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THE PLEASURE
DOUBLED

: DOUBLE RECORD DISCS st

Zon-o-phone Records are pre-eminently the BEST that money, brains, and a thorough knowledge
of the art of sound recording can produce.

They are justly famous for their remarkably clear, natural tones, absence of scratch and wearing

uality. |

. The greatest care is exercised in combining the selections, each side of the disc presenting the
latest and best in popular music or standard compositions. l

The price appeals to the masses, the quality to the classes, making them indeed a popular record at
a popular price.

A new catalogue of Hebrew Single Side Selections has just been issued. Solos by Mme. Prager,
Mr. Juvelier, Master Mirsky, the boy soprano, and other eminent singers. These are undoubtedly the
most perfect Hebrew records ever recorded. 10 inch, S0 cents, 12 inch, 7S cents. '

Resolve yourself, Mr. Dealer, into a committee of one and investigate these claims. Comnsider, criti-
cize, compare. ZON-O-PHONE RECORDS will stand the test. A trial will verify all that we say. '

Universal Talking Machine Mig. Co.

. .
Fourth and Race Streets Philadelphia, Pa.
Distributors of Zcn-o-phone Goods:
ARKANSAS MINNESOTA OHI0
Hot Springs .... Joe Hilliard, 216 Central Ave. St. Pasb......... W. J. Dyer & Bro.. 21-98 W. 5th St. Akron ..........Geo. S. Dales Co., 128 S. Main St.
¥t. Smith ...... R. C. Bollinger, 704 Garrison Ave. Cincinmati .....J. E, Poofman, Jr., 630 Main St.
CALIFORNIA MICHIGAN . Cleveland...... ',l‘,hPe Bailey Company, Ontario St. and
San Franciseo.. Peter Bacigalupi & Sons, 941 Market  Detroit......... J. E. Sehmidt, 336 Gratiot Ave. ECSPECEIAVE;
5 - Eetg , PENNSYLVANIA
CONNECTICUT MISSOURI Allegheny......H. A. Beeker, 801 Ohio St
Bridgeport...... F. E. Beadh. %62 Main St Kansas City.‘..Webthresyschlag Merc. Co., 620 Dela. """"b“"8~'~---J-\Xg-ke;ffs%up Music House, 15 So.
ware St. & 5
E‘l‘.rORlDA T Musie Co., 604 Franklin St Springfield .....Morton Lines, 825 Boonville St. Philadelphia.... Harmonia Talking Machine Co., 1321
AMpR. e b fantin St. Louis. ....... Knight Mercantile Co., 211 N. 12th St. . Areh St.
[LLINOIS St, Louis........ D. K. Myers, 8839 Finney Ave. Phl‘ldelphi‘----H-S‘A. Weymann & Son, 1010 Chestaut
i B eleae? j. Allen & D - h Ave. | = >
S::::;: - - Fow. iy ;:;::;::’5& ¢ | NEBRASKA . _ | Pittsburgh......C. C. Mellor Co., Ltd., 819 Fifth Ave. ‘
Chicago........ \W. }. Sarwwski, 1611 Milwaukee Ave. Qmabaims xl:;x:osl;')!:\yer Company. 16th and Doug- TEXAS
Chicagal . ... Tresch, Feavn & Co., 78 Fifth Aves Beaumont...... K. B. Pieree Music Co., 608 Pearl St.
1owa LN A _ WISCONSIN
Des Moines ..... Harger & Blish, 707 Loeust St Hoboken........Eelipse Phono. Co., 203 Washington St. Milwaukee...... G. H Eichholz. 1340 Fond du Lac Ave.
Dubuque ........ Harger & Blish, Security Bldg. NEW YORK Hilwn_ukee..-...]luefﬁcr Mifg. «Co., 308 W. Water St. |
KANSAS Brooklyn F. W. R e (EE T A Superior .. ....Russell Bros.
] . ..eees oo F, W, Rous Co. iftl ve. CANADA
Topeka «.uven. Emahizer-Spielman Furn. Co., 517-519 o
aps K sas Ap'e‘ o Brooklyn.......B. G. Warner, 1218 Bedford Ave. Toronto..... ... Whaley, Royee & Co., Ltd., 168 Yonge
MARYLAND New York ......I. Davega, Ir., Inc., 125 West 125th St. St.
Asrapolia...... Globe House Furn, Co. NORTH DAKOTA Vaneouver, B C.M‘.’“nﬂst\.Valtt & Co., Ltd, 558 Gran-
Baltimore ...... C. S. Smith & Co,, 441 W. Baltimore St. FArgo .cvvernns Stone Piano Co., 614 First Ave., N. Winnipeg, Man.Whaley, Royee & Co., Ltd.

Baltimore ...... Louis Mazor, 1438 E. Pratt St. Grand Forks....Stone Piano Company. | Yarmouth.. ...Yarmouth Cyele Co,

TN = A\
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Price Ten Cents

VALUE OF WELL LIGHTED STORE.

The Talking Machine Dealer Who Substitutes
Light and Cleanliness for Gloom and Dust Is
Bound to Win Out—Good Cure for the Blues
—Trade Is Attracted.

The truth never grows old, and hence too much
emphasis cannot be placed on the value of the
well-lighted talking machine window or store.
Travel in what city you will, you naturally gravi-
tate to the clean, attractively arranged, well-
lighted store. 1t is the magnet which holds the
attention of the passer-by, and it is a splendid
advertisement.

1t is a subject which dealers should not over-
look, and it is a subject which The Talking Ma-
chine World has dilated on time and time again.
But it is worth emphasis—worth pounding away
—because every subscriber converted to the value
of a well-arranged store and a well-lighted win-
dow is a man who is destined to win greater in-
fluence in the business world.

The wise man never overlooks a good idea, and
he looks to his trade paper for such assistance.
The well-lighted talking machine store or show
window never fails to burn into the memory of
passers-by the things displayed and the location
of the premises. 1t is the most effective means
of attracting direct and individual attention.
The public is served by very brilliant show win-
dows. A purchaser finds no enjoyment in gloomy
surroundings.

Light induces cheerfulness and cheerfulness
means trade. 1f well served the purchaser re-
turns—brings friends—sends others—becomes a
living advertisement. With good illumination de-
ception is impossible. Generous illumination car-
rics with it the unconscious but positive convic-
tion of fair dealing, honesty of purpose and a
superior quality of merchandise.

MUSIC BY TELEPHONE.

Experiment Has Proved Successful in Wilming-
ton—May be Tried Here.

“Hello, Central, give me the Sextet from
Lucia.” This request and similar ones may be-
come common in New York and other cities if
the experimeut{ which bhas been foind to be so
successful in Wilmington, Del., is taken up. And
if it is city folk may sit down to dinner made
pleasant by the music of the world’s masters.

The experiment is the coupling of the tele-
phone and talking machine. From a central
station at the telephone company’s building the
music is transmitted cver the regular telephone
wires and “voiced” at the subscriber’s end
through the customary horn.

The try-out in Wilmington has shown that
there is an ever-growing demand for music
among telephone subscribers. The music room
at the exchange is a large chamber, around the
sides of which is a switchboard. The room is
equipped with a great number of talking ma-
chines and all of the latest records are on file.

When a subscriber wants music he calls the
exchange and asks for this room. He tells the
girl in charge what selection he wishes to hear,
making his choice from a catalog which is sup-
plied by the company. Then the subseriber
affixes the horn to the telephone receiver, the
music operator puts the desired record om a
talking machine which is plugged into the sub-
scriber’s line, and starts the machine. At the
conclusion of the music the connection is auto-
matically cut oif.

Arrangements may be made for an evening’s
entertainment this way, the program being made
up in advance and submitted to the company by
telephone, with orders to begin at a given time.
Should two or more subscribers simultaneously
want the same pilece this can be done simply by
connecting both Ifnes to the same machine.

In Wilmington the company asks music sub-
scribers to guarantee $18 a year, tne charge for
records being from 3 cents for the regular rec-
ords to 7 for those by the great operatic stars.

TALKING MACHINES IN SCHOOLS.

Big Field for the Dealer to Develop Prospects—
How the Work May be Carried On—Pet-
mecky Co. Place Victrolas in the Pub-
lic Schools of Austin.

For years The World has been impressing upon
dealers the wisdom of suggesting the use of talk-
ing machines in schools and other public insti-
tutions in their respective cities, towns and dis-
tricts.

As an educator the talking machine has come
in for a wide acknowledgment apart from its
ability to interest and amuse. There is no rea-
son in the world why talking machine dealers
should not be able to influence their local alder-
men, or other public boards to the end of having
talking machines supplied to their high schools
—in fact, to every public school in their district.

We are pleased to note that the Petmecky Co.,
of Austin, Tex., have recently succeeded in plac-
ing Victor Victrolas in the public schools of that
city with a splendid assortment of grand opera
records rendered by the famous artists of the day.
Thus the very best of music will be featured with
these schools, and thus a greater love for music
generated.

Now this move of the Petmecky Co. is along
the lines which we have long advocated, and we
sincerely trust that dealers will get busy right
away and inectlude in their “prospect list” not
only schools but public institutions of all kinds

AN EMBRYO EDISON DEALER,

The subject of this sketch is DMaster John
Durkin, of 2220 E. 82d street, Cleveland, O.
There is nothing remarkable about the photo-
graph, but the boy, who is eight years of age, has
been an Edison admirer from infancy. When he
was a puling baby in the cradle he used to cry—
as most babies do—and nothing would pacify
and comfort him but the phonograph. Every
night he was ushered to dreamland by the strains
of music emanating from the Edison. As he grew
older, and ever since, he has been able to walk,
he has operated the machine, disdaining assist-

MASTER JOHN DURKIN

AND H1S EDISON.

ance, and during all that time has broken but five
records. His one greatest amusement now is the
phonograph. His parents have confided the en-
tire care of the instrument, and selection of rec-
ords, to his masterful judgment, depending on
him to entertain their friends. As he grows older
Master John will unquestionably become more en-
thusiastic, and the reader is likely to hear of him
as the manager of some talking machine em-
porium, made popular by his ardent love of the
buysiness,

THE “TALKER” AS VOCAL TEACHER.

In Testing Voices of Candidates for Municipal
Opera Company Several Aspirants Con-
fessed to Having Secured Their Knowledge
of Grand Opera from Talking Machine
Records—This Points a Moral.

What is called a Municipal Opera Company is
being organized in this city. 1ts organizers hope
to make it resemble the mumicipal opera com-
panies of Paris, Berlin and other European
cities.

The solo singers are to be fifty young men and
women who are employed in the city’s depart-
ment stores. The chorus will consist of 100
other young department store employes, who
earn from $6 to $15 a week and who consequently
can’t pay music teachers to train their voices.
The organizer of the company is Albert Milden-
berg, a music teacher, with a studio on the thir-
teenth floor of Carnegie Hall. He is musical
director of the Miss Ely’s School.

The company will offer “La Boheme,” “Pagli-
acci” and ‘“Michael Angelo” in the first two
weeks of next January, according to present
plans. 1t will then go “on the road” for several
weeks. It will return to this city and sing for
two weeks more next April. Signor Bonci, the
Metropolitan Opera House tenor, who is one of
the movement’s backers, has promised to sing at
one performance.

Nearly one hundred candidates had their
voices tested during the first couple of days of
the trials, and in a number of instances the
judges discovered voices of rare promise. Among
the candidates was a poorly dressed girl who
said she was going to sing an aria from “Trova-
tcre.” Something in her enunciation of the Ital-
ian words arrested Mr. Mildenberg’s attention

“Where did you learn to sing ltalian music?
Have you ever taken lessons from a teacher?”
Mr. Mildenberg asked.

“I couldn’t afford a teacher. 1 learned from a
talking machine we have at home,” the girl said.

Another voice, similarly trained, belonged
to a young man who had what Mr. Mildenberg
called a “great, big, ripping baritone.” So
anxious was this boy to study music that he
hired a machine out of his earnings. He does
not know the meaning of one of the Italian
words he sings, but pronounces them correctly
from catching them accurately as they come
from the machine.

Thus we have another proof of the value of
the talking machine as an educator.

ZACKEY TALKING MACHINE CO.

The Zackey Talking Machine Co., of Philadel-
phia, Pa., was incorporated last week with a
capital stockk of $10,000. Those interested are
H._ W. Leslie, C. P. Yasker, of Philadelphia, and
F. R. McCarthy, Claymont, Del.

WILL BE GLAD TO RECEIVE SAMPLES.

Frank Holden, who handles gramophones and
other talking machine specialties at 100 Drake
street, Rockdale, Eng., will be glad to receive
samples, price lists, literature, etc., from Ameri-
can manufacturers, or jobbers in relation to any
salable article in connection with that line.

CONTRIBUTES $5,000 FOR HOSPITAL.

Among the largest subscribers to a fund for a
new building for the West Jersey Homeopathic
Hospital were the Victor Talking Machine Co.,
of Camden, N. J.,, who contributed $5,000. The
Vietor Co. have always been noted for their
1iberality in matters of this kind, and the hospi-
tal authorities have expressed their appreciation
of this handsome donation.
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TRADE ON THE PACIFIC COAST.

Talking Machine Business Makes Excellent
Spring Record, Especially in Wholesale End
—Country Business Strong—Expect Lively
Summer—Clark Wise & Co. Adopt Club
Plan of Selling Machines—Pacific Phono-
graph Co. Progress—Holmes Music Co.’s
New Store—Department in Eilers New
Spokane Store—Bacigalupi in the East—
Personal Items of Interest—General Sum-
mary of the Month’'s News.

(Speclaf to The Talking Machine World.)
San Francisco, Cal., June 6, 1910.

The talking machine business for the spring
seems to have run considerably ahead of other
lines of the music trade. City retail business
has been rather qulet with most of the houses,
but even here the total for the spring months
runs ahead of the total for the same months of
last year. It is, however, in the wholesale end of
the trade that the best showing is made. One
leading wholesale house claims te have out-dis
tanced all previous seasons in the number and
value of talking machines and records sold dur-
ing the last three months. This showing is due
chiefly to the wholesale sales, and to the country
wholesale business in particular, as the city sales,
while better than last year, have not been heavy.

During the summer months a similar state of
aflairs is expected. The vacation season is only a
chort distance off and this will naturally cause a
drop in city trade, while stimulating the demand
at the summer resorts and at a considerable
z.umber of interior points. Some of the city re-
tailers are, however, working up quite a little
business just now and are confident of a good
run for a few weeks, at Jeast.

Clark Wise & Co., of this city, began this week
with the advertising of a club plan of selling
talking machines somewhat along the line of a
recent piano sale held by them. The incorpora-
tion of the business with a capital stock of $250,-
000 has just been accomplished, the official com-
pletion being effected by the filing of papers tbis
weeli. Besides Clark Wise and R. A. Wise, the
incorporators are Clarence Jellison, J. F. Thomp-
son and L. F. Beedy.

The furnishing of the new wholesale depot of
the Pacific Phonograph Co. in the Bass-Hueter
building on Mission street, in this city, is prov-
ing to be a large job. A good portion of the com-
pany’s stock is in and several miles of shelving is
completed, but the big loft is still far from fur-
nished as it is to be. The company, who are to

job the Edison goods, still have 50,000 Edison rec-
ords in thelr Oakland establishment, and still
have their office in the Bacigalupi bullding. Man-
ager A. R, Pommer, of the company, ls hoping to
open the ncw month witl the removal practically
completed, though with a lot of work still to be
done. A few days ago a large shipment of Am-
berolas and other Edison goods arrived at this
city via the Tehuantepec half-water route. The
fact that this shipment came in in less than a
month, or practlcally on railroad time, may lead
to a lot of shipping being done in that way. Mr.
Pommer is still determined to make his stock of
machines and records the largest on the Coast
and it may now be found necessary to take even
additional space, in spite of the large loft already
occupied.

The Tacoma store of the Eilers Music House
has been making a drive on talking machines
during the last few days. This house plays no
favorites and is offering Victor, Columbia and
Edison goods, complete stocks of machines and
records of all three lines being carried. Their
half-page advertisements this week bave been
headed: “Grafonola, Amberola, Victrola.”

The Holmes Musie Co., of 422 South Broadway,
Los Angeles, Cal., have opened their new store to
the public and are now reporting a lot of busi-
ness. This house was formerly at 113 South
Spring street.

It develops that the talking machine depart-
ment of the Spokane (Wash.) branch of the Eilers
Music House will be well cared for in the new
six-story building for the company, which was
started early this month. The main talking ma-
chine business will be done on the first floor of
the building, and ample show space and window
space will be provided. The wholesale depart-
ment will be on the third floor. The new build-
ing will be 75x33 feet. The tearing down of the
old building will be started in a few days. Dur-
ing the tearing down of the old and the con-
struction of the new building, the company will
be temporarily located on Sprague avenue near
Stevens street. Here the talking machine depart-
ments will be rather crowded, but will be able to
turn out a lot of business.

Peter Bacigalupi, the San Francisco dealer,
and Leon Douglass, vice-president of the Victor
Talking Machine Co., have left for the East on :
more or less extended trip. Mr. Bacigalupi is
going on a business trip and will look after the
talking machine, as well as the other departments
of his business. The recent selling out of his
wholesale business in Edison goods has left him
quite free in the talking machine " field. Mr.

EASTERN CO. SERVICE

IS THE KIND THAT GETS THE GOODS INTO YOUR HANDS WHEN YOU WANT THEM

Best.

For Edison Records

177 Tremont Street

Popular Records in the height of their demand, not
after your competitor has supplied the demand.
Try Eastern Service. Once Tried, Always Used.

Write us for samples, descriptive circular and prices of

Grand Opera Needles

The best needle on the market. Packed in pateat
boxes, with two compartments in lots of 300, 500 and
1,000, and in boxes of 100.

YOU SHOULD HAVE “DUST-OFE”
RECORD CLEANERS

The largest selling accessory ever put out. Write for circular and price list.

THE EASTERN TALKING MACHINE CO.

Prices Right, Quality the

For Victor Records

BOSTON, MASS.

DISTRIBUTERS OF EDISON AND VICTOR MACHINES, RECORDS, SUPPLIES

Douglass, whose home is in San Rafael, in this
State, is going East, more on a visit than on
business.

The boys of the Victor department of Sherman,
Clay & Co. are trying to make a record during
the absence of A. G. McCarthy, as a sort of a wed-
ding present for him on his return. Mr. Mec
Carthy was married a few days ago and is now
in the East on a wedding trip. He is expected
to be absent for several months, and as he, aside
from his duties as a director of the company,
takes an especial interest in the talking machine
department, the force is anxious to make a good
showing.

W. S. Gray, of the Columbia Phonograph Co.,,
has returned from a short visit to the company’s
Los Angeles house. He found the Los Angeles
branch doing a splendid business, both wholesale
and retail, and is convinced that the present sea-
son in the southern part of the State will show
a new high level in the sale of Columbia ma-
chines and records. Mr. Gray is beginning to
think about vacations, and will start for the
mountains for an outing before very long. The
new store at 334 Sutter street is mow running
smoothly, and is proving quite generally satis-
factory.

Mr. Scott, assistant manager for the San Fran-
cisco house of the Columbia Ce., will leave for
Sacramento and the central part of the State this
week for a stay of a couple of weeks. At Sacra-
mento the wholesale Columbia business is han-
dled by Kirk, Geary & Co., prominent wholesale
druggists. 5

Kohler & Chase have given additional space on
the ground floor of the big O'Farrell street build-
ing to their Columbia department and have had
the satisfaction of increasing their sales very
materially in consequence. Seo far, this season,
the business in this department has just about
doubled month for month, as compared with the
business of last year. A fine exhibit during the
present week has attracted a lot of attention.

The Simon Piano Co., of Spokane, Wash., have
begun work on the new music store in that city.
The new store will provide amply for the talking
machine department, and when it is eccupied the
company will be in better shape than ever to care
for the talking machine and small goods busi-
ness.

A MULTIPLEX PHONOGRAPH

Invented and Manufactured by Geo. Gomber—
Operator Has Choice of Dozen Records—
Some of the Features.

About three years ago George Gomber invented
a new form of multiplex phonograph, which he
has since manufactured, in a small way, for the
trade of this country, having disposed of the
patent rights in Canada and Germany some time
ago.

The machine is especially designed for use in
arcades, cafes, etc., and is coin-operated, the
power being gained from a spring motor wound
up with a crank. A dial is provided bearing the
names of twelve selections, and after the coin is
placed in the machine, a pointer may be moved
to the selection desired, a push on the handle
starting the mechanism.

Numerous advantages are claimed for the ma-
chine. In the first place, instead of having only
one selection, the customer has his choice of
twelve selections. The ordinary phonograph rec-
ords can be placed in and taken out at will. There
are also two sets of ear tubes, and a person drop-
ping a cent can not only use one set of tubes, but
on the opposite side is the other set, which can
be placed in the ears of anyone desired. On the
top of the machine is also the ordinary horn. In
case the person dropping a penny prefers to play
the music of song so that all in the room can hear
it, it can readily be arranged by just changing the
sound from the tube to the horn.

For you to be cheerful may not take the grouch
out of every customer that comes in, but it may
take an extra dollar out of his pocketbook.
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‘tip” for you on summer business

Get all the good you can out of your summer business.
your neighborhood how the Victor can be used during the summer months.

Tell the people in

Impress on them that the Victor is the best entertainer for summer homes;
that the Victor is just the thing for club houses; and don’t forget to drive home
the fact that the Victor takes the place of an orchestra for dancing.

Throw out the suggestion to campers and yachtsmen that they should have
a Victor on their outings, and see if they don’t take to your hint.

Keep right at 1t, and you'll do a hustling business throughout the entire
summer—and have a bigger bank account at the end of the season.

Victor Talking Machine Co., Camden, N. J., U.S.A.

Berliner Gramophone Co., Montresl,

Canadian Distributors.

To get best results, use only Victor Needles on Victor Records

Albany, N.Y.......... Finch & Hahn.

Altoona, Pa ..W. H & L. C. Wolfe,

Atlanta, Ga. ... .. Elyea-Austell Co.
Phillips & Crew Co.

Austin, Tex........... The Petmecky Supply
Baltimore, Md........ Cohen & Hughes, Inc.
E. F. Droop & Sons Co.
H. R. Eisenbrandt Sons.
Wm. McCallister & Seon.
Bangor, Me........... M. H. Andrews,
Birmingham, Ala....E. E. Forbes Piano Co.
Talking Machine Co.
Boston, Mass......... Oliver Ditson Co.
The Eastern Talking Machine

Co,
M. Steinert & Sons Co.

Brooklyn, N. Y........ American Talking Machine Co.
Buffalo, N. Y. ..W. D, Andrews.

Neal, Clark & Neal Co.
Burlington, V1 «.American Phonograph Co.
Butte, Mont. ..Orton Brothers.
Canton, O.. ..The Klein & Heffelman Co. |
Charlotte, N e+ Stone & Barringer Co.
Chicago, Ill........... Lyon & Healy.

The Rudolph Wurlm.er Co.

. ) The Talking Machine Co.
Cincinnati, O......... The Rudolph Wurlitzer Co. |
Cleveland, O.......... W. H. Buescher & Son,

Collister & Sayle.
The Eclipse Musical Co.
Columbus, O..... ....Perry B. Whitsit Co.
Denver, Colo........ ..The Hext Music Co,
T}E Knight-Campbell Music
0.

Co.

Chase & West.
Harger & Blish, Inc.
Detroit, Mich.........Grinnell Bros.
Dubuque, lowa. ..Harger & Blish, Inc.
Duluth, Minn. ..French & Bassett.

Dea Moines, lowa....

VICTOR DISTRIBUTORS: .

Elmira, N. Y.
El Paso, Tex
Galveston, Tex
Grand Rapids, Mu:h
Honolulu, T. H.....
Indianapolis, Ind..

Elmira Arms Co.
..W. G. Walz Co.

...Thos. Goggan & Bros.
.J. A. J. Friedrich.
..Bergstrom Music Co., Ltd.
« Musical Echo Co.
Woulschner-Stewart Music Co.
. Carter & Logan Brothers.
J. W. Jenkins Sons Music Co.
Schmelzer Arms Co.
.. Knoxville Typewriter & Phono-
graph Co.
Lincoln, Neb......... Ross P. Curtice Co.
Little Rock, Ark...... 0. K. Houck Piano Co.
Los Angeles, Cal..... Sherman, Clay & Co.
Louisville, Ky Montenegro-Riehm Music Co.
Memphis, Tenn..... E. E. Forbes Piano Co.
O. K. Houck Piano Co.

....Lawrence McGreal.

.Lawrence II. Lucker.
.Wm, H. Reynalds.
-Berliner Gramophone Co., Ltd..

Jacksonville, Fla...
Kansas City, Mo ...

Knoxville, Tenn....

Milwaukee, Wis..
Minneapolis, an
Mobile, Ala.
Montreal, Canac

Nashville, Tenn .0. K. Houck Piano Co.
Newark, N. J.. . Price Talking Machine Co.
Newark, O.. «The Ball-Fintze Co.

New Haven, Conn

.II t:
New Orleans, La.. chiyRonen

..Nat'l Auto. Fire Alarm Co.
Philip Werlein, Ltd.

New York, N.Y.......Blackman Talking Machine Co.
Sol Bloom, Inc,

€. Bruno & Son, Inc.

1. Davega, ]r., lnc.

Jacot Musxc Box Co.

Landay Brothers, Inc.

New York Talking Machine Co.
Silas E. Pearsall Co,

Benj. Switky.

Omaha, Neb

Peoria, I11....
Philadelphia,

Pittsburg, Pa...

Portland, Me.
Portland, Ore

Richmond, Va

Rochester, N.

Salt Lake City, Utah..

......... A. Hospe Co.
Nebraska Cycle Co.
Piano Player Co.

......... Putnam-Page Co., Incorp.

Pa...... Sol Bloom, Ine.
Louis Buehn & Brother.
J. E. Ditson & Co.
J. Heppe & Son,
Pcnn Phonograph Co., Inc.
H. A. Weymann & Son, Inc.

C. C. Mellor Co.,, Ltd.
Standard Talking Machine Co.
..Cressey & Allen,
..Sherman, Clay & Co.
....... Cable Piano Co., Inc.

W. D. Moses & Co.
Y.. xum- The Talking Machine Co.

Carstensen & Anson Co.
The Consolidated Music Co.

San Antonio, Tex..... Thos. Goggan & Bros.

San Francisco, Cal...
Savannah, Ga...
Seattle, Wash..
Sioux Falls, S.
Spokane, Wash.

St, Louis, Mo

$t. Paul, Minn....... w

Syracuse, N. Y..

Toledo, O....

Wasbington, D.C....

Sherman, Clay & Co.

- Phillips & Crew Co.
Sherman, Clay & Co.

D..... Talking Machine Exchange.

~~~~~ Eilers Piano House.

Sherman, Clay & Co.

Koerber-Brenner Music Co.

St. Louis Talking Machine Co.

. J. Dyer & Bro.

Koehler & Hinrichs.

..W. D. Andrews.

The Hayes Music Co.

The Wtitney & Currier Co.

E. F. Droop & Sons Co.

Robert C. Rogers Co.
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The Columbia Grafonola “Regent”
at $200 is the surest prestige-and-profit
feature ever displayed in a talking-
machine window : a library table and a
concealed-horn talking machine—com-
bined value $250 of any man’s money.

b

PHONOGRAPH INFLUENCED JURY.

It Is Claimed by Lawyer Who Asks Pardon for
Convicted Man Because They Heard ‘‘Lasca”
Before Bringing in Verdict.

(Special to The Talking Machine World.)
Sedan, Kan., June 1, 1910.

Did the plaintive tones of “Lasca,” a dramatic
recital, reproduced on a phonograph, influence a
jury of twelve “good men and true” to bring in
a verdict of guilty against Robert Moore and send
him to the penitentiary for killing his neighbor,
Frank Berree?

Judge Aikman, of the Distriet Court, held that
the phonograph had nothing to do with the ver-
diet, and when the case went to the Supreme
Court that tribunal said the same thing and sus-
tained the lower court’s refusal to grant a new
trial.

The friends of Moore, however, refuse to be
satisfied and are now circulating a petition for
his pardon from the penitentiary at Lansing,
where he went one year ago to begin a ten year
sentence. These friends assert that if the jury-
men had not heard the phonograph they would
never have convicted Moore.

Moore and Berree lived on adjoining farms in
the north part of this county. Thelr children
quarreled at school and the parents took up the
battles of their children. One word brought on
another one morning in May, 1908, when Moore
met Berree in the public road. Then another
farmer drove up with a load of corn and, seeing
two neighbors quarreling, persuaded both to move
on. It looked as if there would be no more
trouble, when Berree suddenly turned his horse
and rode back toward Moore. Moore believed
Berree was going to shoot him, he says, and shot
first. Berree fell dead in the road.

The case was hard fought. Half a dozen lawyers
were hired by each side. Several of the lawyers
had spoken when the court adjourned. After the
jury had supper they started down the street and
passed a jewelry store from which the sounding
horn of a phonograph protruded through the
window.

One juryman proposed that all stop and have
some music. They did so, and the first and only
selection played was “Lasca.” This is a pathetic
recital with musical accompaniment. It tells of
the death of a beautiful Mexican girl in a cattle
stampede. It is a selection calculated to bring
tears and heart throbs. The jury listened to it
and then returned to the courtroom, where the
final piea for the State was made. The lawyer
was at his best and he followed the strains of
pathos that “Lasca” had already started. The
jury retired and brought in a verdict of guilty in
the second degree.

When the motion for a new trial was being
argued the attorneys for Moore had the phono-
graph brought to the courtroom and the selection
played for the court. The motion for a new trial
was denied. The case was carried to the Supreme
Court. The phonograph “record” was filed with
the papers in the case and the attorneys offered

Columbia Phonograph Co., Tribune Bullding, New York.

~————

to have it played in the Supreme Court room, but
the judges were willing to take the word of the
lawyers for it, so it was not used. The lower
court was sustained.

When Moore heard of this he came to Sedan
and offered to go to Lansing alone to begin his
time. His friends are working hard now to get
him pardoned.

TRADE IN THE SAINTLY CITY.

Business in Excellent Condition—Aeolian Co.’s
Handsome Victor Department—Entire
Sales Force of St. Louis T. M. Co. Retained
—Big Columbia Co. Increase—News of the
Travelers—Trade News of the Month—In-
teresting Personalities.

(Special to The Talking Machine World.)
St. Louis, Mo., June 6, 1910.

The talking machine business for the month of
May has been quite active, and the general trade
reports show that the conditions are good.

As it had been announced some time before, on
May 31 the Aeolian Co. branch of this city took
over the St. Louis Talking Machine Co.’s inter-
ests here. Your correspondent has just inspected
the handsome new Victor talking machine
department established by the Aeolian Co., and
it is certainly most attractively arranged. A
large Colonial stairway goes from the first floor
direct into the department, the decorations of
which are most tastily carried out in white and
gold. There are five soundproof booths with
record cases running the entire length of the
rear, being accessible from each room. The
booths are painted on eggshell white and the
walls are decorated with a gold-tinted burlap.
This department makes a very elaborate addi-
tion to Aeolian Hall, the furnishings of which
are carried out in Mission.

The entire sales and office forces of the St.

Louis Talking Machine Co. have been retained
by the Aeolian Co., and the same efficient service
will be given their patrons. O. A. Gressing, late
manager of the St. Louis Talking Machine Co.,
will remain with the Aeolian Co. dntil about
August 1, thoroughly posting J. A. Honea, man-
ager of the Aeolian Co., regarding the details of
the department, when he will leave to accept an
important position at the Victor factory.
- E. B. Walthall, manager of the Columbia
Phonograph Co., reports an increase of nearly 100
per cent. in the total business of this branch in
April as compared with April of 1909, and that
the May trade will show as great an increase.
Mr. Byars, sales manager of this concern, sold
to Mrs. P. S. Marquis, 5427 Waterman avenue,
this city, one of their superb fumed oak Regent
grafonolas, which was shipped to Philadelphia
as a bridal presemt to her som, P. S. Marquis,
Jr., who will be married to a young lady resident
of that city on June 10.

Chas. Kauffman, traveling salesman for the Co-
lumbia Phonograph Co., spent May 13 and 14
here, leaving on the 15th for a trip through Cen-
tral and South Missouri,

W. C. Fuhri, western district manager of the
Columbia Phonograph Co., and C. W. Smith,
manager of the Kansas City store of the com-
pany, spent May 11 here. W. E. Heath, assistant
nmanager of the company at Kansas City, and his
wife, spent Decoration Day here. Mrs. Elmer C.
Murtry, wife of the manager of the Pittsburg,
Pa., store of the company, spent the month of
May visiting her mother in St. Louis.

Marks Silverstone, of the Silverstone Talking
Machine Co., reports an excellent business for
the month of May, both wholesale and retail. He
reports an extra good demand for Amberola ma-
cbines. Mr. Silverstone will attend the National
Talking Machine Jobbers’ convention at Atlantie
City, N. J., in July. Miss Blanche Silverstone,
sister of Marks Silverstone, and an attache of
the office force of the company, was married to
Ckas. Aronberg, a prosperous young jeweler of
this city, on May 26.

The Thiebes Piano Co. report their talking ma-
chine business for the month of May as being
fair, with the best demand for high-class ma-
chines. They sold a Victor Auxetophone to the
Budweiser Rathskeller, one of our prominent
cafes.

F. Denizet, a Columbia dealer of Perryville,
Mo., spent two days here recently.

D. K. Myers, the well-known Zonophone jobber,
reports having had a fair trade during May and
looks for an improvement in June.

The Koerber-Brenner Music Co. report having
had a good trade during May. W. A. Brenner,
secretary of this concern, returned recently from
a two weeks’ western trip.

Miss Sadie Rosenblatt, manager of the talking
machine department of the J. H. Buettner Furni-
ture & Carpet Co., reports a fair degree of activ-
ity for the month of May.

WINS GERMAN RECOGNITION.

Columbia Co.’s European Headquarters Receive
Big Order for Dictaphones and Cylinders
from the German Post Office Department—
Used Also by the English Government Of-
ficials.

The Columbia Phonograph Co., General, have
just received news from the European headquar-
ters that the German Post Office Department has
placed an order for a large supply of Dictaphones
and several thousand cylinders, to be used in the
Post Office Savings Bank Department. The
British Post Office, as well as a number of other
Government Departments, has been using Dicta-
phones for several years. So have a number of
British Cabinet Ministers and ex-Ministers. Prom-
inent among these are the Rt. Hon. Winston
Churchill and the Rt. Hon. A. J. Balfour. Dicta-
phones have been used extensively in the Ameri-
can Government service for many years past.

When you put in a display window, let the
display be complete so far as one line is com-
cerned, but do not attempt to show a variety of
stock repregenting all the departments of the
business. :
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WITH THE TRADE IN SAINTLY CITY.

Taking on of Victor Line by Aeolian Co.
Arouses Interest—Voluntary Dissolution of
Salm Talking Machine Co.—Groene to Fea-
ture Edison and Victor Lines—Cabinet Ma-
chines in Demand—Mailner Musical Co.'s Ac-
tive Business—Summary of the Trade News
of the Month Worthy of Record.

(Special to The Talking Machine World.)
Cincinnati, O., June 8, 1910.

One of the principal developments during the
past month in the local talking machine world
was the announcement that the Aeolian Co.’s
local branch was to handle the full line of Victor
goods. Another feature, if such it can be called,
was the voluntary dissolution of the Salm Talk-
ing Machine Co., 538 Main street.

On or before July 1, 1910, the Aeolian Co.’s
new department will be in full swing, according
to Manager W. O. Black, who has engaged Louis
Ahaus, for seven years identified with the Wur-
litzer Co.’s talking machine force, to take charge
under the former’s direction. Mr. Ahaus is fully
conversant with the business, and the Aeolian
people believe he will make good. The latter
house has plans for fixtures which will be quite a
departure in the talking machine business. The
framework will be white-enameled, with mahog-
any doors., There will be three booths in a space
24 feet square and in the rear or to the north
will be the file cases where the full Victor line
of records will be installed immediately. The
talking machine department will take off a slice
of the manager’s office and the rest of the space
in the rear of same.

The Salm Talking Machine Co, ceased business
without an obligation, it is said. All the new
goods were returned to the factories and the
smaller dealers bought that which was left. J.
Salm, the proprietor, who was in the talking ma-
chine field for seven years, has no definite plans
for the future. It is possible that he may go into
the automatic machine field in the fall. Salm
was located on upper Vine street until January 1.
on which date he moved to 538 Main street. For
a time he appeared to be doing good business, but
early in May the entire neighborhood suffered
from lack of patronage, several miscellaneous
dealers telling Salm they could make more money
by keeping their doors closed.

J. C. Groene, the Race street dealer, is going to
make a specialty of the Victor and Edison lines.
He cleaned up his shelves of all other stock on
June 1 and intends to give this department more
systematic attention. Business there during May
was not very good.

The suit of the Rudolph Wurlitzer Co. against
J. E. Poorman, respecting a question of discount.
which was filed last year, was set for hearing
last week, when the case reached the top of the
calendar. It, however, was not tried, having been
postponed until October.

Manager S. H. Nichols, of the Columbia Phon-
ograph Co., in a chat with The World representa:
tive, said: “Business continues good in both re-
tail and wholesale departments, showing a very
substantial increase over the business of this
time last year. The Grafonolas of all types are
in great demand, and it is simply impossible to
receive sufficient Grafonolas to fill our orders.

“Marion Dorian, our auditor, of New York City,
spent several days with us the last week of May,
and seemed to be well pleased with business and
general conditions.

“The number of exclusive Columbia dealers
being signed up is very gratifying, and our terri-
tory is being rapidly covered by exclusive con-
tracts.”

Four Victrola sales in a single day was the rec-
ord mark in May for the Milner Musical Co., hon-
ors for three of the deals being carried off by
Lloyd Kieffer, formerly of Charleston, W. Va.
“This is quite a spurt for Victrolas,” remarked
Manager W. W. Timmerman, ‘considering the
anticipated approach of the off season, but shows
that with the proper ‘hustle while you wait’ idea
before you, each month shows an increase which
we always look forward to.

“We recently sold,” he continued, “an Amber-

ola in Pineville, Ky., which adds another sale to
our long list of Amberola customers. We find the
grand opera list becoming more and more in de-
mand, and attribute the purchases of the Am-
berolas principally to the increased sale of the
higher-class records. One helps the other, and we
are ‘pushing the one that helps”’ Trade in gen-
eral is satisfactory, and I believe June should be
equally as good as May.”

The Rudolph Wurlitzer Co. report that the
talking machine business during the month of
May was satisfactory, but nothing extraordinary.
The wholesale demand for Victor Victrolas was
above the average established during the months
of March and April, but the record business was
light in comparison with the large number of
machines sold.

A steady demand for Amberolas has been ex-
perienced during the entire month, showing that
the Edison dealer is fully alive to the possibilities
offered in this machine, and the demand has ¢
ready been felt for a machine used in summer
homes and in camps, and a number of outfits
have been delivered at distant points.

The Victor Victrola No. 16, although a very
bulky article, seems to be selected as the proper
machine for fashionable resorts, and the sale
ranges from the highest grade Victor to the
cheaper styles, which find their way into the
more humble country homes, and river camps.

There is every probability of an active summer
campaign in this territory. A healthy sign is the
fact that dealers are reordering Amberolas and
Victrolas in spite of the lateness of the season,
and it stands to reason that with the smaller
dealer enthusiastic, the large dealer will have
necessity in giving the business his usual ener-
getic support.

MARCONI'S LATEST.

Marconi will shortly begin a series of tests in
throwing electric waves charged with messages
over the Rocky Mountains to the Pacific coast.
If perfected, it is believed it will save great prop-

erty losses to telegraph poles and wires along
the railways in the West. It is also declared
practicable to communicate with moving trains
by wireless,

VICTOR FOR NEVADA HOSPITAL.

The State Hospital for Mental Diseases Buy
Machine from the Emporium of Music at
Reno—Why Arthur Holgate Is Pleased.

(Special to The Talking Machine World.)
Reno, Nev., June 1, 1910.

Arthur L. Holgate, manager of the Emporium
of Music, handling Victor and Edison machines
and Victor, Zonophone and Columbia disc rec-
ords, as well as musical merchandise and sheet
music in this ecity, is enthusiastic over the talk-
ing machine business in this section. His house
has just supplied the Nevada State Hospital for
Mental Diseases, otherwise known as the Insane
Asylum, with a large Victor V machine with oak
horn and a quantity of records. The officials of
this State hospital claim that musie¢ has proven
to be beneficial other than simply as an enter-
tainer. During the serious stages of the inmates,
when their minds are overworked by thoughts
upon one particular theme, if the proper music
is played for them, it has a soothing effect and
v ill oftentimes subdue a patient when everything
else fails. For the pleasure end of it the asylum
has a fine auditorium, where every Saturday
night visitors are allowed to witness the patients
dancing, and after they are through then the visi-
1ors are allowed to take the floor. Although some
of the inmates are musically inclined, there being
several fine violinists and pianists among the in-
mwates, who oftentimes furnish music for dancing,
the playing of the Victor is looked forward to
hy all.

The Emporium of Music feels quite proud in
making this sale for the simple reason that the
Nevada State Hospital has done them the honor
of providing this Victor machine, instead of send-
ing to the East or to the Coast.

way to increase his business.

with native intonation and inflection.

Learn Spanish, French, German, or lalian

» The I. C. S. System of Language Instruction by the phonograph method makes easy the
mastering of a foreign language and appeals with compelling power to thousands.
in phonographs that does not carry I. C. 8. Language Outfits is neglecting a quick and sure
The new $35 Language Outfit of the I. C. S. is a marvel. It
represents the highest art in the teaching of languages, and embodies a method that has won
the warmest praise of thousands qualified to speak authoritatively. The Spanish, French,
German, and Italian Embassies at Washington, as well as the leading colleges, have cordially
indorsed the I. C. S. Method of teaching languages.

The I. C. S. Language Outfit consists of an Edison Gem Phonograph made especially for
language work; 14-inch brass horn; special hearing tube; recorder; reproducer; speaking tube;
winding crank; camel’s-hair brush; blank cylinders on which to make phonographic recitations;
and 25 Conversational Records, teaching pronunciation guaranteed to be absolutely correct,
In addition to these Conversational Records there
are pamphlet Instruction Papers teaching the theory of languages.
best and cheapest ever offered—the price being only $35.

If you want to increase your business, write today for full particulars.

International Correspondence Schools
Box 918, Scranton, Pa.

The dealer

-~

The new Outfit is the
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HOME RECORDING
on the EDISON

The Edison Phonograph 1s the only sound-reproducing instru- -
ment on which home recording can be done. Score oze.

Amberol Records

The long playing Records on which the Edison Phonograph
renders the best of all kinds of music, without omission or

hurrying. Score fwo.

The way of least resistance lies in handling the Edison line—alith

National Phonograph Compady
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THE SAPPHIRE
Reproducing Point

The permanent Sapphire Reproducing Point or Button does
not scratch, does not wear out the Records and never needs
changing. Score three.

$12.50 to $200.00

This range of prices makes a possible Edison customer of

everyone in your territory who does not already own an Edison.
Score four.

\xl @lﬁhTT
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uments on your side,none to buck against. Wtrite your jobber to-day.

) Lakeside Ave., Orange, N. J.
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NEW YORK, JUNE 15, 1910.

RADE conditions improved somewhat

T during the month of May and our re-

ports indicate that in many sections of

the country the trade record is ahead of that
of the corresponding months last year.

The talking machine trade is certainly
undergoing changes. That is apparent to
anyone who gives the industry close study.

The number of men engaged in selling
talking machines is lessening rather than
broadening.

A number have not succeeded in making
a success out of the business.

Their failure has been due largely to their
own inability and indifference and, of course,
accentuated by reason of the poor business
conditions for the past two years.

We are, however, retaining in the trade a
better class of business men, for by a steady
process of elimination the better ones are
bound to remain in the game, and the
smaller non-progressive ones will be even-
tually weeded out.

It is a case of the survival of the fittest,
and the fittest in this instance will be the men
who have faith in the future of the business
and who are willing to back their faith with
good hard work and money investments.

The min who has nothing at stake in any
business can be pretty safely counted upon
as a farlure unless he be a rare type.

The talking machine is steadily coming
into its own and is now being sold as a staple
rather than as a novelty.

In other words, it has marvelous powers,
arousing admiration just the same as in days
agone, but it does not create the wide-spread
surprise which was manifest everywhere a
few years ago. It is becoming a steady
selling commodity and so it will remain.

The business will fluctuate according to the
emphasis placed upon it.

Changes will be made, for this trade as well

as all others must conform to the resistless
laws of change.

The talking machine men must make their
establishments interesting, as anything that
attracts the public to the store helps to get
the people to trade there.

That is advertising and the most valuable
kind of advertising a man can have.

Talking machine men must figure to in-
Acrest the public.

The more interest that can be aroused and
sustained the better it will be for everyone.

talking machine jobbers have outlined

for the meet next month at Atlantic City,
an interesting time is in store for members
who will journey to that fascinating spot for
Convention purposes.

Secretary Roush and his confréres have
been hard at work for the past few weeks
getting things in shape and from special in-
formation which is imparted to The World
we feel confident in predicting an interesting
Convention.

A number of important business matters
which have a direct bearing upon the trade
are scheduled for discussion, and than there
is the social side which makes a very pleas-
ing diversion, and, so far as athletic amuse-
ments go, there is a baseball game planned
between the Eastern and \Western jobbing
contingents.

That struggle for athletic supremacy alone
will be worth going a long ways to witness.

The secretary, while discussing the plans
recently with The World, stated that from
data which he had received he predicted a
larger gathering in point of attendance than
last year, which, by the way, reached the
high water mark so far as Conventions go in
the talking machine industry.

It 1s certain that the jobbers manifest a
deep interest in their organization, which
now seems to have become a permanent fac-
tor in the industry.

JUDGI,\'G from the program which the

N every trade there will always be a few
I who remain aloof from participating in
association work, but, as long as any or-
ganization works along lines which tend to
trade uplift it should be warmly supported.

The jobbers are working with the manu-
acturers to promote trade welfare and cer-
tain recommendations which they have made
liave been pleasantly received by the latter.

When business men get together and dis-
cuss trade conditions in a serious and sensible
vein, cutting out abuse and threats, it may
be presumed that good will come from such
considerations.

At least that has been the history of trade
associations in all lines.

Piano dealers, many of whom handle talk-
ing machines, held a Convention in Rich-
mond, Va., last month.

In many respects it was the most interest-
ing convention gathering which had taken
place for years in the music trade.

In fact, the piano manufacturers and piano
salesmen lheld their Conventions in the same
city and at the same time so that there should
be no break between sessions.

For months The Music Trade Review has
urged the piano dealers to take some defi-
nite action regarding the plan of selling

pianos by guessing contests, issuing coupons,
certificates, etc.

The development of schemes, whereby the
public have been offered beautifully embossed
certificates for the solution of some alleged
puzzle which a child of six years could de-
cipher in a minute and a half, has grown to
such an extent that it has threatened to de-
stroy the confidence of the public in piano
values.

In this connection we may state that many
of the concerns which have issued these cer-
tificates would not give the price of a postage
stamp for them when presented at their
stores, and yet they have Dbeen used simply
for the purpose of fooling the public.

In many instances the prices on pianos
have been marked up so that when the cer-
tificates were applied upon piano sales there
would be actually no saving in cost to the
purchaser.

These plans have been worked in nearly
every city in the United States.

The Music Trade Review was the only
paper in the piano industry which took a posi-
tive stand against these methods of selling
pianos.

Interest was stimulated in all sections of
the country and the piano dealers passed
resolutions requesting its members to aid in
the crusade against the use of such certifi-
cates in piano selling.

The result of this action on the part of the
Association will have a wide-spread influ-
ence in checking the coupon certificate
method of piano selling.

N account of price contracts in the
O talking machine trade the conditions
are such that it is not probable that
similar methods could be employved for the
sale of machines, vet, we can see possibili-
ties whereby this certificate plan might be
used, and, if this evil should rear its head in
the talking machine trade the Association
would stand ready to deal it a crushing blow
at the start, as one can never tell just what
conditions may arise whereby the aid of a
powerful organization is needed for trade
protection.

An organization cannot be immediately
called into active being, therefore, if the job-
bers live in a state of preparedness, and are
always keenly alert to meet contingencies
which may arise from time to time, they oc-
cupy the same position as a police force.

They become at once a menace to the evil-
doer and whenever trouble arises at any
point they are in a position to exert a strong
influence to right the wrong.

It is difficult sometimes to trace just what
should be credited to the combined work of
all, but it is certain that if we study condi-
tions in all trades we will find that great
good must be credited to associated effort.

The cleaner lines upon which business may
be conducted works to the advantage of every
man in the business and the reforms in the
credit system operate to the advantage of all.

There are many things which should be
seriously considered by those who have in-
terests at stake, and we know that the job-
bers at Atlantic City have planned to con-
sider a numnber of matters which have a di-
rect bearing upon the talking machine affairs.

53>
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'HERE has been some discussion in
T trade circles as to who will be elected
the next president of the association.

The Eastern men say that the honors
should come into Eastern territory this time,
as since the association was formed at Buf-
falo the chief executive position has been
held by Western jobbers.

There is no sectional feeling shown in the
matter, but the Eastern jobbers feel that the
different sections of the country should be
represented and that the honors should go
"round.

Splendid work has been done for the or-
ganization by men in the East, and there is
good presidential timber in this locality.

A LIVE TALKING MACHINE MAN.

0. A. Gressing, Long in Charge of St. Louis
Talking Machine Co. and Now With Aeolian
Co., Has Made Enviable Record as Manager
—To Remain with Victor Co. Forces.

(Special to The Talking Machine World.)
St. Louis, Mo., June 10, 1910
We present herewith a very good likeness of
0. A. Gressing seated at his desk, and who, up
to the first of June, had charge of the St. Louis

0. A. GRESSING, SNAPPED SITTING AT H1S DESK.
Talking Machine Co., which was purchased by

the Aeolian Co. Mr. Gressing has made a most
enviable record while manager of this company,
and the Victor dealers in his territory are ex-
pressing tbeir keen regrets at his leaving., Mr.
Gressing has established a reputation as one of
the “live wires” of the talking machine trade,
and with his very able advice and counsel has
helped many a dealer over the rough places.
His enthusiasm and zeal for tbe Victor was con-
tagious and instilled in the dealers an ambition
and aim that they found easy of attainment by
following him,

At the request of General Manager Geissler, of
the Victor Co., Mr. Gressing will remain with the
Aeolian Co. until Mr. Honea, the new manager,
feels that he has the reins of the new depart-
ment firmly in hand. This is a splendid arrange-
ment, as the retail and wholesale experience of
Mr. Gressing has been of such wide scope that
his admirable assistance and coaching to Mr.
Honea will prove inestimable.

The many friends of Mr. Gressing will be
pleased to know that he will remain with the
Victor Co. Preparations are on foot among the
dealers of the Southwest to tender a banquet {0
Mr. Gressing when the time comes for him to
leave the St. Louis field.

TRADE ACTIVE IN NORTHWEST.

In Better Condition Than Ever Before—Deal-
ers Make Excellent Reports—Minnesota
Phonograph Co. in New Quarters—W. J.
Dyer & Bro. Concerts Popular—Other News.

(Special to The Talklng Machine World.)
Minneapolis and St. Paul, June 5, 1910.
Trade in talking machines is flourishing in St.
Paul and the entire Northwest as it never ha_s
since the days when the Edison phonograph was
first exhibited in these parts as a wonderful curl-

osity. All dealers report a substantial increase
in sales, in the retail way and a most satisfactory
growth.in the jobbing trade.

Tbe Minnesota Phonograph Co., Lawrence H.
Lucker, president, recently took possession of a
three-story building at 519 First avenue South,
Minneapolis. It is about 160 feet long, the first
floor being used for retail business, the second
and third for wholesale, and the basement and
two-story warehouse in the rear for storage and
workshop. Twelve sound-tight demonstrating
rooms, tastefully furnished, give fine opportunity
for purchasers to hear talking machines to ad-
vantage. Mr. Lucker reports trade exceedingly
good. Victrolas for the summer homes at Lake
Minnetonka and other lake resorts are increasing
in popularity.

The Viectrola and Amberola concerts begun by
W. J. Dyer & Bro. before the grand opera season
proved so popular that they have become a regu-
lar event. The concerts are held semi-monthly
and are doing good work in educating the public
to the real merits of the once despised machines.

The Columbia Phonograph Co.’s Northwestern
branch has had an excellent spring trade. Jay
H. Wheeler is more than gratified over the sub-
stantial enlargement of the retail sales in Minne-
apolis and St. Paul, as well as the business that
is obtained from the rural sections. The Dicta-
phone is winning its way in the larger law offices
and mercantile offices, where it is regarded as a
necessity, rather than as a convenience.

v S cxinSVee /
Beacanan Tasxmve Mocmne Co

PATENTED DEC 2871909

Cruwoer Recoro TRAY

COLUMBIA WITH GALESBURG CO.

The Piano House of Galesl Galesburg, Iil,, Will Con-
duct an Exclusive Department Devoted %0
Columbia Machines and Records—Scheuber
Drug Co. Become Columbia Jobbers.

(Special to The Talking Machine World.)
Chicago, June 3, 1910.

The Columbia Phonograph Co. have consum-
mated arrangements with the Galesburg Piano
Co., of Galesburg, Ill., whereby the latter wiil
conduct an exclusively Columbia talking machine
department. This is the result of the activity of
the Chicago organization of the Columbia Co.
and the general campaign being carried on in
the interest of the piano trade. The order re-
ceived included machines of all types of Graph-
ophones as well as Grafonolas and a large as-
sortment of records. The Columbia line is rapid-
ly being identified with the piano trade, many
progressive piano comcerns realizing the advan-
tages of being connected with the talking machine
business.

E. C. Plume, western wholesale department
manager of the Columbia Phonograph Co., with
headquarters in this e¢ity, has left his office for
several days and gone on a trip which will in-
clude Minneapolis, St. Paul, and Livingston,
Mont. While at the latter point he will call on
F. A. Scheuber, president of the Scheuber Drug
Co., exclusive Columbia jobbers for the State of
Montana.

IMPROVE YOUR SYSTEM
INCREASE YOUR RECORD SALES

BY USING

THE BLACKMAN CYLINDER RECORD TRAY

(Patented Dec, 28, 1909.)

A Record Tray With Record Label for L.ess Than One Cent

o T
O SON

STRONG TRAYS in a few seconds, as shown above.
ing record stock and a system you can’t beat.
can point to the record he wants to hear.

The BLACKMAN Folding Trays for Cylinder ¥lelcords are sl:p ed FLAT and can be FOLDED into

1s tray, wit!
The labels act as Silent Record Salesman and the customer
Adopt this system and your sales will not only increase but it will
never take more than a few minutes to make up a Record order,

apke Label, makes a handsome look-

THE BLACKMAN FOLDING TRAY

USED IN THE SYRACUSE WIRE RACKS
enahles you to carry a large stock in a small space. and also use the Rapke Lahel.
prices, either wall or revolving style, with opening to accommodate Blackman Trays. Write for prices.

We furnish wire racks at regular

NET PRICES TRAYS ONLY
(Subject to Change.)

Hold Net per 1,000. Weight per 1,000.
No. 2. 2 Records. $6.00 60 lbs.
132 8 Records. 8 78
*“ 4 4 Records. 9.00 87 *
‘“ 5. 5 Records. 10.60 106 ¢
‘“ 6, 6 Records. 12.00 16 “

Note.—Price less than 1,000 same rate,

In deciding FREIGHT or EXPRESS refer to
above weights, and allow for packing,

NET PRICES RAPKE LABELS
Prices Rapke Labels with Edison numbers and

titles, Domestic  Selections No. 2 to 9721,

which includes December, 1909......0.0 ..... .60
Per month, thereafter (postpaid), payable in

advance (2 min. and 4 MiN).eiesseennenennn w422

of Tray with Label to
any Dealer or Jobber

FREE SAMPLE

who writes on business letterhead.
SPECIAL DISCOUNTS TO JOBBERS

their jobber if he will supply them.

Above prices are RESTRICTED and quoted f. o. b. New York.
If not we will sell direct.

Dealers are requested to buy through

J. NEWCOMB BLACKMAN, Pres.

“THE WHITE BLACKMAN "

=Manufactured by

BLACKMAN TALKING MACHINE (0.

97 CHAMBERS STREET, NEW YORK
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Instant Response¢

- U-S Phonola, Model B

Write for Prices
and Particulars

T ———

The New Phonograjk

aroused such universal interest as the introduction of the

: ;ET,DOM. if ever. in the history of the music trade has an event
U-S Combination Phonograph and U-S Everlasting Record.

This interest, unmistakably inanifested at our recent demon-
stration at Richmond and expressed again in hundreds of letters
from every section of the country, is the direct result of one big
fact—that U-S Phonographs and Records have an actual superiority
over any other machine or record the trade or the public has ever
seen or heard. -

This is a broad statement, but we can prove it. We can prove that the U
line stands unapproached in convenience of operation, quality of tone prodi
tion and indestructibility of records. In this machine and record all the mistal
of the old-line machines and records have been corrected, and in correcting them
have produced a NEW instrument, built on NEW lines, NEW in its mechani
simplicity and artistic musical performance.

The first of the many advantages that are sweeping the

U-

Combination |

Phonograph

into instant popularity is the AUTOMATIC-CHANGE REPRODUCER CAl
RIAGE, by which, with a simple twist of a shift key, it is automatically and instant.
adjusted to play either a two-minute or a four-minute record. The convenience of th
device can be appreciated only by one who is acquainted with the old style an
troublesome method of disconneecting the horn, removing one reproducer and fastenm
on another, then the inconvenience of shifting mandrel gears to change the speed.

In the U-S all this is accomplished in a fraction of a second by a touch of tl
thumb and forefinger. Nothing could be simpler or more convenient, yet no othe
phonograph on the market has this remarkable improvement.

IN THE MOTOR OF THE U-S MACHINE, we are offering a devie
absolutely unique in its simplieity, long-running quality and unusual power. It embod
ies the nearest approach to positive noiselessness vet reached in phonograph constructiop-
Its ample power insures a smooth, evenly-balanced action, and in addition the U+
is fitted with a pulley balance w heel, another exclusive feature, and absolutely th
only means of insuring a reproduction true to pitch.

THE DIAGRAM OF THE U-S is much larger than any heretofore usel
and being made of an extraordinarily sensitiyve matertal it has marked superiority as#
“‘voicing " instrument, particularly in bringing out delicate musical detail.

The poiut is of selected sapphire. and is ground to a shape different from. an
unquestionably superior to, any other reproducer point on the market. [t is scientificall
accurate, and fits so perfectly into the sound groove that all scratching and harshnes
1s eliminated.

U:S5 MEANS BUSINESS. And our terms are such thi
phonograph line in America. Fill out and mail at ond

U-S PHONOGRAPH q

e

- __J‘
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d Record Receive

Even after you thoroughly appreciate the many revolutionary
features of the U-S Phonograph, thereisanotherand equally startling
chapter to the U-S story—the perfection of the U-S Everlasting
Record, beyond all question the most radical departure and improve-
ment ever introduced in cylinder records.

This Record is not a Wax Record. Both in material
and method of making, it is the result of research and experiment in
entirely new fields. It is composed of a wear-proof surface mounted
upon an unbreakable cylinder base, and is everlasting in the fullest
eaning of the word—proof against scratching, proot against cracking by extreme heat
r cold, proof against damage from careless handling or dropping. It may even be sent
hrough the mails in its original carton, with no other protection whatsoever.

It does away with the heavy loss dealers formerly were obliged to stand through
record breakage, and, moreover, it opens up big possibilities of new business through
mail delivery.

No amount of playing can wear out

Everlasting

Records

One was played continuously for eight days (1,000 times) yet a microscope
failed to reveal the slightest trace of wear, either upon the record or upon the sapphire
point. Even 10,000 times more would not have interfered with its faultless
reproduction,

Great as these points of mechanical excellence are, they are for the moment
forgotten when you hear the rich, round tone, the resonance and mellowness that pour
forth when the U-S P’honograph and Record are played.

Being accustomed to the unnatural tone of other machines, you are surprised at
the purity of tone, the fullness and volume of the U"-S. It is so natural in character.
so full of sympathy and-feeling, that it virtually brings you into the very presence of
the original voice or instrument. All the ‘‘tinny,’’ artificial character is eliminated.
This is the ‘musie that has at last placed the phonograph among recognized musical
instruments ; it is the kind that SELLS phonographs.

Bear in mind that oursis A FULLY MATURED BUSINESS PROPOSI-
TION. based upon absolute merit and having unlimited resource behind it.
broad enough in its scope and possibilities to merit the confidence and co-operation of
any dealer.

The wonderful UU-S story will soon be sent broadcast to the public—not a
proposition of promise merely, but of positive proof. Jy actual comparative
demonstrations at-dealers we are going to show to the world the difference between
U-S machines and records and other machines and records, and it is a difference that
will arouse the enthusiasm of your customers.

eans BIGGER PROFITS than offered by any other
1ccompanying coupon, and receive full particulars.

Cleveland, O., U. S. A.

City

State

from the Trade

It is.

U-S Banner Model

Two-Minute and
Four-Minute
Records

Uus

Phonograph Co.
1013 Oregon Ave.

CLEVELAND, 0+

Gentlemens:
Please send full particulars
concerning the U-S Line of

Phonographs and Records

Name

Address
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We are announcing this week a new
Columbia Graphophone—type “BNWM,”
with a splendid mahogany cabinet and
Symphony Mahogany Horn, at $50.

e o e

THE EXHIBITION AT RICHMOND.

The Leading Talking Machine Companies Well
Pleased with Result of Disptay at the Na-
tional Piano Exhibition in Richmond—Much
Interest Manifested by Dealers and the Gen-
eral Public in the Exhibits—Those In At-
tendance Pleased with General Results.

Perhaps the most ambitious displays made at
the National Piano Exhibition, held in Richmond,
Va., during the period of the convention of the
National Piano Dealers’ Association of America,
from May 16 to 21, were those of the Columbia
Phonograph Co., the National Phonograph Co.,
the Victor Talking Machine Co. and the U. S.
Phonograph Co. These concerns occupied well-
located booths, handsomely decorated, sound proof
and with plate glass fronts. Considerable busi-
ness was done by the “talking men” during the
afternoons, when the exhibition was open for
dealers only, while in the evenings, when the
public attended, the talking machine booths were
always crowded, the voices of the great artists
appealing to visitors even more strongly than the
music of the United States Marine Band and
the Bostonia Ladies’ Orchestra, which were in
attendance.

The people of Richmond and vicinity displayed
much interest in the exhibition and on society
night, May 17, over 5,000 people crowded into
the bullding at one time, causing such a jam
that the fire chief took charge and closed the
doors temporarily. The exploitation of the latest
conceptions in machines and records before such
crowds could not but result in much good for the
cause in general.

Keeping to the right with the crowd the first
talking machine exhibit seen was that of the
Vietor Talking Machine Co., who had a full line
of Victor machines displayed, including five
models of Victrolas. The voices of the famous
artists reproduced through the medium of the
Red Seal records served to attract crowds of
people to the booth, where they were greeted
with knightly grace by Oliver Jones, ably sec-
onded by Ernest Johns. Max Landay, of Landay
Bros., New York, was much in evidence around
the Vietor exhibit. Ellis Hansen, the window
display expert of the Vietor Co., had arranged
2 most attractive special display for setting off
the booth, the chief features of which were Red
Seal records, and the bright colors of the frames
in which they were set when lighted up by con-
cealed electric bulbs was very enchanting. George
D. Ornstein, sales manager, and J. M. Gately were
also in attendance at the Victor booth.

Next in line was the double booth of the Na-
tional Phonograph Co., wherein were shown a
full line of Edison machines, including the Gem,
Standard, Home, Triumph, Idealia and the Am-
berola, several styles of which were shown with
a variety of attractive finishes, At the exhibition
they took occasion to exhibit for the first time
their new reproducer, which gets a beautiful
volume of sound out of the records, and surpasses
any previous form of reproducer used by the

Columbla Phonograph Co., Tribune Bullding, New York.

National Co. A large assortment of records were
on hand for the entertainment and edification of
visitors. F. K. Dolbeer, sales manager of the
company, was in charge of the exhihit, assisted
by J. W. Scott and M. B. Romaine.

The United States Phonograph Co. had a well-
located booth, where they showed a number of
different styles of their combination phonograph,
playing with two and four-minute records as de-
sired, and including Banner and Opera modes
with horns and models A and B Phonolas, or
hornless machines, and their Everlasting record,
which in resisting all efforts to break them, live
right up to their name, besides giving forth an
excellent volume and quality of tone. Perhaps
the most interesting portion of this company’s
exhibit wag their combination reproducer, which,
by turning a thumbscrew, could be shifted to
play either two or four-minute records. The
shifting of the soundbox also made the necessary
changes in the carriages, automatically and in-
stantly. Those in charge of this booth were T.
H. Towell, A. W. Cole, F. L. Fritchey.

Following the circuit of the booths one came
to the double display space of the Columbia
Phonograph Co., where the full line of grapho-
phones and grafonolas were arranged most at-
tractively, The feature of this exhibit was the
new Mignon Grafonola, a cabinet machine full
of Columbia quality and retailing at $150, only
$50 more than the small Elite model grafonola.
Other styles of grafonolas were shown, including
the Regent style in various finishes. The booth
was handsomely decorated with framed pictures
of prominent Columbia artists. Geo. P. Metzger,
tne advertising manager, had some convincing
matter on hand for the benefit of visiting dealers,
including motto cards bearing the trite para-
graphs that have appeared in the recent adver-
tisements in The Talking Machine World. Gold
pins bearing the Columbia trade-mark—the two
notes—were much in evidence. Besides Mr. Metz-
ger, B. Feinberg, H. A. Yerkes, T. Allen Laurie
and C. B. Woodhead were in evidence in the in-
terests of the Columbia line.

H. N. McMenimen, general manager, Sheip &
Vandergrift, Inc., manufacturers of the Music
Master wood horns, attended the convention for
the purpose of getting in touech with the dealers.
Several styles of Music Master horns were shown
on machines in both the Columbia and Edison ex-
hibits. One of the horns was handsomely inlaid
with pearl, while the others were finished in
mahogany and oak. On the whole the Music
Master horns were much in evidence and were
greatly admired for their attractiveness and
acoustical value as tone augmentors.

TALKER FOILS BURGLARS.

Proves Such Attraction to Busy Cracksmen
That They Play It While Working and
Arouse Suspicions of Neighbors—Police Get
Musical Crooks,

In the future it will be the wise burglar who
keeps away from the house which shelters a talk-

ing machine, or at least controls his desire to
listen to the latest music until he has collected
the swag and has made his getaway. So it would
seem from the experiences of a trio of cracks-
men who were caught with the goods in
Harlem.

The burglars had made their entrance into a
residence that had been closed for the summer
and had a really good time collecting bundles of
valuables, prying open bureau drawers, smashing
furniture just for the fun of it, and listening to
tunes on a phonograph. William H. Haigh,
owner of the house, thinks the burglars must
have enjoyed the music, as many cigarette butts
were found lying near the phonograph.

The burglars blame their troubles on the
phonograph, for a little girl’s bedroom in the
heuse at 414 West 147th street, adjoining on the
west, was so near that she heard the music and
ran’ and told her papa, William Baxter. Baxter
dressed hurriedly and made his way down 147th
street to Amsterdam avenue, where he met Po-
liceman Rice on post.

The burglars, when surprised by the police,
started to beat a hasty retreat without waiting
to say a formal g.od-bye, but the whistling of
revolver shots around their heads so appealed to
their musical natures that they were impelled to
stop and listen, at the same time carefully rais-
ing their hands around their heads so as not to
interfere with the sound waves. The burglars
were held in $2,000 bail each and all the loot
was recovered by the police.

COLUMBIA LINE IN STATHAM

Has Been Placed with Sikes, Lanier & Fite
Who Will Also Handle It in Athens.

(Special to The Talking Machine World.)
Atlanta, Ga., June 2, 1910.

The Columbia line has been placed with Sikes,
Lanier & Fite, successors to W. M. Fite & Co.
at Statham, Ga., with a branch in Athens. The
negotiations were carried on and closed by the
Columbia wholesale branch in Atlanta through
W. A. Barfield, its special representative. Wester-
velt Terhune, manager in Atlanta, in writing H.
A. Yerkes, in charge of the wholesale department
at the executive offices, stated that Sikes, Lanier
& Fite carried the best stock of Columbia goods,
for a town of its size, of any place on his ter-
ritory. The firm in question certainly carry a
diversified stock, for, in addition to talking ma-
chines, they also handle pianos, organs, small
goods, buggies, wagons, harness, automobile sup-
plies, oils, do general repairing, besides writing
fire insurance. W. S. Lanier will be the partner
in active charge.

The Columbia Phonograph Co., General, have
again notified the trade that they intend to pro-
tect dealers in Columbia goods by prosecuting
every case of price-cutting which may be brought
to their attention.

To advertise right, you've got to believe in
advertising and want to advertise.
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THE TRADE IN CLEVELAND.

Talking Machine Dealers Well Satisfied with
Present Conditions—Opening of Summer Re-
sorts Helps Sales of Low-Priced Outfits—
New Screen Makes It Possible to Show
Moving Pictures in Full Daylight—Talker
Music Spurs Hens to Greater Efforts—U. S.
Phonographs Well Received—Double Re-
producer Carriage Arouses Interest—What
the Various Dealers Have to Report.

(Special to the Talking Machine World.)
Cleveland, O., June 9, 1910.

The gratifying volume of trade during May and
which has continued without abatement since
the first of June, is pleasing to the dealers, who
have reason to be satisfied with the business now
in evidence. There was a very satisfactory per-
centage of gain compared with the same period
last year and prospects are flattering. Complaint
is made by dealers of inability to procure goods
with reasonable promptness, especially Victrolas,
and there seems to be a shortage also in other
types of Victor machines. The Amberola
Edison phonograph attachment proposition is at-
tracting customers and proving a profitable as
well as popular deal.

The Columbia dealers have adorned the walls
of their stores with a set of elegant colored
lithographs, life-like presentations of prominent
authors in the Columbia lists of records.

The opening of summer camps, cottages, parks
and clubs has improved the trade in lower-priced
machines to be taken to the various resorts.
But the bulk of trade is in the higher grade
machines and records, a large proportion of which
is for the Grafonola Regent, Victrola XVI. and
the Edison Amberola, with selections of records
suited to the various tastes.

The general agent of the Huinane Society,
which has lately been giving considerable atten-
tion to the subject, accompanied by representa-
tives of the Lake Shore Film Co. and a number
of moving picture theater owners, visited the
Columbia Theater and witnessed the demonstra-
tion of a new picture screen which makes it
possible to see the fiims clearly in a room made
as light as day. The Humane agent approved the
invention as conducive to good morals. “This is
certainly a long-looked-for and much-needed
improvement,” he said, as he watched the prog-
ress of the test. “I believe it is the solution of
the moving picture show problem along the lines
of health and morality.”

A Buckeye woman noticing a newspaper para-
graph to the effect that music would encourage
hens to lay and, having tried many other devices,
resolved to try its effect on her idle flock. Open-
ing the kitchen door and placing her phonograph
nearby she played a melange of the popular songs
of the day. The hens soon gathered nearby,
showing their interest in the entrancing strains
by turning their heads to one side and intently
listening. The next day the woman found she
was six eggs ahead of the usual supply and,
elated at the result, showed her faith in the new
incentive by placing the phonograph out on the
porch as close to the hennery as possible and
furnishing them continuous entertainment. It is
reported that the hens paid handsomely for the
attention, accepting the recorded notes at their
face value, freely offering as collateral the
choicest of fresh eggs. It is not improbable that
this woman’s experiment may leau to the In-
stallation of phonographs in thousands of hen-
neries throughout the country, and thus put a
quietus on the cold storage egg trust. Let us
hope so.

A moving picture, conjointly with a talking
machine, to be used in connection with classroom
work, is the desire of Technical School students
of the city, who are now arranging for their
purchase. The idea of Dbuying the machines
originated with the principal and he has in-
terested all the pupils. The Cleveland Builders’
Exchange sent a moving picture to the school
one day and one firm portrayed a scene from
Tennyson’s “Idylls of the King.” ‘“Just the thing
—with the aid of a phonograph,” thought the
principal, “to use in the English classrooms. IE

Tennyson’s poems can be illustrated they can be
made to speak, so can Shakespeare’s, so, indeed,
can many others. Demonstrations will interest
the students and will give them a better, more
thorough understanding of the work.” The
teachers in the different departments of the school
are co-operating with the students in raising
funds to make the purchase. A year ago the
school purchased a piano-player, the only one at
present owned by a Cleveland school. “We do
things out here,” said one of the students.
“Tech. wants to be original.”

Marion Dorian, traveling auditor for the
Columbia Phonograph Co., was a visitor here
May 27 on his way to Cincinnati. He stated the
business of the company was constantly increas-
ing to enormous proportions, emphasizing the
popularity of Columbia goods.

For a long time a number of gentlemen prom-
inent in Cleveland financial circles have been
quietly but industriously working on what they
term a new everiasting record and combination
phonograph. Quite recently announcements have
gone out to the trade regarding the new product
and the company, which styles itself the “U. 8.
Phonograph Co.,” is receiving a splendid response
from all over the country where The Talk-
ing Machine World finds readers. It is character-
istic of the U. S. product that it was not put
upon the market until fully complete and in
every respect perfected, and the company is not
running any risks of having defective machines
leave their plant.

At the Richmond National Conventions the
company’s product attracted a great deal of at-
tention and the response therefrom and througn
the special announcement in The World from
phonograph dealers since has been such as to
give every promise of success.

The special features of the machine are a
double reproducer carriage, which contains both
two and four-minute reproducers. A turn of a
shift key, which takes but a second, changes the
reproducing sapphire and automatically shifts
the feed mechanism. Both results are accom-
plished simultaneously and there is not the
slightest opportunity for a mistake when chang-
ing from a two to a four-minute record. In ad-
dition to the reproducer carriage, a new feature
is the mandrel pulley balance, which positively
controls the speed of the mandrel and corrects
any variation in the speed of the motor.

A new venture for Cuarles I. Davis, who con-
ducts fifteen stores, located in various cities,
was the talking machine business. Just seven
months ago he installed the Victor and Edison
line of goods in his up-to-date music emporium,
considered one of the finest equipped in the coun-
try. “The showing,” he says, “that the depart-
ment has made is remarkable, not alone in the
large record business that has been worlked up,
but in the large number of machines that have
been sold and those, too, of the higher grade.”
The department is arranged in the mdst artistic
manner and the business pushed very aggres-
sively.

While “everything musical” may Dbe obtained
at the emporium of H. E. McMillin, department
E, the talking machine quarters, under the man-
agement of O. E. Kellogg, is forging to the front
in popularity. He reports the record trade for
the past month to have been very good and that
machine sales were fair. He stated the Edison
machines and records seemed to be more in de-
mand. ‘“Among the machines sold by us during
the past month,” said Mr. Kellogg, “was a com-
plete Victor outfit to the Euclid Avenue Congre-
gational Church. They presented it to A. F.
Hansey, Bolonge, F. C. M. S. Matadi, Congo.
It is to be used in helping to civilize the Africans
in the Wandy district.”

Regardless of the season’s execrable weather,
Mr. Robertson, of G. J. Probeck Co., reports a
very excellent trade. ‘‘Business,” he said, “has
been very fair during the past month. The
demand for the new high class double-disc
Columbia records has been a marked feature of
this month’s trade. Many inquiries are coming
to us concerning the Columbia Grafonela, as well
as for the more popular priced machines, The

Stop handing out
excuses to customers

When customers come to your
store for anything, you ought to
have it on hand or be able to get
it quickly and tell them just
when vou will have it.

Maybe you can’t do that with
your regular jobber, but if you
give us your order you can
easily figure almost down to the
very day when you will get your
goods.

We keep our supply of Vic-
tors, Victrolas, Victor Records,
record cabinets, fibre cases,
horns, needles, repair parts, and
specialties of every sort right up
to the minute and send you the
goods without delay. All orders
are shipped the same day they
are received.

We don’t keep you waiting
and you don’t need to keep your
customers waiting. You won’t
need to put them off from day
to day with the excuse that you
expect the goods almost any
hour. Customers won't stand
that sort of thing very long—
they want what they order and
they ought to get it quickly.

It’s our part of the job to see
that yvou get your goods quickly,
and if you send us your next
rush order you'll find out that
we know our business.

Just because there is nothing
vou want at the present time,
don’t put off sending for our lat-
est catalogue. \Vrite for.a copy
to-day so you'll have it when
you need it, and we’ll also send
yon our booklet, “The Cabinet
that Matches.”

New York Talking Machine Co.

Successors to
Victor Distributing and Export Co.

83 Chambers Street New York
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very much.

they ever heard.”

to us for credit.
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SOLID WOOD (NOT VENEERED)

Me. Dealer!

One of the largest Talking Machine Dealers in the
United States, writes us unsolicited :

“I am pleased to say that the MUSIC MASTER is the
best horn that is on the market.

I have a lot in general use, and customers like them
It sells machines and helps sell records.
Often customers say we have the best Talking Machines

Yours very truly,

Why not investigate the MUSIC MASTER product ?

Should your jobber be unable to supply you, write
us, and we will send you sample line of oak, mahogany
and spruce disc, or cylinder horns.

If you are not entirely satisfied with the superior

merits of the MUSIC MASTER, you can return them

SHEIP & VANDEGRIFT, Iac.
PHILADELPHIA, PA.
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(Name on request.)
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demand is still steady for Columbia indestructible
cylinder records of both the two and four-minute
variety. The indestructible feature seems to ap-
peal very strongly to users of the four-minute
records.

Good sales of Victrolas are reported by W. H.
Buescher & Sons, with an excelient demand for
records. “Business was very satisfactory during
May,” said Mr. Buescher, “and June trade is
proving quite as good. I visited the factory re-
cently and secured the promise of weekly ship-
ments of Victrolas, but which will fall short of
supplying the demand. The variety and excel-
lence of the June list of Victor records is at-
tracting scores of customers.”

“The volume of business in May was an im-
provement over April,” said the manager of the
talking machine department of the Goodman
Piano Co. “We are making daily sales of Vic-
trolas and just sold one to a citizen of San Fran-
cisco, who was visiting in the city. There is also
a very good demand for Reginas. There are
nothing more than fair average sales of records.”

A very good jobbing trade in the Victrola
line. is reported by Collister & Sayle, who are
making an attractive display of Victrolas.

Mr. Friedlander reports business quite satis-
factory at the Bailey store. ‘““The sales of Edison
Combination, Home Cygnet and Victor IIL,” he
said, “are exceptionally good and there is a good
demand for cabinets. Our record trade is fine
and we are interesting a large number of for-
eigners by furnishing them records in their
mother tongue.”

G. J. Probeck, local manager of the Dictaphone
Co., closed a number of good sized deals in
Dictaphones during the past week.

Mr. Goldsmith, representative of the Vietor
Talking Machine Co., was in the city last week
and stated that in all the towns he visited he
found business good and conditions in the talking
machine trade prosperous.

H. F. Tinker, in charge of the talking machine
department of the May Co., is quite optimistic
about business and reports a big demand for Vie-
trolas of all styles and prices.

Mr. Robbins, of D. L. Robl)i!fs & Co., makes a
similar report with the addition that he is doing
a big business in Edison phonographs, covering
the entire line.

Mr. Towell, of the Eclipse Musical Co., and Mr.
Rood, of the talking machine store, claim that the
weather has had a deterrent effect on trade for
the past couple of years, particularly in the
country districts.

John Reiling, who handles the Columbia Co.’s
goods exclusively, is building up a big following
in German records as well as others of the
foreign series.

S. B. DAVEGA RETURNS

From His Visit to the Pacific Coast and Chats
of Conditions as He Found Thern in That
Section.

S. B. Davega, president of the S. B. Davega
Co.,, New York, who has been on the Pacific
Coast looking after important property interests
in Spokane, Wash., for over six months, re-
turned East recently. Of his visit, Mr. Davega
said: “I came back a little sooner than I ex-
pected on account of the illness of Mrs. Davega.
I was in Spolkane only while away, and though
my personal affairs engaged the greater part of
my time, still I did not overlook talking machine
affairs altogether. The business was in excel-
lent condition. As you probably know, Sherman,
Clay & Co., of San Francisco, are the sole Victor
distributers for the Coast, and it is a great
proposition. The furniture houses handle talk-
ing machines to a much greater extent than in
the East and they sell quantities of goods. Our
own business is as good as can be expected for
this time of year, and we are ahead of last year’s
record of sales. We anticipate a fine trade in
the fall.”

FIRST BLACKMAN CO. OUTING.

Company Entertain Entire Staff of Employes
During Afternoon and Evening at Coney
Island—Generosity Appreciated.

The Blackman Talking Machine Co. held their
first annual outing on Saturday last at Coney
Island, the entire party being the guests of
the company on this occasion. The employes,
with their wives, sweethearts, etc., left New
York on the 2 o’clock boat and immediately
on landing at the Island proceeded to plunge into
fhe joys of D:eamland and Steeplechase. When
hunger, stimulated by the ocean Dbreezes, as-
serted itself the party repaired to Feltman’s
where a bounteous shore dinner was enjoyed,
followed by a tour through Luna Park. It was
a tired crowd that sailed back to Manhattan on
one of the last boats, but everyone voted the
first Blackman Co. outing a grand suctess and
were loud in their praise of the company’s gen-
erous treatment. J. Newcomb Blackman and R.
G. Caldwell accompanied the party to do the
honors. The former made an interesting ad-
dress, to which Mr. Caldwell responded on be-
half of the sales force.

LATEST LIST OF ZONOPHONE RECORDS.

As previously announced, the Universal Talk-
ing Machine Mfg. Co., in removing their plant
from Newark, N. J., to Philadelphia, Pa., sus-
pended their May list of Zonophone double-dise
records. May and June are therefore combined,
and the bulletin has now been sent the trade.
About twenty double record discs—or forty se-
lections—are listed and the range of music cov-
ers a wide field of the latest hits, as well as
a number of standard favorites. The company’s
factory is now running smoothly and orders are
being filled as rapidly as possible. General Man-
ager MaeNabb gets into New York about once a
week.

No small thing in a shop or store is too small
to overlook. But no small thing should ever be
magnified into a mountain.
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TRADE H/;I;PENINGS IN LONDON.

Talking Machine Industry Advancing Slowly
but Surely, Is Consensus of Opinion—Acute
Competition in Disc Record Field—Machine
Sales Drop Off—Edison Record by the Late
King—A New Disc Record—Business Flour-
ishing in Australia—An Original Form of
Motor—To Play ’Phono Cut Discs on Colum-
bia Machines—Some New Companies—The
New Record Lists Offer Much of Interest—
Advance in Color Cinematography—Barnett,
Samuel & Sons’ Interesting Trade Litera-
ture—Surprise Occasioned by Edison’s Re-
marks—Exhibits at Japan-British Exhibition
—First Lange Dividend—News of the Prov-
inces.

(Special to The Talking Machine World.)
London, E. C., June 3, 1910.

At times one is inclined to view things from
a pessimistic standpoint, at others times just the
reverse. The reason is usually a personal one.
It is amply demonstrated in the talking machine
business when fluctuation of sales causes many
to take up somewhat inconsistent attitudes in re-
lation to the future of our industry. A round of
visits among traders on auy one day would reveal
opinions which are intensely interesting, if only
because of their contrast. One enthusiastic man-
ufacturer believes the business to be only in its
infancy, and would stake his life upon the pros-
pects of the future. He is doing a fine trade.
Another will dwell enviously upon the boom
times of the past, talk despondently of the future.
give it as his opinion that the public is getting
indifferent, and stops advertising; needless to say
he is goimg badly. Pass to the factors and deal-
ers, and we hear the same diversity of individual
opinion. What is the explanation? ls the talking
machine trade losing ground or making headway?
Taken as a whole, I am inclined to believe, after
careful thought, that this industry has not
reached that stage which might be called stagna-
tion. It is not marking time, but its progress is
slow, for all that, especially if considered from
the point of view of profits. Here in England
competition in the disc field is beccming more
acute each season, with this result, that while
trade in bulk is lavger, it is not sufficiently so to
keep up profits, because expenses are proportion-
ately more, and [ venture to say that there is not
one firm who could truthfully say they are doing
better for their shareholders to-day than in the
past. That is not evidence of progress. Apart
from competition, there is another aspect which
bears pertinently upon the situation, and it is
this: People do get indifferent to their machines,
which fall into disuse and ave eventually sold.
That means a loss of new business to the machine
manufacturers and a loss to the record malker.

Purchasers of new machines do not far outnum-
ber those who dispose of their instruments second
hand, and as time goes on this private trading
will be felt more keenly by the manufacturers.
Again, the trade is to-day in the hands of a
larger number of distributors, whose individual
sales are proportionately less on that account, be-
cause the demand falls much below supply. To
sum up, it is evident that talking machine condi-
tions on this side are in a very unsettled state,
and are likely to remain so under the present
order of things.
Record Made by King Edward.

Since my last report we have had to mourn the
death of one who held a more sympathetic place
in our hearts than we realized while he was liv-
ing. Our King—Edward the Peacemaker—as he
was best known, always took a lively interest in
any new invention, and the story of his first intro-
duction to the Edison phonograph, how amazed
and delighted he was with every record; is well
known. Mr. Edison, we believe is the fortunate
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