent actors.
Several competent Frenchmen and Germans are
now traveling in England and are giving, in
schools and at evening lectures, highly appreci-
ated recitations of select pacsages in their
mother-tongue.

This way of hearing foreign languages, as they
are sproken by recognized masters of speech, is
certainly as helptul as it is enjoyable. But these
recitations will always be rare—they are expen-
give and not easy to procure. They can only take
place at long intervals, and will consequently
always be an extra—an occasional treat. They
cannot form a regular part of school instruction,
and it must also be borne in mind that such
recitations by professional speakers cannot be
Leard over and over again, they cannot be re-
peated at the will of the student, above all they
cannot Dbe interrupted, analyzed and discussed.

All this is, however, easily done in the case of
sonie mechanical contrivance such as should be-
fore long be the property of every good secondary
school, a modern talking machine like the gramo-
phone or the phonograph. Both instruments are
very siwmilar in their use.

After going into a description of the mechani-
cal and scientific principles of talking machines,
their construction and reproduction, Professor
Savory continues:

It cannot be doubted that the frequent hearing
of passages of literary éexcellence, as spoken by
a master of speech, if well reproduced by a good
phonograph, must prove a valuable stimulus to
learners. By the frequent repetition in exactly
the same way of exactly the same words
and sentences a steady training of the
car is secured such as cannot be obtained
in any other less uniform way. Like a
gcod boolk, the phonograph invites us to re-
peated study. It is heard to the greatest ad-
vantage in a small private room, a drawing-room
¢r a study, and alse in a small class room for
about 25 to 30 pupils. But the instrument is
really not calculated for a large lecture room
such as this. Another inevitable drawback in a
public lecture is that it always must take some
time for the ears of the hearers to become fully
accustomed to the room and to the machine.
You ought really to hear each record several
times, at least twice, to do it justice. This dis-
advantage, which is unavoidably connected with
a lecture, does not exist in the study or the class-
rcom.

In the case of a phonograph we only hear, but
we see nothing, or merely a sheet of printed
paper with the recited text before us. The elo-
quent mouth, the expressive eye, the helping ges-
ture of a good reciter are all absent. This is a
decided loss, and gives to the phonograph a cer-
tain unpleasant coldness. Everyone knows how
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About Needles

One of the most important matters
in connection with the develop-
ment of the talking machine busi-
ness to-day is the sale of a talking
machine needle that is correctly
made—made by the greatest au-
thority in the world—a needle,
the POINT of which is warranted
and which insures the best repro-
duction for each individual qual-
ity of tone—a needle that doesn’t
wear out the record ; that preserves
its life, and always gives forth the
very best quality of tone that is
contained in the record. Such
a needle is the

It has the highest and most perfect
finish, the smoothest grain, and
gives unexcelled satisfaction.
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| ~ Why not get the customer who
) purchases a high-grade and a

high-priced talking machine to
buy needles ofthe highest qual-
| ity, such as the Condor?

One cannot be satisfactory without
the other.

We shall be pleased to give the
fullestinformation toallinterested.
Address .

Sole Manufacturer

Jos. Zimmermann
Needle and Pin Works
AACHEN GERMANY
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We said it was going to be a Grafo-
Proved already. All three
Grafonolas going like cakes—* De Luxe,”
“Regent” and “Elite.”
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much the understanding of a pa:sage is helped
by the play of the features, hands and shoulders,
how well we geuerally understand the dumb lan-
guage of a pantomime. If we are engaged in a
lively conversation with a man, we see him speak
no less than we hear him. There cannot be any
doubt that the living word of the liviug native
who speaks his own language with artistic per-
fectiou is the ideal to which the phonograph can
never approach. But then it mu:t be asked:
How often can the average scnoolboy have such
a treat? Again, a very clever and interesting
man may speak very badly, too quickly, too in-
distinetly, without ever opening his mouth or
moving his lips, or without taking the trouble
to raise his voice or to articulate his words and
phrases. Such cases, as we all know, are not
uncommon. Even teachers, snall I add, even
modern language teachers, for whom there is less
excuse than for anybody else, are not invariably
free from these blemishes; are sometimes good
scholars but poor speakers.

Here the phonograph comes in. It always
speaks well and with spirit, it does not mingd
being interrupted or made to repeat itself over
and over again. Its speaking capacity and its
patience are alike inexhaustible. If we make our
own records—as is perfectly easy with a phono-
graph—this has the advantage that by means of
it, provided we have a good ear and some pho-
netic training, we may detect the defects of our
pronunciation of our own as well as foreigu lan-
guages. The instrument takes instantaneous and
faithful snapshots of speech sounds and fixes
them for many years. It is as honest as a mirror
and as outspoken as a true friend. It has never
yet stooped to flattery, it shows us as we are.
It allows us to hear ourselves as others hear us,
and also to hear others who are bodily far away
from us, at any moment we wish, and in any
place, and for any length of time. Thus you see,
if a teacher can never be superseded by the in-
strument, he can yet be very materially helped
by it. It saves his voice, his strength, and also
his time, as it relieves him from the monotonous
but necessary task of constantly repeating to the
class the same sounds and phrases.

The various uses to which the phonograph
may be put in the teaching of modern foreign
languages are the following:

Above all it is helpful in teaching the proper
mtouatlon of connected speech the right phras-

N
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PUPPEL MACHINES INSURE BEST RESULTS
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TELEGRAPHIC ADDRESS:
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ing of groups of words, and the idiomatic play
cf the stresses. The faithful exhibition of the
idiomatic foreign intonation is even more im-
portant thau mere correctness in pronouncing
individual foreign sounds. It must be admitted
that—at least at present—a few sounds are not
vet reproduced by the wachine with absolute
perfection, a difficulty which can be partly met
by altering the pitch of the machine, though this
may have to be done at the cost of a slight devi-
ation from the natural pitch of the voice. No
such reproach can, however, be made against the
phonograph with regard to intonation, which is
in all cases remarlkably well reproduced.

lu first-rate records, and only such should he
employed, the articulation of each single word
can also most profitably be studied. Lists of
model words should be drawn up and spoken
into a good machine—records should thus be
obtaiued giving examples of difficult sounds, com-
binations of sounds or words, such as the French
nasal sounds, the English impure vowels, the
German modified vowels or the voiceless palatal
or guttural spirants (loch, tuch, tiicher, kiichen-
geriiche), or the jeculiar German glottal stop,
such as is heard in abiindern, durchaus, alliiber-
all, Oberammergau. Such difficult sounds must
be repeated over and over again, in many les-
scns, slowly and distinctly. This is quite easy,
as the machine can be stopped after each word
and put back again for repetition.

It is also a great help to precision; tor the
precision of the machine impresses upon the stu-
dent the importance of precision in speaking.
For elocution the phonograph is evidently very
helpful, as it allows students who have few or no
opportunities of hearing great speakers or actors
to study model records spoken by them. Certain
meters, for instance the stately blank verse, the
splendid roll of the hexameter, and the expres-
sive, rugged old baliad verse, can be studied to
perfection in good records. One drawback in
some of them is caused by the fact that records
must inevitably be rather short—hence, in the
endeavor to get as many words as possible on one
cylinder, the record makers sometimes curtail
the natural pauses between certain words more
than is desirable. Those who make records for
their own use or for the use of their classes,
should beware of speaking too rapidly. Most
cylinders easily take what can be spoken in two
and a half or three minutes, which time is
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Catalogues sent post free on application
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sufficient for inany small poems or the important
parts of dramatic monologues.

Teachers who use the phonograph in class will
obtain the best results if they allow the scholars
te have the text betore them, in order to follow
the words that are spoken by the mmachine on the
pamphlets that should be given to each pupil.
Thus the eye and the ear are trained at the same
time, while until recently appeal was made al-
mo-t entirely to the eye. It is also desirable that
the student’s ears should become accustomed to
hear in a number or varied records the different
voices of different speakers, and thus not be
limited, often for years, to the one voice of his
school teacher. The greater the variety of speak-
ers, the more useful is the practice afforded.
Dictation of pieces of foreign prose may also not
unprofitably be given by means of the phono-
graph.

Apart from speaking the machine can also be
used for records of singing. English nursery
rhymes and ditties, French chansons, and Ge:.-
man Volksleider may with little trouble be ob-
tained for use in the classroom, and will, if
judiciously used on proper occasions, give varizsty
to a lesson. They may even be used in teaching
pupils to sing the foreign songs, and they may
also be given to specially interested pupils dur-
ing leisure hours. Much depends upon the skill
and re:ourcefulness of the teacher, who can, by
meaus of characteristic foreign.songs, initiate
his pupils into the uuderstanding of some of the
most cnaracteristic manitestations of foreign
life, feeling and thought.

In discussing in this lecture the u:e of the
phonograph for the teaching of modern lan-
guages, I have mainly referied to its manifold
uses for the school teaching of English, French
and German.

But, apart from school teaching, there are the
uses of a good talking machine for private study,
on the oue hand, and for university teaching and
scientific rezearch on the other.

Private students with no means of hearing for-
eign languages well spoken by natives can first
of all learn the souuds and the intonation of the
toreign idiom from a number of well-chosen
records. They may afterward proceed to mak-
ing their own records, and constantly compare
their utterances with those of their models, notic-
ing and accounting for any discrepancy, and cor-

(Continued on page 22.)
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OOD FOR THOUGHT

The Fibre Needle 1s a “GOOD” needle, because it

neither scratches nor cuts the record.

It is a “BETTER” needle, because it does not and

cannot injure the record.

It 1s “THE BEST” needle, because it reproduces the

natural or musical tone quality of both instrument and

voice.

The Fibre Needle is in every sense of the word a

“superlative ” needle, because it conveys an element of

elegance, reinement and daintiness hitherto unknown in

phonographic reproductions.

It is a “commercial " needle, because it is the only needle

that has proved a factor in the Talking Machine business,

that has created sales of high priced machines and

records, that has instilled interest and enthusiasm in

customers.

It is a “business proposition ' needle, because it will bring

you more dollars directly and indirectly than thousands

spent in advertising.

We know whereof we speak.

“B. & H.” FIBRE MFG. CO.

33 W. Kinzie Street, Chicago, Ill.
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broad guarantee:—*“We will replace any horn that shows
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Should your jobber be unable to supply you, write us
and we will send you a sample line of Oak, Mahogany or
Spruce, disc or cylinder horns.
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(Continued from page 20.)
recting themselves by means of the models. Thus
the phonograph may become an invaluable selt-
corrector for the student, who, by dint of per-
severance, will, with the help of it, gradually
bring his pronunciation and intonation to a high
standard of excellence.

Finally, in a university city like ours it would
be wrong not to point, at least with a few words,
to the manifold uses that can be made of the
phonograph for the purpose of higher study and
scientific research. At the university we are able
to proceed to the more careful analysis of the
ordinary and the elevated speech of the principal
European nations, and also to the study of the
sounds and intonation of the various Asiatic and
African peoples. With the aid of the phonograph
philologists are no longer dependent on the ac-
counts and transcripts of travelers, missionaries
and other untralned observers, The phonograph
al:o enables us to give students at the university
specimens of the principal dlalects of the lan-

guages the literary forms of which they study in
so much detail. The phonograph allows us to
produce the same English passage as pronounced
by a Cockney, a man from York, from Aberdeen,
from New York, or Germany as spoken by a
Bavarian, Swiss, Saxon, Hanoverian or Berliner.
And again, in reconstructing the pronunciation of
former generations for scientific purposes, how
useful would it be if we had records of a mono-
logue from Shakespeare as he spoke it, or
Moliére as he spoke it. We should then not only
know their peculiar accent and pronunciation,
but we might occasiomally even know how they
themselves spolke certain contested lines of their
own works, e. g, how Goethe himself recited the
much-discussed line at the beginning of “Faust™:

*“Und sehe dasz wir nichts wisisen konnen.”

Alas, in the case of Goethe, Moliére and
Shakespeare, let alone Chaucer, Chrétien de
Troyes and Walther v. d. Vogelweide, nothing
can he done any more, but theye is pp reason
why we should not preserve fowr future genera:

tions the voices, and above all, the characteristic
way of speaking, of some of our prominent con-
temporaries.

* * * *

Prof. Savory's interesting lecture was dupli-
cated at a later date at the Municipal Technical
Institute in Belfast. Thomas Edens Osborne, the
prominent talking machine jobber of that city,
co-operated with the professor to some extent in
order that his lecture may be made successful,
so far as the reproduction of phonograph selec-
tions are concerned, by mnieans of an Edison
phonograph, to which was attached a trumpet
fifty inclies long with a large bell.

These lectures and demonstrations of the talk-
ing machine have aroused the enthusiasm of
both teachers and students and have vesulted in
much pernmianent gcod. As a wmatter of fact, Mr.
Osborne sold a nuiuber of Edison phonographs
and French language records as a direct result
of Prof. Savory’s valuable lecture. Mr. Osborne
has furnished talking machines and records to
several educational institutions in the North of
Ireland for the purposes of language study and
reports that the innovation has proven success-
ful in every instance. He strongly advocates
the listing of more records in different languages
by the various manufacturers as an aid to teach-
ers in their work.

CONCEALED HORN MACHINE SUITS.

One Suit Just Decided and Three More Now
Pending in the Courts, Between the Big
Manufacturers—Some Important and Inter-
esting Points to be Decided—Details of the
Cases for Benefit of Those Interested.

(Special to The Talking Machine World.)
Philadelphia, Pa., April 5, 1910.

Friday last a perpetual injunction was issued
by Judge Lacombe, United States Circuit Court,
New York City, in the case of the Victor Talking
Machine Co., Camden, N. J., against Jerome
Duke, “sued as ‘Henry’ Duke, the name Henry
teing fictitious,” 275 West street, New York, for
price cutting on Victor goods. The order was
served the following day by the United States
marshal.

The Victor Co. have brought suit—No. 117 on
the calendar of the United States Circuit Court,
scuthern district of New York—against the Amer-
ican Graphophone Co. (Columbia Phonograph
Co.) for infringing reissue patent No. 13,069, is-
sued to Elbridge R. Johnson, president of the
first-named concern. The patent in question re-
lates to the manufacture and sale of an alleged
imitation of the Victrola cabinet or concealed
horn machine. This invention of Mr. Johnson’s
was taken out January 4, 1910, and three days
later the bill of complaint was filed. An answer
has been made by the defense.

Another case—No. 127 on the calendar—has
been instituted by the Victor Co. against the
American Graphophone Co., ete, in which in-
fringement of patent No. 946,442, also issued to
Mr. Johnson, is charged. This invention, ac-
cording to the specifications, relates *“more par-
ticularly to improvements in that class of talking
machine in which the actuating mechanism and
«mplifying means are enclosed within a cabinet.”
This patent was issued January 11, 1910, and
three days subsequently the complaint was filed
in the Federal Circuit Court, New York City.

It will be remembered that on February 18 the
American Graphophone Co. filed a bill against the
Victor Co., charging the latter with infringing
their Phillips eabinet machine patent. From the
foregoing citations from the court records it is
certain the legal fight between these two big com-
panies over the concealed horn cabinet proposi-
tion is now on in earnest. Preliminary injunc-
tions are sought in each of these cases, and it is
probable the taking of proof will consume con-
siderable time before they reach court tor final
hearing.

When precedent and progress clash, drop pre-
cedent,
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A HANDSOME DEPARTMENT.

That of the Bailey Co. in Cleveland—Elaborate
Soundproof Rooms Provided—Carry Complete
Stock of Victor, Edison and Zonophone Lines.

(Special to The Talking Machine World.)
Cleveland, O., April 9, 1910.

One of the finest talking machine departments
in this city is that of the Bailey Co., under the
management of E. A. Friedlander. The main
showroom where the machines are attractively
displayed is flanked on one side by a series of
handsome glass-enclosed soundproof booths for
the purpose of trying out machines and records.
An exterior view of the booths or record rooms
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is shown herewith and gives an excellent idea of
their beauty.

Manager Friedlander reports a most satisfac-
tory business in his department, with a rapid
increase in the sales of both machines and rec-
ords. The demand for the Red Seal records is
especially strong, and with the opera season
under way in this city it is expected that the de-
mand for that class of records will show a rapid
inerease. The Bailey Co.’s department handles
the Vietor, Edison and Zonophone lines and car-
ries a complete stock in each.

THE “NEW IDEA” CABINET.

An Unique Style Cabinet for Disc Records Put
on the Market by a Milwaukee Firm—Each
Cabinet Equipped with Four Tops to Fit
Different Styles of Victor Machines—Other
Original Features.

(Speclal to The Talking Machine World.)
Milwaukee, Wis., April 9, 1910.

A decided novelty in the way of disc record
cabinets has been put on the market by the New
ldea Cabinet Co., of this city, it being designed
to enable the dealer to carry a complete line of
cabinets at 2 minimum outlay.

The cabinet is known as the “New Idea’” cab-
inet and is built along very original lines, each
cabinet being equipped with four different in-
terchangeable tops designed to fit the different
forms of Victor machines Nos. I. IL, ITL, IV. or
V. In other words, with one cabinet and three
extra covers the dealer is in a position to supply
any owner of a Victor machine with a cabinet to
match his machine. The manufacturers claim
that ten of the new cabinets will constitute a
complete stock for the dealer and will meet the
demands as well as a stock of 100 of the ordinary
styles of machines.

The sliding record files, which can only be
drawn out far enough to permit removal of rec-
ords and which cannot possibly fall out, is an-
other practical feature. It does away with the
inconvenience of having to kneel down to find
what you want or removing and placing the file
on a table or chair in order to get a record.
These files, which have fifteen indexed file
leaves each, are faced and finished in oak or
mahogany to match the finish of the cabinet.
There are twelve files holding fifteen 10-in. or
12-in. records each, giving the cabinet a capacity
of one hundred and eighty records.

Wm. Schmidt, who for somne time was con-
nected with the Viector Talking Machine Co. as
traveling salesman through Wisconsin and

northern Michigan, devised and patented this
cabinet and is now superintending the manufac-
ture of same for the New Idea Cabinet Co.

A large sale is predicted for this ‘“New Idea”
cabinet, and it is the manufacturer’s purpose to
sell through the jobber only and protect the sell-
ing price by contract. It would be well for all
live jobbers to get in touch with the manufae-
turer at.once and secure further information re-
garding this cabinet.

In an advertisement on another page the “New
Idea” cabinet is illustrated and deseribed at
length.

S. B. DAVEGA RETURNS IN JULY

From an Enjoyable Visit to Seattle, Wash.—
In Talking Machine Business to Stay.

S. B. Davega, president of the S. B. Davega
Co., New 1rork, under date of April 3, sends to
The World the appended information from
Seattle, Wash.:

“My attention was called to a statement ap-
pearing in your last issue (March) to the effect
that I was in Spokane, Wash., and if certain
deals were consummated would take up my per-
manent home there. In this connection 1 wish
to state that I am not in Spokane nor have I
ever visited that city, nor do I intend to remain
away longer than next July.

“I am at the present time in Seattle, Wash.,
having first visited the West during the summer
of 1909, on the occasion of the Alaska-Yukon-
Pacific Exposition. There I was fortunate enough
to make a real estate investment that has proved
its value; in fact, the offers received during the
month of February, while in New York City, in-
duced me to revisit Seattle, and offers were re-
newed which I have since declined. I can as-
sure you and the trade generally that I am in
the talking machine business to stay.

“I have no fault to find and no complaints to
malke in any manner whatsoever, as our business
tfor the months of January, February and March
of this year has been the largest of any corre-
sponding months of any other year since we have
been in business; and, if present indications are
to be relied upon, this will be our banner year.

“With best wishes to all iu the trade, and hop-
ing this will prove a prosperous year to all, and
with kindest regards to you, I beg to remain,

“‘Respectfully yours, S. B. DAvEGa.™”

DEALERS SHOULD MAKE NOTE.

The National Phonograph Co., Orange, N. J.,
in the Edison Phonograph Monthly for April,
publish the following caution to dealers and
jobbers:

“The necessity of specifying on your orders at
all times, whether or not Amberol or Standard
records are intended, grows more urgent with
each addition to the Amberol catalogs. The num-
bers in both the domestic and foreign Amberol
lists are duplicating those in the Standard lists,
and the duplication will become more common as
the Amberol supplements increase and the Stand-
ard decrease in number.

“Of course, it is expected that eventually the
Amberol] records will entirely supplant the Stand-
ards, but until that time it will be absolutely
necessary, in order to avoid possible confuzion
and delay, that every order to jobbers and to the
factory shall distinctly specify whether or not
Amberol or Standad records are wanted. Jobbers
are requested to impress this necessity upon their
dealers, and the latter are urged to paste a re-
minder in a conspicuous place for guidance when
making out orders.

Frank Dorian, formerly connected with the
Columbia Phonograph Co.’s recording laboratory
in New York City, is now president and general
manager of the Dictaphone Co., vice J. W. Binder.
This concern handle the Columbia Co.s com-
mercial machine exclusively.

A series of Neapolitan songs recorded in Italy
have just been received by the export department
of the Columbia Phonograph Co., General.

HAVE
/ What the people

Want~When
( : c‘ They want it

The secret of getting
trade and holding it.

Keep that motto before you all
the time and vou're sure to come
out at the right end of the horn.

Keep your stock right up to
the minute. Don't be “just out”
and give your customer a chance
to go elsewhere if you can
help it.

When a customer comes to
vour store at all, he should be
counted as one of your regular
customers. He will be if you
take care of him properly and
give him what he wants. If you
happen to be out, you ought to
know where to get what you
want without delay.

We're ready to help you get
trade and hold it. Anything you
want in Victors, Victrolas, Vic-
tor Records, record cabinets,
horns, needles, fibre cases or
other Victor accessories you can
get from us quickly.

We won't keep you waiting
for the goods. e won't fill
you up with promises and make
it necessary to stand your cus-
tomers off. We will fill your
order at once—goods are always
shipped the same day the order
reaches us—and send it to you
as fast as the railroads will
carry 1t

Let us send you copies of our
latest catalog and our booklet,
“The Cabinet That Matches,”
which tells about our record
cabinets that match perfectly
each style of Victor.

Write us to-day.

New York Talking Machine Co.

Successors to
Victor Distributing and Export Co.

83 Chambers Street New York
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SHACKLETON'S PHONOGRAPH RECORD

The Experiences of the Famous Explorer, Who
Came Near Reaching the South Pole, Re-
corded for National Phonograph Co.—Ready
for the Trade on April 20.

The sales department of the National Phono-

graph Co., on April 9, 1910, mailed the following
bulletin to their dealers:
» “We are pleased to advise that we have made
a record, with a short story, of the experience
of Lieut. E. H. Shackleton and which will be
ready for shipment from the factory on or about
April 20. From the immense and enthusiastic
audiences which have greeted Lieut. Shackleton
on his various public appearances, we believe
the experience he has recited for us regarding
the south polar expedition (and which will not
appear on any other talking machine rec
ords) will prove a great seller and which may
be placed on sale as soon as received. List price,
50 cents. It will be listed as Amberol Record
No. 473. This above price will be subject to a
special allowance to obviate any possible de-
mand for replacement or further allowance for
breakage.

“Lieut. Ernest H. Shackleton, of England, is
scarcely less famous as an Arctic explorer than
our own Peary. Lieut. Shackleton did not ac-
tually get to the south pole, but the feat of his
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Machine

Dealers

ATTENTION!

Here is a “hct-weather”™ BUSI-
NESS STIMULATOR. BIG
SALES —BIG PROFITS are
within your reach if you repre-
sent us on the

Gy 2hi O)i;

bottle in your territory. Your
customersare in need of the “ICY-
HOT"” in their homes, on their
travels, when camping, automo-
biling, fishing and in a hundred
different useful ways. A PROFIT.
ABLE SIDE LINE FOR YOU
TO CARRY. € The“ICY-HOT"
bottle is guaranteed to keep con-
tents either steaming hot for 24
hours or ICY cold for 72 hours
Write for our SPECIAL PROPOSI-

ION to represent us in your city.
Illustrated booklets for the asking.’

THE ICY-HOT BOTTLE CO.
| 207 Longworth Street, CINCINNATI, OHIO

] The new diamond-point reproducer
= for Columbia Indestructible
plays both the Two-Minute and the
Four-Minute Records.

Records

party in reaching a point only ninety-seven miles
distant from it is second only to the discovery
ol the north pole. The knowledge of the Ant-
arctic regions gained by Lieut. Shackleton’s ex-
pedition is of the greatest importance to science
and history. On this record he gives some of
the privations of his party and he tells of some
of the dangers that beset them on all sides. It
is a notable record made by a notable man.

“At a dinner given in New York recently ex-
Ambassador Choate, in an address to Lieut.
Shackleton, said: ‘America has no lack of Arctic
explorers of its own, real and pretended. It has
a profound admiration for all the explorers of
other lands, especially of the mother country.
You have come to a people of 80,000,000, all eager
to hear the story of your great career. It is only
twenty years since you left Dulwich College
and entered the merchant marine. Now you are
known everywhere and honored everywhere. Not
the least part of your achievement is that you
have aroused no envy, no inquiry, no criticism.
We ask our own explorers to submit to inquiry
and investigation. We take your own word for
your thrilling story.

“‘For 12% days you took your life in your
hands. You came back starved and exhausted,
but you brought every one of your mem with
vou and you have been within 100 miles of the
south pole. The Stars and Stripes float over the
north pole. It is only fair that we should leave
the field open for the hoisting of the Union Jack
at the South.’”

Lieut. Shackleton was on March 23 presented
with the Cullen geographical medal by the Amer-
ican Geographical Society.

A GO-AHEAD BANGOR DEALER.

M. H. Andrews Building Up a Big Victor Busi-
ness in His Town.

(Special to The Talking Machine World.)
Bangor, Me., April 6, 1910.

M. H. Andrews, of this city, reports that they
are doing a tremendously big business in their
section of the country om Victor goods, and they
say that their country is only beginning to real-
ize the fine qualities of the Victor product. R.
w. Simpson, manager for the M. H. Andrews
house, speaks in a very optimistic view of the
rapid growth of their business, and they feel that
the coming season will be the greatest of their
industry. They complain, however, as all other
jobbers, of the difficulty experienced in getting
sufficient goods from the factory. Mr. Simpson
ras recently put on the road J. S. Hanley to look
after the interests of their wholesale business,
and it is safe to say, from his energetic spirit,
congenial manner and exceptional ability, that he
will prove a very valuable addition to the An-
drews house and to the general trade.

COLUMBIA RECORDING IN CHINA.

The recording laboratory of the Columbia
Phonograph Co., General, at Hong Kong, China,

under the personal supervision of John H.
Dorian, occupies an entire building. The native
talent is obtained through compradors or com-
mercial agents, and are lodged at the laboratory
until the work is through. Tea is supplied the
artists by Mr. Dorian, which is about all they
need, with the exception of a little rice. Bunks
line the walls of the place, and the singers are
idle or record as they are required. The com-
pany recently received a lot of masters from Mr.
Dorian, which Mr. Burns says are the finest ever
recorded in the Orient.

BRIGHTSON AT THE HEAD

Of the Sonora Phonograph Co., Whose Pro-
ducts Are Now Being Introduced to the
Trade—Other Well-Known Men Interested in
This Enterprise.

George E. Brightson, president of the Sonora
Phonograph Co., 76 and 78 Reade street, New
York, for many years connected with the H. B.
Claflin Co., where he built up and managed the

GFO. F. BRIGHTSON. PRESIDENT SONORA PHONO-
GRAPH CO.

novelty department until his retirement from
business, is a typical New Yorker. A man of
large affairs, he is besides broad-minded and nas
a pleasing personality.

The other executive officers of the Sonora Phon-
ograph Co. are William H. Hoschke, vice-presi-
dent and general manager, and William E.
Hoschke, secretary and treasurer. In addition to
its plant for manufacturing talking machines and
its well-appointed show rooms, the company owns
a fully equipped and carefully manned laboratory
for the recording of master records. Their line is
presented to the trade for the first time in this
issue of The World in two full pages (12 and 13).
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PROFIT BY GRAND OPERA TOUR.

Talking Machine Dealers in the West Exploit

Records Made by Artists Appearing with
Metropolitan Company—How Some Slow
Dealers Let the Opportunity Pass By—

Neglecting to Take Advantage of Great Ad-
vertising Campaigns—A Business with Large
Profits and a Big Future.

Tbe tour of tbe Metropolitan Grand Opera Co.
to the West is being taken advantage of by a
great many dealers to exploit the records made by
the artists of tbis great organization. It is an
excellent opportunity to win public interest in
these records and in their store. Window dis-
plays have been a help in tbis connection as well
as the concerts given during or before the various
productions.

Now an important point auses in this connec-
tion and it is that while a great many dealers
bave availed and are availing themselves of this
splendid chance to do some very impressive and
effective advertising—advertising tbat not only
accrues to the benefit of themselves, but to the
goods which they handle—many other dealers
seem to be indifferent to such splendid opportuni-
ties.

It matters not how small the dealer’s store, or
how humble the locality in which he resides, a
love of music prevails everywbere, among the
poor as well as the rich, and it doesn’t follow that
because the locality is not a fasbionable one that
people are not interested in grand opera, and in
tbe records of the artists counected therewith.

Dealers should be alive to such opportunities
as this at all times, and in this way feature their
line of goods.

There is no other business in the world where
dealers are provided witb such quantities of ap-
propriate and non-expensive advertising as in the
talking machine field. Every time a great artist
appears in opera or in concert, and his or her
record is bandled by the dealer, be must be in-
deed slow not to make strenuous efforts to in-
form his purchasing public that this great artist
can be heard just as effectively in his store as in
the opera house or concert ball.

The dealer who does not take advantage of such
an opportunity should retire from business and
give somebody else a chance.

We know of no other business in the world
where the manufacturer does so much for tbe
dealer as in the talking machine line. New ideas
and “tips” of all kinds to develop business are
sent out from tbe factories week after week, and
notwithstanding all this there are to be found
dealers who absolutely do nothing out of the
ordinary to attract new trade.

Of course tbis condition of things cannot be
tolerated.

The live people are doing the business, and
the slow ones are gradually drying up with the
result that tbey will make their exit off the busi-
ness stage in due course.

Opportunities for the live man in tbe talking
machine business exist on all sides.

Thbere is a good profit and a big future in the
business for those who are awake to its pos-
sibilities and cooperate with the manufacturers
in developing trade.

E. N. BURNS’ NEW DUTIES.

Will Spend Part of His Time Looking After
the Making of Columbia Master Records in
New York and Machines at Bridgeport.

Hereafter Edward N. Burns, vice-president of
the American Graphoplione Co. and manager of
the insurance and export departments of the
Columbia Pbonograph Co., General, will devote
half of his time to supervising the making of
masters at the recording laboratory in New York
and the manufacture of records and machines at
the Bridgeport, Conn., factory. In other words,
be will look after the general product of the com-
pany with a view of maintaining tbe highest pos-
sible standard of excellence in the various lines
of goods bearing the Columbia brand.

Mr. Burns has always been a stickler for

quahty in r%pect to the product handled by the
export department, which has been the means of
building up a large and ever expanding trade for
tbe Columbia company in the Spanish-American
countries and the Orient. Tbe methods followed
so successfully in his special field will be trans-
ferred to the widest range of articles in the com-
pany’s service.

NEW CARUSO VICTOR WINDOW DISPLAY.

(Special to The Talking Machine World.)
Philadelphia, Pa., April 8, 1910.

The Victor Talking Machine Co., Camden,
N. J, in sending to the trade the special letter
and illustrated circular relating to their ready-
made “Window Display, No. 16,” describe the
“rich and artistic”’ Caruso window display as fol-
lows:

“A life-size figure of Caruso in the character
of ‘Cavaradossi,” in ‘“l'osca,” with palette and
brush standing beside an easel on which rests
a framed announcement of his twenty-five-year
contract to make records only for the Victor.
Note the artistic plainness of this display and
how thoroughly in keeping with the quality of
the Victor and the Caruso records. Remember—
Caruso is one of your biggest drawing cards.
His name is the biggest attraction in the whole
world of musie, and the Caruso records, solos,
duets and concerted numbers are all so perfect
that you are sure to increase your Victor sales
and add to your prestige by immediately ordering

one of these window displays and inaugurating a
special Caruso selling campaign.” The company
also give notice that these goods are shipped
strictly in the order in which they are received.

BARKELEW IN CHARGE.

E. A. S. Barkelew, one of the veterans of the
business, bas taken the general management of
Stanley & Pearsall, Victor distributers exciusive-
ly, 541 Fifth avenue, New York. '

“GETTING THE STRIDE” IN BUSINESS.

When a trainer is coaching a man to make
him a successful foot racer one of the first
essentials he drills that man on is to get his
stride, so that he can start in right and be work-
ing to the best possible advantage every minute
he is in the race. In business get your stride.
In social intercourse get your stride. Once it
is secured you will work to the best advantage,
end you will get the best results of which you
are capable.

AN INTERESTING ADDRESS.

At a late meeting of the Eastern Talking Ma-
chine Co. Associates, Boston, Mass. S. J. Free-
man, a salesman, delivered an address on the dif-
ferent types of Victor machines. It was listened
to attentively and its educational worth tavor-
ably commented upon.

IMPROVE YOUR SYSTEM
INCREASE YOUR RECORD SALES

BY USING

THE BLACKMAN CYLINDER RECORD TRAY

{Patented Dec, 28, 1909.)

A Record Tray

PATCNTED DEC 2671909

ArTerys orziaps,

Crunoer Recoro TRay
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With Record Label for L.ess Than One Cent
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The BLACKMAN Folding Trays for
STRONG TRAYS in a few seconds, as shown above.
ing record stock and a system you can’t beat.
can point to the record he wants to hear.

Cylinder Records are shipped FLAT and can be FOLDED into
This tray,
The labels act as Silent Record Salesman and the customer
Adopt this system and your sales will not unly increase but it will

with Rapke Label, es a handsome look-

never take more than a few minutes to make up a Record order.

THE BLACKMAN FOLDING TRAY USED IN THE SYRACUSE WIRE RACKS

enables you to carry a large stock in a small space. and also use the Rapke Label.
prices, either wall or revolving style, with opening to accommodate Blackman Trays.

We furnish wire racks at regulal
Write for prices.

NET PRICES TRAYS ONLY
(Subject to Change.)

Hold Net per 1,000. Weight per 1,000.

2 Records. 6.00 60 1bs.
3 Records. 7.50
4 Records. 9.00
5 Records. 10.60
68 Rccords. 12.00

NoTe.—Price less than 1,000 same rate,

In deciding FREIGHT or EXPRESS refer to
above weights, and allow for packing.

73 «

87
105 *
116

NET PRICES RAPKE LABELS

Prices R:gke Labels with Edison numbers and
titles, Domestic  Selections No.
which includes December, 1909

Per month, thereafter (postpaid),
advance (2 min. and 4 min.)

FREE SAMPLE

who writes on business letterhead.
SPECIAL DISCOUNTS TO JOBBERS

of Tray with Label to
any Dealer or Jobber

Above prices are RESTRICTED and quoted f. o. b. New York.
If not we will sell direct.

their jobber if he will supply them.

Dealers are requested to buy through

Manufactured by

BLACKMAN TALKING MACHINE CO.

J. NEWCOMB BLACKMAN, Pres.

“THE WHITE BLACKMAN "

97 CHAMBERS STREET, NEW YORK
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TRADE IN THE CITY OF CULTURE.

Spring Business Opens Up Well—Extensive
Advertising and Live Methods Make for
Record Season—Boom in Grand Opera Rec-
ords—Eastern Co.'s Quick Service—Their
Telephone Coupon Books—Excellent Ditson
Trade—Strong Demand for High Grade Co-
lumbia Outfits—Constantino Gives Grafonola
to Hospital—Change in H. F, Miller & Sons
Co. Department—Columbia Line for Nel-
son’s Department Stores.

(Speclal to The Talking Machine World.)
Boston, Mass., April 12, 1910.

New sales of the higher-priced machines have
had a wonderful impetus with the coming of
warmer weather, and the April volume of busi-
ness is of such proportion to justify the predic-
tien that the present season will be tbe largest
in the history of the industry. One of the big-
gest houses say that up to the first of April
they have transacted a 40 per cent. increased
business over the similar period of last year, and
from the good reports heard on all sides from
jobbers, retailers and salesmen, it looks as though
an era of profit-making is opening for the en-
tire talking machine trade. The vigorous and ex-
tensive advertising done by the parent concerns
with literature and other successful sale-closing
publicity, all built on one platform—absolutely
one price—is certainly valuable co-operation.
Generally speaking, in no other commercial lines
are the trade conditions similar—remember the
“‘sticker,” one and only one price—and with this
thought it certainly behooves the dealer and dis-
tributer of the highest grade instruments to re-
ciprocate by giving special attention to the sell-
ing end, particularly so with the opening of the
present “rush” season.

Opera records had a big sale during the last
month. During one week two opera companies—
Hammerstein’s Grand Opera Co. and the Metro-
rolitan Opera Co.—were performing, and any
evening in the whole month one could go to the
Boston Opera House, so opera records secured a
large boom. Each of the recognized factors of
the industry had their quota of exclusive singers’
records and everyone could hear his or her favo-
rite artist. Telegraph requisitions to the factories
for the more popular opera numbers were numer-
ous, as the urgent demand quickly depleted stocks
which at any other season would be considered
large.

“Quick service” with talking machine jobbers
should be the most prominent virtue of the estab-
lishment. The mere term ‘“quick service’” may
or may not mean something, as what one jobber
might call “quick” would be slow to another. In
their efforts to render *“wireless” service the
Eastern Talking Machine Co., Victor and Edison
jobbers, have made a hit with their telephone
service books comprising 24 coupons, like this:

Good for.......... cents, the amount of
toll charge on telephone order from
INETNET e @ B oo b bEmn o o ToEe 2000000000
JJETVE) 4 20 6 o 15000 000 ==~ C10 0 O [ 3 £100 OP A5
DALE - g o popm 54 el T T P U

This coupon to be used only in case of
actual orders amounting to not less than
10 dollars and from points within the New
England States. Eastern Talking Machine
Co.

The dealer makes his telephone call in the usual
way and the telephone company bills him for the
amount of the toll. At the close of the conver-
sation the dealer fills out the coupon, sends it to
the Eastern Co., and the sum involved is placed
to his credit. This is surely a unique idea and
solves the “quick service” problem completely,
particularly so with the smaller dealers, who
will be able to clinch sales readily with this
“Eastern assistance.” The writer doesn’t know
whose brain created this new plan, but it reflects
great credit on the originator for the promotion
of good service and the general expansion of
trade.

S. J. Freeman, manager of the Victor depart-
ment of the Eastern Talking Machine Co., com-
menting on trade conditions, said: “We find
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business very satisfactory, although at this sea-
son we expect and have a slight let-up. The Vic-
tor Talking Machine Co. have fallen off about
50 per cent. in filling of record orders, due to the
recent ‘exchange,’ but this inconvenience is grad-
ually revolving for the better, and we hope short-
ly to receive prompt and complete filling of our
orders. Tlhie record shortage is not the only had
phase of the situation, as the home company are
equally behind on machine deliveries, principally
on Victrolas of both sizes.” Mr. Freeman has
been quoted as ‘“manager of the retail depart-
ment” Gnce or twice in the past, and he asks The
World to announce that this is an error, as his
“official title,” so to sreak. is “manager of the
Victor department.”

Henry A. Winkelman. manager of the talking
machine department of the Oliver Ditson Co.’s
organization, reports the existence of a very ex-
cellent trade, withouti regard to season or condi-
tions. He turns from this joyful expression of
business brilliancy to lamentation over the deliv-
ery of Victrolas to the Ditson display rooms,
saying it is impossible for them to fill anywhere
near the orders already booked. *“At present the
Victrola delivery outlook is discouraging, al-
though we are living in hope of receiving liberal
shipments at any time,” he added. The Oliver
Ditson Co. spend a large sum of money in ex-
ploiting the merits of Victor talking machines,
which has made and is maintaining a talking
machine volume of business that is stupendous.
Considerable space in their immense building is
occupied by this department, embracing a num-
ber of reception rooms, record libraries and sup-
ply counters, and in all their publicity they em-
phasize the fact that a talking machine is a
“wonderful musical instrument.” So everything
working together is responsible for the Ditson
Co. transacting this immense talking machine
business—one that is always in excess of their
allotment of machines from the home company.

“Our March business,” said Arthur C. Erisman,
manager of the New England branch of the Co-
lumbia Phonograph Co., “was the largest we have
had for four years, and our sale of Columbia
Grafonolas is responsible for this achievement
in a large measure. On records I can say that
the presence of the Boston Opera Co. promoted
the sale of opera records. With our many exclu-
sive artists’ reproductions it was not difficult in
tctaling a large aggregate of business in this de-
partment.”

The “Library table” Columbia Grafonolas have
rapidly leaped into prominence in New England
circles, and in a number of cases the sale of one
instrument has actuated the purchase of one, two
or three more by as many friends of the first
owner. A. C. Erisman, manager of the New Eng-
land headquarters, is overrunning with enthusi-
asm on the sales possibilities of this machine,
and were it not for inability of making deliveries
ihe Grafomola would be given the general public
advertising that its merit deserves. Little effort
is now required to dispose of their New England
quota, and Mr. Erisman liopes the obstacle of
slow and small factory deliveries will soon be
removed so they may begin a prominent cam-
paign in this “two in one” (library table and
talking machine) Grafonola.

Constantino, the noted opera singer recently at
the Boston Opera House, presented a Columbia
Grafonola to the Massachusetts General Hospital,
vwhich is the source of a great deal of pleasure to
the patients. The local offices of the Columbia
Phonograph Co. received a splendid letter of
recommendation from the officials of that hospi-
tai, highly praising the Grafonola and suggesting
its use by other institutions of that character.

Extremes are attractions, as it’s a common oc-
currence for a customer at the Columbia exhibi-
tion rooms to select a few of Gipsy Smith’s 1ec-
ords and also a few of Raymond Hitcbcock’s.
Gipsy Smith is the noted singing evangelist and
his records are reproductions of religious work,
while Raymond Hitchcock is one of the most
widely-known comedians in the world, and his
records are laughter producers of the highest
hersepower. “Raymond’s” appearance at the Tre-
mont Theater the past few weeks has pro-

., vcked a largely increased call for these records.

To-night the Eastern Talking Machine Asso-
ciates put on their big minstrel show, which is
comprised of “home” talent. That this troupe
is going to give a rattling good show is sure.
S. H. Brown, chairman of the entertainment com-
niittce, deserves praise for his “director” efforts
in making a company of “professional” minstrels.

An important change will shortly occur in the
Victor department of the Henry F. Miller & Sons
Co. In the past and since the inauguration of
this new line the Victor department has leen in
the basement of the Miller building. The enor-
mous business of this branch is now too large
for its quarters, and plans are being molded to
use the required floor space on the first floor. So
if everything materializes as at present outlined,
Victor talking machines will have a home that
for environment will be Al. The Henry F.
Miller piano warerooms are classed to-day as the
most spacious and magnificent in New England;
costly paintings decorate the walls, and other
handsome features of construction, electrical and
furnishing, abound. It’s mutual progress if the
Miller Co. actually devote a generous amount of
first floor to the Victor and it’s sure recognition
of the latter’'s worth as a profitable commercial
proposition.

Neison’s Department Stores, embracing a chain
of six large stores in Massachusetts, New Hamp-
shire and Vermont, have added a complete stock
of Columbia goods at each store. They have met
with splendid success for so short a period of
time and are greatly pleased with the Columbia
line.

“Never before, never again, first time, last time,
75¢. disc records at 19¢c., 6 for $1,” so advertises
the Henry Siegel Co., and they had a rush of busi-
ness that was tremendous. This company claim
to have purchased 300,000 at one time, which is
the reason for the low price. The name of the
record was not advertised. C. B. Thompson, man-
ager of the talking machine department, attests
a remarkable business in Columbia products, and
says they sell considerable of the massive $200
styles.

THE “ICY-HOT” BOTTLE.

A very important line that is being developed
by the talking machine dealers is the vacuum
bottle for keeping liquids hot or
cold, according to how they are
put into the bottle. The *‘Icy-Hot”
A Bottle made by the Icy-Hot Bottle
Co., 207 Longworth street, Cin-
cinnati, Q. is recognized as the
best heat and cold retaining bottle
made. It is well made, very effi-
cient, and is handsome in appear-
ance. Besides, it yields a very lib-
eral profit.

One of the features that makes
r the “Icy-Hot” Bottle a good seller
is that the inner glass vacuum bot-
tle can be instantly removed from
its outer metal casing, making it
possible for the user to repair his
own bottle in case of accidental
breakage. From a sanitary stand-
point this is a very dezirable fea-
ture, for the inner bottle can be
removed for sterilizing.

The makers of the “Icy-Hot”
have overcome a serious fault which is frequently
found in bottles of this class. The “Icy-Hot” is
so constructed that it is impossible for the con-
tents to come in contact with the metal part when
pouring out. The contents touch only glass, just
as in an ordinary bottle. For the convenience of
the dealer the manufacturers have made up a
number of assortments suitable for any size town,
sc tbat a dealer in a small town can, in compari-
son, make as good a display as one in a large
city. Prices, terms and other information will
be cheerfully given by the makers on request.

onw

Patented in
United States
and Germany.

New Victor distributers are the Elmira (N. Y.)
Arms Co: and the Knovxille (Tenn.) Phonograph
& Typewriter Co.
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EXECUTIVE COMMITTEE TO MEET.

The National Association of Talking Machine
Jobbers to Hold Executive Session in Co-
lumbus, 0., Next Sunday—Visitors to Con-
vention at Atlantic City Will Be Splendidly
Entertained.

A meeting of the Executive Committee of the
National Association of Talking Machine Job-
bers will be held in the offices of the Perry B.
Whitsit Co., Columbus, O., on next Sunday, April
17, and it is expected that all the members of
the committee will make special efforts to be
present. Besides the regular business of the com-
mittee at the coming meeting the final arrange-
ments for the convention will be consummated.

In regard to the convention, to be held at the
Chalfonte, Atlantic City, July 5, 6 and 7, Vice-
President J. Newcomb Blackman reported that
judging from the present outlook there would
be a record attendance of jobbers and that much
would be accomplished for the benefit ot the
trade at large. The factorie:, as usual, have
evinced a decided interest in the coming con-
veution and will have a number of representa-

FOR SALE
Entire line of Victor, Edison and Columbia
Reccrds, Machines, Cabinets, Horus, etc. Going
cut of the talking machine business, as we wan:
the room to enlarge other departments. Bargain
to quick buyer. Address “Quick Buyer,” care
The Talking Machine World.

SALESMAN WANTED
A live, energetic, ambitious GGraphophone Sales-
man; cune that can produce results in an unde-
veloped terricory. State your past experience,
who worked for and salary expected. Excellent
opportunity for the right party. Address A. E.
Morlan, Gulfport, Miss.

FOR SALE
Our Talking Machine Business in Stock'on, Cal,
This is the best opportunity in California for
this business. Reason for selling, we wish to
devote all our time and money to the piano busi-
ness. \Write for particulars. MecNeil & Co., Elks’
Building, Stockton, Cal.

" PARTNER AND MANAGER
WANTED

I contemplate taking the Columbia exclusive

agency for Hattiesburg and neighboring terri-
tory and want a bright, hustling talking machine

man to manage the business. One with small

capital preferred. I will give him part interest in

business and will invest sufficient amount tec

carry complete stock. Address H, S. Lilius,

Hattiesburg, Miss.

SALESMAN WANTED.

Territory Now Open.
SIDE LINE OF ECHO RECORD ALBUMS

to men travelling for manufacturers or jobbers
Representation pays good commissions. Dealers in
disc goods are all repeating their orders after buy-
ing. Albums shipped through jobbers or direct
Sells from small sample, easily carried. Applica-
tions for territory now being booked. .Address
ECHO ALBUM COMPANY,
928 Cherry Street, Philadelphia, Pa.

FOR SALE

Stock of Edison and Victor Machines and Rec-

ords, including Red Seals.

immediate purchaser. Lovett, Titusville, Pa.

POSITION WANTED

As Salesman or Manager in Talking Machine Depart-
ment, either retail or wholesale; have had 10 years' ex-
perience in Victor and Edison lines; can fornish best
of references; bave been connected with largest talking
machine jobbers in U. 8. Addvess “ABILITY.” care
Talking” Machine World, 1 Madison Ave., New York.

Bargain price to an °

tives on the ground to keep in touch with the
situation.

J. C. Roush, as chairman of the entertainment
commiitee, in a recent letter to the members of
the association, states that a regular program
of entertainment will be provided this year, such
as sailing parties, a baseball game between the
eastern and western jobbers, a shore dinner, fol-
lowed by a dance and other features. And it will
be pleasing to a large number of the members to
learn that the *Old Vienna” will be official head-
quarters after 10.30 p. m.

The Victor Talking Machine Co. will entertain
the members of the association on Friday, July
8, ca the day following the close of the conven-
tion, when the Victor factory will be visited and
other entertainment provided. The National
Phonograph Co. have invited such of the jobbers
as find it convenient to visit and inspect the
Edison factories on Saturday, July 9.

J. Newcomb Blackman, vice-prezident of the
National Association of Talking Machine Jobbers,
in speaking of the advance of that organization,
said: *“Those mot members of the association
canno:c realize what we have accomplished for
the geod of the individual member, especially
at the annual conventions. Many jobbers coming
to the meetings in a discouraged frame of mind
and doubtful as to the future of their business
have had the opportunity of mixing with those
who have won success in the same field, and
Lhave obtained invaluable knowledge of the mod-
ern methods that make for good results in their
business. Ofttimes they have been speedily con-
vinced that their trounble did not lie with the
business itself, but rather with themselves and
their manner of conducting their affairs. One

uch 1lesson, properly learned and ecarried out,
is worth the price of many years' dues to the
association.

“Then agdin, the National Association of Talk-
ing Machine Jobbers is neither a radical often-
sive nor defeusive crganization, but seeks rather
to bring about the betterment ot the trade, where
possil)le, through suggestion. This is a fact thai
both the members and the factories fully appre-
ciate. \When the as:ociation sends a committee
to the factories for any reason ilile manufacturers
know that the jobbers have given the matter
careful consideration before arriving at their de-
cision, but are nevertheless open to argument.
The factories now receive such committees in a
mo:t cordial manner, listen to the suggestions
and present their own case. In every instance an
agreenlent is speedily arrived at that is satistac-
tory to both sides.

“In brief, the associaiion has accomplished an
irzcalculable amount of good through bringing
the members in closer touch with one another
and bringing the jobbers as a body closer to the
factories, and all without any display of selfish
purpose. That the work has been appreciated is
evident from the fact that the membership of
the association is steadily on the increase.”

HAWTHORNE & SHEBLE CO. SALE.

(Special to The Talking Machine World.)
Philadelphia, Pa., April 11, 1910.

On Friday last the stoclk and other property
of the Hawthorne & Sheble Mfg. Co., bankrupts,
of this city, were sold at public auction at their
factory, in this city, by the trustee, under order
of the United States Disirict Court. On the fol-
lewing day a meeting of creditors was held at
the office of the referee in bankruptcy, 528 Wal-
nut street, when the returns of the sale were
made. It is expected the court will accept the re-
sults, though not reaching 75 per cent. of the ap-
praisement, as required by the statute.

Kitty Cheatham, the famous interpreter of the
songs and moods of childhood, now makes rec-
ords exclusively for the Columbia Phonograph
Co. Two of her records appear in the 12-inch
double-disc list for June, namely, A5168, “I've
Got a Pain in My Sawdust,” Herman Avery
Wade, soprano solo, orchestra accompaniment;
(a) “Visitors,” W. Cooke, and (b) “Sugar Dolly,”
Gaynor, also soprano solo, orchestra accompani-
ment.

To Enjoy Your
Talking Machine

to the fullest, it is essential that
vour library of Records be so cared
for that you can at any moment
lay your hands on the particular
selection you want to hear.

THE OWNER OF A VICTOR
OR COLUMBIA who takes care
of Records by stacking them in a
“bunch” on a table, or on the win-
dow-sill, is depriving himself of
one of the real joys of a Talking
Machine, which is the satisfac-
tion of hearing any omne par-
ticular record just when you are
in the mood for it.  This 1s possi-
ble only when you have a place
for every record and every record
in its place.

“ ECHO**
Record Albums

ARE THE SOLUTION'!
They Fit all Disc Cabinets and Bookcases

They form a complete system
for filing disc records, which can
be added to. album by album. on
the Library plan. Just the thing
for hoth Single and Double Face
Records, and

OPERATIC SELECTIONS
Every Record Instantly Avail-
able. Enables group classification.

Ten-Inch Disc Albums......8$1.23
Twelve-Tnch Disc Albums... 1.30

Special discounts to regular
dealers.

“Echo” Record Albums pre-
serve disc records against dust,
careless handling, scratching or
hreakage.

Index in every album facilitates
instant location of every record.

Every album is finely bound and
holds one dozen records in heavy
paper pockets, with cut out holes
enabling titles of records to be
read.

They protect valuable records
from injury and breakage.

Send for Circular and Samples.

ECHO ALBUM COMPANY

926 CHERRY STREET, PHILADELPHIA, PA.
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Our magazine advernsmg 1s still arguing for
comparisons—and arguing more insistently than
ever.

When we have persuaded a man to think
twice before he spends $200, we have practically
made a Grafonola sale for a Columbia dealer.

We hope that plea for comparisons doesn’t
sound humble. Just as far from it as possible.
We offer the Columbia Grafonola and the entire
Columbia line for comparison with the liveliest
confidence in the product.

When we say that the Columbia Grafonola
is “the one incomparable musical instrument,”
we are so positive that it will sing itself into a
sale, that we ask no favors and fear no failure.

When we say that “the Columbia is the
original of all the modern Graphophones, phono-
graphs and talking-machines,” we mean iz. When
we say ‘“make comparisons” we only have the
hope that the reader will take us at our word.
The quality 1s there.

That doesn’t imply that all you have to do is
to call your truckman and give him delivery direc-
tions when a customer comes in—but 1t does mean
that when a Columbia dealer shows the Coiumbia
line to an interested inquirer, who 1s making honest
comparisons, he has considerably more than a fair
show, a lot better than an even chance.

The Grafonola “De Luxe” at $200 and $225.
The Grafonola “Regent” at $200.
The Grafonola “Elite” at $100.

Columbia Disc Graphophones.

Columbia Cylinder Graphophones that will now play both Two-Minute and
Four-Minute Indestructible Records with one reproducer.

The Columbia Double-Disc Records.
The Columbia 1'wo and Four-Minute Indestructible Records.

Compare them yourself. Consider the * pros-
pects.” Consider the exclusive selling rights offer.
Take the message to the consumer, published in
each magazine advertisement, home to yourself.

OLUMBIA

PHONOGRAPH COMPANY, Gen’l

TRIBUNE BUILDING NEW YORK
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MEETING OF DEALERS’ ASSOCIATION.

Second Regular Session Held at New Grand
Hotel on Wednesday—Some of the Matters
Discussed—New Members Enrolled.

The second regular meeting of the Eastern
States Talking Machine Dealers’ Association was
held at the New Grand Hotel on Wednesday of
this week with President Storck presiding. The
morning session was given over to informal dis-
cussions of matters of trade interest, one of the
spealers being Viector H. Rapke, who drew on
his experience of eighteen years in the business
for some interesting and valuable advice. Con-
siderable attention was directed toward the de-
partment store method of getting the.jobbers’
privilege and doing only a retail business, the
selling of records by such stores at 19 cents when
the price for the dealers is restricted to 50 cents,
and the question of having the new records of
the Vietor and National companies put out either
on the same day or with a longer interval than
three days between the dates. ILower freight
charges, less packing and the convenience of
placing before the public, were given as reasons
for considering the last question.

At the meeting thirteen new members were en-
rolled: G. J. Scott, Englewood, N. J.; The Brem-
mer-Chalmers Co., New York City; The A. B.
Clinton Co., New Haven, Conn.; Theo. Jespe, Glen
Cove, N. Y.; Frank A. Jenkins, Honesdale, Pa.;
N. J. Roth, New York City; T. C. Eisbill, Bridge-
ton, N. J.; Theo. Anson, New York City; Thomas
J. Blaueh, Highland Falls, N. Y.; F. A. Trow-
bridge Co.,, Morristown, N. J.; Saul Birn, New
York City, and Abe Mandel, New York City.

The members present at the meeting were very
enthusiastic over the manner in which the asso-
ciation is progressing and were firm in their be-
lief of the good it could accomplish if things
were handled slowly and carefully.

Executive Committee meetings were held on
March 18 and on Wednesday before the regular
meeting, when various plans were discussed for
advertising the association and enlarging its
membership and other matters of importance to
that organization taken up and discussed.

ECHO RECORD ALBUMS

Continue to Grow in Favor—Dealers Will Find
Them a Profitable Line to Handle.

It is evident the “best trade now use Echo
Record Albums,” from the growing demand for

this complete system for filing disc records, and

THE TALKING MACHINE WORLD.

which can be added to, album by album, on the
library plan, as applied in the Gerson record
cabinet. 1t is just the thing for Victor Red Seal
collections—every record instantly available.
The licho Record Albums preserve dise records
against dust, careless handling, scratching or
bieakage. Any cabinet becomes a Gerson disc
record cabinet when the old-style racks are re-
moved and the space on the shelves is filled with
Echo Albums. This admirable device is manu-
factured solely by the Echo Album Co. 926
Cherry street, Philadelphia, Pa., who will supply
prices and other information on application. See
their advertisement on page 27 for particulars.

COLUMBIA BRIEFLETS.

Six Hundred New Columbia Dealers in Two
Months—Preparing for Piano Trade Ex-
hibition—Those in Attendance—Baston
Opera Co. Make Records.

During the last two months the Columbia
Phonograph Co., General, have made 600 addi-
tions to their list of dealers.

Preparations are being made by the Columbia
Co. for the Piano Trade Exhibition in Richmond,
Va., next month. Instead of the three big manu-
facturing companies being alongside of each
other, as originally intended by General Man-
ager Green, the Columbia Co. will be on spaces
8 and 9, tne Victor Talking Machine Co. on 27
andg 28, and the National Phonograph Co. on 23
and 24. H. A. Yerkes, manager of the wholesale
department; George P. Metzger, in charge of the
advertising department; B. Feinberg and T. K.
Henderson, and probably others of the selling
staft, will represent the Columbia Co.

Edward N. Burns, manager of the Columbia
Co.’s export department, was in Washingion,
D. C, this week for several days, visiting friends
with Mrs. Burns.

The recording laboratory of the Columbia
Phonograph Co., General, New York, has been
besy night and day making masters of the prin-
cipals and chorus of the Boston Opera Co. This
week, commencing Monday, the voices of the
leading artists, including Constantino, the tenor;
Mardones, basso; Celestina Boninsegna, colora-
ture singer, were recorded in the leading roles
of “Faust.” Paul H. Cromelin, vice-president of
the company, has been present in the laboratory
while this important and interesting work was
carried on. '

Yates, Bonner & Co., music dealers, Roanoke,
Ala., who also have a store at West Point, Ga,,
recently placed a big order for machines and

Put One on Your Show
Room Floor

AND WATCH THE INTEREST DISPLAYED IN THE

Monarch Midget

have any.

Jobbers can interest their dealers, and dealers

their customers.
Talk Wire Racks and show them.
You can’t sell a customer a rack if you don’t

SEND AN ORDER TO-DAY
A NEW DISC RACK IS READY.

ASK ABOUT IT.

R. S. Villiams & Sons Co.,

SYRACUSE WIRE WORKS

TORONTO AND WINNIPEG
Canadian Representatives

SYRACUSE, N. Y.

records and have been created exclusive Colum-
bia agents for the two places.

Another fine order received by the Columbia
Co. this week was from D. B. Orndorff’s music
house at Knoxville, Tenu.
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A little chap in Philadelphia, whose father
Is a prominent merchant, and, as such, never
loses an opportunity to descant upon the vir-
tues of advertising, one day asked his mother

“May Lucy and I play at keeping store in
the front room?”

“Yes,” assented .the mother; “but you must
be very quiet.”

“All right,” said the youngster; “we’ll pre-
tend we don’t advertise.”

“You know you won’t go to heaven, Tommy,
if you tell lies!” “Well, I’d much rather be with
you, mother. That was a corker you told Mrs.
Brown yesterday about that hat coming from
Paris!”

A summer visitor who was trying a horse,
the property of a New Hampshire farmer, with
a view to buying him, noticed that after driv-
ing a few miles the animal pulled very hard,
requiring a firm hand and constant watching.
“Do you think this is just the horse for a
lady to drive?” he inquired, doubtfully. “Well,”
answered the owner, with an air of great
candor, “I must say I shouldn’t really want to
be the husband of the woman who could drive
that horse.”

Dolan—*So Casey was running me down an’
ye stood up for me?” Callahan—*“0Qi did; Oi siz
to him, ‘Casey,’ siz Oi, 'ye’re honest and truth-
ful, and ye're no coward—and ye work hard
and pay yer dibts—and ye don’t get drunk and
lick yer woife—but in other respects ye're no
better than Dolan!’”

“Wot’s hydrophobia?”’ asked Weary Watkins,
a8 he spelled out the article in the piece of
newspaper which he had picked up. “It means
hatred of water,” replied his pal, “and it is a
fatal disease.” “Then run for a doctor,” cried
Weary, as he fell back with a groan. “I'm a
dead man.”

THE LATEST AIR.—“I’m looking for a breezy
march,” said a customer in visiting a local talk-
ing machine store the other day.

“How about this one dedicated to the Aero
Club?” the facetious clerk asked.

“I suppose it is written for wind instruments,”
the bandmaster countered.

“Well, the air is easy,” the clerk shot back,
and the interchange stopped.

Smith—What did your wife say about your
being so late in coming home the other night?

Brown—Absolutely nothing. She had the talk-
ing machine all prepared and gently tip-toeing to
it, I heard the strains of “Tell Me the Old, Old
Story.” That was all.

An old hen was picking at some stray carpet
tacks in the backyard.

“Now, what do you suppose that fool hen is
eating those tacks for, Jones?”

“Perhaps,” rejoined his better half, “she is go-
ing to lay a carpet.”

Plans are being comsidered by the National
Phonograph Co. looking toward a rearrangement
of the interior of their office building by which
additional space may be secured at once for their
sales, agreement and advertizing departments,
all of which have been augmented by recent addi-
tions to their respective staffs. An extension to
the building itself of about 50 feet on Lakeside
avenue is also under consideration, and ground
for it will probably be brolien in the spring.
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it.

It is valuable.

Pick up a Columbia Double-Disc Rec-
ord and read that guaranty ot ours once
more—printed on the envelope. Feature
It is official. We mean
it, we sign it, and we stand back of it.

TIMELY TALKS ON TIMELY TOPICS

In the official figures of exports issued by the
United States government it will be noted how
rapidly the foreign business of the talking ma-
chine trade is expanding. Every nionth shows a
remarkable increase over its predecessor, and
though the trade is comparatively young along-
side the music industry, still the exports of
talking machines, records, etc., exceed those of
all kinds of musical instruments combined. For
instance, take the latest report furnished by the
government, revealing the following amazing
totals: The total exports of talking machines,
records and supplies for February, 1910,
amounted to $290,358, as compared with $214,341
for the same month of the previous year. The
eight months’ exportations of talking machines,
records and supplies amounted to $2,481,906, as
against $1,926,228 for the same period in 1909.
This is certainly a handsome showing. It should
be recalled also that three-fourths at least of
these goods go to the Spanish-American coun-
tries and Australia, very little going to Europe,
which is covered with agencies manufacturing
their own lines, even if they are of American
origin.

In last month’s World niention was made in a
“Topic” relative to the talk about “restraint” of
trade as applied to patented inventions. It was
made clear that this application was erroneous,
an opinion strengthened by a decision rendered
by Judge Noyes a few weeks ago in the United
States Cireuit Court, Southern District of New
York, in a nioving picture case, who said: “I
am of the opinion that the charge, if established,
that the complainant (Moving Pictures Patent
Co.) is itself, or is 4 member of, a combination
in violation of the Federal (Sherman) anti-
trust statute is not a defense available in an
action for the infringement of a patent and fails
to show a defect in tlie complainant’s title.” The
attorney for tlie defense who set up this argu-
ment is evidently entitled to the proverbial
leather medal for his legal knowledge and
acunien!

To be sure, as is well known, the decisions
of the courts in patent suits are not relishied by
the defeated. That is in the very nature of
things. At the same time, it is just as well to
exercise one’s comnion sense in such matters and
make the most of it. Both sides cannot be vic-
torious, and twisting and turning statements
that may present a plausible appearance will not
alter the court’s decision.

Not infrequently remarks are made that the
judges have been “approached,” been “bribed,”
etc., which is the rankest nonsense. 1t is true
that the litigation over certain talking machine
patents has covered years of work and been bit-
terly contested, and when the final deciding
opinion is written the fellows who have to bear

the brunt of the adverse action of the court have
boldly stated such and such a judge was paid
“$250,000,” etc. These exact figures are quoted
because they were the ones actually employed in
speaking of one of the most distinguished of
Federal jurists. Of course there was not a word
of truth in this ridiculous statement, and when
it was uttered by a man wbo did know better
its absurdity is only the more glaring.

The Eastern Talking Machine Associates, com-
posed of the employes of the Eastern Talking
Machine Co., of Boston, Mass., hold monthly
meetings which are very beneficial not only to
the members, but the company also. At one of
the recent meetings W. J. Fitzgerald, a salesman,
read a paper on ‘“The Selling Points of Edison
Phonographs.” The various models of the Na-
tional Phonograplh Co.’s product were described
and commented upon in an interesting manner
and were of special benefit to the younger mem-
bers of the selling statf. Organizations of this
character would be helpful.in every establish-
ment of any size and their formation should be
encouraged by the principals.

Again the New York Phonograph Co., defunct,
has been in court, but in no way to concern the
trade. When the settlement was made by the
National Phonograph Co. one of the lawyers
failed to get a share of the proceeds. He claimed
he had made arrangements with the former to be
their counsel and this contention was carried into

the New York Supreme Court. The judge
awarded the counselor in question a lien for

$131,625, and unless this is set aside in the Court
of Appeals this amount must be paid over. The
particulars of this curious incident appears in
the news columns of The World.

An inventor who had been rummaging among
a lot of British talking machine patents declares
he discovered that Thomas A. Edison invented a
double-tace disc record in 1878. Of courze, the
patent has expired; but this is a “find” that will
doubtless be of interest—if true.

J. A. Macnabb, vice-president and general man-
ager of the Universal Talking Machine Manufac-
turing Co., Philadelphia, Pa., writes as follows to
The World: *1 find it will be impossible for us
to get out a list of records for May on account of
taking so long to get our laboratry established.
1 expect, however, to get out a list of about
twenty-five records and this list we will call May
and June and will rush it out at the earliest pos-
sible moment. Will also state that business is
very much improved. We have received several
large orders from the West and have establishéd
four new jobbers inside of two weeks.”

R. H. Macy & Co., the great New York depart-
ment store, on March 30 made the following an-

nouncement in the New York Evening World:
“We have bought twp hundred and sixty-five
thousand Zon-o-phone records and will sell them
at nineteen cents. Until this offer was made by
us Zon-o-phone records were never sold for less
than the restricted price—sixty cents. When the
factory owners decided to limit their production
to double-faced records, they found that they had
an unsold balance of 265,000 single-faced records
in their stock room. Wanting to c.ose them out
quickly, they accepted our offer for the entire
lot. Of course they could have realized much
more money had they sold them to different re-
tailers in small quantities. Many dealers would
have paid double what we did for lots of five to
ten thousand. But the makers were bent on
making a clean sweep of them with a single trans-
action—and we got over one-quarter of a million
of these splendid records so advantageously that
we are enabled to sell them at nineteen cents.”
The sale was negotiated by Louis Silverman.

The National Phonograph Co., Orange, N. J.,
is the first of the great manufacturing companies
to market what they term “A Combination Out-
fit,” the particulars of which were published in
last month’s World. It has attracted a great
deal of attention on the part of the entire trade,
and, from fugitive reports since, it would not be
a surprise if other like offers would make their
appearance before long. The primary object of
the National company is for “bringing into ac-
tive use the many Edison phonographs which may
have been laid aside due to their being equipped
for standard (two-minute) records only,” be-
sides “creating a new interest on the part of
phonograph users in Amberol records.”

There is no question that a great many talk-
ing machines have been laid aside, and prob-
ably forgotten nearly by their owners. There
are various reasons for this seeming neglect and
the energetic dealer should make it his business
to ‘“dig them up,” create a new interest in their
possession and again put their” owners on the
list of active and not passive record buyers. The
suggestion—and a splendid one it is—has been
made tbat dealers who are up to date and
progressive would lose little, if anything, in the
long run if they offered to overhaul these ma-
chines and if necessary add such little repairing
as would be needful to put them in prime con-
dition.

Dealers are not lacking in foresight so far as

getting people to remnew their interest in the
talking machine is concerned. The products of
the manutacturers were never finer and their

list of records never so elegantly finished or
diversified as to the high character of selections,
whether the numbers include vocal, band. or-
chestral or “talking” subjects. These facts
sbould be attractively and forcibly presented to
the public. When this has been followed the re-
sults have been very satisfactory, and in some
instances abundantly so—it has made friends for
the dealer, ergo more trade.
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VALUE OF FREE CONCERTS.

No Better Method for Attracting Public At-
tention to a Dealer’'s Business—Talker
Men Agree That Concert Work Is a Profit-
able Investment—The Experience of a
Kansas House.

No better means of concentrating the atten-
tion of the public on the talking machine—at
least of those musically inclined—can be con-
ceived than the giving of concerts by dealers.
Not ouly are the possibilities of the talking ma-
chine brought home to lundreds of people at
each concert, but the people come to your store,
become acquainted with your staff of salesmen,
and in this way an important and valuable con-
nection is established.

Of course if this concert publicity is to be
conducted along the right lines everything in
connection therewith must be right. If the store
is not large enough it would be best to hire a
small hall, send out either engraved or well-
printed invitations and have the programs
daintily printed and well selected. Whatever
expense is involved will be well repaid in a short
time.

We have on file letters from talking machine
men in widely separated sections of the coun-
try who have been and are giving concerts for
several seasons, and in each instance they have
found this concert work a profitable investment.
And these people do not include the dealers in
the larger cities, such as Wanamaker in New
York and Philadelphia, who has been giving
talking machine concerts on a palatial scale. No
matter how humble the effort, it can be made a
success if properly carried out. We know of no
better scheme of publicity than this.

Only recently we received a letter from the
Emahizer-Spielman Furniture Co., Topeka, Kan.,
regarding their Vicirola and piano concerts,
which they state were a great success, adding:
“They were the means of bringing us a large
number of Victrola sales. We are so pleased
with this way of advertising that we feel it
would be of benefit to others whe would like to
enlarge their Victrola sales.”

We reproduce herewith for the benefit of deal-
ers generally one of the programs of their con-
certs which was given in Chickering Hall in To-
peka, Kan., recently. 1t will be found interest-
ing:

PROGRAM.
No. 1. Valse Lente, '‘“Adorable, Tourmeuts” Ca
ML 86 24 000000008 e .... Barthelewmy
Enrico Caruso, (Tenor).
No. 2. TFaust, “Air des Bijaux” (Jewel Song)..Gouuod
EFEmma Eames (Soprano).
No. 3. “A Born Inventor” (Reading).
Miss Ernestine Klein.
No. 4. Lucia, Sextette, Act. II. Chi mi fren a
(What Restrains Me)} .......: .. Donizetti
_ Sembrich, Caruso, Scotti, Jaumet Sevcrina, Daddi.
5.

No. The Brecze that Blows the Barley” .
Miss Grace Clark

No. 6. Martha, “Last Rose of Summer’ .. .Moore
Marcella Sembrich |
No. 7. The Wayside Chapel . - Wilson

Melody i F. ...... o Rubinstein
Bebning Player-P’iano.

No. 8. Les Deux, Grenadiers (The ‘I'wo Grena-

diers) e N -humanu
M. I’ol Plancou
No. 9. Christopher Cobb” 9 . (Reading
Miss Ernestine Klein
No.10. “Carmen” Habanéra (Love is Like \Wood-

bird Wild) . s dn A S W .. . Bizet
Emma Calve

No.11. "If 1 Build a World for You.”....

. Miss Grace Clark

No. 12. Rigoletto, quartet, Act 3, ‘Bella figlia
dell” amore” (Fairest Daughter of the
(ETeS)) 500 0opma 0600 or eE Jmme Mendl
Caruso, Abott, Homer and Scotti

Miss Marjorie Erwin at the piano.

.Lehmann

_We claim to be the first to feature the combiuation of

Victrola with the real piano accompaniment in Topeka,
and will use on this occasion the largest Victrola and
Rf'd Seal records, together with a Chickering Grand
Piano. We have secured the services of Miss Marjorie
Erwin, late of the New England Conservatory of
Music of Boston, to render the accompaniments. -
) The accompaniments will be played with each voice
the same as though the artists, Caruso, Sembrich, Plan
con, Farrar, and others stood beside the piano. The
cffeet is truly wonderful.

GOO0D COLUMBIA TRADE IN DETROIT.

(Speclal to The Talking Machine World.)
Detroit, Mich., April 6, 1910.
“I have never seen trade in talking machines
as good as it has been since last fall,” says K.
M. Jons, manager of the local Columbia Phono-
graph store. “We are doing more business every
day than we have ever done, and it is almost im-

possible for us to get enough machines to fill
our orders, to say nothing of getting a sufficient
number to use for exhibition purposes. We are
not only selling many of the cheaper talking
nuichines, but our business in the high-grade
machines has been phenomenal. Qur high-grade
machines are fust becoming popular and we can
not get enough of them in stock to show a com-
plete line.

TRADE FABLE
No. 6

Smith was some picker. He picked a dad that
was well fixed, in the first place, then he picked a
wife that certainly showed class, and then a little
bungalow that was certainly the goods, that is, to
speakk mildly. Finally, as a business in which to
carve out his future wherewithal he picked the
talking machine business. Any flies on Smithy
had to pay fashionable rents. But——

When Old Man Smith passed over the coin
Smith fils got careless and let him slide—to an
8 x 10 hall room in a cheap prune dispensary.
Then the wife was shoved past till she felt like
hiring a Pinkerton to guard the lone nickel in her
pocketbook. Finally the bungalow ran for Swee-
ney till the neighbors’ chickens mistook it for a
hen house and used it for a roost.

About the business, more anon, brother, more
anon.

At first that talking machine store of Smith's
shined out from the neighboring emporiums like
the Great White Way, from Main street, Punkin-
ville, and the sound of the demonstrations issuing
therefrom had Barnum’s calliope beaten by a mile,
so strong was the business. And the stock—just
ask for something in the machine or record line,
that was all, just ask.

It was not long, however, before the welching
instinet got the better of Brother Smith and he
started in to economize by bouncing two of the
highest-priced salesmen, men who could sell a
talker to a deaf and dumb man who hated music.
Bad stuph.

Then he began to get palpitation of the heart
every time a jobber or his salesman hove into
view, and declared soiemnly and with much ap-
parent sorrow that business was rotten, punk and
even more. Those people bustling in empty
handed and rushing out with bundles were sim-
ply a bunch of pikers who were taking records
home to try out. Gee! if business didm’t im-
prove he’d study embalming and get busy on the
dead ones of the town.

Naturally the stock began to get frazzled at the
edges. then get holes in the middle, and finally
reached a point where the local cut-ups could

amuse themselves by walking in and asking for
any of the latest records, feeling sure that they
would not be supplied.

It eventually got to a peint where there was
really a decided shrinkage in the Smith business
because there were not enough first-class records
left in stock to supply one lone family, let alone

an entire town, and it looked very much as

though the sheritf would pitch in and muss up
things. Still, in the face of it all, Smithy stuck
te his roll closer than a flea to a Newfoundland
dog and refused to see where spending a little
money on new stock would put him back into the
game on a winning basis.

There finally came a day, however, when a live
jobber hit the town and called upon Smith for the
first time. 1t took said jobber just about two
minutes to size up the proposition he was up
against, and he proceeded to get into action. He
first asked to be shown several of the latest disc
records that had proven successful and were in
demand all over the country. Nothing doing. A
1equest for cylinder records brought the same re-
sponse, while the latest attachments were an un-
known quantity.

Naturally Smith began to rave about the bad
business, and then the jobber sat into the game
with a few trite remarks about investing money
in stock being the real depe for a live business
man to follow. The result was that Smith finally
took the rubber bands from around the re-
mainder of his roll and loosened up to the extent
of $100 in new goods as a means of saving the
$1,000 worth of stock lying idle upon the shelves.
‘When the new records arrived and were properly
announced business again began to wake up. The
run of customers increased steadily and were
held by the continual freshening up of the stock
as the new record lists came out.

The lesson thus learned in the talking machine
business was applied to Smith’s other interests,
with the result that the bungalow was saved for
an amount equaling a small per cent. of its cost,
and Mrs. S. began to look so good that she was a
rositive asset. Incidentally the treatment of the
old man gained the good will of all the neighbors,
and as a result everything was rosy at the store.

Moral—Success does not lie in the hand you
hold but in how you play it.

C. J. SCHMELZER A VISITOR.

Charles J. Schmelzer, of the Schmelzer Arms
Co., Kansas City, Mo., Edison jobbers and Victor
distributers, was a visitor at the factory of the
National Phonograph Co., Orange, N. J., last
week.

Substantial orders for Columbia goods have re-
cently been placed by Mathis-Youmans & Co., suc-
cessors to Mathis & Coleman, music dealers, Val-
dosta, Ga., and D. L. Halbert, Athol, Mass.

Needles Free To Prove Quality

“«THE BEST THAT

MONEY CAN BUY?”»

CJ °
TRADE AMARK

NEEDLES

“THE NAME TELLS WHAT THEY DO”
for VOLUME, TONE and LASTING
QUALITY., PLAY RIGHT from START to
FINISH. PRESERVE RECORDS and can_ be
used on ANY DISK MACHINE OR RECORD.
Packed only in RUST PROOF packages of 100.
RETAIL, 10c. per 100; 25c, 300; 75c. 1,000.

@W&M)
TRADE MARK

NEEDLES

“GIVE A MELLOW TONE”

REDUCE VOLUME and DON'T SCRATCH.
Make records last longer. Can be used on ANY
DISK MACHINE or RECORD. No special at-
tachments needed. PACKED only In RUST
PROOF packages of 200. PRICE, 25c.
package.

FRE

Samples ot ** Playrite’ and **Melotone” Needles to Dealers or Jobbers who write on
business letterhead. Special Prices to Jobbers and Dealers. Write Now. Dealers are

requested to buy trom their Jobber. It he won’t supply you, write tor name ot one who will.

BLACKMAN

TALKING

MACHINE CO.

J. NEWCOMEB BLACKMAN, President

97 CHAMBERS STREET

NEW YORK C(CITY
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QUAKER CITY HAPPENINGS.

Business Exceptionally Good—Opera Season
Has Helped High Class Trade—Many Deal-
ers Find Difficulty in Getting High Priced
Machines and Records—The Reports Made
by the Leading Houses Are Most Encourag-
ing and Prove That Philadelphia Is a “Live”
Talking Machine City.

(Special to The Talking Machine World.)
Philadelphia, Pa., April 10, 1910.

The talking machine business in Philadelphia,
in spite of the general conditions that may
exist in other lines, has been exceptionally good
all through March. The latter end of the month
there was a slight falling off, but not to any
great extent, and was more due to the actual
conditions of the period than any other reason.
It got warm suddenly, people began preparing
for spring, the Eastér excitement upset things
slightly, and from all this there will no doubt
be a speedy recovery, and already the firms have
evidence that April is going to be a very satis-
factory month.

The musical season in Philadelphia closed with
the end of the Hammerstein opera season, and
it was one of the most active in the history of
music in Philadelphia. Naturally all this will
tend to help the talking machine business, Each
season of the opera the patrons make new
favorites, and when they have passed out their
friends want to retain the pleasure of their
voices, and will resort to the talking machine to
do this. It is for this very reason that the talk-
ing machine dealer wil} tell you that the operatic
records are having an increased sale.

Louis Buehn & Bro. report that their business
in March, particularly the first part, was excep-
tionally good. And even although the last two
weeks were not up to the first two, the month
shows a healthy increase. The firm have just
gotten in a number of new Edison Amberolas,
which their patrons say are the best toned and
the best finished they have ever offered. They

have also been having a heavy sale on cabinets,
and as to records, the demand for the dise and
cylinder records have about evened up.

Among the out-of-town visitors here this week
were Fred Kramer, of Allentown, and William
Warner, of Easton, Pa.

‘Edward Buehn started on Thursday of last
week on his first April trip through the southern
part of the State and Maryland, and has been
sending in some good orders. He reports that
he has found conditions in that section most sat-
isfactory. The two new Edison special records,
“Cubanola Glide” and “By the Light of the Sil-
very Moon,” have been selling very well with the
Buehn firm.

At the end of last week there were a number
of representatives of the National Phonograph
in Philadelphia, William Pelzer, Frank Madison,
Frank Stanton, Mr. Stewart and Mr. Pike, The ob-
ject of their visit was a legal proceeding in
which they were attempting to restrain Mr.
Weinberg, a Kensington avenue talking ma-
chine dealer, from selling second-hand Edison
records at cut prices, as it is alleged he has
Yeen doing. The hearing was in the United
States Circuit Court, and a decision in the mat-
ter will no doubt be rendered very shortly.
Through some source or other, it was alleged
that the Kensington dealer was able to obtain
some records, in many instances of the very
latest, which he would offer at cut prices.

The Penn Phonograph Co. report that their
March business was excellent, and that the chief
difficulty they experienced is not in selling goods
but the difficulty they had in securing them.
They have been having very great trouble in
securing sufficient stock to fill orders, and they
believe they would have been able to have done
even more business had they been able to get
the instruments. They say that as a matter of
fact they have not received one order for records
which they could fill complete. They do not com-
plain particularly over these conditions, for they
say that the demand has been so great at both
factories that they have been unable to get out

the instruments fast enough, even by working day
and night. They find the condition of affairs to
be worse than it was during the Christmas rush.

This same trouble of secarcity of goods is noted
by the manager of the Heppe department. They
also claim that their demand is considerably
greater than their supply, and that they have
been forced to lose business for this reason. D
D. O'Neill, in charge of the Heppe department,
was away several days last week in the northern
part of the State, where he was calling on their
dealers, all of whom reported that they were
looking for a very heavy business for the next
few months.

In March they had the biggest month they
ever had in a wholesale way. They are looking
to enlarging their department considerably in
the next few months. In spite of the different
enlargements that have been made of their de-
partment jn the past few years they are still
handicapped for want of space. In their talking
machine department they devote considerable
space to a line of small musical instruments,
such as violins, cornets, ete. They have a fairly
good business on these instruments, but have
never properly pushed them, and they are think-
ing some of abandoning that department entirely
and devoting the space it now occupies to still
further enlarging their talking machine space.
They have not completed their talking machine
salesrooms on the fourth fioor and will not do
so until fall. These two rooms they were going
to furnish as a smoking roomy, mostly for male
customers who might want to enjoy a smoke
while they were hearing records. They do not
believe they will have much use for it during
the summer, and in consequence will not hurry
its completion. The Heppes, as well as their
customers, think very well of the new attach-
ment gotten out by the National Co. It is an
attachment to play the Amberol records. They
are advocating it very strongly to their
customers.

The Columbia Phonograph Co. have the same
report to make as the other large firms, that

THE NEW IDEA

| yIcTORY

Combination Disc Record Cabinet

A unique and practical cabinet with
changeable cover to fit and match Victor
Dealers who handle
the New Idea Cabinet need carry but one
or two in stock, and with extra tops, at a
very small expense, be in a position to
supply customers with a cabinet for any

L IL L IV, V or VI

type Victor Machine.

180 10-in. or

or Mahogany.
Jobbing Trade only.

Write for Catalog and Prices

NEW IDEA CABINET COMPANY

441-443 National Ave., Milwaukee, Wis.

A Jobber with ten New Idea
Cabinets and a few extra tops, will
be able to fill orders more promptly
than he is to-day with a stock of
100 of the present style Disc Cab-
inets. The New Idea Cabinet holds
[2-in. Records-
There are twelve sliding files with
indexed interiors, each holding fif-
teen records. Files are wood faced

and finished to match cabinet, oak
Sold through the
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Those Columbia tandem musical
notes on a record label mean just as
much as the X-mark on a ten-dollar bill.

the month of March was the largest their store
here has had for years, despite the strike and
other unsettled condtiions. It was the best
month they had this year, and the best in years.
They sold a very large number of Grafonola Re-
gents and Grafonola De Luxe with Regina attach-
ment. They have been visited by a great many
cut of town dealers within the past week, and
have established a number of new agencies in
various parts of the State. R. B. Robinson is at
present on the road through the State and he
finds things in a very flourishing condition.
They have had a good, big run on their grand
opera records, and on their new records of pop
ular musi¢, notably “Cubanola Glide” and “By
the Light of the Silvery Moon.” They are hav-
ing a nice exhibit this week at the House Fur-
nishing Show, which is being held at the Horti-
cultural Hall. T. K. Henderson, the local man-
ager, will go to Richmond, Va., next month as
one of the representatives of the company at
the exhibit they will make there during the na-
tional convention of piano dealers.

The Columbia Co. have arranged to have their
Grafonola take part in a church service on Sun-
day evening at the services of the East Baptist
Church. They will use the Gipsy Smith records
and other selections. This will be somewhat of
an innovation and one that ought to be appre-
ciated and open up still another field for this
wonderful instrument. They note that David
Bispham’s record of the “Palms” has been a
wonderful seller, and believe that the talking
machine could be used with very good effect in
church services.

The firm of H. A. Weymann & Son note that
there has been a very satisfactory revival of
business following the Lenten season. Their
March business was good both in wholesale and
retail. In wholesale they started quite a few
new dealers. They report that the Amberolas
are coming along very nicely, and the sales on
Vietrolas still keep up. They have had as good
a March as they have had in four or five years
in Pennsylvania, and they look for big things
there from now on.

Norbert Whiteley, representing the firm, is up
through Penmnsylvania at present. W. H. Doerr
will go down through New Jersey this week,
making a special effort among the seashore
cities. The firm expect this summer again to
oren up a branch store on even a larger scale
than last year in Ocean City. The Viector Me-
Cormack records are among their very big
sellers.

NORA BAVYES’ IRISH SONG

““Has Anybody Here Seen Kelly?’* Is Being
Put Forth by the Victor Talking Machine
Co., Who Have Signed an Exclusive Contract
with Her.
Nora Bayes has just signed an exclusive con-

tract with the Vietor Co. and they are now pre-

senting her big Irish song hit, “Has Anybody

Here Seen Kelly?” There is no comedienne be-

fore the public to-day more popular than jolly

Nora Bayes, who, as an attractive colleen with a

delicious brogue, is making the biggest lkind of

a hit in “The Jolly Bachelors,” now playing to
crowded houses in New York city at the Broad-
way Theater.

‘“Has Anybody Here Seen Kelly?” is her prin-
cipal song and the hit of the shiow. It is proving
a screaming Victor hit and dealers everywhere re-
port it one of the season’s big sellers.

MEXICO’S FAMOUS BAND

Under Direction of Captain Pacheco Make a
Number of Excellent Records for the National
Phonograph Co.

We show herewith a phetograph of the Banda
de Artilleria (Artillery Band), a very famous
Mexican band, taken at St. Louis during the
recent World’s Fair there, where they received
first prize. This band is one of three similar or-
ganizations supported by the Mexican Govern-
ment, every one of which is of the very highest
rank. Besides receiving highest honors at St.
Louis, for a number of years they have captured
the laurel in the annual band contests held under
the auspices of the Spanish Covadonga Com-
mittee in Mexico City.

The National Phonograph Co. are so fortunate
as to have a number of records made by this or-
ganization, eight Amberol and three Standard,
and they will list other numbers by them from
time to time. These selections are extremely

MUSICAL LEAGUE PLAYS BALL.

Teams of San Francisco Music Houses Look
Forward to Active Summer—First Game a
Lively One.

(Speclal to The Talking Machine World.)
San Francisco, April 2, 1910.
The baseball fans in the trade will be inter-
ested in learning that the Musical League of this
city orened their season last month with the
prospects of a very active summer. The first
game of the season was between Sherman, Clay

& Co., San Francisco, and Sherman, Clay & Co.,

Oakland, the San Francisco boys carrying off the

honors to the tune of 11 to 3. Among the fea-

tures of the game was the Dbatting of Cassassa
and the pitching of Hedderman, a youngster who
was given a try-out and carried off all the piteh-
ing honors. Opposed to him was that veteran,

Fallon, who had such a successful year last sea-

son with the Sherman, Clay & Co. (San Fran-

cisco) team. The outlook for a very successtul
season is promising, as some of the boys are
already playing up to midsummer form.

RALPH CABANAS EXPECTED.

Ralph Cabanas, president and general manager
of the Compania Fonographica Mexicana, City ot
Mexico, who handle the product of the Columbia
Phenograph Co., General, as distributers for the

Y

‘THE BANDA DE ARTILLERIA OF MEXICO.

beautiful and represent a wide variety of airs,
many of which possess the peculiar charm of
Spanish music, which appeals so strongly to
Americans whenever presented to them.

Captain Ricardo Pacheco, director of this band,
was delighted with the Amberol records, and ex-
pressed his appreciation of same in a letter to the
Mexican National Phonograph Co. as follows:
“l have heard with great pleasure the Amberol
four-minute records of the selections played by
the Banda de Artilleria under my direction, and
I must acknowledge that, owing to the superior
quality of the recording machine and the great
pains taken to obtain a perfect reproduection, the
result achieved is one of which I am more than
satisfied.”

entire republie, is expected to arrive in New
York to-day (April 15). He will be on his honey-
moon and is bringing his hride with him. Mr.
Cabanas, who is spoken of as a particularly ener-
getic talking machine man, will stop in Wash-
ington, D. C. en route to New York, where he
will make his headquarters at the executive
offices. Senor and Mme. Cabanas will remain
North for several weeks. E. N. Burns, manager
of the Columbia Co.’s export department, will
look after the entertainment of Senor Cabanas,
and he will be accorded a cordial welcome by
the other officers.

Lots of dealers entirely overlook the great
sales value of attractive display windows.

il
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THE VICTROLA IN THE WHITE HOUSE.

A Favorite with the President and His Family—Used

to Entertain Guests—Grand Opera

Records Favored.

Photo Copyright by Waldon Faweett, Washington, 1. C.

One of the pronlinent objects in the music
rocm of the White House—the famous Blue room
—during the administration ot President Tafi 1s
a Vietor Vietrola, which is supplied with a large
and choice library of records. The President and
his family are enthusiastic admirers ot the talk-
ing machine and entertain the guests at the White
House with concerts on the Victrola on frequent
occasions. Both Mr. and Mrs. Taft are musical,
the latter being principal patron and supporter
of the Cincinnati Symphony Orchestra for many
years. Then, too, when presidential responsibili-

ties weigh leavily upon Mr. Taft he often finds
solace in the music of the Victrola. While grand
opera records are his favorites, he is not above
listening to popular selections occasionally and
nas a numbeyr of records of the latter nature. We
take pleasure in presenting herewith a ploto-
graph of the Vietrola as it appears in the White
House, specially taken for The Talking Machine
World. Enshrined in a bower of azaleas, it pre-
sents a most attractive picture. It is worthy of
its environment in the honte of {he nation’s chiet
executive.

FILE PETITION IN BANKRUPTCY.

Creditors of Maurice J. Harrison Take Action
to Recover on Notes—Claim That He Made
General Assignment.

(Special to The Talking Machine World.)
Boston, Mass., April 6, 1910.

An involuntary bankruptcy petition was filed
in the United States District Court last week
against Maurice J. Harrison, doing business as
the Bowdoin Square Phonograph Co. The peti-
tion was brought by Aaron Schwartz, Lounis R.
Hunter and Samuel Linsky, who hold claims on
notes. They allege that Harrison made a general
assignment for the benefit of his creditors on
March 25.

HOW MR. DIPPEL HEARS THE OPERA.

Andreas Dippel, the retiring administrative
manager of the Metropolitan Opera House, has
an apparatus in his office which brings the music

RSP

of the opera to him while he is sitting at his desk.
In a corner of the room up near the ceiling is a
hern like the transmitter of a talking machine.
If Mr. Dippel wants to know how far an opera
has proceeded he goes to the wall, throws on a
switch as though he were lighting an electric
lamp and out of the horn comes the music of the
opera. At the end of an act or an aria comes the
sound of the handclapping.

“I can tell how successful a new artist is,” said
Mr. Dippel, “from that horn. I can judge from
the applause the number of curtain calls as faith-
fully as though I were in the body of the house.”

C. ALFRED WAGNER MARRIED.

C. Alfred Wagner, manager of the talking
machine department of the Henry F. Miller &
Sons’ Co., Boston, was recently married to Mrs. C.
I, Halnes. The wedding took place at Arlington,
Mass., at the home of the relatives of the bride.
Mr. and Mrs. Wagner left immediately upon a

wedding tour occupying several weeks.

GAUMONT €0.S STATEMENT.

Explain That the Gaumont Chronophone Co.,
of Cleveland, Who Are Now in Financial
Difficulties Have No Relation Directly or In-
directly with the Gaumont Co. of New York.

We are in receipt of the following communica-
tien from the Gaumont Co., 124 East 25th street,
New York, which speaks for itself:

“Dear Sir—Our attention is called to an article
in your issue No. 2, Vol. VI, of February 15, 1910,
which article, dated Cleveland, O., February 8
1910, contains a reference to the difficulties of the
Gaumcnt Chronophone Co. of that city.

The company to which you refer, which, by the
way, has no relation direct or indirect witlf this
company, was organized in Cleveland with a
view to selling Gaumont machines manufactured
in France. It has never had authority to manu-
facture or in any way exploit Gaumont inven-
tions, and has forfeited its selling privilege by
failure to take and pay for, during the first year
ot its existence, the stipulated number of ma-
chines.

“There is no outstanding subscription for stock
of that company by Mr. Gaumont or any of the
companies in which the latter is interested. In
exchange for the selling privilege the Cleveland
company did issue stock of the par value of
$100,000, the value of which disappeared with the
privilege against which it was issued. Our com-
pany was organized under the laws of the State
of New York and should not be mistaken for the
company to which you refer.

*“The above particulars are given you at the re-
quest of Leon Gaumont, who is president of this
company, but the writer has personal knowledge
of the facts given above.

“It is hoped that you will publish this letter
with a view to preventing a confusion in the
minds of people in the trade with respect to the
identity of the insolvent Cleveland company and
our company.

“It may be added that neither Mr. Gaumont nor
any officer of the Société des Etablissements Gau-
ment has had any connection with the Cleveland
company, which was launched and controlled by
Messrs. R. E. McKisson and Max Falkenauer.
Yours respectfully, Gauvyroxt Co.,

“H. Blad, Secretary and Treasurer.”

VICTOR CO0.’”S CORRECTION.

In correction of a mis-statement recently made
and frankly acknowledged by the Victor Talking
Machine Co., Camden, N. J., they recently sent
out the following explanatory letter:

“Camden, N. J., March 16, 1910.

“To the Talking Machine Trade—The Vietor
‘Talking Machine Co. recently announced the mak-
ing of an exclusive contract with Harry Lauder
under which, from that date, he was to make
records only for the Victor. The contract rights
of the National Phonograph Co., Ltd., of London,
Eng., were promptly brought to the attention of
the Victor Co., and, accepting the statements of
the National Phomograph Co., of Orange, N. J.,
that such a contract was and is in existence,
we are pleased to correct our previous statement
that Mr. Lauder is making records exclusively
for us—the fact being that Mr. Lauder is mak-
ing disc records omly for us exclusively in the
United States. Yours very truly,

“VicTor TALKING MacHINE Co.,
“Louis F. Geissler, General Manager.”

The J. W. Jenkins Sons Music Co., the well-
known jobbers of Viector talking machines and
Edison phonographs, and who have built up a
large business in talking machine supplies, report
that their Thorn needle, of which they have
something to say in their advertisemeut else-
where in this issue, is meeting with great suc-
cess, Jobbers report that customers who have
uced the Thorn needle speak very highly of it,
and the Jenkins Sons Co. are steadily enlarging
the popularity sphere of this specialty.

Records of recitations and readings by well-
known personalities are growing in demand.
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FROM QUR CHICAGO HEADQUARTERS

ROOM 806, NO.

156 WABASH AVENUE,

E. P. VAN HARLINGEN, MANAGER.

Jobbers Well Satisfied with the Manner in
Which the Spring Trade Has Opened Up
—Retail Business in the West Also Shows
Improvement—Grand Opera Season Helps
Record Sales—The Lyon & Healy Concerts—
Aeolian Co. to Handle Talking Machines—
Some Opinions on Conditions—Interesting
Personalities—Larger Quarters for the B. &
H. Fibre Mfg. Co.—Other Activities of the
Various Houses in the Windy City—Sum-
mary of the News of the Month.

(Special to The Talking Machine World.)
Chicago, Ill., April 7, 1910.

The first spring month of 1910 brought its
tale of satisfaction to the Chicago talking ma-
chine jobbers. Perhaps there was not the large
business predicted on the basis of the notable
February transactions, but it made a big, round
gain over March of last year.

Talks with local wholesalers reflect gratifica-
tion with the general status of the dealers.
Taken as a whole, the retail business in the
West is in better hands than a couple of years
ago. There certainly has been a weeding out
of the weak-kneed—the little fellows without
means or ambition to push the busiuess aggres-
sively. This has been due to two causes, the
patural consequence of a period of depression
and the efforts of the big companies to confine
their agencies to aggressive, responsible mer-
chants. The new dedlers now signing up are of
a better class and the old are rapidly learning
to adapt themselves to modern condtions and go
after the best class of trade, to go after it
earnestly and not wait for it to drift into their
doors. Of course, what has beeu said here refers
to general tendencies—that there are many
dealers who are not making the most of their
opportunities is true, but the present policy of
the companies is inimical to the perpetuation of
the laggard.

Local retail trade made a very fair showing
the first half of March, but fell off the latter
part. The week before Easter was exceptionally
dull. The weather was beautiful and the people
seemed more wrapped up in preparing their
Easter attire than in making purchases. In the
foreign colonies of the city, who are big machine
and record buyers, Lent is rigorously observed,
and the effect was very noticeable on the trade ot
the small dealers catering to this clientele. Since
Easter trade has been opening up although it
has not reached normal proportions for the
season.

Influence of Opera on Business.

The large downtown dealers are all looking for-
ward to a mighty fine high grade record trade as
soon as the grand opera season gets fully under
way. The Metropolitan forces opened a four-
week’s season on Monday night of this week,
and the daily papers are teeming with advertise-
ments calling attention to the possibilities of en-
joying grand opera in ome's own home, and of
securing for further study and enjoyment
records of the identical numbers sung by the
same artists heard at the Auditorium. This kind
of exploitation has succeeded in the past in
stimulating the sale of both machines and
records, and with the golden-throated galaxy
lingering in our midst double the time usually
spent, the benefit to the “talker” trade should
be correspondingly increased.

Lyon & Healy Concerts.

Lyon & Healy, at their afternoon concerts at
Victor Hall, feature the selections to be sung at
the opera the same evening and advertise the
fact liberally in the dailies. Printed programs
covering not only the Edison and Viector ccn-
certs, but the other complimentary recitals given
in the other departments are now furnished
visitors.

There is no doubt but that Vietor Hall is re-

sponsible to no small degree for the remarkable
development of interest in grand opera in Chi-
cago the past few years. As one of the Lyon &
Healy sales force remarked the cther day: “Six
years ago if we played a grand opera selection
the majority of the people would get up and
depart quietly but expeditiously. Now if we
should want to empty the hall guickly all we
would need to do would be to put on a couple
of very popoular selections in succession and
the deed would be done.”

Even the department stores are catering to the
high grade trade this year as never before.
Siegel, Cooper & Co. are running Victrola opera
concerts every afternoon to fair sized audiences.

Retain Talking Machines.

When it became known that the Bissell-Cowan
Piano Co. would discontinue business and the
lease on their building at 202 Michigan avenue
had been sold to the great Aeolian Co., of New
York, for their new Chicago branch there was
considerable speculation as to whether the talk-
ing machine department would be continued, as
the Aeolian Co. do not handle talking machines
in any of their other stores. The question was
speedily answered in the affirmative, however.
Arthur Bissell, who becomes associate manager
of the Chicago Aeolian branch, was able to give
a good report of what the department had accom-
plished and Manager Thomas Fletcher confessed
that he had always had a sneaking desire to
try his hand at the talking machine game. Con-
sequently the Victor department, which occupies
the mezzanine floor, is to remain undisturbed
and the services of Manager Searles retained.
It’s an ideal location for Victrola and Red Seal
record trade, and if the Aeolian Co. give to the
departinent auything likke the support and ex-
ploitation afforded their own lines it should de-
velop into one of the most important retail
talking machine businesses in the city.

Little Interviews.

“Nothing has demonstrated the cumulative ef-
fect of tlie vears of study and experiment spent
by talking machine experts as some of the re-
cent records,” remarked Arthur Geissler, gen-
eral mauager of the Talking Machine Co.
“Voices and instruments which it has seemed im-
possible to cope with successfully during the past
are now being reproduced in a most perfect man-
ner. An instance in point is the late piano
solo records of the Vietor Co., and from the ex-
pressions I have heard from those most qualified
{¢ judge a quality of tone is obtained that was
impossible a few years ago.”

“An encouraging feature of tlie trade is the
manner in which the progressive dealers are
adapting the recital idea,” said L. C. Wiswell,
manager of the talking machine department of
Lyon & Healy. “We have a number of dealers in
towns of 10,000 and up who have, within the
past year or so, inaugurated regular or occa-
sional concerts and they all testify to the great
benefits aceruing to their trade.”

A. V. Chandler, Illinois traveler for the Na-
tional Phonograph Co., made a trip through the
State just prior to the spring election. He
found the excitement anent the “drys” and
“wets” very high, and one would think from
listening to the combatants’ talk that the future
of the towns depended on the outcome. As a
matter of fact some of the towns that went dry
a year ago are now wet, and vice versa. In
looking over the State Chandler says that the
best towns, from a phonographic standpoint the
rast year, have been about equally divided as to
“wetness” and “dryness,” consequently the re
sults will have little effect on trade conditions.

Aggressive Dictaphone Campaign.

The Dictaphone department of the Columbia
Phonograph Co. was removed on April 1 from
the Heyworth building to 210 \Vabash avenue,
the general Columbia headquarters here, and W.

W. Parsons and E. A. Parsons, who for fifteen
vears were associated with the company in the
development of the commercial dictation ma-
chine business in Chicago, are in charge. They
are both experts, pioneers in the business and
have a big following. They have already placed
orders for quantities of goods which serve to tax
the factory capacity. The dictaphones now being
shipped are all equipped with universal motors
which can be instantly adapted to either alter-
nating or direct current and embody a number
of recent improvements.
Various Personals.

E. H. Uhl, manager of the Chicago branch of
the Rudolph Wurlitzer Co., is spending a fort
night’s vacation at Hot Springs, Ark. He will
return Monday.

Marquette Healy, treasurer of Lyon & Healy,
has reached Paris in his Eurcpean wanderings
and expects to sail for home on the 10th.

R. Shaw, managing director of the Western
Talking Machine Co., Victor distributers at Win-
nipeg, Manitoba, was a recent Chicago visitor.

Richard Pribyl, who has been connected with
the Chicago talking machine trade for some
years, and who is now traveling for the Zono-
phone Co., is here on his first visit to the city
since making his new connection.

M. Kreuselh, who is doing good work for the
National Co. through Indiana, was a visitor this
weels.

John E. Moyer, a live talking machine dealer
of Dixon, Ill, and an Amberola enthusiast, is
calling on the local jobbers. "

Columbia’s Kansas City Location.

Distriet Manager W. C. Fuhri, of the Colum
bia Phonograph Co., has just closed a lease for a
new store for their Kansas City branch. The
new location is on Grand avenue, adjoining the
store of the Hoffman Music Co., and is in the
very heart of the music district. The new store
is 24 by 125 feet in size with a good basement.
It will be handsomely fitted up with four private
demonstration rooms, a large opera room in the
rear, enclosed offices, etc. The new quarters will
be occupied about May 10, and are far more
centrally located than the present ones at 809
Walnut street. Mr. Fuhri says that while retail
business was somewhat quiet the latter part of
March the wholesale business of the Chicago
office was the best for a long time.

B. & H. Expansion.

The B. & H. Fibre Manufacturing Co. have out-
grown their present factory and have secured
larger quarters at the same location, Dearborn
and Kinzie streets. After May 1 they will oc-
cupy the entire third floor of the building. It
is lighted on three sides and admirably adapted
for their purpose. Not only will the capacity
be greatly increased but commodious offices and
demonstration rooms, partitioned off from the
factory, will be provided. President F. D. Hall,
who has confined himself very closely to the
factory heretofore, now has the business so well
organized that he is getting a little time to visit
his customers among the jobbers in person. He
recently spent a couple of days in Kansas City
and is now on a trip to New York and other
eastern points.

Columbia Co.’s Opera Window.

The Columbia Co. have a good opera window
Printed slips referring to the Columbia artists
now appearing with the Metropolitan forces are
attached to the window panes and are connected
with records of these artists in the center of
the window by various colored streamers.

W. A. Lawrence, representing the Standard
Sheet Metal Co., manufacturers of talking ma
chine horns, called on the local jobbers recently.

A. D. Geissler’'s Latest Specialty.

The Talking Machine Co. are having a
big demand ou their new combination record
album and carrying case which they brought
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Let Us Assist You

In increasing your sales. We have always tried to do

this by giving you the best distributing service in this
country. We know that such service enables a dealer
to make promises and to keep them, thus insuring in-

creased patronage from his old trade.

Now we propose to help you in securing more new

business from new customers and to this end we offer

you the services of AN ADVERTISING DEPARTMENT
WITHOUT COST TO YOU. We will gladly furnish
any dealer who wishes to advertise in his home news-
paper, with copies of our most successful retail adver-
tisements absolutely free and when desired will send
“cuts” used in them, charging only actual cost for the
electros. In addition we always welcome inquiries relative

to advertising methods. We want to be of genuine help.

With Lyon & Healy's complete service, a dealer
handling the Victor or Edison goods, or, better still, both

of these unequaled lines, is sure of increased trade.

Write to-day asking for copies of the Talking Machine
advertisements. They have brought us business and will

do it for you.

e 7

Wabash Ave. & Adams St
CHICAGO
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out last month. It has proved to be one of
the most attractive specialties ever introduced
by the company. General Manager A. D. Geissler
says that March was not only far ahead of the
carresponding month last year but was within
2 per cent. of 1907, the largest March in their
history:
L. & H. ““Co-operation.”

Lyon & Healy offer the services of their ad-
vertising department, one of the best organized
and most efficient in the country, to their dealers.
Not only will they send free of cost proofs of
remarkably clever and result-bringing advertise-
ments used in their own retail business, together
with the cuts used in them, if desired, at the
bare cost of making the electros, but they will
be glad to furnish copy for advertisements for
special occasions when requested. In fact tbey
desire to co-operate with their dealers in every
way to their mutual advantage.

NEW SEEBURG ART CATALOG.

Handsome Volume Shows Various Styles of
Coin-Operated Pianos and Explains the See-
burg Selling System—The Seeburg Factory
Working Overtime.

(Special to The Talking Machine World.)
Chicago, Ill., April 7, 1910.

The J. P. Seeburg Piano Co., of this city,
manufacturers of coin-controlled electric pianos,
have just brought forth a handsome “Art” cata-
log showing cuts of the various styles and ex-
plaining in detail the celebrated Seeburg selling
gystem. Inside an attractive cover of Quaker
gray on a speclally designed page is shown the
strong points embodied in the Seeburg product—
“Tone,” “Art,” “Unique Case Designs” and “Per-
fect Player Mechanism.” The top of ,the page
bears the following inscription: “It is a poor
piano that knoweth not its own master. Every
Seeburg piano bears the name of the maker and
carries the maker’s guarantee.” Pertinent and
instructive matter is featured in chapters on
“The Seeburg <Constructional System,” “The
Player Construction,” “The Acme of Conven-
ience,” ‘“The Case” and “The Price.”

The factory, located at 1276-1282 Clybourn
avenue, has been working overtime to supply
the demand for the Seeburg electric coin-con
trolled pianos; in fact, to sucll an extent that
the company have acquired an additional floor,
thus facilitating the output to a considerable de-
gree. However, there is seemingly no let up
in the demand since the acquisition and the
trade are beginning to realize that the Seeburg
instruments are destined to fill a long felt want
in the coin-controled electric field.

BETRAYED BY SUSPENDERS.

H. R. Arris Writes of This Most Essential
Article of Man’s Dress—How a Richly Em-
broidered Pair Spelled the Ruin of Jones’
Plans to Keep a Talking Machine Free.

In the Chicago Tribune the other day, H. R.
Arris discoursed in a learned way on that most
essential concomitant to man’s happiness—sus-
penders. He said: “A man will go and buy
trousers, neckties, shirts, handkerchiefs, and all
his other wearing apparel in any number im-
aginable, but never would think of possessing
more than one pair of suspenders at a time.
Any more than this number would seem to be
a useless luxury. When the old pair begins to
wear he will make use of all kinds of make-
shifts to patch them up rather than buy new
ones. Wire, string and rope are used indis-
criminately for repair work on the broken gal-
luses until one scarcely can tell where the
original leaves off and the patchwork starts. No
matter what the financial standing of the man
with the broken suspenders, no matter how
careful he is of his clothing in other ways, he
will neglect this article longer and more con-
sistently than any other part of his dress.

“A palr of fancy embroidered suspenders
played an important part in a small comedy of
domestic life some time ago. A man who re

jolced in the possession of such a fancy home-
made article, but who rejoiced in the possession
of scarcely anything else, had bought a talk-
ing machine on the instalment pian. Although
at the time the purchase was made he was
able and willing to pay for the machine, a run
of hard luck befell him soon after and he fell
behind in his payments.

“The future seemed to indicate a change in
the rvun of hard luck so that the buyer hoped
that he soon would be in a position to take
up all the back-payments and go on with
the future ones. But while he was thus rosily
planning how he would pay up, the company
was planning how they would get the money.

“Many collectors were sent around to see the
purchaser who didn’t wish to see them. He
was afraid that his promise of future pay-
ments would not be sufficient and that they
would take the talking machine away from him.
Whenever, therefore, a collector hove to in the
offing the buyer would fade away on the dis-
tant horizon.

“After making a number of such attempts to
gsee the man who owned, or rather possessed,
the machiiie, tbe collectors thought it was time
for decisive action. One of them was there-
fore sent around with instructions to get the
money or get the machine.

“With determination in his heart he hunted
up the house of the purchaser and by the ill
luck of the hunted found the man who had
bought the machine. Being a new collector, he
was not known to the buyer nor did he know
him, so that although he managed to meet the
man at the door before he had time to disap
pear as usual, he did not know to whom he
was talking.

“The purchaser immediately saw that he was
unknown and when a request was made for
Mr. Jones he replied that Jones was out of
town and wouldn’t be back for several weeks.
The collector wanted to know if any one of the
family was at home, but was told that the man
to whom he was talking was merely a boarder
and that all of the family had gone for several
weeks. Thus baffled in his search, the collector
started down the steps, but turned to ask one
more question. The owner was going into the
house and, being in his shirt sleeves, his sus-
penders were exposed to the view of all who
wished to enjoy their embroidered loveliness.
But what caught the eye of the collector was
that on the back of these works of art was
plainly worked out by a loving sister the in-
itials and name of ‘J. W. Jones,’ the man he
was seeking, and thus the canned music was
heard no more in that household.

“Incidentally it might be added that the next
ragman who visited the Jones’ residence carried
away with him a pair of hand embroidered sus-
penders.”

PANAMA-PACIFIC EXPOSITION

Planned for 1915, to Celebrate the Completion
of the Panama Canal and the Centennial of
the Discovery of the Pacific Ccean—To be
Held in San Francisco.

(Special to The Talking Machine World.)
San Frauncisco, Cal.,, April 5, 1910.

Plans are already being discussed in the
various ecities on the Coast for the holding of a
World’s Fair in this city in_1915 to celebrate
the opening of tbe Panama Canal. The title of
the celebratiou will be the Panama-Pacific In-
ternational Exposition, and it has already been
advertised considerably, though no definite ar-
rangements have been made at the present time.
Efforts will be made to make the celebration one
of the most elaborate ever leld in this country,
for besides marking the completion of the
Panama Canal. the occasion will be taken ad-
vantage of to celebrate the fifth centennial of
the discovery of the Pacific Ocean by Balboa in

1513 and the rebuilding of San Francisco.

The man who simply does daily duties as they

arise will in time achieve the power to meet any

emergency.

SUGGESTION VS. ARGUMENT.

Each Have Their Place in Salesmanship—
Where Too Much Argument Lost a Big Sale.

Mr. Dealer, do you ever put yourself in the
customer’s place when you are trying to sell an
outfit? Do you stop to realize that salesmanship
consists just as much in ascertaining the wants
of the customer and meeting them as in per-
suading him to purchase something he does not
want? A certain dealer not far from New York
lost a sale that amounted in all to nearly $350
because he tried too hard to persuade tbe cus-
tomer that a mahogany-cased machine would
fit into a room of mahogany furniture though the
prospect had set his mind on a Circassian wal-
nut case. The dealer urged about the eternal fit-
ness of things until the prospect got tired of the
discussion and bought the outfit from another
house. True, it was an extreme case, and the
dealer was right in theory and according to
decorative standards, but the situation was one
where suggestion and not argument was needed.
The customer is the one who is spending the
money, and when he is perfectly satisfied it
means an excellent advertisement for the store.

PHONOGRAPH IN PIANO.

A New Development Noted by a Writer in a
Philadelphia Paper.

We occasionally find some extraordinary items
in our contemporaries of the daily press. For
instance, the following from a Philadelphia
paper informs us that a local inventor with an
eye to the economy of space and dollars ‘“has
rerfected an arrangement whereby a piano and
a phonograph can both be nicely housed in one
case. \Where space is at a premium, which is
distinetly the case In flats, this invention will
be found most desirable. The top of the piano
is divided into three compartments. In one of
the end comipartments the turntable of the
phonograph is located, the crank extending from
the sides; in the other compartments the records
are lkep: and they are open in front so that the
discs can be easily removed or replaced. When
the lid of the piano is down the caller would
not suspect that any other instrument was con
cealed within, unless he wondered what the
crank was for. \Vhen the lid is raised, however,
the talking machine and its records are dis-
clesed to view. The record is inserted, the lid
closed down and the tone passes below either
through a panel in front or at the side.” Next!

ASKED FOR MONEY, PROBABLY.

Mrs. Hoyle—They say that the tones of the
voice have color.

Mrs. Doyle—Shouldn’t wonder; I know I have
saiq tbings which made my husband get purple
in the fage.

FAMOUS

THIS IS THE
T

All-Metal
Horn

Connection
for Phonographs

WE WANT EVERY DEALER TO HANDLE THIS FAST
SELLING ARTICLE. PRICE 50 CENTS.
Regular Discount to the Trade.

Send for descriptive Circular and printed List of Jobbers

who keep “ TIZJIT " in stock. |
If your Jobber does not handle this Connection yet we
will supply you.
One dozen lots, prepaid, $3.60

| Free sample to Jobbers Manufactured by
I KREILING & COMPANY
i 1504 North 40th Avenue

{ Cragin Station Chicago, Ill.
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COURT HOLDS WITH VICTOR CO.

That Sale of Leeds & Catlin Records by Ameri-
can Graphophone Co. Was an Infringement
of Berliner Patent and Violated Permanent
Injunction—Court Imposes $1,000 Fine—
Decision to be Appealed—Messrs. Pettit’s
and Cromelin’s Views of the Decision,

On April 1 the case of the Victor Talking Ata-
chine Co., Camden;, N. J., against the American
Graplhophone Co., New York, was argued in the
United States Circuit Court, New York City, be-
tore Judge Lacombe. The question at issue was
whether the stenciling or relabeling ot a quantity
of Leeds & Catlin Co.s records by the detense
was an intringement of the Berliner patent, and
therefore their sale to the Simpson-Crawford Co.,
of that city, contempt of court.

Practically a lilke issue was involved in a suit
between the same companies pending in the
United States Circuit Court at Trenton, N. J.,

PROTECTORS

- for
VICTROLAS

and

AMBEROLAS

HIGH PRICED MACHINES

are worth while taking care of

Qur Protectors save them from Dust,
Damp and Injury

Price for Victrola XVI. or Amberola, -
For Victrola XIIL -

Send for samples to-day

MAGNETIC
NEEDLES

EVERY NEEDLE
GUARANTEED

MADE IN THREE GRADES

Regular Tone—Multi Tone -Mellow Tone

Send for free samples and prices to-day

We are the oldest established

VICTOR and EDISON

Jobbers in Greater New York

S. B. Davega Co.

126 University Pl
NEW YORK CITY, N.Y.
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which was reached Monday and sent over until
Judge Lacombe's decision was rendered. The
latter’s opinion was landed down on April §,
the Vietor Co.s coniention being sustained, the
American Graphophoue Co. were found guilty of
contempt in evading the perpetual injunction on
tlie Berliner patent, and were fined $1,000.

Regarding the decision, Horace Pettit, coun-
sel for the Viector Talking Machine Co., said:
“On March 14, 1910, we secured a rule on the
defendant fo show cause why attachment should
not issue for contempt of court in violating the
injunction of April 6, 1906, in the suit of the
Victor Talking Machine Co. et al., against the
American Graphophone Co., on the Berliner pat-
ent No. 534,543. While the American Grapho-
phone Co. has a license under the Berliner pat-
ent allowing it to manufacture disc records and
machines and to sell the same, that company, as
we contended, in violation of the decree of court,
bought a large number of disc records manufac-
tured by the Leeds & Catlin Co., which had been
lield to infringe that patent in a suit of the
Victor Co, against the I.eeds & Catlin Co., and
which had been enjoined in accordance with the
decisions of the Circuit Court, Circuit Court of
Appeals and the Supreme Court of the United
States. The American Graphophone Co. then
scld some of these Ieeds & Catlin records to
certain dealers, among others Simpson-Crawford
Co., of New York City, with a new label thereon,
styled ‘Sir Henri’ records.

‘“These contempt proceedings were fully ar-
gued before Judge Lacombe on April 1. The de-
fendants held that they had a right, under their
license, among other things, to buy and sell
these ILeeds & Catlin records. We contended
that to buy and sell these I.eeds & Catlin rec-
ords, which had been enjoined as infringing rec-
ords by the Cireunit Court, Circuit Court of Ap-
peals and Supreme Court of the United States,
was not only a violation of the license agree-
ment but a violation of the decree of the court
in the suit against the American Graphophone
Co., entered in April, 1906, and in contempt ot
court.

“The opinion of the court was filed Wednes-
day, sustaining our contention. The court said,
among other things: ‘It could hardly have been
the intention of both parties to allow the Grapho-
phone Co. to gather up wherever it could the in-
fringing records of other convicted violators of
complainants’ rights and resell them under its
own name.’”’

Paul H. Cromelin’s Statement.

When asked for a statement regarding the
matter, Paul H. Cromelin, vice-president of the
Columbia Phonograph Co., said: *“‘Some weeks
ago the American Graphophone Co. began an ac-
tion in the United States Circuit Court at Tren-
ton, N. J., against the Victor Talking Machine
Co. with a view to enjoining that company from
unlawtully interfering with our customers in the
prosecution of their business. The proceedings
were begun March 3. One of the grounds of dis-
pute arose out of the sale by us to a customer of
a small lot of single-faced I.eeds & Catlin rec-
ords, which had been taken in under our ex-
change plan from customers of the ILeeds &
Catlin Co., after we had enjoined that concern
frem further manufacturing records in intringe-
ment of our Jones patent, No. 688,739.

“As is well known, we have discontinued the
manutacture of single-faced records, and last fall,
in the ordinary course of business, we sold this
customer a quantity of these old uncatalogued
records of our own manufacture with their spe-
cial trade label ‘Sir Henry.’ Included were the
lot of Leeds & Catlin records referred to, which
were also relabeled ‘Sir Henry.” There is no dis-
pute as to our right to sell records of our own
manufacture, and the question involved in the
differences which have arisen is whether our
license under the Berliner patent, which we have
taken from the Victor Co. in exchange for our
license to them under our Jones patent, is broad
enough to warrant our reselling this lot of Leeds
& Catlin records. We believe it is. The Victor
Co. thinks it is not, and after we had begun suit
in New Jersey, they brought proceedings against

us in New York on March 14. We have had one
skirmish and the court of first instance in New
York agrees with them. That’s all there is to it.
The decision in no way affects goods of our manu-
facture.

“The matter is hardly of sufficient importauce
to warrant a coutinuance of the fight, for the acts
ccemplained of were committed months ago and
the records are all sold. In order, however, to
try out the legal question as to the breadth and
scope of the license we have granted the Victor
Co. and received from them an appeal will be
taken immediately. There has never been any
doubt in our minds that we were in the right,
but should the Circuit Court of Appeals sustain
the lower court in defining the scope of the
licenses, the result will have no effect whatso-
ever on our business and we will gracefully sub-
mit to the judgment of the honorable court.”

EXPANSION WITH C. B. HAYNES & CO.

This Enterprising House of Richmond Moves
Retail Department to New Quarters—Will
Occupy Their Own Building for Wholesale
Purposes on June 1.

(Special to The Talking Machine World.)
Richmond, Va., April 10, 1910.

C. B. Haynes & Co., the enterprising jobbers
of Edison phonographs, records and supplies,
have moved their retail department to 5 North
Seventh street, where they have fitted up a store
that ranks to-day as one of the finest talking
machine establishments in the South. On June
1 they intend to move their wholesale depart-
ment to their own building at 10 North Four-
teenth street, where they will have splendid
facilities to cater to their increasing trade. It
has always been the policy of this house to keep
the dealers well supplied, and to that end they
will carry a stock in the new quarters that will
enable them to look after the needs of their deal-
ers in a manner that must excite the apprecia-
tion of their clientele.

VICTOR-VICTROLA FOR BAZAAR.

Presented with a Full List of Records by
Enrico Caruso to the Bazaar for the Benefit
of the French Hospital.

Among the many gifts presented by prominent
personalities to the Bazaar which occurred last
week at the Metropolitan Opera House for the
benefit of the French Hospital one of the most
interesting was a Victor Victrola and a full as-
sortment of Victor records of Caruso’s own
voice, presented by Enrico Caruso, the famous
tenor of the Metropolitan Opera House. Judging
from the tickets sold for this gift more than
twenty times the value of the machine and
records was realized for the hospital. The gitt
was much appreciated by those interested in the
Bazaar.

“0RECALWAS” APPEARS IN PORTLAND.

The people of Portland, Ore., have been much
interested in an Eilers announcement inviting
the public to hear the “Orecalwas” sing at the
Eilers piano house, 353 Washington street. To
people who were invited to analyze the “Orecal-
was”’ and figure out whether it was human or
operated mechanically, the latter mystery ap-
peared as a cross between the cartoonist’s picture
of Roosevelt’s head and the body of a sea lion.

While the secret of this mysterious object was
not revealed, yet it is to be assumed that it was
a talking machine enclosed in a semi-human dress
which was doing all the stunts. And it may be
also assumed that the ‘“‘Orecalwas” meant the
States in which the Eilers stores are prominent
factors—Oregon, California and Washington.
Meanwhile the “‘Orecalwas” was the talk of Port-
land for some time, and concentrated considerable
attention on the Eilers talking machine depart-
ment.

If vou are interested in the goods you can in-
terest the other fellow. Finding out the in-
teresting points and telling them—that’s sales-
manship.
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Exclusive selling rights to Columbia
dealers—the most significant message
the trade ever received.

a mile of argument.

PACIFIC COAST HAPPENINGS.

Spring Season Opens Up Well—Sales Steadily
Increasing—Hornless Machines Popular—
Pacific Phonograph Co. in New Quarters—
Bacigalupi & Sons Rearranging Store—New
Downtown Location for Columbia Whole-
sale Store—Columbia Co. ltems—Sherman,
Clay & Co. Pushing the Victor Line—HKohler
& Chase in Oakland—Other Items.

(Special to The Talking Machine World.)
San Francisco, Cal,, April 1, 1910.

The spring season in talking machine goods is
now at its height. While sales in some quarters
quieted down a little just before [aster, there
was a steady increase of sales up to the middle
of March, and the month as a whole is far ahead
of the earlier part of the year. The last week
has been particularly satistactery, with reports
of heavy sales and orders for new goods coming
from all parts of the State. Conditions are es-
pecially promising iu the couutry. It is too
early tor the strenuous work of the fruit and
grain harvests, but with rain at just the right
time and all conditions favorable for heavy pro-
duction, country people are loosening their hold
on their money. The development of the outside
trade in recent years has been wonderful, uot so
much in guantity as in quality of the goods pur-
chased. Victrolas, Gratouolas and Amberolas,
which were at first regarded with suspicion by
the small outside dealers, are now becoming al-
most staples iu the trade, and a heavy demand is
setting in for the besi records that can be had.

The Pacific Phonograph Co. have just occupied
offices and storage rooms on Stevenson street, in
the rear of Peter Bacigalupi & Sons, aud have
about completed the stock-taking and other work
incident to the transfer of the Kdison jobbing
business. The complete stock has not yet ar-
rived, but is expected within a week or two.
The salesmen are now getting together, and with-
in the next week will be started on the road,
many of those formerly with Peter Bacigalupi
& Sons having gone over to the Pacific Phono-
graph Co.

Peter Bacigalupi & Sous are rearranging their
Market street store to adapt it to the new con-
ditions. The jobbing business in the Zonophome
line is being carried on with customary energy,
and by concentrating on this line Mr. Bacigalupi
expects to expand the trade materially, He is
still selling off a lot of the stock taken over from
Kohler & Chase last month, and while business
has been somewhat upset by the changes, the
local retail business is in good conditiou.

Aside from the changes affecting the Pacific
Phonograph Co. and Peter Bacigalupi & Sons, the
most interesting announcement of late is of the
downtown location of the Columbia Phonograph
Co.’s wholesale branch in this city., The company
have taken a threeyear lease on the entire top
floor of the Allied Arts building, 334 Sutter
street, in the musical merchandise district. Mr.
Scott, the local manager, states that for the pres-
ent no attempt will be made to do a local retail

busiuess, this being left to Kohler & Chase, who

are handling the trade very satisfactorily in
their new building on O'Farrell street. By the
time this lease expires it is hoped that suitable
quarters can be secured on a ground floor, where
a retail branch can be installed. Coast Manager
W. S. Gray, of the Columbia Phoneograph Co., is
now on his regular trip through the north, and
W. S. Storms, the outside man, is in the San
Joaquin valiey. He reports that the outlook in
the country is extremely good.

Since the Dictaphone business was taken up
agaiu by the local Columbia branch, the offices
have been retained iu the Phelan building, under
Francis W. Downe, who has had charge of this
business for several years. The outlook in this
line is especially good, several large orders hav-
ing been sent to the factory of late, iucluding one
from the Southern Pacific for about $10,000 worth
of machines.

L.ohler & Chase have just started their Col-
umbia agency in Oaklaud, where they expect to
build up a large business in this liue. The
Sacramento agency has been turned over to the
Columbia Graphophone Co., which will continue
to conduct their business iu Kohler & Chase’s
store.

The San Fraucisco management is very en-
thusiastic over the Grafonoia Regeut, orders for
which are still coming iu faster than they can be
filled. The offices will be established in the down-
towu quarters before the middle of the month.

Andrew G. McCarthy, of Sherman, Clay & Co.,
returned from a streuuous northern trip about
the middle of March. He states that business is
flourishing all through the Northwest, with pros-
pects for a big summer ou Victor goods. He
states that the business for last month set a
new record for March, and that there is a healthy
egrowth of business all over the Coast, good orders
being received from all the outside men. Large
shipments of Victrolas are being received alt the
time, but it seems impossible to accumulate any
considerable stock ahead of requirements.

Sherman, Clay & Co. have had some notable
talking machine displays in the last few weeks.
The local window this weelk was decorated with
Victor machines, records and violins, with the
announcement of the recitals here and in Oak-
land of Maud Powell. The store in Portland,
Ore., had a magnificent Easter display, in which
the background was made in imitation of a pipe
organ, with a choir boy in the foreground and an
attractive arrangement of Victor machines and
records suitable for the season.

CRESSEY & ALLEN PROGRESS.

(Special to The Talking Machine World.)
Portland, Me., April 7, 1910.
Cressey & Allen, jobbers of Victor goods, report
that their business during the last two years has
been steadily increasing, particularly so during
the last year. The past six months has convinced
them, without any doubt, that it is only a ques-
tion of time when more room and greater facili-
ties will be necessary to enable them to take care

It’s better than
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0¢ their Victor business in the manner in which
they are anxious to do. They say their wholesale
business is increasing daily, while their retail
business is entirely satisfactory to them.

HALL OF FIBRE NEEDLE FAME

Visits New York and Other Eastern Centers—
B. & H. Fibre Needles Grow in Popularity
—How They Increase Record Trade—lInter-
esting Chat with Mr, Hall.

Fred D. Hall, president of the B. & H. Fibre
Mfg. Co., Chicago, was a visitor to New York last
week, looking over the trade situation in this
city, as well as Philadelphia, Boston and other
points.

In the course of a pleasant chat in The World
sanctum Mr. Hall spoke in a most optimistic way
of the increasing demand for fibre needles through-
out the country. He said: “Our business has been
increasing month after mouth, and dealers and
jobbers find that their customers appreciate the
B. & H. filre needle§, because they result in an
increased demand for records among the largest
purchasers of high-priced records—people who
like to get the best and most musical effects in
interpretation. These purchasers find that the
B. & H fibre needle makes the playing of a rec-
ord a source of extreme pleasure, and as a conse-
quence dealers who sell fibre needle users say
their record sales are simply doubled.

“We have been increasing our facilities to meet
the increasing demand for our fibre needles, aud
have been compelled to take this course in order
not to disappoint our customers.

“We have hundreds of very interesting letters
from users of B. & H. fibre needles, which, if read,
would open the eyes of those who are not ac-
quainted with the special qualities of the fibre
needies and their ability to preserve the life of
the record for all time. The B. & H. fibre needles
hLave led to a new interest in the talking machine.
People become as enthusiastic in getting the fin-
est results out of their various records as do the
musicians who operate piano-playing mecha-
nigms with all the latest marvelous devices for
securing color effects when playing the works of
the great masters. The B. & H. fibre needle
makes the talking machine essentially musical,
and by this means it appeals to a large constitu-
eucy.”

Duriug his sojourn in the East Mr. Hall visited
the Edison plant at Orange and the Victor plant
at Camden, N. J. He expressed himself as de-
lighted with the courtesies shown him all along
the line, and paid some pretty compliments to
New York City and its remarkable progress since
his last visit to the metropolis. It is not at all
improbable that Mr. Hall will make a short trip
to the South previous to returning to Chicago.

And speaking of the B. & H. fibre needle—it
will be worth while for the reader to look up the
B. & H. fibre needle advertisement which appears
elsewhere in this issue of The World and read
the concise but forceful statements regarding this
specialty put forth by the manufacturers.
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INDIANAPOLIS GLEANINGS.

Business Not Over Active—Grafonola for Store
Opening—Musical Echo Co.’s Victor Display
Admired—Dzalers Looking Forward to Opera
Period—Pearson’s Plans—Grafonola Regent
a Big Seller—Other Happenings.

(Special to The Talking Machine World.)
Indianapolis, Ind., April 9, 1910.

The talking machine business in Indianapolis
has been up to the average for the last month.
The weatlier has been fairly good, although three
or four excessively warm days about Easter time
cut into the business to some extent. Dealers
are now getting ready for the summer business
which includes the sale of talking machines to
be used in summer camps and at summer en-
tertainments and concerts. This line of busl-
ness is not up to the winter standard, but it is
about all there is in the summer time,

S. F. Knox & Co. have opened a new five-and-
ten-cent store, in East Washington street, the
largest in the city. They gave a grand opening
and a Grafonola and orchestra were used. Hun-
dreds of people viewed the new store, but no
goods were sold on that day. 'The company have
on sale at ten cents each the Columbia wax rec-
ords, which are now no longer made.

Warren Bird, in the State Life Building, who
represents the Dictaphone Co. is doing a nice
business. He has placed commercial machines
in the offices of some of the best known lawyers
and business men of the city. The only trouble
is, he says, that he can't get enough stock to
supply the demand.

The play of Charles B. Sonmumers, “The \Wind
ing Way,” which was presented at the Murat
Theater by William Iaversham, was well re-
ceived and favorable comment was given in the
press. Mr. Sommers is manager of D. Som-
mers & Co., which firm among other things han-
dles Columbia talking machines.

The Grafonola Regent is popular in Indianap-
olis and is one of the best sellers among the

ligh-priced machines. The local Columbia
agency has disposed of every Grafonola that was
received within a few days after it was placed
in stock and many future orders have been
talien.

Several nice Easter windows were shown by
fhe talking machine dealers. One that attracted
much attention was that of the Musical Echo
Co., which handle Victor machines. This win-
dow was a cathedral scene showing a choir boy
before an immense organ. C. V. Weaver, who
has charge of the window decoration depart-
ment of the Columbia agency, prepared a win-
dow, the central device of which was a revolving
instrument showing a double-disc record and a
Regina wmusic plate.

Talking machine dealers are looking forward
to good sales on April 27 and 28, when the Met-
ropolitan Opera Co. will appear in Indianapolis.
They expect to sell many Victor records made by
the stars of this company.

The remodeling of the Pearson Piano house
in North Pennsylvania street has been delayed
somewhat. This company will not{ vacate its
branch house in Massachusetts avenue until the
new store is to be completed and the removal
of the Kipp-Link Co., who handle Edisons, will
therefore be delayed until that time.

The Wulschner-Stewart Co., who handle Edi-
son talking machines, are pushing the business
in commercial machines pretty hard. Heavy ad-
vertising is being carried on and it is said this
line of the business is showing rapid progress.

The Orpheum moving picture theater in East
Washington street, has installed a pipe organ
at a cost of $2,700, wbich is a great attraction
for all of the pétrons of such shows. It will be
used with pictures based on Biblical, mytholog-
ical and historical subjects. The mechanism of
the organ is in the basement and the player sits
in the orchestra pit.

The automobile show brought a good crowd to
Indianapolis and the penny arcades and the mov-
ing picture shows noticed a considerable increase
in business. Several big things are scheduled

for Indianapolis in the next few months, among
them a grand aeroplane meet at the Speedway.

The Chance-Clough advertising agency, one of
the largest in the city, has recently installed
several REdison business phonographs. They are
greatly pleased on account of the amount of time
which is saved by using the machines. The
machines were Dbought from the Wulschner-
Stewart Co., the local agents.

A YOUNG MAN OF TALENT.

M. D. Easton, the Clever Son of Edward D.
Easton, on Tour with Princeton’s Famous
Triangle Club, Composed of the Dramatic
Talent of the University.

M. D. Easton, only son of Edward D. Easton,
president of the Columbia Phonograph Co., Gen-
eral, now in his senior year at Princeton College,
was on tour with the Triangle Club, composed ot
the dramatic talent of the university, returning
Wednesday of last week. The visit of this fa-
mous club is a social event wherever they present
tbeir play, and in this capacity have given per-
formances in Washington, D. C., Indianapolis, St.
Louis and Chicago. In St. Louis the members
were tendered a banquet by the local alumei.
Mr. Easton, who is twenty-two years of age, will
finish his collegiate course and graduate in June.
He has developed unusual talent in the dramatic
field,

SPAIN AS A “TALKER” MARKET.

Spain is proving a good market for high class
talking machines and records, and it is being
worked to very good purpose by the talking ma-
chine men of France. The market is especially
large for popular priced machines, because the
working classes are extremely musical, but, of
course, limited in means.

Tact is one of the best of mental possessions,
either natural or acquired.

What is the C-D-C Device?

Why, it is the most remarkable Harmonica selling proposition ever devised.
-tray cabinet of the best seasoned wood, beau-

No. 400 Closed

When closed, the complete cabinet occupies a mini-

mum of space, being much less than a foot square.

Thus it will be seen what an ideal self-selling proposition

The cabinet costs you
nothing, and besides, you are the gainer by over 50% in cash

this new Collapsible Display Cabinet is.

profit on your investment.

monicas.

The C-D-C Device consists of a three
tifully finished in a dark mahogany piano
orate jewel case.

It sells Har-

polish, and when closed resembles an elab-

The enormous demands that we have so far received for the Assortment speaks

for the excellence of this money maker.

Owing to the novel arrangement of

this cabinet and its peculiar construction it

moment’s time.

The C-D-C DEVICE contains 38 pieces of the very best selling

HOHNER HARMONICAS

assorted in 16 different styles, all keys, and can be retailed at the following prices:

ASSORTED HARMONICAS

YOUR INVESTMENT

YOUR GAIN

16 pieces to retail at 25¢ . . . $4.00
12 pieces toretail at 35¢ . . 4.20
10 pieces to retail at 50c.... 5.00

Total retail value $13.20

Our folder illustrates the Cabinet in Colors.

M. HOHNER,

MEXICAN OFFICE. 4a Calle de Tacuba, No. 33, Mexico City

CANADIAN OFFICE, 76 York Street, Toronto
HARMONICAS

(
$8.75 4{

ACCORDIONS

Over 50 per cent.
Cash Profit
and a superb

Display Cabinet

Per cabinet

Assortment

Write for a copy now.

475 Broadway,
NEW YORK

BLOW ACCORDIONS

can be thrown open and closed in a
When the cabinet is
open the Harmonica display is
exceptionally attractive, ex-
hibiting its entire con-
tents

of 38 Har-
monicas at one
time,
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REVIEW OF MAY
RECORDS.

Issued by the Victor, National, Columbia
and Universal Companies

An impressive feature of the Victor Talking
Machine Co.'s Red Seal list of records for May is
a series of seven records from the garden scene
in “Faust” which completes this greatest of oper-
atic acts. The artists participating are: Ger-
aldine Iarrar, who sings ‘“lLe Roi de Thule”
(88229); Farrar-Caruso-Journet-Mme. Gilibert in
“Seigneur Dieu,” quartet (95204); “Eh Quoi Tou-
jours Sente,” quartet (95205); Marcel Journet,
bass, “‘Invocation Mephistopheles” (64119); Miss
Farrar and Caruso, “Tardi si Fa,” duet (89032);
“Sempre Amar,” duet (89031); Miss Far-
rar and Journet, “Elle Ouvre Sa Feue-
tre” (89040.) Riccardo Martin, the American
tenor ot the Metropolitan Opera Co., is represent-
ed by two Red Seal records, Puccini's "E Luceran
le Stelle,” from “Tosca” (87050), and Dvorak’s
Love Song, “Als Die Alte Mutter” (87051). Leo
Slezak, the notable tenor of the Metropolitan
Opera forces, is heard in two numbers in Ger-
man, a selection from Goldmark’'s ‘“Queen of
Steba” (64115) and “Depart, Fair Vision,” from
Massenet’s '“Manon” (64116). Lovers of the piano
will be delighted with two Chopin studies by
Wilhelm Backhaus, the Etude in G sharp and the
Etude in A flat (74159). This is a most inpor-
tant and invaluable addition to the piano records
lizted by the Victor Co. Backhaus seems 10 pus-
sess the happy knack of getting the very best
tonal results on the records. The regular list of
Victor records for May includes somie numbers
that are destined to win a wide popularity. The
prelude from Wagner’s “Lohengrin,” played by
the La Scala Orchestra of Milan (31779), is a re-
markable performance of a remarkable work.
Other instrumental numbers of unusual merit are
the "Blue Dauulbe Waltz,” by Strauss (31777);
Pierne’s Serenade (5770), played with brilliancy
and charm by the Vienuna Quartet, and Von
Suppe’s Tauntalusqualen overture (31776). which
is given a splendid reading by Arthur Pryor's
Band. The Viator Light Opera Co. is represented
Ly Gems from “San Toy” (21778), and Gems
from ‘“The Chocolate Soldier" (31780), which
aftford proof that the Victor Light Opera singers
are improving all the time. Al. Rocca, the accom-
plished young tenor of the Opera Comique, con-
tributes a vocal number from “Lakme"” (5771)
which will win favor. In tne popular field Nora
Bayes is heard in ler inimitable singing of ‘‘Has
Anybody Here Seen Kelly” (60013), while Jack
Norworth is represented by a medley of college
songs (60014), which undoubtedly will be in-
cluded in the repertoire of every college boy and
college graduate the country over. The Victor
double-faced record list is e-pecially good this
month, and,.as can be seen elsewhere, includes
some combinations of instrumental and vocal
numbers that must unquestionably win the con-
sideration of purchasers.

* ok ®

Some distinguished artists are to be found in
the National Phonograph Co.’s list of grand opera
Amberol records for May. Carmen DMelis. the
celebrated operatic soprano, sings “Vissi D’Arte”
from “Tosca” (B188); Marguerita Sylva. soprano,
is heard in Habanera from "‘Carwmen” (B189);
Blanche Arral is heard to splendid advantage in
“Lecocq Bolero” (B190); Riccardo Martin, the
American tenor of the Metropolitan Co., is repre-
cented by “The Drinking Song” from Mascagni's
“Cavalleria Rusticanna” (B191); while Gustave
Huberdeau, baritone, sings the ‘‘Berceuse” from
“Mignon” (B192) in a really charming and fin-
ished style. It is a splendid example of baritone
or bass singing. This list, as a whole, i3 one of
the best ever put out by the National Co. and
will undoubtedly add to the growing popularity
of the grand opera Amberol records. In the
regular Edison Amberol list, among the instru-
mental numbers that will win favor are the
“Entr’acte” from “The Prima Douna,” played

charmingly by Victor Herbert and his orchestra
(420); Strauss’ “Memories Waltz,” by the Na-
tional (London) Military Band (428); “To You,”
waltz serenade by the Vienna Instrumental Quar-
tet (429); “La Gipsy” mazourka, brilliantly
played by Sousa’s Band (413), and a very clever
airangement of Arditi’s “Kiss Waltz,” played by
H. B. Henton (417) as a saxophone solo. In the
vecal list, as will be noted elsewhere, many of
the popular productions of the day, as well as the
standard numbers, are represented. The well-
Lkiown popular song, “By the Light of the Sil-
very Moon,” is destined to score a tremendous
popularity. It is sung by Ada Jones and male
quartet in a really delightful manner, and is des-
tined to win a great vogue. In the Edison Stand-
ard list, among the numbers that particularly
stand out is tbe playing of “Narcissus” (10350)
by Sousa's Band, and the “Hungarian Dance” by
Victor Herbert and his orchestra (10353). In the
fecreign Amberol list two numbers in Italian
sung by F. Daddi (7500-7501), and two Standard
numbers, an Italian song by Daddi (20606) and
a Hebrew song by S. Paskal {21016), are num-
bers of more than ordinary merit. The list, taken
as a whole, is an interesting and comprehensive
one., and should certainly hold the attention of
Ecdison adherents,
* * *

There is # pleasing diversity in the records
listed by the Columbia Phonograph Co. for May.
There is a strong representation in the 12-inch
list, a striking feature being Raymond Hitchcock,
whose singing of Burt’s “Wal, I Swan” is a
classic of its kind. Few can equal Hitchcock in
scngs of this character. The record backing up

this is “Visions of Salome,” played by Priuce’s

Orchestra (A5162). Another unusually strong
1ecord in this list is selections from Verdi's
operas by Priuce’s Orchestra, and “The Miserere”
from “I1 Trovatore,” sung by Miss Stevenson
John Young and the Columbia Quartet (A5165).
This record will be a delight to the followers ot
Verdi, and is destined to win a remarkable popu-
larity. George Lashwood, the celebrated English
music hall baritone, is represented by two songs
sung most delightfully and humorously (A5164).
Another recent engagement of the Columbia Co.
—DManuel Klein's New York Hippodrome Orches-
tra—is heard in Tschaikowsky's “Flower Song.
which is backed up by a soprano-tenor duet trom
“The Dollar Princess” (A5163). In the 12-inch
Symphony record list David Bispham, the distin-
guished operatic baritone, is heard in “The Boat
Song” and “The Pauper’s Drive,” the latter a
new song which has made quite a seusation in
concert circles (A5166). Bispham sings these
numbers in a manner to display his remarkable
vocal and dramatic powers. The Columbia 10-
inch list includes quite a number of the latest
copyrighted song successes of the day. A glance
through the list will show dealers that they have
here an opportunity for building up a big trade
with the songs that are being sung by all the

leading musical artists and the popular singers
of the day. For imstance, '‘Where the River
Shannon Flows” and “Red Clover” (AS815), and
"Has Anybody Here Seen Kelly?” by Miss Ada
Jones; ‘“Whoop, La, Willie, Don't Let Me Go,”
by Paul Southe (A810), and *“The Cubanola
Glide” and “Shaky Eyes,” sung by Arthur Col-
lins (AS811), are only a few among a very im-
posing list of the favorites of the day. It is un-
necessary to enumnerate the numbers listed under
the captions of the Columbia two-minute and
four-minute Indestructible cylinder records—they
can be seen in the list printed elsewhere. They
include a number of standard numbers—songs
that will ever be popular. In.the four-minute
records three numbers that stand out especially
strong are the Sextette from ‘“Lucia,” played by
Lacalle’s Band (3060); ""Come Where My Love
Lies Dreaming,” vocal quartet (3062); “That
Mesmerizing Mendelssohn Tune,” baritone and
tenor duet by Collins and Harlan (3065), and the
“Keler-Bela” overture played by Lacalle’s Or-
chestra in a very spirited manner (3063). The
Columbia list, taken as a whole, as betore stated,
is admirably diversified and covers all demands
along classic and ropular lines.

LOVE-MAKING BY PHONOGRAPH.

After having been courted for more than five
years by a suitor upon whom she set eyes for the
first time less than two months ago, Miss Kath-
erine Bell, ingenue for Blanche Walish, in “The
Test,” has finally succumbed to the entreaties of
a New York law school student, and at the end
of the actress’ engagement in Los Angeles, she
retired from the stage to marry.

The bridegroom-to-be is Hastings Speed, son of
a well-known New York lawyer of that name.
The young man, it is said, carried on his court-
ship by phonograph. Month after month he
poured his entreaties into records and sent them
about the country after Miss Bell. She put them
on her phonograph and listened from fime to
time, purely out of curiosity. Finally she con-
sented to meet her suitor. Speed made haste to
Chicago and found that Miss Bell was a girl
whom he had kuown in his childhood days at
Elmira,

The odd courtship came about as the result of
a visit the actress made to a phonograph store in
New York. She priced machines, but left the
shop without buying any. The following day .a
plhionograph was delivered to her hotel. Think
ing there was a mistake, she called the dealev
on the telephone and he told her a young man
unknown to him had paid for #t and ordered it
delivered to her address. From that time she be-
gan to receive “The Love Letters of a Record.”

Both young people, after consulting with their
parents, set the wedding day for March 14 in Los
Angeles.

A talking machine companyv in Paris is pub:
liching disc records of sucialistic songs.

£
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out with your trade.

Easy to Handle

§ No Scratching

Patented
We Sell Millions of Them at Retail.
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So Can You,

W. JENKINS’
VICTOR TALKING MACHINE DISTRIBUTORS
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The THORN NEEDLE and
HOLDER is Pleasing Everybody

DEALER WHO SELLS THEM

Put in a stock of Thorn Ncedles and Holders and give them a THOROUGH try-
You will be as surprised with the results as other dcalers all
over the country who have taken the time to demoustrate them.

YOUR TRADE WANT THEM BECAUSE THEY ARE

Each Needle Plays Several Records

No Change in Reproducer

No Wear Upon the Record

THORN NEEDLES, Boxes of 100, RETALL 35 CENTS
THORN NEEDLE HOLDERS, -

EACH 25 CENTS
Liberal Discounts to the Trade

Send for a Supply To-day.
DO IT NOW.

SONS MUSIC CO.
KANSAS CITY, MO.

Don't Put 1t Off.
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TRADE IN MONUMENTAL CITY.

April Business Starts Off in a Lively Manner—
Dealers Satisfied with Conditions—Silver-
stein Giving Daily Concerts—J. A. Grotten-
dick with Cohen & Hughes—Other Changes
—With the Other Houses in the Trade.

(Special to The Talking Machine World.)
Baltimore Md., April 9, 1910.

Judging from the way the present month has
started in busiuess for April will not be up to
thie expectations desired by the dealers. The
slacking np in the trade seemed to have started
in toward the eud of Lent and there has been no
material change toward briskness since then.
The month of March, as a whole, however, was
quite satisfactory, while reports for the first
three months of the present year show a healthy
increase over the conditions that prevailed dur-
ing the same nonths of 1909. It must be ad-
mitted though that the local dealers in alinost
every case are optimistic, and they feel that
the slight falling off in the trade is only tem-
porary and that before the spring ends they will
be able to say that that particular season of 1910
was one of the most satisfactory that they have
had for several years.

Naturally, when these slumps appear, the
dealers look for the reason or reasons tor
these vagaries of the trade. One dealer
said that he found many of his customers
are investing their money in various Kkinds
of stock, with 1{he result that they have
no ready money for talking machines or
records, while another declared that automobiles
have been responsible for a part, at least, of the
dropping off of receipts. He says that several of
his buyers have admitted giving way to the
motor car craze and, consequently, they find all
they can do just now to pay for machines that
they have purchased. Many other reasons have
also been given by former purchasers, especially
those who have kept a good supply of records in
their homes.

Morris Silversiein, who handles Victors and

a minute!
it’s a fact.
truth.

Comparison means Columbia—Wait
This is not a mere statement,
Dealer or consumer—It's the

Columbias at 116 North Howard street, ias been
giving daily concerts at his store. He also has
a very attractive window display which attracts
large crowds.

B. Feinberg, traveling representative for the
Columbia Phonograph Co., Iias been visiting iu
this territory and was a caller on Manager L.
Allan Laurie, of the local branch.

Joseph A. Grottendiclk, who has been mauager
of the local branch of the E. F. Droop Co. since
its advent into Baltimore about five years ago,
has resigned that position and taken a similar
one with Cohen & Hughes. The latter firm has
become a local jobber for the Edison machines,
thus making two jobbing houses in Baltimore.
The other one is the E. F. Droop Co.

W. C. Robert, who has been connected with the
Droop Co. for a number of years, has been made
manager of the local store. He reports business
with both the Victor and Edison machines to be
in excellent shape.

Sanders & Staymaﬁ report a good month with
the Columbia and Vietor machines, while similar
reports are made by E. R. Eisenbrandt Sons re-
garding the Victors.

NEW YORK TALKING MACHINE CO.

Have Built Up a Strong Organization and Are
Steadily Expanding Their Business—The
Opening Months of This Year Show Big
Improvement as Compared with Same
Months Last Year.

The steady increase in the business of the New
York Talking Machine Co., 83 Chambers St., New
York, is a tribute to this effective and efficient
organization. When reports of slow or even dull
trade were uppermost topics this company never
failed to render an optimistic statement, which
was borne out Dy the facts. Carrying as tull and
complete a stock of Victor records, machines, etc.,
as any distributer in the country, if not larger,
they have seldom, if ever, been unprepared to
fill 100 per cent. of the dealers’ orders entrusted
to their care. This has been their invariable pol-
icy, and it has been maintained sometimes in the

face of great odds, when congestion has ruled at
the factory and they have been so far behind on
orders that daylight was not even in sight.

The energetic spirit dominating this enter-
prising and resourceful company prevails in every
department, from Manager Williams, through the
ofice force and traveling staff to the stock and
shipping departments. Of current conditions, in
so far as they pertain to the company, General
Manager Williams, a man of few words but of
forceful action, said:

“Every nionth this year is not only ahead of
that in 1909, but exceeds any previous month in
the history of the firm. This is particularly true
of March, which has been the best on record.
We cannot see why 1910 should uot be a pros-
perous one for the talking machine trade, es-
pecially for Victor dealers. The Victor goods are
so firmly established as leaders in their line
that argument to the contrary seems idle
talk. At any rate, that is our firm belief, and the
great increase in our business proves this state-
ment to be a fact. As a matter of truth, at times
we have been pushed to fill orders, not from lack
of stock, as we keep this up to the top notch at
all times, carrying out our 100 per cent. delivery
policy to the letter, but for other reasons not
worth while nientioning just now.

AN ATTRACTIVE WINDOW DISPLAY.

The Kramer Music House, Allentown, Pa., made
a window display in honor of the Easter season
that aroused the admiration and won the praise
of all who saw it. They used the standard Victor
prepared display as the basis of the treatment.
The window was illuminated at night and re-
sulted in the sale of a large number of machines
and records.

None of the talking machine record makers
have yet reproduced ihe still small voice of con-
science we read about.

The rich man calls it ennui, the young man
calls it spring fever, but the general publie calls
it laziness.

SEEBURG ART STYLE ELECTRIC
First in the Field

regarding the money-making
possibilities of Seeburg Elec-
tric Pianos? If not, write us
and we will gladly send you
our new illustrated booklet
and full information regarding
our high grade product and
the SEEBURG SYSTEM.

J. P. Seeburg Piano Co.

209 State Street CHICAGO

¢
4

ANOTHER SEEBURG WINNER
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THE TRADE IN CINCINNATI.

Decided Improvement Reported in Middle West
Business—New Firm of Talking Machine
Dealers—Geo. P. Gross to Handle Talkers—
Billboards for the Salm Co., New Lines for
J. C. Groene & Co.—What the Various
Dealers Have to Report Anent Conditions—
Difficult to Get Enough Goods.

(Special to The Talking Machine World.)
Cincinnati, 0., April 9, 1910.

There is said to have been a decided improve-
ment in the Middle West business in the past
month, Jobbers have been receiving inquiries
fiom new sources and are busy tending to the
wants of those already on their list.

A. Cipolloni & Co. is the name of a new firm
which has joined the ranks of dealers selling
talking machines. Cipolloni has established a
store at 625 Plum street, where he is making a
feature of Caruso pieces and others savoring of
Sunny ltaly.

George P. Gross, Main and Woodward streets,
has arranged with the Milner Music Co. to take
on a line of talking machines in connection with
his piano wareroom. His wants in this direction
were supplied last week, The Milner Music Co.
are giving much of their time looking after the
desires of dealers. Manager W. A. Timmerman
stated a few days ago that additional help has
been employed to open up new fields in the line
of dealers’ agencies. The former spent the early
part of this week in Chicago, visiting the Windy
City on a business mission.

The Salm Talking Machine Co. last week
closed contracts for eighteen signs, of thirty feet
each, for billboards in various parts of Cincin-
nati. The Vietrola and the Grafonola will be
featured.

The Victrola and the Amberola lines have been
taken on by J. C. Groene & Co., and the firm be-
lieve both will be winners. They lhave already
had quite a number of inquiries and have good
prospects of selling those now on the floor. The
company are about to make extensive changes

about the premises. The talking machine depart-
ment, including the Concertophone, which has
been bought outright by the Ohio Coucertophone
Co. from Chicago people, will be installed in the
basement. The ground floor will be given over
to the display of sheet music. Hereafter the
Concertophone will be manufactured in Cincin-
nati. Joseph Krolage, who has charge of the
talking machine department of the Groene Co.,
is again back on the job, after having been sep-
arated from his appendix. Krolage is exceed-
ingly happy over his recovery.

John Arnold’s talking machine business dur-
ing March was fairly steady particularly in the
popular priced lines. The special Victor record,
“Has Anybody Here Seen Kelly?” sung by Miss
Nora Bayes, is the big selling record on the
April list.

Manager S. H. Nichols, of the Columbia Phono-
graph Co., advises that he has just closed a very
satisfactory business for March, it ranking with
the largest March business in the history of the
Cincinnati store. The demand for the Grafo-
nolas and grand opera records continues to in-
crease almost daily, and one day’s business in
March included the sale of seventeen Grafo-
nolas. Next to the Grafonolas, the medium
priced instrumeuts made the best showing, with
a large sale of double face dises and Columbia
indestructible records.

This branch signed up more exclusive Columbia
dealers in March than any other previous month.
Inquiries by mail are very large, and these in-
quiries invariably result in orders of satisfactory
amounts.

The Rudolph Wurlitzer Co. report that the
ta'king machine business for the month of
March has heen in every sense of the word a
record breaker. The traveling men all report
business improving and are sending in sub-
stantial orders as well as starting new dealers
in all sections, in both the Victor and Edison
lines. The mail orders have also been increas
ing, necessitating an extra night shift of men to
fill same.

The local retail trade has been particularly
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satisfactory. The large number of Victrolas and
Amberolas sold this past month to representa-
tive musical families is particularly reassuring.
The new McCormick Vietor records are going
like wild fire.

The question as it now presents itself is not
can the goods be sold, but how to get them.
The standing orders on hand for Victrolas and
Amberolas are enormous. The Red Seal record
trade is growing very rapidly, proving the fact
that Cincinnati is a musical eity. All in all the
trade seems solid and durable, totally different
from the spasmodic kind of some few months
ago.

WILL EXHIBIT AT RICHMOND.

The Victor Co., the National Phonograph Co.
and the Columbia Co. Will Be In Evidence
at the Trade Exhibit to be Held in May.

The Victor Talking Machine Co., Camden, N.J.,
have reserved two spaces, Nos. 27 and 28, on the
side, at the Richmond Piano Exhibition. The
National Phonograph Co., which were placed on 23,
adjoining ,the Columbia Phonograph Co. on 22,
bave likewise secured an additional space at
No. 24. The exhibiiion runs from May 16 to 21.

Manager Green, in speaking of these additional
reservations, said, “The talking machine firms
are going to make an elaborate display of their
gcods, and in a way that will open the eyes of
the piano people. They are entering into the
proposition in a spirit that should be an in-
spiration to everybody. After the Richmond ex-
hibition I am quite satisfied Chicago will be the
successful applicant for the next show. Mil-
waukee—well, it is a small city, I must admit.
The exhibition of 1911, if the Richmond affair is
a success, and of this tbere is no doubt whatever,
is due to go west, and Chicago is in line. These
expositions, however, to do the most good, should
be held in the larger cities—New York, Chicago,
Boston, Philadelphia, ete.”

Don’t forget the Jobbers’ Convention at At-
lantic City.

High Grade—Made by

TALKING MACHINE SUPPLY COMPANY

MANUFACTURERS OF

REPAIR PARTS

For all Kinds of Phonographs

Skilled Mechanics

High Grade English Steel,
each Needle Warranted as
to Point and Finish

NEEDLES

put up in Lithographed Envelopes

and Tin Boxes in Cartons

or Talking Machines

We are Sole Agents for
the Largest Needle
Factory in EUROPE

SPECIALTIES

SPECIALTIES

BELTS

For Commercial Phono-
graphs. STITCHED.

SAPPHIRES

FOR DICTATING MACHINES
ALL MAKES

FEED NUTS

For All Makes, Made*of -
the Best Steel

NOTE: WE SELL TO JOBBERS ONLY. WRITE FOR CATALOG TO-DAY.

400 FIFTH AVENUE, NEW YORK, N. Y.
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RECORD BULLETINS FOR MAY, 1910

COLUMBIA 10-INCH DOUBLE-DISC RECORDS

A810 Has Anybudy llere Seen
Sole by Ada Jones, Oreb. Accom:
W, Murphy and Will Letters
Wlhoup-La-Willie, Dou't Let Me Go.—Tenor
Solo by Paul Southe, Orch. Accomp. Justiu Ring
(One side copyrighted ; additional price, ..c)
ANL Culumo]'\ Glide. l'la)ed by I'rince’s Orch
o . Harry \’ou ’l'llyu'
\lml\\ 1 -Barilone Nolo by Arthur Col-
lins. Oreh. Accomp... . ... Armstroug and Clark
('T'wo sldes mp\ righted ; additional price, 4c.)

Kelly *=—Soprano

ANI2 My O'd Keutucky liome.—Veocal Quartet,
Male Voices, by the Culumbl:x Quartet,
Oreh, \u.omp ..... I oSt

Love's Rondo. ‘layed by ane s Olch stra
N. Va

n \\'estelhuut

AS813 Bunker 1Iill. Tenor Soly by Byron G. Har
lau, Oreh. Aceomp. .Alhert Von ’1‘114c1'
The Village Blacksmith. ss Solo by Wi
McDonald, Oreh. Accomp.......... Ed. Dustou

AS14 When Mose Leads tbe Band.—Baritone and
Teuor l)uut hy Collins and Harlan, Orch.
Accom et eiveimesmit i necons Theo. Morse

\loonllght 1u Jungle Land.—Baritone and
Tenor Duet by Celling and Harlan, Orcb.

ACCODIP. . . (s - s ubs’s Dempsey and Schmid
(Oue side copyrighted; additional price, 2¢.)
ASid Red Clover.--Baritone and Tenor Duet hy

Stanley and Burr, Orch. Accomp.........
Theo. Moise

Nhannou Flows.—Tenov
Oreb. Accom
Jas. I. Russell

(One side copyrighted: additioual price, 2¢.)

ASIG Song of tbe Soul.- -Contralto Solo by Merle
Tillotson, Ovreh. Accomp. .. ..Joseph Carl Breil

Waitiug and thchmg»-Bantone and Tenor

Where the River
Solo hy Ilenry Burr,

Duct hy [Harrison and -\nthony, OIC

Accomp. ... . I “Bliss
ASN1T Tell Her I Love Her So. S 010 Dy

Ilarvey Hindermeyer, Orcb. Acco p.P. de Fayve

Last Nl"ht— -Contralto Solo by \/Ierle Tillot

Orch. Accomp........... Helfdan Kjerulf
AdlS The Chmles of Normandy (Waltz).—Played
by Prince's Concert Orchestra . Planquette

Choristers’ Waltz.-~~Played by Priuce’s Con-
cert Or¢hestra I’helps
ANI9 My Little Kangaveo.—Soprano and Baritone
Duet hy Elise Stevenson and Frank C.
_Stanley. Orch. Accomp...... Kendis and Paley
Kkeep Your Foot on the Soft Pedal.—Bari-
toue Solo hy Frank C. Stanley, Orch.
ST o006 0 56000000 ....Harry Von Tilzer
{Iwo sides copyrighted; additional price, 4c.)

COLUMBIA 12-INCH DOUBLE-DISC RECORDS

A5162 Wal I Swan (Ebenezer
Solo by l{aymond
Accomp. .

Vision of " Salome’

Frye).—Baritone
Hitchcock Orch.
.Benj. Hapgood Burt
(Waltz)—Plnved by
Prince’s Orchestra........... Archibald Joyce
AJ163 The Dolla1 Princess (Ring o’ Roses). P'ara

graphs.—Mezzo-Soprano and Tenor Duef

by M. Mayhew and Henry DBurr, Orch.

Accomp .Leo Fall
Flower Wa -Played hy Manuel I\lems

te.
N.Y. Hlppodtome Orchestra. . I’. Tschaikowsky
A5164 There’s Another Fellow Looks Like Me. —
Baritone Solo by George Lashwocod, Orch.
Accomp.. .. Fred Leigb
My Lalchey—Bautone Solo by George
Lashwood. Orch. Accomp.....Ernee Woodville
A5165 Aida.—Seleclicns.—Played by I'rince's Or-
chestra ...
11 Trovatore ([‘l \hserexe)
Baritone Duet, with Quartet Chorus, by
Elise Stevenson. John Young and Colum-
bia Quartet, Orch. Accomp............. Verdi

-Soprano and

COLUMBIA 12-INCH SYMPHONY RECORDS.

AS166 Boat Song.

Baritone Svlo by David Bis~

pham. Orch. Accowp........... .Ware

The Pauper's Drive.——Baritone
Davld Bispbam, Oreh. Accomp........Homer
COLUMBIA R2-MINUTE INDESTRUCTIBLE

1832
1333

1354
1335

1336
1337
1338
1339
1340

1341

COLUMBIA 4-MINUTE

3060
3061

3062
5063
2064
2065

3066
3067

3068
306D

413
414

1 On the Beach.

CYLINDER RECORDS.

Caroliue Brown (Twe-Step).—Military Band.. Kap
Just a Little Ring from You.—Soprano and

Tenor Duct by Ada Jones and \ante\' Van

L P . coooo0c - oo orse
It [s Well with My Soul.—Vaeal *
Mixed Voices. .Bliss
5 Business Is Busines: o
by Arthur Collins. ... feieiieesee..Smlth
Maudy, liow Do You D Van Brunt and
Ilillchrand . .. Wenrich

Medley of German Polkas Accordwn Solo by
Jobn J. Kimmel. 3 500000600000 Dl
Somewhere.—1larry de 5 . Harris
Let the Lower Ligbts Be Bmum-’—Tenor ‘and
Baritone Duet by Anthouy and Harrison. . .Bliss

By the Light of the Silvery Moon -Soprano
Solo hy .Ada Jones...... .. .Edwards
-Orchestra. Sllberberg

In the Evening hy the Moonlight, Dealr Louise.
Baritone Solo by Stanley Kirkby...Von Tilzer

Lyna, Oh. Oh, Miss Lyna.—Baritone and
Tencr Duet by Collins and llarlan..... Leonard
The IMlight of Ages.—Jessie Broughton. . ... Bevan
iy [hley —*fenor Solo hy Walter Van Brunt
Hubbell
Childs Festival Gavotte (El1 Bateo).—Bobe-
mian Orchestra.......... Chueca and Valverde
Solloman.—Frank Mille:

I Realiy Can't iteach That
Lombard ...
Mary of Argyle.—F 1
Over the Mount'\m of Souo“ .—DBaritone Solo
by Frederick Wheeler.................. Tracy

1863 \Iedley- Military Band......... ...Calviu

INDESTRUCTIBLE
CYLINDER RECORDS.

Lucia (Sextette).—Lacalle’s Band...... Donizetli
I Want What 1 Want When I Want [t.—Bari-
tone Solc by James Havrison.......... Herbert
Come Where My Love Lies Dreamin, Vocal
Quartet, Mixed Voices . Foster
Hungarian Lustspiel (Overture «Lac ll 'S
Orehestra . .a s sese s . o aBaeds e by Keler Bela
Let George Do 1t.—Tenor Solo by Walter Van
DR AN L 10 oumr 4 £.0 1L 1509000 00000 Pi antadom
That Mesmerizing Mendelssohn Tune.—DBari-
tone and Tenor Duet by Collins and Harlan
Beriin
in tbe Lane —Vocal

The Little Old Cabin
Quartet, Male Voices.
(a) March_of National Airs.
by J. J. Kimmel. ........
‘b) )1edley of Jigs and Reels. ~Vlo in Solo
Chas. .D’Almaine ..D’Almaine
Love Divine.-~Chapman and Anthon . Stainer
The \I)dmght Sons (“electlons)-—Laca 1le’s
Baud. oree- vge oo ampse rr. hy Lacalle

NEW EDISON AMBEROL RECORDS.

La Gipsy—Mazurka Ecossaise....... Scusa’s Band

I Wish That Yon Was My Gal, Molly... .- sen

No. 442, Cabinet Open.
Height 34 inches, Width 24 inches, Depth 20 inches.
Wilf hold 190" {2-inch Disc Records

Goes with Victrola No. 2

Cabinet for the Victrola No. 12

Mahogany

Rolls for every Piano Player and Sheet Music of every size.

THE UDELL WORKS,

Every dealer who
has had them says
they are great.

We are now putting
a rim around the
top, so that when the Victrola is
set on it looks like one Cabinet.
In producing this Cabinet we
have realized what a finished
piece the Victrola No. 12 is.
Our Cabinet is beautifully piano
polished on the outside and we
have even finished it inside.
Note the needle box, indexed
compartments and card, shelf to
handle records on, casters if
desired.

Not a talkine point overlooked.
The price will enable youto add
on your profit and make sales
all around the $200 outhit.

If you are a dealer we will send
you our beautiful Sales Helping
32-Page Catalog illustrating 96
Snappy Cabinets for Victor
Records, Edison Cylinders,

INDIANAPOLIS, IND.

WORLD.

- Manuel Romain
415 ..Culllns and Harlan

e
417

Mooulight in Jungleland. . ...
llas Auybody 1lere Seen Kelly
Billy Murmy ‘and’ Chorus

The Kiss Waltz- Samphone bolo H. Benne Henton

118 The Midshipmite.

Peter Dawson
414 Beautiful l!eckonlug ‘Hands.. Bdison’ \leed Quorttet
420 The Primn Donna—Entr*Act
Yictor llex bert and 1iis Orchestra
421 By the Light of the Silvery Moon
Ada Jones and Male Quartette
422 Dowu iu Turkey Ilollow....... Golden and Ilughes
423 Strauss Memor cs\\\’nltz
424 One Little Girl..

125 Though Your

onal |London) \mll.zlly ‘Band
Cllarvey lllmlcl weyer amd Chorus
Nins Be as Scarlet.....
Stauley and lllette
P’atrol Comique...... American Standard Orchestra
1'd Like 1o Be the IPellow "'hat Glrl Is Waitlng
0T 0K © O 0000 o oo T 0 00 g0 Joe Maxwell
42N The Suffragette. . ..Ada Jones and Len Spencer
429 To You- Waltz Nerenad
Vienna Instrumental Quartette
430 The Man Who Fanned Casey......... .Digby Bell
431 Characteristie Negro Medley. Peerless Quartette
432 The Cnbanola Glide. ... .................
Collins and Iiarlan with New York Mmtary ‘Band

EDISON GRAND OPEFRA AMBEROL RECORDS

426
27

B-18S Tusca—Vissi d’arte (Puccini). Orch, Accom
(Sung in Frenmecb)...... Carmen Melis, Soprano
B-189 Carmen--llabanera (DLizet). Oreb. JAccomp.
Sung in French)...Marguerita Sylva, Soplana
13190 (‘oem et la Maiu---Holero {Lecoeqy.  Oreh
Accomp. (Sung in French)............
Blanche Anal Soprano
B-191 (‘nvallexm Rusticana—Brindisi (\lascagnl)

Orch. Accomp. (Sung in Italian).
Riccardo Martin, Tenor
B-192 Mignon-— Berceuse (Thomas). rch.
Accomp. (Sung in French).
Gustave Hubexdeau. Barltone

NEW EDISON FOREIGN RECORDS.

STANDARD.
20606 Snonne 12 IPantasia—Capolongo (Italiant
F. Daddi
231016 Die mieme Glikale (1leh1e\\) ........ N, Paskal
AMBEROL.
7500 O Silenzio a buordo--Capolongoe (ltalian)..
addi
7501 La Spagnola-—Bolero—Chiara (Italian)....
F. Daddl

NEW EDISON STANDARD RECORDS.

10350
10351

NArCiSsUS L .oeuei it i ..Sousa’s Band
Chnstmas lune Neems Years and Years
lanuel Romain

10352
Mr. Stanley
10353 Hungarian Dance—D.. ... ......ccvuveeneann
Yictor Herbert and His Orchestra
10354 He's a College Boy..... Billy Murray and Chorus
1039:‘ Some Day Miss Marvin and Mr. Anthony
10356 Returu of the Arkansas Traveler....Len Spencer
0357 Farintosh and Jenney Dang the Weaver. ..

William Crai,
Come to the Land of Bohemia......Joe Maxwell
Just a Little Ring from You.............
Ada Jomes and Billy Murray
10260 That Lovin' Rag. .. ophie Tucker
10361 Under the T'ent.
10362
10363
10364

. American Stﬂndal‘d Orchestra
By the Light of the Sllvely Moon ..... a Jones
Stop That Rag .Collins and Harlan
En Route to Camp Mareh.

New York Military Band

NEW VICTOR RECORDS.

b
Q-

ARTHUR PRYOR’S BAND.
No
31776 Tantalusqualeu Overture
LA SCALA ORCHESTRA, MILAN, CARLG SABAINO, DIRECTOUR.
31779 Lobengrin- -Prelude ........ .... ..Wagner 12
STRAUSS AND PIERNE NUMBERS.
YIENNA QUARTET.

Slze.
.Von Suppé 12

31777 Blue Danuhe Waltz .....Strauss 12
3770 Serenade ......... «....Plerne 10
TRINITY CTIOIR, ACCOMP. BY VICTOR ORCH.

31781 Fe;tiva{)'l‘e Deum, No. 7, in E flat (Op 6'3 "
MEDLEYS FROM OLD AND NEW OPERAS
VICTOR LIGHT OPERA Co.. ACCOMP. BY VICTOR ORCH.

31778 Gems from ‘San Toy “We'll Keep the
Feast in Pynka Pong)’ “The Mandarin."
“Samee Gamee,” “Pynka Poug” “Rhoda
and Her Pagoda,” "lho Emperor's Own'’
Sidney Jomes 12
31780 Gems from “The Chocolate Soldner" 0pen
ing Chorus, *“That Yonld Be Lovely.”
“Letter Duet,” “Thank the Lord the War
is Over,” Finale, “My Hero™.
Sta 12
A NEW ROOSEVELT SONG.
COMIC SONG BY BILLY MURRAY. WITH ORCH.

5774 Teddy da Roose’. ......... .Moran-Helf 10
M. ROCCA, TENOR, OF THE OPERA COMIQUE, PARIS, WITH
ORCH.

3771 Lakmé—Fautaisies aux divins mensonges
{1dle Fancies) - -Eezz =%t cumEmers Delibes 10

OCARINA SOLO BY MOSE TAPIERO, WITH ORCH.
5772 The Eebo. ................... 00G0a00008 0 10

NORA BAYES.

60012 IIas Anyhody Here Seen Kelly?...........
Murpby-Letters 10
JACK NORWORTH.
60014 College Medley. ...........oounn. Norworth 10

VICTOR DOUBLE-FACED RECORDS. .

16474 (a)

(b) Minuet (Padcrewski).

Amaryllls—-Au Louis X1II. {Ghys) .
Victor Orchestra 10
. Victor Orchestra 10

16475 (a) Shine On Harvest Moon—Barn Dance
(Introducing “Over on_ the Jersey
Side™) {(Norworth). . .. Prvor's Band 14
(b) I'm On My Way to Reno...Billy Murray 10
16476 (a) Boccaccio March (Suppé) .. Pryor’s Band 10
(b) Winter Song (Bnllard)..Peerless Quartet 10
16477 (a) She Gave Them All to Me (Webb). ....
American Quartet 10
(b) Irish Wit .......... Porter and Murray 10
16478 (a) Where the Ivy's Clinging. Dearle, 'Round
an Old Oak Tree (Fred Helf).......
Havdn Quartet 10
(b) When the Sheep are in the Fold, Jennie

Dear (Denison-Helf)..Manuel Romain 10
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No. . Size,
16479 (a) De Guardia—Pasc Doble (Two-Step)
(Marquina) ........ccieeunieniinen

Banda de Alabarderos, Madrid 10

(b) El Balle de Luls Alonze (Dance “Luls
AlODNZO0”) evvreroniiorisonsnitiins
Banda de Alabarderos, Madrid 10
Popular Medley, No, 2: “I've Got Rings
on My Fingers,” “Somebody S Wamng
for You,” “Good Evening, Caroline,”
“She Sells Sea Shells”. ..Pryor’s Band 10
(b) The Charmer (Boos) Yylophone .......
iflllam H. Reitz 10
16481 (a) Agnus Dei (Lamb of God) (Blzet) Latin
M. Beyle, of the Opéra Comique, Paris 10
(b) Stabat Mater—Cujus Animam (Rossini)
Pryor's Band 10
16483 (a) Casey Jones (Newton)
Billy Murray and American Quartet 10
(b) Moonllght in Jungle Land (Schmid).
Collins and Harlan 10
16484 (a) Song of the Soul (Breil) (From “The
Ciima%,”)1 Yg‘o oncjellg—Vlctor Sorlin 10
(b) Sphinx Vaise rancis POpy).........
\}lctor Orch. 10
ple Blossoms—Reverle. .. Victor Orch. 12
U%reqmted Love Waltz (Verschmate
Liebe) (Lincke)........ Sousa’s Band 12
Good Bye (Tosti)....Elizabeth Wheeler 12

Simple Confession (Thome) (Simple
Aveu) ...Vioioncello—Victor Sorlin 12

16480 (a)

35101

36102

NEW RED SEAL RECORDS.

THE FAUST GARDEN SCENE.

GERALDINE FARRAR, SOPRANO, WITH ORCH.--IN FRENCH.
88229 Faust--Le ltoi de Thule (Ballad of the King
UfsRhule)™ S e Gounod 12
FARRAR, CARUSO, JOURNET, MMUB, GILIBERT, WITH ORCH.——
IN FRENCH.
95204 Faust—Seigneur Dieu! (Saints Above, What
vely ems!) (Quartet from the Garden
Scel I ) T 506000000058 oog Gounod 12
95205 Faust—Eh quol toujours sente? (But Why
S {(Quartet from the Garden
)0 () - S IS e Gounod 12
MARCEL JOURNET, BASS, WITH ORCH.—IN FRENCII.
64119 Faust — Invocation Mephlstopheles (Oh,
Nlght, Draw Thy Curtain!). .Gounoi 10
GERALDINE FARRAR AND ENRICO CAnUSo, ‘WITH ORCH.—
IN FRENCH.
89032 Faust—Tardl s! fa! (The Hour Is Late!)
Duet from the Garden Scene, Part 1.)....
Gounod 12
89031 Faust—Sempre amar (Forever Thine!)
{(Duet from the Garden Scene, Part II.)
Gounod 12
GERALDINE FARRAR AND MABCEL JonnNM, WITH ORCH.—

IN FRENC!
89040 Faust—Elle ouvre sa 1euet1e(5ee She QOpeas
the Window !) (Finalc to Garden Scene)
Gounod 12
TWO RECORDS BY RICCARDO MARTIN, THE AMERICAN TENOR
OF THE METROPOLITAN OPPRA, WITH ORCH.
87050 Tosca—E fucevan fe stelle (The Stars Were
Shinlng) (In Itallan)........... Pucclni 10
87051 Als die alte Mutter (Songs My Mother
Taught M%g (In German)........ Dvorik 10
TWi W SLEZAK RECORDS.
LRO sx.mnx, TENOR, WITH ORCH.—IN GERMAN
64115 Kbnlgen von Saba—-Maglsche Tone (Queen
Sheba-—Maglc Tones)....... oldmark 10
64116 Manon—i‘lieh' o flleh’ (Depart Failr Vlslon B
Massenet 10
TWO CHOPIN STUDIES BY BACKHAUS.
WILHBLM BACKHAUS, PIANIST.
74159 (1)Etude in Gf min. (Op. 25 No. 8) Chopln 12
(2) Etude In Ab (Op. 26, No. 1)....Chopin 12

BAD FIRE IN NEW HAVEN.

Columbia Phonograph Co. Store Suffer Consid-
erable Damage from Fire on April 3.

(Speclal to The Talking Machlne World.)
New Haven, Conn., April 4, 1910.

Last night’s fire damaged the stock and prem-
ises of the Columbia Phonograph Co., in the
Theater building at 25 Church street. The cause
of the fire is unknown, but it was checked after
a hard fight on the part of the department.
Harry Blakeborough, the manager, said he was
unable to state the loss, but it would be consider-
able. Edward N. Burns, who looks after insur-
ance matters for the company, may be here dur-
ing the week to make the adjustment. In the
meantime Manager Blakeborough will go right
ahead getting his stock in shape to carry on

business with slight if any interruption.

E. C. PLUME A VISITOR.

E. C. Plume, manager of the Columbija Phono-
graph Co.’s Western wholesale branch, with head-
quarters in Chicago, was a visitor to the execu-
tive offices last week. He says he finds business
much better in the Middle West than on the
Coast or in the East. Mr. Plume left on Saturday
for home.

WALTER STEVENS HEARD FROM.

A cable was received from Walter Stevens,
manager of the National Phonograph Co.’s ex-
port department, who arrived at the Port of
Spain, Trinidad, W. ., last week. He and Mrs.
Stevens are both enjoying excellent health. They
will be in New York late this week.

INTEREST IN BUSINESS GROWS.

J. Newcomb Blackman Makes Cheery Report
Regarding the Talking Machine Business for
the Opening Months of the Year.

J. Newcomb Blackman, when seen by The
World last week, expressed himself as being well
satisfied with the manner in which the talking
machine business is showing up for the opening
months of the year.

‘“We have found our trade to be steadily on
the increase,” said Mr. Blackman, “and thus far
there has been a substantial] gain over the vol-
ume of business for the same period of 1909.
As far as I can learn, this condition is common
with the majority of jobbers and dealers.

“A feature of the business of the last couple
of months that is especially pleasing is the num-
ber of applications from those who desire to
gualify as dealers, and this marks a renewed
interest in the business. While in a number of
instances the applications had to be refused be-
cause the territory was sufficiently covered by
established dealers, still the fact that they were
made can be taken as a healthy sign.

“I am firm in the belief that the year 1910 will
be a memorable one in the talking machine trade,
due to a number of reasons. In the first place
there is better representation. By that I mean
that though the number of dealers in a given
territory may have been reduced, the remaining
dealers are carrying better stocks and giving
closer attention to the business. The purchaser
is not confronted by a half-dozen stores each
with an incomplete line, but finds instead two
or three stores each equipped to meet every legi-
timate demand.

“This preparedness cannot fail to accomplish
better results, and 1 feel sure that the results
of the year wiil be from 25 to 50 per cent. better
than those for previous years. Barring the un-
expected, the coming fall should be the most
active the trade has ever seen, at least that’s the
way I feel about it.”

VALUE OF CONTINUOUS PUBLICITY.

1t has been truthfully said by many adver-
tisers of national reputation, when asked the
reason for their continued advertising when
{heir goods were so well and favorably known:
“Once you begin advertising make up your mind
that you will never be able to stop, if you would
continue to be successful.” Some narrow-gage
merchants point to this as an argument against
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advertising, but there are mighty few clear-
headed business men of to-day who object to con-
tinue an investment which is bound to show at
the end of each year an ever-increasing balance
on the profit side of the account. When you
bave made your name a household word, don't
let it be forgotten—there’s everything in a name.

NEW COLUMBIA DEALERS.

Two new Columbia dealers were created re-
cently, both of whom placed substantial initial or-
ders for machines, records, Grafonolas, etc, for
early shipment, namely J. C. Martin & Co.,,
the music house, of Dayton, O., and D. F. Fallee,
of Pomona, Cal. This is their first venture in the
talking machine line. The Martin order came
through the Columbia’s Cincinnati jobber, and
Fallee’s is credited to the San Francisco office.

Joseph A. Grottendick, formerly with the E. F.
Droop & Sons Co., Washington, D. C., is the
manager of Cohen & Hughes’ talking machine
department, Baltimore, Md.

Charles A. Johnson has purchased the talking
machine business of Mrs. S. C. Rowlen, Red
Wing, Minn.

Edison dealers in cities, manufacturing
towns and wherever extensive business
correspondence i1s carried on, can reap
big profits in a field that is practlcally
without competition by handling the

Edison Business Phonograph

The Edison Business Phonograph is dis-
placing stenographic dictation in businesses
of every kind and every character through-
out the United States to-day. Because it
saves half the dictator’s time, half the type-
writer operator’s time, and all the time in
which the stenographer is ordinarily engaged
in taking dictation—cutting the cost of letter
writing from eight cents down to four and
to even two-and-a-half cents a letter,

The use of the Edison Business Phono-

Get in now.

Write us to-day for complete information.

Edison Business Phonograph Company, 207 Lakeside Avenue, Orange, N. J.

A s s e o = =

graph is becoming more general every day,
and it is only a matter of a few years before
all business correspondence will be carried
on in this way,

It is the only dictating machine that is
recognized by business men everywhere as a
real time, labor and money saving business
appliance. It is the only dictating machine
that szaps sold.

The field is young, there is practically no
competition and the profits are generous.
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THE TALKING MACHINE WORLD.

LATEST PATENTS RELATING TO TALKING
MACHINES AND RECORDS

{Speclal to The Talking Machlne World.)
Washington, D. C., April 10, 1910.

PioNoGRrALLL Peter M. Ravenskilde, Cabery,

111. Patent No. 948,675.
This invention relates to new and useful im-
provements

and has for its
object to provide
a device of this
character haviug |
a rotatable ele-
ment adapted to
carry a plurality .
of phonographic
records to Dbe
played —to  pro-
» vide a coin-actu-
ated means for
starting the
motor—to provide
means adapted to

in phonographs,

i intermittently ro-

: tate the record-
carrying element a part of a revolution—to pro-
vide a movable means adapted to intermittently
engage and rotate one of the record-holders
while the record
carried thereby is
being played—to
provide means for
engaging and dis-
engaging the nee-

w

ducer with and =

from the phono-

to provide means

for automatically
carrying the re-
| producer back to

] the starting point

after having
played a record—

to provide a mechanism adapted to release a
brake lever to allow the motor to run long enough
to cause two records to be played and then actu-
ate said brakelever
for stopping the
motor—to provide
a clock-controlled
means for start-
ing the motor.
Referring to the

a part of this
i specitication,
! wherein like char-
acters of refer-

several ~»
Figure 1

out the
- | views:

3 _T N |
E=———————=——%=——="tne invention\with
portions of the top thereof broken away.
Fig. 2 is a right-hand side elevation cf the
phonograph with the side of the casing and parts
attached thereto removed. Fig. 3 is a left-
hand side eleva-
tion of the phono-
graph with the
side of the casing
thereof removed.
Fig. 4 is a front

elevation of the
- phonograph with
the end of the cas-
ing thereof re-
moved. Fig. 5 Is
~ a view taken on
% the line x—x of
“t Fig. 1 showing
| the levers and

) cams in their
proper positions

when the motor

graphic records— ¥ Jaf

| drawings forming -,

ol s
i HE—

|
ence denote simi- ™

&+ | lar parts through- =

is a plan view of

i~ stopped. Fig. ¢ is a similar view show-
mg the position the cam-operated lever
assumes while the two records are being played.
Fig. 7 is a perspective view of the cam element
adapted to actuate the lever for releasing and
engaging the
brake lever with
;] the governor fric-
Fig.
8 is a sectional
% | view taken on the
line z—2 of Fig.
7. Fig. 9 is a de-
tail showing the
means for auto-
matically engag-
ing one of the rec-
ord-holders at a
. time for rotating
Fg s g
s o same when play-
@gf ing the record,
D and the cam for
disengaging said means from the record-holder
when the record carried thereby has been played.
Fig. 10 Is a view showing the means for carry-
ing the reproducer, and the means for engaging
the needle with
and disengaging
the same from a
phonograph  rec-
3 : sigw, 0vd. Fig. 11 1s a
=RCMEAP . perspective  view
B3x ' of the cam which
: actuates the
means adapted to
engage the record
holders for rotat-
ing the same. Fig.
12 is a plan view
of the cam-actu-
ated lever which
31 causes the repro-
ducer to travel
point after having

-
Fig 12

the starting

back to
played a record. Fig. 13 is a view partly in
section of one of the improved record-holders.
Fig. 14 is a sectional view thereof taken on the

line y—y of Fig.

Fag 43

13. Fig. 15 is a
. modification o f
the invention
showing the clock-
controlled means
for releasing the
brake lever from
the governor fric-
‘| tional wheel for

. the length of time
sufficient to play
one record. Fig.
16 is a front view
of a portion of the
. clock showing the
cam and lever ac-
tuated thereby.
Fig. 17 is a front view of the modification of the
invention showing the brake lever actuated by
means of a cam, which cam is adapted to be
actuated at will so as to play as many reeords
as desired in succession.

Feg 7

ReEcorp FOR SoUND REPRODUCING MACHINES.
Daniel H. Haywood, New York. Patent No.
948,1317.

The sound grooves of sound reproducing ma-
chine records commonly advance, independently
of their sound producing undulations, in the
form of a regular spiral or helix, so that the
stylus employed in connection therewith has a
regular and uniform transverse feeding move-
ment as the record rotates.

The object of the present invention is to pro-
vide for an irregular transverse feeding move-
ment of the stylus, and to this end is constructed
the record with a sound groove which, inde-
pendently of its sound producing undulaticns,

advances lIrregularly. The preferred form of
feeding movement is desired to impart to the
stylus a to and fro movement (the total move-
ments in one direction being, of course, in excess
of the tonal movements in the other, whereby the
stylus is gradually, though irregularly, ad-
vanced) and to effect this is provided the record
with a sound groove which advances and recedes
as the record rotates. The inventor preferably
provides the record with a positioning recess so
that the record may be properly positioned upon
its support in the machine with respect to the
feeding mechanism. Included among the advan-
tages of this form of feed are, first, that the
stylus carrying arm has thereby a free swinging
movement; second, the normal pressure upon

the sound box diaphragm is thereby more uni-
formly distributed, i. e., such pressure is applied
first upon one side of the diaphragm, and then
upon the other; third, there is a greater tend-
ency toward centralizing the stylus in the sound
groove, and fourth, the records so constructed are
adapted only for use in the specific form of

machine for which they are designed, or which
is designed to receive them. This latter is a
feature of great commercial importance in that
it tends to largely reduce the unauthorized copy-
ing of records, and the unauthorized use of
records in machines for which they were not
intended.

In the drawings: Fig. 1 is a face view of a
record of the flat disc type, comstructed accord-
ing to the invention. Figs. 2 and 3 are similar
views, illustrating different forms of the sound
groove. Fig. 4 is a view in side elevation of a
record of the cylinder type, constructed in ac-
cordance with the invention,

Souxp KEPRODUCER OR RECORDER.  Charles
Thoma, Jr., and Walter Thoma, Carlstadt, N. J.
Patent No. 949,991.

This invention relates to sound reproducers or
recorders for talking machines, and has for its
object to simplify structures of this kind, to in-
crease their efficiency and to reduce the cost of
manufacture.

One feature of the invention resides in a
stylus supporting member having a socket whose
mouth is provided with a restricted portion, the
stylus being seated In said socket and held in
place by the restricted portion aforesaid. This
restricted portion may take the form of =2
plurality of prongs, or it may be a continuous
flange. Preferably the socket 1s obtained by mak-
ing the supporting member in the form of a
tube whose mouth is restricted and in which
there is seated a follower. Between the re-
stricted portion and the follower the stylus fis
interposed. The stylus is held against longi-
tudinal axial movement in the holder, so as to
vibrate in unison with such holder. So far as
certain features of the invention are concerned
the stylus may be of any shape found useful;
but preferably it is provided with a circular con-
tact surface concentric with the center of the
stylus. Thus for cylinder machines the stylus
will preferably be spherically shaped, and for
disc machines the stylus will be in the form of
a knife-edge disc. In the preferred embodiment
of the invention the stylus will be mounted for
rotation around its own axis. This may be
effected by any suitable means. but preferably

T ——————
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by the socket construction of stylus supporting
member above deseribed. By making the stylus
rotatable friction is greatly reduced and admits,
if desired, of the use of a cheap material as
steel in place of
precious  stones.
Furthermore, by
the employment
of a rotatable sty-
lus a less harsh
and more perfect
tone can be pro-
duced. A non-
rotatable stylus
has a scraping ae-
tion as it travels
over the record
and reproduces
not omnly the re-

9 'S |
n@:‘ YRR ) Big-e %‘" corded sound
" w 1 waves but also
" > minute recorded

imperfections. These recorded impertections
are so minute that the stylus, if rota-
tably mounted, will roll over them without being
senslbly affected by them. Moreover, by using a
rotatable stylus, when recording, these minute
imperfections will not be recorded, and hence
will not be reproduced.

In the said drawings Figure 1 is a vertical
sectional view on the line 1—1 of Fig. 2, show-
ing a sound reproducer or recorder, embodying
the invention. Fig. 2 is a plan view of Fig. 1
looking in the direction of the arrow 2 in Fig. 1.
Figs. 3, 4, 5 and 6 show various forms of stylus
supporting members and stylus. Fig., 7 is a
perspective view of one form of stylus. Fig. 8
is a detail of the centering device.

TALEING MacniNg. James H. Mount, James-
burg, N. J. Patent No. 949,939.

This invention relates to talking machines,
particularly those of the dise-record type, but

T'u—.liz

LS —
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e————

some of the in.provem:nts are also appli.able to
talking machines of the eylinder-record type.

The objects of this invention are to provide
for taking the niachine apart and putting it
together to facilitate packing and transporta-
tion—to simplify, strengthen and improve the at-
tachment of the stylus to the diaphragm holder—
to provide for conveying the vibrations through
the sound box from both sides of the diaphragm
so that the sound will be amplified and made
more powerful and more distinect—to provide for
conveying the vibrations from opposite sides of-

the diaphragm through concentric tubes so that
the vibrations from the front of the diapliragm
will so merge with the vibrations from the back
of the diaphragm as to produce a large volume
of tone of great distinctness, power and melody—
to provide for removing the sound box from the
record for replacing the needle or substituting
the record—to counterbalance the sound box and
accommodate its motion over the record that the
grinding noise peculiar to most talking ma-

chines will be further obviated—to support the
sound box on the cabinet that the whole ma-
chine can be jarred or moved without disturbing
the sound or scratching the record.

Figure 1 is a perspective view of a talking
machine of the disc-record type embodying the
invention, a part being in section. Fig. 2 is a
side elevation of the same. Fig. 3 is a plan
view of the same.
Fig. 4 is an en-
larged side eleva-
tion of the same,
parts being in see-
tion and the cabi-
net removed. Fig.
5 is a detail view
showing the sound
box and stylus in
. full lines swung
, aside for replac-
ing the stylus
and, in dotted
lines, raising for
introducing the
record. Fig. 6 is
an end view of the
sound box show-
ing the stylus resting on the record. Fig. 7 is a
similar view showing the stylus and sound box
partly raised for introducing the record. Fig. 8
is a similar view showing the sound box and

stylus fully raised

for replacing the
needle. Fig. 9 Is
3 an end view of the
sountd box and at-
tachmnents with
its cover removed
so as to disclose
its interior. Fig.

10 is a sectional

view of the sound

box and attach-
ments. Fig. 11 is

a deta il view

showing the dia-

phragin and at-
tachments removed from the sound box. Fig. 12
iz an enlarged detail view showing the stylus
clamp and its attachments to the diaphragm
holder. Fig. 13 is a detail view showing the
method of supporting the diaphragm holder in
tlic sound box. FKig. 14 is an end elevation of the
cabinet showing the device for adjusting the in-
clination of the record and the means for open-
ing the cabinet without removing the winding
handle.

Sounbp-Box For TALKING MacHINES. Eldridge R.
Johnson, Merion, Pa., assignor to Victor Talking
Machine Co. Patent No. 951,127.

The main objects of this invention are: to pro-
vide a stylus bar and mounting therefor of simple
construction and of few parts, and having no
parts subject to wear due to the oscillation of the
bar, or likely to become loose and to permit of
lost motion of the bar; to provide an improved
mounting for a stylus bar that will permit the
bar to oscillate in a single plane about a substan-
tially fixed axis, but whiech will hold the bar
rigidly against any other movement with respect
to its mounting; to provide an improved
mounting for a stylus bar which will coun-
teract any undesirable momentum or movement
of the bar; to provide in a sound-box an improved
stylus bar and mounting therefor in combination

with a diaphragm, in which the axis of oscilla-
tion of the stylus bar will be in the plane of the
diaphragm, so that the movement of the end of
the stylus bar g oy
connected to the s
diaphragm will be
in a direction per-
pendicular to the
diaphragm so as
not to exert any
oblique stress
upon the dia-
phragm tending
to buckle it; and
to provide other
improvements.

In the aeccom-
panying drawings
Figure 1 1s a
front elevation of
a sound-box constructed in acordance with this
invention; Kig. 2 is a siae elevation of the same;
Fig. 3 is a longitudinal section on lines 3—3 of
Figs. 1 and 4, and Fig. 4 a fragmentary bottom
plan view of the sound-box.

TaLkiNG MacHINE, Clarence Vogt, Berlin, Ger-
many, assignor to the Vietor Talking Machine
Co., Camden, N. J. Patent No. 951,158.

One object of the invention is to provide an im-
proved talking machine, having a plurality of rec-
ord supports, each support being provided with
sound-reproducing means adapted to co-operate
therewith. A fur-
ther object is to
produce such ar-
rangement of
parts in the talk-
7 ing machine above
mentioned, that
the records may

be accurately
placed upon the
carrying mecha-

nism, so that the
parts of the re-
producing mecha-
nism may have
[ [ ! the correct rela-

_— tion with each
other to cause the sounds produced from the ree-
ords to harmonize. and to combine the sound
saves, to produce the meost musieal and pleasing
effects.

A further object is to so construct the parts of
the talking machine that the same may be played
as a talking ma-
chine having a g,
single disc or rec-
ord, and also may A
be played as a [

talking machine ,. [ 20
comprising a plu- b
rality of discs T

Without the neeces-
sity of radical %
changes in the Hgp< \Q&"
machine, or the
adjustment of
delicate parts,

In the aeccom-
panying drawings
Figure 1 is a top
plan view of a
talking machine construeted in accordance
with this invention, parts of the record
discs and tuvntables being broken away to
show the reproducing mechanisms more clear-
ly; Fig. 2 is a front elevation thereof; Fig.
3 is a plan view of a record as the same appears
in position upon the turntable; Fig. 4 is a seec-
tional view taken substantially upon the line
4—4, Fig. 3, showing three superposed turntables
and records, and Fig. 5 is a detailed view show-
ing one edge of a record adjacent the starting
point of the record groove.

Souxp-Box. Eugene C. Smith, New York, as-
signor by Mesne assignments to the Victor Talk-
ing Machine Co., Camden, N. J. Patent No. 951,-
292,

The main objects of this invention are, to pro-

N
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vide an improved sound-box for talking ma-
hines; to provide an improved casing for a
;ound-box; to provide an improved mounting for
a stylus bar; to provide an improved mounting for
a4 diaphragm; to provide am improved connec-
tion between a stylus bar and a diaphragm, and
to provide other improvements,

In the accompanying drawings Figure 1 is
frent elevation of a sound-box constructed in ac-
cordance with this

figt g2
ne 4y invention; Fig. 2 a
533 * £is longitudinal axial
(.. 1 } section of the same;
o4 ¥ Fig. 3 a perspective

view of a portion of

the same, and Fig.

4 a fragmentary

Fig# axial sectional view

(_gﬁ,} of a portion of the
== L.

Souxp Coxveying Tunk ror TALKING MACHINES
Robert A. Boswell, Washington, D, C. Patent No.
951,998,

The invention about to be set forth and claimed
belongs to the art of acoustics, and it particularly
pertains to a new and useful sound-conveying
tube having a joint located at a point between the
free ends thereof, and adapted for use upon talk-
ing machines and the like; and the object of the
invention is to improve and simplify the struc-
ture shown, set forth and claimed in the Patent
No. 859,165.

A further object of the invention is to provide
an amplifying horn having a flexible ball joint
breaking at a
point between the
free ends thereof,
said ball having
means to be en-
gaged by the
parts of the am-
plifying horn, for
the purpose of re-
taining them in
their proper cor-
relative positions,
and in order to
allow them to
have universal
movements,

A further ob-
ject of the inven-
tion is to provide
tke ball and one of the parts of the amplifying
horn with means, by which the said parts may be
held in raised positions, as desired.

Referring to the drawings: Figure 1 is a side
elevation of a talking machine, showing an am-
plifying horn having a flexible ball joint breaking
at a point between the free ends thereof. Fig. 2
is a vertical sectional view through the fiexible
ball joint, showing parts of the amplifying horn
connected to the ball. Fig. 3 is a perspective
view of the upper half or part of the amplifying
horn, showing the spherical flange to engage the
ball of the joint. Fig. 4 is a perspective view of
the lower half of the amplifying horn, or, in other
words, the reproducer arm, also having a spheri-
cal flange to engage said ball.

PHONoGRaAPH. Frank L, Dyer, Montclair, N. J,,
assignor to New Jersey Patent Co., West Orange,
N. J. Patent No. 951,757.

This invention relates to phonographs, and the
object thereof is, broadly speaking, the production
of a compact and efficient device for the conveying
and dissemination of sound in the reproduction
thereof. More specifically, this device is an im-
provement on the invention of Pefter Weber dis-
closed in his application for improvements in
phonographs, Serial No. 509,061, filed on even
date herewith. In the invention of the said
‘Weber, a structure is provided wherein the cover
for the phonograph is pivoted and when in open
position may be supported in such position that a
sound-conveying tube connected with the neck of
the reproducer may deliver the sound waves set
up by the vibration of the reproducer diaphragm
into the interior of the said cover. The cover is
provided in its interior with sound-deflecting

means and means for conveying the sound so de-
flected smoothly to the open or bottom end of the
cover, this sound-conveying means within the
body of the cover being of such a character as to
amplity the sound. In the improvement on this
structure, the sound-conveying tube consists of
telescoping sections supported within the cover,
wherehy, when the cover is in open position, the
tube may be extended into the same to deliver the
sound waves from the reproducer against the de-
flecting means within the cover, while, when the
cover is in closed po-
sition incasing the
phonograph, the
sound-conveying tube
or horn is collapsed
within the same. By
this construction
sound-conveying and
amplifying means of
sufficient amplifica-
tion are provided in a compact space when the
cover is open, the whole device being self-con-
tained and compact when the over is closed.

For a more perfect understanding of the in-
vention, attention is hereby directed to the ac-
companying drawing, forming part of this speci-
fication, representing an end elevation of a phono-
graph equipped with this device, the sound-con-
veying tube and the cover being shown in section
for the open position of the cover, these parts be-
ing shown in dotted lines im the position occu-
pied thereby when the cover is closed.

PHONOGRAPH-REPRODUCER. Peter Weber, Orange,
N. J., assignor to New Jersey Patent Co., West
Orange, N. J. Patent No. 951,496.

This invention relates to phonograph repro-
ducers, and has for its object the provision of
an improved stylus and mounting therefor,
adapted more particularly for use with records
in which the pitch of the record groove is one
two-hundredth (1-200) of an inch. In order to
properly track records of this character as now
on the market it is necessary that the reproducer
stylus be of microscopic size, since the record
groove is formed by a stylus having a curved
cutting edge, the diameter of which is only .008
of an inch. The reproducer stylus should have a
rounded surface and should be so shaped as not
to cause undue wear upon the record. It should
also be supported in such a manner as to be cap-
able of lateral
movement, so that
it will track the
record groove
properly; and it
is also desirable
that the stylus
should be so con-
nected to the dia-
phragm that the
vertical move-
ment of the stylus

S a will be magnified,

e /‘EJ'»"*;Mi e e @i
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7 an amplified
movement of that portion of the diaphragm to
which it is connected.

Figure 1 is a side elevation, partly in section,
of a phonograph reproducer comnstructed in ac-
cordance with the invention; Fig. 2 is an end
view, showing the stylus lever and the stylus car-
ried thereby in operative position with respect
to the record surface, and Fig. 3 is a bottom plan
view of the same and of the adjacent portion of
the floating weight.

PHONOGRAPH REPRODUCER. Robert Head, New
York. Patent No. 951,781. This invention relates
to improvements in phonograph reproducers,
wherein the inventor seeks to provide an im-
proved construction adapted for the reproduction
of sounds which are free from harsh metallic
tones and grating noises, the latter being serious
objections to ordinary talking machines.

Another part of the invention is the provision
of a sound-box, which is constructed and arranged
for use in connection with a disc or a cylindrical
record, such end being attained without change in
the structure of the sound-box and by simply
changing the position thereof.

Another part of the invention is an improved
reproducer embracing a vibratory diaphragm
which is mounted in a novel manner to secure
greater sensitiveness and an increased amplitude
of vihration, and furthermore, to so construct the
diaphragm as to prevent it from splitting, and to
make it work steadily under the vibration glven
thereto.

The invention resides, broadly, in a reproducer

having & vibra-

Py 1 Fy R tory diaphragm

A held or confined

i ——Ll’/ o N LS in or on a suitable
o Ve i body, the edges

being free or un-
confined, as dis-
tinguished from
an ordinary re-
" producer wherein
the edge portion
of the diaphragm
is fixed or secured
firmly to the body.

Fig. 1 is a side
elevation, partly
broken away,
and showing the reproducer adapted for use in
connection with a dise record. Fig. 2 is a cross
section of the sound-box of Fig. 1. Fig 3 is a sec-
tional elevation of the sound-box adjusted for use
on a cylindrical record. Figs. 4 and 5 are views
in side elevation and cross section respectively of
another form of sound-box. Fig. 6 is a cross sec-
tion of still another form of sound-box.

PROCESS OF DUPLICATING PHoNoGRAMs. Fred-
erick W. Matthews, New York. Patent No. 951,-
483.

This invention relates to improvements in
processes of duplicating phonograms of the so-
called “indestructible” type and the objects are
the simplification of the processes of manufac-
ture, the cheapening of the cost of production,
tbe use of very thin impressible material for the
facing if desired, and the production of faced,
backed and imprinted phonograms at one opera-
tion if desired.

The process is a modification of the “spinning”
process of duplicat-
ing phonograms and
| the apparatus com-
{ prises a frame 1 car-
rying a shaft 2 pro-
vided with a driving
pulley 3. The upper
end of the shaft car-
ries a base 4 on
which a shell 5 rests
and within® which
shell may be placed
any desired matrix
6 having a negative
phonogram on its
inner face. A cap 7

. e with a central arer-
ture 8 covers the top of the shell and matrix
while clamp rods 9, 9’ hold@ all the parts to the
base. A faucet 10 affords means for injecting
centrifugal pressure material to the apparatus.

HOFFAY SUCCEEDS TOSI

As Columbia Representative in the Argentine
Capital—Masters Recorded by Freiberg.

Ernesto Tosi, who has represented the Colum-
bia Phonograph Co.’s export department in
Buenos Ayres, Argentine, S. A., for over a year,
has resigned to become the manager of the es-
tablishment of José Tagine, of that city. The
latter is said to be the largest talking machine
dealer in the world, doing a business of over a
million dollars yearly. José Hoffay will suc-
ceed Senor Tosi as the Columbia’s representa-
tive in the Argentine capital.

By the way, the Columbia Co. recently re-
ceived a large batch of masters recorded at
Buenos Ayres by William Freiberg. These in-
clude typical Spanish songs, band and orchestral
records, for which they have large orders. Mr.
Burns described the lot as the very finest and
best records made in that part of the world.
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EVERY JOBBER in this country
should be represented in this depart-
ment. The cost is slight and the ad-
vantage is great. Be sure and have
your firm in the May list.

ST. LOUIS TRADE IMPROVES.

Much Better Than for Same Period of Last
Year—Recent Visitors—What the Various
Houses Have to Report—J. H. Buettner Co.
Exhibit at Household Supply Show.

(Special to The Talking Machine World.)
St. Louis, Mo., April 8, 1910.

The talking machine trade here for the past
month has been quite good, and considerably
better than for the same month a year ago. The
best type of machines and high class records are
in demand, and dealers are well pleased with
their trade.

Manager Walthall, of the Columbia Phono-
graph Co., reports that their trade has been very
good during the month of March, both wholesale
and retail. The month’s business was much
better than for the same period a year ago, and
the buying tendency was towards higher grade
of goods.

M. D. Easton, son of E. D. Easton, president of
the Columbia Phonograph Co., spent March 26
in St. Louis-with the Princeton Glee Club, which
gave an entertainment that night at the Odeon.

E. 0. Rockmond, treasurer of the Columbia
Phonograph Co., spent March 1% here, returning
to New York.

F. 0. Seidel, Columbia dealer at Troy, Il., was
a recent visitor here.

“January, February and March business is way
ahead of the same months last year, and 1910
promises to be the best year the talking machine
business has known,”’ said Manager Gressing, of
the St. Louis Talking Machine Co. “Our dealers
are ordering in advance to take care of the de-
mands that will be made on them these spring
months.” Mr. Gressing called on the trade re
cently in Hannibal, Quincy, Springfield, Decatur,
ete., where he found the dealers all doing a good
business and reporting conditions most glow-
ingly. He spent the Easter holidays with his
sister in Milwaukee, Wis.

L. E. McGreal, the well known talking ma
chine dealer of Milwaukee, Wis, spent several
days here visiting his old friend, P. E. Conroy,
president of the Conroy Piano Co. He returned
home on March 28.

The Koerber-Brenner Music Co. report that
their talking machine trade has been brisk for
the last month.

Visiting dealers at the St. Louis Talking Ma-
chine Co. recently were: A. D. Welburn, Nash-
ville, Tenn.; Wm. Blumhoff, Wentzville, Mo.;
Mr. Ferand, of Ferand Bros., Madison, Ill.; John
Winkler, Mascoutah, 11l.; W. W. Fisher, Murphys-
boro, I111.; K. Cowley, Amory, Miss.

The St. Louis Talking Machine Co. have had
one of the Moorish Marquetry Victrolas in their
window and report having sold three of these in-
struments during the short time they have had
the machine on hand.

The J. H. Buettner Furniture & Carpet Co.
had a nice talking machine booth at the House-
hold Supply show at the Coliseum during the
second week of March. The display was in
charge of L. R. Kern. A Victrola was used and
the booth was continually crowded at all times
and large crowds were on the outside. Miss
Sadie Rosenblatt, manager of this firm’s talking
machine department, reports a lively trade for
the past month.

The Thiebes Piano Co. report that their talk-
ing machine business for the month has been
very good, with a demand almest exclusively for
the higher grade machines and records.

L. A. Cummins, traveler for the St. Louis Talk-
ing Machine Co., shortly after Easter started on
a trip through Arkansas and Missouri. Mr.
Cummins declares that business conditions are
phenomenally bright and that this year should
prove a banner talking machine year.

Walter J. Staats, of the Victor Co., spent a day
here recently and expressed himself most en-
thusiastically on the promising business outlook
for 1910.

The Silverstone Talking Machine Co. report
having had an active month's trade on Amberola
machines. This firm will make considerable al-
terations in their store to make room for their
increased stock. Mr. Silverstone states that the
dealers are buying heavier now' than for some
time in the past.

D. K. Myers, the well known Zonophone dealer,
reports that his trade for the past month has
been fair,

HYMAN LANDS SMALL FORTUNE

In Lien Secured Against the Defunct New
York Phonograph Co.—The National Phono-
graph Co. Not Concerned in the Matter.

Again the name of the New York Phonograph
Co. appears in the public prints, but in no way
to concern the trade. It will be remembered
that the National Phonograph Co., Orange, N. J.,
made an amicable settlement with this company
after years of litigation. The latter had not
been an active proposition for years out of mind,
and their contest with the National Co. was
purely one relating to the construing of a con-
tract. In the final wind up Samuel F. Hyman,
a New York attorney, who brought suit in the
State courts against the Edison jobbers and deal-
ers of New York, was not admitted in the settle-
ment, and his services were ignored by the New
York Phonograph Co.

Thereupon Mr. Hyman lodged a suit against
the latter for half of the sum received from the
National Phonograph Co., reported to be $263,250.
Friday, April 1, before Judge Keogh, Mr.
Hyman obtained a lien for $131,625, one-half of
the amount, as his fee. Unless this decision is
reversed the fortunate counselor will collect.

When Mr. Hyman was called upon by The
World he said: “This matter has nothing what-
ever to do with the National Phonograph Co. nor
its business. My case is against the New York
Phonograph Co., and while they were not in
active business, so far as the manufacture of
talking machines, etc., were concerned, still they
are a live corporation under the laws of the
State of New York. 1 feel very well satisfied
with the judicial result, as it is a just recogni-
tion of my services.”

William Pelzer, vice-president of the National
Phonograph Co., said: “The suit is of no earthly
interest to us. The controversy was settled for
all time when the New York Phonograph Co.
accepted the terms mutually agreed upon. I am
inclined to think, however, that the amount
named in the Hyman case is not correct; double
that would be nearer the right figure.”




NOVELTY
NEWS

NEW YORK, APRIL 5, 1910

ADVERTISING AS A FORCE

In Building up Business—Must Be Steadily
and Persistently Developed—Many Expect
Results too Soon.

Did you ever watch a person feed little chicks
from one’s hand? How timid the little things
are at first; how you have to coax and coax
them along. throw a few grains of feed out onto
the grass—if it be palatable chick feed they
will want more. As the feed is thrown out a
little nearer each time to the person feeding, the
chicks become bolder and bolder until they
finally eat from the hand. Fool them once, how-
ever, with something that’s not to their liking,
or hurt them the least bit, and it’s a struggle,
and a hard one, too, to get them back again.
Keep on feeding them good things, pet them,
and they come after a bit at the first call—and
in a hurry, too.

But what, you say, has this chick talk to do
with advertising? says Buck's Shot. It's got
a whole lot to do with it. 1t teaches the ob-
server a mighty important lesson—and one that
should be well learned.

Advertising is like feeding the chicks. Your
first big page announcement, filled, as you be-
lieve, with the most attractive values—hardly
any direct results in goods actually sold, lots
of “look around,” but they are a little timid.
The next announcement, however, brings more
lookers and you close a few sales. Keep up
this constant feeding, with the sort of food the
buyers want; keep coaxing and coaxing with
good, dependable offerings, follow it up with
good, clean store and delivery service, and, like
the chicks, the public will soon learn to trust
you—through liking your advertising food, and
will come instantly at your call.

It won’t do to stop that coaxing; wlrile you
are stopping sonieone else may come along and
educate the chicks his way. Keep up a con-
stant coaxing; allow no lagging in your feed-
ing the public, no lagging in your store or
delivery service, and the public will soon learn
to know that you and your store are their best
friends.

Learn your lesson from the feeding of the
chicks, and learn it well; it means great broods
of well-developed, well-pleased, constantly-buy-
ing, satisfied customers.

WAR BY CINEMATOGRAPH.

A New Field in Which This Wonderful Inven-
tion Is Proving a Source of Interest—Real
Warfare Made Possible for the Looker-On.

In a newly invented cinematograph target in
England the man in front, with a real gun, sees
his enemy come up the hill, dodging from tree
to tree, piece in hand, ready at any moment for
a shot., The opportunity comes. The noving-
picture figure kneels, aims quickly, fires. There
is simultaneous action by the living marksman.
A rattling exchange of shots goes on with all
the noise of single-handed war. 1t is not diffi-
cult for a man with an imagination to supply a
thrill akin to that of the skirmish line. By a

contrivance in the target every actual shot is
registered at its marksmanship value.

1s this new device a factor for peace or for
war? Undoubtedly it affords training for a rifle-
man’s eye and nerve. Will it nourish a desire to
try one’s fresh steadiness of aim in a field where
somebody is going to get hurt?

Suppose an extension of the target were such
as to afford room for the deployment of a com-
pany, a battalion, a regiment. Against the
pictured force should advance in modern open
order a living contingent. There would be the
rattle of rifles from one side and realistic rolls
of photographic smoke from the other. No blood-
shed, no mutilation, no deaths, no making of
griefs for distant mourners. Just a fair test of
speed and accuracy at the sights. The target
registry would disclose after the battle the de-
tails of a dreadful might-have-been.

Tests in such cinematographic conflicts might
be instituted for the picked sharpshooters of two
disputing nations. There would be fuss, fury
and burnt powder. Bugles might blow. Should
not an exchange of records, then, with advantage
to one party or the other;, be acceptable in lieu of
the grim old arbitrament of death-feeling?

CAMERAPHONE CO. PROPERTY SOLD

At Public Auction by Direction of Trustee—
Amount Realized Distributed Among
Creditors.

Friday week the property of the Cameraphone
Co., bankrupts, was sold at public auction, under

the direction of Arnold F. Wainwright, trustee
¢ consisted of: cameraphones, rheostats, talking
machines, reels, horns, photo mounts, Edi-
son records, cameraphone records, drill press.
Power’s heads, developing drums, tanks, dry-
ing drums, motors, shaving machine, record-
ing machine, recording shells, office furniture,
engine lathes, milling machines, gear cutters,
motors, etc., together with eleven cameraphone
outfits now rented by the trustee, and also the fol-
lowing patents: United States patent No. 903,493
and Dominion of Canada patents Nos. 113,149 and
114,624. The amount realized was satisfactory.
Later it was accepted by the court and ordered to
be distributed to the proven claims of the cred-
itors. This concern had invented and developed
a system of synchronized motion pictures, in
combination with the talking machine.

“CHEER UP!”

Dy Cora M. W. Greenleaf.
Away with the blues, oh ye sad and dejeeted,
““Cheer up™ be our watchword and let us be jolly;
Lirace up! for the world leaves no brave smile negleeted
whatever you do, do net be melancholy.

Enough for each day is its burden of evil;
So If one day should ever be free from dark sorrow,
Spoil not its joy with forebodings and eavil,
Poretelling the troubles Lo come on the morrow.

While elear and undimmed is the blue arch above us,
And the sunlight glows brightly and warm, do not say

‘That tempests may rage before night—if you love us
Bnt let us be happy, dear—happy to-day.

The high grade salesman never stoops to dis-
parage the standing of a competitor:

Department 9
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A PAYING SIDE LINE

For Talking Machine Dealers Is Hohner Har-
monicas, Which Are Big Sellers.

As a profitable side line for talking machine
dealers to handle, the Hohner barmonicas are in
a class by themselves. 1n connection with these
meritorious goods special attention is directed to
the new C-D-C device, described and illustrated in
the advertisement of M. Hohner, 475 Broadway,
New York, appearing on another page. The
C-D-C device consists of a three-tray cabinet, as
shown in the accompanying cut, which contains
thirty-eight pleces of the very best selling Hohner
harmonias, assorted in sixteen diiferent styles and

Tue C-D-C Device

all keys. Owing to its novel arrangement and
peculiar construction the cabinet can be thrown
open and closed in a moment’s time. When open
the display of these unusually fine goods is ex-
ceptionally attractive, exhibiting its entire con-
tents at one time and showing the instruments
to the very best advantage. No article placed on
the market in this special line has ever proven
such a success. So popular is the C-D-C device
that orders should be placed early so as to have
tbem filled promptly.

INNOVATION INSTITUTED.

An innovation was instituted by the sovern-
ment on February 2 when, for the first time in
the history of the country, Uncle Sam undertook
the printing of his own postal cards. The work
is being done in the government printing office.
Until all of the new presses are installed the
issue will be approximately 1,500,000 a day;
afterward it will aggregate 3,500,000 a day. As
soon as the special equipment for printing has
been established, a new card, to be kmown as
the index, or library card, will be issued. This
card will be of an excellent quality of paper and
of attractive design. The paper used will not be
quite so heavy as that used in the present card,
but it will be more flexible and will take ink
much better than the old yellow one with which
we are familiar.

Browne, McMillan & Co., Savannah, Ga., re-
cently held the formal opening of their new
branch store in Greensboro, N. C., and a large
crowd visited the store during the course of the
day.

THE TALKING

MACHINE WORILD.

IN THE OLD TIMES.

Told by a Knight of the Grip—Peculiar Road
Experlence.

I was one of a dozen or more men in the smok-
ing car of a slow western train. It was in the
cow-boy days, the cow-boy of the dime novel,
which I am Inclined to think did not do his reck-
less dare devil ways much injustice after all.

At a station where we stopped a few minutes
a newcomer entered our car, a cow-boy evidently,
by his costume and general appearance, and a
drunken one at that. As he came in the train
started and the sudden lurch of the car sent
him sprawling in the aisle in a most ridiculous
fasbion.

I dare say we all smiled, but the man across
the alsle from me did more than that—he laughed
outright. The cow-boy struggled to his feet with
a good deal of trouble, and with an ugly look on
his face, pulled a six shooter out of his hip
pociket. He was evidently fighting drunk and in
a mood to do anything desperate.

‘“Who’s the blankety blank fool that did that
laflin?” he asked, glaring about at us with his
red rimmed eyes. “I'll larn him to make fun
of a shentilman, jest ’cause this car threw me
off my balance.”

He started up the aisle, hanging onto the seats
to ald his lurching progress, the revolver swaying
about generally In his other hand.

“I’ll let the daylight into him,” he went on.

I stole a glance at the man—a commercial
traveler—who had laughed and saw he was as
pale as I felt. In fact, we were all in an un-
comfcrtable position, at the mercy of a reckless,
drunken ruffian, liable to shoot any of us acci-
dentally, even if he did not do so purposely. If
any of us had made a move to leave the car, it
would probably have made him who did so an
immediate target, and not one of us had an
answering weapon about us.

“Who laffed?” he blustered. As he came near
me, the car gave another lurch, and he pitched
down on the seat by my side.

“Do you know who laffed, young feller?” he
asked. “Ye, do ye?”

What could I say? An inspiration came to
me; I could say nothing. I pointed to my mouth
and ears and shook my head.

“What d’ye mean?”

1 took an envelope from my pocket, wrote on
it, “I'm deaf and dumb,” and handed it to him.

He read it with an appearance of interest.
“Ye don’t say so!” he burst out. ‘“How long ye
ben so?”

“Please write it,” I wrote on the envelope, and
handed him the pencil.

“How long yu ben sgo?’ he wrote.

“Born so,” I wrote back.

“As good lookin’ as ye air!” he sald, turning
to look me over.

‘“Please write it,” I wrote again.

“A shudent; no it by yer luks,” he wrote. “How
d’ye git yer livin’?”

“Working at anything honest I can do,” I
wrote back.

“Sho, now! Poor cuss! Mean shame!”

“Please write it,” I agaln wrote.

“Buly for you, but ime —sorry for ye, whar
d’ye liv when yer alr to home?”

“I used to llve back East,” I wrote.

“You don’t look jest like a ¥ankee. Here,” he

NOW IS THE TIME TO PLACE

ELECTRIC-PLAYERS

to advantage and make easy money and big profits.
They earn money with very little attention.

Write for Catalogue and prices, also Perforated Music Rolls

THE ELECTROVA CO., 117-125 Cypress Ave., NEW YORK

added, taking a black bottle from his pocket, “take
a nip.”

I looked at it and shook my head.

“Doctor doesn’t allow me to take anything,” I
wrote. “Bad for the ears.”

“Why? What’s the matter of ye?” he asked.

“Please write 1t,” I wrote.

“What dises is ou gut?”’

“Nervous and otber troubles,” I wrote back.
“Will you please put up your gun? It makes
me very nervous to have you hold it in your
hand.”

“Anything to ’'blige sech a —— nice feller as
you be,” he sald, slipping It into his pocket again.

“Thank you,” I wrote.

By this time he was getting quite interested,
and we covered the backs of peveral envelapas
with our written conversation. He would often
break into speech full of oaths, but my “please
write {t” would keep him busy, his jaws working
as he wrote, while the sweat stood out on his
rough, dirty forehead. Evidently the cowboy’s
quirt was an easler weapon for him to handle
than a lead pencil. The other passengers looked
on In a silence that could be almost felt.

The engine gave a loud whistle. “Plg Creek,”
called the conductor, poking his head in at the
door. ‘“Here’s where you want to get off, Bill,”
he sald to my companion.

Bill arose, I helping him on to his feet. The
conductor came and took his arm and helped
him out, and on to the platform, where a number
of men, evidently of his stamp, were slouching
around.

“I say, fellers,” he remarked to the crowd, as
he leaned up against the wall, “I've had a ——
queer time. Say! taere’'s a lot o’ —— fools in
that ’ere smoker, and there ain’t but one ghentil-
man among 'em, and —— {t! he's deef and
dumb!”—»Mattie W. Baker in the Traveling Man.

FOR SHOW CARD WRITERS,

An expert at show-card writing advises care in
the preparation of such cards. He says:

Do not use periods at the end of display lines
unless after an abbreviation. They are worse
than unnecessary. Lay out your card roughly but
carefully with lead pencii before touching brush
to it.

Do not sign the firm name on a display card
for use In the window or store. Your name is
over the front door. That's enough.

If price cards are used make them on card-
board of the same color and painted with the
same paint used on the window card.

Last and most important, write out the matter
to go on the card with great care, in such a way
that it will attract and not repel custom.

A FEW RECORD SCRATCHES.

The man who writes a Spencerlan hand fills
in the check and the man who writes a poor hand
signs it.

Hot advertising is sometimes used to attract
the cold cash.

Every man who has seen the world knows that
nothing is so useless as a general maxim.

—

60 YEARS’
EXPERIENCE

TraDE MARKS
DEesIGNS
COPYRIGHTS &C.
Anyone sending a sketch and descrlguun may
uickly urertmn our opinion free whether an
Inventlon I8 probably patentable. Communica-
tiona umcnyconndenunl HANOBOOK on Patents
sent free. Oldest ﬂf.ency for secur{ng patents.
Patents tnkeu through Munn &
special notice, without charge, in the

Scientific American,

A handsomely {llnatrated weekly. T.argest cir-
culation of any scientific journal. Terms, $3 a
year : four months, $L. Sold by all newsdealers.

& [}u 361Broadway, | oW Ymk

Branch Office, 626 F 8t., Washington, D. C.
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i 1 O Business men ||

in every line admit '

Business the value of good
trade papers. |
A trade paper must be |
Men original—i{ must contain a
variety of matter including news
service—technical information—in
fact it must crystallize the entire news
of the spccial business world, and be a
helpful adjunct to every department of trade.
Scan the columns of The Talking Machine
World closely and after you have completed an
analysis of the contents of this publication see if you
can duplicate its value in anv other trade!
The World is a help to the talking machine
business.
It exerts an healthful optimism.
It wiclds an influence for the good and every man
who sells talking machines, no muatter in what part
of the universe he may be located, should reccive
this publication as regularly as it is 1ssued. He is
missing a vital business point if he fails to do this.
Thousands of dcalers not onlv in the United
States but in every country on earth consult the
pages of the World regularly.
They draw from the World plecasure and profit.
The talking machine business has a brilliant
future, and this publication is doing much to enlarge
the business horizon of every retail talking machine
man in the world.
To receive this paper annually costs but $1.00.
All forcign countries $1.25.
= EDWARD LYMAN BILL

- I MADISON AVENUE, NEW YORK

— —— - — — - — d

——




THE TALKING MACHINE WORLD.

Every one of your customers can now

Laugh with Lauder

who sings for

‘Gte EDISON
PHONOGRAPH

and for no other instrument exclusively

NATIONAL PHONOGRAPH CO.,59 LAKESIDE AVE., ORANGE, N.J.




