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“Eames
Gadski Homer

make records only for the Victor

The world’s greatest singers 5
make records only for the Victor |

The world’s greatzest singers! The greatest tenors;
the greatest sopranos; the greatest contraltos; the
greatest baritones; the greatest bassos.

These famous artists—universally acknowledged
the greatest, and commanding the highest salaries—
" make records only for the Victor because only the Victor
drings out their voices as clear and true as life itself.

i

Entered as second-class matter May 2, 1905, at the post office at New York, N. Y., under the act of Congress of March 8, 1879
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" Double Record Discs

10 inch—65c. 12 inch—$1.00

The greatest care is exercised in combining the selections, |
each side of the disc presenting the latest and best in popu-
lar music or standard compositions. No extra charge for
copyright selections. i ;‘

Our first complete new catalogue of Double Side Spanish
and Italian Records is ready to mail on application. Grand
Opera and other selections list at 65 cents each.

In offering you our first list of thirty-five Russian Dou-
ble Record Discs, we do so at a big expense on account of |
duty and other charges. We are only charging you 75
cents for two selections. These records were all recorded in
Russia so you will understand your home songs and music.

ZON=0-PHONE INSTRUMENTS ‘ !‘
from $20.00 to $75.00

$50.00, $60.00 and $75.00 Machines all equipped with .
Wood Horns. ‘

Zon-o-phone Records will stand comparison with any
make. A trial will convince you.

Universal Talking Machine Mig. Co. |

Fourth and Race Streets PHILADELPHIA, PA.

| O

WHERE YOU CAN’' OBTAIN THE ZON-O-PHONE PRODUCT:

“HKAzSAS Joe Hilliard, Central A | ToETALaIR g IOHAI:’ Geo, S. Dales Co., 128 S, Main S
ot Springs ....Joe Hilliard, 216 tri ve, L [ TOM (oveesinnn . S. es Co., 5 n St
Ft, Smith ......R. C. Bollinger, 704 Garrison Ave. Boston.......... Katz & Hoffman, 9 Portland St. ‘ Cincinnati......J. E, Poorman, Jr., 639 Main St
" MINNESOTA |
St. Paul......... W. J. & Bro, 1193 W. 8tb St. | PENNSYLVANIA I
CONNECTICUT . ‘ C J. BregiBe Allegheny......H. A, Becker, 601 Ohio St f
Bridgeport...... F. E. Beach, 963 Main St. | MICHIGAN ] Hnri:hurg...;..]’.MH.k Tgmp Mousic House, 1§
: : . ¢ arket Sq.
_ | Detroit......... J. E. Schmidt, 336 Gratiot Ave. Philadelphia..., Harmonia Talking Machine Co., 1391
il YLORIDA Areh St
Tampa.......... Turner Music Co., 604 Franklin St JUISSOURS | P:‘“ delphia....S. Nitti 1202 N, 5th St. I
M Springfield .....Morton Lines, 3256 Boonville St | Pittsburgh......C. C. Mellor Ce., Ltd., 819 Fifth Ave
St. Louis........ Knight Mercantile Co., 311 N. 13th St.
ILLINOIS i St. Louis........ D. K. Myers, 3339 Finney Ave. TEXAS
Chicago. ... ... W. H. Sajewskd, 1011 Milwaukee Ave. | NEW JERSEY Beaumont...... K. B. Pierce Music Co., 608 Pearl St.l
Chicago.,....... Tresch, Fearn & Co., 73 Fifth Ave. Hoboken........ Eclipse Phono. Co., 308 Washington St. WISCONSIN |
‘NEW YORK Milwaukee..+...G. H. Eichholz, 568 12th St.
il kee...... . Co.
K:NSAS Brooklyn....... B. G. Warner, 1218 Bedford Ave. iilwaukee Haefler Mo Col I3 IRINEASEES
IR . . - F Co., 517519 New York......
opeh Emghixer ipvi:i.mu LW New York Gr;;‘t)ercr}::sv SZM" Phonograph Co., CANADA
| S. B. Davega Co., 126 University Place. Toronu..a.......wsb:ley, Royce & Co., Ltd, 387 Yonge
MNARYLAND NORTH DAKOTA .
" V. , B.C.M. W. Waitt & Co., Ltd, 558 Grao |
‘ﬂlvﬂu ...... Globe Hoevec Furn. Ce. Fargo.......... Stone Plano Co., 614 First Ave, N. s ville St.

Beltimors . ..... C. S Saith & Co., 841 W. Baltimore St. Grand Forks....Stene Piano Company. » Winnipeg, Mar.Whaley, Royee & Ca., Lad
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CONFIDENCE IN ADVERTISING.

Confidence the Basic Principle of Whole Com-
mercial Structure Says E. R. Scott in Ad-
dress Before Des Moines Admen’s Club—
What Confidence Means Under Various Con-
ditions Rather Interestingly Defined.

Confidence is the basic principle underlying our
entire business structure. Take confidence out of
our business and what have we left? Nothing but
a shell; the meat is gone. Confidence then is an
essential in good advertising for the same reason
that eonfidence is an essential in any other business,
for advertising is a business—not a game. There
may be instances in which advertising is a game,
but with men who work at it—who study it, the
word game hardly fits. With all of us advertising
is a business, it is our means of earning a livelihood
and when the teacher asks my son what his father
works at I would feel somewhat abashed if he
should answer, “Oh, my pop does not work, he
plays the advertising game.”

Would a man be a good farmer if he had no
confidence that the seed he planted would grow?
Would he plow well, plant well and cultivate
well? No, he would not.

It is the confidence he has that makes him a good
farmer. He knows that if he does his part the
crop will be his reward.

If the engineer on the Twentieth Century Lim-
ited lacked confidence you would not care to ride
on his train. But he has confidence—confidence in
himself, confidence %n his engine, confidence in the
steel, confidence in the roadbed and confidence in
the dispatcher who keeps the track clear.

Why ean one man go to a banker and get the
Jean of a large sum of money when another man
with gicater assets and less liabilities cannot. Con-
fidence does it. The banker knows his man.

I step into your store, make a purehase and hand
you a check in payment. If you do not know me
|you look me over carefully and—refuse the check.
You prefer to keep the goods—you say I don’t
like the looks of that fellow—you lack confidenee.
A salesman takes his trunk and starts over his
territory. He calls on John Jones. If Jones is a
stranger to him, he does not immediately say,
“Come, look at my samples.” He begins to work
for Jones’ confidence. He knows that even if the
goods are right and the prices right, Jones must
have confidence in him and his house or he will not
get the order.

Confidence, then, is the key to the situation. It
furnishes the energy or spur for the farmer. It
leads the railroad engineer to brave danger. Con-
fidence eauses the banker to risk fortunes in his
investments. Confidence is the most potent factor
in the salesman’s success and confidence is the
essential of advertising. Without confidence there
would be no advertisng.

VICTROLA AND PLAYER-PIANO

Used Together in Recitals at Hahne & Co.
Store, Newark, N. J.—The Columbia Line
with the Armstrong Piano Co.—A Free
Record Offer the Subject of Some Comment.

(Special to The Talking Machine World.)
Newark, N. J., Sept. 11, 1911.
An interesting feature of the celebration of their
fifty-third anniversary by Hahne & Co., the prom-
inent department store proprietors of this city. last
week, were the daily concerts given in the auditor-
ium connected with the piano department. On
three days the Victrola was used to reproduce the
voices of the great opera artists, the piano accom-
Ipzmiment being furnished by a Hardman Autotone.
The player-pianist, Le Koy H. Moon, had complete
control of his instrument and the effect of the com-
bination aroused the enthusiasm of the large
audiences, Many of those present did not believe

it was possible to carry out such a plan and their
surprise was well worth noting.

The Armstrong Piano Co., who recently se-
cured the agency for the Columbia Co. line, have
given over the entire second floor of their building
to the “talker” department and are displaying
every model of horn machines and Grafonolas.
They have had two sound-proof demonstrating
rooms fitted up in connection with the main dis-
play room and report that the business has been
such as to fully warrant the opening of the new
department.

A certain dealer on Broad street has stirred up
some bitter feeling in the local talking machine
trade by offering to give an Indestructible record
free with every purchase of three records at the
usual price. The offer extends to five records free
with every purchase of a dozen.

AN AUTOMATIC SALESMAN.

Motion Picture Machine for Use of Travelers
Now Being Manufactured.

To bring a machine to the buyer's office and to
show it in action without the noise and grime of
the factory is virtually what is suggested by the
Motionscope Co. This enterprising company
manufactures a motion picture machine of a size
fitting into a salesman’s traveling case, but in ad-
dition to enabling the salesman to enter a pros-
pect’s office and give a demonstration of the ma-
chine in operation, it is pointed out that films may
be shipped to prospective buyers when it may not
be necessary to send the entire machine. Then the
film can be shown at the regular motion picture in-
stitution of the neighborhood at little cost.

The picture machine is equipped with an attach-
ment for sliowing single slides, which, of corrse
may be colored or may be reproductions of draw-
ings to elucidate features of the design not con-
veniently explained with the moticr picture. Of
course, with a motion picture machine the reels may
be stopped at any point and a dcfinite operation
studied with care. The possibilities of the applica-
tion of the motion picture machine are, of coursc.
great, and it is interesting to add that the com-
pany have had such a degree of success in intro-
ducing the machine that on October 1 they expect
to have a plant of double present capacity for turn-
ing out films, slides and picturc machines.

HANDLING DIFFICULT ;ROSPECTS.

The Salesman Uses Diplomacy and Skill to In
terest an lrascible Customer,

There are few talking machine salesmen who
have not come across in their time a class of
customers difficult to please, and who apparentlv
come to scoff instead of to buy—the kind of cus-
tomer that tries one’s patience. This class of cus-
tomer is not confined to the female gender, but
more frequently is found a2inong the opposite sex.
G. H. Putnam, who doubtless has had some expe-
rience in this line, in writing on this subject says:

“Most people are subject to moods which they
control with difficulty or not at all. But the man of
moods and explosive temperament, after he has
made an exhibition of himself and perhaps gone to
the extreme of ill manners and abuse in dealing
with a salesman, is, unless he is thoroughly hard-
ened, sure to swing back to the opposite mood, often
with a tinge of regret for his unmannerly conduct.

“This is the salesman’s opportunity. It is to judge
his iman and quietly but abruptly leave him, that
is, if he is permitted to do so—in some cases the
salesman’s going may be hurried. Then he should
estimate the time for his return.

“It is useless to try at once to overcome a man
who has lost his temper or happens to be in ill
humor, but the politely persistent salesman should
keep at his prospective customer until the explosion
comes, then quickly make his exit,

“After an hour, or two, or, even better in most
instances the next day, he may return and then he
will probably find the man in a better humor and
generally more than ready to make amends.

“The salesman who understands this tendency of
human nature to react, and makes the most of it,
will be able to land many a customer who would
otherwise escape him.

“While it may hardly seem honorable purposely
to lead a man into such a situation, it is certainly
consistent with business ethics to take advantage
of the better mood and the almost certain tinge of
remorse that follows when a man makes a fool of
himself.”

“RECORD" OF INDIAN PRAYER.

Two Redmen Contribute to French Gramo-
phone Archives of Languages.

A dispatch from Paris says that a curious ex-
periment was made with great success at the Sor-
bonne a few days ago. Reeently the French Min-
ister of Public Instruction authorized the creation
of a public office in which arrangements were made
for the storing of the archives of language on
gramaphone records. Special plates were made for
the record. and it is hoped to preserve a complete
collection of all languages and every dialeet in
use in the world at the beginning of this twenticth
century. Just now a number of Redskins are on
show at the Jardin d’Acclimation in the Bois de
Boulogne in Paris, and the management has been
asked to induce two of the chiefs to consent to
speak into the gramaphone. They have been in-
duced to do so, but not without difficulty.

When they were told that the prayer which
they were asked to speak into the great trumpet-
like receiver would be repeated in two centuries
to other ears by means of the apparatus they re-
fused to have anything to do with it. When they
did consent they made a number of conditions.
The prayer they selected was the one with which
they conjure the divinitics of evil.

Before they would agree to speak it they arrayed
themselves in all manner of charms and fetiches
against the Evil One and lesser devils, and they
would not speak into the gramaphone at all until
they were allowed to hold a loaded revolver in
their right hands while so doing. At the first
cxperiment one of the chiefs was so alarmed by
the preliminary whirr of the instrument that he
fired six revolver shots into it and smashed it to
pieces, Another gramaphone was brought, how-
ever, and the redskins’ prayer is now on record
in the archives, with the languages and dialects
of Sweden, South America, China and even of
Montmartre.

USED A PHONOGRAPH.

Miss Dwight Learned Her *‘Seven Days' Lines
from the Records.

Miss Maquita Diwight, who will be with one of
the \Wagenhals & Kemper “Seven Days” produc-
tions this coming sceason, became familiar with
her part in a queer way. She was visiting a friend
in the country and, the day before rehearsals were
called, this friend was taken ill. Miss Dwight
could uot leave her.

The actress notified her managers of her pre-
dicament and they had a number of phonograph
records, recording Miss Dwight’s lines, made. These
they sent her, and when Miss Duwight reached
New York a few days ago she was thoroughly
familiar with her role, having learned the lines
from the records.

Keep your windows in spick and span condi-
tion. If trimmed often and attractively, they are
a mighty working power for your store's good—
they work all the time,



SOUTHERN CA[:IFORNIX NE-WS.

Trade in All Sections Shows Improvement—
The Angeles Co. Take on the Victor—Sher-
man, Clay & Co. Enlarge—Great Activity
with Edison Agents—Columbia Manager
Looks for Large Fall Trade—Some Dis-
tinguished Visitors—Interesting Budget of
News from All Points in the State.

4 THE TALKING MACHINE WORLD.

(Special to The Talking Machine World.)
Los Angeles, Cal,, Sept. 4, 1911.

Trade throughout Southern California is im-
proving steadily and rapidly, much to the surprise
of many of the dealers, who have consequently
become more enthusiastic regarding the outlook for
the coming season in the talking machine trade than
ever before. A good portion of the increased trade
is due to the fact that many people are returning
from the seashore and mountains, and are adding
fresh records to their libraries. Dealers in this
section of the country are anxiously awaiting the
new Edison disc line to appear, and, judging from
the inquiries, it will cause a sensation when placed
on sale. '

The Angeles Talking Machine Co., 337 South
Spring street, who formerly conducted what was
known as an exclusive Edison store, have installed
the complete Victor, and though the new move A.
Pfaff, the proprietor, can now accommodate the
disc as well as the cylinder trade.

Miss A. Brown has just returned from an ex-
tended northern trip, where she has been spending
her vacation with friends. Miss Brown has had
charge of the talking machine department of the
Fitzgerald Music Co. for several years. She is the
only lady manager in the city of Los Angeles, and
more than holds her own in the talking machine
business with the managers of the opposite sex.

The J. B. Brown Music Co., 642 South Broadway,
have had an excellent run on Victrolas, and a very
fine trade in records as well as smaller sizes of
machines for the month of August. H. B. Hin-
mann, manager of the talking machine department,
has planned to start their season of monthly Vic-
trola concerts on September 14 with the opera,
“Lucia.” Not only the records of this opera are
played, but the story of the opera is given and ex-
plained in connection with each record. These
concerts have proven very successful; filling the
hall when given.

The Birkel Co, report business in rather good
condition. R. W. Pittock has taken the place of
Mr. Cook, who has charge of the phonograph par-
lors and is away on his vacation.

W. P. Carson, who has taken the managership
of the talking machine department of the Wiley B.
Allen Co,, is a successful talking machine man, and
will no doubt increase their trade.

A. W. Beatty, Moricopa, Cal, is in the city with

his automobile enjoying two weeks’ outing with
his family. They are making their headquarters at
Long Beach.

Miss Jones, Mesa, Ariz, who has charge of the
Edison line of Everybody’s Drug Store, reports
business unusually good in her section of the
country.

F. J. Hart, president of the Southern California
Music Co., who has been very ill for several
months, is now improving slowly. It is hopei he
will soon be able to take up active work again in
his large establishment.

Arthur D. Geissler, general manager of the Talk-
ing Machine Co. Chicago, was in this city for a
few days visiting his uncle, Mr. Geissler, of the
Birkel Co. He also paid a visit to O. A. Lovejoy,
manager of the talking machine department of the
Southern California Music Co.

J. V. Haines, who is making a wonderful record
in the sales of the Edison business phonographs,
has returned from a trip to San Diego.

The Southern California Music Co. state through
their manager, O. A. Lovejoy, that the Edison
wholesale trade has gone far ahove the average for
the season. The retail trade of the Victor and
Columbia goods is active.

H. D. Michaud is one of the latest Columbia
agents. He is an exclusive dealer for Watts.

T. E. Dame, of Ryan & Dame, the hustling dcal-
ers of Tulare, Cal, has been in Los Angeles sev-
eral days. He is an Edison enthusiast, and makes
a specialty of the Edison Amberola, having placed
a large number of these instruments in the better
homes in his town.

Fred D. Hall, of Chicago, the well-known in-
ventor of the Victor fibre needle, was a recent
visitor. Mr. Hall, who is a brother-in-law to
W. J. Raynard, traveling representative for the
Southern California Music Co., came purely on a
personal visit, but found time to explain to a
number of the city dealers the right way to use the
fibre needle. Mr. Hall leaves for San Francisco,
Seattle and then for home. He expressed con-
siderable surprise at the up-to-date way the talking
machine business is cared for in our city, and
stated that our stores in Southern California coni-
pare with any in the East.

T. W. Jones, the exclusive Edison dealer of
Fellows, is spending a couple of weeks at the
beaches here.

The Paunlin Furniture Store, of Ocean Park,
have opened a department for talking machines,
pianos, sheet music and small goods. Mr. Paulin
reports business as starting out very nicely.

Carl Strock, Edison dealer of Santa Ana, is
having great success in working the home demon-
stration and free-trial plan. He is using an auto-
mobile to cover the trade in his section.

Clark Bros, of Uplands, have enlarged their

—

talking machine department and added complete
record stock in the Victor and Edison lines.

C. E. Le Roy has taken the Edison line for San
Bernardine, and intends going after the business
hard. He will make a specialty in the higher
priced instruments.

W. A. Voltz, Edison representative for Cali-
fornia, is on a visit to the Edison factory at
Orange, N. J.

George P. Austin, Oxnard, Cal., has added com-
plete catalogs of Mexican and Portuguese records
to his already large stock.

Leroy Calvert, the jeweler of Azura, has lately
added a talking machine department, and states
business is starting out very good in Edison and
Columbia lines.

A. G. Farquharson, special representative for the
Columbia Co. in Southern California, reports great
success with the Grafonola Favorite. He has re-
cently closed many lage deals in Los Angeles and
vicinity for the new style Favorite.

Sherman, Clay & Co., Victor distributers for
Southern California, have just enlarged their pres-
ent floor space to more than double its capacity.
They have just received their second carload of
Victrolas XVI., which nearly supplies the demands
of the dealers for the summer trade. They have
disposed of a great many Circassian walnut Vie-
trolas to the trade in the past few months,

Mr. Delozier, president of the Delozier Furgiture
Co., of El Centro, Cal, who spent his vacation
in Los Angeles and San Diego, visited the Colum-
bia wholesale house and ordered a stock of new
hornless graphophones for fall.

Jacob Schireson has just returned from an en-
joyable vacation on Catalina Island. Business has
been extraordinarily brisk with the firm during July
and August.

William F. Stidham, local manager of the Colum-
bia Phonograph Co., reports that their volume of
business this summer has been unprecedented, and
he looks for a very large fall trade.

PHONOGRAPHIC ADVERTISING

An advertising device, having al advertiser ¢x-
hibit and a phonograph to announce the advertise-
ment as it is displayed, is shown in a patent, No.
098,721, to George A. Stafford, of Belcherville,
Tex. It has a motor which, through suitable
mechanism, operate to display advertisements svc-
cessively and the motor also opcrates the phono-
graph to announce the advertisements.

THE TIME TO CHARGE.

The time to charge an article to the customer
is immediately after the sale, no matter if other
customers are needing your attention.

EXPERIENCE

EDISON

Yours to command

IS A GREAT TEACHER

Applies Just as Aptly to the Handling of Talking Machines as to Anything Else.

OUR SIXTEEN

Has taught us what goods to handle and
how to handle them. Just how well we have
learned our lesson will be at once made plain
to you if you send us your orders for Victor
and Edison Machines, Records and Supplies.

YEARS’

EXPERIENCE

VICTOR

If you do not handle our

PROMPTNESS
NEWGOODS
FULL FILLING

THE EASTERN TALKING MACHINE CO.

177 TREMONT STREET

BOSTON, MASS.

‘“GRAND OPERA” NEEDLES

you are not supplying
your customers with the

OF ORDERS

DISTRIBUTORS OF EDISON AND VICTOR MACHINES, RECORDS AND SUPPLIES

best.
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$15
for this genuine

Victor-Victrola = —=

Equipped with all tbe latest Victor lmprovtments including
Exhibition sound box, tapering arm, “goose-neck’’, ten-inck
turn-table and concealed sound-: amphf\mg features.

There is no reason on earth why anyone should
hesitate another moment in purchasing this greatest of all
musical instruments.

The fact that 1t bears the famous Victor trademark and
is a genume Victor-Victrola guarantees the same high
quality and standard of excellence so well established and
recognized in all products of the Victor Company.

Never has there been such an oppor-
tunity for profit and prestige in the musical
instrument industry.

No dealer can afford to overlook it. 1S MASTERS VOICE”

REC.ULS. AT o7,

Victor Talking Machine Co., Camden, N. J, U. S. A.

Berliner Gramophone Co., Montreal, Canadian Distributers.

Always use Victor Records played with Vicior Needles—there is no other way to get the unequaled Victor tone

VICTOR DISTRIBUTORS:

Albany, N.Y...... Finch & Haba. E}mlra. N. Yigaloe s Eimlra Arms Co. Oklahoma Clty, OklaSchmelser Arma Ce.
Atlanta, Ga....... Elyea-Austeil Co. Gall\al::a':r:reTxe')E Lo R ,}‘;O'G G‘Zg.(l:ncz Bros. Omaha, Neb. ... ...A. H::lf: So.] .

Phillips & Crew Co. . ﬁran? Fltaplds‘{Mlch J. A. J. Friedrich. Nehr yele Ce.

Austin, Tex....... The Taiklng Maehine Co. o onolulu, T. H.. . Bergstrom Music Co., Ltd. X
’ R exte, Indlanapolls, Ind. Mu:::a] e, Peorla, 111,....... Putnamu:’.ueMCo.{ﬂ Incé
Baltimore, Md. . . .. Cohen & Hughes, Inc. Wuischner-Stewart Music Co. | Phlfadelphla, Pa. .. The Tajing Fachiac Co.
ﬁ. l;{ I!’-:l:zgh:nsd‘:mSogt Jacksonvllle, Fla, .. Carter & Logan Brothers C. J. Heppe & Son .
g ol i H Penn Phonograph Co ne.
Bangor, Me. .. .... Andrews Music House Co. Kanazs City, Mo. .. %‘cmd{:?hx:ms,‘méo_uu"c Col H. A. Weymann & Son, Inc.
B h la. . .E. E, Forhes Piano Co. : .
Irmingham, Ala Talbing Mobine o Knoxvlile, Tenn. ., .Kx;ga:;:lec;l‘ypewmer & Phono- Plttsburg, Pa...... C. C. Melior Co., Ltd.
Boston, Mass. . . ... Ofiver Ditsoa Co. Lineol ’ Standard Talking Machine Co.
Thé Fastern Talking Machine Ll:‘!(;::l N’:bA";‘ ++ Ross P. Curtice Co. Portland, Me. ... .. Cressey & Allen.
. oc r . K. i b
: 1 Licinert & Sons Co. PR AN e N ghe§m.§ftaﬁyP:ncooFo Portland, Ore..... Sherman, Clay & Co.
Brooklyn, N. Y. ... American Talking Machine Co. | Loulsvliile, Ky. .. .. Montenegro-Riehm Music Co. Richmond, Va. . ... Cahle Plano Co., Ine
Buffalo, N. Y W. D. Andrews Memphls, Tenn. .. .g. i X;grhe; 1;3“0 (éo. IV, - w. D.C;Joseu & Co.
y NGV Ll . D 2 ouck Piano Co. ochester, N. Y, .. E. J. Chapman

Neal, Clark & Neal Co. Mliwaukee, Wls. .. . Wisconsin Talking Machine ’ The Talking Machlne Co.
Burllngton, Vt.... American Phonograph Co. Co. 8alt Lake Clty, UtahCarstensen & Anson Co.
Butte, Mont. ...... Ortam Frotherst Minneapolls, Minn, Lanrence H. Lucker. Consolidated Musle Co.
Chlcago, I Lyon & Healy, Moblle, Ala. ... ... Wm. H. Reynalde. 8an Antonlo, Tex. ..Thos. Goggan & Broa.

p DU Lyo Rudolph ot oo Montreal, Can. .... Berliner Gramophone Co., Ltd. | San Franclsco, Cal. Sherman, Clay & Co.

The Talking Machine Co. Nashvllle, Tenn. ...0. K. Houck Piano Co. Savannah, Ga. .... Phiilips & Crew Co.
Clnclnnatl,0....,. The Rudolph Waurlitzer Co. Newark, N.J...... Price Talking Machine Co. Seattle, Wash. .... Sherman, Clay & Co.
Cleveland, 0. ... ... EV"H‘ Bge:scher & Sons. New Haven, Conn. . Henry Horton. Sloux Falls, S. D, .. Talking Machine Exchange.

B ivee Masical Co. New Orleans, La. .. Nat'l Auto, Fire Alarm Co. Spokane, Wash. . . . Eifer’s Music House.

EEE=ticee Philip Werlein, Ltd Sh Clhay & C

¥ erman, Clay 0.

it Bha s PerAR R il iCoy New York, N.Y .. .. Bisckmin Talking Machine Co. | g4 Loyls, M =
Denver, Colo. ... .. The Hext Music Co. Sol, Bloom, Ine. . Louls, Mo. .. ... oerber-Brenner Musle Co,

The Knight-Campbell Musie Emanuel Blont Tbe Aeolian Company of Mo.

Co. R Do & o e §t. Paul, Minn. .. .. . 1 Dyerd Bro.
Des M ... .Chase & West. $ BN G oehier ArICIE
es Molnes, la. e % Bhlsh, Ine. Chan H;" ‘hm°.! Co 8yracuse, N. Y....W. D. Andrews

Detrolt, Mich...... Grinnell Bros. et rk'° ef3, 10c, Toledo; R s The Whimcy & Currier Co.
Dubuque, lowa. .. .. Harger & Bllab, Ine. Silas E. Pe.mun’:}f"hhec‘ Washlngton, D. C. ¥. Droop & Sons Ca.
Duluth, Minn...... French & Bassett. Benj. Switky. Robert C. Rogers Co.
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to sell and

SHOW RECORD MAKING PROCESS.

Monteilus Plano House, Vancouver, Has In-
teresting Window Display During the Re-
cent ‘“Made in Canada” Week.

(Special to The Talking Machine World.)

Vancouver, B. C., Sept. 4, 1911.
Accompanying is a photo of a window display
recently used by the Montelius Piano House, Ltd,,
Vancouver, B. C., during “Made in Canada” week,
and, as shown, explains the process of making Vic-

tor records at the Canadian (Montreal) factory.
Nos. 1, 2 and 8 show the principal ingredients
used—shellac, ground fiber and coloring powder—

me

Unless a dealer has been shut out by somebody
else’s exclusive Columbia selling rights, there is
no reason that will hold water why he =
should not meet the Columbia demand with
Columbia product instead of trying to satisfy it
with other goods that will cost him double effort

doubtful success.

Columbia Phonograph Co., Genl., Tribune Building, New York

House, Ltd.,
instruments. O. Kohlert’s Sons’ clarinets, saxo-
phones, etc, M. Hohner goods and other small
instrument lines from English, French, German and
Austrian markets. A complete line of Edison
phonographs, etc., is also carried, besides an up-
to-date stock of sheet music, books, etc.

These departments have an efficient staff under
the management of Harry R. Rothermel, who is
well known to the talking machine and musical
instrument trade on the Pacitic Coast.

is factory distributer for York band

GETTING THE NATURAL MUSIC.

The phonograph is constantly coming into new
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INTERESTING DISPLAY BY THE MONTELIUS PIANO HO USE.

in separate jars, No. 4 a lump of the record ma-
terial from the mixing vats, No. 5 a sqiare of
“material” ready for the press, No. 6 a matrix and
No. 7 the perfect Victor record.

Beneath these are printed cards explaining the
details of manufacturing; from the mixing in the
crude state to the final testing of the finished
product.

In the foreground all of the different steel and
fiber needles are displayed with springs and other
motor parts; also record catalogs comprising every
language in which Victor records can be obtained.
A group of Victrolas and Victor machines with
music-master horns, with the well-known photos of
Caruso and Melba arranged among display records
complete this interesting and instructive exhibit—
and which, as far as known, is also an original one.

Besides being jobbers of Victor-Berliner goods
for the Canadian Northwest, the Montelius Piano

service. A Boston artist and musician who has a
summer home in the White Mountains and is a
great lover of nature in all the phases of outdoor
life, proposes to catch the notes of song birds and
reproduce them for the benefit of the public. A
concert of bird music no doubt might be made
highly delightful. But there is one “bird” whose
song is not likely to be perpetuated on the phono-
graph record. The music of the Jersey “skeeter”
will never become popular.

INTENSIVE SELLING,

Modern salesmanship is based upon the cardinal
principle not to induce any sale unless the buyer
benefits by it.

This is radically different from the old idea of
“a sale, dead or alive,” as demonstrated by a took
agent. He approached a man sitting on his porch.

“Your children will certainly appreciate this
book.”

“I don’t read, and haven’t any children,” was the
snarling answer.

“Then probably your wife would be pleased with

t,” said the book agent.

“I have no wife. Nobody but myself and my
cat,” thundered the man.

“Well,” was the undismayed reply, “don’t you
ever want a good, heavy book to throw at the cat
just to ease your feelings?”

INVENTS A TALKING WOMAN?

Massachusetts Creates Wonderful Figure After
8 Years’ Work—Uses Phonograph in Talk-
ing Apparatus—Inventor a Bachelor.

(Special to The Talking Machine World.)
Boston, Mass., Sept. 9, 1911.

John W. Belcher, of Center street, Newton, has
just finished a remarkable mechanical figure of a
woman which walks, talks, writes and smiles. The
figure is 5 feet 8 inches in height and weighs 183
pounds. It is dressed in a red silk gown of the
latest design, and can move its lips, eyes, mouth,
arms, legs and fingers.

Nearly seven years ago Mr. Belcher, who had
previously spent about ten years in quest of per-
petual motion, began the construction of the figure.
To make the figure talk, sing and answer questions
the inventor uses a talking machine. Mr. Belcher
is said to be a bachelor.

THE VALUE OF PERSONALITY.

Personality is the greatest asset that any retail
business man can have. He may have the goods,
the price, the location, but he must have the per-
sonal magnetism in order to have business suc-
cess. Every man stands for something in his own
business, and represents ideas of his own.

You will find upon investigation that the heads
of our largest financial institutions are men of
wonderful personality, who have injected this
personality into their business until it is felt in
every department.

Never knock your competitor, for it gives him
too much free advertising.

Regina Pneumatic Cleaners

Manufactured under the Kenney (Basic)
vacuum cleaner patents.

HAND OPERATED AND ELECTRIC
MODELS.

Handled with profit and satisfaction by
thousands of dealers.

211 Marbridge Bldg., 34th St. and Broadway, New York
218 So. Wabash Ave., Chicago
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TALKS ABOUT BUSINESS BUILDING

At the close of our last article I asked this ques-
tionn WHO ARE THE SALESMEN IN THE
WORLD OF COMMERCE?

My reason for asking this question is the fact
that there seems to be quite a general impression
among business men that it is those only who
directly market product, sell, or take orders for
the product of any given commercial institution,
who may or should be termed “SALESMEN.”

If we wish to be technical, and follow dictionary
definitions, possibly this is correct, but it is better
to be PRACTICAL than too technical, and the test
of PRACTICABILITY is result-getting; in the
commercial world—BUSINESS-BUILDING.

The way to get results—PROFIT-MAKING
BUSINESS—is to follow this definition:

THE SALESMEN OF THE WORLD in the
realm of Commerce are the COMMERCIAL IN-
STITUTIONS themselves.

Whether an individual business, a partnership, or
a corporation, there is just ONE SALESMAN for
each Commercial Institution in existence to-day—
THE INSTITUTION.

It is a Composite Being. If a partnership or cor-
poration, it is a Legal Entity.

Everybody from porter up to president is a part
of ONE SALESMAN—THE INSTITUTION.

The result of the efforts of the institution—its
work as @ whole when successful—is to MARKET
its PRODUCT at a PROFIT.

As we saw in Talk No. 1, the accomplishment
of this result is dependent upon the SERVICE
RENDERED. This in turn depends upon the
efficiency of each unit.

Victor--Edison

Always

We are the only Jobbing House within 190
miles of Pittsburg which can ship you both

Victor Edison

and save you double freight or
express charges—worth considering

o ) )
We have a complete line—in stock, ready
for immediate shipment—Edison and Victor
Machines, Records and Supplies.

TALKING
MACHINE

PITTSBURG, PA.

Standard

By F. A. Sheldon, Formulator of Science of Business Building and Editor of
The Business Philosopher.

TALK No. 2.

EVERY HUMAN BEING IN AN INSTITU-
TION MUST BE A SUCCESS FOR THE IN-
STITUTION ITSELF TO BE A COMPLETE
SUCCESS.

Every human being in it must be a SERVICE-
RENDERER, and if he is that he is bound to be a
BUSINESS BUILDER, and by all the rules of
Commercial Logic a Union of Business-Builders
can result in one thing only—a PROFITABLE
BUSINESS.

How About Equipment?

If each person engaged in the service of the
institution is right, the equipment must and will be
right. Equipment is EFFECT ; Man is CAUSE.

THE RIGHT CAUSE (MAN) WILL PRO-
VIDE THE RIGHT EFFECT (EQUIPMENT).

A house is known by the customers it gets and
kceps. It is the REPEATER that counts—the
PLEASED BUYER, who buys and buys again.
He advertises your SERVICE by continuing his
Patronage. Strive to make many like him. He is
the most potent factor in commercial success—
THE PLEASED PATRON, WHO BUYS AND
BUYS AGAIN.

Both the getting and the keeping of customers
or patrons depends upon the efficiency of each
unit in the composite salesman—THE INSTITU-
TION. Its success is the sum of the successes of
the individuals engaged in its service. Make each
unit right, and the whole will take care of itself.

E PLURIBUS UNUM, UNITED WE STAND,
DIVIDED WE FALL, was never said more truly
of our great country than of every commercial in-
stitution in it

As Usual

in one
shipment

Co.

Successful institutions are nothing more than the
combined efforts of successful men. The house as
a whole must persuade the buying public to pur-
chase its product at a profit.

Salesmanship Is Persuasion Applied to Busi-
ness.

Persuasion works both ways. People are per-
suaded to buy, people are persuaded not to buy,
people are sometimes persuaded by one indlvidual
part of the composite salesman to buy and then are
persuaded not to keep on buying by some other
part of the composite salesman.

This is not done intentionally, of course, as a
rule; but it is RESULTS THAT COUNT, and
persuasion not to keep on buying—not to become a
repeating patron—is the result of the words or
deeds of an intelligent unit.

A House Divided Against Itself Cannot Stand.

Nineteen hundred years ago this great truth was
uttered. It is one of the eternal truths of all time.
It is as true now as it was then. It will be as true
to-morrow as it is to-day.

In the business world, UNITED EFFORT spells
SUCCESS. DISUNITY—DIVISION—CLASH
OF INTEREST—these constitute the prologue of
the drama that ends in the bankruptcy court.

1 have known the good work of a good getter of
customers—the salesman in the technical sense of
that term—to be all undone by the untactful work
of the credit man; or, again, by the short answer
or smart remark of the repair man.

The inefficient work of a bookkeeper, who should
be driving a mule instead of pushing a pen, has
driven away many a customer. People do not like
to get incorrect bills.

Poorly written letters, incorrect spelling, lack of
efficiency of any kind on the part of the stenog-
rapher and typist often spoils business.

What Makes a Successful Business?

I answer, Not only the BUSINESS OB-
TAINED, but the BUSINESS RETAINED. The
first is the seed, the second is the tree that bears
the fruit of profit.

BUSINESS-BUILDING consists in keeping the
patron once made, and making his good will a
magnet to attract other patrons.

Great commercial institutions are not built by
the patrons of the day, but by the patrons of the
years, whose children, in time, will become patrons.

AN ENDLESS CHAIN OF PATRONAGE IS
THE ONLY HOPE FOR THE SUCCESS OF A
GREAT BUSINESS HOUSE.

It is all very plain when we once wake up to
the fact that confidence is really the basis of all
trade. It is not only the basis, but the very at-
mosphere in which it grows.

Every thought you think, every word you speak,
every act you perform, adds to the sum of the con-
fidence the buying public has in your institution, or
it subtracts in some degree from it.

Therc is no middle ground. There is one kind
of straight sticks only. All sticks are either
straight or in some degree erooked.

The words you speak and the deeds you do are
either right or wrong. They either tend to beget
and strengthen confidence, or to destroy it.

This is true of every one connected with the com-
posite salesman—THE INSTITUTION.

To get results, to render service, and therefore
huild business—in fact, to make a profit of each
department of the talking machine business or of
any other business—each department must work in
harmony within itself and with all the others.

There is often too much rivalry between de-
partments and too much rivalry between people in
departments.  Unselfish co-operation constitutes
the lubricating oil for the machinery of business
Apply it to avoid friction. Selfishness is a sand
that cuts and wears the machinery out.

In the ball team that wins, each player is will-
ing to make a sacrifice hit, if necessary. It's THE
TEAM, THE TEAM, THE TEAM. Anything
that's fair to make the TEAM \WIN!

It’s the STAR TEAM SPIRIT in business tha
wins, not the TEAM OF STARS.

The workers in an institution are not inde-
pendent, neither are they dependent. All are in-
terdependent.

(Contintted on page 10.)
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This ad, running
in the big standard
magazines and na-
tional weeklies 1s
making 1ts appeal
to every member of
millions of families

many of them
easily within your
reach, waiting to

be s.hown that the Out on your porch, in your eas
Edison Phono- chair, away from the heat and th
graph 1s easily | crowds, enjoying every kind o
within their reach. mu31ca1 entertainment that thi
theatre, the opera, or the music hal
affords—that’s what 1t means to owl

« EDISON
Thomas A. Edison, Inc. PHONOCRAP

59 Lakeside Ave., Orange, N. J.




1ere is no greater comfort than
evening with an Edison—the
mfort of bright songs and music
fectly rendered; the comfort of
nberol Records, playing four-and-
e-half minutes instead of two; the
mfort of the permanent sapphire
yroducing point that does away
th constant needle-changing, and
: comfort of a subdued volume of
1nd, that does not carry beyond
ar own little family circle.
You probably do not get much
ther than your porch these even-
5. Get an Edison Phonograph,
1 that is far enough. The com-
t of a cool porch is something—

the comfort of fascinating entertain-
ment provided by a perfect instrument
iseverything. The wonderful, sensi-
tive wax cylinders, the silent, long-
running motor, the long-playing
Amberol Records, the permanent
sapphire reproducing point, and the
means of making and reproducing
your own records, are all exclusive
Edison Phonograph features. Re-
member this when you make your
purchase.

Edison Standard Records . . . . . . .35
Edison Amberol Records (play twice as long) .50
Edison Grand Opera Records . $ .75 to $2.00

There is an Edison Phonograph at a price to suit
everybody’s means, from the Gem at $15.00 to the
Amberola at $200.00, sold at the same prices every-
where in the United States. Get complete catalogs
from your dealer or from us.

THOMAS A. EDISON, Inc., 95 Lakeside Avenue, Orange, N. J.
1 the EDISON BUSINESS PHONOGRAPH you don't hold up anyone else’s work while your dictation is going on.

THE TALKING MACHINE WORLD.

You can make
this advertising
doubly effective
and profitable to
yourself by using
the ready-made ads
which we furnish
you free, by work-
ing your mailing
list to a finish, and
by taking advan-
tage of the remark-
able aid 1n the way
of window display
which we have 1n-
augurated and
which has been of
such gigantic help
to so many Edison
dealers.

Thomas A. Edison, Inc.

59 Lakeside Ave., Orange, N. J.
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TALKS ABOUT BUSINESS BUILDING.
(Continued from page 17.)

Stand so close together that you support one an-
other.

E PLURIBUS UNUM. UNITED WE STAND,
DIVIDED WE FALL. Make that the motto of
your institution, as it is the motto of our nation.
Then no one can “fall down.”

When soldiers would pass over a stream the
force of which would hurl one man from his feet,
they link arms, form a long file and plunge in. So
united they successfully ford it. What no one
can do a united mass of men can do, and yet the
combined effort results in the profit of each in-
dividual,

In the world of commerce there are rivers that
would prove just as disastrous for one man to try
to pass over alone. Don't let him do it. Let him
call his companions, and go over with them tri-
umphantly. Their victory will be his victory.

All will WIN, and yet EACH MAN will be an
INDIVIDUAL VICTOR. Isn’t that the noblest
kind of VICTORY in which ALL TRIUMPH and
no one suffers defeat?

Are You the “Boss?”

If you are I want a word with you. If you are
an employe—that is, the right kind of employe—
the employe who has determined on becoming a
“boss” some day—this is of interest to you, too

A great business man said to me recently: “I
quit thinking about the success of the company,
dividends, etcetera, a long time ago, and trans-
ferred my thought to make each man and woman
connected with my institution a success. As soon
as I did that I found that the success of the in-
stitution began to take care of itself.”

If the employes in your institution are not suc-
cesses, then your institution is not a success. Do
vou feel that way?

What Is the Greatest Power in Business?

What is your answer? Think it over well and
long. It is important enough to deserve that.

In Talk No. 3 I shall tell you what I think it is.

MEETS WITH PAINFUL ACCIDENT.

Harger Blish, Son of H. H. Blish of Harger &
Blish, Des Moines, Loses Hand from an in-
jury Sustained While Making a Landing
from a Launch—Has Left the Hospital.

(Special to The Review.)
Des Moines, Ia., Sept. 8 1911.

H. H. Blish, secretary of Harger & Blish, the
well-known Edison and Victor distributers of this
city, has been the recipient of many tokens of sym-
pathy, owing to the serious accident which befell
his son, Harger Blish, while a guest at the home
of a friend at Rice Lake some weeks ago.

Shortly after his arrival, while making a landing
in a launch with Mrs. Stout, his hostess, he put out
his hand to prevent the launch from bumping too
forcibly against the pier. It was caught, however,
and crushed, the bones broken and the large artery
severed. The physician who dressed the wound
suggested his immediate removal to a hospital,
and he was taken by train to Chicago, where the
doctors advised an immediate operation and the
removal of the hand in order to save the life of
the young man.

Mr. Blish’s father was at once notified and left
for Chicago, but the operation was necessarily per-
formed before he reached that city.

We are pleased to state that Mr. Blish left the
hospital for home this week. The accident has
been a serious blow to the members of the family,
but the fact that no complications set in, and that
young Mr. Blish’s life has been spared, is some-
thing to feel grateful for.

One talking machine salesman sold six outfits
in one month to fellow travelers on trains by
having a picture of the Victor dog painted on his
suit case. Another example of the effectiveness
of good advertising.

To neglect the show window of a store is like
using the front parlor for a store-room.

BRINGS $3.000.000 SUIT.

Head of Phonograph Co. Says Receiver Made
His Stock Worthless.

(Special to The Talking Machine World.)
Tacoma, Wash., Sept. 4, 1911.

For the largest sum ever demanded in any action
in Washington courts, F. C. Goodale, president and
general manager of the Goodale Phonograph Co.,
to-day began suit for $3,000,000 damages against
George Shreeder, president of the Tacoma Baseball
Club, Attorney Garrettson and his wife and others.

The Goodale Co. was incorporated a year ago
with $5,000,000, to handle a new kind of phono-
graph invented by Goodale. The defendants are
stockholders. Goodale has a controlling interest.
The invention is patented in ten countries. Good-
ale alleges the defendants caused the appointment
of a receiver, thereby rendering his stock worth-
less.

NEW STORE IN BROOKLYN.

W. L. Sohl Co. Will Handle the Victor in Their
New Store at 1412 Kings Highway.

The New York Talking Machine Co., 81 Cham-
bers street, New York, have sold a fine outfit
of Victor goods to the Webster L. Sohl Co., who
opened a new store at 1412 Kings Highway,
Brooklyn, N. Y, September 1. They will also han-
dle a full line of sporting goods. The order was
taken by V. W. Moody, and therefore the new
firm were well looked after in every detail.

LANDAU BROS. OPEN IN PITTSTON, PA.

(Special to The Talking Machine World.)
Pittston, Pa., Sept. 5, 1911.
Hyman Landau, formerly with S. Landau Bros.,
music dealers 1 Wilkesbarre, Pa, has opened
a talking machine store in this place, under the
firm name of Landau Bros. He was in New
York yesterday and placed his initial order—a

It's so easy to learn by the I. C.
useful nowadays.
The I. C. S. system of language i

good sized one—with the New York Talking Ma-
chine Co., for a full line of Victor goods. They
will also handle the Edison line. Both of the
brothers are experienced, active men, and anticipate
doing a fine business:

VICTOR ON THE SEA.

An Interesting Concert —.o-n the United States
Gunboat ‘“Quiros.”

A Victor outfit on the United States gunboat
“Quiros,” in the Philippines, sold by Sherman, Clay
& Co., Spokane, Wash,, has given the officers and
crew no end of pleasurdble entertainment and
amusement. The accompanying picture is typical
of the Victor concerts aboard this boat. An amus-

ing extract from a letter received from Chaplain
Smith of this ship says:

“I am enclosing a photo

“VICTOR” CONCERT ON BOAR

&

A TROPICAL
which may be of some interest to you; it represents
an actual concert on board the United States gun-
boat ‘Quiros.” As you can see from the picture,
the kitten is enjoying the music. The cat and the
‘Master’s Voice Dog’ would enjoy it more if the
sailors left them alone. No matter where on the
boat the kitten is, at the first notes of the Victor
she always runs to the instrument and jumps in
the horn.”

Won't You

Have a
Lesson in
Spanish?

S. system—and a knowledge of Spanish is so

nstruction by means of the phonograph makes

easy the mastering of a foreign language, and appeals with compelling power to

thousands.
fits is neglecting a quick and sure
Language Outfit of the I, C. S. is a
teaching of languages, and embodies

thousands qualified to speak authoritatively.

The dealer in phonographs who does not carry I. C. S. Language Out-

way to increase his business. The new $35
marvel. It represents the highest art in the
a method that has won the warmest praise of
The Spanish, French, and German

Embassies at Washington, as well as the leading colleges, have cordially indorsed
the I. C. S. method of teaching languages.
The I. C. S. Language Outfit consists of an Edison Gem Phonograph made

especially for language work; small

horn; headband hearing tube; oil can; and 25

Conversational Records teaching pronunciation guaranteed to be absolutely cor-

rect, with native intonation and inflection.

In addition to these Conversational

Records there are pamphlet Instruction Papers teaching the theory of the lan-

guages,

The new Outfit is at one and the same time the best and cheapest

ever offered—the price being only $35.
If you want to increase your business, write to-day for full particulars.

International Correspondence Schools
Box 918, Scranton, Pa.

n
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By simply pressing the
lever, the desired record
is instantly at hand.

The Working Perfection

of the

POOLEY
FILING
SYSTEM

Needs only to be shown
—it will sell itselt.

PooLEY RECORD CABINETS

are in the highest degree attractive, conforming to modern ideas

of taste and elegance.

POOLEY RECORD CA

BINETS are sold under a license,

with an established and maintained retail price. You make more

money by selling POOLEY CABINETS, for you do not have to

meet price cutting cabinet competition.

Better

4

Some dealer in your territory

will represent us.

are the one to take advantage
of this opportunity.

POOLEY FURNITURE

write us to-day if you

COMPANY

16th & Indiana Ave.

PHILADELPHIA
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NEW YORK, SEPTEMBER 15, 1911,

HERE are still many echoes of the
T Jobbers” Convention flyving over the
land, and it is conceded that the ad-
vertising which the Milwaukee talking ma-
chine received in the colummns of the daily
papers was tremendous.

The fact that the socialistic Mayor of
Milwaukee, who told the visiting talking
machine jobbers that if music’s gladsome lay
came tripping in each morning with the shav-
ing water there would he no grouches that
day, hit the publicity nail squarely on the
head, and many have been the editorial com-
ments in the papers all over the country con-
cerning the Mayor’s statement.

There are some who have said that he fol-
lowed after Carnegie's suggestion, for it was
Carnegie, the great giver of libraries, who
first discovered that the way to arise each
dewy morn with one’s soul attuned to the
eternal harmonies of the universe was to be
called to breakfast by a pipe organ. Thus
awakened one sat down thinking sweetly of
international peace and reformed spelling, to
two soft-boiled eggs and a plate of toast
without any desire to observe the condition
of the steel market.

ARNEGIE was the first in finding how
C the perfect day should have its perfect
beginning; but that was years ago,
and a pipe organ can only be purchased by
the elite; but Mayor Seidel says that if the
talking machine poured forth its sweet soul-
charming notes at every breakfast table
throughout the land there would be no
trouble in working hours.

Of course not!

If one went forth with the sweet notes of
the great artists still ringing in his ears, how
could he immediately begin some absurd dis-
pute with his fellowmen regarding the price
nf meat or the price of lahor?

The talking machine men of the country
should appreciate the generous tip given in
the utterances of Mayor Seidel and work
upon it accordingly.

A talking machine should be upon every
breakfast table, or closely adjoining.

ERIOUSLY, why not profit hy the May-

J or's gentle advice, and ask visitors if

they have breakfast a la talking ina-
chine?

Encourage the idea and at the samne time
it encourages interest in the great product,
the entertaining powers of which still lack
greatly in appreciation.

There are many dealers who could profit
by this suggestion—some of whom have
been complaining of the dullness of trade.

Of course, trade has been somewhat dull
during the summer.

That is to be expected; but the question is,
have men made the most of their opportuni-
ties?

If talking machine men would canvass their
respective localities thoroughly and syste-
matically, using up-to-date methods in their
plans, they would find that richer territory
lay outside their own doors than they had
ever dreamed of finding so close to them.

O say that the talking machine business
has reached its highest point is an
admission that one does not under-

stand the business, for we are still climbing
up, and the highest point is vet a long way
ahead.

Instead of overworked territory there is
much wasted territory.

There are many men who do not appreciate
in the slightest degree the importance of the
talking“machine.

They do not know how to improve the
conditions which lie all around them.

They have not been careful perusers of the
educational literature which is heing con-
stantly sent to them, for it must be admitted
that here is a vast fund of information with-
in reach of every talking machine dealer in
the land; but a great deal of the excellent
work is unappreciated and unobserved.

Instead of overworked territory there is
wasted territory, and the question is how to
make this wasted territory profitable.

It must be done, and all it requires is in-
telligent and persistent effort.

People are not going to buy talking ma-
chines simply because Mr. So-and-So has one
in a dirty flv-specked, ill-kept window.

There is nothing attractive about that!

On the contrary, it is repellant, and a
passerby would not enter unless he were
forced to do so.

OME men who are keeping most unat-
tractive establishments and are con-
ducting their business along non-

progressive lines wonder why crowds are
not pressing into their stores begging for
talking machines.

It is perfectlv absurd to expect that con-
dition.

Such men cannot be expected to do busi-
ness and they never will without a complete
change in their plans.

On the contrary. look at the brighter side

—the record established by some progressive
mstitutions.

It is a liberal education to go through their
establishments and note their system and
plans.

They are not doing business along slipshod
lines.

They are doing it with the regular sys-
tematic stroke of men who have learned their
lesson and who realize the opportuiities
which are round about them !

F course there will be changes in con-
O nection with the marketing of talk-
ing machines.

That is obvious to all men who are con-
versant with the trade situation.

But suppose there are?

Men will have to accommodate themselves
to changing conditions. and one thing, how-
ever, which should be impressed upon the
minds of all talking machine men in this
country, is that the products will steadily in-
crease in output.

They will be widely distributed and more
machines will be sold annually as time rolls
on, so with widening trade possibilities it
should be a comparatively easy matter to
adjust an individual business to changing
conditions.

HE members of the trade in this coun-
try have not adequately appreciated
the value of the talking machine in

the public parks and open air concerts, while
there have been instances in the smaller
towns where this form of entertainment has
been in vogue, yet it has not obtained to any
appreciable degree, while in England the
merchants have used the talking machine as
a tremendous factor in stimulating interest—
thereby creating added business in talking
machines.

Showing the intense interest which is
created in these open air concerts, readers
will do well to examine the photographic re-
production of a concert given in one of the
parks in Manchester, England.

It will show the immense crowds which
gather to be entertained by the talking ma-
chine, and why should not men in this coun-
try profit by the satisfactory movement of
those abroad who have substantially in-
creased their business by this form of adver-
tising ?

EPUTATION multiplies the value of
printer’s ink. When, after alapse of
fifteen years. it was announced that

Verdi had written a new opera, the musical
world was on “the tiptoe of expectancy.” It
was not the title of the opera, nor the
Shakespearian theme, nor any star cast that
aroused public interest. It was Verdi. “Rig-
oletto,” “Trovatore,” “Traviata” and “Aida”
had established his reputation. “Otello’s”
reception was cordial, as a natural conse-
quence.

Washington’s reputation was invulnerable.
When a President was wanted for the new
republic there was no question as to the man.
The man in whom the public puts its trust
is the man who points the wav to great
events.

e p— e e =
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VESS L. OSSMAN, Banjo Player.

BYRON G, HARLAN, Tenor.

FRANK L. STANLEY, Baritone.

i
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R, Tenor
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ARTHUR COLLINS, Baritone.

CHAS. D'ALMAINE, \iolinist, Composer

hitherto undreamed of.

found on U-S Everlasting Records.

The U-S Phonograph Company

ADA JONES, Mezzo Soprano,

Dealers: Worite at Once for Particulars

U-S is the surprise of the whole phonograph industry.

Associated with Bishop-Babcock-Becker Co.

TI{E unprecedented growth of the U-S proposition is due in no small measure to the character of selections
In the extensive range of numbers catalogued, the best efforts of

the world's best talent are brought together, a few of the singers and players being suggested on this page.
Entertainment of U-S quality is resulting in surprisingly big sales for dealers who have been far-seeing
enough to take on the line.

and the story of U-S Combination Phonographs and U-S Everlasting Records, both offering improvements

Cleveland, Ohio

5-7 Union Square.............. New York RIINCedarll ST Tyt srroet TE Milwaukee 225-227 West Fourth St Cincinnpati
219225 West Washing St .Chicago Washington and Causewa; Boston 60 West Mitchell St... Atlanta
2 ! . 1106 Commerce St... .Dallas
50.60 East Fifth St.. . Paul Broadway and Beaver Sts..........: Albany 210-212 South Broadway......... St Louis
321 First Avenue, N.... nneapolis 16th St. and Sherman Drive. ..Indianapolis 960-962 Mission St.......... San Francisco
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OUTLCOX GOOD IN CINCINNATI.

Talking Machine Trade Shows Improvement
and Dealers Expect Lively Fall—Hornless
Machines Have the Call During August—
Sales Staffs Settle Down to Business—Hand-
some Victrola Department in Aeolian Co.’s
New Building—Located on Main Floor—
What the Various Houses Are Doing to Get
Their Share of Trade—Other Gleanings.

(Special to The Talking Machine Wvorld.)
Cincinnati, O., Sept. 4, 1911.

While business has been fairly good during the
past month and the indications point to a contin-
wation of the demand for machines and records
during September the real rush is expected about
October 15. The dealers look forward to good
results this fall. Up to date the companies have
been maintaining their own and consequently are
in a good frame of mind.

The Victrola department of the Aeolian Co. is
now located in its new quarters ir the new Aeolian
building, at 25 Fourth avenue, West. The Vic-
trola booths are magnificently furnished, having
genuine Turkish rugs in each room, cane-seated
mahogany chairs surrounding a mahogany table,
upen which is placed a portable lamp, thus giving
it a home-like effect; in other words, it seems
just like home to come into one of these rooms.
The department is located on the main floor of
the new building. The record racks have been
enlarged, in addition to the installation of a new
sct of dust-proof drawers, which hold ten thou-
sand records. Free daily Victrola ccncerts will
be given in the recital hall on the second floor.
The Victrola department is now one of the best
equipped in the country.

The Rudolph Wurlitzer Co. report a satisfac-
tory machine and record business during August
in spite of the unusual weather conditions. The
last week, however, broke all records and the
large force was just about able to handle the
crowds that visited the talking machine depart-
ment during the last few days in the month. The
sales of machines were not limited to any one
style, but the hornless machines had the greatest
call, and judging by the prospects to-day, the horn
machines will be reverted to the background for
many months to come, or until the novelty of the
new machines has worn off.

All hands are on deck after their vacations and

the retail force w'th all the optimism that the big

increase of machines and record sales only can
give. The wholesale department is kept very
busy taking care of the many orders which are
arriving every minute. Wholesale orders on the
No. 9 are very heavy, but with light receipts, and
already orders for three new hornless machines
are pouring in from the wide-awake dealers who
apprecia‘e the possibilities of these wonderful sell-
ers and need no encouragement or persuasion to
induce them to stock up.

Manager R. J. Whelen. of the Columbia Phono-
graph Co., has returned from his vacation, and is
all smiles over the new hornless graphophones,
the Lyric at $25 and the Tdeal at $35, and says

sical enjoyment.

The wear resistance of a record is of as much
importance as the tune retention of a piano.:
All other things being equal, it insures an
economy of money as well as an increase of mu-
The undeniably superior wear-
ing surface of Columbia Double-Disc Records is
steadily building up an unshakable demand
among customers who know.

Columbia Phonograph Co., Genl., Tribune Building, New York

they are going to capture a big trade in the
medium price class instrumeuts.

H. G. Grove, manager of the Columbia branch
at Washington, D. C,, paid the Cincinnati store
a visit of several days, coming to Cincinnati from
Pittsburgh. He is making a tour of the different
Columbia stores, taking notes and ideas for the re-
modeling of the Washington store, which will be
extensively improved.

J. M. Bryant, manager of the Grafonola and
graphophone department of Wm. Knabe & Co.’s
Fifth avenue store, New York, was another very
welcome visitor at the Cincinnati store in August.

E. J. Meyer, of Madison, Ind., one of the oldest
talking machitie men in this section, spent a very
interesting day here looking over the complete
Colunibia line, of which he carries a large stock
of both Grafonolas and graphophones.

August business was good, wholesale a little
quiet, but even that is picking up its ears and
taking notice, for the fail trade is right on us,
and thie dealers realize to do business they must
have up-to-date stock on hand, and with the new
models now shown and new records, a record

“smashing business is expected Retail and instal-

ment forged to the front, far ahead of Ilast
August.

R. R. Souders, manager of the Dallas, Texas,
Colurubia store, with his wife, passed through Cin-
cinnati en route home from New York and other
eastern points, staying several days in Cincinnati
intcrchanging views and business ideas.

The Joseph Krolage Music Co. last week bought
in a part of the assets of the Groene Music Pub-
lishing Co. The new firm have not yet found
time to place the talking machine department upon
a lively footing, but Mr. Krolage hopes to do this
before the coming of the fall rush.

John Arnold, Fifth and Elm streets, is happy
over the August showing. He found the demand
for records unusually large. Quite a number of
machires were sold.

J. E. Poorman is waiting for prosperity to
str'’ke his Main street store. His side line of
bicycles has kept him busy during the summer, but
he hopes to do something with his talking ma-
chine stock during the next three months.

The Lyric Piano Co.s store contains an at-
tractive window display in honor of the Fernbank
dam cclebration, which exercises will take up all
of this week, commencing to-day.

TOO MUCH CREDIT BAD.

Reckless Extension of Credit Often Leads Deal-
ers Astrav and Sometimes Into Bankruptcy
—Other Trades Suffer from Same Evil.

Credit itself, and the protection of that credit, is
the basis of business stability. The reckless ex-
tension of credit on the part of jobbers and their
representatives is all too frequently punished by
periods of pretty hard digeing, and sometimes
bankruptcy. Too much credit is also bad for the
retailer, unless he is very level-headed and a good
business man. Unlimited credit and frequent ex-
tensions lead him to become careless about his own

collections, and when something drops he is geaer-
ally underneath. The talking machine trade is not
the only line of business tliat suffers at times from
careless or too generous credit. The furniture
trade, for instance, have their own troubles in that
line. A number of jobbers will appreciate the
following views expressed by a furniture paper
on that matter:

It is not vnusual to hear mmanufacturers com-
plain of trade conditions for which they most un-
justly blame the dealer, when in 95 per cent. of the
cases they should blame themselves. A few com-
plaints that have been heard recently are the fol-
lowing: “We are awfully hard up for cash, and
yet thcre is plenty of money due us from good
concerns. Furniture dealers take more time to pay
their bills than in any other industry.”

That may be true, but why shouldn’t they take a
year or even more if the manufacturers will permit
it> It is considered shrewd merchandising to do
business on the other man’s capital and dealers are
strictly within their rights when they take all the
time thcy can get in which to settle their accounts.
But they are not within their rights when they fail
to keep to the terms under which they bought their
goods. The contest on terms should be thorougkly
settled when the order is placed, and the shrewd
dealer settles it then, for it is'the “open season” to
get liberal terms, as the manufacturer is on the
anxious seat until he gets the order, anu the verns
constitute an unimportant vista. We heard a dealer
press for more than the regular time one day at
the exchange and the salesman laughed and said:
“I won’t put down any terms; you always take
your own time, anyway. I don’t care when you
pay; take all the time the house will stand for,
and you know the boss is easy.” That is bad
salesmanship. The salesman failed to clean up his
order. If he had said, “I'll put down the regular
terms. I must do that, as all the salesmen are
ordered to put down the terms and we are not
allowed any leeway, but if you can crowd the house
for some time, go ahead, I don’t care,” he would
have saddled the pivotal point on the house, which
is perfectly legitimate.

The percentage of losses from failures is infini-
tesimal, if only ordmary intelligence is displayed in
passing on credits. The failures “out of a clear
sky” are rare; they are events which “cast their
shadows before them,” thus warning credit to run
to cover. The manufacturer, being “easy,” or
perhaps gouty, doesn’t run to cover, and then be-
wails the misfortune which he has invited.

YERKES FORSAKES BACHELORDOM.

On September 7, H. A. Yerkes, manager of the
wholesale department of the Columbia Phonograph
Co., New York, went to Topeka, Kan. where he
was married. His fiancee is not only a very
winsome young lady, but she is an accomplished
musician, and belongs to one of the leading fami-
lies in the city. After the honeymoon they will
return. to New York, September 25. The World
extends its felicitations to Mr. Yerkes on the happy
event, and wishes him all manner of good luck.
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Strike Disturbances in England Seriousiy In-
terfere with Ta king Machine Sales—Deliv-
eries Held Up by Carters’ Strike—Settlement
of Dispute Causes General Rejoicing—
Traders in the Provinces Rather Shy and
Backward in Placing Orders—No Change in
Marketing of Records—Thomas A. Edison’s
Great Reception in England—Meets Prom-
inent Men and Discusses Many Phases of
His Activities—Involved in Hotel Carlton
Fire—Some Excellent Selections in the New
Record Lists—Photographing Thought—Un-
usual Vo'ume of Summer Business Reported
—Talking Machine Exhibits at the Music
Trades Exhibition—News of Interest.

(Special to The Talking Machine World.)
London, Eng., Aug. 30, 1911.

In place of the usual silly talk we are offered
at this particular scason, the world’s newspapers
have vied with each other in their descriptions
and rcports of the great labor upheaval from
which we have suffered these last few weeks.
Doubtless by now my readers know as much about
it as we ourselves do, and while it is not there-
fore necessary to traverse further discussion upon
the matter in these columns, its effcct upon busi-
ncss calls for some consideration. During a
period of tihree weeks or thercabout, trade
throughout the country has been greatly disorgan-
ized, and in some quarters brought to a stand-
still entirely. Apart from minor disturbances, the
carters’ and railway employes’ strikes have caused
most of the trouble. Consignments have been held
up in transit at the docks, warehouses and stations,
etc., and it has proved equally useless to attempt
the dispatch of goods from the factories. Of
course, a.certain amount of cartage went on; busi-
ness was not entirely suspended, although it very
nearly reached that point in London, Liverpool,
Manchester and other big centers of commercce.
In our own trade, as may be imagined, business
was very seriously hampcred for the time being,
but fortunately, owing to the short duration of
host lities—one can find no more fitting name for
these strikes—we are inclined to believe that it has
not resulted in any permanent injury to the other-
wise bright prospects of the coming season. Had
the trouble occurred later its consequenccs may
have casily proved disastrous to an industry such
as ours, dependcnt upon good times and the pros-
perity of the masses.

Relief Over Strike Settlement.

Talking machine traders view the strike settle-
ment with feelings of relief, and now look for-
ward to completing their preparations for a big
season’s trade. MNany firms have already an-
nounced particulars of their new models, but we
notice that some of the important companies are
holding back for awhile. It secems to us good
policy not to give too early publication of new
goods, for dealers are apt to lose sight of the
“newness” by the time they want to stock-up for
the season’s operations. It’s all very well to be
first in the field, but what’s the good when orders
in bulk are not placed until towards the latter
part of September or even later? The point is
perhaps of no great importance, yet it seems to
us time enough to publicly introduce new goods
when dealers are in a receptive frame of mind,
which they certainly are not in July and August.
With the commenccment of the season proper
more attention is given to these matters, and an-
nouncement then would have the desired effect.
Somc “new” goods are old before they get there,
simply by reason of too early publication.

Reports from the Provinces.

My reports from the Provinces this month clear-
ly indicate that traders are not placing orders too
freely at the moment. Labor disturbances every-
where have caused some little nervousness, and
evidence is not wanting of considerable hesitancy
on the part of factors and dealers in that respect.

Their view is that until general business condi-
tions reach normal again, they would be unwise
to load their shelves with goods, especially records,
which might remain there some time, become out
of date, and prove difficult to dispose of. Having
regard to the ephemeral character of many rec-
ords, and the enormous number of new issues each
month, their attitude is not unnatural, but fortu-
nately the outlook is very much brighter, and as
far as one can judge, there is no prospect of a
renewal of the strikes.

An Important Correction.

The paragraph in our last issue in reference to
the British and Colonial control of Qdeon, Fono-
tipia and Jumbo records, was perhaps somewhat
unfortunately worded and might just possibly lead
to nasapprehension. We said that “no change was
contemplated for the present” We should have
said that “No change was contemplated aof all!” as
the arrangements whereby these markets are
worked by Barnett Samuel & Sons, Ltd., are of a
permanent character.

Thos, A. Edison in England.

Hailed by the newspapers as “the king of m-
ventors,” Thomas A. Edison arrived at Fishgaurd
ct the Cunard liner “Mauretania” August 7, where
he was met by Paul H. Cromelin, managing direc-
tor of the National Phonograph Company, and,
of coursc, a host of newspaper representatives.
The nterviews were necessarily brief, for soon
the ‘“Mauretania” was steaming for Liverpool,
where a great touring car was in waiting. Mr.
Cromclin remained with Mr. Edison at Liverpool,
and M. J. Monnot, president of the Klaxon Co,
joined the party. The trip to London was made
at a lcisurely speed, with a stop at Coventry for
lunch. Asked his impressions of the country he
had seen., the reply was: “Well, I have come
down from Livcrpool—through your ‘national
park’ shall T call it? Wonderful, wonderful!
Dainty little cottages and smiling flower gardens.
Everyth’ng beautful! No wonder the English are
proud of and love their country.” During the
evening, escorted by his personal attorney, Sir G.
‘Croydon Marks, M. P., Mr. Edison visited the
House of Commons. He was introduced to Mr.
Lloyd Gcorge, Chancellor of the Exchequer; Sir
Rufus Isaacs, Attorney-General; Sir John Simons,
Solicitor-General; the Master of El'bank, chief
Goverument whip; Mr. John Burns, president of
the Local Government Board; Lord Haldane, Sec-
retary of State for War; Lord Brassey, Mr. Ram-
sey MacDonald, Mr. T. P. O'Connor and others.
Accommodated by the Speaker’s order with a seat
in the distinguished stranger's gallery, Sir George
AMarks was enabled to indicate many distinguished
statesmcn of international repute. During his
visit Mr. Edison was an interested spectator of
the two divisions that were responsble for the
passage of the Parliament bill. Mr. Edison spent
a portion of the following morning in a London
taxi-cab to see “the sights.” He returned in ex-
cellent spirits to the Carlton Hotel, where he had
been stay‘ng, and after flashing a passing glance
at the mechanical and other features of the ve-
hicle which he had just vacated, he re-entered the
hotel. On Wednesday Mr. Edison's party motored
from tocwn to Folkestone, taking the boat for
Boulogne, where it was arranged he would join
Mrs. Edison and the younger children, Madeline
and Theodore, for a tour through France and
other parts of the Continent.

To a press reporter Mr. Edison confided that
“Its real good to have a rest and to watch other
¢, ke work. The holiday spirit has gripped me
fair and good,” he said genially. “I have not been
working out inventions on my way over, but
there is a little business connected with my visit.
T've got somethine new, which I think v:iil interest
people, but I can't say anything ahout it at the
present time.” Another report says: “He is sixty-
four vears of age. an American citizen hv birth,

but of Dutch blond on his tather’s side und Ecotch
blcod on his mother's. But, in spite of his sixty-
four years, he has still the spirit of a chila who is
Leginning to explore, with the ‘inquisitive, prying
mind of childhood, the mysteries of thz world
apour him. Many inventions by which electricity
ks been harnessed to the service of humanity have
come from that thoughtful, searching brain of his.
He Lelped to perfect cur electric raidways, sud he
was the first to construct a phonograph, by wkick
the human voice may speak long aiter the living
organs which first produced the words have gone
to dust in the grave. The kinetograph, the in-
candescent light system and many other extraor-
dinary and useful inventions which add to the
cemfort, the luxury, or the miracles of life, we
owe largely to this searcher into the secrets of
Nature's crucible. He is still searching, still in-
quiring, still thinking out the why and wherefore
of things. It is this curiosity and search for new
adventures of invention which makes the conver-
sation of Thomas Edison like that of a pioneer
who, from some high rock, sees afar off great
territories that have escaped the conquest of man-
kind.”

Speaking of his electric accumulator he men-
tioned that its application to motor cars, rallways
and ships was perfect. By substituting nickeled
steel coring for lead, and solution of potash in
place of sulphuric acid, the battery and motor
were no heavier than petrol engines and storage
tanks. whilst the cost of running was reduced. Ap-
plied to cars now running in America the cost
would average $1 per 100 miles.

He wwas most enthusiastic over his Cinephono-
graph. His labors have now been crowned with
complete success, and before very long we shall
be able to witness a serics of “speaking pictures,”
in which Hamlet’s advice to the players to “suit
the action to the word, the word to the action,” is
realized in the most vivid and natural manner. The
Cinephonograph will certainly be awaited with the
keenest interest, for to be able to study the
gestures of actors on the canvas, and listen to their
yorces, in absolute unison with their movements, is
an aclievement which should add enormously to
the popularity and attractiveness of cinematograph
theaters.

Mr. Edison’s dictum is that “it is work, not
genius, that is chiefly respons’ble for h’'s inventions
—2 per cent. of genius and 98 per cent. of work.”

This, we are told is the great inventor's first
holiday in fifteen years, and it is twenty years
since his last visit to Europe. As on that occasion,
Mr. Edisor’s presence among us has attracted con-
sidcrable attention Dbut, being here mainly for
pleasure, he will avoid the limelight of publicity
or engagements as much as possible.

At the Carlton Hotel, where Mr. Ed'son had
booked during his two days’ stay in London, prior
to joining his family on the Continent, he became
involved in what might have proved a very un-
pleasant experience. During the evening of his
departure a serious fire broke out at the hotel—one
of the finest in London. Visitors and firemen
hustled each other on the staircases; in the cor-
ridors, evervwhere in fact, and arising out of the
operation of extinguishing the flames, many rooms
—including Mr. Edison’s—were absolutely flooded.
Fortunately Mr. Edison had arranged to catch the
boat to Paris that night, and his baggage being all
ready it was soon removed to a place of safety,
thus avoiding any inconvenience or delay of his
plans.

Mr. Edison is now touring the Continent in a
motor car, visit'ng the chief cities and places of
interest. While his plans are not definitely fixed,
we understand that he will prolong his holiday
somewhat beyond the date originally intended. The
end of September is h's probable time of departure,
and it is hoped that he will find it convenient to
spend a few more days in this country before
finally setting his face west.
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ENGLAND’S LARGEST FACTORS!

~

handling of *just those goods that sell”
of Murdoch stands where it is today— England’s largest factors.

EXCELSIOR

The House of Murdoch absolutely controls four of the best and biggest sellers in the trade. It is by the judicious
coupled with a perfect and prompt despatching system, that The House

TOURNAPHONES

P

The Perfect Singing Machines
14 models from £2/2. to £16/16 . retail.

INDESTRUCTIBLE PHONOGRAPHIC RECORDS

The Ideal Disc Machines
27 distinct models, from 11/9 to £12/12 retail.

PETMECKY Yt NEEDLES

selections. Lists free.

2minute series 1/. each. 4 minute series 1/6 each. American and English

Telegrams ** Putiel London,”

JOHN G. MURDOCH @ CO.,Ltd., 91 @ 93 Farringdon Rd.. LONDON, ENG. |

Special shipping terms.

‘The finest needles made.
Invincible Bull Nose and Tournaphone needles.

Catalogues and samples mailed free.

We also control the Angelus Duplex [one,

=]

5
Talking Machines in China.

A consular report says that the Chinese them-
selves have not taken kindly to foreign pianos and
talking machines, and whatever demand for pianos
may exist at Canton among the foreign population
is supplied througlh dealers in Hong Kong. The
saime remark applies equally to violins and other
foreign stringed instruments, talking machines, etc.
There are two large foreign factories in China
which turn out an excellent grade of pianos and
players by native workmen under foreign super-
vision, the wood used in the manufacture of which
is obtained in China and from abroad.

Mr. Harth “Showing His Hand.”

K. F. Harth, the new agent here for Favorite
Records, has lost no time in showing the strength
of his hand. We are just in receipt of the first
iist of new tities issued under his management, and
the naturc of the selections, combined with ex-
cellence of recording, and the service of good
artistes, is certainly a very satisfactory indication
of the company’s determination to meet the wants
of the trade in an efficient manner. The present
list offers a wide diversity of popular titles from
the world’s repertory of classical, sentimental and
comic music, from which is easily deduced the
fact that the company have to cater for a very
large public representing a variety of taste in
music.

An Excellent List of Records.

“His Master's Voice” list of records for Septem-
ber contains most excellent fare of a character
well calculated to stimulate the activity and en-
thusiasm of even the sleepiest of dealers if such
titere be after the powerful and quick-fire pub-
licity appeals recently issued by the Gramophone
Co. The celebrity issues this month are espe-
cially fine. In great form the one and only Caruso
is responsible for magnificent rendering of “Il fior
cheavevi a me” (“Carmen”), Bizet, and “La
Siciliana” (“Cavalleria Rusticana”), Mascagni;
while the renowned baritone, Comm. Mattia Bat-
tistini gives us of his best in *“Oh, tu bell astro”
(“Tannhauser™) and “Allor che tu coll’esiro”
(“Tannhauser”), Wagner, and “Brindisi” (“Am-
icto”), Ambroise Thomas. In addition to “Mal
regendo all'aspro assalto” from *“II Trovatore”
(Verdii, duet by Signor Caruso and Mime. Louise
Homer, “Mira la bianca” (Rossini), duet by Frl.
Emmy Destinn and Mr. John McCormack; “L’amo
come il fulgor del creato” (“La Gioconda”)
(Ponchielli), Frl. Emmy Destinn and Mme. Kirk-
by Lunn, and “Del tempis al binitar” (“Pescatore
di Perle™), Bizet, Mr. John McCormack and Sig-
nor Lammarco. Special mention should be made
to Mme. Tetrazzini’s exquisite rendering of “The
Last Rose of Summer” (Moore), which, by the
way, is the first occasion on which Mme. Tetraz-
zini has sung in English. In the ordinary supple-
mentary list we notice that Eugene Stratton has
at last recorded for the henefit of the great talk-
ing machine public. His first offering is Leslie
Stuart’s famous wild west serenade, “I May Be
Crazy,” which his many admirers will be glad to
have. Others in the list are as follows: “Utopia,
Limited.” selection (Sullivan); “The Grand
Mogul,” Selection I. and Selection II. (Audran);

“Three Symphonic Dances,” No. 1 (Grieg); "Ihe
Merry \Vives ot \Windsor,” overcure {uicolai),
and “Mazurka-l.a Czarme (Ganne), by the band
of . M. Coldstream Guards. “When the Heart
is Young” (Dudley Buck), Mme. Agnes Nich-
olls; “Love's Coronation” (Aylward), Mme. Edna
Thomiton; “Pierette and Pierrot,” from “Count
of Luxembourg” (Lehar), Miss May de Sousa;
“M'apparitutt’amor” (“Marta”) (Flotow), Miss
Ruby Helder (lady tenor); “Mother Machree”
(Oleott), Mr. John McCormack; "Only Once
More™ (Moir), Mr. Walter Hyde; “Mona”
(Stephen Adams), Mr. John Harrison; “Danny
Deever” (Damrosch), Mr. Stewart Gardner;
“Mother England’s Brewing” (Coates), Mr. Harry
Dearth, and “"Dear Eyes” (Daisy McGeoch), Mr.
Harry Dearth; “Erl King” (Schubert), Mr. Rob-
ert Radford; “A Carnival for Life” (“Count.of
Luxembourg™), (Lehar), duet by Miss May de
Sousa and Mr. W. H. Berry; “lmprovization™ (C.
G. Dawes), Mr. Francis Macmillen (violin);
“Légende”  (d’Ambrosio)  (violoncello), Mr.
Jacques Renard; “More in Sorrow Than in Anger”
(Sax Rhomer), Mr. Geo. Robey, and “Tom
Clare’s Version of The Telephone,” Mr. Tom
Clare.
Motor Music.

Sirens, exhaust whistles and fog-horns will be
regretted when the “Archangel’'s Trumpet” has
superseded them. This is a new invention for
motor cars, which seems, fromn its description, to
be rather diabolical than angelic: Some motor-
horns already play a fragment of a tune, usually
irom the Trumpet March in Verdi’s “Aida,” and
the few notes heard every few seconds are mad-
dening enough. The new invention has a whole
octave of notes which can be sounded by ‘“a
simple device." Moreover, able compilers have ar-
ranged several “scores” of many themes, which a
chauffeur of ordinary musical intelligence will be
able to learn with ease and to execute with effect.
These themes are actually taken from well-known
music. The prospect of the possible desecration is
appalling. Shall we be warned to get out of the
way hy the first four notes of the C Minor Sym-
phony, by Siegfried’s own special motif, or by the
three notes which stand for Iate in the Ring
Operas?

New Field in Psychological Science.

A newspaper report says that a communication
has been made to the Academy of Sciences which,
if it is all that it claims to be, opens up quite a
new field in psychological science. Tt is the al-
leged discovery that certain mental images, cor-
responding to material objects, can be photo-
graphed. As a proof, two photographs were
presented, one representing a bottle and the other
a cane. The discoverer, Major Darget, who has
made particular researches in this field, and who
is credited with having also discovered the rays
emitted by the human body, which he calls V-rays,
declares that the cane and the bottle were photo-
graphed from Lis mind or brain while he was
thinking of them. He describes the process as
follows: He was in a dark room and for a quar-
ter of an hour he thought of a bottle which he
could sce before him. He kept at the same time

a photographic plate before him plunged in a de-
veloping bath, and held his fingers in the same
bath. At the end of the quarter of an hour the
image cf a bottle appeared on the photographic
plate. lie went through the same experience, he
says, m the presence of six witnesses, and then the
photograph of the mental image of the cane was
taken in the samme way in the presence of the wit-
nesses. All this, of course, does not absolutely
prove that he has actually photographed thought
or meural images in an abstract way. Of course,
there is nothing impossible in the process. Images
of external objects enter and fix themselves in our
brains through the retina of the eyes, and if they
euter they can also leave the brain and be reflected
in somc way—on a photographic plate for instance.
It is only coming back to the old philosophic defi-
nition that an idea or mental concept is “similitudo
objecti in mente existens.”” The whole process,
however, would have to be carefully submitted to
the usuajl scientific rules. As the case has leen
stated before the Academy there is nothing to
prove that the so-called mental images may not
have been reproduced simply from the retina of
the cyes, as the major states that he kept his eyes
fixed on the bottle and the cane. These and other
objections might be made, but the experiment
ncvertiieless opens up a very interesting field for
research.

Summer Trading Returns Phenomenal.

In the course of conversation with your corre-
spondent, W. Manson, manager of the British
Zonophone Co., Ltd, who had just returned from
a provincial trip, spoke most enthusiastically of
his company’s sununer trading returns. which he
described as phenomenal. He said: *“It is true
that business in some quarters has been consider-
ably affected by labor troubles, but summer time
considered, we havc really experienced a most sat-
isfactory turnover. QOur factors and dealers re-
gard the amalgamation of the Zonophone and Twin
records with equanimity and pleasure, and look
forward to an exceptionally fine season—indeed,
I mav say that the enormous orders we have to
exccute during the next few weeks is most grati-
tving. No! We do not contemplate making any
alterations in our machines, except in one case,
and thai is the “cinch” hornless. With our last
vear’s model the screen over the mouth of the
resonance chamber was composed of metal; in all
our new models we will substitute wood (oak).
The price remains as before, £2 12s. 6d. retail.
\s regards records, we shall continue to offer all
the best from the world of classical, sacred, senti-
mental and comic music, for the rendering of
whicli the services of only leading artists are util-
ized. Just recently we have made arrangements
with a large number of tip-top artists to record
for us exclusively, and this policy, as you may
imagine, has influenced a much greater demand
for our products.” The catalogue of Zono-Twin
double records, increasing all the time, now num-
bers some hundreds of the best selling titles on
this market. Amongst recent additions are the
following: “Earl of Tobermory” and “He Was
a Scotchman.” Jock Lorimer; “Do You Remember
the Last Waltz” and “Let Me Kiss Those Tears
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Away,” Ernest Pike; selection from "Count of
lLLuxemnbourg™ and “Count of Luxembourg Valse,”
Black Diamonds Band; “My Shepherd Boy"” and
“Mary,” Zona Verey; “The Old Cuckoo Clock”
and “Little Annie Rooney.” Zono concert party,
and “Drake Goes West’ and “Rolling Down to
Rio.” Mr. Peter Dawson.
The Music Trades Exhibition.

Making allowance for the adverse effects and
dislocation ot general trade brought about through
a veritable flood of labor strikes, in whieh this
country was involved just prior and during the
life of the Music Trades Exhibition, London,
August 14 to 19, talking machine exhibitors agree
that they have little cause for anything but satis-
factionn. This industry was not so strongly repre-
sented as it might have been, hut the impressive
standds of the Gramophone Co., Usnlumbia Co.,
Lockwoods and Pathé Fréres made an influential
showing and attracted a very fair number of visit-
ors of the buying class. [n one or two instances,
notably that of a German pianoforte manufacturer
who could not get his goods up from the docks.
husiness was rather seriously affected by the strike,
but all things considered, material complaine= in
this respect were not many.

It was an exceedingly well organized exhibition,
and while the expected “rush” of visitors did not
materialize, they came in sufficient numbers to
satisfy the talking machine people, whose stands
were well patronized. Many large and small orders
for ecarly delivery in good time for the season’s
irade were placed, and these will keep manufac
turers busy until the big contracts come along.

Occupying a handsome stand, the Gramophone
Company's exhibit comprise every description of
machine from the interior-horn cahinet nindels to
those of the portable and hornless typce. There
were no new models on show, hut visitors ap-
peared in good numbers, and those from the prov
inces took full advantage of the opportunity of
fered io indicate their wants for the season.

At the magnificent Columbia display we came
across Louis Sterling, who expressed himself
as well satisied not only with the amount of
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orders placed by old customers but also with the
number of new accounts they had opened up. A
complete range of the company's new hornless
models, in addition to the new Junior Regals and
otlier types oi machines were exhibited. The
former, especially, auracted attention and visitors
were loud in their praise of the reproducing power
and fine workmanship of these new hornless in-
struments. Frank Capps, head mechanician of the
Columbia Phonograph Co.,, at their Bridge-
port, Conn. factory, was a visitor. He scemed
much impressed with the excellent arrangement
and strength of the exhibition, and thought it
wouid prove & splendid send-off for the season's
trade.

Messrs. Lockwoods extensive display of some
thing like 150 inachines. in addition to horns and
other novelties. attracted enormous attention.
Dealers found much to interest them in the new
models of Perophone machines, for which large
orders were placed. Mention should be marde of
a new line of flower-horns of attractive style and
des’gn.  These are zheolutely seamless, the whole
having been stamped out over a mould. we should
imagine, and madg of stout metal. They were in
great demand.

The tasteful array of new hornless and ordi-
nary machines made by Messrs. Pathé Freres
riveted the attention of trade visitors, and demon
strated vet again the wonderful popularity of the
former type. Pathe's report having secured good
nrders, both from lLondon and the provinces. for
their new goords, which augurs well of future pros
pevts.

To Exhibit at Electrical Exhibition.

I'he Nationat Phonograph Co. announce
they will exhibit their business phonograph at the

that

Electrical Fxhibition, Olympia, Sept. 22 to Oct
21.
Reduction in Record Prices.

News reaches us from Path¢ Freres to the of
et that their 1l-imeh D¢ Luxe” records
now be sold at s Is.. as previously
\nother important reduction is made in the price
of their If-inch “Ciassic” which
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.. .Deutsche Grammophope.\ktien Gesellschaft, 36 Ritterstrasse, Berlin

offered at 4s. This record previously sold at 6s.
Records of Quaint Dances.

The dancing conference which has been engaged
in session discussing the merits of various methods
and styles of dancing are credited with a desire
to introduce the “One-step,” which to the uniniti-
atcd can be nothing less than a hopping movenient.
But ia all their reported discussions there scems
t0 be no mention of the “Tango,” the dance which
is exercis.ng all Europe with Paris as its center-
piece. The "Tange." be it known, is the typical
dance of the Argentine Republic, and its pecuiiar
movements are already being taught in the dancing
academ’es of Paris. The furore at present centers
round the Tange called “Criollo,” written by Oc-
tave Cremieux. and it is characteristic of the Co-
lumbia-Rena enterprise that we are presented with
his new dance by the hand of H.M. Scots Guards.
“We are promised that “'Criollo” will rival the
iamous “Mattchiche™™ once it has got a hold here,
and already it is on the way. Other excellent is-
sues to hand include: 12-in: “Faust,” ballet music,

irst movement and second movement (Gounod),
Court Symphony Orchestra; Polish Dance, Opus
5, No. | (Scharwenka), and Valse Brillante,
Opus 34, No. 1 (Chopin), pianoforte solos, by
Naver Scharwenka. 10-in: “Winter Tales.,” Opus
1'2 (1. Saro), and “The Beautiful Milleress™”

declaravion  (Joachim  Raff). Kaltenborn String

Juartette : “For You Alone™ (H. E. Geehl), and
‘Thy Deaming Eyes” (Edward MacDowell),
Walter Etherley: “The Carnival” (J. L. Molloy).
and “Sons of Erin” (Edward Lass), Edgar Coyle:

‘let’s Go Back to Baby Days” (Drislane and
VMever). ’rincess Male Quartette, and “Long, Long
\go™ (‘I H Bayley). Metropolitan Trio, and “All

‘hange for Llanfairfeghan™ (\Wilkie Bard, David
and Arthurs), and “Waltz, Waltz, Waltz” (Wilkie
Bard and Geo  Arthurs). Arthur Leslie and com-
pany

Albert Vischer to Australia.

Albert Vischer. for many years a promiuent
figure in talking machine trade circles, has severed
his conuection with the Klinger Warks, this city.
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and intends embarking for Australia in a few
wecks time. He will probably take up a line of
talking machines, but for the time being his cam-
paign wili be mainly confined to the sale of goods
foreign to this industry. Mr. Vischer, it will be
remembered, held the agency for the Favorite
record in this market for a number of years, and
the popularity of the record to-day we believe to
be not a little due to his early efforts. We heart-
ily wish him the best of luck and success in his
new sphere.
Three Months’ Notice the Custom.

In a recent case at one of the London courts,
his honer, Judge Parry, upheld the contention of
a traveler that three months’ notice was the cus-
tom, and a claim accordingly was allowed.

Special Operatic List.

The Zono-Twin Company announce the forma-
tion of a special operatic list comprising titles
which have proved most popular, lifted from their
old Zonophone catalogue. They will be issued as
10-inch single-faced records, to be retailed here
at 3s.

Excellent Batch of Records.

An excellent batch of records is to hand from
J. E. Hough, Ltd,, of this city, whose claim in re-
spect of smooth surface and first-class recording
is well justified, especially in relation to the series
of V. F. discs just issued. At the same time we
would seize this opportunity to commend to the
notice of our readers abroad both the quality of
this firm’s artistes and the titles for which they
are responsible. Always alive to the importance
of offering really salable goods, Messrs. Hough's
present issues are thoroughly dependable in this
connection, and doubtless Colonial and foreign
traders would find it profitable to further inves-
tigate these lines. Of the records to hand, the
following call for special mention: V. F-—"Ah
fors & lui (Part I. “Traviata”), Mme. Jomelli;
“Still is the Night” (Goetze), (duet), May and
Carr, and “Oh, Robert, My Beloved” (Meyerbeer),
Miss Elda May; “In the Shadows” (H. Finck),
and “Narcissus” (intermezzo) (Nevin), Royal
Court Orchestra; “Two Eyes of Grey” and “For
You Alone,” S. Hempsall; “Amoureuse Waltz” and
“Glow-worm Intermezzo” (accordeon solos),
Frosini; “Softly Awakes My Heart” and “Killar-
ney”’ (cornet solos), Sergt. Hunt, Irish Guards.
Bell discs—“Ladies Beware” (Peggry), and “La
Sonnette” waltz, Royal Court Orchestra; “Peace-
ful Henry,” King's Col. Band, and “Temptation
Rag” Irish Guards; “Patrol of Brigade of
Guards” and “Old Comrades March,” Irish
Guards; “Stick to Your Uncle Jeremiah” and “We
All Go the Same Way Home,” Jack Charman,
and “Bells of St. Malo,” London Reg. Band, and
“Bells of Auld Lang Syne,” Irish Guards.

The Latest Novelty.

The latest novelty to be expected on the variety
stage, we read, is a fish that can talk. lts powers
of articulation will shortly be put to the test of
public trial. Only the other day the White City

was the scene of a contest between a laughing
hyena and a laughing jackass. The frivolity of
botli should be more than counterbalanced by the
seriousness of the talking fish. The question who
will make the piscatorial record?

BRITISH COPYRIGHT BILL FINALLY PASSED.

Only One Amendment Added to Bill as Published in Last Month’s Talking Machine World—
Records Made Before July 1 This Year do Not Carry Royaities Until July 1, 1913—Under

Certain Conditions Protection is Only Extended to
Britain—Interesting Features of the Law.

Works Produced Wholiy in Great

{Special to The Talking Machine World.)
London, Eng., Sept. 4, 1911.

Substartially as published in our last issue, that
section of the bill 'devoted to legislation of copy-
right in respect to mechanical music has now final-
ly passed through the'House of Commons. As will
be seen, the only amendment acceptcd by the
Government was that moved by Mr. Barnes, which
provided tor an extension of time on the question
when royaities should become operative. The sale
of records lawfully made before July 1, 1910, do
not carry royalties until July 1, 1913. The import-
ance of tliis amendment cannot be over-estimated,
and neediess to say, manufacturers regard it, fail-
ing entire non-retroactivity, as very satisfactory.
Consideration of the bill was resumed in Parlia-
ment August 17, when the following discussion
ensued: Mr. Cassel (U.) moved an amendment
to clause 19, providing that "Copyright shall not
include the sole right to make any record, perfo-
rated roll or other contrivance by means of which
the work may be mechanically performed or de-
iivered.” Under the law as it stood at present,
and until the present bill became an Act of Par-
liament, it was not an infringement of copyright
to make a perforated roll or any mechanical con-
trivance for the reproduction of musical sounds.
The bill proposed to alter the law in that respect,
and to make it an infringement so to do. He
raised no objection to that proposal in regard to
future works, but he objected to its being made
retrospective. It ought not to affect people who,
whilst the law allowed them to do so, had spent
thousands of pounds in accumulating a large stock
of these contrivances in order to sell them. The
matter was of very great importance to the very
large number of makers of musical instruments
in London. Although the case of some manufac-
turers had been laid before the standing committee
which considered the bill, those of others was not
put forward at all. One firm alone had in stock
at the present time something like 10,000 stercils
used in the manufacture of the rolls. He pro-
duced for the inspection of the house a musical
roll, of which the company had close on 250,000

in stock. The bill gave to the composer who had
assigned all his rights a windfall, at the expense
of people who had laid out their money on the
iooting that it was perfectly legal for them to do
what they did without paying any royalty. He
thought the author and the composer had done
pretiy well out of this bill, and he considered that
they might be content with allowing this small
justice to the manufacturers.

J. D. White (R), in seconding the amendment,
said that while he thought it right that there
should be this extension of copyright, it should
not be applied retrospectively. Mr. Buxton said
he did not maintain that the decision of a grand
committee should be treated as sacrosant, but
when such a committee had given very careful con-
sideration to the various points its decisions de-
served the careful consideration of the house. He
could not accept the amendment. The proposal of
the Government would be no burden on trade and
would afford some slight solace to the author. The
amendment was negatived without division.

Mr. Barnes moved an amendment providing that
no royaliies should be payable in respect to me-
chanical contrivances reproducing musical works
sold before July 1, 1913, if contrivances reproduc-
ing the same work had been lawfully made or
placed vn sale before July 1, 1910. The amend-
ment was accepted and inserted in the bill.

. American Copyright.

Mr. Joynson-Hicks moved to add at the end
of-clause 23 the following proviso: In the case
of a forcign country under whose laws ‘it is a
condition precedent of protection being given to
works, that such works must have been in whole
or in part manufactured in such foreign country,
it shall be lawful for His Majesty, by order in
council, to direct that the protection afforded by
this act shall not apply to works the authors or
publishers whereof are subjects or citizens of such
foreign country unless such works are wholly
manufactured in the United Kingdom.

He said that under the American copyright law
no Engiish author could obtain copyright in that
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country unless he went to the expense of having
his work set up in type, printed and bound there.
Whilst this might not do any harm to authors
of popular novels, which were certain to have a
large circulation in America, Vit certainly had a
very injurious effect upon authors of English scien-
tific works who could not afford to incur the ex-
pense entailed by printing their books in the
United States. We had been too subservient to
the United States in regard to copyright law. All
he asked was that the same justice should be done
to the English printer and manufacturer as the
American nation had decided should be given to
printers and manufacturers in the United States.

Sir J. Simon said if the Government accepted
a provision of this kind it would be a breach of
the Berlin conventiou. The real truth was that
the non-member thought the occasion gave an op-
portunity of arguing the case for retaliation. All
the amendment would do would be to deprive
English authors and English interests of certain
protection which they at present enjoyed. Mr. J.
Ward supported the amendment. Sir G. Parker
(U.) declared that if the amendment were carried
the result would le that the international agree-
ment with every nation of any importance except
America would he broken, because the principles
laid down by the Berlin convention weuld be re-
pudiated by this country. He was certain the
United States would abrogate the Copyright Act
which already existed there to the injury of in-
terests which were held dear. The bill, as amended.
was reported to the House, and was read a third
time amid chcers.

TALKING MACHINES IN PUBLIC PARKS.

lilustration Below Furnishes an ldea of the In-
terest of the Public in Talking Machine Con-
cerns in the Parks of Manchester.

(Special to I'he Talking Machine World.)
Manchester, Eng., Aug. 28 1911,
Wmi. Grimshaw, whose headquarters are at
Prestwich, necar Manchester, has been successful
in using the talking machine as an cntertainer in
the public parks and other leading reesorts.

eighth of a mile. In a conversation with The World
Mr. Grimshaw said: “T do nct know but that the
old country can give the new world points in the
matter of gramophone concerts in the public parks.
“As an originator of these concerts we are nat-
urally interested to know how the movement lias
caught on across the water.”

The attached program will show how Mr. Grim-
shaw entertains the throngs:

WINTER GARDENS
BLACKPOOL
General Manager, Mr. JNO. R. HGDDLESTONE.
GRAND PAVILION,
Monpay, TursDAY, WEDNESDAY
TrURSDAY AND FRIDAY
October 10th, 11th, 12th, 13th, and 14th, 1910.
EVENINGS AT 8.00 0'CLOCK, GRAND
GRAMOPHONE CONCERTS
PRESENTED BY
Mer. \WitLram GriMsHaw, the Gramophone King
{Originator of the Manchester Parks Concerts.)
TIE PROGRAMME INCLUDES
CARUSO. MELBA
TETRAZZINI,
ROBERT RADFORD, Joux HaRrrisox,
ALICE VERLET, Crara Burr,
Jorx McCormack,
HARKY LAUDER
Geo. GrossMITH, Jk., Bitey WiLLians.
Band Selections, &c.
The Finest Gramaphone in the World.

DANCING N THE EMPREsS BALLROOM AT 7.30.
Admission 10 Ballroom & Pavilion, 6d.
Pavilion Stalls, 6d. extra. Other seats, Free

Mr. Grimshaw is the patentee of trumpets, tone

arms, ectc., which are especially adapted for this
kind of work. Tley are suitable for gramophones
and auxetophones or for any disc talking machine.
I1is taper tone arm is a perfectly straight one, hav-
ing no bends or curves

Mr. Grimshaw is a great admirer of The Talk-
ing Machine World. Ile said: “\Ve have enjoyecd
reading tlie various items of news from vour side

v
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SNAP SHOT TAKEN AT TALKING MACHINE CONCERT IN MANCHESTER (PUT IT UNDER A MAGNIFYING GL:\SS).

The illustration shown herewith portrays the
150th concert given by this progressive talking
machine man in the parks of Manchester :

The illustration orly shows a portion of the
center of the picture, but it will give an idea of
the immense number of people who gather to listen
to the talker. From the front to the back is one-

ot the world. You produce a fine paper, showing
a healthy state of trade. Although we have one
or two excellent papers over here, yours beats all
of ours put together.”

Mr. Grimshaw does not understand why Ameri-
can dealers have not gone more largely into the
forin of public park entertainment.

MR. RECORDER

the best existing recording material for Berliner- (Gramophone-) cut? If
not write for free sample to
arn: E. SAUERLANDT e apolda i. Th, Germany
The largest manufacturing plant in the world devoted exclusively to the
manufacture of Master-Waxes for Gramophone and Phonograph

do you
o know my

WAX “P,”
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Grain of
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Bad Needles

When a needle is running a
record, the friction causes the
polished surface of the needle
to be taken off, while its interior
(grain) is exposed and touches

the sound waves.
Consequence :

The poorer the polishing and
rougher the gram, the wmore

the sound waves are injured!

Only Cleopatra Needlesare
warranted to have always the
highest and most perfect polish,
smoothest grain. Using them

means:

Finest Reproduction,

No Ruin of Record.

Sole Manufacturer

JOS. ZIMMERMANN

Needle and Pin Works
AACHEN, GERMANY
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The Columbia Catalog this Fall lists
Hornless Graphophones, Grafonolas, and
Horn Graphophones—taking the initia-
tive in several models, feading the
market as usual.

Columbia Phonograph Co., Genl., Tribune Building, New York

TRADE CONDITIONS IN GERMANY.

Reports Indicate a Very Busy Season This
Autumn—Figures Regarding Exports of
Talking Machines and Records—Interesting
Law Suit Decided Regarding the Copyright
Law—The Dacapo Record Co. of Berlin and
Vienna Amaigamate with Russian Concerns
in Order to Cater More Successfully to the
Russian Talking Machine Trade.

(Special to the Talking Machine World.)
Berlin, Germany, Sept. 1, 1911
According to the reports made by manufacturers
and dealers, the talking machine trade in this
country is very brisk and the indications are that

the coming winter season will be the best the trade-

has seen for some years. The chief demand is, of
course, for the various hornless models of which
new ones are appearing on the market continually.
It is stated in certain sections of the country that
business would have been much better had not
numerous strikes affected trade in general to a
considerable extent,

A report of the exports of German talking ma-
chines and records for the five months ending May
31, indicates that there were 11,370 dozen machines
and 7,426 dozen records exported in 1911, as com-
pared with 5311 dozen machines and 8489 dozen
records exported during the same period in 1907.
The increase in the number of records exported
is due, it is claimed, to the fact that the Germans
have established record making plants in a number
of foreign countries which they have business con-
nections.

A protracted lawsuit, now finally decided by the
German Supreme Court, should prove most inter-
esting to the members of the talking machine trade
in the States. According to the copyright law of
1901, pieces of music might be recorded on music
rolls and other similar interchangeable parts of
mechanical instruments, even without the com-
poser’s permission. It was scarcely thought at that
time that the talking machine would attain such a
wide circulation. In course of time, with the
growth of the talking machine trade, the manufac-
turers without more ado, and in accordance with
the letter of the law, copied the pieces of music on
to the records and disks. Until suddenly the
writers of thie text of operas and songs protested
that while it might be permissible to copy the
music, it was certainly not permissible to copy the
words. No passage in the law permits the copy-
ing of the words, and they therefore demanded a
license for the use of the text. As it was found
impossible to come to an agreement, Messrs. Briet-
kopf & Hirtel, in Leipzig, sued a firm of record
manufacturers, carrying the case to the highest
court. This court has now decided that the writers
of tlie text are entitled to full copyright protection.
This means that all records containing text made so
far have been made and placed on the market il-
legally. In actual practice this belated decision will
probably gives rise to suits.for damages only in
isolated cases, as very few authors and publishers
will care to embark in protracted litigation on this
account, especially as the new copyright law, which

came into effect a year ago. expressly recognizes
the author's right in the case of the records.

The Dacapo Record Co. m.b.H., of Berlin and
Vienna, have recently amalgamated with the
Metropo! Record, Moll, Kybarth & Co., of Moscow,
and Aprelewka, and should now be addressed to
Dacapo Record, Moscow. The Dacapo Company
made the arrangement owing to the increasing dif-
ficulty of importing records from foreign countries
into Russia, such, for example, as a strict censor-
ship and the necessity for a licence under the Rus-
sian copyright law. A duty of 13 kopeks per rec-
ord is also exacted by the Russian customs, which
will be saved under the new arrangement. Moll,
Kybarth & Co. was established in 1910. The new
company have a capital of 150,000 roubles (nearly
$80.000)

BENEFITED BY HIS TRIP.

Geo. P. Metzger Again in ‘“Harness’” After En-
joyable European Trip—Planning Active Ad-
vertising Campaign This Fall and Winter.

George P. Metzger, manager of the advertising
department of the Columbia Phonograph Co., Gen-
eral, New York, who, as already told in The

GEO. P. METZGER.

World, returned from his European trip recently,
started in at once, on returning to his office, on
an active advertising campaign in  which the
Columbia products will be featured this fall and
winter in that strikingly individual style which has
always distinguished Mr. Metzger’s “copy.” Mr.
Metzger has been greatly benefited by his “outing”.
This 1s evidenced in his splendid physical con-
dition, and he is “fit” to cope with the busy sea-
son before him. In the course of an informal
chat, lie said:

“I had a delightful time while abroad, and en-
joyed every minute of it. Of trade matters, the
least said about prices on the other side the better.
They are simply absurd, and there is no compari-
son betweer conditions here and abroad. I had
the pleasure of meeting Mr. Cromelin several times
and T need not say that I enjoyed his companion-
ship while sojourning in London—a city which in-
terested me greatly.”

DON'T BE A GROUCH.

The Chronic Fault Finder Does Not Receive
Attention When Something Really Goes
Wrong—A Striking Instance.

We all know how almost impossible it is to
house several hundred people under one roof, all
working for tlie same goal, without there being
a certain percentage of the grouch element among
theni. We could illustrate by citing individuals
who always have a good trade, who always smile,
but the grouchy member would retaliate by saying
“Blank is a liar, he isn’t having a good trade.”
\Vell, he isn't losing anything by smiling, and all
people enjoy a smile more than a grouch.

We called a firm’s attention to an “acid pro-
test” made by one of the salesmen and the head
of the house said, “Oh, Blank is a grouch; noth-
tng is ever right from his point of view.” That
salesman had so weakened himself in the estima-
tion of the proprietor that nothing he could say
would have any weight, and a really good sug-
gestion would be lost through lack of faith in
his judgment.

Another man complained and when no one
paid any attention to it the “Boss” said, “He’s an
old womar, nothing pleases him.” Another com-
plaint came into the head office and immediately
there was a call for the manager who was told
that “Mr. Smiles” had protested against a condi-
tion, and “You better see about it, for you know
‘Smiles’ doesn’t complain unless there is reason.”
“Smiles” hadn't weakened his position with com-
plaints that were useless nor with whims that were
senseless. As the Furniture World says: His at-
titude is worthy of emulation.

Don’t kick about things you can’t help; what
is the use?

Don't kick about things you can help; go to
work and apply the remedy.

Don’t get the reputation of being a grouch; it
is a reflection on either your digestion or your
intelligence.

B. FEINBERG ON WESTERN TRIP.

After an absence of several months on sick
leave, B. Feinberg has again taken up his duties as
special representative gf the Columbia Co.'s whole-
sale department. He has been quite ill at times.
but is now in prime health again. Mr. Feinberg
started Sunday on a long trip through the Middle
West and South and does not expect to be back in
New York until about December 15, and expects
to land some big talking machine business before
returning.
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TRADE NOTES FROM PROVIDENCE.

The Massey Diaphragm Is Rapidly Growing in
Popularity Judging from Crders Which Are
Reaching the Manufacturers—Henderson
Controls the Talking Machine Adjunct at
Shepard Co.’s Department Store—Activity at
Columbia Quarters—Pushing the Sales of
New Style Machines—Other Items of Interest

(Special to The Talking Machine World.)
Providence, R. I., Sept. 5, 1911.

Providence has been termed by many as “Little
New York,” and judging from the hustling quali-
ties of the talking machine industry, it’s true.

Very prominent in the field is the J. A. Foster
Co., Edison jobbers and retailers, with both de-
partments managed by John H. Massey. They
have spacious quarters for this branch on the
second floor, where the dealer and retail cus-
tomer have every facility and comfort for pur-
chasing goods.

Last month appeared the first announcement in
The World of the Massey diaphragm, an inven-
tion of John H. Massey, Edison manager of the
J. A. Foster Co. and for whom the Foster Co.
are wholesale and retail distributers. Locally the
Massey diaphragm is having a big sale and their
advent into the national field in a wholesale way

R

FOR
EDISON
PHONOGRAPHS

-List Price

15¢

each

is likewise meeting with fine success. In this
month’s World advertisement is a reproduction of
the face of the Massey, which shows it's general
appearance, together with their liberal offer of giv-
ing one—retailing for a dollar—simply for the ask-
ing.

John H. Massey, who created this diaphragm,
said to The World that he is greatly pleased at its
growing popularity, and that all the people to whom
he has sold one would not part with it if they
couldn’t get another.

The Tone Controller Co., makers of Dustoff
record cleaners, are marketing a “Dustoff* de Luxe,
which retails for 50c. The regular model sells for
15¢. retail, and in each instance there is 40 per cent.
in it for the dealer. They also supply circulars
and cuts gratis, so the dealer is aided in every way
to sell Dustoffs. The record cleaners are for all
disc records and are made of the highest grade
materials. Certainly a fine side lne for the dealer’

IF. C. Henderson, the piano man, owns the talk-
ing machine department at the Shepard Co.s de-
partment store, having purchased it recently. He
is selling the Edison and Victor lines. F. L. Mc-
Neil, formerly with the Henry F. Miller & Sons
Piano Co., Boston, is manager. This makes three
departments that Mr. Henderson owns and oper-
ates here, the other two being the piano and the
sewing machine, to say nothing of the various de-

Patented Sept. 26 and

TRADE MARK

RECORD BRUSH\

Formerly called the “PLACE” Record Brush

partments he owns in other stores at other cities.

E. A. Stevenson is the manager of the Providence
branch of the Columbia Phonograph Co., which
enjoys the distinction of being the only exclusive
talking machine store in the city. These quarters
bear the usual marks of Columbia artisticness. Mr.
Stevenson’s reports anent business are most op-
timistic, and it is safe to say that Columbia pat-
rons are properly cared for here.

Wm. D. Blossfield, manager Victor department,
M. Steinert & Sons Co., has returned from his
vacation spent cruising on the waters about Provi
dence and hauling in horse mackerel of 60 to 90
pounds weight.

EDISON PLANT BUSY.

New Disc Outfit a Topic Universally Discussed
in the Trade—Recent Visitors to Factory.

The management of the Thomas A. Edison,
Inc., Orange, N. J., report their plant busy with
many orders ahead. It now looks as if the pres-
sure for goods will be a factor which must be
reckoned with this fall. The new disc outfit is a
topic universally discussed by jobbers and dealers,
and the shipping date for these goods is awaited
with eagerness

Oct. 2, 1906;
10, 1907.

FOR
VICTOR
Talking Machines
List Price

25¢

each

To the Trade:

ANNOUNCEMENT

Our line of RECORD BRUSHES as per ad below formerly known as the “PLACE” will

hereafter be known by our new, trade-mark, name
change has been made in the brushes, and, for a ( %fd@
“PLACE’’ stamp and labels until our present e

New printed matter is ready but NO
time, they will be supplied with the
stock on hand is exhausted.

NO.2 BRUSH
IN OPERATION

gk R
No. 2. Standard
and Home

IT SAVES THE TONE

You can’t afford to lose
this protection.

No. 8, Gem
and Fireside

AUTOMATICALLY CLEANS

record grooves, insuring a smooth track for sapphire or needle.
wear better and play good all through the record. Keeps sappl

Reduces friction to minimum. Enables needle to
rires from wearing flat.

J@F FREE SAMPLES

who don’t handle them.

will be sent upon request
to any Jobber or Dealer

Write Now

g% DEALERS

ply you, write us for the name of one who will.

are requested to get their supply from
their regular Jobber. If he will not sup

MANUFACTURED
BY

BLACKMAN TALKING MACHINE CO.

97 CHAMBERS STREET, NEW YORK

J. NEWCOMB BLACKMAN
President

“The White Blackman’
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The Talking Machine Trade in New England

NEW EDISON JOBBERS IN BOSTON.

The Pardee-Ellenberger Co., Inc., Have Opened
Headquarters at 66 Batterymarch Street
Under the Management of F. H. Silliman,
Having Purchased the Stock, Good Will and
Business of the Boston Cycle & Sundry Co.’s
Edison Department—Splendidly Organized
to Build Up a Successful Business.

(Special to The Talking Machine World.)
Boston, Mass., Sept. 7, 1911.

Boston has new Edison jobbers, the Pardee-
Ellenberger Co., Inc, who have opened headquar-
ters at 66 Batterymarch street, corner of Franklin
street, under the management of F. H. Silliman.
This company acquired by purchase the stock, good
will and business of the Boston Cycle & Sundry
Co.’s Edison department, the latter company being
out of the talking machine field altogether. The
Pardee-Ellenberger Co., Inc., are well known in
southern New England and New York State for
their Edison service, and throughout the country
for their specialties, such as the Linoid recording
horn, Pardell boxes, etc. W. O. Pardee is presi-
dent and treasurer, and H. L. Ellenberger is secre-
tary.

Their new headquarters are on the second floor
at 66 Batterymarch street. The same system will
be employed here as used at New Haven for keep-
ing stocks and shipping orders. Hundreds of rec-
ord bins have been built and indexed and it is their
intention to always have a most complete Edison
stock. Big freight elevators are in the rear of the
shipping rooms and, located as the building is, right
in the heart of the commercial jobbing center of
the city, the express service is unequaled. The
office is in the front of the building, and a modern
system of booking orders, answering correspond-
ence, etc., is in force. The entire northern section
of New England will be handled from these head-
quarters and even a part of New York State will
be covered.

F. H. Silliman, manager of the Boston offices,
whose likeness appears herewith, has been associ-
ated with the Pardee-Ellenberger Co., Inc., for the
past ten years, being on the selling end. Mr. Silli-
man has, consequently, acquired a lot of knowledge
as to just what the dealer demands for Edison

F. H. SILLIMAN.

Service and he will direct every effort to see that
the dealer secures what he should have when he
wants it. Mr. Silliman intends to get acquainted
with the trade personally, in addition to having the
territory covered by traveling men. In a chat with
The Talking Machine World, Mr. Silliman re-
marks: “This is the age of specialists and I am
convinced that the trade require an up-to-date
Edison service—one that is along progressive lines
and not bound by ancient customs and traditions.
There has been as much progress in the advance-
ment of Edison service as there has been towards
overcoming the difficulties of heavier-than-air
travel. Such is the P.-E. service and as soon as
the trade learn the value of our efforts, which will
be right away, the scope and quality of our patron-
age will amply reimburse us for the extra expense
in rendering quick and complete service.”

FEATURING THE NEW ART DIAPHRAGMS.

(Special to The Talking Machine World.)
Springfield, Mass., Sept. 5, 1911.
W. W. Young, head of the Talking Machine Co.,

THE PARDEE-ELLENBERGER CO., Inc.

EDISON JOBBERS

BOSTON, MASS.

NEW HAVEN, CONN.

q Announce that they have purchased the Edison business of the Boston Cycle &

Sundry Co.,
many years.

of Boston,

who have been in the talking machine business for so

( Headquarters have been established on the second floor of 66 Batterymarch Street,
corner of Franklin Street, where a model Edison jobbing service will be rendered to

the trade.

This branch will be under the management of F. H. Silliman.

( The service will be “Exclusively Edison and Exclusively Wholesale,” and the
facilities which we offer will create and hold the patronage of the live Edison
dealers of New England.

7" 66 Batterymarch Street is but two minutes’ walk up Broad and Franklin Streets from Rowe’s Wharf .

station on the Atlantic Avenue Elevated Circuit.
you welcome. Come in and get acquainted.

Take Elevated at North or South stations.

We bid

THE PARDEE-ELLENBERGER CO., Inc.

66 Batterymarch Street, cor. Franklin Street
BOSTON, MASS.

this city, manufacturers of the new art diaphragm,
remarks that in addition to talking about the new
art to their customers, if the dealers will take two
minutes to show prospects a “without and with”
effect, that many more new art diaphragms will be
sold. The retail price is $I—a low cost to every-
body. “The difference is so noticeable,” said Mr.
Young, “that everyone who listens to it, wants to
purchase one. The demonstration eliminates all
doubt and creates the sale, although I hear excel-
lent reports from circularizing. The new art is a
fine mail order proposition for talking machine
dealers also, as it mails for 2¢c. and can be put on
by anyone. A new art diaphragm will be sent free
to any dealer requesting it on his letterhead, to-
gether with prices, etc.

TALKING MACHINE NEEDLES.

The Extent of the Bagshaw Enterprise in
Lowell Emphasized in an lllustration in
Their Announcement Elsewhere—The
Their Announcement Elsewhere.

{Special to The Talking Machine World.)
Lowell, Mass., Sept. 7, 1911.

The eye never naturally magnifies and the camera
likewise. A thalf-tone illustration, reproduced
directly from a photograph, as in the case on the
opposite page, of the group of W. H. Bagshaw
needle factory buildings, shows exactly the extent
of the Bagshaw plant. The building of this huge
enterprise devoted to talking machine needles is
an impressive monument to the qualities of Bag-
shaw needles. The rank and file of the world
would believe it incredible, and some of the jobbers
probably will remark to themselves: “Bagshaw
must sell a lot of needles to maintain a plant of
this size. Guess I'll get in touch with Bagshaw
right now.”

That would undoubtedly be a good move, as
there is considerable land adjoining the Bagshaw
factories and both Messrs. W. H. and C. H. Bag-
show wouldn't mind erecting one or two more
buildings if the facilities of their present immense
plant proved inadequate to fill their needle orders.
Advices at the Bagshaw offices indicate that the
forthcoming four months’ business will be of tre-
mendous proportions, with a probable forecast of
overtime work to keep even their present trade
supplied.

NEW COLUMBIA DEALER IN PORTSMOUTH.

(Special to The Talking Machine World.)
Portsmouth, N. H., Sept. 9, 1911.
D. H. Mclntosh is a new talking machine dealer,
having secured the exclusive representation of the
Columbia line. A large initial stock shows Mr.
Mclntosh’s enthusiasm.

TAKE ON THE COLUMBIA LINE.

(Special to The Talking Machine World.)
Wolfeboro, N. H., Sept. 6, 1911.
Wallace & Rogers, department store, have added
the Columbia line and are now displaying a com-
plete list of the different machines.

Do the people of your town instinctively come
to your store for their machines and records or do
they have to stop and think where there is a talk-
ing machine store? If the latter’s the case you
need some ginger in the advertising department.

The next time they want you to advertise in the
program of a church entertainment, offer to send
up a machine, some records and an operator in-
stead. That’s some regular advertising.

If everybody was at the top of the ladder it
would very likely become top-heavy and over-
balance. It's no disgrace to hold the ladder steady
by standing on the lower rounds until someone
falls off and makes room further up.
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FROM OUR BOSTON HEADQUARTERS

RCOM 12, 178 TREMONT STREET, G. W. HENDERSON, MANAGER.

(Special to The Talking Machine World.)
Boston, Mass., Sept. 8, 1911.
Rumors of price cutting with machines and rec-

ords of leading manufacturers are very strong;

so much so that it is understood that one dealer
in particular has been cut off from one well-known
company. Nothing makes a customer so “sore”
as to think he is being “done” or that an attempt is
made to “do him.” So it stands to reason that
if a lower price is quoted by someone else and
the customer goes ‘“‘shopping” and can't find any
other price but the list price he seems to think
something is wrong and immediately tells how
much lower he can buy at Mr. A. B. C’s* Naturally
the “on-the-square” trade, who arc enabled to
know posttively that they are losing sales and wio
the offender is, are going to put a stop to it.

Why wouldn’t they? To a certain extent—to
the signed agreements, anyway—things in the talk-
ing machine trade must be equal. And when any-
one—firm or individual—openly violates agree-
ments, destroys confidence and openly dares to
oppcse required rules and regulations, the quicker
one of that type is chastised the better it will be
for the entire trade.

One or two other dealers also arc understood
to be closely watched. These are the kind who cut
prices surreptitiously and are the hardest to de-
tect. While the writer does not want to spoil wny
chances to catch this clement, it would bc better
to say, however, that there is something startling
in the wind, and violators of conditions will get,
to use a slang phrase, “all that is coming to them.”
Or maybe nothing that should come to them.
Perhaps both.

Why One Dealer Lost a Customer.

Whoever coined the old, old phrase, “lHonesty
is the best policy,” surely occupied the right seat
for properly seeing matters. In the talking ma-
chine business it is just as inherent as in any otlier
line. The honest dealer is probably saying, “\Why
tell me this? I know it,” while the dishonest onc
is musing, “Why tell mc this? I dont want to
know it.”

But here's the why for the honesty sermon: A\
certain customer had been in the habit of buying
a number of records monthly from a certain
dealer—probably averaged $200 worth a ycar.
That habit was broken recently—and because of
dishonesty. The customer wanted a grand opcra
number, costing $3, but in the foreign list there
would probably be the same number at one-third
the cost, the composition itself being the same,
but in the former sung by a noted artist. The
dealer positively asserted that number was not in
the foreign list, and the customer paid $3 and de-
parted. Arriving home, NMr. Customer found the
dealer had lied, and that it was on the foreign
list at $1. Did the customer call him up and tcll
him about it? No. He is simply buying records
elsewhcre, and the dealer is wondering why $200
worth of record business has gone to a conipetitor.

Moral: Be honest. Know your goods.

Take Over Edison Department.

The most important move in talking machine
circles last month was the purchase of goods and
good will of the Edison department of the Boston
Cycle & Sundry Co. by the Pardee-Ellenberger Co..
Inc, New Haven, Conn, who have established
substantial quarters at 60 Batterymarch street.
This company will handle Edison goods exclusively,
as the special article covering this story states.
This appears on the opposite page.

Fall Trade Opening Up Well.

With the closing of Labor Day, business seems
to have taken quite a spurt. The trade are op-
timistic, and the writer hears of different cam-
paigns being planned which should secure every
possible talking machine sale in this territory. Col-
lections with the dealers seem to have improved.
And it-is probable that they will even be better, as
one of the big companies have issued a very strong
letter on this point.

H. A. Winkelman Home from Maine.
Henry A. Winkelman, manager of the Victor de-
partment of the Oliver Ditson Co., returned re-
cently from his annual vacation, which he passed at
Swan’s Island, Me. Last year, it will be remember-
ed, Mr. Winkelman vacationized at Lake Chargog-
gagoggmanchauggagoggchaubunagungamangg, but
he conldn’t secure any rest pronouncing that name
every day. Mr. Winkelman remarks that business
with the House of Ditson is gaining rapidly and
that they expect a banner year from 1911
C. B. Gorliam, talking machine manager of Den-
holm and McKay Co., was a visitor yesterday.
Harry Marker in Hawalii.
The accompanying illustration shows two promi-
nent members of the talking machine fraternity
right in the midst of a pineapple plantation. The

!

HARRY MARKER.

J. W. BERGSTROM.

trade will rccognize the pineappler on the right as

Phonograph Co., while on the left, balancing pine-
apples, is James W. Bergstrom, of the Honolulu
Music Co., Ltd This card was received by
George K. Cheney, mechanical expert with the Dos-
ton Talking Machine Co., who numbers both as
personal friends.

Harry Marker has been on an extended trip mak-
ing foreign records. He made nearly a hundred
at Hawaii, and at the time this card was mailed
he was about to depart for Java.

James W. Bergstrom was recently president of
the Bergstrom Music Co., piano and Victor deal-
ers, but 1s now the head of the Honolulu Music
Co., Ltd., dealers in the Autopiano and Columbia
goods. Mr. Bergstrom expects to be in the States
soon.

Some E. T. M. Co. Personals.

Vacations are closed at the big establishment of
the Eastern Talking Machine Co., Edicon and Vic-
tor jobbers, and everything is activity. The Victor
business is growing so rapidly that they are obliged
to install booths on the third floor. Four of these
are in process of erection, together with a large-
sized record rack. This now gives the Eastern Co.
two floors confined exclusively to the Victor busi-
ness.

E. F. Taft, general manager, has given up his
summer home just outside of Providence and is
uow esconced in his Brookline home.

Tuesday following Labor Day brought back vaca-
tionists as follows: H. Brown, who had been
touring about New England; A. \W. Chamberlain,
with New Found Lake, N. H., his scene of restful-

ess: \Wm. J. Fitzgerald. who journeyed through
the State of Maine, and S. J Freeman, who was
harbored at Providencetown, Mass. They all
brought back a good coat of tan and are eager for
the fall fray. One even arrived with a hirsute
appendage, and it's still growing. \Who was it?

The Eastern Talking Machine Co. Associates
hold their annual meeting on September 28. As
the present organization has reigned efficiently,
it iz understood that no doubt they will be re-
clected. S. H. Brown, chairman of the entertain-
ment committee, and Geo. K. Cheney, of the Bos-
ton Talking Machine Co., have been meeting fre-
quently lately to arrange for a game of baseball—

(Continued on page 25.)

Where ““ the best needles in the World are made’

W. H. Bagshaw ::

ALL STYLES,

Oldest and Largest Manufacturers.

SHAPES AND SIZES

:  Lowell, Mass.

Established 1870
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PYRO OneLight ELECTRIC SIGNS

The most economical and durable outside overhead publicity device on the market.

COSTS LESS TO BUY CHEAPEST TO MAINTAIN
$60 TO $125 ACCORDING TO SIZE ONE CENT AN HOUR TO ILLUMINATE

The universal use of over-the-sidewalk electric signs maintained at immense cost for electricity, proves conclusively
that they are trade winners.

A PYRO SIGN OVER YOUR DOOR

will stimulate YOUR trade and place YOUR business before the people as prominently and effectively as the biggest
merchant in town—and it only costs one cent an hour to illuminate.

MADE IN ALL SIZES AND DESIGNS TO SUIT ANY LINE OF BUSINESS.
GUARANTEED DURABLE—WILL LAST A LIFETIME.

We make special designs with the trade mark of your business if you desire it.

Clip the coupon and send it to us to-day and we will send you our price list and new illus-
trated catalog showing the signs in actual use before some of the most prominent busi-
ness houses in Chicago, New York and Kansas City.

EDWARD C. PLUME COMPANY

417-21 S. Dearborn Street, Chicago, Illinois

SALESI\'[EN.—High _class specialty salesmen will find it to their interest to write us re-
garding the handling of this exceptionally high-grade proposition.
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E. T. M. A. vs. B. T. M. Co. This will probably
occur next Saturday afternoon at Atlantic.
C. W. Luce in Charge.

C. W. Luce is the manager of the Columbia de-
partment of Kraft, Bates & Spencer, Inc, piano
dealers. Mr. Luce has had an extensive training
in the talking machine arena and, judging by the
results he has already secured, no doubt will have
a successful career in his new position.

Lively Times at Columbia Co. Store.

Arthur C. Erisman, manager of the Boston head-
quarters of the Columbia Phonograph Co., Teports
a remarkable August-September business. He says
that they just doubled the totals of last August,
and that September bids fair to make even a better
showing. Mr. Erisman is just about getting ac-
customed to his “%-flight-up” office and it is
proving to be a fine arrangement.

The Boston braneh received their first lot of
Grafonola Favorite machines last December, and
it is not until now that sufficient machines have
arrived to permit open hustling. Heretofore every
Favorite they could secure was sold before it was
received, and it was only by tremendous exertions
of the factory that they now have a good supply
of Favorites. “But they won’t last long,” com-
mented Mr. Erisman, “as that is one of our special
sellers.” Mr. Erisman enjoyed his vacation this
year at Hull, Mass, a nearby seashore resort.

MILWAUKEE TRADE NOTES.

Pleased with Business Situation—New Ma-
chines Stimulate Business—Jos. Flanner to
Look After Talking Machine Department—
Columbia Grafonola for County Hospital—
W. P. Gensch Invents Combination Steel
Diaphragm—Warner to Handle Talking
Machines Only—Other Items of News,

(Special to The Talking Machine World.)
Milwaukee, Wis., Sept. 9, 1911.

Local jobbers and retailers are more than satis-
fied with the manner in which the fall talking
machine business has opened up all over Wisconsin.
The retail trade in Milwaukee is especially strong,
demand being brisk for the higher class of ma-
chines. Reports from retailers about the State in-
dicate, however, that medium-priced machines are
selling well. The jobbing trade is satisfactory in
all lines, jobbers reporting that dealers seem con-
vinced that the fall and winter business will be
better than that of a year ago. Good orders for
machines, supplies and records are being received
from most sections of the State.

The crop outlook in Wisconsin is, now of the
best and there is every indication that money will
be plentiful from now on. While the grain yield
in the southern portions of the State was rather
light, owing to the dry weather in that secuon,
it was offset by the fine crop in northern Wiscon-
sin. The weather is now warmer; rains have been
plentiful, and experts say that the corn crop will
be the biggest in years. Wisconsin is distinctly
a dairy and stock-raising State and a favorable
corn crop means much.

The several new machines on the market are
doing much to add life to business. The Wis-
consin Talking Machine Co., Victor jobbers, have
received the Victor IX. in larger shipments this
month and are able to satisfy most of their dealers.
Lawrence McGreal, Edison jobber, expecting the
new Edison disc machine within a short time, and
is confident that it will be a great seller from the
very start. Mr. McGreal is receiving inquiries
daily in regard to this machine.

Now that people have returned to their homes
from vacations and summer outings, demand is
much better for records and good sales are reported
from all sources. The new September records are
going well, several of them in the various lines
promising to be real winners.

H. C. Baish, traveling  represcntative of the Vie-
tor Talking Machine Co. in northern Wisconsin,
was in Milwaukee recently. Mr. Baish reports
that business is showing decided improvement and
that the outlook for the fall trade is especially
bright this season.

Alfred Hille, manager of the talking machine de-
partment of the Flanner Music House, has severed

his connection with the firm and is now in San
Francisco, where he will probably engage in an
entirely new line of business. Joseph Flanner,
proprietor of the Flanner house, will now give his
personal attention to both departments formerly
conducted by Mr. Hille. The new Flanner quarters
on second floor have now been completed and a
full stock of Victor machines, records and supplies
has been installed. Several thousand dollars have
been expended in fitting up the new quarters and
they are now among the finest in Milwaukee.

Lawrence McGreal, Edison jobber, Mrs. McGreal
and her sister, Miss Gertrude Gannon, head of the
Wisconsin Talking Machine Co. and owner of the
McGreal retail store, have just returned from
Rochester, N. Y., where two weeks were spent at
the family’s old home.

The talking machine business at Gimbel Bros.
talking machine department has been increasing by
leaps and bounds of late. L. C. Parker, the man-
ager, has enlarged his sales force by the acquisi-
tion of C. W. Abbott, an experienced Victor sales-
man, who will do much toward increasing the Vic-
tor business in Milwaukee. '

A. G. Kunde has just sold a Columbia Grafanola
Mignon to the Milwaukee County Hospital for
installation in the nurses’ home. Mr. Kunde has
been meecting with an especially good business
from the various Milwaukee county institutions and
supplies all the records for the many machines
at the different institutions. A. G. Kunde is absent
from the city on a combined business and pleasure
trip to Columbus and Cleveland, O., and probably
New York City.

W. P. Gensch, salesman with A. G. Kunde, 516
Grand avenue, has invented a new combination
steel diaphragm, which promises to prove of much
interest to the talking machine trade. The device
can De attached to any type of machine, and the
inventor claims for it many advantages over the
diaphragm now on the market. Mr. Gensch has
been selling a large number of the devices, which
have been taking exceptionally well with the trade.

C. C. Warner, well-known Milwaukee piano
dealer, 428 Eleventh avenue, secretary of the Mil-
watkee Piano Dealers’ Association, is closing out
his piano line, and after October 1 is planning on
giving his entire attention to the talking machine
business. Mr. Warner carries the Edison and Vic-
tor lines and has met with so much success in this
branch of the business that he believes that it is
worth giving up his entire time to this line. Ru
dolph Buckser, of Milwaukee, will carry on Mr.
Warner's piano business, occupying a, part of the
store now used by Mr. Warner.

Several of Milwaukee’s leading talking machine
retailers, including Miss Gertrude Gannon, George
Eichholz, Harry W. Krienitz and Charles H. Schefft
& Sons, report a brisk fall business in machines,
records and supplies.

RETIRING FROM BUSINESS.

Results in Benefit Only When Man Has Some
Other Employment to Occupy His Time.

At what age ought a man to drop money-making
and begin to have a good time? What shall he do
when he stops grinding out his daily task? Is he
likely to live longer if he retires at fifty or con-
tinues his drudgery?

The rule with hard-pressed business men seems
to be that when they leave off their usual routine
they soon die. Life has nothing more to offer
them. They do not love pictures or music. They
have no desirable hobby.

Unless a man has some occupation which hs is
sure will keep him pleasantly busy after he re-
tires, it is far better for him to stick to his desk.
It is our interests that keep us alive. The more
of them we possess the more vigorous is our hold
on the world. So when a man begins to think of
dropping his work and retiring, the main question
which he ought to ask himself is, “Have I any-
thing that will interest me day after day and year
after year?” Unless a man wants to march di-
rectly to the grave, he must not leave himself
without employment.

Of course this is written for the consideration of
talking machine men who have made a fortune.

TALKING MACHINE AND PLAVER
Synchronously Operated is the Subject of a

Patent Just Granted and Assigned to the
Aeolian Co.—The Improvement Described.

Within a recent period, there has been an in-
creasing demand for some form of mechanism that
would operate synchronously a talking machine and
a player-piano. Recently E. S. Votey, secretary
of the Aeolian Co., secured an important patent,
covering this subject, and on August 29, another
patent (No. 1,002,100) was assigned to the Aeolian
Co. by Samuel S. Waters, Washington, D. C., who
describes his improvement as follows:

“The prime object of this invention is the
synchronous operation of musical instruments, and
particularly musical instruments of the automatic
type. It has reference further to that particular
type of automatic musical instruments in which
use is made of a moving record of some form
which controls the operation of the instrument.
It is particularly applied to a synchronous oper-
ation of an instrument which is controlled by the
movement of a record sheet provided with con-
trolling formations in its body, in connection with

instrument. The instruments

musical
which I show in this connection are a piano con-
trolled by a perforated music sheet, and a talking

another

machine of a disc record type. With all of this in
view, however, it will be evident upon an under-
standing of the invention that it may be used in
part or as a whole in connection with musical in-
struments of other types or- in greater number,
and that its use is not restricted to the particular
instruments or types of instruments disclosed.

“In the accomplishment of the invention I make
use of a geared connection between the record of
one instrument and the driving means for the
record of the other instrument. The driving means
for the other instrument may be any suitable motor,
and in this instance I use a pneumatic motor of a
commonly used type with geared connection to
operate the valves of this motor which directly
determine its period of rotation. In effect the
record of one instrument is geared directly to the
record of the other instrument and moves the
same, for all of the fact that the motor is inter-
posed in that connection. It may be that under
certain circumstances I shall find it convenient
as for instance when the load of driving the record
is light, to omit the motor entirely and drive
directly by the geared connection.”

BUSINESS IN CANADA

Is Brisk According to J. A. Bradt, of Toronto,
Who Has Been Visiting the Columbia Co.

James A. Bradt, manager of the Columbia
Phonograph Co.’s Canadian office, Toronto, was in
New York at headquarters for a few hours Satur-
day. As he is one of the most enthusiastic men in
the Columbia service, Mr. Bradt said the outlook
for business in the Dominion was not only bright,
but could not be much better. In brief, he was
confident the record of the Columbia business this
fall would be the best ever, all he wanted was the
goods and the rest would take care of itself.

Let the goods themselves do some of the talk-
ing. That’s the stuff that proves most convincing
to the customer.
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The Columbia policy of exclusive sell-
ing rights is what the insurance people
would call an accumulative policy, be-
cause its value has an annual increase.

Columbia Phonograph Co., Genl., Tribune Building, New York

EXPECT A LIVELY SEASON.

Blackman Talking Machine Co. Busy and Urge
Dealers to File Holiday Orders Early to En-
sure Prompt Service—The Blackman
Monthly Ginger Talks.

J. Newcomb Blackman, head of the Blackman
Talking Machine Co., 97 Chambers street, New
York, reports that the business of his house is
improving steadily and that the outlook for the
fall and winter is of a most encouraging nature.

“There has been much interest shown in the new
styles of Victrolas just introduced to the trade,”
said Mr. Blackman, “and there is every reason to
believe that they will assume a strong position in
the holiday business. The dealer is now in a posi-
tion to meet the demands of every class of trade
and with proper energy should sell enough ma-
chines from now until the holidays to keep his
record department busy for an indefinite period.

“As is usually the case, many of the dealers are
holding off from placing advance orders, but they
are only storing up trouble for themselves. There
is little likelihood that there will be any changes
in the present lines before the first of the year at
least and the dealer who is hesitating for fear of
having something new sprung on him at the last
minute is making a mistake. Even a conservative
order for delivery shortly before the holidays will
help the cause of the dealer, for the jobter can
then get a line on how he stands and order a re-
serve stock accordingly, and should the dealer need
extra goods in a hurry his jobber will be in a
better position to supply the demand promptly.”

One of the features of the Blackman service is
the series of ginger talks to dealers, one of which
appears at the bottom of each monthly advance
bulletin. The talks are well thought out and right
to the point and serve to keep the dealer from get-
ting “stale” and careless. One of the recent talks,
for instance, reads as follows:

HAVE YOU ‘NOTICED THIS CONDITION IN YOUR TER-
RITORY ?

The “progressive,” “hustling,” “up-to-date” deal-
ers are “successful,” “prosperous” and increasing
their business and profit. The “disgrunted,” “rut
sticker” drifting kind spend all their time complain-
ing about their successful competitors, refuse to
adopt up-to-date methods and “are fast losing
ground, prestige, business and money.

YOU MUST BE ONE OR THE OTHER!

The American merchant of to-day seldom stands
still. You must fight for business, for business of
to-day is a struggle and those who participate must
be. trained for the contest.

THINK THIS OVER MR. DEALER.

What are you doing to increase your business,
hold your customers and attract others, as com-
pared with your competitor?

YOUR JOBBER SHOU

If he is -the kind with long experience, and deep
personal interest in the business, you should be
able to present your case and receive valuable help
for the stimulation of your business.

WE HAVE HELPED MANY DEALERS.

“Co-operation” is our “keynote” “To sell and

» o«

HELP YoU!

You don't
have to take our word for this, so see us about your
case and determine for yourself. It takes new rec-
ords to be up-to-date.

help sell” is our aim with our dealers.

JOS. M. BRYANT’S IMPRESSIONS.

Gleaned on a Recent Trip to His Old Home
in the South,

En route to New York from his vacation at
Selma, Ala., his home town, recently Joseph M.
Bryant, in charge of the Columbia department of
Wm. Knabe & Co., stopped off at Louisville, Ky.,
and Cincinnati to visit the trade. Louisville he
found dead slow, and he was surprised what little
effort was being made to sell talking machines. It
is a large and important city, with a class of people
known far and wide for their culture and refine-
ment, a splendid field for working up a big trade,
but no one seeming to realize the advantages of the
situation. “In Cincinnati,” said Mr. Bryant, “things
are entirely different. There everything is looked
after right up to the handle, and hustle is the word.

" The Aeolian Co. have a beautiful place and are

doing a great business. The Steinway store is a
beauty. The Wurlitzer Co. have also a great estab-
lishment, and their window displays are fine. The
Columbia Co. have elegant premises, the manager,
S. H. Nichols, is a live wire; and is doing a splen-
did business. Cincinnati seems to be the buying
and distributing center in all lines for the territory,
covering 150 to 200 miles in every direction. Eve:
the people in Louisville run up to Cincinnati to do
their shopping, and, of course, the talking machine
end follows with the rest.”

FOREIGN ALPHABETICAL CATALOG.

Early in the month—on the 8th—the Victor Talk-
ing Machine Co., Camden, N. J., sent out the new
edition of their foreign alphabetical catalog, listing
in alphabetical order all the records contained in
the special foreign catalogs with exception of
Chinese, Japanese and Korean records, which rec-
ords are listed in special catalogs.

The special lists are a sub-division of the rec-
ords contained in the catalog under their respective
languages, as follows: Italian, Spanish, German,
Portuguese, Hawaiian, Turkish, Arabian, Swedish,
Danish, Finnish, Norwegian, Bohemian, Hungarian,
Russian, Polish, Hebrew, Gregorian and Sistine
choir, French and French-Canadian.

COLUMBIA BRIEFLETS.

Geo. W. Lyle, general manager of the Columbia
Phonograph Co., General, returned to New York
Monday from a vacation in the mountains of Penn-
sylvania.

H. A. Yerkes, manager of the Columbia Co.’s ex-
port department, who was married in Topeka, Kau.,
September 7, will be given a handsome wedding
present on behalf of the staff at the executive

. officees on his return from his honeymoon, between

the 20th and 25th.
Edmond F. Sause, assistant manager of the Co-
lumbia Co.’s export department, will cease to be a

marriageable young man on October 25. The wed-
ding takes place in Brooklyn, N. Y., his home, and
his fiancGe is one of the leading young ladies.of
that fashionable section known as the “slope.”
After an absence of several weeks, Ralph L.
Scott, of the Columbia Co.s legal corps, returned
Monday from a recuperating period in Vermont.
He looks fit, and will tackle the next talking ma-
chine case—there are several pending—with vigor.

NEW U-S HORNLESS MACHINE.

Cabinet Model to Sell for $50 Soon Ready for
Market—Business Good in the East—Trav-
elers on the Road.

The U-S Phonograph Co., Cleveland, O. will
soon have a $50 hornless cabinet machine ready for
the market. They expect to ship their new prod-
uct, a finished piece of mechanism and elegant
cabinet work, about October 1. Word has been
received at the New York office, 7 Union square,
in charge of E. E. Prarie, from a shipment to
Panama, I. P, through an export house, which is
to the eflect that a good trade will open on the
U-S gouds throughout the Isthmus, especially on
the canal zone.

Business is reported excellent in the eastern
territory, being very good during the summer.
West and south the same reports prevail. The
field controlled from the New York office is now
being diligently and industriously looked after by
the entire corps of travelers, who are now on the
road. This section includes Connecticut, the south-
ern part of New York State, Pennsylvania out to
Harrisburg, New Jersey, Delaware, Maryland and
Virginia. The other distributing points are Bos-

ton, Cleveland, Indianapolis, Atlanta, Chicago, St.

Louis, St. Paul, Dallas, Kansas City, Denver and
San Francisco.

K. D. Bishop, president of the U-S Phonograph
Co., was a visitor at the New York office for a
week recently. He was greatly pleased with the
manner in which the place has been arranged for
the display and demonstration of the line.

REPORT ACTIVE BUSINESS.

G. T. Williams, manager of the New York Talk-
ing Machine Co., 81 Chambers street, New York,
said this week that business for the fall was-open-
ing up brisk and active, A number of very de-
sirable dealers—for the trade at large—had been
created by the company, to whom substantial initial
orders had been sold. The outlook was exceed-
ingly bright for splendid business for the remain-
der of the year. The factory, Mr. Williams con-
tinited, had commenced shipping the new Victrolas,
and No. 1V was receiving a rousing welcome. He
goes away for a hunting and fishing trip to North
Carolina the latter part of the month.

The display window on Chambers street—the
store runs through the block fo Reade street—is
being remodeled and deepened in order to show
goods off to better advantage. The. unsightly iron.

supporting pillar that runs up through the window .

is to be encased in quartered oak in_harmony with
the other woodwork of the premises. ‘



LOCK OPENED BY VIBRATIONS.

Englishman Invents Lock That Will Open Only
to Tune Whistled or Sung—Each Lock to
Respond to Different Vibrations—Possibili-
ties of Trouble Great.

If the recent invention of Thorne Baker, an
Englishman, comes into popular use, the future
burglar must forsake the jimmy for the tuning
fork to break into houses. For the invention is a
lock that only opens in response to the notes of a
particular tune.

The invention is no more curious than its origin.
Mr. Baker was irked by the necessity of unbolting
his bedroom door to admit the maid with early
morning tea, so he bethought him of ways and
means to open the door with the least possible ef-
fort. Whistling seemed to represent a minimium
of exertion and he went to work on that basis.

The solution is a comparatively simple electrical
device. An electro-magnet draws the bolt when a
current passes through it. To complete the eircuit
and draw the bolt it is necessary that a piano wire
and a platinum point, ordinarily separated by a
minute distance, shall meet.

By sounding the note, or one of its octaves,
close to the wire a vibration is set up, the wire and
the point meet, and the bolt flies back.

A sounding drum may be used instead of a
tuning form. A stretched membrane may be caused
to emit the desired note by a microphone tele-
phonically connected with a distant mouthpiece. Or
a bell may be used instead of a drum.

In the new regime of musical bolts and bars this
will present problems only to be solved by time
and experiment.

What, for instance, of the woozy gentleman who
arrives home just before dawn and wishes to make
a quiet entry?

In the old days of the latchkey there were, of
couise, difficulties. The elusive keyhole might
wander irritatingly up and down the surface of the
door and hide at last behind the impregnability of
the doorknob. But let the keyhole once be cor-
nered and the rest was easy.

The lock that only opens to music is another
matter. Suppose a cunning wife has the door
fixed up with a nightlock whose bolt only draws
1o the notes of “We Won’t Go Home Till Morn-
ing” shouted at the top of one’s voice? Even the
meekest of husbands eould be convicted of inebriety
on a mere statement of the facts, if he were to be
caught out after 9 o’clock.

Again, what of the tumblers that only tumble to
some difficult operatic air? What husband, after a
night of conviviality, could be expected to remem-
ber anything more difficult than “Home, Sweet
Home,” or “Rocked in the Cradle of the Deep?”

The “rah, rah, rah!” of college youths, delivered
in front of a hank, may constitute a felony and
promiscuous whistling on the streets a misde-
meanor. And the clever musician could probably
warble his way out of any prison in the world!

WILLSON IS ENTHUSIASTIC

Over the Remarkable Advance That Has Been
Made by the Columbia Co. During the Past
Two Years.

When H. L. Willson recently resumed his former
position as assistant to George W. Lyle, general
manager of the Columbia Phonograph Co., Gen-
eral, New York, he sent the following letter, ex-
pressive of his enthusiasm on the remarkable ad-
vance in the company’s business, to the jobbers
and distributing agents:

“The writer takes this opportunity of expressing
to managers his enthusiasm, on returning to the
service after a two-year absence, on the remark-
able advance that has been made by tht company
in every department. It is impossible to detail here
all the improvements that are noticeable to me;
but among the most striking are the unequaled qual-
ity of our product, both machines and records, the
excellent service given by the factory in prompt
deliveries, etc., the aristocratic tone of our adver-
tising, the hearty co-operation on the part of every-
body, and the general increased strength of the

company have its formal opening to-day (September
some opportunity of comparing the Columbia prod-
uct with that of competitors, and, without preju-
dice, I honestly believe that the Columbia’s new
product (part of which has been announced) is,
in every particular, without comparison.

“l saw a statement from the factory manager
this morning (August 31) which would indicate
that orders for popular types of machines are becing
filled in a most satisfactory manner, which I under-
stand is but an example of the general good service
you are receiving from the factory. You have
probably felt these improvements coming along for
the last couple of years, and their force has not
been as noticeable to you as it has been to me
under the conditions I see it. 1 feel sure that a
short review of what has been accomplished in the
direction of the above suggestions is as gratifying
to you as it is to me, and I hope you feel the same
enthusiasm and optimism that I do.”

NEW CONCERN IN NEW YORK.

The Plaza Talking Machine Co. Have Opened
with the Victor Line at 5th Avenue and
59th Street.

The Plaza Talking Machine Co., Fifth avenue
and Fifty-ninth street, diagonally across from the
fashionable Hotel Plaza, New York, one of the
prettiest stores in the city, opens to-day (Septem-
ber 15), handling the Victor line exclusively. Thc
fittings are in white enamel, gold trimmed, parquet
floors and an abundance of platc glass. Four
booths have been installed, with double glazing of
plate glass, 10 by 12 inch panes, giving a massive
effect. The store is 20 by 100 fect. The company
is composed of H. P. Low and J. Romaine Brod-
head, with the business under the management of
Miss Nelly Handley, experienced in the line, and
who is spoken of by V. \. Moody, who lanced
the order for the New York Talking Machinc Ce,,
in the highest terms for her cleverness and marked
ability.

CHALMERS C0. OPEN IN EAST ORANGE.

The Chalmers Co., under the direct manage-
ment of W. H. Chalmers, the president and chief
owner, formerly of the Bremner-Chalmers Co.,
New York, etc., is a new concern in East Orange,
N. ], selling the Victor product only. The place
is iocated at 588 Main street, with a store 25 by 125
feet, decorated and htted out in white enamel and
double-glazed plate glass demonstrating booths,
hardwood floor and harmonious furnishings. The
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company has its formal opening to-day (September
15). V. W. Moody, sales manager of the New
York Talking Machine Co., 81 Chambers street,
New York, negotiated this important sale.

HISTORIC MEXICAN RECORDS

Made by the Columbia Phonograph Co. to
Commemorate the Changed Political Con-
ditions in the Land of the Montezumas.

Apropos of the recent Mexican revolution, of
which echoes are still heard, the export department
of the Columbia Phonograph Co. General, New
York, have just issued a special list of double disc
descriptive records, six in number. The bulletin,
of which the cover is illuminated with the national
colors of the Republic, and a miniature photo of
Francesco I. Madero, the hero of the insurrectos,
is entitled “Episodios Historicos Mexicanos
Acontecimientos de la Revolucion Maderista.”

The company brought a number of Mexicans to
the New York laboratory, where the recording was
done, and which include, four band selections
specially written for these records, which recount
the deeds of valor accomplished by the revolution-
ists and a description of the important battles
fought to overthrow the Diaz regime. In a meas-
ure these records are intended to be educational, as
they further explain the meaning of the movement
for the liberation and future welfare of the Mexi-
can people. The records were made and shipments
made last week—including the necessary list and
other literature—inside a month. This is quick
work. The demand for these records is reported as
extraordinary.

PEASE CO._HANDLING VICTOR LINE.

The Prominent Piano House of New York Open
Victor Department in Their Warerooms on
West 42d Street.

The New York Talking Machine Co., 81 Cham-
bers street, New York, shipped their initial order—
a good-sized bill—to the Pease Piano Co., 128 West
Forty-second street, last week. For the present
they will have a talking machine department in
their New York store, handling the Victor line ex-
clusively. G. A. Scofield, general manager, will
give it his personal attention. Handsome booths
are provided for demonstrating, and the stock will
be adequate and up-to-date both in records and ma-
chines. The department is ready for business io-
day (September 15). The window signs are strik-
ingly artistic.

just as close.

frequently just break even.

as much to you.

albums.

OUR POSITION AS MAKERS OF CABINETS
FOR DISC AND CYLINDER RECORDS

Right off the reel we want every jobber and dealer to under-
stand that The Udell Works, of Inaianapolis, Ind., will not
slight the quality of any Cabinet in order to make it come
within a certiin competitive price.
that any manufacturer in this line has we are able to figure
Our margins are extremelv low.
some of the “leaders” or what we term ‘‘sweeteners’” we
Now here is the point—we are
not working for to-day’s order and then that ends it.
repeat orders that mean something to us and they mean just

We offer for your consideration a brand new line of Table
Cabinets in Mahogany and QOak either with or without
These Table Cabinets to fit Victrolas 1X, X, and XI.
The New Victrolas 1V, VI and VIII will have Cabinets to
accommodate them in The Udell Line.

Our stock of Cabinets for Victrolas 1X, X and XI and all
Victors is in splendid condition for filling orders.

Obviously there is but one course to pursue. Write to-day to

THE UDELL WORKS, Indianapolis. Indiana

With all the advantages

In fact with

It’s
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These Two New Columbi
Non-Co

l
|

Nothing under $150 is

in the same class.

e

The "Mignonette
Price, $100

An Upright, Fully-Cabineted Columbia
Grafonola, Self-Contained and Complete.

Any man who can read a sign-board can see whati g
show window of the Columbia dealer.

There is nothing else in the market to fit the streigi
the story of the $50 Columbia Grafonola “Fue

The demand for just such instruments as these, aiji)
the only selling of them the Columbia deals |
ready to demonstrate.

e A clear buying demand is responsible for every ci#
idea of manufacturing convenience. We knh
the public wants.

i - «

THE COLUMBIA GRAFONOLA “MIGNONETTE,” Price, $100:

I
Here you have, offered for the first time, for an expenditure of less than $150, an instrument that is not only wholly self-containe:
but that stands on its own base, pxovtdmg ample space for the mechanism, for the tone-chamber, and for an extensive repertory ¢,
records easily accessible and protected from damage.

The “Mignonette” is a success. No better tonal quality has ever been achieved in any instrument. The reproducer, the tont
arm, the scientifically correct principle of sound-wave reflection and prOJectlon the silent, powerful, invariable motor—all contribut
to its perfection. The mahogany cabinet, straight-lined, dignified and pleasing, stands 43 inches high from the floor, on slightl
tapered brass-footed legs, and measures 16%% inches wide and 21Y% inches deep.

We have been fairly positive in our predictions for some time past, and if you il
The success of the Double-Discs, of the $50 Grafonola “Favorite,” of the “Regent” Caf 1
then, hear a prediction: In these two types of the Columbia Grafonola we have agit |
nonette” and the “Nonpareil” are bound to lead the market straight through the Faland
of an easily handled and continuously profitable record business.

Now watch the market, and see tht

Columbia Phonograph Company,|

Creators of the Talking Machine Industry. Pioneers and Leaders in the Talking Machine Art |
Dealers Wanted: Exclusive selling rigts
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E}h?)ias Are Pracltically
etitive

Nothing at $150 can
compete with it.

i

The “Nonpareil
Price, $150

An Exclusive Model, with Several New
and Exclusive Features.

happen when these two instruments go into the

d they are designed to satisfy—it 1s going to be
ght over again.

€ prices, 1s so distinct that for a long time about
/e to do will be to spread the news that they are

th of them—price and all-——not a mere factory | —— ———
ely that we are offering the public precisely what

THE COLUMBIA GRAFONOLA “NONPAREIL,” Price, $150:

l here is, for $150, an instrument which is $50 above the Grafonola “Mignonette” in the little individual details of finish and con-
iction (points which are hard to show here, but which are instantly apparent in the instrument itself) and yet which is $50 below
compet}tive $200 class only in its price. Many of the features of the “Nonpareil” are new and unique. The record-compart-
it contains a group of permanent hinged albums, each separately indexed and each swinging out and down—the most convenient
s of -selecting and replacing records ever devised. The total record capacity of these albums is 60 Double-Disc records (120
ctions). A handsome loose-leaf index book, alphabetically arranged and leather bound, is furnished with the “Nonpareil.” The
1-table is covered with crimson silk velvet, clamped with a nickel rim, and is level with the top of the open cabinet. The entire
net is of brilliantly piano-polished mahogany, standing 441 inches high, 18 inches wide and 22 inches deep.

‘e believe you will admit that events have proved that we understated every time.

ur fast increasing list of musical stars, may serve you as reminders. Once more,

1ative in meeting a demand that is as evident as it is surely profitable. The “Mig-

he man who huys either of them will be permanently satished—and that’s the basis
H

iss your share of the best of it.

’l, Tribune Building, New York

of the Fundamental Patents. Largest Manufacturers of Talking Machines in the World.
ere we are not actively represented.
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INDIANAPOLIS GLEANINGS.

Business Prospects Improve—Columbia Grafo-
nola Regent Attracts at Fair—The Detective
and the Dictaphone—Excellent Demand for
Victrolas—Musical Echo Co.'s Victrola Dis-
play at Fair—The News of the Month.

(Special to The Talking Machine World.)
Indianapolis, Ind., Sept. 9, 1911.

The past month has been only fair in the talking
machine line in Indianapolis. However, the long
drouth of the summer was broken toward the end
of the month with good rains and the dealers feel
greatly encouraged. Most of them predict a good
fall trade.

The Interdenominational-International County
Fair given at Wonderland Park by the churches
for charity was one of the big events of the last
month. In one of the buildings a Columbia Graf-
anola Regent was shown. sign outside an-
nounced that ten cents admission would be charged
and a good business was done. Mr. Morgan, of
the Central Union Telephone Co., had two or
three barkers out in front and it was one of the
big attractions of tihe fair. The show caused a
large number of inquiries for machines, and as a
result the Columbia branch made several good
sales.

A few of the prominent business schools of the
city have taken up the use of the dictaphone as a
branch of study.

Claud Spring, of the Dictaphone Co., was as-
signed to the charge of the dictaphone exhibit at
the Indiana State Fair. The company is looking
forward to some good out-of-town business as a
result of the exhibit.

A good story is told in Indianapolis about Wil-
liam J. Burns, the detective and the dictaphone, as
illustrative of the wide knowledge of Burns in
different lines. One of Burns' experts found out
that one of the men under surveillance in the
dynamiting cases used a dictaphone. He thought
it would be clever work if he could get hold of
some of the records that had been made by the
suspect. He unfolded his scheme to Burns. Burns
told him that before trying the feat he should take
a look around the offices of the suspect and see
whether there was anywhere a short square black
box on legs. The box is a “shaver” Burns ex-
plained and he said that if the operative found
such box he needn’t look any further for records
made by the suspect. The operative made a search
and, sure enough, he found the “black box on
legs.”

Thomas Devine, manager of the Columbia Phon-
ograph Co. here, is well pleased with the new
model Louis XV. Grafonola just received. Mr.
Devins says this type of machine undoubtedly has
made a big hit with the class of customers who are
well fixed financially—those who have music rooms
in their homes. The machine has a good appear-
ance and excellent tone and he believes it will
prove to be a good seller.

The Wulschner-Stewart Music Co., who handle
the Victor machine exclusively, predicts a good fall
trade. There has been an excellent demand for
the Victrola and the company has been unable to
get enough from the factory to supply the trade.
The record business has been fairly good for the
last month with the Wulschner-Stewart Co. This
company have stocked up heavily for the fall trade.
New goods have been shipped in from time to time
throughout the summer and the company also
have been putting in new dealers from time to
time. A vigorous campaign will be made for the
fall trade.

Speaking of the record business, Mr. Barringer,
of the Wulschner-Stewart Co., said that the de-
mand almost constantly is for the better class of
music, thus showing that talking machines are sold
to the rich as well as to the poor.

The Musical Echo Co., Victor representatives ex-
clusively, have been having a big demand for the
Victrolas.

The Musical Echo Co. planned to have a Vic-
trola exhibit in the Fine Arts building, one of the
best and most centrally located buildings on the
fair grounds.

Miss Katherine Shinness has joined the forces

of the talking machine department of the Aeolian
Co., who handle the Victor line. The Aeolian Co.
did not have a talking machine booth at the State
fair. It was not believed that the sales resulting
would be commensurate with the expense.

MOVE IN RIGHT DIRECTION.

The Action of the Victor Talking Machine Co.
in Regard to Credits Wins Approval.

The step taken by the Victor Talking Machine
Co. relative to the credit of dealers with dis-
tributers is one in the right direction. Distributers
have been imposed upon in this respect times out
of number, and it would be superfluous to go into
details to prove the wisdom of this latest and best
expression of the company’s policy. The National
Association of Talking Machine Jobbers have dis-
cussed this burning question in executive session
frequently, and doubtless the Victor Co. have given
them a helping hand and a strong one in formulat-
ing the new rules which will apply, and so place
fair-minded, enterprising and energetic distributers
on a better basis in extending credit to dealers
who are prone to “shop around” to see where they
could obtain the longest and easiest terms, and then
abuse even them by switching their orders else-
where when a settlement of account was requested.
A second move to be likewise commended is the
prokibition by the Victor Co. of advertising goods
in advance of having stock on hand. As the com-
pany clearly points out, injury has been done them
and Victor dealers by premature advertising of
product that the factory has been unable to deliver
on account of the congestion of orders.

CHICAGO DEALERS MEET.

Postpone Election of Officers of the Talking
Machine Association Until November—Cam-
paign for New Members Now On.

(Special to Tbe Talking Machine World.)
Chicago, Ill., Sept. 11, 1911.

At a meeting of the temporary organization of
the Chicago Talking Machine Dealers’ Association
at the Great Northern Hotel this afternoon, it was
decided to postpone the election of permanent
officers until the November meeting and in the
meantime a systematic campaign will be made
among the dealers outside the loop in order that
as large a membership as possible be secured so
that the new officers when elected will be thoroughly
representative of the wishes of the trade. On
motion President E. T. Vandermark appointed the
following committee to visit the dealers. They
were provided with application blanks and state-
ment of objects prepared by Secretary J. S. Rey-
nolds. E. J. Melich will see the dealers on the
southwest side from Madison street south; E. B.
Selbman will cover the northwest side, and H.
Reichardt the northwest side. On the request of
those present Mr. Vandermark will see the south
side dealers himself. It is expected that a goodly
number of applications will be ready for submis-
sion at the next meeting, which will be held the
second Monday in October. The afternoon’s meet-
ing was an interesting one, and many topics of in-
terest were discussed. They covered matters
closely allied with the announced objects of the
organization, which are as follows:

Installment Sales. Establish a reasonable mini-
-mum advance and weekly payment.

Advertising. Prevent misleading, “fakey” and
“garbled” advertising of talking machine goods.

“Cut Outs.” Measures to prevent the use of
this market as a “dumping ground” for “cut out”
or discarded machines or records.

“Price Cutting.” Association members to co-
operate with the manufacturers in preventing direct
or indirect cutting of prices on talking machine
goods.

“Peddling Evil.” Factories to be requested not
to furnish, nor permit to be furnished, goods at
discounts to any but bona fide dealers, carrying
representative stocks and possessing suitable places
in which the display and demonstrate talking ma-
chines.

Two new members were admitted: Joseph Jiran,
1333 West 18th street, and M. Gewold, 1146 South
Kedzie avenue.

EDISON’S FAVORITE INVENTION

Is the Phonograph, the Improvement of Which
Has Ever Received His Personal Attention—
The New Machine and Record Ever Under
Observation.

It is a small matter, perhaps, but it is a grave in-
justice to Thomas A. Edison, Inc., to spread the
report that Mr. Edison no longer gives his per-
sonal attention to improvements in the phonograph.
Everyone knows, who is at all familiar with the
subject, that the phonograph is the favorite inven-
tion of Mr. Edison, and in first announcing it to
the world he made certain written predictions re-
garding its practical utility, besides its entertaining
and commercial features, which have not yet been
fulfilled, but are bound to come. The distinguished
inventor, who is now receiving no end of compli-
ments and flattering attention during his European
visit, is a stickler for details—in fact, he is de-
scribed by his intimate laboratory associates as
“finical to the point of fussiness” in this par-
ticular. That means he never has permitted any-
thing, no matter what, to bear his name unless it
has received his personal supervision and sugges-
tion, if not actual work. Therefore in regard to
the forthcoming disc the trade may rest assured
that in every step in its improvement toward per-
fection Mr. Edison’s ideas have been followed and
worked out by his able corps of assistants. The
product bears his impress at every stage of its de-
velopment, and when he went to Europe on August
2 the series of experiments had been closed and the
lines on which the goods were to be manufactured
were determined upon by him in person and
adopted by the corporation. By the way, the
“\Vizard” will be home late this month.

THE PHONOGRAPH.

Of all the marvels of the ‘“Thousand Tales"
Told in the long ago Arahian Nights—

None more than that of young Aladdin’s Lamp
‘The wondering—youthful listener delights.

Which of us has not dreamed of mystic lamp
That at the slizhtest rub or touch” of hand

Calls to us from the mystic realms of space
A Genii quick to serve our least command!

And yet, has not this dream a counterpart
Even in this materialistic day?

Do we not summon spirits of the past
For our delight—to while the hours away?

By shift of tiny lever we may call
Dead divas to our fireside to sing

Or mighty organs—long since broken up
Awake old memories to echoing.

Great statesmen—dead and crumbling into dust
Are summoned to us at our least desire,

And in well rounded period and phrase—
Rekindle all our patriotic fire.

Once, only kings their own court jester kept,
With merry nonsense to drive care away;
The humbhlest citizen among us now
May summon scores of jesters any day.

The vibrant Orchestra, the crashing Band.
The sweet strains of the Stradivarious
The merry jest or the pathetic song
Come at command to soothe or solace us.

Aladdin’s fahled lamp burns low and dim
Besides this triumph of a wizard hrain .
But those who know this mirstic, weird machine

Return and live in Fairyland again.

eo. L. Buttrick, in The New Phonogram.

Balance on three days’ trial.

Patented June 28, 1910

Put it on_ your Victor Machuie o
Victrola. If it does not convince you
that it will save its cost over and over
by preservin

for $1.30.
taper arm of any Victor. in ei
Retail price, $2.

Booklet on application. Discounts to the trade.

Sent Free on Approval

Send your name and address and we
will mail sample Velvet Tone Needle

the records from the wearing and cutting

edge of the sharp needles used, you may return it to us.
If you are satisfied that it prevents abnormal wear on

your records and does all we claim, send us your check

The Velvet Tone Needle Balance is easily aitached to the
Made in either gold or nickel.

1f your jubher does not carry them order direct from

A. D. Macauley, 417 Walnut Street, Columbia, Pa.




. of a steep cliff before discovering his error.

THE TALKING MACHINE WORLD.

THOMAS A. EDISON IN EUROPE

Tour of Great American Inventor Throughout

Europe Attracts Unending Attention—His Per-

sonality and His Opinions the Subject of Much Consideration—In Going About Europe
His Estimate of Foreign Races is Governed by Their Capacity for Work—He is Merciless
Toward ldieness—Considers the Anglo-Saxon Race the Highest Motive Force in Civiliza-

tion—Wherein He is Like and Unlike the

Thos. A. Edison, who is now enjoying an outing
in Europe, is attracting attention wherever he goes.
The great American is interviewed by newspaper
reporters at almost every stop. When recently cap-
tured by reporters in France he said:

“My general impressions of France,” he said, “are
so far restricted to the unbounded pleasure of
mnotoring at ease over its fine roads, which I con-
sider superior to those of any country I have yet
visited. I confess I was often tempted to speed a
bit, as I had no longer to fear the redoubtable Irish
policeman.

“I don’t sympathize much with Roosevelt in his
laudation of numerous progeny. The French are
wiser, 1 think, in contenting themselves with fewer
children and being able to provide them with a
proper scope for earning their livelihood. No, I'm
not a Malthusian; I don't believe in the agency of
war in keeping down the population, though I think
if France had another tussle with another country
its wonderful intelligence would go far to meet
superior brute force.

“I believe in mind as superior to matter. The
keenness of the French mind is shown in so many
directions; even in such a ‘manner as asking one’s
way aléng an uncertain road, when one always gets
a clear answer.

“On leaving Boulogne we made one-day stops as
a rule, taking in Rouen, Caen, Rennes, Mont Saint
Michel and Saint Malo, where I didn’t cross over
to Dinard, as I have no fancy for these fashionable
watering places, but little Saint Malo particularly
caught my liking, with its rough walls and queel
old crooked streets.

“From Britany we went down to Tours to do the
chateau district, from that center visiting Chinon,
Caux, Azay-le-Rideau and Amboise, at which last
place I made a delightful discovery, for there I
came upon the tomb of Leonardo da Vinci, whom
I consider as great an inventive genius as ever
lived; in fact, he left very little for others to
originate. Even the germ of the modern airship is
among the products of his extraordinarily versatile
mind.

“After Paris we will go by easy stages to the
south of France and along the Riviera and up
through Switzerland to Germany, a trip covering
about five weeks. No, I don’t intend to include the
Turin Exhibition, though I understand it has a fine
electrical demonstration. I've had enough elec-
tricity for the present. As you know, I'm really
here for rest and recreation, though my health is
as good as ever. I go to bed fairly late and often
get up before 6—an old habit of mine.”

The reporter then gives his personal impression
of Mr. Edison:

“Mr. Edison, who spared these few minutes of
hasty talk before removing the stains of travel, was
a sturdy example of his old age theories. His
hair, while gray, is still abundantly thick, and the
twinkling blue eyes of youth looked out from a
face as ruddy as a Normandy apple. Although
fatigued from his journey, Mr. Edison before turn-
ing in could not resist taking a little airing in the
direction of the Champs Elysees, whose illuminated
vista owes its nocturnal brilliancy to his electrical
genius.”

In his journey through the Swiss mountains, Mr.
Edison had a narrow escape from disaster. His
chauffeur took a wrong road and reached the side
The
view below was interesting, but not good traveling
for an automobile-party. On solicitation- farmers
supplied oxen to haul the automobile into the
straight and narrow path, and the contrast of prim-
itive and modern power represented seemed to af-
ford Mr. Edison much amusement, and his witty
remarks in this connection were enjoyed.

After an hour’s delay the party started on the
way to Interlaken, but at moderate speed, the ‘in-

Great Napoleon—Enjoying His “Outing.”

ventor consenting to slack up on the ground that
the scenery deserved more leisurely notice.

“It is the finest mountain panorama we have yet
seen in our European travels,” he declared en-
thusiastically. “It is the first that has come up to
my expectations.”

Mr. Edison has great faith in the Anglo-Saxon
race as the highest motive force in civilization.

“Did I tell you,” he asked the World correspond-
ent, “of the loom test proving the relative degree of
mentality in people? Well, there is an intricate
weaving machine, so perfect in operation as to only
require the general supervision of one man. Now,
it has been demonstrated that an American can
guard sixteen such machines, an Englishman twelve,
a German ten, an Italian eight and a Chinaman
merely three. That is how to rate the degrees of
brains in different peoples. The test is scientifically
accurate.

“It shows that we have the quickest brains going.
\We are natural inventors. The world owes its
practical advance to us. California is particularly
wonderful. The people of that State are extraor-
dinary. What an influence a particular locality has
on its inhabitants, especially where they’re pioneers.
The Californians are the only men the Swiss could
teach nothing in applying water power.

“Next to us the English have the best practical
brains. I like the English. I admire their institu-
tions and statesmen; how the country is run. But
the trouble with them is that they are lazy. Imagine
our business men dropping work to go out of an
aflernoon to play golf and other games. The Eng-
lish talk of loving sport, but the real reason they
take so much exercise is that their over-caters have
to work off all the beef and porter they consume.

“I hear a great deal of talk about their chauvin-
ism and desire for British industry for the British
people. But I notice that when they can buy goods
in America cheaper than in Glasgow patriotism
doesn’t prevent them saving their shillings.

“The French are a saving people, perhaps as sav-
ing as any in the world. Their virtues are oddly
mixed up with their vices. They have savings, but
they have to put the money out at foreign interest.
Land investment with them is practically nil. Going

through that country I was struck with the lack
of any new buildings going up. With them it is a
case of ‘construction account closed,” as we say in
America.”

Mr. Edison is enjoying his outing in the hearty
fashion of a schoolboy. Whenever his motor stops
by the roadside he challenges his younger son, who
is thirteen, to see which can gather the greatest
variety of wild flowers for Mrs. Edison before the
car starts again. Occasionally the Wizard of
Science races down the steps of a hotel with his
two sons. His boyish face, framed with gray, al-
most -white, hair, his athletic figure clad in a
pongee dust coat, excite great curiosity even where
his personality is unknown,

The inventor received a flattering tribute from
Austrian soldiery September 9 as he continued his
journey from the famous grape-cure resort, Meran,
to Cortina. At Meran, so beautifully situated,
which Edison admired for its magnificent hotel and
its theater and marble bathing establishment, his
party was joined by his son-in-law, Major Oeser,
of the German Army, and Mrs. Oeser, who will
make the rest of the tour with him. At the village
of Predazzo troops are quartered for the autumn
manoeuvres, among them the celebrated Innsbruck
Mounted Guard and the famous Tyrolean Jaeger
corps trained for mountain climbing. The party
halted at Predazzo; Major Oeser, who is well ac-
quainted with the officers of the regiment, intro-
duced them to Edison and all joined at mess at
the hotel, where Edison’s health was drunk with en-
thusiasm. [Edison has always been a “hustler.”
Seeing the great inventor “laughing in his easy
chair”—for Edison has never forgotten how to
laugh—one realizes that this European easy chair
he is filling during a few weeks of travel does not
fit him by nature. Easy chairs have been superflu-
ous things in his busy carcer. He personifies ac-
tivity by his keen, clear eye, his strong, determined
mouth, by every line of his striking face. Having
won a fortune on which to retire if he liked, he
chooses to work on for work’s sake, despite his
serenely acknowledged sixty-five years. Edison
will always work, not as some people work, count-
ing a few hours a day a worthy maximum, but with
his whole extraordinary soul of energy that reckons
eighteen out of twenty-four hours a commonplace
average of toil.

Edison is a great believer in what science will
still give the world. “We have just begun to ex-
ploit the possibilities of the world’s resources,” he
says. “Science, which is to-day what religion has
been in the past, is only in its infancy. In fact,

(Continued on page 32.)
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THOS. A. EDISON IN EUROPE.
(Continued from page 31.)

science is the only religion, for it is founded on
the search after truth. Imagination is incapable of
picturing what the world will be like in a hundred
years or so through the offices of science.”

And in his passion to contribute to that wonder-
ful future of the race by means of the hundreds
of ideas still teeming in his brain Edison finds life
too short. “There is so much to do, and life is so
short,” is the cry of his later years as it was of
his youth.

In going about Europe this summer his estimate
of foreign races is governed by their capacity for
work. He is merciless toward idleness. His quick
eye notes the laborer on the highway and the energy
with which he is performing his task. “An Ameri-
can workman would do that in half the time,” is his
impatient comment as he sees some European toiler
languidly plying his tools. To him a waste of time
is little less than a crime.

“The world needs everybody's best energy to
bring it out of its present benightedness,” he says.
“Every man’s shoulder should be at the wheel.”
In this as in all else, Edison is American all
through. He espouses the gospel of labor as life’s
only salvation. It is one source of his pride in the
nation to which he belongs that scientifically tested,
an American is capable of more work than one of
any other people.

Where others count mile posts in traveling, Edi-
son counts the number of schoolhouses he passes
on the highways of Europe. In them he sees the
promise of the future; and among his many other
schemes for the benefit of his age those concerning
problems of education take a forward place. He
seems always to be trying to make you forget that
he represents the highest landmark of modern
scientific progress. There never was a more modest
man. Yet his modesty cannot conceal his outward
marks of genius.

It is an interesting coincidence of physiognomy
that the upper half of Edison’s head closely re-
sembles that of Napoleon. There is the same
beautifully moulded brow, over which falls that
strand of hair made famous by Houdon’s busts of
Napoleon. Both stand as generals of forces—Edi-
son mastering the mysterious forces of nature as
Napoleon directed the energy of vast armies. But
Napoleon’s genius was destructive; Edison’s has
been constructive,

Experienced Man Wanted.

Experienced man familiar with manufacturing
end of phonograph business desired for foreign
employment. Address Oudwin & Oakley, 45 Broad-
way, New York City.

Salesman Wanted

Salesman wanted for Victor retail store in New
York City. X. Z., care of Talking Machine World,
One Madison avenue, New York City.

Salesman Wants Position.

A Talking Machine Salesman is open for an engagement
with a high-class firm in New York City; has a thorough
knowledge of the business and is an earnest worker; high-
est credentials from leading members of the trade. Ad-
dress “X. Y. Z.,) care Talking Machine World, 1 Madison
Ave., New York City.

Opening for Salesman.

A splendid opening in first-class house in New York
City for young man who can sell Columbia Talking Ma-
chines, and assist in the music roll department. Address,
with references, experience and salary expected, “Box 456,”
care Talking Machinme World, 1 Madison Ave., New York

Victor Racks for Sale.

For Sale.—20 wire Victor racks, cost $5 each, will sell
in any quant)ty for $8 each, each rack holds ahout 500
records, ACKS,” care of Talkm;z Machine World, One
Madison avenue New York City,

Swaps.

1912 motor cycle, first-class make, for zomophone single
side records or Columbia_single side records or Peerloss
records.  Address DENINGER, 3385 North Street, Roches-
ter,

In the Phonograph—Are Large Purchasers of
Edison Machines in Oklahoma—Show Prefer-
ence for Band Records—Make Their Own
Records Also.

Recently Thomas A Edison, Inc., received from
C. H. Smack, a dealer at Watonga, Okla., a series
of pictures showing the interest the Cheyenne In-

GROUP ON CHEYENNE RESERVATION (MR. SMACK IN
CENTER.)

dians have taken in the phonograph. The reserva-
tion is near the town, and while Mr. Smack has
made a number of good sales of machines and rec-
ords to the Indians, he also seized the opportunity
to secure records made by the natives, which would
prove valuable in various ways.

The result has been the accompanying photos,

STANDING TWENTY AND BLACK BEAR PREPARING TO
MAKE A RECORD (GEO. ROARING BULL, OPERATING).

which have appeared in the Edison Phonograph
Monthly. The Indians are great lovers of the
phonograph, in common with barbarous and semi-
civilized people everywhere, who regard the mys-
terious emanation of speech and music from the
horn with awe and wonder. The Cheyennes are
particularly fond of band records, but their great-

INDIANS PREPARING TO DANCE TO MUSIC OF PHONO~
GRAPH (GEO. ROARING BULL, OPERATING).

est pleasure is in the recording of “home-made”
records in their own tongue and voices. These
Indian records are not to be commended for their
brilliancy, as they are very faint at times, but the
tom-tom and howls are recorded faithfully. This
where their stolid countenances relax and their ap-
preciation is evident.

LANDAY BROS. ACTIVE.

Victor Distributers Find Present Trade Excel-
lent and Outlook Bright.

Landay Bros. the well-known Victor distribu-
ters of this city, report that their business, hoth
retail and wholesale, is showing up in a very satis-

CHEYENNE lNDlANS lNTERESTED

factory manner and that the prospects for the
coming months are excellent. They have com-
pleted plans for renewing their daily advertising
in the newspapers on a larger scale than formerly
and, by reason of results, have great faith in that
form of publicity, when carried on consistently
and persistently. The prominent location of the
Landay Bros. showrooms permits them to draw
from what is considered the highest class of retail
trade in the city.

COMMANDMENTS IN ADVERTISING.

The Ten Commandments for Success in Any
Scheme of Advertising, as Set Down by C. M
Wessels in Printers’ Ink.

I

Don’t make up your own advertising schedule
—proverbially, “the man who is his own lawyer
has a fool for a client.”

10f-

Don’t write your own advertisements; you have
an axe to grind and can’t hide it. You are prej-
udiced. You look at your proposition from the
viewpoint of the seller—you’re not after the seller,
vou want the buyer.

II1.

When you employ an advertising man, don’t force
him to please you with copy—he isn’t trying to sell
you anything. If the copy brings results, that will
please you so much it won’t be necessary for the
copy to please you.

IV.

If you employ an advertising man to do it, let
him do it. It would be foolish to get a physician
to prescribe medicine for you only to throw it out
of the window and prescribe for yourself.

V.

Don’t use small space. When you're addressing
an audience, it is unwise to talk in a whisper, few
will hear you; if you can’t use good size space, to
talk out Joud, sit still.

VI.

Don’t “test out” the value of advertising with
one or two insertions. There are a lot of heavy-
weights on the ice. If it bears them, it will bear
you. There’s no use testing a thing which you see
working.

VIL

Don’t quit after a few insertions. The man who
courts a girl for a few weeks and quits, because
she doesn’t fall into his arms, is simply leaving the
field clear for the other fellow. It takes time, at-
tention and persistency to win a girl—trade is just
as coy.

VIIIL

Don’t use a bad illustration in expensive space
—you wouldn’t buy a lot at Broadway and Forty-
second street and build a shanty on it.

IX.

If your first year’s advertising doesn’t come up
to your expectations, don’t quit. If you want to
build a twenty-five story business, don’t stop at the
foundation.

X.

If you are not dead sure your product will repeat
these commandments are not intended for you;
you are not ready to advertise—From a Boston
Conwentior address.

SERVING OUT HEAVY FINE.

In the case of one Greenberg (he also has several
other names, as was disclosed at the trial), who
was convicted of infringing the Berliner patent,
cutting prices, etc., by the Victor Talking Ma-
chine Co., Camden, N. J., and subsequently became
guilty of contempt of court for evading its orders,
was finally lodged in jail. He was fined $1,500 for
contempt, to stand committed until paid, with a
leeway of one day to make payment. Reports say
that Greenberg then disappeared, but eventually he
was apprehended by United States Marshal Henkel,
and served a term of imprisonment sufficient to
enforce the edict of the United States Circuit
Court, New York City. W. V. Moody, assistant
sales manager of the New York Talking Machine
Co., New York, also gave valuable aid to the offi-
cers in the apprehension of the culprit.
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TIMELY TALKS ON TIMELY TOPICS

As will be noted in The World’s European de-
partment, the House of Commons has enacted a
new copyright law, which has also received the
sanction of the House of Lords and been approved
by King George. The provisions affecting the talk-
ing machine trade were published in full in the
August issue, the only change being a modification
of the retrospective clause. The royalty charges
for copyright reproduction privileges of the British
act differ only in kind from those stipulated in the
United States statute, and the author or composer
is not obliged to grant rights other than as he sees
fit. A prominent music publishing house rep-
resenting in this country a number of European
concerns which control the copyright of a majority
of the modern operas in America, and having close
English affiliations, refused to accord any conces-
sions to the manufacturers of records here, on
the score that the Federal law was unconstitutional,
on account of the manner in which compulsory
royalty fees were arranged under certain cqndi-
tions, may now study the new copyright law of
Great Britain and Ireland! Perhaps the publishers
might now change their view, as practically the
same provisions—only less liberal—are in this act
of “dear old England,” where, according to its
children in all parts of the world, cverything is the
best and comparisons with other lands and their
laws, it may be added, are odious.

Still another cvent in which the trade are inter-
ested is the recent conference of the Industrial
Union for the Prohibition of Industrial Property,
held in Washington, D. C,, relating to trade-marks,
patents and designs. More than 75 delegates, rep-
resenting 40 nations—the leading governments of
the world—were in attendance. Among other
agreements subsequently formulated and signed by
all the powers, were the following: “The subjects
or citizens of each of the contracting countries shall
enjoy in all the other countries of the Union, with
regard to patents of invention, models of utility,
industrial designs or models, trade-marks, trade
names, the statements of place of origin, suppres-
sion of unfair competition, the advantages which
the respective laws now grant or may hereafter
grant to thc citizens of that country. Consequently,
they shall havc the samc protection as the latter
and the same legal remedies against any infringe-
ments of their rights, provided tliey comply with
the formalities and requirements imposed by the
national laws of each State upon its own citizens.
Any obligation of domicile or of establishment in
the country where the protection is claimed shall
not be imposcd on the members of the Union.
# % % The patentee shall be obliged to work his
patent according to the laws of the country into
which he introduces the patented objects, but with
the restriction that the patent shall not be liable to
forfeiture becausc of non-working in one of the
countries of the Union until after a term of three
years from the date of the filing of tlic application
in that country, and only in case the patentee shall
fail to show sufficient cause for his inaction. Every
trade-mark regularly registered in the country of
origin shall be admitted to registration and pro-
tected as that in the other countries of the Union.”
This marks a great step forward in the progress of
international commercial relations in the line of
nuich needed protection.

This time anthropologists of the University of
California have found the “most uncontaminated
aborigine in the known world,” and have secured
from him by reproduction on records over 300
words of his language and are confident they will
obtain in the same way the most of his scanty
vocabulary. Tribal folk lore taken thusly is
considered of great value, and the scientists who
have named their prize “Ishi,> which means man
in the tongue of the southern Yahi Indians, are
reported as being tickled to death. One hears a
great deal of this kind of recording in connection
with the questionable reports in the daily papers,
and the wonder is how valuable they really are?

In the hands of recorders not entirely skilful and
experienced, and with suitable surroundings lack-
ing, records of this kind are far from clear and
often unintelligible. That is, measuring by trade
standards and requirements. However, a lively
imagination and sanguine temperament, not to say
personal enthusiasm, may cover a multitude of
faults, and “scientists” usually possess all three
attributes in their ardent pursuit of knowledge.
An interesting point about Ishi is that since being
captured his “one garment has been replaced by
trousers, shirt and necktie, and he refuses to re-
move them, even at night.” The civilizing effect of
his costume may have improved his recording
voice. Who knows?

In that mysterious part of New York known as
the “lower East Side,” price-maintenance on
the part of the dealers, as a general proposition, is
considered more honored in the breach than in the
observance. The manufacturers in endeavoring to
enforce their stipulated agreements are up against
no end of subterfuges, evasions, schemes—not to
say downright lying—in this peculiar region, where
the standards of commercial honor and integrity
are, in many, many instances, mysterious, to say the
least. Suspensions are frequent, but somehow
the game is carried on by close allies, and so it
goes. The methods of certain dealers in this sec-
tion of the city oftcn baffle and puzzle the shrewd-
est and most industrious investigator: but occa-
sionally one or two are brought to book, at no
little expense, time and trouble to the prosecution.
Eternal vigilance and litigation seem nccessary to
maintain thc contract terms for thc benefit of re-
putable dealers, thecre and elsewhere, and therc is
not the slightcst indication but that this surveillance
will be continued indefinitcly. Onc result has
been that a lot of East Side dealers have been
suspendcd, and it now looks as if this order will
be made permanent for the “good of the service.”

Schemes to circumvent the established price are
doubtless numerous. Some men, as a natural
development of the mind, would rather make a
dollar crooked then straight. It appears to hurt
them to act, let alone think, that honesty is the
best policy. Notwithstanding the action the courts
have taken to uphold patents in a monopolistic
sense—and justifiably so—with The World pub-
lishing the decrees and decisions for the general
information of and caution to the trade, the
crooks will “slip sales over” and take chances.
One of the newest—perhaps it may be hoary with
age at that—schemes to “beat the game” is to give
away an extra record or more, according to the
size of the bill, with each record sale. This
means price-cutting, of course; but who is to say
nay to such a dealer until he is caught up with
and “nailed to the cross?”

Probably it is true “inside information” con-
cerning what was coming may have been in the
possession of distributers and dealers about the
new lines of low price machines recently placed
on the market by the Columbia Phonograph Co.
and the Victor Talking Machine Co. As noted in
last month’s World, the Columbia’s “Lyric” and
“Ideal” were offered, and now the Victor company
furnish full information relative to their Victrola
IV, VI and VIII. It is possible Thomas A. Edi-
son, Inc, may have an announcement to make of
real importance before long. The activity on the
part of these world-famous manufacturers is that
they have the utmost faith in the future of the
talking machine business. They have prepared a
line of goods of superior quality that will appcal
to all classes of people, and they are satisfied the
public will recognize their enterprise and judg-
ment by renewed and expanding interest in one of
the wonders of modern times. Dealers should
meet the manufacturers in the same spirit, and
support the advanced position they have taken by
energetic methods in the conduct and increase of
their individual business. This is no time for the
dealcr to carp or criticize or even croak, but pitch
m and not only get their share,and put on extra pres-
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sure and land more. It is really up to them and
they should improve the opportunity for working
up a big fall and holiday trade.

THREE NEW VICTOR STYLES.

The Victor Talking Machine Co., Camden, N. J.,
Announce Three New Victor Victrola Styles
to Retail at $15, $25 and $40—Contain All
the Improvements for Which the Victor
Products Are Noted—W:ill Prove Big Trade
Features This Fall—Will Be Well Advertised.

The Victor Talking Machine Co., Camden, N. J,,
have just announced three new Victrola machines,
namely: No. IV, to retail at $15; No. VI, at

VICTOR-VICTROLA 1V, $15.

$25, and No. VIIL, at $40, all in oak. Full descrip
tive circulars have been sent the trade, in which
the details and illustrations of the new line are
given. In addition, the company, in a special cir-
cular letter of August 25, which reached their
dealers in due course, say:

“All the Victor improvements, including Exhi-
bition Sound Box, Victor Tapering Tone Arm,

VICTOR-VICTROLA V1, $25.

‘Goose-neck’ Sound Box Tube, Modifymg Doors,
and concealed Tone-amplifying Sound Boards
(all important Victrola patented features), are in-
corporated in these latest additions to the Victrola
line, and as there is an immense market awaiting
ke introduction of low-priced Victrolas, we urge
vou to fully appreciate the importance of their
introduction. Qur entire immense advertising re-
sources will be thrown behind the promotion of

VICTOR-VICTROLA, viii, $40.

these low priced Victrolas, and as the Victrola
IV. will, during September; be supplied in large
quantities, this particular instrument will receive
first consideration, and will be featured with a
startling announcement introducing it to the public,
almost at the very moment first shipments reach
our distributers and dealers.”

Shipments of these new Victrolas from the fac-
tory to distributers will commence as follows:
Victrola IV., September 1; Victrola VI, on or
about October 15; Victrola VIIL, on or ahout
October 1.

MAURICE LANDAY HOMEWARD BOUND

After Two Months’ Tour of Europe—He
Visits Factories Making Needles for New
York Talking Machine Supply Co.—Strike
Holds Up Shipments of 200,000,000 Needles
—Max Landay as Inventor.

Maurice Landay, of the Talking Machine Sup-
ply Co., 400 Fifth avenue, New York, who
has been touring Europe for the past two
months, is due home on the nineteenth
of this month, having sailed from Cher-
bourg on the Kaiser Wilhelm der Grosse on
September 13. \Vhile abroad Mr. Landay spent
some time at the factories where the talking ma-
chine needles for which his company have the ex-
clusive agency in this country are made, and per-
sonally inspccted the packing of the needles in
the special tins and cnvelopes. He writes that he
found his entire trip abroad, including his visit
to the needle factories, most interesting and in-
structive.

Mr. Landay spoke especially of his high regard
for the fishes, on the trip across, and stated that
just to show his kindness of heart he ordered
double portions at each meal just to keep them
from starving. Oh! no, he wasn’t seasick.

Owing to the shipping strike on the other side,
there were several consignments of needles, 200,-
000,000 in all, intended for the Talking Machine
Supply Co., held on German docks but these are
now on their way here via the Pretoria and when
they arrive will be rushed through the custom
house with as little delay as possible in order to
facilitate deliveries.

Max Landay, of the company, is shining as an
inventor of attachments for talking machines and
states that he will have an announcement of sur-
passing interest to offer to the trade in a very
short time

NOTHING STANDé VSTILL.

When Business Fails to Advance It Must Slide
Back—A Ru'e That History Proves—Energy,
Ambition and Intelligence Win Out.

It seems so difhcult to thoroughly know that we
cannot stand still. Life is an endless procession
of events. Standing still really means dropping
back to the rear. The procession never stops. Ve
do well if we keep step and position. Only vigor
and endurance can sustain us to the end of the
journey. It takes energy, ambition and intelli-
gence to place us in the lead. The pedometer is
an attachment which. registers the distance trav-
eled by the walker. Every pedestrian on the Road
of Life should be equipped with one and read it
frequently. How many miles liave you traveled to-
day? You don’t know? Then you had better esti
mate your relative position in the procession. It
has been moving all the time.

If there was anything in thie universe that was
fixed and unchangeable, there might be an excuse
for the belief that standing still is a possibility.
You cannot think of anything that is not changing,
moving, integrating or disintegrating. Forgetful-
ness or ignorance of this great truth is the sourcc
of all failure. We are all too ready to believe that
cvolution ends with us. e have constituted our-
selves the last sentence of the Darwinian theory.
To our discomfiture we find that the new genera-
tion has in contemplation our placing on the same
shelf with Plato, Herodotus, Marco Polo and
Munchausen.

Nothing stands still save in a relative sense. The
first breath drawn by the infant is the first step
to the tomb.. The statue, fresh from the chisel of
the sculpture, with all its beauty and freshness, is
already in the destroying hands of the greatest
sculptor, Father Time. Truth itself is on the way
to become fallacy as soon as it has been expressed.
The truth uttered by masters is soiled by the repe-
tition of the pupils, and the truth-substance, pass-
ing from mind to mind, until it permeates the great
mass, becomes devitalized until in its final form it
bears but little resemblance to its original presenta-
tion. Yet men are often content to place the name
of the founder on the resultant hodge-podge.
“Traitor” and tradition both come from the same
original root. -

ADVERTISING THE NEW VICTROLAS.

Suggested That Dealers Should Have the Stock
in Hand Before Inviting the Public to Pur-
chase—A Very Wise Recommendation.

Concerning the new Victrolas IV., V1. and VIIL,
the Victor Talking Machine Co., Camden, N. J,
wish to impress on every distributer and dealer that
under no circumstanccs are they to give any public
notice or in any way advertise these new instru-
ments until they have received a stock of the par-
ticular instrument they wish to announce, and are
therefore in position to immediately supply any
reasonable demand made upon them.

As these instruments are to go on sale just as

'soon as received, the company cannot establish an

opening day for the sale, or advertising of these
new styles; but bearing in mind the embarrassment
that followed the advertising of the Victrola I1X.
by certain distributers and dealers when they had
but a sample instrument in stock, the Victor com-
pany are compelled to establish this ruling: That
any and all advertising of Victrolas IV., VI. and
VIII. is positively prohibited until the instrument
advertised is actually in stock and on sale. The
first advertisements of the Victrola V. will ap-
pear in.the October magazines (which reach the
public between September 20 and 30) and in the
daily newspapers in every city where there is a
Victor distributer on September 25, when it is ex-
pected all Victor dealers will have a stock of
these new instruments. .

RESULTS THROUGH PAY ENVELOPE.

Pennsylvania Dealer Prints Advertisement on
Face of Envelopes and Distributes Them
Among Local Factories.

Working on the theory that an employed man
is in the most receptive mood when he gets his
money at the end of the week, a talking machine
dealer in a Pennsylvania city makes it a point to
distribute several thousand small pay envelopes
among the various factories in his vicinity at regu-
lar intervals, each of the envelopes bearing some
pert advertising matter regarding his line of talking
machines and records. As the envelopes cost very
little that special form of publicity does not prove
expensive in the long run, and it is stated that the
results are excellent, especially in the matter of
influencing record sales.

LISTED AS HORNLESS GRAPHOPHONES.

In addressing a supplementary letter to their
dealers regarding their new “Lyric” and “Ideal”
machines—in oak only—the Columbia Phonograph
Co. say: “These machines are to be known and
listed as hornless graphophones. They are easily
distinguished from the Grafonola types because
they are not enclosed like the latter. In the new
types the turntable is exposed. The tone-arm
bracket projects beyond the cabinet and is hollow,
providing a true and correct continuation of the
taper and forming a sound chamber counecting
direct with the internal horn. There are no doors
over the horn opening. This construction insures
volume and clearness of tone’' Deliveries of the
new style graphophones are now under way to all
parts of the country.

S
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BIOGRAPHIES OF RECORD ARTISTS.

How a Progressive “Talker”” Man Drew Trade
to His Establishment by Interesting His
Customers in Life Sketches of the Talent.

I was riding down town in a trolley car the
other morning, and above the roar of traffic there
was wafted to my ears certain interesting scraps
of conversation being carried on by two ladies in
the seat ahead of mine.

“So you are going after more records this
morning,” remarked the blonde in the picture hat.
“Why, Maud, dear, you just purchased a dozen
new ones last week, did you not? Really, you
are nwost extravagant.”

Her companion, a striking brunette, smiled ‘with
a flash of white teeth. “You are right, Grace, I
am extravagant, but I cannot help it. Mr. Smith
is so hospitable and kind, and always so anxious
to make one feel at home, and at one’s ease, and
then he has such a darling of a store that I can
hardly wait for an opportunity to visit him. Why,
would you Dbelieve it, honey? I've only had my

machine a month now, and I know about all the
artists, and every band and orchestra in the cata-
You cannot imagine how wonder fully inter-

ing.

EXPLAINING THE HISTORY OF MARIE NORELLE

esting it makes a concert to be able to tell your
audience all they want to know about a singer
they particularly like. Oh! here’s my street. Bon
jour, mon ami. Come 'round to luncheon to-mor-
row. Can’t you? and I'll play the new records
for you. You will? That’s fine"—

“Are you going to get off, lady?” interrupted
the conductor impatiently with his grimy hand
upon the bell rope.

“Oh, pardon me!” Again the white teeth flashed,
dissolving the conductor’s scowl into a grin of ad-
miration, and with a swish of silken skirts she
descended into the maelstrom of Broad strect.

The writer, curious to know more of Mr. Smith,
the hospitable, followed.

The lady led him north through the swirl of
fashion that frequents this exclusive boulevard, for
three Dblocks, and then entered a store of generous
proportions, in front of which a modest sign pro-
claimed to the world that John Smith, dealer in
talking machines and supplies, did business within.

There was a card in the window, too, that canght
the writer’s eyc. It was featured prominently
amid a set window display of rare charm, and

read as follows:

BIOGRAPHIES OF TALKING MACHINE ARTISTS
FOR SALE HERE.

Are you able to answer any questions put to you by
your audience, regarding the attainments of a vocalist,
while playing a record of his veice? If not, you
should have our “Biographies Of Artists,”” issued an
nually, containing a short and concise description of
the life of every singer and instrumentalist, as well as
the personnel of every band and orchestra, etc., which
appears in our lists of records.

ound in cloth and profusely illustrated, 50 cents,

Entering the store he found Mr. Smith deep in
tete-a-tete with the brunette lady. He was ex-
plaining in a very entertaining manner the his-
tory of Marie Norelle, at the same time showing
his fair customer a stunning photo.

“No, Mrs. Renault,” he was saying, “Norelle is
not her real name, but a nom-de-plume. \Vhat
nationality? She is an Australian, but has sung
in nearly every country on the globe. At present
she is touring South Africa, where her voicc is
in great demand, Has shc ever sung at concerts

Y

in this countrv? Oh, yes. Last spring she and
John McCormack gave a joint recita at the Acad-
emy of Music in Philadelphia, and she appeared
in New York City, too. Yes; she is an exclusive
Edison artist, and her voice is a soprano of great
range and sweetness. Among her records are
‘Silver Threads Among the Gold, ‘Bonnie Doon,’
‘Bonnie Sweet Bessie,” ‘Dear Little Shamrock’ and
‘Annie Laurie,” and every one is a vocal gem. You
want her complete repertoire? Very well, T will
have my clerk play them for you.”

Ar. Smith now being at leisure, the writer ap-
proached him and asked for an interview.

“The World would like to know about thuse
biographies,” he began.

“All right, Mr. Middleton,” he replied after ac
cepting an introductory pasteboard, “I shall be
glad to accommodate that excellent journal. \Vill
you come. into my office” Then he said:

“The idea of keeping my customers informed as
to the bicgraphies of artists came to me by acci-
dent. It so happened not very long ago that a
talking machine artist of ability was performing
at the Bon Ton, the big vaudeville house just
around thc corner from my store, and during his
engagement he did me the honor to call upon me
several times. He was an intercsting talker, and
1 took pleasure in drawing him out. One day in
the course of our conversation I asked a question
about his former life. I was surprised and amu.ed
to find that he had once been a railroad engineer.
Then 1t occurred to me that my patrons also
would be interested in his career, so I asked his
permission to draft a short sketch of his life for
the Denefit of his many admirers. He consented
willingly, and as he was limping toward the door—
he is quite lame—lie turned to me with the con-
tagious laugh all talking machine owners know so
wcll, and remarked dryly, ‘Tell your folks about
this, too. I cal'latc it might amuse ‘em,” and hc
tapped his shoe with his cane. ‘This foot is cork.
son, an' I got it engineerin’. Yes, Ezra Hoskins
an’ me was running old 1070 on the P. & F. W.
those days. He was the best fireman I ever had,
too, but he pulled the throttle open onc day when
1 was out turnin’ a switch, an’ after the rumpus
was over 1 was minus a foot. Ezra 'lowed ’‘twas
about time we quit, an’ by gosh, I agreed with
him, ha! ha! ha! Ezra’s farmin’ up Punkin Center
wity now, an’ I'm tellin fool stories. Farewell,
Mr. Smith. Send me a copy of that biography
when you get it writ. I want to show it to
Sinantha’’

“After such a spectacular beginning, Mr. Mid-
dleton, I felt that T must keep up the good work,
so I started to communicate with the different
artists from time to time, and received from
them in return mighty interesting material from
which to prepare my biographies.

“As an illutration of how much real value to
my customers these life sketches are, I will cite
the case of Frank C. Stanley. I doubt if there
was a person in this town except my patrons who
Lknew him as \W. Stanley Grinsted, his real name.
s you know, when he first started making records
it was considered anything but good taste to have
one’s voice canned, and when eventually the world
awoke to the fact that the talker had arrived, and
even Caruso and Melba answered the call of the
recording horn, Frank C. Stanley was so deeply
engraved upon the hearts and ears of the phono-
graph public that it was deemed unwise to
change it. F

“However, all of my people knew him, and one
of them heard him sing at the Waldorf the night
he contracted the disease froin which he died a
weel later.

“Yes, indeed, these biographies of mine have
made a distinct hit, and I mean to introduce them
broadcast among the trade soon, for they will un-
doubtedly stimulate business by creating an addi-
tional interest in records.

“it works out this way: A man purchases a talk-
ing machine and a small nuinber of records. He
plays them over and over until he learns the
selections and the names of the artists by heart.
Then, as his interest is beginning to flag, he re-
members the book of biographies I have insisted

upon making a part of his initial equipment. He
reads it through from cover to cover, with the
result that his interest returns stronger than be-
fore, for he has read of other artists than those
represented in his list of records, and wants to
hear them sing, and that means more records.”

“Your interview has proved an extremely inter-
esting one, Mr. Smith, and I thank you most sin-
cerely,” remarked the writer as the dealer con-
cluded.

“l am glad yow found it so,” he replied pleas-
antly. “Take a volume of ‘Biographies of Ar-
tists' along with you.”

His kind offer was accepted with alacrity, and
subsequently much genuine pleasure obtained from
its perusal.

Mr. Dealer, you are going to hear more about
this book one cf these days. In the meantime, try
being hospitabie. That alsc will prove a winning
proposition from the start.

Howarp TAYLOR MIDDLETON.
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H. N. McMENIMEN OFF ON TRIP

On Behalf of the New Pooley Cabinets Which
Have Made a Great Impression on the Trade
—Will Watch Interests of the Master Music
Horn Also While on His Travels.

These are busy days for H. N. McMenimen,
general sales manager of the Pooley Furniture
Co., manufacturers of the Pooley cabinet and disc
filing system, Philadelphia, Pa. He was in New
York and vicinity last week calling on the trade
and his order sheets represented a bunch of swell
sales. On the 17th he starts out to see the jobbers
in the Middle West, and will be away until

M MENIMEN.

H. N.

October 23  His itinerary follows: Altoona,
Johnstown and Pittsburgh, Pa.; Akron, Cleveland
and Toledo, O.; Detroit and Grand Rapids, Mich. ;
Milwaukee, Chicago, Dubuque, Des Moines, Omaha,
Lincoln, Kansas City, St. Louis, Peoria, Indian-
apolis, Louisville, Cincinnati, Dayton, Columbus,
Neawark (0O.), Washington, Richmond, Annapolis
and Baltimore.

Mr. McMenimen will also look after the inter-
ests of Sheip & Vandegrift, manufacturers of the
widely known Music Master wood horn, Philadel-
phia, for which he has created an established sale
in all parts of the country. He is a clever and able
manager and salesman, and his pleasing personality
and exact knowledge of trade affairs and appli-
ances make him a welcome visitor everywhere.
Mr. McMenimen says he looks forward to an ex-
cellent business during the fall, as early orders
prove this conclusively.

The sunshine of courtesy thaws out the churliest
customer.

—sales helps.

The Columbia Double-Disc Demonstration Record
is doing precisely what it was designed to do—
we are hearing it from *all over”.
the few absolutely new and novel—and effective
It is seldom enough that you can
do as much advertising for $5 as you can with
that record for 10 cents.

Columbia Phonograph Co., Genl., Tribune Building, New York
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Devote Entire Floor in New Yonge Street Build-
ing, Toronto, to the Victor Department—
Hold Special Opening.

(Special to The Talking Machine World.)
Toronto, Ont., September 9, 1911.

The entire week just ending has been given over
by Mason & Risch, Ltd,, to the formal opening of
their handsome new building at 230 Yonge street,
this city, and the public has taken full advantage
of the invitation to visit the store and inspect the
various departments. A full orchestra was en-
gaged to give concerts each afternoon and evening.

With the opening of their new building the com-
pany have installed a complete line of Victor talk-
ing machines and records and an especially large
assortment of Victrolas, thus backing up their faith
in the future of those instruments. Owing to the
crowded condition of the old King street quarters,
the Victor line could not be handled to advantage
there, but in the new building an entire floor has
been devoted to that department. The floor is di-
vided into a number of sound-proof demonstration
parlors, and the commodious records are placed
back of these and out of the way. The new de-
partment was announced in a special letter, niost
enthusiastic in its nature,

THE FIELD OF SALESMANSHIP,

Success in business turns on salesmanship

The ability to make others see merit in that
which you have to sell.

Yes, more than merit, for they must also see in
it dollars or satisfaction for themselves.

Men have created wonderful things—only to die
paupers—in the midst of millionaires made so by
their ability to sell what others had created.

Profit, factory economies, credit and accounting
systems, savings by large purchases, all depend
upon the ability to sell. When sales cease the
whole fabric tears and falls asunder.

No matter what a man has or what a man
malkes, it is worthless to him if he can’t sell it at
a profit.

After the creation them always comes the ques-
tion of selling

Everything is regulated by sales.

It's the hub of the business universe.

All these things are so, you must admit.

And being so,

Think what a wondrous field of endeavor sales-
manship offers.

Pluck wins! 1t always wins! though days be
slow, and nights be dark ’twixt days that come
and go. Still pluck will win; its average is sure;
he gains the prize who will the most endure; who
faces issues; he who never shirks; who waits and
watches, and who always works.

R. N. WATKIN ELECTED PRESIDENT.
(Special to The Talking Machine World.)
Dallas, Tex., September 8, 1911.
Robert N. Watkin, secretary of the Will A, Wat-
kin Co., of this city, has been elected president
of the Southern Talking Machine Association, an

It is one of

~——

THE MASON & RISCH VICTOR LINE.

organization of talking machine owners and en-
thusiasts, of which he was one of the founders.

EDISON IN AUSTRALIA.

Business Has Shown Great Expansion in That
Country—Something of the Edison Building
in Sydney—Modern, Well Equipped Structure
The extension of the business of the National

Phonograph Co., of Australia, has been steady

and most gratifying. Larger quarters have been

.

Y¥HE EDISON BUILDING IN SYDNEY.

required from time to time, and the latest change
of this kind is the removal to their new building,
the hest of proof that the future will show a still
greater expansion. The Edison building is lo-
cated at 564-8372 Kent street, Sydney, N. S. W,
and is one of the most modern structures in the
city. lis total frontage is Gf feet 7 inches, with a
maximum depth of 80 feet, and is six stories,
thoroughly fireproof, with a capacity of carrying
the tremondous stock constantly required.

Never throw away an envelope until you know
that it is entirely empty. Sometimes a small en-
closure may be overlooked.

—————
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DISC CABINET (Open).
Made to hold 338 Disc Records, 10 and 12-inch.

SALTER MFG. CO.

Solé Manufacturers

339-343 N. Oakley Ave. CHICAGO, ILL.

The Salter Horizontal Felt Lined Shelves

prevent the records from warp-
ing and scratching, they give
greater capacity and yet furnish
a separate compartment for each
record. The only practical cabi-
net for both double and single

faced I‘CCOI’dS.

SRSV -

( Beware of cheap,

poorly constructed imi-

tations. Salter shelving is

made of specially prepared wood,
. which keeps in position and does
o) not sag.

( Send for new catalogue
J) showing our extensive lines of
(Colonial Style.) -

d. d 1 (1 d b t (Colonial Style.)
No 78 DISC CABINET (Closed). 15C and cylinder record cabinets. B e Rocords.

37% in. high. Net size of top, 17x17 Size, 33 in. high. Top. 19%2x17% in.
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TRADE IN THE QUAKER CITY.

Reports More Pleasing Regarding Business—
Louis Buehn & Bro. Remove to 825 Arch
Street—The New Low Priced Victor Victrola
Styles Anxiously Awaited—The Heppe Talk-
ing Machine Department Lay in Large Stock
for Fall Trade—Manager Henderson of Co-
lumbia Co. Well Pleased with Trade Trend
—Their Concerts Prove Popular.

(Special to The Talking Machine World.,)
Philadelphia, Pa.. Sept. 4, 1911.

I'he talking machine business in Philadelphia
auring August was much better than the dealers
had anticipated. The month started in a rather
indifferent way, and there was a feeling of uncer
ainty as to what might be the result, but it began
carly to pull up, and when the month was over
most of the men found that they had had a most
excellent business: in fact. the best August they
hid ever had, and one of the very best months.
\ll of the talking machine men are much encotir-
aged and are looking for a very heavy business
from this on, and believe that selling is going to
begin early and contiwtte brisk up to the holidays.

On Saturday, September 2, Louis Buehn & Bro.,
who have been dealers in talking machines at 1-
145 North Ninth street for the past ten years,
moved to a new and a much larger home at 823
\rch street. At these new quarters they will have
ample space to handle their rapidly growing busi
ness, for the building is 25 by 145 feet. and they
occupy the entire first floor and the basement, the
hasviment being equally commodious with the Brst
lioor. They will devote the front half of the first
loor mto a modern retail salesroom, and the back
portion will be utilized to carry the wholesale stock,

a machine stock room and a shipping room
will be located in the basement. Mr. Buchn re
ports that business has been good in August. “We
closed the largest August that we have ever had.”
wys Mr Buehn. “I cannot account for it, bui we
iust had 1t and we didn't do anything to help de-
\veiop it.”

The new Pittsburgh store of the firm is growing
very nicely. The business out there is showing a
very satisfactory increase. It is no longer an ex-
periment, but an assured success

The new branch of the Talking Machine Co,

which several months ago was located in the-

Turner building at Broad and Columbia avenue,
lias been doing very well. The warerooms are in

much frequented neighborhood, and there is al
ways a crowd about the place listening to the

fine music, for the Arm make it a rule to give
concerts every evening,

The Victor Co. have just announced three more
Victrolas to sell at $13, $25 and $40. The trade
are waiting patiently their arrival, and believe
they will have a good business on these popular-
priced instruments.

Louvis Buehn & Bro. report that they have been
having a very big business on the Edison business
phonograph. The department has been growing
wouderfully well since they have brought it under
their own roof, and following the vacation season
the prospects for the future are very bhright. They
have now under way deals with a number of big
concerns to supply a number of these instruments
during the next few months.

The Penn Phonograph Co. report that their
business in August has heen very much better
thau 1t was last Angust. and, in fact. their business
right along has been very much ahead of last vear.

W. J. Elwell, of the talking machine department
of the Heppe house, is at present away on his
vacation. He expects to Dbe absent two weeks.
The Feppe department, like the other houses, has
had a splendid August. In anticipation of an
active season this fall the firm have laid in prac
tically double the stock they did last fall. The
big orders that are being placed with the factories
this fall means one thing, and that is, that the
talking machine business is no longer in a trans
atory state. so far as they are concerned, but in-
stead a substantially established business. and the
tleppes. like the othcr houses, are not willing to
tuke chances in the future on running short of
stock during a busy period and find themselves
handicapped n order to get goods

John Egan, manager of the talking machine de-
partment at the Bellak store, 1s away on his vaca-
tion at present. He is spending it at Atlantic
Ciutv with his wife and family.

Business with the Columbia Phonograph Co. iias
been very good in \ugust. T K. Henderson, the
manager in Philadelphia, has been up the State for
the past week fixing up a big deal there. He returned
home last Saturday O. C. Dorian was in New
York on Friday of last week, and reports having
seen the advance notice about some exceptionally
fine hornless high-priced Columbia machines. It
is something absolutely new. No unnouncement
has been made as yet, but they will be ready for
delivery by the middle of this month.

Marion Dorian, treasurer of the Columbia Co.,
was in Philadelphia last week and expressed iiim
self as very well pleased at the business the com
pany has been doing here, and the prospects for

T Y

delivery.

- Is Your Edison Serviee Right

We offer the dealers in our section the
best service they have ever enjoyed.

We want you to take advantage of our
twelve years’ experience.

Everything on hand for immediate

A “trial order” recommends our service.

Will you send it?

Louis Buehn & Brother

713 PENN AVENUE

PITTSBURG, PA.

1866 YOI
FOR

Talking Machines, Type-
writers, Phonographs,
Adding Machines, Cash
Registers, Guns and Tools,
and on all Polished In-
struments. The Finest
0Oil Made.

A fine polish for varnished
surfaces on cabinets, etc.

It Absolutely
Prevents Rust.

¥ Oy,

Now Sold Everywhere
By All Hardware Men

WILLIAM F. NYE

NEW BEDFORD, MASS.

the future. LEdmond F. Sause, of the Colunibia
export departinent, was also here on business
The Philadelphia headquarters have just received
the new $25 and $35 hornless machines. They
have a wonderful tone, splendid volume, and should
prove very big sellers this winter. It looks very
much as if the hornless machine is going to re-
place those in which the horn is used. The Co-
lumbia Co. will shortly have a complete line of
such miachines from $25 up to the highest-priced
talking machine made.

The Columbia Co. gave a coucert last Saturday
night at the Ocean Gate Yacht Club. which was
very successful, notwithstanding the fact that it
rained in torrents all evening. Joseph Murphy, the
dapper Columbia salesman, was in charge, and
much of the success of the affair was due to his
personal magnetism and charm. The Columbia
intend to dd’ a lot of concert work this fall, and
are making special arrangements to that end. The
Philadelphia-Chicago Opera Co. have secured the
Columbia wareroouis as the location of their down-
town ticket office for the coming season. The firm
will do everything possible to make the Columbia
store the musical center of Philadelphia.

W. G. Linton, who is taking Mr. Cope’s place
as travel man for the Columbia, has just returied
from a very satisfactory trip up the State. Mr.
Linton was formeriy with the Victor Co. and more
recently with John \Wanamaker. The Dictaphone
sales of the Columbia have been very good, and
the prospect for fall business in that line is excep-
tionally good.

A CLEVER COLLECTING LETTER.

How One Credit Man Succeeds in Cleaning Up
Small Accounts.

A member of the National Association of Credit
Men sends out a neatly printed ietter to delinquent
accounts, which brings in the money without of-
fending the customer. It reads as follows:

“Small bills, however trifling, when considered
singly, in the aggregate form a sum so large that
the withholding has ruined an otherwise prosperous
business. Happy is he who will cheerfully per-
form the duty of the moment, whatever it may be.

“The above fact has appeared on our statements
for many years; occasionally, however, some of
our friends overlook that plain duty, the doing of
which would make things so pleasant for us all.

“Have you ever calculated how many thousands
of dollars of accounts a single ten-dollar bill will
pay, if ‘sent on its way rejoicing ?’

“We find you are overdue to us for an account
of $——— and if you will kindly read over the
motto above and will then send us your check, we
promise to ‘push it along’ that it may do as much
good to the other fellow.

“Now, one good, strong pull—pull altogether.
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The Columbia Phonograph Company are perpet-
ually advocating comparisons—and we have
On the contrary, for competi-
tive business is based on comparisons.
pears to us that we have not been saying half
enough about comparisons of the variety, class
and quality of the monthly record lists.
it—month by month, record by record.

OUR FOREIGN CUSTOMERS.

Amount and Value of Talking Machines
Shipped Abroad from the Port of New York
for the Past Nine Weeks.

(Special to The Talking Machine World.)
Washington, D. C., Sept. 10, 1911.

Manufactnrers and dealers in talking machines
will doubtless be interested in the figures showing
the exports of talking machines for the past nine
weeks, from July 13 to September 9, from the port
of New York:

JULY 13 AND 20.

Acujutla, 15 pkgs., $519; Bahia, 57 pkgs., $3,362;
9 pkgs, $651; Guayaquil, 7 pkgs., $379; Havana, 4
pkgs., $322; L Guira, 18 pkgs, $1,009; La Paz, 4
pkgs., $167; Macoris, 8 pkgs, $567; Santiago, 6
pkgs., $154; Shanghai, 10 pkgs., $359; Vienna, 19
pkgs., $685; Yokohama, 14 pkgs., $974; Callao, 22
pkgs., $1,238; Corinto, 3 pkgs., $224; Demerara, 8
pkes., $384; Frankfort, 2 pkgs., $243; Glasgow, 2
pkgs., $125; Hamburg, 31 pkgs., $506; Havana, 38
pkes., $903; 32 pkgs., $2,455; 6 pkgs., $166; Havre,
60 pkgs., $1,418; Kingston, 1 pkg., $142; London,
67 pkgs., $1,607; Maceio, 2 pkgs., $102; Muerto
Barrios, 16 pkgs., $602; Rio de Janeiro, 93 pkgs.,
$7,272; Vera Cruz, 84 pkgs., $3,700.

JULY ¢7 and AUGUST 4.

Colon, 24 pkgs., $805; 20 pkgs., $1,535; Guaya-
quil, 2 pkgs., $119; Hamburg, 1 pkg., $150; Havana,
3 pkgs., $145; Las Palmas, 8 pkgs., $212; London,
36 pkgs., $785; Progresso, 122 pkgs., $2,152; Rio de
Janeiro, 12 pkgs., $1,120; San Jose, 1 pkg., $124;
Santo Domingo, 9 pkgs., $358; Santos, 24 pkgs.,
$1,483; Trinidad, 8 pkgs., $395; Berlin, 8 pkgs.,
$355; Manila, 74 pkgs.,, $3,561; Macoris, 6 pkgs.,
$152; Melbourne, 15 pkgs., $445; Guayaquil, 6 pkgs.,
$605; 12 pkgs., $338; Buenos Ayres, 100 pkgs.,
$2,811; Vera Cruz, 49 pkgs.,, $1,695; Havana, 17
pkgs., $253; Trinidad, 9 pkgs., $491; Manzanilla,
1 pkg., $139; St. Johns, 31 pkgs., $135.

AUGUST 11 AND 18.

London, 59 pkgs., $1,762; Havana, 10 pkgs., $414;
9 pkgs., $130; Melbourne, 344 pkgs., $15,560; Auto-
fagasta, 3 pkgs, $302; Smyrna, 2 pkgs., $350;
Demerara, 2 pkgs., $108; Antwerp, 1 pkg., $100;
Amapala, 10 pkgs., $788; Iquique, 6 pkgs., $216;
Colon, 4 pkgs., $219; Oruro, 7 pkgs., $186; Che-
mulpo, 4 pkgs., $207; Dalny, 3 pkgs., $116; Yoko-
hama, 3 pkgs., $146; Batavia, 19 pkgs., $800; Cal-
lao, 2 pkgs., $161; Cartagena, 7 pkgs., $564; 3 pkgs.,
$138; Delagoa Bay, 8 pkgs., 262; Guayaquil, 5 pkgs.,
$219; Havana, 2 pkgs., $142; Havre, 9 pkgs., $225;
London, 3 pkgs., $105; Montevideo, 23 pkgs., $1,256 ;
11 pkgs., $737; Rio de Janeiro, 22 pkgs., $1,836;
Santo Domingo, 4 pkgs., $117; Santos, & pkgs.,
$198; Stockliolm, 33 pkgs., $690; Tampico, 13 pkgs.,
$283; Vienna, 30 pkgs., $420.

AUGUST 25 AND SEPTEMBER 2.

Amapala, 6 pkgs., $351; Barbadoes, 4 pkgs., $138;
Buenos Ayres, 38 pkgs., $10,142; Chemulpo, 5 pkgs.,
$295; Havana, 6 pkgs., $423; 26 pkgs., $1,504; Lon-
don, 151 pkgs., $7,668; Manila, 54 pkgs., $3,776;
Maracaibo, 4 pkgs., $120; Middlesex, 30 pkgs., $387;
Singapore, 17 pkgs., $602; Sydney, 30 pkegs., $854;
15 pkes., $605; Vera Cruz, 161 pkgs., $6,976; Baden,

no apology Ifor it.

Columbia Phonograph Co., Genl., Tribune Building, New York

4 pkgs., $129; Berlin, 9 pkgs., $202; Buenos Ayres,
3 pkgs, $231; Burick, 7 pkgs., $225; Colon, 3 pkgs.,
$162; Copenhagen, 29 pkgs., $819; Corinto, 5 pkgs.,
$113; Guayaquil, 8 pkgs., $377; Havana, 10 pkgs,
$358; Lendon, 42 pkgs., $1,880; 57 pkgs., $2,380;
Matanzas, 1 pkg., $200; Para, 37 pkgs., $1,852; Pt.
Alegre, 31 pkgs., $1,821; Santiago. 4 pkgs., $183.
SEPTEMBER 9.

Acajutla, 6 pkgs., $533; Antwerp, 3 pkgs., $1,103;
Batavia, 15 pkgs., $726; Buenos Ayres, 60 pkgs.
$3,272; 91 pkgs., $6,634; Cairo, 13 pkgs, $388;
Havana, 5 pkgs, $151; & pkgs.,, $9456; Havre, G
pkgs., $1,422; Iquique, 8 pkgs., $249; La Guira, 5
pkgs., $148; London, 8 pkgs., $5,7183; Mazatlan, 12
pkas., $244; Para, 7 pkgs., $315; Parta, 2 pkgs.,
$255; Rio de Janeiro, 33 pkgs, $1,974; Santo
Domingo, 5 pkgs., $120; Santos, 12 pkgs., $962;
Sydney, 3 pkgs., $163; Vera Cruz, 30 pkgs., Yoko-
hama, 14 pkgs., $752.

ADVERTISING THAT INTERESTS.

An Example of the Kind That Brings Resuits
Is That Used Recently in the Daily Papers
by the Ta king Machine Department of John
Wanamaker.

There are all sorts and kinds of advertising, but
the right kind is what professional advertising
experts describe as possess'ng “lluman interest.”
That is, “ads” which arouse interest and rivet at-
tention; in short, have “pulling” power. Talking
machine dealers are not always fully equipped to
write “ads” for public consumption of thls descrip-
tion, nor are they in a position to engage skilled
writers, but they can study and appropriate the
ideas of others who are more favorably placed. As
an example of “human interest” advertising the
following was recently used in the da’ly news-
papers by the talking machine department of John
Wanamaker, New York:

HEARING CARUSO FOR THE FIRST TIME. .

“It was out in the country. The only night
sounds were the crickets and frogs, and the
whispering of the leaves—pleasant enough for a
time to the casual visitor tired of the city’s noises.
But deadly monotonous to those who listen to it
night after night and month after month without
end.

“One night the stillness was broken by a magnifi-
cent tenor voice. Its silver sweetness charmed the
very air.

“Never in all its existence had that quiet coun-
try place heard such a sound. And no wonder, for
it was the voice of Caruso, the greatest of living
tenors.

“Superbly the wonderful voice sang the ‘Salut
demeure’ song from ‘Faust’ and then ‘Celesta
Aida.’

“As the last note died away there were long,
deep-drawn breaths, and then ‘More Caruso, please.’
So the voices of Caruso and Scotti, most mar-
velous of baritones, took up the strains of Verdi’s
‘Swear in This Hour” Then the glorious voice of
Melba poured out into the night, so silver-sweet
that the very air seemed to hold its breath.

“Next ten minutes the leaves were quivering and
the audience on the piazza sitting silent to the

It ap-

Try

dainty strains of Beethoven’s exquisite ‘Minuet.’

“‘Do you know where I heard that?’ said an
old lady of seventy years. ‘It was at the centen-
nial of 16 in Philadelphia. They danced that
minuet in Colonial costume. Dear, dear, how
pretty it is!

“And now she listened to it played on the violin
by Mischa Elinan, with such grace and loveliness
that there were tears in more than her eyes when
the last low, plaintive chord sounded.

“Then came the ‘Bridal Chorus’ from ‘Lohen-
grin,’ and the melodious sextette from ‘Lucia, and
the deep splendid voice of Schumann-Heink in a
laughing ‘German song.

“For the old lady’s sake—though she Iiked
Caruso and all these great ones she now heard for
the first time in opera—some perfect old ballads,
such as ‘Annie Laurle ‘Drink to Me Only With
Thine Eyes. ‘Flow Gently, Sweet Afton’ were
sung by matchless voices.

“‘But no! It can’t be 11.30, somebody said, as
a clock chimed. ‘Did you ever see an evening fly
like this? My, what opera concerts we shall have

in the long winter evenings!

“So has the Victrola, that wonderful box of
marvelous voices, made family evenings a new de-
light.

“Take the box home, onen it, and the most
notable vo'ces in the world sing at your bidding—
sing so clearly, so faultlessly, so movingly, that it
is hard to believe that you are not in the same
room with the living presence of the singer. They
never weary of sing'ng. The song never loses its
beauty of expression and strength, no matter how
often sung.”

Then followed the terms and an invitation to
vis’t the department to “demonstrate the value of
the Victrola as a family delight.”

TALKING MACHINE EXPORTS.

The Figures for July Presented—Reports Show
Strong Gain in All Departments of Industry.

(Special to The Review.)
Wash’ngton, D. C,, Sept. 8, 1911.

In the summary of exports and imports of the
commerce of the United States for the month of
July (the latest period for which it has been com-
piled), which has just been issued by the Bureau
of Statistics of the Department of Commerce and
Labor, the following interesting figures relating to
talking machines and supplies are set forth:

The total exports of talking machines, records
and supplies for July, 1911, amounted to $202,467,
as compared with $150,248 for the same month of
the previous year. The seven months’ exportation
of talking machines;, records and supplies amounted
to $1,661,538.

WHAT TO DO IN SEASICKNESS.

“My husband is particularly liable to seasick-
ness, captain,” remarked a lady passenger. “Could
you tell him what to do in case of an attack?”

“’Tain’t necessary, mum,” replied the captain.
“He’ll do it.”
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THE MONTH IN CLEVELAND.

Business Has Been Fair with Conditions Better-
ing Right Along—U. S. Phonograph Co.'s
Factory Running to Full Capacity—Colum-
bia Phonograph Co. Report Good Increase—
Frederick Enlargement—Talking Machine
Music to Promote Milk Production—What a
Run Around the Trade Reveals.

(Special to The Taiking Machine World.)
Cleveland, O., Sept. 9, 1911,

\While no very large sales have been recorded
Ly the dealers, business generally in talking ma-
chine circles during the month has been fair. As
a matter oif fact business has been better during
Angust than was anticipated, and the first few days
of the present month give indications that the trade
15 still improving

While the trend of demand for some time past
has been for the higher-grade machines and high-
priced records, the sales of cheaper machines and
records have been increasing noticeably, more par-
ticularly in foreign records.

The dealers generally are quite optimistic regard-
ing prospects, and are making adequate prepara-
tions for u large fall trade, their only fear being
that the manufacturers will not be able to supply
the demand promptly.

E. H. McClevey, representative of Lyon & Healy,
Chicago, was a recent visitor to the talking ma-
chine stores of the city.

G. B. Helman, of the Scott & Jones Co., Youngs-
town, O. was a caller at Laurence H Lucker's a
few days ago.

The American Multinola Co. report business as
moving along prosperously and are getting ready
to fill orders, of which they have already received
a large number,

Horace Foot, a Dover (0O.) farmer and milkman,
says that music will make cows give more and
better milk, and says he can prove it. The idea
of furnishing music for his cows Mr. Foot bor-
rowed from J. W. Gatcombe, an English dairyman,
who holds that cows are intelligent animals, and
are attracted and comforted by the sound of har-
monious singing or music. Mr. Foot experimented
with one phonograph, and it proved so successful
that he later added another, using one in each end
of bis long cow stable. He says his cows scem
best suited with ragtime music.

Conditions with the United States Phonograph
Co. are of the most satisfactory character. George
M. Nisbett, managcr of the sales department, said
business was good and constantly improving. The
faciory, he stated, was running to its full capacity—
that they were behind on orders, and were increas-
ing the plant and adding to the force, in order to
enable them to meet the growing demand. Dealers
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who have taken on the United States goods are
all pleased with them, and prospects, he said, were
the most encouraging since establishing the busi-~
ness. The Chicago office of the company, 219-225
West Washington street, was burned August 31,
destroying all the stock. The loss was covered by
insurance.

[t is rare that business runs out of the ordinary
rontine at this season, but W. J. Roberts, Jr., of
\V. H. Buescher & Sons, states that sales for the
past three weeks have been fine—as good as during
the usnal holiday season.

W. L. Meyers, manager of the Laurence H.
Lucker Edison jobbing house, is well pleased with
its success He said: “We are very busy and
have been ever since our opening. Business condi-
tions covering the entire Edison phonograph line
are good, and the volume of trade has far sur-
passed our expectations.”

The Columbia Phonograph Co. are doing a splen-
did business, August proving one of the best
months. “Our record sales,” said Mr. Madson,
“were over 25 per cent. increase over any previous
month and are still increasing. Although we lave
not yet received our samples, even of the new horn-
less graphophones, we have been taking liberal
orders from Columbia dealers. They will unques-
tionably prove a most popular machine. M. T.
Wright, of Medina, and the H. H. Trimby Co.,
Asitabula, O., have recently become exclusive
Columbia dealers, and are doing fine.”

The talking machine, piano and small instrument
quarters are among the leading and most popular
departments of the large department store of the
Bailey Co. The display of Victors, Edisons and
Zonophones consists of all the various models,
and the stock of records is complete. Mr. Fried-
lander, manager, reports business is excellent and
that prospects never looked Dbetter.

Robert R. Souders, manager of the Columbia
Piionograph Co., Dallas, Tex.,, on his way hume
from Boston was a visitor for a short time with
George R. Madson, the company’s manager here.

When opening the branch store of Lawrence H.
Lucker here, W. L. Mevers, manager, was for-
tunate in securing the services of Audley V.
Biesinger, a gentleman thoroughly posted in all
the details of the talking machine business.

Roscoe R. Gorham, representative of the Victor
Co., spent several days in the city the last of
August. He made a point of specially presenting
the new Victrolas to the trade and booked a large
nunber of orders. Mr. Gorham said he found
business and prospects with dealers in towns he
had visited excellent, and thinks the fall business
will surpass that of any previous season in the
Victor line.

W. E. Shay, the ralking machine dealer of
Elyria, O, called at the Edison distribution quar-

ters last week. He reported business was very sat-
isfactory for both machines and records.

H. E. McMillin is spending his vacation at
Topianbee, Mich.

R. B. Carnahan and M. B. Mishler, Ravenna,
0., successful and popular talking machine dealers,
were recent visitors m the city.

The Walter J. Welsh Piano Co. gave a Grafo-
nola recital at the St. Bridget's Church lawn fete
last week which attracted a large audience and was
very successful.

H. E. McMillin, Jr., has just returned from a
very successful business trip in the New England
States. On his return he sojourned a few days at
Atlantic City.

A portion of the elegant store of the W. F.
Frederick Piano Co., 1612 Euclid avenue, is being
transformed. Three booths, constructed of ma-
noganized birch, in rubbed oil finish, with beaded
glass partitions, will be completed and occupied on
the 20th. Record racks of sufficient proportions
to contain the entire Victor catalogue of records,
allowing one receptacle for each number. G. W.
Watkins, manager, says the initial order, of large
dimensions, has been placed with the Eclipse Mu-
sical Co.

Business with the Eclipse Musical Co. is re-
ported very satisfactory. Mr. Towell stated the
machine trade was excellent, and that records
were moving in large volume.

R. Sachla made a special exhibit of Columbia
phonographs during the week of the West Side
Exposition. He made a number of sales of ma-
chines and is having a splendid record trade, espe-
cially of foreign selections.

Very good reports are made by the many city
dealers—Charles I. Davis, Brown Bros.,, the Al-
drich Howey Co., the Goodman Piano Co., B.
Dreler’s Souns Co., the Book Shop and others. All
note good and increasing sales of records. with
an excellent demand for machines.

PRELIMINARY INJUNCTION GRANTED.

The application of the Victor Talking Machine
Co., Camden, N. J., for a preliminary injunction,
pending trial, against the Carl Lindstrom Co., Ber-
lin, Germany, and their American representative,
Adolph Heinemann, New York, was granted Au-
gust 28 by Judge Veeder, United States Circuit
Court, Southern District of New York. The charge
is infringement of the Berliner patent, and a re-
straining order had previously been issued. The
motion for the injunction was argued August 16.

E. H. Droop. of E. F. Droop & Sons, Washing-
ton, D. C, was a visitor to the Victor factory at
Camden. N J. on his way to New York this
week.
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TO;WMI'f 'i‘EES N_O;V COMPLETE

Of the National Association of Talking Jobbers
as Appointed by President McGreal—An
Imposing Roster of Prominent Personalities.

(Special to The Talking Machine World.)
Milwaukee, Wis., Sept. 7, 1911.

President Lawrence McGreal of the National
Association of Talking Machine Jobbers, has com-
pleted the official roster of the association for the
coming vear by the appointment of the various
standing committees and State commissioners. The
complete official directory of the association, in-
cluding the officers and executive committee, which
were elected, is as follows:

President, Lawrence McGreal, Lawrence Mc-
Greal Co., Milwaukee, Wis.; vice-president, E. F
Taft, Eastern Talking Machine Co., Boston, Mass.:;
treasurer, J. B. Miller, Penn Phonograph Co., Phil-
adelphia, Pa.; secretary, J. C. Roush, Standard
Talking Machine Co., Pittsburgh, Pa.

Executive Committee—]. F. Bowers, Lyon &
Healy, Chicago, Ill.; C. A. Grinnell, Grinnell Bros.,
Detroit, Mich.; G. E Michel, Nebraska Cycle Co.,
Omaha, Neb.; P. B. \Vhitsit, Perry B. Whitsit Co..
Columbus, O.; Rudolph Wurlitzer, Rudolph Wur-
litzer Co., Cincinnati, O.

Resolution Committee—P. B. Whitsit, chairinan,
Perry B. Whitsit Co., Columbus, O.; J. N. Black-
man, Blackman Talking Machine Co., New York,
N. Y.; J. B. Miller, Penn Phonograph Co., Phila
delphia, Pa.; C. J. Schmelzer, Schmelzcr Arms Co.,
Kansas City Mo.; R. Wurlitzer, Rndolph \Vurli‘zer
Co., Cincinnati, O.

Arrangement Committee—]. C. Roush, chuirman,
Standard Talking Machine Co., Dlittshurgh, Pa.;
Max Landay, Landay Bros., New Vork, N. Y.; I&.
I. Taft, Eastern Talking Machine Co., Boston
Mass.; L. C. Wiswell, Lyon & llealy, Chicago,
ll.; G. T. Williams, New York Talking Machine
Co.,, New York, N. Y

State Commissioners and Membership Com-
mittce—IZ. . Taft, Eastern chairman, Eastern
Talking Machine Co., Boston, Mass.; \W. . An-
drews, Andrews Music House, Bangor, Me.; T. W
Barnhill, Penn Phonograph Co., Philadelphia, Pa.;
I. 5. Cohen, Cohen & Hughes, Baltimore, Md.:
[Frauk Davisson, Perry B. \Vhitsit Co., Columbus,
0. Henry Horton, Menry Hortem Ca., New 1laven,

Conn.; Max Landay, Landay Bros, New York,
N. Y.; Thos. O'Grady, The Edisonia Co., Newark,
N. J.; W. C. Roberts, E. F. Droop & Sons, Wash
ington, D. C.; G. E. Michel, Western chairman,
Nebraska Cycle Co., Omaha, Neb.; C. H. Ebrenz,
Knight-Campbell Music Co., Denver, Col.; H. H.
Blish, Harger & Blish, Des Moines, Ia.; B. L. Crew
Phillips & Crew, Atlanta, Ga.; W. H. Duffee,
Eiler's Music House, Spokane, Wash.; H. R. Kirk-
patrick, Wisconsin Talking Machine Co., Milwau-
kee, Wis.; O. A. Lovejoy, Southern California
Music Co., Los Angeles, Cal.; \V. E. Ludlow,
Waulschner-Stewart Music Co., Indianapolis, Ind.;
G. A. Mairs, W. J. Dyer & Bros., St. Paul, Minn.;
\W. H. Reynalds, Reynalds Music House, Mobile,
Ala.; J. L. Riehm, Montenegro-Riehm Music Co.,
Louisville, Ky.; R. Shaw, Western Talking Ma-
chine Co., Winnipeg, Can.; Max Strasburg, Grin
nell Bros., Detroit, Mich.; Swanson, Houston
Phonograph Co., Houston, Tex.;: . A. Trostler
Schmelzer Arms Co., Kansas City, Mo.; J. F. Wer-
lein, Philiip Werlein, Ltd., New Orleans, La.; L
C. Wiswell, Lyon & Healy, Chicago, lIl.; J. T
Young, Consolidated Music Co. Salt Lake City,
Utah.

Grievance Committce—]. F. Bowers, chairman
Lyon & Healy, Chicago, Ill.; Louis Buehn, Louis
Juehn & Bro., Philadelphia, Pa.; A. Grinnell
Grinnell Bros., Detroit, Mich.; W. H. Reynalds,
Reynalds Music House, Mobile, Ala.; \V. G. Walz
W. G. Walz Co., El Paso, Tex

Press Committee—E. . Ull, chairman, Rudolph
Wurlitzer Co., Chic HL: H. H. Blish, Harger
& Blish, Des Moinces, la.; O. K 11 0. K
Houck Piano Co., Memphis, Tenn.; IF. Tait
Lastern Talking Machine Co., Boston, Mass.; 11
W. Weyman, H. A. Weyman & Sons, Philadel-
phia, Pa.

WILLSCN AGAIN WITH COLUMBIA CO.

H. L. Willson, who some time ago resigned from
the service of thc Columbia Phonograph Co., Gen-
eral, to enter business in another line on his own
account, has resumcd his old position at the ex-
ccutive offices in the Tribune building, New York,
as assistant to Geo. \V. Lylc, gcneral manager, oc-
cupying his former quarters. Mcrwin E. Lyle. who
has filled the place temporarily. i
charge of copyrigh
formier location

and kindred matters, in his

JOHN WANAMAKER'’S EDISON WINDOW DISPLAY

—

-~ W -
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What is termcd an "Exquisite Amberola Dis-
play,” by the Edison Phonograph Monthly for
September, is shown in the accompanying cut. Its
description and comments follow :

“One of the most notable merchandisc displays
of the month in New York City is reproduced in
the above picture. The window is one of the sev-
eral in the John \Wanamaker store at Broadway
and Ninth street, and attracted much favorable
comment. Six Amberolas and several pieces of
furniture of classic design were used. H. B. Ber-

o Y

tme, in charge of the talking machine department
of the Wanamaker store in New York, and to his
influcnce is largely due the attractivencss of the
display. John Wanamaker is responsible for the
statement that there's no room for a 'quitter’ in the
advertising game. The publicity work for his ¢n-
terprise is planned and executed with that thonght
in mind. His people do a thing well or not at all
—as the show window plainly proves. The sale
of Amberolas from both the New York and Phila-
delphia stores has been little short of phenomenal.”
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in Germany
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mediately re-shipped to
our Jobbers.
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Imported Needles
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Mr. Jobber

HAVE YOU LOOKED
OVER your supply of
repair parts? IF NOT,
DO SO, AND SEND
US YOUR ORDER AT
ONCE—THEREBY
AVOIDING DISAP-
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Talking Machine
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400 Fifth Avenue, NEW YORK
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NEEDLES
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FROM OUR CHICAGO HEADQUARTERS

E. P. VAN HARLINGEN, MANAGER.

ROOM 806, NO. 37

SOUTH WABASH AVENUE,

Jobbers Report That Trade Is Opening Up in
Strong Shape—Country Dealers Rep.enish-
ing Dep eted Stocks in Anticipation of Lively
Season—Traveiers Out in the Field—Pro-
posal to Advance Freight Rates on Talking
Machines Defeated—A Strong Lyon & Healy
Advertisement—Line Up of Victor Forces—
Coiumbia Co.’s Special Aviation Window—
A. D. Geissler Returns from Trip to Pacific
Coast and Talks of the Situation in That
Section of Country—W, C. Fuhri Also Visits
West—J. H. Harding Fromoted—The Talk-
ing Machine Co. Busy with Preparations—
Recent Tabloid Additions to the Ranks of
Ta king Machine Workers—Lyon & Healy
Improving Service to the Dealers—Talking
Machines to Advertise Cement—Other News
of the Month from the Western Metropolis.

{Special to The Talking Machine World.)
Chicago, Ill, Sept. 9, 1911.

«Accord'ng to statements made by Chicago job-
bers the fall trade is already opening up in a
strong, forcble manner. The lethargy, rather
more pronounced than uswal during the greater
part of the summer, caused in large degree, no
doubt, by the excessive heat and erstwhile dubious-
ness regarding the crop outcome, began to dissi-
pate in a pronounced way about the middle of
August. Since then the movement has been suf-
ficiently active to score for that month a good,
strong increase as comnpared with the correspond-
ing month of last year, and to give September a
most encouraging start. There is no ques ion but
that talk'ng mach'ns stocks in the hands of the
country dealer have worked down to an unusually
low point and present orders, reflect a widespread
tendency toward replenishment, and also an in-
sistant request for quik shipment in many in-
stances, indicating a revival in current business.

Large concerns, not only in the talking ma-
chine Lne, but a'so in p'anos and o‘her branches
of the music trade, betray an optimism regarding
the outlook for fall and winter business which
they did not betray even a month ago. Through
trave'ers and dealers they are in rece’pt of reports
cove ing the Wes generally. They find that crop
conditions are notably better than that shown by
the Government on August 1, and which was based
on conditions exist'ng sever-]1 weeks earl er. Since
the time thes- local reports were made heavy rains
improved conditions materizllv and posted men
now indicate a corn crop in advance of last year's
record-b eaking figures. In fact, barring oats and
hav. it is estimated that other crons will be fully
equal to those of last year. In the fruit section of
the Middle Wes* conditios are. of course, im-
measurablv better than in 1910.

The announcement of low-priced hornless ma-
chines from both the Columbia and Victor com-
panies has caused widespread interest in the trade,
and f om a'l reports dealers are placi~g orders for
the rew types with great avidily and are eagerly
urging sh'pment at th= earl'est possible moment.
It i caf- to say that the possibilities of the new
types for energetic trade attracting advertising will
be appreciatet even by dealers who have not been
as aggressive in this resreect as they should be

Th- travelers for the Chicagn johbers were all
actively ‘n th- field la-t month. Within t%e past
for‘night the misc’o-ary co‘orts of the manufac-
turers have taken the field after a pretracted sum-
mer rest. The {a'l campaign is, therefore, fully in
progress and promises to be a very lively and re-
sultful one.

Freinht Advanrce Defeated.

As reported elsewhere in this issue, the proposed
increase ‘n fre'ght rates in west-rn territory on
talking mach’res enc'osed ‘n cabinets. and which
embodied all makes and tvpes of hornless ma-
chines. has been abandoned. The proiect was
finally taken up and voted down a few davs ago
by the western classification committee, which is

still in session in this city. The matter has been
finally and definitely disposed of, and reflects great
credit on the prompt and efficient acton taken by
the National Association of Talking Machine Job-
bers, aided and abetted by the traffic and other
officials of the manufacturers.

Such matters are likely to arise from time to
time, and in view of the notable service rendered by
the association’s special committee appointed to
meet the contingency which suddenly arose, one is
inclined to wonder why the creation of a standing
freight committee, which would be eternally on the
outlook for matters of this kind, would not be a
strategic move on the part of the association.

Model Talker Advertisement,

Lyon & Healy occupied ample space in the dailies
one day last week with what has been commented
on in the trade as one of the most forceful, high-
grade talking machine advertisements used by a
Chicago house in many moons. It was written by
B. F. Jefferson, the advertising manager of the
house, and it has brought him many compliments
for this new evidence of his skill as a writer of
pertinent exploitive literature. It was headed by
an artistically executed sketch of the famous
“Arabian Nights’” hero‘ne and the king listening
to a Victrola, and the essential text below the cap-
tion “The Victor 1,001 Night's Entertainment” was
as follows:

“Now, when it was the one thousand and first
night, Sheherazade said: O auspicious king, I
have reserved for to-night the greatest treat of all.
Behold before you a Victrola from the music house
of Lyon & Healy. Listen, sire, and presently you
shall hear Caruso sing his most divine arias. I
have but to touch a lever and ali the world’s
famous operatic voices will fill this room with
melody. You shall hear soloists, quartettes, or-
chestras—aye, even whole operas will be sung for
your pleasure. One thousand celebrated enter-
tainers will provide for you such a program that
not all the great theaters in Bagdad rolled into one
could equal it.”

“To the reader: This up-to-date version of the
old fairy tale has a moral for you. Your home
needs a Victrola. Even if the Victrola were a
limited affair it would be the greatest of entertain-
ers. But the Victrola is unlimited-——every month
scores of new records are added to its already
enormous repertoire. If Harry Lauder sings a
new song you can get it for your Victrola. If a
new opera makes a hit, you can get it right away.
Your Victrola is always fresh and up-to-date.”

Line Up of Victor Forces.

Geo. O. Ornstein, traveling manager for the Vic-
tor Talking Machine Co., has advised jobbers of the
assignment of the Victor sales force in this dis-
trict, with territory as follows:

C. L. Price returns to duties in the State of In-
diana; L. A. Cumm’ns, Illinois, as far no-th as
Peoria and Bloomingdale; V. B. Taylor, northern
Illinois and southern Wisconsin; H. C. Baish,
northern Wisconsin and part of Minnesota; C. H.
Womeldorff, eastern Iowa; L. E. Gilbert, western
Iowa; F. C. Gunning, Michigan.

Good Window Flyer.

The Columbia Phonogranh Co.’s Chicago office
duly celebrated the event of the birdmen on the
lake front August 12 to 20. through the medium of
their windows. Suspended from the ceiling was a
canvas model of an airship to which was attached
a placard bearing the legend intimating that while
they might not know much about making airships,
that in the manufacture of talking machines they
were right to the fore. Columbia records of the
“Aviators’ March” and “Josephine and My Fly'ng
Machine” were displayed beneath the flyer.

W. W. Pa-sons. manager of the dictanhone de-
partment, broke into the game by securing a large
photograph showing a number of machines in ac-
tion over the lake front. At the ton of the photo-
graph he attached a cut of a dictaphone, which by
the manipulation of a pen was provided with wings

and the legend “The Dictaphone above them ali.””
All in all the two displays constituted simple, in-
expensive, but very effective publicity and attracted
a great deal of attention.

A. D. Geisler’s Coast Trip.

Arthur D. Geissler, general manager of the Talk-
ing Machine Co., returned on Wednesday of last
week from his annual combined husiness and p'eas-
ure trip to the Coast. After spending some Iittle
time with Mrs. Geissler and their two boys at Ross,
Marin County, at the foot of Mt. Tamalpa’s, he
went on several hunting expedition in the vicinity.
On one of these he nearly succeeded in getting into
trouble. He shot a deer on “neutral” territory, but
the wounded animal managed to cross into the
preserves of the water power company before
dying. Mr. Geissler soon found himself in the
clutches of the game wardsn and was hailed before
a magistrate. By invoking the influence of the
president of the water company, whom he hap~
pened to know, the judge, who was at first skeptical,
finally accepted the huntsman’s version and after
receiving a reprimand the latter was permitted to
take the venison home.

After several weeks’ recreation Mr. Geissler made
his usual rounds among the Coast trade. “I found
general trade in 'Frisco rather quiet,” remarked Mr.
Geissler, “although merchants were expecting an
early revival. At Los Angeles I found business
condit’ons very active, the town is experiencing a
veritable boom. The new building of the George
J. Birkel Co. is one of the finest devoted to the
music business to be found anywhere. The en-
trance, which is very un’que, is on the arcade
order. The visitor passes four large square win-
dows beautifully decorated in the different periods
before enter'ng the store proper. The piano dis-
play rooms and the talk'ng machine department are
both splendidly equipped and arranged. I also had
a delightful visit with O. A. Lovejoy, manager of
the talking machine department of the Southern
California Music Co., the Edison jobbers in Los
Angeles.

“The Talking Machine Shop is the name of a
new concern doing an exclusive Victor bus'ness,
which has just opened in Los Angeles. The m>m-
bers are Albert Wayne, former manager of the
talking machine department of the Southern Cali-
fornia Music Co.; Frank Moreno, manager of the.
Spanish department of the same company, and Mr.
Wolfskill, the leading florist of Los Angeles. They
have fitted up a beautiful, aristocratic look ng ware-
room and will no doubt meet with marked success.

“I found Portland booming. There are s'gns of
wonderful prosperity on all sides and it is to-day
the richest town per capita on the no-th coast. I
had the pleasure of being entertained by Mr. Johns-
ton, who is the head of the Sherman. Clay & Co.
northern interes's, and which are organized in the
most perfect manner.

“While I was at Seattle R. S. Smith, manager
of the branch store of the Geo. P. Bent Co., of this
city, bought out the firm of Haw & Allen, who
occupied a portion of the Bent store. This gives
the Bent company a fine Victor department of their
Seattle business, and it will be pushed along the
same high-grade lires as does the Victor depart-
ment of the'r Chi~ago retail bnsiness.”

Mr. Geissler believes that the coast as a who'e
is go'ng to nave a splendid talking machine busi-
ness this fall and winter.

Fuhri’s Western Trip.

W. C. Fuhri, district manager of the Columbia
Phonograph Co., returned recently from a trip
to Denver and Salt Lake City. In the latter city he
found the Daynes-Beebe Music Co., who are the ex-
clusive representatives for the company for the
State of Utah, preparing for a good fall busin=ss,
although currert trade was sorewhat quiet. The
Breeden Office Supply Co., of Salt Lake.City. bave
recently taken on the agency for the dictaphone
and are meeting with excellent success. At Den-

(Continued on page 44.)
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ver Mr. Fuhri found business exceptionally favor-
able. The Colorado fruit crop is enormous, the
sugar beet industry is flourishing, and the mines
are active. The Denver office, in charge of \\
F. Standke, is having an exceptionally fine busi-
ness, both wholesale and retail.

Mr. Fuhri, who has spent a very large propor-
tion of his time this summer on the road, is glad
to take his vacation at home, and is putting in a
fortnight at his poultry farm in the suburbs.

C. F. Baer, manager of the Chicago office of the
Columbia Co., has been week-ending during the
summer at Lake Catherine, where he has a cot-
tage. This year he became the proud owner of
a motor boat and has commenced the construc-
tion of a cement boat house. Mr. Baer recently
made a trip through eastern Iowa, which resulted
in the establishment of several new Columbia ac-
counts. He reports dealers in that territory as
looking forward to a good trade, and that the crop
conditions are all that could be desired.

The Chicago office have received many orders
from dealers on the new Lyric and Ideal hornless
graphophones, priced respectively at $25 and $35.
Samples of both machines were received here sev
eral weeks ago.

Harding Goes to New York.

John H. Harding, who for some years has heen
Western representative of the Edison moving pic-
ture interests, with headquarters in Chicago, has
been transferred to Orange, N. J., and has been
promoted to the position of assistant manager of
the kenetescope department. Prior to leaving for
Orange Mr. Harding was given a banquet at Unity
Restaurant by George Kline, of the Kline Optical
Co. Fourteen of Mr. Harding’s friends in the
local trade were present, besides Peter Weber,
superintendent of the Edison factories at Orange;
Mr. Plimpkin, manager of the Moving Picture
Studio, New York, and Mr. Gall, one of the fac-
tory electrical engineers. The trio happened to be
in Chicago at the time and gladly took part in
the festivities.

Preparing for Big Fall Trade.

The Talking Machine Co. have made very strong
preparations for a big fall and holiday trade and
have placed orders for an immense stock of Viec-
trolas, and have been compelled to secure additional
storage space in the building at Michigan avenue’
and South Water street, which is rapidly being
filled up with stock. August showed a heavy in-
crease as compared with the corresponding month
of last year, and the volume of business trans-
acted was exceedingly gratifying when compared
with the quiet condition of trade existing in Junly.
September has opened up with some particularly
large stock orders and a good general run of busi-
ness from all portions of the territory covered
by the company. Dealers are reported as ordering
very liberally of the three new types of Victrolas,
“4, 6 and 8. selling respectively at $15, $25 and
$40. The company have made an addition to their
road force and have redistricted territory so as to
insure their trade in adjoining States being visited
every thirty days. H. S. Conover, who formerly
traveled Wisconsin, will now cover Illinois and
Towa. George B. Cheatle has Indiana and
Michigan.

B. C. Wilt, the new member of the road force,
will have Wisconsin and the northern peninsula of
Michigan. He is a young man of fine presence, of
long road experience, and is entering enthusi-
astically into the company’s plans for co-operating
with the dealer in sales promotion.

The Stork Out of a Job.

The month has witnessed some notable additions
to the homes of members of the Chicago talking
machine colony. It also witnessed the great avia-
tion meet on the lake front. As a consequence the
fiction of the stork is being replaced by a more
modern one, and the tale told to small brothers
and sisters in the future in announcing new ar-
rivals will doubtless be, “Come and see what the
airship brought you.”

F. H. Harndon, publicity man for the Talking
Machine Co. has a small girl in his home. He

spent his vacation in floor perambulating exer-
cises.

H. S. Conover, of the traveling force, welcomed
Harry S., Jr, a couple of weeks ago.

B. B. Blackman, manager of the record sales
department of Lyon & Healy, has already miade
arrangements for Victor records of the sugar-
coated voice of the cherub who is blessing tlie
Blackman mansion with his benign presence. He
says they will eclipse the Victor’s famous Nightin-
gale record.

L. & H. Service.

Lyon & llealy are fully into the fall campaign
with all their travelers aggressively on the road
and with afrangements made for the still further
improvement of their already famous service to
talking machine dealers. Orders coming from all
sections of the territory indicate a marked revival
of business activity. The company’s facilities for
prompt service were never so great as to-day.
Manager Wiswell’s faith in the business this fall
has been amply shown by the large stocks in hand
and under order.

The company’s iittle booklet, “How to Become
a Talking Machine Dealer,” which has already been
referred to in these columns, is in large request,
considering the addition of talkers. It gives full
details regarding the Victor contracts, terms, ctc.,
on both Edison and Victor goods, and explains
the manner in which their travelers in their cam-
paign and also the conscientious manner in which
the dealers are given the benefit of the firm’s
extensive retail advertising.

Lyon & Hcaly sent out to the dealers just prioi
to the aviation meet ingenious airship models
which would actually fly. They were accompanied
by a cordial invitation to those coming to the city
to witness the antics of the birdmen and make
their headquarters at the house.

Good Expioitive Pian.

Tlie Universal Portland Cement Co. recently
hought three B. C. Twentieth Century loud-speaking
graphopliones from the Columbia Co.’s local office,
and masters of selling talks are now being prepared
at the Columbia laboratory. They will be used in
exploiting the cement company’s product at a large
number of State fairs this fall.

New Columbia Salesman.

J. P. Miller is the new addition to the sales
force of the Columhia's Chicago office. He is work-
ing wholesale trade in the loop and certain subur-
bau territory and is making good. He was for-
merly a salesman engaged in another line, and at-
tracted the attention of the officials of the Chicago
oftfice by the ease and expertness with which he
convinced them of the superiority of his goods and
secured an order from them.

Good Seliing Plans.

E. W. Schwietert, manager of the talking ma-
chine depariment of the music business of A. E.
\Ward, of Marshalltown, lowa, was a recent Chi-
cago visitor. Mr. Schwietert, in a talk with The
World, told of several particularly successful means
of getting business used by his house. They handle
both the Victor and the Columbia goods, and for
working up business of the country and small vil-
lages use a special wagon which they had made
after their own plans. It has ample space for ma-
chines and records, and has sliding glass doors on
either side, on which both the Columbia and Vic-
tor insignia appears. They can thus give recitals
right from the wagon, and, of course, always have
an abundance of literature for distribution. Mr.
Schwietert also makes it a practice of offering to
give recitals for various Marshalltown functions.
People who intend giving entertainments in their
homes are invited to call at the store and select
their programs. They have a number of different
programs printed and one of them usually succeeds
in meeting the taste of the applicant. They fur-
nish them for distribution to each guest.

Want Better Goods.

At the Rudolph Wurlitzer Co., Assistant Man-
ager F. H. Siemon reported not only a general
oicking up in the wholesale talking machine busi-
ness the past few weeks, but noted a particular in-
terest in the more expensive types of concealed
horn machines on the part of many small dealers
who have heen apathetic in this respect in the past.

L. Keen Cameron, manager of the retail talking
machine department, has returned from a several
weeks’ vacation spent on the Great Lakes and fish-
ing in Wisconsin. Manager E. H. Uhl returned
from his trip to the coast this week.

Salter Features.

The particular feature of the Salter disc record
cabinets is the construction of the horizontal felt
lined shelves. They are made of specially prepared
wood, which does not sag or get out of shape. At
the same time the shelves are very thin and while
furnishing a separate compartment for each record,
give the cabinet unusual storage capacity.

U. 8. Company Have Fire.

Fire in the building occupied jointly by the
Bishop-Babcock-Decker Co. and the Chicago head-
quarteres of the U-S Phonograph Company at
219-225 West Washington street, on September 1,
caused considerable damage to building and stock.
The private office of W. C. Patrick, Western rep-
resentative of the U-S Company, in the rear
of the store, was reached by the flames and the
stock of machines and records on the second floor
was a total loss. Fortunately, no interference with
hipments took place, as orders on hand were at
once transferred to the factory at Cleveland. A
new stock was immediately ordered and has already
been received, and shipments are now going for-
ward from the Chicago office as usual. The neces-
sary remodeling to the building will be done at
once. Both the local and the road salesman travel-
ing from the Chicago office are visiting the trade as
usual and report excellent business from estab-
lished dealers and the opening up of a number of
desirable new accounts.

A Live Concern.

The R. C. Golding Co., Inc, 1013 Montrose
Boulevard, are installing unique “fire places,” from
which issue the tones of a concealed talking ma-
chine. The interior walls of the fire place con-
stitute an amplifying horn, and the tonal effects
are excellent. In an item in a recent number of
The World, regarding the opening of the com-
pany’s store, an error was made in the clever trade
slogan used by the company. It should have read:
“That Natural Tone Music Firm, sellers of ‘food
for the ears.””

NO INCREASE IN FREIGHT RATES.

Arguments Presented by Transportation Com-
mittee of the Jobbers’ Association Serve to
Defeat Plan to Change Classification of Horn-
less Talking Machines and Secure Higher
Rates on Them—A Great Victory.

(Special to The Talking Machine World.)
Chicago. T11., Sept. 7, 1911.

Hornless talking machines will not have to bear
heavily increased freicht rates in Western terri-
tory. as for a time seemed probable. The Western
classification committee has been won over by the
arguments presented by the transportation com-
mittee of the National Association of Talking Ma-
chine Jobbers, and representatives of the manu-
facturers of Milwaukee. The matter was taken up
and fully discussed at the Chicago sessions of the
classification committee, which are just closing, and
when it came to a vote a few days ago it was
definitely voted down. The thorough-going man-
ner in which the case was presenred by the talking
machine interests was indicated in the last issue of
the World. L. C. Wiswell, who is chairman of
the jobbers’ transportation committee, is to-day
mailing the following letter, telling of the victory,
to members of the association:

“Without a doubt you will be pleased and inter-
ested to learn that the joint efforts of your special
transportation committee and W. F. Fulghum, rep-
resenting the Victor Talking Machine Co; T. C.
Rodgers, represcnting the Thomas A. Edison, Inc.;
W. C. Fuhri, representing the Columbia Phono-
graph Co., also F. T. Randall, traffic manager,
Lyon & Healy, in appearing before the Western
classification committee at their Milwaukee meet-
ing and reasoning with them as to why the pro-
posed increase in freight rates from first class to
double first class on talking machine enclosed in

(Continued on page 46.)
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FRCM OUR CHICAGO HEADQUARTERS.
(Contnued from page 44.)

cabinets shotld not be acted upon favorably by the
committee, Lave proven successful, the Westcrn
classification committee voting not to approve the
increase.

“The transportation committee, of which the
writer is chairman, labored quite hard in the mat-
ter, and it is with a spirit of elation that we write
you this pleasant news.

“The action of the Western classification com-
mittee, which was in accordance with our argu-
ments presented, means the saving of hundreds,
thousands of dollars to the talking machine
trade—distributors and dealers—situated within
the preserves of the Western classification com-
mittce, as well as forestaling any advance of the
sanie character that might have been made by the
offic’al and Southern classification committees had
the increace been approved by the Western classi-
fication comumittee.”

THE EDWARD C. PLUME CO0.

This Concern, Which Controls a Strong Adver-
tising Service Department, is Featuring the
Fyro One-Light Electric Light Signs—Up-
to-Date Publicity for Merchants.

Yes,

(Special to The Talking Machine World.»
Chicago, 111, Sept. 10, 1911

The many friends of Edward C. Plume will be
interested n the news that he has reached the goal
of his ambit’on and is at the head of a business of
his own, with strong capital backing and a most
promising outlook for a brilliant future. Mr.
Plume, during his long connection with the Colum-
bia Phonograph Co., latterly as wholesale man-
ager, was not only known as a particularly fine
fellow, but as a man of initiative and whose state-
nients in a business way were always worthy of all
confidence. The fact, therefo-e, that the company
of which he is president will deal in a commodity,
‘good advert’sing,” sought for by talking ma-

THE TALKIN G MA(JHIN E \VORLD

EDWARD C. PLUME.

chine dealers as well as those in every other line,
will naturally result in renewing business relations
with a host of former trade acquaintances.

The Edward C. Plume Co. have for their mis-
sion in life the creation of intensive advertising,
and incidentally to keep the merchant forever in
the public eye, through the installation in front of
his place of business of one of their handsome
Pyro one-light electric signs, which is claimed to
be the most economical outside publicity device on
the market.

The advertising service department is composed
of well-known advertising writers and a corps of
clever artists to prepare special trade ads for a

dozen different businesses. These, with illustra-
tions all complete, are sent to the merchants
throughout the couniry at little cost for use in
their local papers, thus giving the small town busi-
ness men, the bankers, the grocer, the music store,
jeweler, etc., the advantage of having high-class
cleverly-written and illustrated ads ready for in-
sertion in the paper and equal in every way to
those used by the great metropolitan stores able to
employ exclusively a high-salaried advertising ex-
pert.

The Pyro, one-light electric sign, of which the
company have secured control, has been on the
market for three years, and has demonstrated its
popularity by sales in New York, Chicago and
other large cities. The sale of this sign will he
energetically pushed all over the country, and the
price puts it within the reach of the smaller small
town dealer. Furthermore, it costs only one cent
an hour brilliantly to illuminate, and is just as
conspicuous by day as by night. It is a metal sign,
therefore durable, is two-sided, permitting a dif-
ferent legend on either side if desired. The gold-
leaved ornaments and aluminum leaf covered steel
letters stand out against the background and frame,
colored to suit the purchaser's fancy. It is ad-
mirably arranged for the conspicuous reprodiiction
of the trade-mark.

The company issue an illustrated catalog, giving
prices and all particulars, including photograph
showing the sign in use by concerns in various
lines of trade.

In organizing the company Mr. Plume secured
as stockholders and directors some of the most
prominent business men in Chicago and Kansas
City. The company occupy handsome offices at
417-21 South Dearborn street, Chicago.

The man who never leaves home may accumulate
a good many dollars in the moss that will sur-
round him, but he will be a back number ten years
sooner than the fellow who gets out into touch
with the world now and then.

IX A

Capacity 140 10 or 12.inch records

replacing records.
finished to match cabinet.

New Idea Cabmets
Victrolas IX X and XI
W.

Our patent sliding files can only be drawn
out far enough to admit taking out and
They are faced and

Write for Catalog and Discounts.

LAWRENCE McGREAL

MILWAUKEE, WIS.

E have been forced to triple our capac-
ity in order to meet the big demand
for our line of Victrola cabinets to match.
They have anything else of the kind beaten
a hundred miles, in both attractiveness and
salability. The retailer can sell one with
every IX, X or XI withoutany troubleatall.

We make them in Birch, Mahogany
Finish, Solid Mahogany five-ply veneer, or

any style finish oak.

IX B
Capacity 100 10 or 12-inch records

.
Capacity 140 10 or 12-inch records
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From 40 to 80 per cent. ahead of last
year right straight through 1911, month
after month—and promising better yet.
We are pretty well satistied with the
progress of Columbia.

Columbia Phonograph Co., Genl., Tribune Building, New York

BUSY TIMES IN ST. LOUIS TRADE.

Dealers Declare That Present Business Equals
That Usually Done During the Holidays—
Many Records Sold to the Stay at Homes—
Victor Traveler Gets Record Size Order—
Cheap Hornless Machines Please the Trade
—Interesting Personal Items—Silverstone’s
Unique Window Display of ‘“Perpetual Mo-
tion”—What Lines Are Being Featured by
the Various Retail Houses—General News of
the Month Worthy of Record.

(Special to The Talking Machine World.)
St. Louis, Mo., Sept. 9, 1911.

St. Louis retail talking machine dealers are en-
joying a business that they declare is only equaled
at holiday times. Charles L. Byers, who is in
charge at the Columbia store in the absence of
Manager Walthall, said, “August was the biggest
month we have had except last December.”

H. Levy, of the Aeolian Co., pronounced it hol-
iday business and at the Thiebes and Silverstone
stores they had nothing but praise for conditions
that are as unexpected as they are pleasant. At
the Mengle store, in the West End, the sale of two
Victrola XVI. and one XII. as one morning’s rec-
ord can be referred to. August is usually con-
sidered a dead month in St. Louis, but early the
talking machine men announced that they were
going to do business and evidently they have. And
while the machine business has beena flourishing, the
record business has not lagged as much as usual.
“Machines are now too generally owned for the
record business to check much because some per-
sons who have money have gone to the country or
seashore,” is the way one man put it. He added:
“I know a lot of persons who have taken their
vacations at home or at least on the smallest pos-
sible expense and have added to their record library
with their savings. And time will show that they
are wise in so doing. A restful day at home and
a grand opera or a popular song concert on the
front porch in the evening is equal to a trip to the
country any time.”

L. A. Cummins, traveler in this territory for the
Victor Co., credits the J. H. Buettner Furniture
Co. with giving to him the biggest single order ever
placed by a St. Louis retail dealer a few days ago
when he showed in that store the new $15 Vic-
trola. “Mr. Buettuer had been East and spent
several days looking in on Wanamakers and other
places where they sell machines,” he said, “and he
came back enthusiastic, of course. In calling this
the biggest order ever placed in St. Louis I am
not excepting opening orders, but none came within
almost $1,000 of this one.”

Both the Victor and Columbia dealers are show-
ing great enthusiasm over the prospects presented
by the new machines. the $15, $25 and $40 Vic-
trolas and the $25 and $35 graphophones. The deal-
ers generally regard these machines as the greatest
boon the trade has known in that they will induce
hundreds of hesitating families to try out talking
machines and it will also permit persons who have
held back because they knew they could not afford
expensive machines, but were unwilling to buy horn
machines to install them. Manager Robinson, of

the Thiebes Piano Co. talking machine department,
looks with high favor on the new machine because
of the larger field it is sure to bring to the record
sales. He has already posted the signs in his win-
dows calling attention to the new machines and
invites inquiries. Manager Levy, of the talking ma-
chine department of the Aeolian Co., says that the
new machines are the real sunrise of the talking
machine business. He does not believe that it
means the discontinuance of the horn machine. “I
have just received the fall order of a well informed
dealer who has seen the new machines,” he said,
“and he ordered more horn machines than horn-
less with even the new models included. Some
dealers will still push the horn machines and some
persons will insist that the ‘built in’ horn cannot
give the same vibrating quality. I look to see the
horn machine survive until some improvement is
made in the sound box or otherwise that is used
in the hornless machines and not into the horn
machines.” L. A. Cummins says that his opinion
of the new machines is shown by his record in call-
ing upon the St. Louis trade; that so far he has

sold every local dealer he has called upon and while *

he has not yet called upon the entire 48, he has
called upon enough to believe that when he makes
the rounds that his batting average will still be
1,000 per cent. and that he is going to see them all
before shipping dates commence. So far the
largest number ordered by one dealer is 50. Mr.
Byers, of the Columbia Co., says the demand for
their new models is exceeding the supply and that
as soon as they get enough of them to let the sales-
men turn loose and look up prospects not able to
reach the higher priced machine, they are going
to make some record sales days and that means a
healthy figure.

A. C. Thiebes, president of the Thiebes Piano
Co., one of the large talking machine dealers down-
town, returned early this month from Anisquam,
Mass., where he spent the summer.

Manager E. B. Walthall, of the Columbia Phon-
ograph Co., returned September 6 from Horse
Cave, Ky., where he spent his vacation witll home
folk.

Miss Marie London, of the Columbia Co., spent
her vacation at Atlantic City. Miss Lillie Biest. of
the same company, has returned to work after her
vacation, which she spent in St. Louis entertaining
Miss Bell, of the Chicago branch. Miss Biest vows
they found other things to talk about than talking
machines.

W. S. Byrd, recently of the Des Moines Columbia
branch, has returned to St. Louis and is now travel-
ing outside St. Louis for the local office.

E. C. Rauth, who was introduced to the talking
machine trade at the Milwaukee convention, is now
secretary of the Koerber-Brenner Music Co., Vic-
tor jobbers of this city, vice Will Brenner, who is
traveling for the company. Mr. Rauth is giving
special attention to the talking machine business
and is becoming an enthusiast.

George Parthe, of Jefferson City, often called the
grandfather of Missouri talking machine men, and
L. A. Cummins, recently pearded Gov. H. B. Had-
ley in his den and left with an order for a Vic-
trola XVI. The Governor, who started the trouble
that eventually tamed the Standard Oil Co., became

enthusiastic over his purchase and made a nice or-
der for records. “And I'll bet,” said Mr. Cum-
mins, “that in a short time he will have one of the
best libraries in the West, for his friends are
tumbling over each ‘other to give him records of
their voices or those of their favorites.”

Victor dealers will be interested in the report that
J. Ed. Beach, of Springfield, Mo, is giving auxeto-
phone concerts in the city park there and making
a success of them. He pleases large crowds with
his programs.

L. A. Cummins reports a happy three days in In-
dianapolis spent in company with Messrs. Gressing
and Berlin.

Mr. Hegeman, a Victor dealer at Yazoo City,
Miss., was a recent merchant visitor in St. Louis.

In speaking of the remarkable August business,
Charles L. Byers, of the Columbia Co., says: “Our
amazing record of eclipsing every month except
last December was not alone due to commercial
conditions in St. Louis, but to the persistent and
efficient work of an organized sales force second
to none in the talking machine business.”

“The jobbing business is responding nicely,” said
Harry Levy, of the Aeolian Co. “We now have
three men on the road and they are finding condi-
tions very good and fall orders are more liberal
than was expected even a few weeks ago.”

Mark Silverstone, the local Edison jobber, who
was once a watchmaker and who is of a mechanical
turn of mind, has Olive street promenaders guess-
mg over what is pronounced the best mechanical
window display in town. He began with the ancient
feat of balancing a steel knife and fork on a match
which rests on a needle poised in the cork of a
bottle, and then he found a way of making the
knife and fork revolve on the needle axis. He
calls this “perpetual motion (as near as it will
ever be gotten.)” The slow motion of the bal-
anced knife and fork is steady and seems never
failing. The device sits on a small table which is
mounted on common tumblers to preclude pos-
sibility of wires. Mr. Silverstone admits that the
motion is accelerated, but he is not yet ready to
tell where or what is the mysterious power. A
sign in the window, however, announces that he
will impart that information to purchasers of
Edison machines. There never has been ten min-
utes of daylight since the device was installed that
there is not a crowd about the window, looking,
guessing and theorizing and at least one fight has
resulted. Mr. Silverstone says he worked out the
power idea himself and that it is very simply, but
that not one of the men who have come in to
talk with him about it has been sure that he has
discovered the right thing. Of course, there are
a lot of talking machines in the window

Frank Crim, Edison dealer at Lancaster, Mo.,
was a recent St. Louis visitor and placed a good
sized fall order.

The fellow who played “Budweiser’s a Friend
of Mine” for the prohibitionist, got a tract instead
of an order. Consistency thou art a jewel.

If the salesman can talk intelligently of the
operas the selling of grand opera records will be-
come a simple task. Know the goods.
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Unexcelled
service

has enabled us to help hundreds
of dealers to achieve business
sticcess. Are yon among that
number ?

Our service is not only quick,
but accurate as well. We ship
every order the same day it
is received, and every order is
checked and re-checked, so that
when yon order Victor goods
you get the Victor goods vou
ordered.

Satisfy your customers by giv-
ing them first class service.
Teach them to swear by you, not
at you. You can do this by get-

ting rid of the jobber who is

slow and maccurate, and giving
us your orders to fill. Buy from
a jobber who will pull with vou,
not against vou.

It is sometimes impossible for
you to have everything the
people ask for. \Vhen this hap-
pens you want to have a jobber
who will give you the kind of
service necessarv to keep that
customer from going elsewhere.
A jobber on whom yon can de-
pend. That's our strong point.

Our stock is large and varied,
and every order, whether large
or small, receives the same care-
ful attention. We have a com-
plete line of Victors, Victor-Vic-
trolas, Victor Records, needles,
record cabinets, extra parts and
accessories of every kind.

A postal will bring our catalog,
and also an interesting little booklet

of Victor record cabinets, called:
“The Cabinet That Matches.”

New York Talking Machine Co.

Successors to
Victor Distributing and Export Co.

83 Chambers Street New York

FEATURING TALKING MACHINES IN PUBLIC PARADES.

Victor  dealers
arc not slow in
taking advantage
of public paradcs,
on any and every
occasion, to ex-
ploit their goods.
The displays made
in various parts of
the country in
connection with
our national holi-
day were not only
handsome, but ef-
fective and nota-
ble, and no ex-
pense was spared
by the individual
dealers mentioned.
The illustrati>ns
herewith presented
by courtesy of the
Voice of the Vic-
tor, shows: First,
the automobile of
the Whetsel Music
Co, Wexford,
Ore. Note the pa-
triotic colors of
the improvised
norn attached to a
rcgular Victor
machine and thc
striking sign.

Then, the floral
automobile of the
Talking Machine
Co., Minneapolis,
Minn., is more
claboratcly  dcco-
rated, but both at-
tracted no end of
attention, and
were given an
ovation as they
passed in the pro-
cessions of their
respective  cities.
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WHETSEL \[UQIC co.’s AUTOMOBILE IN MEDFORD, ORE.. PARADE

FLOR AL \UT()\(OBILE I\I MINNEAPOLIS PARAFE.

At Santa Barbara,
Cal, the Brown
Music Co. seized
upon the opportu-
nity, and, as seen
in the picture,
made tile most of
the occasion. On
the opposite sidc
of the float, as
shown in the
centerpiece, the
Victor, 1911,
Fourth of July
window display
was arranged,
while inside the
the block house a
drummer and fifer
were busily en-
gaged in carrying
out theillusion
and adding color to the “Spirit of ’76”  All three
dealers are entitled to a great deal of praise for
their enterprise and good judgment.

CHANGES IN VICTOR DISCOUNTS.

To meet the controversy regarding the “special
long terms” extended dealers by some of their
distributers the Victor Talking Machine Co., Cam-
den. N. J., have notified their trade of a change in
contract. The addendum regarding terms, which
hecame effective September 1, follows:

“Two per cent. cash discount is allowable cnly
when purchases for the current month are paid
on or before the 10th of the following month.
Monthly accounts are due and payable net thirty
days from the end of thc month. Accounts may
be closed with interest bearing notes at the legal

BROWN MUSIC CO.’S FLOAT IN SANTA BARBARA PARADE.

rate at the end of the thirty days, providing said
notes are drawn for a period not exceeding three
months’ time, and further providing that no agree-
ment or understanding whatever is in existence
relative to renewal” General Manager Geissler
notifies dealers to be governed accordingly.

BUT ONE KIND OF TRUTH.

There is but onc kind of truth, and the same
standards of straightforward honesty apply in busi-
ness which are common to all other relations of
life. It is better to lose the business that cannot
be secured without exaggerated statements and
promises which cannot be fulfilled. Merchants
should keep their promises to customers and avoid
customers who will not keep their promises to
them in return.
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WITH THE TRADE IN DETROIT.

New Talking Machine Store to Be Devoted
Exclusively to the Victor Line—Fall Trade
Opens with a Rush—Prospects in the
Country Districts—Manager Johns Believes
That the
Machines Will Increase the Sales of
Higher Priced Models.

the

(Special to The Talking Machine World.)
Detroit, Mich., Sept. 10, 1911.

A new and first class talking machine store will
be established in Detroit some time th's month. It
will be an exclusive Victor store. The plans are
not ripe yet, so the names of the promoters can-
not be given this month. But it is known that the
store already has been leased and is being fitted
up into one of the finest in Michigan. The man
who will be at the head of the business is experi-
enced in the talking machine trade, but is not now
connected with any of Detroit’s music houses. The
other members of the company also are experi-
enced in the talking machine business.

Fall trade is opening up here with a rush and the
recently devised medium and low priced hornless
machines are in the greatest demand. Grinnell
Bros. are unable to get enough of the $50 Vic-
trolas No. 9 to fill orders. The Columbia people
say the same about the $50 Grafonolas, the $35
Ideal and the $25 Lyric. The Columbia Favorite,
at $30, has been the strong seller of the Doran
Phonograph Co., especially since the vacation days
have drawn to an end.

July was the dullest month of the summer. In
August business began to pick up as though sum-
mer already was over. Thus far in September it
has shown the increase which the .\ugust condi-
tions indicated was to be cxpected. The excep-
tionally good weather has been largcly responsible
for it. Primarily it has laid a first class foundation
for business by raising good crops. and secondly,
it has made people feel cheerful and in a mood to
loosen up some of their matcrial prosperity instead
of hoarding it.

Th= only dull s ot in the trade s in the country
districts, where all trads is dull at this time of
vear because the farmers are too busy harvesting to
pay attention to anything else. But when they get
those crops in there will be a b'g trade from them
this fall, for the rural brethren have made more
moncy than thcy Dbave before in a quarter of a
century. The up-State quickening already is fclt
to a mild extent and is constantly cxpanding.

Max Strasburg, manager of the talking machine
department of Grinnell Bros., is just returned from
a month's vacation at Charlevoix and is celebratiny
the twelfth anniversary of his entry into the talk-
ing machine business—that is, he is cclebrating it
by buckling down to work for a lucky thirteenth
year. He is one of the pioncer talking machine
men of Michigan and has been with Grinnell Bros.
cver since he entercd the business, expanding it
from a small adjunct to the piano business to a
department which would make one of the classiest
stores in Detroit all by itself. Grinnell Bros.' new
Monroe avenue branch is doing better than the
highest anticipations of Mr. Strasburg when it was
established.

The Detroit branch of the Columbia Phonograph
Co. is getting more and bigger orders from city
and State dealers than ever before, which makes
thc outlook for the fall and winter season the
rosiest. Manager Johns has some big deals lined
up for new city agencies. He is not ready to give
the details yet. As for small agencies, new ones
are added every week.

Manager Johns does not think the Lyric and
Ideal will compete with the $50 Grafonola. On
the contrary, it is liable to increase the sale of the
latter. The lower priced ones are fine, but the
Grafonola is better and to show it to a customer
who intends to buy on contract is almost certain

“to turn thc safe in that direction, for it will take

only a month or two longer to pay for it. To the
man who pays cash the difference in price will
scem morc material, and to this class the greatest
sales of the new machines will be made. That is
where the country trade will come in strong, for
in the country ninety-nine of every hundred sales
of talking machines are for cash.

Introduction of Cheap Hornless -

-
Look for This

TRADE IMARK

Trade Mark

REGISTERED

does not close the pores and

Veneer Horns.

lot of horns for demonstration.
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MUSIC MASTER

Stamped on Horn Means—

“THE MANUFACTURER’S BEST EFFORT?”
“THE BUYER’S BEST JUDGMENT”

These two sentences state the simple truth and explain the

Music Master’s Success

Only the MUSIC MASTER SOLID WOOD HORN sends
forth the clear, beautiful, mellow tone-quality, from the simple

fact: the fibre of the wood is not glue soaked, and consequently

speaking) which practically takes place on two or three ply

If your Jobber cannot supp‘l)' you, we will send you sample

Every Horn Guaranteed

SHEIP & VANDEGRIFT, Inc.

PHILADELPHIA, PA.

Solid Wood Not Veneered

deaden the Timber (musically

J

The Columbia Co. have entered seven mnew
counties in the course of the summer campaign.
E. A. Girardin is the cause. He is the man who
establishes the up-State agencies and takes the or-
ders. S. E. Lind does the same sort of work in
the city. Most of the stores are exclusive Co-
lumbia agencies and carry full lines of instruments
and records.

The increasing demand for the United States in-
destructible records is a feature of the Doran Co.’s
trade. The increase is on its merits, for no par-
ticular advertising campaign in behalf of these
records is being made. A satisfied customer makes
another one—that is all. The last shipment of
United States records received by the Doran Co.
are the best in tone and quality they ever had.

A HANDSOME STORE.

F. G. Loeffler, Union Hill, N. J, has fin-
ished his new store—one of the handsomest in the
State—and is doing a fine business. As a souvenir
he remembers the ladies—his best and most stead-

fast customers—with what he calls a “Midget
Puff.” This is of oxidized silver, with a chain
attached and all the trimmings for instant use
when away from home. While Fred is selling lots
of Victor goods, at the same time his Edison trade
is good and strong.

TAKE ON VICTOR LINE.

Cleveland Store of W. F. Frederick Piano Co.
to Carry Complete Assortment of Machines
and Records.

The V. F. Frederick Piano Co.s branch in
Cleveland, O., have secured the agency f-r the
Victor talking machine line, and contracts -have
been let for the erection of a series of sound
proof demonstration rooms on the ground floor of
the store. Norman Cook, manager of the depart
ment, and G. W. Watkins, the branch manager.
states that a full line of Victor machines and
records will always be kept on hand.
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PACIFIC COAST TRADE NEWS.

Notable Increase in the Demand for Records
Reported—What the Traveling Men Are
Doing—Open Dictaphone School in Colum-
bia Store—Changes in Sales Staffs—George
S. Umholtz Buys Out the Talking Machine
Stock of the Brown Music Co., Riverside,
Cal.—W. W. Griggs Will Open Talking Ma-
chine Department—Le Roy Has Edison
Agency in San Bernardino—Other ltems.

(Special to The Talking Machine World.)
San Francisco, Aug. 30, 1911.

James J. Black, manager of the talking ma-
chine department of the Wiley B. Allen Co., says
that, beginning with the opening of the schools
in San Francisco business in his department has
been steadily increasing, though the principal fea-
ture at present is the demand for records. Mr.
Black is confident of a heavy retail business, in
both city and outside stores, during the fall and
holiday season, and is now making arrangements
to keep a large stock on hand throughout the
season. One. of the company's traveling men, F.
P. Corcoran, has just returned from a visit to
the Sacramento valley, where he found an un-
usual amount of business for the end of summer.
Mr. Corcoran will leave shortly for an extended
visit to the northwest. Lawrence K. Wilson, who
has been spending some months in the Hawaiian
Islands and the Orient, has been meeting with
considerable success with the company’s lines.
He will leave on his return trip, arriving in this
city late in September.

Walter S. Gray, Pacific coast manager of the
Columbia Phonograph Co., reports that the month
of August will approach the best month’s record
for this year so far and speaks most optimistically
of the outlook for the fall trade. The San Fran-
cisco office of this company has just received the
Ideal hornless machines, which is expected to
prove as fine a seller as the Favorite, the fifty-
dollar machine. The local office is now conduct-
ing a Dictaphone school for the benefit of sten-
ographers who wish instruction in the use of this
machine, which is now used in many offices on
the coast. Mr. Gray says that more and more
firms are requiring their stenographers to use
the Dictaphone and that the school, though un-
advertised, is being sought out by many of the
progressive stenographers in this city. He feels
that the new institution will grow and serve in a
very satisfactory way the increasing need of sten-
ographers. Some changes of note in the local Co-
lumbia force have recently been made. C. J.
Moore, a former Kansas City Columbia man, who
has been affiliated with this company for ten years,
has been placed in charge of the out-of-town busi-
ness from the city office; Fred L. Engelmeyer,
who has for some time been in charge of the
retail department in the Kohler & Chase build-
ing on O’Farrell street, has been given charge of
the inside city business, his former place being
taken by the well-known Columbia man, C. .
Wortley, who comes from Portland. Mr. Wortley
has spent some years with the Columbia Company

To those dealers who think it well to
carry other lines with Columbia, we al-
ways say go ahead. We’ll take even
chances any day of the week. To those
dealers who have so far been *“shooed”
out of adding the Columbia to their other
lines, we can only say that they are
being jollied out of good money.

Columbia Phonograph Co., Genl., Tribune Building, New York

and has traveled practically all over the world
with their machines. He has just arrived in this
city and is busy getting his bearings in the retail
department. The San Francisco office received a
visit this month from William A. Hurst, of the
Wolverine Manufacturing Co., of Detroit, Mich.
Mr. Hurst was the designer of the library table
used for the Grafonola Regent and Grafonola
Regent Jr. Mr. Hurst leaves shortly for the
Northwest, where he will spend some time visit-
ing the trade. Mr. Gray will also leave shortly
for the Northwest, where he will meet George W.
Lyle, vice-president and general manager of the
Columbia Phonograph Co., who will travel in that
territory with Mr. Gray for some weeks.

Peter Bacigalupi & Sons, the well-known talk-
ing machine firm, have been making some good
sales of late with the Edison Business Phono-
graph. Outfits have been recently sold to the Pa-
cific States Electric Co. and to the Southern Pa-
cific Railroad.

Arthur Geissler, the popular Chicago talking
machine man, who has been touring in the West
with Mrs. Geissler, has left by way of the North-
west for his home.

S. E. Babson, of Babson Brothers, is again in
the Post street store of this company after a
proloniged stay in Chicago. Mr. Babson notes an
increasing demand for the British Amberol rec-
ords, and large orders for this class of records
are being placed for the fall business. The firm’s
country business is of very encouraging nature,
and with the advent of the new design hornless
machine he believes that city business will un-

* doubtedly go considerably ahead of that of last

year.

The stock of talking machines and records of
the J. B. Brown Music Company, of Riverside,
Cal., has been bought by George S. Umholtz, who
was formerly with the Riverside Music Co. The
piano and plaver-piano business has been taken
over by H. W. Hawes, who will conduct the busi-
ness jointly with Mr. Umholtz.

W. E. Morton, one of the talking machine men
of Sherman, Clay & Co,, is in the city for a short
time between trips, having returned from a suc-
cessful tour of the California territory. A large
number of good orders for Victor goods was
taken by Mr. Morton, who found dealers ready
to place orders early this season after having been
disappointed in getting goods ordered later in
former years. The newer models of the Victrola
are being received with favor in the out-of-town
districts.

The Schubert Piano Co.s local branch, which
is in charge of W. W. Griggs, a former Chicago
piano man, will undoubtedly put in a talking ma-
chine department early this fall, the line to be
favored probably being the Keen-o-phone. Mr.
Griggs has been in the city only a short time and
looks forward to building up a large business in
several branches of the music trade, and expects
to push the talking machine line with good re-
sulls.

W. A. Voltz, general sales agent for the Edison
Company, has returned from the San Joaquin
valley scction, where several large orders were

booked from mnew dealers for new stock.

C. E. Le Roy, of San Bernardino, Cal, has
just been given the exclusive agency in that city
for the Edison phonographs, and has laid in a
very large stock of phonographs and records. The
new store is located at 466 Third street.

The Muller Music Co., of Klamath Falls, Ore.,
will soon be located in its new store at Main and
Eighth streets. Talking machines only are carried
by this firm, which handles the Edison lines. A
large order for the new disc machine has re-
cently been placed with the eastern office.

IN THE SOUTH AMERICAN FIELD.

Chas. F. Lightner in Buenos Aires and Theo.
F. Ferry in Mexico Pushing the Victor Line
Among Our Southern Neighbors.

Chas. Ferree Lightner, who came home a year
ago to get a full breath of fresh air, is now at
lis post in Buenos Ayres, Argentina, S. A. He has
a competent corps of travelers, who visit every point
of importance from the canal zone to Puenta
Arenas in the Straits of Magellan, carrying the
Victor flag to the front. Mr. Lightner’s business
in the Southern Continent has gone ahead by leaps
and bounds,

Theo. F. Ferry, who traveled the west coast of
South Amerita a number of years for the Victor
Talking Machine Co., Camden, N. J., has just gone
back to his new territory in Mexico, conditions hav-
ing quieted, down to a strict business basis again.
The followers of Madero, Gen. Reyes and other
possible candidates for the presidency, are in the
market once more for machines and records for
entertainment purposes in their mountain fast-
nesses. The Mexicans have a pronounced leaning
toward the beauties and attractions of the talking
machine. i

BE UP-TO-DATE!

Dealers have you stocked up on

Echo Record Albums?

EVERYBODY LIKES THEM.

Every one sold sells two more,

o

Patent_applied f
L. J. Gerson.

Get a 1911 'Album Booklet. she Latest style Echo ¢
Albums hold both single and double-faced records. Pages |
indexed 1 to 16. Index in front. Echo Albums fit all
record cabinets after slats are removed. Also, can _be sub-
stituted for old-style filing case in Victrolas. If your |
jobbers do not carry Echo Albums, write to us for net
prices to Talking Machine Dealers,

ECHO ALBUM COMPANY

926 Cherry Street, Philadelphia, Pa.
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LATEST PATENTS RELATING TO TALRING
AND RECORDS

(Specially Prepared for The Talking Machine World.)
Washington, D. C, Sept. 8, 1911,

ARRANGEMENTS FOR CONTINUOUS PHONOGRAPH
ReNDERINGS. Maurice Couade, Laon, France. Fat-
ent No. 999,097.

This invention relates to an arrangement where-
by may be obtained the continuous rendering or re-
production of a piece of music or the like recorded
on several successive discs of cylinders. This ar-

e i
rangement also en-
ables one to effect
as desired with ab-

, solute certainty
and without jerks,
the starting and

the stopping of the
gramophone or
phonographic ren-
dering of a piece,
at any desired
point in this piece

termined moment.

Means for carry-
ing out the prescnt
invention are
ET' | shown by way of

examplc upon the
annexed drawings, in which:—Figure 1 is a
longitudinal section, and Fig. 2 is a section on
line 1—1 of Fig 1. Fig. 8 shows an example of
the arrangement applied to a cylinder apparatus.

MorLpiNG MACHINE FoR CYLINDRICAL PHONO-
GraMS. Brian F. Philpot, Brooklyn, N. Y. Patent
No. 99,183.

This invention relates to improvements in ma-
chines or molding presses for turning in the ends
of tubes or cylinders used in making phonograms
in accordancc with the process disclosed in appli-
cation Ser. No. 543,529 filed February 12, 1910.

The object is the
production of a
press which will
support the cx-
tremely thin walls
of the tube and
smoothly turn the
ends in  betwcen
the dies which arc
maintained at a
predetermined dis-
tance apart while
the molding opera-
tion is bemg car-
ried on.

In the drawing
Figure 1 is a view
of the complete machine; IFig 2 is a sectional view
of the tube holder and molding cap or die, and
Fig. 3 shows the end of the tube after it has been
turned in.

PHoNoGRAPH. Charles O, Haycs, Locust Corner,
O. Patent No. 999,645,

The invention relates to attachments for phono-
e graphs by means

+  of which both disc
and cylinder rcc-
ords can be used
on cylinder ma-
chines. By the use
of these devices
both styles of rec-
ords can be played
with equal con-
venience and very
little time is re-
quired to make the
| change when the
alternate style is
desired.

The playing of
disc records is ac-

Y complished by the
use of a jointed bracket which is adapted to
support a disc turn-table, suitable gearing to im-

and at a prede-

part motion from the phonograph driving mech-
anism to the turn-table and a disc record repro-
ducer which can readily be interchanged with the
cylinder record reproducer. But, when cylinder
records are to be used, the turn-table is removed
and the jointed bracket is folded back out of the

way.
Figure 1 is a
front view of a

cylinder phorno-
graph, showing the
devices in use with
a disc record; Fig.
2, an end view of
the same, showing
the jointed bracket
in its prone posi-
tion in dotted
lines; Fig. 3, a
perspective view
showing the ma-
. 4. chine in use with
a cylinder record;
Fig. 4, a section on
line +—4; Fig. 5,
a top view of a
portion of the base
phonograph; Fig. 6, a view of the
goose-neck, showing the split tube, forming
part thereof, in the position to withdraw the re-
producer; and Fig. 7, a similar view, with parts
broken away, showing the goose-neck connected
to the reproducer.

AMPLIFYING HorN For TALKING MACHINES,
Robt. A. Boswell, Washington, D. C. Patent No.
999,954,

The invention about to be set forth and claimcd
belongs to the art of acoustics, and it particularly
pertains to a new and useful sound conveying tube
having a compound curved tubular member ar-
ranged at a point between the free ends thereof,
and adapted for use upon talking machines and the
like.

The novel principle of this invention is to sup-
port the arm and horn in the compound curved
tubular member, in order to have free movements,
whereby the stvlus of the sound box may accom-
modate itself to the sound waves, or annular in-
dentures of the record.

A further feature of the invention is to so con-
nect and support the arm and the horn of this par-
ticular form as to allow the arm to be readily
lifted from the record, in order to dispose it slight-
ly to one side thercoi, or to raise the horn ver-
tically. \When the horn ‘s raised, the same is
easily and rcadily supported within a portion of
the compound curved tubular member by friction.
It is also understood that the arm may be sup-
ported in the member by friction. The horn, as
shown in Fig. 2, may be so arranged as to swing
laterally, as well as vertically, but, as shown in
Fig. 1, the lateral movement of the horn is dis-
pensed with.

In the exposition of this specification, a par-
ticvlar design of machine is adhered to but the
invention is not to be confined to this special de-
sign.  Its reduction to practice may require certain
changes and alterations which the right is claimed
to make.

The sound conveying tube proper only consists

of the

of three parts, and so supported, as above stated,
as to perform all the necessary functions required
upon a talking machine,

Figure 1 is a side elevation of a talking machine,
showing an amplifying horn applied thereto, and
provided with the compound curved tubular mem-
ber, for the support of the free moving parts of
the horn.

Fig. 2 is a ver-
tical sectional view
through the com-
pound curved tu-
bular member,
which is shown in
Fig. 1, with the ex-
ception that the
members 29 and 30
are eliminated.

Fig. 3 is a sec-
tional view on line
3—3 of Fig. 2, dis-
closing the connec-
tion between the

compound curved
member and its
support.

Fig. 8 is a sectional view on line 3—3 of Fig.
2, disclosing the connection between the compound
curved member and its support.

Fig. 4 is a detail sectional view, showing a por-
tion of the compound curved tubular member, con-
nected to its support by means of screws.

Fig. 5 is a detail sectional view of a modified
form of the mounting of either the compound
curved member 6 or the curved member 21,

MecHANICAL  MOVEMENT. Herman Wolke,
Orange, N. J., assignor by mesne assignments to
Theo. A. Edison, Ind., West Orange, N. J. Patent
No. 999,937.

This invention relates to means for imparting a
progressive movement to the carriage which car-
ries the reproducer or recordcr of a phonograph
whereby the same is fed transversely with respect
to the direction of movement of the surface of the
record and the stylus traces upon the same a spiral
path. In devices of this character it has been the
usual practice heretofore to provide a feed screw
cut with a very fine thread, such as 100 threads to
tlic inch, and to secure to the carriage a spring
arm provided with a nut for engagement with said
screw, thereby feeding the carriage forward a dis-
tance .01 inch for each revolution of the ieed
screw. It has somtimes seemed desirable to feed
the carriage at a slower rate of speed than this,
but for mechanical reasons the production and
peration of a screw of finer pitch than that
referred to is practically impossible. According
to this invention, however, it is possible to obtain
a very low rate of travel for the carriage, such,
for cxample, as would be produced by a feed
screw having 200 threads to the inch and operat-
ing in the manner described, without, however,
using a screw of any finer pitch than is now
used, and, in fact, if desired, the pitch of the feed
scrcw may be increased very considerably and at
the same time the rate of feed decreased. This
result is accomplished by substituting for the feed
nut referred to, a rotatable screw or threaded
wheel, the thread of which is the reverse of that
of the feed screw and of a smaller inclination
with respect to a vertical plane, as, for instance,
when a wheel of greater diameter than the {eed
screw is threaded with the same pitch. Such a
wheel when supported in frictional engagement
with the feed screw will be rotated thereby, and

ELECTRIC

THE BEST TRADE MAKERS ON THE MARKET ARE THE LINE OF

-PLAYERS

MADE BY
THE ELECTROVA CO., 117-125 Cypress Ave., NEW YORK

As a side line for Talking Machine Dealers they are unequaled.
They mean easy money and big profits. We will send the argu-
ments that will convince you and your customers.

Write for Catalogs, Prices and List of Perforated Music Rolls.

You will be interested.
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on account of the inclination of the thread of the
feed screw being slightly greatcr than that of the
wheel, the screw will exert a thrust thereon and
will cause thc samc to travel at a rate which is
equal to the difference between the inclination of
threads, which depends upon thc relative diameters
of the two parts. For instance, if the wheel be
of twice the diameter of the feed screw and
botl: are threaded with a screw of .01 of
an inch pitch, cach revolution of the feed screw
will feed the wheel forward only .005 of an inch.
As another example, if the diameter of the feed
screw is %-inch and its thread 1-16-inch pitch,
and the diameter of the wheel % inch and pitch
1-16 inch, each revolution of the feed screw will
feed the whecl forward 1-96 inch: or if the
threads on these members are 1-32-inch pitch, the
feed for each revolution will be 1-192 inch. This
invention may Dbc properly termed a differential
feed, because the forward movement is equal to
the difference in the inclination of the threads and
may be calculated
(when both screws
are of the samc
pitch) by subtract-
ing from the pitch
of the feed screw
the product of the
pitch multipled by
a fraction whose
numerator is the
diameter of the
feed screw and
whose denomina-
tor is the diameter
of the other screw.

Referring to the accompanying drawings, Fig.
1 is a front elevation of a phonograph provided
with a feed device constructed in accordance with
the invention; Fig. 2 is a section on line 2—2
of Fig. 1; Fig. 8 is a front elevation, largely in
section, of a modified structure; Fig. 4 is a side
elevation partly in section, of the device of Fig.
3, and Fig. § is a front elevation of a second
modification.

ProxograrH. Charles O. Hayes, Locust Corner,
O. Patent No. 999,646.

The invention
relates to the com-
bination of a man-
drel mechanism
with the operating
mechanism of a
disc-record phono-
graph, to the effect
that the mandrel
mechanism of any, s
ordinary type of |
phonograph for the
use of cylinder,
records can L'e"‘"_
used in connection
with the cabinet
and operating
mechanism of any
ordinary type of disc-record phonographs. This
general object is accomplished by mounting the
mandrel mechanism on a suitable framc adaptcd
to rest on the
cabinet of the disc

machine  around
the turn table
thereof, and by
gearing with the >
mandrel mechan- |
ism a friction

wheel adapted to
travel on thc turn
table and to be ro-
tated by the same
to actuate the man-

drel mechanism.

Fig. 1 is a per- 2 3”
spective view ool
showing a mandrel l ¢
mechanism mount- o
ed on the cabinet of a disc-record phonograph; Fig.
9

2, an end elevation of the same; Fig. 8, a front

clevation of part of the same; Fig. 4, a frag
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mentary section on line 4—4, Fig. 2; and Fig. 5,
a detached perspective view of the compensating
levers.

ATTACHMENT FOR TALKING MacHINEs. Edward
Thomas Condon, Jr., Morristown, N. J. Patent
No. 1,000,582.

This invention rclates to attachments for talk-
ing machines, and particuiarly to talking machines
employing a rotating record disc. It bas for its
object to automatically stop the rotation of the
disc as well as to disengage the needlc from said
disc when the end of the record has been reached;
also, to provide extremely simple means to ac-
complish this result and which may readily be at-
tached to apparatus already in use, no change in
the same being required.

Various attachments have becn devised to auto-
matically stop the rotation of the disc, but all
these devices throw
the action upon the
needle itself, or do
not disengage the

needle from the
record or other
surface. The dia-

phragm, which is
very delicate and a
most important
part of the appar-
atus, is thus ex-
posed to serious
damage, and all
movements of the : 3
needle will be re- D~ 2 Fs
produced to thc annoyance of the listeners. With
this attachiment, however, the needle is at once dis-
engaged from the record disc as soon as the end of
the piece is reached, and the motion of the said
record disc arrested. The attachment, also, is suited
for any existing machine of the disc-record type

without requiring the slightest change in same, and_

is readily removed if not required.

Fig. 1 is a plan view showing device attachcd.
Fig. 2 is a side elevation. Fig. 3 is a detail view
showing the attachment of the locking plate.
Figs. 4 and 5 are side and front elevations re-
spectively, illustrating the locking plate in locked
position and the needle disengaged.

Sounp-Box ror TALKING MACHINES. John C.
English, Camden, N. ], assignor to the Victor
Talking Machine Co., same place. Patent No.
1,001,004.

The main objects of this invention are to pro-
vide sound-box having a stylus bar mounted to
oscillate upon an axis perpendicular to the face of

the record when the bar is in operative position;
to provide an improved sound-box in which the
diaphragm may be removed from the box without

to provide an improved stylus bar and mounting
therefor ; and also to provide other improvements.

In tlie drawings,
Fig. 1 is a side ele-
vation of a talking
machine construct-
ed in accordance
with this inven-
tion; Fig. 2 a top
plan view of the
same with the am-
plifier shifted;
Fig. 3 a front ele-
vation of a sound-
box constructed in
accordance with
this invention; Fig.
4 a side elevation
of the same; Fig.
5 a top plan view; and Fig. 6. a bottom plan view
of the- same, partially in section on the line 66
of Fig. 3; Fig. 7 a modified form of the sound-
box of this invention; Figs. 8 9 and 10 are re-
spectively a side elevation, a top plan view, and
a bottom plan view partly in section, on linc 10—
10 of Fig. 7 of the same.

Loy & z
7, #99

Max Mandel, of the Guarantee Phonograph Co.,
Brooklyn, N. Y., requests The World to state that
he has no connection with any other dealer in New
York City or elsewherc.

Being “strictly business” is all right in some
cases, but the customer generally appreciates a lit-
tle fricndliness on the side. .

When 1n need of

Talking Machine Needles

go to
FR. REINGRUBER

Schwabach, Bavaria

who manufactures every kind,
without exception, at prices
that will ‘surprise you, and of
the Best Quality only.
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RECORD BULLETINS FOR OCTOBER, 1911

THOMAS A. EDISON, INC.

EDISON A\XBEROL RECORDS.

790 Praise Ye—*“Attila” .....Bohumir Kryl and Ilis_Band
791 The Maid of the Mill ...Reed Miller
792 1 Like the Hat, I Like the Dress........c...c...

Edward M. Favor and Chorus
Vienna Instrumental Quartet
791 You’ll Do the Same Thmg Over Again, ., Bxlly urray
795 Pinafore Airs—No. 1........ .Edison L)ght Opera Co.
796 Down by the Old M:ll Stream ........ Arthur C, Clough
797 Valse Boston .Nat mnal Promenade Band
798 Bendemcer’s Strea .Elizabeth Spencer

793 Dance—Capn

799 Lost, Proscribcd——“Martha
Reed Miller and Frank Croxton
800 Run Ilome and Tell Your Mother..............

Anna Chandler and Chorus
801 A Day in Venice (Suite) No. 1 (a) Dawn; (b)
Gondoliers ......... American_Standard Orchestra
802 Light Up Your Face with a Smile
80:

©

Walter Van ]‘}‘rln.n.t. :md ‘Chorus
When the Roll is Called Up Yonder.
Edison

@

Ouartel

S04 Dixie Medley Fred Van Epps
805 Oh, lmy' Play that I .Evan Baldwin
806 Hands {) .............. Ada J nes and Billy Murray
807 The Dwc! lc|s in the \Vestern World—No. 2, “The

WA IWET. o o doe dood Jodubip ol cood Sousa’s Band
508 I'll Remember You, Love, m My Prayers........

Will Oakland and Cliorus
S09 Good-Bye, Sweet Day.............. Bessic Volckmann
810 Under Southern Skies. .Manuel Romain and Chorus
811 Memories of Home. . \'encuan Instrumental Trio
812 Songs of Harvard ...Knickerbocker Quartet
813 Songs of Yale . ‘Knickerbocker Quartet

814 All Alone Medle ........... ew York Mxlnary Band
EDISON STANDAI(D RECOR

10516 Unser Kaiserhaus March........ u. § \Iarmc Band

10517 “Wanted! A Ilarp Like thc Angels Play”......

Anna Chandler
Anna Chandler
Manuel Romnain

10518 I Want Everyone to Love Me
10519 Down in Sunshine Vailey

10520 In Vieuna-—Serenade..\ieuna Instrumental Quartet
VICTOR TALKING MACHINE CO.
No. Size

Victor Light Opera Co.
31838 Gems from “The Country Girl”. . Ross-Monckton 12
Charles Schuetze, Ilalplsl
5860 The Last Rose of Summer (Arr., Mr. Schuetze) 10
Charles Gilbert Spross, Pianist.
31840 Song of the Sea (Tone Poem)....1larrict Ware 12
. Arthur Pryor’s Bdl\
31841 Reminiscences of Tschaiko\\sky...
yric Quartct.
31842 Bluc Danube Waltz—Greetings to Spring.Strauss 12
DOUBLE FACED RECORDS.
16882 The Watch on the Rhine (Die Wacht am Rhein)
(Wilhclm). In English...Rcinald Werrenrath 10
Santa Lucia (Neapolitan Folk Song) . Recd Miller 10
16889 I Love to T'cll the Story—Gospel 1lymn (Ifan-
key-Fischer) ... I'rinity Choir 10
The King’s Busmcss—Gospcl Ilymn

(Cassel). .

inity Choir 10

16890 The Village DBarber- -Descriptive Specialty (1’or
ter) (Banjo by Van Eps) l’oncr-ll:\rl;m 10

lIow (.olumbm Jiscovered America -Comic Spe-
..................... Murry K. Hill 10

16803 (,radlc boug (Wiegenlied) (Brahms)...........
Elizabeth Wheeler 10
y Yo' Eyes (Landsberg) .. .. Marguerite Dunlap 10

16894 Go Lack—Comic Song (lelmms\’m \Mstyne)

'Gene G

.Tschaikowsky 12

10

Dublin_ Daisies (Wenrich) . 10
16895 Done What You To'~ Me

10

Eis y

Ilis Ilands on Me.
Fisk University Quarut 10
16904 Mandy Lou (Mlen)............ Peerless Quartet 10

I Know the Lord Laid

That Was Before I Met You (Bryan-Meyer). .

Valter Van Brunt 10
16905 Prussian Fattoo (Godfrey) Pryor’s Band 10

Intermezzo Russe (Franke) \ylophone ........

16906 Ilaymg Time (Wesley-L.odge).....ooveveuuennn
*That Girl” Quartet 10
'm Just Pining for You (Williams-Van Alstyne)
alter Van Brunt 10
16907 The Owl in the 0Old Oak Tree (Murphy-Burt)
Van Brunt-Bieling 10
Save Up Your Kisses for a Rainy Day (Duncan
Hoschna tevenson-Burr 10
16911 Good-Bye, Old Gal (For the Last Tlme) (Brown-
A. Von Talzer) Collins-Harlan 10
I Like the Hat, I Like the Dress and I Like the
Girl That's in 1t (Bryan-Henry)
yron G. Harlan 10
Victor Minstrel Co. 12
Minstrel Scene “.\t the Telephone”...........
eerless Quartet 12
35198 L’Arlesicnne Prelude—Suite No. 1 (Bl?(:t)
Pryor’s Band 12
Cleopatra—Triumphal March (\Iancmelh) 5
ryor's and 12
16912 Hamlet's Soliloquy (Shakespeare) Recitation.
Frank Burbeck 10
The Fall of Wolsey (Shakespeare) Recitation.

i Frank Burbeck 10
An Old Sweetheart of Mine—Recitation (James
Whitcomb Riley)

% bl pEnr Frank Burbeck 10
The Knight's Toast— Recitation. . . Frank Burbeck 10
PUKPLE LABEL RECORDQ
Frank La Forge, Pianist
70045 Nocturne in Db. (Op. 27, No. 2)....... Chopin 12
Victor Herbert's Orchestra.

35197 The Georgia Minstrels, No.

16913

60054 Yesterthoughts (Opus 37)........ .Herbert 19
70050 Marche Slav . Tscha:kow;ky 12
George M. (,ohan "Comedian

60052 The Small lown Gal, from '‘Fifty Miles from
T OB LOT I oI oo e ement - < rexager - o3 ...Cohan 10

Lucy lsabelle Marsh, boprano
Waltz air (‘L’Ete)........  haminade 12
NEW _ RED SEAL l(L(.OR[)b
. Daniel Beddoe, Tenor.
74214 Der Freischutz—Durch die Walder (lhro’ the

70051 Summer

Forest) In English. . Weber 12
Jeanne Gerville-Réache, Contralto.
52317 Paul et Virginie—Air du Tigre (Song of the
Tiger) In French. .............. Victor Mass¢ 12
Louisa Tetrazzini, Soprano.

8318 Pcrle du_ Bresil—Charmant Oiseau (Thou Bril-
liant Bird) In French ............... David 12
George IHamlin, Tenor
74245 Lolita—Spanish Screnade (Lnglxsh) Buzzi-Paccia 12
Ima Gluck, Soprano.
64209 Sonf of the Shepherd Leh] fmm \uegourotchl\a
Snow Maiden.” In English..........
Rimsky-Korsakoff 10
71249 Rossignols _\moureux \mhungales Passion
Song, from *“llippolyte ct .A\ricie.” In Freuch.
Rameau 12

tto Goritz, Baritone
Bin ich nun frei? (\m I now

.Wagner 10

(Vile
Verdi 12

Ott
64203 bDas Rheingold

free?) In Germaun............
G. Mario Sammarcoe, Daritone,
dannata

58315 Rigoletto—Cartigiani, vil razza
Race of Courtiers). In Italian.
Nicola Zerola
64206 Pugliacci—Un tal
n lealian,
74347 Vagliacci—No, I
chinello, No More!).  In Italian.
Riccardo Martin, Tenor.
O Souverain (The P'rayer) Iun Italian.

Massenet 12

uch a Game).
.Leoncavallo 1t
(No, Pun
.Leoncavallo 12

316 Le Cid

Mischa Elman, Viclinist,
64200 Rigaudon, .............vee.n.

GERMAN, BOIIE\II \\ POLISII
ECORDS
Ceské l‘I1l|lL

onsigny 10
AND IT ALIAN

Records)

e

(Lohemian

GET READY TO BUILD YOUR
OWN TALKING MACHINES

CONTROL YOUR OWN DESIGN
INCREASE YOUR PROFITS

SPRING MOTORS

TURN TABLES

TONE ARMS
SOUND BOXES

ORIGINAL CONSTRUCTIONS FOR INSIDE
AND OUTSIDE HORN TYPES

LET US QUOTE YOU PRICES |

MERMOD & COM>ANY

25 West 35th Street

N v York City

63328 Kytice Smis nar, pisni (Kritinsky)............
alasovo Pevecké Ivarteto 10
Dra Pijaci—Kuplet (Drinking Song) (Frankel)
Cesko Americka Kapela se zpevem
63329 Hanicka (J. Rozkosny)Kalasovo Pevecké Kvarteto 10
Figuranda (J. Hartl)
esko Americka Kapela se zpevem 10

63330 Ceské tance (]Iynek Palla) s« B ez - - e
Kalasovo Pevecké Kvarteto 10

Pepicka Polka—Kuplet (Zamilovarvy Kuchar).

Cesko Americka Kapela se Zpevem 10

16901 Ausztriai, Ezred Kiirtds, Walczer (Austrian

Army Bugle Calls—Waltz) (Tlusty)........
Arthur Pryor’s Band 10

Na_Belvederu Pochod (On the Belvidere—Two-
S 9) N80 TG00, Lo00h a0 Arthur Pryor’s Band 10
Deutsche Platten (German Records).

-
>

63265 Probiers Enier und werd’ nicht nervos (Carl
Wappaus) el e e e Oscar’ Stolberg 10
Frauen: Berufe (I(eutter) ........ Oscar Stolberg 10
65285 \'om Nordpol zuriick (Reutter)..QOscar Stolberg 12

Kli Kla Klatscherei (Karl Marstadt)
Oscar bto]l;erg 12
Polskie Rekordy (D’olish Records).
63305 (1) .\ to mi sie zdrazylo! (Oh, What Ilappened
to Me) (2) Kuzynek (My Wife' s Cousin) (M.
Rodoc) Karol Wachtel 10
Rozmwa pijanego z Ksiezycem (Comic dialogue
between a drunkard and the moon) Za-
gorski) Karo] Wachtel 10
63306 Glowa (Our Brain’s Worth) (Konarski)......
Karol Wachtel 10
Jakgdzie Kochaja? (Inlernananal Love) (Krum
lowski-Wachtel) Karol Wachtel 10

63307 Zakochany Ko-Ko (Z o} wereth "Mlkado ) (Ko-Ko
song from ‘‘Mikado’") (Sull; 1van) Karol Wachtel 10
Krol Wieprzow (Z cpere(k1 ‘Baron Cyﬁanskn
(“King of the Swine” from ““Gypsy Baron”
(Offenbach)™ wrrr Seqmelele ==l s & Karol Wachtel 10
Dischi 1taliani (Italian Records.
16899 Funiculi-Funicula (Denza) Vessella’s Ttalian Band 10
O Sole mio (Di Capua)......... Michele Rinaldi 10
16900 Maria, Mari (Di Capua)..\Vassella’s Italian Band 10
Addio’ Napoli (I'are\\e]l to Naples, March) (As-
colese) .......oviiunne Vassella’s Italian Band 10

COLUMBIA PHONOGRAPH CO.

\5311 Stabat Mater—Quis est llomo (Power Eternal)
—Rossini.  Alto and Soprano Duet sung in
Latin, orch. accomp................
Margaret Keyes and Grace Kerns
Fac ut Portem (I Will.Sing of
Rossxm Contralto Solo
accomp. ..... Margaret Keyes
A5312 Thc Bohemian Girl—Tlen \ou 11 Remember Me.
—Balfe. Tenor Solo, orch, accomp...Reed Miller
Maritana—Scenes That Are Bnghtest—wdl]ace
Soprano Nolo, orch, accomp......... Grace Kerns
\5313 Maritana—There is a Flower that Bloometh—
Wallace. Tenor Solo, orch, accomp..
Charles W. lfarrison
-In Her Simplicity (.\l, non credevi tu)
Tenor Salo, orch. accomp.
Charles W

Stabat Mater.
Thy Great Mercy)-
sung in Latin, orch.

Mignen-
Thomas. q
‘Harrison

A5314 . M. Pinafore—Vocal Gems—Sullivan.
()pErﬂhC Selection, orcli, accomp, ..........
Columbia Light Opera Co.

L' M. S, -Sullivan, ...
Prince’s Orchestra

10-INCH DOUBLE.DISC RECORDS.

A1036 Old Time Street Fakir—S. C. Portcr. Descrip-
tive Record, Banjo accomp.. P
Steve Porter and By, G. liarlan

Congressman Filkin’s 1lome-Coming—S8. C.

ter. Descriptive Record, orch accomp.
Byron

Pinafore—Selections

Alu37 Song Without Words—P, Tschaikowsky.
Pnnce s Orchestra
1 lie Proken Melody—\uguste van Blene ......
Prince’s Orchestra
\ 1035 1ligh Sccwety March—Torter Steele.. ...

Prince’s \lxluary Band
March—Franz Von Blon
Prince’s Military Baud
¥1039 When I'm Alene, 1'm Lonesomne—Snyder. So
prauo Solo, vrch, accomp. ........Adeline Francis
Tuke a loak at Me Now—Il. Von Tilzer. So-

Under a Peaceful Sky

prano Sole, orch. uccomy cline Francis
A 1640 Ave Maria—Gounod. Accordion Solo. .Guido Deiro
11 Frovatore—\iserere—Verdi. Accordion Solo.
Guido Deiro
A1041 .\merican Patrol—Meacham, ................

rown Drothers’ Saxophone Quintet
I'he Bullfrog and the Coon—Medley
rown Brothers’ Saxophone ()umtet
Ali? Ile's Coming Back—%nydcr Contralto  Solo,

erch. accomp. .......coees .Blossom Seeley
Run Home .1nd Tell ¥our Mother. Soprano
Solo, with quartet chorus, orch. accomp..

olly Ames and Columbia Quartet

1043 I Love the Girls from .\ to Z—Howard. Tenor
olo, orch, accomp .Frederick V. Bowers

Jimmy Valentine cal quartet, male
voices, orch. accomp. ..Columbia_(QQuartet

\1044 Chicken Reel—Jos. M. Baritone Solo,
oreh. accom, ...Arthur Collins

\uu 11 Do the Same Thing Over Again--Gumble,

Tenor Solo, orch. accomp..... Walter Van DBrunt
V045 Don't Blame Mc for Lovin® You Chas.
arris. Vocal quartet, male voices, orch. ac-

........ Columbia Quartet
Alien.  Voval gquartet,
. .Columbia Quartet

comp. .....
\Iandy Lou-
male voices, orch, accomp.
A1046 When You Kiss an ltalian Girl-Berlin. Dari-
tone Solo, orch. accomp....... . Maurice Burkhart
Stay in Italy—Berlin. Baritone SoIo, orch, oc-
G b ™ 50000000003000 000500005 Bob. Robells
12-INCII DOUBLE-DI1SC RECORDS.
\5315 Just fer To.day—Jane DBingham Abbott. Con-
tralto Solo, organ and violin accomp........
Mrs. A, Stewart_Holt
Will There Be Any Stars in My Crown?
(Sacred)—Sweney. Bantune and Tenor Duet
orch, accomp,..... Harrison and H. Anthony
\ Soldier's Song \\'altz (boldalen Lieder:
Valses)—Joseph Gung’ Pnnce s Orchestra
Dream on the Occan*r\\r’allz Joscph Jung'
Prince’s Orcliestra
\3317 Sceond Dolonaise in E major—rranz Liszt. .
Prince’s \Illxtary Band
Queen of Sheba (La Reine de Saba)—>March
and Finale—Gounod .. ..Prinee’s Band
SYMPHONY SERIES
Records by Lydia anko“sl\a

Thes, S.

\5316

Doublc Single

3204 Romeo et Juliette (Gounod), Valse “Je veux 30711
vivre dans le reve” (Waltz-song—"In fairy
dreams I'd live”) In Frel.cll, with_orch.

(Trailin).  In Russian, 30723

“Lipkowska Waltz”
with orchestra.
\5205 Lucia di Lammermoor (Donizetti) Mad Scene 30717
“Ardon gl'incensi” (These flaming
tapers). In Ttalian. with orchestra. Flute
obligato D \Iarshall P. Lufsky.
Rigoletto (Verdi) “Caro Nome” (Dearest 30712
name.) In Italian, with orchesir
CONCERT NUMBERS

A5296 Rigoletto (Verdi) Figlia!—Mio Padre! (My 30623
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daughter! Father!) Soprano and baritone
uet in Italian by Lydia Lipkowska and
George Baklanoff, with orchestra.

La Traviata (Verd:) “Pura siccome un an- 30719
gelo” (Fair as an angel). Soprano and
haritone duet in Italian, hy Lydia Lipkow-
ska and Ramon Blanchart with orchestra

A5297 Don Gm\anm (Mozart) “Ya ci darem la 30718
ma: (Now hand in hand we’ll go).
Erano and haritone duet in Italian, by Lydla
ipkowska and Ramon Blanchart with orch,

Il Barbiere di Siviglia (Rossini) ‘“Dunque io 30720
son” (Then ’tis I you meani Soprano and
haritone duet in Italian by Lydia Lipkowska
and Ramon Blanchart, with orchestra.

U. S. PHONOGRAPH CO.

FOUR-MINUTE RECORDS IN ENGLISH.
1289 The Forge in the Forest (Idyll)..U, S. Military Band

1253 Think It Over, Mary........c....... Will Oakland
1311 Sweet Swanee Sue (March Songr ..............

hcmpson : Coombs

1339 Medl of Irish Jigs (Accordi Solo) . d] Kimmel

1279 T T)(—umpeter einal, Werrenrath

1344 Oh, YourTease s ) e L L L L da Jones
1341 Believe Me, aring Ycung
harms, with variations (Piccclo solo with

orchestra ....................... Frank Mazziotta

1333 Woodman, Woodman, Spare That Tree....A. Collins

1334 Love’s Old Sweet SOng........ Mme. Roma Devonne
Accomp, bﬁvmlm flute, 'cello and piano,

1327 Pearl of the Harem, and Indian Summer (Banjo
solo_with piano accomp.)....Van Epps & Benzler

1323 Tarry With Me (Sacred Duet) .Anthony & Harrison
1322 The Maid of the Mill.........oovuunn., Reed Miller
1292 Danuhe Waves Waltz..

.U. S. Symphony Orchestra
-1300 Bedouin Love Song.......ecvveunuenn Al
1345 Waiting Down hy the Mississippi Shore........
Burr and Campbell
Sourkraut is Bully, and Hush A-Bye Baby......
George P. Watson
1302 Answer (Ballad) ............. Bohumir Kryl, Soloist
With band occompaniment.
1137 My Uncle’s Farm............ Golden and Hughes
1332 At the Telephone (Descriptive)......Peerless Quartet
rchestra accompaniment.
Liberty Bell igh- School _ Cadets—
Mlls“ﬁry Band

len Hinckley

1290 The and
WY () 50000 58000C00 0 0 NSt

WO MINUTE RECORDS IN ENGLE

402 The Ring (Darovala mi prstynek)

Bohumir Kryl, soloist, bank accomp.

404 The Harbor of Love......ooovvnenn. Geo, W. Ballard

405 That Dreamy Itahan Waltz ...Miss Ruth Thorp

4061 At Parting! . Pl eeEl L Mme. Roma Devonne

408 The Bull Frog and Coon Medley.Fire Brown Brothers

(Saxaphone Quintet.)
. J. Kimmel

417 Medley of Irish Reels (Accordion Solo) .

FOREIGN FOUR-MINUTE RECORDS
German,

21251 Der rlkon izl rer iy s Louise Barnold

..Arvid Asplund

21572 Forbjuden—Musik
21573 Vin Karlek Och Sang.. Arvid Asplund
21574 Kung Heimer Och Aslog. . ..Arvid Asplund
(Piano acco I\?
FOREIGN TWOQ-MINUTE RECORDS.

Swed; 1sh
5784 Kossackvisa .........oovivueeenn... Arvid Asplund
5785 Rhenvinets Lof .. .Arvid Asplund
5786 Du Gamla, Du Fria—Swensk folkvisa.. Arvid Asplund

UNIVERSAL TALKING MACHINE CO.

ZON-O-PHONE DOUBLL RECORD DISCS.
0-inch.
hone Concert Band.
hou Art (Wie Schén Bist Du)
...J. Nesvadba

Z.0n-o-,

5785 A—How Fair

(Paraphrase)
B—Austria—March..... .J. Nowotny

5786 A—Dixieland—Two-Step . . Chaunccy Haines

B—The K. of March.......... Ernest S. Williams
Zon-o-phone Orchestra,

5787 A—Emperor (Kaiser)—Waltz........... Joh. Strauss
B—La Guapa (Marche Andalouse) ........ J. Buisson
Vocal Selections with Orchestra Accompaniment.

Dorothy I\mgsley

5784 A—Billy (I Always Dream of Bill) ...Kendis & Paley

B—You Want Someone to Love YoOU...s.e...
Eghert Van Alstyne

Arthur Collins.
5788 A—The Oceana Roll...
B--The Mississippi Stoki

...Lucien Denni
..Earle C, Jones

Ada Jones.
5789 A~ Mary Went 'Round and Around and Around
/ith a Bumpty Umpt% Ayl) ..., Fred JFisher
B—Whist! The Bogie Man Harrigan & D. Brahain
Miscellaneous Vocal Selections with Orch. Accomp.
5790 A—The Harbor of Love (J. F. Harrison)......
Charlotte Blake

B—Mr, Moon (Billy Murray) .......eoeeeus Werner
5791 A—M& Hula Hula Love (Ada Jones and Walter

an [ BruTlt) e R P ercY Wenrich

B—Mollie Darling (Harry Anthony)... 1 S. Hays

5792 A—My Cavalier (Helen Clark)........ Feist & Nathan
B—Oh, For a Day of Spring (Wm, Wheeler)....
Addison F. Andrews
5793 A—Waiting Down by the Mississippi Shore

Dave Reed Jr.
Al Campbell and Henré
B—My Marguerite (F, Ethel mlth) .0ld Standard

5794 A—The Country Doctor and the Kube Patient.
Steve Porter

Steve Porter and Byron G. Harlan,

B—I'll Be With You Honey in the Honeysuckle

s ™000000 900080 0 0 4 5% Oliver Frields Newman
W. H. Thompson.

5795 A—Run Home and Tell Your Mother (Helen
ML cosoa00nn0aa00 oo o0 o Irving Berlin
B—Whoa Bill (Arthur Collins and Byron G. Har-

D) e o con0ac 005 ocncon 00000 Von Tilzer

5796 A—lee Mc a Shove, I'm Falling in Love (Al
“): ................... James McGavisk

B—He Was a Pal ‘of Mine (W. H. Thompson)
Isidor Witmark

5797 A—ass Me Not, O, Gentle Saviour (Peer]ess
OVENT9) 0050000000000050000000 H. Doane

B—Come Ye Children, Prodlgal Son”
(Henry ) B ur) i Er e ey L EEEET Arthur Sullivan

5798 A—Irish earts (Characteristic March—Banjo

Solo) (Fred Van Epps)....... Everett J. Evans
B—Medley of Reels, No. 4 (Zon-o-phone Orches-
[ B 0 C 00000000000t 0000000a0000- R. Hall

WITH THE BALTIMORE TRADE.

Business, Present and Prospective, Looks Good
—Cohen & Hughes Cleverly Arranged Victor
Window—New Columbia Styles Admired—
Real Work Supplants Vacations.

(Special to The TmMachine World.)
Baltimore, Md., Sept. 9, 1911,

Weather conditions seem to favor the dealers in
this city, and the forecasts for a great fall trade,
beginning early, will undoubtedly be realized.
While the summer as a whole has been an ex-
tremely torrid one, the past week has been one
of cool weather, despite the fact that it has been
accompanied by an unusual amount of rain, and
this seems to have stirred up the prospective
purchasers. That this condition will prevail right
on through the month of September is the belief
of all the dealers and, consequently, they are a
happy lot. The record business has been very
good for the past month, particularly during the
last week, when the new list of records have made
their entry into the local stores. As is generally
the rule at this time of the year, the selections of
a lighter vein are the ones most desired, and these
have, therefore, had the right of way.

One selection, especially, that stands out more
prominent in popularity is “Alexander’s Rag Timne
Band,” which is heard in almost every house where
there is a talking machine or in the rural sections
where these music producers form a great part
of the evening’s amusement. The dealers have had
a splendid demand for this record, but there are
many others that are not far behind in the way of
sales.

New styles of Victor and Columbia machines
have begun to make their appearance in the local
stores, and these have been a great source of at-
traction, both as window displays and settings for
the interior of the stores. From the inquiries made

regarding these latest productions in talking ma-
chines it would seem as though there will be a
healthy demand for them during the coming fall
and winter.

One of the big show windows at the Cohen &
Hughes store was recently devoted to the display
of the entire line of Victrolas, with the new Vie-
trola IX. strongly featured. The display was cen-
tered around a model IX. Victrola placed in a
baby’s cot and labeled, “Just received—another in-
crease in the Victrola family—Baby Victrola for
$50,” which attracted much attention. The idea
originated with Manager M. Silverstein, who got
up the display, and he states that it brought in
quite a few customers. Mr. Silverstein, by the way,
is back from his vacation, which he spent at Pen
Mar in the Blue Ridge Mountains. He reports
business becoming brisk, and has every reason to
believe that his predictions of great doings during
the fall and winter will become a reality. He
says that the three new styles of Victrolas have
arrived and are proving popular with the cus-
tomers.

Samples of the new hornless machines being pro-
duced by the Columbia Phonograph Co. have also
attracted the gaze of Lexington street shoppers
whenever they get in the neighborhood of the
local branch store of the company. All thkree
styles——the $25, $35 and the $125 Louis XVI. Re-
gent—are arranged in artistic displays, and make
a neat appearance. Manager Laurie says that busi-
ness is beginning to show up well, and that he has
had many encouraging inquiries concerning the
fall line of goods from the retail dealers through-
out the city and surrounding States.

Albert Bowden, marager of the talking machine
department of Sanders & Stayman, who handle
both the Columbia and Victor lines, has returned
from his vacation, which he spent in Atlantic City.

Manager Roberts, of the local store of E. F.
Droop & Sons Co. is back on the job after a
refreshing two weeks’ stay with relatives and
friends along the Hudson River. Mr. Roberts
looks in the best of health, and says that he is
in tip-top shape to wrestle with the trials and trib-
ulations of the trade during the coming fall and
winter. He reports a good month for both the
Edisons and Victors, and looks for a thorough
fulfillment of his bright predictions concerning the
trade for the coming season.

No great battle has been victorious without
smashing agam—and again—until the enemy’s line
broke.

No great law case has been gained without
pounding again—and again—until the case was
proved.

No stunt that is really big—in war, in business—
has ever been done without persistent hammer,
hammer, hammer, again—and again—until the re-
sistance was overcome.

e e e

Ieading Jobbers of Talking Machines in America J

Paste This Where You Can Always See It!

MRr. DEALER:

that town.

VICTOR and EDISON JOBBERS

We refer all Talking Machine inquiries coming from towns
where we are represented by dealers to the dealer or dealers in

CHICAGO |

Jobbers!

Daily Plant Capacity
Two Million Needles

Write us for samples and prices of our famous

PURITONE NEEDLES

Acknowledged the fastest selling needle on the market.

JOHN M. DEAN, Putnam, Conn.

Every jobber in this country
should be represented in this
department. The cost is
slight and the advantage is
great. Besureand have your
card in the October list.
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HARGER & BLISH

JOBBERS

VICTOR
EDISON

Is worth while knowing we never
substitute a record. If it’s in the catalog
we've got it.

Pes Moines IOWA Dubuque

Try Our Hurry-Up Service
on VICTOR,
EDISON and
REGINA.

We make a specualty o getting
the order out on time—every tume.

The Rudolph Wurlitzer Co.

‘Cincinastl and Chicege

Two points of supply; erder [rem the nooror

CHASE &WEST

Eighth Street, between Walnut and Locust

DES MOINES, IA.
Victor Distributors

Talking Machines, Records and Supplies.
Everything in stock all the time,

The best IOW A

service in

SOLE JOBBERS OF ZONOPHONE GOODS
\IN GREATER NEW YORK 0. g

Greater New York Phonograph Co.
‘Phome; 34253426 Orchard 308-310 Grand St., N. Y.
Repairs and Parts For Dealers in All Lines A Speciaity

|F. M. ATWOOD

123 MONROE AVENUE
MEMPHIS, TENN.

EDISON JOBBER

Where Dealers May Secure
Columbia Product

Ready, Full Stocks, and Prompt
Deliveries from Convenient
Shipping Centers all
over the United

States
Distributors
A(l;ntn, Ga., Columbla Pbouograpd Co., 82-84 N.
1
Baltlmore, Md. Columbla Phouograpb Co., 204
W. Lexingtou S

Birminghamn, Ala.,
Second Ave,
Boaton, Maas.,
Tremout _St.
DBuffalo, N. Y.,

Cclumbln Phouograpd Co, 1816
Columbla Pbouograpbh Co., 174
Columbla Pbouograph Co., 622

Afaln St.
Chl&ugo, 111., Columbla Pbonograpd Co.. Wa-
8l
Clnelnnnll 0., Columbla FPhouograpdb Co., 117-
119 W, Fourth St.
Cle‘elnnd. 0. Columbla Phouograpd Co., M3

am 3Enclio Av
Dallaa, ’l‘ex., Columbia Pbouograpb Co., 1403 Malu

St.

Denver, Colo., Columbla Pbouograpb Co., B508-
G0T Nixteenth St,

Den
808

Det ron,

Iowa, Columbls Pbonograpb Co.,

)lleh., Columbia P.onograpd Co., 114

lﬁ\rltord, Conn, Columbls Phonograph Co., 719

Indlnunpolh, Ind,, Columbls
27 N. Pennaylvania St.

Kanaas City, Mo., Colnmbla Phouograpb Co.,
1112 Grand Ave.

Llllcle Rock, Ark. Hollenberg Talklug Machlue
0,

Llvingston, Mont., Scheuber Drug Co.

Los Angelean, (,nl., Columbla Phouo(npb Co.,

8. Broadway.

Louiaviiie, Ky., Columbla Phouograpdb Co., 207
Fourth Ave.

Memphls, ‘I'enn. l'louenber‘ Talking Maeblus
Cor, 32°S, Secund &

Milwaitkee, Wis., &Ilwll‘r Kunde. 516 ficand Ave.

lllnneupolh. Mlnn.. Colnmbis Phonograph Co.,
424 Nicullet Ave.

New llaven, Conn,, Columhia Phonograpd Co.,
25 Chbureb St,
New Orlennn. La., Columbh!s Phouograpb Co.,
¥i3 Caral Nt
New York City,
Cbembera St.

Pbouograpb Co..

Columbla Phouograpb Co., 89

Omanha, hebr, Columh!a Pbouograpd Co,, 1811
Farnam $t,

l’hﬂmlclphla, Pa., Columhia Phouograph Co.,
1100 Cheatnut St,

Pittaburg, Pa,, Columbla Phounograph Co., 101
Bixth Nt,

Portland, Me., Columbla Phonograpd Co., 550
Congress St
Portlund, Ore., Columdbia Phonograph Co.,, 371

W n-hlnnon St.
Eltera 1’laue Bouse,
Providence, .
119 Weatminstor St,
RRocheater, N. Y. Columbla Phonograph Co., 38
Sonth Ave.
Sncramente, (‘nl I\lrk, Geary & Co.
Salt Lake C"Ity, tah, Daynes-Beebe Mausle Co.,
45 Malo St

San I'ranelaco, Cal., Columbla Phonograpb Co.,
334 Sutter St.
Senttle, Waah,, Columhls Phouograpb Co., 1311

Portland, Ore.
« Columbla FPhouograph Oo.,

First Ave,

Spoknane, \Vulh Columbla Phounograph Co.,
Xprague Av vuo

Sprlnxﬂeld !lnn. Columbls Pbounograph Co.,
208 \\orlbingum

St. Louln, Mo., Columhll Phouograph Co., 1008
Olive St

St. l'unl. Minn., Columb!a Phouograpb Co., 20
E. Seventh >t

Toledo, 29 Supe-

0., Columhla Pbouograpb Co.,
St.

Waahington, D. C.,, Columbla Phonograpd Co.,
1212 ¥ St.,, N. W.
Wiimington, Del., Columhia Pbouograph Co.,

610 Mnarket St.

DEALERS WANTED—Exelusive selling rights
glven where we are not actively represented,

Write for particulars to the Columbia Phono-
graph Co., Wholesale Department, Tribune Build-
sng, New York.

Headquarters for Canada:
Columbia Phonograph Co., McKinnon Building,
Toronto, Ont.

Oliver Ditso;ICompany

the LARGEST VICTOR

are

TRIBUTORS East of Chicago.

Stocks always complete
Delivenes always prompt

MACHINES and RECORDS

always in prime condition

Our turn-over is so large that ac-
cumulations of defective Machines and
Records are impossible.

We would value your business and
invite correspondence.

OLIVER DITSON COMPANY

150 Tremont Street,

CHAS. H. DITSON & CO.
8-10-12 East 34th St.
NEW YORK, N. Y.

BOSTON, MASS.

s;
1

it

TALKING MACHINE DIS- |

iF YOU'RE IN WESTERN MICHIGAN
it will be money jn your poeket to order

Victor Machines and Records
JULIUS A.J. FR[EDRICH

30-32 Canal Street. Grand Raplds, Michigan

QQulck Serviee and a Saving
Our Motto: in Transportation Charges

|

f
| PERRY B. WHITSIT

L. M. WELLER
PERRY B. WHITSIT CO.,
213 South High Street, Columbus, Ohto.

‘ Edisen

] Viotor Talking ||
Phonegraphs Maohines
|8nd Reocords

and Records

PACIFIC COAS "1’3:‘;'(?.‘7"
Viclor Talking Machines .53,

STEINWAY PIANOS—LYON & HEALY
“OWN MAKE" BAND INSTRUMENTS

Sherman, Clay & Co. Salifna™™™® forms

{ 177 Trement Streot .

| EDISON AND VICTOR

‘ Machimee, Records and Suppltes.

THE EASTERN TALKING MACHINE CO.

BOSTON, MASS,

It

|

ngeles
=

F NEW ENGLAND
| JOBBING MEADQUARTERS

.

|

4

|

Edison Phonograph Distributors |

for the SOUTHWEST

All Foreign Records in Stock
I Houston Phonograph Co., HQYZI9N:

%,'STANDARD TALKING MACHINE COMPANY

EDISON

PITTSBURG, PA.

VIICTO

“If it's made we ship it the same day order is received”

Every Jobber in thisicountry’should be represented in this department.
Be sure and have your#icrmd in the October list.

The cost is slight and the advantsgse

e great



THE TALKING MACH[NE WORLD.

x IS 7T

'~ Who 1s it that 1s most interested
in ‘“‘keeping the boys at home?”

Who has the final *“say so”
when 1t comes to buying an

EDISON PHONOGRAPH?

The woman! The mother!

Wherever you are, whenever you want
1t, all that i1s newest and best in the
theatres along Broadway is yours to
hear and to enjoy, right in your own
home when you own an

EDISON

The Kdison is the theatre—with the
volume of sound exactly suited to your
home; the sapphire reproducing point
does away with changing needles, does
not scratch or wear the records and lasts
forever. Amberol Records—play twice
as long as ordinary records—giving all
the verses of every song and reudering
instrumental compositions as meant to be
played. The Home Recording feature
enables you to make and reproduce
your own records in your own home,
true to life.

Send for catalog and complete
information today

The advantages of the Edison are as definite as they
are lmpormntﬁmd the way to know all about them
is to send for the complete information which we
have ready to send to you. Write for it now.
Edison Standard Records . . . . . . . . $0.95
Edison Amberol Records (play twice as long) .50
Edison Grand Opera Records . . . 80.75to 2.00
Any Edison dealer will give you a free concert.
‘There is an Edison Phonograph at a price to suit
everybody's means. from $15.00 to 3200 00, sold at
the same prices everywhere in the Umtcd States.
Write to
Thomas A. Edison, Ine.,
107 Lakeside Avenue, Orange, N. J.

We want dealers with established stores in every
town where we are not now represente

This eaches at least 3% million women (will them that they can give their boys and girls better
probably be read by 10 million) during October. entertainment at home than can be gotten elsewhere.

These mi} stand ready to pay you a hand- Write a personal letter to every woman in your
some profit on t son Phonograph if you’ll show territory. And also write your Edison jobber.

Th A. Edison, Inc.,, 59 Lakeside Ave., Orange, N. J.

Hamy P VRS S IR




