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THE TALKING MACHINE WOULD.
\

Leading Jobbers of Talliing Machines in America
Where Dealers May Secure
VICTOR JOBBERS Exclusively
What you want always in stock
400 Fifth Avenue
27 W. 34th Street
563 Fifth Avenue
153 W. 42d Street

New York

RED ZEH

187,6

VICTORS EXCLUSIVELY
We make a specialty of getting the order
out on time-every time.

The Rudolph Wurlitzer Co.
CINCINNATI and CHICAGO
Two points of supply; order from the nearer.

Atlanta, Ga.,

Columbia

Graphophone

Co..

132

Baitiwore, 31d., Columbia Graphophone Co., 303
307 North Howard St.

Everything

ictorin stock all

Records

the tirne.

Cabinets

WHOLESALE TO IOWA TRADE
Send us your name and address and we will mail you
postpaid

complete illustrated

catalogues, giving detailed

information concerning alt Victor products. Showing the
various styles ol Victor Machines. list ol all Victor Records,
the entire line of Victor Cabinets, Repair Parts and all Accessories.
Dealers. let us help you build a Victor business.
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PERRY B. WHITSIT

L. M. WELLER

PERRY B. WHITSIT'CO.,
213 South High Street.
EdIstwa

ColninILs. Ohio.
Victor Talking

Phonographs
klaohins
and Roorda JOBBERS and
Roorla

Buffalo, N. Y., Columbia Graphophone Co.,
Main St.
chit:ago. Ill.. oilitiaboi itrapla.pbone Co., 14
Alicbigan A v...

Cincinnati, 0., Columbia Graphophone Co.,
119 W.

mina,

Cleveland, 0.,
Euclid Ave.

Dallas. 'i'ex., SoUthx%
140.1 Alain Nt.

'l's

COMPANY

BOSTON

Largest VICTOR Talking
Machine Distributor* East
of -Chicago.

Creators ol "The Fastest Victor
Service." Let u tell yoo more
about our serrice.

1-W. J. DYER & BRO.

117-

Broadway.

114

indianapolis, Ind., Columbia, Graphopbone Co..
27 N. l'ennsylimnia St.
Kansas City, Mo., Columbia Graphophone Co..
1112 Grand Av...
Lincoln, Nebr., The Gratonola Company, 1038
St.
Livingston, Mont.. Scheuher Drug Co. Los Angeles, Cal., Columbia Graphophone Co..
420.422 S. Broadway.
Louisville, Ky., Columlia GraPtiophone, Co., 423
South Fourth St.
31ilwaukee, Wis., Albert G. Kunde, 516 Grand
Ave.
Minneapolis, Minn., Columbia Graphophone Co..
424 Nicollet Ave.
Ness Raven, Conn., Columbia Graphophone Co..
25 Church St.
New Orleans, La., Columbia Graphophone Co..
933 Canal St.
New York City, Columbia Graphophone Co., 89
('hambera St.; Columbia Graphophone Co., 35-37
W. 23d St.; Columbia Graphophone Co.. 39 W.
125th St.
Phiindelphia, Pa., Pennaylvanla Talking Meet'.
Co., 1109 Chestnut St.

Pittsburgh, Pa., Columbia Airaphoplione Co.,
Federill
Portland, Me.. Columbia Graphophone Co..
Congress St.
Portland, Ore., Columbia Graphophone Co.,

Saint Paul, Minn.

VICTOR,Iii EDISON
DistribWers

Quick Service for all poin't-'n the Northwest.

Machines. Records,

upplies.

VICTOR DEALERS

TRY US FURST
We carry the Largest Stock of VICTROLAS, RECORDS and CABINETS of any Diatributor in the
South.
THE CORLEY COMPANY, Richmond, Va.

Wavhington St.; Eller, Music Honae.

Edison

-

I

at gcst

Prompt .nipnient and

EPeirila Rates.

WALTER D. MOSES & CO.

House in Virginia at North Carolina.

RICHMOND, VA.

Edison Phonograph Distributors
for the SOUTHWEST
AU Foreign Records In Stock

Houston Phonograph Co, "%INN.

NEW ENGLAND

JOBBING HEADQUARTERS

EDISON AND VICTOR
Me.chintsa. Records and Supplies.

THE EASTERN TALKING MACHINE CO.
177 Tremont Street er .
BOSTON, MASS.

371

45 Main St.

Sass Prancisco, Cai., Columbia Graphophone Co..
334 Sutter St.
Seattle. Wash.. Columbia Graphophone Co.. 1311
Firat Ave.; Ellera Muale House. 3d and University Sta.
Spokane. Wash., Columbia Graphoptione. Co., 818
Sprague Ave.
Springfield. Mass.. Columbia Graphophone Co..
174 Worthington St.
St. Louis. Mo., Columbia Graphophone Co.. 1008
CraphA photi,

!Southern
Victor Dealers
Stock VICTROL.\ S and RECORDS.

550

Sacramento. Cal., Kirk, Geary & Co.
Snit Lake City, Utah. Daynea-Beeive Musle Co..

17

Tampa. Fla., Tampa Hardware Co.
Terre ilaute, Ind., 640 Wabash Ave.

Toledo. 0., Cointnhia Graphophone Co., 229 Sup,
dor St.
Washington, D. C.. Columbia Graphophone Co..
1210 G St., N. W.,

DEA LE R S WANTED --Exclusive selling rights

given where we are not actively represented.
Write for particulars to the Columbia Graphophone
Co.. Wholesale Department, Woolworth Bulldsng,
New York.
Headquarters for Canada:
Columbia Graphophone Co.. 363-5-7 Sorauren. Ave.

Toronto. Ont.

Every Jobber in this country should bs
represented in this department. The cost
is slight and the advantage is great. Be sure
E.qhave your card in the March List.

N

-
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Providence, R. 1., Columbia Graphophone Co.,
119 Westminster St.
Rochester, N. Y.. The Gratonola Company, 38

Olive St.
Sixth St.

Victor

Alacldne

Li Paso, Tex., Southwestern Talking AI:whine Co.,
stauton and Tcxas Sts.
tiartiord. Conn.. Colutninn CB.aphophone Cu., 719

St. Paul.
1::1,i

shipping the goods. Make us
prove it. All foreign records
in our stock.

N.

Graphophone Co., 913

Buffalo

-

All orders are acknowledged

622

.4 v.

Columbia

-

the same day received by

Tremont St.

South Ave.

O LIVER
D ITSON

W. D. ANDREWS
Syracuse

Birmingham, Ala., Columbia Gramophone Co.,
1818 Third Ave,
Boston, Mass., Columbia Graphophone Co., 174

Alain St.

Machines

"We ship the same day."

Distributors

Peachtree St.

teenth St.

IOWA

Distributers

Ready, Full Stocks, and Prompt Deliveries
from Convenient Shipping Centers all
over the United States.

Detroit, Mich.. Columbia Graphophone Co.,

CHASE & WEST

VICTOR

Product

Denver, Colo., Coionibla Stores Co., 505.507 SixDES MOINES

Dallas, Texas

COLUMBIA

19,

VICTOR
DISTRIBUTERS

SANGER BROTHERS

DISTRIBUTORS OF

PACIFIC COAST

Victor Talking Machines RECORDS
STEINWAY PIANOS-LYON & HEALY
"OWN MAKE" BAND INSTRUMENTS

Sherman, Clay & Co. oaitlaue

elsco

Portland

Los Angeles

Talking Machine Dealers
Who are desirous of adding new features to
their line should consult

The Music Trade Review
This is the oldest music trade publication in
this country, having appeared without interruption since July, 1879.

It is published every Saturday, and contains
a thorough and exhaustive resume of all departments of the music trade industry.
Its editions' vary from 60 to 150 pages.
It is conceded to be the most influential
paper representing the music trade, and if you
are interested in the topics with which it deals,
do not fail to receive this paper regularly.
Ask for a sample copy.
Regular subscription price is $2 per year.

EDWARD LYMAN BILL
EDITOR AND PROPRIETOR

373 Fourth Ave,,

New York

The Talking Machine World
Vol. 10.

No. 2.

New York, February 15, 1914.

Price Ten Cents

DANCE RECORDS SCARCE IN ST. LOUIS.

GREAT BUSINESS INCREASE

NEW STORE IN MILWAUKEE.

Heavy Demand for Such Records, with Dealers
Unable to Get Sufficient Stock-Jobbers Be-

In Talking Machine Department of J. W. Jenkins' Sons Co., Kansas City, Necessitates
Erection of New Demonstrating Rooms.

The Milwaukee Phonograph Co. to Open a Large
Retail Store at 213-215 Second Street About

tween Two Fires-Remarks of Mr. Rauth.
(Special to The talking Machine World.)

Sr. LOUIS, Mo., February 7.-The dance is the
thing in the talking machine business in this section at present. Dance record sales are exceeding
the factory speed limit, or at least they are trying
to, but unfortunately for the dealers, they cannot
sell more records than the factories will turn out.
With this rush for dance records comes an accompanying demand for machines to play them. Per'haps this is the explanation of the excellent business that is being reported for January, but the
movement of machines is too heavy to ascribe it
to the dance demand alone; part of the demand
must be ascribed to the general gain in business.
But seriously, there probably is not a dealer in
this section that has had all of the dance records
he wants. Some of them have revived some old
records that will meet the demand, and have
cleared out these when the ones that are called
for are not at hand. This shortage is peculiar in
that it affects all makes as far as this territory is
concerned. A saving grace of the situation is that

the new dances are so much alike that if the
dance called for cannot be had, some other will do.

The wonderful jump of the talking machine
-business in December, and its maintained pace
through January, has set a good many dealers in
things musical thinking, who had not given really
serious attention to this line before.
A letter received by the Koerber-Brenner Music
Co., the well-known Victor distributers, a fcw days
ago, illustrates the situation. E. C. Rauth, vicepresident of the company, was on a trip through
Kentucky and to other Southern points and varied
hi's route to a town not heretofore visited. He got
a very nice record order and a few days after his

return home received a letter from the dealer
thanking him for the prompt shipment, and concluding: "1 gave you the records I could not buy
of the two jobbing houses I have formerly patronized, and you filled it 50 per cent. Please accept
my thanks." The fact that a dealer is willing to
thank a jobber for a 50 per cent. filled order
shows what the situation is in this section.

Concerning this trip Mr. Rauth says that thte
business accumulated for immediate shipment was
surprising. "lt all goes to show that the dealers
are not overstocked after the holidays, and that

KANSAS CITY, Mo., February 6.-To such pro-

portions has grown the business of the talking
machine department of the J. W. Jenkins' Sons
Music Co., of this city, under the management of
Burton J. Pierce, that it has been found necessary
to remodel the company's store for the purpose of
making room for four additional demonstration
rooms. The new rooms, built of mahogany and
plate glass and perfectly sound -proof, will be
located on the ground floor, where there are already ten rooms, and when the new equipment is
installed the company will have in all twenty-one
rooms devoted exclusively to the demonstration of
talking machines.
Michael Bard, who has been connected with the
Jenkins house for the past five years as salesman,
making some records in that line, has resigned for
the purpose of entering another line of business.

NEW EDISON JOBBER IN SEATTLE.
Pacific Phonograph Co. Incorporated in That
City with A. R. Pommer at Its Head.
(Special to The Talking Machine World.)

SAN FRANCISCO, CAL., February 6.-The Pacific

Phonograph Co., N. W., has been organized to
engage in the jobbing business of Edison products,
with headquarters in Seattle, Wash. A. R. Pom-

mer, proprietor of the Pacific Phonograph Co. in
this city, is head of the concern, and C. 0. Baker
is secretary and manager. Mr. Baker is new in

the talking machine business and also new in
Seattle, coming from
but he is taking
hold of the enterprise in a creditable manner and
is getting things started in very good shape, with
the assistance of J. E. McCracken, the well-known
traveler for the local company, who is up there at
present for the purpose of directing matters where
experience is needed. Mr. Schwab will act as
traveling representative of the Northern house. In

the future the entire Northwest will be covered
from Seattle, instead of from this office, which
will enable the Pacific interests to give better serv-

ice in that section. The Seattle warerooms are at
310 Maritime building, where spacious quarters
have been secured in a desirable wholesale section

TALKER MUSIC FOR WAR DANCES.
Indians at Annual Meeting in Lincoln, Neb.,

MAVERS BUYS ROONEY STORE.

(Special to The Talking Machine World.)

lishment as a Branch Store.

The stock, assets and good -will of the talking
machine store of John J. Rooney, 1983 Broadway,
New York, recently adjudged bankrupt, was sold

at a private sale February 2 by J. N. Blackman, receiver. The purchaser, who was the high-

est bidder at the sale, sold the store in turn to A.
H. Mayers, the well-known Victor and Edison
dealer at 790 Ninth avenue, New York, who will
conduct the store at 1983 Broadway as a branch
establishment.

LOWER DUTY ON RECORDING WAX.
The Board of General Appraisers this week
upheld the claim of A. H. Ringk & Co., importers
and customs house brokers, relative to their request for lower duty on importations of wax specially prepared for use in making records.
Collector Malone classified the article as a manufacture of wax not specially provided for, under

Paragraph 462 of the old act, and exacted duty
at 25 per cent. ad valorem. The importers said
the wax was an unenumerated manufactured article, dutiable At 20 per cent, tinder paragraph 18q,

(Special to The Talking Machine World.)

MILWAUKEE, WIS., February 9.-The Milwaukee

Phonograph Co., jobbers in Wisconsin for the Ediline, has completed all arrangements for

son

opening a large retail Edison store at 213-215
Second street about March 1, or soon after that
date. William A. Schmidt, manager of the company, has had the plan in mind for several months,

but has been waiting until he could secure the
proper location. There are undoubtedly wonderful possibilities for a large downtown retail
Edison store in Milwaukee, and Mr. Schmidt believes that the exclusive location which he has
secured will insure a big business from the highclass trade.

Two floors of the Second street

building will be occupied and there will be more
than 15,000 square feet of floor space available.
Most of the first floor will be occupied by the new
retail department, while the remainder of the
space will be taken up by the wholesale department of the company, which will be moved from
its present quarters' at 347-349 Broadway. Offices
of the wholesale department will occupy the first
floor. while the second floor will be given up to
stock rooms and demonstration parlors for dealers. Handsome parlors for the retail trade will be
opened on the first floor. Several thousand dollars
will be spent, according to Mr. Schmidt, in fitting
up a complete and attractive Edison store which
will

surprise the people of

Milwaukee.

Mr.

Schmidt has not selected, as yet, a manager for
the new retail store, although he says that he has
several men in mind for the place.

DRAFTING HYPOTHECATION BILL.
National Association of Credit Men Perfecting
Bill Which Will Protect Manufacturers from
Customers Who Secretly Hypothecate Their
Accounts Receivable-Interesting Details.

The Legislative Committee of the National Association of Credit Men is still busy on the bill
it is drafting to protect manufacturers and jobbers from customers who secretly hypothecate
their accounts receivable. According to W. W.
Orr, assistant secretary of the association, the com-

they are appreciating the possibilities of this constantly growing business."
Ninth Avenue Dealer Will Conduct This Estab-

March 1-Will Feature the Edison LinePlace to Be Attractively Fitted Up.

(Special to The Talking Machine World.)

Hear Their Native Music Reproduced.
LINCOLN, NEB., February 5.-The monotonous,

rythmic thump of the Indian tom-tom with the
quavering falsetto of the squaws as they danced
the "Omaha" and "Sun" dances in circles of
whirling war -bedecked savages were made realistic

recently for 200 gray haired men and women who

Met at the Temple Theater in the annual meeting of the Territorial Pioneers' Association. The
music was played on a talking machine. These
wax impressions were secured by Prof. M. R.
Gilmore, of the university faculty, who is arranging for their preservation in the university
archives.

BARKER BROS. NEW QUARTERS.
(Special to The Talking Machine World.)

Los ANGELES, CAL., February 5.-Arrangements

have been completed by Barker Bros. for new
quarters for the talking machine department,
which will give this department a much more prom-

inent place in the business. A number of new
demonstration rooms are being installed on the
main center floor, where attractive and splendidly
equipped quarters are being fitted up. J. H. Booth,
manager of the department, expect to It
for

the East shortly,

mittee is trying to draft a bill which will be protective to the creditors without being oppressive
to the mercantile bankers and financial companies.

It has been suggested to the committee, Mr. Orr
said this week, that it make provision for amending the State law applying to chattel mortgages
so that it will provide for compulsory filing with
the County Clerk of records of accounts that are
sold to financial companies. The main idea of the
bill is publicity, and this is what many of the newer
companies do not want. The amendment to the
chattel mortgage law is being worked successfully
in the Province of Saskatchewan, Canada, it is
said this week, that it make provision for amend such provision is now in effect.

BUYS FULL SET OF OPERA RECORDS.
Unusual Sale of Victor Records Made Recently

by Krausgill Piano Co., Louisville, Ky.
A record sale of particularly interesting character

was made recently in Louisville, Ky., when the
Krausgill Piano Co., of that city, sold to one man,
R. T. Durrett, a complete set of Victor opera records for a present to a friend. The Krausgill Co.
believes that the sale sets a new record, for although it is a frequent occurance to sell all the
records of one or even several operas, it is believed to be the first case where a single purchaser
has taken a complete set of records of all the opens
In the Victor catalog at one time,
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SPECIAL CENSUS OF TALKING MACHINE INDUSTRY.
W. M. Steuart, Chief of Division of Manuf acturers of the U. S. Census, Seeks Co-operation of and Suggestions from Manufacturers and Others Connected with the Talking
Machine Trade to Insure Accuracy in Compiling Statistics Regarding the Industry.
(Special to The Talking Machine World.)

\VASIIIINGTON, D. C., February 7.-Talking ma-

chine manufacturers as well as jobbers and dealers are invited to volunteer suggestions as to how
the coming special census of the manufacture of
musical instruments, which will include talking

machines, may be made more complete and of
greater value in the trade. The World is asked
to carry this message to all the interests in the

anxious to as nearly meet the wishes of manufacturers as is possible. For instance, in speaking of
possible changes in the scope of talking machine
statistics, the expert in charge of this part of the
work, said to The World: "Whereas we are
anxious to compile all the statistics that would be

of value, we realize that there are so comparatively few manufacturing firms engaged in this industry that we must exercise the greatest caution

industry by NV. M. Steuart, Chief of the Division
of Manufactures of the United States Census.

not to make public information that, if closely
scrutinized, might disclose some of the business

The purpose of the special census of 1914 in

secrets of firms in this field."
Members of the trade may in some instances be
a trifle mystified as to the early activity in preparation for the coming special census in view of the
fact that this census is to cover the calendar year
1914, and consequently the actual compilation of
the figures cannot commence until early in 1915.

the musical instrument field will be, like its predecessors,_ to show the absolute and relative magni-

tude of the different branches of the industry;
the growth and decline of manufacture in the
various lines; the size and character of the establishments, etc. Obviously, such information is

of value chiefly to the persons who are engaged
one way or another in the musical instrument
business, and it is with the object of giving the
trade just the class of information that would
be of use to the Census Bureau officials who have
asked The World to circulate a broadcast invi-

The explanation of the quest for advice a year
in advance is found in the fact that the officials

tation.

If any change is to be made in the character of
the information gathered-that is, if any new ques-

There are a number of topics on which the officials want specific information, such as the matter of costs of material and other changes that
have occurred during recent years in the talking
machine as well as other lines of business in the
music trade field.

are now preparing the schedules-the lists of questions which will be sent to every manufacturer of
musical instruments in the United States.

Revising List of Manufacturers.

tions are to be put to manufacturers as to the
volume of their business-it will be necessary to
outline it on the printed blanks which will be
mailed to manufacturers during the close of the
Meanwhile, as another preparatory
activity the Census Bureau is revising its confidential list of the musical instrument and talking
machine manufacturers of the United States.
One plan that has been formulated tentatively
by the officials of the Bureau of Manufactures
contemplates that the musical instrument census
of 1914 shall embody a discussion and analytical
study of the industry with reference to its trend
and development and not a mere array of figures,
as is the case with the census the returns of which
have just been printed in permanent form. Ten
year; ago special reports of this kind were made
in the case of a number of industries-although 1
believe that music track production was not then
included-but if men in the trade will urge such
special study by an expert there is little doubt that
the musical instrument business can have such
representation in the project now taking shape.
The Chief of the Division of Manufactures expects to have complete figures regarding the industry on hand at the end of the present year, so
that the full results of the census of all branches

present year.

The officials are in a quandary as to whether
or not they should not henceforth in gathering
statistics as to the manufacture of sound -producing instruments make separate tabulations of
the horn machines and the hornless or cabinet
They are waiting to hear from the trade on this
score.

.Again they would appreciate hints as to whether

the trade would prefer to have separate statistics
upon the manufacture of single -sided and double sided records instead of having all disc records

lumped as heretofore. In the last census, too,
there was no attempt to separate, in tabulation.
the cylinder records and blanks produced for entertainment purposes from those designed for office dictation work. The officials would like to
have somebody "on the inside" tell them whether
it would he well to specialize further in this direction.

Anxious to Meet Manufacturers' Wishes.
instances the Government officials arc

In all

of the music trades will be published during the
summer or autumn of 1915-an unprecedented
record in view of the fact that always heretofore
it has required at least three or four years to
complete the canvass and publish the data. It is
expected that the coming census will show that
the manufacture of musical instruments (including talking machines and phonographs) is one of
the eight most important industries in the United
States, and as such it will merit prompt analysis
of the statistics and announcement of the results.

EUREKA PHONOGRAPH CO. CHARGE.
(Special to The Talking Machine World.)

CALUMET, Mimi., February G.-Among the ship-

ments of freight recently received here was 480
pounds of talking machine needles, which were
shipped to McLogan & Pierce, dealers in talking
machines and other musical goods on Fifth street,
Red Jacket.

Manager Logan, of this firm, stated that this is
one of the largest shipments of needles ever made
to one firm in the State of Michigan, or perhaps
in any town in the entire Northwest. The shipment of talking machine needles covers all varieties, including soft tone, loud tone, wooden, fiber,
nickel, steel, large and small, in fact every sort of
a needle that is made for a talking machine.
The McLogan & Pierce concern covers a large

territory, including the iron district, and its increasing business necessitated having a large stock
on hand to meet supplies. They have just moved
into large and spacious quarters in the old Keckomien Building on Fifth street, where they will have
much larger quarters to meet the demands of their
business, which is steadily growing despite the

strike in the copper country, which territory this
firm covers very largely.

KING CANS HIS SPEECHES.
Christian X. of Demark Talks Into Phonograph
for
from Edison.
King Christian X., of Denmark, is the first mon-

arch who has talked into a phonograph for the
purpose of preserving his voice for the historic
phonographic archives in the Danish Royal Library.

He repeated into the instrument his proclamations and his speech from the balcony of the Arna-

lienborg Palace to a great gathering of cheering
people when he received the crown after King
Frederick's sad death in a Hamburg street.
The following congratulatory cablegram was received from Thomas A. Edison: "I am pleased to
learn that the Danish nation should be a pioneer
in preserving for posterity the methods and life of
their ancestors."

It Requires No Great Stretch of the Imagination to
Realize That Eastern Service Must Be Good
CONSIDER: The fact that we have been handling talking machines, records and supplies exclusively
for nineteen years.

: That our entire time, energy and attention is devoted to one line.
: That constant application is given to the betterment of our service.
: That our stock is large, complete and up-to-date, and our shipping facilities unusual.
THEN YOU HAVE some of the reasons why EASTERN SERVICE is different from the ordinary.

The absolute proof is in the trying. Try it.

EASTERN TALKING MACHINE COMPANY
177 TREMONT STREET, BOSTON, MASS.

EDISON

FOR NINETEEN YEARS TALKING MACHINES EXCLUSIVELY
I

VICTOR

THE TALKING MACHINE WORLD.

Victor-Victrola IV, $15
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Victor-Victrola VIII, $40

Oak

Oak

Victor -Victrola
The greatness of the Victor-Victrola as a commercial and musical power is more evident
every day.
Its influence is reflected in the progressive and well-appointed showrooms of Victor dealers
the world over.
They have shared in the profits and prestige which have followed its universal recognition

as the world's greatest musical instrument.
They have seen the refining influence
of the Victor-Victrola uplift the entire music
trade to a position of dignity in the community.
And with the continuous triumphs of this

wonderful musical instrument has come to
deniers a bigger conception of its future possibilities.

The Victor business of thousands of.
Victor (healers is gaining increased headway

every day, and great as has been their business in the past, it does not compare \VIII) the
II('\V lid greater opportunities now presented
by [he Viclor-Vietrola

Victor Talking Machine Co.,
Camden, N. J., U. S. A.
Victor-Victrola X, $75
Mahogany or oak

Berliner Gramophone Co., Montreal,

Canadian

Distrihutors

Always use Victor Machines with Victor Records and Victor Needles-

Victor-Victrola XVI, $200

the combination. There is no other way to get the unequaled Victor tone.

Mahogany or oak

Victor Distributora
Albany, N. Y.
Altoona, Pa.
Atlanta, Ga

Austin, Tex
Baltimore, Md
Bangor, Me

Birmingham, Ala..
Boston, Mass

Finch & Hahn.
W. F. Frederick Piano Cs
ElyeaAustell Co.
Phillips & Crew Co.

The Talking Machine

Co.,

ot

Texas.

Cohen & Hughes, Inc.
E. F. Droop & Sons Co.
H. k. Eisenbrandt Sons.
Andrews Music House Co.
Talking Machine Co.
Oliver Ditson Co.

The Eastern Talking Machin,
Co.

M. Steinert & Sons Co.

Brooklyn. N. Y
Buffalo, N. V

Burlington, Vt
Butte, Mont.
Chicago, Ill

Cincinnati, 0.
Cleveland, 0
Columbus, 0.
Dallas, Tex.
Denver, Colo.
Des Moines, Ia

Detroit, M lch.

American Talking Machine Co
W. D. Andrews.
Neal, Clark & Neal Co.
American Phonograph Co.

Orton Brothers.
Lyon & Healy.
The Talking Machine Co.
The Rudolph Wurlitzer Co.
The Rudolph Wurlitzer Co,
The W. H. Buescher & Sons Co.
The Collister & Sayle Co.
The Eclipse Musical Co.
Perry B. Whitsit Co.
Sanger Bros.

The Hext Music Co.
The KnightCamphell Music Co
Chase & West Talking Mach. Co.
Mickel Bros. Co.
Grinnell Bros

Elmira, N. Y
El Paso, Tex

Elmira Arms Co.

Galveston, Tex

Thos. Goggan & Bros.

Honolulu, T. H
Indianapolis, Ind
Jacksonville, Fla
Kansas City, M0

Bergstrom Music Co., Ltd..
Stewart Talking Machine Co.

\V. G. Wal.Co.

Florida Talking Machine Co.
J. W. Jenkins Sons Music Co.

Lincoln, Neb

Little Rock, Ark

Schmelzer Arms Co.
Ross P. Curtice Co.
0. K. Houck Piano Co.

Los Angeles, Cal .

Sherman, Clay & Co.

Louisville, Ky

Montenegro-Riehm Music Co.

Memphis, Tenn
M i I wa ukee, Wis

Mobile, Ala
Montreal, Can
Nashville, Tenn.

Newark, N. J
New Haven, Conn
New Orleans, La

New York, N. y

Omaha, Neb.

A Hospe Co.
Nebraska Cycle co.
Putnam.Page Co., Inc.
Louis Buehn.

Peoria, III.

Philadelphia, Pa

C. J. Heppe & Son.
Penn Phonograph Co., Inc

The Talking Machine Co.
H. A. Weymann & Son, Inc

Pittsburgh, Pa.. .
Portland, Me
Portland, Ore.
Richmond, Va
Rochester, N. Y

.

. C. C. Mellor Co., Ltd.
Standard Talking Machine Co
Cressey & Allen, Inc.
Sherman, Clay & Co.

The Corley Co., Inc
W. D. Moses & Co.
E. J. Chapman.

The Talking Machine Co.
O.K. Houck Piano Co.
Salt Lake City, UtahConsolidated Music Co.
Wisconsin Talking Machine Co.
San Antonio, Tex Thos. Goggan & Bros.
\Vm. H. Reynolds.
Berliner Gramophone Co., Ltd San Francisco, Cal Sherman, Clay & Co
O. K Houck Piano Co.
Phillips & Crew Co.
Savannah, Ga
Price Talking Machine Co.
Sherman, Clay & Co.
Seattle, Wash
Henry Horton.

Philip Wedeln, Ltd.
Blackman Talking Machine Co
Sol. Bloom, Inc.
Emanuel Blout.
C. Bruno & Son, Inc.
I. Davege, Jr., Inc.
S. B. Davega Co.
Chas. H. Ditson & Co.

Landay Brothers, Inc.
New York Talking Machine Co
Silas E. Pearsall Co.

Benj. Switky.

Sioux Falls, S. D. Talking Machine Exchange.

Spokane, Wash

St. Louis, Mo.

St. Paul, Minn
Syracuse, N. Y
Toledo, 0
Washington, D C

Sherman, Clay & Co.
The Aeolian Company of Mo.
Koerher-Brenner Music Co.
W. J. Dyerler & Bnrroich.
Ko eh
W. D. Andrews Co.
The Whitney & Currier Co
Robert C. Rogers Co.
E..

F. Droop & Sons.
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UNIQUE RECORD ALBUMS
CONTAINING SIX PAGES OF INDEX
For Durability, Artistic Design and Finish,

DISC RECORD ALBUMS
ARE WHAT EVERY

our Albums have no

Talking Machine Owner

equal. They are made
in the most substantial

MUST NOW HAVE

With the index they
make a complete system for filing away all
disc Records, and can

manner by skilled
workman, and are first-

class in every particular.
We sell them
at very low prices t o

be added to, Album by
Album, as Records accumulate, like hooks in
a library.

meet competition.

OUR SUPERB ALBUMS ARE BEST FOR VICTOR, COLUMBIA AND ALL OTHER TALKING MACHINES

MADE IN TWO SIZES TO FIT ALL 10 AND 12=INCH DISC RECORDS
These Albums contain 17 pockets made of strong fibre paper, each pocket having a hole in
the center, as shown in the picture. These pockets are so made that they show very planly
both the single and double face titles on the Records. The Albums are bound in the finest quality
of Brown Silk Finish Cloth, with gilt title on front cover. They are also bound in imitation
leather. Write for sample and prices of our Albums, which are superior to all others.

Address NATIONAL PUBLISHING CO., 235 South American St., Philadelphia, Pa
A LIVE TALKER DEPARTMENT.

A RECIPE FOR "MAKING GOOD."

FEATURING DANCE RECORDS.

Section of Main Floor of Store of F. G. Smith
Piano Co., Washington, D. C., Given Over to
Sale of Victor and Columbia Machines.

As a man's knowledge broadens to understand
the relations between his own special work and

Columbia Graphophone Co.'s Store in Boston
Makes Capital Out of the Run of "The Sunshine Girl" and Sells Many Records of Argentine Tango from That Play-Miss Sanderson

(Special to The Talking Machine World.)

a method or process, some economy that could

the work of other departments, he tends to become
inventive. He will probably see means of improving

WASHINGTON, D. C., February 7.-So rapid has

be effected, some difficulty in inter -departmental

been the development of the business of the talking machine department of the F. G. Smith Piano
Co., at 1217 F street, this city, that it was recently

relations that could be smoothed away. Every
time he succeeds in securing any such advantage,
his interest in his work and his self-confidence

found

advisable

to

move the department

to the main floor of
the company's building, where soundproof and other
special equipment was
installed to facilitate
the proper handling of
the trade. The accompanying illustration
affords an excellent
idea of the general

MASS., February 7.-The Columbia
Graphophone Co., 174 Tremont street, is closing a

splendid dance record business, which has been
aided considerably by the testimonial given in
store by Julia Sanderson, the prominent actress.
appearing in the successful play, "The Sunshine
Girl." One of the most successful records in the
Columbia catalog is the one featuring the Argentine Tango from Miss Sanderson's play, and this
dance was rehearsed by Miss Sanderson with the
reads as follows: "It may please you to know
that the Columbia Grafonola I am using at my
hotel and theater is a tionderful help to me and
Mr. Mudie in rehearsing before each performance
the Argentine Tango. The music as rendered on
your instrument is of better tempo than that furnished by the average orchestra. You are to be

department.

The F. G. Smith
Co. handles both the
Victor and Columbia
lines of talking ma-

commended on the splendid tango selections made
by the Municipal Band of the Argentine Republic.
I should like to see more Bostonians learning this
tew dance, as it is especially beneficial to their
health and figure. Anyone seeing my dance in

and records,

and features both in
an aggressive manner.
Complete stocks of

F. G. Smith Piano Co.'s Talking Machine Display Rooms, Washington.
both makes of records are always kept on hand. are increased. He grows. As soon as he begins
The business in both machines and records during
to accept or to gather information beyond the
the holidays was in excess of any previous record
special task entrusted to .him, such growth bemade by the company, while -trade for January gins in him. And when such growth begins, a man
was in excess of same month last year.
In addition to the talking machine lines the F.
G. Smith Co. also handles the Chickering, Bradbury and other makes of pianos and player -pianos
with great success.

(Special to The Talking Machine World.)
BOSTON,

assistance of a Columbia Grafonola.
Miss Sanderson's letter to the Boston store

attractiveness of the

chines

Uses the Grafonola-An Interesting Letter.

always wants more and more knowledge. He becomes absorbed in a satisfying pursuit. His part
in the business will never be monotonous. Both
that part and the entire business will be alive with
interest.

'The Sunshine Girl' at the Hollis Theater would
Icrow I liked 'The Tango,' but the beautiful grand
opera selections and instrumental records made
by your company give me an equal amount of
pleasure."

As a rule, the man who is always hinting that
a raise in salary would, be appreciated is not to
be looked upon as favorably by his employer as
is the man who takes an interest in the business,
does his best and depends on merit for a raise.

THE TALKING MACHINE WORLD:
connected with the selling force of his father's

DANCE MUSIC HAS THE CALL ON THE PACIFIC COAST,

store here.

Present National Dancir.2 Crare Has Good Effect on Volume of Record Sales-Wiley B.
Al!en Co. Business Shows Big Gain-Sherman, Clay & Co. Officials V'siting Branches
-Bacigalupi Business Divided-Byron Mauzy Store Remodeled-Other Trade News.

P. IL Beck, who operates the talking machine
department in the Kohler & Chase store here, is

(Special to The Talking Machine World.)
SAN FRANCISCO, CAL., February 6.-Talking
machine distributers and dealers here are very well
satisfied with the way in which business has kept
up since the holidays. In spite of stormy weather,
retail sales have been fully up to normal, and the
shipping movement has been gratifying. A strong

Mr. Mauzy maintains a large talking machine department, and has just recently
added the Edison disc phonograph, which he will
feature in addition to Victor and Columbia lines.
Chas. S. Mauzy, son of the proprietor of the store,
has been made manager of the talking machine
dow displays.

Manager Beck Wants More Space.
now negotiating for more space. He says the busi-

ness has gone ahead very gratifyingly in the six
months he has been there and that it has already
become necessary to provide additional accommodations. He is now located on the mezzanine floor,
but hopes to move to one of the upper floors of the
building this spring.

A. A. Schell, general manager of the music

feature of the business the past month has been
the steadily increasing demand for dance music;

He has started to learn the music
business from the bottom up, having spent considerable time since he left college at factories

San Francisco seems to have gone dance mad, an.1

in the East, and for several months having been

partment since the holidays. Here Columbia products are handled exclusively.

no one is profiting more by the craze than the
talking machine interests. Everywhere a big de-

THREE NEW EDISON ARTISTS

long been popular as a singer in prominent churches

To Make Their Debut in the Edison Blue Amberol Record List for April-The Three Have
Long Been Prominent in Church, Oratorio
and Concert Work in the United States.

oratorio and festival work with Nordica, B1Suvelt
and other noted singers. She has also been head

mand is reported for dance records, and the trade
anticipates an unusually large spring business on
account of this particular demand, as it does not
seem to interfere with the sale of other records.
Naturally an increased demand for machines is gxpected also.

Heavy Gain in Talker Department.
George R. Hughes, assistant manager of the
Wiley B. Allen Co., says the closing of books for
the year while revealing that the volume of business in the piano department barely held its own,
the talking machine deprtment showed a decided

department.

departments of the Emporium, says business has

kept particularly well in the talking machine de-

in New York and Brooklyn, and has also done
of the large glee club in
"The
Brooklyn called
Embler Glee." She makes

Month after month Thomas A. Edison, Inc., is in
creasing the roster of artists who are making Blue
Amberol records. The April list will contain three
newcomers in Beulah Gaylord Young, Grace Couch
The
Embler and Frederick Gordon MacLean.
first named of the three singers has been a mem-

her debut in the Edison
Blue Amberol list in Wm.
R. Chapman's "Lullaby."

The third artist, Frederick

Gordon

MacLean,

is a New Yorker whose
started

gain, the holiday season being a banner one in that

musical

part of the business, both here and in San Francisco and at the branch stores. Jas. J. Black,
manager of the talking machine department here,
reports a strong demand for the Style XI Victor
Victrola, and he says the popularity of the new
dances has - stimulated the demand for medium
priced records to a noticeable extent.
To Visit Sherman, Clay & Co.
Andrew G. McCarthy, treasurer of Sherman,
Clay & Co., and manager of their wholesale and
retail Victor business, planned to visit the company's interests in the Northwest this month in
company with Phil T. Clay and Geo. W. Bates,
auditor of the company, when they male their annual trip of inspection, but did not get away with
them, so will now make his trip a little later.
Big Demand for Columbia Dance Records.

when a boy, having been

At the local warerooms of the Columbia Grapho-

phone Co, the year is reported starting off in a
very encouraging manner, with a rapidly increasing demand for dance records.

F. Anglemier, man-

ager of the wholesale department, says he has
already booked a good many orders for numbers

appearing on the March list. A new man has
been added to the local traveling force in the
person of Clifford P. Le Roy, who has been in
the office for some time. In future C. J. Moore
will devote his attention to the city, and Mr. Le
Roy will look after the country. Mr. Moore returned a short time ago from a visit of several

career

associated with some of
the leading boy choirs up
to the time he commenced
to study singing. In recent

years he has been con Frederick G. MacLean. nected as a soloist wish
prominent churches in all parts of the country, and
has been prominent in quartet and concert work.
and as a director. At the present time he is the
baritone soloist in St. Gregory's R. C. Church,
Brooklyn. He will make his debut in the Edison

April list, with an old favorite, "My Love Nell,"
which he sings with verve and charm.

Beulah Gaylord Young.

Grace

C.

Embler.

TO TRAVEL FOR COLUMBIA CO.

ber of the Victoria Ladies' Quartet, popular in
club, concert and church work, and is also soloist
Street 'Collegiate Baptist
at th. Thirty-third
Church, New York. Her voice is of beautiful
quality, perfectly placed and her first number for
the Blue Amberol list is "My Chain of Memories,"
by Mrs. Herbert Ingraham, a pleasing selection.
The second artist, Grace Couch Embler, has
UNION
SOUND
BOX

(Special to The Calking Machine World.)

KANSAS CITY, MO., February 6.-One of the re-

cent additions to the local staff of the Columbia
Graphophone Co. is H. C. Clowdsley, who will
travel through Oklahoma and Kansas as the successor to John Ditzell, who has taken charge of the
Columbia department of the Blass department

store in Little Rock, Ark.

ez THAT SELL ON
FIRST SIGHT

UNION
MODIFIER

weeks to his home in Kansas City, where he spent
the holidays. While away he visited the Columbia

interests there, in Denver and other cities where

T the left is the new UNION Sound Box

just 'out, taking Fibre or any make
' It is the latest improvement in
sound reproduction, and fits all Disc Machines.

he stopped.

George P. Metzger a Visitor.
George P. Metzger, advertising counsel of the
Columbia Graphophone Co., spent a few days in
San Francisco the past month while on a tour of
the country, making an inspection particularly of
the retail situation. This was his first visit to

of needle.

Bacigalupi Business Divided.
The talking machine department of Peter Baci-

In the talking machine department a jobbing and retail business is conducted in Edison
and Victor products.
Byron Mauzy Store Remodeled.
Extensive improvements have been inaugurated
at the store of Byron Mauzy on Stockton street.
ness.

including the enlargement of the ground floor space
and the installation of an additional show window,
which will afford opportunities for specialized win-

Nickel
or Oxidized

UNION

California.
galupi & Son has beep separated from the electric
piano part of the business, the former having been
taken over by Peter Bacigalupi, Jr., who has been
in charge for a long time, and Mr. Bacigalupi, Sr.,
acquiring all interest in the other part of the busi-

Gold,

Gold

plated,
Nickel

or Oxidized
$20 per
dozen
net

MACHINE

SPECIALTIES

The upper right-hand illustration shows the UNION Modifier, a
quick selling device, giving Edison, Victor and Columbia owners
absolute control over the volume of sound. The lower illustration
shows UNION No. i for playing Columbia and Victor records on
Edison Machines. UNION No. i contains the UNION Modifier
feature.

,

Write to -day for descriptive folders and prices on these three easy
selling specialties.
All persons selling goods infringing our patents are liable to suit
for such infringement.

THE UNION SPECIALTY & PLATING CO.
409 Prospect Ave., Cleveland, Ohio
UNION No. 1
Gold Plated, Nickel or Oxidized, $10 per dozen net

Patent No.

776-672, others pending.

$5 per
dozen

net
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LOUIS XVI
A450, Circassian
Walnut, $450.00
Model A400, Mahogany,
$400.00
Model

SHERATON
Model A275, Mahogany, Inlaid
Plain, $2 75.00

Why the Edison line meets every requirement
Every phonograph purchaser is influenced by two questions: How much can I
afford to pay? Do I like the tone?
Every merchant who sells the Edison line has the right answer for both questions.
He has a range of models that recognizes the man of modest income as well as the
man who can afford to spend more. A purchaser can pay whatever he can afford.
That's the answer to the first question.
But it's more important that every phonograph in the line is a true musical instrument
-with a voice of mellow, rich quality that makes the Edison line unique on the
basis of tone. That's the answer to the second question.
Some people have a preference for cylinder phonographs. Very well, sell them the

Edison Cylinder Phonographs
which have reached a degree of excellence that embodies every noteworthy recent
advance in phonographs. In the Edison Laboratories the cylinder types are constantly kept up to the minute.
A80,
$80.00

Model

Mahogany,

11111111111111111111111111111111111111111111111111111111

Thomas A. Edison, Inc.

11111111111111111111111111111111111

Model A300, CirA200, Mahogany
and Oak, $200.00

Model

cassian

$300.00

Walnut,

III
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LOUIS XV

.HERATON
del A290, Maogany, Inlaid

A425, Circassian
Walnut, $425.00
Model A375, Mahogany,
Model

ilarquetry.

$3 75.00

290.00

There is the added attraction of novelty about the

Edison Diamond Disc
Phonographs
which are now being so extensively advertised. People everywhere are asking
to hear them. They want to know about the new diamond reproducer, about
The new records-so hard that they are impervious to wear, yet so sensitive
that no sound, however minute, fails to be registered.
In a word, the merchant who sells the Edison line has every mechanical and
musical argument on his side. He also is able to offer this mechanical and
musical excellence at any price that his patrons prefer.
There is a jobber convenient to you.

Write us for his name.

9 Lakeside Ave., Orange, N. J.

Model B60, Oak, $60.00

IMMIMMIEM
1111111111111111111111111

111111111111111111111111111111111111111111111111111111111

del A250. Maiogany and Oak,
$250.00

Model

Al 50,

Mahogany

and Oak, $150.00
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HEAVY RECORD TRADE A FEATURE IN CINCINNATI.
Serves to Create an Excellent Post -Holiday Volume of Business-Branch of the Phonograph Co. May Be Made Permanent-What Various Houses Report Regarding Condi-

tions and the Outlook-Big Run on Ysaye Records with Columbia Co.-Other News.
(Special to The I alking Machine World.)

0., Febrtary 7.-A tremendous
volume of talking machine business is now falling
to the lot of the Cincinnati dealers. During the
past month the demand has been for records, which
is only natural, following the sales of machines in
December for the holiday season. The feature of
CINCINNATI,

the situation to -day is the amount of talking machine gossip that can be heard among the consumers. This, in itself, is a big item and will undoubtedly result in these buyers of the past inducing others to become purchasers.
Some of the friends of John Arnold, while still
a young man, but is credited with being the oldest
Edison dealer in this market, are much concerned
over his physical condition. Arnold has been com-

pelled to seek an absolute rest. He is now at
Colorado Springs and is not expected back until
shortly before March 1. Mr. Arnold suffered a
breakdown during the Christmas rush, but managed to hold on until the latter part of January.
The Cincinnati branch of the Phonograph Co.
continues to retail to cash customers and the trade
here would not be surprised if the temporary house
here was made a permanent one from both a jobbing and retail standpoint. Manager A. 0. Peterson Saturday intimated that a vigorous advertising

campaign would soon be started in this market.
Peterson is preparing to make a personal visit to
the factory at Orange, N. J., to see about shipments for his branch. During the past month M.
\V. Ehrhardt, Franklin; M. N. Billings, Chillicothe,

and the Hutchinson Music Co., Portsmouth, 0.,
became dealers for the Phonograph Co.
The Milner Musical Co. Sunday advertised some
of the old style machines of all makes, with a collection of records, for $5.
The talking machine shop at the Lyric Piano Co.

the increase instead of on the decrease since the
holidays. He said: "Unlike previous years, the
opening of 1914 was marked by a wonderful de-

is now on a permanent basis and is attracting much

mand for instruments

The booths have a snappy appearance
and are spacious enough to accommodate a bunch

"Eclipse" to the Columbia grand, whereas in pre-

of buyers.
Manager Dittrich, of the talking machine depart-

records, but not for machines right after the holiday season. We always expect record sales to

attention.

ment of the Rudolph Wurlitzer Co., is in a most
optimistic frame of mind about 1914.

Ile believes

the outlook is even greater than last year. His
views follow:

"We have just passed a very busy month. The
large number of

Victrolas sold

in

December

created a very vast amount of record business,
which, when added to the unusually large demand
among all Victrola owners, created a condition
which is very hard to meet. Our facilities were
taxed to the utmost, but we handled the situation
with little trouble, and our record stock for a time
at least was equal to the occasion. We look forward to the active record months of February and
March with great hopes, and with every assurance
of being able to cope with the situation.
"The machine situation has been, and is a great
problem; every Victrola sold in December is an
actiy:e salesman, and the machine business this
month has been limited only by the amount of stock
received from the manufacturer.
There is no
doubt that 1911 will be far in advance of the pre-

ious year, by virtue of the very fact that 1913
was the 'banner' year of the talking machine business."

The Columbia Graphophone Co. took advantage
of the visit of violinist Ysaye to feature its product as follows: "Eugene Ysaye, world's supreme
master of the violin, makes records exclusively for
the Columbia. But if you happen to own a Victor
talking machine you can still enjoy these wonderful records, because all Columbia records can be
played on Victor talking machines. Likewise, all

Won't You
Have a
Lesson in
Spanish?
lt's so easy to learn by the I. C. S. system-and a knowledge of Spanish is so
useful nowadays.
The I. C. S. system of language instruction by means of the phonograph makes
easy the mastering of a foreign language, and appeals with compelling power to
thousands. The dealer in phonographs who does not carry I. C. S. Language Outfits is neglecting a quick and sure way to increase his business. The new $35
Language Outfit of the I. C. S. is a marvel. it represents the highest art in the
teaching of languages, and embodies a method that has won the warmest praise of
thousands qualified to speak authoritatively. The Spanish, French, and German
Embassies at Washington, as well as the leading colleges, have cordially indorsed
the I. C. S. method of teaching languages.

The I. C. S. Language Outfit consists of an Edison Gem Phonograph made
especially for language work; small horn; headband hearing tube; oil can; and 25
Conversational Records teaching pronunciation guaranteed to be absolutely correct, with native intonation and inflection. In addition to these Conversational
Records there are pamphlet Instruction Papers teaching the theory of the lan-.
guages.

Columbia instruments will play Victor records."
There was no hesitancy on the part of Mr. Whelen, Cincinnati manager of the Columbia Graphophone Co., when he said that business has been on

The new Outfit is at one and the same time the best and cheapest

ever offered-the price being only $35.
If you want to increase your business, write to -day for full particulars.

International Correspondence Schools
Box 918, Scranton, Pa

of all prices, from the

vious years there has been a great demand for

double in January, but this year both sales. in
machines and records have shown a decided increase over the same period of 1913. Nineteen
hundred and thirteen has been a phenomenal year,
and it only goes to show that the public is realizing
more and more the superiority of Columbia goods.
Last year the Columbia Co. carried on a tremendous advertising campaign, but this year the
advertising department is redoubling its efforts
and results are already beginning to show. This
`boom' is not only local, but frotn reports throughout the territory and from what our traveling man
tells us, all the dealers are very sanguine about the
prospects for 1914."
Geo. W. Lyle, general manager of the Columbia
Graphophone Co., was in Cincinnati for a day and

was very enthusiastic about business in general
throughout the United States.
January business at Aeolian Hall was most satisfactory, registering a large increase over a year
ago. The record and machine departments show
large gains, the $100, $150 and $200 models being
big sellers.

Manager G. R. Bethel, of the Victor department,

has things moving in great shape and has surrounded himself with a most efficient organization.
The location of three of the first. floor record

booths have been changed during the past week
so as to give more floor space outside for machine
display. The entire rear section of the first floor,
formerly used for the general offices of the com-

pany, is now being used for Victor record stock.
The Aeolian Co. is a great believer in the efficacy of window display of Victrolas and Victor
records. With the splendid location of Aeolian
Hall and the large daily crowds of passers-by, the
window becomes a very important consideration.
Liberal window space is given the Victor line
every week. Unquestionably many "drop -ins" result from the Aeolian policy of constant and
forcible window display.

DISCUSS I AND 2 CENT POSTAGE.
Griffith, One of the Speakers Before the
Pub!icity Division of the Indianapolis Chamber of Commerce on the Question of Postage
for Advertising Letters.

H. T.

The Publicity Division of the Indianapolis Cham-

ber of Commerce, which was formerly known a,
the Adscript Club, recently discussed the proper
use of one and two -cent postage for advertising
letters. A number of prominent advertising men
contributed to the discussion, relating their present experiences. Among others were Howard T.
Griffith, of the Udell Works, talking machine cabinet manufacturers, who told of his successful use
of the red one -cent parcel post stamp for circular.
It will be recalled that the red parcel post stamp
is similar in size, color and general appearance to
the Panama Exposition stamp. He mailed some
circulars in a pink, open-end envelope with a red
border, harmonizing in color with the red penny
stamp, and found he did better than when he used
another penny of postage, the cost considered, for
there was practically no difference in the returns.

"TALKER" MANAGER IN ELOPMENT.
( Special to The Talking Machine World.)

SAN FRANCISCO, CAL., February 5.-M. J. Cor-

coran, of the Oakland Wiley B. Allen talking machine department, was a principal in an elopement
on January 27, at which time he and Miss Ruth A,.
Winter, daughter of a prominent Los Angeles contractor, were married. The romance is said to have
had its inception in this New Year's eve festivities,
which makes the wooing and wedding all come
within a month.

THE TALKING MACHINE WORLD.
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The advertising Record is still adding
names to Columbia Dealers' mailing
lists.

Its value is measured by the

thousands of inquiries it is pulling. Are
you getting your share ?
(Write for "Music Money," a book "full of meat" for those
dealers interested in quick and frequent turnover of capital.)

OPPOSE OLDFIELD PATENT MEASURE.
Merchants' Association Acts Upon the
Recommendation of Mr. von Briesen's Committee-Reasons for the Opposition.

The

Upon the recommendation of the committee on
the protection of industrial property the board of
directors of the Merchants' Association at its last
meeting unanimously voted to oppose the enactment of the Oldfield bill revising the patent laws -H. R. 10153.
The committee, of which Arthur von Briesen is

chairman, reached its decision in opposition to the
bill aftcr having given the measure extended consideration.
Its reasons, as presented to the board of directors, included the following:

"The proposed law would usurp the functions of
the court.
"It deprives the defendant in a patent suit of all

rights to prove the invalidity of the patent sued on
in any motion by the plaintiff such as is referred to
ir. the bill.
"The amount of five per cent. is arbitrary and

Columbia Graphophone Company
Woolworth Building, New York

will in many cases be entirely inadequate, and in
many cases entirely too high.

"The bill contains no provision for the repayment of the five per cent. in case at final hearing a
decree against the plaintiff should be entered.

"The bill appears to deprive the plaintiff of all
rights to a preliminary injunction. In many suits
a preliminary injunction is the only fair and adequate relief.
"The bill makes possible a multiplicity of suits
against one machine embodying different inventions

owned by different interests, each of which would
then be entitled to a separate five per cent. The
bill is generally vague and uncertain."
The association will oppose the passage of the
measure in Washington.

machine

is proving to be a favorite among all

classes of customers, and the sales records show
that it is going into the homes. The Kipp -Link Co.
has expended much effort and money to make its
headquarters at 345 Massachusetts avenue attractive and comfortable for its patrons. The Kipp Link Co. has one of the largest talking machine
stores in Indianapolis.

OPEN OFFICES IN NEW YORK.
BUSINESS GAIN IN INDIANAPOLIS.
Trade During January Shows Big Advance of
That for Same Month in 1913-Several
Changes Among the Managers-Heavy De-

mand for Records of Dance Music-Activities of the Various "Talker" Concerns.
(Special to The Talking Machine World.)

INDIANA1'0LIS, IND., February 9.-Business is so
good in the talking machine lines in Indianapolis
that it couldn't be much better. Notwithstanding

certain conditions which tended to hamper business

in December, a greater amount of business was
done in that month than in the same month of the
preceding year, and ail dealers report that the
January business almost equaled the December
business.

Built Like a Watch
Artistic, Clever, Compact
Toggle Joint, Powerful
It Does Not Sheer
It Cuts
Retains Chips

Stewart, son of Alexander M. Stewart, owner of
the business, have returned from a visit to the Victor factory. Miss M. A. Parsons has been employed by the Stewart Talking Machine Co. as
secretary for Mr. Barringer.
The Kipp -Link Phonograph Co. is making
strides with the new Edison disc phonograph. This

Several changes have been made at the local
branch of the Aeolian Co. at 237 North Pennsylvania street. W. P. Kreisler, formerly manager
of the Aeolian Co.'s branch at Dayton, 0., has taken charge of the branch here, succeeding J. T. McDermott, who had been manager for some time.
Miss Lazarus, who was in charge of the talking
machine department of the Aeolian Co. here for
over a year, has left the employ of the company.
Arthur C. Ruark has taken charge of this depart-

The Triton Phonograph Co. has opened offices

at 41 Union Square, New York, where it will
handle a line of imported phonographs and talking machine accessories. J. A. Kraus is the manager and A. L. Marks is his associate.
CHAS. BOBZIN *DOING DOUBLE DUTY.
Chas. Bobzin. generiil manager of the Silas E.
Pearsall Co., 16 West Forty-sixth street, New
York, is working on a double schedule as we go
to press, for not only is he fulfilling various duties
at the warerooms, but the additional services of
juror.
it is natural, therefore, for visitors to find him
unusually busy, for all his executive work has to
be done in the evenings, but as Mr. Bobzin says,
the double work will soon be over and then concentrated 'effort will be given to seeing that Pearsall dealers get the right service.

The Waltham Watch Co. has appealed to the
Supreme Court from decision of the New York
Federal Court that its contract fixing resale prices
of watches violates the Sherman law.

SEND FOR SAMPLES
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De Luxe

Records of dance music are going like hot cakes
in Indianapolis. The dealers cannot get enough
of them. And with many new customers coming

Model
Each in

in for dance music the sale of other records has
been increased to a noticeable extent. There is
considerable opposition to the new dances in In-

every
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sition "go hang." And the dance goes on. One
newspaper here has employed a dancing expert to
teach the tango, hesitation and other dances free
of charge. Thus the sale of dance records will
increase, talking machine men dope it out.
The talking machine department of the Aeolian
Co. had the best January business in years, according to Mr. Ruark. The Columbia Graphophone

Standard Gramaphone
Appliance Co.
173 Lafayette St., New York

Co.'s local store at 27 North Penns)Ivania street,
also reports an excellent January business.
The Stewart Talking Machine Co. is "snowed
under" with orders from every nook and corner
of the State. The rush started before the holidays
and it has not stopped. W. S. Barringer, manager
of the Stewart Talking Machine Co., and George E.
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IT seems to us that it is the poorest kind of advertising to em-

cae'D

phasize time business in the talking machine trade, particularly
when it is comparatively easy to get the cash. Cultivate the cash
plan.

ntakerso
sellers of
talking"
EDWARD LYMAN BILL,
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Cash payments count. Time payments are good if the machines are disposed of to reliable parties, but there is always an
expense, and a certain percentage of delinquents which total quite
a figure at the end of the year.
The talking machine trade should be the cleanest in the world
and the most up-to-date, because it is price -regulated and is controlled by progressive, active forces, and yet notwithstanding that
some of the concerns in their mad haste to do business will rush
in and offer all kinds of allurements to dispose of goods simply to
get them out-bulk business-when it would be just as easy, and
perhaps a mighty sight easier, to get in a solid volume of cash, and
cash is what counts in the talking machine trade, as well as in any
other.

$3.00 per inch, single column, per insertion. On quarterly or yearly
contracts a special discount is allowed. Advertising pages, $100.00.
REMITTANCES: should be made payable to Edward Lyman Bill by check or Post Office
Money Order.

A good many of these houses are deliberately turning away
cash business from their doors by their unbusinesslike methods.
What is the object of a man paying cash for a talking machine
when he can get one for a trifle per month and no interest charge?
What is the advantage-why cash, when time works much easier?

TO ADVERTISERS. - Advertising copy should
reach this office by the first of each month. By following this rule
clients will greatly facilitate work at the publication headquarters.

THERE are so many things to talk about in the exploitation of
such a product that it seems as if terms should be the last
thing, particularly when the hungry ones are clamoring for stock

Published the 15th of every month at 373 Fourth Ave., New York.
SUBSCRIPTION

(including postage), United States, Mexico, $1.00 per Year; Canada,

$1.25; all other countries, $L75.
ADVERTISEMENTS:

42r NOTICE

Long Distance Telephones-Numbers 5982-5983 Madison Sq.
Cable Address: "Elbill," New York.

to -day.
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Then people who have money-plenty of it-oftentimes decide
that they will buy machines on the deferred payment plan when

0 read some of the extraordinary advertising announcements
put forth by some of the great mercantile emporiums, one
would naturally think that the public would not be interested in
advertised goods save they were offered at cut prices.
Perhaps we have been fed on this sort of pabulum so long that
the buying system demands it ! And why in the world the talking

known and wealthy people have taken advantage of these offerings-people who would undoubtedly pay cash, but when they
have trifling payments, scattered over a term of years they figure
why pay cash when cash is worth nothing!

NEW YORK, FEBRUARY 15, 1914

machine business should be conducted along the lines of a tiny little
cash down and deferred payments extending over a long period we
can hardly understand, more particularly when there are not enough
machines to go around to -day.

We have very recently received communications from some
leading jobbers in which they have expressed great regret that they
are unable to secure stock. Now, with such conditions, should not
talking machines be exploited on the cleanest kind of a basis without going to the extreme limit of time payments?

The editorial on bargain baiting advertising in last month's
World, if we may be permitted to judge by criticisms which reach
this office, has set the trade tongues wagging and the sympathy of
our readers is entirely with the sentiments expressed in the editorial.
WHEN great mercantile emporiums in the larger cities offer
talking machines and records for a month for $10, and
money back if you are not satisfied, they are putting up a kind of

competition which is bound to be felt by every small talking
machine man throughout the country, because the papers contain-

ing notices of such announcements reach the lesser towns and
customers naturally ask the local talking machine man why he
cannot do as well as the men in the larger cities, particularly as the
product is price -safeguarded in every way.

If one has plenty of capital, leases of talking machines and
pianos are a very nice investment indeed, but if capital is limited
one is apt to tie up all available funds in a very short time, and if
the small dealer sells on such ridiculous terms, the results are that
his capital is entirely tied up in a very short period, and he will have
no cash with which to meet his current obligations.

It takes a long time on the deferred payment plan to get
enough machines out so that the intake produces cash sufficient to
take care of running expenses.
Piano merchants have found this out-many of them to their
sorrow, and in the collapse of the Henry Siegel stores it was shown
that there was more than a half million of the assets of the Simpson -Crawford Co. in piano and furniture leases. Inasmuch as they
run over three years' time it will be quite a while before this works
out advantageously to the creditors.

the facts are held out to them that there is no object in paying cash.
In the piano line it is a fact that the houses in New York, who
have been offering ridiculous terms, have found that some well-

Too easy payments, too little cash, are not good business points
to emphasize.

THE training of salesmen is very essential, and Benjamin
Switky, the well-known Victor distributer in New York,
has made some very valuable suggestions along these lines which he
has related to The World for the benefit of readers. Mr. Switky
says: "I have heard men say that sales, like poets, are born, not

But for the benefit of the many who cannot show a birth
certificate testifying to their salesmanship, I want to say that I do
not believe seriously in the foregoing statement. Every man of
average intellect, pleasant personality, with an earnest desire to succeed and a willingness to learn, has within him the material necessary for the making of a salesman."
Now, that is a good, clean-cut expression from a practical
made.

business man.

There is no question, but that the training of salesmen is of
vital importance to every employer in this country, and if, as The
World as suggested at various times, it were a fixed policy with the
houses employing a number of men, to get the members of the selling staff together and form schools of -salesmanship, they would
find the results obtained extremely valuable.
It is absurd to drift along in an indifferent manner, expecting
the men to absorb knowledge from various sources when there is
proper training talent right within easy reach who could be utilized
in moulding so that they would' become better money-makers for
the house and increase their own salaries in a like proportion, because the average business man is fair, at least., we believe so.

We

are inclined to think that men are perfectly willing to pay salesmen what they are worth-to raise their salaries according to their
increased earning capacity, and there is no other logical way in
which salaries may be adjusted equitably, because it is impossible
to fix a salary status, where the drone is on the same plane as the
ambitiously active man. Surely there must be some incentive for
the active, energetic, alert young salesman. His efficiency must
count in his salary check even thought the drone may be dreaming
away his time at the warerooms wondering why he is not better
appreciated.

1
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Such men cannot draw the same salary and it is not right

THE TALKING MACHINE WORLD.
that they should. One is earning profits for the company with
which he is employed and the other is not. Now, they cannot be
placed on an equal basis, and everything which will stimulate interest in work and which will teach salesmen so that they get out
of the drone class and can present their arguments more intelligently should. be encouraged.
Every salesman should know something about the technical or
practical side2of talking machines. At least he should have a fair

knowledge of its mechanism. Then it is easy to absorb a knowledge of some of the operas. The development is along easy and
pleasing lines-lines which are. broadly educational because they
will impart a great deal of interesting knowledge to the men who
desire information which will be of real value to them.

Get out of the drifting habit-but if you must drift-drift
with a purpose.

ALL America is dancing these days. The terpsichorean bug,
or germ is in the air inocculating everyone with a desire to
tango, to one-step, to' maxixe, or indulge in some other of those
wonderful contortional efforts which are to be witnessed in hotels,
tea rooms, cabarets, theatres-in fact, wherever one turns in New
York or other large cities throughout the country.
It goes without saying that one cannot dance without music,
and here is where the talking machine is playing an important part.
The demand for records for dancing purposes has far exceeded
the supply during the past month, and this demand is certain to
grow, judging from the growth in popularity of the modern dances.
Some remarkable figures are given by talking machine jobbers as to the output of records for dancing purposes-figures that
seem staggering when the enormous numbers of records sold within
a recent date is considered.
This demand for records, of course, has increased the call for
talking .machines, for one is useless without the other. As a re-

sult the past month has shown a good increase of business with
the majority of talking machine houses throughout the country.
Nowadays the talking machine is indispensable not only for
the dances, but for those who desire to hear their operatic favorites
in the home, and there can be no question but that the growing
attendance at the opera houses in New York, Boston, Philadelphia,
Chicago, and other cities; is due to the increased appreciation of
operatic music through the use of the talking machine in the home.

As we have said in these columns, time and time again, no
one factor is contributing more to the uplift of music in America
and its proper appreciation than the talking machine. The critics
who sneer at this are evidently not in touch with the conditions
or facts.
Like the player -piano the talking machine is fulfilling a great
mission. Purchasers may start with rag time, or popular pieces,
but they gravitate in time toward a better type of music-to appreciate the better class of songs from the leading operas sung by
notable singers, and in due course they want to hear the operas
and the singers in person.
This is an evolutionary process that takes place in the majority of homes, and it only needs an investigation by anybody concerned to find hundreds of thousands of instances such as this.
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It is entirely in the hands of the talking machine dealers to
augment the work of the manufacturers in placing the talking
machine in a right light before purchasers everywhere-to treat
of it from the elevating-educational-artistic viewpoints, so that
its constituency of admirers may be broadened, and those who are
still "outside the breastworks" in the matter of knowledge of talking machine progress, may be enlightened and interested.

THE National Association of Credit Men has been bringing to
the attention of members the growing practice of secretly
selling or pledging accounts. It has been pointed out that new
companies are constantly springing up and older ones increasing
their capital and constantly bringing pressure to bear on business
men for the privilege of advancing cash on their open accounts.
It has been found that the system is proving productive of
fraud, not only upon creditors who hypothecate their accounts, but
upon the finance companies, for in some recent failures it was disclosed that all accounts receivable had been disposed of through
hypothecation. Fraud was even practiced on the finance companies
by the duplication of leases under the instalment plan by bogus shipments and other methods.

The question put to the association was, whether the pledge or
sale of accounts receivable should not be a matter of public record
just as is a chattel mortgage.
It is pointed out that legislation must not narrow the channels.
of money supply, but some method should be found of protecting
creditors against the frauds which are being practiced through the
hypothecation or sale of accounts receivable.
Members have been writing the association letters which encourage the exertion of special efforts along this line, and the secretary of the Canadian Credit Men's Association at Winnipeg writes
that there has just been put upon the statute books of Saskatchewan
a law compelling the registration of the assignment of receivables
in the same manner as chattel mortgages, and mercantile agencies
are publishing this information just as they do information relating
to chattel mortgages. The idea is said to be working out so satisfactorily that the Canadian association intends to approach the legislatures of other provinces for like legislation.
Commenting on this, the editor of The Bulletin, published by
the National Association of Credit Men, says that he has no doubt
that an attempt to secure corrective legislation in the various States
would be met with vigorous opposition, but believes the movement
is so important to the protection of commercial credits, that legislatures could be made to see that public interest demands action at
an early date.

THE fact that the human race is always dissatisfied has been
its salvat;on, and the same thing applies to that part of
the race engaged in the up-to-date business. Everlasting im-

provement is what we are after, and no sooner has one goal
been reached than a longer vision and a wiser head spies out
another to be won.

Thus the wide-awake inventer, manufacturer, jobber or
retailer is never satisfied with things as they are-improvement
is the cry all the time.
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Better Value than Other Albums by Reason of Superior Quality
Our Albums are bound correctly by
expert hands. Envelope pockets arc
constructed of very tough Dark Green
Fibre paper. Albums are bound in best
Mahogany Imitation leather, gilt stamping on face and leather or gold-plated ring
pulls as desired. Made for io and 12 inch
discs. Write for sample and prices, which

will convince you, as they have all our
other customers, of the -superior quality
and value of our albums.
These albums are constructed with a view to Strength, so that they will really hold the full complement of discs, and
give excellent service.

23-25 Lispenard Street, New York

NEW YORK POST CARD ALBUM MFG. CO.,

LOSSES THROUGH SENDING GOODS OUT ON APPROVAL
A Big Factor in the Business of the House Adopting That Policy, Says Manager Ligon, of

the Famous & Barr Department, St. Louis-Has Taken a Firm Stand Against the
Practice from Straight Business Reasons-Handling the Edison Disc Line.
(Special to The Talking Machine World.)

Sr. Louis, Mo., February 7.-Manager Ligon, of
the Famous -Barr talking machine department, was

greatly pleased with the January business, announcing that his sales for the month would be
the largest total in the department's existence except that for December. Another pleasing feature
was the recent addition of the Edison disc machines to his line. Until his three new sound -proof

accounts before the merchandise left the store, not
after. The result is that I have had no repossess,
my accounts are in good shape and I have a minimum of returned records. I had two brought back
the other morning. One woman brought back a
record that she had bought the day before. She
said that 'it looked funny on her machine and did
not play well.' I put it on a machine and found
that it was warped. Of course, we exchanged.

booths are completed he will show only a sample
line of the Edison machines, preferring to let li s
primary order that is coining from the factory be

The other woman brought in a record that she
had taken home four days before. One of the

held back until he is ready to make a real display. He has sold some of the Edisons from
the samples and is pleased to note how his cus-

the record.

tomers accept them. Heretofore the department
has handled only the Victor line.
Mr. Ligon has some very definite ideas about
his department and is being allowed full sway in
carrying them out. This department was his first
experience in talking machines in this city. He
says:
"In my talking machine experience in the South
I saw plainly that repossess and returns of goods
let out of the store on approval cut into the profits

heavily and I resolved then that when I became
the head of a department this would be reduced
to a minimum. I have seen a department doing
less business than we are here have at the end of
a year a great stack of damaged records to be
charged off the profit account and a dozen of more
or less badly used machines on hand because they
were permitted to go out on approval.
"I have firmly refused to permit any merchandise
to go out of this store until it is sold. The only
exchange I offer is where the merchandise does
not come up to the standard we set for it. Then

the purchaser can have either. exchange or the
money back. Also I have investigated my credit

children had dropped a receiver with a needle in
"I said: 'Madame, I cannot exchange that. Your
rcquest is the most preposterous thing I ever heard
of.' She became indignant and said that the store
exchanged damaged Merchandise in all other departments. 'Why I can get gloves, wear them a
week and return them if they have a rip in them,'
she told me. I stood firm and she finally accepted
my view.

"I can easily see where our record profits would
go if we accepted such pleas. I am planning that
as soon as we get our shelving extended back over
the new booths to seal all records, play only the
master record for demonstration and then deliver
sealed records to the customer. When that seal is
broken exchange will be impossible except for factory faults. Of course, if the customer buys a
record and wants it proven perfect we will play it
without being subject to approval as to the music."
The Famous & Barr in declining to send out ma-

chines on approval has taken a step that neither
of the other department stores selling Victrolas
It is understood that this
has yet attempted.
method of doing business has brought to this department the exclusive department store sale of
the Edison disc machines.

In order to extend his department to meet with

business requirements llanagcr Ligun has been
compelled to make a showing that would change
the general plans of the store. First, he ousted
Manager Vernon, of the piano department, and
his office force from their office quarters. Mr.
Vernon is Mr. Ligon's immediate superior, too.
Now he is ousting the photographer from quarters
next to the elevator. Just where he will spread to
next is hard to see. The piano and talking machine departments now have a new. office built,
where their accounts will be handled and all collections will he made within the department, which
makes them practically a special store in the big
department establishment and gives to them control of every angle of their business.

RECORDS THREE TIMES A MONTH.
Columbia Graphophone Co. to Issue Lists Three

Times a Month, Starting with March 1.
As announced in last month's Talking Machine
World, the Columbia Graphophone Co. has perfected plans whereby new records will be offered
to the trade three times a month instead Of once.
Starting March 1, this plan will go into effect,
some special record or group of selections being
issued on the 1st, 10th and 20th .of each month.

On the latter date the regular monthly supplement of new records will be issued, while the
special popular records of various types will be
issued on the 1st and 10th.
In accordance with this idea the company will

of next month "Camp Meeting
Band," one of the popular hits of the day. Appropriate literature and window posters will accompany each record, and the company feels certain that the new plan will be found a marked
issue the first

success.

A meeting of the creditors of John J. Rooney,
talking machine dealer of New York City, who
recently failed, and whose business, as reported
elsewhere, was disposed of, was held in the offices

of Seaman Miller, the referee in bankruptcy, 2
Rector street, on February 13.

READY REFERENCE OF GENERAL SUPPLIES
DEALERS

Keep Your Record Stock with

Send for our "Trial Proposition" on the
Regina Hexaphone-the latest and best paying popular priced coin -operated instrument
for use in public places.

Mermod & Co.
505 Fifth Avenue

New York

Manufacturers of

THE
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211 Marbridge Bldg., 34th St. and Broadway, New York City

Manufacturers of Regina Music Boxes; Reginaphones;
Coin.operated Mandolin Orchestrions; Vacuum
Cleaners and other specialties.

Talking Machine Supplies
Motors-Sapphire Points
Diamond Points a Specialty

Coats about $2.00 for 250 records for 50 years
Send for 20:page catalog

THE SYRACUSE WIRE WORKS,
SYRACUSE

NEW YORK
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The announcement of the Columbia
Grafonola "Jewel" at $35 is the most
significant trade move since the announcement of the Columbia Grafonola
"Favorite."
(Write for "Music Money," a book "full of meat" for those

Columbia Graphophone Company

dealers interested in quick and frequent turnover of capital.)

DANCE RECORDS PROVE GREAT BUSINESS BUILDERS.
Enormous Sales of Dance Records and Machines by Columbia Graphophone Co. in St. Louis

-Dealers Complain of Scarcity of Records-Victor Business at Aeolian Hall-Many
New Edison Dealers Appointed by Silverstone Music Co. During Month.

Sr. Louts, Mo., February 9.-There was by
means the usual break in the machine or record

The opportunity to select the Victor or Edison disc
in the Thiebes parlors has continued to be a drawing card. Service letters, properly timed, also have

to

been a splendid means of drawing in names of

(Special to The Talking Machine World.)

business

following the

holidays, according

Sales Manager Duffy at the Columbia. The Colum-

prospects.

bia store has been making a special advertising
campaign on the dance music records, and they
have proven a great business builder, as St. Louis
has been, in common with the rest of the country.
"dippy" over the new dances, and the sale of a
dozen records of this kind to a single customer

"There is only one fly in our ointment at present," said Mr. Robinson, "and that is the scarcity
of records that are in demand. The situation has
become somewhat embarrassing, and I am hoping
that the situation will be cleared up in time to put
the trade in a good humor for the summer. We

or to a stranger has not been unusual. Most

retailers are certainly between two fires at present.
because with this popular vogue, people arc insistent on getting what they want when they want it."

of the advertising has been of the reading notice
variety, and so placed in the newspapers that it
was best calculated to catch the eye of the very
reader sought.
"Our machine sales have been more than we expected, and the dance music records have given
the record sales a big boost," said Mr. Duffy. "\Ve
have been busy all month and will make our usual
showing by comparison with previous months."
The country trade is in good shape too, according to Managcr I. W. Reid. "Collections ha% e been

very good," he reports, "and are improving. For
a short time collections of mercantile accounts
looked bad, but that soon blew over. Our salesmen have been booking good orders, from which
it can be seen that they have not found the dealers
overstocked after the holiday trade. Constant inquiries that reach us indicate the general growth
of the business. They come from all parts of the
trade territory and from all sorts of establishments. One of the recent ones was from a butcher
and grocer in a small town, who declared that he
had some business to deliver if he could get a
merchandise stock. We absolutely have no fault to
find with business under present conditions."
E. C. Rauth, of the Koerber-Brenner Music Co.,
is planning to start for New York February 10
and will remain in the East until after the meeting of the executive committee of the National
Association of Talking Machine Jobbers.

Harry Levy, manager of the talking machine
department at Aeolian Hall, says: "The talking
machine business for January in all departments
any perwas simply phenomenal, and I doubt
son anticipated that the trade would hold on as it
has.

In our jobbing and retail departments we

have been doing all the Victor business the stocks
would allow. The record business has been immense."

Manager Robinson, of the Thiebes piano de
partment, is reaping a rich reward from some consistent and well displayed advertising he has been

doing for his talking machine department. The
advertisements have been in excellent taste and
have been of a sort to put people to thinking. One
of them was based on "Music as a means of deelopment." It was illustrated with pen pictures of a
boy and a girl listening to the music of a machine.

The reports from the other dealers are in line
with these quoted. Everybody appears certain that
the gains already made in business are only a beginning of what is to come.
"The Edison disc business went forward in January just as it did in Deccmber. Each month sets
a mark a little bit higher than the month before,"
said Marks Silverstone, president of the Silverstone
Music Co., Edison jobbers for this territory. "We

have this month been pushing our campaign for
new dealers and we have met with remarkable success.

Our object at present is to prepare for the

extensive

advertising campaign in conjunction

with the advertising that will be put out from the
main office. We are being flooded with applications
for retail stocks and we are, in many cases, making

a selection of the various stores offered in towns

and accepting those which we are assured are
energetic and willing to undertake a reasonable
amount of publicity.
"Best of all, our new dealers are entering into the
trade with enthusiasm and they have implicit faith
in their merchandise. Also our machine sales, es-

pecially here in the city, have reached a volume
where the record trade is beginning to be an item
and because we have catered chiefly to persons
who have been able to buy high-priced machincs
on short time payments, they are mostly in the
market for the new records as they come out, and
the neighborhood dealers appreciate this."
Some of the new dealers Mr. Silverstone mentioned were: Famous & Barr department store, St.
Louis : Lehman Music House, East St. Louis ; F. \V.

Rabbe, 1800 Cass avenue, St. Louis; Mauer Music
House, 1926 Gravois avenue, St. Louis; F. C. Woolsey, Fort Scott, Kan. ; Eastman Jewelry Co., Petersburg, Ill.; C. H. Hawke, Greenville, Ill.; M. Y. Rusk,

Brookfield, Mo.; F. C. Haley. Louisiana, Mo.;
Peoria Phonograph Co., Peoria, Ill., and Jenkins
Music Co., St. Joseph, Mo.
0. A. Reynolds, traveler for the Silverstone Co..

reports that on his recent trip through Missouri,
a part of Kansas and a little of Illinois, he found
dealers' stocks very low and everybody ready to
place orders for immediate delivery. He reports
the efforts to push the higher priced machines

Woolworth Building, New York
meeting with great success everywhere and the
appreciation of the instrument is largely that of a
musical instrument.

Mr. Silverstone, who is preparing for a trip to
the Edison factory to be a guest on Mr. Edison's
birthday, is taking a good deal of satisfaction over
the recent placing on the market by the company
of a device for playing lateral cut records on the
diamond disc machine.
Raymond J. Fischel has been installed as mana-

ger of the dictating machine department of the
Silverstone Co.; vice-president J. K. Savage, who
retired, will take up other property interests.
A new demonstration room has been completed
at the Silverstone warerooms, and the office arrangement has been changed to accommodate the
growth of that part of the business.

LETTER FROM VERNON CASTLE.
Epistle Written by the Internationally Famous
Dancer to the Columbia Co. Is a Tribute to
the Dance Records Made by This Company.
The Columbia Graphophone Co. is appropriately
featuring the following letter sent to it under date
of January 1 by Vernon Castle, the internationally
prominent exponent of the modern dances:

"I want to congratulate you on the excellent
dance records you have recently issued; they are
the best I have heard. I am using a Columbia
Grand Grafonola and Columbia records at Castle
House, where they are attracting extraordinary
attention. The records are played in perfect dance
time and are frequently encored by our patrons.
(Signed)
"VERNON CASTLE."
Mr. and Mrs. Vernon Castle have been appearing for the past few months in the leading vaudeville houses on Broadway, where they have been
invariably

featured as headliners, commanding

salaries in excess of the sums paid world-famous
vaudeville stars of many years prominence. Their
act consists solely of a rendition of the modern
dances, which have taken the country by storm,
and their interpretation of the spirit and meaning
of these dances is considered authoritative in all
parts of the country. Mr. and Mrs. Castle have
but recently determined to confine their art solely

to private exhibitions, and they are in demand
by the best-known members of society.

CHANGE IN EUREKA. CAL.
(Special to The Talking Machine World.)

EUREKA, CAL., February 6.-The Eureka Co.,
Eureka, Cal., has changed hands, \V. B. Bailey
and \V. H. Heaseman assuming full control. They
handle the Edison and Victor lines, and are doing
a fine business. These gentlemen have the reputation of being first-class salesmen, and they are
right when it comes to hustling business. Their
trade is steadily increasing.
"Training may make the artist, but nature

gives

the voice," says Mine. Melba. When the prima donna was a child at school the other children used to

say to her: "Nellie, do make that funny noise in
your throat." The "funny noise" was the future
prima donna's natural trill.
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THE RECORD SITUATION
THE MAIN ISSUE OF
YOUR BUSINESS TO -DAY
We have had a problem to meet in being SHORT
OF RECORDS.
A customer came in yesterday. His first remark was:

"ISN'T THE RECORD SITUATION AWFUL?"
Our reply was: "Has your business been larger
up to date this year than last year's corresponding
period ?"

" \Vhy-yes," said the customer.
"Then tell us just how is the shortage of records affecting you."
He answered: "Why, we cannot fill our orders."
"Then where does the increase in your record business come from?"
He replied immediately: "We are pushing the good STOCK records-the records WE HAVE."
MR. DEALER-that same situation can be handled every month in the year.
SHORT OF RECORDS AND A CUSTOMER LOST-but, SHORT A FEW
RECORDS AND YOU MAKE A FEW GOOD SUBSTITUTIONS - THEN A
SATISFIED CUSTOMER.
Our stock is the biggest in the country. In spite of the shortage, we are probably averaging the largest percentage in order filling.
No matter WHERE you are situated. FORGET THE FREIGHT and GET
THE GOODS.
We won't claim to fill your order complete-but if we give you just a few of

the ones you want-isn't it worth while?

New York Talking Machine Company
81 CHAMBERS STREET

NEW YORK CITY
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"One of our ladies, Miss Bessie Meyers, went up

OPERA HELPS TWIN CITY TALKING MACHINE TRADE.

to Fargo, N. D., last week to give a concert and
brought back orders for eight machines, all high

The Prominent Dealers in Minneapolis and St. Paul Take Advantage of the Visits of the
Chicago and Canadian Opera Companies to Give "Opera Concerts"-Activity Most
Pronounced with All the Leading Concerns, Covering All Makes-News of the Month.

priced ones. These incidents, taken in connection

(Special to The Talking Machine World.)

MIN NEA POLLS and ST. PAUL, MINN., February 8.

-Musical artists, of whom there have been a shoal
in the Twin Cities during the present season, have
done much to exploit and advance the sale of talking machines, and by a nice system of reciprocation the talking machines have done much for the

artists to enhance their repute and mayhap line
their pockets. The artists get their favors through
the Victor, recitals arranged by the various houses,

notably the Talking Machine Co., W. J. Dyer &
Bro. and the Metropolitan Music Co. Archie
Mathies, of the first -named company,

issued a

season's program of recitals in which he heralds
the

advent of every

Symphony Orchestra, and Franz Dick, a member of the same
orchestra. We sold a $400 machine this week in
North Dakota and one in St. Peter for $425.
certmeister of the Minneapolis

In the second picture shown herewith Clarence
Whitehill, the well-known baritone and one of the

Featured by the J. W. Carter Music Co., of
Houston, Tex., During Carnival Week-Re-

must popular members of the Victor recording

ports Very Large Volume of Business.
(Special to The Talking Machine World.)

HOUSTON, TEx., February 8.-The accompanying

photograph presents a portion of the show window

staff, is shown listening to one of his own records,
entitled "In the Gloaming." Mr. Whitehill is an
occasional visitor to Houston, Tex., and whenever

he arrives here invariably calls at the Victrola
showrooms of the J. W. Carter Music Co. On
the right of Mr. Whitehill, who is standing beside

a Victrola XVI, are shown J. W. Carter,

president of the company, and C. D. Grubbe, manager of the Carter Co.'s Victrola department.

whether in concert or opera,. This week he gave
a recital with numbers by Alma Gluck, William
Bachaus and Kathleen Parlow, pianiste. Next
week there will be a Marie Rappold concert, then
"I Pagliacci," "La Traviata," John McCormick,
Clara Butt and Mischa Elman and the programs

During the year just closed the Carter Music
Co. closed the best Victor business in its history,
and this is especially significant in view of the
fact that the company's Victor trade has been increasing year after year. On a recent trip East,
J. W. Carter, president of the company, spoke in
the highest terms of the value of the Victor representation to the aggressive piano house, stating
that the Victor agency offered an opportunity for
increased business that no up-to-date piano merchant should permit to pass him.

of the Canadian Opera Company and the Chicago Grand Opera Company. If the artists and
performances make a big hit there is a big run
on their records. Hence the wise dealers push
hard for the conccrts and operas, for the returns
are immediate.

\V. J. Dyer & Bro., as a curtain raiser to the

In addition to catering to an extensive list of
Victor patrons, the Carter Music Co. handles a

Chicago Opera Company season in April, will give
"Rigoletto," "Mallon," "La Tosca" and "La

splendid line of pianos, headed by the Knabe.

Bohcmc,"

Carter Window During Carnival Week.
featured by the J. W. Carter Music Co., of this
city, showing its artistic appearance during carnival week. This enterprising house, which handles the Victor line exclusively, makes a hobby of

WHEN TO CUT OFF CREDIT.
The small merchant, particularly in country towns,

faces a serious question. If he has been extending credit to a customer liberally, it is only at the
risk of losing all his future trade that he dare cut
off that credit, and yet to continue extending

credit after a man's account becomes dangerous
often is fatal to business.
The best way is to have a fixed and certain rule
at the opening of an account as to exactly how
far you are willing to extend credit. Then, when
the stipulated amount is reached, the customer
has no right to feel aggrieved.

obtain goods.

Foster & Waldo had excellent trade in Victor
machines and have more than doubled their sales.

With a score of outside salesmen of the piano
department also instructed to pick up the talking
machine prospects, the Victor department has a
mighty pulling power that brings in business in
and out of season.
Laurence H. Lucker, of the Minnesota Phonograph Co., the Edison boomer, boasts of a 100 per
cent. increase in the January trade as compared
with that of January, 1912.
"\Ve are selling the Edison disc machines to the
best musicians and schools in the Northwest," he
remarked. "Recently we have sold to the North
Dakota Normal at Minot, the South Dakota Normal at Brookings, the State school at Faribault,
Minn., St. John's University at St. Cloud and other
institutions demanding the best music. We have
sold Edison machines to Richard Czerwonky, con-

The Columbia house, managed by Jay H.
Wheeler, is having a nice line of trade. "We are
putting out machines all the time, the record business rapidly is increasing and above all collections
are fine. What more does a manager want?"

ARTISTIC VICTOR WINDOW

prominent musical star.

programs with descriptive readings by
Mrs. Berna Lapham Wells. A more instructive
arrangement hardly could be made, and it is certain that these recitals will be well attended by
music lovers and that they fully will appreciate the
opportunity. The Dyers still have considerable
difficulty in keeping their Victor lines filled and
complain that they have been hampered a great
deal during the past four months by inability to

with the ordinary run of business, make us feel
just a little proud."

The Twenty-third street retail store of the
Columbia Graphophone Co. is closing a phenomenal business in Columbia dance records which

is due in a considerable measure to the original
ideas of Hayward- Cleveland, the veteran manager of this store. Mr. Cleveland recently sent
out to his extensive mailing list a neat and at-

Interesting Photograph Taken at Carter's.

its show windows, and its carnival window was
certainly calculated to attract favorable comment
and attention.

tractive four -page booklet entitled "Modern Dancing and the Grafonola," which discussed in a
brief, though informal way, the value of a Grafonola in the rendition of modern dance music.
'Time is money, provided you don't spend a
dollar's worth of time trying to save a penny.

HEIRMANN THOFZENS, Ste. Croix (Switzerland)
TALKING MACHINE WORKS

Motors and Sound Boxes a Specialty
CONCEDED TO BE THE BEST MANUFACTURED

OVER THIRTY DIFFERENT STYLES

Machines FIRST
with
or without Horns
QUALITY ONLY
au,'

Noiseless Motors
HIGHEST RECOMMENDATIONS

WRITE FOR DESCRIPTIVE CATALOGUE
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Call from Dealers Very Large.

(Special to The:Talking Machine World.)

February 9.-The talking ma-

Manager Silliman, of the Pardee -Ellenberger Co.,

chine business for January has been good, but of
coursc does not compare with December, which
always is the banner month of the year. Naturally all the prospects that could be developed during the holidays were taken care of, and with the
expenditures of the Christmas month there is not
much money left for January purchases. One of
the interesting features of the talking machine
business is the number of large houses that are
making overtures to take on Edison, Victor or
Columbia outfits. This is particularly true of
prominent furniture concerns throughout New
England, which heretofore had to be approached
by the jobbers, and who in some cases took hold
of the proposition reluctantly. Now the conditions have materially changed and all of them are
viewing the proposition eagerly and expectantly,
for they see in it something of permanent value,
and that the talking machine proposition is something that is bound to grow rapidly.
A Time for Everything.
The World correspondent went into a Boston

says the Edison disc proposition has just caught

BOSTON, ,MASS.,

storc on two Fridays lately-it was one of the
largest concerns in the city-and found the janitor
engaged in the process of cleaning up. Now it
is most commendable to keep an establishment
looking clean and neat, but there are proper times
to do it, and that time is scarcely the middle of
the afternoon. At the store in question all the
Oriental rugs were off the floor and the sweeping

on in great shape. The call from dealers has been
surprisingly large, and with the traveling staff

out through New England the Boston office has
about all it can do to handle the orders.
New Edison Representative.
Manager Silliman has made some strong connections lately throughout New England. Henry
W. Berry & Co., of 436 Massachusetts avenue,
Cambridge, a large

furniture house, has just

added the Ediion disc line, and the manager of
the department is pushing it for all it is worth.
W. W. Ballard, of Salem, is another who has
added Edison disc outfits to his department.
Others who have made arrangements through
Manager Silliman to handle this line are B. J.
Kelly & Co., of llorrjsville, Vt.; J. W. Johnson
& Son, of Newport, N. H.; W. A. Allan, of Andover; the Atheiton Furniture Co., of Pittsfield,
and C. F. Wing & Co., of New Bedford, one of
the largest concerns in Southern New England
handling the talking machine proposition.
Good Advertising Stunt.
One

of the advertising "stunts" of Manager

Erisman, of the Columbia Co., was the issuance
of. cards advising its patrons to attend the concert
at the Boston Opera House on Sunday night, February 1, when the contributing talent included Constantino, the celebrated tenor, and Jose Mardones,

the great bass, both of whom sing for the Co-

that was going on was attended with more or
less dust, which certainly was not pleasant for

lumbia. The airs that wer'e mentioned on the card
were those which could be procured on Columbia

two women customers, not to mention several men,

records.

who were in the place at the time. What if Friday is the traditional sweeping and dusting day.
Isn't the proper time to clean up a store before
it is opened in the morning or after it is closed
for the day?
Folk Dance Demonstrations.
Mrs. Soule, of the Carr School, Somerville, gave

another of her folk dance demonstrations with a
group of pupils from the ninth grade at the Grafonola parlors of the Columbia Company on Saturday morning, Jan. 24. Many of the numbers,
some of them being Norwegian, Spanish, Swedish

and American, were danced to the strains of
familiar orchestral records. There was a large
audience present and the value of the Grafonola

as an inspirational and energy -saving
fully demonstrated.

P
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aid was

Street Cars Help Sales.

Manager White, c.f the Victor department of
the Henry F. Miller Co., has found a steadily
growing demand ever since the surface cars were
put back on Boylston street following the work
of excavating for the subway. Lately he sent a
good-sized consignment to a customer in Peru,
South America, consisting of an expensive Victrola and a carefully selected assortment of
records.

Keeping Things Hustling.
Herbert L. Royer manages to keep things
hustling at the Arch street Victor quarters of the
M. Steinert & Sons Co. Between the Boylston

street store and the Arch street place the Victor
business of the Steinert house is a large one.
Manager Royer has now around him a carefully

of the latest to become a distributor of Edison
disc phonographs and outfits. He is near the
South station in Dewey square, and if one prefers to consider the Columbia or the Victor proposition he can supply one with what he wants.
Reports Lively Demand.

George Lincoln Parker is finding a lively call
for all the various kinds of talking machine outfits, and the fact that his quarters in the Colonial
'building are so easily reached by elevator makes
them a very convenient place.
F. H. Thomas Co.'s Store Well Patronized.
Well equipped demonstration rooms on the
Exeter street side of the F. H. Thomas Co. store
at 691 Boylston street are the rendezvous of many
Back Bay people who have become interested in
the Edison disc machine. The fact that this place
is near the Hotel Lenox is something in its favor,
as many of the grand opera stars make that hotel
their home while singing here.
Victor Outfits in the Schools.
Billy Fitzgerald, of the Eastern Talking Machine Co., says it is most surprising the way that
outfits have been taken by the schools, and he
adds that there is not a single private school in
the city that is not equipped with a Victor outfit
and the accompanying course on "What We Hear
in Music," which is proving so valuable to music
lovers and those bent on a finer appreciation of
the art. And Billy is working hard with the pub-

lic schools, too.
Demonstration of Sound Waves.
A most interesting demonstration of sound
waves was made lately in one of the Lowell Institide courses of lectures at the Massachusetts In-

stitute of Technology. The course was given by
Professor Dayton C. Miller, and during his third
lecture on "Sound Analysis" he used a flute, cor-

net, voice and Victrola, the latter being generously furnished the professor by the Eastern Talking Machine Co. The discs used included the
"Rigoletto" quartet, a Caruso selection and a
piccolo number. All the numbers were played

through a horn into another horn, the sounds
becoming graphically and clearly visible to the eye

when thrown on a screen, showing conclusively
how science has come to the aid of recording and
or

Real Music
At Last

The main thing that you sell when you are an
Edison disc merchant is music-real music-the
kind of music that makes a man long to spend
his evenings at home. This is the reason why so
little salesmanship is required of Edison disc
merchants, and low selling cost means big profits.

Boston, Mass.

selected staff of men, and with the frequent chats
he gives them on business efficiency they are developing into clever and far-seeing salesmen.
Takes on the Edison Disc Line.
Walter J. Bates, of 170 Summer street, is one

P
-E
SERVICE

It isn't even necessary that you should have
any experience as a phonograph man, for part
of our service to you is along educational lines
in order that you and your salesmen may do
the greatest amount of business. This is real
service and co-operation that means results.

THE
PARDEE-ELLENBERGER
CO.

New Haven, Conn.
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photographing sound waves. It is of interest that

experimental work has been going on for some
time at the Institute of Technology with a Vietor
which has been furnished by the Eastern Company,

and the results arrived at through the use of different needles has been one of the many interesting developments of the experiments.

Takes a Star Part.
The dictagraph such as is used in "Under
Cover," that intense play of adventure and detective ability that is crowding the Plymouth Thea-

ter at every performance, is on exhibition at the
Eastern Talking Machine 'Co.'s Fremont street
quarters, and is attracting much attention. Just
what this remarkable instrument is able to do gets
about the best demonstration in "Under Cover"
that it possibly could have, and a study of the
device whets one's desire to see the play.
Some Effective Publicity.
Joseph Santley and his musical show, "When
Dreams Come True," are getting good advertisement through the postal cards which are being
distributed through the Columbia Graphophone
Co.'s offices. On these postals is a small disc record of one of the selections from "When Dreams
Come True," which really plays fairly well. On
the card is the stamp of the Columbia Co.
Larger Chickering & Son's Victor Rooms.
Since :Manager Curricr has taken hold of the
retail quarters of Chickering & Sons the Victor
department, so ably managed by Brother Batchelder, has been moved from the basement of the
establishment to the second floor. The new quarters are approached by a flight of easy stairs, and
at the rear of the store is the elevator if one

the assistance of two able clerks Manager Batchelder is equipped to largely increase his business.

Victor on the Stage.
In "Years of Diseretion," playing at the Tremont Theatre, next door to the Eastern Talking
Machine Co.'s establishment, there is a Victor
used, and this instrument has been furnished by
Manager Taft, of the Eastern Co. The outfit plays
an important part in the progress of the play.
Non -Partisan Meeting Place.
During the recent mayoralty campaign the Eastern Talking Machine Co.'s offices assumed the as-

pect of political headquarters, as several of the
men prominent in the campaign, who happened to

be Victor enthusiasts, dropped in on Billy Fitzgerald and the other boys quite often. Mayor
James M. Curley (he then was only a candidate
for the office) was a frequent caller, and a large
picture of him and his family now adorns the

was another of the political callers.

Both the

Mayor and the Collector possess Victor outfits.

Featuring the Columbia Grand.
Miss Mabelle Jones, who has been unusually
successful in interesting patrons in the.$500 Columbia grand, has been spending a part of this
month at the Atherton Furniture Co.'s- place in
Worcester, where she has been giving some successful demonstrations.

Visit Columbia Headquarters.
When Manager Arthur Erisman, of the Columbia, went over to New York a short time ago to
eonfer with the home office officials, and he took
with him C. A. Hewett. in charge of the graphophone department of C. A. McArthur & Co., of

Mr. Hewett was thus able to come in

Boston.

STANDARDIZING CATALOGS.
Effort to Make Them of Sizes Suitable for Fil-

of catalog sizes," he continued, "is that each
manufacturer or wholesaler wants individuality ii.
his catalog. But individuality can be obtained En
color and thickness just as well as in size. With
all catalogs printed in two sizes, each manufazturer can adopt a certain color and thickness that
will distinguish his catalog from all others."

ing Winning Approval in Business Institutions Throughout the Country.
The inconvenience of filing for purposes of
reference catalogs of all sizes and shapes has
prompted the

Technical

Publicity

Association,

whose membership comprises the advertising man-

agers of many of the largest business houses in
the country, to start a campaign for uniform sizes
of catalogs. Definite proposals have been prepared by the association, and will be sent out this
week to all of the leading manufacturers, wholesalers and retailers.

The chief recommendation is that two sizes be
adopted as the standards for all catalogs, 6 by 9
inches, and 8% by 11 inches. It is argued that if
every house that issues a catalog will have it made
up in one of these sizes, it can then be filed for
reference with hundreds of other catalogs by any
one receiving it. At present, the Technical association's circular points out, because of their va-

Machine Co. Make Many Successful Business

Connections in Boston and Fall River.
(Special to The Talking Machine World.)

February 5.-Manager Chamberlain, of the wholesale department of the Eastern
BOSTON, MASS.,

Talking Machine Co., has been most successful of
late in being able to interest large concerns in the
Victor proposition. Among the houses to recently
take on these machines are the A. McArthur Co.,
of Washington street, this city, which already has
developed a large talking machine business; Kraft,
Bates & Spencer, Inc., of Boylston street, a piano
house, which has had a talking machine department

for some time, and George H. Munro, of Fall
River, one of the leading piano houses of that progressive city.

desk of Fitzgerald. Collector Joseph A. Maynard

The rooms are most attractive
and much larger than the old quarters, and with
wishes its use.

NEW VICTOR AGENTS IN BOSTON.
Who!esale Department of the Eastern Talking

personal touch with many of the Columbia officers.

The &flerence between an optimist and a pessimist is that one believes in mascots and the
other in hoodoos.

OPEN EDUCATIONAL DEPARTMENT.
The Outlet Co., of Providence, R. I., Perfecting
Plans for Its School Campaign.
(Special to The Talking Machine World.)

R. 1., February 9. --An educational
department recently has been opened at the Outlet
Co.'s large establishment in this city, and its special
work is exploiting the sale of Victor machines and
special records in the schools. H. C. Johnson. the
new manager in charge of this work, has met witb
PROVIDENCE,

marked success, due in large measure to his entireiy original methods of procedure, and he has
been able to convince any number of school princi-

pals and teachers of the wonderful results that
can be attained by the Victor equipment in the
education of children along music lines.

HOLD ANNUAL CONCERT AND DANCE.
(Special to The Talking Machine World.)

January 31.-The fire department of the American Graphophone Co. held its.
BRIDGEPORT, CONN.,

third annual concert and dance Wednesday evening

at the Colonial Hall in this city. A number of
prominent Columbia artists were in attendance, including Fred Van Epps, Ada Jones, Byron G. Harlan and Henry Burr.

There are many qualities of steel but only

the best steel is used in making

BAGSHAW NEEDLES
It took a lot of experimenting to secure the formula for

rying sizes, catalogs unnecessarily take up valuable
space, and cannot be filed and indexed in any way

the steel used in Bagshaw needles, for we know that the

that will make reference to them easy.
The plan to standardize the catalogs has met with
the approval of many advertising and catalog men
associated with large manufacturing firms. The
chief of the catalog department in one firm said

talking machine needle, while small, is one of the most important parts in sound reproduction. The temper must be exactly
right, so that in manufacturing the point of the needle will be
perfect. Examination of a Bagshaw-made needle under a
strong glass proves this.
The steel must be firm enough to play on the record, and
to do so without injuring the record. This needle quality is
known to many jobbers and dealers, which is responsible for

recently that there was every reason for the

adoption of the idea and none against it.

"Many catalogs," he said, "contain matter of
permanent value, such as standard tables, decimal
equivalents, engineering statistizs and the like, and

should be kept in a ready reference cabinet or
closet by department managers. At present, however, it is practically impossible to keep them so
that they can be of any use. I recently measured
the catalogs of 700 houses and found 147 different
sizes among them. They varied from pocket edi-

tions to immense books that would almost cover
the top of a desk. How can such a collection of
books be filed in any sort of systematic manner!
"The only possible objection to standardization

the fact that Bagshaw-made needles have the largest sale in
the world.

W. H. BAGSHAW

Lowell, Mass.

Established 1870-pioneer needle manufacturers
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THE TALKING MACHINE AS CIVILIZER IN THE PHILIPPINES.
A story of unusual interest is represented in the
accompanying photograph showing a group of
natives in the far -away Philippine Islands listening

to some of their own records, which had been
made for the Columbia Graphophone Co. by an

recording purposes.

Dean Worcester also found
the dictaphone of considerable assistance in the
daily routine of his research work. Dean Worcester is shown at the extreme right of the photograph.

state that both the Columbia and Victor lines were
in big demand during the past month.
Joseph Fink, of the Fink Talking Machine Co.,
said that January was his biggest month, and he is
most enthusiastic. He had a good run on the high-

priced Victors and also had many calls for the
latest records.

Another firm that was in the limelight during
January was the Peabody Piano Co., who have
been making steady strides toward the top in the
talking machine business.

INTRODUCE NEW LABEL
For Victor Records Which Was Designed and
Perfected After Extended Thought and Consideration-Space for Private Number.

Beginning with the Victor records presented in
last month's supplement, the Victor Talking Machine Co. announced to the trade a new label on
Victor records that was designed after extended
thought and consideration. A change from the
former label had been contemplated by the Victor
Co. for some time, as there were several minor
objections connected with this label that the company felt sure could be easily remedied. The new
label is the result of this thought.
As announced by the company, the new label
embodies the following improvements over the
former one: "The word 'Victor' appears so boldly
that there is no chance for uncertainty as to the
source of the record, even at considerably more
than arm's length. Again, the type used is what
is now recognized more or less consciously as

Victor type-the face that has been most consistently used in Victor advertising. There is a
broadening of the gold circle on either side of the
label at the

Members of One of the Philippines Tribes Listening to Their Own Records.

expedition under the guidance of Dean Worcester, who is famous for the constructive and up-

lift work that he has been doing in the Philippines. It may seem somewhat unusual to use a
dictaphone for recording purposes, but in the absence of any regular Columbia dealer in this territory the dictaphone was found invaluable for

BALTIMORE'S BUSY MONTH.
Talking Machine Dealers All Enthusiastic Over

the Fine Business Transacted in JanuaryAlmost Impossible to Supply the Demand for
Records-The Outlook for the Spring Months
Is Excellent and Is One of Optimism with

Every Dealer in the Monumental City.

The natives in this section of the Philippine
Islands are called Igorots, and their records consist of vocal selections and native songs which they
rendered on the nose flute, an instrument decidedly
original and distinctive. The tonal merits of these
records will be a matter of considerable interest to
people the world over.

a few words just what results were obtained each
month. The announcement this time is simple
and to the point, and runs thus : January beat any
month in 1912 and 1913, except December, 1913.
Air. Denison declared he is going to do his part
to make 1914 the real year in talking machine
annals.

Reports from the Sanders & Stayman Co., Inc.,

top, which can be written on with

black ink.

"Formerly there was no space provided in which

the user might put his own catalog number on
the record, and by providing such a space we have
simplified the process of returning each record to
its proper place in the private collection. These
will be of especial benefit in all the black label
series. There was formerly no way of marking
such records except by attaching an unsightly
sticker."

The red seal records issued by the Victor Co
had their labels changed some time since, and the
new labels have won the unqualified approval and
admiration of the trade. The simplicity and dignity of the new label, coupled with the improvements noted above, combine to make it most
artistic.

(Special to The Talking Maclaine NVorlil.)
'BALTIMORE, Mu.. February 7.-Remarkable as
'it may seem, the dealers here announce that figures for January show a very unusual result for
this month of the year They not only pass those
for January, 1913, but all hands declare that they
show a substantial increase over those for any
other month during 191:3 than December. There
are probably no more enthusiastic individuals than
the talking machine men these days, and they are
emphatic in their statement that they are going to

bend every effort to make 1914 go 1913 one better.

Judging from the results of the last month

it

would seem that they are on the right road to success.

Manager W. C. Roberts, of E. F. Droop &

Sons Co., announces that both the wholesale and
retail trade have taken a wonderful spurt and that
January was a fine month. Of course, it did not
equal December, and Manager Roberts declares
that had it beaten December he does not know
what he would have done to accommodate the customers and properly care for the stock necessary.
The capacity of his store was taxed to the climax
during December, and if this condition continues
he will have to make substantial extensions.
Manager S. A. Denison's business barometer is
still in its accustomed place, and this indicates that
business with the Columbia line has not dwindled.
Mr. Denison, of course, is manager of the local
branch of the Columbia Phonograph Co., and the
barometer in question is his little slate which hangs
back of his desk., and which tells concisely and in

Record Service
IS WHAT YOU NOW NEED
Dealing with BUEHN assures you the best
in service

that can

be had.

Stocks of

EDISON CYLINDER and VICTOR DISC
RECORDS, both Domestic and Foreign,

as complete as large orders and factory
deliveries can make them.

Send your order for RECORDS to

LOUIS BUEHN

-

and be convinced.

Philadelphia
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The Columbia Grafonola is more and more

being recognized as the supreme instru-

ment of music. The greatest music

lovers are buying the most perfect instrument. The Columbia Grafonola,
"Favorite," for instance.
(Write for "Music Money," a book "full of meat" for those

Columbia Graphophone Company

dealers interested in quick and frequent turnover of capital.)

Woolworth Building, New York
we been able to supply all demands. Conditions

MANY FEATURES OF INTEREST IN PHILADELPHIA TRADE.
Elaborate Demonstration of Edison Disc Phonographs and Records Gets Prompt ResultsPennsylvania Talking Machine Co. Very Active-Progress of the New Dealers' Association-Record Supply Rather Low-Louis Buehn Reports Substantial Increase.
(Special to The Talking Machine World.)

PHILADELPHIA, PA., February 9.-The beginning

of the second month of the year finds the talking
machine men of Philadelphia in the best of spirits,
for they had an unusually good January. It was
better than last year, every one reports, and the
only unfortunate thing the dealers had to contend
with was a difficulty in getting machines and certain classes of records.
Edison Disc Phonograph Demonstrated.
Several things of more than usual interest
have transpired in Philadelphia recently. Last

Dictaphone in this territory." They have just had
their delivery automobile painted in yellow enamel

with gold letters, presenting a most striking appearance.

Hard to Get Enough Records.
G. F. Wurtele, of The Gimbel talking machine
departMent, reports that its business in January
has been most excellent and shows a big gain over
last year. Plans are being formulated at present
for a considerable enlargement of the department.
Mr. Wurtele says that it has been unable to
obtain many of the most popular of the records,

are a little better now, and the factory is supplying
us in better proportion."
Machine Situation Improved.

The machine situation seems to be better all
around, although I have noticed at some of the
stores,

that there is still a shortage of the $50, $75

and $100 types. Mr. Buehn believes that the indi-

cations are that business .is going to be maintained
for some time to come.
In the Edison dictating machine Mr. Buehn has
done a splendid business and it is showing a marked

improvement right along, the attitude of the big
firms being much more friendly to the spend.ng of
money on devices of this kind for the facilitating

of their business than they were during the last
four months of 1913. They have closed some very
nice business with the Linoleum Co., of Trenton ;
the Keystone Plaster Co. and the Tunis & Cookey
Lumber Co., of this city, as well as other big con-

week Thomas A. Edison, Inc., gave a demon-

otherwise it would have been able to do very

stration of its latest disc machine in this city at the
Ritz -Carlton Hotel, for which they had issued 3,500

much more business in January.
cerns.
Weymann & Sons After High Class Trade.
Take on New Salesman.
Harry \Veymann, of H. A. \Veymann & Sons, re- Strawbridge & Clothier have added to their sellports that the demand for Victor Victrolas and ing force Otto Luedeke, who was formerly with a
records is almost phenomenal and their business
well-known talking machine house in this city.
during the year past was double that of 1912, and Thcir 'business has been very much better than it
so far this year their sales will double those of was last year.
last year. In the retail department, he says, they

The exhibition lasted from 1 to 6
o'clock and more than a third of the invitations
invitations.

were accepted. Every one is most enthusiastic over
the instrument and there are prospects that within
the next ten days there will be a number of dealers
in Edison disc phonographs in this city. After

the hotel exhibition Mr. Stanton, of the Edison
Co. remained in this city and gave exhibitions at
several well-known piano houses. It is not unlikely that a number of prominent firms will take
the Edison disc for sale here.
F. K. Dolbeer, William Maxwell and 'Mr. Stanton, represehting the Edison Co., were here for the
exhibition.

They had upwards of forty of the

latest and best Edison records with -them. The
Edison disc is at present handled here by two concerns, the most recent to take it being the Music
Shop, No. 218 South Twelfth street.
Great Activity with Pennsylvania T. M. Co.
The Pennsylvania Talking Machine Co. has had
the front of its building handsomely repainted
with green enamel of a peculiar tint, which has
been attracting a great deal of attention. They
are contemplating numerous interior improvements
and are now getting estimates on the building of a

balcony over two-thirds of the store, with a large
stairway leading up to it, and which will seat a
great many people. Manager Eckhart reports that
the business of his firm on the Columbia machines
in January was nearly equal to that of December,
and that they beat January of a year ago by more
than 100 per cent. Mr. Eckhart was up the State
several days this week and closed a very important
deal at a very important point and secured a substantial order. He had Harold Lyle with him. He
believes the firm will do a tremendous business.
Among the visitors at the Pennsylvania store the
past week were George Lyle, general manager of
the Columbia Co., as well as Marion Dorian, the
treasurer.
The Dictaphone business has also been most excellent, and they closed a number of important
sales the past month and have some big things for
February, one instalment being for close to 100
machines. "February," says Mr. Eckhart) "bids
fair to be the biggest month in the history of the

get most excellent results from their newspaper
advertising, which is striking, and in which they
illustrate the latest dancing fads and show how they
can be satisfied in the home with the Victrola. They
refrain from stating prices and they believe it has

been the means of selling a much better class of
goods, but instead they say: "Any of the Victor's
new and improved styles may be purchased on convenient terms. Every instrument is guaranteed and

LIMN TRADE IN DENVER.
Difficulty Lies in Securing Sufficient
Quantities of the Popular Records to Meet
Demands-Three Happy Managers and the
Reasons-Other News of Month.

Chief

(Special to The Talking Machine World.)

DENVER, COL., February 6.-The talking machine

is backed by our reputation of a half century as
manufacturers and wholesale distributers of mu-

trade in this city has kept up in a remarkable man-

sical instruments of superior construction."
Mr. Weymann believes that this sort of adver-

far in excess of the total sales volume for the same

tising brings better results and a better class of

various local

people than that followed by so many houses who
are continually advocating the old "small weekly

sales are particularly heavy and the main question
with both the jobbers and dealers is that of secur-

payments."
New Association Making Some Progress.

ing a sufficient stock of records to meet the de-

It took a good while to get

thing started,
but I am assured by some substantial men in the
trade that the Retail Talking Machine Dealers' Association is going to go through. They are working it out on a little different basis than at first
arranged. They were not able to get the signatures
of all the representative dealers to become members
of the association, but they have the promise of all
the

of them, I am informed, that they are willing to
sign a paper to adhere to the rule of charging interest on deferred payments. There will be another
meeting within the next week or two, when those

active in the organization have hopes that all the
representative houses in the trade will be in attendance.

Increase in Business for Louis Buehn.
Louis Buehn reports that the business of his
house in January was very good, being slightly in
advance of last January in spite of the shortage of
records and medium priced machines. "The shortage of records," he says, "makes it problematical
as to how big our business would have been had

ner and the sales for the month of January were

month last year, according to the reports of the
talking machine

houses.

Record

mands. The call for dance records to provide suit-

able music for the tango, maxixe and hesitation
waltz is especially strong and the stocks of that
class of records are at low ebb.
At the present time there are three local talking
machine managers who are particularly happy, regardless of trade conditions. The happy ones are

0. F. Kelso, manager of the talking machine department of the Denver Music Co., who is the
father of a bouncing baby boy, who has already
developed a pronounced taste for talking machine
music; C. B. Arbenz, manager of the talking machine department of the Knight -Campbell Music
Co., and W. C. Wyatt, manager of the talking machine department of the Denver Dry Goods Co.,
both of whom have had dainty feminine additions
to their households recently.

The Denver Dry Goods Co. reports a big increase in the popularity of the Edison disc phono-

graphs and records, for which the house has the
jobbing rights. The company will be represented
at the annual gathering of the Edison disc jobbers
to be held in New York on the 9th and 10th,
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Increase Your Record Sales
BY PLACING THIS HANDSOME FLEXIBLE
COVER IN THE HANDS OF YOUR PATRONS
This attractive flexible cover is designed to hold the Victor or Columbia semi-

annual record catalog, and is bound in mahogany colored imitation leather, and
lined with black silk cloth.
The price of this flexible cover is so low that it permits you to give same free
to your customers with the record catalog inclosed, thereby making a useful souvenir
and a permanent advertisement ; or you may charge a nominal sum for it if you
desire.

In lots of 1 00 or more, your name will be stamped on face of cover in gilt
lettering free of charge.
Send 20c. in stamps for a sample cover, with special trade prices.

NEW YORK POST CARD ALBUM MFG. CO., 23-25 Lispenard Street, NEW YORK
Makers of Talking -Machine Record Albums

F. K. DOLBEER HOME FROM TRIP.

RECEIVER FOR POOLEV CO.

Covers Principal Cities in Far West to Pacific
Coast in Interests of Thomas A. Edison, Inc.
-Business Conditions Generally Satisfactory Throughout the Western States.

Prominent Furniture and Record Cabinet Manufacturer of Philadelphia Sends Letter to
Creditors Announcing Culmination of Financial Difficulties-To Continue Business.

The Pooley Furniture Co., manufacturers of fine
(Special to The Talking Machine World.)

ORANGE, N. J., February 9.-F. K. Dolbeer, gen-

eral sales manager of Thomas A. Edison, Inc.,
phonograph division, has returned from a two
months Pacific Coast trip, during which he spent
some time in Portland, Seattle, Vancouver, Spokane, San Francisco, San Diego, Los Angeles and
other.points. Leaving New York on the sixth day
of December, he arrived in San Francisco inside of
four days, which is a remarkably short time, particularly in winter, as stormy weather frequently
retards railroad efficiency.

"I spent New Year's," continued Mr. Dolbeer,
time.
"at San
and
The city seems to go as wild over this holiday as
New York, and although the rain interfered with
the strcet processions, still the life at thc hotels
made up for it. This city is growing at a rapid
rate and I am greatly impressed with its throbbing pulse of activity. The exposition buildings
are being rapidly completed and it would not surprise me, if circumstances demanded, that the exposition could open as early as September of this
year.

"As to business conditions on the Coast, it is
difficult

to think of a single word to cover the

entire situation, for in some localities business was
brisk and in others the visitor was told that general

trade was not up to the usual standard. As a
whole, however, the average is good and I should
imagine that is in some spots a slight depression
were felt, the setback commercially is only temporary.

"I was very glad to witness the tremendous
widespread interest on the Coast towards the Edison disc phonographs and records. Everywhere
I went I heard only words of praise for the musical

perfection that has been obtained in this latest
product of Mr. Edison's genius. Naturally, the
sales are growing very fast and there is every indication that 1914 will see a wonderful year for the
distribution of these machines throughout the
Coast States."

Mr. Dolbeer told about his visit to the home of
Frank Hart, of the Southern California Music Co.,
Los Angeles, which is located eighteen miles from

the city, and where he not only enjoyed eating
fresh blackberries on January 11, but where be
saw the most wonderful scenery. "Mr. Hart's
home, comprising many acres of ground, is situated
on a plateau, from which may be seen mountains,

valleys, the cities of Pasadena and Los Angeles,
the ocean, embracing a view that extends over
many miles in all directions," added Mr. Dolbeer.

Mr. Dolbeer remained in Orange but a few
days before leaving on a short trip that will take
him to a number of Eastern cities.

furniture and talking machine record cabinets in
Philadelphia, Pa., has sent omt the following letter to the creditors of the company, under date of
February 9, 1914:
"There were several merchandise suits pending

aga'nst us which we have been unsuccessful in
trying to get out of the way. As the suits would
go to judgmcnt on Tucsday of this week, thc committee representing creditors decided, in the interest of all creditors, to apply for a receiver in equity.
This was done of the 7th inst., and M. Weinmann
was appointed by the court. He will continue the
business, conserving all the assets in the" interest
of creditors.
"We regret very much that four or five creditors
out of a total of 140 made this action necessary."

TAKES ON THE VICTOR LINE.
Hanford & Horton Co., Middletown, N. Y.,
Planning to Give the Victor Line a Live Representation in Orange County-Manager
Visits New York to Complete Deal.
The Hanford & Horton Co., of Middletown, N.
Y., closed arrangements last week with Thomas
G. Green, representative of the Victor Talking
Machine Co. in that territory whereby a complete
line of Victor products will be handled. This
company has been established in business for the
past fifty years, during which time it has conducted a high-class leather goods, book and stationery business, catering to an extensive clientele
in their part of thc State.
The new Victor department will be under the
general supervision of S. G. Shimer, with Mr.
Kenney in personal charge. Both of these gentlemen were visitors to New York this week, calling
at the offices of the New York Talking Machine
Co., 81 Chambers street, New York, the prominent
Victor distributer. They thoroughly investigated

the stock methods and other interesting items of
the business as conducted by this company and
were so pleased with the ideas they obtained from
this investigation that they placed a substantially
larger initial

order than they had originally

planned.

"OFFICE MAXIXES" THE LATEST.
According to the New York World, "office
maxixes" are the latest form of the dancing mania.

Business men's wives have discovered that the
hardwood floor of "hubby's" big office is excellent
for dancing. There's no rent to pay and a talking
machine furnishes the music. The office dances

are generally held from 5 to 6.30 and are of frequent occurrence, especially in the automobile district.

'THE. SOUTHERN CALIFORNIA TRADE.
F.

K. Dolbeer, of Thomas A. Edison, Inc., a
Welcome Visitor-J. C. Berryman Appointed
Manager of Eilers Department-Excellent
Business Reports from the Smaller TownsJ. C. Clem Invents Tone Arm Amplifier.
(Special to The Talking Machine World.)

Los ANGELES, CAL., February 5.-F. K. Dolbeer,

sales manager of the Thomas A. Edison, Inc., was
a welcome visitor to this section recently. While
in Los Angeles Mr. Dolbeer, with 0. A. Lovejoy,

manager of the Southern California Music Co.,
visited many of the city and suburban Edison
dealers, and was very much pleased with the results obtained by them.
J. C. Berryman, who has been with the Eilers
Music Co., of this city, for a number of years,

has been lately appointed manager of the talking
machine department. This position was formerly
filled by S. C. Purier, who is now retiring from
the talking machine line, and has taken interest in
onc of thc large piano houses of this city.
The Baxter -Northrop Co. is much pleascd with
the volume of business done in its talking machine department within the past thirty days, of
which B. H. Burke is manager.
W. W. Nash, Covina, Cal., nas been doing
splendidly with the Victor line in his progressive
little town. The popular sellers has been the Victrola XIV. and XVI.
A. P. Neilson, of Taft, Cal., was in the city for
a few days, and very much enthused over the outlook of the Edison line in that great oil center.
One of the best known authorities on tone reproduction is Amct, of Redondo, Cal., who has very
recently perfected a new talking motion picture,
and is now in Washington, D. C., with this device.
Prof. Amet has more than onc hundred patents relating to talking machines.
Bowman Merritt, Fillmore, Cal., has taken on a
complete line of Victor goods, also Oscar Glanville, Mojave, Cal., who increased his Victor stock.
Harry H. Clubb, an old-time talking machine
man of Los Angeles, is again back in the harness
selling talkers for the Wiley B. Allen Co.
C. W. Betty, Maracopa, Cal., and C. C. McGregor, of McGregor Bros., Ventura, Cal., were
in the city recently. Both are live wires with the
Edison line.

J. C. Clem, has produced a tone arm amplifier,

12 x 4 inches at the mouth, and giving a tone
equal to that of a large wooden horn. This arrange-

ment can be placed on any style or make of machine, the object being to increase the volume of
the tone in a small space.
A. J. Morse, manager of the branch store at San
Diego, Cal., of the Southern California Music Co.,
spent a few days in this city, much elated with the
growth of business within the past few weeks.
Worthy of all acceptation and constant reiteration is this. "The ideal of modern advertising is
to exalt the standard of your product in the mind
of the public so that you can get your price,"
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EDISON DISC JOBBERS' ASSOCIATION ORGANIZED
At Meeting Held at Hotel Knickerbocker, New York, on February 9-H. H. Blish Elected
First President-Objects of the New Association-Jobbers Visit Edison Factory and
Are Entertained by Officials of Company-Most Enthusiastic Over Conditions.
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.\ fter a luncheon at the Essex County Country
Club the jobbers returned to the factory, where
they spent some time with Mr. Edison in his
laboratory and then left for New York, either
to spend a few days in the metropolis or to rush
home and again take up their business reins with
increased enthusiasm.

An association of Edison disc jobbers, regarding

On Tuesday morning the jobbers made an early

which there has been much speculation throughout
the trade, and especially since the informal meeting of a number of the jobbers in New York last

start and were escorted to the Edison factories
in Orange, N. J., where they held a long confer-

August, became an accomplished fact this week
when on Monday a score of the leading jobbers of
Edison disc phonographs from various sections of
the country gathered at the Hotel Knickerbocker,

New York, and formally organized the Edison
Disc Jobbers' Association, for the purpose of developing and maintaining harmonious relations between the jobbers and between the jobbers and the
factory and for encouraging and aiding in all such

ence with the officials of the eompany, with results
most satisfactory to all concerned. They were

then escorted through the various departments of
the factory, where they witnessed the improved
processes for increasing the output, especially of
records, without in any way detracting from the
high quality of the product. The jobbers were
much gratified to learn that arrangements had been
made to take eare of all possible demands from
them for stock in the future with little or no de-

Those present at the meeting and who enrolled
as charter members of the Edison Disc Jobbers'
Association were: Laurence H. Lucker, Minnesota Phonograph Co., Minneapolis, Minn.; H. H.
Blish and H. H. Blish, Jr., Harger & Blish, Des
Moines, Iowa;
Music Co., St.

Marks

Silverstone,

Silverstone

Louis, Mo.; L. N. Bloom, The

Phonograph Co., Cleveland, 0.; B. W. Smith, The
Phonograph Co., Cincinnati, 0.; H. G. Stanton,
R. S. Williams & Sons Co., Toronto, Ont.; F. H.

Silliman, W. C. 'Pardee and E. L. Ellenberger,
Pardee -Ellenberger Co., Boston, Mass., and New

lay through the development of new and more

Haven, Conn.; N. D. Griffin; American Phonograph Co., Gloversville and Albany, N. Y.; J. N.

branches of the trade at large.
The first officer.; of the new association are H.

rapid manufacturing systems.

Swanson,

II. Blish, Harger & Blish, Des Moines, Iowa;
vice-president, C. B. Haynes, C. B. Haynes &

the factory by the jobbers was their meeting with
Mr. Edison on the eve of his sixty-seventh birthday anniversary, which occurred on Wednesday,
February 11. The jobbers presented to Mr. Edison
a specially prepared resolution congratulating him
on his anniversary and which was accompanied
by a handsome bouquet of roses. Mr. Edison was
quite overcome by the tribute and could not apparently do enough to express his appreciation to

matters as may prove of benefit to any or all

Co., Richmond, Va.; treasurer, F. H. Silliman,
Pardee -Ellenberger Co., Boston, Mass., and secre-

tary, H. G. Stanton, R. S. Williams & Sons Co.,
Toronto, Ont. The usual committees will be appointed by President Blish at a later date.
The jobbers as they reached New York were
a most optimistic lot, full of enthusiasm regarding
the manner in which, in every instance, their business had developed and of the volume of trade al-

One of the imposing features of the visit to

his guests.

Houston Phonograph

Co.,

Houston,

Tex.; C. B. Haynes, C. B. Haynes & Co., Richmond, Va.; Walter Kipp, Kipp -Link Phonograph
Co., Indianapolis, Ind.; D. W. Shultz, Shultz Bros.,
Inc.,

Omaha, Neb.; F. B. Bolway and F. B. BolSyracuse and Oswego, N. Y.; Percy

way, Jr.,

Ashton, American Phonograph Co., Detroit, Mich.;
W. A. Myers, W. A. Myers Sporting Goods House,
Williamsport, Pa.; A. W. Toennies, Eclipse Phonograph Co., Hoboken, N. J.; Albert Buehn, Buehn
Phonograph Co., Pittsburgh, Pa., and C. B. Harris,
Southern Talking Machine Co., Dallas, Tex.

ready handled, especially during the recent holiday

season they have been really
equipped in the mattcr of stock to go after the
season, the first

business energetically and to take care of it properly. Each jobber expressed supreme faith in the
future of the Edison disc phonograph and cited
the recent additions to his list of dealers and his

YOUR OPPORTUNITY

plans for the future to back up his beliefs in a
convincing manner.

The informal meeting called by Mr. Blish last
August proved such a success and so beneficial to

every one who attended that in answering this
latest call the jobbers all came fully prepared to
enter into a permanent organization and to give
the association their strongest support. The entire
day was practically given over to the perfecting of
the organization and to a discussion of the constitution and by-laws and there was little time for
general discussion of trade subjects, though such
matters

as eame before the meeting were con-

sidered carefully and decided harmon.ons:y.
When the new association gets into full running

order it is the purpose of the officers to keep in
close touch with every branch of the trade-factory, jobber and retailer-in order that it may
exert its influence in the right direction and at the
time when it will prove most helpful to the trade
Ps a whole, and the body will take up such matters
as the securing of the most favorable freight rates
on phonographs, records and accessories and the
general discussion and endorsement of methods
that will tend to further the Edison disc interests
in all sections of the country.
It is confidently expected that the few jobbers

who were, for one reason or another, unable to
attend the meeting will be quick to join the ranks
of the association and lend their support to that
body as well as benefit by the work of a representative trade organization. For some time at
least no regular annual convention of the new association will be held, but the members will be
ealled together at such times as are most con-

HERE IT IS
If you are one of those VICTOR DEALERS who has not
tried "BLACKMAN SERVICE," can you AFFORD to not try
it NOW?

Will You Ignore It?
Will you simply GO WITHOUT records you need, or will
you TRY BLACKMAN? We can't give you everything
wanted, BUT our service will AT LEAST be a BIG LIFT.

Send a Trial Order
Make it two or three for A TEST, and we will take a chance
On OUR SERVICE, when compared with others, making you
a REGULAR BLACKMAN DEALER.

DON'T DOUBT UNTIL YOU TRY

venient and_ when the most good can be done.

Following the adjournment of the meeting the
jobbers were the guests of the officials of Thomas
A. Edison, Inc.. at an informal dinner at the
Knickerbocker and later at the New Amsterdam
Theater, where they witnessed the performance of

"The Little Cafe," the representatives from the
Edison factory including General Manager Charles

H. Wilson, Second Vice -President William Maxwell, Sales Manager G. K. Phillips, Manager of
Phonograph Sales Frank K. Dolbeer and his assistant, A. C. Ireton, Charles Edison, son of
Thomas A. Edison, and others.

Very sincerely

BLACKMAN TALKING MACHINE CO.
J. NEWCOMB BLACKMAN, Pres.

97 CHAMBERS ST., NEW YORK iC,710().1: ee4#
...#4.,p IP;
tek.,

BLACK MAN
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The pleasure derived from music and
Columbia Grafonolas is identical-unend-

ing and increasing.
(Write for "Music Money," a book "full of meat" for those
dealers interested in quick and frequent turnover of capital.)

Columbia Graphophone Company
Woolworth Building, New York

TO WORK KEEN=0=PHONE PATENTS.

FLORIDA FOR THE VACATIONISTS.

Rex Talking Machine Corporation Leases Plant
Equipment and Patents of Philadelphia Con-

Max Landay Now a Strong Booster for the Land

cern and Will Manufacture in a Big Way.

tine and Other Popular Southern Resorts.

(Special to The Talking Machine World.)

From the -oldest city in America, St. Augustine,
Fla., The World recently received on a post -card,
portraying Max Landay, the popular Victor distributer, in the role of a vacationist rather than a Victor hustler, as will be noticed. Mr. and Mrs. Lan -

P1111-1DEAPHIA, PA., February 9.-The Rex Talk-

ing Machine Corporation was recently incorporated

in this city for the purpose of manufacturing talking machines. Capitalization is $1,200,000, divided
equally between preferred and common stock.

Philip Wohlstetter is president and H. W. Stoll is
treasurer. It will he several weeks yet before the
entire permanent organization can be announces!
definitely.

The Rex Talking Machine Corporation has
leased the entire plant, equipment of the Keen -0 Phone Co. for a term of years, where it will manufacture a medium-priced line of talking machines

of Flowers After Recent Visit to St. Augus-

day are pictured in one of the beautiful orange
groves of Florida, and judging from all indications, are having thc time of their lives picking the
luscious fruit.

Mr.. and Mrs. Landay returned to New York a
few days since from this very enjoyable Southern

Thomas Kramer is superintendent of the factory, while the recording end of the business is

under the charge of Frederick W. Hager and
Charles L. Hibbard.

said: "At the present time matters are in such a

1

preliminary shape that it is almost impossible to
tell the trade just what we are planning to do, although our policy is practically outlined. We hope
to be able to make an announcement in March and
in the meantime it can be said that we will manu-

de Janeiro, 4 pkgs., $788.
JANUARY 24.

Antofagasta, 10 pkgs, $700; 2 pkgs., $170; Barranquilla, 21 pkgs., $2,201; Callao, 5 pkgs., $1,146;
8 pkgs., $339; Caracas, 7 pkgs., $548; Christiania,
2 pkgs., $200; Copenhagen, 2 pkgs., $60; Havana, 2

facture and distribute a line of machines and
records of medium price, catering more particularly
to people in moderate circumstances."

pkgs., $172; Havre, 6 pkgs., $708; Kingston, 13
pkgs., $355; La Paz, 6 pkgs., $214; Liverpool, 9
pkgs., $193; London, 113 pkgs., $3,640; 14 pkgs.,

SIGN UP MANY DEALERS.
Eclipse Phonograph Co., of Hoboken, N. J.,

$1,090; Manaos, 4 pkgs., $128; Maracaibo, 1 pkg.,
$127; Rotterdam, 14 pkgs., $1,720; Singapore, 37
pkgs., $1,761; Vera Cruz, 108 pkgs., $4,055.
JANUARY 31.
Antofagasta, 35 pkgs., $731; 12 pkgs., $185;
Buenos Aires, 80 pkgs., $8,522; Cartagena, 13 pkgs.,
$394; Colon, 25 pkgs., $379; Delagoa Bay, 2 pkgs.,

a Large Edison Disc and Cylinder
Business-High-Class Trade Emphasized.

Doing

If you can learn to .meet to -day's trouble with a
placid soul, to -morrow's problems will come to you
With their amwerS in their hands.

and dealers in talking machines will doubtless be
interested in the figures showing the exports of
talking machines for the past five weeks from the
port of New York.
JANUARY 10.
Algoa Bay, 17 pkgs., $357; Ceara, 8 pkgs., $490;
Colon, 10 pkgs., $362; Demerara, 4 pkgs., $108;
Glasgow, 4 pkgs., $135; Guayaquil, 4 pkgs., 179;
Havana, 13 pkgs., $1,324; 34 pkgs., $1,436; La
Guaira, 6 pkgs., $250; Manila, 10 pkgs., $438; Sydney, 469 pkgs., $29,758; Valparaiso, 3 pkgs, $175;

$362; La Guaira, 12 pkgs., $478; Limon, 9 pkgs.,
$130; Liverpool, 19 pkgs., $1,075; 9 pkgs., $256;
London, 108 pkgs., $4,340; 1 pkg., $300;
pkg.,
$125; Manzanilla, 2 pkgs., $985; Puerto Barrios.
4 pkgs., $112; Port of Spain, 15 pkgs., $521; Rio

Philip Wohlstetter, president, in chatting wi h
the representative of The Talking Machine World,

some members of the trade, the cylinder business
is also going along very nicely."

(Special to The Talking Machine World,)

VASHINGTON, D. C., February 9.-Manufacturers

Antigua, 11 pkgs., $127; Bergen, 8 pkgs., $179;
Berlin, 20 pkgs., $617; Buenos Aires, 96 pkgs., $1,550; Cienfuegos, 38 pkgs., $1,864; Colon, 3 pkgs.,
$292; 5 pkgs., $137; Dublin, 2 pkgs., $118; Guayaquil, 51 pkgs., $2,762 ; 10 pkgs., $447; 14 pkgs.,
$1,639; Havana, 24 pkgs., $2,660; Kingston, 5 pkgs.,

shown in the new machine and record catalogs that
are now in preparation.

business is the fact that the great percentage of
this business is based on the machines selling at
$150 or over. This high-class trade is naturally
very satisfactory to the Edison disc dealers in
our territory, all of whom predict an excellent
spring trade with the Edison disc phonographs
and records. We have signed up quite a large
number of new dealers during the past month,
and, contrary to the pessimistic predictions of

and Value of Talking Machines
Shipped Abroad from the Port of New York
for the Past Five Weeks.

Vera Cruz, 710 pkgs., $1,984; Vienna, 1 pkg., $100.
JANUARY 17.

and records, the complete line of which will be

"Business has been keeping up remarkably well
for this time of the year," stated A. W. Toefi&es,
of the Eclipse Phonograph Co, 203 Washington
street, Hoboken, N. J., the well-known Edison disc
and cylinder jobbers. "Although there is a shortage in certain types of machines and in the more
popular records, shipments are coming from the
factory in a very gratifying manner.
"One of the pleasing features of the Edison disc

OUR FOREIGN CUSTOMERS.
Amount

$100; Gibara, 4 pkgs., $424; Hamilton, 3 pkgs.,
moor -

Mr. and Mrs. Landay in Florida.
vacation, but the memory of those Florida oranges
still lingers, notwithstanding the fact that Mr
Landay has been working day and night to prepare

for the opening of Landay Bros. newest store at
427 Fifth avenue, New York. Garnett Grove, St.
Augustine, Fla., was the scene of the illustration
herewith, and Max Landay recommends this spot
to all tired Victor enthusiasts who are desirous
of securing a store of renewed energy for their
busy seasons.

"I hed a dickshonary oncet," said Uncle Zeke,
"but after I found it -didn't spell words th' way I
did, I give it to th' depot agent. It holds his door
open durin' the hot weather fine!"

$108; Havana, 15 pkgs., $588; 8 pkgs., $458; Liverpool, 18 pkgs., $345; London, 177 pkgs., $5,388; 13
pkgs., $256; Manchester, 3 pkgs., $169; Manila, 54

pkgs., $2,905; Macoria, 4 pkgs., $315; Piraeus, 2
pkgs., $350; Rio de Janeiro, 12 pkgs., $811; Vera
Cruz, 26 pkgs., $1,048.

FEBRUARY 7.
Bahia Blanca, 2 pkgs., $256; Belize, 12 pkgs.,
$352; Buenos Aires, 119 pkgs., $15,492; Callao, 5
pkgs., $162; Cardiff, 4 pkgs., $163; Colon, 2 pkgs.,
$162; Cuidad Bolivia, 6 pkgs., $250; Genoa, 2 pkgs.,

$150; Hamburg, 3 pkgs., $195; Havana, 7 pkgs.,
$239; Limon, 8 pkgs., $437; London, 36 pkgs., $1,389; St. Petersburg, 10 pkgs., $220; 3 pkgs., $705;

Trieste, 3 pkgs., $455; Valparaiso, 3 pkgs., $141;
Vera Cruz, 20 pkgs., $759.

Welcome trials, for remember it is usually difficulties that bring a man to the fore.

THE TALKING MACHINE WORLD.
ATLANTIC CITY WINS FOR 1914.

NEW QUARTERS FOR C. W. LINDSAY.

Annual Convention of the National Association

Will Erect New Building for Quebec Branch
and Give Added Prominence to Victrolas in

of Talking Machine Jobbers to Be Held at
Popular Seaside Resort This Summer-Elaborate Program Being Arranged for the Meet-

Quebec Province-Work to Begin in May.

if not to express his choice of other cities. To
date about 75 per cent, of the membership have
responded and the choice is all but unanimous for
Atlantic City, there being just two dissenting votes.
Now that the meeting place has been decided
on work will begin at once arranging for C'e convention. If the 1914 gathering does not eclipse

any previous one it will not be the fault of the
officers in charge. Already President Roush and
Chairman Wiswell of the arrangement committee
have had their heads together and they have passed

the word along that not only will there be more
doing from an entertaining standpoint, -but there
will also be several innovations in the association
business meetings. In other words. these gentle
anent have adopted as their slogan, "something doing extraordinary in '14," and the members know-

ing their caliber seem to be perfectly satisfied to
leave it to them.
A special effort is going to he made this year to
get to the convention the heads of all houses job bring the talking machine line, as well as their
department managers.

Prior to this time a great many jobbers have
considered their talking machine department as

merely a side line, but association officials have
reason to believe this condition no longer exists;
in fact, when comparisons with other departments
are made of the 1913 business it is thought that
the talking machine line will have forced its way
ahead of most of their other departments. This
being true, there is no good reason for the heads
of these concerns ignoring longer the National
Association of Talking Machine Jobbers, and much

pressure is going to be brought to bear to convince them of this fact. It sounds reasonable.

President Roush and Secretary Whitsit spent
a day together in January talking over the important things to take up February 16, when the
executive committee will confer with the Victor
directors.

Once when Mischa Elman arrived at a certain
city to give a recital he hailed a conveyance at the
station and requested to be driven to the concert
hall.

"Not a bit of good-the house has been

sold out this last fortnight," retorted the driver.
"That is rather awkward," replied the young violinist. "But never mind, drive me there all the
same. I'll take my chance of getting in."

S. Williams & Sons Co., Ltd., Jobber of
Edison Phonographs, Holds Interesting and
Successful Reception to Mark Business An-

(Special to The Talking Machine World.)

QUEBEC, QUE., February 9.-Greater prominence

Under date of January 16, Secretary Whitsit, of
the National Association of Talking Machine Jobbers, sent out to all members a communication
informing them that the executive committee at
its meeting last September endorsed Atlantic City
as the place for holding the 1914 convention. A
return postal was enclosed with instructions to
check Atlantic City if the member favored it and

CELEBRATES 65TH ANNIVERSARY.
R.

niversary-Its Sixty-fifth, by the Way.

ing-Planning for Big Attendance from All
Sections of the United States.
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(Special to The Talking Machine World.)

will be given the Victrola line in this city as a

TORONTO, ONT., February 9.-A most successful

result of the decision of the firm of C. W. Lindsay,

anniversary reception was held on Tuesday, January 20, by the R. S. Williams & Sons Co., Ltd., of
Toronto, who is the Canadian distributer of Edison

Ltd., to erect new premises for its local branch
in the city of Quebec. The results of its negotiations was the purchasing of property on St.
John street, opposite its present store.
This
property gives it 4,2!)2 square feet of ground
on which it proposes to build a five -story steel
building, containing an attractive front and all
conveniences. Work will be begun on the new
building in May..

FIBRE NEEDLE MASTERPHONE.
Wins Much Praise from Trade and General
Public-Promises to Have a Big Demand.
"The reception accorded our new fibre needle
Masterphone has been very gratifying," said M. B.

Claussen, president of the Masterphone Corporation, 187 Broadway, New York. "Since announcing our new Masterphone late last month we have
received orders for it from all parts of the country,
as the

trade having derived entire satisfaction

from our steel needle device, felt confident in the
success of our fibre needle Masterphone.
"Notwithstanding the fact that the new Master phone has only been on the market for a week or
two, we are already in receipt of a number of communications from music lovers who are enthusiastic
over the tonal results obtained by the use of the
fibre needle Masterphone. The true, natural tone

of the record is not only brought out, but augmented by the use of the Masterphone, and with
the endorsenient of a number of famous artists
who have listened to their own records as played
with our new device, we naturally feel certain
that music lovers throughout the country will appreciate its true musical value."

phonographs and records. The occasion was the
firm's sixty-fifth anniversary, and the crowds that
inspected its ten -story "Home of Music," showed
their appreciation of the programs rendered in the.
recital hall. Both the afternoon and evening concerts presented a variety of music furnished by
Miss Estelle J. Carey, soprano soloist, Esther
Smith's concert orchestra, the Edison disc' phonograph and others. The building was most suitably decorated throughout and each floor was inspected by throngs of interested visitors. The
event was announced by invitation cards and well written daily paper announcements. This completes
the first year of the R. S. Williams & Sons Co. occupancy of its splendid new building.

WIN SUCCESS WITH COLUMBIA LINE.
Music Supply Co., of Toronto, Ont., Forced to
Move to Larger Quarters to Handle Growing Business at 36 Wellington Street, East.
(Special to The Talking Machine World.)

TORONTO, ONT., February 9.-The rapid increase

of the sale of Columbia products in the province
of Ontario has meant such expansion in the business of the Music Supply Co., Columbia jobbers
for this province, that it has been forced to
take larger premises, and accordingly has moved
from
Wellington street, West, Toronto, to 36
Wellington street, East. A new feature of the
Music Supply Co.'s trade is the introduction of
the foreign language disc records. These give
dealers a field for selling courses in French, German, Spanish and Italian, for which both the proprietors of the firm, John A. Sabine and Charles

R. Leake are convinced is a very large one in

TO HANDLE THE EDISON LINE.

Canada, and one that should yield good results to

Two Companies Incorporated, One with Headquarters in Chicago and the Other in Kansas
City-Latter to Act as Phonograph Dis-

tributers-Will Also Open Retail Store.
(Special to The Talking Machine World.)

CHICAGQ, ILL., February 9.-The San Francisco

live retailers.

SUCCESS WITH DAILY CONCERTS.
(Special to The Talking Machine World.)

PLYMOUTH, N. H., February 8.-Fred W. Brown
reports that his Edison cylinder business is making

Phonograph Co., which has conducted a store in
this city for some time past, has been incorporated
with a capital stock of $15,000 for the purpose
of handling Edison phonographs. The incorporators are: Morris Cohen, Fred Barth and Clyde E.
Shorey. The same people have also incorporated

rapid strides. A very attractive window display
of the new Amberolas has done much to draw

the Western Phonograph Co., which will act as distributer for Edison phonographs and records, with

enthusiastic over its musical and constructive
merits. Business generally is excellent.

headquarters in Kansas City. The Western Co.
will open a retail store on Grand avenue, Kansas
City, under the management of W. P. Hope.

lasting spell.

trade, and daily concerts are the rule. During the

visit of the Edison representative a number of
prospects were closed, including one Amberola III
to a prominent merchant of the town who is- most

A little push will often be more effective than a

IMPORTANT NOTICE TO EDISON DISC DEALERS

The New
Thomas Attachment
Plays lateral cut records on the new Edison Disc
Machine. It has a patented ball bearing joint, which

makes it work flexible and free.

You should not fail
to have a quantity of these attachments in stock, as
it will greatly add to your machine sales.
Write to your jobber for a sample,
if he hasn't it write to us.
Patent Pending.

F. H. Thomas Co., 689 Boylston St., Boston, Mass.

THE TALKING MACHINE WORLD.
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This Cabinet is built to match the
machine case, and gives the impression that the two are a unit. It is a
masterpiece of cabinet making, and is
furnished in the various woods and
finished to match. The compartments
are lined with felt in the Salter style,
giving perfect protection to records.
Similar cabinets for the "Columbia"
line and some beautiful new cabinets
for the Edison line.

Salter Cabinet for No. IX Victor Machine.

What would you say of

a dealer in Talking Machines
who did not handle Records?

You would say that he

was like his stock-"Not all
there."

How About Cabinets?
No Talking Machine business is realizing nearly what
it should unless profits from cabinet sales play a big
part in the dividends.

We have looked at things from the dealer's standpoint
as

well as our own and have designed our cabinets

with you in mind. With the Salter line profits are sure.
Have Our Catalog Handy.

SALTER
MFG.
CO.
337-43 N. Oakley Blvd.
CHICAGO

THE TALKING MACHINE WORLD.
H. J. THOMAS APPOINTED MANAGER
Of Talking Machine Department of Hobart M.
Cable Co. Store in Clinton, la.
(Special to The Talking Machine World.)

"Complainant has copyrighted a book and not
Defendants have published an
advertisement and not a book. The book is in the
nature of a manual of instruction and is designed
an advertisement.

fo teach piano dealers how to attractively advertise

CLINTON, IOWA, February 11.-H. J. Thomas has

their wares, and contains forms, or models, or

been made manager of the talking machine depart-

diagrams of advertisements, just as we may choose

ment of the branch store in this city of the Ho-

to term them.
"If complainant had published or copyrighted a
manual of instructions designed to teach a piano
maker how to build the instruments any person
would be entitled to follow the instructions and
diagrams to construct a piano. I can see no distinction between a system of instruction as to how
to make a piano and a system df instruction as to
how to draw an advertisement. The copyright of
the book did not prevent the general public from
making use of the book for the purpose for which
it was designed, notwithstanding such use results

bart M.

Cable

of La

Porte, Ind. The
talking machine department is a new feature of the
store and a large space will -be fitted up for its accommodation, with several handsome demonstrating booths. Mr. Thomas is a talking machine man
of experience, having been for four years with the
Co.,

Chicago branch of the United States Phonograph
Co., of Cleveland, starting as a local salesman and
promoted as traveling salesman and was later in
immediate charge of the sales of the Chicago
branch. The opportunity offered Mr. Thomas to
locate in Clinton was an exceptionally fortunate
one for him, as it is his old home town, and he was
but recently married to Miss Jepnie Lee Fairchild,
an accomplished young woman of this city

ADVERTISEMENTS NOT COPYRIGHTED
Artistic and Literary Devices May Be Protected, Not Advertising Articles, Rules Judge
Foster in Decision Just Handed Down.
(Special to The Talking Machine World.)

NEW ORLEANS, LA., February 7.-That advertise-

ments are not subject to copyright unless possessed

of sufficient artistic and literary merit, is the substance of an opinion handed down by Judge Rufus

E. Foster, of the United States District Court,
last week, in the case of Stone & McCarrick, Inc.,
vs. the Dugan Piano Co., Ltd., in which the motion
to dismiss was sustained. In the original bill
complainant alleged that it had published and copyrighted a book entitled "Manual of Instruction, in
Use of Stone & McCarrick System of Salesman-

ship"; that the book was specially intended for
use by its subscribers for reprinting parts thereof

in the publication of a part of the book in the
form of an advertisement. In my opinion the case
is on all -fours with the decision in Baker vs.
Seldon, 101 U. S. 99. The motion to dismiss will
be sustained."

PROSPERITY IS COMING FAST
Says Secretary Redfield of the Department of

Commerce-Tariff Found Not Harmful as
Foes Feared-Business Conscience
ened and Readjustment Welcomed.
Before the Chamber of Commerce

Awak-

at New

I raven, Conn., last Saturday night, Secretary Redfield, of the Department of Commerce, made an
address in which he stated that business conditions are rapidly working toward prosperity in this
country. Reminding his hearers that trade depression has been world-wide and less acute here than
abroad, and that the rising tide is first 'felt in
America, he turned to the political reforms recently
made effective by legislation and their promise of
abundant benefits.

cially adapted for use as "copy" for advertise-

"It was perfectly proper," he said, "that business
men whose output was affected more or less by the
new tariff should give thoughtful heed how to readjust themselves to it. Now they are saying that

ments in newspapers, magazines, periodicals and

the readjustments are over and the new tariff at

in a series of articles intended for advertising purposes and was printed in such forms as to be spe-

other literature, and that the Dugan Co. and its
officers had infringed the copyright of the said
book by publishing substantial parts of the ccipyrighted work as advertisements of the wares offered for sale by the said company.
Defendants moved to dismiss the bill on the
grounds that advertisements are not copyrightable,

its worst is nothing like so bad as they feared, and
at its best is helpful.

"Big business has often failed to see that its
methods have aroused a justly popular resentment,

and that many of its past purposes were impossible and intolerable in a democracy. Business con-

science has now awakened, and men of might in
finance are becoming men of light in the necessary
that the copyright of a textbook or manual of in- readjustments that are pending.
struction of a useful art, science or system does
"The sense of what is fit, the knowledge of what
not confer upon the proprietor of the copyright is due to their own honor are now so keenly alive
the exclusive right to make use of the art, science ill the business community that when the achievements of our recent discussions shall have been
or system explained in it.
The decision of the court, which will no doubt finally wrought into law business men will be
have a far-reaching effect on the right of mer- found ready for such further work as may remain
chants to insert advertisements designed and origi- to be done."
nated by others, is as follows:
"As to whether advertisements may be copyIT CAN BE DONE.
righted there are cases both ways, but conceding,
Somebody said that it couldn't be done,
for the sake of argument, that advertisements in
But he, witb a chuckle, replied
the forms copyrighted by the complainant would
That "maybe it couldn't," but he would be one
possess sufficient artistic and literary merit to be
Who wouldn't say so till he tried.
the subject of copyright, it seems to me that the
So he buckled right in, with the trace of a grin
On his face. If he worried, he bid it.
second ground of objection is destructive of comand hence advertising copy is not copyrightable, and

plainant's case.

WANTED
Job lots of any make talking
machines and records.
Will buy for cash second-hand
machines, shop-worn records and
supplies. Correspondence strictly confidential. Address "Cash
Buyer," Talking Machine World,
220 So. State Street, Chicago.
WILL BUY Edison two or four -minute records, also
Victor or Columbid regular or cut-out stock records; will
also buy machine stocks. Give full particulars and lowest
prices. L Paradis, P. 0. Box 356, Chicago, Ill.

lie started to sing as he tackled the thing
That couldn't be done-and he did it.

There are thousands to tell you it cannot be done;
There are thousands to propbesy failure;
There are tbousands to point out to you, one by one.
The dangers that wait to assail you;

But just buckle in witb a bit of a grin,
Then take off your coat and go to it;
Just start in to sing as you tackle the thing
That "cannot be done" and you'll do it.

Cleverness may, after all, be merely an ability
not to attempt the things we know we can't do.
FOR SALE OR EXCHANGE.
-1,000 10 -inch double face Zonophor e records (brand new) ill Spanish. What hlve

you in disc talking machines and supplies
for spot cash? Correspondence invited.
ROSEN'S TALKING MACHINE EXCHANGE

3 School Street

Boston, Mass.
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EDISON PRAISES MACHINES.

They Aid the Working Man and Shorten Hours,

Says the Great Inventor in the Course of
Some
Recent Interesting Remarks-Will
Enable American Manufacturers to Compete
Most Successfully with Europeans.

-- -

Thomas A. Edison expressed the opinion at
West Orange recently that the Ford profit-sharing
plan was the beginning of a new period in industrialism and was due to high efficiency with machinery. If generally adopted, he said, it would
do away with labor unions.

"This great scheme of Mr. Ford's will do

a

world of good," he said. "When we use machines
instead of humans and have a single apparatus to
do the work of 250 men, then employes will enjoy
real benefits. This is already true in the Ford factory in Detroit. It is a case where scientific management has rolled up enormous profits, because an
article can be very cheaply manufactured on that
plan.

"Mr. Ford struck the right note when he found
he could sell his_ car for $30 cheaper some time
ago. Then, when efficiency in manufacture made
it possible to complete the car for another $50 less,
he decided that his employes should reap the benefit. It is a good scheme, while the Ford people are
prosperous, but I suppose if their business decreases it is only natural
employe will decrease.

that the wage of the

"The time is passing when human beings will be
used as motors. We are to -day putting brains into
machinery, and are replacing by machinery the en-

ergies of thousands of humans with only a few
men to see to it that the apparatus keeps Working.

If other concerns were to set about to study the
question of efficiency and reduce operation to the
minimum cost, then employes would profit."
Improved machinery, went on Mr. Edison, would

necessitate men working fewer hours, and at the
same time would enable them to accomplish much
more. He said that he had perfected a machine,
used in the manufacture of his storage battery,
which could be operated by a girl and which did
the work of forty men.
Continuing, Mr. Edison said that in a few years,
with the new machinery, American manufacturers
would be able to undersell the Germans and other
manufacturers.

"Machinery is the salvation of the American
manufacturer," he said, "and will result in the
United States leading the world commercially in
a few years."
Mr. Edison also had a few remarks to make
about, the present system of education, saying that
it was a remnant of the old Latin institutions and
was too involved.
"What we should have," he said, "is education
by demonstration."

Write today for our new catalogue giving
you rock bottom prices of our specialty.

Springs for any kind
of Talking Machines
No doubt you

will find it interesting.
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EMIL RIEDEL
Sachsische Sagen-

u. FederstahlwarenFabrik.
Chemnitz-Gablenz, Postfach 10, Germany
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The present danci
a thing to
No other Company has gone to the

expense or given the time to make
theft dance records so authentic as
the Columbia Company.

THE SATURDAY EVENING POST

February 14, 1914

So, we have the goods-got them

right, too. Tangos, One=Steps, Mesita=
tion Waltzes, Bostons, Turkey=Trots
-every one of them in approved dance
tempo, made under the personal direc=

Fit Your Machine!
Yrs, no man, it it io nM a Columbia (Ca
,....s,,p,o1:1)
record from ann., dealer or mod
If', playa rrpolar oandardMserrearrhqou tan

ploy e.dinin recom, on il. (GM our "maple"
rord from pile Mohr or amid Mr coupon)

tion of the greatest authority in this

DANCE!

country on modern dancing-G. Hepburn

If you think you bare danced to the IrM dance
Vmluee.
aV one
any
' ""t
ealer
'r be able
PI"to 0,1 Y there thd my
desire""
should
Uremia& dealer thrthinly has them rcad..un

'"r

Wilson, M. B., who dances while the

TANGOS

"' $ c'e°
(

band makes the records.

Which, being the case, we are tak=

ONESTEPS end TURKEY TROTS

ing two full pages in the Saturday

Ons¢""Zss7.7

Evening Post this week, in addition

to the Columbia publicity in numerous
other publications, to feature Columbia
dance records.

This advertisement is all danceand modern dance at that. These
records have the real spirit that no
dancing enthusiast can resist. For
home dancing they are in a class by

:ne
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ROSTON and HESITATION WALTZES
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even if it is not a

themselves-beyond the reach of serious
competition.

Columbia Graph
Woolworth Buir

to,

THE TALXING MACHINE WORM.

29

craze is too good

passed by
And the demand for records of this
kind is actually shouting.
THE SATURDAY EVENINO POST

If you are not yet sharing in the

Columbia dance record dividends, step
around to the handiest Columbia dealer.

Ask him to play Columbia Record

65 Cents
each is the price of a full thousand ten.

inch Columbia Double -Diu Recordsquality. tone. reproduction And dune
batty unexcelled and so guaranteed to
you.
Other Columbia records all the
way up to $7.50.
Now get that new ',sample" record
for 25 cents from your dealer-or tend
os that coupon with 25 cents ut coin or

swop, and we will tend it to you
ourselves.

It prover what at best we

can only prior hero

A=1458. When you have heard it, just

ponder over the fact that that's the
kind of dance music he is selling to
his customers-and yours, too, don't
forget that-for 6 5 cents.
VERNON CASTLE

Columbia Craphophone Co.

. 4. W.I... 1.4, 34551/ 5

originator of "Castle Walk" and many other
modern dances, endorses Columbia records.
Columbia Oraphophone Co.
Woolworth Building, New York City

Gentlemen :I want to congratulate you on the excel=
lent dance records you have recently issued;
they are the best I have heard. I am using
a Columbia Grand Grafonola and Columbia

A*1 gC
lam Grafonola'

-.-

Records at Castle house where they are
attracting extraordinary attention. T h e

records are played in perfect dance time and
are frequently encored by our patrons.

phone Compan
tg,

New York
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NEW EXPRESS RATES OF MUCH INTEREST TO TRADE

"HEARING" TYPE BY MACHINE.
New Invention for Benefit of the Blind, That
Causes Different Printed Letters to Indicate
Their Character by Sound.

Will Prove of Benefit to Talking Machine Jobbers and Dealers Throughout the Country Schedule of New Rates as They Apply Between the Principal Cities of the Country.

The new express rates, ordered by the merstate Commerce Commission, and which went into

effect throughout the country on February 1, and
particularly interesting to the talking machine job hers and dealers as affording a means for facilitating rapid shipments and deliveries and much
reduced expense. The express companies take machines and other packages much heavier than the
l0 lb.

S lbs

Between

New York

pared post limit, and in addition provides a receipt
that takes the form of free insurance. The sweep-

ing reduction in the express rates is indicated by
the accompanying tables prepared by the express
companies,

20 lbs.

I

New
Rates

Chicago
St. Louis
New Orleans
Dallas
Denver
San Francisco

Old
Rates

New
Rates

.60
.65
.75
.75
.80
.80

.42

.31
.32
.41
.45

.47
.71

5 lb.

Between

.44
.63
.70
.75
1.22

Old
Rate.

.

and

.75
.64
.68
.80
1.10 1.06
1.15 1.20
1.25 1.30
1.50 2.24

Portland, Me.
Buffalo
Cincinnati
Milwaukee
Mobile
Seattle

1.00
1.10
1.40
1.65

2.00
2.85

20 lbs.

Jacksonville
Memphis
Cincinnati
Richmond
Baltimore
New York

Old

Old

New
Rates

Rates

Rtes

Rates

.28
.30

.60
.60

.35
.40

.31
.31

.60
.60
.70
.70

.41
.43

.75
.75
.75
.75
.90
1.00

.33

.34

Chicago

.46
.48

Old

New

Boston

.31

Oklahoma City
Jacksonville
Galveston
Salt Lake
Portland, Ore.

.36
.36
.39
.52
.63

New

Rates

Rates

Rates

.60
.70
.75
.75
.80
.80

.43
.52
.52
.59
.84
1.06

Old

specified

20 lbs.

Rates

New

Old
Rate.

.50
.40
.50
.60
.75
.80

.34
.34

.60
.50
.60
.75
1.00

.38
.67

.60
.63
.66
.72
.77

Rat es

Rates

.28
.30
.30
.32
.40
.62

.55
.65
.65
.65
.75

Los Angeles

San Francisco
and

New
Rates

.63
.63
.65
.67
.70
.71

Houston
Minneapolis
Chicago
Cleveland
Washington
Boston

1.00
1.25
1.40
1.65

2.00
2.75

.80

Old

Rates

Rates

.70
.80
.80
.80
1.00

.52
.59
.62
.67
.99

1.10
1.10
1.10
1.30

1.40

1.90

2.50

39
.41

.43
.59
1.05

New

Rates

.36

.85

Old

Rates

.80
.80
.80
.80
.80

.80

Old

New
Rates

1.06
1.07
1.11
1.14
1.21
1.23

New

Old

Rates

Rates

Rates

1.40
1.40
1.40
1.40
1.50
1.50

1.93
1.94

2.30
2.75
2.75
2.75
2.85
2.85

2.02
2.09
2.22
2.26

exportation of talking machines, records and sup-

TALKING MACHINE EXPORTS.

plies amounted to $2,792,667.

The Figures for December Presented -Reports

Show Falling Off for the Month.

LEIPZIG FAIR OPENS MARCH 2.

(Special to The Talking Machine World.)

(Special to The Talking Machine World.)

WASHINGTON, D. C., February 9. -In the summary of the exports and imports of the commerce
of the United States for the month of December
(the latest period for which it has been compiled),
which has just been issued by the Bureau of Statistics of the Department of Commerce and Labor,
the following interesting figures relating to talking machines and supplies are set forth :
The total exports of talking machines, records
and supplies for December, 1912, amounted to
$2:32,900, as compared with $236,426 for the same
month of the previous year. The twelve months'

Leipzig Fair commences and, as usual, will continue for one week; that is, the commercial side
of it. The Leipzig City Council has been advertising the business attractions of the Fair pretty
thoroughly in the leading London newspapers, and
all indications point to a record numoer of visitors. Gramophone men usually attend the spring
gathering in large numbers, but at the time of
writing, while most of them speak of the probability of going over, few will commit themselves
to a definite decision so many weeks in advance.

AN ODDITY IN ENVELOPES.

and unique fashion. Every possible detail, includ-

The Columbia Graphophone Co. received recently an envelope addressed in a truly distinctive

LONDON, ENG.,

notes or chords in the blind man's ear for each
With experience the blind man
will be able to tell the lctter each combination of
notes is intended to represent.
The inventor of this machine is a London scientist. Over a year ago he perfected an instrument
that would enable a blind man to detect the source
printed letter.

of any light near him -to find the window of a
room, for instance. A box that looked something
like a camera was held in the hands of the blind
man and wires connected the box with a telephone
receiver at the blind man's ear.
A selenium unit in the box detected any light
and sent a current to the telephone receiver, thus
making a sound in his car. The blind man could
point his box or camera in any direction. When
it

was pointed at light the telephone receiver

vibrated, the loudness of the noise being dependent on the strength of the light.
The new device is a development of this box or optophone, as it is called. Words in large type

-on a poster, for instance -are passed in front
20 lbs.

10 lbs.

Ins, race up to Fifty Dollars

Rates

.75
.65
.85
1.00
1.10 % .85
1.15
.98
1.25 1.48
1.40 1.93

20 lbs.

Old

New
Rates

5 lbs.

Between

Old

New
Rates

.75

10 lbs.

Old

New

Detroit
Birmingham
St. Paul
Philadelphia
San Antonio

1.00
1.00
1.00
1.00
1.20
1.25

.51

Old
Rates

.48
.48
.56
.66

Insurance up to Fifty Dollars

and

Old

New
Rates

.60
.75
1.00
.91 1.30
1.50 2.09 2.85

.38
.43
.55
1.14

5 lbs.

Rates

20 lbs.

Rates

Old

.31

Between

Insurance up to Fifty Dollars

and

of

10 lbs.

I

Rates

.27
.27
.29

St. Louis

New
Rates

10 lb

S lbs.

Between

New

New
Rater

Rates

Insurance up to Fifty Dollars

and

charges

Philadelphia
Old

New
Rates

10 lbs.

Atlanta

5 lbs.

Between

Insurance up to Fti(b Dollar.

and

and showing

weights between two prominent cities of the country, the rates being based on fixed distances instead
of the mileage plan.

A blind man may some time be able to read the
daily newspapers, books or all printed matter
with no aid except that of a machine. Such a
machine has now been devised, but it is still far
from perfect. Posters furnish about the only
reading that can be done with it now.
What the apparatus does is to sound musical

February 3.- On March 2 the

of the new instrument. A strong light is thrown
on the type, part of this light being reflected back
from the white paper and part of it not being reflected -where the rays strike the black ink. The
returning rays are detected by a checkerboard
group of selenium cells. Each of these checkerboard cells will cause a musical note to sound in
the telephone receiver at the blind man's ear, and
each cell has its own individual musical note.
When the letter M is passed in front of the instrument, for instance, there is first a crash of a
whole scale of tones, as the upright line at the
left comes along; then, as the slanting middle lines
pass before the instrument, the notes first run

down the scale and then up the scale; and then
the right-hand upright line causes another crash
of many notes. The blind man quickly learns that
this combination of sounds means M.
The inventor hopes it will be possible to perfect

his apparatus eventually so that it can be used on
ordinary type. On the face of it, the apparatus
needs only refinement to enable blind men to read
newspapers; but it is extremely difficult to obtain
that refinement.

The Kelley Music Co., Jersey City, N. J., is a
recent addition to Columbia agencies.

STROH VIOLS

ing patent numbers, was shown on this envelope,
which is presented herewith, and any danger of
miscarriage was apparently eliminated.

VIOLIN, VIOLA, ETC.
The mellow and matured tone of these
instruments, which are constructed largely

of aluminum, yet possess none of the
characteristics of the gramophone or wind instrument, is

00
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only one of its many points
which are fully set out in an
illustrated booklet which will
be mailed free on request to

li9/
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the sole makers.
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Heink came hither from Berlin under my brother's
direction at a weekly honorarium of $250. If you

GRAND OPERA AND THE TALKING MACHINE.
The Importance of Their Relations and the Influence Exercised in the Matter of Public

Taste Set Forth in Article Written for The Voice of the Victor by Albert Grau,
Brother of the Famous Impresario-Interesting Reminiscences of Early Opera.

It does not seem so very long ago that grand
opera was regarded as the most precarious line
of endeavor with which men of nerve and capital
could tempt fate, and even so intrepid an impresario as Colonel Mapleson predicted that the ultimate destination of his kind was either the

county jail or the poorhouse.
But Colonel Mapleson and his colleagues, such
as the Strakesches, Maretzek and the indefatigable Henry E. Abbey, all of whom died penniless,
were unfortunate in that their period of activity
antedated the advent of a scientific era in which.
as a result of the amazing evolution of the talking machine, the scores of masters, and the world's
greatest singers have been brought into our homes,
and this has gradually created a nation of opera -
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Tamagno or any of the famous singers who are
paid thousands a night, they all capitulated to the
inducements held out to them. But let no man
doubt that this was greatly due to the astonishing
development of the Victor, and not solely to the
financial benefits. Moreover, there is no record
of any protest in recent years on the part of the
impresarious of grand opera, all of whom were
brought to realize that the influence of the Victor
was being felt in the box offices. This is so true
tl'at although the world's greatest singers were
now adding to their annual income prodigious

would ask the great German contralto her opinion, she will tell you that the Victor has accomplished more to make the nationmusical than all
other influences combined.

When it was announced that opera in the language of the nation was to become a permanent
attraction in the theater endowed by New York's
multimillionaires, this writer ventured to predict
that the outcome would be successful from the

outset, and now when the pessimists are confronted with the spectacle of capacity audiences
night after night and week after week, the fear
is eccpreised that with the advent of the regular
opera season at the Metropolitan Opera House

and the inauguration of a third regime-that of
Oscar Hammerstein-the gold -laden box office of
the Century Opera House must show the effects
instanter; but it will be found that New York
with its 6,000,000 souls can, and will, provide a
public for all three, provided that the artistic of-

goers, so that the spectacle of three majestic

sums of money, while their artistry was being perpetuated scientifically, their compensation has been
constantly growing larger ..in the opera houses,
while a third source of income, also greatly due to
the Victor, has resulted from the tremendous de-

opera houses opening simultaneously in New York

mand for their services for concert tours, song

in the neighborhood of Central Park West, where

City, which as recently as ten years ago would
have meant sure disaster, may now be viewed with

recitals and festivals galore all over the co: n' ry.
I can remember when there were not over th: r,y
cities where a famous diva could attract a paying
audience, and even ten years ago not more than
five or six musical celebrities could procure sufficient bookings to justify a tour. To -day there

the advance subscriptions are already assuring

are as many as sixty well-known vocal and instrumental soloists who can attract an audience

music lovers who, having heard in their own
homes the voices of celebrated singers and the
melodies over which they have raved, now flock
to the opera house or theater where they are held
fast, and this is a condition which explains why
in the heat of summer, when the playhouses
usually are closed, the Messrs. Aborn have pros-

complacency by impresarios, artists and public.
'1,..ven during the regime of Maurice Grau, end-

ing in 1904, the Metropolitan Opera House had
established the first operatic dividends known to
American musical history, and this

impresario

was quick to observe that a new musical public
was being created. Crowded balconies and galleries were solving grand opera's difficult problems, and the day when the works of Wagner,
Verdi, Gounod, Puccini and their colleagues could

attract only the social set was already passing.
But the talking machine, up to the time of Mr.
Grau's retirement from the operatic field, was yet
regarded as a mere toy. From 1904 to the year of
1913 were nine years of persistent musical uplift.
in which the Victor Co.'s extraordinary enterprise
had caused the musical map to change from coast
to coast. It mattered not whether it was Caruso,

representing anywhere between $1, :inn and $6,uno
at each appearance.

It is a fact that the demand to hear and see the
famous musical stars by a new and increasing
public is so great that while the distinctly dramatic
or theatrical business all over the country has had
an awful slump, the prosperity in the musical field
is everywhere conceded. Mme. Schumann-Heink

has attracted audiences in cities of about 20,000
population representing

from $2,500 to $4,000,

while in the larger cities the larger sum is an
ordinary achievement. Yet this same Schumann-

To H.M the King
of Sweden

To T.M. the King and
Queen of Spain
Qtr

ferings are wholly worthy, and surely there is
nothing to indicate a reaction in the near future
prosperitS, fOr months to come.

The Messrs. Aborn know from experience that
popular -priced opera is a necessity in our larger
cities, and they have publicly acknowledged that
this is principally due to the thousands of new

pered in a half dozen cities simultaneously.

But even now the influence of the Victor is in
the infant stage. The Victor Co. is not resting on
its laurels; one may see evidences at every turn of
expansion and productivity and an effort to embrace newer fields in which its conquest a few
years ago would have been difficult to accomplish.

To H.H. the Khedive
of Egypt

To H.M. the King
of Italy

12Az MaieteaD'o vcDA©s"
-the trade -mark that

is recognised

throughout the world as the

Hall -mark of Quality
AUSTRIA

To H.M. the Shah
of Persia

Oesterr. Grammophon-Gesellschaft.
m. h. H..8. Krugerstrasse. Vienna.

RUSSIA : The Gramophone Co.. Ltd.. 45. Hanky

Avenue de la Porte de Hal. Brussels.
DENMARK : Skandinavisk Grammophon-AktieeelAsh. Frihavnen. openhagen.

EGYPT: The Gramophone Co.. Ltd.. 13. Rye

BELGIUM: Cie. Francaise du Gramophone. 51.

FRANCE: Cie. Francaise du Gramophone, 115

boulevard Richard Lenoir. Place de la Republique. Paris.

GERMANY:

Grarnmophon.Akties.
gesellschaft, 35, Ritterstrasse. Berlin. S42.
Deutsche

HOLLAND: American Import Co.. 22a. Amara

Prospect. St. Petersburg ; 9.Golovinsiy PraPeet.
Tiflis 30. Novia Svit, Warsaw.

Stamboul. Alexandria

EAST AFRIt A:

Rue Mousky, Cairo.

Bayley & Co., 8 Beim

Lourenzo Marques.

SOUTH AFRICA t Darter & Sono. Adderley St.
Cape Town; Mackay Brea.. Riuik Street,
Johannesburg

Mackay Bros & McMahon, 443. West Street.

HUNGARY: The Gramophone Co.. Ltd., IV.

Durban
Ivan H. Haarburger. Maitland St.. Bloernlonteia.
INDIA : The Gramophone Co.. Ltd..139.Balliagbatta
Road. Calcutta 7. Bell Lane, Fort, Bombay.
AUSTRALIA The Gramophone Co. Ltd.,

SWEDEN:

GREA f BRITAIN The Gramophone Co.. Ltd..

Veerkade. The Hague.

Kossuth LaiosUtcra 8. Budapest.
SPA I N : Cis. Princess del Gramophone. 56. Balmes,
Barcelona.

Skandinaviska Grammophon-Aktie-

bolaget, 52. Appelbergegatan. Stockho'm.

H off nungs Chambers. Putt Street. Sydney.

21. City Road. London. E.C.

Great Britain :

By Appointment
To KM. Queen Alexandra

The Gramophone Company Ltd
21

City Road

London EC
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pany's excellent and result productive advertising

UP-TO-THE-MINUTE "PURE ADVERTISING" LABORATORY.
The Interesting Story of the Edward C. Plume Co., a House Which Creates Strong, Ethical,
Convincing Advertising Matter for Talker Merchants and Those in Other Lines of Trade
-Some Excellent Views of the Model Establishment in Chicago and Its Trained Staff.
(Special to The Talking Machine World.)

CHICAGo, hi-, February 10.-The World takes
genuine pleasure in presenting views of the general
office, copy and art rooms of the Edward C. Plume
Co., of this city. The reason for the "pleasure" is
that the company is doing a work thoroughly in

slides for the use of the merchant in exploiting his
product in moving picture theaters. Reproductions

of some of the advertisements put out by the
Edward C. Plume Co. have already appeared in
The Music Trade Review. The series is a remarkable one in that the announcements while forceful,

service.

The offices, however, are splendidly equipped for
the great educational campaign which Mr. Plume
has under way, and which means so much for the
uplift of advertising.
Those members of the trade who have al-

ready made use of the Plume Co.'s advertising
service are enthusiastic regarding the originality of
the ideas embodied therein and the character of the
copy, as well as of the results produced thereby, in
the line of prospects and sales. It is the sort of
advertising that stands the test.

General Offices of the Edward C. Plume Co., Chicago.
accord with the private convictions and public pro- convincing and calculated to get results, are absopaganda of The World along the lines of "pure lutely ethical and are such as to exalt the standard

of the individual merchant and the trade in the

advertising."

The Edward C. Plume Co., as the readers of
The World well know, was founded several year,

ago by E. C. Plume, who was for a number of
for the

years the Western wholesale manager

Columbia Graphophone Co., and in that capacity
came in contact with many talking machine and

The Laboratory.

piano dealers and naturally

is conversant with
conditions in this trade. In the period between his
resignation from the Columbia Co. and the found-

ing of his present business Mr. Plume had associated with him-137L-I'Kelley in an advertising con-

cern, and his experience in that line opened his
eyes to the wide field for the right kind of advertising matter in The talking machine and other lines
of trade. The Edward C. Plume Co. was established

with ample financial backing, with Mr. Plume as
president and Mr. Kelley as assistant treasurer and
secretary.

While the activities of the company along adverin various channels, it features
high grade newspaper advertising copy handsomely
illustrated, artistic mailing folders and advertising

tising lines run

mind of the public.
The first of the three views here presented shows
the company's general offices, which occupy a large
part of the third floor of 417-421 South Dearborn
street and the entire street frontage. Mr. Plume's

office is in the front on the right hand side. Mr.

NEW VICTOR DANCE RECORDS.

Interesting List Issued to the Trade Recently
by the New York Talking Machine Co.

The New York Talking Machine Co., 81 Chambers street, New York, the prominent Victor distributer, sent out to its clientele a fortnight since
a special list of new Victor dance records which
N\ as compiled after due consideration. These rec-

The President's Private Office.
Kelley can be seen in his office at the right in the ords were listed on a specially printed sheet, and
rear, and to the left is shown the office of J. L. labeled "The New York Talking Machine Co.'s
Fraser, sales manager. The copy and art room is Extra Special."
next to Mr. Plume's office, but is not shown in the
The company had expected that the list would
general view. In the second view Mr. Plume is be favorably received by its dealers but were unseen in his private office in consultation with W. prepared for the rwarkably large number of orF. Schramm, the advertising manager. We can- ders that were received within two days after the
not just recall whether this picture was taken at list was mailed. Many dealers ordered 100 apiece
the time when they were discussing the securing of all the records listed, and some of the comof the services of "Penny" Ross, in devising a pany's patrons used the telephone and telegraph
series of Mamma's Angel Child folders, or whether to place their orders at the earliest possible moit was when the Plume Co. bought out a large Cin- ment. The success of the list was a significant
cinnati advertising service concern. After careful indication of the popularity of Victor dance recreflection, however, we are inclined to think that it ords, and an impressive endorsement of the live shows the presidential and copy -creating brains wire methods of the New York Talking Machine
working on an important extension of the com- Co.

THE TALKING MACHINE WORLD.
A REMARKABLE EDISON ADVERTISEMENT IN CHICAGO.
doubtedly one of

Continued in Chicago
Chicago's official operatic season has closed-but you may still
hear Grand Opera!
Special arrangements have been made by which Chicago opera
lovers may continue to hear their favorites.
Selected programs of popular operatic numbers-sung by the most
renowned opera stars, will be presented every afternoon at the Edison
Shop, between 3:00 and 4:00 P. M. This is in addition to the regular
concerts which continue as before= -daily from 11:30 A. M. to 5:00 P, M.

nograph

department is of

Hear the woni erful new Edison records-scores of new records just
received. Or bring along some of your favorite disc records (foreign or
domestic records of any make) and hear them played on the Edison as you

Concerts Daily From 11:30 A. M. to 5:00 P. M.
In the Beautiful Concert Hall at the Edison Shop.
There Is no chi,. for these concerts and no obligations or It,tieSt3 to buy
We art eager for everyone in Chmago to hear the New Edson it merely to tell others of
the wonderful music.

The New Edison

markable an n ouncem ents

rb.v .nor

be as perfect as the .1 ono.

which Manager C.

Eollsons neor method
It 6 Foomble. to mold Imo those roo-

d. evert

a,.IHerwo

CHICAGO, ILL., February 9.-"In all my experi-

of a series of re-
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E. Goodwin has
been running. It
occupied a space
equal to five full

columns, or five sevenths of a page.
.\ reproduction of
the advertisement

e.

miniature i s
printed herewith.
One of the most
noteworthy f e attires 'n connect on
in

414

with the country-

THEEDISONSHOP

wide campaign beEdison Concerts now being given le the latkagiai cities:

The Edison Shop
(The Phomraph Co., Proprietor')

229 Wabash Avenue, Chicago, III.

CONSISTENT PUBLICITY PAYS.
Southern progressiveness is well exemplified in
the excellent newspaper advertising used the year
round by the Tampa Hardware Co., Tampa, Fla.,
the prominent Columbia distributer. This enter-

ORDER COUPON
If you have never seen a Schafford
Record Album, send this coupon with
$1 and you will receive 12" Album,
together with wholesale prices on both
1o" and 12" Albums..,
Name
Address

ing conducted in
the interests of
the Edison disc
phonographs has
been the striking
originality
and
forcefulness
of
the advertising.

prising house is conducting a campaign in Tampa
newspapers which is resulting in the closing of a
splendid business both in machines and records.
Large space is used, and appropriate illustrations
together with convincing selling talks make this
advertising distinctive and sales productive.

Schafford Album Co.

IT HITS THE MARK.

whom it will no

ment of Edison
goods. It is one

Is Indeed Thomas A. Edisob'clupreme Triumph.
'Money Diamond stylus Reproducer-the New Edison Disc R000rds-the New Edison
Motor so theconcealed sound conveyor have all ban worked out to absolute perfection.
soda muse en both sdsa, ars as usraisrfall, sm.?... fa akt
Tlis Nam Tenn.. 8s..,

-banquet and meeting of the Southern California
Talking Machine Men's Association, was held at
the usual place, the Hollenbeck Hotel, January 29.
After the dinner a most interesting talk was given
upon the "Use and Results of the Victor in the
Public Schools," by Miss K. Stone, musical supervisor of the Los Angeles Public School. Also a
paper was prepared by Mrs. Sibley G. Pease upon
the "Local Musicians and Composers." A brief
speech was given by the president of the association Sibley G. Peace, then followed the regular
routine of 'business and a general discussion of
matters relating to the talking machine trade.

intense interest to

doubt appeal as a
model advertise-

Or sea, for damnifies boils' of 'arksa and oat,

(Special to The Talking Machine World.)

That's What Merchants Are Saying About the
"CL" H. P. Nelson Player -Piano.

Edison dealers
everywhere to

have never heard them played before.

room:locum

Co., the

Chicago, and

concert room.

Ike

last

while more diexploitive
rectly
of the Edison
shop, the Phonograph Co.'s retail

Hear It!

=Hr.,

of

It was in-

prominent Edison
in
distributers

Call and hear this superb new instrument-the supreme
No charge for seats in

.7°:"T,,r-.11:-.7.=1"-°'-`-"-'.

Tribune

serted by the Pho-

triumph of Thomas A. Edison.

7. 7.

Los ANGELES, CAL., February 7. --The bi-monthly

week.

Call any afternoon and hear the superbNew Edison-in which the inventor has finally
overcome all defects and difficulties and ban attained the great goal toward which he has
striven for years-Perfect Reproduction of Sound.
In Mr. Edison's own words, "Real Music at Last."

in That City-Interesting Papers

ments from the
viewpoint of direct results ap-

Sunday

adrnmion.

Banquet

Read on Live Subjects.

cago
-F;

California Talking Machine Men's
Association Holds Bi-Monthly Meeting and

Southern

the best advertise-

peared in the Chi-

Call today and hear the gems of opera sung by the world's greatest artists=reproduced with all the purity of sound and unblemished art of the onginal. No charge for

Dint thee harass. asen heard briers as du .64. snstrarnenr

TALKER MEN MEET IN LOS ANGELES.

One of the most
striking and un-

Grand Opera
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(Special to The Talking Machine World.)

ence I never saw anything that seems to be designed so completely to satisfy the present demand
as the Style "CL" H. P. Nelson player -piano." This

is the burden of a letter received to -day from a
dealer by the H. P. Nelson Co. "It gives me some-

thing to go after big popular trade, and after
a careful examination T know that it is going to
be a winner, because it is built right and is going
to be a continual prospect producer. The sample
is already spoken for." Then followed an order
that demonstrated that the dealer was building on
the faith that was in him.
Similar letters are being received from all parts
of the country. H. P. Nelson is evidently on the
eve of another of his remarkable successes in piano and player production.
The new wholesale salesrooms of the H. P. Nelson Co. are the scene of considerable activity these

days. and a half a dozen automobiles are kept
busy bringing dealers out to the factory from the
downtown district. A hundred and fifty pianos
are shown on the floor, presenting the H. P. Nelson
styles in all of the various woods.
One that is attracting a big share of the attention of the visitors, is the new Style 106 Nelson
piano, an exceptionally attractive instrument that
is drawn along simple lines, and which is equally
good to look upon in either mahogany, oak or walnut.

A number of other styles are also being

brought through the factory.

Orville Harrold, the celebrated tenor, whose
records in the Columbia library have scored a pro,
nounced success, has joined the Century Opera
Co., where he will be presented in important parts.

Mr. Harrold will be the third well-known male
singer in the Century Opera Co. whose records
are in the Columbia library; Morgan Kingston and
Walter Wheatley also being well represented.

27-29 Walker Street
New York

Your Album orders made us secure larger quarters,
where, with more space and additional modern equipment, we are in even a better position to make talking
machine record Albums. More quality at the same price
will be the keynote ever living to our slogan of "Greatest
Album value in America."

Schafford Album Co.
2 7-29 Walker St.

NEW YORK
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A DEALER WHO GETS RESULTS.
George J. Lenth, Although Located in a Town
of Only 1,300 in Iowa Orders Full Carload
of Edison Disc Machines and Records and

Gets Right After the Business-Shipment
Well Advertised En Route to His Town.
When

a phonograph dealer in a town of 1,300

being taken through the streets of Waverly, en
route to the store of A. A. Brodie & Bro. The
wagon was snapped in front of the store, and underneath the picture was printed: "Your Victrola
is in this load. Come on in." It is pleasing to
note that this tip -to -the -minute publicity produced
excellent results commensurate with the distinctive-

ness of the idea.

population orders a solid car -load of machines, in

the parlance of the street, he is certainly "go:ng
some." This was the splendid record achieved by
Gco. J. Lenth, a hustling and progressive Edison
disc dealer in Elkader, Clayton County, Ia. It
is a safe bet that many talking machine dealers
in

the East have never heard of Elkader, Ia.,

but there is no doubt that Elkader will be well acquainted with the Edison phonograph before Mr.
Lenth gets through.
The solid carload of Edison disc phonographs
and records intended for Mr. Lentil left the Edison factories on January 21, and in order that cities
and towns along the route of shipment could be
fully acquainted with Mr. Lenth's enterprise and
cnergy, the following large -sized sign was placed
on the side of the car: "Solid carload of the won-

derful new Edison diamond disc phonographs,
bought by George J. Lenth, Elkader, Ia., population 1,300." The mere fact of the carload shipment leaving the Edison plant was nothing unusual,
but the 1,300 population was the impressive part of
the sign.

It is understood that Mr. Lenth, who is a firm
believer in the value of personal solicitation, has
also arranged for the giving of several concerts
in the Elkader churches and places of amusement
to feature the Edison disc phonograph. It is safe
!o say that if these concerts meet with the same de-

gree of success that Mr. Lenth's personal efforts
evidently have, there will be another carload of
Edison phonographs and records very shortly.

ORIGINAL PUBLICITY PAYS.
How Brodie & Bro., of Waverly, Ia., Are Bringing the Victrola to the Attention of the Peo-

ple of That City with Excellent Results.
(Special to The Talking Machine World.)
WAVERLY,

1A., February 9.- Taking advantage

of all opportunities offered from a publicity stand-

point is well illustrated in the postcards and circulars being sent out to their clientele by A. A.
Brodie & Bro., of this city, the hustling representa-

tives of the Victor Talking Machine Co. in this
territory. These postcards and circulars are the
subject of general comment and attention, as they
are decidedly original in their design.
The purpose of this literature was to illustrate
the extent of the company's business, as the scene
presented was that of a wagon -load of Victrolas

AID TO INCREASED RECORD SALES.
Special Cover to Hold Standard Record Catalogs Just Issued by the New York Post Card

vertiscment when placed in the hands of his clicnts.
The price of the cover has been placed, so low
that dealers will find it profitable to give one away

with the first record catalog given to a client, or
if they desire they may charge a nominal sum for
the cover cither on the first distribution or when
the customer desires more than one cover. These
are all details which the dealer can arrange in
the way which will give him the most profit and
advantageous publicity. Advance orders indicate
the success of our new cover, as it forms a useful
souvenir and a permanent advertisement."

Co. and Meets with Immediate Demand.

' We are now ready to announce to the talking
machine dealers throughout the country, something
new that we are certain will prove a boom to their

record sales," stated George Bates, of the New
York Postcard Album Manufacturing Co., 23 Lispenard strcet, New York, manufacturers of talking machine record albums.
"Our latest product consists of a handsome flexible cover arranged to hold the Victor or Columbia six -months' record catalog, and one monthly
supplement if desired. This cover is artistic in
its appearance, being bound in mahogany colored
imitation leather and lined with black silk cloth.
The catalogs are placed in the cover .by means of
an adjustable cord which permits of easy and quick
insertion. The cover being flexible, is convenient
to a degree, forming a permanent reminder of the
record catalog inclosed, and the dealer's name
thereon will naturally mean increased record sales.
"In my travels around the country, many dealers
have often expressed the thought that the handsome record catalogs issued regularly by the companies aie not properly handled by their clients.
As the catalogs are only made of paper, it is but
natural that they should soon tear or curl up, and
not presenting the artistic appearance so desirable

in a music room, are soon hidden out of sight.
These dealers felt certain that something should
be designed that would permit of the inclosing of
the record catalog in an attractive flexible cover,
which the talking machine owner would always
keep ncar at hand, instead of placing it in some
drawer or out of the way place, as is the case with
the present paper -covered catalog after it has been
in use a short while.
"Working along these lines we experimented for
some time until we arrived at the decision that a
catalog cover that would be really successful must
not be bulky or ugly, but contain only two strings,
one for the regular catalog and the other for one
monthly supplement if desired. Our new cover is
the result of our experimenting.
"We have arranged to print the dealer's name
on the face of the cover in gilt in lots of 100 and
more, thereby making the ever a permanent ad-

WHEN "NEXT" IS A PLEASANT WORD.
Barbers and Bootblacks Appreciating Value of
the Talking Machine in Keeping Their Overflow of Customers in Good Humor.
The Italian has long been a strong devotee to the
talking machine as a means for his own entertainment and as affording him an opportunity to listen
to his favorite operas in his home, no matter how
humble, and at his own convenience. Ile has also
discovered that the talking machine is an excellent
business partner under certain conditions, and recently in many sections of the country "talkers"
with a plentiful supply of records have been fotind
in barber shops and bootblack parlors. The man
who is being shaved or having his boots blacked

or is waiting his turn to receive the attention of
the "artist" in charge is not likely to lose patience
over the delay if he is able to enjoy music during
the wait.

SELECTED AS OFFICIAL MACHINE.
Dictaphone Installed in Offices of Panama -Pacific International Exposition for Use of
Officials in Various Departments-Many Machines Required.
(Special to The Talking Machine World.)
SAN

FRANCISCO,

CAL.,

February 9.-As an-

nounced in The World two months ago, the Dicta-

phone has been installed as the official dictating
machine of the Panama -Pacific International Exposition, and many of these machines are now in
use in the various departments, we understand.

It is planned to secure for permanent record
speeches delivered by Commissioners and distinguished visitors to the Exposition. This will be
done by having them dictate their speeches or messages on a cylinder, which will be kept, and later
made a part of the Columbia Graphophone Co.'s
exhibit at the Exposition.
W. S. Gray, Pacific Coast manager of the Co-lumbia Graphophone Co., declares that the exhibit
of graphophone and dictaphones in the Palace of
Liberal Arts, will be a remarkable one.

JOBBERS intending to IMPORT

Talking Machines, Motors,
Disc -Records should visit

LEIPZIG FAIR
POLYPHON - MUSIKWERKE, A. -G.
OUR SHOW ROOMS
AT THE

AND INSPECT OUR
NEW MODELS

Representative : A. B. NEWCOMBE, New York, 71 West 23rd St.
Works: LEIPZIG-WAHREN 41

Show Rooms: LEIPZIG, PETERS STR. 281
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Columbia dealers' record business during the first forty-five days of 1914 has
been twice any previous sales record.
Did you share in this
Columbia Graphophone Company

(Write for "Music Money," a book "full of meat' for those

Woolworth Building. New York

dealers interested in quick and frequent turnover of capital.)

DEMAND FOR DANCING RECORDS ALSO HITS DETROIT.
Incident in Store of Columia Co. Indicates That the Craze Hits All Classes-Machine Sales
Keep Up Well-Salesmen Enroged in Efficiency Course of Board of Commerce-Piano
Houses Find Profit in Talking Machines-Other Interesting News of Past Month.

of the best piano houses which hitherto have not
designed to constuer this line of the musical trade.
J. Henry Ling, head of the oldest piano house in

recently that he was seriously
considering closing out one of his piano departments and substituting talking machines in its
the city, stated

stead.
(Special to The Talking Machine World.)

DETROIT, Mat., February 9.-The correspondent of the Talking Machine World stopped and
took a second look as he entered the Columbia
branch store the other day for his usual confab
with Manager K. M. Johns. Skipping about the
floor with all the abandon of a primary grade
school

girl, was a fashionably attired man, ap-

parently having the time of his life, but neN erthe-

less, as sober -faced as a magistrate in a murder
case. The cause of his skipping was a hesitation
waltz record, being played by City Sales Manager
S. E. Lind, who also was impersonating, facially,
an owl. Following the music painstakingly, miss-

ing not a step, and apparently fearful of being
interfered with, the dancer persisted until the
record was finished. Then he spoke up briskly:
"I'll take that one. And I think that'll make
enough, for this time."

After he went out Mr. Lind explained: "He's
the head of a dancing academy, William J. Garand,
selecting a new orchestra for this month.
In

the

past

few

months

we

have

the same pos1tion'
Out in the State conditions are largely similar.
Piano houses who took on talking machines a
few years ago just as a little side line, are now
handling them on equal terms with the pianos, if
not actually as the leaders. They are attractive
because sales are easier made at the lower prices,
and the money is turned over more quickly.
The J. L. Hudson Co. will soon make alterations
in its talking machine department, which will almost double the space devoted to it. Another row
of demonstrating rooms will be built and the number of record cases will be about tripled. A coinplete catalogue of Victor and Columbia records
will be carried hereafter.
Manager E. K. Andrew, of the talking machine
department of the Hudson Co., recently duplicated
S. E. Lind's feat of selling a Columbia to a dancing academy owner. Another notable sale by him
was a $200 Victrola to William B. Thompson.
guess everybody

sold

a

else

is in

twice mayor of the city, and one of the best
A. J.
known among Detroit's business men.
Fedewa, one of the company's talking machine

good many grafonolas to parties who wanted them

salesmen, who has been ill since last May, returned

for dancing in their homes, but not until a few
weeks ago did we sell one to take the place of the

to his work February 1.
The talking machine salesmen are all participat-

orchestra in a dancing academy.

ing in the "Efficiency Course" of the Detroit Board
of Commerce. This is a series of lectures by

"lie wasn't dancing in here just to be gay, bu'
to ascertain if the tempo of the record was right
throughout. He tries every record he buys in
that way. They must be a pretty good lot of
records, for he never has turned one down."
The sale of records is the feature of the talking
machine business in Detroit just now. It is sa
tremendous that it makes the sale of the machines
a matter of secondary consideration. The dealers
are generally agreed that the wonderful stimulus
is the craze for dancing. It was a craze two or

prominent business and professional men, on the
various features of commercial life, salesmanship
being a strong leader. Most of the companies pay
the attendance fees for their salesmen, considering
it a- good investment.

All sections of the city are now well covered
with talking machine stores. Detroit's suburban
business is spread out over a wide area, and the

talking machine jobbers have looked up every

trade turns out to have been but an incident. If it

cluster of business houses worth while, and have
established an agency in the neighborhood. All
these stores begin with the talkers as a side line,
but most of them, in the course of a year, find that
it is more profitable to make the talking machine
business the mainstay, and carry the other things
as side lines:
"The situation resembles the automobile situation a good deal," said one of the jobbers. "People are just finding out that they are able to have
something which they want very much. Perhaps
there are a couple of million families in the country that have talking machines. They represent

were not for the calendars we might think that

ten million of our hundred million population.

January and February were the holiday months. A

Of the other ninety million, count out about twen-

year ago January and February were almost as

ty million as unable to buy a machine, and that

good as December, and this year we have double
the space and all the rooms .are occupied most of
the time. For Christmas we sold a lot of machines, which created a tremendous demand for
records, and the records, heard by friends of the
owners, creates a demand for more machines. The
consequence is that we are short of records, and I

leaves us about seventy million prospects, all get-

three months ago, as mentioned in this correspond-

ence at the time, but it has become more pronounced every week. Perhaps three -fourths of the

records sold are dance records, mostly hesitation.
one-step and tango. As the business in the other

classes of records has not diminished, some idea
of the general increase can be had.
The sales of 'machines have not slumped, how-

"As a matter of fact," said Harry Rupp.
manager of the talking machine department of
ever.

Grinnell Bros, "the late highly prized holiday

ting ripe fast. That is why we do not consider
what seems to be a phenomenal trade now, as
phenomenal at all, but only what we ought to expect, and which we have every reason to expect
will be doubled in a year from now."
The talking machitfe business is attracting some

"I have practically determined on this course,"
he said. "I want to make one little inquiry to sat-

isfy myself on a certain point,. and I am going
East soon to do it. Talking machines are becoming one of the biggest forces in the music trades,
and affairs have reached a stage that makes it bad
policy for a piano dealer to ignore them longer.'

EMPLOYES' ASSOCIATION A SUCCESS.
The Victor Co-operative Beneficial Association

Makes Excellent Record During First Few
Months-An Example of Victor Co. Generosity-Big Increase in Membership.

The manner in which the Victor Talking Machine Co., of Camden, N. J., has the interests of
its thousands of employes at heart is indicated by
the first report of the Victor Co-operative Beneficial Association, covering the period from its organization, on April 15 of last year, to December

31, and the best proof of the success of the new
venture and its appreciation by the employes of
the company is found in the fact that the membership in the association, commencing at 1,617, dur-

ing the first weeks following the organization,
rapidly increased until at the end of December
there were 4,210 employes enrolled.

Since the launching of the association, the Victor Co., as per its agreement with its employes,
has contributed to the treasury, dollar for dollar
in proportion, the amount paid by the employes
up to December 31 being $8,359.50, and by the
company an equal amount. With accrued interest

the amount raised last year for the association
was nearly $17,000, all of which was devoted exclusively to requirements of the association, the
Victor Co. paying all the operating expenses of
the association, which amounted to nearly $2,000.
In less than nine months the association paid to
208 sick members, -benefits totaling $5,861.75, and
paid death benefits aggregating $900. for six members, leaving nearly $10,000 in available funds in
the treasury. All cases of sickness are carefully
investigated by the proper officer of the association
and when any doubt exists as to the right of the
member to receive benefits, the matter is placed
before the trustees. Where possible the member
is given the benefit of any doubt that may exist.
All concerned acknowledge the Victor -Co-operative Beneficial Association as a powerful factor in
cementing the cordial relations existing between
the Victor Co. and its employes.
The officers of the association appointed for 1914

are: Trustees-A. W. Atkinson, I. F. Burton, C.
S. Wickes, E. T. Kieffer, E. K. Smith, W. B.
Fulghum; president, R. L. Freeman; vice-president, E F. Haines; treasurer, G. \V. Jaggers; secretary, E. K. MacEwan; visiting secretary, M. \V.
H. Holden.
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STOCK SHORTAGE CHIEF TROUBLE IN NEW YORK CITY
Local Dealers and Jobbers, However, Losing Few Actual Sales for Machines and Records
-Dance Craze Leaves Mark in Heavy Record Demand-Some Lively Advertising Campaigns Help Business-What Some of the Prominent Local Houses Have to Report.

A shortage of both machines and records of the
most popular types has been the most important
feature of the local talking machine trade the past
month. Shortage of product around the holiday
season is expected, but the prosperity of the talking
machine industry as a whole is well evidenced by

the continued demand that has existed for machines of the more popular prices, and records of
practically every type. Although the shortage has

not been so marked that the dealers have been
forced to lose many sales as a result, at the same
time the jobbers and dealers are unanimous in
stating that they could easily handle considerably
more machines and records than are now being
turned out by the factories.
General business conditions the past month have
been very satisfactory from every standpoint.
Trade has kept up remarkably well and, what is
more important, collections have been excellent.
There is no doubt in the minds of the members of
the local trade but that 1914 will be the banner year
in

the history of the talking machine industry,

and this optimistic prediction is verified by the reports of the factories, which proclaim the month

just ended as the best January they ever experiThe jobbers and dealers throughout the

enced.

country were responsible, of course, for this record breaking business, and New York and vicinity have

certainly shared in this general prosperity.
Dancing Craze in Full Blast.
The dance craze continuing at full blast, it was
to be expected that the demand for dance records
would be correspondingly heavy, and in view of
this expectation the majority of the dealers naturally ordered what they considered exceptionally
large quantities of this class of records. To their
great surprise, however, their stocks in most in-

stances fell far below the demand and they are
finding themselves in the position of reordering
records which they expected would be in stock for

at least the next two or three months. The country -wide popularity of the modern dances is beyond adequate explanation, but the talking machine dealers are not trying to solve it, as they
are finding it sufficiently difficult to take care of the

trade that this dance craze has created.
The Victor and Columbia factories are working
to full capacity to turn out enough of the popular
priced machines to take care of the needs of the
trade, while the Edison disc factory cannot supply
its dealers with sufficient stock in the machines
retailing at $150 and over. All three companies
are behind in their record shipments, but are doing
their utmost to catch up with their trade.
Steady Advertising Campaign.
A steady advertising campaign in the local newspapers has been carried on by the trade during the
past month, and the talking machine advertisers,
taken collectively, have probably used as much
space within the past few weeks as many of the
merchandise fields that far outranked them in
earlier years. The advertising is well conceived
and impressively worded, many of the separate advertisements utilizing educational selling arguments as well as straight -from -the -shoulder "reason -why copy."

A Talking Machine Block.
With the opening of the new store of Landay
Bros., at 427 Fifth avenue, there will be presented
the spectacle of two Victrola stores and one Edison
disc establishment on the same street, and within
two doors of each other. This conditoin is common in several other large cities, but this will be
the first instance in New York of three talking machine stores and departments being situated on one
of New York's business streets. The new Lord &
Taylor store, which will open next week, is located
on Fifth avenue, between Thirty-eighth and Thirtyninth streets, directly opposite the new Landay
store, and will have a handsome Victrola department, equipped with about ten sound -proof demonstration rooms. At 433 Fifth avenue, New

York, a few doors north, is the beautiful home of
Hardman, Peck & Co., the prominent piano house,
which recently opened an Edison disc department
on the fifth floor of its building. There is doubtless
plenty of business for all three stores on this one
street, as with the opening of the Lord & Taylor
store this particular location will be traversed by
thousands of shoppers who concentrate their purchases on the highest class of goods and pay cash
almost invariably.
High -Priced Machines in Demand.

"We are more than satisfied with the success of

our Edison disc warerooms," stated Ashley B.
Cohn, vice-president of Hardman, Peck & Co., 433
Fifth avenue. "Our clientele has always been an

essentially high-class one and in establishing our
Edison disc department we placed before them a
line of phonographs and records which appealed
to their love for the beautiful and the best. Practically all of our sales of Edison phonographs have
been confined to the types selling at $150 and over,

machine retailing at $150 is our big seller and is
gaining in popularity rapidly."
Landay Bros. New Store.
"When our new store is completed we will have
one of the finest Victor shops in the country," re-

cently remarked Max Landay, of Landay Bros.,
the prominent Victor distributers, with four stores

in the best shopping districts in the city and a
new one at 427 Fifth avenue now in course of
construction. "We expect to be open for business
about the 1st of next month and are leaving no
stone unturned to make this new store distinctive

and artistic to a degree.

We are using a new

process for sound -proofing our eleven demonstra-

tion rooms that is guaranteed to shut out the
slightest outside noise, and this all-important problem was only solved after lengthy experiment and

considerable expense. The front of our new store
will be absolutely original, consisting of an illuminated glass front that has never been shown in

this city, and, as far as I can learn, will be the
first one of its kind constructed in this country.
All our decorations and furnishings will be dignified and refined to a degree"
Difficult to Get Enough Records.
"We simply cannot get enough records to handle

the demands of our patrons," stated Hayward

Cleveland, manager of the Twenty-third street
and we find that our patrons are sufficiently im- store of the Columbia Graphophone Co. "From
pressed by the musical and artistic qualities of the our operatic selections down to our dance records,
Edison disc product to order the more expensive we are behind in filling our orders, and the true
machines in preference to the cheaper ones. We musical value of Columbia records is becoming
have heard nothing but praise for the Edison disc more and more appreciated by music lovers in all
record, which, many of our visitors have stated, is parts of the city."
the acme of musical perfection in a disc record."
Blackman's Satisfactory Business.
Record Demand Is General.
The Blackman Talking Machine Co., 97 Cham"No, the dance record is not the only class of bers street, Victor and Edison cylinder jobber, is
record that is selling particularly well," answered closing a steady, satisfactory business in both its
V. M. Moody, sales manager of the New York lines, as indicated by President Blackman's cheery
Talking Machine Co., 81 Chambers street, Victor report: "The month of January showed a substandistributer, in response to a recent inquiry. "The tial increase over the corresponding month of last
present record demand is far from being confined year and February business to date is equally as
to any one type of record, but, on the contrary, good. Victor records and certain types of Vicembraces practically every class of record in the trolas cannot be supplied to our trade in sufficient
Victor catalog. Take, for instance, this red seal, quantities, which fact certainly seems to indicate a
light classic record sung by John McCormack. general prosperity in the Victor business that is
During the past ten days we have sold more of very gratifying."
this one number than we did in the entire month
What Others Say.
of October last year. Bear in mind also that Octo"We are gaining new customers for our piano
ber is the time of the year when dealers are popu- warerooms every month through the medium of
larly supposed to be stocking up for the holiday our Columbia department," is the pleasing report
trade, while January and February constitute a of F. G. Smith, the prominent piano house, 142
straight sales business. On another light classic Fifth avenue. "We are convinced that the Columrecord we sold twice as many in January as we did bia division of our business has not only proven
in November last year at the height of the holiday
successful on its own account, but has also helped
trade. We are very short of machines of certain our piano and player business."
types, and with our shortage in records, I need
"All our twelve booths are filled during
hardly state that we are busy-in fact enjoying the the greater part of the day," states Miss Ruby
best February in our history."
Spaulding, manager of the Victrola department of
Columbia Trade Very Active.
the Aeolian Co., 29 West Forty-second street.
"We cannot get enough of many of our new "Last month was the best January in our history
machines," states R. F. Bolton, manager of the and the outlook is very encouraging."
Columbia Graphophone Co.'s wholesale and retail
Other optimistic- reports were received by The
store at 89 Chambers street. "Our stock is prac- World's representative from the following: Benj.
tically exhausted on the following machines:
Switky (Victor), Krakauer Piano Co. (Edison
'Leader,' at $75; 'New Mignonette,' at $100; 'Nondisc) ; Fuller, Bagley & Beers (Columbia), Brempareil,' at $150, and `De Luxe,' at $200. All our ner Co. (Victor), Guy Warner (Edison disc), F.
dealers report a demand for these machines that G. Smith, Brooklyn (Columbia).
is simply remarkable, and it is certainly a tribute
to Columbia quality to note the complete satisfacF. K. DOLBEER IN SEATTLE.
tion that our machines and records are giving.
We opened a number of new accounts during the Sales Manager for Thomas A. Edison, Inc., Attends Opening of Pacific Phonograph Co.,
past few weeks that give promise of closing an exNorthwest, Edison Distributers in That City.
cellent all -the -year-round business, and everything
in general points to 1914 as the banner year for
(Special to The Talking Machine World.)
our institution."
SEATTLE, WASH., February 6.-F. K. Dolbeer,
January Beyond Expectations.
sales manager of Thomai A. Edison, Inc., was re"January business was beyond all our expecta- cently in the city in connection with the establishtions," states Dana F. Parkhurst, manager of the ment of the Pacific Phonograph Co., Northwest,
Edison department of the Tower Manufacturing which will be distributers of the new Edison disc
and Novelty Co., 326 Broadway. "We are adding line of the machines and records. A. R. Pommer,
new names to our list of clients day after day, and of Los Angeles, is interested in the company. C.
with our location in the heart of the business dis- 0. Baker will be the resident manager.
trict we are in a position, of course, to make an
impressive appeal to the downtown business man.
INCREASES CAPITAL STOCK.
This has helped our business considerably, as, in
addition, this class of trade has no use for a lowThe North Chicago Talking Machine Co.. Chipriced machine and very seldom think of purchas- cago, increased its capital stock recently from $1,000
ing a machine for less than $100. The Edison disc to $6,000.
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EDISON'S

.
,fre't

Supreme
Triumph

\

A Sensational Success
After four years of constant labor, Thomas A. Edison has

reached his great goal-PERFECT REPRODUCTION OF
SOUND.

Everywhere the new instrument is shown public interest is aroused
to such a high pitch that the stores of the Edison dealers are crowded
with people who want to hear this new marvel of Edison's ingenuity
and Patience.

They Come-They Listen-They Wonder-They Buy
The tremendous sales made in Chicago during the past few months
is absolute proof .of a genuine interest in the New Edison.
The wonderfully perfect tone of this superb new instrument is just what the
public has been waiting for.
No Needles-no scratching-no destruction of sound waves. The smooth, highly
polished diamond key is exactly fitted to the groove and slides lightly without the
slightest wear on the record.
Record stock does not become second hand by demonstrating.
Send the coupon to -day and get our special dealers' proposition.

The New

Diamond

Edison

The new diamond reproducer-the new Edison double disc records-the perfect Edison motor-the automatic stop-the scientifically designed sound conveyer
that has no leaks-the automatic oiling system-the new designs of cabinets-and
what is more important-the perfect reproduction of sound, are brilliant selling
points that make big sales.
AND REMEMBER: the new Edison can be made to play all makes of records
(foreign or domestic), and play them as you have never heard them played before
on any other instrument.

Service

Service is a much abused word.
But our service is real service-prompt,,
efficient, intelligent. You get what you
want when you want it.

Advertising Aids
You get the

of our

help you to make quick sales and big
Learn about it.

profits.

Send this Coupon To -day jar
It brings you full information about the special proposition to new
Edison dealers. Edison wants the livest man in every locality. He is not
going to be satisfied with anyone else. Get the details of the special adver-

tising plan that will assist every Edison Dealer to make money.
Send the coupon to-day-right now.

THE PHONOGRAPH CO.
229 Wabash Avenue

full benefit

strong advertising service plan. It will

CHICAGO, ILL.

r

Dealers' Coupon
THE PHONOGRAPH Co.,

229 Wabash Ave., Chicago, Ill.
GENTLEMEN: Please send me full information
about the new Edison and the special dealers'
proposition. Also atout your service and the
advertising plan.
Name
Address

=MI

-j
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Over 50,000 Satisfied Users

FIBRE NEEDLE CUTTER

EXACT
SIZE

The wonderful success of the Lyon & Healy Fibre Needle Cutter in the last
two and a half years is due to the following facts about the cutter:
The Blades of the Lyon & Healy Fibre Needle Cutter are made of the finest
grade of properly tempered tool steel. The upper blade is pivoted above and back
of the cutting edge of the lower blade. It is held in place by a very high tensioned
spring to insure correct leverage and a perfect point at every cutting.

The cutter is fitted with a guide that prevents the cutting away of too much
of the needle, and also has a receptacle that receives all the waste. It is very
simple and easy to operate, and with ordinary usage should last indefinitely without sharpening.
This cutter is invaluable to all users of the Fibre needle, as a needle may be
used twelve to fifteen times where one of the cutters is in use.
Now is the time to get your order in and share in the profits.

Retail Price $1.50
GET

YOUR
ORDERS
IN NOW

CHICAGO
Largest Victor Distributors

LIBERAL
DISCOUNT
TO THE

TRADE
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FROM OUR CHICAGO HEADQUARTERS
CONSUMERS' BUILDING, 220 South State Street, E. P. VAN HARLINGEN, MANAGER.

(Special to The Talking Machine World.)
CHICAGO,

February 9.-The local talking

machine trade was a bit startled recently when the
Talking Machine Shops came out in liberal space
in certain of the dailies and announced with char-

acteristic enterprise that two of the best professional dancers in Chicago had been secured for the

benefit of the patrons and friends of the Shops
and that a series of afternoon tangos would be
given.

The announcement continued as follows: "The
dancers are Claude Wickham Kucker, former pupil

of Maurice and of Cassell, who is said to be out dancing his teachers, and Miss Buckley, formerly
a solo danseuse of the Chicago Grand Opera Ballet.

Between the dances the salespeople would canvass each of the audience, inquiring, "Are you enjoying the dancing? Are you interested in dancing
yourself? Have you a Victrola? Have you any

makes his home in Chicago, has made arrangements with talking machine dealers in other cities

The Chicago Office of The
Talking Machine World has
removed to new and larger
quarters at 1024 Consumers'

of the latest dance records? Would you like to
be put upon our mailing list?" and so on, depending upon the answers given by the visitor.
The dancing of Miss Buckley and Mr. Kucker
was most excellent and they received hearty applause from the spectators, who were entertained

between the dances with some of the Red Seal
records and others of the more "popular" class.
The result of the efforts of the salespeople and
the favorable impression made by the dancers was
made evident when the program had come to an

Building, 220 So. State Street.
whereby he and his partner will be taken away
from their home city for some time.
How Mr. Easton Impressed Us.

Edward D. Easton, president of the Columbia
Graphophone Co., was a recent visitor to Chicago
and inspected the fine new Michigan avenue quarters of the Chicago branch, which he pronounced
very good. Mr. Easton directs the destinies of a

big corporation, but he is a man whom it is a
distinct pleasure to meet. Courteous and kindly

he is, and one feels a warmth in the region of
his heart long after having come in contact with
him. Somehow one loses any daily newspaper
inculcated prejudice against big business when its
representatives are men like the Columbia's president.

As the above paragraph 14 on the desk of The
World, a clipping containing a report of an address made by the manager of one of the big
State street department stores at a meeting of its
buyers, general salesmen and assistants.

It seems

to work in nicely with a reference to a man of
Tango Dancing at the Talking Machine Shops.

They will dance the tango, the maxixe and the

end, for the crowd lingered for some time and,

hesitation to Victrola accompaniment.

breaking up into little groups, entered the demonstration booths, there to buy records or perhaps a

The object

of these afternoon dances, of course, is to assist
the thousands of people who own a Victrola in
making use of it as an orchestra for these new
steps. And undoubtedly many delightful home
parties will be the result of this innovation."
Did the scheme work? It certainly did. People
came by the scores and the average daily attendance for the week was in the neighborhood of 250
persons, with dozens turned away for lack of space
to hold them.
Our illustration shows only one corner of the
big room. From every side the crowd looked on
and also carried chairs into the record rooms,
where they could stand on them and look over the
heads of those in front.

machine.

"While the direct results and sales of machines
are alone sufficient to warrant the expense," said
G. \V. Davidson, "the most pleasing part is the
large number of record customers we are making.
In a city of this size the general advertising effect
is

very

beneficial and we are making regular

patrons of people who before were hardly aware
of our location and our facilities for serving them.
I am very much pleased with the way things are
going and we are re-engaging the dancers for the
coming week."

The success of the novelty has evidently made
itself known in other cities, for Mr. Kucker, who

Mr. Easton's ability and personality, vide this:
"Devotion to duty leads inevitably to a mastery

of all of the intricate demands of any position.
The man who is sufficiently engrossed in his dutiei,

to become master of his position, cannot help but
compel his employer's consideration for his success, providing the latter is of the right type. The
big, broad-minded virile man of the hour, and
only such men can succeed to -day."
Boss the "Talker" Business, Too?

Oh, yes, we escorted our wives and our sweethearts to the registration polls last week, and

dreamed dreams of the coming age when the feminine contingent will run politics and Government

literature, science and art, boss the trade papers.
chase news items and hustle for the festive ad
vertisement. Vive la femme!
(Continued on page 40.)

The Practical Fibre Needle Cutter THE WADE
The WADE embodies the right principle, worked out through long experience. It is simple, durable and accurate. It trims the
needle at an angle resulting in the best tone.
The WADE cutters are made of the best steel and are absolutely guaranteed.

The WADE

The Wade

is

the most economical
cutter. It has a selfacting stop, which

The Wade

prevents waste and
enables one to get
from 12 to

15

per-

fect playing points.
No.

Fibre
Needle

1

is

a very

popular cutter which
has given excellent
service. No. 2 has a
double action, making it especially easy
to

operate and af-

fording

the

most

powerful cut of any
tool made.

Fibre
Needle

Cutter No. 1
Cutter No.2
RETAIL PRICES - No. 1, $1.50; No. 2, $2.00
3807 Lake Ave.
Order from your regular DisPHONE, DOUGLAS 810 8
WADE & WADE,
tributor-we sell to Jobbers only
CHICAGO, ILL.
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FROM OUR CHICAGO HEADQUARTERS-(Continued from page 39).
Rename Station Healy.
Officials of the Chicago, Milwaukee & St. Paul
Railway have decided to rename the station called

their interest in him. In many incidents you would

Pennock, to Healy, in view of the fact that the

be able to telephone the old customer and thank
him. You know it is a fact the biggest asset in
this business is satisfied customers and their good

It is not a whale,
but a fish, because it has gills. Earnest research
has failed to find any relics of Jonah in the giant's
inside, but archaeologists and ichthyological ex-

new factories of Lyon & Healy are within a stone's

will."

perts have their suspicions nevertheless. Some peo-

throw of the station, and the most important feature of the neighborhood. Already there is a vast
change in the little suburban neighborhood, and
it is quite evident that the big new buildings of
the famous music house have started a boom very
profitable to real estate owners in the vicinity.
A remarkably good business has favored the
Lyon & Healy retail store the past month and all
records for January sales have been broken. Steinway pianos and Victrolas have been especially
well favored. The Clark Irish harps have also
been much favored in the wholesale as well as the
retail departments.
Good for Record Shipments.

The Interstate Commerce Commission rates on
express shipments within the State became effective February 1 by an order issued by the new Illinois Public Utilities Commission. By this order
the old mileage system of computing rates is substituted for the direct distance system. It means
a cut in rates, especially on long distance shipments
in Illinois.
Uhl Gets Committee Appointment.
E. H. Uhl, manager of the Chicago house of the
Rudolph \Vurlitzer Co., has been elected to serve
on the subdivisional committee representing musical instruments and musical interests of the Association of 'Commerce. E. C. Barnes, whose place
on the committee Mr. Uhl takes, has been transferred to the office appliance committee on his own
request. Mr. Barnes, who is the Chicago representative of the Edison dictation machine, thought
that he should be classified as a piece of office
equipment rather than a musical instrument.
Turns Back to Go Forward.
B. C. \Vilt, formerly a \Visconsin trave:er for
the Talking Machine Co., who a year ago resigned
to go into another line of business, has returned
to the company's service, and will represent the
company in Iowa and Illinois. Mr. Wilt's former
work with the Talking Machine Co. was of the
most successful nature, and the trade will be glad
to know that he is back in his old environment.
Columbia Expansion in E!gin.
The Kimball -Dietrich Hardware Co., Elgin, 111.,
which has been handling Columbia goods for some

little time, is preparing to enlarge its operations,
and this week has placed a $2,000 order with
E. 0. Zerkle, the \Visconsin traveler for the Chicago office of the Columbia Graphophone Co., and

The above is just a sample of the ammunition
which the Talking Machine Co., of this city, is con

finnan), supplying its customers for their selling
It is from its circular letter of advice of February 21. Here is another cartridge
from its bulletin of January 22:
"Capitalize the Dancing Craze.-An offer to loan
a Victrola .and .a selection of dance records for a
tango tea or turkey trot dance, has been productive of many a good sale. We have some excellent
sample letters for mailing to just such prospects."
The company recently sent to its dealers a copy
of one of the ideas developed by a Chicago adcampaigns.

vertising concern, and on which the dealers can get

estimates through the Talking Machine Co. if he
desires to adopt it to his own use. It consists of
a cover for the monthly bulletins, to be sent to the
retail customer. The cover is full of good Victor
advertising matter, exploiting the individual deal-

er and also contains an approval record order,
which can be torn off, stamped and sent to the
dealer by the recipient. The write-up will be
changed each month, appropriate to the new list
and the color scheme will match the Victor supplement.

We Are.

Are we musical out here

in

the wild and

Are we? The board of directors of the
Chicago Grand Opera Co. desires to announce at
this time the continuance of the Opera for the coming year, and the permanence of the organization
in its annual performances in Chicago * * *
wooly?

The board of directors is pleased to state that
for the season just closing, the sale of season
tickets for seats was considerably higher than
during any previous year, indicating that the inter-

est in grand opera in Chicago is not only. surely
And
and rapidly increasing, but is permanent.
the Mason & Hamlin was used and probably ever
will be.

Moreover we have got one of the largest, if not
the largest musical colleges in the world, all sorts
of civic music plans are cooking and the new Chicago office of The Talking Machine World has fine
mahogany-fixtured quarters,
Baer on Biz.
C. F. Baer, manager of the Chicago office of the
Columbia Graphophone Co., is very optimistic
about business, past, present and prospective. The
wholesale buiiness of the Chicago office was way

liver weighed 1,700 pounds.

ple say that this exhibition is almost a desecration of the quarters so long and honorably occupied by the Columbia Graphophone Co., hut it must

be remembered that the fish is dead, while the
Columbia Co. in its new quarters on the automobile -crowed Michigan avenue is very much in the
swim.

National Association Plans.
L. C. Wiswell, manager of the talking machine

department of Lyon & Healy, returned a few days
ago from the East. He visited the Victor factory

at Camden, and reports that the record plant

is

working night and day. with greatly increased capacity.

Mr. Wiswell stopped at Pittsburgh and had a
conference with J. C. Roush, of the National Talk-

ing Machine Jobbers' Association regarding the
arrangements for the coining convention at Atlantic City. It was decided that everything possible
shall be done to avoid a bad taste in the members'
mouths after the convention. In other words they
will not sit arciund and wonder what it was all
about. Plans are working for a program that w:11

be constructive in its character so that the members will feel that they have learned something of
benefit to them in their business.
A very strong effort will be made to have tilt
only the department managers, but the owners and
chief officers of the various jobbing concerns present at the convention.
This will have the effect, Mr. Wiswell' and Mr.
Roush believe, of making the heads of houses take
the business more seriously and cultivate profound

respect for the association and its accomplishment.

Along this line it may be stated that there is a
probability of a surprise or two for the members
in the way of the presence at the convention of
dominant figures in the industry. It is very likely
that there will be a meeting of the arrangements
committee called for some time this month in Chicago.

Visitors and Personals.
II. C. Baish, recently of the talking machine de-

partment of Lyon & Healy, has returned to the
Victor Talking Machine Co., from whence he
came, and is covering Nebraska for them.

E. F. (Doc) O'Neill, of the wholesale department of the Victor Talking Machine Co., paid one
of his angel visits within our pearly gates recently.

who ran down to Chicago and then shot out via
the Aurora and Elgin Electric to fix up the order.
The Kimball -Dietrich Co. has taken the entire second floor of its building for what will

ahead of the corresponding month of last year.

Thomas Butler, Wabash, Ind., was in buying

The record business, in fact, nearly doubled. The
orders for the new 25 cent. demonstrating records
are something phenomenal, and as a result the lists

machines and records.
Columbia Polyglot Department.
The Chicago office of the Columbia. Grapho-

be known as the Columbia Music Store, which will
occupy a space of 41 x 50 feet. A large part of the
space will be taken up by handsome booths for the
graphophone business and the rest of it will be
used by Herman Bohnenstengle, well-known musi-

of users of Columbia records is being increased

phone Co. has installed a department for the marketing, both in wholesale and retail, of the Rosenthal language system for which the Columbia Cp.
makes the disc records. The German, French and
Spanish courses are offered. The linguistic onslaught from the disc records is large in volume
and clear in annunciation, and evidently if the
prospective tourists cannot parlez-vous, sprechen

cian of Elgin, who has also had a sheet musk and
small goods department in the store of the Bower
Jewelry Co.
Mr. Bohnenstengle will put in a line of the wellknown Bush & Lane pianos, handle sheet music
and musical merchandise on his own account, and
will also manage the graphophone department for
the Kimball -Dietrich Co.
Mr. Dietrich, who placed the order, is a progress-

ive young man, who is thoroughly alive to the
possibilities in the talking machine business.

T. M. Pointers for Dealers.
One of our largest customers keeps track of
just where each sale comes from. When a sale
is made, he asks the customer: "Would you mind

telling me just why you came to buy your machine here?"-explaining to him that he would like
to know how his advertising and circular work are

by hundreds.

When the Columbia moved over to Michigan
avenue, many people predicted that the retail business would fall off. In fact, some of the Columbia contingent themselves had a few doubts on the

subject; but Mr. Baer says that the unexpected
has happened, and notwithstanding the disorganized condition of things incident to n c,ving, the

sie, orusted habla-as a result of his Rosenthal -

deterrent advertising of the erection of r 7.ew building near -by, the retail business Is way ahead. If
there has been any loss on the sale of the cheaper

Columbia disc lessens, he is hopeless.
R. G. Winter, who has for some time successful-

class of goods, it has been compensated for by
the increase in the high-grade business. In the
new location they are selling very few machines
under S75. Probably after the location becomes
better known and people get rid of their timidity
regarding Michigan Boulevard, more lower price
business will come, but as it is, sales in dollars and
cents: both in machines and records, is far ahead
of the Wabash avenue store.

cago offices for the installation of Columbia
graphophones in the public schools, is also ip

ly conducted the campaign waged from the Chi-

charge of the new language course department.
He is working the two lines practically in unison
and is getting mighty good results.
Absolutely!

A Chicago daily made the remark that the exports of canned goods from the United States
reached an enormous figure last year, and that 'it
didn't include canned music either. "We might
add that canned music decidedly does "count,"

pulling.

How Hath the Mighty FaVen.
The store formerly occupied by the Columbia
Graphophone Co., corner of Wabash avenue and

"He found 84 per cent. of his sales originated by
old customers-satisfied customers-sending in
their friends. Every time he found this to be so,

Washington street, now exhibits a giant fish, 30,000
pounds in weight, forty-five feet long, Awenty-three
feet in circumference, eight feet in diameter. Its

he wrote the

W. H. Sajewski made a trip to Lakewood, Mich..
a short time ago to superintendent the work upon

mouth is thirty-eight inches wide and forty-three
inches deep, and its tongue forty inches long. The

a large dancing pavilion that he is erecting there.
(Continued on Page 42.)

old customer

and thanked him

cordially, endeavoring to show his appreciation of

nevertheless.

Visits Lakewood.
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The Biggest, Healithiest
Growth in. the Talking
Machine Business

Eight years ago a business small, and weakened by attempting
mail order business and half-hearted wholesale business.

a retail

44 Then a re-organization-retail thrown out entirely. ALL EFFORTS CONCENTRATED ON A DISTRIBUTING BUSINESS.
QC Since then a steady growth made possible by a definite effort

to build up our business by building up that of our customers.
44 Ours is a concern in which exists the strongest loyalty between
employer and employee. The concern's employees have never worked

FOR the Talking Machine Company-but WITH that concern.

44 These facts-no doubt-have brought us to that point which
makes us to -day the LARGEST EXCLUSIVE VICTOR WHOLE-

SALER in the country.

44 But-MR. DEALER-while these are days of wonderful successes in the Victor line-still through shortages we have had great
disappointments

QC We are all MAKING MORE MONEY than we ever did beforebut we see shortages which make us think how much more money

we could have made-forgetting OUR WONDERFUL GAIN in
spite of certain shortages.

44 The Talking Machine Company is probably filling its orders
more completely and with greater dispatch than others.
TRY US.
QC If we can't fill all of that order-the portion we do fill will make

you forget your transportation charges wherever you are.

THE TALKING MACHINE COMPANY
12 N. Michigan Avenue

Chicago, Ms.
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FROM OUR CHICAGO HEADQUARTERS-(Continued from page 40).
Builds Demonstration Booths.
A. H. Dannemark. of Wilmette, has just completed three new demonstration booths, which add
greatly to the attractiveness of his store. Mr.

Dannemark is an enthusiastic Victor representa
tive, and he also recently installed the new Edison
disc.

New Dance Records Expected.
Dealers are anxiously awaiting the extra special
dance records that are being issued by the Victor
Co. Calls

for the Tango, the Ma'xixe and the

Hesitation continue unabated, and buyers of this
class of records will find a good deal of pleasure
in "Some Smoke" and "Leg o' Mutton" which are
played by Europe's society orchestra, composed
entirely of colored talent.
Secures Dean Agency.
James Lyons, 25 West Lake street, has secured
the Western distributing agency for the John M.
Dean "Puritone" needles.

Music for the Children.
Beginning last Saturday morning Lyon & Healy
instituted a series of recitals for children in their
recital ball, using the "Educational Series" of the
Victor Co. Miss Elsa Stein was in charge of the
selection of the records and talked to the children
and visitors to the series were very much pleased
with her efforts to instruct as well as to entertain

the children, who ranged from six to fourteen
years of age. Many beautiful standard works of
musical art are thus presented to the children in

such a way as will aid greatly the devenpluent
of their young minds.
Orders Stock.
George Eichholz, one of the big dealers of. Milwaukee, Wis.. visited Lyon & Healy's recently to
see about the replenishment of his stock.

New Lyon & Healy Traveler.
L. A. Cummings, formerly one of the star travelers of the Victor Co., is now traveling for Lyon
& Healy, succeeding J. B. Ryde, who will come
into the house to take charge of detail work in
the wholesale sales department. Mr. Cummings
will have Illinois for his territory as well as river
towns in Iowa. 'He is well known to the trade
generally, and will be welcomed by a number of

The Wade cutter was handled by the ma-

er. This is profitable in more than one way and the

of 1913.

customer who is in a position to buy such a machine is naturally better able to own a comprehensive library, and then again, there is no more
effort nor no more time and fuss required to sell a

jority of the jobbers of the country, and in the

$250 instrument than a $50 machine.

made.

"There is still a shortage in the supply of records, although the completion of the new record
factory at Orange has alleviated the unfavorable
conditions. Although the supply is still inadequate, we have fared very well, and hope to be
filling all orders before very long."
Installs Foreign Record Stock.
F. J. Bukowitz, manager of the talking machin,
department of the F. G. Smith Piano Co., has installed a comprehensive stock of foreign records.

He has also arranged for the services of a linguist who can speak five of the foreign languages,
including Polish and Croatian. Mr. Bukowitz has

also arranged for agents in certain of the thickly
populated foreign districts, and is already reaping
a rich harvest of orders from these sources. January was exceptionally good at the F. G. Smith
store, the total of Columbia records and machines
reaching seven -eighths of the December business.

Double January Business.
Wade & Wade, manufacturers of the Wade fibre
needle cutter, nearly doubled fheir business last
month, as compared with the corresponding month

A BEAUTIFUL PRESENT.
Something About That Leather -Bound Order
Book Given by the Talking Machine Co. to
Its Dealers and What the Latter Think
About It-Should Act as Spur to Recipients.
(Si:ecial to The Talking Machine World.)

CHICAGO, ILL., February 9.-Brief reference was
made in the January World to the handsome order

books which were sent by the Talking Machine
Co., Victor jobbers of this city, to their dealers.
A photographic reproduction of the cover of the
book is presented in this connection.

It is extremely artistic, bound in gray flexible

last few weeks quite a few of the remaining ones
came into line. The further additions to the equip-

ment of the firm's up-to-date factory are being
Talking Machine Co. Sales.
January was one of the best first months in the

history of the Talking Machine Co., both in the
sale of machines and records. The business on
the latter was something enormous. Sales Manager R. J. Keith called attention to the very large
number of responsible merchants who had recently
made application for the -Victor line, but who had
not been signed up on account of the shortage in

Victor goods, or because the line was already
well represented in their locality. A large stack
of letters of inquiry that were temporarily held up
for the reasons above stated was shown the caller.

Mercer With Columbia Co.
J. P. Mercer has joined the Chicago branch of
thc Columbia Graphophone Co. as assistant to
Manager Ryers of the retail department. Mr.
Mercer is an old piano man, and many years ago
was the Steinway agent at Dayton, 0. He also
handle.1 talking machines in those days, and tells
interesting stories of his experiences with the

first Edison phonograph of the old barrel tin foil
type.

that you remembered your customers in line
shape."
"Your 'order blank cover' and greetings received,

for which please accept our thanks and

good wishes for your success in the future, especially during the new year, that of 1914."

"Please accept my cordial thanks for the very
beautiful order book cover. Hope to be able to
send you many orders from it during the coming
year."

"Please accept my thanks for the lovely leather
cover sent with the season's greetings."
'Enclosed please find acknowledgement of re-

ceipt of your Christmas gift.

It you will give

the acknowledgement as quick attention as I have

the gift, the service will be 0. K."

"We wish to thank you for the fine leather -

friends.

Personals and Visitors.

covered order book, which we expect to use quite

Arnold Lockerby, who was formerly connected

extensively."

with' a prominent talking machine company in
Grand Rapids, Mich., and later in charge of the

"The cover is artistic and 'classy,' to say the
least."

talking machine department at Hillman's, has returned to his home in Grand Rapids and has entered the furniture business.

"It is a beautiful piece of work, and we shall
make it useful as well as ornamental."

"Very 'swell' book, thank you."
"We are in receipt of your order book of recent
date, for Which accept our thanks. We trust our
business for the coming year will be of such
volume that we will have use for it many times."
"It is very neat and artistic in design. Wishing

Expert Decorator at Wurlitzers.
Ellis P. Hansen, formerly window dresser expert of the Victor Talking Machine Co., is now
associated with the Rudolph Wurlitzer Co., and
has in preparation many novel window displays,
which attract the. passer-by to the already busy
talking machine department of that company.
Assistant Manager Fred Siemon reports that
this January is far aheai of previous Januarys and
that the record business is "really great." "The

higher priced machines are certainly selling far
more rapidly," said Mr. Siemon, and the $100 and
$150 machines seem to be holding the center of
the stage at the present time. This is as we would

like to have it, and the buyers of the bigger machines are, of course, more liberal in their record
purchases."

The New Manager.
Ella Lentz is the new manager of the talking
machine department at Hillman's. Miss Lentz is
an old employe at Hillman's and received her
knowledge of the business while in the employ of
that company.

Selling Large Edison Machines.
C. E. Goodwin, manager of The Phonograph
Co., is wearing a broad grin these days, which is

you a happy and prosperous new year-."

"Accept our sincere thanks for the fine order

Cover of Talking Machine Co. Order Book.
leather cover and lined on the inside with moire
silk. The order pad, which is removable, contains twenty-five order blanks in triplicate, with
a place for the carbon in the back of the book.
The additional order pads can be obtained from
the company upon application as required. As
will be seen, the Victor trade -mark and the name
of the Talking Machine Co. form integral parts
of the embossed design. The World was given

the privilege of running over some of the acknowledgements written to the Talking Machine
Co. by pleased recipients. They are of interest
not simply because of the kind words said about
the order book, but owing to the evidence of its
hearty spirit of co-operation between enterprising

book you sent us. Hope we can fill out all the
order sheets for records and machines."
"We beg to acknowledge receipt of your exceptionally attractive and practical order sheet booklet, and with reciprocation of your good wishes,

we remain-"
"Thanks very much for the leather cover-its a
dandy."

"We are having a great Christmas business and

wish to thank you for your promptness in filling
our orders. Your Christmas present of an order
hook cover was received yesterday. Thank you for
remembering us."
"We desire to thank you for the order book sent
us.

Wishing you a prosperous new year, we re-

main-"

dealers and vigorous, up-to-date wholesale houses

"Both the Victor and Edison Companies are giving recognition at last to Boston song composers,"

due to a great extent to the large volume of busi-

with a particularly high reputation for the ex-

declared a member of one of the Boston com-

ness which has followed the liberal advertising

panies.

with them. We are selling more of the $250 ma-

cellence of its service. Here are extracts from
some of the letters:
"We want to thank you for the beautiful leatherbound order book which you sent us for Christmas. It will be an inspiration to keep our orders

chines than all of the other instruments put togeth-

in better shape than ever before, and we must say

good representation next month."

campaign
launched.

which

this

company

has

recently

"The Edison has proved that high-

priced machines are the ones that carry the profits

"Compositions of several of these are now

to be had on cylinder and disc, among them the
pieces of Leo Feist, Tommy Allen, through their
manager, Billy Lang, and these are now on thc
market. 'Chick' Story is another who will get
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Have you investigated the margin of
your profit on Columbia 65c. double disc
records ? You should.
Columbia Graphophone Company

(Write for "Music Money," a book "full of meat" for those

Woolworth Building, New York

dealers interested in quick and frequent turnover of capital.)

ment at the Edmund Gram Music House, has been

REPORT SHORTAGE OF STOCK IN MILWAUKEE TRADE.
Jobbers for Leading Lines Say They Are Meeting with Brisk Demand for Machines and
Records, but Find It Difficult to Fill Orders Owing to Shortage-Many Changes and
Enlargements in the Leading Stores to Meet Expanding Business-The News in Brief.

meeting with an unusually fine demand for high
priced Victrolas of late. The Victor business with
the Gram house is more than double what it was
a year ago.
Making Attractive Window Display.
The J. B. Bradford Piano Co., Milwaukee's

(Special to The Talking Machine World.)

that business will attain a new high mark.

fident

MILWAUKEE, \Vis., February 10.-The only ques-

tion that is troubling talking machine jobbers and
dealers all over Wisconsin is the shortage of machines at the present timc. Jobbers for all the
leading lines say that they are meeting with a brisk
demand from retailers for machines and records,
but that they are finding it difficult to fill orders

because of the inability of the factories to turn
out the goods fast enough. Dealers in Milwaukee
and about the State met with a big holiday busi-

ness and stocks were reduced to a low stage in
most lines. Jobbers arc looking for a good business for the next few months, as they realize that
it is going to take some time for dealers to get
their stocks back in normal condition.

Business Shows Improvement.
Prospects for the coming year are much brighter
at this timc than they were a month ago. General business in Milwaukee and about the State
has shown decided improvement, and this has reacted favorably upon the talking machine trade.
Most of the large, heavy machinery manufacturing concerns in Milwaukee are increasing their
working forces and are again operating on almost
full time. Money is somewhat easier and confidence is more widespread. Collections have been

improving since the first of the year.
The demand for the higher priced machines is
still strong, but the sale of cheaper machines is
increasing, now that industrial conditions are resuming a normal stage and people have work once
more.

Finds It Hard to Get Stock.

"Dealers all over the State have been ordering
freely since the middle of January," said Harry T.
Fitzpatrick, general manager of the Wisconsin

Talking Machine Co:, jobbers for the Victor line.
"The only trouble is that we are finding it hard
to get enough stock from the factory to meet the
demands of the trade. The Victor Co. seems to
he rushed and is finding it impossible to turn out
the goods fast enough. We have secured a large

number of new Victor dealers about the State
since the opening of the new year. The prospects
for 1911 are unusually bright and we are co

Lawrence

McGreal for Congress.
McGreal, sheriff of

Milwaukee

oldest piano house, which now maintains a highly
successful Victor department, has been featuring

the Victor goods in window displays and in

its

County, for many years a prominent talking machine jobber of Milwaukee and a former president
of the National Association of Talking Machine
Jobbers, will be a candidate for Congress- from
the fifth Congressional district on the Democratic
ticket. Mr. McGreal will make the formal announcement of his candidacy within the near

daily newspaper

future.

of A. K. Kunde, 516 Grand avenue, Columbia job-

L.

Gain of More Than 23 Per Cent.
C. Parker, enterprising manager of the Vic-

tor department at Gimbel Bros.'s Milwaukee store,

experienced a gain of more than 23 per cent. in
the business received during 1913. Business during January made a new high gain of 47 per cent.

Victor machines have been sold to several more
of the public schools by Mr. Parker and His sales
force.

To Double "Talker" Department.
Before the coming fall season there will be a
big change made in the Victor talking machine
department at the Boston store, steps having already been taken for doubling the size of the
department. Manager C. \V. Abbott has felt for
some time that even greater possibilities in the

way of increased trade might be attained if larger
space and better facilities were to be provided.
Manager Abbott has added a new outside salesman, F. W. Holtz, who is spending most of his
time in calling upon the city trade in Milwaukee
The Victor business at the Boston store during
January showed a gain of 50 per cent. over the
corresponding month a year ago.
May Sue the Creditors.
The First Savings & Trust Co., of Milwaukee,
trustee in the case of the bankrupt Heller Piano
Co., is considering the advisability of bringing a

advertising

with

exceptionally

good results. The salesmen in the piano depart-

ment all lend their aid to the Victor end of the
business, and these men bring in many good sales
in connection with their visits to piano prospects.
Big January Gain.
The Columbia business at the downtown store

ber and retailer, is said to be the best in the history of the establishment. Business during January showed a gain of 60 to 70 per cent. over
the same month in 1913. J. II. Ellis, the inventor
of the "Real Tone'' diaphragm. who is now the
manager of Mr. Kunde's new branch store at 3410

North avenue, is confined in the hospital at this
writing suffering
pneumonia.

from

a

severe

attack

of

Business Is Steadily Expanding.
The Gensch-Smith Co., operating an exclusive
Victor retail store at 730 Grand avenue, met with
a business during January which was more than
double that received during the same period a
year ago. Two new outside salesmen to cover
Milwaukee and Milwaukee County were secured
last month, but Mr. Gensch says that he is seriously considering the advisability of making other
additions to his sales force.

How the Automobile Helps.
Henry Saak, proprietor of an exclusive Columbia

store at 1602 Vliet street, has been meeting with
an exceptionally fine business in Columbia machines and records. Mr. Saak uses an automobile
to a good advantage in "rounding up" his sales.

EDISON PREPARES TO GO SOUTH.

preference suit against certain creditors of the

Thomas A. Edison shipped on Monday chemica:s

concern, on the grounds that unfair tactics were

and other paraphernalia to his winter home at

followed in securing an early settlement on certain

Fort Meyer, Fla., where he is having his laboratory
renovated and made larger. Ile celebrated his

claims.

The Heller concert! carried the Victor

line of machines.
High -Priced Goods in
Paul

Demand.

A. Seeger, manager of the Victor depart-

sixty-seventh birthday on February 11, and on
February 21 will leave with his family for his
Southern home.

The Columbia automatic stop. The most accurate automatic
stop made and the easiest to operate.
Gun Metal, $2.00 list.
$3.00 list.

Nickel Plated, $2.50 list.

Gold Plated,

May be adjusted to both Columbia and Victor disc machines.
Order from any Columbia Distributor.
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THE CREDIT PROBLEM

Between Talking Machine Jobber and Dealer
Discussed by Louis Buehn, of Philadelphia,
in the Edison Phonograph Monthly.

The credit feature of every business is one that

is most important, as many careers have been
wrecked by the granting of credits too liberally,
.particularly to small merchants who did not have
the right conception of business, and who brought
about losses to the grantor of credit.
It has always been my aim to safeguard the
credit situation, in so far as I was personally concerned, by never failing to ask for remittances
when an account became due, and to politely but
firmly insist upon settlement when the account

counters and therc has always been a feeling of
satisfaction on my part of 'having been partially
instrumental in bringing this condition about.

tifoltr

The dealer should not abuse his credit by asking

unreasonable things, for by so doing he not only

Fo

Talking Ma-

brings down upon himself the condemnation of the
jobber, but will usually bring upon himself in
time a condition which will mean the giving up his

graphs, Adding Machines, Cash

right of dealership. In like manner the jobber
should be careful in the extension of credit not to
make the terms burdensome or irksome. He
should grant credit intelligently and give every

prevents rust.

chines, Typewriters, Phono-

Registers, Guns and Tools and all
Polished Instruments.

THE FI-

NEST OIL MADE. It absolutely
NYOIL now sold
everywhere by all hardware and
sporting goods men.
Large bottle
(cheaper to buy) 25c.: trial size. 10c.

dealer all the help possible and should act generally

WM. F. NYE, New Bedford, Mass.

as a constructive force for the good of the entire
business.

BUSINESS OUTLOOK PLEASES.

was past due.

This condition, of course, was largely brought
about in the beginning by necessity, but the rule
has been so satisfactory that I have continued the
practise up to the present day, although liberality
also is part of my creed when the condition or situation warrants it.
Many dealers are prone to think that the principal item of consideration in the granting of credit
is the amount- involved, but in this they are mistaken, for the reason that any jobber will grant any
amount of credit to any dealer provided he discounts his bills or pays them promptly on the terms
agreed, but should a man owe an amount of money,

even though very small, and exceeds the terms
agreed upon, the jobber will rightfully refuse to
extend an additional amount of credit.
It should be the aim of every dealer to discount

his bills, for until he is in position to do this, he
is not taking full advantage of the possibilities of
the business, and not getting everything out of it
to which he is entitled. It should ne the jobber's
aim to help the dealer realize this condition an I
the writer has always tried to lend the necessary
assistance through advice and the proper extension of credit accommodations to bring this condition about.

It has been my good fortune to see a number of
dealers brought from a slow paying basis to dis-

H. L. Willson, assistant general manager of the
Columbia Graphophone Co., returned recently from

a short trip to the most important trade centers of
the Middle West, and is pleased with the general
business outlook. Mr. Willson discussed business
conditions with a number of prominent financial
and industrial men, and the consensus of opinion
was decidedly encouraging. While in the West Mr.
Willson closed arrangements for the leasing of a
larger store at Toledo, to be located a few doors
above the present one, and also renewed .the other
leases.

HOW CO-OPERATION HELPS.
A recent example of the co-operation offered by
the educational department of the Columbia Co.
was evidenced in an advertisement that was staged
last week in Public School 23, Jersey City, N. J.,
under the auspices of the Columbia educational
division. This school had for some time been de-

sirous of purchasing a Columbia outfit, but no

For polishing
varnished woodwork it is
extremely satisfactory. No oil is so clean.
Ask your watch repairer whose
oil he uses on your watch.
NEW COLUMBIA DEALERS.
A. Lasus, of New Rochelle, N. Y., is a recent
addition to the lists of Columbia representatives
in near -by territory. He has placed a substantial
initial order and has perfected plans for the development of an extensive clientele.

Other recent additions to the lists of Columbia
dealers in near -by territory, include: William Dam -

ran, Jr., 96 Flatbush avenue, Brooklyn, N. Y., and
A. Hammel & Son, Suffern, N. Y.

funds being available, the purchase was necessarily
deferred. The Columbia Co., however, lent as-

A special letter sent out to Columbia dealers
this week called particular attention to a recent

sistance by preparing an excellent record concert
which, by the charging of a small admission price,
produced sufficient funds to buy a Columbia machine and a goodly supply of records.

popular Columbia record featuring the latest song

hit "I'm on My Way to Mandalay." The sur-

prising demand for this record warranted the
sending out of this special letter to dealers.

Another Example of $witky Service
Victrolas XI Growing Scarce
But Our Dealers Need Not Worry

q Last summer we foresaw the condition that is coming. We
took in all the Elevenths that the Victor factory could ship us,
besides buying up a lot from other sources during the dull
season.

q Although warehouse charges, interest and insurance have
cut into the margin of profit, it was your benefit only that we
thought of.
Order Now-Order Liberally.
Telephone! Telegraph! Write! Get Busy!

BENJ. SWITKY

VICTOR DISTRIBUTOR
NEW YORK CITY
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his work in the past has entitled him to an oc-

EDISON SIXTY=SEVEN YEARS OLD.
Time Has Dealt Gently with the Great Inventor
After Forty -Five Years Spent in Laboratory

Work-His Latest Portrait - Planning

to

Spend Vacation in His Home in Florida.
Sixty-seven years old and working steadily for
120 to 140 hours a week on occasions, an exhibi-

tion of energy that would break the health and
spirit of a far younger man, is .the record that
still maintains Thomas A. Edison on a pedestal
as one of the foremost figures, if not the foremost figure, in the field of electrical and meehanieal invention and development to -day. Mr. Edison's work is indicated by his time card, which
he punehes just the same as would the ordinary
employe, and the results are shown in numerous

casional vacation without neeessitating apologies,
and consequently late this month he will leave

home for a seven weeks' vacation in Florida in
company with Henry Ford, the well-known automobile manufacturer, and John Burroughs, two
close friends.

The anniversary of Mr. Edison's sixty-seventh
birthday fell on February 11, and the aecompanying portrait, his latest, shows that the years have
dealt lightly with "The Wizard" and that he still
appears to be fit to develop fresh surprises for
the scientific and mechanical world.

sales methods.

Mr. \Volfe is a great believer in offering the pub lie something
different

from the average advertising and he also presents
the Victor' produets by
means of concerts held in

various parts of the city.
recent oceasion
Mr. Wolfe prepared an
On

a

elaborate program for a
Vietrola concert

at

St.

Paul's German EvangelChurch,

ical

at

which

sacred music was featured

The extent
of the Victor reeord liexclusively.

brary was well evideneed
by the splendid list of
saered records which wa,
offered by

Mr. Wolfe.

This concert is but one of

a series that Mr. Wolfe i
planning to offer during
the next few months, for
the experiment has proven

Latest Photograph of Thomas A. Edison.

a decided success in

in-

creasing sales.

No better proof of the energy of
the man is to be desired than his remark upon
his return from a recent vacation, enforced by a
slight illness, to the effect that forty-five years

LATEST RECORD BY MAGGIE TEYTE
Announced by Columbia Co. in Special Letter
Hit.
Sent to Dealers-Sings Her Big

in the laboratory had so tuned him to hard work
that he was sick if away from it.
Mr. Edison is beginning to feel, however, that

The Columbia Graphophone Co. sent out to its
dealers this week a special letter announcing anotber record sung by Maggie Teyte, the famous
English soprano, in addition to those featured in
the regular March list of records. The company
had originally planned to issue this third record
in April, but as Maggie Teyte is scoring a most
impressive suecess in her present tour of the

country it was deemed to the best interests of
Columbia dealers to release the third record by
Miss Teyte at the earliest possible date.
This record contains Miss Teyte's famous hit,
"Mifanwy," which is considered the most popular
song in her repertoire.

The oldest and most up-to-

date trade paper covering the
talking machine line published in
the German Language.
PUBLISHED WEEKLY. FOUNDED 1900
Circulates all over the world.

SPECIAL EXPORT NUMBERS
appear in four different languages at
regular intervals.
Subscriptions for this talking machine publication 10 Marks yearly.
Sample copies sent free.

The__::issuance of

song in record form should

this

rove very popular

with Columbia dealers.

"TALKING MACHINF. SPECIALISTS."
Burley & Biesinger:'"the talking machine specialists," who opened a new store last Oetober, at 278

West Ferry street, Buffalo. N. Y, are handling a
full line of Vietrolas and Edison Amberolas, records and supplies, and repoft a very excellent
business. Both of these gentlemen were eonnected with the Neal, Clark & Neal Co.

George W. Lyle, gerierarnianager of the Columbia Graphophone Co.. left Monday for a ten
days' trip through the West. H. A. Yerkes, manager of the company's wholesale department, left
Tuesday for a short trip through New England
territory.

Count

That ' is the only way to
succeed, and if you realized
how you could improve your
business with the right player -

pianos you would lose no
time in communicating with
us.

We can offer you a player
proposition which is brimful
of business -building possibilities for you. That means
money -making possibilities.

if there is a sub -cellar under the basement we can put
you right there, so the foundation is firm; not merely on
the ground floor of the player
business, but better than that.
We can aid you in your business enterprise so that it will
show a substantial increase in
profits before the year is very
old.

ways, most recently by the perfection of the qiis7r-

BERLIN W. 30, GERMANY

Business
Day

(Special to The Talking Machine World.)

and his

ZEITSCHRIFT

Every

KEOKUK, IA., February 6.-C. H. Wolfe. an enterprising Vietor dealer in
this city, is closing an excellent business through
ideas in both his publieity

phonograph.

Make

SUCCESSFUL IN CONCERT WORK.

the medium of original

PHONOGRAPHISCHE
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We have a player - piano
proposition that you should
not overlook.

One of the largest piano
enterprises in the world could

not have been built up with-

in a few years unless the
profits had been there-unless we had meant exactly
what we said when it came

to the question of values.
The question is, are you interested in values?
Are you interested in some-

thing unusual in the player
line?

Then take it up with us!

H. P. NELSON
:; COMPANY
Makers of Grands, Uprights and
Player -Pianos
North Kedzie, North Sawyer, West Chicago Ayes.
and C., M. and St. Paul R. R., CHICAGO.
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we will have no difficulty in making the talking machine as necessary in the household as is the sewing machine.

STABILITY OF THE TALKING MACHINE INDUSTRY.
History of Trade Shows That the Industry Has Grown in a Broader Way Than Anticipated

by Those Associated with Its Early Development-Industry Will Live as Long
Music Is Loved, Which Is Forever, Says Benj. Switky, in an Interesting Article.
"I -low long will the talking machine business
last?" This question was frequently asked by
dealers and jobbers themselves, as well as by laymen, only a few years ago. Why? Because the

phonograph and primitive talking machine were
hailed by the' entire world as almost supernatural
wonders-and wonders, you know, are supposed to
last only nine days. As novelties, their only pur
pose was amusement. Hence it seemed but nat-

ural that they should eventually decline in popularity. the amusement lessening with the wearing
off of the novelty.
Even those who succeeded in making modest
fortunes seven or eight years ago believed that
their prosperity would be short lived. They looked
upon it as a sort of orange from which they were

as

of still more ancient knights and warriors: and
their songs enkindled the fires of courage and
loyalty in the breasts of the new generations.
The old men of the talking machine business are
still very young; yet the autobiographies of these
men would make very interesting reading.
They would bean inspiration and encouragement
to the newer members of the fraternity.

Only ten years ago one of our foremost New
York distributers, whose present Fifth avenue
shops are the acme of elegance and prospe ity,
began his talking machine career by doing house to -house selling.
On every hand we see prosperous manufacturers,

dealers, jobbers-men recruited from many differ-

ent walks of life, who within a very few years

The manufacturers are maintaining expensive
laboratories and experimentors so as to improve
their product. Following each improvement they
point out to us new uses to us for which the machines are adaptable; opening up for us new fertile
fields, and spending millions to create the demand.

While there are certain flaws in our business
methods that are sadly in need of correction, policies that pinch and hurt, these are but "growing
pains." The manufacturers' ideas for the preservation of the dealer and his profits are still a little
crude and incomplete, but even these will be righted
in time.
The talking machine business will outlive its creators. It will last just as long as music claims its

corner in the human breast-which means forever.
The present types and styles and mechanical con-

struction may undergo radical changes, but the
industry will continue. It can truthfully be compared to the little brook of which the poet Tennyson wrote :

The Victor distributer to whose jobbership I suc-

have built up establishments that are remarkable
for their progressiveness and self-evident appear-

ceeded about eight years ago, accepted $250 bonus

ance of success.

forever."

as a consideration for the transfer-a mere mess
of pottage for a birthright.
Few of the phonograph pioneers would have
dared to assert, while looking at the Berliner
Gramophone or the little cylinder machines, that
these had within them the possibilities of a great

Our manufacturers, the captains of the industry,
have on every occasion proven their personal cour

to squeeze out the juice, then throw the pulp away.

age, their prophetic foresight, and their ability to

"Men may come and men may go, but I go on

PREPARING NEW WINDOW POSTER.

foundation upon which was to be reared a mighty,
magnificent structure that within a decade would
tower like a serene Alpine peak, loftily above industries whose lineage dated back centuries!
Although our greatest interest lies in the present,
and our fondest hopes are concentrated upon the

The Victor Talking Machine Co. is now preparing a window poster and four -page folder to
advertise a special list of Victor records for
Easter which are detailed on an order blank sent
to Victor dealers under date of February 2. This
in use, and demanded that they be given a place .list, which was chosen with particular reference
of honor in the parlor, where they eloquently plead to the adaptability of the records listed to the
our cause. This was done by clothing the instrumusical requirements of the Easter season and
ment in beautiful red and gold, with artistic figure.
contains a number Of excellent selections that
They are even now spending vast sums of money should prove very popular during that season.
and immeasurable energy to impress upon the
Accompanying this list the Victor company sent

future, it will do us all a great deal of good to

school principal and teacher, and the board of edu-

contemplate the past, and, while indulging in reminiscence, draw from past performance our inspiration for future accomplishment.
The ancient minstrels sang of the valorous deeds

cation, that the talking machine belongs in every
classroom; that a graded course in music through

industry. How many could have believed that these

toys were but the foreword, their sale but the

They have lifted their
machines out of the toy and novelty class and
planted them in the front rank of musical instruments. They have taken their machines, which
formerly were stowed away in closets when not
perpetuate the business.

the medium of the records, should logically be
made part of the school curriculum. After that

out a short letter calling the attention of its dealers
to the advantage of properly featuring special
season records, as this publicity never fails to result in increased sales for the dealer's record department.

The Masterphone
GIVES

Perfect Detail

Rich Tone

Full Volume

Records remain perfect forever, as Victor Fibre Needles are used.
Your customers will like the Masterphone, for it adds immeasurably

to the value of their instruments.
YOU EARN ADDITIONAL PROFITS.
Write for Sample and Discounts.

Steel
Needles
Mast erphone
$1.00

Fibre
Needles
Masterphone
$1.50

THE MASTERPHONE CORPORATION, 187 Broadway, New York City
Telephone : Cortlandt 1872
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Eclipse Phonograph Company
A. W. TOENNIES & SON

203 WASHINGTON STREET

HOBOKEN, N. J.

JOBBERS OF

Edison Disc and
Cylinder Phonographs
Exclusively
Dealers of New York
and New Jersey

Write for terms and discounts.
VALUE OF WINDOW DISPLAYS
Emphasized by the Success of M. Sonnenberg

Piano Co., Yonkers, N. Y., in Featuring the
Columbia Line So Artistically.
The enterprising methods of the M. Sonnenberg
Piano Co., Yonkers, N. Y., are well illustrated by
the accompanying picture of a recent window dis-

play presented by the company on behalf of its

in the Saturday Evening Post. The Favorite is
the machine featured in this display, and the dolls
attached to the machine by ribbons made a most
attractive setting for the machine.

J. Bareuther, who is manager of the Yonkers
store of the M. Sonnenberg Piano Co., is a firm
believer in the value of artistic window displays,
and the fact that the Columbia business in this
store is steadily increasing can be attributed in a
considerable measure to Mr. Bareuther's energetic
and live -wire publicity and sales policies. The
Columbia line is handled exclusively in this store.

its output to a considerable extent.
This concern makes a specialty of talking machine record albums and carrying cases, and its
business now reaches all over the country, due to
the high quality of its goods, consistent with reasonable prices.
General Manager Skinner, in speaking to The
\Vorld representative, said: ''Of course it took a
week to move, and during that time we were a
little delayed in shipping orders, but we are now
settled and, with the additional output, we are in an

CHARGE INTEREST ON VICTROLAS.

trade. It is these orders that are making our rapid

Minneapolis

Dealers in

Victor Talking

Ma-

chines Sign Agreement to Charge Six Per
Cent. Interest on All Instalment Sales.
(Special to The Talking Machine World.)

MINNEAPOLIS, MINN., February 7.-All Victor
dealers in Minneapolis, some fourteen in number,

have signed a pact to charge interest on deferred
payments as is done with pianos sold on the instalment plan. The pact includes two department
stores, who were expected to balk on the proposition, but apparently there was little difficulty in
signing them. The matter of obtaining the signatures to the agreement was turned over some
weeks ago by several dealers at an informal gather-

ing to Robert 0. Foster, of Foster & Waldo,
former president of the National Association of
Piano Merchants.

It is agreed that the interest rate will be 6 per
cent., that being the current rate on loans of various kinds in Minneapolis.

MOVE TO NEW FACTORY.
The Schafford Album Co. Has a Modern Equip-

Attractive Sonnenberg Window.
This photograph, which was taken at night, hardly does justice to the beauty of the display, which was used
as a follow-up of the Columbia Co.'s advertising
Columbia graphophone department.

and modern equipment. it is planning to increas.i

ment in New Plant at 27-29 Walker Street,
New York-Manager Skinner's Report.
The Schafford Album Co., formerly on Lispenard street, New York, is moving to a larger factory
at 27-29 Walker street, where, with new machinery

excellent position to care for the orders of t'le
growth, and we aim to give the best satisfaction
both as regards quality, price and deliveries. s
that the business may continue to grow."

COLUMBIA CO. TRADE IN BUFFALO.
Business in Both Wholesale and Retail Depart-

ments Practically Doubled-Better
Machines in Demand at All Stores.

Grade

(Special to The Talking Machine World.)

BUFFALO, N. Y., February 7.-According to W.

L. Sprague, manager of the Columbia Graphophone Co., in this city, the business of the local
store has increased considerably during the past
month.

The retail businesi of the store in this city has
increased about 55 per cent. and the wholesale busi-

ness has been doubled.
One of the unusual features of the marked increase is the fact that Buffalo people are purchasing more $75 and $100 graphophones than $50 machines.

A window, artistically trimmed, adorns the front

of the store which is located in Upper Main
street in the heart of the music trade center of
the city.

Sometimes when duty calls we can't hear it be
cause pleasure keeps up such a racket just around
the corner.
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New records-three times a month.
This is the latest Columbia innovation
meeting the demands of record buyers.
(Write for "Music Money," a book "full of meat" for those
dealers interested in quick and frequent turnover of capital.)

A REAL LIVE WIRE IN COLORADO.
E. Frank Winfie'd, Proprietor of the Outing
Shop, Grand Junction, Col., a Firm Believer
in Persistent Advertising and Aggressive

Salsmanship-A Window Display of Particular Interest That Tells Its Own Story.
(Special to The Talking Machine World.)
GRAND JUNCTION, COL., February 5.-One

of the
most progressive and up-to-date talking machine
dealers in this section of the country is E. Frank
Winfield, proprietor of the Outing Shop, who is
also a great believer in aggressive and consistent

rY

Columbia Graphophone Company
Woolworth Building, New York

herewith was prepared by Air. Winfield to properly present to the people of Grand Junction the

NEW VICTROLA DEPT. IN BUFFALO

new advertising record recently introduced by the
Columbia Graphophone Co. In this connection the
Outing Shop certainly met with gratifying success,
as the window attracted general attention and was
the direct cause of several substantial record and

Opened in Store of Neal, Clark & Nea'-Special

machine sales.

645-649 Main street, has just opened.' All the
modern improvements and artistic designs are embodied in the new addition to the store, which has
been located on Main street for many years. One

It is interesting to note that the Outing Shop has
achieved exceptional success with this new advertising record, considering the limited scope of its
working possibilities. When this record was first

introduced, Mr. Winfield had a mailing list of
seventy names, to whom he mailed regularly Co-

OUTING SHOP
E. FRANK WINFIELD.

EASTMANKCIDAKS-SUPPLIES

Sound -Proof Demonstration Booths Provided.
(Special to The Talking Machine World.)

BUFFALO, N. Y., February 6.-The Victrola de-

partment of the store of Neal, Clark & Neal, at

of the features of the new department is the installation of soundproof demonstration booths,
which enable the purchasers of Victrolas to hear,
without interference, the machine they wish to
purchase, W. J. Bruehl is manager of the new
department.

MUST ABIDE BY THE CONTRACT
When the Contract Provides That the Employe
Shall Satisfy the Customers of H is Employer.
When a contract for employment provides that
the employe shall satisfy the customers of his employer, it is sufficient to show on a trial of his
suit for breach of contract that the customers were
dissatisfied. The question whether they had good

grounds for their dissatisfaction is not material,
and any verdict predicated upon such a theory
may be set aside, the Appellate Division ruled re-

MY STORE

cently, sustaining the appeal of the Henry W.
Boettger Silk Manufacturing Co. against a Supreme Court judgment in favor of William Messmer, a silk finisher, discharged by them. Mess-

POLICY
nif;

,

thern

mer's contract

provided that he should be em-

ployed while his work gave satisfaction to the
company's customers. The court observed that the

jury had probably been actuated by sympathy,
since they gave Messmer a verdict for half of
what he would have been entitled to, if entitled to
Goo NitIlittle(iirltrelNig11

anything.
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PLEASING NEW YEAR'S SOUVENIR.
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The International Phonograph Co., a successful
Victor and Columbia dealer, with stores at 101 Essex street, and 196 East Houston street, New York,
is sending out to its many patrons a very attractive
1914 calendar that should serve as a year-round
reminder of the company's establishments. The
Calendar shows the trade -marks of both the manufacturers the company represents, together with an
appropriate center illustration in several colors.

INCORPORATED.
Attractive Window of the Outi ng Shop, Grand Junction, Col.
lumbia bulletins and various forms okliterature.
With the introduction of the advertising record,

publicity and solicitation, regardless of the size of
the city wherein his establishment may be located.
Mr. Winfield handles the complete line of the Columbia Graphophone Co., in addition to doing an

however, Mr. Winfield was enabled to increase his
mailing list nearly 100 per cent., adding fifty live -

excellent business with Eastman cameras and photographic supplies.

wire names to his prospect file as a result of the
value represented in the Columbia advertising

The accompanying illustration of a recent window display at the Outing Shop gives a fair idea
of Mr. Winfield's ideas relative to this important
phase of retail merchandising. The show window

record.

The mailing list of the store is now 120,
which is an admirable one for a city of Grand
Junction's size and - population.

The LaGrange:Talking Machine Co., LaGrange
has been incorporated with a capital stock of
$25;000, to manufacture and deal in talking machines.

THE MAN WHO STICKS.
Look around among the men you know and
observation will teach you that, in the majority
of cases, the man who wins in any vocation in
life is the man who sticks to it. He may be a
plodder, hut if he is endowed with perseverance,
he may surpass the versatile or brilliant man.

THE TALKING MACHINE WOItLD.
A RESULT GETTING ADVERTISEMENT.
Attractive Manner in Which Harger & Blish
Exploited the Advantages of the Edison
Phonographs to the Music Lovers of Des

Moines-Artistic Newspaper Advertisements.
(Special to The Talking Machine World.)

DES MOINES, IowA, February 7.-One of the
most successful and result producing advertisements for the Edison phonograph ever published

cylinder and disc, offer the opportunity of having
the best of the world's music brought directly to

SELL 16 VICTORS IN ONE HOUR.
This Was the Achievement of Benesch & Son,
of Annapolis, Md., During a Recent Day.

a minimum of expense and
trouble was strongly impressed upon both those

the fireside with

who attended the Melba-Kubelik concert and those
who stayed home.

(Special to The Talking Machine World.)

ANNAPOLIS, AID., January 31.-The enterprising
Victor representatives in this city, Isaac Benesch &
Sons, closed the best year in their history. The
company maintained a consistent advertising cam-

PHONOGRAPH TALKED BACK.

ago, at

paign from one end of the year to the other, and
this publicity, coupled with the unceasing efforts
of the capable sales staff resulted in the closing of

the

time the phonograph was just begin-

this banner year's business.
Some idea of the splendid business closed by this

ing to evolve as a commercial proposition, re-

aggressive dealer may be gleaned from the fact
that in one hour on a Saturday recently, Wm.
McCurdy, manager of the store, sold sixteen Victrolas, a record to be proud of, considering the
size of the city, and its population, which totals
about 9,000. The company's clientele' is going a

J. B. Benton. a veteran engineer and mechanician, who was associated with Thomas A. Edison
a generation

calls, with a chuckle,

the following historic
incident to the memory

of the "Wizard."
One of the first machines that went out of
the laboratory was de-

pace, and judging from the record business closed

so far this month, the machines sold during the
past fall season are giving perfect satisfaction.

livered
to
Charley
Cheever, son of the
well - known
belting
manufacturer. Charley

OPENS STORE IN UNION HILL, N. J.
Andrew Brunton, the prominent piano dealer
stores in Jersey City and Perth Amboy,
opened recently a new store in Union Hill, N. J.
with

couldn't make it work,
and finally sent for

Mr. Brunton is featuring in this new establishment
his leaders-the Kranich & Bach and Hardman lines
-in addition to several other well-known pianos and
Columbia talking machines and records. Large and
attractive signs are prominently displayed on the
new building, calling the attention of the public to

Edison.

The great inventor
himself worked over
the phonograph, reciting "Mary had a
little lamb" into it dis-

the high-grade character of the instruments handled by Mr. Brunton.

for nearly an
hour without audible
result. At last he lost
tinctly

LOOK OUT FOR THIS MAN.

patience, and slammed

A man who has given various names when seeking employment, and who recently worked for the

the thing down with a
jilt, exclaiming: "Talk.

d-n you!

Chase & West Talking Machine Co., of Des

Why in

Moines. and for another concern in Iowa, has disappeared. Wherever he has been employed, it is

blazes don't you talk?"
Then, suddenly, the
phonograph broke its
long

An Evening After The Concert -

Thought (Suggested By Harger dnet Blish

A Clever Edison Phonograph Advertisement.

by Harger & Blish, the prominent Edison jobbers
with headquarters in this city and branch stores
in Dubuque and Sioux City, is that reproduced
herewith, and which occupied a full page in the

Des Moines Evening Tribune on the day that
Mme. Melba and Jan Kubelik gave a joint concert
here.

The fact that the Edison phonographs, both
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silence,

stated, he borrowed money, or got it under false
pretenses. The last case was with Herman Marks,

and

of Emmetsburg, Ia., where he sold a $300 piano for
$100 cash, pocketed the money and skipped.

squeaked out to Mr.
Edison's horror:

This man is about five feet high, weighs 110
pounds, dark brown hair, has a scar on the left
side of his face from the corner of his mouth to
the lower end of his cheek bone. He also has a

"D-n you! Why in
blazes don't you talk?"

VICTOR DOG HAS A RIVAL.

wen about the size of a thumb nail on the side of

right ear. The Chase & West Talking Machine Co. has sent us these facts for the purpose
of warning the trade. This man is supposed to
have left for Chicago or Seattle.
his

Alfred W. Meldon, a lawyer of Jamaica, is reported by one of the local papers to be considering
the effort of a talking machine concern to make
records of songs of his dog, Caruso, which sings
to the accompaniment of the piano, and is said to
have a cultured voice.

Many a man has been undone through undue influence.

IN the clinches you can rely upon the

-I- Ditson Victor Service. Profits are contingent upon our fast work and we know it.
STOP saying to your customers: "We
haven't got it," because you can get it

Styles, records and parts,
ALI,withVictor
a complete line of albums, cabi-

from DITSON.

nets and needles.

'

WE specialize upon Victor goods exc!ii -

v AST Victor service is our aim, and that

we hit the mark is proved in our

rapidly growing clientele of dealers.

vv

sively,

and

correspondence with

dealers desiring the best in Victor service
is invited.

Oliver Ditson Company,

Boston, Mass.

t;

H.

THE TALKING MACHINE WORLD.

The Tango and Columbia Records are
linked in the public's mind. Swing this
public into your store by advertising
Columbia Dance Records.
(Write for "Music Money," a book "full of meat" for those
dealers interested in quick and frequent turnover of capital.)

Columbia Graphophone Company
Woolworth Building, New York

nificently. In conclusion, Mr. Dealer, we will in-

INTRODUCING THE ARTIST TO THE CUSTOMER.

dulge in a brief resume of just what this artist -

A Series of Receptions He'd at Your Store, Mr. Dealer, Where the Talent Meets Your Patrons Socially, Will Prove the Greatest Tonic Ever Prescribed for a Languid Business

-It Will Make Weak Trade Strong and Strong Trade Stronger.
Have you ever noticed, Mr. Talker Man, when
a prominent phonograph artist, who is also popular upon the stage, plays an engagement at a
theater near your store, how it facilitates the sale

of that particular artist's records? To illustrate:
While Harry Lauder was playing in Philadelphia
a short time ago the talker shops in that city were
besieged with orders for his selections, the greatest
demand centering naturally upon the songs he sang
at his concerts. Even now, a full week after Mr.
Lauder's Philadelphia engagement, I find, on
glancing through my daily paper, that Louis Buehn
is still interested in the event as a trade stimulant.

In a conspicuous advertisement bearing the title,
"You Missed Hearing Harry Lauder? But you
may still hear him any time you like; the Victor
makes it possible," he publishes a list of thirtyseven records made by this great entertainer.
Now then: If the mere proximity of the artist
to your establishment will boost sales several hundred per cent., why not go further and arrange
for a series of receptions where the talent will
come in personal contact with the customer upon
a social basis.

It appears to the writer that the manufacturer
might be induced to meet the dealer half way in
this matter, it being mutually advantageous. It
could be arranged between the manufacturer and
the

that

artist,
a

at

series

the signing of their contract
of receptions be held at the

stores of various dealers, and provisions for the
same incorporated in that document. These affairs could be given, in a great many instances,
very easily and inexpensively for this reason: A
large proportion of the talent are en route during
a part of the year upon concert, operatic or vaudeville tours, and their itinerary could be furnished
in advance to the talking machine men along their
line of march, so that the artists' professional and
social engagements in a certain town might take
place simultaneously.

\Vhen we pause to consider the vast sums-in
some cases reaching six figures-spent annually by
the makers of talking machines in advertising their
wares, the matter of artists' receptions seems small
in a financial sense, even though the entire burden
he borne by the manufacturer. Inasmuch as the
artist is already well paid for his record making,
he should see that getting in personal touch with

his phonographic audience cannot but have the
effect of increasing the demand for his services,
thereby adding to his already substantial remuneration.

This being the case, he should carry out

the reception idea with enthusiasm and be willing
to accept a modest return in dollars and cents for
his services in this field.
it would be as well at first, perhaps, to introduce the talent whose voices have been familiar to
the users of phonographs for a great many years.

Whom among all your customers would not be
among those present were Messrs. Collins, Harlan,

I I ooley or Stewart announced to -meet them at

your salesrooms? The "standing room only" sign
would be conspicuously displayed, I am sure. .01

course, it would add very materially to the success of the occasion to have a piano and accompanist in attendance in order that 'those who had
heard Messrs. Collins, Harlan, Hooley and Stewart
perform phonographically for fifteen years could
have the pleasure of hearing them at least once in
the flesh; but even though a pleasant word and a
hearty hand clasp were the only numbers upon the
program, the event would still be a huge success
from a trade -stimulating standpoint, and the demand for coon duets, basso solos and Yankee
stories would aviate.
Our old friend Cal would, I think, be the gentleman to introduce the reception idea, for who is
there, from the snow -clad hills of Maine to the
sun -kissed groves of Florida, or even to the shores
of the balmy Pacific, that has not heard the quaint
Yankee drollery of Uncle Josh Weathersby? A
long time ago-fourteen years, perhaps-Uncle
Josh appeared in the guise of host and entertainer

at a Philadelphia talker shop, and he was welcomed by several hundred phonographists with
open arms and gusts of merriment. I know, for

I was there.
As I write, there is one incident in connection
with that Stewart reception that remains fresh in
my memory through the years.
Cal had just finished telling a story, which at
that time had not been recorded, in reference to
an aching molar.
"I went into one of them there tooth distractin'
parlors," he explained, with the laugh that is his
and his alone, an' the feller asked me if I'd take
gas. I told him that up at Punkin Center where
I come from we didn't know much about gas, an'
if 'twas all the same to him, I'd take kerosene."
The laughter was still surging through the room
as a result of this bit of rare humor when an
elderly Quaker lady, in a sugar -scoop bonnet, asked
meekly but curiously, "Calvin, does thee sing?"

"Gosh all hemlock, madam!" replied Mr. Stewart, mournfully, "I couldn't carry a tune if I had
it in a satchel."
Just why the artist reception idea did not bear
fruit at that time, I am not prepared to say, but
this much is certain: A proposition attended by
abundant success fourteen years ago and lying
dormant from that time to the present day, if
handled with the snap and vim that characterizes
modern business methods, cannot but succeed mag-

reception idea means to you.

Let us suppose that the theory has been put in
practice, and you have received word from your
manufacturer that Cal Stewart will hold a reception at your store for the benefit of your patrons
on the twenty-fifth of February. You immediately
send out announcement cards bearing a half -tone
cut of Mr. Stewart and worded thus:
"You are cordially invited to be. present at a
reception given by Mr. Cal Stewart to his phonographic friends at the salesrooms of the Elite

Talker Shop on Wednesday, February twentyfifth, at three."
Upon the occasion of the reception you have
your store attractively decorated with potted plants.
an adequate number of easy chairs placed invit-

ingly, a great deal of literature pertaining to all
your goods in general, and the Josh Weathersby
records in particular, displayed within easy reach
of your guests-and I think that is all.
Necessarily,

your

show window

should cry

aloud to the housetops for at least one week previous to the reception that the premier delineator
of the way down East type of rural citizen is to
hold forth within, the decorations consisting of a
large portrait surrounded by a tastefully arranged
assortment of agricultural accessories, etc.
The setting thus ably prepared, the reception folMr. Stewart is introduced,- chats with your
patrons, tells a few yarns no one has heard before
lows.

and suggests certain of his records as being particularly attractive. Then refreshments are served
while orders for Uncle Josh records are taken, and
the show is over.
Very little trouble, small financial outlay, and
big returns. In fact, everything may seem diminu-

tive, but Cal, the crowd and the profits, which is
as it should he.
HOWARD TAYLOR MIDDLETON.

VISITING SWITZERLAND FACTORY.
Marc K. Mermod, of Mermod & Co., 505 Fifth
avenue, New York, manufacturers of supplies for
talking machine makers, is now at the Switzerland
factory for a few weeks' visit, getting his line of
goods ready to take with him on the trip that he
is planning to make through China.

E. L. Cuendet, a man well experienced in the
-importing line, and also the talking machine business, is now in charge of the New York offices,
where visiting manufacturers may see him.

Many people confuse the term "efficiency with
the word "effectiveness," and while there is a cur-

rent usage in which the two terms overlap, yet
the difference is easily capable of detection, and it
is important too.

SAUER LANDT

FLURSTFDT
MISCHE E.
bei Apolda 1. Th.. Germany
The largest manufacturing plant in the world devoted exclusively to the
manufacture of Master -Waxes and Master -Blanks for

CHEABRIK
F

Gramophone
and Phonograph Recording
Sole Manufacturer of Wax P.
the best recording material for Berliner -cut .
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HANDSOME TALKING MACHINE QUARTERS IN EL PASO

DANCE RECORDS IN GREAT DEMAND.

Conducted by the Southwestern Talking Machine Co, in That Go-ahead City-Now Controlled
by Rafael Cabanas, President of the Mexican Phonograph Co.
(Special to The Talking Machine World.)

EL PASO, TEXAS, February 8.-The accompany-

lumbia Graphophone Co. Raphael Cabanas, presi-

illustration, showing the main floor of the

dent of the Mexican Phonograph Co., and an ardent Columbia admirer, is at the head of the new

Southwestern Talking Machine Co.'s headquarters

company, while Robert R. Souders is general man-

ing

in this city, gives a fair indication of the up-todate ideas of this hustling Columbia representaSound -proof demonstration booths furnished

tive.
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ager with headquarters in Dallas. J. M. Spain,
who is well -versed in Columbia selling details, is
in charge of the local store.

The

Present Craze for Dances Throughout
the Country Exemplified in the Demand for
Records, Which Is Really Exceeding the
Supply-Interesting Chat with V. W. Moody.

Referring to the present demand for dance
records, V. W. Moody, sales manager of the New
York Talking Machine Co., 81 Chambers street,

New York, the prominent Victor distributer remarked as follows: "Many people haye expressed

their doubts as to the real status of the dance
craze and have asserted that the demand for this
type of music is not nearly as pronounced as the
newspaper, talking machine record manufacture's
and sheet music publishers would have us believe.
"As a matter of fact, however, the actual call
for dance music is greatly in excess of the apparent demand for this class of record. In all sections of the country. the dance craze is gaining rap-

idly in popularity, and judging from the reports
of Victor distributers throughout the West and
South, Victor dealers are reaping a harvest in the
sales of these records.
"In actual figures, the dance record sales in our
own eqablishment arc almost unbelievable. Tak-

ing as a basis of comparison the sales of one of
the most popular records in 1908, our total sales
this month of one dance record in the Victor li-brary would equal a little more than 100 times the
sales of the 1908 popular favorite. This figure furnishes the best possible evidence of the extent of
the dance record business, and in my opinion will
probably be distanced very materially in the very
near future."
The New York Talking Machine Co. is devoting a considerable portion of its window space to

in a dignified and refined manner are included in
the artistic appearance of the company's ware rooms, which arc tasteful and refined to a degree.
The Southwestern Talking Machine Co. is the
new name of the company, which recently purchased the Dallas and El Paso stores of the Cn-

The El Paso store of the Southwestern Talkit:g
Machine CO. is located at the corner of Stanton

VICTOR LINE FOR BALLET & DAVIS.
This Line to Be Presented in Pleasing En-

NEW LIST OF EDISON DISC RECORDS

a number of attractive dance record cut-out displays, which call attention to the most popular
records of this type in the Victor library. These

Contain Many Numbers That Promise to Win
a Large Degree of Favor.

displays are also being used to excellent advantage
by the company's dealers, who report a number of

vironment in New Forty-second Street Store

of the Hallet & Davis Co. in New York.
Arthur D. Geissler, vice-president of the New
York Talking Machine Co., 81 Chambers street,
New York, the prominent Victor distributer, in a
chat with The World recently stated that Halle:
& Davis Piano Co.. one of the best-known piano
houses in the country, will carry a complete line
of Victor products in its attractive building at 18
East Forty-second street, New York. Hallet &
Davis already handle the Victor line in their
Harlem store, and the excellent results they
achieved in this uptown branch prompted their
decision to handle the Victor products in their

new building.

When the Victor line is installed in the. Fortysecond street building there will be constructed several attractively furnished demonstration booths

or' the main floor, which will display the Victrolas
to excellent advantage. There will also be constructed in the basement of the building a number
of record -demonstration rooms which will be furnished and decorated to completely harmonize with
the prestige of the store and the Victor line.

FIRE CAUSES $4,200 DAMAGE
To the Stock of Pianos and Talking Machines
of the Bates Music Co. in Greeley, Colo.
(Special to The Talking Machine World.)

GREELEY, COLO., February 4.-In a fire which

swept through the Unity building, at Ninth street
and Ninth avenue, this city, recently, the stock
Music Co., in a store on the
ground floor of the building, was damaged by
smoke, heat and water to the extent of about
of the

Bates

Over a half dozen pianos were badly
wrecked and a new consignment of Victrolas and
Grafonolas were damaged beyond repair. Several
hundred talking machine records were damaged.
$4,200.

The Imperial Phonograph Co. has been organized at Portland, Me., with a capital of $50,000.
The officers of the new corporation are as follows :

Hiram Knowlton, president; W. J. Knowlton,
treasurer ; Hiram Knowlton, W. J. Knowlton and
Bertha B. Huston, directors,

and Texas streets, one of the best spots in the business section of the city. During 1913 the store
closed an excellent business, which bids fair to be
exceeded month by month during the ensuing year.

Thomas A. Edison, Inc.. Orange, N. J.. has just

issued a January supplement of Edison disc records
that makes a valuable addition to the disc library.

Over forty double -disc records arc presented in
this supplemental list, many of which are among
the popular hits of the day.
Edison

disc

dealers

in

all

parts

of

the

country write to state that the new list is being
received with popular favor wherever it is introduced; owners of Edison disc phonographs are
availing themselves of this opportunity to considerably enlarge their record library.

sales as a direct result of these suggestions to
passers-by.

BIG TALKING PICTURE CO. FORMED.
(Special to The T,lking Machine World.)

DOVER, DEL., February 5.-The Talking Machine

Film Co. of America, with capital of $2,500,000,
has been chartered here. The incorporators are
E. J. Forhan, F. B. Knowlton and D. A. Cassin.
all of New York. The incorporation papers say
the concern will manufacture, buy, sell and deal in
films, photographs and other reproductions of
scenes and dramas.

Special
Send for a package of our Improved Half -Tone and Loud
Tone Needles in New Style Envelopes.

If you want to advertise yourself, we
will put your own name or trade -mark

on the envelopes, or will pack in
Puritone envelopes.

Quality Guaranteed
The Best Needles mean profit and
satisfaction.

It' you want to sell 1,000 Needles at a time instead of 100, use
the "Dean -packed" Needles. Five boxes of 200 each, Extra
Loud, Loud, Opera, Medium and Soft packed in a carton. The
best package and fastest seller on the market. Write for samples.

JOHN
M. DEAN, CORP
Talking Machine Needle Manufacturers
PUTNAM, CONN.
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LATEST PATENTS RELATING TO TALKING
MACHINES AND RECORDS
(Special to The Talking Machine World.)

WASHINGTON, D. C. February 8.-PtioNoGnApti
REPRODUCER.-Achille Luciano, Bloomfield, N. J., as-

signor to thc Nightingale Reproducer Co., Newark,
N. J. Patens No. 1,080,839.

This invention relates to an improved gramophone reproducer and is of the type that is arranged with the sound box vertical to the record
and is adapted for use with its stylus projecting in
substantially the same plane as the diaphragm and
having its stylus adapted to be moved transversely

by the groove so as to transmit

its vibrations
directely to the diaphragm.
The reproducer comprises a sound box in which

the diaphragm is mounted in any usual manner,
the stylus rod being
pivoted by means of
pivotal connection
that permits a limited
transverse movement
a

at the pivotal point,
the stylus rod thus
rocking normally at

JO

its pivotal point, but
yielding to an extent
under undue strain in
`in- a transvcre direction.

'°

pneumatic soundboxes for talking machines an -1
includes improvements in which*a valve is provid-

ed, the movable member of which is positioned
within and very close to the soundbox casing so
that the air passing through the valve is caught of
trapped between the movable member and the cas
ing to cushion or balance the movable member.

The main objects of this invention are: to provide in a pneumatic soundbox a valve having a
movable member of delicate construction which

improved form of opening through the valve to
permit the air to pass freely therethrough.
In the accompanying drawings, Figure 1 is a
fragmentary front end view of a soundbox constructed in accordance with' this invention ; Fig.

Fig.3

Fig.2

ng.

7,

This invention will be best understood by refer-

ence to the annexed drawings, which are on a
greatly exaggerated scale, to illustrate the same
diagrammatically.

1n these drawings: Fig. 1 represents conventionally a plan of a portion of a flat record tablet
having an ordinary zigzag record groove, and indicating in cross section an ordinary recording
stylus. Fig. '2 is a similar view, indicating the new

a longitudinal section on line 2-2 of Fig.

.2

1 ;

Fig. 3 an enlargement of a portion of Fig. 2; Fig.
4 an enlarged fragmentary sectional view on line
4-4 of Fig. 1; Fig. 5 a fragmentary sectional view
on line 5-5 of Fig. 3; Fig. 6 a fragmentary sec
tional view corresponding to Fig. 3 showing a
modification of the invention; Fig. 7 a view corresponding to Fig. 1 of a modified form of this in.
vcntion ; Fig. 8 a longitudinal section view taken
on line 8-8 of Fig. 7, parts thereof being omitted;
Fig. 9 an enlarged fragmentary longitudinal central
sectional view of the soundbox shown in Figs. 7
and 8; Fig. 10 a transverse sectional view of the
soundbox shown in Fig. 9; and Figs. 11 and 12 arc
enlarged fragmentary front and rear elevations
respectively of the valve seat shown in Figs. 7 to 9.
SOUNDBOX AND REPRODUCTION THEREOF.-ViCIOE

1,084,415.

strength was decreased. But as the dimensions of

the trumpet could not be decreased too far, the
dimensions of the casing resulted larger than the
usual casings of talking machines.

This invention does away completely with the
trumpets

usual

without

increasing

the

usual

dimensions of the casing. According to the disclosed embodiments of this invention the free space

of the casing containing the gear is subdivided
by means of resonance boards in a way to form
laterally from the gear a sound chamber of substantially the shape of pyramid and to form adThe annexed drawing shows as examples two
embodiments of the invention. Fig. 1 is a diagrammatical vertical section of the machine accord-

ing to line C-C of Fig. 2. Fig. 2 is a horizontal
section according to line E-F of Fig. 1 and Fig.
3 is a similar section of a modified form.
SOUNDBOX FOR TALKING MACHINES.-Wilburn N.

Dennison, Merchantville, N. J., assignor to the
Victor Talking Machine Co., Camden, N. J. Patent
1,084,319.

This

invention

relates

This invention relates to sound record havlaterally undulating record groove of substantially uniform depth, commonly known as
"zigzag" records. The object of the invention is
ing

more particularly to

record groove, and indicating in cross-section the
new recording stylus; and Fig. 3 is a horizontal
section, on a still larger scale, of the stylus.
CLARIIFYING

ATTACHMENT FOR TALKING MA-

cuINEs.-Walter J. Burchett, East Orange, N. J.,
assignor by mesne assignment to the Masterphone
Corporation, New York. Patent No. 1,084,570.
This invention relates to clarifying attachments
for talking machines, and constitutes an improvement on the general type of 'apparatus illustrated
in the pending application of Matthew B. Claussen,
Serial No. 779,004, renewed July 14, 1913.

This object is the provision of a simple, inexpensive and durable attachment which can be quickly
and easily applied to or removed from the reproducer of a talking machine, particularly one of the
disc type, which will increase the volume of sound,

clarify the tone, and enable a needle of small
diameter to be used in scund reproduction, thereby increasing the life of the record, and these objects are accomplished by substituting a less rigid

connection between the needle of the standard

to produce a record of this type which will have
improved

acoustical

qualities.

Such

"zigzag"

records are commonly manufactured as discs with

the record groove arranged spirally thereon, but
they may also be made as cylinders carrying the
record groove in a helical line around the cylinder:
yet, for convenience of consideration, such record
groove may be regarded as continuing in a straight
line, with the lateral undulations on either side.

The underlying thought of this invention is to

jacent resonance boxes.

21

convexities.

Emerson, New York, assignor to the American
Graphophone Co., Bridgeport, Conn., Patent No.
R

-34

and also in a sound record having such diagonal
arrangement of its complementary concavities and

the center, the pivotal post being shown in ele-

object of this invention is to obviate the necessity
of employing a trumpet with disc talking machines.
It is well known that sound trumpets generally
used affect the purity of the sound and make the
machine more difficult to handle and to transport.
It was already proposed to cover the trumpet of
talking machines or to conduct it through the
casing of the machine.. Thereby the trumpet was
only disguised, but substantially maintained so that
the sound effect was not improved by this way.
As on the other hand the dimensions of the casing
should not be increased too far, the dimensions of
the trumpet were reduced, whereby the sound

Eby.

will respond readily to the vibrations of the stylus
bar and which will be cushioned or balanced by the
air passing through the valve; to provide an improved mounting for the stylus bar and the movable member of the valve, whereby the valve may
be adjusted with great accuracy and whereby the
balancing effect of the air after it has passed
through the valve will not be impaired; to provide
adjustable means for holding and tensioning the
movable member upon its mounting; to provide at

The invention also resides, in thc stylus, which is
mounted on thc end of the rod, and which submits
successive portions of its periphery to the groove
whereby the groove is not subjected to undue wear
and the friction is minimized, while the sound reproduction is not impaired.
Fig. 1 is a front view of the improved stylus,
and Fig. 2 is a vertical section of the same through
vation.
DISC TALKING MACHINE.-Rerso Prcszter, Budapest, Austria-Hungary. Patent No. 1,076,643. The

travel of the record groove (instead of transversely thereof as heretofore). As the result of this
arrangement of one recording edge is slightly advanced in front of the other, and each concavity
produced in one side wall of the record groove will
have its complementary (and simultaneously produced) convexity located diagonally therefrom in
the opposite wall of the groove (instead of directly across therefrom).
This invention, then, consists broadly in providing a diagonally disposed pair of oppositely facing
recording edges for making the original sound
groove; further, in the simultaneous production of
diagonally disposed and complementary concavities and convexities corresponding to sound waves;

provide a (zigzag) record groove of such character
as to produce a duplication or immediate repetition
of each impulse imparted to the reproducing stylus.

so that theoretically there should be expected a
sort of "echo" as it were; yet in actual practice no
echo will be observed by the listener, but merely
increased fulness or roundness of tone. This duplication or repetition is accomplished by making the
original record by means of a recording stylus having its two oppositely extending recording edges
disposed diagonally with respect to the direction of

talking machine reproducer, and the thin, freely
vibrating sound amplifying body or disc- of the
said Claussen application than is employed in the
specific form of construction illustrated in said
Claussen application, and supplementing the engagement between the needle and disc by a second,
elastic connection between other parts of the

reproducer and the disc, whereby the disc is held
against the needle with sufficient firmness to absorb

the vibrations thereof when the reproducer is in
operation, but may yet be easily removed from con-

tact with the needle (when the latter is to be removed from the reproducer), without entirely disconnecting the disc from the reproducer as a whole

THE TALKING MACHINE WORLD.
In the accompanying drawings and following
description, is shown a form of the invention illustrating its mode of operation and which carries
out the foregoing objects, but such disclosure is
to be considered as illustrative, rather than restrictive, of the scope of the invention and the invention
is susceptible of modification without departing
from the spirit and scope thereof.
In the accompanying drawings: Fig. 1 is a perspective view showing the invention applied to an
ordinary talking machine reproducer and disc
record; Fig. 2, a side elevation thereof ; Fig. 3, an
enlarged detail, partly in section, showing the co-

operation of the device with the needle; Fig. 4, a
detail perspective'of the attachment alone; Fig. 5
a view looking toward the lower face of the thin,
freely vibrating sheet or disc; and Fig. 6, detail
plan views of other shapes of thin, freely vibrating
sheet or disc that may be used.
TALKING MACHINE.-Matthew B. Claussen, New

York, assignor by mesne assignments to the Masterphone Corporation, New York. Patent No. 1,084,571.

This invention relates to the reproducing apparatus of talking machines and comprises a mod ti -

cation of the invention illustrated and descril,e1
in my pending application Serial No. 670,146, filed
January 9, 1912.

The drawing shows a vertical central section
of the preferred form of apparatus embodying the
invention.

reproducing device, embodying the invention, the
same being shown partly in section. Fig. 2 repre-

sents an enlarged section of a portion of the device. Fig. 3 represents a section of line x-x, of
Fig. 2. Fig. 4 represents a perspective of the supporting device for the sound arm. Fig. 5 represents a sectin of a portion of the 'same. Fig. 6
represents a section of a portion of the sound arm
showing its connection to the soundbox. Fig. 7
represents a section of a modified form of the de,

TALKING MACHINE.-Matthew B. Claussen, New

York, assignor by mesne assignments to the Masterphone Corporation, New York. Patent No. 1,084,573.

This

53

invention

relates to

talking or

sound

reproducing machines in which a stylus travels in
a groove in a tablet or cylinder having variations
of surface corresponding to sound waves. It is
well known that in apparatus of this kind heretofore in use the loudness of reproduction may be
increased by increasing the stiffness of the reproducing stylus, as by making said stylus of greater
cross-section, but this results in a disadvantage in
that the reproduction is then less clear and faithful. On the other hand it is recognized that the
clearness, delicacy and faithfulness of the repro -

vice.

SouNortox.-Peter J. Mukautz, Chicago, Ill. Patent No. 1,085,354.

This invention relates to improvements in soundi:)xes for use in connection with sound recording
or reproducing machines.
The principal object of the invention is to provide a soundbox, which will so actuate the needle

or stylus as it travels over the surface of the
record, that clean-cut, smooth grooves will be
traced therein; and in reproducing said record, the
tones obtained will be intensified, clear and free
from harsh or grating sounds. This is accomplished

Fla.

The present apparatus is designed especially to
co-operate with records having grooves of uneven
depth, the sound waves being recorded in the bottom of said grooves instead of in the sides of said
grooves.

by confining air or a liquid between a pair of oppositely arranged cupped pistons of different diam-

The best form of apparatus embodying the present invention, together with certain modifications
thereof, are shown in the accompanying sheet of
drawings in which, Fig. 1 is a vertical central
section of a soundbox adapted for use on cylindric-

eters.

2y
duction may be enhanced by making the reproducing stylus light, as by reducing its cross-section, but
this reduces the volume of sound.

_er,:50.

The inventor has discovered an improvement
'
a
4'3

which may be applied to any of thc standard forms
of talking machine by which both the volume and
clearness, or faithfulness, of the sound reproduction, are markedly increased and improved.
Briefly stated, this invention in its simplest form

comprises the rigid attachment of a disc of convenient form to the standard form of reproducing
al sound records. Fig. 2 is an enlarged detail
cross' section of the disc which forms the novel
feature of the invention. Fig. 3 is a similar view

stylus or needle.
Fig.

is a

I

side elevation of a portion of a

This invention relates to improvements on the

talking machine showing the reproducer with invention attached. Fig. 2 is a plan view of the
simplest form of disc attachment constituting the
novel element of the invention. Fig. 3 is a similar
view of a modification. Fig. 4 is a vertical central
section on line 4-4 of Fig. 3 showing also the reproducer 'stylus or needle in position. Fig. 5 is a
similar view with a different kind of stylus, and
Fig. 6 is a similar view of a modification.

particular form of attachment to talking machines illustrated and described in application
Serial No. 670,146, filed January 9, 1912, in which
is shown a thin sound amplifying disc rigidly

W. Zackey, Philadelphia, Pa., assignor of fortynine one -hundredths to Chas. B. Hewitt, Burlington. N. J. Patent No. 1,083,045.

of a modification, and Fig. 4 shows the modification

adapted for use on disc records having grooves of
uneven depth.
TALKING MACHINE.-Matthew 11. Claussen, New

York, assignor by mesne assignments to the Masterphone Corporation, New York. Patent No.
1,084,572.

mounted on the stylus of the reproducer of a talking machine.

In the one particular form of the

invention selected for illustration in said prior application the rcproducing needle is clamped into
the socket on the end of the stylus arm in the usual
way, and the disc is held on the needle by being
bored to form an opening of an internal diameter
equal to or slightly less than the external diameter

of thc needle. This requires the needle to be
forced through the disc before using, and, as it is
not safe to use a needle on more than one record,
it is necessary to pull the needle out of the disc
every time a new record is put on, and stick a
new needle through the disc before fastening the
needle to thc stylus arm for the next operation of
the machine. While this can easily be done with
a small pair of tweezers, the entire operation can
be avoided by the use of the present invention,

SOUNDBOX ARM FOR TALKING MACHINES.-William

This invention relates to the sound amplifying devices and has for an object to provide an amplifying arm and horn which are capable of transmiting and reproducing the sound. with a minimum of
variation from the original.

It has for a further object to provide a novel
means of eliminating the scratching and scraping
noises which are produced by movements of the
sound arm caused by vibrations of the sound
record or irregularities in its surface. To this end
a construction has been devised wherein the amplifying arm is maintained substantially in equilib-

/
Ib

7

which comprises means for permanently attaching

the disc to the stylus arm, and means for mounting the needle in this attaching means by any simple device such as a set screw. Consequently when
a needle is worn it can be loosened from the disc,
removed and a new one fastened to the disc with-

out unfastening the disc from the reproducer.

Another object of this invention is to provide
means for regulating the air or liquid pressure between the pistons, in order to get the best results
from the soundbox either in making a record or
reproducing the same.
In the drawings, Fig. 1 is a sectional elevation of a soundbox constructed in accordance with
the invention, for use in connection with a lateral:y
undulating record groove machine. Fig. 2 is a similar view showing a soundbox for an up-and-down
record groove machine, and Fig. 3 illustrates a
modification of Fig. 1.

BUYING AND SELLING POINTERS.
Buy with one end

in view, to sell.
But remember, to sell means more than one sale.
Therefore keep an eye open for quality, as well
as price.
Buy as near home as possible. You will gain in
time. of delivery and in price as well.
If you are to sell, it will be necessary to buy.
But remember that the selling depends largely on
the buying.
Buy with both eyes wide open. Then when you

sell you won't fear to meet the steady gaze of
your customer.

The man who buys goods without taking selling

into consideration reminds one of Br'er Rabbit
and his experience with Tar Baby.
Don't treat your jobber as if you distrusted him.
Remember he is probably as anxious to hold your
trade as you are to keep one of your customers.
It you have a call for something you haven't
got, and it's in your line, get it. But don't buy a
gross unless you have more than one call for the
article.

The merchant who buys, without first studying
his local market, is like a traveler without a map;
he is likely to end his journey at the wrong destination.

Buy early so that you can display the goods just
before the season opens, thus securing the first
orders, and also the reputation of being the leader
in your lines.
Buy with due regard for the taste of your patrons. Cater to the trade of the "upper ten," but
don't forget that the "lower" ten thousand are the
people who spend the greater volume of money
annually.

rium, or floating condition, above the record but is
aso adjusted and arranged as to permit an extreme-

ly sensitive action of the needle with respect to
the record.

Fig. 1 represents a side elevation of a sound

No honest purpose is ever wasted and no honest
desire ever remains unanswered.

Many a man's best friends are those who know
him least.

THE TALKING MACHINE WORLD.
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74369 Berceuse (Lullaby from Jocelyn) (Godard) SoAlma Gluck
prano Solo in French

RECORD BULLETINS FOR MARCH, 1914
Stop Thief (A. Von Tilzer).

COLUMBIA GRAPHOPHONE CO.
SYMPHONY DOUBLE.DISC RECORDS.

First Records by Maggie Tcyte, 11w English Soprano.
Size
Title.
No.
A1471 A Resolve (Obstinationl (de Fontenailles). In
10
English, with orch.
An Open Secret (Woodman). In English, with
10
firth. ..
.\1472 Little Gray home in the West (Ldhr). In Eng10
lish, with orch.
When Love is Kind (Old Melody). In English,
10
with orch.
Tw.o Records by Bernice dc Pasquali.
.3523 Lakme (Delilies) 'Dove 'Indiana bruna" (Indian Bell Song-Where goes the Young Mindoo?) In Italian, with orch. Single record is
12
N. 30951
11 Guarany (Conics) "Clera una volta un prin
ripe" (A Prince There Was). In Italian. with
12
Single record No. 36810
orch.
Concert Numbers by Charles W. Clark.
A1470 Thy Beaming Eyes (MacDowell). Orch. accomp 12
12
An Irish Folk -Song (Foote). Orch. accomp
Morgan Kingston Sings Two Songs.
12
A5527 The Rosary (Nevin). Orch accomp
12
For You Alone (Goohl). Orch. accomp
BLUE -LABEL DOUBLE -DISC RECORDS.
First Recordings by Edgar Donovan, Boy -Soprano
Soloist of Grace Church,New York.
ch. accomp
. 1478 Florian's Song (Godard)..
The Swallow's (Cowen). Ord, accomp

ter -Tenor, orch. accomp.

A1173 Impromptu -Opus 29 (Chopin).
Pianist

Leo Ornstein,

Etude in G Flat, Opus 10, No. 5 ("Black Key"
Etude) (Chopin). Leo Ornstein, Pianist
A1475 Rockin' in the Wind (Neidlinger).

Columbia Ladies' Quartet
Little Alabama Coon (Starr)
Columbia Ladies' Quartet
A1476 Alice, Where Art Thou? (Ascher). Reed Miller, Tenor and Frank Croxton, Baritone, orch.
accomp

Love's Golden Dream (Lennox). Clara Moister,
Contralto, orch. accomp
A5529 Fra Diavolo (Auber). Vocal gems. Columbia
Light Opera Co., orch. accomp
Fra Diavolo (Auber). Selections.. Prince's Orch
.5530 Tanohauser (Wagner.) Pilgrim's Chorus
Columbia Opera Chorus
Die Meistersinger (Wagner).-Selection
Prince's_ Orchestra

10
10

10
10

10
10
10

10
12
12
12

12

DOUBLE -DISC RECORDS.

A1469 The S,,eetest Flower that Blows (Hawley) Cor-

Charles Leggett

10

In this Hour of Softened Splendor (Pinsuti)...
St. Ililda Colliery Band

10

net Solo.

A1474 Miss McLeod's Reel
The Irish Washerwoman
A1477 Danube Waves (Iavonici).

Prince's Orchestra 10
Prince's Orchestra 10

Accordion Solo....

Pietro Deiro
The Return (Dicro). Accordion Solo
Pietro Deiro
A5528 Nocturne (D'Ambrosio). Cristeta Goni, Violinist
Andante (Hollman). ....Hans Kronold, 'Cellist
THE LATEST DANCE RECORDS.
Supervised and Approved by G. Hepburn Wilson.
A5532 International Rag (Berlin). -One-step
Prince's Band

10

Prince's Band
A3531 Puppchen (Gilbert).-One-step. ..Prince's Band
Y Come la Va (Valverde)-Tango.Prince's Band
A1460 Answer to "Amoureuse" (Berger).-Boston HesMunicipal Band
itation Waltz
(Miguel).-Boston Hesitation
Tears
Love's
Municipal Band
Waltz
(Alvarado).-Boston Hesitation
A1461 Rose River
Municipal Band
Waltz
Path of Roses (de Paz).-Boston Hesitation
Municipal Band
Waltz

12

Waltz-Hesitation, from "High Jinks" (Friml).

A1462 Mena, Take My Arm "Prendete del Brazo
Mena" (Villoldo).-Tango. Municipal Band
Flash of Fire "El Fogonazo" (Villoldo).-Tango.
chiche

10
12
12

12

12
12

10

10
10
10
10

10

(Villoldo). -Tango-Municipal Band

10

Tangolette (La Tangochinette) Tango MattchiMunicipal Band
che (Villoldo). -Tango.
A1464 The Aeroplane (En Aeroplano) (Prince) -Tango.
Municipal Band
Portenitas)
(Lindas
Beautiful
Portenitas
Municipal Band
(Prince).-Tango.
Municipal Band
A1465 El Ladiao (Gobbi).-Tango
Pasate el Paine(Gobbi).-Tango Municipal Band
Municipal Band
A1466 Auxilio (Bassi).-Tango
El Chichon (Villoldo)-Tango Municipal Band
A1467 El Sanducero (Gobbi).-Tango Municipal Band

To My Manis "A Mi Manis" (Gobbi).-Tango.

Municipal Band
SONG HITS FOR MARCH.
A1484 I'm on My Way to Mandalay (Fisher). Henry
Burr, 1st Tenor; Albert Campbell, 2d Tenor;
orch accomp

While They Were Dancing Around (Monaco)

Ed. Morton, Baritone, orch. accomp
A1483 Rebecca of Sunnybrook Farm (Gumble). Helen
Clark, Mezzo -Soprano and Irving Gillette,
Tenor, orch. accomp.
In the Candle Light (Brown). Nora Watson,

Contralto, and James F. Harrison, Baritone,

10
10
10

10
10
10
10

10
10

10
10

10

orch. accomp.

10

orch. accomp.

10

A1481 All Aboard for Dixie, from "High-Jinks"(Frim1)
Ada Jones, Soprano, and Peerless Quartet,

Iligh-Jinks, from "High-Jinks" (Friml). Charles
W. Harrison, Tenor, and Mixed ..,uartet
A1480 Across the Great Divide (Meyer). Henry Burr,
Tenor, and Andrea Sarto, Baritone, orch.

10
10

accomp.

10

lan, Tenor, orch. accomp.

10

orch. accomp.

10

Henry
Burr, Tenor, and Albert Campbell, Tenor, orch.

A1452 Let's All Go Around to Mary Ann's (Carroll)
Arthur Collins, Baritone, and Byron G. Har-

Don't Stop (H. Von Tilzer). Peerless Quartet,
A1479 Sit Down, You're Rocking the Boat (Schwartz)
William Halley, Baritone, orch. accomp

Campbell -Burr
. Aboard" (Glogau)
Come, My Honey, Come (Sinnott -Wilkins)
Peerless Quartet
17518 Sing, Rock -a -Bye Baby to Me (Kirkpatrick -Long)
Will Oakland
Evalyne (Paul Dresser)..W. Oakland -B. Murray
17519 My Orchard is Short of a Peach Like You (Nye Ada Jones -Billy Murray
A. Von Tilzer)

Daddy, Come Home (Irving Berlin)
Billy Murray
17527 Down in Chattanooga (Irving Berlin)
Collies and Harlan
When You're All Dressed Up and No Place

10

10
10
10
10
10
10

10
1

10
10
10

10

o' My Heart-One-step or Turkey Trot

Victor Military Band
(Fred Fischer)
Trot-One-step or Turkey Trot (Uriel

Horse
TheaIvIio

12

Victor Militar Band

12

Victor Military Band
Antipolo-One-step or Turkey Trot (T. Araullo).
Victor Military Band
17533 All Aboard for Dixieland-One-step or Turkey
Victor Military Band
Trot (Cobb)

10

17530 l'ervpeersr)Pot-One-step or Turkey 'I rot (Harold

Ninette--One-step or Two-step (Christine)
Victor Military Band
35364 La Brulante-One-step or Turkey Trot (Winne)

Victor Military Band
Sari Waltzes (Kalman) ....Victor Military Band

17524 Toreador-One-step or Turkey Trot (Rafael Gas Victor Military Band
con) (Machaquito)
Admiration-i-Waltz Hesitation (Carza) (Cuanto
Victor Military Band
to quiero9
VICTOR DOUBLE-FACED RECORDS.
33354 Faust "All Hail, Thou Dwelling Lowly"(Gounod)

(Salve, dimora) (Act III)..Chas. W. Harrison
Elixir of Love-A Furtive Tear (Donizetti) (Una
Charles W. Harrison
furtiva lagrima)
17522 Little Gray Home in the West (Eardley-WilmotHermann Lohr) ('Cello Obligato by Bourdon)

10

10
10
12
12

10

10
12
12

Charles W. Harrison

10

Wakefield" (Housman-Lehmann)..Reed Miller
17593 Evening Chimes (Abendglockchen) (Carl Reins,
Op. 201) (Violin -Flute -Harp with Bells)....
Neapolitan Trio
Woodland Echoes (A. P. Wyman, Op. 34)
Neapolitan Trio
35357 1 Live and Love Thee (Campana)

10

There are Birds in the Valley, from "Vicar of

The Day is Done (Longfellow-Lohr)
Elsie Baker -Frederick Wheeler
Pietro Diero
Pietro Diero
17476 The Wedding of the Rose-Intermezzo (Leon JesConway's Band
se')

17531 Luna Waltz (Paul Lincke)
Pietro's Return-March (Pietro)

Rendezvous-ntermezzo (The Trysting Place)
(AletterKomzak)....Victor Concert Orchestra
17521 Dance of the Song Birds (Benjamin Richmond)
(with bird effects by Joseph Belmont)
Victor Orchestra
The Cricket's Serenade (Theo. Bendix) (with
bird effects by Joseph Belmont)
Victor Orchestra
Victor Mixed Chorus
35351 Sea Songs
Victor Male Chorus
War Songs
17525 Song Without Words (Romance sans paroles)
(D. Van Goens, Op. 12, No. 1) (Violin, 'Cello,
Tollefsen Trio
Pianoforte)

The Dream (Le Rive) (Thome, Op. 55) Tollefsen Trio
35363 Gems from "The Girl on the Film" (RossSirVictor Light Opera Co.
may)

Gems from "Oh, I Say" (Smith -Kern)
Victor Light Opera Co
FOUR NEW VESSELLA RECORDS.
35352 Hungarian Rhapsody No. 2 (Part I) (F. Liszt).
Vessella's Italian Band
Hungarian Rhapsody, No, 2 (Part II) (F. Liszt).
Vessella's Italian Band
35356 Lucia Sextette (Donizetti),Vessella's Italian Band
Jewels of the Madonna-Intermezzo (Wolf -Ferrari) (Intro. to Act. 3)..Vesella's Italian Band
EDUCATIONAL RECORDS.
17532 1 --Spring Song (Chopin); 2-Spring's Messenger
(Schumann); 3-Greeting (Mendelssohn)
Olive Kline

1-Morning Song (Grieg), 2-The Rose (Franz); 3Olive Kline
Brooklet (Schubert)
NEW RECORDS BY FLORENCE HINKLE,

10
12
12
10

10

10
10

10
10
12
12

10
10

12

12

CONCERT LIST.
28184 Maritana-In happy Moments (W. V. Wallace)

Thomas Chalmers
Baritone Solo, orch. accomp.
28189 (a) Volksliedchen (Kamzak Op. 135, No. 1); (b)
Bohemian Dance (Kaessmayer Op. 14, No. 8)
The Hotimann Quartet
String Quartet.
28190 Dearest Name (Caro Nome) Rigoletto (Verdi)
- Anna Case
Soprano Solo, in English
28191 The Secret (Jno. Prindle Scott) Tenor Solo, orch.

Orville Harrold
accomp.
REGULAR LIST.
2179 Favorite Airs from "Mikado" (Gilbert and SulliEdison Light Opera Co.
van) orch. accomp
2180 Punchinello (J. L. Molloy). Baritone Solo, orch.
Edmund A. Jahn
aceomp.
2151 Love is a Story That's Old-The Madcap Duchess
(Victor Herbert). Soprano and chorus, orch.

Mary Carson and Chorus
accomp.
2182 You've Got Your Mother's Big Blue Eyes (Irving
Berlin). Tenor Solo, orch. accomp.
Walter Van Brunt
2183 Stabat Mater-In flammatus (Rossini) Cornet
Gustav F. Heim
Solo, orch. accomp.
2184 La Boheme-Rudolph's Narrative (Your Tiny
hand is Frozen) (Puccini) Tenor Solo, orch.
Charles W. IIarrison
accomp.
2153 Beautiful Bird, Sing On (Bird imitation by Joe
Belmont) (T. II. Flowe) Soprano Solo, orch.
Marie Kaiser
accomp.

2186 The Old Clarinet-Oh, I Say (Jean Gilbert)....

Empire Vaudeville Co.
21S7 Dream Days (Charles L, Johnson) Tenor Solo,
Manuel Romain
orch. accomp.
2188 You Need a Rag (Theodore Morse). Male voices,
Premier Quartet
orch. accomp.

2189 Jesus, I Come (Geo. C. Stebbins). Sacred; orch.
John Young and Fred'k J. Wheeler
accomp

2190 That's How I Lost Him (Raymond A. Browne)

Ada Jones

Comic song, orch. accomp.

2191 Fein and chic Gavotte (Franz von Blon)
United States Marine Band
2192 Aunt Mandy. Vaudeville specialty...
Billy Golden and Joe Hughes
2193 The Battle Eve (Theo. Bonheur) Baritone and
Tenor, orch. accomp....V. Archibald and R. Fish
2194 He'd Have to Get Under-Get Out and Get
Under-The Pleasure Seekers (M. Abrahams)

Billy Murray

(Fred
Scotland Medley-Variations
Charles Daah
Lax) Xylophone, orch. accomp
2196 There's a Girl in Arizona (Irving Berlin) Tenor
George Wilton Ballard.
Solo, orch. accomp
2197 The Pussy Cat (Daly and Allen Comic Song,
2195 Bonnie

orch. accomp

Peerless Quartet and Ada Jones

nian) Contralto and Tenor Solo, orch accomp.
Helen Clark and Emory B. Randolph
2199 G. A. R. Patrol (Raphael Fassett)

New York Military Band
2200 Who Will he with You When I Go Away (Wm.
II. Farrell). Coon duet, orch. accomp.
Arthur Collins and Byron G. Harlan
2201 Dixie Days (Bert Fitzgibbon)
Baritone and
chorus; orch. accomp.
Owen J. McCormack and Chorus

2202 By the Old Wishing Well (Terry Sherman)

Tenor duet, orch. accomp.
A. II. Campbell and Irving Gillette
2203 Columbian Exposition March (F. W. White.

New York Military Band
2204 Dreams of Galilee (C. P. Morrison) Sacred,
organ accomp.
Edison Mixed Quartet
RECORDS FOR DANCING.

2205 Peg o' My Heart Medley-Turkey Trot

National Promenade Band

2206 Dreaming-Waltz hesitation (Archibald Joyce).

National Promenade Band
2207 Ma Poulette One-step (Chas. J. Roberts)
National Promenade Band

2208 When It's Apple Blossom Time in Normandy
Medley-Turkey Trot...National Promenade Band
2209 Dream Tango (Uriel Davis)
National Promenade Band

VALUE OF PRICE STANDARDIZATION.
Every article that is really cheapest for man or

12
12

woman to -day is really standardized.

12

buyer may think she buys most carefullly where
she buys most cheaply. She studies the bargain

A thoughtless

columns.
10

10

10
12

12
12

In a standard article quality, cost and production
go through the most minute scrutiny. It is first

brought up to a standard and then sold at the
very lowest price consistent with good materials,
with good wages to the worker and a fair profit
to the maker.
A good suit, for instance, made of honest materials that will last, made by a skilled workman'
who is paid decent wages so that he can do good
work, can be made for just so much money, can
be sold for just so much, and not a penny less.-
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Semi-Ready Special.
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Initiative consists of doing on the spot without
being told and without complaining what the other
fellow never thought of doing-and didn't do when
he was told,

Narrative) (Act 1) (Puccini) In Italian.

Giovanni :Martinelli
64392 The Swallows (Bingham -Cowen) Soprano Solo in
Alma Gluck
English.

THOMAS A. EDISON, INC.

12.

59075 Otello-Si pel ciel (We Swear by Heaven and
Earth) (Act. 11, Scene V.) (Verdi) In Italian.

Tenor and Baritone Solo....Caruso and Ruffo
64393 Tosca-E lucevan le stale (The Stars were Shining' (Act III) (Puccini) Tenor Solo in ItalGiovanni Martinelli
ian.
74381 La Boheme- Raceonto di Rodolfo (Rudolph's

12

(Twelfth Nocturne, Op. 37,

10

219$ Love Has Done Wonders for Me (Alfred Sol10

SOPRANO.
Purple Label.

60111 Dreaming of You (Vocal Waltz).-Spaeth-Leliar
Tosti
70105 Good -Bye .....
TWO MEDLEYS FROM HERBERT SUCCESSES.
BLUE LABEL RECORDS.
55039 Sweethearts-Selection (Herbert)
Victor Herbert's Orchestra
Lady of the Slipper-Selection (Herbert)
Victor Herbert's Orchestra

No. 2) (Chopin) Piano Solo
Vladimir de Pachmann

10

10

35362 Peg

12

10

Edna Brown -James F. Harrison

Sweet Anna Marie (Esrom-Morse)
Albert Campbell -Henry Burr
17835 All(i:obAbobrd for Dixieland, from "High-Jinks"
American Quartet
Ragtime Dream (Goodwin-Brown...Am. Quartet
NEW DANCE RECORDS.

12

Nocturne inMajor
h
74313 NoinctuSrpna

to Go from the "Beauty Shop" (Hein)
Billy Murray

THE MARCH RED SEAL LIST.

accomp.

By the Old Wishing Well (Sherman).

17497 Honey, You Werc Madc for Me, from "All

Elsie Baker -Frederick Wheeler

Municipal Band

A1463 A Good Fellow "Un Mozo Bien"-Tango Matt-

17496 Somebody Else is Crazy 'Bout Me (Carroll)....
Helen Clark -Billy Murray
When You Haven't a Beautiful Girl (Clarke Albert Campbell -Henry Burr
Morse)

17x29 In the Candle Light (Fleta Jan Brown)
10
10

Ins You're Just as Sweet at Sixty as You were at
Sweet Sixteen (Hell). Will Oakland, Counter Tenor, orch. accomp.
Emmet's Lullaby (Emmet.) Will Oakland, coun-

VICTOR TALKING MACHINE CO.
Collins -Harlan

Titta Ruffo

64343 Nearer My God to Thee (Adams -Mason) Tenor
John McCormack
Solo in English.
74379 La Paloma (The Dove) (Yradier) Baritone Solo
Emilio de Gogorza

ian

10

Size.
POPULAR SONGS.
No.
Peerless Quartet 10
17494 Dinah-(Murphy-Marshall)
Let Me Change Your Name, Miss Mandy (Dave -

son -Engel)

10

88366 Dinorah-Sei vendicata assai (Thou Art Avenged,
Dear Love! (Meyerbeer) Baritone Solo in Ital-

William Halley,

Baritone, orch. accomp.

12

87137 Thais-Aime Fanciullo ancora ("Whilst Yet a
Simple Youth") (Act I) Baritone Solo in ItalTitta Ruffo
ian. (Massenet)

12
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THE TALKING MACHINE WORLD.

Get The
Talking Machine World regularly-It is worth many times to

EAD your trade paper !

you its annual cost.
There is but one talking machine
paper covering this entire industry, and it
is admitted by all that it is of great aid to

the dealers in every part of this country.
New economic conditions make certain knowledge necessary on the part of
merchants, and in every issue of The
World there is contained educational matter, instructive service, business news and

technical articles which are worth many
times the cost of the paper.
Thousands have been benefited by
the business articles which appear in The
World, and every talking machine dealer
should receive it regularly.

The only way to do that is to pay for

and the cost is trifling-a little over
eight cents a month, and for that small
it,

sum The World, with all its mine of information, is at your service.
If you do not receive the paper regularly, just
put your dollar in an envelope and address it to the
office of the publication, and you will say that it is
the best investment that you have ever made.
Do not delay but send on your dollar now.
Recollect that your competitor is getting The
World-getting it regularly, and in it he is securing
some valuable pointers-information which places
you at a disadvantage if you do not read the paper.
Do not overlook such a valuable contributing
factor to your business success.

EDWARD LYMAN BILL
PUBLIS IIER

373 Fourth Avenue,

New York Cit-

TIM TALKING MACHINE WORLD.

In the Edison line there are a
great many models and a great many
prices, but there is just one standard
of musical excellence the standard
that the master of sound reproduction
has set for himself.

To the merchant that means a real
,
musicalinstrument for every customer, irrespective of the price paid.

And that means satisfaction.

INCORPORATED

59 Lakeside Ave., ORANGE, N. J.

