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manent a very inexpensive and attractive sign
for his store. Mr. Pogolowitz's inventive mind
also conceived the idea of making a wooden
box frame to fit a window strip. On the top
front of the box is painted "Latest Hit," the
name of the record showing on the strip in the
box below. He has placed this in his window
and two electric -light bulbs under the top show
it up quite conspicuotisly at night.

Brooklyn Jobbers at Sonora Conclave
The four -day conference of executives of the

Sonora Phonograph Co. with wholesalers held
in Saginaw, Mich., during the latter part of
April, account of which appears on another
page of this issue of The World, was the best
ever, both from the standpoint of interesting
and instructive information contained in the
various addresses and the royal entertainment
and sports which marked the event, according
to \V. Keith and R. H. Keith, heads of the
Long Island Phonograph Co.; J. J. Schratweiser
and Lee Coupe, sales representatives of that
concern, who represented Brooklyn at the con-
clave.

The Brooklyn delegation took an active part
in the meeting and entertainment. R. H. Keith
was one of the principal speakers for the job-
bers. "Bob" Keith also gave an excellent ac-
count of himself in the golf tournament, team-
ing with C. V. Vastine for the jobbers. As a
result of their good showing on the links C. W.
Keith was awarded a wrist watch, R. H. Keith
a cocktail shaker, and J. J. Schratweiser, military
brushes. Lee Coupe was the outstanding figure
in the shot put, winning that event easily.

G. T. Williams Co. Doing Well
The G. T. Williams Co., Inc., Victor whole-

saler, 272 Flatbush avenue extension, covering
Brooklyn, Long Island and parts of New Eng-
land, is doing a satisfactory business, according
to G. T. Williams, head of the concern. The
latter is a firm believer in jobber co-operation
and, consequently, this well-known house has
been aiding its dealers in every possible manner
to stimulate business.

In a statement to a representative of The
World Mr. Williams pointed out that sales of
dance records and jazz music of all kinds are
far in excess of the demand for the better type
of music. He declared that this condition will
exist until the value of the campaigns of edu-
cation, including those being conducted in the
schools through music memory contests, music
weeks, etc., is realized. He also placed the
responsibility for this preponderance of demand
for jazz on the fact that office workers of all
kinds, bookkeepers, clerks, etc., who, in a fair
proportion of cases, favor music of the better
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type and formerly were able to satisfy their
musical desires, are not now able to do so to
such a large extent because of the 'fact that
their salaries have not kept pace with price
advances. The big buyers now are the skilled
artisans, such as carpenters, mechanics of all
kinds, bricklayers, etc., and the musical tastcs
of this class of people runs more to the lighter
types of music.

Increased Commissions Aid Record Sales
An increase in the salesman's commission on

twelve -inch records has been found instrumental
in boosting sales of these higher -priced record-
ings, according to C. G. Davis, manager of the
Brooklyn branch of the Aeolian Co. For some
time Mr. Davis had noticed that sales of the
twelve -inch records were far below what he
considered they should be and he finally hit
upon the plan of stimulating the interest of the
record sales force in these recordings by making
special inducements in the way of larger com-
missions: The plan was successful from the
start and the sales of these records have in -
cruised approximately twenty-five per cent.

Consistent Advertising Wins
Every branch of the busincss of the Brooklyn

Aeolian Co. is enjoying an excellent trade and
despite the fact that the so-called dull Summer
s.eason will soon be here a gain rather than a
decrease in demand *has been noted. C. G.
Davis, manager, is a firm believer in the potency
of advertising and every day the Vocalion in-
struments are featured in advertisements in the
local newspapers. The cumulative effect of
this publicity brings business with this concern
lip to a high average even during the hottest
months.

Canvassing Boosts Columbia Sales
Peter Balnis, Columbia dealer of Southamp-

ton, L. I., has been obtaining considerable busi-
ness from house -to -house solicitations. A great
assistance to Mr. Balnis is his ability to speak
four languages. Mr. Balnis says of this can-
vassing work: "It really isn't so hard hen
you once get started, and I personally find it

a great stimulus in obtaining vision and gen-
eral alertness. I never close a sale without first
endeavoring to get 'leads' frOm my custorners
of new prospects, and, if possible, letters of
introduction to some of their friends who ,'might
be interested. This personal, friendly fashion
of soliciting is much more productive of sales
than is the average house -to -house canvassing."

NEW MUSIC STORE CHARTERED

The Noisy Bee Music Stores Corp., of New
York and Brooklyn, was recently incorporated
for $5,000. Members of the company are G.
Levinson, J. Brecher, W. F. A. Connolly. C. E.
Smith, 527 Fifth avenue, is the attorney.
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