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Remarkable for their Musical Quality

The name “Thomas A. Edison” on a phonograph or record signifies to
the public that it has been designed and finished according to the highest
Laboratory Standards.

Edison Amberola Phonographs and
Edison Blue Amberol Records

are more than mere musical merchandise. They have met the high standard
of excellence imposed by Mr..Edison and are remarkable for their Musical

Quality.

Place a Blue Amberol on an Edison Diamond Amberola and play it.

The result will be a surprise to many accustomed to a talking machine tone.
The difference is to be accounted for in many ways, but chiefly because it is
an Edison product and has been made on Laboratory lines far beyond the
ordinary talking machine. Test an Edison Blue Amberol alongside of any
talking machine record. You will realize the difference.

We want a few more live wires to push this
superior product.

THOMAS A. EDISON, Inc., 279 Lakeside Ave., Orange, N.J.

Edison Diamond Amberola
Edison Dilamond Amberola Model 50 Model 3
Price, $50.00. Price $30.00
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MAKING THE RAINY DAY COUNT.

How Bad Weather Gives the Canvasser Special
Advantages and the Store an Opportunity to
Make New Friends—Timely Suggestions.

A rainy day is so proverbially a thing of gloom
and pessimism that people speak of putting some-
thing by “for a rainy day” with much the same
feeling as they speak of “keeping the wolf from
the door.” As a matter of fact, a rainy day con-
tains certain possibilities which cannot be found in
the finest weather ever brewed.

Not long ago we heard of a Victor dealer who
makes it his business to send out canvassers on
rainy days. That doesn't sound particularly at-
tractive—for the canvasser—but rain doesn’t hurt
the man who is prepared for it.

The men are not sent out haphazard but an ap-
pointment is made by telephone and any canvasser
will be quick to realize what a splendid chance
there is to get people interested when they are
afflicted by the general gloom of a rainy day. In
most cases it is only necessary to assure the pros-
pective customer that there will be no expense and
that the canvasser is an accredited representative
of a reputable concern which will be responsible
for him. In the preliminary telephone conversa-
tion a touch of frankness will help. People know
perfectly well that the object in sending them a
Victrola is to interest them in the idea of laving
one. They dor’t mind that, but they don’t like
the idea of being pestered ever after. That is the
point to make clear. Admit your purpose, but as-
sure them that you are perfectly willing to take a
sporting chance and wait upon their convenience
for further developments, or none, as the case
may be.

Another rainy day possibility is the lunch hour
concert. It may not seem desirable to admit a
number of wet and muddy people into a store on

the off chance of creating a little business. This,
too, is a matter of special preparation. There’s
no need to spoil your rugs and chairs. Roll the

rugs up out of the way and use folding chairs.
A rainy lunch hour in any city big enough so
that people don’t go home to lunch is apt to be a
rather dismal time, and an opportunity to listen to
a little music would be eagerly welcomed

One of our big distributors has made its Victor
concerts a feature in the life of a metropolitan
city. It was started as a lunch hour proposition.

Ordinarily there is little retail business to be
done on a rainy day and such days are devoted to
neglected jobs of one sort and another around the
store. There will be plenty of*time for them and
for a lunch hour concert, too. And the friends
your hospitality makes on the rainy days will re-
main your friends under kindlier skies.—Voice of
the Victor.

SECURE THE PATHE REPRESENTATION

(Special to The Talking Machine World.)

Cincinnati, O., December 8.—One of the most
recent additions to the lists of Pathé Fréres dealers
in local territory is the Lowry & Goebel Co., which
arranged on Saturday to handle the complete Pathé
line. The Southern Pathé Phonograph Co. Pathé
distributer in this territory, closed this deal and
also set in motion a number of other dealer ar-
rangements which will probably be consummated
the first of the year.

The Brooks Export-Importing Co. has been in-
corporated by the Secretary of State at Albany,
N. Y., to engage in the publishing of self-teaching
phonograph records. The capital is $10,000, and
the incorporators are I. B. Brooks, Herbert Nathan
and H. M. Levy, New York.

Wegner Bros.,, who handle the Edison diamond
disc phonographs in Grand Rapids, Mich., have
opened a large recital hall in their store for demon-
stration purposes.

GREAT BELIEVER IN SERVICE.

E. G. Evans, Who May Be Termed an Exclusive
Victor Man, Is Developing a Large and
Growing Business for C. Bruno & Sons, Inc.

The record of E. G. Evans in the talking machine
field has been one of wide experience and training.

He started in the business nine years ago as the

protege of George Orn-
stein, manager of sales-
men of the Victor Talk-
ing Machine Co, remain-
ing with him for two
years. At that time he
was a pioneer traveler in
Colorado in the exploita-
tion of Victor goods.

After this training (and
! it may be mentioned that

v E. G. Evans. Mr. Evans pays great
tribute to Mr. Ornstein as a developer of men),
Mr. Evans went to the Alexander-Elyea Co. At-
lanta, Ga.,, which was a distributer. Later he be-
came associated with the Zonophone Co., after
which he went with the New York Talking Ma-
chine Co., and then to C. Bruno & Sons, Inc., 353
Fourth avenue, New York, where he has been for
the past four years.

Mr. Evans is what may be termed an exclusive
Victor man, and since he became associated with
the house of Bruno sales have shown an increase,
not only with the customers that he personally
handles, but with many other concerns who are de-
sirous of securing the co-operation of this house.

Mr. Evans is a great believer in fast service, and
his aim is to see that customers get the goods as
quickly as possible, for any loss of time means a
loss of profits. Bruno service is known as fast
service, not only having customers within the or-
dinary average radius, but also shipping to such
points as Florida, Texas, and, in fact, nearly every
State in the Union.

THE “TALKER” PLAYS NOVEL PART

In the Demonstration of the Transcontinental
Telephone Line of the American Telephone
& Telegraph Co.—Music Over the Wire.

(Special to The Talking Machine World.)

Inpranarouis, Inp., December 6.—The talking
machine played a novel part in the demonstration
of the transcontinental telephone line of the Amer-
ican Telephone & Telegraph Co. which was given
here at the German House under the auspices of
the Central Union Telephone Co.

A score of prominent men from all walks in life
listened to a talking machine at San Francisco,
nearly 3,000 miles away, play the popular Indiana
song, “On the Banks of the Wabash.”

Receivers were distributed along long rows of
tables and citizens and officials of Indianapolis ex-
changed greetings with citizens and officials of San
Francisco. When the talking machine finished its
record there was much applause, and this feature
of the demonstration seemed to please the audience
more than any other.

TAKES OVER THE MERMOD BUSINESS.

The business of the late Marc K. Mermod, 810
Broad street, Newark, N, J, has been taken over
by Mermod & Co., 505 Fifth avenue, New York,
which will in future handle the motor and talking
machine specialties trade of the former.

NEW VICTROLA DEPARTMENT.

The Musical Instrument Sales Co., New York,
has opened a Victrola department in the store of
J. Bacon & Sons, Louisville, Ky, which will be
under the management of A. N. Ansdale, formerly
associated with Cohen & Hughes, Baltimore, Md,,
Victor distributers,

WANT ASSOCIATION IN KANSAS CITY.

Believed That an Organization of Talking Ma-
chine Dealers Would Do Much to Eliminate
Prevailing Evils and Promote Harmony.

(Special to The Talking Machine World.)

Kansas City, Mo, December 8.—Kansas City
is a great town—the best on the map, as most
Kansas Citians, and many outsiders, will admit. It
is progressive and profitable, a delightful place to
live in and the center of a highly prosperous terri-
tory. But Kansas City isn’t doing the right thing
by the talking machine business.

It is very generally known and might as well be
admitted, and the reasons stated conservatively.
One reason is that dealers are not charging interest
on instalments. Kansas City dealers know that
dealers in most other large cities are getting inter-
est, as is their due. But Kansas City practically
gives a rebate to its customers on talking machines
by throwing off the interest which dealers else-
where exact. Kansas City dealers like to be on
the square with their friends and with the whole
world. And it does go a little against the grain to
feel that they are thus evading the ethical require-
ment of one-price sales. Another reason is that
Kansas City can’t seem to get away from the
approval evil. Some stores are getting as far
away from it as they can, but the evil persists in
more or less violent form. Unfortunately Kansas
City has no association of talking machine men at
which such subjects could be discussed and reme-
dies suggested. But there is likely to be an organ-
ization next year, or at any rate a tremendous
effort to effect one. The Victor dealers have come
to the conclusion that it is an absolute necessity.
and one or two of them are so much in earnest
that they are going to hammer away until it is a
fact. It isn’t going to be any easy job to build
such an organization, for there is pronounced op-
position to it in some quarters; but the value and
advantage of it are so apparent to its advocates
that they believe it inevitable and are making plans
accordingly.

TALKER MUSIC BY TELEPHONE.

Two New Yorkers Working on a New Scheme—
Some of the Details.

A pair of bright young men in New York are
at present working on a scheme for supplying
talking machine music over the telephone to a list
of subscribers yet to be enrolled. According to
the plan two dozen of the ordinary types of spring
motor, equipped with turntable, reproducer and
tone-arm, are to be mounted on a long table. The
‘subscriber calls up on the ’phone, asks for a certain
selection, and is connected with one of the ma-
chines. A special type of telephone mouthpiece
that magnifies and intensifies the sound is one of
the features of the scheme. Just what the charge
to subscribers will be has not been announced.

THE DEMANDS WERE MODEST.

Mail Order House Wanted Machine to Cost $10
and Be Good Value at $37.50 Retail.

In a recent letter to one of the newer local talk-
ing machine manufacturers a Western mail order
house asked for quotations on machines of the
cabinet style, to be sold on the mail order system,
the letter stating, among other things, that “the
machines must be made to sell at $37.50 retail, and
be good value. They must bear our name, and the
cost to us must not exceed $10.” Turning out a ma-
chine to sell wholesale at $10, offer him a profit and
at the same time be worth $37.50 retail was a prob-
lem the manufacturer in question was unable to
solve, and he was therefore compelled to turn down
the order.

If you must boast, it is better to boast of what
you have done than of what you intend to do.
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GREAT ACTIVITY IN ALL LINES IN KANSAS CITY.

Chief Complaint of Talking Machine Dealers Is That Stocks Will Give Out—Numerous New
Dealers Listed—Various Houses Advertising Liberally—Exchanging Pianos for Vic-
trolas—Talking Machine Department for G. B. Peck Dry Goods Co.—News of Month.

(Special to The Talking Machine World.)

Kansas City, Mo., Deccmber 8.—The talking
machine business in Kansas City is a delight. And
this “goes” threc ways.

“No trouble at all to sell goods,” say the dealers.
“The only hardship is the ab.lity to supply the de-
mand,” say the jobbers.

The third phase of the delight? That of the
merchant or business man in some other line.
Whern he feels grouchy and blue and utterly dis-
couraged with the world, the United States, the
State of Missouri, Kansas City, his ward and his
street and home—when he’s ready to quit—he can
drop in any time on a friend handling talking ma-
chines and gather a bunch of cheer. Such friends
are always happy, even when apologizing for de-
layed deliveries.

The Edison Co. has placed, through the Kansas
City house, several very substantial agencies in the
past few weeks in the best towns of the territory.
There is fine representation in Joplin, for instance,
with the Newman Mercantile Co., which now has
an exclusive Edison department. Miss Mary Good-
sell is now operating an exclusive Edison Shop at
Fort Scott, Kan. The Lape Furniture Co. has an
exclusive Edison department at Coffeyville, Kan.,
and the Snyder Drug Co. at Winfield, Kan., has
put in Edisons. There are many smaller agencies
also, in excellent locations. Good work is being
done by the Jacoby & Lee Co. at its exclusive Edi-
son Shop at Enid, Okla.

The Edison Shop at Kansas City has established
a new department which, M. M. Blackman, man-
ager, believes, will prove highly successful and
useful. Two demonstrators have been secured
from the Thomas A. Edison laboratories. who will
travel among the dealers, providing all the advice
and assistance possible in the way of lectures, re-
citals, sales methods, concert work and mechanical
familiarity with the machines. These demon-
strators are W. N. Purple and S. T. Patterson.
The Edison Shop has already been doing a great
deal in similar ways for the education of the dealer
and this addition provides further facilities for
such purpose.

No new agencies have been established for the
Victrola in Kansas City territory, and there have
been no changes. There are plenty of dealers who
want agencies, but they can’t get them. With the
present dealers writing, wiring and telephoning for
machines, A. A. Trostler, manager of the depart-
ment of the Schmelzer Arms Co.. wouldn’t have

thc heart to turn available machines to new deal-
ers. “It's thc same thing over again-—orders piling
up,” said Mr, Trostler. The record business is in
much better situation, with supply meeting demand,
but that demand growing rapidly.

The Victor Co. has been using page publicity in
Kansas City recently, maintaining the widespread
favor in which Victrolas are held and not allowing
competing machines to edge into a larger share of
their popularity than might accrue to them if the
Victrola was not consistently exploited.

The November special list of records has been
going extraordinarily well in Kansas City, and the
November record business made a fat increase
over the same month last year.

The Schmelzer Arms Co. has started its daily
concerts, and will keep them up until after Christ-
mas. They are given from 10 until 5.

W. P. Talbot, of Parsons, Kan., who is neutral—
he carries Victor, Columbia and Edison goods—
was a visitor in Kansas City recently.

M. W. Bardwell, manager of the Grafonola de-
partment of the Household Fair, is preparing for a
large holiday trade. On December 1 Edward H.
Wilkie, of the store, arranged for the department
a handsome display in one of the company’s large
windows. This display remained ten days, and
another Columbia display will be given before
Christmas.

The Columbia Graphophone Co. is not going
after new agents, and E. A. McMurtry, manager,
is even considering calling the men in from the
road. What's the use of getting dealers all ex-
cited and eager to buy, when machines can’t be
delivered? He had an order in hand, while speak-
ing, to meet which the office force had been able
to figure out only ten machines—and the order
called for 104!

The only agency appointed by the Columbia the
past few weeks was the Hartman Furniture Co.,
at St. Joseph, Mo., a very substantial account with
an enterprising house of high standing.

The Columbia Co. at Kansas City is doing much
co-operative advertising with local dealers. FEarly
in December full-page publicity was employed in
the newspapers.

The Emahizer-Spielman Co. at Topeka, which
was recently announced as having opened an elab-
orate Columbia department, is a member of the
Co-operative Club, of Topeka, representing the
{urniture interests.

The Starr Piano Co. has nine Starr phonographs

on hand at the present writing and is not placing
any agencies,

The Hall Music Co. has been almost forced into
the piano business through its uncovering of bar-
gains profitable to the company in thc exchange of
Victrolas for pianos. “There are many families
where the young people have gone away or have
married, and the old folks nevcr use the piano,”
said Mr. Hall. “Then there are many homes
where the housewife plays a little, but doesn’t prac-
tice enough to maintain her interest. In such
cases the pianos have absolutely no value to the
owners; but they would get much pleasure from
Victrolas. The result is that we get many valuable
instruments, secured on terms favorable to us, of
course. And having the stock, it is necessary, to
move them, that we pay a little more attention to
the casual requests of patrons regarding pianos.”

The Henley-Waite Music Co. has got its Grafo-
nola departments and its stock of records in nice
shape for the holiday season. The company han-
dles Victor as well as Columbia records. The de-
partment is in charge of Miss Jean Kendrick, a
singer.

Miss M. L. Addis, jeweler and Columbia dealer
of Topeka, Kan,, suffered a slight loss to the stock
from water and smoke recently, when the building
adjoining her store was burned.

The George B. Peck Dry Goods Co. has recently
added another phonograph department, entirely
distinct, and handled by different forces than the
Victrola department. The new division is pro-
moting the sale of the Wondertone machine, which
is being sold only by mail, no advertising and no
machines being placed in the city. John F. Dit-
zell, who manages the Victrola department, also
has general charge of the Wondertone department.

DEATH OF MARC K. MERMOD.

Marc K. Mermod, well known in the talking
machine trade, passed away at his home in Newark,
N. J, recently. Mr. Mermod was only thirty-five
years of age and his death came as a great shock
t» his friends. It was due to an operation for gall
stones and complications. Mr. Mermod had been
associated with the phonograph industry for many
years, being a member of Mermod Fréres, St.
Croix, Switzerland, makers of motors. He was
also fond of travcling, only recently coming back
from one of his trips around the world.

REMOVED TO MAIN FLOOR.

The piano and talking machine department of the
Atherton Furniture Store, Lewiston, Me., has heen
moved from an upper floor to the main floor of the
company’s building, where two sound-proof booths
have been provided for demonstrations.

promptly during the rush season.

was filled 100% complete.”

their till “missed approximately $500.00.”

Records, selected from 299 title numbers.

Very Sorry, We Haven't That Record In Stock

One of our dealers writes us that by reason of being obliged to say the above to their customers repeatedly last year,
And to guard against a repetition this year they placed with us a
stock order for 666 Victor Records of 299 selections which by experience they felt would be difficult to get
Upon delivery of the order, this dealer writes us as follows:

“WHY WE LIKE EASTERN SERVICE”

“We wish to congratulate your efficient Wholesale Department upon the delivery of our order for 666 Victor
Every Record we desired was sent us—in other words, the order

While We Do Not Claim To Be Able To Fill All Orders
Complete We Do Claim That Eastern Service Is the Best

* Successful New England Dealers Are Using It, Why Not You? -

THE EASTERN TALKING MACHINE CO.

177 TREMONT STREET, BOSTON, MASS.
Largest Exclusive Victor Distributors in the East
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Victrola XVI, $200
Victrola XV1, electric, $250
Mahogany or oak.

Victrola IX, $50
Mahogany or oak

ey
Victrola XVIII, $350
Victrola XVI1II, electric, $400
Circassian or American walnut.

“Will there be a Victrola in
your home this Christmas?”

We do the questioning—in our advertising which reaches every

part of the country.

People do the answering—by going to the stores of Victor dealers

everywhere.

You do the business—demonstrate the Victrola and turn the
prospect Into a customer.

This is going to be a big Victrola Christmas.

your share.

Victor Talking Machine Co., Camden, N. J., U.S. A.

Berliner Gramophone Co., Montreal, Canadian bistributors.

Always use Victor Machines with Victor Records and Victor Needles—
other way to get the unequaled Victor tone.

the combination. There is no

Albany, N. Y...ce. Gately-Haire Co., Inc.
Altoona, Pa W, Fredericks Piano Co.
Atlanta, Ga.. .+« Elyea-Austell Co.

Phillips & Crew Co.
Austin, Tex........ The Talking Machine Co., of

Texas.

Cohen & Hughes, Inc.
E. F. Droop & Sons Co.
H. R. Eisenbrandt Sons, Inc.

Andrews Music House Co.

Baltimore, Md

Bangor, Me

Birmingham, Ala..Talking Machine Co.
Boston, Masg...... Oliver Ditson_Co, )
oS The Eastern Talking Machine

0.
The M. Steinert & Sons Co.
American Talking Mch, Co.

Brooklyn, N. Y.... an
G. T. Williams.

Buffalo, N. Y..ouuo W. D. Andrews.
Neal, Clark & Neal Co.
Burllngton, V' . American Phonograph
(B:utte, Mmt. grton&lgo;.l
hlcago, . on ealy.
e Tﬂe Talking Machine Co,
The Rudolph Wurlitzer Co,
Cinclnnatl, O...... The Rudolph Wurlitzer Co,
Cleveland, O....... The W. H. Buescher & Sons Co.
The Collister & Sayle Co.
The Eclipse_Musical Co,
Columbus, O....... The Perry B. Whitsit Co.
Dallas, TeX.c.o <o« Sanger Bros.
Denver, Colo......- The Hext Music Co.
! The Knight-Campbeil Music Co.
Des Molnes, 1a.... Chase & West Talking Mach. Co

Mickel Bros. Co.

(SeoomESEST7id

Victor

Detrolt, Mlich
Elmlra, N. Y
El Paso, Tex..
Galveston, Tex....
Honolulu, T. H....
Indlanapolls, Ind..
Jacksonvllle, Fla..
Kansas Clty, Mo..

Lincoln, Nebr....
LIttle Rock, Ark..
Los Angeles, Cal,
Memphls, Tenn....
Mllwaukee, Wls...
Minneapolls, Minn.
Moblle, Ala........
Montreal, Can
Nashvllle,
Newark, N. J.o.oue
New Haven, Conn.
New Orleans, La..
New York, N. Y

Tenn...0. K H

—

Be sure to get

Distributors-

Grinnell Bros,
Elmira Arms Co.

. W. G. Walz Co.

Thos. Goggan & Bro.
Bergstrom Music Co., Ltd.
Stewart Talking Machine Co.
Florida Talking Machine Co.

J. W. Jenkins Sons Music Co.
Schmelzer Arms Co.

. Ross P. Curtice Co.

0. K, Houck Piano Co.

. Sherman, Clay & Co.

O. K. Houck Piano Co.

Badger Talking Machine Co.

Beckwith, O'Neill Co.

‘Wm. H. Reynalds.

Berliner Gramophone Co., Ltd
5 ouck Piano Co.

Price Talking Machine Co.

Henry Horton,

Philip Werlein, Ltd.

Blackman Talking Mach. Co.

Charles H. Ditson & Co.

Landay Bros., Inc

New York Talking Mach, Co.

Ormes, Inc.

Silas E. Pearsall Co.

Emanuel Blout.

C. Bruno & Son, In¢,

1. Davega Jr., Inc.

S. B. Davega Co,

Greenhut Co., Inc.

Omaha, Nebr...... A. Hospe Co.
Nebraska Cycle Co.

Peorla, Ill......... Putnam-Page Co., Inc.

Phlladelphla, Pa...Louis Buehn Co., Inc.
= eppe.

Penn Phonograph Co., Inc.
The Talking Machine Co.
H. A. Weymann & Son, Ing

Plttsburgh, Pa....C. C. Mellor Co., 1fd.
Standard Talking Machine Cq.

Portland, Cressey & Allen, Inc
Portland, Ore Sherman, Clay & Co.
Providence, R. l...J. Samuels & Bro., Inc.
Rlchmond, Va The Corley Co., Inec.

W. D. Moses & Co.
.E. J. Chapman.
The Talking Machine Co,
Salt Lake Clty, U..Consolidated Music Co.
San Antonlo, Tex. Thos, Goggan & Bros.

Rochester, N. Y..

San Franclsco, Cal.Sherman, Clay & Co.
Seattle, Wash Sherman, Clay & Co.
Sloux Falls, S. D..Talking Machine Exchange.
Spokane, Wash....Sherman, Clay & Co.
S§t. Louls, Mo Koerber-Brenner Music Co.
St. Paul, Minn....W. J. Dyer & Bro,
Syracuse, N. Y....W. D. Andrews Co.
Toledo, O The Whitney & Currier.
Washington, D. C.. Roht. C. Rogers_Co.

E. F. Droop & Sons Co.

_:l---lv /
= =
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VICTROLA EXHIBIT FOR TEACHERS.

How the Stewart Talking Machine Co. Enter-
tained the Teachers During Thelr Visit to
Indianapolis, When They Were Addressed by
B. M. De Cou, of the Victor Educational De-
partments—Tells of the Victor’s Many Uses.

(Special to The Talking Machine World.)
Inpranaroris, InNp., December 4—To allow B.
M. De Cou, of the =ducational department of the
Victor Co., to present in full detail the merits of

Stewart’s Educational Victor Exhibit.

the Victor school machine, the Stewart Talking
Machine Co., Victor jobbers at Indianapolis, ar-
ranged special receptions for teachers attending
the recent annual meeting of the Indiana State
Teachers’ Association in this city. Approximate-
ly 12,000 teachers from all parts of the State were
in Indianapolis.

The demonstration room on the first floor of
the Stewart Building was lined with palms and
cut flowers setting off in tasteful display a com-

%%%%%W% A

plete Victrola exhibit, with the school machine in
prominence on a platform. An oil painting of
the Victor trade-mark, six feet by eight feet, hung
above the doorway of the demonstration room, and
directly in line with the eye of one entering the
room was the Victor dog in papier mache facing
a talking machine, one of the first instruments
made by the Victor factory. The same photo-
graph display as that shown at the Ohio teachers’
convention was ranged along the wall just outside
the room, and from bowls of carnations on tables
were given favors to the teacher guests.

The invitation was in the form of a personal
letter signed “Johnny” recalling the character of
the school room terror as spoken of in the stories,
and was sent to each music teacher before the
music division held its separate meeting Thursday.

Mr. De Cou’s interesting discussion of the
various uses of the Victor in the schools, and his
well-chosen program of school music, was a de-
lightful feature of the music division’s morning
session. In the afternoon the informal reception
in the Stewart building began and was continued
between certain hours until the last convention
evening. Many phases of music teaching by use
of the Victor were discussed by Mr. De Cou,
with especial emphasis on the teaching of pen-
manship and typewriting, to the tune of “Yankee
Doodle” and other rhythmic records, and on the
use of the machine at the playgrounds. Much in-
terest was expressed by teachers in the Victor
XXV, and many compliments given the Stewart
Talking Machine Co. on its commodious building
and attractive decorations.

TO INSTALL NEW FEATURE.

The Pathé Fréres Phonograph Co. announced
this week that in the future the $200 Pathephones
will be equipped with an automatic start and stop
device which was carefully tested and perfected
before being marketed.

A. T. Emerson, purchasing agent of the Pathé
Fréres Co. controls and owns this new automatic

TO OUR DEALERS

A MERRY CHRISTMAS

WE KNOW THAT YOU HAVE ALL HAD A SUCCESSFUL YEAR DURING 1915
AND THAT YOU WILL FINISH STRONG.

start and stop device, which has won commendation
from all members of the trade who have tested it.
The only operation incidental to its use consists
of setting the point at the end of the record, and
the return motion of this same movement starts it.
The device is exceedingly simple and Pathé dealers
are awaiting its arrival with interest,

MIXED BUSINESS WITH PLEASURE.

E. A. McMurtry, Manager for Columbia Co. in
Kansas City, Takes $100 Machine on Club
Trip and Sells 1t Before Returning.

(Special to The Talking Machine World.)
Kansas Ciry, Mo., December 8—E. A. McMur-
try, manager of the Columbia Graphophone Co., is
the “talking machine” member of the Co-operative

. Club, of Kansas City. This club made an expedi-

tion to Topeka recently to install a club there, and
Mr. McMurtry took along a $100 machine to provide
music for the bunch. As a nice little compliment
and “thank you” for Mr. McMurtry, the boys raf-
fled off the machine and surprised him with the
$100, on the way home. The winner, while the
final process of the raffle was taking place, was
complaining of his hard luck in such events. He
had tried a million times, and never won anything!
In the midst of his good-natured railing his name
was called as the winner. Mr. McMurtry was sit-
ting near by and the winner turned to him. “Just
my luck,” he said whimsically. “Of all the things
I didn’t want, a $100 Columbia was one of them.
I wanted a $200 machine.” “We can fix that easily
enough,” said Mr McMurtry. “You pay me $100
extra and T will give you a $200 machine instead
of this one.” The winner instantly acceded to this
remedy. The next day he came in, selected his
model, and had it sent to his house.

He lost his job: By talking at his customer, not
with him. He argued with his customer. He didn’t
smile. He was long-winded. He did not bring
his whole manhood to the task in hand, like some
talking machine salesmen.

IT IS OUR WISH THAT YOU WILL ALL ENJOY THE BENEFITS OF AN
INCREASED BUSINESS DURING THE YEAR 1916 AND WE WISH YOU

A HAPPY NEW YEAR

WE WILL BE AT YOUR SERVICE WITH AMERICAN SERVICE, WHICH IS

GOOD SERVICE.

REMEMBER US.

AMERICAN TALKING MACHINE CO.

368 LIVINGSTON STREET

BROOKLYN, N. Y.

M
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Victrola 1V, $15 Victrola VI, $25 Victrola VIII, $40 Victrola IX, $50
Oak Oak Oak Mahogany or oak

“Will there be a Victrola in
your home this Christmas?”

That is the question being put before the entire country
in the extensive Victor advertising.

That is the question which is going to be settled in
thousands of homes—and settled to your satisfaction.

HIS MASTERS VoICE” / That is the question which will help to make a new high
record for Victor Christmas business.

So don't lose sight of the value to you of the Victor
holiday advertising and “Will there be a Victrola in your
home this Christmas?”

Victor Talking Machine Co., Camden, N. J., U.S. A.

hone Co., C D

Always use Victor Machines with Victor Records and Victor Needles—
the combination. There is no other way to get the unequaled Victor tone

. . \ Victrola XVIII, $350
Victrola X, $75 Victrola XI, $100 Victrola X1V, $150 Victrola XVIII, electric, $400

Mahogany or oak Mahogany or oak Mahogany or oak Circassian or American walnut
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NEW YORK, DECEMBER 15, 1915.
HE talking machine business for Christmas has broken all
T previous records. The producing factors being larger this
year than ever before, there has, of course, been more stock created,
and never has there been in the history of the trade such a demand
for the finished product. The business is going ahead by leaps and
bounds, and the greater creative facilities which are promised for
next year will perhaps be able to change unsatisfied trade conditions.
The holiday trade has been unprecedentedly large, and the manu-
facturers have done everything possible to take care of the rush
orders which have come in upon them. It may be truly stated that
during the entire year of 1915, the talking machine trade has been
specially favored. While other industries were languishing, and
factories were completely closed in many lines, there was 10 slow-
ing up whatsoever in the demand for talking machines.

The Christmas trade has annihilated all previous sales annals.
There 1s every reason to believe that 1915 has been a profitable
year for the talking machine trade in general, and that there should
be pleasant memories of the year during Christmastide.

URING 1915, as in the previous ten years, The Talking
Machine World has sought fairly and impartially to serve
the best interests of the trade, and it is with some degree of satis-
faction that we may say that 1915 marks the best year in point of
business prosperity ever reached by this trade newspaper institution.
The World has come to be a recognized constructive factor in
the talking machine trade, and no one engaged in selling talking
inachines should be without it. That is conceded by readers every-
where, many of whom have written us repeatedly that they would
rather pay ten times its annual subscription cost than to be with-
out it. It is with a degree of pride that we look back upon years of
persistent effort, devoted to the development of the talking machine
trade. That we have been a modest force in its upbuilding some
of our friends are good enough to say. The words of encourage-
ment which have reached us will serve as an inspiration for the
accomplishment of better things.

As this is the last issue of the publication to appear during
1915, we desire to express our thanks for the continued favors
which we have received at the hands of friends, and to wish them
all good things during this Yuletide season and for the many years
to come!

P AYDAY is a very important date in the mercantile world, and
every merchant who sells merchandise on the deferred pay-
ment plan should see to it that each and every one of his patrons is

instructed that pAYDAY means PAY, because a definite due date is a
very important factor in the collection business.

It is easy to keep the machinery of business moving when in-
stalment purchasers are trained to meet their payments promptly.
All of these deferred payments act as a lubricant to the business
machinery, and it is a mighty dangerous thing for any merchant
to intimate, or to have his salesmen say, that the time of payment
will be permitted to be adjusted somewhat at the customer's con-
venience, or, i1 any way to give the idea of uncertainty in point of
payment time.

In conducting a talking machine business it is apparent that
sales opportunities increase in proportion to the inducements which
may be made to purchasers in the way of time, but it is a mighty
poor policy to encourage any purchasers in the belief that payments
should not be made with unvarying regularity. By adhering to
such a plan the talking machine dealers can meet their own obliga-
tions, because they can rely unerringly upon a certain amount which
will be coming in every month from their instalment purchasers,
but the moment laxity is permitted to sway this important part of
the business, just so soon they also will be seeking special favors in
the way of credits.

It is just as easy to train men systematically as it is to permit
them to conduct such a vital thing as credit along an easy-slipshod-
any-old-time basis.

Getting your money is at all times a necessity, and getting it
according to schedule goes a few points better.

Again, if purchasers are trained to meet their payments with
regularity, they allow for that amount of money out of their in-
come each month, but if they are nursed along with the belief that
pay means some indefinite period later on, presumably they will fail
to make the proper arrangements so that their payments may be
made to the talking machine merchant.

Much of our trouble in this world would be avoided if men
were taught that a promise to PAY means what it says.

AKING territory profitable is a subject which possesses
never-ending interest to merchants in all lines of trade.
Naturally where vast aggregations center there are always selling
possibilities far beyond those offered by the smaller towns, but as a
matter of fact, no matter whether we go in the great centers of
population or in the sparsely settled localities, there is everywhere
a rich field for the development of new business.

There is at the door of every talking machine dealer, trade
potentialities which are beyond estimate.

If a dealer would make a canvass of the various residences in
a certain defined district and find out how few of the people who live
there actually own talking machines, he would be amazed, not at
the number, but at the few, and thus figure, if you will, that every-
one who does not possess a talking machine to-day is a future pros-
pect, it will be seen that the business Las possibilities of growth
which are amazing.

The assertion that the talking machine business has reached its
apex is an absurdity, for it has now just reached a point of recogni-
tion, as it were, as a home essential. Its admittedly great enter-
taining features have favorably impressed the people, who years
ago viewed it as a fleeting whim—an ephemeral toy, if you please.
With the association of the great artists with the talking machine
came a vast change, and with the constant improvements in re-
productive powers, the talking machine gradually overcame the early
antipathies and crushing indifference-—stimulated interest every-
where. And the statement that is made by outsiders that the talk-
ing machine success is only temporary, shows crass ignorance on the
part of those who make such assertions. They have not looked into
the fundamentals underlying the talking machine structure. It is
built on a foundation which insures permanency.

OME piano manufacturers for a long time were loathe to regard
the talking machine as having reached the dignity of a musical
instrument, but they have gradually succumbed to its captivating
powers, and the very ones who years ago were indifferent and spoke
slightingly of this new creation are to-day handling it in their vari-
ous branches. They understand full well its money-making powers.
Hence an alliance with this new claimant for trade patronage is one
to be considered as desirable by progressive business men.

ity
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If we study the future opportunities of the talking machine it
will be found that they are practically illimitable, purely as a com-
plement to the American home equipment, aside from its sales pos-
sibilities as an educational factor.

When we consider for a moment that the opposition to the
talking machine has been overcome by the very eloquence of the
product itself, and that the avenues of distribution have materially
widened by reason of the annihilation of that opposition, it will be
seen that the sales possibilities are vast indeed.

No locality is oversold notwithstanding the enormous sales
which have been made. There is no spot in all America that has
been half worked, and there is on every hand undeveloped and un-
worked territory which should afford the progressive man satisfac-
tory profits.

N all lines of human endeavor there is evidenced a new spirit—a
will be found that they have grown at an astonishing rate—

really for no other reason than that it has been found that the busi-
ness is profitable. It affords good returns, does not require great
capital to establish, and with complete price protection, there is no
underselling of the small man by the large one. In brief, there is
a good incentive for everyone to do his part in trade development.

The individual profit on a sale does not mean a cutting off of
future business. On the contrary, it means nothing more nor less
than the development of new and profitable business which comes
through the sale of records.

If every dealer will adopt the plan of sending around salesmen
to old customers to ascertain if their machines are working satis-
factorily, and at the same time exhibit new records, they will come
away with a bunch of orders which will be paralyzing. Old cus-
tomers can be made to pay as well as the new, and there is where
the business should be taken care of in a better way than it is by
many at the present time.

Old customers in point of record business are frequently
neglected. The mere matter of sending out record lists for the
month does not suffice. There is too much attractive matter of
various kinds sent through the mail to-day to have any which
smacks of advertising receive fair consideration. Dut if a salesman
calls representing a house, it shows at once that the house is in-
terested in the old customer, that it is looking after his needs, and a
trial of new records means good orders. It means increased busi-
ness right along. The liking for music may be encouraged, and it
means boiled down a strangle hold on old trade, and not letting
anyone get by.

There are opportunities in the talking machine trade which are
wonderful, and it is small wonder that a lot of young, energetic men
are coming into the business because they can see that it has money-
making possibilities, and these possibilities are increased by reason
of the fact that stocks are non-depreciable by reason of a fixed price
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system which is just to all, and a protection to the public as well.

The maintenance of that system is of vital interest to all in the
trade, and if anyone in the talking machine trade neglects to impress
upon his Congressman that the passage of the Stevens Bill means
business stability to many trades, then he is not doing his full duty
to himself or to his family. Just remember that!

N all lines of human endeavor there is evidenced a new spirit—a
I spirit of co-operation.

If we analyze the inner conditions of every industry we will
find there an obvious desire on the part of the creating and dis
tributing forces to co-operate. The reason of this has been to pro
duce greater efficiency, to eliminate waste and to work together with
clearer views and a better appreciation of each other’s position.

Co-operation is a broad and comprehensive word. and cne of
the most powerful illustrations of just what co-operation means. is
evidenced in the special holiday advertising put forth by the Victor
Talking Machine Co.

In all of the principal cities in the land there has been carried
on a definite, clean-cut campaign of publicity, by which page adver-
tisements have appeared in the leading dailies. ’

All of this attractive publicity has appeared without the name
of the Victor Talking Machine Co. or its address being connected
with the advertising. It has been simply a great co-operative plan
of Victor publicity involving a vast expenditure of money, which has
carried a knowledge of the entertaining possibilities of the Victor
product into millions of homes. It has whetted the appetite of
thousands of purchasers for talking machines, and as a result of
this great outlay, Victor representatives in every city and hamlet in
the land have profited in a practical sense,

It would have been easy to have saved this money, because it
is known that the factory is not advertising to sell its present prod-
uct, which is oversold, but this co-operative worl, involving a vast
sum of money has been carried on so that the dealers themselves
have profited in Victor prosperity. It has made the people of the
United States sit and think talking machines.

Great co-operative work indeed!

NTELLIGENT advertising is a proposition that enables a man
to become rich with the help of the multiplication table. The
manufacturer or business man can establish universal demand for
his product with the aid of advertising, and sales can be multiplied
in direct proportion to his advertising.

N amalysis of the advertising pages of the magazines of great
circulation and of the daily papers shows that the holiday
publicity of the talking machine manufacturers eclipses that of
almost any other line save that of automobiles.
Small wonder that the talking machine leads at Christmas.
B B B B T e Ry BT ey

desired.

action on small orders.

EARSALL
VICTOR
SERVICE

HE SILAS E. PEARSALL CO. has established

record service whereby every dealer will secure every record
Any Victor catalog of records is representative of the
Pearsall stock, and we are offering individualized attention for quick

You cannot have too many numbers of the more popular selections,
for records are becoming more and more
fashionable as holiday gifts.

THE SILAS E. PEARSALL CO.
18 W. 46th St. (near Fifth Ave.) New York, N.Y.
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LIVELY HOLIDAY TRADE ANTICIPATED IN CANADA.

Dealers Well Prepared to Take Care of Unusual Demand—Elaborate Advertising and Win-
dow Displays the Rule—How Various Dealers View the Trade Situation—New Retail
Houses—General Talking Machine News of Interest from Across the Border.

(Special to The Talking Machine World.)

MonTREAL, CAN., December 8—The returns in
Montreal quite evidently justify all the enterprise
and all the hopeful activity that the retailers who
feature talking machine departments have put into
effect to secure business this season. Backed by
the publicity enterprise and other selling helps of
the manufacturers and distributers, the retailers’
efforts have been directed at a readily responsive
public.

The Canadian Graphophone Co., of this city,
wholesale distributers for Columbia products in the
Province of Quebec, states that it is placing a large
number of the more expensive types of Grafonolas,
indicating that dealers in every section of the
Province anticipate a lively and profitable Columbia
trade. “The advertising now appearing in the local
dailies has succeeded in creating a still greater and
wider demand for these goods,” said the Canadian
Graphophone Co.

After spending a month at the local plant of the
Berliner Gramophone Co., Ltd., familiarizing him-
self with its lines and policy, A. G. Farquharson
has returned to Toronto, where his headquarters
will be with His Master’s Voice Gramophone Co.
until December 1. He then removes to Winnipeg
in the capacity of manager of the Western Gramo-
phone Co., distributer in the West of Victor and
Berliner lines.

E. van Gelder, of I. Montagnes & Co., which firm
is Canadian distributer of the Sonora phonograph,
reports gratifying results from his efforts in placing
Sonora agencies. Montagnes & Co. announce a pol-
icy of exclusive territory to dealers. The Sonora
is shown at a considerable range of prices, and can
be had with electric motor.

The magnet which attracts so many eyes to the
show windows of the various stores of the Berliner
Gramophone Co., Ltd., apparently is due not only to
the method and originality of window dressing but
principally to the attractive arrangement of the
different models manufactured by this firm.

The coming appearance in Montreal of Mischa
Elman, the famous Victor artist, will undoubtedly
create a large demand for this artist’s renderings.

W. J. Whiteside is now featuring a full line of
Columbia Grafonolas and records in this city.

The Berliner Gramophone Co., Ltd., has volun-
tarily contributed $500 in aid of the Red Cross
Society in Montreal.

Charles Cubross, of this city, has been appointed
Canadian distributer for the Cortinaphone Method
of Language Study.

The majority of Montreal dealers are now using
printers’ ink very freely, featuring talking ma-
chines as the ideal Christmas and holiday gift.

Layton Bros., in the recent window contest of
Edison dealers during Edison Week, have been ad-
vised that they have been awarded fourth prize.

Some Montreal dealers claim that it is a quest.on
as to whether, at this particular season of the year,
it pays to feature recitals. It being so near Christ-
mas, they claim that the average person will not
take the time to be entertained for an hour or less,
while on the other hand some dealers state that in
their opinion recitals during the month of Decem-
ber are productive of profitable business, basing
their claim on the assumption that the main thing
is to induce the purchaser to come to the store.
That done, it is then easy to get and hold their at-
tention, and it brings to the mind of the buyer the
many possibilities and enjoyments a talking ma-
chine would bring as a Christmas gift.

In speaking to one representative Montreal dealer
he voiced his opinion that altogether too much at-
tention in the past has been given to featuring ma-
chines, and not enough publicity has been given to
the selling and advertising of records; not so much
the artists featuring the different makes of ma-
chines, but the comparisons of records along educa-
tional lines—why one make is so much superior to
the other.

Layton Bros. are fully stocked in anticipation of
doing a large holiday business in Edison and Co-
lumbia machines. They state that Edison business
has been particularly good, especially in the demand
for the higher priced models, while the less ex-
pensive types are being sold in large numbers to
men earning anywhere from $25 to $100 weekly in
the manufacture of shells.

Can a talking machine department situated on
the fifth floor of a public building and reached hy
elevator be made to pay and show a profit? The
average dealer will say no, only basement and
particularly main store entrances are profitable.
Yet it has been proved otherwise, and if you are in
doubt as to how it can be done and is being done,
simply write or ask Norman F. Rowell, manager of

the Victrola department of C. W. Lindsay, Ltd.,
Montreal. This gentleman’s zealous enthusiasm for
Victor quality together with a most pleasant nature,
has won for him a big success. With the Lindsay
Co. the Victrola Model II seems to be the popular
seller. Good inquiries exist for the electric Model
XVI, and several sales are pending in this direction.

Gerhard Heintzman, Ltd., of this city, has taken
on the Sonora representation in addition to the
Columbia line, '

C. W. Lindsay, Ltd., in one of its recent Satur-
day afternoon recitals in the Ottawa branch, fea-
tured the electric Victrola and the Apollo piano.

The Cecilian Co., Ltd., of this city, has completed
arrangements whereby it will feature the Sonora
line.

The R. S. Williams & Sons Co., Ltd., in its Ham-
ilton, Ont., branch, recently featured an invitation
Victrola and Edison recital, assisted by Miss Ethel
Clowes, a promising young violinist.

The Nordheimer Piano & Music Co., Ltd., has
opened a new Victrola parlor with a number of
demonstrating rooms in its new Hamilton branch.

THINK of this! Nearly an acre of floor space right on
State Street in the best section of Albany, which could
be devoted to stocking Victor machines and records.

Hundreds of thousands of records could be put into this
place, and we intend to keep our stock of records in such
a fine shape that dealers even from remote locations will
be sure of getting records at the G-H station.

Albany is now on the map for fair; it has shown that the
many dealers of this territory CAN get the proper Victor
service here, and as the months go on, you will find that

‘¢ Albany—for Capital Service’

' —means a whole lot.

GATELY-HAIRE COMPANY

John L. Gately, President

James N. Haire, Treasurer

Albany, N. Y.

Albany—for CAPITAL Service
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Supplement—The Talking Machine World—December 15, 1915,

a (hristmas Greeting

We Extend to

Che Talking Mackhine Trane

our holiday Greeting and our appreciation
of the privilege of having facilitated through

Che Unicn Demounstrating Room System

an increased Holiday business for many dealers

AR N a0 S A R N R S e SN G SRR S N S SRR N R I ZANTERTES

THE MODEL UNICO SHOP

B A N A I A S N S A s O P N AR S NS A s 2

a New Yrear Resolution

for the Dealer who has not yet installed

Che Unirn System

Make Mental Note, during your holiday rush, of the increased business which
an installation of nirn Rooms would make possible—then—

Start the New Year right by calling to inspect our Mudel Hnirn Shop 4nd
adopting many or all of the improvements in store equipment which it suggests.

If you can’t call—write for our suggesiions

THE UNIT CONSTRUCTION COMPANY

121-131 SOUTH THIRTY-FIRST STREET PHILADELPHIA, PA.




Preparedupss

Our November Announcement of 24 hour Special Delivery Service resulted in rush orders
from New York to Nebraska, from Mississippi to Massachusetts. By wire—By phone—By
special delivery mail. These orders were shipped in record time and as a result many dealers are
counting extra profits many times the cost of their Unico installation. All of which indicates that

Preparvduess is the right Holiry

We WERE prepared to give holiday service.
We ARE prepared to give 1916 sale suggestions.
You SHOULD prepare to increase your facilities.

Hmm Salex

RESULT

BZO-INCTANZON A=2h ||

PLANT No. 1 PLANT No. 2

lﬁnim Seruire

These two plants employing over 500 hands, are working night and day on Unico products for 1916 delivery

BRI ZEN 705"

ﬁnimv Sernire does not end with the sale and installation of a few demonstrating rooms.
The Uniro System once incorporated into your store or department becomes an integral part
of your organization and a sales factor for all time.

The Unicn System Stinulates Sales—YProduces Profits—Guarantees Growth.

Every dealer owes it to himself to secure our Sales and Service Suggesiions.
@all and @onsult with us if possible—if not @lip the Coupon.

THE UNIT CONSTRUCTION CO.
121-131 So. 31st St., Philadelphbia Po.

—_— " :
e ; nlt Onstructhn 0 Gentlemen: Kindly send us your Sales and
L4 Se;vlce Suggestions. The dimensions of

our store (or dept.) are

12]-131 SO- 3lst Stl‘eet - - PhiladElphia, Pa. We now have Demonstrating Rooms.

Signed
DISTRIBUTORS IN PRINCIPAL CITIES Wi
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A1863—another Columbia “Cohen” tele-
phone record in the Columbia record
list for January. This time written by
Montague Glass, the famed Hebrew
character creator. If’s going to be just as
big a trade creator as the first “Cohen”

record.

(Write for “Music Money,” a book “full of meat” for those
dealers interested in quick and frequent turnover of capital.)

(Special to The Talking Machine World.)

Derrorr, MicH.,, December 8—With building
operations breaking all past records, with bank
clearings thousands of dollars ahead of a year ago,
with the population increasing every day, with
crops throughout the State very satisfactory, with
condifions in the copper country improving and
with less men out of employment than ever in the
history of the city, how can Detroit-—the City Beau-
tiful—famed “Detroit the Dynamic”-—~be otherwise
than prosperous, and how can its talking machine
dealers be otherwise than prosperous? The fact is
that never before since the existence of the indus-
try have a set of dealers had so much business
thrust upon them as those of Detroit. When you
ask a retailer to tell you frankly and honestly how
his business is going he will answer you, “Well,
selling machines is really the easy part of it this
year. The thing is to get enough machines and
the particular styles which you can sell the most
of.”” 1In other words, what the retailers are up
against this year is to satisfy the customer with
some style other than the one he really would
like to purchasc. Fortunately, most of the deal-
ers had enough foresight early in the fall to place
good-sized orders for holiday goods, knowing full
well that there would be a shortage and that they
would be left in the trenches if they attempted to
rely on last-minute shipments.

To advertise Columbia phonographs and Colum-
bia records, Summerfield & Hecht, Michigan ave-
nuc furniture dealers, had two professionals dance
the latest dances in their windows. The crowds
on the streets were so large that traffic was blocked
and several policemen were assigned the task of
keeping the traffic open.

The Goodfellowship Club (Grinnell Bros. em-
ployes) gave its first fall dance at the store on

Thursday evening, December 2. About 200 people
were present.

The J. L. Hudson store will not be open later
than 6 p. m. during the month of December. This
is a radical departure. This includes the piano
and talking machine store.

An advertisement, rather unique, was inserted in
the Detroit newspapers recently, consuming a
quarter-page. The top showed a chart of the city
at Grand River, Library and Farmer streets, being
in the form of a magnifying glass. It was headed
“This is the talking machine center of Detroit.”
It showed the locations of the Pathé store, the two
Strasburg stores and the Wallace Brown store.
These three concerns paid for the cost of the
advertisement. It was the first time in the history
of the city where three dealers in the same neigh-
borhood pooled together for advertising purposes.
These stores will be open Saturday evenings until
Christmas.

The Elliott-Taylor-Wollfenden store, Woodward
and Henry streets, Detroit, has added a Columbia
Grafonola department.

Wegner Bros., Grand Rapids, have established a
concert hall and are giving daily recitals to dem-
onstrate the Edison diamond disc machine. The
room is on the first floor, finished in white enamel
and can accommodate about 100 people. The firm
has also several sound-proof booths.

F. K. Andrew, of the J. L. Hudson piano store
and manager of the talking machine department, is
a firm believer in window displays that will be as
attractive as it i§ possible to make them. He said
any kind of advertising is good for indirect results,
but “give me the windows for direct results.” One
day he filled one window ~with talking machines
(Victors) at $15 and $25, stacking them as high as
they would go. The first day he sold $800 worth.

GREAT PROSPERITY MEANS GOOD BUSINESS IN DETROIT.

Dealers Unable to Supply the Demand for Both Machines and Records—Real Salesmanship
Much in Evidence—Unique Pathé Announcement in Newspapers—F. K. Andrew Be-
lieves in Window Displays—New Quarters Occupied.

Columbia Graphophone Company
Woolworth Building, New York

“What a store in the downtown district of any big
city pays enormous rents for is to get prominent
window space, and the store that does not study
its windows and get out of them all that he can
is not taking advartage of his big rent. That
man might just as well be on a side street or in
sonie location not so expensive. The window is
the best asset of any store. You can’t make them
too attractive.”

W. H. Goldblum, manager of the Story & Clark
store, which handles all well-known makes of talk-
ing machines, makes this suggestion: “Why don't
the dealers handling the same kind of machine—
say, the Columbia, for instance—located in the
same town, get together once in a while and talk
things over? Why don't they visit each other's
stores, get better acquainted and help one an-
other? It is surprising the ideas you can get by
talking to your competitors and exchanging visits.”
As a result of. this suggestion there is to be a
meeting in the near future of all the Columbia
dealers in Detroit—simply a get-together meeting
for good-fellowship purposes.

The Goldberg phonograph store is now located
at 167 Gratiot avenue, where it has a larger store.

J. H. Heinsman has been appointed manager of
the talking machine department of the Bayley
music store, 10 Witherell street. Mr. Bayley, by
the way, is seeking a temporary location on ac-
count of the building he now occupies to be torn
down. John H. Kunsky, who has leased the ground
and who will erect a new building on the property,
has leased space in the new structure to Mr. Bay-
ley. This means that Mr. Bayley will be away
from 10 Witherell street temporarily only. The
new building will start after the New Year and will
be completed by fall of 1916.

Max Strasburg is now occupying his new store
at 74 Library avenue, Detroit, which is to be his
permanent location. He will hold on to his present
store at Grand River and Farmer streets until the
lease expires, April 1, 1916. Until that time both
stores will be operated, although Mr. Strasburg
will gradually work all business over to the new
location.

Doehler Die- Cast means a more perfect and more
economlcal production of talking machine parts than when machine-finished
Doehler Die-Cast Talking Machine parts can be produced faster

than you can use them.

eling.

When castings are delivered they will have all holes, slots, etc, accurately
located, and a smooth surface ready for buffing, polishing,

Send us blue prints or models of parts, and let us tell you what the actual
cost will be to have them Doehler Die-Cast.

DOEHLER DIE-CASTING CO.

) Court and Ninth Sts.
BROOKLYN, N. Y.
WESTERN PLANT: TOLEDO, OHIO

Producers of Die-Castings in Aluminum. Zinc, Tin, and Lead Alloys
Also manufacturers of Die-Cast Babbitt Bearings and Babbitt-Lined Bronze Bearings

platmc or enam-

Write for our literature.
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How Closely Do Records
Resemble the Original?

How will you make the test? Will you be guided by claims, by testi-
monials, or by your own ears? Suppose you, Mr. Dealer, were a music-lover
in search of the best instrument—how would you decide whick is best?
That’s the kernel of your retail merchandising to-day, for it is the ultimate
end every prospect is in search of.

THE EDISON DIAMOND
DISC PHONOGRAPH

in its many Tone-Tests offers you the only satisfactory way to decide this
question. It brings the artist and her re-created voice before you on the
same rostrum, and allows your own ears to decide how closely Mr. Edison
has re-created the original. Competent critics say it is PERFECT!

Model B 450 Louis XVI Model B 375 Louis XV Model B 275 Sheraton-Inlaid
Price $450 Price $375 Price $275
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OFFICIAL LABORATORY MODEL
Model B 250 Modern Renaissance
Price $250

Among Edison Artists whose Voices have been heard
in conjunction with their Records are:—

Mlle. Alice Verlet, of the Paris Opera.

Miss Anna Case, of the Metropolitan Opera House
Miss Christine Miller, the celebrated concert contralto.
Mr. Thomas Chalmers, of the Boston Opera.

Miss Elizabeth Spencer, the popular concert soprano.

Other great artists are preparing to make similar tests.

Musical critics have conceded their inability to distinguish the living
voice of these artists from the Edison Re-Creation of their voices on Edison
Diamond Disc Records.

Write us to-day where you can hear an Edison Tone-Test.

THOMAS A. EDISON, Inc., 279 Lakeside Ave., ORANGE, N. J.

Model C 200 Adam Model C 150 Model A 100 Moderne
Price $200 : Price $150 Price $100
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THE TRADE IN BOSTON AND NEW ENGLAND

JOHN H. WILSON, MANAGER, 324 WASHINGTON STREET, BOSTON, MASS.

(Special to The Talking Machine World.)

BostoN, Mass.,, December 8—With Christmas
decorations beginning to manifest themselves in
the windows the fact is being borne home forcibly
that the great yearly holiday is near at hand. All
the talking machine shops are finding business ex-
cellent, and the disposal of machines and records
exceeds anything known in a long time in the
trade. The year as a whole is going to make a
record in amount of business done.

Club Postpones Its December Dinner.

The Boston Talking Machine Club has been
obliged to postpone its dinner planned for Decem-
ber, because of the many demands made upon the
members incident to the approaching holidays.
Many of the men will be extremely busy, and it
would be hard to get a sufficient number of them
together. This is the second time a postponement
has been in order, for the November dinner was
put over until December 2, and then came still
another postponement. Meantime all the members
are most enthusiastic over the bowling teams, which
are doing some great work.

Introduce the Solophone.

The Solophone is one of the latest talking ma-
chines to be put on the market, and it is being
retailed by the Hallet & Davis Piano Co. This
house has entirely made over for the new uses a
room on the third floor heretofore used for piano
records. The leaflet makes the announcement that
this new instrument “plays any record, absolute
control of tone, purest tonal quality, new art case
design.” There is only one style, which retails at
the flat price of $100. The Solophone is getting
considerable attention from the public, as it is
being well advertised in the daily papers.

Enormous Columbia Business.

Manager Arthur Erisman, in discussing the

enormous business done by the Columbia Grapho-
phone Co., especially during the month of Novem-
ber, says that there are literally thousands of
machines ordered that cannot possibly be supplied
before the Christmas holidays. At the present time
no effort is made in the advertisements of the
company to push the machine business, interest
largely being centered in the disposal of records.
As far back as July the house made it plain to
dealers that it would be necessary to place their
orders early. Some of those keenly alive to the
situation and men of real business ability were
quick to see the necessity, and they accordingly
sent in their orders. The first warning was fol-
lowed by a second, and then a third; yet there
were many who paid no attention to it. Instead,
they rather laughed at the management for what
some called a clever scheme to dispose of goods.
It was made plain that there would come a time
that the dilatory ones would not be able to get
goods, but little heed was given the suggestion.
It is some of these very dealers who now are
abusing the management, for not a few have sent
letters bitterly complaining that their orders are
not being promptly filled. But as Manager Eris-
man explains, it is entirely their own fault, for
they failed to take advantage of the opportunity
which was one man’s as well as another’s. The
unfilled orders that are accumulating on Mr. Eris-
man’s desk are simply appalling, and throughout
the day there are letters and telegrams urging that
if the whole order cannot be filled at least a part
of it should be sent. With the Boston headquar-
ters the year’s business promises to make a show-
ing way beyond Mr. Erisman’s fondest hopes.
Tell of Scarcity of Goods.

Business at the Eastern Talking Machine Co.’s

Tremont street establishment is all that can he

Just that.

voices.

re-crealing music.

BOSTON, MASS.

Re-Creation

No one who heard Christine Miller sing with her Diamond
Disc records at Symphony Hall on Thursday, November 18, can find any
other adequate word for Edison’s wonderful achievement.

The Edison Diamond Disc

Thomas A. Edison has spent five years and over two million dollars in
research work to accomplish the actual and vivid re-creatien of music as
distinguished from its mechanical and only approximate reproduction.
work accomplished, it was characteristic of the man that he should invite the
unheard of test of having artists sing in comparison with his re-creation of their
Numerous great artists have participated in these tests.
day, November 18, Miss Christine Miller, the celebrated concert contralto,
appeared before more than three thousand music lovers of Boston.

They Could Not Distinguish

Face to face with Miss Miller, it was only by watching her lips that they
could tell whether they were hearing the radiant woman on the stage before
them—or Edison’s re-creation of her beautiful voice.

Edison’s Re-Creation of the World’s Best Music

Edison already has nearly one thousand samples of his new art of

His laboratories are producing new selections weekly. No
voice, no form of music is beyond him.
command of Edison’s wondrous new art.

The Pardee-Ellenberger Co., Inc.

His

On Thurs-

The entire field of music 1s at the

NEW HAVEN, CONN.

desired, and the difficulty which is experienced is
the same as one hears everywhere at this season
of the year, namely, a scarcity of goods. Both
the wholesale and retail departments of the busi-
ness are daily on the increase, and it is stated at
this house that the year is to make an unusually
good showing, with a large percentage of increase
over the previous twelve months.
An Interesting Recital.

There was a concert a few nights ago in the
rooms of the Choralcelo, on the tenth floor of the
Colonial Building, it being a joint recital between
this remarkable orchestral instrument and an Edi-
son diamond disc machine, which was operated by
John Alsen, who is in charge of the Edison de-
partment of George Lincoln Parker. The Choral-
celo was operated by Kenneth Shaw Usher, and
quite a large audience of invited guests enjoyed
the recital immensely. The fine qualities of the
Edison in particular were shown to their fullest
value. y

Why He Wears a Happy Smile.

Manager Wallace L. Currier, of the Victor and
Edison departments of Chickering & Sons, is wear-
ing a happy smile these days; and well he may, for
he is finding business right up to the top notch of
success, and both he and all his able assistants are
busy until a late hour each day.

A Window Feature That Attracts.

In one of the windows of the Eastern Talking
Machine Co.s Tremont street store is a large
likeness of Julia Arthur, the actress, who in pri-
vate life is Mrs. Ben Cheney, and who is now
playing a successful engagement in New York in
“The Eternal Magdalen,” having returned to the
stage after a number of years’ absence. In an-
other window is a likeness of Senator John W.
Weeks, whose name is occasionally mentioned as
a Presidential possibility. The point of this dis-
play is that both these people are ardent advocates
of the Victor machines which they have owned
for some time.

Death of J. F. Sullivan Regretted.

The greatest sorrow was manifested the other
day among all the staff of the Columbia Grapho-
phone Cos Boston offices because of the most
untimely death of J. F. Sullivan, one of thé popu-
lar members, who lost his life in an elevator acci-
dent at the Essex street storehouse of the company.
Mr. Sullivan had been to the retail warerooms
early in the morning and left with Manager Ar-
thur Erisman his report for the day before, for
he was head of the shipping department. He was
standing near the gate of the elevator shaft on the
second floor, leaning over to look up for the car,
when the gate suddenly gave way and the man was
plunged down to the basement. His head was
fractured and he died soon after reachihg the
hospital. Mr. Sullivan was thirty years old and
he had been in Manager Erisman’s employ about
three years. As he was a member of the Boston
Talking Machine Club, that body sent some beau-
tiful flowers for the funeral. %

Believes in Attractive Window Displays.

Manager C. A. Hewitt, of the talking machinc
department of the A. McArthur Co., Inc, of 117
Washington street, Boston, has been having some
very taking window displays lately. The windows
of the house set low and are very large, affording
an excellent opportunity for catchy exhibits, The
McArthur Co., which also has attractive and con-
vewiently arranged warerooms, has beer having a
large fall business.

Developing Foreign Record Business.

A. Thallmayer, the Columbia special representa-
tive for the foreign record department, has been
in Boston for a few days visiting Manager Eris-
man. Speaking of the foreign record business of
the Boston headquarters, it is of interest that dur-
ing November 27,000 foreign records were sold.

Building Up a Good Business.
The Frank Ferdinand Co., out in Roxbury, com-
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THE TRADE IN BOSTON AND NEW ENGLAND—(Continued from page 14).

monly known as the Blue Store, is another of the
very successful establishments conducting talking
machine departments. Harold Clapp is the man-
ager of the Victor and Columbia departments, and
Mr. Wingate is head of the Edison department.
All three outfits have been in great demand among
the Ferdinand patrons.
Visited New Haven for “Opening.”

It was a merry party that went down to New
Haven, Conn., for the opening of the new Edison
retail store of the Pardee-Ellenberger Co. Among
the local contingent were Frederick H. Silliman,
manager of the Pardee-Ellenberger Co.s Boston
house, and L. H. Ripley and Guy R. Coner, of
his staff; Ernest A. Cressey, of the C. C. Harvey
Co.; F. H. Thomas, of the company that bears his
name ; George Lincoln Parker and Wallace L. Cur-
rier, manager of the Edison department of Chick-
ering & Sons. Mr. Silliman returned to Boston
that same night, several of the others returned the
next day, and Mr. Coner remained over Sunday.
All the Boston men speak enthusiastically of the
handsome store and of the auspicious opening.
The flowers sent as a compliment to the owners
were something quite beautiful, especially those
from Thomas A. Edison. The Boston headquar-
ters of the Pardee-Ellenberger Co. sent a quantity
of American Beauty roses with the good wishes
and congratulations of the staff,

Mme. Paviowa Writes the Columbia Co.

The Boston office of the Columbia Graphophone
Co. is in receipt of a fine letter from Madame
Pavlowa, the premiere of the Ballet Russe, which
is doing such admirable work in association with
the Boston Grand Opera Company at the Boston
Opera House. The letter is in testimony of the
Columbia machines and it reads as follows:

“Since I have been in your country I have been
amazed to see the popularity of the talking ma-
chine record when used with the dance. This so
excited my curiosity that I have made it a great
study, and think it is due to you to say that the
Columbia instruments and Columbia dance records
over all others have my unqualified indorsement.
I use your Grafonola and dance records in my
rehearsals with complete satisfaction, and find
your dance records truly represent the very spirit
of the dance. Their tempo, rhythm, clarity and
musical qualities simply charm me. I am con-
vinced that all who dance can get great satisfac-
tion from the use of your Grafonolas and records.

“Sincerely yours,
“(Signed) ANNA Paviowa.”
Wearing a Happy Smile.

Fred Erisman, of the Columbia Graphophione Co.,
is wearing a happy smile ever since the 5th of this
month, for on that day he found himself the proud
~ 7 .

father of a baby girl. Erisman is such a stickler
for business ethics that rumor has it that he will
name the youngster Miss Columbia.
Quarters are Convenient.
Harry Rosen’s conveniently located talking ma-

chine warerooms in School street, in the downtown
business district, are found to be most popular with
the approach of the holidays, for many business
men use this store rather than take the extra time
to get uptown. Rosen always has a large stock.

HOW ATTRACTIVE WINDOW DISPLAYS MAKE TRADE.

Interesting Story Which Emphasizes the Importance of Window Advertising and How It Is An
Investment that Pays a Profit When Properly Looked After.

In the Opera News for November there is told a
story of a lady who was won by an attractive win-
dow display in a talking machine establishment.

Entering the store, she was approached by a most
courteous salesman and, after expressing her wants,
was shown about the salesroom, where different
sizes of Victrolas were on display in different
woods and colored finishes.

The lady knew about the Style XVI $200 ma-
hogany Victrola, and after causing her preference
to be known to the salesman, he told her he would
like her to listen to a particularly fine instrument
in one of the little record-trying rooms. The
lady’s interest was aroused, and curious to see it,
she went into the room to listen to this special Vic-
trola,

The salesman told her that each and every Vic-
trola was personally selected by the proprietor, he
making weekly trips to the Victor factory for that
purpose and only accepting those Victrolas which
came up to his own special high standard. The
salesman stated that each sound compartment in
the Victrolas they accepted were equipped with spe-
cial sound blades that improved the tone, thus mak-
ing the instruments absolutely superior to Victrolas
sold elsewhere.

“Now,” continued the salesman, “this particular
instrument was one that Mr. Caruso personally se-
lected as the best of all in this shop, and Mr.
Caruso had been in a short time before playing
records on it, and had, in fact, only just left.”

Greatly interested, and on the point of purchas-
ing this Victrola, a mahogany $200 type XVI in-
strument, she asked the salesman to play one of
the records that Mr. Caruso had also played. “Cer-
tainly,” said the salesman, and he left the room to
get the record.

Just then the proprietor of the store came along,
and looking in the open door of the small record
room, he observed a lady looking at a Victrola.
Thinking that she had not yet been waited upon,
and there being no salesman in sigat, the proprie-
tor said: “That’s a fine Victrola there. Miss Far-
rar was in this morning trying out some of her
records on it. She told me it was the finest Vic-
trola she had ever listened to, the sound qualitics
being so true and wonderful.”

“Did you say Geraldine Farrar?” asked the lady.

“Oh, yes, positively,” returned the proprietor. “I
waited on her myself. Here comes our special tone
expert,” continued the proprietor, who observed
tae salesman approaching who originally waited
upon the lady, and, not knowing what the proprie-
tor had said to her, he said:

“Here are six of the identical records which Mr.
Caruso played on this Victrola this morning. I
placed them aside after he had gone.”

The proprietor was not nonplused. He said:
“Isn’t it wonderful to-have a Victrola that both
Mr. Caruso and Miss Farrar played? It's really
the finest toned Victrola we ever had.”

The woman bought.

When she left the store the proprietor faced
his clerk and said: “A narrow escape—and next
time don’t leave your customer.”

GREAT GATHERING IN BOSTON

Of People Prominent in All Walks of Life to
Hear Edison Diamond Disc Phonograph
Demonstrated—Noted Artists Participated.

(Special to The Talking Machine World.)

Boston, Mass., December 1—In response to in-
vitations sent to the musical people in the city
and others a large audience gathered at Symphony
Hall on the afternoon and evening of November
18 to hear the recital given under the auspices of
the Thomas A. Edison, Inc. The artists taking part
were Miss Christine Miller, contralto, whose re-
cording has delighted so many people who have
heard the Edison diamond disc machines; Arthur
L. Walsh, violinist, and Harold L. Lyman, flutist,
both also from the Edison laboratories. Courtenay
Guild, brother of the late Governor of Massachu-
setts, and president of the Handel & Haydn
Society and of the Apollo Club, both leading mu-
sical organizations of Boston, introduced Verdi
E. B. Fuller, who is the special representative of
Thomas A. Edison. Miss Miller was heard in the
“Elijah” number, “O Rest in the Lord,” and “Abide
with Me,” both of which she sang to the accom-
paniment of her own laboratory recording. Mr.

(Continued on page 16.)

Oldest and Largest
Manufacturer

From the start of making the first needles
in the industry—to the achievement of
shipping over 63,000,000 needles in ten
days, is a long road, but glancing back-
wards, it seems very short.

Ij needles could be made ANY better, we would do it

W. HH BAGSHAW

LOWELL, MASS.

ESTABLISHED 1870

The foregoing record gives us the pre-
eminent position, not only asa QUANTITY
producer of needles, but as a QUALITY
HOUSE. Bagshaw-made needles are of a
super-quality of steel; highly polished, and
accurately ‘‘pointed.”
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Walsh gave two Ave Marias with the laboratory
re-creations of the same solos as recorded by
Miss Marie Rappold, Albert Spaulding and Carl
Flesch, and Mr. Lyman was heard in unison with
the laboratory re-creation of “The Butterfly” as
given by an orchestra. The program was quite a
long one and there was generous applause for all
the artists. It was generally remarked that the
occasion was an unusual one in musical annals,

BUSINESS IS SIMPLY WONDERFUL.

In the West and Northwest, Says H. N. Mc-
Menimen, Managing Director of the Pathé
Fréres Phonograph Co. Who Has Just Re-
turned from That Seciion—Some Interesting
Facts That Tell of Busy Times.

“Business is simply wonderful in the West and
Northwest,” said H. N. McMenimen, managing
director of the Pathé Fréres Phonograph Co.,
New York, who returned recently from a week’s
trip through this territory. “In fact, I do not re-
member seeing such evidences of prosperity and
optimism in the West on any trip I have made in
recent years.

“This business activity is general, applying to all
lines of business. I had occasion to discuss con-
ditions with several prominent manufacturers in
other branches of the mercantile world, and they
ali report boom tinies in their respective industries.
The enormous crops which the Western farmers
harvested have placed vast sums of money in cir-
culation with consequent benefits to manufacturers,
wholesalers and retailers.

“As anillustration of the prosperity in his section
of the country one Western banker called my at-
tention to an automobile dealer in a city of 5,000
who during the past season has sold 200 automo-
biles retailing from $750 upward. Only two of
these cars were sold on mnotes, every other sale
being for cash.

“Our own business has far exceeded our expec-
tations, and November has been the best month in
our history, showing a very large gain over last
month, our previous record-breaker. We have
increased our machine capacity materially during
the past month, but notwithstanding these addi-
tional facilities have been unable to keep pace with
our orders. During the past week the capacity of
our record pressing plant has been increased by
160 per cent., but further additions will be im-
perative in the very near future.”

P. J. McCoy & Co., Inc., has been chartered un-
der the laws of Massachusetts, with capital stock
of $50,000, for the purpose of manufacturing and
retailing phonographs. The incorporators are
Reginald L. Robbins, E. Dwight Fullerton and
Pearl J. Flower.

A new Columbia Grafonola department has been
opened in the department store of the Elliott-Tay-
lor-Woolfenden Co., Detroit, Mich.

M. Steinert & Sons Co.

35 ARCH STREET,

BOSTON

VICTOR
Distributors

LARGEST AND MOST COM-
PLETE STOCK OF RECORDS
IN NEW ENGLAND

Our service is unsurpassed. A trial

will convince you ‘that we can please

and satisfy you. Send your order now.

OCCUPY ITS NEW HOME.

Wonder Talking Machine Co. Established in
Large, Airy Quarters at 113 Fourth Avenue
—Factory Working Overtime to Fill Orders.

The Wonder Talking Machine Co. is now es-
tablished in its new quarters at 113 to 119 Fourth
avenue, New York. The company occupies the
entire sixth floor at this address, and notwithstand-
ing that the floor space available is more than six
times as great as it occupied at its former home,
there is every indication that the company’s busi-
ness will reach sufficiently large proportions to
make additional room imperative in the very near
future.

The most striking feature of this new home of
the Wonder Talking Machine Co. is the splendid
lighting facilities which are at the command of
the employes. There is plenty of light on all sides
and the manufacturing of the Wonder machines
is accomplished under ideal conditions.

President McNulty and Secretary Radt occupy
private offices adjoining the factory, although, if
the truth be told, there is very little “occupying”
these days, as there is such a remarkable influx of
business that every moment is consumed in han-
dling the requirements of the company’s dealers
with promptness and efficiency.

The unusual progress which the Wonder Talk-
ing Machine Co. has achieved in the few months
that its products have been on the market is a
tribute to the merit of the “Wonder” machines and
the hustling aggressiveness of the company’s execu-
tives. The outlook for 1916 is most encouraging,
and the enthusiastic comments of “Wonder” deal-
ers reflect a country-wide confidence in the line.

DO IT NOW! YOUR INTERESTS ARE
VITAL IN SEEING THAT THE STEVENS
BILL PASSES THE NEXT CONGRESS. IT
MEANS THAT YOUR STOCK WILL BE NON-
DEPRECIABLE, BUT |F THE CUT-RATERS
WIN, THEN LOOK OUT.

Records.

“PERFECTION” Ball Bearing
Tone Arms Fit All Types of

Edison Diamond Disc Machines for playing Victor and Columbia
. The highest grade arm ever made for this machine.
fect flexibility in every motion.

: The ball bearing joint allows the
needle to follow any arc, without using feed rake, which renews

Per-

needle point as the thread on the record carries it across. Both
arms have new friction spring device for holding the reproducer
suspended above the turntable when machine is not in use.

Arm fitted to Vicmr”reproducer_and all
reproducers having bayonet or pinlock.

. Pat. apg. for.
Arm fitted to Columbia reproducer, Nos.
6 and 7.

Price of arms, each....... ve.....$2.50

Dealers, send us your names and addresses. We -5
Price of reproducer to fit arm No. 1. 2.50

will have more accessories from time to time that will
make money for you.

NEW ENGLAND TALKING
MACHINE COMPANY

120 Boylston Street
BOSTON, MASS.

Combination arm and reproducer:

Gold finish .......... veve..... 5.00
Nickel finish ........... 2y il 14:75
SEND CHECK FOR SAMPLE

Special quantity prices quoted on application.

Pat. app. for.
Arm and reproducer.
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business !

(Write for “Music Money,” a book “full of meat” for those
dealers interested in quick and frequent turnover of capital.)

This is a harvest time for foreign record
Our Foreign Record Depart-
ment issues records in 33 different lan-
guages and thousands of Columbia
dealers in this country are making good
regular money on these records.

Columbia Graphophone Company
Woolworth Building, New York

TRADE ONE HUNDRED PER CENT. BETTER IN MILWAUKEE

Remarkable Business Expansion in Alli Departments of the Talking Machine Industry—
Shortage of Machines Causes Quietude—Doing Good Educational Work—New Pathé
Dealers—Edison Concert Arouses Enthusiasm—Victor Sales Attain New High Mark.

(Special to The Talking Machine World.)

MiLwaUKEE, Wis., December 7.—The retail talk-
ing machine business in Milwaukee is 100 per cent.
better than at this time a year ago, according to
leading dealers and jobbers. This means much
when it is considered that sales during November
and October attained a new high mark for that
period. This remarkable business expansion is only
another proof of the steadily increasing demand
for talking machines which has been developing
during the past year. A record-breaking business
during the month of December seems assured if
trade during the early part of the month can be
taken as a criterion.

The only disquieting feature in the situation is
the serious shortage of machines which is being
experienced by jobbers and dealers in the various
lines. While the record supply seems ample to meet
the demands of the trade, the scarcity of machines
is simply discouraging. Jobbers say that although
they are putting forth every effort possible they
will be able to satisfy only a fraction of the in-
sistent demand coming from dealers everywhere in
the territory tributary to Milwaukee. The shortage
seems to be equally serious in the Victor, Edison,
Columbia and Pathé lines.

The Machine Situation Analyzed.

“We could do about 500 per cent. more business
if we could only secure the machines,” said H. A.
Goldsmith, secretary of the Badger Talking Ma-
chine Co., 135 Second street. “We are able to keep
up our record stocks, however, and are filling prac-
tically 100 per cent. of our orders in this line. Only
this morning we received several telegrams and
letters from dealers, all including urgent requests
for machines, but we will be able to only partly
satisfy the demands. I am confident that the Victor
Talking Machine Co. is doing its best to satisfy the
trade, but it simply cannot turn out machines fast
enough to keep up with the increasing demand.

“I am confident that trade will be about as active
during January and February as it is at the present
time, owing to the fact that dealers are so short of
stocks. The average dealer ordered heavily early
in the fall, just as he did a year ago, but business
was so unusually good during October and Novem-
ber that stocks were depleted and the dealer en-
tered the holiday period totally unprepared.”

Dolng Some Excellent Publiclty Work.

Victor sales at the three big department stores of
Edward Schuster & Co. attained a new high mark
during November. M. Marks, general manager of
the Victor and piano departments of all three
stores, has increased his sales forces in preparation
for the holiday trade. John H. Becker, manager of
the Victor department at the Twelfth and Vliet
streets Schuster store, is doing some fine publicity
work for his department by the interesting concerts
which he is conducting each day. Mr. Becker says
that money is easier, that people are buying a little

more freely and that there is every indication that
the holiday business this season will reach a new
high mark.

Doing Good Educational Work.

Miss Frances Arnold, of the educational depart-
ment of the Victor Talking Machine Co., is work-
ing very successfully with the Milwaukee schools
at the present time. Milwaukee educators are most
favorably inclined to the use of the talking machine
in the schools, as this city was formerly the home
of Mrs. Frances E. Clarke, head of the Victor edu-
cational department. When Mrs. Clarke was super-
visor of music in the Milwaukee schools she intro-
duced the talking machine into the curriculum, and
the demand for machines has increased with the
expansion of the schools.

Many New Pathé Dealers.

Lawrence McGreal, jobber for the Pathé Fréres
line, now located in his new quarters, 350 East
Water street, is meeting with much success in plac-
ing the Pathé agency with leading houses all over
Wisconsin. Mr. McGreal has placed the Pathé line
with the Kreiter Piano Co., 181 Third street, where
a full line of the goods is being shown. The Hugo
E. Bauch Department Store Co., 791 Third street,
has also taken over the agency for the Pathé line
and has arranged attractive talking machine quar-
ters at its store. The Billings & Sons Piano Co.,
504 Grand avenue, the first retail house to sell the
Pathé goods, is meeting with a fine business in
talking machines,

Ettore Barila, traveling representative of the
Victor Talking Machine Co. in Wisconsin, has been
spending a few days in Milwaukee of late calling
upon the local dealers,

Louis Marks, enterprising young manager of the
Victor department at the Boston store, has been
meeting with such an increased business of late
that he has made several additions to his sales
force.

Plans New Columbia Agency.

Although there is a shortage of Columbia goods,
A. G. Kunde, 516 Grand avenue, jobber and retailer
in the Columbia line, is completing arrangements
for locating another large Columbia agency in the
downtown section, Business in the Columbia line
in Milwaukee during the past few months has

been the best in the history of the local trade.

The J. B. Bradford Piano Co. and the Edmund
Gram Piano House, two of Milwaukee’s oldest and
best-known piano houses, both of which maintain
unusually successful Victrola departments, have been
carrying on an extensive campaign of newspaper
advertising of late, with the result that Victrola
sales have been larger than ever. Paul A. Seeger,
manager of the Victrola department of the Gram
house, says that the demand for high-priced ma-
chines is especially strong this season.

Gives Elaborate Edison Concert.

The George H. Eichholz Co., 542 Twelfth street,
handling both the Edison and Victor lines, gave the
Edison much publicity on December 6, when it ar-
ranged an interesting recital, given in the Plankin-
ten Hall of the Milwaukee Auditorium by Miss
Elizabeth Spencer, the well-known soprano, who
presented a number of her favorite songs to a spe-
cially invited audience. Miss Spencer was accom-
panied in several instances by the Edison, which
reproduced her own voice. As at the recital given
in Milwaukee recently by Miss Christine Miller, the
well-known American vocalist, the Edison labora-
tory re-creation of the artist’s voice, heard in com-
parison, brought forth the heartiest approval.

The Edison Shop, the retail branch of the Phono-
graph Co. of Milwaukee, has been advertising in the
local newspapers more extensively of late than any
other Milwaukee talking machine house. In the
evening papers recently the house carried nearly a
full-page advertisement featuring the Edison in an
excellent manner. The Edison Shop is conducting
daily concerts during the holiday season which are
attracting much favorable attention. William A.
Schmidt, manager of the Phonograph Co. of Mil-
waukee, has located several new Edison dealers of
late.

William P. Gensch, head of the Gensch-Smith
Co., operating an exclusive Victrola shop at 730
Grand avenue, has been made the defendant in a
suit for $2,000 damages filed in the Milwaukee Civil
Court by Max Lepak, a city patrolman, who de-
clares that his reputation has suffered as a result
of remarks alleged to have been made by Mr.
Gensch.

Gustave Spankus, manager of the Victrola depart-
ment of the Hoeffler Piano Manufacturing Co., is
conducting daily concerts at the Hoeffler store.
Trade in both machines and records is active, ac-
cording to officials of the Hoeffler house.

Keep your efficiency powder dry—but trust some-
what in the god of courtesy and business kindness.

May we not have
well we can serve you?

BADGER TALKING MACHINE CO.

orders.

PRACTICALLY 100%

That is how we are filling Victor record

the opportunity of demonstrating how

Exclusively Victor

135 Second St.
MILWAUKEE, WIS.
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|‘| PHONOGRAPH CO. IN DETROIT OPENS NEW STORE.

Will Be Utilized Hereafter for Retail as Well as Wholesale Purposes—Building Trans-
formed Into a Veritable Palace—The Lighting Fixtures and Furnishings Are Con-
ceived Along the Most Modern Lines and the Entire Effect Is Most Pleasing.

(Special to The Talking Machine World.)

DetrorT, MicH.,, December 8—On Friday, De-
cember 3, the Phonograph Co. of Detroit opened its
new store at 256 Woodward avenue, which will
hereafter be for retail as well as wholesale pur-
poses.

The building has been made into a veritable pal-
ace, with the salesrooms decorated in such a way as
to produce an artistic effect that will be pleasing to
patromns.

The first floor is given over to a reception sales-
room and a concert room. The general character
is along English Renaissance lines, giving the ef-
fect of a fumed oak paneled room. Much care
was taken in the selection of the wood for the de-
velopment of this scheme,

To add to this richness of the general color
scheme and to form a suitable background for the
instruments, all lower panels of the walls have
been hung with material. The floor coverings are
aof two-tone mole-colored rugs. The furniture is
set in suitable groupings.

In the concert room a new feature for both ar-
tistic and tonal qualities will be the use of cork in
place of wood in the large wall panels. The inter-
esting feature of this room is the drop canvas ceil-
ing. This is beautifully decorated in a paneled
syncopated pattern. Beautiful lighting fixtures
hang from the drop ceiling. The large frieze ex~
panses over the wood and cork paneling and the
four corners of the room are hung with striped
mole-colored velour.

The second floor is given over to the sale of rec-
ords. The woodwork of quarter-sawed red oak
gumwood is developed along original lines. The
walls are decorated in a harmonious gray color
scheme which is qualified by the two-toned blue
floor coverings. All the fixtures and hardware on

this floor are in silver finish. The front part of the
floor is devoted to a rest room.

Extending the length of the floor are nine booths
for the sale of records. To assure correct tonal
quality in all of these booths the walls are hung
with draperies and the floors covered with rugs.
The glass is set double with air spaces between.
They are also provided with a heavy felt founda-
tion to prevent any vibration. The record rack is
so situated that a salesman can promptly procure
any record desired.

The floor will be occupied as the general offices
of the company, who are exclusive distributers
for Thomas A. Edison, Inc., in this territory.

On the fourth floor are three general salesrooms
for the instruments and a reception room. The
general treatment is ‘along French Renaissance
lines, the woodwork being finished in white enamel
and the walls hung with material. Each room is
provided with direct light either tirough windows
or skylights. The furniture for these rooms is of
mahogany, placed in complimentary groupings to
the instruments. All the fixtures and hardware are
in dull silver.

Very careful consideration has been given to the
heating and ventilating systems of the building.
All parts usually visible have been concealed, so
as not to destroy the artistic quality of the rooms.

PRAISE FOR THE WORLD.

(Special to The Talking Machine World.)
INpiaNAPOLIS, IND.,, December 1.—A. \W. Roos,
manager of the local store of the Columbia Grapho-
phone Co., has come to regard The Talking Ma-
chine World as something more than a trade paper.
“It’s a funny thing the way eople who have no
connection whatever with the talking machine busi-

way.

Boston—OQliver Ditson Co.

NewYork—Chas. H. Ditson & Co.

EARS of experience in co-operating with musical instru-
ment dealers particularly fits the House of Ditson to
anticipate and fill the requirements of Victor dealers. We
know musical instrument conditions and we help you in every

Many Victor dealers handle sheet music or musical instru-
ments such as drums, cornets, violins, etc., and there is an
advantage here in a saving of freight and express to those who
send combination orders for goods of both classes.

What we desire to impress as our greatest service, however, is
the vast stock of Victor goods continuously on hand, including
machines, records and other supplies, and a service of this kind
1s not only desired, but is absolutely essential to the dealer who
wants to make the most profits during the next two months.

Ditson Victor Service

ness, except that they own talking machines, take
fhe Talking Machine World and read it,” said Mr.
Roos. “I know of at least six persons herc who
take it, and I have noticed this feature in connec-
tion with my work in other parts of the country.
1¢’s the only trade paper I know of that gets out-
side the trade so much. Now you wouldn’t think
of taking a shoe gazette if you were not in the
shoe business, would you?” °

WORKING FOR THE STEVENS BILL.

J. N. Blackman and F. P. Oliver Stimulating
Interest in and Getting the Views of Con-
gressman on the Stevens Bill—Dealers
Should Get in Touch with Representatives.

J. Newcomb Blackman, president of the Black-
man Talking Machine Co., New York, Victor dis-
tributer, who is a member of the special committee
recently appointed by the National Association of
Talking Machine Jobbers to further the interests of
the Stevens Bill, has been meeting with gratifying
results in his activities in this direction. Mr. Black-
man is handling the New England' States, New
York and near-by New Jersey, one of the most
important territories in the country.

Mr. Blackman states that he has found the deal-
ers, not only in the Victor line, but in other mer-
cantile lines, taking a personal interest in the
passage of the Sievens Bill and writing their Con-
gressmen regarding its tremendous value to both
the retail merchant and the consumer. Mr. Black-
man has personally interviewed many Congressmen,
very few of whom are willing to say that they are
opposed to the Stevens Bill. The majority state
that they are in favor of the principles embodied in
the Stevens measure, but naturally few of them
care to pledge their votes in favor of the bill, as
they feel that their minds should be open when the
bill 1s placed before Congress for a vote.

Fred P. Oliver, vice-president of the Blackman
Talking Machine Co., spent an entire week visiting
the New England Senators and Représentatives on
behalf of the Stevens Bill, and was gratified to find
an almost unanimous sentiment among the retailers
in this territory regarding the desirability of making
this measure a law.

Both Mr. Blackman and Mr. Oliver are planning
to devote a considerable portion of their time the
next few months to furthering the interests of the
Stevens Bill, and although Mr. Blackman is well
pleased with the progress made to date on the
bill's behalf, he considers that the work has only
begun and that every Victor dealer, if he has not
done so already, should communicate with his Con-
gressman immediately regarding the immeasurable
value of the Stevens Bill from every sound stand-
point.

NEW PATHE CO. AGENTS.

Distributers Recently Appointed in Indiana,
Minnesota and Missouri.

The Pathé Fréres Phonograph Co., New York,
closed arrangements this month whereby the fol-
lowing concerns will handle the complete Pathé
line as distributers in their respective territories:
M. A. Tobin, Indianapolis, Ind.; Northwest Pathe-
phone Co., Minneapolis, Minn.; Pathephone Co.
of St. Louis, St. Louis, Mo.

J. F. Collins, sales manager of the Pathé Fréres
‘Co., who closed these deals, says that these con-
cerns have perfected plans to give the dealers in
their territories prompt and efficient service. A
number of important deals are now pending
whereby the Pathé products will receive aggressive
representation in several sections of the country
where distributers have not yet been appointed.
The list of Pathé Fréres distributers is increasing
steadily, and the caliber and standing of the com-
panies securing distributer franchises indicates - the
signal success of’ the Pathé line.

IF  YOU BELIEVE IN MAINTAINING
PRICES, WHICH ARE JUST TO THE PUBLIC
AND JUST TO ALL, TELL YOUR CONGRESS-
MAN THAT YOU BELIEVE IN THE STEVENS
BILL AND THAT YOU URGE ITS EARLY
PASSAGE.

et e
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“The Graduola has taken the machine out of ‘ Talking Machine.’ *’

—LEicH MircueLL HobGEs

A Statement by The Aeolian
Company on the Graduola

The Wonderful New Control Feature of the

AEOLIAN-VOCALION

The popularity the phonograph has attained in the last few years has been one of the

most striking features of the music-business.

The reason for it is not far to seek. The phono-

graph is a practical and economical means for enjoying music of all kinds. It caters to all
tastes. Its novelty as a wonderful invention has hardly yvet worn off. And in the past two or
three years it has helped largely to supply the universal demand for dance music.

The continued and permanent success of the phonograph, however, is entirely a question
of its development musically. Novelty and the dance craze are temporary conditions. Its
future and even its large success, today, depends on its supplying the demand of the public,
critical as well as uncritical, with better music and a means of musical expression.

Though phonograph manufacturers with no previous
experience in the music-business can hardly be ex-
pected to realize the importance of the latter require-
ment, those who are fanuliar with it and who know the
history of purely automatic instruments, that is, those
that have had no element of personal control, appreciate
the advantage of an instrument which its owner can
help to play.

The Aeolian Company, probably better than any
other concern in the music-industry, knows the music
taste of the public. Its new phonograph, which re-
flects this knowledge, has met with extraordinary suc-
cess. \Vherever it has been shown, it has taken hold
practically without competition.

Its tonal superiority has, of course, been a vital
factor in its success. But in no small measure is it
due to its wonderful new feature of tone-control which
enables its owner to actually play the phonograph and
thus express his individual ideas as to how the music
should sound.

Amongst the thousands to whom the Aeolian-Voca-
lion has been demonstrated at Aeolian Hall and in the
stores of representatives, there has not been a case
recorded where this feature did not make an instan-

taneously favorable impression, and in the vast major-
ity of cases, constituted an irresistible sales appeal.

The only competitive argument which has been
found to use against the Graduola, which is the name
of the tone-control device on the Aeolian-Vocalion, is
easily answered. To the objection that using the
Graduola might alter the interpretation of a fine artist,
the obvious reply is, in such a case do nat use it. It is
not arbitrary. It may be used or not as desired. As
a matter of fact, however, the Graduola does not alter
the essential spirit of the artist's interpretation. His
technique, tempo and dynamics remain the same.
\Whereas with it, real pianissimos and other subtle
tone effects which the limitations of the present
methods of record making exclude, can be introduced.

A complete description of the Graduola; how its
peculiar patented construction makes it perfect for
true modulation, and the other advantages it offers, is
unnecessary here. On the two following pages is re-
produced an advertisement telling the story of its
invention and adoption by The Aeolian Company.
Full particulars about the Graduola are given in the
Aecolian-Vocalion Catalog which will be sent in reply
to enquiries.

Territory is now being assigned for the representation of the Aeolian-
Vocalion. Such territory is exclusive, thus insuring to the merchant
the benefit of all the business he helps to create.

Address the Aeolian-Vocalion Department

THE AEOLIAN COMPANY

AEOLIAN HALL

NEW YORK CITY

CHICAGO OFFICE: FINE ARTS BUILDING, MICHIGAN AVENUE
A complete display of all models of the Aeoliun-Vocalion may be seen 6t thisoffice
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F. J. Empson, of Sydney,
Australia, inventor of the
wonderful Graduola device

At the offices of The Aeolian Company in London, Mr. Empson gave the first de-
monstration of his wonderful invention for controlling the tone of the phonograph

The Interesting Story of

The Aeolian-Vocalion

HE Aeolian - Vocalion

is a new musical instru-
ment of the phonograph
type. Iis greatesi feature, the
vital feature of any musical in-
strizinent, 1s its lone—the hitherto
unapprouched fidelity with which
it reprodiices the distinctive qual-
ity of every voice and instriment.
But, in addition, the Aeolian-
Vocalion possesses another fea-
ture of revolutionary charucter—
one that adds immeasurably to the
value of the instrument by put-
ting its extraordinary tone under
the direct personal control of its
owner. This 1mmensely 1mpor-
tant and absolulely wunique ac-
complishment in connection with
the phonograph, is the result of
a single, brilliant invention, the
story of which s so fraught with
human interest that its brief
relation 1is justified.

The Birth of a Great
Invention

As the largest manufacturers of
musical instruments in the world and
originators of many of the most
notable innovations in the music
industry, The Aeolian Company has
had a wide experience with inventions
and inventors. The open-minded
policy of this house, its dissatisfac-
tion with ends achieved, and constant
striving for better and still better
results, and its courteous and equit-
able trecatment of all with whom it
deals, are proverbial in the music
trade. This attitude brings to it
practically all who have inventions
of value in connection with the art
of music, and is largely responsible
{for its position in the forefront of
musical development.

Of temporary discomfort to him-
self, however, was the fact that The
Aeolian Company was but little
known to an inventor {rom Australia
who arrived in London, England, late
in the summer of 1912 with a phono-

graph containing a revolutionary
invention.

This man had purchased a phono-
graph of leading make for his home in
Australia several yecars before. He
was intensely musical, however, and
from the first his instrument had
failed to satisfy him. Wonderful
and interesting as it was he felt
keenly its inability to reproduce
certain of the finer and more subtle
musical effects. But most of all it
left him nothing to do. Even had its
playing been absolutely perfect, it
was always the same and the intense
desire that he felt to exercise his
interpretative instinct by introducing
the slight modifications needed to
give the records new meaning and
interest, remained unsatisfied. It
was a marvelous mechanical instru-
ment but still only mechanical.

Fortunately, however, this man
possessed rare inventive genius. In-
stead of finally discarding his phono-
graph, or resting content with its
limitations, he devoted himsell to




Supplement to THE TALKING MACHINE WORLD

overcoming them. He sought a
means by which the wonderful records
of the world’s master artists could be
heard again and again without monot-
ony—a means for introducing the
subtle and changing shades of expres-
sion with which the musician himself
varies each performance.

To make a long story short, his
efforts met with signal success, and
after securing letters patent on his
invention he sailed for London, con-
fident that he need but show it to the
manufacturers of phonographs to
arouse their enthusiasm and secure
its immediate adoption.

The Inventor Finds
Recognition

In London, however, he met with
an experience unfortunately not un-
usual for an inventor. He found so
much difficulty in getting a satisfac-
tory hearing from phonograph manu-
facturers that, finally becoming dis-
couraged, he made his arrangements
to return home, and had he not just
at this period met a fiiend who gave
him good advice, the wonderful
results of his labors would have been
lost to the world, temporarily at least.

This friend was well acquainted
with the management of The Aeolian
Company in London, and strongly
urged that before giving up he submit
his invention to this house. Unable
to assure him of its adoption, he was
at least able to promise a courteous
reception and careful consideration
of what he had to offer.

That he not only received cour-
teous and intelligent consideration,
but that the immense value of his
invention was recognized by people
ever awake to improvement is shown
in the following cablegrams, destined
to be of such extraordinary impor-
tance to music lovers, that passed
between the President of The Aeolian
Company and the manager of its
London house a little over two years
ago.

Tremaine, New York

Iave been offered exclusive rights for
very remarkable talking machine, dif-
ferent from and superior to any machine

have ever seen. Propose sending in-
ventor to America to submit his instru-
ment for your approval.

(Signed) Mason, London

Mason, London

As we are not at present considering
manufacturing talking machines, do
not see how instrument can tnferest us.
If you think it sufficiently exceptional
to send under circumstances, do so, but
secure option on invention before in-
ventor sails.

(Signed) Tremaine, New York

Tremaine, New York
Inventor with machine sailing Satur-
day. Mauretania.
(Signed) Mason, London

On the following Saturday, Mr.
F. J. Empson, the inventor, arrived
in New York. He was met at the
pier by representatives of The Aeolian
Company and an audience arranged
with the officials of the Company for
the following Tuesday.

It was a highly interested and ex-
pectant gathering that met in the
Directors’ Room at Aeolian Hall at
the appointed time.

The skepticism born of wide experi-
ence was tempered by a knowledge
of the conservatism of the London
officials. Mr. Mason's cablegram had
expressed unusual enthusiasm and the
inventor faced a sympathetic, though
highly critical audience as he began
to play his phonograph.

That afternoon will never be for-
gotten at Aeolian Hall. As the
different department heads left the
room after Empson had finished, each
one realized that a new epoch had
dawned for the phonograph—that in
this wonderful invention was the
feature that the phonograph had
hitherto so greatly needed.

A New and Better
Phonograph

Were the patents sound—were
they fundamental? These were the
important questions. The Aeolian
Company was thoroughly f{amiliar
with the phonograph—had already

RUNE

experimented with an idea of finding
means for improving its tone, and
knew what it could accomplish should
it be decided to enter the field.

When Mr. Empson’s patents were
found basic the matter was settled.
The Aeolian Company took up its
option, the inventor, gratified beyond
measure at the recognition his genius
had received and at his treatment,
sailed for home, and the great or-
ganization, recognized as the most
powerful force in the music world, set
itself seriously to the task of making
a new and better phonograph.

This was more than two years ago.
The rest is another story in itself.
No man and no body of men in the
world were so well equipped for the
task of improving the phonograph as
the men constituting the expert staff
of The Aeolian Company. Not only
artists and musicians of exceptional
capabilities, but scientific, mechanical
engineers comprise this staff. While
in addition, the greatest authority on
sound alive today, is a permanent
consultant, and the most perfectly
equipped laboratory in existence for
phonographing and analyzing sound-
waves, is at this conipany’s command.

The result of The Aeolian Com-
pany’s entrance into the field of
phonograph manufacture might read-
ily have been foreseen. In The
Aeolian-Vocalion, its new phonograph
recently announced, this Company
has produced an instrument that is
not only fully up to the high standard
of its other celebrated products, but
one that is unquestionably the most
perfect as well as most interesting
phonograph the world has ever seen.

v

The Aeolian-Vocalion is macde in a
wide variety of beautiful models.
They range in price from $35 to
$300 in conventional case designs and
from $375 to $1500 for classic designs.
It is at present on exhibition and sale
only in certain cities. A complete
description of this wonderful new
phonograph—its styles, prices, etc.
—together with information as to
how and where it may be heard, will
be sent to all who write.

THE AEOLIAN COMPANY
29-33 West 42nd Street, New York

Makers of the world-famous Pianola and the largest manufacturers of

AEOLIAN HALL

musical instruments in the world
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AErorian-VocaLion
Stvie |

$225

AEoL1AN-VOCALION
Stvie R, $1500

AEOLTAN-
VOCALION

MODELS

HE Aeolian-Vocalion line
Tcomprises the most complete,
comprehensive and attractive
group of phonographs now in the
field. In planning this line, The
Aeolian Company had the advantage
of a wide experience in retailing
phonographs. As a result of this
experience and this Company’s un-
equalled equipment for producing
fine case work, the merchant hand-
ling Aeolian-Vocalions is in a posi-
tion to supply practically all the
present different price demands and
to attract to his store a new and
very desirable clientele.

The regular stock models ranging
from $35 to $300 are very much
superior both in design, quality of
veneer and finish to anything
hitherto attempted in the phono-
graph. In addition, there are a
variety of Art and Period models
which appeal strongly to purchasers
of means and good taste. Also, it
is possible to secure from The Aeolian
Company designs executed to order
for particular clients.

AEkoL1aN-VoCALION
Stvie G 7
$100

i KT e R N
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HANDLING COLLECTIONS WITH FORM LETTERS.

System of Changeable Paragraphs Which Does Away with the Necessity of Dictating Indi-

vidual

So much time and effort can be saved by the
u.se of form letters that they are coming to be used
more and more, and with a little care in the prep-
aration they can make as direct and as personal an
appeal as the specially dictated letter.

This is done by combining certain ready pre-
pared paragraphs in much the same way as a
physician writes a prescription, and when this is
done the letter so closely follows the individual
conditions in the case that it is practically impos-
sible to detect any ready-made quality in the letter.

Some time ago Neil M. Clark, writing in Suc-
cess, went on to show how collections are handled
by this method.

The merchant wishing to write a certain kind of
letter to bring a backward account “up to the
scratch,” glances over a list of numbered para-
graphs and then makes a pencil memorandum about
like this:

£A1)s =t 17th
OV - - - b o3
300.....0iiieinl., 3d

W..oen.. BAg 53

The stenographer getting these notations refers
to a duplicate list of numbered paragraphs and,
without the intervening labor of dictation, pro-
duces a letter which reads as follows:

“We wrote you on the 17th calling attention to
a bill of ours that had escaped attention. There
must, we feel sure, be some good reason why we
have failed to hear from you.

“If payment is impossible now, the only fair
thing is for you to write or call at once and take
the matter up with us.

“Enclosed is a memorandum of the bill. Pay-

ment, as you will notice, was due on the 3d.
Kindly let us hear from you.”

The first paragraph of the above letter appears
on the stock list of paragraphs as No. 20, the sec-
ond as No. 301, and the third as No. 300, and the
final request as No. 76.

Dates which need to be

NewEngland

Distributors
Crescent

Sales Co.

Providence

R. L

Letters—Of Convenience and

Interest to Dealers.

used in connection with any paragraph are indi-
cated on the “prescription” notation, as shown
above.

The only object in having a number of these
ready-made paragraphs is, that particularly in col-
lection work, the conditions vary considerably and
the tone of the letter should vary, too, according
to the debtor’s responsiveness.

Such a system is especially adapted to collection
correspondence for the reason given above and
because it is always a question of making a request
for payment, and doing it pleasantly, curtly or
unpleasantly, as the case may be. In other words,
collection letters are much the same thing over
and over again, but with added urgency.

TRADE NEWS FROM INDIANAPOLIS.

Experiencing the Best Season of the Year
Throughout Indiana—Talking Machine
Men Enthusiastic Over Present and Future
Conditions—Business Shows Big Increase.

{Special to The Talking Machine World.)

InpiaNapoLis, INp., December 1.—A. W. Roos,
manager of the Columbia store, in asserting that he
is experiencing the best season that the Columbia
Co. has ever had in Indiana, says: “The sales for
November make even sales for previous Decembers
look small, and there is every indication that thie
year will end with more than double $he amount of
business done last year.”

District Manager W. C. Fuliri was a recent
visitor from Chicago. Mr. Roos recently made
trips to Chicago and Terre Haute, Ind. In the
latter city the Columbia Co. has placed O. D.
Standke in charge. Mr. Standke, according to Mr.
Roos, has had a long experience with the company,
coming to Terre Haute from New Orleans, La.,
where he was retail manager for three years. Mr.,
Standke succeeds H. M. Wright in Terre Haute,
who has resigned from the company.

B. C. Fletcher, retail floor manager for the local
Columbia store, has completed the biggest month in
retail and instalment sales that he ever had. He
reports a growing interest in the better priced out-
fits.

F. J. Clark has also shared in the Columbia pros-
perity, and during November he sold the best
bunch of Dictaphones he has had the pleasure to
report. Mr. Clark has been in Indiana now over
ten months and he has built up his branch of the
business to very large and pleasing figures.

The volume of business done this season by Vic-
tor dealers in the Middle West, as compared to last
year, may be roughly estimated by the volume of
business done by the Stewart Talking Machine Co.,
of this city. Fully more than 50 per cent. additional
stock has passed through the Stewart Co.s ware-
rooms this year than last year.

George E. Stewart, manager of the company,
made another trip to the Victor factory at Camden,
N. J., on November 30. His object was to en-
courage faster shipments to take care of the enor-
mous demand being felt in this section of the
country.

The tremendous advertising campaign which is
being waged by the Victor Co. in both national and
local advertising is bringing business to local Victor
dealers with a rush.

Arthur C. Ruark, manager of the Vocalion de-
partment of the local branch of the Aeolian Co.,
stopped a few minutes in his rush to say: *“I
haven’t anything to say, because people wouldn't
believe it if I said it. Just say it's 10 o'clock every
night for me from now on.” Mr. Ruark promised
he would say something after the holiday season
was over.

Walter E. Kipp, of the Kipp-Link Phonograph
Co., distributers of the Edison diamond discs, said
that his only complaint was that he could not get
orders from the factory filled fast enough to meet
the demand.

The Oglethorpe Cycle Works, recently opened
in Brunswick, Ga., will handle bicycles and talk-
ing machines.

CRESCENT-RECORDS

For Quick Delivery

35c. D. S. 8 inch Records (As much music as any 10 inch Record)
65c. D. S. 10%2 inch Records. A Standard “Sapphire” Record of Real Merit

Crescent Non-wearable Needle. Send us 85 cents so that
we may send you this point and an attachment which will allow
you to play lateral or vertical cut records on your machine.
You will hear better music.

CRESCENT--Silvertone--PHONOGRAPHS

$12.50 to $200.00

CRESCENT TALKING MACHINE CO., Inc.

99 Chambers St., New York City

TRADE-MARK.

Play any make of ‘Record without change of mechanical parts.
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OPENING OF PARDEE-ELLENBERGER’S NEW EDISON SHOP.

A Most Palatial and Beautifully Equipped Building Devoted to Music and the Phono-
graph Art Opened in New Haven—Large Attendance of Notable Men from Many
Points Attend Opening—An Interesting Description of This Establishment.

(Special to The Talking Machine World.)

New Haven, Conn., December 8.—The Edison
Shop, 964 Chapel street, created, erected and owned
by the Pardee-Ellenberger Co., in this city, was
opened with appropriate ceremonies on November
20, people coming from all over the country tc
participate and to view the splendors and mag-
nificence of this new phonograph salon.

Guests were received by William Osmond Par-
dee and Henry Lucius Ellenberger, the visitors be-
ing turned over to competent guides for an inspec-
tion of the wareroom. During the afternoon a
recital of concert and chamber music was ren-
dered by Miss Elizabeth Spencer, soprano, assisted

Exterior of the Pardee-Ellenberger Buildlng.

by Arthur L. Walsh, violinist, during which Mr.
Edison’s recent laboratory re-creation of Miss
Spencer’s voice was heard in comparison. A din-
ner was given at the Hotel Taft by Messrs. Pardee
and Ellenberger, which was attended by nearly a
hundred people. During the evening an informal
recital was held at the wareroom, during which
time the New Haven Publicity Club attended in
a body.

sold in those days, and which with the modern
instruments of to-day show the vast 1mprovement

small private parlors for testing the machines and
records, where the woodwork of the furniture is
finished in the blue, although the same colors of
gold and gray are also combined with the blue in
the other furnishings.

The “Music Room” reveals the genuine artistic
taste with which the establishment has been laid
out. The old gold is the predominating color here,

in this line since the early
days. This machine was
purchased by a local gentle- | |
man, who on the opening
day gave his order for the
latest type of model made,
and which was the first in-
strument sold from the new
location.

It is impossible to describe
in cold type this beautiful
establishment so that the
reader can picture in his
mind just how it looks. There
is nothing like it in the coun-
try, and that means the

g

the walls in a pale tint, and the deep gold appear-

world, and its opening marks
a new epoch in phonograph history. It gives the
people of New Haven a most artistic environment
when purchasing the latest achievement of Mr.
Edison, who, by the way, sent the firm a congratu-
latory letter.

In the design of the building individuality and
dist'nction have been sought, and the architectural
style adopted is pure Italian of the period of the
early Renaissance. The character of the design is
emphasized by the material used, which is terra
cotta of a color and texture new in the use of this
material. It is exactly the quality of fine axed

Interior of One of the Music Rooms.
granite and even the hammer-marks appear on the

surface. The spandrel of the low arch which spans
the entrance and display window is enriched with
a grouping of classical figures, suggesting succes-
sive periods of musical development, modeled
especially for this panel.

On entering, one is in the main reception room,
which resembles the drawing room of a Fifth ave-
nue palace plus dignity and harmony. At the left

Vlew of Concert Hall,

Many handsome floral pieces were received,
notable among which were an immense basket of
roses from the factory, and handsome American
Beauties from the Boston office of the enterprising
firm.

On exhibition in the showrooms was to be seen
the first Edison machine sold by the firm in 1898,
it being of the ancient pattern of horn machine

are the booths; at the right are settees for select-
ing records, as well as the record counters and
record racks. At the rear is the music room, for
impromptu recitals, with a seating capacity for
seventy-five people.

The entire interior is in a color scheme of dull
blue, old gold and French gray, harmoniously
blended and effectively used. At one side are

Vlew from Foyer Showmg Store Interior.

ing in the shades on the huge lamps mounted on
posts on either side of the small stage, and in the
shades about the chandeliers.

The treatment of the interior, reception room,
music room and the private booths has been given
the most careful study. The aim has been to ob-
tain a result as individual and distinctive as is seen
in the exterior design. To this end the architects,
Messrs. Shape and Bready, called into association
with them the aid and resources of the Herter
Looms, of New York, a company especially famous
for its original weaves and tapestries, which is
under the artistic direction of Albert Herter,
widely known as among the first of mural painters.
By such co-operation interiors have been wrought
into a unity of plan, architecture, color and fur-
nishings which carries to the last detail of fixture,
lamp and drapery—a unity such as can only be
obtained when every article to complete the fur-
nishings is considered as a part of the whole, and
so considered from the very beginning.

Among those present werc: From Boston. F. H.
Silliman, manager of the Boston offices of the Par-
dee-Ellenberger Co., Inc.; George Lincoln Parker,
M. P. Currier, manager Chickering & Sons ware-
rooms; E. C. Cresscy, manager C. C. Harvey Co.;
F. H. Thomas, of F. H. Thomas Co.; L. H. Ripley,
G. R. Coner. From other points were: Thomas
Wardell, Lowell, Mass.; W. D. Wilmot, Fall River;
J. F. Klem and Mr. Foster, Jr, J. A. Foster Co.,
Providence, R. I.; Alfred Fox, Bridgeport, Conn.;
G. L. Babson, Phonograph Corporation of Manhat-
tan; Thomas M. Bell and Mr. Bready, of Shape &
Bready, architects, New York; Mr. Cahoon, Wal-

Record Department wlth Bullt In Racks.

tham, Mass.; R. G. Knuepfer, of Knuepfer & Dim-
mock, Lawrence, Mass.; Chas. Edison, New York.

From Thomas A. Edison, Inc, were: C. H. Wil-
son, vice-president and general manager; William
Maxwell, vice-president; A. C. Ireton, sales man-
ager; C. C. Phillips, credit manager ; H. R. Skelton,
special representative, and Verdi E. B. Fuller,
general supervisor.

p—
——



THE TALKING MACHINE WORLD.

21

SHORTAGE OF GOODS HARASSES CINCINNATI TRADE.

Business This Season Has Assumed Extraordinary Proportions and It Is Difficult to Meet the
Demand—Business Only Limited by the Stock Supplied—Call for Knabe Crystola Ma-
chines—Columbia Expansion—WHhat the Leading Houses Report Anent the Outlook.

-(Special to The Talking Machine World.)

Cincinnartl, O., December 8.—Shortages in sup-
plies of the two principal lines in the talking ma-
chine field has already brought a shower of coin
in the laps of the numerous other instruments
which have made their appearance on the market
since the last holiday rush.

This is one of the peculiar features of the busi-
ness so far this month. Numerous instances might
be cited of dealers who have been notified that
they could not obtain their usual supply of Christ-
mas goods and they have turned to other manu-
facturers in order to have talking machines for
sale in connection with their regular business.

The condition has brought about an unusual de-
mand for machines now being turned out by the
Starr Piano Co., the Pathé and several others.

Dealers want talking machines and are going
into new fields in order to satisfy the wants of
their customers. Representatives of the so-called
regular lines are frank in declaring that they will
not be able to supply the Christmas needs of their
clients. The Starr folks are ordering in machines
from branch houses in order to take care of the
local situation.

Manager C. L. Byars, of the Vocalion depart-
ment of the Aeolian Co., reports over 100 per cent.
increase in the November business of this year
above that of last year. This increase is due en-
tirely to the tremendous success that the Vocalion
is enjoying. A number of sales were made during
the month where the Vocalions were put in the
homes of some of Cincinnati’s most prominent
residents.

Mr. Byars says in ten years’ experience selling
phonographic instruments he has never yet sold
an instrument which creates such a favorable im-
pression on the first hearing and after being bought

by the customer seems to win its way into the
lasting favor of its owner. Every Vocalion owner
is a booster for the Vocalion.

The Graduola is the most attractive and fasci-
nating feature of the Vocalion, especially if a
demonstration be made by playing the record first
without the Graduola and afterward with the
Graduola.

It was an inspiring picture recently to see Mr.
Empson, of Australia, the inventor of the Gradu-
ola, sitting in the demonstration room of the
Aeolian store, by means of the Graduola putting
his very soul into the reproduction of one of the
famous Liszt rhapsodies.

There have been several new dealers signed up
in the larger cities in Ohio and a large number on
the waiting list, who will be signed up after Janu-
ary 1.

Because of the tremendous demand for the in-
strument and the fact that the factory is swamped
with orders now, it has been necessary to postpone
the closing of any more wholesale deals until after
the first of the year.

The Knabe Bros. Co., according to Manager
W. O. Black, is now shipping out fifteen to twenty
Knabe Crystola machines a day, although the in~
strument was in its infant stages only last month.
The demand comes principally from dealers who
handle the Knabe Bros. pianos. As yet no attempt
has been made to place the machine in this city,
although there are at least seven stores where this
new line will be placed soon after the first of the
year. W O. Black leaves to-morrow for St.
Louis and Kansas City in the interest of the Knabe
Crystola.

The Alms & Doepke Co.: is now handling the
Pathé line.

The Toledo Pathephone Co., Toledo, with a

Style 786.

337-39 N. Oakley Blvd.

SALTER FILING SYSTEMS

; Are not confined to the individual felt-lined compartment

] alone.

music In groups.

top is 213 x 18% inches.

of machines.

SALTER MFG. CO.

JOHN F. MORTENSEN, President

We are aware that many people prefer to file their
records in albums in order to arrange the different classes of

Therefore, we make a number of styles of this type of
cabinet and make each one of them of the highest quality.

Style 786 is typical of this.
It is large enough to hold the
Columbia “Favorite” or Victor IX and similar machines.
Holds 12 albums. Is furnished in mahogany or oak finishes.

“Salter Cabinets—Standard in the Industry”

Ask for catalogs showing complete lines for all makes

capitalization of $5,000, has been incorporated by
Rob W. Phillips, A. C. Stevenson, ¥. K. Denny,
E. H. Horton and S. M. Douglas.

When asked about business conditions, Manager
Whelen, of the local Columbia store, simply threw
up his hands and made the remark, “Get the goods
here for us and we will make last year’s total sink
into obscurity. Business has increased at such a
rapid pace that we are refusing orders and are
shipping to our dealers only a small proportion of
the machines that they want. The factory in-
creased its capacity to a great extent to meet
the anticipated onslaught, but the demand has
gone so far ahead of their anticipations that they
are way oversold. The new era of prosperity has
surely struck the talking machine business and each
and every dealer is getting his share and they
all report phenomenal business, far beyond what
they expected to do with the department.”

Mentel Bros., of 20 East Pearl street, who are
also interested in the Associated Music Publishers’
Co., have entered the talking machine manufac-
turing field with a line of small instruments.

There is one grand rush at the Rudolph Wur-
litzer Co. these days, particularly in the record
line. Manager Dittrich is looking for a new high
figure for this year’s Christmas business.

One of the happy Victrola dealers in Cincinnati
is President Summey, of the Cable Piano Co.
Somewhat anticipating the Christmas rush, he laid
in a supply of machines last summer and is ready
for the rush.

. DOUBLE DISPLAY SPACE.

Will F. Cheshire, Rockford, Ill,, has practically
doubled the space occupied by his store by erecting
an addition to the rear. The addition includes five
separate rooms for Victor and Edison talking ma-
chines and records.

DO IT NOW! DON'T DELAY PUTTING

OFF SEEING YOUR CONGRESSMAN SO
THAT HE MAY KNOW THAT HE WILL
HAVE YOUR SUPPORT IN THE ADVOCACY
OF THE STEVENS BILL.

It is 35 inches high and

We are originators of felt-lined cabinets.

CHICAGO
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PROPER EQUIPMENT AND GOOD SERVICE PAY A PROFIT.

If the Talking Machine Dealer’s Stock Is Complete and Attractively Displayed and Fa-
cilities for Prompt Delivery of the Best the Christmas Harvest in the Way of In-
creased Business Should Be a Bountiful One—Importance of a Repair Department.

If the product is meritorious, the concern back
of the product right, and the field for the product
suffioiently wide, the success of the business de-
pends very largely upon two things, namely, equip-
nient and service. Any talking machine dealer with
faith in his manufacturing company and its goods
should find the highway to prosperity of velvet
smoothness and strewn with roses if he but bring
to his aid these “gold-dust” twins.

In spite of the fact that volumes might be written
about these two attributes to big business, there are
a vast number of talker men who greatly under-
estimate their true worth.

You, Mr. Dealer, are judged by every detail in
connection with your establishment—your display
windows (especially during the Christmas season),
your store interior, your clerks’ treatment of cus-
tomers, your advertising, your delivery system, and
your salesmen.

I can think of no business where it is of greater
importance to have your patrons satisfied with you
and your store than that of the talking machine.
A contented customer is 4 constant source of reve-
nue from record purchases, the sale of an instru-
ment being but the first step in your relations with
him.

I am going to tell you what I consider ta be the
proper equipment for an up-to-the-minute dealer.
In these strenuous days of keen competition, if a
dealer is not up to the minute he had best take
down his sign, leaving the field to his more pro-
gressive brothers. The talking machine industry of
to-day can find no place for the laggard.

An attractive window display at all times, one
denoting the excellence of the establishment behind
it, should be the first step toward proper equipment
because, undoubtedly, that is the thing that strikes
the eye of the passer-by, and, through its pulling
power, draws him into the shop; hence its impor-
tance. Many thousands of people who pass some
windows every day in the week gain only a hazy
idea of the kind of business conducted inside, due
to the lack of ability shown by the dresser.

Once inside the store, the patron's eye should be
attracted by the artistic lighting arrangements. A
dingy and poorly illuminated shop enacts the role
of a cold blanket to the prospective customer who
enters it.

The furnishings, draperies and decorations
should be in harmony, one with the other, and
should convey an impression of good taste and
dignity to the beholder.

It is very important also that the salesman who
sells your product amid these pleasing surroundings
should be on a par with them. He should be care-
fully drilled as to the best methods of handling
prospects through the medium of meetings held at
stated periods and conducted as salesmen’s schools.
The biggest concerns in the country do this, Mr.
Dealer, so there is no good reason why you should
hesitate.

After the sale is made the next step is to deliver
the instrument. In order that this may be done to
the best advantage it is a good thing to use a light
delivery automobile for the purpose. The chauf-
feur should be an expert mechanician who is quite

Blake & Burkhart’s Delivery Wagon.

capable of installing a talking machine in the home
in such a way that it will give the best possible
service to its owner. Many a good customer be-
comes disgusted owing to the fact that the machine
is literally dumped into his residence without any
instructions as to adjustment, operation, etc.
Proper installation is a big thing for the dealer,
and the best and cheapest kind of advertising.
How many concerns try to worry along withouta
first class repair man—to their own detriment? Mr.
Dealer, if you would have your patrons taken care
of properly in this particular, you should employ a
trained mechanic, preferably one who has received
some factory experience and who can determine
at once the cause of the trouble and make a quick
and satisfactory repair. Messrs. Beckman and
Moyer, of the Girard and Penn Phonograph com-
panies, Philadelphia, respectively, can be taken as
criterions of the thoroughly competent repair man.
Up-to-date firms equip their repair men with
motorcycles, which enable them to circulate among
tlieir patrons without needless loss of time. These
motorcycles are made to carry a kit of tools, so that
the man goes prepared for any trouble he may find.

The salesman also who is furnished with a run-
about automobile, on which he carries an instru-
ment properly incased, will reach a prospect far in
advance of the chap who depends solely upon street
car service.

I was very much interested to find, while gather-
ing data upon the subject of Equipment and Serv-
ice, that a comparatively young firm in Philadel-
phia is apparently working along the very lines I
have in mind. Blake & Burkart, who handle the
Edison diamond disc at 1100 Walnut street, come
nearer to having a complete equipment than any
firm in its class with which I have come in contact.

From the time the mailing machine prints the
address on a letter to a prospect until the instru-
ment is properly sold, delivered and installed, every
step of the equipment has been taken care of with
the prime idea of good service in mind. It seems
to me that these gentlemen might be able to give
some of their elder brothers in the trade a few
hints in this regard.

By the way, this firm is just enlarging its store
to give double its present space after Jan-
uary 1, and is equipping the new store, which will
occupy 1100 and 1102 Walnut street, with a lux-
uriously appointed recital hall seating more than
one hundred guests. Equipment and service have
no doubt paid well in this case, as they will in any
other.

Especially during the holiday season, Mr. Dealer,
it is imperative that your business be condaucted
along progressive lines, with every detail toward the
prompt dispensation of goods worked out to the
superlative degree.

Another thing: Just as the department stores
throughout the land urge their patrons to do their
Christmas shopping early, so should you endeavor
to avoid congestion by sending out advertising of
whatever character most appeals to you at this sea-
son of the year, explaining that a better selection of
both machines and records can be indulged in now
than later. Explain also that the just before Christ-
mas rush will bring a scarcity of goods, and that, in
order to take advantage of your equipment and
service under normal conditions, they should pur-
chase now.

Sincerely trusting that my little story has not
wearied you too much, Mr. Dealer, and that you
may reap at least a small benefit from its perusal,
I am, with best wishes for a merry Christmas and
a prosperous New Year, cordially yours,

Howarp TAYLOR MIDDLETON.

THE STEVENS BILL STABILIZES INDUS-
TRY. IT WILL MAKE TALKING MACHINE
STOCKS IN EVERY STORE IN THE LAND
WORTH THE INVESTMENT. IF THE CUT-
RATERS WIN, STOCK VALUES WILL
TUMBLE.

Efficiency

us closer together.

as a dominating policy is aiding
this business daily, and the
efficient setvice we are giving
the dealers in our territory draws

Jobbing Dictor Product Exclusively
ECLIPSE MUSICAL CO.

Victor Distributors

CLEVELAND

Having for years familiarized
ourselves with all of the needs
of the dealers, we realized the
value of promptness.

Promptness
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TALKING MACHINES DOMINATE ST.LOUIS PUBLICITY.

Trade with Jobbers and Dealers in All the Various Lines Is
Window Displays—Harry Koerber Tells of the Growth
Business Satisfactory—Good Results from Edison Tone Test Recital—News of Month.

Excellent—Some Effective
in Victor Trade—Columbia

(Special to The Talking Machine World.)

St. Louts, Mo., December 8.—Statistics showing
just what part of the advertising in the local news-
papers for this season is due to talking machines
would be exceedingly interesting. With the advent
of the Victor Co.s page ads, the talking machines
became the most prominent feature of almost every
newspaper. The Aeolian Vocalion, too, was well
represented in advertising space, the Columbia
folks did not allow themselves to be overlooked and
the Silverstone Music Co. came forward with
some good publicity for the Edison machines. But
this was not nearly all, as Thiebes Piano Co. and
the Smith-Reis Piano Co. were quick to follow up
the page ads of the Victor Co. by announcing that
the Victor line was handled at their stores. An-
other feature was the department store advertising
to follow up the Victor campaign.

Trade is excellent in all branches of the talking
machine business. The great question is whether
or not there will be on hand stock enough to sup-
ply the holiday demand. No local jobber appears
to feel entirely confident that he is going to meet
all of the demands that will be made upon him.

The prominence of talking machines in window
displays this fall has aroused much comment from
observers. It is a fact that it is seldom that the
department stores do not give at least one window
to talking machines and the popular-priced furni-
ture houses invariably have some show for talking
machines. On Olive street recently it was noted
that five adjoining stores were showing talking
machines, the total of machines shown in the com-
bined windows being forty.

The Victor trade in this jobbing trade territory
is growing apace, according to Harry Koerber,
president of the Koerber-Brenner Music Co., Vic-
tor jobbers. The country trade has been excellent,
e says, while the city trade has gone forward in
leaps and bounds. The record trade has been
amazing. So far the Koerber-Brenner Co. has
been able to take care of its tradein very good style,
but the visible supply of machines has not at all
times been encouraging despite the foresight in
placing orders that at the time did not seem to
be justified. Just at present E. C. Rauth, vice-
president of the firm, is deeply engrossed in work-
ing for the passage of the Stevens bill. He is
devoting practically all of his time to this work
and has been specializing in it since September 1.
The first of the month Mr. Rauth and V. B. Tay-
lor, traveling representatives of the firm, returned
from a ten-day trip to Washington, where they
interviewed a number of influential men in behalf
of the bill. While in Washington they talked to
Minority Leader Mann, who appeared to be im-
pressed with their argument, and also they talked
with Mr. Davies, chairman of the Federal Trade
Commission, and saw Mr. Stevens, author of the
bill. While in Washington they were joined by
J. N. Blackman, of the Blackman Talking Machine
Co., of New York, who worked with them.

Business reports reaching this firm are that a
business revival throughout Indiana, southern Illi-
nois, Kentucky and Missouri is well under way and
especially in Indiana business records are going
ahead of those of 1905 and better than any since
that time. .

That the generous advertising instituted by the
Victor Co. in the leading daily papers, a page at
each insertion, is having immediate and direct ef
fect on the trade here is attested by Manager
Campion, of the Famous-Barr Cos piano and
talking machine department. This firm, like others
handling the Victor line, joined in this advertising
campaign by placing individual advertisements
showing the styles and prices of machines, which
facts were not a part of the Victor Co. copy. When
Mr. Campion is asked “How is the talking machine
business?” he looks around to count the demon-
stration rooms and then says, “Very good, thank
you. We have twelve booths busy now.”

The Field-Lippman Piano Stores, handling the
Victor, Columbia and Melotone (firm name for
pianos and talking machines) opened for busi-
ness in their new warerooms the first of the month.
This new store is called by many persons “the
handsomest in the city.” There is nothing else
just like it in St. Louis, in that the finish all is in
natural oak and the bright cleanliness of the en-
tire main floor warerooms is a pleasant shock.
The arrangement of the new warerooms is some-
thing of an innovation for this old piano firm, as
the talking machines are given the first floor and
there are ample rooms for demonstration purposes.
In the former warerooms the talking machines
were in the basement and the fact that this de-
partment outgrew the quarters was one of the
reasons for seeking larger warerooms. The plans
for these warerooms include a large recital hall,
not yet completed, and it is understood that there
will be frequent talking machine recitals.

Irby W. Reid, manager of the Columbia ware-
rooms, was in Arkansas early this month and found
much prosperity down in the State where crop
diversification has flourished to the great pros-
perity of communities where cotton formerly was
the sole dependence. During Mr. Reid's absence
C. R. Salmon, of the wholesale department, was
extending the welcoming hand to visitors.

The Columbia business has been very satisfac-
tory, so much so that it is an expert mathemati-
cian’s job to pass the machines around. The local
warerooms are getting out a holiday booklet which
presents the various styles of machines according
to the new plan of the company, by which all are
known by numbers which correspond with the
prices, the names formerly used being dropped.

Retail Manager A. R. Coughlin, who recently
came from the Columbia warerooms at Kansas
City to the desk here, was highly pleased when
he received notice of a generous consignment of
electric machines for the holiday trade. They have
proven very popular here.

“Qur record business,” said Mr. Coughlin, “has
been excellent, and we are looking for some sen-
sational sales days before this Christmas season
passes.”

The May Stern Furniture Co. is opening Co-
lumbia parlors. The department is new and thor-
oughly up to date and the firm will carry a large
stock of machines. Miss Sadie Rosenblatt, for-
merly in the employ of the firm but recently in the
music roll department of the Aeolian Co., will
have charge of the Columbia sales.

Mark Silverstone, president of the Silverstone
Music Co., says that the real influence of the tone
test recital held last month at the Victoria Theatre
is just beginning to be felt by the Edison dealers
of the city. The comment caused by the recital has
not yet died down and there are many questions as
to when the next will be held.

Miss Marie Kaiser, of New York, an Edison
record artist, was a caller at the Silverstone ware-
rooms a few days ago and sang with her records
in the recital hall for a private audience. From
here she went to Cape Girardeau, Mo., where she
appeared in a tone test recital before an audience
of 1,500 persons and scored a success. H. L. Lay-
man, a flutist who has made Edison records, sup-
plied the instrumental numbers of the recital.

The Smith-Reis Piano Co. finally has got pos-
session of the main floor booths and now are
making an exceedingly strong bid for the Victor
record trade. This firm has been greatly handi-
capped by having to send even record customers to
the upper floors, and now that all obstacles have
been removed some lively advertising is being done.

The latest machine introduced to the local public
is the Vitanola. The Hub Furniture Co. is adver-
tising this make.

We Thank You

€ This organization, collectively and individually, wishes to thank those Victor
dealers who have loyally supported us during the past year.

€ Any measure of success which we have been able to achieve in 1915 is due
entirely to the co-operation which these Victor dealers have so heartily ex-
tended us, and we desire to take advantage of this opportunity to wish them
all, and every member of the Victor trade, a

Merry Christmas
and

Happy New Year

' We shall endeavor during 1916 to give our dealers every possible assistance
in developing and increasing their business. Filling orders will be only one
phase of our co-operation. Real, old-fashioned SERVICE, in the true meaning
of the word, will be our constant aim.

May we not number you
among our dealers in 1916?

G. T. WILLIAMS CO.

Victor Wholesale
Exclusively

217 Duffield Street
BROOKLYN, N.Y.
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THE PULLING TEST_-THE STRENGTH IS THERE

THE STRONGEST ALBUM MADE 4T ANYWHERE NEAR ITS LOW PRICE

Our Numbers
1310—for 10 Inch Records
and
1312—for 12 Inch Records

PATENT APPLIED FOR

RE-INFORCED
RIVETED BACK
ALBUM

Strength at the Stress and Strain Point. Practically Unbreakable for Regular Usage.

THE WELL-KNOWN ‘‘NATIONAL™ RECORD ALBUMS ARE ALWAYS THE LEADERS

THE ONLY CONVENIENT AND SAFE WAY TO PROTECT DISC RECORDS

These Albums will pay for themselves in a short time by preserving Records.
and even like books. They will fit in a library cabinet or book case, or they will lie flat on one another.

‘We manufacture disc Record Albums containing 12 pockets to fit the Victrola cabinets Nos. X and XI.

When full the Albums are flat

We also make Albums

containing 17 pockets. With the indexes they are a complete system for filing all disc Records.

For durability, finish and artistic design, our Albums have no equal.
workmen. We sell our superb Albums at big discounts to meet competition.

They are made in the most substantial manner by skilled
Shall we quote prices ?

THESE ALBUMS ARE THE BEST FOR VICTOR, COLUMBIA AND ALL OTHER DISC RECORDS
NATIONAL PUBLISHING CO., 239 s. american sT.. PHILADELPHIA, PA.

PATHEPHONES IN KANSAS CITY.

First Shipment of Those Machines Arouses
Much Favorable Interest.

(Special to The Talking Machine World.)

Kansas City, Mo.,, December 8 —The first view
of the new Pathephone gained by Kansas Citians
was December 1, when the Butler & Sons Music
Co., Kansas City, opened its shipment. The ma-

< chines aroused a great deal of curiosity and genu-

ine musical interest, not only because the name
Pathé is associated with such efficient service in
other lines but because of the presentation of these
talking machines on their merits. Butler & Sons
have the exclusive handling on the Kansas side.
The agency was placed by the Trower Music Co.,
of St. Joseph, distributer for the territory.

It is understood in Kansas City that the Pathe-
phone will have a shop in Kansas City this winter.

Butler & Sons handle also the Victor and the
Columbia goods.

CARRYING MUSIC INTO EVERY HOME.

In The Outlook for the week of November 24
several pages in the Department of Industrial
Progress in the magazine are devoted to a most
interesting article on the development of apprecia-
tion and use of the talking machine under the
caption, “Carrying Music Into Every Home.” The
article deals particularly with the development of
the talking machine and player and the manner in
which those instruments have overcome the
prejudices of even the most artistic. The story is
an old one to those in the trade, but nevertheless
is well put, makes interesting reading and should
serve to impress the doubtful ones of to-day.

HEINEMAN MOTORS

“The Motor of Quality”

HANDSOME NEW QUARTERS O ¢ MARCELLUS ROPER CO.

Elaborate Facilities Provided for the Display of Victor Machines and Records in New Build-
ing of Prominent Worcester Concern—Modern Systems Installed.

V. W. Moody, sales manager of the New York
Talking Machine Co., New York, Victor distribu-
ter, received this week a set of interesting photo-
graphs showing the interior of the new building
occupied by the Marcellus Roper Co., Worcester,
Mass., well-known piano and Victor dealer, which
was recently opened. Mr. Moody is keenly inter-

ested in the Marcellus Roper Co.s new home,
having spent quite some time in Worcester recently
and making a number of valuable suggestions for
the lay-out of the Victor department.

In its new home the Marcellus Roper Co. de-
votes the entire main floor to the display and sale

The Comrortable Reception Room.
of Victrolas and Victor records. Two views of
this new department are shown herewith and will
give a fair idea of its attractiveness. The color
scheme of the Victor showrooms and demonstra-
tion booths is white and French gray enamel, with
the individual rooms finished in divers colors, har-
monizing with the general decorations. The rooms
are comfortably furnished, affording visitors every
possible convenience, and the fact that the Victor
department is given the most important floor in the
building indicates the high esteem in which Mr.
Roper holds this business.

The Marcellus Roper Co. includes in its Victor
equipment the various stock, sales and efficiency
systems which the New York Talking Machine
Co. has introduced and developed, and which have
been important factors in the success achieved.

“Knocking” at another man’s door may help to
break it down, but it won't open yours.
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75 FULTON ST.

TIFFANY MOTOR CO.

————— MANUFACTURERS OF ELECTRIC MOTORS FOR TALKING MACHINES —————————

NEW YORK CITY

TALKING PICTURES AND SELENiUM.

Samuel Wein Descants on Present Day Imper-
fections of Talking Motion Pictures and Re-
views Dr. Ruhmer’s Contribution and Its
Value with Important Suggestions.

Under the heading “Talking Motion Pictures and
Selenium,” Samuel Wein, who is well known in the
talking machine field through his many years of ex-
perimenting and research, has written the follow-
ing interesting article, which appeared in a recent
issue of the Electrical Experimenter :

“In the present-day talking motion picture 'sys-
tems use is made of simultaneously recording and
reproducing animated objects and sounds by means
of combining the motion picture machine and the
phonograph. The success attained thereby is of
very little practical importance, owing to the diffi-
culty of insuring perfect synchronism. Another
method recently patented was to record the sound
waves from the needle of the phonographic ‘sound
box” on the same film with the motion pictures; the
success attained in this method is of no value at
all on account of the fact that duplicates were im-
possible to make, and not only that, but that the
film in order to reproduce the sounds therefrom
must be a little thicker than what it is; otherwise
the sounds will not be reproduced successfully.

“It is essential to the correct reproduction of the
movements of the persons or objects in combina-
tion with the sound waves that the simultaneous
movements and sounds should be recorded and re-
produced simultaneously in exact synchronism and
that the sound waves which constitute the sounds
should not suffer any variation in the process of
recording and reproduction, but should be recorded
and reproduced without the introduction or ac-
companiment of any other sound waves.

“It is obvious, therefore, that no true record or
reproduction of the sound waves could be made by
any mechanical process or means in which a hard
substance necessary to make the impression comes
in contact with another hard substance, such, for in-
stance, as the recording or reproducing pin of the
phonograph, because the friction caused between
the two hard substances itself creates vibration or
sound waves which accompany, vary or modify the
sound waves which it is desired to record or re-
produce. These are recorded and reproduced with
the latter, proving detrimental to their true acous
tic reproduction. The record, therefore, must be
taken or produced without any contact between the
medium caused to vibrate by the sound waves and
the record or recording substance. It is further
obvious that if the impressions of the movements
and sounds were recorded separately on separate
records, the movements and sounds would be liable
to vary in point of time and fail to synchronize
with each other.

“Another disadvantage of the present-day talk-
ing motion picture machines or systems is that if
the operator either neglectfully or wilfully tears or
cuts out a piece of the film which constitutes the
movements or the actions, the result would be that
a certain amount of action or movement is missing,
but the equivalent in sounds would still be in the
phonographic record, thus showing the device
would soon be put out of synchronism at this point.

“In order to avoid this and to insure correct syn-
chronism the late Dr. Ernest Ruhmer, of Germany
(see Scientific American, July 20, 1901), already in
1901, in his experiments with the ‘photograhpo-
phone,” was the first to suggest that the ‘move-
ments and sounds must be recorded (photographic-
ally) simultaneously, on the same photographic
film.

“For the purpose of collecting or receiving the
sound waves, a sensitive telephone transmitter is
employed to transmit the sound waves electrically
(in the usual manner) from the place where the

sounds originate to the motion picture camera,
which has a source of light so arranged that it will
vary in degrees as to area, quantity, intensity and
corresponding effect of light and shade propor-
tioned to their period and amplitude, simultaneously
with the recording photographically of the succes-
sive movements of the objects on the same film,
“When such a film record is obtained it is repro-
duced by causing light to pass through that portion
of the film containing the picture record of the suc-
cessive movements, and so project them on to a
screen, and also simultaneously cause light to pass
through that portion of the film containing the
photographic sound record, and thence on to a
selenium cell, which is connected in series with a
battery and a loud speaking telephone receiver.”

REDUCES RECORD PRICES.

New Schedule for Columbia ‘“Symphony’” Rec-
ord—*“Grafonola Grand” Now Priced at $350.

The Columbia Graphophone Co. has announced a
material reduction in the prices of the records in
the Columbia catalog designated as the “Symphony”
series. This series comprises a wide assortment of
operatic and concert selections by prominent artists,
many of whom are internationally renowned.

Twenty-five 10-inch records in the series are re-
duced from $2 to $1, five 12-inch single-faced rec-
ords from $2 to $1, fifty-five 12-inch records from
$3 to $1.50 and thirteen records, formerly priced at
$4 to $7.50, to 32 to $3. All of these changes went
into effect on December 1.

The Columbia Co. has also announced the reduc-
tion in price of the Columbia “Grafonola Grand”
from $500 to $350, this change also taking effect
on December 1. At this new price Columbia deal-
ers are afforded a splendid opportunity to institute
an energetic campaign on behalf of the Columbia
“Grand” among their most discriminating patrons,
both from a musical and an artistic standpoint.

Saul Birns, Inc., has been incorporated at Albany
for the purpose of handling pianos, player-pianos,
phonographs and musical instruments. Capital
stock is $5,000. Incorporators: E. A. Brown, S.
and S. Birnzweig, 111 Second avenue, New York.

NEW VICTOR RECORD CATALOG.
Just Sent Out to Dealers This Week—Most

Carefully Edited and Will Be Found Very

Convenient for Reference Purposes.

The Victor Talking Machine Co. has just sent
out to its dealers an announcement of the new gen-
eral record catalog, November, 1915, edition, which
is now ready for distribution. Accompanying this
announcement were two artistic posters of different
size, to be used for advertising purposes. The
larger poster, which is exceptionally attractive, may
be placed in a window to advantage and the smaller
one in the interior of the store.

This new catalog will be advertised in the near
future by double-page spreads in the Saturday Eve-
ning Post and in full pages in all the leading ag-
azines of the country.

The Victor Co. suggests that its dealers give the
distribution of this new catalog careful considera-
ticn, as every new edition costs many thousands of
dollars and in spite of all care there is always a
shortage before the next edition appears.

NEW COLUMBIA MANAGERS.

R. R. Souders Placed in Charge of Minne-
apolis Branch—E. B. Shiddell Now Man-
ager of Southwestern Talking Machine Co.

The Columbia Graphophone Co. announced this
week the appointment of R, R. Souders as manager
of the company’s Minneapolis distributing head-
quarters and E. B. Shiddell as manager of the South-
western Talking Machine Co., Dallas, Tex., Co-
lumbia distributers. Mr. Souders succeeds Jay H.
Wheeler, resigned, and Mr. Shiddell, who has been
assistant to Mr. Souders at Dallas, is promoted to
the management of the branch.

Mr. Souders has been associated with the Colum-
bia Co. for many years, having been connected with
its several interests both here and abroad. He is
thoroughly familiar with all phases of Columbia
methods and policies and his advancement to the
management of the Minneapolis headquarters is a
well-deserved one. Mr. Shiddell was formerly con-
nected with Frank Robins & Co., Havana, Cuba,
Columbia distributers, before joining the “Lone
Star” State forces.

IF YOU BELIEVE |IN MAINTAINING
PRICES, WHICH ARE JUST TO THE PUBLIC
AND JUST TO ALL, TELL YOUR CONGRESS-
MAN THAT YOU BELIEVE IN THE STEVENS
BILL AND THAT YOU URGE ITS EARLY
PASSAGE.

WE MAKE

Tone Arms and Sound Boxes

For all makes of Talking Machines
ALSO

Attachments for Victor, Pathé, Edison
and Columbia Machines

Let us tell you about them before placing your orders

409 Prospect Avenue, N. W.

THE UNION SPECIALTY AND PLATING COMPANY

SPECIALISTS IN PHONOGRAPH PARTS

CLEVELAND, O.
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NEWS OF THE CANADIAN TRADE.

President Dodge, of Columbia Graphophone Co.,
Pays Visit to Headquarters in Toronto—
Frank Stanley Secures Pathephone Repre-
sentation—Edison Week Celebrated.

(Special to The Talking Machine World.)

ToronTO, ONT., December 7.—Philip T. Dodge,
of New York, president of the Columbia Grapho-
phone Co., and connected with various other large
enterprises, paid a visit to Canadian headquarters
in this city recently. He spent a half day with the
firm’s new manager, Ralph Cabanas, and was an
interested visitor in the factory. He was much im-
pressed with the possibilities of the Canadian mar-
ket and with the promise of this country’s future.
Mr. Cabanas recently visited Montreal and Quebec
in the interests of the Columbia lines. Considering
the necessity of assimilating entirely new trade con-
ditions, newspapers, geography, climate, etc., Mr.
Cabanas states that he feels quite at home already
in Canada and imbued with the spirit of optimism
so apparent,

The latest sound-reproducing machine to claim
the interest of the trade is named the “Best-Phone.”
The (Canadian agency is in the hands of J. J.
Brophy and E. G. Bryson, under the name of Best-
FPhone Distributing Co., at 406-408 Yonge street,
Toronto.

The Pathé representation in Ontario has just
been acquired by Frank Stanley, of this city, who
takes over the stock of records, Pathephones and
supplies purchased from M, W. Glendon. Mr. Stan-
ley has adequate display facilities in his new store
on Yonge street and will carry a representative
stock of Pathephones and records for both whole-
sale and retail trade. On opening up in his new
premises this season he added the Columbia line
under the management of Henry Pratt, whose de-
partment is now largely increased.

The Music Supply Co., of this city, has received
papers from its dealer at Brockville, Ont., the Rob-
ert Wright Co,, telling of their big campaign and
the splendid sales results achieved with the Co-
lumbia line.

COLUMBIA RECORD CABINET

DESIGNING SERVICE.—We are design- HERZOG ARI

ers and builders of talking machine and music
cabinets of all kinds Our corps of expert
designers is at the command of any manufac-
turer or dealer, and this staff will gladly sub.
mit original models. Simply give us an idea

of the price that you wish meet and the
number wanted, together with any other data
that will help us to give you our best efforts.

patience to maintain quality;

much more capital. But the proof of this policy is in the

these are at the top of the list as sellers.

A. J. Frieman, proprietor of the Canadian House-
furnishing Co., of Ottawa, is another enterprising
customer on the Music Supply Co.s list. At the
Ottawa Fair they exhibited a full line of Columbia
Grafonolas. The center of attraction was the
Grafonola grand, the $650 electric model, built on
the lines of a grand piano, which so appealed to
Mrs. Frieman that it was installed in the Frieman
home.

Columbia dealers are being notified of the in-
troduction of three types of Grafonolas with elec-
tric motor. These are the “De Luxe,” “Nonpareil”
and “Mignonette.”

F. H. Prockter, head of the National Talking
Machine Co., Ltd., Winnipeg, Man., which is West-
ern distributer of the Phonola talking machines,
visited Toronto recently. Mr. Prockter’s firm also
wholesales a general line of fancy goods in addi-
tion to Phonolas and Odeon, Fonitipia and Jumbo
records.

A feature of Edison week in Toronto was the
“Tone test” recital arranged by the R. S. Williams
& Sons Co., Ltd. The artists were Thomas Chal-
mers and Arthur Ely, in conjunction with the
phonograph, to show the audience how the Edison
recording was so true to life that the reproduction
could not be detected from the original. The R. S.
Williams & Sons Co. gave daily recitals during
Edison week and a dozen Toronto picture houses
used the Edison phonograph.

CALDWELL WITH PATHE (0.

Well-Known Talking Machine Man Joins Sales
Department of This Company—Now on
Month’s Trip to Pacific Coast.

R. B. Caldwell, one of the best-known members
of the local talking machine trade, has become
associated with the sales department of the Pathé
Freéres Phonograph Co., New York. Mr. Caldwell
assumed his new duties the first of the month, and
is now making a trip to the Coast to visit the Pathé
distributers throughout the country.

Mr. Caldwell has been connected with the talk-
ing machine field for the past twelve years, and

Everything you have ever heard about Herzog cabinets
has reflected the ideals of quality.
so much extra labor and so

ever increasing sales, Herzog sales mounting every year to
figures far beyond expectations.

Two specimens of Herzog architecture are herewith
shown (we make several hundred designs all told), and
Our cabinets are

not only for talking machine Records, but for Sheet Music
and Player Rolls.

Become acquainted with Herzog Merit, and look over
our latest Bulletin of Styles.

Ask for copy of “Catalog H.”

FURNITURE CO.

Saginaw, W. S., Mich.

It requires so much

It will give you a truer reali-
zation that quality pays—particularly to you—right on the
firing line where profits depend upon cabinet goodness.

during this time has acquired an intimate knowl-
edge of all phases of the industry, which well
equips him for his important position with the
Pathé Fréres Co. His first trip will be in the

R. B. Caldwell.
nature of a co-operative and service one, as he
will endeavor to extend to the Pathé distributers
trade assistance of a practical nature.

Before leaving for the Coast Mr. Caldwell spent
quite some time in the factories of the Pathé
Freres Co. securing at first hand a detailed knowl-
edge of the constructional and tonal features of
the Pathé products. The information which he
acquired in this- way has aroused Mr. Caldwell’s
enthusiasnr to such an extent that he predicts an
unprecedented era of prosperity for the Pathe-
phones and Pathé discs during the coming year.

DO IT NOW! YOUR INTERESTS ARE
VITAL IN SEEING THAT THE STEVENS
BILL PASSES THE NEXT CONGRESS. IT
MEANS THAT YOUR STOCK WILL BE NON-
DEPRECIABLE, BUT IF THE CUT-RATERS
WIN, THEN LOOK OUT.
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ART CABINETS

VICTROLA RECORD CABINET
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Otto Heineman Phonograph Supply Co.

INCORPORATED
25 West 45th Street
NEW YORK

CHICAGO OFFICES FACTORY
19 West Jackson Boulevard Elyria, Ohio

We manufacture high grade motors

for phonographs. Eight different

styles, playing from one to eight
records with one winding.

TONE-ARMS
SOUND-BOXES

Write for our new catalog
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There are 17 models in the Columbia
Gratonola catalogue from $15 to $350 and
there is sufficient price variely to make
good going every step of the way from

one end to the other.

(Write for “Music Money,” a book “full of meat” for those

dealers interested in quick and frequent turnover of capital.)
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INSTALLS DANCING FLOOR IN STORE.

A. F. Mengel Springs a Surprise on the Trade
in St. Louis—Patrons May Actually Try Out
Dancing Records Before Purchasing.

(Special to The Talking Machine World.)

St. Louis, Mo., December 8—A. F. Mengel, of
the Mengel Co., a West End warerooms, served
a surprise on his downtown competitors when he
announced early this month that he had fitted one
of the Victor record demonstration booths with
a dancing floor, and that hereafter customers would
be welcome to try out any of the new dances ad-
vertised as records. Mr. Mengel says that often
the purchaser does not get the idea the writer
intended to convey in a description of the rec-
ords and buys the wrong one. Also, that the
modern dances become confused and that really
only very expert dancers can tell exactly how
steps will work with certain music without a trial.
Hence the demand for the new sort of demon-
stration room. Mr. Mengel does ot offer to sup-
ply partners for these demonstration dances.

CENSUS OF MANUFACTURES.

Progress of This Important Work Disclosed—
Tabulating and Summarizing the Statistics.

(Special to The Talking Machine World.)

Wasningron, D. C., December 4—The field
census of manufactures, conducted by field agents
of the United States Bureau of the Census, has
been closed, the work of classifying, editing, tabu-
lating, comparing, adding and summarizing the
statistics is now well organized, and the director
states that it should proceed rapidly.

During October preliminary notices relating to
the census of manufactures were issued for fifty-
five cities, making a total of sixty-three since the
work was started. At the corresponding date for
the 1909 report similar statistics had been pub-
lished for only five cities. During October 27,709
schedules were classified, making a total of 279,792
classified to date, and 17,000 schedules were tabu-
lated, making a total of 43,000 tabulated to date.

A large number of establishments failed to make
reports to the special agents, claiming in some in-
stances that they sent their reports by mail, and in
other case it is found that the reports must be
made from offices or establishments not located
in the respective districts of the special agents.
The Bureau is therefore carrying on un extensive
correspondence with manufacturers to secnre
returns and corrections for defective reports.

PATHEPHONE CO0.0OFFICES IN ST. LOUIS
(Special to The Talking Machine World.)

St. Louts, Mo, December 8.—The Pathephone
Co. has leased a suite of rooms in the Real Es-
tate Trust Building, at 810 Olive street, as whole-
sale quarters for this machine. While the Pathe-
phone has been on sale in St. Louis for several
years, there has been no effort to distribute ma-
chines from this city, and this move is said to be
a move toward increasing the number of sales
agencies in this section. Offices will be opened
in the new quarters at once.

NEEDLE SHOULD ONLY BE USED ONCE.

Writer in Scientific American Explains Why
Continued Use of Needle Serves to Ruin
Records—Needle Point Bears Down on Rec-
ord With Force of 9,000 Pounds Per Square
Inch—Travels 1.82 Miles an Hour.

Makers of talking machines urge the public never
to use a needle more than once. The reason for
this is shown by microscopical examinations made
for the Scientific American by J. B. Taylor.

These show that after once playing a 12-inch
record the point of the needle is like an engraving
tool. No serious harm will be done if it be swung
back and used again on the same record, as is
often done in dancing. But a record can be ruined
forever by playing it with a needle that has been
used before on another record, for the sharp
shoulders of the needle will not fit the grooves
of the record, but will scrape or plow these into
nicks on alternate sides.

Mr. Taylor calculates there is a weight of 4
ounces on the point, and the average area of the
bearing surface of the point is 1-36,000 of a square
inch; therefore, it is carrying a weight of 9,000
pounds to the square inch. In playing four records
it travels 2,928 feet—that is, the records travel un-
der it, which amounts to the same thing—at an
average speed of 1.82 miles an hour (2:73 miles an
hour the maximum, .91 miles an hour the mini-
mum). By this time steel has been worn off its
point to a depth of 1-500 of an inch, leaving it
with a point like a chisel.

Columbia Graphophone Company
Woolworth Building, New York

Diamond and sapphire points are all right on
the phonographs that have up-and-down cut
grooves—of the Edison and Pathé type, for in-
stance—but they cannot be used on those that have
lateral-cut grooves such as the Victor and Colum-
bia, for instance, because they do not fit the slot.
If too small they wiggle from side to side, giving
false tones; if too large they jam and quickly
wear out the edges of the grooves.

Steel needles are “sufficiently soft to wear from
an approximate to an exact fit in the first few
revolutions of playing a piece, and yet sufficiently
hard to play the whole of one or two records with~
out wearing down to too extensive a shoulder
bearing, or too long a base bearing for proper
tone-rendering.”

THE AEOLIAN-VOCALION IN BOSTON.

That Line to Be Fea?ured in Store Already
Leased and to be Opened First of Year.

(Special to The Talking Machine « orld.)

BostoN, Mass., December 7.—From all indica-
tions, the Aeolian Co. will present the Aeolian-
Vocalion to the Boston public about the first of
the year. The handsome store at 190 Boylston
street has been leased for this purpose, and in the
window is a large card stating that the store will
be opened for the display of the Aeolian-Vocalion
line on or about the first of the year. The loca-
tion of these Vocalion warerooms is ideal, and the
interest which this phonograph has already aroused
in local musical circles insures its success in this
territory.

models of phonographs in

of price.

NAKED PHONOGRAPHS

There doesn’t happen to be any law about nudity in delivering talking machines.
They can go out naked or clothed, but those who look for the satisfaction of
customers and want the LEAST delivery expenses, usually clothe their different

LANSING KHAKI MOVING COVERS

Lansing Covers are of the highest quality—heavily
padded and quilted. They are made in two grades—
with cotton interlining and with felt interlining. Laasing
Covers guarantee bruiseless and scratchless cabinets;
eliminating excess polishing charges and PAY FOR
THEMSELVES during the FIRST month.

The size shown herein is for delivering small machines cost-

ing $3.85 each, with cotton interlining (Grade B), and $5.60 with
felt interlining (known as Grade A).

Made for All Sizes of Phonographs

E. H. Lansing, Mfr.,
611 Washington St.

Samples on receipt

Write for Booklet

BOSTON, MASS.
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FROM OUR CHICAGO HEADQUARTERS

E. P. VAN HARLINGEN, Manager
HENRY S. KINGWILL, Associate

World Office
Consumers’ Bldg. 220 South State St., Chicago
Telephone: Wabash 5774

(Special to The Talking Machine World.)

CHicaco, ILL., December 10.—The local talking
machine trade is now witnessing (if it has time to
witness) the busiest thirty days in its entire his-
tory.

In every department of the industry trade rec-
orl!s are being smashed and all of the old stand-
arcs of business measurement have gone by the
boards.

“It used to be a business, but now it is an indus-
try,” sa.d one of the big men in Chicago’s music
trade last week. “What a few years ago was a
mere toy is now a musical instrument of limitless
versatility and therefore limitless appeal, and it is
just beginning.”

Officers of the principal companies are a unit in
saying that the demand for talkers shows an in-
crease of fully 300 per cent. over last year. This
should be discounted, however, as numerous deal-
ers have filed orders with more than one distribu-
ter, hoping that if they cannot get machines of a
certain type from one jobber they can from an-
other.

There is, of course, the last-minute rush by
dealers who neglected to stock up when the op-
portun ties presented themselves, and they have
heen in strong evidence around town in their ef-
forts to repair their mistake. Records are in com-
rarz* ly good shape. An immense demand had
been 1ooked for and preparations were made by
the pressing plants, so that to-day dealers are hav-
ing their record orders filled practically complete.
This s an excellent thing, for in addition to the
extremely heavy holiday sales there is the added
influence which the dealers are using to boom the
record and the record certificate as an ideal Christ-
mas gift to the talking machine owner. The public
has been thorougily acquainted with the advan-
tages of the glove and umbrella certificates and
have fallen in line for the record certificate with
case.”

Although dealers have had tremendous difficulty
in securing stocks, they are nevertheless doing
some excellent advertising, and this has been sup-
plemented by talking machine manufacturers, all of
whom have caused to be inserted in the dailies some
excellently written publicity ranging from ads of a
few inches to full page talks on quality.

Manufacturers of accessories are now getting in
their best work, for most dealers are planning ag-

gressive action in this direction, not only during
the holiday season, but immediately afterward,
when the proud new owner of a machine feels the
necessity of having these things.

A. D. Geissler Loses Uncle.

A. D. Geissler, vice-president of the Talking Ma-
chine Co., was in Chicago this week for the pur-
pose of attending the funeral of his uncle, Charles
McCorkle, who died December 8 at his home in
Chicago. The funeral was held at Evansville, Ind.,
which is the family home. The deceased, who was
in the wholesale lumber business, was a brother of
Mr. Geissler’s mother.

Victor-Cheney Suit Postponed.

The preliminary injunction asked by the Victor
Co. in its suit against the Cheney Talking Machine
Co. has been waived by counsel for the plaintiff. A
deposition will be taken from Rudolph M. Hunter,
patent expert for the Victor Co., at Philadelphia
on December 15 by attorneys for the Cheney Co.
Ten days later John F. McElroy, patent expert for
the Cheney interests, will make a deposition and
be examined in Chicago by the Victor Co.’s attor-
neys. The date will be then set for trial in open
court before Judge Carpenter, at which the testi-
mony of a number of other witnesses will prob-
ably be admitted. No date for the trial can be de-
termined upon for some time, but it will probably
be round February 1.

Talking Machine Co. Enjoying Rush Business.

The Talking Machine Co., like the others, is
busily engaged in efforts to deliver as far as pos-
sible the machine orders of its patrons, and Sales
Manager R. J. Keith and his associates have been
kept very busy in the effort to supply the demand.

“The record situation is in good shape,” said Mr.
Keith to The World, “and despite the fact that
business is breaking all records we are filling or-
ders particularly complete. With machines, of
course, it is not so good, in spite of the fact that
the Victor Co.s capacity has been increased by
50 per cent. I just returned from the factory at
Camden, where it is quite evident that evervone
connected with the institution is doing his or her
best to relieve the situation. The move of the deal-
ers to stock up on standard records some time ago
was a good one, as it has aided that department of
the business very materially and permitted more
concentration on the machine side. We regret very
much being unable to deliver to numerous dealers

with whom we have not done business before, but
we feel that it is our duty to stand by the dealers
who have been our patrons throughout the year,

“The strain of the work has not been without its
victims, George Cheatle, for instance, having found
it necessary to go to California with his wife,
where he is enjoying relief from work and a nerv-
ous strain. He is on a ranch near Sacramento.

“We feel that the Talking Machine Co. set a new
standard in service this week. Upon receiving
word in the morning of three new records, we
printed and delivered notices for the same, to-
gether with requests for the dealers’ reservations,
by 11 o'clock in the morning of the same day. By
3 o'clock we were receiving replies and orders both
by telephone and special delivery.”

Mrs. Frances Clark, of the promotional depart-
ment of the Victor Co., passed through Chicago
this week on her return from the exposition, where
she spent three or four months in connection with
the Victor exhibit there. Mrs. Clark reported that
there were about 2,500 people who visited the Vic-
tor temple right up to the last day.

C. J. Schulz Is Killed.

C. J. Schulz, dealer of Kenosha, Wis., was killed
on Tuesday morning of this week when crossing
the tracks of the Chicago & Milwaukee Electric
Railroad in his automobile. He was struck by a
rapidly approaching train, which completely de-
molished his machine and killed Mr. Schulz in-
stantly.

Empire Security Co. Capital Increased.

The Empire Security Co., of 1856 Continental &
Commercial National Bank Building, has increased
its capital from $500,000 to $1,500,000. The com-
pany’s business has steadily increased under the
careful direction of President Louis H. Grimme,
whose twenty-five years of banking experience are
standing him in good stead in dealing with the
piano and talking machine dealers’ business and in
the purchase of instalment paper.

The Rotary Club Exhibits.

Edwin C. Barnes, president of Edwin C. Barnes
& Bros, Chicago representatives of the Edison
dictating machine, is being given a great deal of
publicity pictorial in text in the Chicago dailies
in connection with the Rotary Club’s annual busi-
ness show, of which he is manager. The exhibition,
which opened to-night and continues to-morrow af-
ternoon and evening, utilizes the entire second floor
of the Hotel Sherman. As is well known, the
membership of the Rotary Club is confined to rep-

(Continued on page 31.)

Needle
Cutter No.2

Order from your regular Dis-
tributor—we sell to Jobbers only

Fibre Needle Cutter

The WADE embodies the right principle, worked out through long experience.
needle at an angle resulting in the best tone. The WADE cutters are made of the best steel and are absolutely guaranteed.

The Wade

THE W ADE_THE PRACTICAL

The WADE has a self-
acting stop, which pre:
vents waste and enables
one to get from 12 to 15
perfect playing points
from one fibre needle.
No. 2 has a douhle action,
making it especially easy
to operate. No. 1 is a
very popular cutter
which has given excellent
service. You save more
than douhle the price of
the Wade in the re-
pointing of the first 50c.
worth of needles.

RETAIL PRICES —No. 1, $1.50; No. 2, $2.00

WADE & WADE,

THE WADE

It trims the

It is simple, durable and accurate.

Needle

Cutter No. 1

3807 Lake Park Ave:
CHICAGO, ILL"
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resentatives of one house in a line, but there are no
less than 160 handsome exhibits. The preparation
of the exhibit has involved an immense amount of
work, and no one can be more qualified for the
task than the energetic Barnes. Of course, Edwin
C. Barnes & Bros. have a booth, where the latest
models of the Edison dictating machines are to be
demonstrated, and in another part of the floor dem-
onstrations are given of the Edison “Telescribe,”
the wonderful device by which permanent records
are made of both sides of telephone conversations.

E. H. Uhl, manager, and F. H. Siemon, assistant
manager, of tae Rudolph Wurlitzer Co., have an
attractive booth, in which a Victrola XVI helps to
entertain the visitors.

Durand a Visitor.

Nelson C. Durand, vice-president and in charge
of the dictating machine department of Thomas A.
Edison, Inc., spent a day or two this week at Ed-
win ‘C. Barnes & Bros. He was unable to stay
over for the Rotary Club exhibition, but left for
short trips to points further West.

Wade Has Biggest Year.

Wade & Wade, manufacturers of the Wade fibre
needle cutter, report that this has been the heaviest
year in the history of their business The demand
has been so great that it has taxed the company’s
factory on Lake Park avenue to the utmost this
fall to care for the demand. In view of the con-
gested condition of affairs and the conditions of
the raw material market, S. O. Wade advises the
trade to place orders early so that there may be no
delay in supplying the large demand which always
arises from owners of new machines after the
holidays.

Working for the Stevens Bill.

James F. Bowers and L. C. Wiswell, of Lyon &
Healy, both of whom are members of the National
Talking Machine Jobbers’ Association campaign
committee on the Stevens Bill, have been doing very
vigorous work along that line and have been in
communication not only by mail but in person with
Illinois and other Middle Western representatives.
Even trips to points in Illinois to lay the matter
before Congressmen in person have been inade.
Both gentlemen, while optimistic regarding the
final outcome, still recognize that important inter-
ests are opposed to the measure and urge every
member of the trade to exercise continual vigi-
lance in keeping the matter before the Con-
gressional representatives and those who have in-
fluence with them.

Cover Support Meets with Success.

The Chicago Hinged 'Cover Support & Balance
Co. is having notable success with its specialty. A
number of manufacturers have already adopted it
for their product and the company is now supply-
ing them in large quantities. Ome of the many
enthusiastic letters which the company has received
is that from John H. Steinmetz, president of the
Empire Talking Machine Co., of this city, in which
he says:

“I consider that the Empire Talking Machine
Co. was especially fortunate in being able to pre-

sent its new Model B machine to the trade with
your cover support and balance as regular equip-
ment, and in my opinion this is one of our best
features and one that the dealer can use to advan-
tage, because the buyer will be quick to appreciate
its many advantages as compared with the old style
cover support. ‘With your support the cover can
be raised or lowered with one hand, something
that is necessary when holding records, and the
weight of the cover is entirely eliminated. With
all these advantages your device is so simple that
there is no chance for it to get out of order, no
matter how long or how often it may be used.”

Charles F. Winegar, sales manager of the Chi-
cago Hinged Cover Support & Balance Co., left
on Tuesday of this week on an extended trip to the
East. He will visit Philadelphia, Boston, New
York and other points, and on his return will see
the Canadian manufacturers and some of the large
Middle Western cities. Besides the manufacturers
he will also call on a number of the larger dealers.

The “Orotund” Sound Box.

The Combination Attachment Co., of 624 South
Michigan avenue, is greatly encouraged with the
reception given the Orotund sound box, which it is
introducing in addition to the other excellent
talking machine specialties manufactured by it.
‘The company has received many compliments on
the Orotund because of its various distinctive fea-
tures and the very excellent reproductive results it
obtains. The quality of tone is exceptionally gvod
when playing either the lateral or hill-and-dale cut
records. One of the principal merits claimed for
it is the practical elimination of scratching and
metallic sounds.

P. T. Dodge a Visitor.

P. T. Dodge, president of the Columbia Grapho-
phone Co. visited 'Chicago on Tuesday of this
week. Mr. Dodge undertook the flying trip that
he might be better acquainted with the activities
of the company which he directs in relation to the
Western holiday business. While here Mr. Dodge
told of the new additions and improvements that
were being made to the Columbia plant at Bridge-
port, which will increase the company’s output very
materially. The latter information was especially
interesting to District Manager W. C. Fuhri, to
whom the remarkable excess of the demand over
the supply has been the only regrettable feature of
recent business. In this connection, Mr. Fuhri said
that the increase in demand was at least 300 per
cent. over the demand of last year. This was
more than the increase in the factory output, and
serves as an excellent illustration of the thriving
demand for the company’s goods. Mr. Fuhri re-
ported that business in Minneapolis and St. Paul,
where he recently visited, was exceptionally good.
with every prospect of a long continuance of such
conditions.

“The new electric Grafonolas, which retail at
$150, $200, $250 and $350. are ‘taking’ with the pub-
lic in wonderful shape,” said Mr. Fuhri. “They
are proving absolutely satisfactory and their ad-
vantages are becoming more apparent all the time.”

An excellent way to illustrate the smoothness of
operation of the Columbia electric motor was dis-
covered by A. T. Boland, manager of the retail
sales department of the Columbia Co. Mr. Boland
had mounted the motor board in the show window
in such a way that a mirror placed beneath the
motor and set at an angle demonstrated to the
passing throngs the motor’s easy running operation.

Enjoys Big Eastern Orders.

H. T. Schiff, president of the Vitanola Talk-
ing Machine Co., of Chicago, is spending the week
in New York City.

The popularity of the Vitanola line in the East-
ern States has grown by leaps and bounds, and
this is the second trip this month which Mr. Schiff
has been obliged to make in connection with the
work of delivery.

“We take a great deal of satisfaction in being
able to say that those dealers who contracted with
us some time ago are not being disappointed in
deliveries now,” said Mr. Schiff to The World.
“Of course, there have been a large number of or-
ders recently which we were obliged to reject for
the simple reason that while we appreciate the busi-
ness we feel that the dealers with whom we made
arrangements some time ago have a prior claim to
our attention, and in this connection the work of
taking care of our people alone has been as much
as we can handle. On my last trip to the East I
was favored with a number of surprisingly large
orders, one house alone making arrangement for
the delivery of 5,000 machines. Qur business in
the manufacture of machines designed according
to private specifications has also been wonderfully
increased. This department is becoming one of the
principal ones of our business, and inte the special
machines which we produce we are incorporating
the same high degree of quality and attention to
detail that we do in the case of our own lines. We
are also now placing upon the market jewel-pointed
needles and have two varieties, those suited for
hill-and-dale cut records and those suited for
lateral cut records. We are receiving numerous
orders in this department also and are making a
special price on goods in large lots.”

F. K. Dolbeer a Visitor.

F. K. Dolbeer, credit manager for the Victor
Talking Machine Co., was in Chicago for a day
this week. He left here for Minneapolis, and after
visiting some of the other Western jobbing points
will return to the East via Chicago in about ten
days.

Lyon & Healy’s Largest November.

“Yes, November was the largest month in the
history of the talking machine department of
Lyon & Healy,” said L. C. Wiswell. “Of course,
the shortage on machines is great. At the same
time shipments from the factory have been much
greater than last year, but the demand has, of
course, increased in much larger ratio. The way
December has started out it is also going to be a
record breaker, although it will have to go some
to beat the last month of last year, which was the

(Continued on page 33.)

Sectional View ShowingHow

It Operates

CHICAGO HINGED COVER SUPPORT & BALANCE CO.

HERE IT IS—-THIS IS

CHICAGO HINGED COVER SUPPORT AND BALANCE

A.—Cover Connection.

B.—Where Apex of Bell Crank Lever is Attached to Cabinet, Forming a Fulerum.
C.—Point at Which Tension is Adjusted.
D.—Slot at Edge of Motor-Board Where Arm Emerges.

The tension of the spring reacting through the application of the lever exactly
equals and counterbalances the weight of the top. As a result, the cover cannot drop
to smash itself or fingers. It does not require two—or even one hand—to raise the
top, a mere touch—enough to overcome inertia—being sufficient. This leaves hands

free o adjust records.

Models Will Be Sent to Interested Manufacturers and Illustrated Information

to Dealers.

144 S. Wabash Avenue, CHICAGO
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\'VITANOLA
S | TALKING MACHINE COMPANY
U HAS MADE GOOD!

Months ago we contracted with dealers to
supply them with goods.

We anticipated a tremendous business and
prepared our stocks accordingly, with the
result that TO-DAY we are making prompt
deliveries and our dealers are not getting
mere promises but the actual goods!

WE WILL TAKE CARE OF YOU!

If you join the ranks of VITANOLA dealers for the year 1916 you can rest assured that
YOU will be taken care of—month in and month out—busy season or not!

We manufacture high-grade talking machines for usé as special lines built according to
your own architectural ideas and following your own specifications.

We make machines that are absolutely equal in quality and appearance to any standard
machine at a great reduction in price. We have no five million dollar advertising cam-
paign to pay for and we give you the difference in the goods themselves. If the combina-
tion of low prices and thorough quality appeals to you—

YOU WILL BE OUR CUSTOMER!

There are reasons why we can do this.
Write to us and we will tell you what
they are.

VITANOLA viciive COMPANY

17 N. Wabash Avenue
CHICAGO

We manufacture motors, tone arms,
sound boxes, jewel p,oints and accessories
and can quote attractive prices to quan-
tity buyers. Samples of 3 styles, jewel
points, mailed on receipt of 50c.
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largest December up to that time. Tae rush or-
ders we are receiving even from dealers who or-
dered very early and thought they were prepar-
ing amply for the holiday trade, is of a nature
showing that business is exceedingly active in the
country. In fact, I think the holiday trade has
opened considerably earlier than usual. This is
indicated by the experience of our own Chicago
retail trade, as the sales each day are running very
much heavier than was the case last year, and we
never had so many mach.nes purchased early for
delivery on Christmas day.”

Lyon & Healy’s Victrola advertising in the Chi-
cago dailies has attracted much attention in the
trade, and many dealers have written the house
from time to time asking permission to reproduce
the illustrations in their local advertising. The
house has just issued a pamphlet showing repro-
ductions of twelve of the illustrations, matrices of
which will be furnished for a dollar each. The
illustrations, as those wio have followed Lyon &
Healy's splendid Victor advertising know, are
wonderfully attractive and convincing and are
strong in the human interest factor. This is only
the first of a series of these illustrations which
will be offered the Lyon & Healy Victor dealers
from time to time. Those shown in the present
pamphlet are not offered especially for Christmas
advertising, but can be used for six months to
come,

Lyon & Healy are sending out to their retail
customers in Chicago a neat booklet of Christmas
suggestions. It tells the recipients what they can
buy for their Victrola friends. There is a well
selected list of records especially adapted for the
holidays, and the Lyon & Healy fibre needle cutter
and record albums are illustrated and described.
Special gift packages for Christmas gifts of rec-
ords are used. There is also a reproduction of
Lyon & Healy’s record certificate, something the
house has used for several years. It is on the same
order as the glove and mercantile certificates sold
by the dry goods houses.

The January list of the Victor Co, will contain
two double-faced records of special interest to Chi-
cagoans. They represent four selections by the
Imperial Quartet of Chicago. This quartet went
to Camden with Mr Wiswell last summer, and
the resultant records promise not only to be very
large sellers in Chicago, but to spread the fame of
the Chicago singers abroad. The selections are
“Perfect Day” and “My Ain Folk” on one disc,
and the “Cross Bow” song from “Robin Hood”
and “’Way Down Yonder in the Cornfield” on the
other.

Personals and Visitors.

Recent visiting talking machine dealers included
a number from the Badger State. They were Mr.
Marks, in charge of the talking machine depart-
ment of the Schuester Co., Milwaukee; Mr. Marks,
Jr, of the Herzfeld-Phillipson Co., Milwaukee;

used on a talking machine.
any other sound-box.

delicate and minute vibrations,
records.

a minim.
to improve his conditions.
$4.00 prepaid.

“Orotund.”
TERMS—Strictly cash with order.

Joseph Pitts, of Kenosha, and C. B. Towsley, of
Fort Atkinson.

Other dealers in the city were M. L. Bennett,
Alma, Mich.; J. B. Johnson, Jacksonville, Ill.; A.
Lowenste.n, of Valparaiso, Ind, and A. Livingston,
who recently took over tae C. S. Stewart business
at Bloomington, Ill.

H. V. Burgee is an addition to the -retail sales
forces of the new Pathé Pathephone Shop at 15
East Adams street.

C. R. Ely, wholesale representative of the Co-
lumbia Co., assigned to special work, was in Chi-
cago for a saort visit en route to the Coast, where
he will be for sixty days.

E. P. Bliss, who travels for the talking machine
department of Lyon & Healy in Michigan and In-
diana, was confined to his hotel here for ten days
with a severe attack of tonsilitis, but is again able
to leave for his territory this week.

Among the visiting dealers the past few days
were Mr. Williams, of the Raymond Furniture
Co., Sault Ste. Marie, Mich.; E. D. Allington,
Freeport, lll.; Edward Burr, of E. L. and A. M.
Burr, Rockford, Ill.; R. Bannon, Morris, Ill.;
George Eichholz, Milwaukee, Wis.; George Wis-
well, of the West Piano Co., Joliet, 111.; M. M. Mar-
rin, Grand Rapids, Mich.; F. J. Berberet, Spring-
field, Ill.; A. B. Crosby, Aurora, Ill.; F. F. Dawson,
secretary and treasurer of the Grafonola Co., of
Lincoln, Neb., and Mr, Noelck, of Noelck & Paus,
Sturgeon Bay, Wis.

O. T. Johnson, Galesburg, Ill.; Thor Norberg,
Moline, 11l.; S. Von Fossen, Beardstown, Ill.; B.
Livingstone, Bloomington, 1ll.; Harry A. Healy,
Kentland, Ind.; H. B. Hughes, Oshkosh, Wis.; H.
H. Kassler, La Porte, Ind., were other dealers visit-

THE “OROTUND"” SOUND

The “Orotund,” without any exception, is the most scientific reproducer ever
It represents a number of exclusive meritorious features, not to be found in

A new diaphragm positively more susceptible to overtones, as well as the most
i when playing either

A marvelous feature of the “Orotund” is reducing the scratch and metallic sounds to
The “Orotund” will impress the manufacturer of talking machines who desires
Sample to dealers complete, with jewel points to play all hill and dale records,
IMPORTANT—Mention the make of machine on
Satisfaction guaranteed.

Special discounts to jobbers and dealers in quantities.
Dealers will find the “Orotund” a ready seller with any make of machine.

Combination Attachment Co., 3:3.io2°,5>

Srrc

BOX

lateral or hill and dale cut

which you wish to use

624-626 So. Chicago

ing the great central market in an endeavor to
hasten deliveries.

The Doyle Furniture Co., of Galesburg, Ill, has
acquired the talking machine business of G. D.
Swanson, of that city.

Ross P. Curtice and his wife passed through
Chicago on their way to visit the factories of the
Victor Co. at Camden, N. J. Mr. Curtice went in
the interests of his Victor distributing business.

Elizabeth Spencer in Tone Test.

Elizabeth Spencer was heard in a “tone test
concert with the Edison disc at Govan Hall,
Broadway and Wilson avenue, Wednesday evening
of this week, assisted by Abraham Bond, violinist.
The concert was given under the auspices of the
Broadway Diamond Disc Co. A similar recital
will be given at the Englewood Masonic Temple
to-night by Tegtmeier Bros., the Edison dealers
of that locality.

The Six Best Sellers.

Six of the popular numbers in the Victor library
this month are: “A Perfect Day  and “Mother
Machree,” by the McKey Trio; “There’s a Little
Lane Without a Turning” and “You'll Always Be
the Same Sweet Girl,” “When You're in Love
With Someone Who Is Not in Love With You”
and “To Lou,” “Down in Bom-Bombay” and “My
Little Girl” (one-steps), ‘“Georgia Grind” and
“Tulip Time in Holland.” “Adeste Fidelis,” sung
by John McCormack, is one of the most popular
of the Red Seal records.

Six of the popular Edison records are: “When
T Leave the World Behind” and “My Sweet Adair,”
“Whistling Rufus” and “Ragging the Scale,”
“Aloha Oe, Medley” and “Haipio Medley,” “Dingle-

(Continued on page 34.)
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Model C—$75.00.

YOU SELL EMPIRES.

429 South Wabash Ave,

» Talking Machines

Meet Every Situation and Beat All Competition

as no other Talking Machine does. They offer every worth-while feature of other makes,
while all the weak points of the others have been eliminated. Yet you have a machine to
offer your trade at a price never before featured on a high-grade talking machine.

The Empire Machine Plays All Disc Records
without the bother of assembling additional parts.
Model B equipment includes Automatic Stop, Patent Cover Support and Tone Mod-

COSTS YOU LESS. EVERY EMPIRE GUARANTEED.
As a dealer you'll appreciate our liberal, open and above-board methods.
We furnish beautiful literature printed in two colors free—also
strong, convincing newspaper advertising copy and electros.

WRITE TO-DAY FOR COMPLETE PARTICULARS.

Empire Talking Machine Company

JOHN H. STEINMETZ, President

CHICAGO, ILL.

WE HELP

Model B—$100.
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Dangle” and “I Wish I Was,” “Habanara” and “All
Hail, Thou Dwelling Lowly,” “Ave Maria” and
“Explanatory Talk.”

Six Columbia sellers have been: “Never Mo’”
and “Purpostus” (Bert Williams), “Frank Tin-
ney’s First Record” and “Frank Tinney’s Second
Record,” “Back Home in Tennessee” and “To
Lou,” “Trust Scene” and “Restaurant Scene”
(Weber and Fields), “Kaiwi Waltz” and “Hono-
lulu Rag,” “Blue Danube Waltz” and “The Three
Jewels” (which is most fascinatingly played by the
Royal Marimba Band).

To Introduce New Phonograph.

Elmon Armstrong, Western representative of the
Coté Piano Co., with offices in the Republic Build-
ing, announces that Edmond Coté has completed
arrangements for the organization of the Edmond-
son Phonograph Co., which is to be a subsidiary
concern of the Coté Piano Co.

“Samples of our $200, $150 and $100 machines
will be on display in a couple of weeks,” said Mr.
Armstrong to The World, “and on January 1 in-
struments retailing at $75, $50, $40 and $25 will be
placed upon the market.”

Al Is All Right.

Sir—An Irish policeman came in to buy a phono-
graph record. “Do you wish to hear some of John
McCormack’s?” 1 said. “Sure, and I don’t think
much of McCormack’s voice,” he replied. “Why,
he and Alma Gluck are the two greatest ballad
singers in the world!” said I. “McGluck’s all
right,” said he. G. W. M.

CHANGES IN FINANCING

In the Talking Machine Industry—An Inter-
esting Interview with Evan Rees of the Ham-
ilton Investment Co. on This Important
Subject—Many Inquiries from Dealers.

(Special to The 'l;alking Machine World.)

CHicaco, IrL., November 10.—In an interview
wita The Talking Machine World to-day Evan
Rees, of the Hamilton Investment Co., remarked
upon the noticeable changes in financing the talk-
ing machine business of the present day. Mr. Rees
said: “With the approach of the new year and the
ending of the old we are receiving large numbers
of inquiries from dealers who now propose putting
their business with the manufacturers of machines
upon a cash basis, and from others who feel that
the general improvement in conditions warrants a
further expansion of their individual business. The
proposition of putting their business upon a cash
basis and obtaining cash from a company of our

character and facilities, rather taan borrowing
from the banks, is growing more popular every
day. With the banks a specific sum of money must
be repaid at its specific time. With us, when a sale
is made of installation paper to us, the proceeds
from the collections of the accounts automatically
take care of the obligation”

BUILDING UP A GOOD TRADE.
The Empire Talking Machine Co. Find a Good
Demand for the Products Which They Are

Producing—Attractive Folders Prepared.

(Special to The Talking Machine World.)

CHicaco, Iie, December 9.—Tae Empire Talk-
ing Machine Co., 429 South Wabash avenue, Chi-
cago, of which John H. Steinmetz is president, is
not only offering the talking machine dealer ma-
chines of exceeding attractiveness, but is also pre-
pared to furnish him with ammunition for inaugu-
rating and prosecuting an effective sales campaign.
The line at present consists of two handsome styles,
the Model B, designed to retail at $100, and the

Model C, at $75. These instruments have an un- -

usual equipment for machines of their price, in-
cluding automatic stop, patent cover support and
tcne modifier. Both machines are equipped for
playing all disc records. The cases are most at-
tractively designed, and Mr. Steinmetz, in offering
the Empire to the trade, does so in the conviction
that the macaines will appeal strongly because of
tlieir attractive appearance, excellent construction
and tonal effectiveness.

Very attractive folders, printed in three colors
and attractively illustrated, setting forth the strong
points of the Empire, are furnished dealers in
quantities ready for mailing, with the exception of
addressing and mailing. In addition, a series of at-
tractive, illustrated advertisements have been pre-
pared for the dealer’s use in his local papers.

Mr. Steinmetz has already booked a volume of
business in the new machines which speaks elo-
quently of the hit they have made with the dealers
to whom they have been presented.

IN NEW WHOLESALE QUARTERS.

The Sonora Phonograph Co. Have Spacious Of-
fices at 320 So. Wabash Avenue, Chicago.

(Special to The Talking Machine World.)

‘Caicaco, Itr., December 10—The Sonora Pho-
nograph Co. of Illinois, distributer of the Sonora
phonograph, is now settled in the new wholesale
quarters upon the sixth floor of the building at
320 South Wabash avenue. The old retail depart-
ment continues as before at 305 South Wabash
avenue.

The demand for Sonora machines has grown so
strong in the Middle West that President William
F. Martin and his associates found it necessary to
immediately arrange for greater facilities. This
they have done, and have secured sufficient space to
afford every opportunity for giving the best serv-
ice to Sonora dealers. The new quarters will also
aid greatly in the work of the last-minute Christ-
mas deliveries.

O'NEILL-JAMES CO. AFFAIRS.

(Special to The Talking Machine World.)

Cuicaco, Irr, December 7.—In a hearing yes-
terday of the petition of the Columbia Grapho-
phone Co. asking title to certain assets of the
O’Neill-James Co., bankrupt, Referee in Bankrupt-
cy Wean dismissed the petition for want of equity
and decided that the property belonged to tae es-
tate. The assets in question consisted of 3,600
records of special design and approximately thirty
talking machnes. Henry T. Martin, attorney for
the trustee, will shortly file a petition asking leave
to sell the assets.

“TONE-TEST” OF EDISON.DISG PHONOGRAPH IN CHICAGO.

Noted Artists, Headed by Mlle. Alice Verlet, Participate in Concert Given at Orchestra Hall
Under Auspices of the Phonograph Co.—General Demonstration Arouses Enthusiasm.

(Special to The Talking Machine World.)

CHicAco, ILL., December 6.—A remarkable “tone
test” of the Edison disc phonograph was given last
Tuesday evening at Orchestra Hall under the
auspices of the Phonograph Co., the Edison dis-
tributer for this zone. Mlle. Alice Verlet, the Bel-
gian prima donna, formerly of the grand opera
companies of Brussels and Paris, and who is a
favorite Edison artist, was heard in recital, singing

distinctive and unequalled.

create talking machine sales.
RETAIL PRICE $1 PER DOZEN.

FAST BECOMING UNIVERSAL
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PATENTED APRIL 15, 1913.

MUSIC LOVERS’ CHOICE

Tusko needles not only last indefinitely and eliminate all
scratching, metallic and foreign sounds, but they give absolutely faith-
ful reproductions of the voice or instruments of the recording artists.

Pure, soft, but of wonderful carrying power, the Tusko tone is

These needles are homogeneous. No fibre to “trill” or ““bu-r-r.”

To demonstrate the Tusko is to make a pérmanent customer.
There is money in handling Tusko needles. More than that they

TUSKO MFG. CO., 5513 Kenwood Ave.,, CHICAGO

REGULAR DISCOUN'I:S APPLY.

with her own records in a remarkable program.
She was assisted by Arthur L. Walsh, violinist, and
a member of the New York Philharmonic Orches-
tra. Almost every seat in the immense Oichestra
Hall, seating 2,500 people, was taken. Tlre big aud-
ience was a decidedly enthusiastic one and gave
continual evidence of its appreciation of the dif-
ferent numbers.

J. E. Curtis, supervisor of Edison interests in
this zone, introduced Mr. Walsh, who gave a brief
talk on the development of the Edison disc, ex-
plained the significance of the “tone test,” and then
introduced Mlle. Verlet, who first sang the “Caro
Nome” solo from “Rigoletto” with the diamond
disc re-creation of her voice. At times the singer
would pause, permitting the voice from the phono-
graph to be heard alone for a few phrases in order
to give the opportunity for comparison. It was a
marvelous test and a daring one, and demonstrated
the remarkable reproduction of tone quality and
color, and this was continually commented upon
by members of the audience.

The other numbers which Mlle. Verlet sang with
her records during the evening were the Strauss
“Voce di Primavera” (“Spring Voices”), “The
Jewel Song” from Faust, “The Parigi O Cara” and
“Addio del Passato” arias from “Traviata,” and
“O Belle Nuit,”" from “Tales of Hoffmann.” The

- latter record reproduced the voices of Mlle Verlet

and Margarete Matzenauer. For this selection Mr.
Walsh supplied a violin obligato.

Mr., Walsh also played second violin to the rec-
ord of “Cui’s Orientale,” by Albert Spalding, and
in unison with Schubert-Wilhelmz “Ave Maria,” by
Carl Flesch. He was also heard in “Mediation,”
from “Thais,” in unison with the re-creation of
Albert Spalding’s rendition of the number.

A notable feature of the evening was the record
of the piano solo, Leschetizky's “Two Larks,”
played by Andre Benoist. The difficulties presented
in the reproduction of the tones of the piano were
well recognized, and this number was hailed by the
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audience as a masterly bit of recording. Other
records were the tenor solo “Tu che a Dio spiegasti
I'ali,” sung by Giuseppi Anselmi, and the intro-
duction to the third act of “Lohengrin,” recorded
by the American Symphony Orchestra.

The next morning those who had been so de-
lighted with Mlle. Verlet's remarkable vocal art
were delighted to read in the dailies that she had
been engaged by Director Campanini, of the Chi-
cago Grand Opera Company, to sing in a series of
special performances of “Mignon,” her first appear-
ance being on December 11.

C. E. Goodwin, general manager of the Phono-
graph Co., was highly pleased with the result of the
recital. “It represented an immense amount of
work, as you may imagine, as we could have filled
a much larger auditorium than Orchestra Hall. As
a matter of fact, we received many more applica-
tions for tickets than we could supply. That the
recital was an immense success is shown by a per-
fect deluge of congratulations, verbal and written,
which we have received. Here is a postal from
Prof. Star W. Cutting, of the University of Chi-
cago, who is the owner of an Edison disc phono-
graph, and who says: ‘The concert was a great
success. It demonstrated convincingly the abso-
lutely faithful re-creation of tone quality, vocal and
instrumental. It did this in the presence of enough
of Chicago’s music lovers, including some excellent
musicians, to be the best possible means of intro-
ducing the Edison disc to this part of the world.”

Mr. Goodwin and Henry F. K. Babson, of the
Phonograph Co., attended the opening of the Edi-
son Shop in Detroit in its new building at 256
Woodward avenue, that city, which was held on
December 2.

The improvements at the Chicago Edison Shop,
made to, give them the needed increased facilities
in time for the holiday business, have been com-
pleted. They secured six new record demonstra-
tion rooms on the second floor and three large and
exquisitely furnished machine salesrooms on the
fourth floor. Two of the latter are decorated after
the Japanese style with tapestry hangings and
panels.
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PROMPT DELIVERIES ON ALL ORDERS

TO INCORPORATE MUSIC SHOP.

Fischer's Music Shop, Talking Machine Dealer
in Kalamazoo, Mich., Plans Expansion.

(Special to The Talking Machine World.)

Karamazoo, MicH., December 7.~ Plans are now
under way for incorporating the “Fischer Music
Shop at Gilmore’s” in this city, with a capital stock
of $15,000, of which $9,000 will be paid in.

The Fischer Music Shop has for some time past
been located on the third floor of Gilmore’s de-
partment store, one ‘of the largest stores in this
city, and has handled Victrolas, Grafonolas and
records, as well as other musical goods, including
sheet music, with much success. Charles L. Fischer,
leader of two of the principal orchestras of the
city, is head of the business, and under tae corpo-
ration will have associated with him Harry Beach,
of Lansing. It is planned to broaden the scope of
the business materially, so as to make it the musical
center of the city.

MAKE DISPLAY OF PRODUCTS.

Tae Pierce-Goodell Piano Co., Beaumont, Tex.,
had a splendid exhibition of the musical instru-
ments which it handles in the recent South Texas
State Fair held in that city. The company made a
very handsome display of the newer styles of Vic-
tors, including an electric Victor-Victrola. It also
showed a Kohler & Campbell player baby grand
and a Fischer piano in art finish. The booth was
very artistically arranged, and the Kohler & Camp-
bell player grand was sold before the fair was over,
as well as a number of talking machines.

OFFERS LIBRARY TO CAMDEN, N. J.

(Special to The Talking Machine World.)
CampeN, N. J., December 10.--Eldridge R. John-
son, president of the Victor Talking Machine Co.,
of this city, in a letter to Mayor Ellis, received
last week, offers to the city of Camden a free
public library building to cost not less than $230.000.
The generous offer will be accepted.

)

ite.”

Sliding
Record Shelf.

Write for Illustrated Catalogue

THE GEO. A. LONG CABINET CO.,,

HANOVER, PA.

WORLD ADS BOOM BUSINESS.

J. B. Ogden Reports That His Advertisements in
The Talking Machine World Bring Orders
from Australia, Asia, South America and
Other Distant Points as Well as from United
States—Manufacturing Facilities Taxed.

J. B. Ogden, Lynchburg, Va., manufacturer of
the very successful Ogden filing system for talking
machine records, states that the many telegraph
orders for express shipment of his system are
keeping his facilities taxed to their capacity and a
little beyond. Mr. Ogden has been granted broad
protecting patents on his cabinets recently and
plans to enlarge the scope of his business during
the coming year.

Mr. Ogden gives full credit to The Talking
Machine World for the development of his busi-
ness, and he says in that connection: “The World
brings orders from Australia, Asia, South America,
Cuba and Porto Rico, with a big increase for the
good old U. S. A

NEW COLUMBIA MANAGERS.

William E. Henry has been appointed manager
of the San Francisco, Cal, store of the Columbia
Graphophone Co., succeeding F. Anglemeier, re-
signed. Mr. Henry is familiar with the Coast
situation, having been associated with the Columbia
Co. some years ago in the Portland, Ore., head-
quarters. He is an enthusiastic admirer of the
Columbia products, and will doubtless be very suc-
cessful in his new post.

Another change in the management of the Co-
lumbia stores is the appointment of O. M. Kiess
as manager of the Toledo store, succeeding F. G.
Flightner, resigned. Mr. Kiess has been connected
with the Columbia Co. for several years, and is
well acquainted with the Toledo trade.

W. S. Riley, formerly a druggist at Kansas City,
recently moved to Kearney, Mo., where he has
opened a drug store and has taken the Columbia
Grafonola agency.

trolas VIII and IX, and Columbia “Favor-
No countersunk holes in top.
Average weight, crated, 85 Ibs.
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WHAT MUSIC SHOULD MEAN TO THE BUSINESS MAN

By ELDRIDGE R. JOHNSON, President Victor Co., in the Etude.

Ignorance of the true philosophy of life is a
Dblight upon the average business man, but, in our
defence, it can be said that most of us were poor
boys and, in our early financial struggles, we be-
came too intensely practical. We have neglected
the delicate proportion of aestheticism and have
tried to build up our characters and temperaments
with cold, unyielding materialism. We had, as a
fact, but little time for the aesthetic. Our early
lives were divided mainly into two parts—work and
sleep, and if there was not enough time to go
around we had to go without some sleep. Every-
thing that could not be turned into material wealth
was pushed to one side or postponed to that time
which we all looked forward to the time when we
would achieve success and when we could afford
to indulge ourselves. The fact that a well-balanced
temperament is necessary to the proper use and
enjoyment of wealth when obtained was not gen-
erally understood a few years ago.

Music does not appeal to the average business
man simply for the reason that he does not com-
prehend it. The musical part of his temperament
has been crushed, dwarfed, almost destroyed, but
not entirely so, for every creature on this earth

enjoys some kind of music; but far too many
business men believe that they can get along very
well without it.

I refer in this article to the middle-aged business
man of to-day ; the business man of the near future
will be different. The younger generations have
more wisdom as a rule. Opportunity to hear good
music is becoming more general, and we are be-
ginning to understand that success in life means
more than wealth and that a successful life means
development of every faculty. If riches come, so
much the better, but there should be a limit to the
sacrifices for wealth. Money cannot buy back that
which has been lost through neglect in early life,
and a rich old man without musical appreciation
has that place in his soul, which should be sacred
to music, filled with bitterness and sadness. We
cannot all produce satisfactory music, no matter
how hard we try, but it will pay us all to try, how-
ever. We can all become intelligent listeners, and
a little try at some musical accomplishment de-
velops our appreciation of music amazingly.

The successful musician is the result of high
development in a God-given gift; but appreciation
of music is simply a normal faculty that is pos-
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ing machines and pianos. Ask for details.
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The HERCULES MOTOR

The Motor that makes less noise.
Built Solid all the Way Through.
Guaranteed for | Year.
Separate Parts Can Be Furnished.
Plays one 12-in. record with one winding.

Also Tone Arms, Sound Boxes and
Turn Tables

PRICES UNUSUALLY LOW
SEND FOR SAMPLES

The Hercules Talking Machine Supply Co.

611-621 BROADWAY : : : : NEW YORK

The House that Delivers Promptly

TONE ARMS

est quality.

For many years we have been the only manufacturers of
good metal phonograph horns, and recently we have added
equipment for making Tone Arms and Turntables of high-

These products are made to your specifications only. Ask
for estimates.

Phonograph
HORNS

TURNTABLES

Standard Metal Mfg. Co.

227 CHESTNUT STREET NEWARK, N. J.

sessed by all who have not deliberately refused to
listen. The appreciation of music is a boundless
pleasure; it clears the mind, stimulates the imagi-
nation, puts us in touch with humanity, inspires
higher thoughts, develops our spiritual tempera-
ment, increases our capacity for happiness and
makes us better business men. Happiness is har-
mony and music is the outburst of spiritual
harmony. Let no man conclude that music is
foolishness. Consider the song of the nightingale
or the thrilling notes of the thrush; they did not
learn to sing because of an idle fancy. The God
of Nature made them to sing, and the God of
Nature never made a mistake. The mistakes are
all made by men, and the man who does not love
music is a mistake.

It is our business to develop and enjoy the gifts
that Nature has bestowed upon us. Let no man
think that he is too busy to listen to music—he is
cheating himself.

Music means more to the business man than to
any other class of men.

BIG DEMAND FOR ELECTRIC MOTOR.

Walter Thorpe Declares Orders on Hand Will
Eat Up Surplus Stock Up to First of Year.

Walter Thorpe, of New York, manufacturer of
the Thorpe electric motor for talking machines, re-
ports that the demand for the motors has been so
heavy that the entire surplus and output of the
company until the first of the year will be required
to take care of the orders at present in hand. Talk-
ing machine manufacturers in large number have
inspected the motor, and as a result several makes
of machines containing the Thorpe motor will soon
be placed on the market.

Singing our own praises seldom gets us an
encore.

SWAPS.

5,000 Indestructible U-S records, both two
and four minute, guaranteed new, perfect
stock. Will trade for Columbia and Victor
records and machines. Deninger Cycle Co.,
Rochester, N. Y.

POSITION WANTED

By a young man, 33 years of age; I am desirous of making
change for better position; have had 9 years’ experience
with the Columbia line, the last five as manager of one
of their stores in a large city and for the past 18 months
have been retail sales manager for one of the largest Victor
distributors in the East. Address ‘“Box 300,” care The
Talking Machine World, 373 Fourth Ave., New York.

WANTED.

A high-grade man, thoroughly familiar with the
manufacture of the talking machine matrices,
records, etc. Must have executive ability and tact.
Well versed in handling large stock worders for
records. Address Box 301, care The Talking
Machine World, 373 Fourth Ave., New York.

PARTNER WANTED.

With capital to manufacture and market -

brand new patented accessory for talking
machines of all makes. No competition.
Address “Partner,” care The Talking Ma-

chine World, 373 Fourth Ave., New York.
SPOT CASH

Paid for any quantity of records, double face.
Advise quantity, make and price. Address
“Spot Cash,” care The Talking Machine
World, 373 Fourth Ave., New York.

YOUNG MAN, TWENTY-FOUR YEARS
OF AGE, WITH FOUR YEARS' EXPERI-
ENCE ‘AS MANAGER OF RETAIL VICTOR
DEPARTMENT, WILL BE OPEN FOR POSI-
TION THE FIRST OF THE YEAR. WOULD
LIKE TO MAKE GOOD CONNECTION
WITH JOBBER. EXPERIENCE, EFFI-
CIENCY, ABILITY AND ENTHUSIAM. Ad-
dress Box 802, care The Talking Machine World,
373 Fourth Ave., New York.
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COLUMBIA €O.’S NEW AD. MANAGER.

Edw. M. Baker Appointed to Important Post
with Columbia Graphophone Co. and As-
sumes New Duties—Has Had Many Years of
Experience in National Advertising.

Edw. M. Baker was this week appointed adver-
tising manager of the Columbia Graphophone Co.,
New York. Mr. Baker assumed his new duties
on Monday, and is now directing the varied activi-
ties of the Columbia advertising division.

Mr. Baker is prominent in advertising circles,
having for the past five years been advertising

Edw. M. Baker.

manager of the Corn Products Co.,, New York,
one of the largest and most successful concerns
of its kind in the world. Mr. Baker’s work with
this company was an important factor in developing
the world-wide following and prestige attached to
this concern.

Prior to his association with the Corn Products
Co. Mr. Baker was connected with Frank Seaman,
Inc., New York, an advertising agency of high
standing, and during his four years’ association
with this company assisted in the development of
a large number of very successful advertising
campaigns. For five years previous to his agency
work Mr. Baker was connected with the Quaker
Oats Co., working out many important merchan-
dising and advertising problems.

Mr. Baker is essentially a “quality” advertising
man, his many years’ experience in the advertis-
ing world having been concentrated on quality
publicity along high-grade lines. The vast adver-
tising campaign which the Columbia Graphophone
Co has fostered the past year, and which will be
greatly strengthened and increased during the
coming year, made it advisable for the company
to secure the services of an advertising manager
who was familiar with every detail of national
advertising from all standpoints. Mr. Baker was
selected as the ideal man for this position, his
past training having well warranted this choice.

H. B. Ray, who has been acting as business
manager of the advertising department for the
past year, will remain with the advertising de-
partment in an important executive capacity.

A large talking machine department has been in-
stalled in Murgittroyd’s drug store, Riverside and
Post streets, Spokane, Wash., under the manage-
ment of R. M. Madison.

The F. F. Herrmann Talking Machine Corp.,

New York, has been incorporated, with capital .

stock of $1,000, by Arthur Schwartz, Julia L. Herr-
mann and F. K. Herrmann.

Frank S. Cross has opened phonograph parlors
in the Pan-American Bulldmg, 2 Court street, Bata-
via, N, Y.

THE UP-TO-DATE MAILING LIST.

Suggestions of Importance That Will Keep This
Valuable List '100 Per Cent. Correct.

One of the bed-rock foundations of your busi-
ness is your mailing list. Some customers come
in from the street—some are sent in by others—
others get in by chance—but your steady countable
sales come from the names you have on your
mailing list, providing those names are correct.

Do you know your list is right? All of it? The
answer is, “no.” Moving, changing, marrying and
dying play almost daily havoc with any list of over
a thousand names. But there is one step every
Columbia dealer can take that will go a long way
toward keeping his list up to date.

The Postal Regulations of 1902, Section 549,
paragrapa 3, provides the following:

“Postmasters must not furnish lists of names of
persons receiving mail at their offices. Lists of
names sent to postmasters for revision must be
returned to the sender, when postage is provided
for that purpose, but no new names must be added
to the lists. Postmasters may, if they so desire,
however, cross off the names of those who have
moved away, or are deceased.”

This means, as a favor, your postmaster can go
over your mailing list and furnish you with cor-
rected information as to changed addresses, can-
cellations and deaths.

There are two things Columbia dealers can do
to secure this information:

(A) Once or twice a year write your local post-
master a polite letter requesting him to revise your
mailing list—which will be attached. Tell him his
action will avoid accumulation of third-class mat-
ter at his office, and his authority for complying
with your request will be found in the Postal Reg-
ulations of 1902, under Section 549.

(B) On Supplement envelopes and all special
envelopes carrying third-class matter, you can have
printed either in type or by a rubber stamp the
following inscription in the lower left-hand corner:

POSTMASTER.
If not delivered within
10 days, Postmaster
will please notify send-
er, and return or for-
warding postage will
be sent. If returned
please note why (as re-
qulred by law, Section

U.S. Postal Guide),
by hecking proper
reason in the follow- =
ing list, |

Does not receive mail here.

Refused.

1L

| Dead.

[

| Unclaimed,
i

)
| Removed to

Both of the above suggestions followed system-
atically will give every Columbia dealer a mailing
list just about 100 per cent. live, and the value of
a live, kick.ng, up-to-the-minute mailing list means
saved postage and fullest returns from every cir-
cularization,

This is more than a good idea, says the Columbia
Record, and every dealer should follow it.

TREMENDOUS VICTOR DEMAND.

“More than a hundred Victor dealers from all
parts of the country have visited our offices during
the past few weeks,” said R. W. Morey, general
manager of the New York Talking Machine Co.,
New York, Victor distributer. “These dealers
have one and all commented upon the shortage of
machines and records, placing particular stress on
the scarcity of the higher priced models of Vic-
trolas. The demand for Victrolas Nos. XIV and
XVI is unprecedented, and the new Victrola XVIII,
the most expensive model in the Victrola Lne, is en-
joying an active sale in all sections. One dealer,
who caters to a high-class clientele and uses ener-
getic methods to secure business, left an order for
three Victrola XVIIls, stating that all of these
were sold to prominent music lovers in his town.

Your Profit on a Record
i 23¢. up to ' $3.45 Each

Locating this Record Is Finding Money

The Ogden Filing System is Guaranteed to be the
Best and sold by

YOUR JOBBER

VICTOR JOBBERS.

EDISON JOBBERS.

W. D. Andrews Co.
Andrews Music Co.

Blackman Talking Machine Co.

Emanuel Blout.

C. Bruno & Son, Inc.
Chase & West.

The Corley Co., Inc.
Consolidated Music Co.
Cohen & Hughes, Inc.

E. F. Droop & Sons Co.

Chas. H. Ditson & Co.
W. J. Dyer.
Eclipse Musical Co.

Phono. Corp., N. Y.
Phonograph Companies of
Chicago,

Milwaukee,

Cleveland,

Cincinnati,

Kansas City,

Detroit.

Pacific Phono. Co.
Denver Dry G. Co.
Kipp=Link Phono. Co.

Elmira Arms Co.

Hext Music Co.

Henry Horton.
Knight-=Campbell Music Co.
Mickel Bros. Co.

Nebraska Cycle Co.

Neal, Clark & Neal Co.
Orton Bros.
/Penn Phono. Co., Inc.
Standard Talkmg Machine Co.
Sanger Bros.

Stewart Talking Machine Co. Pa. T.

Place order to-day with your jobber for 1mmed1ate ship-
ment for as many sections as your stock requires.
-sectionr holds 300 Victor, Columbia or Pathé, 130 Edison

Records. Manufactured’ by

J. B. OGDEN

Lynchburg, Va.

Harger & Blish.
Chandler & Co.
Laurence H. Lucker.
American Phono. Co.
Frank E. Bolway.
Girard Phono. Co.
Buehn Phono. Co.
W. A. Myers.
Texas=Okla. Phono. Co.
Proudfit Sporting G. Co..
C. B. Haynes & Co.

. M. Co.

Capacity,
1,500 Records.
Models:
Nos. 1 and 38
No. 6

Each

Four of these units hold 6,0
Records,

ngh Grade Cabxret Work.

Glass Doors and Lock

Matches your fixtures.

Adds dignity to your business.
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The Columbia Grafonola 200—$200 has

(Write for “Music Money,” a book “full of meat” for those

dealers interested in quick and frequent turnover of capital.)

been designed and built with a view to
providing the best quality for $200 that
this Company—or any other company—
has ever produced, and it is proving
itselt all that.

IMMENSE RECORD TRADE
Will Be Done This Winter—Dealers Will Be
Wise in Stocking Record Albums—A Line
That Is Popular with Machine Owners.

(Special to The Talking Machine World.)

PritapELpHIA, Pa, December 8.—With the
opening of this month the winter season will have
been ushered in, and talking machine men every-
where will have to consider seriously the matter
of stock for the winter and New Year’s trade
generally. Despite the war troubles abroad there
is certain to be a very large domestic trade this
year, particularly in records, and in this connec-
tion dealers will do well to consider the fact that
with the larger sale of records there is certain to
be a demand for record albums.

There are hundreds of thousands of homes
where the record cabinet resources are exhausted
—records are laying around for need of proper re-
ceptacles "to keep them clean and sightly—hence
the great market for récord albums. In this con-
nection the National Publishing Co., 235-243 South
American street, Philadelphia, is handling a line
which has made a special appeal to discriminating
purchasers by reason of their appearance and solid-
ity of construction. This line of record albums is
referred to elsewhere in. its advertisement and
dealers in stocking up for fall should keep these
products in mind.

Don’t worry over what people are thinking about
you. Already you have been sized up by the intel-
ligent ones, and the others don’t think at all.

PARAPHRASE HAMLET’S SOLILOQUY.

A Clever Modernization That Should Appeal
to Those Dealers Who Like to Cut Prices.

&

To cut or not to cut. That is the question.
Whether it is not better in the end

To let the chap who knows not the worth
Have the business at cut-throat prices, or

To take up arms against his competition,

and by opposing cut for cut, end it.

To cut—and by cutting put the other cutter
Out of business—'tis a consummation
Devoutly to be wished. To cut—to slash—
Perchance myself to get it in the neck—
Aye—there’s the rub; for when one starts to meet
The other fellow’s prices, ’tis like as not

He’s up against it good and hard.

To cut and to slash is not to end the confusion
And the many evils the trade is pestered with;
Nay, nay, Pauline; ’tis but the forerunner

Of debt and mortgage such a course portends.
"Tis well to get the price the goods are worth
And not be bluffed into selling them for what
So-and-so will sell his goods for.

Price cutting doth appear unseemly

And fit only for the man who knows not
What his goods are worth, and who, ere long,
By stress of making vain comparison

"Twixt bank account and liabilities,

Will make his exit from the business.

Rustin’s Talki;g Machine Co. is 2 new concern
at 1519 Main street, Columbia, S. C,, handling the
Columbia graphophones and records.

¢} MERRY
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PATHEPHONE

THE PERFECT
PHONOGRAPH

> NEWYEAR

HAPPY

PATHEPHONE

BEST IN THE
WORLD

No Needles to Change—Plays all MaKes of Records

We have an exceptionally good proposition for a
few more good dealers; better wire or write us to-day.

WE CAN FILL YOUR ORDERS PROMPTLY

Give us a trial

% Ask for Catalogue

The Southern Pathé Phonograph Co.

SOUTHERN DISTRIBUTORS

426-28 Elm St., CINCINNATI

N\

Columbia Graphophone Company
Woolworth Building, New York

NEW ELECTRIC MOTOR.

Shelton Electric Co. Offers New ldea in This
Field—Has Many Advantages.

The Shelton Electric Co., 30 East Forty-second
street, New York, one of the leading members of
the electrical industry, has just placed on the mar-
ket the Shelton electric phonograph motor, waich
offers a new field for talking machine dealers. This

V) Sl \

S N

Shelton Motor on Machine.

motor is not attached to the cabinet, but is simply
placed on it, as shown in tae accompanying draw-
ing. The motor does not interfere witl; the spring
motor in any way, as either motor may be used
as desired. It is attachable to the light socket, re-
quiring no electrician to place it on the machine.
The Shelton motor is noiseless, and its retail price,
$17.50, affords an unlimited field for its sale.

ATTRACTIVE SONORA AD.

Last Sunday’s papers contained a very artistic
advertisement above the name of the Sonora
Phonograph Corp., in which the various styles of
Sonora phonographs, running from a popular price
up to $1,000 were featured. The latter is one of
the highest priced models on the market.

EDISON LINE WITH CHRISTMAN.

The Edison diamond disc phonographs are
being handled by Christman Sons in the new
warerooms which they recently opened at 753
Sixth avenue, New York.

3

USED IN THE BEST MACHINES g™

WASTED

Cabinet—Motor—Advertlsing—all the excel=
lent things you put into your machine

UNLESS

a Good Diaphragm be among them.
MICATONE is the Best.

MEIROWSKY BROS.

108 Broadway Jersey City

———




The Answer is YES

YES:— The SHELTON ELECTRIC PHO- ~a
. NOGRAPH MOTOR enables you to 7

electrify all the leading makes of pho-

nographs, those you have sold and those | «

you will sell; regardless of their price. 7_/
bWy s

N O . The SHELTON ELECTRIC PHO- S
. NOGRAPH MOTOR does NOT in- - )

terfere with the spring motor in any way
whatsoever. Either one may be used
as desired.

YES:— The SHELTON ELECTRIC PHO- (L]
. NOGRAPH MOTOR is absolutely hl

noiseless. Two-Thirds of Actual Size of Motor.

N O . The SHELTON ELECTRIC PHONOGRAPH MOTOR does not

require an electrician to place it on the phonograph. Your customer
can do it himself by simply attaching it to the light socket.

Fully guaranteed. Made by the world’s largest electrical manufacturers.

RETALL G RETALL
PRICE PRICE
COMPLETE ~ — 7 | & " COMPLETE
$17.50 ¥ L/{ $17.50

Users can give the clock-
spring driving mechanism a
rest by letting the Shelton
Electric Phonograph Motor “do
i ically.”

. it electrically :
leeral This motor is not attached to erte for
the cabinet—simply placed on
it. No changes necessary ex- |
Trade e ot ncenny | Dealer
. Phonograph can then be T4t
Dlscounts played either electrically, or PrOpOSltlon

mechanically as before. ]
Be the first in your locality
ter to
these motors—a second pros-
\ perity week.

to ca to a sure demand for
Write for prices- —now.

|

e . - %
j ' Ry e e S

PATENTS

~  protected by our own
and allied interests.

Shelten Electric Co., 30 East 42nd Street, New York
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SONORA DOWNTOWN WAREROOMS.

Formal Opening of These Attractively Arranged
Quarters in the Standard Arcade Occurred
Last Week—Represented Up and Downtown.

Formal opening of the new downtown ware-
rooms of the Sonora Phonograph Corp. occurred
recently, with a great many visitors helping in the
ceremonies. Located on the ground floor of the

IMPORTANT COLUMBIA CATALOGS.

Semi-Annual Record Catalog and New Grafonola
Book Just Issued—Numerous Text and De-
sign Improvements in the New Volume.

The advertising department of the Columbia
Graphophone Co. has just issued two new catalogs
of vital import to the trade, which indicate the
“quality” atmosphere which characterizes every di-
vision of the Columhia pub-
licity achievements.

One of these new catalogs
is the semi-annual record
catalog, which includes all
records issued to date. This
book contains 416 pages, 324
white pages and thirty-two
tinted pages, and is indexed
and cross-indexed in such a
way that every selection is
listed from eight to ten
times. Every conceivable di-
vision under which a selec-
tion may be considered as be-
longing has been given con-
sideration, and the result is a
book which permits of max-

~d

Downtown Warerooms of Sonora Phonograph Corp., 50 Broadway.

Standard Arcade, 50 Broadway, with one ware-
room window on the Broadway side and several in
the main corridor, through which pass thousands
of people daily, the vantage of the new Sonora
spot is readily appreciated.

imum convenience in han-
dling. The tinted pages are
devoted to the recordings of the symphony and
operatic artists in the Columbia record library.
The cover of the new Columbia catalog is vastly
superior to former editions, the design being both

striking and artistic. The typography is excellent,
] and the catalog as a whole is deserving of
hearty commendation.

The other new catalog, which is also a
model of typographical excellence, is devoted
to illustrations and descriptions of the com-
plete Grafonola line, accompanied by an inter-
esting story of the development of these
popular instruments. The most striking fea-
ture of this new catalog is the elimination of
all names and the substitution of numbers cor-
responding with tae prices. The “Favorite”
will be known as “Grafonola 50,” the leader
as “Grafonola 75, etc.

H. L. TINER IN CHARGE.

Interior View of Sonora Dewntown Warerooms.

A\ style of decoration between the artistic and
the commercial, blending the two factors har-
mouiously, has been utilized in making this down-
town warerooms so attractive. Numerous booths
atd in the comfort of the customers, the booths
heing of large size.

This wareroom is in caarge of Thomas F. De
Laney, Jr., a talking machine man of wide expe-
rience in the retail end. Mr. De Laney comes
from Atlanta, where he made quite a record for
himself in the matter of sales.

With a Fifth avenue salon at Fifth avenue and
Fifty-third street, main offices and wareroom
(wholesale and retail) at 57 Reade street, and the
new downtown spot, the Sonora is well represented
throughout the city, to say nothing of the stores
at other points, where the public may hear the
musical qualities of this instrument to the best ad-
vantage when desirous of purchasing. Business
with the downtown Sonora store is excellent.

Operates on Two Dry
EBatteries, Alternating
# or Direct Current,

" Without Adjustment

WALTER

29 West 34th Street

THORPE ELECTRIC MOTORS

For Talking Machines
THE LATEST WONDER OF THE INDUSTRY

Simple, Compact and Fool-Proof
Occupies Less Space Than a Double Spring Motor
Powerful, Smooth Running and Noiseless
Prices Compare With Those of Good Worm Gear Motors

(Quantity Prices Particularly Attractive)

Harry L. Tinker, formerly connected with the
Fischer Piano Co., Cleveland, O., has resigned
from that position to become manager of the
Pathé department of Wolf & Dessauer, Fort
Wayne, Ind., one of the largest department stores
in northern Indiana. This store will maintain an
artistic Pathé departinent and will give this line
aggressive representation.

CELEBRATE FORTIETH ANNIVERSARY.
(Special to The Talking Machine World.)

Easton, Pa., December 8. —William H. Keller &
Son, who conduct “Keller’s Temple of Music” at
219-221 Northampton street, this city, where, in
addition to pianos and other musical goods, they
handle Victrolas and records in a very large way,
recently celebrated the fortieth anniversary of the
establishment of the business, which was started on
November 27, 1875. At the present time the house
occupies an entire eleven-story Dbuilding. This

gives an idea of the resources of this establishment
and its growth from a modest beginning.

THORPE

NEW YORK

LA TSI AT il I

ANTCICEN AN 0 RO T !

LRI I

alance

Sound Boxes

. No. 1

- J Retail Prices
J/ -/ Nickel Plate  $3.00
j:/ 24k Gold Plate $3.50

Half Size

Y No. 2

! Retail Prices
13/ Nickel Plate  $3.50
&) 24k Gold Plate $4.00

Half Size

Both these Sound Boxes
have the “metalloy” dia-
phragm for sweet and
mellow reproduction in
the home. Will be fur-
nished with black mica
diaphragms at the same
price for those wishing
greater volume of tone.

Edison dealers may obtain their supgly from

Edison Jobbers.

Makers of Phonographs are requested
to communicate with the manufacturers

A.F.MEISSELBACH & BRO.
NEWARK NEW JERSEY

Makers of High Grade Motors, Turn
Tables, Tone Arms, Sound Boxes, etc.,
for Phonograph Manufacturers.

i LI

e




42 THE TALKING MACHINE WORLD.

RECITAL A GREAT SUCCESS.

Recital Rooms of Schumann Piano Co. in Rock-
ford Headquarters Packed at Formal
Opening—Edison Tone Tests Interest.

(Special to The Talking Machine World.)

Rockrorp, ILL., December 11.—Hundreds of
Rockford people who visited the West State street
salesrooms of the Schumann Piano Co. at its open-
ing last month were delighted with the wonderful
improvements wh ch have been made in the re-
modeling of its headquarters, and all the beauti-
ful appointments came in for a share of praise.

The four concerts given during the afternoon
and evening as tone tests of the Edison diamond
disc phonograph proved a great success, the rooms
being taxed to capacity at each recital.

The beauty of the new recital hall and accom-
panying rooms came in for a general appreciation,
and tone test demonstrations were a revelation.
The absolute accuracy of the diamond disc repro-
ductions were heard with intense interest by the
throngs in attendance.

Mrs. Maude Fenlon Bollman, soprano, of this
city, accompanied by Miss Lila Lund and several
Chicago artists, participated in the tone test dem-
onstrations with admirable results. Mrs. Bollman,
in a charming group of numbers as announced,
gave a recital that of itself was of great beauty
and served at the same time to make possible a
close comparison with the phonograph tone, which
was the exacting experiment announced, and one
that has never before been attempted outside of
the large cities. The Schumann management may
well be gratified with the success of the dedication
of their beautiful music rooms and with the in-
terest shown by Rockford visitors.

The Albany Diamond Disc Studio was incor-
porated with the Secretary of State at Albany,
N. Y, this week, for the purpose of dealing in
talking machines, with a capital stock of $22,000.
The incorporators are: Edward R. Hoffman, Ru-
dolph Horst, Richard M. Nelson, 465 Broadway.
Albany, N. Y

A NEW MODEL PATHEPHONE

Placed on Market, Is an Electric Machine De-
signed to Retail at $300.

The Pathé Fréres Phonograph Co., New York,
has placed on the market a new model Pathephone

The Pathephone Electric.

which is an electric machine designed to retail at
$300. The new Pathephone, which will be known
as Style 300, is finished after the Sheraton style,
and, as will be seen by the accompanying photo-
graph, presents an artistic, high-grade appearance.

The electric motor in this new model Pathephone
operates with dry batteries, the turntable acting

as the armature. All parts are on bronzed ball
bearings and the motor is absolutely noiseless and
exceedingly simple in operation. The batteries will
last more than a year with ordinary playing and
can be renewed without the slightest inconvenience.
An automatic stop is one of the many features of
the new Pathephone.

The No. 300 Pathephone is typical of Pathé
quality of tone and design in every detail. The
success which has attended the Pathé Fréres prod-
uct to date may be attributed to the time and at-
tention which have been bestqwed upon every
phase of their construction, and judging from the
enthusiastic reception given the first shipment of
the new No. 300 its popularity is assured.

ATTRACTIVE VICTOR STORE.

(Special to The Talking Machine World.)

BroomingroN, Irr., December 8—C. A. Fenn,
who has been handling the Victor line for the past
ten years, has just opened a new store at 114 East
Front street, which is one of the most attractive
retail establishments in the city.

There are six demonstration rooms in the store,
all of which are furnished and decorated along the
most advanced ideas of store decoration. These
Dooths are absolutely sound-proof and are suffi-
ciently large to afford comfort and convenience to
visitors. A large concert room is used to excellent
advantage in giving informal Victor recitals.

AN UP-TO-DATE SERVICE

Is That Rendered by the Koerber-Brenner Co,,
the St. Louis Victor Jobbers.

Service is a mighty important factor in business
nowadays, and the Koerber-Brenner Co., St. Louis,
Mo., has fairly earned the reputation for prompt
service in filling dealers’ orders.

The Western trade has profited by the splendid
supplies carried by this corporation and its ability
to serve them with accuracy and dispatch. Reports
from the Southwestern metropolis indicate a rec-
ord-breaking holiday season.

Loasts

FRA

D TALKING MACHINES

Represent a New High Standard of Value

Cabinet work of finest quality.

Mechanical construction perfect.

READY FOR
IMMEDIATE DELIVERY

All styles equipped with tone
arm and sound box that will

PLAY ALL MAKES OF RECORDS
WITHOUT SPECIAL ATTACHMENTS

STYLE 6-—Mahogany finish, 10” turntable, strong
single spring motor. All metal parts nickel plated and
highly polished.

Dimensions: Width 14", depth 14", height 534".
Retail Price $10.00

STYLE 4 —Fumed, early English Oak or Mahogany,
10” tu. ntable, strong double spring, worm gear motor.
All metal parts nickel plated and highly polished.

Dimensions: Width 15%4”, depth 173", height 134".

Retail Price $25.00

Send for Details

Fraad Talking Machine Co.

225 Lexington Ave. New York

5106 :
BHONES 3 5821 E MURRAVSHIDIE STYLE 3—Golden or Fumed Oak or Mahogany, 12"

TY £ " le, strong double spring, worm gear motor. All

STYLE nis. 10" turntable, strong tusntable, C 2,

ism%ile sp\i;:xlg 3 1l metal parts nickel p]:;ted and metal p:n'g ml.:kel p;ated.:;dl])n-ghly po‘lixshl:e.d.i“t

highly polishe quipped wi iamon o
Dimensions: Wi ", depth 15", height 714", MANUFACTURERS TO THE TRADE Dimensions: Width 17%", depth 19%”, height 14%4".

Retail Price $15.00 Will Make All Sizes to Order. Retail Price $45.00
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VICTOR PUBLICITY CAMPAIGN.

Attractive Advertising Put Forth as Aid to
Dealers for the Holiday Season Has Won the
Highest Commendation from Experts.

The publicity campaign carried on by the Victor
Talking Machine ‘Co. has been one of the remarka-
ble features of national Christmas advertising.

T Victor Su rema

&5&‘3@@,@@

The worlds famous smqers

Victi‘ola

Mighty as Caruso
Faultless as Melba
Tender as Paderewski
Sweet as Mischa Elman
Droll as Harry Lauder
Martial as Sousa

The Vietrola is all artuts and all sastruments
It gives you the actual toncs of the
renowned angers and smstrumentalists of the
world. It 1s the genus. the power. the beauty
of every voree and every imstrument It is
the supreme musieal mstrument of all time

n one

#15 to $400

Victor dealers everywhere

Ask your mearest dealer for demonstration

s nmm o

Qﬁ’e worlds famous mstrumentahsts

ELIE Yy

e worlds famous bancls and orchestras

Y Qw Sty &@ d,a) A
-1 § )

Ihe worlds famous comedians 5

The Victrola I all artists and all instruments in onc. It gives you the P N

actoal tones of the renowned singers and instrumentalists of the world It s

the genius, the power, the beauty of every voice and cvery nstroment. It is

the supreme musical Instrument of all time.

Victor dealers everywhere

Ask your nearest dealer
for demonstration

B Victrola izt K

The daily papers in the great cities, East and
West, have carried page advertisements, gotten up
in such an attractive form that the Victor adver-
tisements were the dominating {feature of the
paper. No matter whether in cars, hotel lobbies or
restaurants, where readers were turning the pages
of their papers the Victor advertisements were
clearly discernible.

The attractiveness of this advertising may be
seen from the reduced fac-similes which are shown
herewith. These reductions show a type of Victor
publicity which, it might be remarked, is clearly
for the benefit of the dealer, inasmuch as the name
of the talking machine company or the place of
manufacture does not appear in any of this at-
tractive advertising matter.

e
Victor

—because anly the Victor groes you his voree exactly a5
—because only the Vicror thrills you wiuh hi mighty
pooer

—because only the Victor charms and caresses you with
|1 all the delicate beautses of his sublest tone shadings

—because anly the Victor ard Victor Records comsey hus

matchless art 10 all the world for all nme

Carvso = the mightiest unger the world has ever seen
He dominares che arusic workd. By sheer force ol bis penns
be bas 31 b beck and call every resource Anown t hi 2n
Only the be\( would sulfice for such an artst. Ils ehorce
ol the Vet 3 toregone concluson, He decded that
only the Vi«or could da Hull pusice to bes superb an, that
only che Victor could

H
H
g

You happen (0 be. 's chowe ol the Vicior demomsurates
beyond quesnon the Suprernscy of the Vurtor

Victor 38 Vicwolas $10 10 $400

Victor dealers
everywhere

Ask your nearest dealer for demonstration'

ENTERS TALKING MACHINE TRADE.

Daniel Fraad, Prominent New York Contrac-
tor, Now Interested in the Manufacture of
Talking Machines—Plans Big Campaign.

One of the latest entrants into the field of talk-
ing machine manufacture is Daniel Fraad, of 225
Lexington avenue, New York, who for over twenty-
five years has been successfully engaged in the
woodworking and contracting business. Mr. Fraad
has recently taken over and assumed direct re-
sponsibility for the business formerly conducted by
the Symphony Talking Machine Co., and will in
future conduct it under his own trade name while
still retaining his interest in his other business
enterprises.

Under Mr. Fraad's direction several new styles
of machines have been designed and manufactured
with special attention paid to the mechanical con-
struction and the cabinet work. Those who have
inspected the new machines have been very favor-
ably impressed with them, and a large advertising
cencern has already placed an order for a large

number of the smaller types to be used in a special
distribution plan,

Associated with Mr. Fraad in the new venture
are several men with experience of a decade or
more in the talking machine trade, both in the
manufacturing and sales departments, and as a
result of their efforts there has been gathered
together a large stock of machines. of the several
more popular types for the purpose of filling orders
immediately.

MUSIC A GREAT HELP IN STUDIES.

Typewriting and Penmanship Becomes Easy
When Taught to the Music of a Talking Ma-
cHine in Burlington, N. J., High School.

(Special to The Talking Machine World.)

BurriNncroN, N. J., December 8 —Making the
fingers of pupils dance over the keys of typewriters
in time with lively melodies from a talking machine
as a means of increasing speed and efficiency. is
meeting with remarkable success at the Robert
Stacy High School, where Prof. William Beck has
introduced the innovation in the commercial

courses, and jigs, marches and two-steps may be-
come an indispensable feature in other classes if
experiments now being tried by the faculty bring
expected results.

Penmanship of pupils is improving under the
rhythmic influence of “Yankee Doodle” and Ha-
waiian waltzes, which, it is claimed, arouse the in-
terest of the pupils, increase their speed and im-
prove the clearness and regularity of their writing.
At the same time the music removes the monotony
of the usually dull writing exercises and relieves
the nerve tension, both of teacher and pupil.

Tt is in typewriting instruction, however, that the
music is expected to accomplish the greatest results.
It starts in slow time as the pupils settle in front
of their keyboards, and they soon learn to time
their strokes to rhythm. As an exercise proceeds
the teacher gradually quickens the time of the music.
and the pupils unconsciously respond by increasing
the speed of their fingers.

Finer woodwork is the order of the day—and it
is an order that should be encouraged.

Model No. 10.

Price $100

A Tone Chamber of Crystal Glass

One of the many exclusive features of
R J K
@/ 7202£0 = /C// VA
THE WONDERFUL PHONOGRAPH

No wood sounding board and hollow tone.

e

Other special features include:

New meedle arm mounted on ball bearings.
NO SCRATCHING NOISE

Plavs ALL makes of records.
NO RECORD LIMIT

A new, exclusive, high-grade Proposition
worth knowing about.

2y

Cincinnati.

ited.

%W?;/ﬂ/?//
Ohio
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your home.  Kindly mark any you would like to hear, and It will be
a pteasure lor us to play them for you.
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SUES ON CANCELED CONTRACT.

May-Stern Furniture Co., St. Louis, Brings Ac-
tion for Damages Against the Victor Talking
Machine Co. and Koerber-Brenner Music Co.

(Special to The Talking Machine World.)

St. Lours, Mo.,, November 15.—~The May-Stern
Furniture Co. recently filed suit in the Circuit
Court against the Victor Talking Machine Co. and
the Koerber-Brenner Music Co. for $1,047, which
the plaintiff claims to have lost in profits by reason
of the Victor Co. canceling the contract with the
May-Stern Co. The contract, according to the
petition, was entered into September 18, 1918,
through the Koerber-Brenner Co., distributer.
Under it the May-Stern Co. according to the peti-
tion, was authorized to deliver to the public talking
machines, disc records, disc machines, sound boxes
and needles, for use by the public, to be granted by
a license to use for the purpose of reproducing
sounds, on the condition that the May-Stern Co.
pays to the Victor Co. royalty and license fee.

The May-Stern Co., prior to and on March 19,
1915, placed orders for seventeen Victrolas. Up to
May 26, according to the petition, they had not
been delivered. On that date the Victor Co. can-
celed the contract with the May-Stern Co. The
right of the Victor Co. to cancel the contract is
not questioned in the suit, but it is contended that
the Victor Co. should have delivered the goods
ordered before cancellation. The $1,047 sued for

Record Delivery Envelopes
=+ Record Stock Envelopes
"’ Catalogue Supplement

PREPAREDNESS FOR 1916

Envelopes

CLEMENT BEECROFT, 309 W. Susquehanna Ave., PHILADELPHIA

represents the profits that could have been made
by the May-Stern Co. if the machines had been
delivered.

In the contract attached to the petition the Victor
Co. retains the title to all machines, and it is set
forth that the Victor Co. can repossess machines,
records and sound boxes on paying to the “user”
the amount of “royalty” paid by him to the retailer
for the use of the machine, less 5 per cent. per
annum for machines and sound boxes and 1§ per
cent. per annum for records.

The machines, records, etc., the contract says, are
to become the property of thie users only at the
expiration of the patent having the longest term to
run, if the conditions have been complied with.

RETIRES FROM BUSINESS.

The Plaza Talking Machine Co., 11 East Fifty-
ninth street, New York, Victor dealer, has dis-
posed of its stock of machines and records, and
has retired from business. O. A. Marsh was the
owner of this concern.

TAKES ON THE EDISON LINE.

A. K. Snyder, of Winfield, Kan., has added a linc
of Edison diamond disc and .Amberola phono-
graphs to his drug store. The phonographs are
well-displayed and a large stock of records will be
kept on hand. Attractively arranged sound-proof
rooms will be installed.

e

BY HAVING THE ABOVE CABINETS IN STOCK

Write for cataloz and full information TODAY. Immediate deliveries for January 1,
YOURS FOR “THE VERY BEST”

SCHLOSS BROTHERS

Phone Columbus 7947

637-645 WEST 55th STREET, NEW YORK
A Prosperous and Happy New Year to Bueryhndy

509

Perfection Record Holders

Long Cabinets

Needles
Peerless Locking Plates

FINE EXHIBIT BRINGS RESULTS.

J. F. Chaffin Co., Corners Sales and Prospects
as Result of Display at Fitchburg Fair.

(Special to The Talking Machine World.)
FircuBuRre, Mass., December 9.—The J. F. Chaf-
fin Co., which conducts the music store at 356
Main street, this city, has been enjoying a particu-
larly successful business taroughout the fall with

Chaffin Co.'s Victor Display.
its lines of pianos, player-pianos and Victrolas, par-
ticularly in the latter.

A considerable portion of the company’s excel-
lent business is the result of its attractive exhibit
made at the Fitchburg Fair reccntly, where the
display occupied a large and handsomely decorated
booth. In addition to pianos and player-pianos,
there was shown a full line of Victrolas, including
the new Style XVIII and the XVI Electric, which
were kept going almost constantly. A particularly
interesting feature was the exhibition of modern
dancing to the music of a Victrola by Leon Foster
and Christine Beckett, pupils of Vernon Castle and
Joan Sawyer, and which served to keep a large
crowd in front of the booth at all times. The
result was numerous sales and the listing of many
new prospects. !

Clifford R. Ely, special representative of the sales
department of the Columbia Graphophone Co., left
Sunday for the Coast, to co-operate with Fred A.
Denison, the recently appointed district manager
of the Pacific Coast territory. Mr. Ely will spend
a short time on the Coast, working in conjunction
with Mr. Denison in various business-getting di-
rections.

Milton R. Slocum, the well-known piano dealer
of Cleveland, O., who recently added the Pathé
line of talking machines to his large stock of
pianos, is enjoying an excellent business, and the
prospects for a continuance of good trade for the
holiday season are of the brightest.

The Raymond Phonograph Co. has opened a
store at 2135 Second avenue, New York City, and
will sell talking machines exclusively.

DO YOUR PART IN SUPPORT OF PRICE
MAINTENANCE. GET IN COMMUNICATION
WITH YOUR CONGRESSMAN AND SHOW
HIM WHY THE STEVENS BILL WILL BE A
PROTECTION TO THE PUBLIC AS WELL AS
TO LEGITIMATE INDUSTRIES. DO IT NOW!
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FORMAL OPENING OF EDISON SHOP IN INDIANAPOLIS.

Handsomely Appointed Establishment Opened by Walter E. Kipp on North Pennsylvania Street
Arouses the Enthusiastic Admiration of Visitors—Holiday Sales of Large Proportions.

(Special to The Talking Machine World.)
InpiaNapoLts, INp, December 4.—The recent
formal opening of the Edison Shop in North Penn-
sylvania street, opposite Keith'’s Theatre, by Walter
E. Kipp, was one of the most important events the
talking machine trade here has witnessed. Three

Reception Room, The Edison Shop.
taousand persons visited the Edison Shop on the
opening day.

No money was spared by Mr. Kipp to make this
temple of music a beautiful and attractive place for
the demonstration and sale of the Edison diamoad
disc phonograph. Architect and sk.1ful workmen

4 % N -

Concert Hall, The Edison Shop.

changed ordinary business quarters in a prosaic
business-block into a spot of beauty. Not only has
everyone in Indianapolis who has visited the new
Edison Shop voiced words of praise, but others
who have visited similar shops in larger cities de-
clare tiere may be demonstration rooms that are as

Approach to Record Department, Seven Booths.
attractive, but that none are more beautiful or
artistic.

The reception room of the Edison Shop is first
observed on entering the shop. In this room, as in
other rooms, the arch is used effectively. To the
left in this room is the arched entrance to the con-
cert hall, and a prettier little concert hall could
not be found. The indirect system of lighting
produces just the right glow of light while one is
listening to the daily concerts in which the singing
and playing of the world’s greatest artists is fea-
tured. The hall has a perfect system of ventilation.

No expense has been spared by Mr. Kipp in
bringing to the notice of the public, in a splendid
campaign of advertising, the opportunities offered
by the new shop. Everyone is invited to slip into

the concert hall at any time without obligation to
the management in any sense.

The approach to the record department brings
one down an attractive winding stairway. Here
there are seven booths where patrons of the shop
may listen to the latest records or hear played any
record they wish to hear,

The circular stairway was patterned after the
unsupported stairs in the Federal Building here.
On the second floor are found the business offices.

Mr. Kipp is exceedingly proud of the new Edison
Shop, and there is no reason why he should not be.
Arch H. Olds is in active charge of the shop. A

—

Sales Corridor, The Edlson Shop.
capable sales force is working effectively under the
directicn of Mr. Olds. Visitors at the shop re-
ce vad an elaborate booklet on “Edison’s Life and
His Favorite Invention.”

The Kipp-Link Phonograph Co., Edison jobber,
is experiencing increases in its trade by leaps and
bounds. It keeps the company busy getting stock
to fll its orders.

George .\. Young, for a number of years man-
ager of the store of Finch & Hahn, Albany, has
opened a rctail talking machine store at 210 Cen-
tral avenue, that city.

“BACKING UP THE DEALER.”

The Advertising Campaign of the Victor Co.
Comes in for Sirong Editorial Commendation
from the New York American.

Under the heading "‘Backing Up the Dealers” the
New York American published an interesting ad-
vertisement in Printers’ Ink, referring to the ad-
vertising campaign of the Victor Co. as follows:

“Once a week—fifty-two weeks in the year—the
Victor Talking Machine Co. advertises in several
New York newspapers, a combination Victor and
Victor dealers’ advertisement—the space occupied
by the dealers having been filled by tae efforts of
representatives of the newspapers carrying the ad-
vert.seinent.

“At this time last year the Victor people used
several full-page advertisements in several news-
papers, and this year they are doing the same thing
over again. This is in addition to their regular
campaign. ’

“What is the result? Every Victor dealer in the
New York territory is on his toes all of tae time
to sell as ma2y Victrolas as he possibly can. The
dealers themselves do advertising on their own
account.

“The people have the merits of the Victrola
placed before them every week in tlie year. They
are told where they can buy Victrolas. Taey know
that around the corner in the:r neighborhood is a
Victor dealer. They know that it makes no differ-
ence from which dealer they buy—the price is the
same everywhere. Every dealer knows that he is
i1 competition with every other dealer, but that
does not keep him from advertising. As a matter
of fact it encourages him to advertise. He figures
1ightly that he will get his share of the business by
going after it.”

PLAN TO EXPAND BUSINESS.

The Blackman Talking Machine Co., New York,
Victor distributer, was granted a certificate of in-
corporation on Tuesday of last week by the Secre-
tary of State at Albany, N. Y. Thae capital of the
company is placed at $200,000, and the incorpora-
tors include J. Newcomb Blackman and Fred P.
Oliver, president and vice-president of the company.
The incorporation of this company automatically
cancels the charter of the old company, which was
incorporated a few years ago with a capital of
$35.000. The increased capital of the new company
will permit of expansion and growth along the pro-

. gressive lines which have characterized its steady

rise in the Victor field.

A $10 BILL FOR YOU

filled directly by us.

and interestingly.

class records and machines.

The sale is made to the customer who is already on your
books, from a demonstration outfit and practically without
effort. No stock to carry, no capital tied up, for orders are

Ten double-sided records, wonderfully made—twenty lessons
—lead the student from the simple scale to the aria, and a
comprehensive text book, compiled by Herman Klein, based on
the method of Manuel Garcia, explains each step intelligently

This method increases appreciation of music and means more sales of high-

RETAIL PRICE $25, FOR COMPLETE METHOD IN ANY VOICE

Ask about our demonstration outfit, sales aids for the dealer and other details
—you owe it to your business—Write TODAY !11]

Clear p-ofit in the sale of a single course in

The Herman Klein Phono-Vocal Method

Based upon the famous school of Manuel Garcia

THE MUSIC PHONE METHOD, 909 Putnam Bldg., 2 W. 45th St., New York
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NEEDLES
TO CHANGE

Notice the picture above, showing the ordinary Y E
needle and the PATHE SAPPHIRE BALL mag- .
nified. This is a striking illustration of one of

the most important differences between the g
PATHEPHONE Method of Reproduction and travels over the recor i
that of other phonographs or talking machines. down wave-like moti| c:
The needle is bound to dig into the record sur- waves from forty poinbf
face and wear it out. The PATHE SAPPHIRE ing out the best tonelal

)

So true, so vibrant, so compelh 51
performance of the PATHE l[F
PHONE that every reahty of 1l
musical interpretation is broughtjt;
satisfying manner never befordy
ered possible. This wonderful
due to the PATHE GENUINg;
PHIRE REPRODUCING-BA,
PATHE ALL-WOOD SOfN
CHAMBER, and the PATHJf
FECT TONE-CONTROL.

Model 50 Sells for $50.

Ask the people to compare the PATHEPHONE
with every other phonograph or talking machine.
That’s the line of least resistance for you. After
they’ve heard the ordinary machines, they’ll buy a
PATHEPHONE just as surely as they prefer
reality to imitation, art to crudeness, perfection to
makeshift. PATHEPHONES stand comparison
because they are above competition.

ARV

Model 100
Sells for $100

- PATHE FRERES P:

28 W. 38 TH STREET
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ALL DISC
RECORDS

. BIG S ‘

R ' SAPPHIRE never wears out and never has to be
\ |

changed.

The music lovers are buying PATHEPHONES

all over the country! The PATHE Dealers in
joves in an up-and- hundreds of localities are all reporting an
atching the music enormous volume of business—they are having
contact and bring- a phenomenal demand for PATHEPHONES for
lities. The PATHE Christmas.

the

IE- A PATHE Agency is an exceedingly
ful valuable franchise. How about your
n a territory? Is it taken care of? Better
sid- get in touch with us to-day and reap
t is the advantage of our National advertis-
\ P- ing campaign and the benefit to be de-
the rived by you through the use of the well-
D- known name, “PATHE FRERES,” fa-
iR- miliar to millions of people every day

Model 200 who attend the moving-picture shows. Model 300
Sells for $200 Sells for $300

IONOGRAPH Co.

NEW YOoRrRK.U.S. A
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—is the best teacher.

delivery of talking machines.

Experience

Being the largest manufacturers of talking machine packing
cases, we have come in contact with all sorts of problems concerning shipment and
Our capacity enables us to take care of the largest
contracts on scheduled time, and delivery when wanted is one of our big assets.

OUR EXPERIENCE has placed us in a position to
advise new as well as old manufacturers intelligently
regarding both shipping costs and style of packing.

Write to-day to our General Sales Office, Montgomery Center, Vt.,
stating your requirements.

Atlas Cases are
made of north-
erm hardwood ve-
nezr with clear
spruce cleats.
Carry the weight,
save freight.

THIS IS AN

“ATLAS”

MADE ONLY BY

NELSON & RALL CO.,

MONTGOMERY CENTER, VT.

You will find this
label on over ffty
per cent. of the
cases in which

PACKING
CASE

cabinet machines

are shipped.

NEW FACTORY AT CAMDEN, NEW JERSEY

TO INCREASE CABINET OUTPUT.

Schloss Bros. Enjoying Lively Demand for
Their Cabinets and Meeting 1t Promptly.

One has but to visit the factory of Schloss
Bros., Inc., 637 West Fifty-fifth street, New York,
to realze the rapid strides this concern is making
ir tie manufacture and sale of talking machine
cabinets. Getting under way late in the spring,
and delayed in many ways in the securing of raw
material, Schloss Bros. have succeeded in over-
coming these obstacles and reaching a point where
their holiday trade could be taken care of with
surprisingly little delay, even though tie demands
have been heavy. At the present time Schloss
Bros. are looking forward to the business of the
new year and are prepared to increase their output
to a considerable extent, beginning wita the first
of January.

BUFFALO ASSOCIATION ELECTS.

(Speciai to The Talking Machine World.)

Burraro, N. Y., December 6.—At a recent meet-
ing of the Buffalo Talking Machine Dealers’ Asso-
ciation the following officers were elected for the
coming year: W. F. Gould, president; W. L.
Sprague, vice-president; W. J. Bruhl, secretary, and
H. G. Towne, treasurer. The affairs of the associa-
tion are progressing nicely, and a large number of
new members have been added to the rolls.

= T e e

A Merry Christmas
and a

fiappy New Year

to all our deglers who hane so loyally supported us in 14915

AN AN

s

@he House of
Wictor Service Exclusively

O 20O

A LIVE PENNSYLVANIA HOUSE

Is that of J. E. & W. H. Nace, of Hanover, Pa.,
Who Handle the Columbia Line in that City.

(Special to The Talking Machine Waorld.)
Hanover, Pa., December 8.-—Omne of the live-
wire and aggressive retail concerns of this city
is J. E. & W. H. Nace, 11 Carlisle street, who

J. E. & W. H. Nace’s Float.

nandle the graphophones and records manufac-
tured by the Columbia Graphophone Co, New
York. By the use of up-to-date and aggressive
methods of merchandising and advertising this
Columbia representative has succeeded in building
up a profitable and steadily increasing clientele.
At a recent industrial parade held in this city
J. E. & W. H. Nacc used one of the most attract-

563 Hifth Avenue, New York

e

(IR i

ive floats presented by any retail merchant, and the
40,000 people who witnessed the parade were en-
thusiastic in their praises of the float’s artistic
conception. The concern has been featuring the
Columbia Grafonola Grand to excellent advantage,
and is making a special drive on this high-grade
instrument.

INCORPORATED.

The directors of the Diaphone Co. Inc, of
Boston, Mass., manufacturers of talking machines,
which has filed articles of incorporation, are Al-
bert Garceau, president; Ralph N. Butterworth,
treasurer, and Rogers Dow. The capital is $5,000—
fifty shares of $100 each.

LIVELY DEMAND FOR MOTORS.

An excellent demand for talking machine motors
of the smaller type is being experienced by the
Hercules Talking Macaine Co., 611 Broadway,
New York, which is also featuring other talking
machine accessories, including tone-arms, sound-
boxes, etc. The company’s motor is proving very
satisfactory to those who have used it, and par-
ticularly so as orders for quantities are filled
promptly. Under present conditions this is a
very important item.

TO REMAIN IN SAN FRANCISCO.

Having accepted a position in the talking ma-
chine department of Eilers Music House at San
Francisco, Cal., J. W. Reeves, formerly with this
house in Spokane, Wash., will remain permanently
in the city of the “Golden Gate.” Mr. Reeves has
been demonstrating the Edison Diamond Disc at
the Eilers booth in the Palace of Liberal Arts at
the exposition for the past two months.

CLEVER WINDOW DISPLAY.

Taie Edison diamond disc machine gets another
clever advertisement at the hands of the C. C.
Harvey Co. in its wareroom window in Boston,
Mass. In the front of the window is a miniature
Uncle Sam, who at intervals taps on the window
pane, and as he does so he directs attention with
his left hand to a handsome disc machine that
stands at one corner. A part of the floor is laid
with the Stars and Stripes, and of course Uncle
Sam is garbed in the traditional colors. As a
medium for calling attention to this Edison ma-
chine it certainly fulfils its purpose, for there is
scarcely a single person passing who, on hearing
the knock on the window pane, does not listen,
stop and look; and what more is the purpose of a
clevér advertisement?

OPEN VICTROLA STORE.

The Webber-Ashworth Co., ‘Cadillac, Mich., has
secured a part of the McCormick-McMullen drug
store, that city, and opened a Victrola store. J. G.
Benjamin, formerly of Grand Rapids, Mich., has
been chosen as manager of the new department.

INCORPORATED.

Leif Koren is the incorporator of the Cleveland
Talking Machine Co., of Cleveland, O., with $10,000
capital.

All the various conditions of good and ill fortune
are determined by comparison. A man thinks him-
self rich, not by the number of dollars he possesses,
but by the amount which they exceed the wealth of
his neighbors. On the other hand, he counts him-
self poor, no matter what his wealth, if his asso-
ciates command larger possessions.

DO IT NOW! YOU HAVE CAPITAL IN-
VESTED IN YOUR STOCK. IT WILL BE SE-
CURE IF THE STEVENS BILL PASSES THE
NEXT CONGRESS.

HEINEMAN MOTORS

“The Motor of Quality”
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THE HOME OF THE AEOLIAN-VOCALION IN BROOKLYN.

The Aeolian Co., New
York, formally opened
its new home in Brook-
lyn, N. Y, on Monday
of last week. The new
Brooklyn Aeolian Hall
is located at 11 Flatbush
avenue, immediately fac-
ing the Nevins street
station of the Subway
and adjacent to surface
and elevated car lines.

The Aeolian-Vocalion,
the Aeolian Co.'s new
phonograph, is promi-
nently featured in the
Brooklyn Aeolian Hall,
a number of artistically
decorated demonstration
rooms on the first floor
being devoted exclusive-
ly to the Vocalion line,
with the art style pre-
sented on the second
floor of the hall. On
the third floor there are
additional Vocalion demonstration rooms, and
judging from the sales totals of the first ten days
the Vocalion has intrenched itself firmly as one of
the most popular musical instruments now being

%
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New Brooklyn Aeolian Hall Near Subway and Elevated.

N\
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offered to the Brooklyn public. Informal Vocalion
recitals will be held in the new Aeolian Hall, and
the same careful attention will be bestowed upon
them as at recitals at the New York Aeolian Hall.

JAMES 1. LYONS INCORPORATED.

(Special to The Talking Machine World.)

Cricaco, IrL, December 1l.—James I. Lyons,
well-known dealer and jobber in talking machines
and accessories, of 25 West Lake street, was grant-
ed a charter by the Secretary of State this week
for the Lyons Phonograph Co., with a capital stock
of $50,000.

“lI am not in a position to give any details at
present,” said Mr, Lyons, “but the purpose is to
enable us to get additional capital to enlarge our
business. The only line of machines of which we
are jobbers is the Edison cylinder phonographs and
records, and it is our purpose, when the necessary
arrangements have been made, to engage in this
line on a much more extensive scale than in the
past. Contrary to reports, we haven't the slightest
idea of engaging in the manufacture of talking
machines in any way. The thing has not been con-
templated for one minute. The incorporation is
along lines of expansion.”

TO PRESERVE THE “REBEL YELL.”

(Special to The Talking Machine World.)

AvustiN, Tex., December 11.—Preservation of the
famous “Rebel Yell” for posterity by recording on
phonograph records was authorized to-day at the
annual convention of the Texas Division, Daugh-
ters of the Confederacy. It is proposed to have
the records made by a group of Confederate vet-
erans.

SAYS TAFT TO GERALDINE—

“Your Singing Was Splendid”—Ex-President
Goes Behind the Stage Scenes.

(Special to The Talking Machine World.)

CHicaco, ILL., December 11.—*I have heard you
on the talking machine often, so I came to hear
you in reality. Your singing was splendid.”

Thus did William Howard Taft congratulate
Geraldine Farrar on her singing of “Cio-Cio-San”
in “Madame Butterfly” last night. The ex-Presi-
dent was the guest of Max Pam.

The party went back of the scenes after the per-
formance. Mr. Taft was also presented to Signora
Campanini, wife of the maestro.

George Buscombe, president of Buscombe Bros.,
Vancouver, B. C, Can, distributers for Columbia
products, was a visitor recently at the Columbia
Co.’s executive officers. Mr. Buscombe was optimis-
tic in discussing the business situation in his terri-
tory, which is showing a steady improvement in
the mace of many handicaps.

A NECESSITY FOR

TALKING MACHINE OWNERS

Our Special Home OQutfit Retails at $1.00

(Contains 1 bottle of best furniture polish, a 50c.
record cleaner, spccial machine oil for motor, oil can
and 100 extra quality needles.)

LIBERAL DISCOUNT TO THE TRADE

TALEING MACHINE ACCESSORIES
OUTHT

g
et Taking Machine O,
e axcbeled olcan

one Ncenhs rcond cle

Special rice o the 0

We also handle all talking machine accessories: Motors,
turntables, tone-arms, etc.

N. Y. TALKING MACHINE OUTFIT CO.

225 Lexington Avenue, New York
'Phone, Murray Hill 5106.
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RECORDS to aid our dealers.

I

The time to act is NOW.

A TIMELY
SUGGESTION |

INSURE YOUR RECORD PROFITS =

Victor Dealers who follcwed our suggestions regarding Victrola
Holiday Profits are now reaping the benefit.

YOU SHOULD ACT AT ONCE
We have PREPARED for the greatest RECORD DEMAND
the trade has ever experienced.

YOU will INSURE your RECORD PROFITS by ordering
NOW a liberal supply of VICTOR RECORDS. Small ship-
ments from the factory this month already indicate an increas-
Within a month we PREDICT A BIG RECORD

USE OUR SPECIAL CATALOGUE

We have compiled a catalogue of 500 SELECTED VICTOR
It is *“THE CHOICE OF THE
VICTOR CATALOGUE.” We will send a copy on request

7
@gimm Macrine Co.

97 CpmBERS ST, wear cmpens. NEw Yor
“Exclusive Victor Distributors”
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OTTO HEINEMAN PHONOGRAPH SUPPLY CO. FORMED

By Otto Heineman, Formerly Managing Director for Carl Lindstrém, pof Berlin—New Concern
Will Have Ample Manufacturing Facilities with Offices at 25 West Forty-fifth Street.

Otto Heineman has resigned as managing di-
rector of Carl Lindstrom, A. G., Berlin, Germany.
and has also resigned as director of the Fonotipia
Odeon, Favorite, Dacapo and Lyrophone record
manufacturing companies. These resignations will
go into effect the first of the year.

Mr. Heineman has founded the Otto Heineman
Phonograph Supply Co., Inc,, which has been in-
corporated with a capital of $750,000 under the
laws of the State of New York. This company
will handle the Heineman and Lindstrém products,
which include all kinds of supplies for the manu-
facture of talking machines, such as ten different
styles of motors, various types of sound boxes.
tone arms, etc.

In order that the company may be prepared to
adequately handle its business, which from all indi-
cations will assume very large proportions in 1916,
Mr. Heineman has leased the sixteenth floor of the
Central Building, 25 West Forty-fifth street, New
York, and will remove from his present quarters
at 45 Broadway, New York, about the 20th of this
month.

Mr. Heineman states that the Otto Heineman
Phonograph Supply Co. will have ample manufac-
turing facilities, having arranged to produce its
products in a large and modern factory at Elyria,
0. Mr. Heineman has also leased spacious offices
in Chicago at 19 West Jackson Boulevard, and has
appointed a well-known talking machine man as
manager of these offices. He will co-operate with
the trade in the West in every possible way, and
will be in a position to extend the Heineman clients
excellent service.

In his new quarters at 25 West Forty-fifth street
Mr. Heineman will have plenty of room for the
display and presentation of the many products in
the Heineman and Lindstrom lines. A complete
stock of all talking machine supplies will be kept on
hand at all times, and every convenience will be

afforded visitors to examine and test these prod-
ucts at their pleasure. The Central Building, being
located in the heart of the uptown business district,
is easily accessible to all modes of travel, and Mr.
Heineman extends an invitation to all members of
the piana trade to visit the offices of the Otto
Heineman Phonograph Supply Co.

Although Mr. Heineman has only been actively
associated with the American talking machine trade
for the past year, he has won a host of friends
throughout the talking machine trade, who have
recognized his broad knowledge of the industry
and appreciated the practical assistance which he
has rendered to the new talking machine com-
panies.

Mr. Heineman, in company with Mr, Straus,
founded the house of Carl Lindstrom, A. G., some
thirteen years ago, and in a comparatively short
time placed this concern in the front ranks of the
world’s leading industries.

Thoroughly conversant with every development
and phase of the talking machine industry, Mr.
Heineman has succeeded in the short space of one
year in placing the Heineman products with a great
majority of the successful talking machine manu-
facturers. The quality of these products has, of
course, been an important factor in the success of
the Heineman line, but the practical co-operation
which Mr. Heineman has been able to render the
manufacturers in working out many of their im-
portant problems has aided considerably in the
steady growth of the Heineman business.

INCORPORATED IN ELIZABETH, N. J.

The Union Talking Machine Co., 555 Elizabeth
avenue, Elizabeth, N. J., has applied for a New Jer-
sey charter to manufacture and deal in phono-
graphs and musical instruments. The capital is
$5,000, divided into fifty shares of $100 each.

FALL IN
JOIN THE ARMY OF
NYOIL DEALERS AND

PROFITS
WITH
Us

Let Us Submit Our Latest Proposition
WM. F. NYE, New Bedford, Mass.

Send for descriptive circular No. 50.

periment in placin

filing cabinets for r fifteen ye

A Good Filing Cabinet for the Price of a Good Record

our order with us. We have been engaged in the manufacture of section bookcases and
s, and give you the benefit of our long experience.

The C.J. LUNDSTROM MFG. CO,, Little Falls, N. Y.

BRANCH OFFICE, FLATIRON BLDG., NEW YORK CITY

“findstrom’

Sectional Record Cabinet

This cabinet has been designed with view of meeting
the demand for a Practical, Inexpensive and Attractive
Record Cabinet for dealers in Talking Machines.

Constructed on the expansion principle, it possesses the
following advantages over stationary cabinets or shelv-
ing, .viz:

It Grows With Your Requirements

(You add sections as you need them.)

You Pay Only for What You Use

(No empty shelves nor overcrowding.)

Easily Adapted to Any Space
(Quickly rearranged to suit new conditions.)
Carefully Made and Beautifully Finished
in Quartered Oak or Imitation Mahogany, it will har-
monize with the most costly surroundings and lend a

tone of refinement to your Talking Machine Depart-
ment,

Price per section

with sliding fronts, $4o 00
3.00

Capacity of each section, 200 Records;
100 Edison Records

Per section without
sliding froats,

Tops and Bases $z.00 Each.
Sold direct from factory only.

Shipped on Approval, Freight Paid
to all points east of Montana, Wyoming, Colorado and
New Mexico; freight equalized to points in and beyond
these States. You do not help to test a doubtful ex-

PATHE JOBBERS IN ST. LOUIS.

Pathé Pathephone Co. of St. Louis Organized
with R. H. Gordon as Its Head—Will Act as
Distributers for |Important Territory—In-
corporated with Capital Stock of $20,000.

(Special to The Talking Machine World.)

St. Lours, Mo., December 7—The work of the
organization of the Pathé Pathephone Co. of St.
Louis has been completed, and this new addition to
the ranks of the Western talking machine jobbers
has begun active operation from its new quarters
at 810 Olive street.

The prime mover in the work of the new Pathe-

R. H. Gordon.

phone Co. is R. M. Gordon, a young man, who was
formerly connected with the Pathé Pathephone Co.
of Chicago. Mr. Gordon has always been much
impressed with the possibilities and advantages of
St. Louis as a distributing center, and so, after
considerable work, succeeded in qualifying with
the parent company for the much sought for ap-
pointment. In an interview with Mr., Gordon
last week he said to The World: “I thought it pos-
sible from tae first that great things could be ac-
complished from St. Louis, and now that we are
established things look better every day. The city
itself is an important and a rich field, and the
country surrounding is equally rich. The Pathé
name has been well advertised in the Mound City
and contiguous territory, and from the time of our
first announcement we have had numerous appli-
cations from dealers for the Pathé line. The sign
of the Red Rooster has taught people in this neigh-
borhood quality in moving picture films, and we
propose that the same high regard will exist for
the Pathé Pathephone.”

Associated with Mr. Gordon are H. M. Brooks
and T. Hamilton, The company is incorporated
for $20,000.
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(Write for “Music Money,” a book “full of meat’” for those

dealers interested in quick and frequent turnover of capital.)

The new prices on the majority of the
Columbia Symphony records are going to
give Columbia dealers a sales advantage
that competitors can hardly overcome.

Columbia Graphophone Company
Woolworth Building, New York

TWO TALKING MACHINE HUSTLERS

Are Chas. R. Sammis and Chas. $. Hotaling, of
the Wholesale and Retail Departments of the
Gately-Haire Co., the Victor Distributers.

{Special to The Talking Machine World.)

ALBANY, N. Y. December 8.—Charles R. Sam-
mis, a prominent man in the talking machine world,
with a broad experience in the wholesale end as
well as a knowledge of
the manufacturing end
of the industry, is as-
sociated with the Gately-
Haire Co., Inc, 108
State street, this city,
as special representative.
It will be Mr., Sammis’
duty to call upon the
trade both in the ca-
pacity of salesman and
adviser. His knowledge
of financial affairs particularly fits him for his
duties, and his visits will no doubt be gladly wel-
comed by dealers throughout New York and New
England territory.

C. R. Sammis.

Charles S. Iotaling,
who is manager of the
retail department of the
Gately-Haire Co., is a
spceialist in retail talk-
ing machine merchandis-
ing. [e has had wide
experience in several
large cities, where his
efforts have realized
sales achievements. With
competent assistants and
excellent dcmonstrating
facilit'es, it enables him

C. S. Hotaling. to care for a rapidly
growing clientele of satisfied Gately-Haire cus-
tomers.

The Gately-Haire Co. is to be congratulated on
securing the services of men of such calibre. They,
with John L. Gately, formerly district traveling
manager for the Victor Talking Machine Co., Cam-
den, N. J., as president, should prove of invaluable
assistance to the trade at large and to the music
lovers and music houses of not only Albany but of
many other cities.

The Gately-Haire Co., Inc, may be considered
one of the best equipped establishments in the East
for the distribution of Victor talking machines, in
view of the fact that Mr. Sammis, Mr. Hotaling
and Mr. Gately have had unlimited experience in
all branches of the industry and are noted for speed
and aggressiveness.

COLUMBIA VS. GIMBEL BROS. ARGUED.

The suits of the American Graphophone Co.
(Columbia Graphophone Co.) versus Gimbel Bros.,
New York, were argued last week in the United
States District Court, New York, decisions being
reserved in both cases. One of these actions al-
leged an infringement of a record patent con-
trolled by the complainant and the other a
machine patent. Gimbel Bros. were made the de-

fendants owing to the fact that they were dis-
tributers of the products which are alleged to have
infringed the patents in question.

TRADE HUMMING IN LOS ANGELES.

Never Before Has the Demand Been So Great
in Southern California for Machines and Rec-
ords as During the Present Period.

(Special to The Talking Machine World.)

Los ANceLes, CaLr.,, December 6—Christmas
business has arrived, and things are humming in
tae talking machine line. Never before in southern
California has the demand been so great for ma-
chines and records as during the month of
November. A great many more people are buying
the more expensive models of machines than was
anticipated, which indicates that if there is a short-
age, as usual at Christmas time, it will be on the
larger types of machines. A great many of the
local dealers have already increased their sales
forces to meet the unusual early demand for
machines.

The George J. Birkel Music Co., exclusive Victor
dealers, has received several large shipments of
machines lately and has now a complete stock, with
the exception of the X and XI styles in fumed oak.
A. Graham Cook, the manager, is very optimistic
about the holiday prospects, and predicts a large
volume of business during the next month.

Sherman & Clay, Victor wholesale dealers, have
been receiving some large shipments from the
Victor Co. dur.ng the last two or three weeks.
However, they are unable to keep much stock on

hand on account of the large number and size of
back orders. C. S. Ruggles, their local manager,
says that their record stock is in better condition
for Christmas trade than ever before.

The Wiley B. Allen Co., since remodeling its
store, has one of the finest music houses in the
Southwest. The main floor extends entirely to the
show windows, thus giving a fine view of the in-
terior from the street. All of the woodwork is
finished in white, waich gives an added brightness
to the fixtures. The talking machine department
extends nearly to the front of the store and adds
five more demonstrating rooms. Mr. Lindsey, the
manager, is very enthusiastic about the new de-
partment, and says it is the finest of all the Allen
stores on the Coast.

The Broadway Department Store is making ex-
tensive alterations in the talking machine depart-
ment preparatory to moving to the third floor after
January 1. This move will give the department a
great deal more room, besides being in a mucl
more desirable location. Mr. Guyette, manager of
the department, reports business as on the increase,
especially in the Sonora line.

The Southern California Music Co., Thomas A.
Edison wholesaler, is getting Edison disc machines
and records much more quickly than heretofore,
but apparently not fast enough to supply its en-
larging territ