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THE TALKING MACHINE WORLD.

i Leading Jobbers of Talking Machines in America

SERVIGE FIRST

" EXCLUSIVE VICTOR JOBBERS

WHOLESALE ONLY—

Standard Talking Machine Co.

3 PITTSBURGH, PA.

Edison Phonograph Distributors
for the SOUTHWEST

All Foreign Records in Stock.

Houston Phonograph Co., H§¥3i2M

NEW ENGLAND
JOBBING HEADQUARTERS

EDISON AND VICTOR

Machines, Records and Supplies.
THE EASTERN TALKING MACHINE Co.
177 Tremont Street B - BOSTON, MASS.

PACIFIC COAST "isus'er
Victor Talking Machines ;358,s

STEINWAY PIANOS—LYON & HEALY
*“OWN MAEE' BAND INSTRUMENTS

Sherman, Clay & Co. $apFrancisco Portiond

The Chicago
Edison Jobber

The perfection of Musical
Instruments—THE EDISON
diamond disc PHONOGRAPH
—with EDISON double disc
records.

THE PERFECTION OF
SERVICE—Our Service.

The Perfection of adver-
tising for the dealer — Qur
plan.

The Phonograph Company

229 So. Wabash Ave. CHICAGO

(2. @, 2 DES MOINES,
\ 2 10WA

//—\\ " Victor
\wJ | Distributors

All orders shlpped

‘-—A the same day received

Service to all points

Where Dealers May Secure

COLUMBIA

Product

Ready, Full Stocks, and Prompt Deliv-
eries from Convenient Shipping
Centers all over the United States.

Distributors

Atl?nm, Ga., Columbia Grapbophone Co., 63

‘ryer Nt

Baltlmore, Md., Columbia Grapbophone Cos, 300-
307 North Howard St,

Blrmlngham, Ala., Columhia Grapbophone Co.,
1818 Third Ave.

Boston, Mass., Cofumhia Graphopbone Co., 174
Tremont_St.

Buunlo, N. Y, Columbja Grapbopbone co 622

t.

Chlcago, I1l., Columbia Graphopbone Co., 14 N.
Micbigan Ave,

Clncinnati, 0., Columhia Graphopbone Co., 117-

119 W. Fourth Ave,

Clevel‘?dng, 0., Colambdia Grapbophone Co., 1875
ne. ve,

Dallas, Tex., Southwestern Taiklng Macbine Co.,
1101 Elm St. Columblia Bullding.

Denver, Colo., Columbhia Stores Co., 505-507 Six-

teenth St

Detrolt, Mich., Columhia Graphopbone Co., 114
Broadway,

Harttord. Conn .y Columhia Grapbophone Co., 719

Mai
lndlnnnpolla Ind., Oolumbia Graphophoue Co.,
N. Pennsylvania S
Knnsa- Clty, Mo., Columbia Graphophone Co.,
1112 Grand Ave,
Lingoln, Nebr., The Grafonola Company, 1038

Livingston, Mont., Scheuber Drug C

Los Angeles, Oal.. Columhia Graphophone Co.,
420-422 8. Broad\mx

Louisville, Ky., Columbla Graphophone Co., 403
South Fourth St,

Mll;vankee. W1s,, Albert G. Kunde, 615 Grand

Mlnneapolls, Minmn., Colombia Grapbophone Qo.,
424 Nlicollet Ave,

New Haven, Conn., Columbla Graphophone Co.,
26 Cburch St. .
Nevw-Orleans, La., Columhix Graphophone Co.,

933 Canal St.
New York 0lty. Columbia Graphophone Co., 80

Cbam
Philndelpllln, Pa. , Pennsy(unln Talking Mach.

Co., 1109 Chestout S

l"lttnburgh, Pa., Colnmma Grapbopbone Co., 101
federai St.

Portland, Me,, Columbia Graphophone Co., B50
Congresa St.

Portland, Ore., Columbls Graphopbone Co., 371
Wasbington St.,; Eflers Music House.

Provldence, R. 1., Columbia Graphophone Co.,
119 Westminster St,

Rochester,
Clinton Ave., Sout!

Sncramento. Cal., Kirk, Gesry & Oo.

Gnl.tngl?e Clty, l}tah. Daynes-Beebe Mnsic Co.,

ain

San Frnncineo. Cal., Columbia Graphophone Oo.,
334 Sutter St.

Seattle, Wash., Columbla Grspbophone Co., 1311
First Ave.; Etlers Music House, 84 and Univer-

Y., The Grafonola Company, 23

. #ity Sta.
Spokane, Wash., Columbia Graphophone Co., 8§18

P e,

Springfield, Mass., Columbia Graphophone Co:,
174 Worthirngton St

St. Louix, Mo., Columbja Grapbopbone Co., 1008

St.

St. Paul. Minn., Columbia Graphophone Co., 1
REant Sixth St.

Tampa. Fla., Tampa Hardware Co.

Terre Haate, Ind., 640 Wabasb Ave,

Toledo. 0., Columhln Grapbophope Co., 229 Bupe-
rior 8t

\Vnnhlng’lnn D O Columbia Grapbopbone Co.,
1210 G St, N,

DEALERS WANTED—Exelusive selling rights
given ‘where we are not actively represented.

Write for particulars to the Columbia Graphophone

Co., Wholesale Department, Woolworth Building,
New York.

Headquarters for Canada:
Columbia Grephbophone Co., 363-5-7 Sorauren Ave.

Toronto, Ont.

= WURLIT ZER—
VICTO R

DISTRIBUTERS
VICTORS EXCLUSIVELY

We make a speciolty of getting she ordér
out on time—every t{me.

The Rudolph Wurlitzer Co.
, CINCINNATI and CHICAGO
Two points of supply; order from the neargr.

PERRY B. WHITSIT L. M. WELLER
PERRY B. WHITSIT CO.,

213 South High Street, Columbus, Ohio.

Edison VIotor ‘l’-lklnn
Phonographs Machines
end Records and Records

DTS on it G
tril
DITSON N Dibtors " Ees
COMPANY Crestors of "The Fastest Victor
———— Service.” Let ns tell you mere
B o s T o N sbout our service.

W. J. DYER & BRO.
Saint Paul, Minn.

VICTOR & EDISON

Distributors

Quick Service for all points in the North-
west. Machines, Records, Sypplies.

Southern Victor Dealers

Largest Stock VICTROLAS and RECORDS.
Prompt Shipment and Low Freight Rates.

WALTER D. MOSES & CO.

Qidest Music House in Virginia or North Cereline.
RICHMOND, VA.

Do you
belong with—
“the quick
or the dead”

Every talking machine job-
ber in America should be
represented in The World of
April 15th,

If you are keenly alive to
your business interests you
will be with the Iive ones and
occupy space in the issue of
The World of that date.

The time to secure space is
now, and get your copy in at
once. Don’t be a “dead one.”

.

O
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KANSAS FARMERS ARE BIG BUYERS

Of Talking Machines as Well as Other Musical
Instruments—U. D. Burchfield, ‘of Howard,
Kanh., Tells of the Increasing Demand for
High-Priced Talking Machines in His Terri-
tory Which Also Covers Thriving Oklahoma.

(Special to The Talking Machine World.)

Kansas City, Mo.,, March 9—Kansas farmers
are among the best buyers of talking machines, as
well as of pianos, player-pianos and motor cars.
U. D. Burchfield, a dealer at Howard, Kan., knows
this, for he has sold a great many of the musical
instruments in his territory in the past score of
years. Incidentally, his “territory” extends into
Oklahoma, for he makes frequent trips at a dis-
tance. He has added a line of automobiles this
year, and is consequently able to sell the Kansas
farmer about what he wants. Mr. Burchfield is
one of those piano men who date from the time
when the salesman traveled over the country roads
with a piano on a wagon. This is not done any
more, even in Kansas; but Mr. Burchfield will re-
vive the theory if not the exact practice. For this
spring he is planning to equip an automobile with
a suitable truck on which he can carry half a dozen
Victrolas of the $100 style on his trips through the
rural districts. Kansans buy a good many cabinet
size machines, but the largest trade is in the $100
instruments, and Mr. Burchfield will have some of
them right with him to deliver, if necessary, to
meet the insistent wishes of his customers. Busi-
ness in Victrolas has been fine for a year in Kan-
sas and Oklahoma, he said, and it will be even
better this year. Mr. Burchfield laid in a new
stock from thc Schmelzer Arms Co. while on a
recent visit to Kansas City.

A. H. DODIN BACK AT OLD POST.

Well Known Expert on Talking Machine Me-
chanics Returns to New York Talking Ma-
chine Co. as Superintendent of the Repair
Department—Has Had Broad Experience.

Andrew H. Deodin, a recognized expert on
talking machine mechanics and repair work, has
again returned to the staff of the New York Talk-
ing Machine '‘Co. as superintendent of the me-
chanical department of that concern. This an-
nouncement should prove very pleasing to the
Ncw York Talking Machine Co.'s many dealers,
who will remember the efficient service rendercd to
the dealers and their customers by Mr. Dodin
when he had charge of the same department from
1907 to 1912. Following the announcement that
the New York Talking n.achine Co. would move
to new uptown quarters in Fortieth street, comes
the statement that arrangements have been made
for a repair department that in the matter of lay-
out and equipment will be second to none in the
country.

Mr. Dodin’s first connection with the talking
machine business was in Brussels, Belgium, where
in 1902 he became associated with Albert Durant,
a well-known talking machine manufacturer of
Europe, as a recording expert, and from that time
he worked his way through various departments of
the factory until he became well informed in all
branches of the industry. The talking machine
motor and sound-box, however, became his special
study, and there are few made in either Europe
or in the United States with which he is not fa-
miliar,

The Victor Auxctophone, which has proved a
bugbcar of so many repair men, has been Mr.
Dodin’s particular hobby, and there are few of
these machines within 100 miles radius of New
York which do not sooner or later receive his
expert attention,

W. A, and ClTyton Bower—h;ve arranged to
open a store in Galva, Ill, for the display and sale
of Edison diamond disc phonographs.

BUFFALO ASSOCIATION MEETS.

List of Professional ‘“Dead Beats’’ Submitted at
Session Last Week and Meets with General
Approval—Monthly Luncheons Are Planned.

(Special to The Talking Machine World.)

BuFraro, N. Y., March 8.-~The monthly “round-
table” meetings of the recently organized Buffalo
Talking Machine Dealers’ Association continue to
hold the attention of the local trade, and at the
last meeting, held on Wednesday evening of last
week at the Hotel Statler, there were over forty
members present. At this meeting the plan was
discussed of holding a luncheon in connection
with the future meetings and it was received with
approval by the majority of those present as tend-
ing to promote the development of the get-to-
gether spirit.

The principal thing accomplished was the com-
piling of the “undesirable” or dead-beat list, the
dealers long having been made the butt of un-
scrupulous persons who “put it over” in more ways
than one. The committee appointed to complete
such a list presented the data which was compiled
and it was approved by the meeting. Secretary
A. F. Schwegler was directed to have it printed
and to mail one to every dealer who is a member
of the organization. This is practically one of the
first important steps taken by the organization
toward co-operation. The committee successful in
collecting the names of those “spotted” was com-
posed of W. D, Andrews, O. L. Neal and Thomas
Goold. The lengthy lists of undesirables pre-
sented to the meeting proved only too well that
many Buffalonians have been using record stocks
to the extent that needs curbing.

Several other matters of routine business were
also disposed of at the meeting, including the plans
for tlie spring and summer business campaigns.

One of the latest additions to the membership
of the association was C. Kurtzmann & Co., who
were represented at the meeting by C. F. Casper,
who appeared for Manager J. A. Owenhouse. The
membership is steadily climbing both among the
local and out-of-town dealers.

WOULD TRADE BEAR FOR TALKER.

Canadian Salesman Compelled to Turn Down
Proposition of a Customer Because the House
Had No Facilities for Handling Live Stock.

(Special to The Talking Machine World.)

Hamirron, Ont.,, March 6.—A salesman in the
warerooms of the Nordhcimer Piano & Music Co.,
this city, 1s congratulating himself cn the ease
which lie made the sale of a talking machine to a
visitor to the store, when it came down to the
final discussion of terms and the salesman learned
to his dismay that the customer expected to trade
in a she salesman as part payment. Although it was
pointed out that the bear’s hide might prove very
useful during the cold winter weather, the salcs-
man could not see through the deal and the cus-
tomer went out to consult with some talking ma-
chine dealer with a greater fondness for live ani-
mals.

FINE SOUVENIRS FOR EMPLOVES.

Twenty Dollar Bills Distributed to All at An-
nual Dinner of W. D. Andrews Co. Staff.

(Special to The Talking Machine World.)

Burraro, N. Y., February 27.—Last week the em-
ployes of the W. D. Andrews Co., thc well-known
talking machine jobbers and sporting goods dealers
of this city, were the guests of thc company at an
annual dinner at Aldridge’s restaurant and later
made up a theater party to attend a local vaude-
ville performance. The feature of the evening,
however, was the distribution of the souvenirs of
the occasion. These consisted of crisp $20 bills,
and everybody, from office boy to department man-
ager, received one of them. Thirty-two employes
participated in the distribution,

HAS OVER 3,000 RECORDS.

Mr. Eaton Drone of Zanesville, 0., Has One of
the Largest Private Collections in the
World—Has Many Records of Classical High
Standard Orchestral Music.

(Special to The Talking Machine World.)

ZANESVILLE, O., March 5.—Perhaps the largest
and most varied private collection of talking ma-
chine records in the world is that of Eaton Drone,
of this city, who has more than 3,000 selections in
his possession. The Victrola catalog lists only a
little more than 5,000 records in all; however,
many of Mr. Drone’s fine records are imported.
The collection is specially rich in foreign records
of classical and high standard orchestral music.

Mr. Drone has always been passionately fond of
music and when he resigned his position as editor
of the New York Herald he felt lost for the want
of occupation, and having heard of the wonderful
new talking machine, he consented to give one a
“try-out” He was amazed to find that he could
have all the best music in the world right at hand,
and it was not long before his order was placed for
the best Victrola on the market, together with a
large number of records. From that time to this
Mr, Drone has been a consistent collector of the
best records made by the Victor and Columbia here
and a score of foreign companies.

Three months before Madame Frieda Hempel,
the German prima donna, was heard in this country,
Mr. Drone was quite familiar with her voice, hav-
ing imported a number of records from Europe.
He owns a list of practically all the grand opera
records manufactured and has a complete list of
the Strauss waltzes

A large collection of French records has been
made by Mr. Drone, and to make them more ef-
fective he purchased a Pathé machine, which he
has installed alongside of his Victrola.- For his
own convenience he has had his Victrola equipped
with an electric motor.

Mr. Drone has a large music room in his new
Maple avenue home, and has fitted up two large
wall cases for his records, where they are so in
dexed and catalogued that he can place his hands
on any record wanted without a moment’s hesita
tion.

Mr. Drone is spending the winter in New York
City, where he has another Victrola and a large
collection of records with which he is pleased to
amuse and entertain himself and his many friends.

TO HANDLE TALKING MACHINES.

(Special to The Talking Machine World.)

Decatur, ILL, March 8.—F. L. Suffern, head of
the Suffern Music Co., of this city, has completed
arrangcments whereby he will handle talking ma
chines and records. The contract for a consider-
able quantity of Sonora machines has been placcd
and this new section of the Suffern busincss is
already well started.

THE ACOUSTlngoﬁ CORPORATION.,

The Acousti-Scope Corporation was incorporated
at Albany recently for the purpose of conducting
a business in talking moving picture machines and
other mechanical devices. Capital $10,000. The
interested parties are: B. L. Bloch, J. G. Saltzman
and M. Friedman, 25 Grafton street, Brooklyn,
N.Y.

HANDLING THE PATHE LINE.

A complete line of Pathephones and Pathé
double disc records manufactured by the Pathé
Fréres Phonograph Co., 29 West Thirty-eighth
strcet, New York, has been placed with Pye & Co,
9918 Third avenue, New York, one of the best-
known and most successful furniture establish-
ments in the upper section of the city. They are
using these instruments in their window display
to good purpose and with satisfactory results.
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TALKING MACHINE TRADE ACTIVE IN KANSAS CITY.

An Exception to Conditions in Other Industries—Carl Hoffman Co. Adds Columbia Line
— Wunderlich Improvements—Schmelzer Co.s Big Trade—Edison Phonograph in
Concert—A Victrola Enthusiast—Nowlin Piano Co. Changes—Other News of Interest.

(Special to The Talking Machine World.)

Kansas City, Mo, March 9.—Nearly every line
of business in Kansas City has been in very de-
pressed condition for more than a month. Some
of the dealers say that this is because of the im-
mense wheat crop last year, and others because
of the war, and still others blame the cotton crop
and some say that always following the holiday
trade there comes a lull in the business, the pcople
taking a month or so to recover from the large
expenditure that they suffer every Christmas. But
this is not true in the talking machine business.
There is not a single thing that has been Jetri-
mental to it, except that the decalers claim they
cannot get enough machines from the factories to
supply the demand. Many of them have had or-
ders in for three months in advance, and they are
still continuing to book them. One dealer claims
that he has already sold nearly as many machines
this year as he sold all last year. While people are
not spending their money for any other luxuries,
they are literally throwing it at the talking ma-
chines. Record Jepartments have all been picked
over, and a new feature remains in stock only a
few days. Music companies that have been han-
dling only one inake of machines have added
others to their salesrooms. This gives them the
chance to demonstrate the machines by comparison
and sell the buyer just the machine that he wants
to buy. It also helps the music dealer, because he
can keep a better stock of machines on hand and
has a chance to get new ones from the factories
before the stock is entirely depleted. Drug stores
in the suburbs of the city have been putting in
talking machine departments.

The Carl Hoffman Music Co. one of Kansas
City's long established houses, which has been sell-
ing only the Victor line of talking machines, re-
cently hearkened to the demands of its patrons and
installed a complete line of the Columbia ma-
chines. J. A. Mullen is in charge of this depart-
ment, and he says ihat although he has had the
machines in stock only a short while he has made
a good many sales. The Hoffman Co. occupies its
own building and is one of the largest music stores
in the city. The talking machine department is on
the fifth floor, and it had plenty of space for in-
stalling these machines without crowding any of
the other departments.

Harry Wunderlich, who has changed many of
the policies of the firm which he bought out re-

cently, has again upset the traditions in his large
salesrooms by sending all the pianos except those
used for display to the second floor of the store.
The lower floor is given over largely to the talk-
ing machines and both sides of the spacious room
are lined with sound-proof rooms. In years past
it was against the policy of the company to push
talking machines or to advertise extensivery. Mr.
Wunderlich has been advertising everything, and
especially his talking machines. The sale on the
Victrola and Grafonola machines and records has
heen quite heavy.

Arthur A. Trostler, manager of the talking ma-
chine department of -the Schmelzer Arms Co.,
which handles the Victrola, says his orders have
literally snowed him under and he is still more
than a month in arrears in filling them. Mr.
Trostler says that the factory simply cannot fur-
nish him with enough machines or records to
properly handle his business. “The only relief that
I can see,” said Mr. Trostler, “is for the Victor
people to make still further additions to the fac-
tory so that they can turn out enough goods to
supply the demand.”

The Hall Music Co. has had an excellent busi-
ness during the last month in Victrolas, with the new
electric machine in good demand. Mr. Hall has
taken several pianos in exchange for talking ma-
chines, among which were several player-pianos.

M. M. Blackman, manager of the Edison, one of
Kansas City’s most unique talking machine shops
and the only exclusive one in the city, reports excel-
lent sales. Mr. Blackman has had large crowds at-
tending the free daily concerts at his store. When-
ever prominent musicians appear in the city Mr.
Rlackman always advertises in the daily papers that
the work of the artists will be reproduced free of
charge at his concert the following day by the Edi-
son machines. These concerts have aid:1 mate-
rially in making sales and generally interesting the
people in the Edison machines and records. At a
date later to be decided this month Mr. Blackman
again will place the Edison machine on the pro-
gram of the Grand Avenue Church organ recital.
Powell Weaver will accompany the machine on the
pipe orgai. This concert was given last month
and met with such approval that it has been re-
quested that it be repeated.

Recent visitors were; C. L. Smith, the talking
machine man of Kearney, Mo., who wants more
Victor machines for his store; W. F. McClaskey,

of Siloam Springs, Ark.; H. C. Baish, of the Vic-

“tor Co., who visitel with Mr. Trostler, manager

of the talking machine department of Schmelzer
Arms Co.

George E. Nowlin, of the Nowlin Piano Co., who
handles the Columbia Grafonola, has made several
changes in his salesroom, placing his talking ma-
chines in prominent positions. Mr. Nowlin says
that the talking machine business has been vastly
superior to the other lines and that it is useless to
encourage sales in this department, because they
are already coming in aimost faster than they can
be handled.

A certain business man of Kansas City, who is
very wealtlty, is a Victrola enthusiast, and people
whom he particularly favors have been presented
with Victrolas, all high priced machines, and hun-
dreds of dollars’ worth of records. This man has
bought more than a dozen machines in Kansas
City, which he has shipped to different people
throughout the country. It is a feature of his
work that he never tells anyone of this philan-
thropy. He does not spend his money in one place,
but Jivides it among the different dealers. In this
way he keeps the friendship of all of the dealers,
and they in return for his patronage send him a
great deal of business.

The Means & Pearson Music Co., which handles
the Victor, Columbia and- Edison machines, says
that the comparison method of selling is the best
that they have ever employed, and that the fact
that they handle so many different makes aids
materially in this. The reports from their store
at Hutchinson, Kans., are good.

The J. W. Jenkins' Sons Music Co. has been al-
ternating its display windows with pianos and
other instruments. Every week or so the largest
window is filled with the different types of Vic-
trolas and placards announcing the terms on which
they are selling them. This week one machine in
the display is equipped with the “Ragtime Rastus”
dancing doll. It has attracted a great Jeal of at-
tention. The sales at the Jenkins store have run
high, a very helpful feature being the selling of
*he machines on the instalment system.

The May-Stern Furniture Co. has made all the
arrangements necessary for the present in han-
dling the Columbia machines. New concert cham-
bers have been added to the store, and L. Hoffman,
manager of the company, reports good business
for the time it has been selling the machines.

E. B. Segerstrom, of the Mooney Music. Co., has
increased his business in pianos and the Columbia
machines by a correct and fair method of holding
contests.

The quickest way to “dig out” of difficulties is
to “dig in.”

Sure!

Dealers Should Not Tie Up To One Distributor

UNLESS THAT DISTRIBUTOR GIVES THEM THE BEST POSSIBLE SERVICE.
AND THAT IS JUST WHAT “EASTERN SERVICE” IS—THE ““BEST POSSIBLE.”

The Most Successful Victor Dealers in New England are the Ones Who Look to Us
Their Supply of Victor Product.

You Want to Be One of “The Most Successful.”
Then Here's the Answer—USE EASTERN SERVICE.

THE EASTERN TALKING MACHINE CO.

177 TREMONT STREET, BOSTON, MASS.

Largest Exclusive Victor Distributors in the East

for
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Victor achievement

Kreisler and Zimbalist, two of the world’s greatest violinists, accompanied by
the Victor String Quartet, unite in a superb rendition of Bach's famous Double
Concerto for two violins, complete on three Victor Records. Rarely if ever before, not
even on the concert stage in the great musical centers, has it been possible to hear two
great virtuosi in concerted work, and thus the Victor gives to the musical world another
masterpiece in the art of recording.

Victor Red Seal Records 76028, 76029, 76030. 12-inch, $2 each.

Kreisler and Zimbalist
hearing the Bach Double
Concerto on the Victrola.
-From a photograph taken
during their recent engage
ment at the Victor record-
g laboratory.

A still further demonstration of Victor supremacy—a supremacy it has earned, a
supremacy it maintains, by its superb musical accomplishments.

A supremacy which has brought success to music dealers everywhere and con-
stantly leads on to still greater successes.

Victor Talking Machine Co., Camden, N. J., U.s. A.

Berliner Gramophone Co., Montreal, Canadian Distributors

Always use Victor Machines with Victor Records and Victor Needles—
the combination. There is no other way to get the unequaled Victor tone.
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FAMOUS RECORD ALBUMS

THE ONLY CONVENIENT AND SAFE WAY TO PROTECT DISC RECORDS

These Record Albums will Pay for Themselves in a Short Time by Preserving Records.

When Full the Albums are Flat and Even Like Books.

Cabinet or Book Case, or They will Lie Flat on One Another.

We manufacture Disc
Record Albums con-
taining 12 pockets to
fit the new Viclrola
Cabinets No. X. and XI.

W)e also make Albums
containing 17 pockets,
and with the indexes
our Albums make a

complete system for

filing all Disc Records.

They will Fit in a Library

For Durability, Artistic
Design and Finish, our
Albums have no equal.
They are made in the
most substantial man-
ner by skilled work-
men. We sell our Su-
perb Albums at big dis-
counts to meet compe-
Shall we send

samples and quote our

tition.

very low prices ?

THESE ALBUMS ARE THE BEST FOR VICTOR, EDISON,
COLUMBIA AND ALL OTHER DISC RECORDS

Write for samples of our Albums, which are superior to all others

address NATIONAL PUBLISHING CO., 235 South American St., Philadelphia, Pa.

H. N. RUDDEROW BUYS AN INTEREST

In the Talking Machine Shop of Pittshurgh-—
Will Assume Active Management—Changes
in Frederick Talking Machine Department—-
H. Kleber & Bro. Closing Out Their Stock
—Arcadia Phonograph Co. Reopens Es*ab-
lishment—Other Items of General Interest.

(Special to The T—;Imllachine World.)

PirrssurcH, Pa, March 9-—H. N. Rudderow,
who was manager of the Kaufmann Bros. Victrola
department ever since its establishment several
yezrs ago, has purchased a large interest in the
Talking Machine Shop, Jenkins’ Arcade building,
and has just assumed the managership there. Mr
Rudderow i one of the best known members of
the Pittsburgh talking machine trade, having
achieved enviable results as founder and head of
the Kaufmann Bros. department. Realizing the pos-
sibilities of this field, he determined to invest in the
business for himself and chose the Talking Ma-
chine Shop as being the newest and best of its
kind in the city. The shop is excellently located
in the busiest center of the city. It is entirely
unique in its arrangement, being the only local
talking machine store fitted up so as to duplicate
the home and show the instruments under ideal
conditions. The shop is divided into the maia
music room, which occupies the greatest space, and
the wistaria room and rose room, both achieve-
ments of decorative art in color scheme and fur-
nishings. The entire arrangement gives the best
facilities for demonstrating purposes and at the
same time combines comfort and attractiveness.
The instruments are placed with a view to fitting
them most attractively into homelike surround-
ings. Mr. Rudderow has arranged for a series of
daily concerts for the benefit of the shop’s many
patrons and friends. The Victor instruments arez
handled exclusively, this being the line with which
Mr. Rudderow has had much success in the past.
The Talking Machine Shop is the only one oper-

ated on the homelike principle in this city, and it
is conceded to be the finest of its kind in the coun
try. The fullest measure of success is predictel
for his new venture by Mr. Rudderow’s numerous
friends in the trade hiere and in other cities.

H. N. Rudderow.

The W. F. Frederick Co. is extensively remodel
ing its talking machine department, besides making
important changes in its entire establishment. Work
is rapidly progressing on several up-to-date sound-
proof demonstration booths occupying the space
formerly used for the office quarters, which have
been removed to the second floor. The present
equipment of five large booths are to be remodeled
into seven smaller booths and, according to tenta-
tive plans, eight new ones are to be added, making
a total of fifteen. All of these will be fitted up in
the latest improved manner. When all of the
changes are completed the W. F. Frederick talking

machine section will be the largest in the Pitts-
burgh district, it is said. Manager French Nestor
reports business in both machines and records to
be moving along at a nice level of activity and
predicts a more decided improvement with the
opening up of spring trade. He states that the
branch stores of the company throughout western
Pennsylvania district are showing good results.

The Kaufmann Bros. Victrola department has
turned out a fine volume of machines and records
during the past month, Manager M. Max reports,
and indications are for an excellent spring. Up to
the present time no successor to former Manager
Rudderow has been named and Mr. Max, general
manager of the piano and talking machine depart-
ments, is looking after the business personally.

H. Kleber & Bro., 513 Wood street, reports good
progress being made in its going-out-of-business
sale, although, of course, no reductions are being
made in prices of talking machines. The concerr
announced several months ago its intention of dis-
continuing. Having been established here over
fifteen years in the piano business and having oper-
ated a talking machine department several years,
the announcement came as a distinct surprise to
the trade. The Victor line of instruments was
carried by the house. All affairs of the company
will be terminated by April 1.

The Arcadia Phonograph Co., 922 Wylie avenue,
recently reopened its establishment, having rebuilt
a portion of the building destroyed by fire several
months ago. An attractive new front has been
installed and the store fitted up with attractive
equipment. The proprietor, Vincent Gentile, states
that some excellent business is being secured in
both machines and records.

On March 1 the Liberty Piano Co., with which
was combined the former Liberty Talking Machine
Shop, discontinued operations permanently after 2
closing out sale of about two months. The ma-
chines remaining after the sale were taken over by
the W. F. Frederick Piano Co.
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Victrola X, $75
Mahogany or oak

Victrola

Oak

Victrola VIII, $40
Oak

)
Victrola XVI, $200
Mahogany or oak

Specialize on the Victrola

The man who makes the most money in any line of business is
the specialist—the man who concentrates his efforts.

The supremacy of the Victrola makes specialization easy for

every music dealer.

He has only to concentrate on the Victrola line to attain the
highest degree of success.

Victor Talking Machine Co., Camden, N. J., U.S. A.

Berliner Gramophone Co., Montreal, Canadian Distrihutors,

Always use Victor Machines
the combination. There is no

with Victor Records and Victor Needles—
other way to get the unequaled Victor tone.

Albany, N. Y..... Finch & Hahn.

Altoona, Pa...... W. F. Frederick Piano Co.
Atlanta, Ga. . Elyea-Austell Co.

Phillips & Crew Co.

.. The

alking Machine Co., of
Texas.
.Cohen & Hughes, Inc.
E. F. Droop & Sons Co.
H. R. Eiseuhrandt Sons.

Austin, Tex..

Baltimore, Md...

Bangor, Me...... Andrews Music House Co.
Birmingham, Ala. Talking Machine Co.
Boston, Mass.... Oliver Ditson Co.

The Eastern Taﬂ;ing Machine

o.
M. Steinert & Sons Co.

Brooklyn, N. Y.. American Talking Machine Co.

i G. T, Williams Co., 217-221
Duffield St

W. D. Andrews.

Neal, Clark & Neal Co.

Burlington, Vt... American Phonograph Co.

Butte, Mont...... Orton Brothers.

Chlcago, Ill...... Lyon & Healy.

g The Talking Machine Co.

The Rudolph Wurlitzer Co.

Clncinnatl, O.... The Rudolph Wurlitzer Co.

Cleveland, O...... The W. H. Buescher & Sons Co.
The Collister & Sayle Co.
The Eclipse Musical Co.

Columbus, O..... Perry B. Whitsit Co.

Dallas, Tex.. . Sanger Bros.

Denver, Colo..... The Hext Music Co.

4 The Knight-Campbell Music Co.

Des Moines, la...Chase & West Talking Mach. Co

Mickel Bros. Co.

Buffalo, N. Y ....

Victor Distributors

"HIS-MASTERS VOICE"

Detrolt, Mich...... Grinnell Bros.

Elmlra, N, Y. .. Elmira Arms Co.

El Paso, Tex...... W. G. Walz Co.

Galveston, Tex.... Thes. Goggan & Bro,
Honolulu, T. H.... Bergstrom Music Co., Ltd.
Indianapolls, Ind... Stewart Talking Machine Co.
Jacksonvllle, Fla... Florida Talking Machine Co.

Kansas City, Mo... J. W. Jenkins Sons Music Co.
Schmelzer Arms Co.

Lincoln, Neb ...... Ross P. Curtice Co.

Little Rock, Ark... O. K. Houck Piano Co.

Los Angeles, Cal.. Sherman, Clay & Co.
Loulsvllle, Ky...... Montenegro-Riehm Music Co.
Memphls, Tenn....O. K. Houck Piano Co.
Milwaukee, Wis... Badger Talking Machine Co.
Moblle, Ala........ Wm. H. Reynalds.

Montreal, Can . Berliner Gramophone Co.; Ltd.
Nashville, Tenn....O. K. Houck Piano Co.
Newark, N. J..... Price Talking Machine Co.

New Haven, Conn.. Henry Horton.
New Orleans, La.. Philip Werlein, Ltd.
New York, N. Y...Blackman Talking Machine Co.
Emanuel Blout.
C. Bruno & Son, Inc.
L Davega, Jr., lnc
S. B. Davega Co. 0y
Chas. H. Ditson & Co.
Landay Brothers, Inc.
New York Talking Machine Co.
Ormes. Inc.
Silas E. Pearsall Co.

Omaha, Neb....... Nebraska Cyele Co.
A. Hospe Company.
Peorla, Ill.......... Putnam-Page Co., Inc.

Phlladelphia, Pa

Louis Buehn Co., Inc.

C. J. Heppe & Son.

Penn Phonograph Co., Inc.
The Talking Machine Co.
H. A. Weymann & Son, Inc.

Plttsburgh, Pa..... C. C. Mellor Co., Ltd.

Portland,

Portland,
Providenc

Rlchmond
Rochester

Salt Lake

San Antonlo, Tex...

Standard Talking Machine Co.
Me...... Cressy & Allen, Inc.
Ore......Sherman, Clay & Co-
e, R. . I. Samuels & Brother, Inc
s Va..... ‘The Corley Co., Inc.

W. D. Moses & Co.

y» N. Y....E. J. Chapman.
The Talking Machine Co.

Consolidated Music Co.
Thos. Goggan & Bros.

Clty, U..

San Franclsco, Cal. Sherman, Clay & Co.
Seattle, Wash...... Sherman, Clay & Co.

Sloux Falls, S. D..

Talking Machine Exchange.

Spokane, Wash.... Sherman, Clay & Co.

St. Louls,
St. Paul,
Syracuse,

Toledo, O

Washlngton, D. C..

Mo.. Koerher-Brenner Music Co.
Minn..... W. J. Dyer & Bro.
N. Y.... W. D. Andrews Co.

.......... The Whitney & Currier Co.

Rohert C. Rogers Co.
The E. F. Droop & Sons Co.
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(Write for “Music Money,” a book “full of meat” for those
dealers interested in quick and frequent turnover of capital.)

s = e e
ASSOCIATION CHANGES NAME.

Dealers’ Organization to Be Known in Future
as the “The Talking Machine Men’” and
Jobbers Will Be Admitted to Membership—
Monthly Meetings to Be Held—Thirty New
Members Enrolled at Last Meeting.

A summons meeting of the Eastern Talking Ma-
chine Dealers’ Association, for the purpose of
changing the name and the by-laws of the asso-
ciation, was held in the rooms of the Merchants’
Association of New York, in the Woolworth build-
ing, on February 25, with over forty members of
the association present and President J. G. Bremner
presiding.

During the course of the meeting it was decided
by unanimous vote to take talking machine jobbers
into the membership of the association with full
rights and privileges and also to change the name
of the organization to “The Talking Machine Men.”
An insignia for the association was also adopted,
consisting of a triangle having at the top the words
“The Talking Machine Men,” and along the three
sides the names “New York,” “New Jersey” and
“Connecticut,” significant of the three States repre-
sented in the membership of the body. S. B.
Davega, of New York, was the first jobber to ac-
cept membership under the new ruling.

J. R. Young, chairman of the convention com-
mittee of the Merchants’ Association, addressed the
dealers on the subject “Co-operation and Organiza-
tion,” and President Bremner also read a letter
from the Fair Trade League, containing the views
of several members of the new Trade Commission
regarding businéss conditions and prospects, which
were most favorable and encouraging to all mem-
bers of the trade.

ey

It was decided, in view of recent important de-
velopments in the trade, to hold meetings of the
association on the third Wednesday of each month
in the rooms of the Merchants’ Association, the
meetings alternating between afternoon and even-
ing. The annual meeting and dinner of the asso-
ciation will be held in April, at a time and place
to, be selected and announecd by the committee in
charge of the affair,

At the meeting last week the applications of
thirty new members were acted on favorably.

NEW COLUMBIA AGENTS.

Important New Representations Closed in New
Haven, Conn.; Washington, D. C. and
Youngstown, O.—Plan Large Departments.

The Columbia Graphophone Co., announced last
week the consummation of a number of important
deals whereby Columbia products will receive rep-
resentation by several prominent concerns in dif-
ferent parts of the country. These new Columbia
agencies are the well-known department store of
Edward Malley, New Haven, Conn.; George B.
Kennedy, a successful piano dealer of Washing-
ton, D. C., and George McKelvey, who conducts a
large department store at Youngstown, O. These
new Columbia agencies have already completed
plans to maintain compiehensive Columbia de-
partments which will enable them to handle this
line in a result-productive manner,

BUYING BETTER QUALITY GOODS.

“Talking machine dealers throughout the country
are paying more attention to the quality of the
record albums they handle than they did in the
past,” said Philip Ravis, vice-president of the New

First records by Pablo Casals—*“the
greatest man who draws a bow today”—
are in the coming Columbia supplement.
These records are going to appeal to a
wide market exclusively their own.

Columbia Graphophone Company
Woolworth Building, New York

York Album & Card Co., 23 Lispenard street, New
York, who returned recently from a trip through
the West. “Our new trade-mark, “Nyacco,” is
creating a very favorable impression with the deal-
ers, and is quite an aid to us in making our prod-
ucts distinctive. Business conditions are gradually
improving, and I found that the dealers closed
better February than they had last year, in many
instances the increase being almost 75 per cent.”

HAVE EXTENSIVE QUARTERS.

Geo. A. Smith & Co., Inc.,, Manufacturers of
““Magnet’” Decalcomanie, Make Special Ap-
peal to Dealers Who Desire to Advertise
Themselves by Using Their Name and Ad-
dress on the Talking Machine Which They
Sell-—Commerford’s Good Business Report.

Geo. A. Smith & Co., Inc, manufacturers of
“Magnet” Decalcomanie, have recently moved from
Cortlandt street to more extensive quarters at 136
Liberty street, this city. In the talking machine
field particularly the use of “Magnet” Decalcomanie
is by dealers who wish to put their name and ad-
dress on the talking machines that they sell. These
little sign plates are easily put on, and not only
give distinction to the instrument itself, but show
exactly the store handling the sale at all times.

Some of these little signs are in gold and one
and two colors, while others are very elaborate,
being printed in five or six, and even up to ten
colors.

J. R. Commerford, vice-president and secretary
ct this corporation, reports that business is grow-
ing fast and that more dealers than ever are seeing
the advantage of having their name on the instru-
ments that are sold from their warerooms.

feel safe.

DITSON Victor SERVICE

‘ ‘ T E know cvery condition involving all Victor rctail sales and we know that having
the goods is an important factor towards getting the big profits. For your benefit,

we maintain the largest stock in the East of Victor machines, records and supplies,

and you can feel sure that your orders receive quick attention. The Ditson organization is
trained to render the leading service and you can link up your store to our warehouse and

Ask us to explain the value of Ditson co-
operation. It means much to your business.

OLIVER DITSON CO. Boston, Mass.
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CINCINNATI TRADE LAMENTS SHORTAGE OF STOCK.

Leading Jobbers and Dealers Report Demand for Goods Far in Excess of Supply—March
Has Made Good Start and Every One Is Optimistically
, Church-Beinkamp Co.—Demonstrations of the Aeolian-Vocalion—News of Month.

Inclined — New Booths for

(Special to The Talking Machine World.)

Cincinnats, O., March 9.—The mouth will un-
doubtedly set quite a record in the talking machine
field so far as Cincinnati is concerned, for two
new competitors are expected to enter the field
during March. The Church-Beinkamp Co., which
will specialize in the Columbia, will surely be
ready for business within another week, while
the Starr Piano Co.s intentions will unquestion-
ably be developed before the end of another week.

One big and long kick, which was heard in the
infancy stages in the latter part of January, is
still with a certain part of the trade. This per-
tains to the Vicior dealers and their inability to
secure certain sizes. This, it seems, pertains to
the jobber as well as the wholesaler, irrespective
as to the source of the supply. The Otto Grau
Piano Co., buying in Chicago, appears to feel the
shortage just as much as the Rudolph Wurlitzer
Co. Promise of a revival of old conditions with
a bounteous supply, has bezn made.

The taiking machine department of the Aeo-
lian Co. reports a strenuous season since the debut
of the Vocalion in this city. Over 400 dcmonstra-
tions of the ncw instrument were made in two
weeks. Manager Byars says the interesting fact
is that of the first fifteen sales none were under
$225. One sale of a $300 Vocalion was made to
a Chicago gentleman who was on a rush business
irip to this city. He was scheduled to leave the
same day of his arrival, but being attracted by the
forceful advertising of the Vocalion, visited a few
hours at the store, which resulted in having his
order for the instrument to be shipped to Chicago.
Mr. Byars says that, in his ten years' experience,
he has never seen the public wax so enthusiastic
over a talking machine as they have over the
Vocalion.

Manager Dittrich, of the Rudolph Wurlitzer Co.,

MOTORS

“THE MOTOR
THAT MADE

who 15 a Victor enthusiast, has again settled down
to nornal, the work of enlarging his branch be-
ing finished during the past month. He remarked:
“The month of February is most satisfactory in
every way, and our only complaint is that we were
unable to entirely meet the demand, for our busi-
ness was limited to a considerable extent by the
failure to secure stock. In a retail way our rec-
ord department was extremely active all during
the month. The increased facilities which our
additional record booths have given us have hard-
ly been more than sufficient to take care of the
increased record business. The installation of a
new set of record rooms doubling our previous
facilities was a very wise move on our part.

“The demands for machines in the retail way was
as large in proportion and larger than the whole-
sale trade, and all shipments received from the
factory were disposed of as quickly as they ar-
rived at this destination.”

“We are head over heels in work,” said Mana-
ger Whelen, of the Columbia Graphophone Co.,
when asked about conditions. “February far ex-
ceeded last February, and March has started in
with a boom. Machines, all types, are beginning
to come through now without delay, and we are
well stocked up on records. The April records,
samples of which we have just received, are per-
fect, and the recording is without question the
best that has ever been put on the market.

Frederick Goodwin and his assistant, Mr. Gould,
head of the educational department of the Colum-
bia Graphophone Co., spent the week during the
N. E. A. conveution here, and from the endorse-
ments that we have received Columbia school ma-
terial is i the lead, and from all indications we
are looking forward to big things in that line.

Oswald Krumenauer, who has been connected
with the New York Dictaphone sales force, 1s now

BERLIN, GERMANY

OR TALKING MACHINES

RECORD MOTOR

One, two and three spring motors with one and two worm gears. Output 500,000 motors annually

NEW YORK OFFICE: A. Heinemann, 45 Broadway

in a big job.

CARL LINDSTROM A-G.

located in Cincinnati, and even in the short time
that he has been in the city sales have increased
materially.

On Saturday the Church-Beinkamp Co. had
practically finished the construction of several
booihs for the benefit of its Columbia line, the
same being located on the east line of the hand-
some wareroom. President Beinkamp believes
that the department will be ready for operation
within another month.

MUCH HISTORICAL DATA

Embodied in an Interesting Book Just [ssued
by the American Graphophone Co.—Being
Distributed at Columbia Booth at Panama-
Pacific Exposition in San Francisco.

“A Short Story of the Talking Machine Indus-
try, and its Creator, the American Graphophone
Co.,” is the title of an interesting and informative
book written and compiled by Marion Dorian,
treasurer of the American Graphophone Co., and
one of the best-known members of this industry.
A limited edition of this book, which is being is-
sued by the Columbia Graphophone Co., sole sales
agent for the Amcrican Graphophone Co., will be
distributed at the Columbia booth at the Panama-
Pacific Exposition, although larger editions will
probably be :ssued later in the year.

In this valuable book, which is profusely illus-
trated, Mr. Dorian traccs the development of the
talking machine industry from its earliest incep-
tion, calling attention to the fundamental patents
which formed the keystone of graphophone con-
struction. Edward D. Easton, president of the
\merican Graphophone Co. and Columbia Graph-
ophone Co., is mentioned by Mr. Dorian as the
“first man in the world to offer talking machines
for use, saie or rental” and a tribute is paid to
Mr. Easton's splendid executive ability, which has
been such an important factor in the growth and
success of the American Graphophone Co., and its
sales agent, the Columbia Co.

Better a big man in a little job than a little man

LINDSTROM
FAMOUS”
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HE business situation is steadily improving and there is notice-
able more of an optimistic feeling; but everyone knows that
the present time is to a certain extent one of hesitation and of more
or less uncertainty, for general trade conditions in this country
have been for some time past, plainly speaking, very unsatisfactory.
Before the war the business interests of the country had been
under a crossfire for a period of years, and many lines of business
have felt the more or less heavy hand of interference. WWhat they
particularly need is a respite from agitation, an intelligent admin-
istration of their affairs, mutual understanding and mutual con-
fidence in place of distrust and enmity.

General business was seriously dislocated before the war was
started, and many of our pcople have fallen into the habit of blam-
ing the war for everything.

As a matter of fact, business men received a good many hard
knocks before the war.

This country, the richest in the world in resources, is hampered
and crippled to a large degree through the inefficiency of those who
administer its affairs. Generally speaking, our laws are made by
lawyers in legislative hodies, construed by lawyers in courts and
administered by lawyers in executive and administrative positions.

When a bureau or commission is created with mixed adminis-
trative functions it is filled with lawyers or college professors.
Members of the learned professions, lawyers, doctors and preach-
ers are not business men.

Their knowledge of business is simply from the outside, and
is, of course, theoretical. They consider that the limitations of
their own profession are well defined and, of course, magnify their
calling. They look upon business as an undefined, more or less
unscientific pursuit, its special end the acquirement of money, which
is accomplished by blundering, when not by plundering.

ECENT developments have shown that the lawyers in office,

not content with the heavy tribute that business pays them

at all times, have sought to control business, always reaching out,
expanding and absolutely controlling it.

Business has ever been the dominating element in modern
civilization. Always developing, expanding, it has availed itself of
all of the ingenuity of man to accomplish its purposes.

It offers the greatest rewards, and in a free community every
individual is dependent upon it and interested in its growth.

The development of modern business has constantly been
toward the elimination of unfair practices. It has heen gravitating
steadily to higher levels. The improvement has principally come
from within and not from without.

The successful man in business to-day knows that he must not
only deliver values, but he must live up to certain responsibilities,
and without prosperous and successful business men it is pretty
certain that this country would slip quickly from its high position.

The talking machine trade has been particularly fortunate. Its
destinies have been shaped by men of intelligence—by men who are
educated in the school of modern business practices—men who
think not only of to-day but of to-morrow. By wisdom and intel-
ligence they have built up a safeguard system which has protected
the interests of talking machine jobbers and dealers everywhere.

Business security has been vouchsafed to all.

OMETIMES we think that the talking machine men do not
fully appreciate their position, which is one of superiority to
many others.

In an industry closely allied, the piano trade, there has been
much complaint on account of dulness of business, and it has been
openly stated in both manufacturing and in retail circles that the
talking machine should be rightfully blamed for the shrinkage of
the piano business. Some have gone so far as to say that the
presence of the talking machine constituted a serious detriment to
the future of the piano. Others have claimed that the piano dealers
who handle talking machines were turning into talking machine
manufacturers money which should go to pay the bills due piano
men.

In our opinion it is wrong that the talking machine should be
so blamed. On the contrary, it should be credited with alleviating
the financial situation for many a piano man throughout the country.

When the piano trade has been abnormally dull, talking ma-
chine sales have been steadily made; so that the net profits from
this department of the business have been a most acceptable influ-
ence in meeting fixed overhead charges.

Piano merchants have found that talking machines have paid
handsome profits and that the monthly sale of records was un-
usually large and profitable. They have learned that when a ma-
chine was sold to a purchaser it meant the opening up of new and
profitable business relations through a continuous record demand.

They found, furthermore, that the talking machine was at-
tractively and intelligently exploited in the columns of public
mediums, reaching millions of readers. They found that this form
of attractive publicity was not carried on in a sporadic way, but
gigantic campaigns were systematically and intelligently engineered.

“HERE was a definite purpose behind, of interesting the entire
public so that all interested in selling talking machines should
profit by this enormous publicity.

Each month new records were featured, and the association of
great artists with the talking machine aided the business in every
way. In fact, it may be said that the real success of the talking
machine dates from the time when the great artists were associated
with it.

Piano men were not slow to realize the advantage of these
conditions and to profit by them. However, they did not do as
much as they should have done in the development of their own
business.

Take the player-piano, which has been systematically developed
to a surprising degree within the past few years. Music teachers
who are using it in their studios have been won over completely by
its magic powers.

The music roll manufacturers produce monthly interesting
lists, and yet they are not featured. Scan the papers from Maine
to California, and there is no systematic campaign carried on. Now
and then a sporadic notice tucked away in some corner of an adver-
tisement has some reference to the music roll, and there is no reason
why people who have player-pianos should feel encouraged or stim-
ulated to go to a music store and purchase a music roll. The lists
are not featured, whereas talking machine lists are placed before
the public in an interesting and attractive manner.

F the piano merchants would concentrate upon special player
products and music rolls they would find it possible to increase
their profits in a very material manner.
The talking machine is an educator and entertainer, and the
fact that musical Americans have spent millions annually to have
these machines in their homes demonstrates fully its power. But

- 2




THE TALKING MACHINE WORLD. 11

in our opinion the talking machine, interesting as it 1s, entertaining
as it is, would lose its hold upon the public if the manufacturers
dropped out of advertising mediums for six months, and the manu-
facturers know that. It is the constant whetting of the public’s

appetite for more music and better music, through the medium of
the talking machine, that keeps the demand active.
It was only recently that one of the leaders in the industry

remarked to The World that his products were sold ahead for six
months, and that they were not advertising for this year’s business
but for next. There is an illustration of business intelligence—
always planning for the future—in other words, for to-morrow.
Never mind yesterday, but to-morrow : that is, next year. In other
words, the world moves rapidly, and unless the attention of our
people is constantly drawn to new products—new inventions which
may play an interesting part in our modern lives, they forget them,
and the fact that the talking machine is so hroadly advertised makes
it a live product to handle, and it will never be a dead one so long
as the same forceful. intelligent methods are back of it.

There is nothing that kills a product so quickly as dropping
out of public notice.

ND because the talking machine has been constantly before

the public—because its attractive possibilities have been

splendidly displayed—is one of the main reasons why the men sell-

ing them throughout the country have enjoyed an excellent business
when other lines have encountered depressed conditions.

There is no trade that exhibited greater activity during 1914
than the talking machine trade. While men in special lines were
complaining bitterly, the talking machine men were reaping good
profits, and it is the same this year. Business is active in all sec-
tions of the country. In fact, it is growing steadily better.

It is true that general conditions have vastly improved—that
by reason of the enormous orders placed in this country by Euro-
pean agents various industries have been active, and gradually the
benefit of industrial activity percolates through the various channels
of trade.

Nineteen hundred and fifteen is going to be a better year for
business in every respect than the past year, and there are plenty
of men who believe that, owing to the conditions which America
had no part in creating, she is entering upon an era of prosperity
the like of which has never been approached in the country’s history.

MAKING A WINDOW PAY A PROFIT.

Interesting Displays Arranged by C. A. Mar-
usak, Manager of the Globe Talking Machine
Co., That Boost Sales of Records.

One of those who thoroughly appreciates the ac-
tual value of the show window space, both as an
advertising factor and on a square foot basis, is
Chas. A. Marusak, manager of the Globe Talking
Machine Co., 9 West Twenty-third street, who
keeps the show windows full of the latest line of
Victor goods for the edification of the passers-by.

There is hardly a month that Mr. Marusak doe-
not find some popular record in the Victor list, the
title of which is particularly adaptable for window
display, and that these displays actually sell goods
has been proven beyond question. . When the first
“Tipperary” records came out a special window ar-
rangement was prepared showing miniature soldiers:
marching along country roads toward the front with

their cannon, ambulances and other paraphernalia.

During the current month the extremely popular
anti-war song, “I Didn’t Raise My Boy to Be a
Soldier,” has been illustrated in most elaborate
style in the Globe Talking Machine Co.s windows.
The display shows a country cottage, set in a broad
expanse of lawn and on front of the house are
small figures representing a mother saying fare-
well to her soldier son. Along a road passing near
a house and over an artistic rustic bridge are shown
groups of soldiers departing for the front.

Throughout the day the window is surrounded by
a group of interested spectators, a goodly number
of whom come in to purchase the record in ques-
tion and generally some others with it. It is 2
sort of direct publicity that is getting results for
this progressive company.

Cold feet never get a chance to warm themselves
on Opportunity’s back.

“TALKER” MUSIC KILLS A DOG.

Valuable Collie Dies of Fright After Hearing
Selection—Did Not Have Musical Ear of the
Victor Pup—A Hint to Dog Catchers.

(Special to The Talking Machine World.)

Freperick, Mp.,, March 6.—A valuable collie be-
longing to Miss Jane Detrick, near New Market, met
an untimely end as a result of hearing a selection
or a talking machine. A new machine was recently
purchased, and in order to see how the dog woull
enjoy the music, the collie was held up to listen.

The collie began to bark and whine, and soon
became uncontrollable. It ran about the house,
jumping at the wall and chewed its own feet. Mem
bers of the household succeeded in chasing the pet
into a room, where it was locked until a veterinarian
could arrive. The dog died in less than two hours
after hearing the music from convulsions, brought
on by fright.

EDISON DISC and
CYLINDER PHONOGRAPHS

EXCLUSIVELY

With the rapid progress now being
made by the Edison factory in the
way of machine and record ship-
ments, wWe can Now assure our
dealers our wusual prompt and
efficient service.

Eclipse Phonograph Company

A. W. TOENNIES & SON
Edison Distributors

203 Washington St. Hoboken, N. J.

A150
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“A New Lkra”

In Music

Worked on improved Disc Phonograph.
This work resulted in the production
of an instrument and records which
reproduce vocal and instrumental music
with absolute fidelity and sweetness.
Improvements in recording have been
made, and all overtones are reproduced.
The diamond point reproducer and in-
destructible records are important in-
ventions, and on the whole Edison’s
Disc Phonograph has commenced a
new era in talking machines.

American Magazine, March.

The invention of the New Edison Diamond Disc
Phonograph indeed marks a new era in sound
reproduction.  Difficulties and defects thought in-
surmountable in the past have been solved by Mr.
Edison. He has made of the phonograph a real
musical instrument.

The public has been quick to recognize the per-
fection of the phonograph. Tremendous interest
has been aroused everywhere in the New Edison
that produces “Real Music At Last”—to quote the
words of the inventor.

And representatives of the Edison line in every
community have been caught upon this rising tide
of popularity. They have been the up-to-date mer-
chants—alive to the very latest developments in
their business. To these men, the public is turning
their interest—and their patronage.
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Edison

Diamond Disc
Phonographs

After four years of continuous labor, Mr. Edison
has announced the perfection of the New Edison.
Those who know Mr. Edison appreciate the sig-
nificance of such a statement from a man such as
he. It means a degree of improvement that the
public cannot long fail to recognize.

Perfection in tone reproduction. A human,
mellow, natural tone—absolute fidelity to the original.
This is what the musical public have been looking
forward to for years. This is what the New Edison
gives them.

Men who follow closely the trend of the public
demand—the wise, progressive merchants of every
locality—are identifying themselves with the Edison
line. The great truth has been brought home to
them that their patrons will not long be content
with anything but the most improved—the perfected

commodity in their line.
M

INCORPORATED

ORANGE, N. J.
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THE TRADE IN BOSTON AND NEW ENGLAND

JOHN H. WILSON, MANAGER, 324 WASHINGTON STREET, BOSTON, MASS.

(Special to The Talking Machine World.)

Boston, Mass., March 8—\Whatever one may
say of general business conditions, such a thing as
lack of vitality or depression or indifference are
unknown in talking machine quarters. Enter any
of the many warerooms of the city, talk with any
dealer or jobber and there is only one story—
everyone rushed to the limit, and the universal cry
is, “Oh, if we only could secure more goods!” To
one unacquainted with the rapid development of
the talking machine business it is hard to believe
some of the stories that are rife, for in many places
there are accumulations of orders that cannot b
filled for several weeks to come. The demand for
some styles of Victor or Edison or Columbia ma-
chines is unprecedented, and it is no uncommon
thing for dealers to wire the jobbers to rush goods
lest a prospective customer may be lost. Many
shrewd dealers when it is found that some particu-
lar type of machine cannot be sent, will send some
other style pending the arrival of the one especially
desired. It is customary if one is needing a ma-
chine in an emergency to send a cheaper one, but
it was the happy thought the other day for an out-
of-town dealer to send a more expensive one, and
the result was that this machine gave such satis-
faction that the family decided to keep it. Thus
was the ultimate sale a better one than that first
contracted for. Though the shortest month of the
year, the business done locally in February was
considerably in excess of January, and the prospects
are good for a wonderful business from now on.

Wants More Columbia Goods.

Manager Arthur Erisman within the past two
weeks has made several trips over to the Bridgeport
factory to see if it were not possible to hurry up
goods. Orders have been coming in at a surprising
rate from the New England dealers and the ac-
cumulation already is very large. Manager Eris-
man says the factory is running twenty-two hours
a day, and has been now for some time. Every day
there are many telegrams received asking for the
immediate dispatch of goods, which request cannot
be met, and the result is that he is called upon to
tactfully pacify any number of dealers. One inter-
esting thing is that no more contracts are being
ertered into by Manager Erisman because it really
would be useless to attempt anything further in the
way of business expansion.

Finds Conditions Excellent.

Manager Taft, of the Eastern Talking Machine
Co., is another who finds conditions excellent, and

the Eastern’s large staff is- kept on the jump all dav
vainly trying to do what many times is the impos-
sible; for the Eastern, along with the others, feels
keenly the lack of sufficient machines to supply the
demand.

John McCormack a Visitor.

While in Boston last week for one of his popular
concerts John McCormack, the singer, dropped in
to see Manager Taft and the Eastern boys. He
was accompanied by his manager, Charles Wagner,
and both spoke enthusiastically of the popularity of
the McCormack records. While McCormack was in
town and for several days prior to his concert the
Eastern had a fine window display of this singer’s
pictures and records.

Renovations Under Way.

Renovations following the fire in the Pardee-
Ellenberger Co.s building in Oliver street some
weeks ago are progressing slowly and it will be
several weeks yet before the house is again in a
condition to push business as the house would like.
Meantime Manager Silliman is keeping in close
touch with all of New England through the many
dealers scattered at different points. The salesmen
making Boston their headquarters are not out in
their respective territories as much as formerly, as
they are sort of laying low until the factory is able
to better meet the demands of trade.

Activity with Chickering & Sons.

Both the Victor and Edison lines are finding high
favor with the patrons of Chickering & Sons’ ware-
rooms at 169 Tremont street, and Wallace Currier,
the manager of the department, is well satisfied
with the business that is being done, not to mention
the prospects that are ahead. A new acquisition to
Manager Currier’s staff is Charles Urlass, who
lately was with the Arch street quarters of the M.
Steinert & Sons Co. Mr. Urlass is spending most
of his time on the outside and is making marked
headway with the trade, being able to interest
many people in both the Edison and the Victor
propositions.

Foreign Records Have Good Vogue.

The foreign record department of the Columbia
Graphophone Co. is finding much popularity, and
Tosti Russell, who has the department in charge, i3
busy both night and day. It is interesting that
French is the popular language nine times out of
ten, and as Russell is perfectly familiar with French
as well as several other tongues he is in special
demand, as the Columbia has instituted a system
whereby with certain purchases four personal les-

BOSTON, MASS.

sons in French are given by this clever young man.

Manager Erisman’s private office suite is being
enlarged to meet the requirements of a growing
business. As the work has far outgrown the pos-
sibilities of one stenographer, Miss Margaret Col-
lins, Mr. Erisman’s private secretary, will hereafter
have the assistance of Miss Viola Sanders, who is
experienced in the Columbia business.

Forging Ahead Satisfactorily.

The Conclave Co. in Cornhill is forging ahead
most satisfactorily under the management of Sam
Katz and Charles Katz. The house has a branch in
Staniford street, West End, and between them they
are building up quite a large business.

Visited the Edison Plant.

Harland R. Skelton, of Thos. A. Edison, Inc.,
whose home is in the Roslindale section of Boston
and who is widely known locally, is over at the
Edison factory for a visit conferring with the man-
agement.

Joins the Fhomas Co.

Wilbur Longfellow, formerly with the talking
machine department of Chickering & Sons, has as-
sociated himself with the F. H, Thomas Co., 691
Boylston street, where he is engrossed in the dis-
tribution of the Edison diamond disc machines.

Talking Machine Amazes Life Prisoner.

Jesse Pomeroy, the noted life prisoner at the
State prison in Charlestown, listened the other day
for the first time to a talking machine, which was
used at two religious services in the prison. Most
of the records used on the Victrola were of a
sacred and classical character. Pomeroy was both
greatly entertained and amazed over the accom-
plishments of the instrument,

Joins the Butler Store.

William Finch, who has been with the talkins
machine department of Kraft, Bates & Spencer,
has associated himself with the talking machine
department of the Tremont Stores, better known as
Butler’s. This department is operated by Navin &
Kelley, who also have the talking machine depart-
ment at Bacon’s, a large department store. In both
establishments this firm is making rapid progress
in the disposition of outfits.

Doing Well with the Edison Line.

The Furbush-Davis Piano Co. is making notice-
able headway in its Edison line. Lately Nelson
Furbush, the senior of the firm, was over in New
York City inspecting the new Edison warerooms in
Fifth avenue, which he pronounced something quite
out of the ordinary. Mr. Davis, his partner, a few

\RDEE-ELLENBERGER CO., L.

NEW HAVEN, CONN.

ITH a stock of Edison Diamond Disc Phonographs, you are at once
stamped as a leading merchant of your community. With your prestige

thus enhanced, you are sure of attracting the leading patrons of music,
thereby deriving large profits from the sales made to these music lovers.

Real” Music

At Last

The representation includes a service on machines and
records known as the P-E Service, which insures the
success of your business.

Ask us to discuss this matter with you.

DISON DIAMOND-DISC PHONOGRAPHS
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days before was over at the Edison factory in
Orange and came back with a glowing report of
the progress that is being made in rebuilding.

A New York Visitor.

H. A. Yerkes, the wholesale manager of the
Columbia Co., was in town for a short time yes-
terday conferring with Manager Erisman as to
business problems.

tmprovements Now Completed.

Manager Herbert L. Royer, of the Arch street
quarters of the M. Steinert & Sons Co.s Victor
department, has been over in New York for several
days. Improvements on the second floor of the
Arch street quarters have been practically com-
pleted and Manager Royer now has more adequate
and comfortable accommodations near the head
of the stairway, which makes him more easily ac-
cessible to those who have business with him.

The Victor on the Stage.

Those who have enjoyed “The Phantom Rival”
at the Colonial Theater have been especially in-
terested in the Victor interpretation of the “Pag-
liacci® number as sung by Caruso, supposedly in a
room off the stage. The volume of sound is real-
ly wonderful. The record was supplied by the
Eastern Talking Machine Co.

Forsakes Talking Machine Field.

C. Herbert Hicks, formerly one of the sales
staff at the Columbia warerooms, has forsaken
the talking machine business and has associated
himself with the leather trade.

School Business Grows.

Manager Erisman reports that the school prop-
osition in Columibia outfits was surprisingly large
during February. One of the latest to become a
convert to the adap.ability of the instrument to
school work is Dr. Dudley A. Sargent, head of the
Sargent School in Cambridge, one of the leading
iustitutions for physical culture around Boston.
He ‘has installed a Columbia as a part of his out-
fit.

EXPANDING WHOLESALE BUSINESS.

M. Steinert & Sons Co., Victor distributers, 35
Arch street, Boston, Mass., are devoting consider-
able attention to the expansion of wholesale busi-
ness throughout the New England States. In the
last month’s advertisement in The World, the com-
pany said: “We usually have what you want and
make prompt shipments. The kind of service we
give pleases and satisfies. That’s why our list of
customers is growing constantly.”

MAKING DEAF AND DUMB TO HEAR.

Letter from Jos. A. Davis in Which He Telis
of an Important Achievement—Should In-
terest All Who Believe in Uplifting Hu-
manity-——Hope for the Unfortunate.

BurLingTon, V1., March 6.
Ebwarp Lymax B,

Dear Sir—The following would, I believe, inter-
est your readers. On February 21 I have beyond
any possibility of doubt made, with my device run
over a phonograph record, deaf and dumb persons
of this city hear the voice and several musical selec-
tions. This has no doubt been done in a way, bu.
possibly with this difference, I make them hear all
the sound instead of a part of same.

I am hoping someone will look me up and pay
the small expense of giving a more or less public
demonstration with all the leading medical and
newspaper men present so as to settle the question
for any and everyone and for all time whether I
can make any and all deaf persons hear every
sound,

This invention would, I believe, be great to edu-
cate the deaf and dumb and to teach them to talk.
I am hoping to be able to get a few special records
mzde for this demonstration, so as to make dea‘’
and dumb persons repeat certain words I make
them hear.

Thanking you in advance for publishing this and
for a copy when published, I am,

Yours truly,
Josepn A. Davis
182 North Willard street.

SUPPORTS “MADE IN U. S. A.” MOVE

Interesting Article Contributed by Louis G.
Geissler, General Manager of the Victor Co.,
Bearing Upon the Soundness of This Move-
ment—Advocates Systematized Advertising.

Under the heading “Co-operative Campaign by
Central Associations Favored,” Louis F. Geissler,
general manager of the Victor Talking Machine
Co., contributed a very interesting article to a
symposium of views given by prominent men in
all lines of trade relative to the “Made in U. S. A.”
movement, and the soundness of this policy. Mr.
Geissler’'s article, which appeared in Printers’ Ink,
reads as follows:

“We believe the ‘Made in U. S. A’ movement to
be a very meritorious one.

“We have seen some articles deprecating the
idea, but in our opinion ‘Made in Germany’ was
Germany’s best advertisement, and cost other na-
tions a lot of trade. It advertised throughout the
world the source of many goods which were pre-
viously credited to other countries.

“We can see no objection to other countries in-
dulging this idga, if they choose, or of the respect-
ive States or cities in the United States making such
a statement.

“The advertisements of foreign manufacturers
in our magazines and papers are infinitesimal,
hence the magazines owe it to their American man-
ufacturers and advertisers to propagate the ‘Made
in U. S. A’ movement.

“We favor a co-operative advertising campaign
by central associations. The fact is that there
are so many thousands of small manufacturers
who do not advertise nationally, who are doing
nothing toward such a movement, and who should
be interested, that it would be nothing at all for
them to subscribe five hundred thousand dollars a
year for the campaign of national advertising, go-
ing after the thing just as we do after our business
in the magazines and papers, and stirring up the
patriotism of our inhabitants.

“Other advertising by individual members can
surround this central idea.

“The matter can be handled through an adver-
tising agency, which could make a specialty of it
on a regular business basis, and could see that it
was properly handled. You would find your na-
tional mediums supplementing such advertising by
favorable editorial comment.

“The beneficial psychological influence of such
a step on the buyers is undoubted.

“We make some shoddy goods in the United
States, but more are made in Europe, and our
snoddies marked ‘Made in U. S. A’ could well take
their chances against competition in their particular
sphere.”

A FRIEND IN NEED.

The ferret-eyed little man stepped across the
street car aisle and whispered into the ear of the
tall chap in a gray suit:

“You'd better wipe that bit of egg off your chin.
The income tax man is just two seats in front of
you—Indianapolis Star.

We all “live to learn,” but many of us need also
to “learn to live.”

How long will it take you to count
63,000,000 needles ?

Assuming that you work 365 days a year, 24 hours a day, and that you
could count one needle every second, the first year would only total

31,536,000—less than half.

you over four years.

At the factory of W. H. Bagshaw, 63,000,000 talking machine needles
were counted and shipped in ten working days—the world’s record.
Every needle of the highest Bagshaw-quality.

If you worked 12 hours a day, it would take

W. H. Bagshaw, Lowell, Mass.

Oldest and Largest Manufacturer

Established 1870
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CONTINUED STORY OF TRADE ACTIVITY IN BALTIMORE.

Placing of Victor Line with Wm. Knabe & Co. and Expansive Plans of Kranz-Smith Co.
Important Events of Month—Dealers Still Crying for Stock — Improved Conditions
in South—New Columbia Dealers—Death of Morris Silverstein—News of Month.

(Special to The Talking Machine World.)

BartiMore, Mp,, March 8.—Probably no line of
business made as rapid strides in the past month
as the talking machine line, and it would have been
even larger had it been possible to obtain enough
machines to fill the orders. The business has been
truly marvelous, and there is no indication of any
let up. Many new concerns have shown a disposi-
tion to engage in the field, but distributers have
declined to encourage the newcomers for the simple
reason that they would not be able to supply the
demand for machines.

During the past month two important changes
tliat will materially affect the business took place.
One was the placing of the Victor line with the
local house of William Knabe & Co. and the en.
larging of the business of the Fink Talking Ma-
chine Co., which will in the future be known as
the Kranz-Fink Talking Machine Co. G. Fred
Kranz, of the Kranz-Smith Piano Co., having en-
tered the talking machine business with the old
firm, which has been occupying space in his build-
ing for some time.

The plan to form the local talking machine deal-
ers into an organization has not materialized as yet,
although the idea has not been dropped. Those who
have been discussing the plan have not given up the
ultimate hope of being able to finally accomplish
what they have set out to do and bring about an
organization.

High grade machines in all lines hold sway. Lack
of machines is almost driving some of the man-
agers into nervous prostration, and the various
distributers of Victor, Columbia, Edison and Pathé
lines all have the same cry of “Lack of machines.”

Department stores and the large furniture stores
that have music departments are all featuring low
priced machines in their advertisements.

A. J. Heath, manager of the local headquarters
of the Columbia Graphophone Co., who has just
returned to the city after making a tour of part of
Maryland, Virginia, West Virginia, North Carolina
and east Tennessee, says in speaking of conditions:
“Our business is making wonderful strides. Feb-
ruary almost doubled February of last year, anl
had we been able to get the machines we would
have beaten the month by 150 per cent. I am con-
fronted with a unique situation as far as the busi-
ness is concerned. I have enough orders on my
desk at this time to equal the business done in
March of last year. I have also a number of
contracts on my desk at this time already signed
up by the parties that I am afraid to tackle for the
simple reason that I will not be able to fill them.

“We have just signed up big contracts with S.
Hecht, Jr, & Sons, of South Broadway, and with
G. Fred Kranz, of the Kranz-Fink Talking Ma-
chine Co. Both of these firms, as well as several
others, have signed to carry our complete lines of
machines and records. High-priced machines have
had the call, and our $200 model is a big seller.
It is a question as to just how soon we will be able
to get all the machines we need. As an instance of
how bad off we have been a few days ago I did
not have a $50, $75, $100, $150 or $175 machine
in the place.

“On my trip I found the business in Virginia
and in parts of this State and in eastern Tennessee
good, while in the southern part of North Carolina
it was not so good, due to the cotton crops.”

Three dancing academies conducted by Thomas
J. Tobin, Horace Bell and Edward Claggett have
installed Victrolas. The dancers prefer the latter
to the piano.

Practically every machine in the large establish
ment of E. F. Droop & Sons Co. Victor dis-

M. Steinert & Sons Co.

35 ARCH STREET,

VICTOR
Distributors

BOSTON

We usually have what you want
and make prompt shipments. The
kind of service we give pleases

and satisfies.

That’s why our list

of customers is growing constantly.

SEND A FIRST
ORDER TODAY.

tributers, 1s gone and the others are still pouring
mm. While in other businesses the companies are
only waiting for customers at Droop’s the worry
is that the custoners cannot be supplied. Edward
Droop, of this concern, and W. C. Roberts, the
manager, are both hoping that the near future will
bring about an improvement and they will be able
to go ahead and supply their trade. They look for
an increase in the 1915 business of between 50 and
75 per cent. over the business done last year. And
1914 proved a wonder when it came to the business
done by this firm. During the first two months of
this year the increase in the talking machine busi-
ness done by Droops is 85 per cent. over that done
during the first two months of last year.

Milton Boucher, who has been connected with
William Knabe & Co., of New York and other
cities, has been made the manager of the Victor
department of the local branch of the company. He
is getting things into fine shape now and has the
machines arranged in a most attractive manner.
The entire first floor of the handsome showrooms

Milton Boucher.

are taken up with the talking machines and grand
pianos. Although no formal announcement of the
fact that the company has entered this field has been
made as yet, a number of instruments, most of
them of the higher grade, have been sold. Seven
large booths are now being placed.

During the past week the firm of Cohen &
Hughes, Inc., suffered a loss in the death of Morris
Silverstein, who for a number of years was in
charge of the wholesale department of the firm,
which handles the Victor line. Mr. Silverstein
before coming to Baltimore was in charge of the
Columbia Phonograph Co.’s Louisville, Ky., branch.
He was one of the best known men in the talking
machine business. His successor has not been
nameéd as yet. :

I. Son. Cohen, president of the firm, reports gool
business for the month, but he says he, like other
dealers, has been seriously handicapped by the lack
of machines. He returned to-day from a trip to
the Victor factory. : . g

Cohen & Hughes did a great deal of advertising
during the month, both in newspapers and in the
theater programs. Particular attention was given
to dance records. :

At the beginning of the year Henry Eisenbrandt.
who has charge of the Victor department of H. R.
Eisenbrandt Sons, Inc., placed his order for Jan-
uary, February and March. A little later he doubled
that order and now he has doubled the last order.
This shows what kind of business is being done by
this firm, which is one of the local distributers.
To show the demand for the higher priced machines
Mr. Eisenbrandt says they cannot be bought for
the dealer’s price, let alone the distributer’s price.
This is particularly true, he said, of the Nos. 10 and
11. Mr. Eisenbrandt also reported fine record sales.

Both the Victor and Columbia machines are han-
dled by the Sanders & Stayman Co., and this firm
reports fine business for February.

The Hub Piano Co., whi¢h handles the Coiumbia,
also reports a large volume of business in both
machines and records. The stock has been ar-
tistically arranged, so that upon entering the door
a fine impression is created. ..
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J. L. Gibbons, manager of the Victrola depari-
ment of Stewart & Co., is elated over the way
things are going and says that the only complain®
he has is that he finds it hard to get sufficien
machines to supply the demand. He also reports
good cabinet sales for the month with a call for
the higher priced goods. A large shipment of talk-
ing machine record cabinets has just been received
by this concern.

During February those in the talking machine
department of Stewart’s entered a voluntary rac2
to see who could make the largest number of sales.
Throughout the race was a thrilling one. James
C. Haas was the high man, but he did not have
much margin. Charles E. Strand, formerly in th=
music business for himself in this city and who ha-
been connected with the talking machine depart-
ments of several other concerns in Baltimore, was
weil up in the race, although he did not get in unti!
February 10. On that date Mr. Strand became con
nected with Stewart’s and although he did not ge*
started as soon as the others, he proved himself to
be well acquainted with the business and able to get
excellent results.

Mr. Gibbons felt sure that the present rush in the
trade would come and he prepared for it by getting
as many machines ahead as possible. He is no..
falling back on these, and has several $50 machines
of which there is a great shortage. He is a littic
short of the higher priced ones, however.

Some time ago the Easy Method Dancing School
ot this city got a machine from Mr, Gibbons ani
it worked so well in connection with giving lessons
on the modern dances that the school has secure?
two more for use at two other dancing establisl
ments which are operated under the direction of the
same school,

Jesse Rosenstein, of the National Piano Co. an:
the National Piano Exchange, the latter being the
Southern distributer for the Pathé machines, re-

ports business very good for February, but he, too;

was handicapped by the lack of machines. The
firm also handles the Edison talkers. The models
of the new Pathéphone have been received here
and they have proved as good sellers as the other
models. Collections are getting better, Mr. Rosen
stein reports.

The usual good business is reported by Ham
mann-Levin Co., Victor dealer. This concern has
had a number of page advertisements in the the-
ater programs, which are said to have resulted in
good sales.

The Kranz-Fink Talking Machine Co. plans to
make its place very attractive. The firm will carry
full lines of both Columbia and Victor. Mr. Kranz
is spending a few days in New York this week, bu
before going stated that “although the changes
around the building had not been completed th:
business was already showing improvement. Two
new booths will be placed on the first floor ani
they are expected to reach the house very shortly.
In fact, they should have been delivered about ten
days ago. A record February business was done b
the firm in both machines and records.

The Rosenstein Piano Co., which handles the
Columbia and Edison lines, will move about March
15 to a new building but a few doors from their
present location on North Howard street.

(Write for “Music Money,” a book “full of meat’”’ for those

dealers interested in quick and frequent turnover of capital.)

Play the April Columbia record list right
through, in fact, play any one record in
That ought to be evidence enough
for any man looking for quality, variety,
interest and activity.

Columbia Graphophone Company
Woolworth Building, New York

A LIVE COLORADO CONCERN.

Talking Machine Department of Nowels’ Mer-
cantile Co., Canon City, Colo.,, Under Man-
agement of J. W. Moody, Meeting with
Success with Edison and Columbia Lines.

(Special to The Talking Machine World.)
Canon City, CoL., March 6.—~One of the livest
concerns in this section of Colorado is the Nowels

agement of J. W. Moody, a thoroughly experienced
man, who was at one time with the Victor Co. and
later manager for the E, E. Forbes Piano Co.’s talk-
ing machine department in Birmingham, Ala. Mr.
Moody is a brother of V. W. Moody, sales manager
of the New York Talking Machine Co. and one of
the best known members of the Eastern trade.
The photograph herewith gives a view of a sec-
tion of the talking machine department in the
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Corner of Music Room of Nowels’ Mercantile Co., Canon City, Col.

Mercantile Co., which operates a large general de-
partment store in which the Edison diamond disc
and the Columbia line of machines and records are
handled with considerable success.

The new music department of the company was
first opened on November 1, 1914, under the man-

Nowels’ Mercantile Co.’s store, and indicates the
home-like and artistic character of its arrangement.

The company carries a large assortment of ma-
chines and records and devotes much attention to
that branch of the business, which is steadily grow-
ing in importance and popularity.

Standard Automatic Stop

Standard Record Cleaner
Simplex Record Cleaner

173 LAFAYETTE STREET

LET US SEND SAMPLES

Standard Fibre Needle Cutter ¢

Order samples on business stationery only, inclosing stamps to
cover samples desired.
through your jobber

STANDARD GRAMAPHONE APPLIANCE CO.

List $1.00 Sample 25¢

2.00 5 30c
€& .50 ¢ 10c
& 15 * ac

Place regular orders

NEW YORK
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Opening of the Panama-Pacific Exposition.

The Interesting Exhibits of the Victor Co. and the Columbia Co. in the Liberal Arts Building—
The Dedication Ceremonies—The Displays Made by the Sonora Co. and the Cheney Co.

(Special to The Talking Machine World.)

San  Francisco, Car., March 3.—The open-
ing of the Panama-Pacific International Exposi-
tion fulfilled the fondest expectations of its
builders, both from the standpoint of loyal sup-
port from the people of San Francisco and the rest
of the bay cities and the large attendance and
general approval of visitors from more distant
points. The attendance for the first week sur-
passed the half-million mark, and the crowds so
far have distributed themselves fairly evenly
among the foreign and State buildings, the eleven
exhibit palaces and the Zone, as the concession
section is known. Talking machines are shown to
splendid advantage in the Palace of Liberal Arts.
The exhibitors have made use of new ideas in
booth construction, but while giving due attention
to the artistic, their principal aim, however, has
been to -provide guarters where results can be ac-
complished. Probably in no other instance is the
fact demonstrated more fully that the day has
gone when manufacturers indulge in exhibiting at
an exposition for the mere purpose of appeasing a
personal vanity than at the talking machine booths.
The progressiveness of the talking machine ex-
hibitors is further demonstrated by the fact that
three of the larger exhibits were completely ready
when the exposition opened its gates to the public
for the first time, and the booth for the fourth
concern was ready for the installation of the ex-
hibit.

The exhibit palaces are subdivided by streets
running north and south and avenues running east
and west, which assists greatly in the location of
any particular exhibit. Block 18 in the Liberal
Arts building is occupied entirely by three talking
machine exhibits and the fourth one is locafed on
an opposite corner.

T.he Handsome Victor Temple.

The Victor Temple, as the exhibit of the Victor
Talking Machine Co. is officially known, is artistic-
ally built and beautifully furnished, and from the
advantageous location under the dome in the center
of the building has already proved itself a center
of interest. The temple is of old Roman Doric

torily carried out. In designing the booth Mrs.
Clark gave particular attention to the color scheme,
and harmony and elegance are the most striking
features of the structure. Mr. Worthington will
remain in charge of the exhibit during the entire
exposition period, and Mrs. Clark expects to spend
a good part of the year here also. Two beautiful
Victrolas, hand-painted on a dull-gold finish, are
placed on the stage,

upon the occasion of dedicating this beautiful
temple, for I consider the Victor Co. paid our
house a great compliment some years ago when
it took its present general manager from our busi-
ness organization.

“The dealer who has a contract with the Victor
Co. to-day is indeed fortunate, and may well shake
hands with himself, for as the company’s colossal

and many other hand-
some instruments are
included in the dis-
play.

The Dedication

The formal open-
ing of the Victor
Temple took place
on February 23. It
was dedicated by a
suitable program,
which was largely at-
tended by talking ma-
chine dealers and a
throng of exposition
visitors which taxed
the capacity of the
unique drawing room,
Handsomely en-
graved invitations
had been sent out to
Victor dealers for
the event, Everett
Worthington headed
the program with a shori explanation of the Vic-
tor Temple. He was followed by Miss Lena Bas-
kette, who scored in her presentation of the Egyp-
tian snake dance and the Polka Coquette to the
accompaniment of the Victrola. She is the clever
seven-year-old daughter of Mr. Baskette, a San
Mateo, Cal, Victor dealer. An interesting feature
of her dancing is that she taught herself while
listening to the Victrola. L. S. Sherman, senior
head of Sterman, Clay & Co., Pacific Coast dis-
tributers of the Victor products, delivered a short
,address and read a letier from Louis F. Geissler,

e e

architecture and includes a drawing room with
miniature stage, reception room, office and rest
rooms, also a record room supplied with 7,000
records, domestic and foreign, which will be used
in daily concerts. The booth was planned by Mrs.
Frances Elliott Clark, head.of the Victor educa-
tional department, and Everett Worthington, under
whose supervision the plans were very satisfac-

The Recital Hall in

the Victor Temple.
formerly of this city, and now general manager of
the Victor Co. While he was reading the letter a
photograph of Mr. Geissler was shown on an
easel beside him.
In presenting Mr. Geissler’s message to the
gathering Mr. Sherman said:

“Ladies and Gentlemen: I am pleased to have
the honor of reading Mr. Geissler’s short address

Liberal Arts Building, Where Talking Machine Displays Are Made.

. 4

business keeps on expanding the representation of
its product is becoming far more difficult to secure.

“We have had a great many initial orders from
‘would-be’ dealers declined by the Victor Co. be-
cause the per capita of population compared to
square miles, which they watch very closely, was
already sufficiently supplied with Victor repre-
sentatives. Some of these initial orders so de-
clined have run as high as $5,000 and $8,000 each.
Such a stringent ruling on the part of the Victor
Co. sometimes seems extremely severe and diffi-
culf for disappointed applicants who are ready
to cash their orders to understand, but the wisdom
of such decision is shown by the Victor Co. in
protecting its present dealers’ interests by not per-
mitting any locality to be over-represented, thus
contributing to the disadvantage of all Victor deal-
ers in such territory.

“My advice to talking machine dealers in general
would be: By all means secure the representation
of the Victor product, if you can possibly get it,
and then centralize your efforts by marketing the
output of one manufacturer only.

“I am sorry Mr. Geissler is not here in person
to meet you, but I will here present his photograph
for you to look upon while I read the few lines
of greeting he has written for this occasion:

“*To the Victor Dealers and Other Guests Here
Assembled—

*‘We desire to present our salutations and to
voice the pleasure that we have in thus being ab'e
to be among you during the period of this wonder-
ful San Francisco Exposition and to hope that our
efforts to make a creditable display of Victor
products before the millions of visitors that will
be attracted may redound to the artistic prestige
of our wares and to the commercial advantage of
all dealers who are interested in their distribution.

“‘We trust that our dealers will take every ad-
vantage of this Victor exhibit to have frequent
visits and contacts with our representatives, and
we assure you that letters of introduction or invi-
tations to call extended by you to your customers
and others who may be interested in the progress
of our art will be very welcome and receive more
than ordinary courtesy.

“‘We feel a deep and abiding interest in our
dealers and trust that our exhibit may be a valu-

(Cantinued on page 19.)
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able means of cultivating a reciprocal feeling upon
their part.

“«“We are deeply grateful for the advertising,
the commercial and physical efforts which our deal-
ers have put forth to spread the renown and use
of our instruments and records, and would remind
them that a hearty welcome awaits any and all
who will do us the honor, when in the East, of
visiting our factories, there to witness the intelli-
gent efforts of about 6,500 employes, apparently
happily engaged in the manufacture of Victor
wares. 1 regret exceedingly that engagements did
not permit of my visiting the exposition and meet-
ing you personally at this early opening date.’”

Philip T. Clay gave a brief talk in the dual
capacity of Victor dealer and director of the ex-
position.” Other numbers on the program included
selections by Ralph Errolle, of the Chicago Grand
Opera Co, with Uda Waldrup as accompanist.
Mrs. Clark was the principal speaker. She set
forth the aims of the company in a very able man-
ner, and read telegrams from H. C. Brown, ad-
vertising manager, and Eldredge R. Johnson, presi-
dent of the Victor Co., which she had received in
the morning in honor of the occasion. The pro-
gram ended with a clever little play, in which Mr.
Worthington presented the keys of the temple to
Mrs. Clark, having fulfilled his trust in its con-
struction, and she returned them to his keeping to
hold as manager of the booth during the exposi-
tion.

The Columbia Co.'s Comprehensive Display.

Tle Columbia Graphophone Co.'s booth is lo-
cated at the entrance of the South Gardens, where
it cccupies Jarge and conspicuous floor space. Its
site 15 60 by 54 feet. The booth proper, which is
modelcd along the lines of the Great Trianon at
Versailles, is 23 feet deep, with its French win-
dows opening on the tcrrace which constitutes the
open space in front. This is surrounded by a
balustrade two and one-half feet high, intersected
at five different points by entrances. These are
flankcd by pillars, each one of which supports a
glass globe on which is shown the twin notes, the
well-known trade-mark of the company. The
globes each contain an electric light which blinks
off and on intermittently. The rooms are richly
furnished, the equipment harmonizing perfectly
with the delicatc shades of old rose, ivory and
French gray in which the decorations are farried
out, aided by a subtle lighting scheme of semi-
indirect rays. A separatc room has been fitted up
for the Dictaphone department, and a feature of
the exhibit which is attracting much attention is a
demonstration of the process of record making.
Sevcral officials of the Columbia Co. were here
for the opening, including Marion Dorian, treas-
urer, to whom much credit is due for the elaborate
showing made by the company, as he attended to
the important details incidental to the construction
of the booth and the installation of the exhibit.
President E. D. Easton and wife arrived in San
Francisco in ample time for the opening after a
leisurely trip across the continent. They were ac-
companied by their son, Mortimer D. Easton, and

his wife. After visiting their recently married
daughter at Fort Apache, Ariz, they proceeded to
southern California, making short stops at the
Panama-California Exposition at San Diego and
at Los Angeles. Mortimer Easton has been placed
in charge of the exhibit here, and will remain in
San Francisco Juring the exposition, probably
making one trip East in the meantime. President
Easton has spent considerable time at the Colum-
bia booth, and has expressed himself as thoroughly
satisfied in every way with the plans and their ex-
ecution by Treasurer Dorian and W. S. Gray,
Pacific Coast manager. He also gives Clinton E.
Woods, supervising engineer, who designed many
of the special features, much credit. Mr. Easton
and Mr. Gray went to Del Monte for golf the fore
part of the week, and the former expects to leave
for home right away. Mr. Dorian expects to
leave shortly also.
Sonora Phonograph Co.’s Excellent Exhibit.
The Sonora Phonograph Co., of this city, occu-
pies the booth across Fourth street from the Co-
lumbia exhibit, with a comprehensive showing of

hibit. Mr. Bent is well known in the music trade,
having been connected with the George P. Bent
Piano Co. for the past fifteen years. He is pre-
paring for an extensive campaign for Cheney prod-
ucts in the West, part of his plan being to open
stores in San Francisco, Los Angeles and other
Coast cities.
New ‘‘Automatic Entertainer” Shown.

An instrument known as Gabel's Automatic En-
tertainer, which is being demonsrated by the
Golden Gate Music Co., of San Francisco, in the
Palace of Liberal Arts, has been the subject of
much curiosity, as this is the first time it has ever
becn shown at an exposition. It plays talking ma-
chine records and will play for hours without
stopping, changing its own records and needles
automa:ically.

Sonora Phonograph Co. in New Quarters.

The Sonora Phonograph Co. has moved from
the second floor of the Phelan building, on Mar-
koo street, to a ground floor store at 344-346 Geary
street, which is in the annex of the St. Francis
Hotc! and is conveniently located to cater to apart-

Sonora phonographs. This booth was constructed
under the supervision of F. B. Travers, manager
of the company, and is well equipped for demon-
stration purposes, there being large open space for
a general display, besides sound-proof rooms. The
decorations of the booth are carried out effectively
in old rose and a blue gray. while a touch of gold
is given by gilt bells, which form a prominent
feature of the decoration. These bear the words
“Clear as a Bell,” the trade-mark of Sonora prod-
ucts. A large bell stands in the center of the ter-
race, and a number of small ones surmount the
balustrade at regular intervals.
Cheney Talking Machine Co.’s Booth.

A space 30 by 60 feet between the Victor and
Columbia displays has been taken by the Cheney
Talking Machine Co., which is making its advent
in the Pacific Coast territory. This booth is en-
tirely enclosed. Half of the space is being utilized
for a concert hall and the remainder for office, rest
room, record roomn, etc. M. L. Willard, secretary
of the company, is here assisting G. H. Bent, Pa-
cific Coast distributer, in the installation of the ex-

Columbia Co.’s Booth in Liberal Arts Building.

(Photographed on the Opening Day).

ment house and hotel trade. The quarters provide
much better facilities, and the furnishings are quite
elaborate.

A. J. Pommer, proprietor of the Pacific Phono-
graph Co., attended the convention of Edison job-
lers in the East the past month.

Addresses Sherman, Clay & Co. Staff.

A few evenings ago Everett Worthington, of the
Victor Talking Machine Co., addressed a large
number of Sherman, Clay & Co.’s staff at a special
gathering held on the seventh floor of that com-
rany’s San Francisco establishment. The firm had
cailed in its branch managers from Oakland, San
Jose, Sacramento and other outlying districts, and
tlie local force was well represented, making the
attendance about seventy-five. Mr. Worthington
explainec the principle of the talking machine and
illustrated his talk by means of a machine enclosed
in plate glass, constructed especially for demon-
stration purposes. Andrew G. McCarthy, treasurer
of Sherman, Clay & Co., who gives particular at-
tention to its Victor business, spoke on “Co-opera-
tion,” pointing out its advantages in business.

holder. Send for

SAMPLE-—50c. POSTPAID.

Future orders can be sent to us, specifying your jobber, and we will fill through him.
But anyway get a sample and see this holder for yourself.

BRISTOL & BARBER, 115 East 14th Street, NEW YORK

B & B Needle Holder

Something new for Victor IV and VI or any other small machine. Attaches to the
tone arm and holds three metal boxes for needles—one for loud, one for medium, and the
other for used needles. The greatest little phonograph specialty ever shown the trade.
Every part heavily nickeled. Retails for $1.

You can sell hundreds of the B & B
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TRADE INTERESTED IN BABSON BROS. MOVE IN DETROIT."

No Announcement in Regard to New Qﬁarters—Hudson Co. to Have Artistic Quarters
When New Building Is Occupied—Edison Shop to Change Name — February’s Great
Trade Record in Columbia Machines and Records—News of Week Worth Mentioning.

(Special to The Talking Machine World.)

Detroir, MicH., March 8—Several important
changes in the talking machine business that are
scheduled for this spring are still in the air, notably
the establishment of Babson” Bros. as Edison job-
bers, and the removal of the J. L. Hudson Co.
to a new location at 190 Woodward avenue.

Representatives of Babson Bros. have again vis-
ited Detroit, but if they selected a store they are
keeping it secret. [t is reported, but without offi-
cial confirmation, that they have obtained a store
on the east side of Woodward avenue, a few num-
bers north of Grand River. This is only a block
from the Max Strasburg Co. and the Edison
shop, and if the new house is established there
will serve to make more pronounced the fact that
the big downtown talking machine stores are pretty
weli colonized in the two blocks from Grand
River to Grand Circus Park.

The new Hudson Co.s talking machine depart-
ment will have an unexcelled location, and will be
an unexcelled store in appointments, if not in
size. It will be midway between State and Grand
River, on Woodward, which is the very heart of
the shopping district, and will be on the first floor,
thus giving the utmost convenience to the public.
The first floor will be devoted entirely to records,
this business having reached proportions in De-
troit warranting an elaborate department of its
own. There will be nine demonstrating rooms
for records on the first floor, and in the rear will
be the record stockroom. This will be partitioned
off from the main part of the store, thus conceal-
ing the racks and counter from visitors, leaving
the effect of the store that of a fine parlor. The
general decoration scheme will be old Colonial.
The demonstrating rooms will be in white enamel,
with delft blue carpets and draperies.

al

There will be no machines for sale on the first
floor. The newest models all will be kept on the
second floor. There is a bit of strategy in this.
Oftentimes a customer buying records will see a
style of machine later than his own, and will want
to trade. The talking machine dealers of Detroit
don’t care much about this trade-in business, for
they can sell all the machines they can get to new
customers.

The second floor will be in the same style as
tlie first floor. It will have twelve demonstrating
rooms, and the office of E. K. Andrew, manager
of the department, also will be there. The com-
pany expected to take possession of the store Fep-
ruary 1 and have it ready for occupancy by April
1, but it looks now as though each of these events
will bc set back about two months owing to the
failure of the present occupants of the building
to get possession of their own new quarters. The
plans are complete, and a sure go, however. When
the time comes for the removal a large adver-
tising campaign will be entered upon to make the
new location known to the public. There will be
a much larger stock of Victrolas and Columbias
and records carried, and the force of talking ma-
chine salesmen will be increased.

The name of the Edison Shop is to be changed.
People confuse the same with that of the Edison
electrical companies, and call for lamps and elec-
trical supplies of all kinds, and to pay their light-
ing bills, and it requires too much time to steer
them away. Harry Brown has retired from active
connection with the company, and it is likely the
new name will be Wallace Brown’s Phonograph
Shop.

J. J. Riley, general manager of the Edison Co.’s
demonstrating department, was in Detroit this
week. The demonstrations are a great success in

BETTER

WHY

SAME PERIOD.

affected by the'general decline.

BUSINESS

Everyone is complaining on account of shortage of Victor goods

IS THIS

BECAUSE—YOU HAVE ALL BEEN DOING MORE BUSINESS IN THE
LAST 3 MONTHS THAN YOU EVER DID BEFORE DURING THE

THE DEMAND HAS BEEN GREATER, THE SUPPLY HAS BEEN
GREATER, BUT STILL GOODS ARE SHORT.

This shows a very healthy condition of the Victrola business and you should
congratulate yourself that you are in a line of business that has not been

BE WIDE AWAKE

will allow.

Take the goods when you can get them. Lay in a good stock during the
summer when they are more plentiful and carry on hand all your capital

DON’T BE CAUGHT NAPPING

WE ARE AT YOUR SERVICE—WITH GOOD SERVICE—AT ALL TIMES

AMERICAN TALKING MACHINE CO.

368 LIVINGSTON STREET (at Flatbush Avenue), BROOKLYN
TELEPHONES {

DISTRIBUTORS OF VICTOR GOODS

3762 Main
1051 Main

Detroit. Dates now are booked as far in advance
as June.,

Edison records are again being received in large
quantities, but there is a shortage of machines.
Wallace Brown, on the morning of the fire, bought
forty machines by wire from jobbers in other
cities, and these have served to tide him over the
famine.

Miss Gladys Hoyt, of the Edison Shop, won the
Edison prize for selling more machines than any
other Edison salesman or saleswoman in Detroit
in February.

The Brown Sales Co., proprietors of the Edison
Shop, will open a new talking machine store in
Highland Park, the North Detroit suburb made
famous as the location of the Ford .Motor Co.,
some time in the coming summer.

“February was one-third bigger than February
of last year, and still no chance to keep goods on
hand,” said F, A. Denison, manager of the Detroit
branch of the Columbia Graphophone Co. “Ma-
chines now are coming in pretty freely, but every
hour or so some dealer from the city or in some
up-State city calls by ’phone and asks what we
have, and when we enumerate, he says: ‘I can
use those,’ and out they go. February would have
been larger yet if we could have filled all the
orders. A good many machines never get to our
store at all, being delivered direct to our dealers
in Detroit.”

The Columbia Co. has opened an extensive ad-
vertising campaign here, taking space in the dailies
of about three-fourths of a page. The dealers are
co-operating by running their “cards’ around the
margin of the big ad and paying for the amount
of space they use in this way. The dealers who
have appeared thus are the Max Strassburg Co.,
J. Henry Ling, Cable Piano Co., Noble Piano Co.
City Music Co., Husted Piano Co., C. O. LeBaron,
Goldberg Phonograph Store, Summerfield & Hecht
and the Columbia Retail Store.

New dealers taken on by the Columbia Co. are
the King Clothing Co., of Flint; the Monroe Piano
Co., of Williamston, Mich., and the City -Music
Co.. of Detroit.

J. Henry Ling reports constantly increasing busi-
ness, with his ability to get Columbias to fill orders
with. He now has a good stock of all styles ex-
cept the Mignonette, “The business looks as
thougll it would keep up big all summer,” said
Robert Barclay, manager of the talking machine
department. “The record business is so large that
we are short of records a good part of the time.”

H. H. McGhee, for eight years with the Dicta-
phone department of the Columbia store in Wash-
ington, has joined the Columbia store here. So
has H. Q. Duble, formerly of the Baltimore store,
who now is manager of the Dictaphone depart-
ment in Detroit.

S. E. Lind, city sales manager of the Columbia
store, is in a hospital as a result of a siege of
“grippe.”

R. W. Morey, manager of the New York Talk-
ing Machine Co., was in Detroit this week, accom-
panied by Manager Cheetle, of the Talking Ma-
chine Co., Chicago. e

INTERESTED IN LINDSTROM MOTORS.

During the past month quite a number of vis-
itors from various points in the East have called
at the New York offices of Carl Lindstrém, the
prominent Berlin, Germany, manufacturer of talk-
ing machines, motors and accessories, in order to
inspect the complete line of talking machine mo-
tors which A. Heinemann, the New York repre-
sentative for this house, has on display in the
company’'s showrooms at 45 Broadway. These
visitors have been greatly impressed with the com-
prehensive character of the line of motors dis-
played, as the Lindstrém talking machine motors
are manufactured to cover every possible require-
ment.

Considerable interest is being manifested in thc
three-spring, double worm-gear motor, which is
typical of Lindstrém motor quality and excellence,
although the entire, line ranging from the small,
straight gear motor upward, has won the ap-
proval of all visitors to the showrooms.
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Unico Demonstrating Rooms

Increase,

Talking Machine and Record

Sales and Profits

HUNDREDS of Dealers have installed Unico Demonstrating
Rooms because they are

SOUNDPROOF ADAPTABLE TO ANY SPACE ALL STYLES
DUSTPROOF ’ CARRIED IN STOCK ALL WOODS
SECTIONAL SHIPPED PROMPTLY ALL FINISHES

Patent Construction makes possible quick installations by inexperienced labor. Neither
nail nor screw required.

e

will enable you to plan and estimate your equip-
ment. Wire your order at our expense. Its
quick shipment will surprise you.

write for another, but do it now and

Send plan of space and number of rooms
desired.

Catalog and estimate reach you by return
mail.

Geo. W. Smith & Co., Inc.

Sloan St. & Powelton Ave.,
Philadelphia.

Reference to our Catalog

If you have mislaid your catalog wire or

Insure Your Spring Trade. \

Installation for The Aeolian Company, Cincinnati, Ohio
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(Write for “Music Money,” a book “full of meat” for those
dealers interested in quick and frequent turnover of capital.)

AS we have said before:

Columbia product, Columbia discounts
and Columbia policy—those three con-
siderations are too strong a combination
for you to ignore.

Columbia Graphophone Company
Woolworth Building, New York

NEEDS STOCK TO MAKE WONDERFUL TRADE RECORD.

St. Louis Talking Machine Dealers Stand Ready to Score Achievements if Stock is Forth-
coming — New Machines Being Offered—Agency Changes Probable—New Columbia
Agents—Silverstone’s Educational Publicity—Unique Club Composed of Disc Owners.

(Special to The Talking Machine World.)

St. Louts, Mo.,, March 9.—If the factories will
kindly send the machines desired the St. Louis
talking machine dcalers stand ready to make a
wonderful record for 1915. If the factories can-
not send desirable machines the dealers are going
to make, they say, an unprecendented record with
such machines as they can obtain, and records.
The record business is wonderful to behold and,
to the lover of classical music, rather dismaying.
The vogue is for popular songs and dance music.

Only at Aeolian Hall, where the Vocalian has
been added to the Victor and Columbia machines
on sale, is there no complaint of a lack of ma-
chines. The Vocalians are theré in sufficient quan-
tities to supply the driving selling campaign that
has been organized. All of the other lines are
more or less embraced as to certain types of pop-
ular machines, but now that the Edison disc rec-
ord shipments have been regularly resumed the
situation as to records appears to be easy all
around.

Local trade has been as brisk in machines as
the firms can well handle and some very excellent
salcsmanship has been displayed in selling what
is on the floor instead of what the customer has
picked out of the catalog.

i$-| ECONOMIC
ATTACHMENT

- Ee)

I _PATENT APPLIED FOR

PLAYS EVERY RECORD

ANY DIAMETER FROM 5%” TO 14"

COLUMBIA
EDISON
VICTOR
PATHE, REX,
CRESCENT, Etec.

DEALERS’ SAMPLE 60c.

Discounts in Quantities

ECONOMIC SUPPLY CO., Jamaica, N.Y.

The situation, long centered between very defi-
nite lines, is rapidly changing. New makes of
machines are being offered—the Vocalion, which
is making itself felt in the selling world at Aeo-
lian Hall, and the Pathephone, which Story &
Clark have on hand ready to offer to the public
as soon as local arrangements are completed. The
third entrant in the field is the “Melotone” ma-
chine, offered by the Field-Lippman Piano Stores.
This firm has warerooms in eight cities and the
machine name is the same as their exclusive player-
piano. It is understood that it will be a $50 cab-
inet machine and will play laterally-cut records
regularly, and there will be an attachment sold
extra for playing the Edison records. In the local
warerooms the Field-Lippman firm sells Victors,
Columbias and Edison disc machines and is said
to have built up a considerable business in the
little more than a year this department has been
established. They are heavy advertisers.

It is said that there will be some changes in
local agencies soon. Just what these will be is not
disclosed. It is expected that Stix, Baer & Fuller
will add another machine to the Victor line as soon
as the department is located in the new quarters
now being prepared in connection with the piano
department. Manager Robinson of the Stix, Baer
& Fuller talking machine department always has
felt that his showrooms were rather too secluded
for the best work and he welcomes joining the
piano department for a consolidation of musical
interests. He will have a very handsome and well-
located showroom when the removal is completed.

The Columbia Co. announces the signing of the
Franklin Furniture Co., a fast growing new estab-
lishment, as selling agent for its goods. This firm
is located at Eleventh street and Franklin avenue
and will arrange commodious showrooms. The
Columbia line recently has been given some excel-
lent advertising by the handsome show window
displays of the Sommcrs Furniture Co., on Piano
Row. This company sees a great feature in the
talking machine trade and pushes business in both
machines and records.

Two furniture companies selling the Victor line
are out of the trade for the present, apparently.
Internal dissension has caused an application for
a receiver for the J. H. Buettner Furniture Co.
and the showing of assets and liabilities, near the
$200,000 mark, is not encouraging. The other firm
is the Ziegenheim Bros. Furniture Co., of East
St. Louis, which was destroyed by fire after the
safe had been blown. This company had very
handsome showrooms.

A local newspaper recently printed a list of the
fifty largest advertisers in St. Louis. In this list
was the Silverstone Music Co., the only exclusive
talking machine dealer in it. Recently Mr. Silver-
stone has been departing from the usual trend of
talking machine advertising by printing a series of

seven articles on the talking machine. Each was
set one column and in body newspaper type, with
his picture at the head, and gave to the lay reader
the impression that they were a part of the news-
papers own reading matter, despite the fact that
they were set off with advertising rules. The ar-
ticles were: “History of the Phonograph,” “Mys-
teries of Sound Reproduction,” “The Art of Re-
producing Sound,” “Evolution of the Needle,” “De-
veloping Sound Waves,” “What Is an Overtone?”

and “Why I sell the Edison Exclusively.” The

articles were original and Mr. Silverstone says
that a good part of the value of them was that
he discovered many new talking points for his ma-
chines by delving into the subjects he wrote about.

A remarkable club is reported from Wellston, a
suburb. It was organized by V. R, Bouiland and
was composed of Edison disc machine owners, but
after the first mceting the by-laws were changed
to read that not only Edison disc machine owners
could become active members, but that owners of
other machines could join as honorary members
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